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BusinessDay marks 15 years of robust business, financial journalism

B
usiness Day Media Limited, Nigeria’s 
unmatched leader in financial, busi-
ness and management intelligence, 
which has made enviable impact in 
the chequered history of the me-

dia in Nigeria is celebrating 15 
years of unparalleled financial 
journalism.

The organisation, which start-
ed out as a newspaper publish-
ing company, publishing its 
flagship title, BusinessDay, but 

has since metamorphosed and 
redefined its remit as a total media 
company, came into the market 
when there were a few already 
established business newspapers.

With the first print roll out on 
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Anxiety over Nigeria’s lack of new 
oil investments as reserves shrink

S
takeholders in Nigeria’s 
oil and gas industry are 
expressing concern over 
the lack of new invest-
ments in exploration in Continues on page 4
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Analysts look to see 
weaning spotmarket 
off CBN FX supply

JOHN OMACHONU

the past ten years, as the country 
is depleting her reserves and 
making no efforts to develop 
new fields.

Nigeria’s rig deployment fell 
to five this week, from 19 in 2012 
(Angola, Africa’s largest crude oil 

producer deployed 19) indicat-
ing that any hope for reserve ad-
dition in the short-term will be a 
mirage. As exploration and pro-
duction dip, the 2.2 million bar-
rels per day projection on which 
the 2016 budget is anchored and 

the nation’s  ambition to achieve 
40 billion reserves by 2020 looks 
illusory.

Also, multi-million dollar 
oil exploration projects in the 
country’s  North-East have been 

Continues on page 51

Gas suppliers shut 
Gencos out as banks 
refuse to provide LCs

Nigeria may be in for a pro-
longed power crisis, as gas 
suppliers have shut out power  

producing companies because 
banks refuse to provide them with 
letters of  credit (LCs) to guarantee 
their purchases.

 The  banks’ refusal to provide 
LCs is informed by their already 
troubling exposure to the power 
sector, running into several billions 
of naira, which may take a long time 
to redeem, analysts say. 

An industry operator told Busi-
nessDay that the banks would not 
open their doors to any electricity 
company because of their already 

Only a divestment of the 
Central Bank of Nigeria 
(CBN) as the sole sup-

plier of foreign exchange (fx) to 
the nation’s recently introduced 
spotmarket would engender 
confidence in the economy, as 
well as encourage foreign direct 
investments, BusinessDay inter-
actions with analysts show. 

The implication, according 
to the analysts is  that the CBN’s 

And insecurity forces suspension of energy investment in North-East
New study says global reserves now 70 times current production  
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Brexit to hit eurozone growth, says IMF

Toyota shuts lifts down to save money 

UK starts post-Brexit trade talks

Toyota, the world’s biggest au-
tomaker, has shut down two out of eight 
lifts at its Tokyo headquarters in an effort 
to cut costs.

Air conditioning temperatures have 
also been adjusted amid concerns 
about the weak global economy and as 
the strengthening yen eats into profits.

Toyota said the move was to help the 
company “stay lean”. It took similar steps 
during 2008’s financial crisis.

Business Secretary Sajid Javid is vis-
iting India for the first trade talks since 
Britain voted to leave the European 
Union.

Mr Javid will meet Indian govern-
ment officials in Delhi to discuss how 
the trading relationship with India 
might work with the UK outside the 
European Union.

He will also visit the US, China, Japan 
and South Korea in the coming months.

Japanese stocks ended lower as inves-
tors took a cautious approach ahead of the 
latest US jobs figures.

The unemployment figures, due out 
later, are seen as one of the main factors 
affecting the timing of any rate rise by the 
US Federal Reserve.

US companies are expected to have 
created 175,000 jobs in June after a disap-
pointing 38,000 in May.

The boss of John Lewis has 
warned that the fall in the value of 
the pound could become a “big 
issue”.

Managing director Andy Street 
said the weak pound could start 
driving costs higher next year.

He also said it was too early to 
say if the UK’s vote to leave the Euro-
pean Union had affected consumer 
spending.

His comments came as a survey 
pointed to the sharpest drop in con-
sumer confidence in 21 years after 
the UK vote to leave the EU.

The International Monetary 
Fund has cuts its economic growth 
forecasts for the eurozone in the 
wake of the UK’s vote to leave the 
European Union.

The eurozone is expected to 
grow by 1.6% this year and 1.4% in 
2017. Before the referendum the 
IMF had predicted growth of 1.7% 
for both years.

The IMF also revised down its 
2018 growth forecast to 1.6% from 
1.7%.

Japan’s Nikkei ends lower ahead of US jobs data

John Lewis warns over sterling slump

Tata board meets to discuss UK steel

The board of Tata Steel is meeting 
in India to discuss the future of its 
UK steel operations.

It is expected to “pause” the sale 
of the main Port Talbot plant, but go 
ahead with the sale of its speciality 
business, which employs 2,000 peo-
ple in Hartlepool, Rotherham and 
Stocksbridge.

Tata is thought to be in less of a 
hurry to sell because of rising steel 
prices and signs of government 
support.

US job creation rebounds strongly

The US economy created 287,000 
jobs in June, rebounding strongly 
from disappointing growth in May.

The figure was much stronger 
than forecast, and the dollar and 
yields on US government bonds rose 
in the belief a US rate rise was now 
more likely.

The Labor Department revised 
down May’s already weak first es-
timate of 38,000 jobs to just 11,000.

Briefs

NEWS
4 Monday 11 July 2016BUSINESS  DAY

Continued from page 1
Analysts look to see weaning...

Continued from page 1

Anxiety over Nigeria’s lack of new oil investments as reserves...

The Central Bank of Nige-
ria (CBN) is looking to 
stem rising autonomous 
trading outside the offi-

cial interbank FX market to boost 
liquidity in the latter. 

In a circular signed by Alvan 
Ikoku, director, financial markets 
department, effective August 1, 
2016, the CBN has directed that 
all Foreign Exchange (FX) related 
trades by authorised dealers and 
corporate institutions in the Ni-
gerian forex market, be executed 
through the FMDQ-advised FX 
trading, auction and surveillance 
systems.

This is in furtherance of its 
efforts at engendering transpar-
ency and professionalism in 
the Nigerian foreign exchange 
market.

“Eleven banks have already 
signed up to the FMDQ FX plat-
form as at last week and are ad-
hering to the rules of the system, 
to quote all their FX transactions 
on the interbank market,” a mar-

ket source revealed on condition 
of anonymity. 

The market source told Busi-
nessDay that in addition to mov-
ing all legitimate FX trades to the 
interbank FX market, the CBN 
must solve the problem of the 
blacklisted 41 items, which is 
driving significant traffic to the 
black market. 

“Policy makers must take a 
bold move on the 41 items, be-
cause you can’t maintain such a 
policy and allow for convergence 
of the official and parallel market 
rates,” the source added. 

This, as well as notions that 
the naira remains slightly over-
valued, are eroding liquidity in 
the interbank market, establish-
ing the CBN as the biggest single 
supplier of the greenback, Busi-
nessDay found.

“The workings of the economy 
at the moment imply that the 
autonomous market will still 
thrive, but only for a while,” said 
Abiodun Keripe, head of research 
at Elixir Investment Partners Ltd, 
an investment bank, in response 

to questions.
“While the main intent for the 

41 items is to encourage manu-
facturers to produce those items 
locally, structural and infrastruc-
tural challenges would not allow 
this happen so fast.

“A quick fix is to boost liquidity 
in the interbank FX market and 
allow for easy retail access, but of 
course FX illiquidity is the major 
challenge,” Keripe said.

Despite trading at N282/$1 
on Friday, the naira remains 24.1 
percent weaker at the alterna-
tive market, where it traded for 
N350/$1.          

“If commercial banks are 100 
percent free to set the exchange 
rate at market rates, the black 
market rate would disappear,” 
says Charles Robertson, the chief 
economist at Renaissance Capi-
tal, an investment bank. 

“This is because as we under-
stand it, banks do not feel they 
can set the free market rate.” 

Nigeria’s decision to abandon 
the currency peg was applauded 

CBN stems autonomous FX 
transactions amid liquidity concernsactive participation through 

supplies of fx would lead to 
depletion of the nation’s foreign 
reserves, as well as put pressure 
on the naira.

“While active participation 
by the CBN in Nigeria’s spot 
market will of course reduce FX 
reserves, the hope is that the 
market will slowly wean itself off 
its dependence on the CBN as 
the main supplier of FX.

The spot market is still wor-
ryingly dependent on the CBN 
alone as a provider of FX liquid-
ity, says Razia Khan, managing 
director, chief economist,Africa 
Global research, Standard Bank, 
London.”

Further investigations show 
that portfolio investors view the 
reopening of the FX market as 
a positive development, and as 
such, monitoring market de-
velopments, particularly price 
discovery and liquidity in the 
FX market over time but that 
the offshore appetite for NGN 
traded assets is yet to gather the 
momentum due to the overbear-
ing tendency of CBN in the area 
of sypply of fx.

“Portfolio investors will likely 
view the reopening of the FX 
market as a positive develop-
ment. They are monitoring mar-
ket developments in Nigeria 
very closely. If price discovery 
and liquidity improve in the FX 
market over time, the offshore 
appetite for NGN traded assets 
could also increase gradually,” 
Samir Gadio, Head of Africa 
Strategy and FICC research at 
Standard Chartered Bank, said.

But some analysts say the 
monopoly of supply of fx to the 
spotmarket which commenced 
June 20, 2016 by the CBN may 
prolong the return of the port-
folio investors, as the CBN might  
be constrained by the continued 
depletion of the foreign reserves.

They also see this develop-
ment as well as activities of 
militants in the Niger Delta and 
recent remarks by President 
Muhammadu Buhari on the lo-
cal currency as undermining the 
efforts of the CBN and FMDQ at 
returning sanity and confidence 
into the economy.

Khan further argues that, “a 
healthier development would be 
to see much greater autonomous 
flows over time.”

Boladeola Agbola, executive 
director, Cashcraft Asset Man-
agement limited, says , “the new 
regime is bound to deplete our 
foreign reserves initially but we 
will rebuild the reserves as the 
economy starts to grow again.” 

This, according to Agbola is 
because the “CBN is responsible 
for over 70 % of foreign exchange 
supplies and so, will continue to 
determine the nature and depth 
of the spot market .It will take 
some time for other sources to 
grow and play leading roles in 
determining the quantity sup-
plied and invariably, the pric-
ing.” 

Johnson Chukwu, managing 
director of Cowry Asset manage-
ment limited, however belives 
that “The current stability in the 
foreign exchange market is part-
ly driven by lack of liquidity in 
the banking system, which was 
occasioned by the withdrawal 
of funds through the debits on 
customers’ accounts for forex 
futures.

“The debits that were made 

suspended due to insecurity, oc-
casioned by almost a decade of 
armed rebellion by Boko Haram 
insurgents, a fundamentalist 
Islamist terror group.

Against this backdrop, a new 
study by Rystad Energy, an inde-
pendent oil and gas consulting 
services and business intelli-
gence data firm , which estimates 
that total global oil reserves now 
stand at 2,092 billion barrels, or 
70 times the current production 
rate of about 30 billion barrels 
of crude oil, is resurfacing old 
worries about Nigeria’s lack of 
upstream investments.

The study also states that the 
US now holds more recoverable 
oil reserves than both Saudi 
Arabia and Russia, largely in 
unconventional shale oil. It also 
states that Nigeria’s most likely 
estimate for existing fields, dis-
coveries and yet undiscovered 

fields amount to 30 billion bar-
rels. 

“This data confirms that there 
is a relatively limited amount of 
recoverable oil left on the plan-
et,” writes Per Magnus Nysveen, 
head of analysis, Rystad Energy.

However, a source contacted 
at the Department of Petroleum 
Resources (DPR) said Nigeria’s 
proven reserve is close to 30 
billion barrels and estimates of 
unproven reserve is over 30 bil-
lion barrels. 

While information from the 
Organisation of Petroleum Ex-
porting Countries, (OPEC) pub-
lished in 2010 said Nigeria’s 
proven crude oil reserve is about 
37 billion barrels, Nigerian Pe-
troleum Investments and Man-
agement Services (NAPIMPS) 
website, says recoverable reserve 
is estimated at 28.5 billion bar-
rels. 

“There has not been any sig-

nificant investment in Nigeria’s 
oil exploration in the past ten 
years. We are fast depleting our 
oil reserves and are not trying to 
explore new fields,” said Isreal 
Aye, oil and gas consultant and 
managing partner, SterlingPart-
nership. 

Dauda Garuba, Nigerian Of-
ficer for Natural Resource Gov-
ernance Institute (NRGI) said 
Nigeria needs to promote trans-
parency, integrity and account-
ability, through best practices 
in crude oil term contracts and 
bidding processes, to curb dwin-
dling upstream investments. 

Recently, Ibe Kachikwu, min-
ister of state for petroleum, said 
the NNPC was committed to 
exploring for oil and gas in in-
land basins around the country, 
especially in the Chad Basin and 
the Benue Trough but safety 
concerns have halted operations 

L-R: Adeolu Bajomo, executive director, market operations and technology, Nigeria Stock Exchange; Muhammad Ahmad, chairman, Skye Bank 
plc, and Tokunbo Abiru, group managing director/chief executive officer, during the visit of the reconstituted board of Skye Bank to the Nigeria 
Stock Exchange in Lagos.
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The new floating ex-
change rate regime is 
likely to result in high 

inflation rate and thus, 
individuals will be con-
scious of their spending 

patterns thereby not 
spending so much on 
non-essential goods 
and services such as 

taking up an insurance 
policy except for Mo-
tor insurance which is 

compulsory

using the floating currency rate instead 
of the fixed currency rate, would have 
more funds to finance capital projects 
that does not require foreign transactions 
such as construction of buildings, roads, 
hospitals etc. all of which will require the 
contractors to submit evidence of some 
insurances to the Government such as 
insurance bond contracts, contractors’ all 
risk insurance, erection all risk insurance, 
life assurance policy, motor insurance, 
employers’ liability insurance etc. This 
will increase gross premium income for 
(re)insurers.

The availability of foreign exchange 
through the CBN new FX policy will en-
courage importers with genuine need for 
importation of raw materials and other 
commodities thereby increasing marine 
insurance patronage. It is mandatory 
for all imported goods to be insured by 
Nigerian underwriters.

Marine cargo insurance is under-
written on agreed value basis with the 
imported value (in US dollar) being con-
verted to naira to determine the amount 
to be insured (Sum Insured) at inception 
of the contract.  The premium payable 
will also be in naira value. In the event of a 
claim, irrespective of the dollar exchange 
rate at the time of claim, the sum insured 
(in naira) at the policy inception will be 
the basis of indemnity and not the naira 
equivalent of the current dollar figure. 

The Nigerian economic crisis is 
playing havoc with currency exchange 
rates. Currency fluctuations can create 
inadequate marine insured values for 
the policyholder.  The implications of 
significant fluctuations in currency ex-
change rates can be serious, particularly 
for ship-owners, importers and exporters 
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because their marine insurance may no 
longer cover them for the full amount in 
the case of loss or damage. 

For example, a recent Nigerian ma-
rine insurance claim involved the total 
loss of a key piece of machinery enroute 
from the US. The importer received the 
claim payment but when the importer 
reordered the machinery, the cost was 
70% higher because of changes in the 
exchange rate. This was not covered by 
the importer’s insurance policy which 
leads to a foreign exchange transaction 
risk facing the importer (i.e. the insured).

In addition to the higher re-order 
cost, the importer suffered further extra 
amount which had to be paid in interest 
to the bank that financed the original 
purchase, not to mention the Loss of 
Profit or Consequential Loss insurance, 
which an experienced insurance broker 
would not forget to recommend to the 
importer for an additional premium.

Under a reinsurance arrangement, 
the insurer still pays reinsurance pre-
mium in naira value for the capacity 
agreed and also receives the recoveries 
in naira value. Thus, the insurer is not 
directly and adversely affected by the 
CBN new FX policy when having (re)
insurance arrangements to cover the 
marine insurance contracts. The risks 
associated with this category of business 
underwritten, arising from the CBN new 
FX policy, could be within the insurers’ 
risk appetite.

• To be Continued tomorrow

The future of Nigerian insurance industry 
under the new CBN FX policy regime (1)

insurance policy is a policy underwritten 
with the premium, sum insured or reinsur-
ance recoveries and claims settlements 
payable in Nigeria naira e.g. Marine (Hull 
and Cargo) insurance, engineering, insur-
ance bonds, domesticated reinsurance 
contracts etc.

The new floating exchange rate regime 
is likely to result in high inflation rate and 
thus, individuals will be conscious of their 
spending patterns thereby not spending 
so much on non-essential goods and 
services such as taking up an insurance 
policy except for Motor insurance which 
is compulsory. This will reduce the insur-
ance premium income for the insurer.

The government, having converted 
dollar earnings from the sale of crude oil 

Send reactions to:
comment@businessdayonline.com

Send reactions to:
comment@businessdayonline.com

Annan is the former secretary-
general of the United Nations and a 

recipient of the Nobel Peace Prize.

“Aba-made” leather goods: From derogation to national symbol

This is a time for economic diver-
sification away from petroleum 
as our main export products and 

from oil and gas as the sole source of 
national revenue. The time calls for a 
robust national strategy that brings 
to the fore various revenue earners 
hitherto ignored or overlooked. This is 
also a time for clear introspection on 
how such a strategy brings inclusive 
growth, sustainable development 
and liberates Nigeria from chronic 
dependence on importation, a major 
factor responsible for the national 
economic haemorrhage.

 I turn attention to the leather in-
dustry in Nigeria and how a healthy 
value chain could be properly es-
tablished and sustained for national 
benefits. The factors holding back 
the unlocking of potential and the 
full exploitation of the wealth of the 
leather industry are well known. What 
is not known and not well understood 
so far is the broader national benefit 
inherent in the operationalisation of 
the treasure in its wider ramifications. 
The industry has therefore remained 
relegated for so long. Despite the 
remarkable progress made in leather 
tanning sector in recent years, the 

 A couple of years ago, Nigeria re-
portedly earned $680 million annually 
from the leather industry. Mr. Olusegun 
Aganga, who made the disclosure while 
he was the minister of industry, trade 
and investment, noted the efforts of 
the stakeholders and observed that 
“the sector remains relevant till today.” 
He added, however, that “they have 
developed the industry with little or 
no government support in the past.” 
According to Aganga, “the sector is the 
highest foreign exchange earner after 
oil. We used to say cocoa is the highest 
but they have overtaken cocoa.” Build-
ing on Aganga’s contemplation is very 
important as he revealed that federal 
government would develop six clusters 
for leather industry, which includes 
Kano, Kaduna, Aba and others.

 Allusion to Aganga is very relevant 
here because of the many revealing 
comments he made on the leather 
industry. On job creation, for instance, 
he said then that the leather industry 
provided 700,000 direct and indirect 
jobs. On the export front, he alluded 
to the success story of Brazil, stating 
that Brazil exports leather to over 80 
countries, tripling its revenue to over 
$2 billion. Sounding ambitious and de-
termined then, he said “the Brazilians 
have done it, the Indians have done it. 
Nigeria can do it, and will do it. 

Nigeria can find a comfortable niche 
among the countries competing for the 
$75 billion global leather industry. But 
this can only happen if policies refocus 
on the sector as it holds great potential 
for export earnings and employment. 
For a sustainable growth and develop-

ment of the leather industry, sound, 
supportive and transparent (public 
and private sector) policies that are 
compliant with environmental and 
social responsibility requirements as 
well as international standards are 
very crucial. Nigeria, according to 
legends, is, perhaps the globally most 
important exporter of light leather, but 
that is yet to translate into commensu-
rate revenue as quality and standards 
are still largely questionable.

 In organising the leather indus-
try in Nigeria, certain ground rules 
are needed to guide stakeholders. 
Continued haphazard operational 
styles will hamper progress in the 
direction of commercial leather 
business. Various value chain activi-
ties need streamlining to conform to 
certain social and economic norms 
and global best practices. Hunting of 
games for skins is increasingly becom-
ing unpopular as it contributes to loss 
of biodiversity, erodes conservation of 
wildlife and does not lend itself easily 
to traceability and environmental ac-
countability. These also narrow down 
the chances of global competitiveness 
when environmental indices are 
invoked. A national policy on devel-
oping the leather value chain should 
completely discourage the trade in 
game animal skins. 

National advocacy is lacking in 
terms of discouragement of undesir-
able practices. A significant bulk of 
leather is consumed as food by Nigeri-
ans as ponmo – a delicacy from hides 
and skins – which was initially popu-
larised in the south-west but seems 

now to be assuming a national accept-
ance. Inattention to the anomaly at the 
supply and demand interface of the 
hides and skin is a major reason for 
the spread and sustenance of ponmo 
business. Although tradition dies 
hard, innovation is one way of break-
ing any backward traditions. With 
the benefit of scientific knowledge of 
nutrition, consuming animal skin is 
not a worthwhile exercise – whether 
viewed from nutrition lens or from 
economic perspectives.

 Ponmo has no nutritional value. 
Its continuous consumption has 
continued to generate concerns on 
its adverse effect on the tanning and 
leather industry in the country. The 
fact that there are no reliable statistics 
on ponmo consumed annually is a 
major cause for concern and a reason 
to find ways to end this culinary tradi-
tion. It has been surmised that a sig-
nificant quantity of ponmo consumed 
in Nigeria is brought in from outside 
(either as smuggled or imported). An 
estimate of quantum of hides and skin 
consumed as ponmo can be assumed 
as running into billions of naira as it 
has been noted that the business of 
hides and skins in form of ponmo 
appears more lucrative than when 
used for leather.

 
Note: the rest of this article contin-

ues in the online edition of Business 
Day @https://businessdayonline.com/

T
he Central Bank of Ni-
geria (CBN) had recently 
released the framework for 
re-introduction of managed 
float exchange rate system. 

The new flexible foreign exchange (FX) 
interbank trading window will be purely 
driven by the Market forces.

The new FX system is expected to 
eliminate the widened gap between 
the official and parallel FX market rates 
which existed in the preceding fixed FX 
policy regime that created arbitrage op-
portunities. In addition, the new flexible 
FX policy has removed the controls on 
the naira (i.e. currency peg), thereby 
increasing the supply of foreign cur-
rency and hence the liquidity in the FX 
market, which would strengthen the 
Nigerian economy.

The increased liquidity would be 
achieved through the CBN’s secondary 
market intervention of sales in spot and 
forward contracts via the Over-The-
Counter (OTC) market periodically 
and/or the expected increasing inflow 
of foreign portfolio investors to the 
country. Furthermore, the attraction 
of Foreign Direct Investment (FDI) will 
increase merger and acquisition (M 
& A) activities in different sectors of 
the economy including the insurance 
industry. This would require more 
regulation and supervision from the 

industry still remains unorganised, 
fragmented and dependent on 
chances for its survival.

 As an emerging market, Nigeria 
has consistently missed great op-
portunities to occupy a niche in the 
global leather industry. While at-
tention was focused on exportation 
of leather products, the procedures 
were fraught with structural defects 
and operational blunders, which 
facilitated frauds, malpractices and 
mindless short-changing of the 
country, creating a leeway for specu-
lators and rent seekers. Rather than 
pay attention to articulating ways 
of becoming a notable player in the 
global supply chain, emphasis was 
laid on perverse incentives which did 
more damage to the leather market 
and enriched a handful of actors.

 An example of such perverse 
incentives was the Export Expansion 
Grant (EEG), which lacked transpar-
ency, implemented without a level 
playing field, skewed in favour of 
big companies and squeezed small 
operators. In particular, EEG created 
avenues for foreigners with broader 
knowledge of international markets 
access to enjoy unequal advantage, 
buying raw leather from Nigeria and 
receiving incentives for exporting 
it into their own home countries 
while Nigerians in the same business 
groped in ignorance. Operationally, 
the government organs supervising 
the scheme took no real cognisance 
of the upstream segment of the 
leather value chain, namely the 
source of the raw leather.

 OLUKAYODE OYELEYE
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of Agriculture and Rural Development

regulators including NAICOM.
The liquidity in FX market will also 

cause the exchange rates to rise in fa-
vour of the naira and this will enable the 
importers of goods that are essential but 
not produced in Nigeria to import them 
through their banks, leading to an in-
crease in demand for marine insurance.

The flexible FX system is expected 
to bolster investors’ confidence in the 
country’s stock market which will result 
in high expected investment returns 
over the longer term.

Furthermore, certain economic ac-
tivities within the economy are likely to 
increase as a result of the new FX policy 
which will lead to a high demand for 
insurance. For example, the resumption 
of trade & project financing transac-
tions through the banks, foreign airline 
operators would resume full operations 
in the country, manufacturers are no 
longer starved with foreign currency to 
buy raw materials and equipment etc.

Above all, the extent to which the 
CBN new policy affects the(re)insurers 
(the reinsurance / insurance compa-
nies respectively)depends on the type 
of insurance business underwritten 
which, for the purpose of this discus-
sion, can be broadly classified into 
two categories, namely local currency 
(Nigeria naira) denominated insurance 
policy and foreign currency (US dollar) 
denominated insurance policy.

The impact of the CBN new policy 
on each category of business and re-
sultant risks facing the (re)insurers are 
highlighted below.

Impact of FX policy on local cur-
rency denominated insurance policy

A local currency denominated 

Dr Apere is an Actuarial Scientist
 and Chartered Insurer
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If economists and other 
experts want to regain 

their fellow citizens’ 
trust...they should first 
be humble and avoid 

lecturing. They should 
base their policy views 

on the available evi-
dence, rather than on 
preconceptions. And 
they should change 

their minds if the data 
do not confirm their 

beliefs. 
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South Africa: 40 years after the Soweto uprising    

It has been forty years since protest-
ing students were murdered in their 
youth by armed apartheid policemen 

in Soweto, a popular township near 
Johannesburg, South Africa during the 
apartheid era; an era of one of the world’s 
most oppressive systems, abhorred by all 
of humanity across the globe.

The 16th June 1976 protests by stu-
dents from numerous schools across 
the township were ignited by one of the 
most anti academic laws which sought to 
downgrade the education of blacks by in-
sisting they must be taught in Afrikaans in 
subjects such as mathematics, arithmetic 
and social studies while general sciences 
and practical subjects were to be taught 
in English. Indigenous languages were to 
be used for religious studies, music and 
physical culture.  

The apartheid regime had earlier in 
1974 passed the Afrikaans Medium De-
cree which compelled all black schools 
to mix up Afrikaans with English to teach 
students in all black high schools with 
effect from 1st January 1975. 

Afrikaans, a low Franconian West 
Germanic language with Dutch descent 
was adopted in 1925 to replace English 
and Dutch, which the 1909 Union of 
South Africa Act recognised as official 
languages for South Africans.

The 1974 decree was massively re-
jected by blacks who are about 90% of 
the South African population because 
Afrikaans represent the language and 
weapon of oppression; indeed Arch-
bishop Desmond Tutu, then Bishop of 
Lesotho and Dean of Johannesburg at the 

B
y the time British citizens 
went to the polls on June 23 
to decide on their country’s 
continued membership 
in the European Union, 

there had been no shortage of advice 
in favor of remaining. Foreign lead-
ers and moral authorities had voiced 
unambiguous concern about the con-
sequences of an exit, and economists 
had overwhelmingly warned that 
leaving the EU would entail significant 
economic costs.

Yet the warnings were ignored. A 
pre-referendum YouGov opinion poll 
tells why: “Leave” voters had no trust 
whatsoever in the advice-givers. They 
did not want their judgment to rely on 
politicians, academics, journalists, 
international organizations, or think 
tanks. As one of the Leave campaign’s 
leaders, justice secretary Michael 
Gove, who is now seeking to succeed 
David Cameron as Prime Minister, 
bluntly put it: “people in this country 
have had enough of experts.”

It is tempting to dismiss this at-
titude as a triumph of passion over 
rationality. Yet the pattern seen in 
the UK is oddly familiar: in the United 
States, Republican voters disregarded 
the pundits and nominated Donald 

The protests against this new policy 
didn’t start on 16 June, 1976. It started at 
the Orlando West Junior School on 30th 
April, 1976 when Orlando West students 
embarked on a strike by staying back in 
their homes, refusing to attend school. 
It was an obvious self driven action that 
plumetted to other schools and by the 
dusk of 16 June, between 10, 000 to 20, 
000 students had been mobilized by the 
Students Representative Council, which 
succeeded the Action Committee earlier 
formed to drive the protests. The protests 
later got concrete political supports from 
the Black Consciousness Movement 
and the Teachers Association amongst 
several others.

And by dawn of 16 June 1976, it was 
estimated that at least 700 students had 
been brutally killed by the 1, 500 heavily 
armed policemen assisted by armoured 
vehicles, helicopters and standby soldiers 
who were deployed to smash the protests. 
Of course, the apartheid regime claimed 
only 27 students died.

There were many protests before and 
indeed much more after the June 16 pro-
tests, but the significance of the Soweto 
uprising is located in the successes 
recorded by the leading anti apartheid 
movement, the African National Con-
gress, ANC. Though, the Black Conscious-
ness Movement, BCM, encouraged and in 
fact provided the students the needed po-
litical focus that fired their determination, 
the non racial outlook of the ANC made 
mobilization easier with its attendant 
global solidarity. The uprisings assumed 
global prominence, especially coming at 
a period the apartheid regime was fast 
losing international friendships as the 

globalization more generally.
There is some substance in this ar-

gument: although not all economists, 
and certainly not all social scientists, 
advocate international integration, 
they are undoubtedly more inclined 
toward highlighting its benefits than 
the average citizen is.

This points to the third and most 
convincing explanation: while ex-
perts emphasize the overall benefits 
of openness, they tend to disregard 
or minimize its effects on particular 
professions or communities. They re-
gard immigration – to which Cameron 
attributed the Leave campaign’s vic-
tory – as a net benefit for the economy; 
but they fail to pay attention to what it 
implies for workers who experience 
downward wage pressure or for com-

dominant forces in the global space had 
started urging the regime to embark on 
transformations; though the content of 
such transformation would not have 
translated to freedom for the people, 
especially the over 90% black populace 
who have been contending with the 
excruciating pangs of the overbearing 
dominance of the tiny but powerful 
white minority.

The Soweto uprisings were the great-
est jolt on the strength and image of the 
apartheid regime which attracted more 
sanctions and boycotts from the inter-
national community. Even the fraud in 
granting some phoney “independence” 
to the Bantustan state of Transkei at-
tracted more derision and ridicule from 
the global community, while peace and 
economic progress were truncated as 
all of post Soweto uprisings witnessed 
more violence, mass protests, global 
isolation and speedy slide in internal 
stability. Indeed, the country’s na-
tional currency, the Rands, lost values 
faster than the regime could ever had 
imagined.

The contributions of those young 
lads who sacrificed their lives for the 
freedom of their country from excruci-
ating dominance of a tiny minority of 
just about 9% of the entire population 
has continually been dimmed by neo 
liberal agents who seized power after 
the demise of apartheid.

The new political class entrenched 
socio economic adversity of the majority 
and today, more than two decades after 
freedom, blacks are still strangulated 
under harsh conditions, perhaps of no 
significant difference from their experi-

munities struggling with a scarcity of 
affordable housing, crowded schools, 
and an overwhelmed health system. 
In other words, they are guilty of 
indifference.

This criticism is largely correct. 
As Ravi Kanbur of Cornell University 
pointed out long ago, economists (and 
policymakers) tend to look at issues 
in the aggregate, to take a medium-
term perspective, and to assume that 
markets work well enough to absorb a 
large part of adverse shocks. Their per-
spective clashes with that of people 
who care more about distributional 
issues, have different (often shorter) 
time horizons, and are wary of mo-
nopolistic behavior.

If economists and other experts 
want to regain their fellow citizens’ 
trust, they should not be deaf to these 
concerns. They should first be humble 
and avoid lecturing. They should base 
their policy views on the available 
evidence, rather than on preconcep-
tions. And they should change their 
minds if the data do not confirm their 
beliefs. This largely corresponds to 
what researchers actually do; but 
when speaking to the public, experts 
tend to oversimplify their own views.

For economists, humility also 
implies listening to people from other 
disciplines. On immigration, they 
should hear what sociologists, politi-
cal scientists, or psychologists have to 
say about what coexistence in multi-
cultural communities may entail.

Second, experts should be more 
granular in their approach. They 
typically should examine policies’ 
impact not only on aggregate GDP in 
the medium term, but also on how 
policies’ effects are distributed over 

time appropriately described Afrikaans 
as “the language of the oppressor”. 

And rather than study the academic 
subjects, the students were compelled 
to concentrate on studying the language 
that is not just allien to them but clearly 
a counter culture in all ramifications.

It was even more nauseatingly 
insulting that whites were allowed to 
be taught in their native languages 
while blacks had to be compelled to 
take instructions in a language strange 
to them.

The ultimate intent and purpose was 
for blacks never to get anywhere beyond 
the farms and factories as factory hands 
for the usurpers of their natural belong-
ings. Indeed, the Deputy Minister of 
Bantu Education at the period, Punt 
Janson implied this much when he 
arrogantly said “a Blackman may be 
trained to work on a farm or a factory. 
He may work for an employer who is 
either English speaking or Afrikaans 
speaking and the man who has to give 
him instructions may be either English 
speaking or Afrikaans speaking. Why 
should we now start quarrelling about 
the medium of instruction among the 
black people as well?....No, I have not 
consulted them and I am not going 
to consult them. I have consulted the 
constitution of the Republic of South 
Africa.” Clearly, the form of educa-
tion conceived for blacks was not the 
type that would take them beyond the 
slavery that was an integral part of the 
apartheid system. Therefore, accepting 
the new policy would have negated the 
struggle against the entire apartheid 
system.

Trump as their party’s presidential 
candidate; in France, Marine Le Pen, 
the leader of the far-right National 
Front, elicits little sympathy among 
experts, but has strong popular 
support. Everywhere, a significant 
number of citizens have become 
hostile to the cognoscenti.

Why this angry attitude toward 
the bearers of knowledge and ex-
pertise? The first explanation is that 
many voters attach little value to the 
opinions of those who failed to warn 
them about the risk of a financial 
crisis in 2008. Queen Elizabeth II 
spoke for many when, on a visit to 
the London School of Economics in 
the autumn of 2008, she asked why 
no one saw it coming. Furthermore, 
the suspicion that economists have 
been captured by the financial in-
dustry, expressed in the 2010 movie 
Inside Job, has not been dispelled. 
Ordinary people feel angry about 
what they regard as a betrayal by the 
intellectuals.

Most economists, let alone spe-
cialists in other disciplines, regard 
such accusations as unfair, be-
cause only a few of them devoted 
themselves to scrutinizing financial 
developments; yet their credibility 
has been seriously dented. Because 
no one pled guilty for the suffering 
that followed the crisis, the guilt has 
become collective.

The second explanation has to do 
with the policies advocated by the 
cognoscenti. Experts are accused 
of being biased, not necessarily be-
cause they are captured by special in-
terests, but because, as a profession, 
they support the mobility of labor 
across borders, trade openness, and 

DENJA YAQUB
Yaqub was Oyo State Coordinating 

Secretary of the defunct Nigeria-African 
National Congress Friendship and 

Cultural Association during the anti 
ence under apartheid.

The South African population com-
prise of about 90% blacks, 9% whites, 
9% coloured, and 2% of Indians or Asian 
extractions. The inequalities that charac-
terised the apartheid regime are largely 
yet to be corrected, outside of political 
leadership now under the control of the 
majority.

Under the leadership of the ANC, and 
despite rising GDP, unemployment, in-
come inequality, poverty, life expectancy, 
access to quality life, poor housing, edu-
cational disadvantages, lack of economic 
empowerment and much more; the black 
majority are nowhere near true libera-
tion. And this has increased violence and 
restiveness among the youths who should 
have been a major consideration of any 
popular government, especially South 
Africa whose struggles for liberation were 
mainly orchestrated and fired to victory 
by the blood of young people.

Indeed, the country still groan under 
socio economic racism as evident in its 
income distribution, one of the most 
unequal in the world. About 60% of the 
population earns below $7,000 per an-
num, while 2.2% of the population earns 
an income far above $50,000 per annum. 
The black population is in the 60% while 
other races who are in the very tiny minor-
ity are in the 2.2%.

Note: the rest of this article continues 
in the online edition of Business Day @
https://businessdayonline.com/

time, across space, and among social 
categories. A policy decision can be 
positive in the aggregate but severely 
harmful to some groups – which is 
frequently the case with liberalization 
measures.

Third, economists should move 
beyond the (generally correct) obser-
vation that such distributional effects 
can be addressed through taxation and 
transfers, and work out how exactly 
that should happen. Yes, if a policy 
decision leads to aggregate gains, los-
ers can in principle be compensated. 
But this is easier said than done.

In practice, it is often hard to iden-
tify the losers and to find the right 
instrument to support them. To argue 
that problems can be solved without 
examining how and under what condi-
tions is sheer intellectual laziness. To 
tell people who have been hurt that 
they could have been spared the pain 
does not give them any less reason to 
complain; it just fuels resentment of 
technocratic experts.

Because growing public distrust 
of the cognoscenti provides fertile 
ground to demagogues, it poses a 
threat to democracy. Academics and 
policymakers may be tempted to re-
spond by dismissing what looks like a 
celebration of ignorance and retreat-
ing into ivory towers. But this would 
not improve matters. And there is no 
need to surrender. What is needed is 
more honesty, more humility, more 
granular analysis, and more refined 
prescriptions.

(C): Project Syndicate

Ferry is a professor at the Hertie School of 
Governance in Berlin, and currently serves 
as Commissioner-General of France Straté-

gie, a policy advisory institution in Paris
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Th e  C e n t r a l 
Bank of Nige-
ria (CBN), the 
banking sector 
regulator, last 

week announced a man-
agement shake-up at Skye 
Bank Nigeria Plc, Nige-
ria’s eight-biggest lender 
by assets. Consequently, 
Tunde Ayeni and Timothy 
Oguntayo were replaced as 
Chairman and Managing 
Director by Muhammad 
Ahmad and Adetokunbo 
Abiru respectively.

In its report, the CBN 
noted that ousting the 
chief executive officer, 
chairman and 10 other 
directors on the board of 
Skye Bank Plc has become 
“unavoidable in view of 
the persistent failure of 
Skye Bank Plc to meet 
minimum thresholds in 
critical prudential and ad-
equacy ratios, which has 
culminated in the bank’s 
permanent presence at 
the CBN Lending Window. 
In particular, Skye Bank’s 
Liquidity and Non-per-
forming loan Ratios have 
been below and above the 
required thresholds, re-

spectively, for quite a while.” 
Reports in the media has 
it that worse than the issue 
of not meeting prudential 
and adequacy ratios by the 
bank, it’s directors were its 
major debtors, collecting 
huge loans without collateral 
and without any intention of 
paying back the loans thus 
signalling insider abuses.

We commend the CBN 
for its timely “action to nip 
the steadily declining health 
of the bank in the bud and 
correct the situation” espe-
cially given that the bank is 
a “a Domestic Systemically 
Important Bank (SIB) with 
significant interconnected-
ness”.

It will be recalled that last 
year, the central bank gave 
three commercial banks 
until June 2016 to recapital-
ise after they failed to hit a 
minimum capital adequacy 
rate of 10 percent. There 
are now growing concerns 
that other banks may follow 
suite giving that they face 
similar challenges and have 
also crossed the CBN’s five 
percent threshold for non-
performing loans (NPLs) in 
their balance sheets.

Beyond these however, it is 
an open secret that the naira 
devaluation and the waning 
crude oil prices has pushed 
up threats for Nigerian banks 
with high proportion of dol-
lar denominated loans, high 
exposures to the oil and gas 
sector and rising None Per-
forming Loans (NPLs).

According to a CBN report, 
NPLs in the banking system 
rose sharply by 78 percent 
year-on-year to N649.63 bil-
lion in 2015. At the end of 
H2 2015, the CBN said loans 
to the oil and gas sector ac-
counted for 25 percent of the 
gross loan portfolio of the 
Nigerian banking system.

Furthermore, bank credit 
to the sector rose marginally 
by 2.8 percent to N3.31 tril-
lion at the end of December 
2015 compared with N3.22 
trillion as of June 30, 2015.

Hard hit by their ris-
ing non-performing loans 
(NPLs) and capital erosion, 
Nigerian banks became risk 
averse and started cutting 
down on credit to the real, 
ICT and agriculture sectors 
– sectors with a capacity for 
growing the economy and 
boosting productivity in the 

country.
In March 2016, growth in 

private sector credit dipped 
1.6 percent to N18.57 trillion, 
the lowest since a 6.0 percent 
contraction in 2011 to N9.46 
trillion from N10.05 trillion in 
2010, as deduced from Cen-
tral Bank of Nigeria (CBN)’s 
website.

In March 2016, growth in 
private sector credit dipped 
1.6 percent to N18.57 trillion, 
the lowest since a 6.0 percent 
contraction in 2011 to N9.46 
trillion from N10.05 trillion in 
2010, as deduced from Cen-
tral Bank of Nigeria (CBN)’s 
website.

Analysts obviously attri-
bute the decline to banks’ 
averseness given rising NPLs 
coupled with the private sec-
tor’s subdued appetite for 
credit facilities due to erod-
ing profits.

Unfortunately, Nigeria is 
on the brink of an economic 
recession, and falling credit 
to the private sector will un-
dermine economic recovery 
efforts.  We urge the govern-
ment to de-risk key sectors 
to incentivize investments 
and boost the confidence of 
banks to lend. 

Nigerian banks and the economy
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China’s debt

J
OSEPH ADUWO reck-
ons he is well shot of 
his spouse. “My wife…
fought with nine per-
sons in a day on our 

street, wearing only bra 
and underpants. She is a 
shameless streetfighter,” he 
told a Lagos court. It duly 
dissolved their union.

Official statistics suggest 
that divorce is exceedingly 
uncommon in Nigeria. Just 
0.2% of men and 0.3% of 
women have legally untied 
the knot, according to the 
National Bureau of Statis-
tics. And well under 1% 
of couples admit to being 
separated. Yet such counts 
exclude the vast majority 
of Nigerians, whose tradi-
tional marriage ceremonies 
are not governed by mod-
ern law, says Chief Robert 
Clarke, a barrister.

In the mostly Muslim 
north of the country, men 
may take up to four wives 
(so long as they obey the Ko-
ranic injunction to treat all 
equally). Often the younger 
wives are not yet 18. When a 
husband wants to trade one 
of his spouses for a younger 
model, he need only repeat 
the words “I divorce you” 
three times to be freed. In 
2008 one pensioner split 
from 82 of his 86 partners to 

Official statistics vastly understate Nigeria’s divorce rate

Divorce in Nigeria

Rings fall apart

In Association With

Coming clean
Plans to rein in credit slowly take 
shape

put himself back on the right 
side of Islamic law.

Regardless of what the 
Koran says, politicians in 
Kano, the north’s biggest 
city, think divorce is breed-
ing “vices in society”. One 
former governor came up 
with an innovative solution. 
In 2013 he married off 1,111 
widows and divorcees in a 
public ceremony costing 
just under $1m. Another 
2,000 brides were lined up 
by the state government for 
marriage late last year.

Couples also marry young 
farther south, but women 
there tend to be a little more 
empowered. Olayinka Akan-
le, a professor of sociology 
at the University of Ibadan, 
reckons that when things fall 
apart they demand separa-
tions more readily than in 
the north. For instance, one 
Lagos wife had her marriage 
dissolved on the basis that 
her drunken husband con-
fused their cooking pots with 
the toilet. Another woman 
complained that her banker 
spouse spent too long stuck 
in traffic (hardly his fault, 
he might reasonably claim; 
Lagos jams are awful).

Other deal-breakers in-
clude a wife’s failure to bring 
cooking utensils from her 
father’s house. “How will a 

woman get married with-
out a grinding stone?” her 
husband lamented. One 
woman filed for divorce hav-
ing found her husband to be 
rather too well endowed. 
And a trader complained 

that his wife was not as bux-
om as he had thought. “I de-
test those small-size boobs,” 
he said after a disappointing 
three months. “It is better to 
end the marriage.”

A
S ANYONE who has con-
quered addiction knows, the 
first step is admitting that 
you have a problem. China, 
hooked on debt for much of 

the past decade, may be reaching that 
point. In recent weeks officials have talked 
at length about the country’s troubling 
reliance on credit to fuel growth. They 
have also sketched out a range of possible 
solutions. It is only a start—withdrawal 
symptoms in the form of defaults and 
slower growth are sure to hurt, and could 
yet prompt a relapse. But the new tone is 
encouraging nonetheless.

The frankest admission came in a 
front-page article in the People’s Daily, 
mouthpiece of the Communist Party, in 
early May. An anonymous “authoritative 
person”, widely believed to be Liu He, an 
economic adviser to President Xi Jinping, 
warned that high leverage could spark 
a systemic financial crisis. China’s total 
debt load jumped from less than 150% 
of GDP in 2008 to more than 250% at 
the end of last year. Increases of that size 
have presaged economic trouble in other 
countries.

Last month the government con-
vened its first news conference on the 
topic, bringing together officials from 
the finance ministry, the central bank, 
the banking regulator and a top planning 
agency. The Chinese Academy of Social 
Sciences, a prominent official think-tank, 
has also opined on it. The research arm of 
the central bank has published a paper 
with a section on what can be done. And 
this week, a forum in Beijing gathered 
officials, bankers and academics to sift 
through the suggestions.

All of them have homed in on cor-
porate debt as the main worry. That is 
obvious enough from a quick comparison 
with other big economies: China sits in 
the middle of the pack for total debt but 
is at the high end for corporate liabilities 
(see chart). Yet it marks a change of tone 
from recent years, when officials focused 

Monday 11 July 201614 BUSINESS  DAY

Continues on page 15



In Association With

Italian banks

The Brexit vote has sideswiped Italy’s banks—and is testing Europe’s new rules on tackling troubled lenders

Crisis and opportunity
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on cleaning up the debt of local govern-
ment. This presented a more immediate 
but smaller problem, and also a more 
manageable one.

The most important outcome from all 
the discussions has been an outline, albeit 
rough, of how China hopes to tackle its 
burden. There will be no rush to delever-
age. Sun Xuegong, a central planner, said 
China would start by slowing the rise in 
its debt-to-GDP ratio before guiding it 
lower, trying to avoid too much collateral 
damage to the economy in the process.

Officials think they can cushion the 
blow from eventual deleveraging in three 
ways. First, they want to get more bang 
from new debt. That, in theory, means 
choking off credit to underperforming 
state-owned firms or restructuring them 
in the image of their sleeker private-sector 
peers. Loans would flow to better firms 
generating higher returns.

Second, they want equity financing 
to help replace debt. That is tough, given 
the woeful state of the stockmarket after 
last year’s crash. But there are other ways. 
Regulators are working on a programme 
under which banks will swap some loans 
to indebted companies for equity stakes 
instead. Banks have pushed back, fearing 
that they will be saddled with bad invest-
ments. Officials insist that only viable 
companies will receive this treatment.

Finally, the government will use fis-
cal policy to prop up growth, in effect 
transferring debt from corporate balance-
sheets to its own. That makes sense: of-
ficial public debt is low, at less than 50% 
of GDP, while state-owned companies 
are the biggest debtors. However, direct 
bail-outs would give state firms little 
reason to improve their operations. So the 
central bank’s researchers suggest other 
measures, such as tax cuts, which would 
improve the business environment for all.

Scepticism about whether China will 
end its credit binge is warranted. Last 
December the government identified 
deleveraging as one of its main tasks for 
2016. Yet credit issuance has outpaced 
economic growth by a wide margin, 
raising overall debt levels. And China’s 
approach to state firms is inconsistent. Of-
ficials recognise that getting them to oper-
ate more like private firms, constrained by 
budgets, is critical to controlling debt. But 
at the same time the Communist Party 
recently reiterated that they must obtain 
its approval before making any big deci-
sions. China is sure to keep one promise, 
at least: there will be no speedy resolution 
to its debt problems.

T
H E  s h o c kw av e s 
from Brexit have 
been almost as se-
vere on the Tiber 
as on the Thames. 

Markets fear that Britons’ vote 
to leave the European Union 
on June 23rd presages weaker 
growth in Europe and still-
lower interest rates. That is not 
good for banks—and Italy’s, la-
bouring under the EU’s heavi-
est bad-debt burden and tied 
to a frail economy, have been 
walloped (see chart). Shares 
in UniCredit, the biggest, have 
slid by one-third. Those of sec-
ond-ranked Intesa Sanpaolo, 
though it is in far better shape, 
have shed 30%. Most troubled 
is Italy’s third-biggest lender 
(and the world’s oldest): Monte 
dei Paschi di Siena, founded 
in 1472. Its shares tumbled on 
July 4th and 5th after the leak 
of a request from the European 
Central Bank for it to reduce its 
bad-loan pile from last year’s 
€46.9 billion ($52 billion), or 
35% of all its lending, to €32.6 
billion by 2018. (That was al-
ready the plan, said the bank, 
but the shares sank all the 
same.) It trades at around one-
tenth of book value. Analysts 
at Morgan Stanley estimate it 
needs €2 billion-6 billion of 
extra capital.

Several European govern-
ments poured money into their 
banking systems in the wake 
of the financial crisis. Italy did 
not, partly in the misplaced 
hope that economic recovery 
would lighten its bad-debt 
load. The pile is now €360 bil-
lion, 18% of all banks’ loans, 
double what it was in 2011. 
After loss provisions (too low, 
say analysts) it is still €200 
billion. The most “suffering” 
loans, or sofferenze, amount to 
€200 billion, or €83 billion after 
provisions. On July 29th EU 
supervisors are due to publish 
the results of their latest “stress 
tests” of 51 European lenders, 
which will not flatter Monte dei 
Paschi. It was one of nine Ital-
ian lenders to fail tests in 2014. 
Forced mergers, closures and 
capital raising ensued.

Matteo Renzi, Italy’s prime 
minister, wants to help banks 
shed their bad debts and re-
capitalise, with government 
money if need be. But Euro-
pean rules restricting “state 
aid” for companies have been 

tightened recently, making the 
task much harder. Since the 
start of this year, any bank re-
ceiving state aid is supposed to 
be put into “resolution”—in ef-
fect, bankruptcy. Shareholders 
and junior creditors must then 
be “bailed in” (ie, lose money) 
to the tune of at least 8% of the 
bank’s liabilities.

Mr Renzi wants to avoid 
that at all costs, because Ital-
ian banks’ creditors include 
millions of ordinary Italians. 
Households own around €200 
billion of bank bonds eligible 
to be bailed in, which account 
for 5% of their financial assets. 
The stock is declining, because 
people are at last aware of the 
risks. A rescue of four tiny 
banks in November, in which 
bondholders were bailed in, 
caused widespread protests 
(one of which is pictured); one 
saver killed himself. A repeat 
may well seal Mr Renzi’s defeat 
in a referendum in October 
on constitutional reform, on 
which he has bet his premier-
ship.

The stakes are high for the 
European Commission, too. 
It does not want its new rules 
to be bent the first time they 
are tested, nor does it relish a 
blazing row with a founding 
member of the EU so soon after 
the Brexit vote. So the search is 
on for a way to allow Italy to put 
public money into banks while 
sparing bondholders. There is 
wriggle-room: the rules allow 
a “precautionary” injection of 

state money to preserve finan-
cial stability without putting 
banks into resolution. A bad 
showing in a stress test is a pos-
sible justification.

That still counts as state aid, 
so should trigger a bail-in. One 
way around that, suggests Mor-
gan Stanley, is to create a fund 
to compensate retail investors 
on the ground that the bonds 
were mis-sold in the first place. 
That may be not only expedient 
but also just: many investors 
were convinced that the bonds 
were as safe as legally guaran-
teed deposits.

Reports have suggested that 
Mr Renzi is contemplating a 
recapitalisation fund of €40 
billion. But officials familiar 
with his plans say a far smaller 
sum is likely, probably less 
than €10 billion. That would be 
ample for recapitalising Monte 
dei Paschi and perhaps some 
smaller banks, and so could be 
a helpful step towards repair-
ing the system. But it would still 
leave a lot of work to do.

Some banks will be able to 
raise capital on their own ac-
count if they need it. Analysts 
expect UniCredit, for example, 
to tap the markets and dis-
pose of some businesses. The 
decision awaits Jean-Pierre 
Mustier, who becomes chief 
executive on July 12th.

But clearing up bad debts 
will take time. For lenders, 
sales and write-downs mean a 
painful blow: potential buyers 
rate the sofferenze at below 
20% of face value on average, 

less than half of the written-
down figure on banks’ books. 
Italian bankers complain 
that pressure from European 
regulators to act quickly will 
make a bad problem worse, 
by encouraging fire sales. 
Collateral consists largely 
of property: flats and com-
mercial premises may be 
easy enough to sell in Milan 
or Rome, but much harder in 
less liquid markets in strug-
gling areas. And repossession 
can take years—something a 
recent bankruptcy reform is 
intended to change.

One hope is that Atlante, 
a €4.25 billion fund set up 
in April with money from 
banks, insurers and other 
institutions to recapitalise 
small banks and securitise 
bad loans, can take more of 
the strain. But €2.5 billion 
has already been spent on 
shares in two ailing north-
ern banks, leaving little in 
the kitty. Moves are afoot to 
boost Atlante, perhaps with 
a new bad-debt fund of €3 
billion-5 billion.

The answer to Italy’s bank-
ing problems seems sure to 
involve more capital—from 
whatever source—more as-
set sales and more write-
downs, as well as consolida-
tion of smaller lenders, which 
the government is encourag-
ing. But even that may not be 
enough. It is hard for banks to 
thrive if the economy around 
them does not.
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on cleaning up the debt of local govern-
ment. This presented a more immediate 
but smaller problem, and also a more 
manageable one.

The most important outcome from all 
the discussions has been an outline, albeit 
rough, of how China hopes to tackle its 
burden. There will be no rush to delever-
age. Sun Xuegong, a central planner, said 
China would start by slowing the rise in 
its debt-to-GDP ratio before guiding it 
lower, trying to avoid too much collateral 
damage to the economy in the process.

Officials think they can cushion the 
blow from eventual deleveraging in three 
ways. First, they want to get more bang 
from new debt. That, in theory, means 
choking off credit to underperforming 
state-owned firms or restructuring them 
in the image of their sleeker private-sector 
peers. Loans would flow to better firms 
generating higher returns.

Second, they want equity financing 
to help replace debt. That is tough, given 
the woeful state of the stockmarket after 
last year’s crash. But there are other ways. 
Regulators are working on a programme 
under which banks will swap some loans 
to indebted companies for equity stakes 
instead. Banks have pushed back, fearing 
that they will be saddled with bad invest-
ments. Officials insist that only viable 
companies will receive this treatment.

Finally, the government will use fis-
cal policy to prop up growth, in effect 
transferring debt from corporate balance-
sheets to its own. That makes sense: of-
ficial public debt is low, at less than 50% 
of GDP, while state-owned companies 
are the biggest debtors. However, direct 
bail-outs would give state firms little 
reason to improve their operations. So the 
central bank’s researchers suggest other 
measures, such as tax cuts, which would 
improve the business environment for all.

Scepticism about whether China will 
end its credit binge is warranted. Last 
December the government identified 
deleveraging as one of its main tasks for 
2016. Yet credit issuance has outpaced 
economic growth by a wide margin, 
raising overall debt levels. And China’s 
approach to state firms is inconsistent. Of-
ficials recognise that getting them to oper-
ate more like private firms, constrained by 
budgets, is critical to controlling debt. But 
at the same time the Communist Party 
recently reiterated that they must obtain 
its approval before making any big deci-
sions. China is sure to keep one promise, 
at least: there will be no speedy resolution 
to its debt problems.

T
H E  s h o c kw av e s 
from Brexit have 
been almost as se-
vere on the Tiber 
as on the Thames. 

Markets fear that Britons’ vote 
to leave the European Union 
on June 23rd presages weaker 
growth in Europe and still-
lower interest rates. That is not 
good for banks—and Italy’s, la-
bouring under the EU’s heavi-
est bad-debt burden and tied 
to a frail economy, have been 
walloped (see chart). Shares 
in UniCredit, the biggest, have 
slid by one-third. Those of sec-
ond-ranked Intesa Sanpaolo, 
though it is in far better shape, 
have shed 30%. Most troubled 
is Italy’s third-biggest lender 
(and the world’s oldest): Monte 
dei Paschi di Siena, founded 
in 1472. Its shares tumbled on 
July 4th and 5th after the leak 
of a request from the European 
Central Bank for it to reduce its 
bad-loan pile from last year’s 
€46.9 billion ($52 billion), or 
35% of all its lending, to €32.6 
billion by 2018. (That was al-
ready the plan, said the bank, 
but the shares sank all the 
same.) It trades at around one-
tenth of book value. Analysts 
at Morgan Stanley estimate it 
needs €2 billion-6 billion of 
extra capital.

Several European govern-
ments poured money into their 
banking systems in the wake 
of the financial crisis. Italy did 
not, partly in the misplaced 
hope that economic recovery 
would lighten its bad-debt 
load. The pile is now €360 bil-
lion, 18% of all banks’ loans, 
double what it was in 2011. 
After loss provisions (too low, 
say analysts) it is still €200 
billion. The most “suffering” 
loans, or sofferenze, amount to 
€200 billion, or €83 billion after 
provisions. On July 29th EU 
supervisors are due to publish 
the results of their latest “stress 
tests” of 51 European lenders, 
which will not flatter Monte dei 
Paschi. It was one of nine Ital-
ian lenders to fail tests in 2014. 
Forced mergers, closures and 
capital raising ensued.

Matteo Renzi, Italy’s prime 
minister, wants to help banks 
shed their bad debts and re-
capitalise, with government 
money if need be. But Euro-
pean rules restricting “state 
aid” for companies have been 

tightened recently, making the 
task much harder. Since the 
start of this year, any bank re-
ceiving state aid is supposed to 
be put into “resolution”—in ef-
fect, bankruptcy. Shareholders 
and junior creditors must then 
be “bailed in” (ie, lose money) 
to the tune of at least 8% of the 
bank’s liabilities.

Mr Renzi wants to avoid 
that at all costs, because Ital-
ian banks’ creditors include 
millions of ordinary Italians. 
Households own around €200 
billion of bank bonds eligible 
to be bailed in, which account 
for 5% of their financial assets. 
The stock is declining, because 
people are at last aware of the 
risks. A rescue of four tiny 
banks in November, in which 
bondholders were bailed in, 
caused widespread protests 
(one of which is pictured); one 
saver killed himself. A repeat 
may well seal Mr Renzi’s defeat 
in a referendum in October 
on constitutional reform, on 
which he has bet his premier-
ship.

The stakes are high for the 
European Commission, too. 
It does not want its new rules 
to be bent the first time they 
are tested, nor does it relish a 
blazing row with a founding 
member of the EU so soon after 
the Brexit vote. So the search is 
on for a way to allow Italy to put 
public money into banks while 
sparing bondholders. There is 
wriggle-room: the rules allow 
a “precautionary” injection of 

state money to preserve finan-
cial stability without putting 
banks into resolution. A bad 
showing in a stress test is a pos-
sible justification.

That still counts as state aid, 
so should trigger a bail-in. One 
way around that, suggests Mor-
gan Stanley, is to create a fund 
to compensate retail investors 
on the ground that the bonds 
were mis-sold in the first place. 
That may be not only expedient 
but also just: many investors 
were convinced that the bonds 
were as safe as legally guaran-
teed deposits.

Reports have suggested that 
Mr Renzi is contemplating a 
recapitalisation fund of €40 
billion. But officials familiar 
with his plans say a far smaller 
sum is likely, probably less 
than €10 billion. That would be 
ample for recapitalising Monte 
dei Paschi and perhaps some 
smaller banks, and so could be 
a helpful step towards repair-
ing the system. But it would still 
leave a lot of work to do.

Some banks will be able to 
raise capital on their own ac-
count if they need it. Analysts 
expect UniCredit, for example, 
to tap the markets and dis-
pose of some businesses. The 
decision awaits Jean-Pierre 
Mustier, who becomes chief 
executive on July 12th.

But clearing up bad debts 
will take time. For lenders, 
sales and write-downs mean a 
painful blow: potential buyers 
rate the sofferenze at below 
20% of face value on average, 

less than half of the written-
down figure on banks’ books. 
Italian bankers complain 
that pressure from European 
regulators to act quickly will 
make a bad problem worse, 
by encouraging fire sales. 
Collateral consists largely 
of property: flats and com-
mercial premises may be 
easy enough to sell in Milan 
or Rome, but much harder in 
less liquid markets in strug-
gling areas. And repossession 
can take years—something a 
recent bankruptcy reform is 
intended to change.

One hope is that Atlante, 
a €4.25 billion fund set up 
in April with money from 
banks, insurers and other 
institutions to recapitalise 
small banks and securitise 
bad loans, can take more of 
the strain. But €2.5 billion 
has already been spent on 
shares in two ailing north-
ern banks, leaving little in 
the kitty. Moves are afoot to 
boost Atlante, perhaps with 
a new bad-debt fund of €3 
billion-5 billion.

The answer to Italy’s bank-
ing problems seems sure to 
involve more capital—from 
whatever source—more as-
set sales and more write-
downs, as well as consolida-
tion of smaller lenders, which 
the government is encourag-
ing. But even that may not be 
enough. It is hard for banks to 
thrive if the economy around 
them does not.



In Association With

Consumer goods

Invasion of the bottle 

In Association With

16 BUSINESS  DAY Monday 11 July 2016

T
HEY make some of the world’s 
best-loved products. Their 
logos are instantly recogni-
sable, their advertising jingles 
seared in shoppers’ brains. For 

investors, they promise steady returns 
in turbulent times. They seem to be get-
ting ever bigger: on June 30th Mondelez 
International made a $23 billion bid for 
Hershey to create the world’s biggest 
confectioner; and on July 7th Danone, 
the world’s largest yogurt maker, agreed 
to buy WhiteWave Foods, a natural-food 
group, for $12.5 billion. Yet trouble lurks 
for the giants in consumer packaged 
goods (CPG), which also include firms 
such as General Mills, Nestlé, Procter & 
Gamble and Unilever. As one executive 
admits in a moment of candour, “We’re 
kind of fucked.”

For a hint of the problem they face, 
take the example of Daniel Lubetzky, 
who began peddling his fruit-and-nut 
bars in health-food stores: his KIND bars 
are now ubiquitous, stacked in airports 
and Walmarts. Or that of Michael Dubin 
and Mark Levine, entrepreneurs irked by 
expensive razors, who began shipping 
cheaper ones directly to consumers five 
years ago. Their Dollar Shave Club now 
controls 5% of America’s razor market. 
Such stories abound. From 2011 to 2015 
large CPG companies lost nearly three 
percentage points of market share in 
America, according to a joint study by the 
Boston Consulting Group and IRI, a con-
sultancy and data provider, respectively. 
In emerging markets local competitors 
are a growing headache for multinational 
giants. Nestlé, the world’s biggest food 
company, has missed its target of 5-6% 
sales growth for three years running.

For a time, size gave CPG companies 
a staggering advantage. Centralising 
decisions and consolidating manufac-
turing helped firms expand margins. 
Deep pockets meant companies could 
spend millions on a flashy television 
advertisement, then see sales rise. Firms 

distributed goods to a vast network of 
stores, paying for prominent placement 
on shelves.

Yet these advantages are not what they 
once were. Consolidating factories has 
made companies more vulnerable to the 
swing of a particular currency, points out 
Nik Modi of RBC Capital Markets, a bank. 
The impact of television adverts is fading, 
as consumers learn about products on 
social media and from online reviews. At 
the same time, barriers to entry are falling 
for small firms. They can outsource pro-
duction and advertise online. Distribution 
is getting easier, too: a young brand may 
prove itself with online sales, then move 
into big stores. Financing mirrors the 
same trend: last year investors poured 
$3.3 billion into private CPG firms, ac-

cording to CB Insights, a data firm—up 
by 58% from 2014 and a whopping 638% 
since 2011.

Most troublesome, the lumbering 
giants are finding it hard to keep up with 
fast-changing consumer markets. Ali 
Dibadj of Sanford C. Bernstein, a research 
firm, points out that some consumers in 
middle-income countries began by as-
suming Western products were superior. 
As their economies grew, local players 
often proved more attuned to shop-
pers’ needs. Since 2004 big emerging 
economies have seen a surge of local and 
regional companies, according to data 
compiled by RBC. In China, for example, 
Yunnan Baiyao Group accounts for 10% 
of the toothpaste market, with sales 
growing by 45% each year since 2004. In 
Brazil Botica Comercial Farmacêutica 
sells nearly 30% of perfume. And in India 
Ghari Industries now peddles more than 
17% of detergent.

In America and Europe, the world’s 
biggest consumer markets, many firms 
have been similarly leaden-footed. If a 
shopper wants a basic product, he can 
choose from cheap, store-brand goods 
from the likes of Aldi and Walmart. But 
if a customer wants to pay more for a 
product, it may not be for a traditional 
big brand. This may be because shoppers 
trust little brands more than established 
ones. One-third of American consumers 
surveyed by Deloitte, a consultancy, said 
they would pay at least 10% more for the 
“craft” version of a good, a greater share 
than would pay extra for convenience or 
innovation. Interest in organic products 
has been a particular challenge for big 
manufacturers whose packages list such 
tasty-sounding ingredients as sodium 
benzoate and Yellow 6.

All this has provided a big opening for 
smaller firms. In recent years they contrib-

Smaller rivals are assaulting the world’s biggest brands

uted to a proliferation of new products 
(see chart). For instance, America now 
boasts more than 4,000 craft brewers, up 
by 200% in the past decade. For a sign 
of the times, look no further than Wilde, 
which sells snack bars made of baked 
meat. The bars, revolting to some, may 
appeal to the herd of weekend triathletes 
who want to eat like cave men.

Big companies have been trying to 
respond. One answer is to focus more. In 
2014 Procter & Gamble said it would sell 
off or consolidate about 100 brands, to 
devote itself to top products such as Gil-
lette razors and Tide detergent. Mondelez, 
the seller of Oreo biscuits and Cadbury’s 
chocolate, is spending more to under-
stand who snacks on what, and why.

But the most notable strategy has been 
to buy other firms and cut costs. 3G, a 
Brazilian private-equity firm, looms over 
the industry. It has slashed budgets at 
Heinz, a 147-year-old company it bought 
in 2013; then Kraft, which it merged with 
Heinz in 2015; as well as Anheuser-Busch 
InBev, a beer behemoth poised to swallow 
SABMiller. Heinz’s profit margin widened 
from 18% to 28% in just two years, accord-
ing to Sanford C. Bernstein.

Big firms are also acquiring or backing 
smaller rivals. In 2013 two American food 
companies and a French one—Campbell 
Soup, Hain Celestial and Danone—each 
snapped up a maker of organic baby food. 
Coca-Cola and Unilever, an Anglo-Dutch 
titan, have long bought companies out-
right or invested in them. Both General 
Mills and Campbell have launched their 
own venture-capital arms.

Such strategies may eventually make 
CPG firms even more like big pharma-
ceutical companies. They may invent few 
products themselves and instead either 
acquire small firms or join up with them, 
then handle marketing, distribution and 
regulation. That has worked decently well 

for drugmakers. Yet consumers are more 
fickle when buying skin cream than a 
patent-protected cancer drug. A CPG 
firm may pay a bundle to buy a startup, 
only to see its products prove a fad. And 
cutting costs expands margins, but may 
depress sales.

Despite such conundrums, executives 
remain bullish. Tim Cofer, Mondelez’s 
chief growth officer, maintains that wise 
cuts and reinvestment will position the 
firm well. “This is about the scale of a $30 
billion global snacking powerhouse,” he 
declares, “and at the same time the speed, 
the agility, the dexterity” of a startup.

Others are gloomier. EY, a consul-
tancy, recently surveyed CPG executives. 
Eight in ten doubted their company 
could adapt to customer demand. Kris-
tina Rogers of EY posits that firms may 
need to rethink their business, not just 
trim costs and sign deals. “Is the billion-
dollar brand,” she wonders, “still a robust 
model?”
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Seplat pays $700m as royalties, 
taxes, fees to FG in 2015

S
eplat Petroleum De-
velopment Company 
paid $686,540, 810 to 
the Nigerian govern-
ment as production 

entitlement, royalties and fees 
for leases on OML 56, 4, 38 
and 41.

A breakdown of the figures 
shows that the Nigerian Na-
tional Petroleum Corporation 
(NNPC) was paid $573,609,618 
as production entitlement for 
OML 4, 38 and 41. $106,900,097 
was paid to the Department of 
Petroleum Resources (DPR) as 
royalties and $879,306 as fees.

 Also the Federal Inland 
Revenue Service (FIRS) was 
paid $150,484 as taxes and 
Nigeria Export Service Scheme 
received $698,711 from the 
company in fees. The Nige-
rian Content Development 
and Monitoring Board received 
$4,221,594 as fees from the 
company.

This disclosure was con-
tained in a recently published 
company’s reports on pay-
ments to governments for the 
2015 accessed on its website. 
It provides an overview the 
company made to governments 
and its subsidiaries for the year. 

“Activities Payments made 
by Seplat to governments aris-

Investors exchange 61.99bn 
shares worth N312.21bn in 

first half of 2016

P 21

Bonga Spill: Fishermen commend 
FG over suit against Shell

ing from activities involving 
the exploration, prospection, 
discovery, development and 
extraction of minerals, oil and 
natural gas deposits or other 
materials (extractive activities) 
are disclosed in this report.

It excludes payments related 
to refining, natural gas liquefac-
tion or gas-to-liquids activities. 
When payments cover both 
extractive and processing ac-
tivities and cannot be split, the 
payments have been disclosed 

in full,” the report stated.
A requirement by the Disclo-

sure and Transparency Rules of 
the Financial Conduct Author-
ity in the United Kingdom and 
prepared in accordance with 
European Union Accounting 
Directive, the report highlighted 
that payments were made un-
der the headings – production 
entitlements, royalties and fees.

Seplat is engaged in the 
exploration, development and 
production of oil and gas re-

lated projects. The Company’s 
portfolio consists approximate-
ly six blocks in the Niger Delta, 
including oil mining lease 
(OML) 4, OML 38, OML 41, 
OPL 283, OML 53 and OML 55.

The Company has a working 
interest in OMLs 4, 38 and 41, 
which are located in Edo and 
Delta States onshore Nigeria. 
The Company has a non-op-
erated working interest in the 
Umuseti/Igbuku Marginal Field 
Area of OML 56.

ermen and communities in 
the Niger Delta region.

“The spill had taken a neg-
ative toll on fishermen from 
the region. The intervention 
showed that the President is 
genuinely interested in the 
welfare of Niger Delta people.

“We commend the Fed-
eral Government for taking 
Shell to court to press for the 
compensation of impacted 
fishermen. Since the spill oc-
curred, fishermen have been 
adversely affected.

“The spill had also wiped 
out the Bonga fish specie, 
which the oilfield was named 
after; Bonga fish has gone 
into extinction. Bonga fish is 
the mainstay of Niger Delta 
fishermen.

“The move by govern-
ment to protect the eco-
nomic interest of the citizens 
of the Niger Delta is very 
encouraging and we have 
never had it this well in the 
past,’’ Egbe said.

She urged the Federal 
Government to work out a 
palliative to assist the fisher-
men to revive their fishing 
business and boost fish pro-
duction while awaiting the 
resolution of the court on 
the issue.

Egbe also lauded the 
move by the Nigerian gov-
ernment to clean Ogoni land.

She urged the govern-
ment to extend the clean up, 
to the entire Niger Delta re-
gion as recommended by the 
United Nations Environment 
Programme (UNEP).

continues.
Bonny Light’s differentials 

have not been moving up in 
line with Qua Iboe over the last 
fortnight. “With equity holders 
not [giving] any indication [as] 
to when the force majeure will 
be lifted, it is natural that its 
differentials are not rising as 
quickly as Qua Iboe’s,” a market 
participant said. 

Qua Iboe has seen strong 
buying interest since the pro-
visional August program was 
released on June 27.

“A [number] of the grades 
that are similar in quality to Qua 

Nigeria’s Qua Iboe 
crude stood at a 
$0.90/b premium to 
Bonny Light at close 

of business last week, the high-
est since October 2013.

The premium has risen as 
a result of Qua Iboe return-
ing from a month-long force 
majeure in June and a 30-day 
ceasefire between the Niger 
Delta Avengers and the govern-
ment early in July that restored 
confidence in the Qua Iboe 
crude while the force majeure 
on Bonny Light imposed after 
an attack by militants in May 

Iboe are currently under force 
majeure or have production is-
sues and with the ceasefire that 
was agreed two weeks ago, buy-
ers are keen to get their hands 
on Qua Iboe,” a source said.

Grades that are similar to 
Qua Iboe are Bonny Light, Es-
cravos and Brass River. Bonny 
Light and Brass River are both 
currently under force majeure 
and Chevron, which operates 
the Escravos oil field, had its 
Okan platform attacked in May, 
cutting production from the 
field by some 35,000 b/d.

“We also need to keep in 

Nigeria’s Qua Iboe crude oil commands highest 
premium to Bonny Light in over  2yrs

The Artisanal Fish-
ermen Association 
of Nigeria (ARFAN) 
Bayelsa chapter has 

commended the Federal 
Government for seeking le-
gal redress over the Janu-
ary, 2011 oil spill at Bonga 
Oilfields.

The government, through 
the National Oil Spills Detec-
tion and Response Agency 
(NOSDRA) instituted the 
suit in May 2016 against Shell 
Petroleum Development 
Company of Nigeria- opera-
tors of the oilfield.

The matter, which is at the 
Federal High Court, Abuja, 
took that dimension after 
Shell failed to honour a de-
mand by NOSDRA to pay 
3.96 billion dollars (about 
N1.13 trillion) compensation 
for the spill.

The Director, Oilfields 
Assessment of NOSDRA, 
Idris Musa, had said that over 
40,000 barrels of oil spilled 
into the Atlantic Ocean and 
had polluted the waters, 
compelling fishermen to 
suspend fishing.

Chairman of the fisher-
men’s association, Elizabeth 
Egbe, told the News Agency 
of Nigeria (NAN) on Thurs-
day in Yenagoa, that steps 
taken by NOSDRA to get 
redress for communities and 
fishermen affected by the 
spill were commendable.

“For the first time, govern-
ment has taken a giant stride 
by taking Shell to court to 
seek compensation for fish-

mind that Qua Iboe was not 
under force majeure because 
of a militant attack but because 
of an accident unlike the other 
grades, which are all out due 
to sabotage. This does also im-
pact a buyer when considering 
which crude to source,” a trader 
explained.

During the first half of 2016 
Qua Iboe’s premium over 
Bonny Light ranged between 
$0.40/b in March and $0.15/b 
in early May, showing that the 
current premium is some 50 
cents/b above this year’s previ-
ous high.

L-R: Emmanuel Daniel, chairman and founder, The Asian Banker, Jaspar Roos; chief inspiration officer, 
XL Family, Obinna Ukachukwu; head, SME banking, Stanbic IBTC Bank, Anya Duroha;  head, business 
banking, Stanbic IBTC Bank, and Matt Dooley; managing director, Connected Thinking, at  the Asian 
Banker - West Africa International Banking Convention 2016, in Lagos recently. Stanbic IBTC clinched 
the most innovative SME bank of the year award, 2016.

ISAAC ANYAOGU

AFAN, stakeholders seek sustainable 
interventions on rice production

able ways to boost production.
Similarly, the Cross River 

Government said it is building 
a rice city in addition to the 
acquisition of 10,000 hectares 
of farmland to plant rice.

Mohammed Abdullahi, 
Edo North Coordinator, All 
Farmers Association of Nige-
ria (AFAN) urged the Federal 
Government to build modern 
rice mill processing plants 
across the country to boost rice 
production.

Me mb e r s  o f  t h e 
All Farmers As-
sociation of Ni-
geria (AFAN) and 

stakeholders in rice produc-
tion have called for sustain-
able intervention by relevant 
government agencies to boost 
rice production.

They expressed their opin-
ion in a survey conducted by 
the News Agency of Nigeria 
(NAN) in the South-South 
Geo-political zone on sustain-
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Investors exchange 61.99bn shares worth 
N312.21bn in first half of 2016

I
nvestors on the Nige-
rian Stock Exchange 
(NSE) in the first half 
of 2016 traded a turn-
over of 61.99 billion 

shares valued at N312.21 
billion in 62,016 deals, the 
News Agency of Nigeria 
(NAN) reports.

Statistics released by the 
Exchange in Lagos indicat-
ed that the performance was 
against a total of 50.71 bil-
lion shares worth N557.36 
billion achieved in 535,278 
deals in the first half of 2015.

NAN reports that the 
data also showed that the 
turnover of shares traded 
inched by 22.24 per cent 
when compared with the 
preceding figures of 2015.

NAN also reports that 
the market indices during 
the review period closed 
lower due to price depre-
ciation posted by some blue 
chips.

 Specifically, the NSE 
All-Share Index lost 3,859.04 
points or 11.53 per cent 
to close at 29,597.79 from 
33,456.83 recorded in June 
2015.

Also, the market capi-
talisation during the review 

period shed N179 billion 
to close at N10.165 tril-
lion, against N10.344 trillion 
achieved in the correspond-
ing period.

 An analysis of the price 
movement chart showed 
that Portland Paints led the 
losers’ chart in percentage 
terms during the period, 
dropping by 51.20 per cent 

to close N1.83 against the 
opening price of N3.75.

 It was trailed by Fortis 
MFB, which dipped 49.90 
per cent to close at N2.58, 
while Ikeja Hotels lost 49.61 
per cent to close at N1.95 
per share.

Forte Oil decreased by 
42.37 per cent to close at 
N190.34, Caverton lost 40.89 

per cent to close at N1.46 
and Skye Bank shed 34.18 
per cent to close at N1.04 
per share.

 On the other hand, Ti-
ger Brands led the gainers’ 
table in percentage terms, 
growing by 324.78 per cent 
to close at N4.80 per share 
against the opening price 
of N1.13.

Some financial experts 
on Thursday urged 
quoted companies 
on the Nigerian Stock 

Exchange (NSE) to adhere to 
post-listing requirements to 
reduce the spate of delisting 
on the bourse.

They told the News Agen-
cy of Nigeria (NAN) in La-
gos that the management of 
quoted companies should 
endeavour to comply with 
NSE post-listing require-
ments to avoid delisting and 
loss of investor confidence.

Delisting involves removal 
of listed securities of a com-
pany from a stock exchange 
where it is traded on a per-
manent basis.

Uche Uwaleke, head of 
Banking and Finance Depart-
ment, Nasarawa State Univer-
sity, Keffi, said that breach of 
post listing requirements was 
one of the reasons for delist-
ing a company.

Others include failure to 
pay annual listing fee or a 
company in liquidation.

Uwaleke said that non-
submission of audited and 
unaudited reports as required 
by the bourse also increased 
the chances of being delisted.

“Other issues bordering 
on corporate governance 
may attract sanctions such 
as trading suspension which 
is lifted as soon as the matter 
is resolved.

“To avoid being delisted, 
the management of a quoted 
company should endeav-
our to comply with the NSE 
post-listing requirements,’’ 
Uwaleke said.

 He said that delisted com-
panies should be encouraged 
to list on the National Asso-
ciation of Securities Dealers 
(NASD) Over-the-Counter 
platform to provide a sec-
ondary market window for 
the shareholders of such 
companies.

Uwaleke called on the Se-
curities and Exchange Com-
mission (SEC) to ensure that 
shareholders of liquidated 
companies benefitted from 
its National Investor Protec-
tion Fund (NIPF) as a way of 
compensation.

C o n t r i b u t i n g ,  A l h a j i 
Gbadebo Olatokunbo, co-
founder, Nigeria Sharehold-
ers Solidarity, lamented that 
shareholders suffered each 
time a company was delisted 
on the exchange.

Experts task quoted companies 
on post-listing requirements

L-R: Kola Hassan, general manager human resources, Dufil Prima Foods Plc; Olaseinde Oluwafemi, 2016 
Lagos State one-day governor; Tope Ashiwaju, group public relation & event manager, Dufil Prima Foods 
Plc and Kenneth Iruonagbe, head digital marketing, Dufil Prima Foods plc . during the courtesy visit of 
2016 Lagos State one day governor to Dufil Prima Foods Plc in Lagos.



COMPANIES & MARKETS
22 Monday July 11 2016BUSINESS  DAY

A first of its kind in-
dustry solution to 
manage “Pay-On-
Delivery” transac-

tions for online businesses 
and e-transactions has been 
deployed by Red Star Plc, a 
leading courier and logistics 
organisation with decades of 
service delivery experience. 
The application, known as 
“Saddle”, allows instant pay-
ment on delivery reconcilia-
tion, enable customers moni-
tor and track the movement of 
ordered products until items 
are delivered and at the same 
time, allows e-platforms/
partner companies to seam-
lessly receive notifications 
when orders are placed.

Ac c o rd i n g  t o  Jay s o n 
Oyarekhua, head, Projects 
and New Ventures, Red Star 
Plc, the application has been 
customised in such a way that 
it enables organisations, es-
pecially those in e-commerce, 
track orders from clients, 
monitor activities prior to 
delivery and generate report 
after delivery or as at when 

Red Star boosts e-commerce 
with saddle 

due. “The application will en-
able a transparent solution on 
all sides of the e-commerce 
chain; Red Star Express PLC, 
the e-commerce platform 
and the end user who ordered 
the product.”

Jayson disclosed that sub-
scribing to the Saddle appli-
cation would provide several 
features that will be beneficial 
to e-Commerce platforms 
across the country. “The fea-
tures are meant to change the 
way e-tailing is executed; it 
will impact on logistics man-
agement tool, provides cash 
and card payment solution, 
it will act as front-end app 
for delivery agents, back-end 
tool for dispatch, monitoring 
and reconciliation, provide 
pick-up and drop-off tools, 
provide tracking information 
for consumers and provide 
industry solution for multiple 
e-commerce sites/platforms”.

This solution is flexible 
enough to suit individual 
business models. The appli-
cation could be customised 
to fit the business need of the 

back end user of this product. 
“And the good thing about it 
is that the storage of the mas-
sive information is absolutely 
free because it is stored in the 
cloud”.

Explaining how it works, 
Jayson said a customer (an e-
commerce Platform provider) 
receives an API to integrate 
Saddle into their website. 
Once integration is done, the 
customer will have visibility 
to the Saddle logistics man-
agement. When an order is 
made on their platforms, the 
transaction is sent and logged 
in Saddle where it becomes 
available for pick-up and 
delivery. For delivery, Saddle 
will be linked to a mobile 
POS solution, which every 
delivery agent can use to re-
ceive payment upon delivery. 
Payment (cash, card) will be 
logged into the account of 
the merchant with proper 
reconciliation and settlement 
process in place.

“The app starts with the 
integration of an e-commerce 
website. 

L –R: Nsima Ogedi-Alakwe, brand building director - Foods, Unilever Nigeria Plc; Halima Saidu, student 
of Government Day Secondary School, Karu, Abuja; Mariam Saidu, Mother and Ogu Ogechi Beatrice, 
senior mistress, special duties, Government Day Secondary School, Karu, Abuja, during the Knorr Green 
Food Steps Campaign in Abuja

Courteville Business 
Solutions plc has 
achieved internation-
al recognition from 

the Commonwealth group for 
its continual efforts at provid-
ing cutting edge applications to 
help business and institutions 
deliver value. 

The award “Best in ICT 
Application” at the Common-
wealth Industry Awards held 
in London was in recognition 
of its outstanding develop-
ment of the Regulated Products 
Administration Monitoring 
System (REPAMS) a generic 
application that has been em-
ployed in the National Agency 
for Food and Drug Adminis-
tration & Control (NAFDAC) 
which has been successfully 
used for the regulation and 
control of the importation, 
exportation, manufacture, 
distribution, advertisement, 
sale and use of foods, drugs, 
cosmetics, medical devices, 

chemicals, detergents and 
bottled water in Nigeria.

This is coming barely a 
month after emerging a triple 
award winner at The Great 
Place to Work Institute Awards 
Dinner.

The Commonwealth In-
dustry Awards is the first of 
its kind and was organised 
by the Commonwealth Tele-
communication Organisation 
(CTO), the oldest and larg-
est Commonwealth inter-
governmental organisation in 
the field of information and 
communication technologies. 

The CTO is an international 
treaty organisation, as such is 
a not-for-profit entity aimed 
at recognizing public, private 
and civil society organisation. 
Some of the other awards 
categories include Best ICT 
policy and Regulatory Initia-
tives (Etisalat Nigeria), Com-
monwealth ICT Award for 
Universal Access (Botswana) 

to mention a few.
Receiving the award on 

behalf of Coulterville, Lanre 
Iyanda, general manager, 
Business Development and 
Operations( Upcountry) said 
“ Coulterville’s vision is “to 
touch the lives of every citizen 
of the world” starting from our 
immediate environment in 
Nigeria and gradually to other 
commonwealth countries. 

The award will definitely 
motivate the Board, Man-
agement and entire staff to 
continue to strive to innovate 
and create solutions towards 
enabling businesses. 

The journey of a thousand 
miles indeed begins with a 
single step”

Incorporated in 2005, 
Courteville Business Solutions 
Plc is listed on the Nigerian 
Stock Exchange and is an ISO 
9001:2008 certified e-business 
solutions Development Com-
pany. 

Courteville global industry recognition for application of ICT
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Farmers seek improvement on storage 
facilities by relevant agencies

F
armers have urged 
relevant agriculture 
agencies to improve 
on the nation’s pro-
duce storage facili-

ties to achieve the Federal 
Government’s objectives of 
boosting food production.

The farmers were react-
ing to the inauguration of the 
Presidential Committee/Task 
Force on Rice and Wheat, to fa-
cilitate its programme on self-
sufficiency in food production.

Chief Marcel Eleri, chair-
man of Association of Regis-
tered Farmers in Afikpo North 
LGA told News Agency of 
Nigeria (NAN) that the gov-
ernment’s initiative to boost 
the production of rice and 
wheat across the country was 
instructive.

“The Federal Government 
should collaborate with the 
Ebonyi Government to re-
habilitate the Silos at Ezillo, 
Ishiellu LGA of the state for 
improved grain and other 
seedlings preservation,’’ he 
said.

Also a member of AFAN, 
Bayelsa chapter, who spoke 
on condition of anonymity, 
decried the abandonment of 
the Bayelsa silos project.

The AFAN member told 
NAN that there were no doubts 
about the importance of food 
preservation to boost food 
security.

He urged the state and 
federal government to step up 
plans to complete the ongoing 
silos centre for agriculturalists 
in the state.

“Yes, this project that is 
ongoing over the years is at 

Igbogene, Yenagoa local gov-
ernment area of the state; we 
have been waiting to see it 
completed,’’ he said.

 Also, Sen. Emmanuel 
Onwe, Ebonyi State’s Com-
missioner for Information and 
Orientation explained that the 
government sent a high-pow-
ered delegation to Kebbi State 
to understudy rice production 
modalities.

 “We have accepted that 
Kebbi has overtaken Ebonyi 
in rice production, but we have 
embarked on mechanisation 
of rice production to reclaim 
our top spot.

“We would also enhance 
the capacity of the Silos at 
Ezillo for adequate storage of 
rice and other grains while 
improving on farmers’ storage 
capabilities across the state.

The Lagos Chamber 
of Commerce and 
Industry (LCCI) is 
set to promote ag-

ricultural insurance to en-
hance food production in the 
country, Gboyega Olanbi-
woninu, its chairman, Insur-
ance Trade Group, has said.

Olanbiwoninu told the 
News Agency of Nigeria 
(NAN) on Thursday in Lagos 
that the aim was to mitigate 
losses suffered due to the 
outbreak of pests and effects 
of climate change.

Besides, Olanbiwoninu 
said that it would reduce food 
prices and sustain the coun-
try’s level of food production.

According to him, lack 
of agricultural insurance 
portends a risk not only to 
farmers, but to the entire 
agribusiness value chain.

“It is a threat to the coun-
try’s goal of achieving food 
sufficiency and the high cost 
of food has left many families 
under the threat of hunger.

“Most farmers have also 
lost their source of livelihood 
because of the various risks 
they are exposed to,” he said.

Olanbiwoninu added that 

the chamber intended to 
achieve this through strategic 
partnerships and collabora-
tion with relevant stakehold-
ers in the country.

He said that the group 
would be looking at the ag-
riculture, real estate, mining 
and solid minerals sectors, 
where insurance penetration 
was very low.

He said that President 
Muhammadu Buhari was 
very passionate about the 
growth of the agricultural 
sector and with the support 
of the Bank of Industry (BoI) 
and other financial institu-
tions, the group would suc-
ceed.

“For farmers that cannot 
access loans, we will reach 
out to them because they are 
also vital to the success of the 
programme.

“One of the things that 
we have done is to make 
presentations to the various 
agricultural groups.

“Gone are the days when 
claims were not paid, insur-
ance companies have recapi-
talised, they have sufficient 
liquidity to deliver this solu-
tions to farmers.

LCCI to boost food production 
through agric insurance

L-R: Obinna Onunkwo, managing partner, Purple Capital; Tosin Oshinowo, architect/designer of the Mall 
and Yanju Olomola, national key account director, Nigerian Bottling Company Limited at the opening of 
Shoprite Store, Maryland Mall, Lagos.
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12 years of transforming Nigeria’s pension industry

I
n the past 12 years, 
the National Pension 
Commission (Pen-
Com), established by 
the Pension Reform 

Act (PRA 2004), has been 
working to create a world-
class pension industry in 
Nigeria, and by extension in 
Africa.

The PenCom is the na-
tion’s apex statutory authority 
saddled with the responsibil-
ity of regulating and supervis-
ing the pension industry.

According to the Act es-
tablishing the Commission, 
“One of its fundamental func-
tions is the licensing, regula-
tion and supervision of all 
pension operators in order to 
ensure the protection of pen-
sion funds and maintenance 
of sound pension administra-
tion system in Nigeria.”

Again, Section 79(1) of the 
PRA 2014 confers on PenCom 
to the effect that “the chief 
executive officer, directors 
and management staff of a 
Pension Fund Administrator 
or Pension Fund Custodian 
shall not be appointed with-
out the prior written approval 
of the Commission.”

The Commission has 
within the short years of its 
existence performed these 
functions equitably. In per-
forming these functions, Pen-
Com, as the regulator of all 
pension matters, established 
institutional and legal frame-
works to facilitate successful 
implementation of the provi-
sions of the PRA 2014.

Accordingly, the Commis-
sion has issued a number of 
subsidiary legislations in the 
form of guidelines, regula-
tions, frameworks, circulars 
and codes. Similarly, 26 Pen-
sion Fund Administrators 
(PFAs), five Pension Fund 
Custodians (PFCs) and seven 
Closed Pension Fund Ad-
ministrators (CPFAs) were 
licensed by the PenCom.

However, due to the con-
solidation of the pension 
industry following the recapi-
talisation exercise conducted 
in 2012, there are currently 
21 PFAs, four PFCs, while the 
number of CPFAs remains 
seven.

PenCom, a well-managed 
federal agency with well-mo-
tivated workforce of dynamic 
young men and women, has 
gained public confidence 
and acceptability as a result 
of which 7.01 million em-
ployees from both the pub-
lic and private sectors had 
opened Retirement Savings 
Accounts (RSAs) as of March 
31, 2016. This was made up 
of 3,308.661 (47.22%) and 
3,698,073 (52.78%) for public 
and private sectors, respec-
tively.

As a for ward-looking 
Commission,  PenCom’s 
quest to seek for growth is fa-
voured by the demographics 
of the RSA contributors. The 
breakdown of RSA registra-
tions by age indicates the 

age bracket “30 – 39 years” 
accounted for 39.07 percent 
while the age bracket “less 
than 30 years” had 10.31 
percent. This indicates that 
contributors with ages 40 
years or less accounted for 
over 49.38 percent of the total 
registration and are expected 
to remain in the system for at 
least 10 years.

Therefore, the potential 
for growth of the scheme is 
very high, especially with 
more registrations expected 
from the states as well as the 
private and informal sectors.

Membership of the CPFAs 
and AES continues to grow as 
a result of the hard work being 
done by PenCom. At the close 
of Q1 2016, the total mem-
bership of the CPFAs and 
AES were 24,106 and 40,951, 
respectively. Membership 
of CPFAs and AES consists 
strictly of the employees of 
the organisations that have 
been issued licences by the 
Commission to manage their 
scheme and those granted 
approval to continue with 
their existing schemes, re-
spectively.

Expectedly, total contri-
butions into RSAs continued 
to rise with a total contribu-
tion from both public and 
private sectors from incep-
tion to March 31, 2016, hitting 
N3.55 trillion. This was made 
up of N1.90 trillion public 
sector contributions and 
private sector contributions. 
The public sector contribu-
tions include all contribu-
tions from federal and state 
governments as well as the 
self-funding agencies.

Similarly, the value of pen-
sion fund assets had grown 
from N265 billion in 2006, 
which was the year of actual 
commencement of invest-
ment activities, to approxi-
mately N5.46 trillion at the 
end of Q1 2016. Pension con-
tributions are being invested 
as a pool of funds by the 
licensed PFAs/CPFAs, while 
custody of all pension fund 
assets is provided by licensed 
PFCs on behalf of contribu-
tors, ensuring that the funds 
are safe and secured.

The PRA 2014 has stipulat-
ed the allowable instruments 
for investment of pension 
funds and assets. The instru-
ments must be structured and 
traded on the platform of a 
stock exchange licensed or 
recognised by the Securities 
and Exchange Commission 
and/or Money Market Plat-

form approved by the Central 
Bank of Nigeria.

In the exercise of its regu-
latory powers, the Commis-
sion had issued Regulation on 
Investment of Pension Fund 
Assets to further guide how 
pension contributions should 
be invested. PenCom has 
been making efforts to stimu-
late growth in the economy 
by introducing new assets 

of N532.71 billion into the 
RBRFA kept and managed by 
the Central Bank of Nigeria 
(CBN) from the inception of 
the CPS to January 2016. The 
CBN had been investing the 
money in FGN Securities, 
which generated N15.77 bil-
lion. Following this develop-
ment, the PenCom directed 
the CBN to release the total 
sum of N548.48 billion into 

JOHN OSADOLOR implementation of the CPS. 
Kaduna State has signed the 
amendment law to align its 
pension scheme with PRA 
2014; Kebbi State has com-
menced the transfer to PFAs 
its employee portion of the 
monthly pension contribu-
tion; Anambra State has also 
started making the pension 
contribution of its local gov-
ernment employees, while 
Niger State has insisted the 
scheme must be maintained 
and is about to commence 
making contributions.

In the effort to encourage 
the informal sector partici-
pation in the CPS, PenCom 
mobilised the self-employed 
and persons working for or-
ganisations with less than 
three employees for partici-
pation in the Micro-Pension 
Scheme.

Already, the Commission 
has had consultations with 
some key stakeholders. The 
consultations were to pro-

market in terms of group 
life insurance and annui-
ties products. Others are 
alternative asset classes, 
which is currently promot-
ing co-investing from the 
Diaspora; increase in do-
mestic savings and invest-
ments through strengthen 
capital formation; stability 
and growth of the pension, 
and strengthen the develop-
ment of the capital market 
through strengthen regula-
tory framework, increased 
level of trading and cost 
reduction.

It also include deepening 
institutional investments 
by creating strong and vi-
brant institutional investor; 
support government’s fis-
cal policy; debt securities, 
reduction of government 
liabilities; free up funds 
for other developmental 
priorities; provide long-
term fund to the real sector 
through corporate debt in-
struments and investment 
fund, and promote strong 
corporate governance by 
improved disclosure and 
transparency, protection 
of stakeholders’ interest, 
accountability to contribu-
tors, established conflict 
of redress mechanism, im-
proved oversight on the 
company and improved pro-
fessionalism, among others.

Knowing that the future 
is now, the Commission has 
worked out a 10-year strategy 
plan to re-position the pen-
sion industry. Towards this 
end, initiatives were designed 
to extend pensions to the in-
formal sector through Micro 
Pension Plan. The aim is to 
extend pension coverage to 
20 million Nigerians by 2019 
and 30 million by 2024. The 
plan also provides initiatives to 
make impactful investments, 
particularly in the develop-
ment of infrastructure and fi-
nancial intermediation for the 
real sector. It is planned that all 
these will be achieved while 
promoting least cost structure 
and provision of necessary hu-
man and material resources.

As a catalyst for the de-
velopment of pension, not 
only in Nigeria but Africa, 
PenCom conceptualised the 
idea to bring the World Pen-
sion Summit brand, originally 
of The Netherlands, to Africa 
in 2013, and hosted the first 
edition in 2014. 

It is a platform ‘for and by’ 
pension professionals from 
across Africa to exchange 
knowledge and innovative 
ideas on how to secure suffi-
cient and sustainable pension 
provision.

The summit attracted par-
ticipants from over 24 African 
countries and four non-Afri-
can countries. The third edi-
tion of the Summit will hold 
between September 27 and 28, 
2016, at the Transcorp Hilton 
Hotel, Abuja, with the objec-
tive of sharing expertise and 
best practices to promote es-
sential development in social 
security and innovation in 
pension administration.

classes into the portfolio of 
the pension funds. To this 
end, the Commission intro-
duced Infrastructure Funds 
and Bonds to bridge the gap 
in financing infrastructure 
and housing projects.

Despite the availability of 
N1.06 trillion for infrastruc-
ture financing, only N1.05 
billion has been taken, leav-
ing N1.059 trillion untapped. 
This, of course, was largely 
due to non-availability of 
investments that qualify for 
pension investment as stipu-
lated in the investment regu-
lations.

Under the watch of the 
Commission, the payment 
of retirement benefits under 
the CPS to retirees as well as 
death claims to beneficiaries 
of deceased employees is 
regular and timely, except 
for delays being experienced 
in the settlement of accrued 
benefits of Federal Govern-
ment retirees and deceased 
employees whenever there 
are delays in funding the 
Retirement Benefits Bond 
Redemption Fund Account 
(RBRFA) by the government.

The Federal Government 
had transferred the total sum 

the RSAs of 111,582 retirees/
deceased FGN employees 
over same period.

By virtue of the provisions 
of sections 1 and 3 of the PRA 
2014, coverage of the CPS has 
been extended to the employ-
ees of states and local govern-
ments in Nigeria. Already, 26 
states have enacted Pension 
Reform Laws out of which 11 
had commenced remittance 
of pension contribution into 
the RSAs of their employees. 
In addition, 10 states have 
drafted pension reform bills 
towards implementing the 
CPS out of which the Com-
mission had reviewed eight 
while the remaining states 
are currently at bills stage. 
PenCom has been supporting 
the state governments in their 
efforts to implement their 
pension reform initiatives. 

The support covers, but 
not limited to, the drafting of 
pension laws, setting up of 
Retirement Bond Redemp-
tion Fund, sensitisation, 
roundtable discussions with 
labour unions and public 
hearing at the various state 
houses of assembly.

Kaduna, Anambra and 
Kebbi have gone far in the 

vide the Commission with 
stakeholders’ perspectives 
and preference in savings 
for retirement to finalize the 
framework and guidelines for 
Micro Pension. The Commis-
sion held consultation with 
leaders of Lagos State Council 
of Trade Men and Artisans 
(LASCOSTA) and the Nige-
rian Builders Association.

The forum was geared to-
wards getting the stakehold-
ers buy-in and feedback on 
their preferences for Micro 
Pension Plan. As part of the 
preparation for the formula-
tion of guidelines for Micro 
Pension, a meeting was 
held between the Commis-
sion and CBN. The meeting 
discussed the modalities 
for using the mobile money 
platform for pension contri-
butions as well as the BVN 
for verification and valida-
tion in registering Micro 
Pension participants.

PenCom in the 12 years 
of its operations has con-
tributed to the economic 
well being of the nation 
in many ways, including 
the facilitation of the de-
velopment of corporate 
bond market, insurance 

Table 1: RSA Registrations as at 31 March, 2016 (Q1:2016)

   Sector
S/N Age Bracket Public  Private  Total

1. Less than 30yrs 128,528 56,475 367,654 169,928 496,182 226,403

2 30 – 39yrs 738,922 366,942 1,193,185 438,359 1,932,107 805,301

3 40 – 49yrs 595,203 371,317 746,826 192,851 1,342,029 564,168

4 50 -59yrs 507,659 274,257 377,544 64,696 885,203 338,953

5 60 – 65yrs 151,177 54,413 88,020 9,863 239,197 64,276

6 Above 65yrs 51,675 12,093 44,938 4,209 96,613 16,302

 Total 2,173,164 1,135,497 2,818,167 879,906 4,991,331 2,015,403

 RSA Total  3,308,661  3,698,073  7,006,734

Table 2: Portfolio of Total Pension Fund Assets as at 31 March, 2016

Asset Classes Active Retiree AES CPFA TOTAL 
 N Billion N Billion N Billion N Billion Weight

Domestic Ordinary Shares 315.97 2.39 96.18 55.42 469.96  8.61%
Foreign Ordinary Shares 0.00 0.00 0.00 67.97 67.97  1.24%
Total FGN Securities 2,639.90 324.96 368.25 351.34 3,684.45  67.57%
State Govt. Securities 97.35 20.48 23.45 11.54 152.82  2.80%
Corporate Debt Securities 96.45 25.62 26.67 37.68 186.42  3.41%
Supra-National Bonds 6.61 3.41 0.00 2.44 12.46  0.23%
Local Money Market 
Securities 375.23 50.87 75.60 72.64 574.34  10.52%
Foreig Money Market 
Securities 0.00 0.00 0.00 2.69 2.69  0.05%
Open/Close-End Fund 13.74 0.00 2.35 6.11 22.20  0.41%
Real Estate Properties 0.00 0.00 86.49 125.77 212.26  3.89%
Private Equity Funds 6.40 0.00 0.00 10.61 17.01  0.31%
Infrastructure Funds 0.90 0.00 0.00 0.15 1.05  0.02%
Cash & Other Assets 36.02 10.51 7.51 5.26 59.30  1.09%
Other Liabilities 0.00 0.00 (2.13) 0.00 (2.13)  (0.04)%
Total Pension Fund Assets 3,588.57 438.24 684.37 749.62 5,460.80  100.00%

Table 1: RSA Registrations as at 31 March, 2016 (Q1:2016)

   Sector
S/N Age Bracket Public  Private  Total

1. Less than 30yrs 128,528 56,475 367,654 169,928 496,182 226,403

2 30 – 39yrs 738,922 366,942 1,193,185 438,359 1,932,107 805,301

3 40 – 49yrs 595,203 371,317 746,826 192,851 1,342,029 564,168

4 50 -59yrs 507,659 274,257 377,544 64,696 885,203 338,953

5 60 – 65yrs 151,177 54,413 88,020 9,863 239,197 64,276

6 Above 65yrs 51,675 12,093 44,938 4,209 96,613 16,302

 Total 2,173,164 1,135,497 2,818,167 879,906 4,991,331 2,015,403

 RSA Total  3,308,661  3,698,073  7,006,734

Table 2: Portfolio of Total Pension Fund Assets as at 31 March, 2016

Asset Classes Active Retiree AES CPFA TOTAL 
 N Billion N Billion N Billion N Billion Weight

Domestic Ordinary Shares 315.97 2.39 96.18 55.42 469.96  8.61%
Foreign Ordinary Shares 0.00 0.00 0.00 67.97 67.97  1.24%
Total FGN Securities 2,639.90 324.96 368.25 351.34 3,684.45  67.57%
State Govt. Securities 97.35 20.48 23.45 11.54 152.82  2.80%
Corporate Debt Securities 96.45 25.62 26.67 37.68 186.42  3.41%
Supra-National Bonds 6.61 3.41 0.00 2.44 12.46  0.23%
Local Money Market 
Securities 375.23 50.87 75.60 72.64 574.34  10.52%
Foreig Money Market 
Securities 0.00 0.00 0.00 2.69 2.69  0.05%
Open/Close-End Fund 13.74 0.00 2.35 6.11 22.20  0.41%
Real Estate Properties 0.00 0.00 86.49 125.77 212.26  3.89%
Private Equity Funds 6.40 0.00 0.00 10.61 17.01  0.31%
Infrastructure Funds 0.90 0.00 0.00 0.15 1.05  0.02%
Cash & Other Assets 36.02 10.51 7.51 5.26 59.30  1.09%
Other Liabilities 0.00 0.00 (2.13) 0.00 (2.13)  (0.04)%
Total Pension Fund Assets 3,588.57 438.24 684.37 749.62 5,460.80  100.00%
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MODESTUS ANAESORONYE

T
here are pre-
existing health 
conditions that 
determine the 
cost of insur-

ance, and these include: 
high blood pressure, high 
cholesterol, heart condi-
tions, depression, asthma, 
type 2 diabetes, cancer, hay 
fever and other allergies, 
accidental injury and other 
health conditions that may 
affect your mortality risk.

A life insurance company 
requires you to list these 
or any other pre-existing 
health conditions you have 
when applying for life insur-
ance. Life insurance compa-
nies usually verify the infor-
mation on your application 
by conducting a medical 
examination of their own. 
Since these medical tests 
will play a role in determin-

ing your premium rates, 
you should prepare well for 
them to get the best results.

Preparing for a medical 
examination

Start your preparations as 
early as possible. Here are a 
few tips: Lose some weight 
if you are overweight, eat 
a healthy diet, get enough 
rest, and do not consume 
any alcoholic or caffeinated 
beverages 12 hours before 
your exam. Try to relax dur-
ing the whole procedure.

The medical exam usu-
ally consists of a blood test, 
urine specimen, blood 
pressure reading, height 
and weight measurement. 
You will be asked questions 
about your health, lifestyle 
and family health history. 
The results of the medical 
examination are submitted 
to the medical insurance of-
ficer and the information is 
available for other life insur-
ance companies to access.

By now you’ve probably 

How you can get lower 
premium on your life insurance

life insurance is denied, 
you can apply for what is 
known as no-medical life 
insurance. You don’t need 
to go through a medical 
exam for this type of life 
insurance.

Conclusion
Pre-existing health con-

ditions should no longer 
hinder you from getting 
the best life insurance rates, 
especially if you are trying 
hard to get in shape and 
stay in good health. There 
is life insurance which will 
reward you for your efforts. 
You simply need to shop 
around and get multiple life 
insurance quotes for com-
parison. And remember, 
the best way to avoid hav-
ing to pay extra premium 
rates for pre-existing health 
conditions is to purchase 
life insurance at a young 
age. The younger you are, 
the better chances you have 
for locking in low premium 
rates.

Why you advisor for your insurances
you with professional ad-
vice based on years of 
training and experience, a 
qualified broker can do the 
same with your insurance.

One interesting thing 
about using the services 
of a broker is the fact that, 
you the insured is not go-
ing to pay the broker for 
his services, but is paid by 
the underwriting company 
that gets the business, says 
Tope Adaramola, Nigerian 
council of registered Insur-
ance Brokers. 

Adaramola said using 
the insurance broker can 
save you money, stress and 
time which would have 
been spent moving about 
to secure the insurance 
cover, and at the same 
time you are opportune to 
get professional advice on 
the right polices that best 
suit your situation.  Like 
the experts put it, when 
arranging insurance, many 
people take shortcuts 
without seeking proper 
advice, understanding the 
fine print or considering 
whether they are getting 

Like any other in-
vestment, whether 
it is stocks or prop-
erties or buying of 

assets, basic knowledge 
is necessary for a smooth 
deal. Where the basic 
knowledge is lacking, it is 
always advisable that you 
get an expert to lead you 
in the deal.

Insurance more than 
a number of these other 
investments, is technical 
in nature requiring that 
somebody going into it 
understand the secrets for 
effective insurance. Oth-
erwise, use the broker be-
cause ignorance is not an 
excuse in law and worst is 
when someone has made 
loss, and there is a claim.

To avoid all of these 
cork and bull stories, take 
the services of an insur-
ance brokers who by virtue 
of their profession under-
stand the deal and can 
mediate for you to under-
take an insurance cover 
successfully.

Just like an accountant 
or lawyer who provides 

understood that if you have 
a pre-existing health condi-
tion, life insurance may turn 
out to be an expensive prop-
osition for you. But wait, 
there’s more news com-
ing! Life insurance is also a 
very competitive business. 
Underwriting processes 
differ with each company. 
In order to have a competi-
tive edge, a life insurance 
company may look more 
favorably on certain pre-
existing health conditions 
than others. Such compa-
nies may be able to offer you 
better premium rates.

Specialist companies
There are life insurance 

companies that special-
ise in certain pre-existing 
health conditions. Such 
companies look more 
closely at your pre-existing 
health conditions, assess 
how severe it is, and also 
look into other factors such 
as weight, age, family his-
tory and lifestyle to deter-
mine the most competitive 
premium rate you can qual-
ify for. For instance, people 
who have been treating 
their blood pressure and 
lead an active and healthy 

lifestyle may be rewarded 
with a better premium rate.

Search for the best pre-
miums

Online life insurance 
providers have access to 
hundreds of top-rated life 
insurance companies. All 
you need to do is fill out 
an online questionnaire. 
Be honest with the pre-
existing health conditions 
you have. Submit your 
questionnaire and wait a 
few minutes as their data-
bases locate the companies 
that specialise in the par-
ticular pre-existing health 
condition you have. You’ll 
receive the best life insur-
ance quotes based on the 
personal information you 
have provided. Compare 
prices, company ratings 
and the terms and condi-
tioners each offers before 
you make a decision.

However, if you have a 
severe medical condition 
and your application for 

value for money.  Often 
they end up with cover 
they don’t need and - even 
worse - without the cover 
they really need.

Dennis Nnorom, man-
aging director, Pinnacle 
Insurance Brokers Limited 
informs that the brokers 
have access to lots of dif-
ferent policies because 
they deal with a wide range 
of insurance companies 
and sometimes other types 
of underwriters as well.  A 
broker will be aware of the 
benefits, exclusions and 
costs of competing poli-

cies on the market.  They 
will also help arrange and 
place cover and can often 
provide advice on how 
to make the most of your 
insurance budget.

Using a broker doesn’t 
necessarily cost more.  Of-
ten it costs less because 
brokers have knowledge 
of the insurance market 
and the ability to negotiate 
competitive premiums on 
your behalf.  A broker will 
also explain your policy 
and any special situations 
you need to watch out for.  
Furthermore, a broker is 

obliged to advise you of 
fees charged for services 
provided to you.

For Nnorom, it pays to 
use the services of a broker 
to avoid had I know.
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FRANK ELEANYA

F
ollowing a sur-
prise interven-
tion of the Central 
Bank of Nigeria 
in one of the de-

posit money banks recently, 
there has been rumours and 
speculations about the true 
and actual health of the in-
dividual banks and indeed 
the entire banking sector. 
The speculation reached 
to a point where the CBN 
governor could not ignore 
it, his office had to intervene.

In a statement, Isaac 
Okorafor, the Acting Di-
rector of, Corporate Com-
munications, CBN assured 
the public that “Going by 
both the CBN’s examination 
reports as well as analysis 
from market watchers, In-
ternational Credit Rating 
Agencies, and Development 
Finance Institutions, the Ni-
gerian banking industry re-
mains strong in spite of the 
global economic challenges 
emanating from the col-
lapse of global commodity 
prices. We therefore urge the 
banking public to remain 
calm and go about their 
normal businesses without 
panic. It is important that 
we do not create problems 
when none exists.”

How reassuring - and 
many might say, important it 
is for the CBN to allay fears of 
people. The challenge many 
are having though is, despite 
the efforts to make it appear 
that nothing went amiss 
with the recent reshuffling, 
one of the reasons posited 
by the apex bank before the 
exercise was particularly 
worrying. The statement is 
to the effect that liquidity 
and non-performing loan 
ratios have been below and 
above the required thresh-
olds, respectively, for quite a 
while. Apart from admitting 
there was a problem, the 
same bank customers being 
asked to “calm” down where 
not aware of this develop-
ment which has been on for 
“quite a while”.

So as a bank customer, 
our question is wouldn’t you 
want to tell when all is not 
well with your darling bank?

To start with, the CBN is 
right about your peace of 
mind. The Nigeria Deposit 
Insurance Corporation 
(NDIC) is an independent 
agency of the federal gov-
ernment of Nigeria with the 
objective to protect deposi-
tors like you and guarantee 
payment of insured funds 
in the event of failure of 
insured institutions. You 
should also be aware that all 

When to worry about the 
health of your bank

tune.
Thirdly, read the bank 

statements especially the 
annual and quarterly state-
ments. A bank’s monthly re-
port may not tell you much. 
Since you may not know 
how to interpret the graphs 
and the numbers that usu-
ally come with the reports, 
get an expert to help you. 
Ask questions concerning 
the bank’s earnings, liabili-
ties and how it manages its 
assets over a period of time.

In the course if studying 
the statement, you may no-
tice that the bank suddenly 
increased write-offs; these 
are the losses that banks 
incur. The larger the amount 
of write-offs the likelihood 
the bank is in grave danger. 
You can take it further by 
examining a bank’s asset 
risks. Your finance advisor 
should be able to tell you 
whether something seems 
amiss.

The media may also pro-
vide you with good informa-
tion concerning the health 
of a bank. If you have money 
at risk, the news can tell you 
which bank might be close 
to failure.

Finally the share prices 
page in newspapers like 
Businessday gives an in-
dication of what the stock 
market thinks of your bank.

Ways to trick yourself into saving money
mulated may surprise you. 
Another note: this should 
be done after you’ve stashed 
away your set amount each 
pay period — just in case 
your variable expenditures 
for the month are much 
lower than expected.

6. Pay debts that no lon-
ger exist

While you may be a bit 
confused by the title, follow-
ing this tip is a no-brainer. 
Once you’ve finally paid off 
those credit cards or auto 
loans, continue making 
payments as if you still owe 
on them — but instead of 
paying your lender, put the 
payments into your bank 
account. This will help you 
quickly boost your savings 
rather than find other things 
to spend money on.

Let’s say you’re accus-
tomed to forking over $500 
each month for auto loans 
and credit cards. 

week, can add up rather 
quickly.

4. Stash away windfalls
How about those ir-

regular sources of income, 
such as work bonuses and 
income tax refunds, that 
sometimes provide a slight 
boost to your cushion? In-
stead of blowing the money 
on an expensive vacation 
or shopping spree, deposit 
it into an interest-earning 
account. But if you have a 
more demanding obligation 
that needs your attention, 
don’t hesitate to use your 
windfall wisely.

5. Keep the change
Each time you spend 

money, set the change aside 
and watch it grow. Once the 
month ends, tally up all your 
deposits from both your 
checking account (which 
can be kept on a spread-
sheet), and your Ziploc bags. 
The amount you’ve accu-

Say, for example, your 
monthly budget allots 
$200 for groceries, $50 for 
entertainment, and $100 
for savings. You’ll need to 
stash those amounts away 
in envelopes as soon as the 
funds hit your hand. Once 
the money’s gone from the 

There’s no doubt 
about it : saving 
money is hard work. 
Even if you try to 

save, it’s not uncommon to 
get to the end of the month 
with nothing left. And those 
funds you have sitting in that 
traditional savings account? 
Don’t expect them to grow 
astronomically, because 
interest rates are at an all-
time low.

The smarter solution: 
incorporate money moves 
that will trick you into stash-
ing away your hard-earned 
funds before you know it.

My Favorite Money-
Saving Tricks

1. Envelope system
Stop swiping and start 

pulling out the green. To 
implement the envelope 
system, you’ll need to come 
up with a plan for your mon-
ey and allocate it to the ap-
propriate envelope.

envelopes, you have to wait 
until the next pay period to 
access additional funds.

2. Automatic deposits
Not disciplined enough 

to follow the envelope sys-
tem? Visit your payroll of-
fice to automatically have a 
certain amount from each 

check deposited into an 
alternative account. It’s best 
to go with an online account 
that’s not easily accessible to 
eliminate the urge to make 
withdrawals. As an added 
bonus, online banks usually 
offer a higher return on your 
funds because of the lower 
costs of operating solely 
online.

3. Save your raises
Received a pay raise re-

cently? Kudos to you, but 
don’t run off and accumu-
late more expenses — es-
pecially if you’ve lived com-
fortably on your existing 
income. Instead, deposit 
the excess income into your 
emergency fund and watch 
how quickly it grows. A pay 
increase shouldn’t auto-
matically equate to a lifestyle 
change, especially if you’re 
having a difficult time saving 
money. Even the smallest 
amounts, such as $20 each 

deposit-taking financial in-
stitutions that are licensed 
by the Central Bank of Ni-
geria are under obligation 
under NDIC ACT No 16 of 
2006 to be insured by the 
NDIC. With that in mind, 
we can safely assume that 
all deposit money banks, 
microfinance banks and 
primary mortgage institu-
tions are insured by the 
NDIC. In fact, as a customer 

you are insured up to the 
tune of N500, 000 in a de-
posit money bank and with 
N200, 000 in a microfinance 
bank.

Moving on, we recom-
mend that you give atten-
tion to bank ratings. Some 
experts say it is the easiest 
way to identify weak banks. 
Check rating services to 
see how your bank is rated. 
Rating agencies like Agusto 

& Co, Global Credit Ratings 
Company (GCR) and niche 
media institutions like The 
Banker Magazine can pro-
vide invaluable insight into 
the health of banks espe-
cially in Nigeria. However 
be careful how you treat the 
information from the rat-
ing services. Some of them 
are under the payroll of the 
banks and he who pays the 
piper may equally call the 
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I
s it really benefi-
cial to have multiple 
bank accounts? At 
one point or an-
other, you may have 

wondered how many bank 
accounts you should have. 
With so many current and 
savings accounts to choose 
from, it can be quite chal-
lenging to decide to have 
too few, too many or just 
enough. The answer to 
this is that the number of 
accounts you should have 
depends on your financial 
goals and your ability to 
meet account require-
ments.

Having a required num-
ber of bank accountsmight 
depend on the stage you 
are in life. For instance a 
young graduate in his or 
her twenties needs at least 
2 accounts – a current and 
a savings one. The current 
account will be where in-
flows will be domiciled 
such as salaries, while the 
savings should be used to 
keep aside monies for the 
future such as emergency 
funds. The savings account 
should be a high yielding 
one.

As this young gradu-
ate becomes a more ac-
complished professional 
needs will change. At this 
stage he or she might have 
started deploying an in-
vestment strategy. Pur-
chasing stocks or landed 
property might be the next 
steps to be taken, which 
will necessitate opening 
accounts to keep mon-
ies set aside for different 
purposes. This means now 
having a minimum of four 
accounts – one current and 
three savings accounts.

By the time you throw in 
marriage and children the 
individual’s need for more 
accounts will increase. 
There might be the need 
to open a joint account, a 
second current account 
where both parties could 
contribute and deposit 
money for various purpos-
es. It is customary to also 
open a high yield savings 
account for each child to 
put money aside for their 
future. At this stage one 
could have as much as ten 
different current and sav-
ings accounts.

A t  r e t i r e m e n t  t h e 
n u m b e r  o f  a c c o u n t s 
may be scaled back as 
the children have gone 
with theirs, and perhaps 
most financial goals have 
been met. Retirees may 
also have other goals 
like planning their fu-
nerals and also receiving 
their pension and gra-
tuities which could be 
paid into existing current 
accounts. A high yield 
savings account should 
still be maintained with 
emergency funds as al-
ways.

Here are five reasons 
why everyone needs to 
have multiple bank ac-
counts according to mon-
eycrashers.com 

1.    You Have Multiple 
Savings Goals. The main 
reason to open more than 
one account is to track 
exactly how much you 
have saved toward each 
individual savings goal. 
For example, if you want to 
save three months’ worth 
of income in an emergency 
account, set money aside 
for a down payment on a 
house, and fund your sum-
mer vacation, then you 
could open three accounts 

How many bank accounts do you need?
their accounts, especially 
on accounts with a low 
balance. Make sure you’re 
not overpaying by dividing 
your savings.

The truth is that keep-
ing money in several plac-
es could be a headache, 
however keeping several 
accounts will help you to 
be better suited to achieve 
your financial goals. I posit 
that it is virtually impossi-
ble to build wealth streams 
just having one or two ac-
counts. What happens 
when you start a busi-
ness? In addition to your 
individual accounts you 
will have to establish busi-
ness accounts. Youneed 
to embrace the idea that 
multiple accounts is the 
way to go.

PROFILE
Kenneth is currently 

the Managing Director 
of GfK RT Nigeria, the 
West African subsidiary 
of the fifth largest Market 
Research Agency in the 
world. He promotes Mon-
eytalk, a knowledge based 
organization committed 
to dispensing financial 
intelligence that leads to 
financial freedom. 

You can reach him with 
your feedback on money@
moneytalkng.com or 070 
6337 3391 if you would 
like him to facilitate Money 
talks and lessons at your 
events, seminars or con-
ferences over the weekend 
in the Lagos area. You 
can also visit www.mon-
eytalkng.com for addition-
al resources on financial 
intelligence.

You can also follow him 
on twitter @moneytalkng.  
Or visit Moneytalk Re-
sources Youtube channel 
for Money Lessons videos.

to see at a glance how close 
you are to reaching your 
goals.

2.    You Need to Sepa-
rate Your Savings. You 
need to keep some of your 
money on lock-down so 
it’s available if you face 
an emergency. Consider 
keeping an emergency 
fund in an account that’s 
easily accessible, and then 
store the remainder of 
your funds in accounts 
tied to various short- and 
long-term targets.

3.    You Are Concerned 
One of Your Banks Could 
Fail. While NDIC reim-
burses you if your bank 
goes under, it could take 
time before you have ac-
cess to your money. Keep-
ing some money in an-
other financial institution 
means that you are more 
likely to always have funds 
when you need them.

4.    You Can Receive 
Multiple Perks. While you 
may want a bank with an 
ATM near your home or 
workplace, online banks 
often offer better interest 
rates, and some institu-
tions give you a bonus for 

opening an account. You 
may be able to take advan-
tage of perks from several 
institutions if you open 
multiple accounts.

5.    You’re Indecisive. 
You can try out different 
banks  for a while to gauge 
their levels of service.

Despite the various ad-
vantages, there are several 
reasons you may want to 
keep your savings in one 
place rather than in mul-
tiple accounts:

1.    Building Bank-
ing Relationships Can Be 
More Difficult. Even if you 
choose to have multiple 
bank accounts, it may pay 
to keep them with one 
financial institution, as 
some banks provide lower 
interest rates on loans or 
reduce fees for customers 
with multiple accounts.

2.    You Could Lose 
Interest. While the inter-
est paid on most savings 
accounts is pretty low, 
some accounts pay a high-
er interest rate on a larger 
balance. Spreading your 
funds into many accounts 
may keep you from earning 
the highest rate.

3.    You May Find It 
Confusing. If you have an 
amount allotted to save 
each month or you receive 
an unexpected bonus or 
gift, you’ll have to decide 
whether to put it all to-
ward one goal or to split it 
between various accounts. 
If you have only one ac-
count, you won’t have to 
decide immediately how 
to appropriate the money.

4.    Multiple Accounts 
Can Complicate Automat-
ic Transfers. If you choose 
to have money transferred 
from each paycheck, it 
may be too much to keep 
track of if you are having 
cash transferred to a vari-
ety of accounts.

5.    You May Lose Some 
Money. If you are less-
than-perfect at keeping 
track of your finances, 
you may be better off with 
one account – or at least 
with keeping all your ac-
counts with one financial 
institution so you don’t 
forget what you have and 
where it is.

6.    You Could Pay High-
er Fees. Some financial 
institutions charge fees for 
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Nigerian stock market 
depreciates by 1.54%

W
eek-on-week 
(wow), the 
N i g e r i a n 
S t o c k  E x-
c h a n g e 

(NSE) All-Share Index (NSE) 
depreciated by 1.54% to close 
last week at  28,854.98 points 
from 29,305.40 points while 
the market capitalisation 
stood lower at N9.910 trillion, 
from N10.064trillion.

All other Indices finished 
lower during the week in 
review, with the exception 
of the NSE ASeM Index that 
closed flat.

Nine (9) equities appre-
ciated in price last week, 
lower than twenty-two (22) 
equities in the preceding 
week. Forty-eight (48) equi-
ties depreciated in price, 
lower than fifty-two (52) eq-
uities in the preceding week, 
while 123 equities remained 
unchanged higher than 106 
equities recorded in the pre-
ceding week.

The stock market opened 
for two trading sessions last 
week as the Federal Govern-

ment of Nigeria declared 
Tuesday 5th, Wednesday 6th 
and Thursday 7th, 2016 as 
public holidays to observe 
the end of the Holy Month 
of Ramadan and Id-el-Fitr 
celebrations.  

Meanwhile, the market 
recorded turnover of 377.798 
million shares worth N3.641 
billion in 7,466 deals in con-
trast to a total of 1.469 billion 
shares valued at N17.065 
billion that exchanged hands 
the preceding week in 21,246 
deals. 

The Financial Services 
Industry (measured by vol-

The Board of Di-
rectors of Lafarge 
Africa Plc last Fri-
day informed the 

Nigerian Stock Exchange 
(NSE) that the company’s 
second-quarter (Q2) 2016 
results are expected to 
be affected by the impact 
of the naira devaluation 
against the US Dollar re-
sulting in an unrealised 
exchange loss.

Lafarge Africa Plc said 
the impact of the naira 
devaluation is expected to 
be a N28 billion unrealised 
exchange loss arising from 
USD borrowings, “which at 
the first time of the devalu-
ation consisted of $310mil-
lion shareholder loans and 

Lafarge foresees no immediate impact of N28bn 
unrealised exchange loss on cash flow

ume) led last week activity 
chart with 305.334 million 
shares valued at N2.011 
billion traded in 4,260 deals 
–contributing 80.82% and 
55.23% to the total equity 
turnover volume and value 
respectively.

The Oil and Gas Industry 
followed with 32.753 mil-
lion shares worth N341.230 
million in 1,029 deals; and 
the Consumer Goods In-
dustry with a turnover of 
16.258 million shares worth 
N635.951 million in 1,179 
deals.  

Trading in the Top Three 

Equities namely –FBN Hold-
ings Plc, Guaranty Trust 
Bank Plc and Access Bank 
Plc (measured by volume) 
accounted for 122.347 million 
shares worth N1.291 billion 
in 1,477 deals, contributing 
32.38% and 35.47% to the total 
equity turnover volume and 
value respectively.

A total of 13,767 units of 
Federal Government Bonds 
valued at N14.356 million were 
traded in 5 deals compared to 
a total of 2,979 units of Federal 
Government Bonds valued at 
N2.908 million transacted the 
preceding week in 5 deals.

LIVE @ THE STOCK EXCHANGE

       ASI (Points) 28,854.98
DEALS (Numbers)  4,145.00
VOLUME (Numbers) 234,960,908.00
VALUE (N billion)   2.291
MARKET CAP (N Trn) 9.910

Market Statistics as at   Friday 08  July 2016

              
Top Gainers/Losers As at   Friday 08 July 2016

STANBIC 15.06 16.6 1.54
OANDO 7.37 8.05 0.68
DANGCEM 191 191.5 0.5
GUINNESS 99.5 99.99 0.49
ZENITHBANK 15.12 15.45 0.33

LOSERS
Company           Opening         Closing    ChangeCompany           Opening         Closing    Change

FO 180.83 171.9 -8.93
BETAGLAS 42.83 38.66 -4.17
WAPCO 67 63.65 -3.35
GLAXOSMITH 23.02 20.78 -2.24
UNILEVER 33.23 31.8 -1.43

$85million external loans.
“These loans relate to 

United Cement Company of 
Nigeria Limited (UNICEM) 
and were mainly set up 
prior to the acquisition by 
Lafarge Africa Plc of its orig-
inal 35% stake in UNICEM. 
Lafarge Africa Plc has since 
then increased its stake in 
UNICEM and held at the 
time of devaluation, 50% 
of UNICEM, which was 
fully consolidated. Lafarge 
Africa Plc now holds 100% 
of UNICEM.  

“The N28 billion unre-
alised exchange loss will 
have no immediate impact 
on cash flow”, Lafarge Africa 
Plc said in a letter to the NSE 
CEO, which was released 

Shareholders own Skye 
Bank, says Ahmad

to the stakeholders in the 
market Friday in com-
pliance with the Listing 
Rules of the Nigerian Stock 
Exchange.

The company further 
said that the current gas 
supply shortage is also ex-
pected to impact volumes 
for this quarter, adding 
that this announcement 
is based on the unaudited 
financial statements for 
the period ended June 30, 
2016.

 Lafarge Africa plc is 
very positive about the fu-
ture outlook for UNICEM, 
which is strategically lo-
cated in Mfamosing, Cala-
bar, in Cross River State 
and is a major cement 

plant in the South-South 
and South-East Region of 
Nigeria.

The plant has a cement 
capacity of 2.5mm tones 
and will double capacity 
with the commissioning of 
a 2.5mm tones line during 
the second half of 2016.

Lafarge Africa recently 
concluded the issuance 
of N60billion bond, to re-
finance UNICEM’s Naira 
debt. The company is as-
sessing refinancing part of 
the USD debt.

The board is confident 
that the various initiatives 
put in place by manage-
ment will provide an im-
proved future performance 
of Lafarge Africa Plc.

M.K. Ahmad, 
chairman, Skye 
Bank Plc has 
clarified that 

the reconstitution of the 
board of the bank by the 
Central Bank of Nigeria 
(CBN) was not a takeover 
of the bank but an inter-
vention to correct observed 
corporate governance is-
sues under the old board.

 Ahmed made the clari-
fication Friday while ad-
dressing shareholders on 
the floor of the Nigeria Stock 
Exchange (NSE) where the 
new board of the bank had 
gone to provide information 
on recent developments in 
the bank.  

 While explaining that 
the ownership of the bank 
remains in the hands of the 
shareholders, he said the 
CBN does not own the bank 
and has not taken over the 
bank. The Skye Bank chair-
man disclosed that the apex 
was fully behind the bank 
and would support it to fully 
stabilise

Ahmad, a former Direc-
tor General of the National 
Pension Commission, fur-
ther re-assured the bank’s 
customers and investors that 
the bank was not distressed 
but only had corporate gov-
ernance issues under the 
old board. He said the bank’s 

fundamentals remain strong 
and that it remains one of 
Nigeria’s leading and retail 
banks.

 In his remarks, Tokunbo 
Abiru, Group Managing Di-
rector/Chief Executive Offic-
er of Skye Bank said the man-
agement team and the board 
would work to achieve value 
enhancement for sharehold-
ers, customers and other 
stakeholders by bringing the 
cost-to-income ratio to ac-
ceptable levels, improve the 
risk assets quality and work 
towards increasing the li-
quidity and capital adequacy 
of the bank.

 Abiru described the re-
constitution of the bank’s 
board as an intervention 
and not a takeover by the 
CBN, saying the lender’s 
fundamentals are good and 
strong.

 The CBN had last Mon-
day approved the reconsti-
tution of the Board of Skye 
Bank Plc, with the apex bank 
appointing M.K. Ahmad and 
Tokunbo Abiru as the new 
Chairman and Managing 
Director of the bank respec-
tively. Other members of the 
reconstituted Board are Bayo 
Sanni, Idris Yakubu, Markie 
Idowu and Abimbola Izu, all 
of whom were serving in the 
Executive Director capacity 
of the Bank.

Bolaji Balogun, chairman Lafarge Africa Plc
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Short Takes

Shares in Nigeria’s Skye Bank 
sank to a three-month low on 
Friday, as investors contin-

ued to sell after the central bank 
replaced Skye’s top executives this 
week.

 Skye Bank shed 8.4 percent 
on its second day of trading after 
the central bank’s intervention on 
Monday. The regulator replaced 
Skye’s bosses after it failed to meet 
capital requirements.

Skye shares fell 9.7 percent on 
Monday, before the stock market 
closed for three days for a holiday. 
The shares are down 40 percent this 
year, to levels last seen in April.

 Nigeria’s eighth biggest bank, 
Skye grew to systemically important 
size after it acquired Mainstreet 
Bank in 2014.

Its new chief executive, Tokunbo 
Abiru, said on Friday that his team 
will focus on improving the bank’s 
capital ratios in line with industry 
standards.

 He told stockbrokers he would 
use a recapitalisation and an in-
crease in liquidity levels, without 
providing details.

 Fears over Skye’s capital prob-
lems have spread to other banks, 
analysts say, leading the bank index 
to fall 1.56 percent on Friday. Two 
banks led declines on the stock 
market overall - Diamond Bank, 
which shed 9.7 percent, and FCMB 
Group, which lost 8.9 percent.

 Earlier, the central bank’s direc-
tor of banking supervision, Tokun-
bo Martins, said “one or two” other 
lenders had also failed liquidity 
tests, but they were not in the same 
situation as Skye. The central bank 
was working with them to restore 
their ratios, she said.

 Nigeria’s central bank has au-
thority to remove bank executives, 
which it used during the 2008-
2009 global financial crises, when 
it sacked nine chief executives at 
under-capitalised banks.

Nigeria’s interbank overnight 
lending rate rose sharply on 
Friday to an average of 15 

percent from 5 percent a week ago, 
after central bank debited com-
mercial lenders for treasury bills 
purchases.

Nigeria sold a total of 190 billion 
naira ($670 million) in treasury bills 
on Friday with maturities ranging 
from three months to one year, with 
yields broadly flat.

Skye Bank’s shares at 
three-month low on 
CBN’s action

Nigerian interbank 
rate rises on cash 
shortage

Lafarge Africa foresees gains 
after CBN’s Forex Reforms

month bought into a N60 billion 
naira bond issuance by Lafarge 
Africa PLC to refinance the naira 
component of UNICEM’s debt. 
This was the largest corporate 
bond issuance in Nigeria.  The 
Central Bank of Nigeria’s reform 
of the interbank foreign ex-
change which is giving foreign 
lenders confidence about the 
Nigerian market provides an 
opportunity for Lafarge Africa to 
refinance the USD denominated 
component of UNICEM’s debt. 
Lafarge Africa is optimistic it can 
conclude the refinancing by the 
end of 2016, thus making signifi-
cant savings in interest payment.

The Unicem  debts were con-
tracted prior to Lafarge Africa 
PLC’s  increase of its original 
stake of 53% to 100%.

Lafarge Africa Plc maintained 
that it was very positive about the 
future outlook for Unicem, which 
is strategically located in Mfa-
mosing, Calabar, in Cross Rivers 
State and is a major cement plant 
in the South-South and South-
East Region of Nigeria.

According to Lafarge, the 
plant has a cement capacity of 
2.5mm tonnes with the foreseen 

BALA AUGIE commissioning of a 2.5m tonnes 
line during the second half of 
2016, which will double Unicem’s 
capacity.

The cement and building so-
lutions provider said it achieved 
growth in its operations as re-
corded in its full 2015 results, 
surmounting economic head-
winds to declare 300 kobo per 
share dividend to shareholders 
in Nigeria.

The company’s revenue grew 
by 2.5 per cent against that of the 
previous year, reaching N267bn 

L
afarge Africa, one of 
Nigeria’s major ce-
ment producers, has 
informed the Nige-
rian Stock Exchange 

of the impact the recent foreign 
exchange reforms carried out 
by the Central Bank of Nigeria 
(CBN) will have on its 2016 
quarter 2 results. The recent 
adjustment in the value of the 
naira against the USD, Lafarge 
said, will result in an unrealised 
exchange loss for the company 
based on the unaudited financial 
statements for the period ended 
30th June 2016 without affecting 
the immediate cash flow of the 
manufacturer.

The Board expressed opti-
mism that the various initiatives 
put in place by Management will 
provide an improved future per-
formance of Lafarge Africa Plc.

UNICEM, the Rivers State 
based cement producer which 
Lafarge Africa PLC acquired 
wholly in 2015, has a total of $495 
external loans on its book. In a 
sign of confidence in UNICEM’s 
operations, Nigerian lenders last 

in a challenging market. Its cash 
flow amounting to N57.9bn was 
also generated for the 12 months 
period ended December 31, 
2015.

In the report presented at its 
Annual General Meeting (AGM), 
the South-West operations grew 
by eight per cent behind a num-
ber of initiatives such as the Key 
Distribution Scheme, a route to 
market and solid capacity utilisa-
tion. ReadyMix Nigeria also saw 
a growth of 29.3 per cent in its 
turnover over prior year.

Shareholders approved the 
sum of N248, 403, 876 to be capi-
talised from the share premium 
into 496,807,752 ordinary shares 
of 50 kobo each as proposed by 
the Board of Directors at the 
meeting.

Lafarge Africa announced 
that shareholders were to receive 
a dividend of 300 kobo per share 
and in addition to the dividend, a 
bonus issue of one new share for 
every 10 shares previously held.

Lafarge said it strengthened 
its foundation by increasing 
its shareholding in Mfamosing 
operations from 35 per cent to 
50 per cent, with full manage-

Shareholders ap-
proved the sum of 

N248, 403, 876 to be 
capitalised from the 
share premium into 

496,807,752 ordinary 
shares of 50 kobo each 

as proposed by the 
Board of Directors at 

the meeting
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PRICES FOR MAIN BOARD SECURITIES (Equities)

Company CompanySymbol No. of Deals Current Price Quantity Traded Value Traded 

BANKING     
ZENITH INTERNATIONAL BANK PLC 485,075.83 15.45 2.18 337 8,740,619
    337 8,740,619
OTHER FINANCIAL INSTITUTIONS     
FBN HOLDINGS PLC 135,325.25 3.77 1.89 345 26,348,443
    345 26,348,443
    682 35,089,062
     
BUILDING MATERIALS     
DANGOTE CEMENT PLC 3,263,257.17 191.50 0.26 89 627,836
    89 627,836
    89 627,836
    771 35,716,898
     
CROP PRODUCTION     
FTN COCOA PROCESSORS PLC 1,100.00 0.50 - 0 0
OKOMU OIL PALM PLC. 29,590.29 31.02 - 6 17,388
PRESCO PLC 36,000.00 36.00 - 9 30,440
    15 47,828
FISHING/HUNTING/TRAPPING     
ELLAH LAKES PLC. 511.20 4.26 - 0 0
    0 0
LIVESTOCK/ANIMAL SPECIALTIES     
LIVESTOCK FEEDS PLC. 2,040.00 1.02 -4.67 24 1,078,532
    24 1,078,532
     
DIVERSIFIED INDUSTRIES     
A.G. LEVENTIS NIGERIA PLC. 2,567.87 0.97 - 5 16,305
CHELLARAMS PLC. 2,588.07 3.58 - 2 6,769
JOHN HOLT PLC. 303.54 0.78 -4.88 3 102,000
S C O A  NIG. PLC. 2,573.31 3.96 - 2 250
TRANSNATIONAL CORPORATION OF NIGERIA PLC 65,051.28 1.60 -9.09 71 4,385,431
U A C N  PLC. 38,321.24 19.95 -0.25 18 240,576
    101 4,751,331
    101 4,751,331
     
BUILDING CONSTRUCTION     
ARBICO PLC. 748.44 5.04 - 0 0
    0 0
BUILDING STRUCTURE/COMPLETION/OTHER     
COSTAIN (W A) PLC. 542.19 0.50 - 1 1,000
    1 1,000
INFRASTRUCTURE/HEAVY CONSTRUCTION     
JULIUS BERGER NIG. PLC. 67,227.60 50.93 - 2 70
ROADS NIG PLC. 165.00 6.60 - 2 12,119
    4 12,189
REAL ESTATE DEVELOPMENT 
UACN PROPERTY DEVELOPMENT CO. LIMITED 6,875.00 4.00 - 11 37,106
    11 37,106
REAL ESTATE INVESTMENT TRUSTS (REITS)     
SKYE SHELTER FUND PLC 2,000.00 100.00 - 0 0
UNION HOMES REAL ESTATE INVESTMENT TRUST (REIT) 11,305.89 45.22 - 0 0
UPDC REAL ESTATE INVESTMENT TRUST 26,682.70 10.00 - 0 0
    0 0
    16 50,295
     
AUTOMOBILES/AUTO PARTS     
DN TYRE & RUBBER PLC 2,386.33 0.50 - 0 0
    0 0
BEVERAGES--BREWERS/DISTILLERS     
CHAMPION BREW. PLC. 31,552.87 4.03 -4.95 5 248,255
GOLDEN GUINEA BREW. PLC. 231.34 0.85 - 0 0
GUINNESS NIG PLC 150,573.76 99.99 0.49 102 592,276
INTERNATIONAL BREWERIES PLC. 65,226.14 19.80 - 6 54,350
NIGERIAN BREW. PLC. 1,030,862.41 130.01 0.01 109 1,511,260
PREMIER BREWERIES PLC 2,751.58 2.81 - 0 0
    222 2,406,141
BEVERAGES--NON-ALCOHOLIC     
7-UP BOTTLING COMP. PLC. 90,995.86 142.05 - 18 30,654
    18 30,654
FOOD PRODUCTS     
DANGOTE SUGAR REFINERY PLC 78,120.00 6.51 -0.15 26 682,079
FLOUR MILLS NIG. PLC. 56,447.34 21.51 -1.78 93 2,481,086
HONEYWELL FLOUR MILL PLC 11,260.88 1.42 -5.96 32 1,683,671
MULTI-TREX INTEGRATED FOODS PLC 1,861.25 0.50 - 0 0
N NIG. FLOUR MILLS PLC. 1,185.03 6.65 - 0 0
NASCON ALLIED INDUSTRIES PLC 20,798.09 7.85 -1.38 28 433,590
P S MANDRIDES & CO PLC. 214.00 5.35 - 0 0
TIGER BRANDED CONSUMER GOODS PLC 23,900.00 4.78 -1.67 58 1,089,796
U T C NIG. PLC. 616.69 0.50 - 0 0
UNION DICON SALT PLC. 4,742.43 17.35 - 9 133,112
    246 6,503,334
FOOD PRODUCTS--DIVERSIFIED     
CADBURY NIGERIA PLC. 31,365.97 16.70 - 27 86,239
NESTLE NIGERIA PLC. 673,757.81 850.00 -0.05 45 99,457
    72 185,696
HOUSEHOLD DURABLES     
NIGERIAN ENAMELWARE PLC. 1,886.86 29.78 - 0 0
VITAFOAM NIG PLC. 3,867.19 3.71 -4.87 33 908,606
    33 908,606
PERSONAL/HOUSEHOLD PRODUCTS     
P Z CUSSONS NIGERIA PLC. 91,320.97 23.00 - 33 199,647
UNILEVER NIGERIA PLC. 120,308.82 31.80 -4.30 22 220,691
    55 420,338
    646 10,454,769
     
BANKING     
ACCESS BANK PLC. 159,103.84 5.50 -3.00 205 23,170,755
DIAMOND BANK PLC 46,552.38 2.01 -9.46 53 14,319,093
ECOBANK TRANSNATIONAL INCORPORATED 270,655.88 14.75 -4.96 93 3,648,511
FIDELITY BANK PLC 34,190.26 1.18 -4.84 92 8,610,773
GUARANTY TRUST BANK PLC. 676,917.12 23.00 -0.65 297 32,472,279
SKYE BANK PLC 12,075.86 0.87 -8.42 53 21,592,573
STERLING BANK PLC. 39,730.78 1.38 -4.17 25 548,721
UNION BANK NIG.PLC. 82,138.66 4.85 -4.90 87 1,227,547
UNITED BANK FOR AFRICA PLC 161,806.69 4.46 -3.46 269 18,630,603
UNITY BANK PLC 12,507.59 1.07 3.88 12 675,189
WEMA BANK PLC. 32,402.55 0.84 - 8 70,026
    1,194 124,966,070
INSURANCE CARRIERS, BROKERS AND SERVICES     
AFRICAN ALLIANCE INSURANCE COMPANY PLC 10,292.50 0.50 - 1 1,000
AIICO INSURANCE PLC. 5,128.35 0.74 -1.35 39 1,877,856
AXAMANSARD INSURANCE PLC 23,835.00 2.27 -4.62 6 496,730
CONSOLIDATED HALLMARK INSURANCE PLC 3,000.00 0.50 - 0 0
CONTINENTAL REINSURANCE PLC 11,928.66 1.15 1.74 15 640,000
CORNERSTONE INSURANCE COMPANY PLC. 7,364.75 0.50 - 1 500
EQUITY ASSURANCE PLC. 7,000.00 0.50 - 2 600
GOLDLINK INSURANCE PLC 2,411.47 0.53 - 0 0
GREAT NIGERIAN INSURANCE PLC 1,913.74 0.50 - 0 0
GUINEA INSURANCE PLC. 3,070.00 0.50 - 1 1,000
INTERNATIONAL ENERGY INSURANCE COMPANY PLC 642.04 0.50 - 1 1,000
LASACO ASSURANCE PLC. 3,661.72 0.50 - 2 5,667
LAW UNION AND ROCK INS. PLC. 2,131.14 0.62 - 4 4,200
LINKAGE ASSURANCE PLC 4,000.00 0.50 - 13 705,714
MUTUAL BENEFITS ASSURANCE PLC. 4,000.00 0.50 - 1 100
N.E.M INSURANCE CO (NIG) PLC. 5,333.31 1.01 1.00 32 6,603,535
NIGER INSURANCE CO. PLC. 3,869.74 0.50 - 2 3,550
PRESTIGE ASSURANCE CO. PLC. 2,759.15 0.50 - 3 25,426
REGENCY ALLIANCE INSURANCE COMPANY PLC 3,334.38 0.50 - 0 0
SOVEREIGN TRUST INSURANCE PLC 4,170.41 0.50 - 1 200
STANDARD ALLIANCE INSURANCE PLC. 5,996.59 0.50 - 4 1,900
STANDARD TRUST ASSURANCE PLC 3,070.54 0.50 - 1 500
UNIC INSURANCE  PLC. 1,291.15 0.50 - 0 0
UNITY KAPITAL ASSURANCE PLC 6,933.33 0.50 - 1 200
UNIVERSAL INSURANCE COMPANY PLC 8,000.00 0.50 - 1 57,455
WAPIC INSURANCE PLC 6,691.37 0.50 - 8 795,346
    139 11,222,479
MICRO-FINANCE BANKS     
FORTIS MICROFINANCE BANK PLC 11,799.67 2.58 - 0 0
NPF MICROFINANCE BANK PLC 2,721.10 1.19 -4.80 20 955,642

    20 955,642
MORTGAGE CARRIERS, BROKERS AND SERVICES     
ABBEY MORTGAGE BANK PLC 5,250.00 1.25 - 0 0
ASO SAVINGS AND LOANS PLC 7,370.87 0.50 - 1 200
INFINITY TRUST MORTGAGE BANK PLC 6,130.57 1.47 - 0 0
RESORT SAVINGS & LOANS PLC 5,664.87 0.50 - 1 500,000
UNION HOMES SAVINGS AND LOANS PLC. 2,949.22 3.02 - 0 0
    2 500,200
OTHER FINANCIAL INSTITUTIONS     
AFRICA PRUDENTIAL REGISTRARS PLC 6,200.00 3.10 -0.32 36 979,888
CUSTODIAN AND ALLIED PLC 22,939.27 3.90 - 3 11,500
DEAP CAPITAL MANAGEMENT & TRUST PLC 750.00 0.50 - 1 200
FCMB GROUP PLC. 28,119.85 1.42 -8.97 66 5,840,326
NIGERIA ENERYGY SECTOR FUND 411.91 552.20 - 0 0
ROYAL EXCHANGE PLC. 2,572.69 0.50 - 1 109
SIM CAPITAL ALLIANCE VALUE FUND 3,313.67 103.24 - 0 0
STANBIC IBTC  HOLDINGS PLC 166,000.00 16.60 10.23 34 1,161,739
UNITED CAPITAL PLC 14,820.00 2.47 2.49 98 6,290,179
    239 14,283,941
    1,594 151,928,332
     
HEALTHCARE PROVIDERS     
EKOCORP PLC. 1,765.05 3.54 - 0 0
UNION DIAGNOSTIC & CLINICAL SERVICES PLC 1,776.57 0.50 - 0 0
    0 0
MEDICAL SUPPLIES     
MORISON INDUSTRIES PLC. 251.09 1.65 - 0 0
    0 0
PHARMACEUTICALS     
EVANS MEDICAL PLC. 366.17 0.50 - 2 1,100
FIDSON HEALTHCARE PLC 3,225.00 2.15 -4.02 16 594,240
GLAXO SMITHKLINE CONSUMER NIG. PLC. 24,850.31 20.78 -9.73 17 1,125,762
MAY & BAKER NIGERIA PLC. 1,176.00 1.20 - 7 52,542
NEIMETH INTERNATIONAL PHARMACEUTICALS PLC 1,946.24 1.24 - 0 0
NIGERIA-GERMAN CHEMICALS PLC. 556.71 3.62 - 0 0
PHARMA-DEKO PLC. 368.59 1.70 - 0 0
    42 1,773,644
    42 1,773,644
     
COMPUTER BASED SYSTEMS     
COURTEVILLE BUSINESS SOLUTIONS PLC 1,776.00 0.50 - 0 0
    0 0
COMPUTERS AND PERIPHERALS     
OMATEK VENTURES PLC 1,470.89 0.50 - 0 0
    0 0
ELECTRONIC COMMUNICATIONS SERVICES     
MTECH COMMUNICATIONS PLC 4,519.67 0.91 - 0 0
    0 0
IT SERVICES     
COMPUTER WAREHOUSE GROUP PLC 6,741.29 2.67 - 1 200
NCR (NIGERIA) PLC. 970.92 8.99 - 0 0
TRIPPLE GEE AND COMPANY PLC. 796.88 1.61 - 0 0
    1 200
PROCESSING SYSTEMS     
CHAMS PLC 2,348.03 0.50 - 1 1,000
E-TRANZACT INTERNATIONAL PLC 25,200.00 6.00 - 1 200
    2 1,200
TELECOMMUNICATIONS SERVICES     
MASS TELECOMMUNICATION INNOVATIONS NIGERIA PLC 2,446.80 0.50 - 0 0
    0 0
    3 1,400
     
BUILDING MATERIALS     
AFRICAN PAINTS (NIGERIA) PLC. 954.31 2.59 - 0 0
ASHAKA CEM PLC 44,677.09 19.95 - 4 6,000
BERGER PAINTS PLC 2,217.15 7.65 -4.97 3 201,642
CAP PLC 24,500.00 35.00 - 11 31,818
CEMENT CO. OF NORTH.NIG. PLC 8,784.18 6.99 -4.90 11 177,612
DN MEYER PLC. 292.50 0.90 -4.26 1 200,000
FIRST ALUMINIUM NIGERIA PLC 1,055.18 0.50 - 0 0
LAFARGE AFRICA PLC. 318,911.45 63.65 -5.00 96 897,467
PAINTS AND COATINGS MANUFACTURES PLC 784.99 0.99 - 0 0
PORTLAND PAINTS & PRODUCTS NIGERIA PLC 732.00 1.83 - 2 20,483
PREMIER PAINTS PLC. 1,277.97 10.39 - 0 0
    128 1,535,022
ELECTRONIC AND ELECTRICAL PRODUCTS     
AUSTIN LAZ & COMPANY PLC 2,256.91 2.09 - 0 0
CUTIX PLC. 1,453.09 1.65 - 1 2,300
    1 2,300
PACKAGING/CONTAINERS     
AVON CROWNCAPS & CONTAINERS 991.76 1.45 - 1 100
BETA GLASS CO PLC. 19,328.92 38.66 -9.74 4 105,000
GREIF NIGERIA PLC 413.18 9.69 - 4 100,000
    9 205,100
TOOLS AND MACHINERY     
NIGERIAN ROPES PLC 1,966.97 7.46 - 1 100
    1 100
    139 1,742,522
     
CHEMICALS     
B.O.C. GASES PLC. 1,544.27 3.71 - 4 3,223
    4 3,223
METALS     
ALUMINIUM EXTRUSION IND. PLC. 2,144.57 9.75 - 0 0
    0 0
MINING SERVICES     
MULTIVERSE MINING AND EXPLORATION PLC 2,130.97 0.50 - 0 0
    0 0
PAPER/FOREST PRODUCTS     
THOMAS WYATT NIG. PLC. 123.20 0.56 - 0 0
    0 0
    4 3,223
     
ENERGY EQUIPMENT AND SERVICES     
JAPAUL OIL & MARITIME SERVICES PLC 3,131.35 0.50 - 0 0
    0 0
INTEGRATED OIL AND GAS SERVICES     
OANDO PLC 96,878.68 8.05 9.23 511 25,519,844
    511 25,519,844
PETROLEUM AND PETROLEUM PRODUCTS DISTRIBUTORS     
BECO PETROLEUM PRODUCT PLC 1,858.49 0.50 - 0 0
CONOIL PLC 17,661.08 25.45 - 14 9,509
ETERNA PLC. 3,469.02 2.66 4.72 16 143,020
FORTE OIL PLC. 223,896.50 171.90 -4.94 109 220,910
MOBIL OIL NIG PLC. 60,940.60 169.00 - 7 2,755
MRS OIL NIGERIA PLC. 8,815.95 34.71 - 11 11,056
TOTAL NIGERIA PLC. 61,616.42 181.48 - 27 18,537
    184 405,787
EXPLORATION AND PRODUCTION     
SEPLAT PETROLEUM DEVELOPMENT COMPANY LTD 185,936.71 330.00 - 3 271
    3 271
    698 25,925,902
     
ADVERTISING     
AFROMEDIA PLC 2,219.52 0.50 - 2 2,250
    2 2,250
APPAREL RETAILERS     
LENNARDS (NIG) PLC. 210.49 3.00 - 0 0
    0 0
AUTOMOBILE/AUTO PART RETAILERS     
R T BRISCOE PLC. 588.18 0.50 - 1 3,432
    1 3,432
COURIER/FREIGHT/DELIVERY     
RED STAR EXPRESS PLC 2,658.63 4.51 - 8 68,540
TRANS-NATIONWIDE EXPRESS PLC. 246.54 1.24 -3.88 22 506,624
    30 575,164
HOSPITALITY     
TANTALIZERS PLC 1,605.81 0.50 - 0 0
    0 0
HOTELS/LODGING     
CAPITAL HOTEL PLC 5,993.78 3.87 - 1 500
IKEJA HOTEL PLC 4,053.65 1.95 - 1 2,000
TOURIST COMPANY OF NIGERIA PLC. 7,885.00 3.51 - 0 0

Symbol No. of Deals Current Price Quantity Traded Value Traded 

Prices for Securities Traded as of 08/07/2016
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Access Bank Rateswatch
KEY MACROECONOMIC INDICATORS

Tenor  Friday  Friday Change         

        (%)  (%)  (Basis Point) 

 8/7/16 1/7/16   
 
1 Mnth  7.72 7.27 44 
2 Mnths   7.95  9.87 (192)

3 Mnths   9.77  10.22 (45)

6 Mnths  10.30  10.83 (53)

9 Mnths   11.07  11.08 (1)

12 Mnths  13.38  14.00 (62)

NIGERIAN  INTERBANK TREASURY BILLS TRUE YIELDS 

Indicators Friday  Friday  Change(%) 

 

 8/7/16 1/7/16

NSE ASI                   28,855                29,305  (1.54)
Market Cap(N’tr) 9.91  10.06 (1.54)

Volume (bn) 0.38  1.47 (74.28)

Value (N’bn) 3.64  17.06 (78.67)

MONEY MARKET

Sources: CBN,  Financial Market Dealers Association of Nigeria, NSE and 
Access Bank Economic Intelligence Group computation.

Disclaimer
This report is based on information obtained from various sources believed to be 

reliable and no representation is made that it is accurate or complete. Reasonable 

care has been taken in preparing this document. Access Bank Plc shall not take 

responsibility or liability for errors or fact or for any opinion expressed herein .This 

document is for information purposes and private circulation only and may not be 

reproduced, distributed or published by any recipient for any purpose without prior 

express consent of Access Bank Plc.

Tenor Friday Friday Change          

        (%) (%)  (Basis Point) 

 8/7/16 1/7/16 

3-Year  8.16 6.85  131 

5-Year 13.29 12.63 67 

7-Year 13.78 13.33 45 

10-Year 13.87 13.38 49 

20-Year 14.30 13.86 44 

AVERAGE YIELDS

Market  Friday  Friday 1 Month  

  (N/$) (N/$)    Rate (N/$) 

 8/7/16 1/7/16 8/06/16

Official (N) 282.02 0.00 197.00
Inter-Bank (N) 282.02 282.50  199.10

BDC (N)  0.00 0.00  0.00

Parallel (N)  345.00 347.00  320.00

Indicators 8/7/16    1-week YTD
                              Change  

Energy

Crude Oil  $/bbl) 48.65 1.54  53.42 

Natural Gas ($/MMBtu) 2.76  17.45   (6.12)

Agriculture

Cocoa ($/MT) 3110.00  4.29  (3.54)

Coffee ($/lb.) 141.80  14.59   (2.94)

Cotton ($/lb.) 64.77  0.56  1.66 

Sugar ($/lb.) 19.60  28.86   (5.45)

Wheat ($/bu.)  429.25  (2.50) (8.77)

Metals  

Gold ($/t oz.)  1356.80  1.50  27.80 

Silver ($/t oz.)  19.72  2.82  42.18 

Copper ($/lb.)  212.50  (2.12) (0.45)

TREASURY BILLS (MATURITIES)

Tenor Amount Rate (%) Date
(N' million)

    

91 Day 45,850.15 7.99   22-June-2016
182 Day  18,000.00            9.05 22-June-2016

364 Day  80,000.00           11.1 22-June-2016

STOCK MARKET COMMODITIES MARKET 

FOREIGN EXCHANGE MARKET

NIBOR

ACCESS BANK NIGERIAN GOV’T BOND INDEX

Indicators Friday  Friday Change

  (%) (%)  (Basis Point) 

 8/7/16 1/7/16
Index          2,296.19          2,322.28                  (1.12)

Mkt Cap Gross (N'tr)               7.36        7.44        (1.12)

Mkt Cap Net (N'tr)               4.79                    4.88                             (1.77)

YTD return (%)  (6.45)    (5.38) (1.06)

YTD return (%)(US $) (49.60)              (49.02) (0.58)

BOND MARKET

Variables Aug’16 Sep’16 Oct’16

Exchange Rate 
(Interbank) (N/$)    272 252 252

Inflation Rate
(%) 15.4 15.2 15.1

Crude Oil Price
(US$/Barrel) 48 49 49

Global Economy
In the US, the ISM Non-Manufacturing PMI index 
rose to 56.5% in June, up 3.6% from 52.9% 
recorded in the previous month boosted by new 
orders and a recovery in employment.data by 
the Institute of Supply Management showed. A 
reading above 50% represents an expansion in 
the service sector while a reading below 50% 
signals a contraction. The New Orders Index 
registered 59.9%, 5.7% higher than the reading 
of 54.2% in May while the employment Index 
grew by 3% in June to 52.7% from a reading of 
49.7% in May. The current score of 56.5% 
posted in the service sector represents a seven 
month high. In a separate development, Brazil 
recorded a $3.97 billion trade surplus in June, 
lower than the $6.44 billion surplus posted in 
May, newly released data by the Brazilian 
Statistics Office showed. Exports fell by 14.7% 
year-on-year to $16.74 billion in June, following 
a 4.8% rise in the previous month, thus, this 
represents the sharpest month-on-month 
decline in 2016. On the otherhand, imports 
went down by 15.4% year-on-year to $1.27 
million, making it the 21st straight month of 
decline. Elsewhere, in Asia, consumer prices in 
India inched up to 5.76% year-on-year in May, 
compared to 5.47% posted in the previous 
month due to higher food prices, newly released 
inflation report by the Ministry of Statistics and 
Programme Implementation showed. A further 
breakdown of the inflation report shows that 
food sub-index rose by 7.55% compared to 
6.32% in the previous month. The biggest rise 
came from sugar, up 13.96% from 11.18% in the 
preceding month, followed by vegetables 
10.77% from 4.82%. Year-on-year, the core 
sub-index, which excludes food prices, rose by 
4.5%, up 0.2%, from 4.3% posted in March. 
Cost of clothing and footwear went up 5.37% 
year-on-year from 5.27% in March, fuel and 
light rose to 2.94% compared to 2.06% the prior 
month. India’s inflation rate was at 5.01% in the 
corresponding period last year.

Local Economy

The nation’s manufacturing Purchasing Managers 
Index (PMI) dipped to 41.9% in June from 45.8% in 
the previous month, newly released report from 
the Central Bank showed. A breakdown of the 
r e p o r t  s h o w s  t h a t  o u t  o f  t h e  s i x t e e n  
manufacturing sub-sectors, fourteen reported 
decline in the review month while the remaining 
two sub-sectors recorded expansion. The sub-
sectors that posted a decline include electrical 
equipment, non-metallic mineral products, 
furniture & related products, fabricated metal 
products, chemical & pharmaceutical products, 
printing & related support activities, paper 
products, food, beverage & tobacco products, 
cement, computer & electronic products, plastics 
& rubber products, textile, apparel, leather & 
footwear, petroleum & coal products and primary 
metal. The remaining two sub-sectors however 
recorded expansion in the following order: 
appliances & components and transportation 
equipment. In a separate development, the 
Central Bank has reiterated that no Nigerian Bank 
is in distress, this was disclosed through a press 
release published on the Bank’s website last week. 
The apex Bank further reassured the banking and 
general public that their deposits remain safe in 
any Nigerian bank, thus, there is no need for panic 
withdrawals from any bank. The Central Bank 
further stated that, going by both the CBN's 
Examination Reports as well as analysis from 
market watchers, International Credit Rating 
Agencies, and Development Finance Institutions, 
the Nigerian banking industry remains strong in 
spite of the global economic challenges 
emanating from the collapse of global commodity 
prices. Lastly, the financial watch dog urged the 
banking public to remain calm and go about their 
normal businesses without panic. 

Stock Market
The Nigerian equities market closed the holiday 
shortened week on a bearish note as the main 
performance gauges trended downwards. The All 
Share Index (ASI) dipped by 450.52 points to end at 
28,854.98 points from 29,305.40 points the prior 
week, while the market capitalization shed 1.5%, 

to close at N9.91 trillion. Trading activities at the 
local bourse was relatively low last week, sell-off 
emanating from stocks under the financial 
services sector weighed upon the market. This 
week, the market is expected to pick up with 
stronger activities as investors start to take 
position ahead of the release of Q2 financial 
results. 

Money Market
Cost of borrowing at the money market 
moderated downward across most tenor 
placement for the week ended July 8, 2016 
triggered by the combined inflows of N218 billion 
f r o m  t h e  m a t u r i n g  T - b i l l s  a n d  b u d g e t  
disbursements which outweighed combined 
outflows of about N186 billion for FX purchases 
and OMO sales. The Open Buy Back (OBB) rate fell 
to 4.05% from 4.42% the prior week while 
Overnight placement descended to 4.58% from 
4.83% the week before. Slightly longer tenured 
rates such as the 30-day NIBOR declined to 
13.83% from 14.12% the previous week. This 
week, we expect NIBOR rates to likely remain low 
due to anticipated inflows from maturing T-bills 
and monthly FAAC injections.

Foreign Exchange Market

The Naira appreciated slightly by 0.17% against 
the dollar at the interbank market to a new rate 
of N282.02/$1 from N282.50/$1 in the prior 
week. In similar vein, at the parallel market 
segment, the Naira also appreciated by 0.5% to 
a new quote of N345/$1 from N347/$1 in the 
previous week. The slight appreciation in local 
currency value maybe attributable to the 
positivity surrounding the launch of the new 
foreign exchange futures market. This week, 
we see expect the nation’s currency to 
strengthen further as the Central Bank 
continues to manage FX demand with the 
futures platform.

Bond Market
Bond yields on the average rose as prices 
moderated downwards across most maturities 
last week. The upward movement in yields was 
largely driven by low appetite for government 
securities due to the cautious stance of most 
investors. Yields on the five, ten- and twenty-
year debt papers respectively spiked to 
13.29%, 13.87% and 14.30% from 12.63%, 
13.38% and 13.86% for the corresponding 
maturities the previous week. The Access Bank 
Bond index fell by 26.08 points to close at 
2,296.19 points from 2,322.28 points the prior 
week. We see yields moderating downwards 
this week due to the anticipated improved 
liquidity in the Banking system. 

Commodities Market
Oil prices edged slightly higher last week, 
supported by a report of another fall in.S. 
crudeinventories and a weaker U.S. dollar. 
Bonny Light, Nigeria’s benchmark crude, 
settled up 1.5% at $48.65 per barrel. Precious 
metals prices continued on an upward 
trajectory as weak China data and ongoing 
uncertainty following Britain's vote to leave the 
European Union triggered a fresh wave of safe-
haven demand. Gold advanced 1.5% to 
$1,356.80 an ounce, while silver climbed 2.8% 
to $19.72 an ounce. This week we see fresh 
reports of attacks on Nigerian oil infrastructure 
driving oil prices up marginally. For precious 
metals, ongoing global growth concerns and 
renewed Brexit jitters are likely to keep prices 
elevated.

Market Analysis and Outlook: July 8 - July 15, 2016

For enquiries, contact: Rotimi Peters (Team Lead, Economic Intelligence) (01) 2712123  rotimi.peters@accessbankplc.com                    

* Revised

MONTHLY MACRO ECONOMIC FORECASTS

GDP Growth (%)   -0.36 Q1 2016 — a decline of 1.75% from 2.11 in Q4 2015

Broad Money Supply (M2) (N’ trillion) 20.72 Decreased by 0.03% in May‘2016 from N20.73 trillion in Apr’2016

Credit to Private Sector ( N’ trillion)  19.05 Decreased by 1.71% in May’2016 from N19.38 trillion in Apr’2016

Currency in Circulation ( N’ trillion)  1.75 Decreased by 0.96% in May’2016 from N1.76 trillion in Apr’2016

Inflation rate (%) (y-o-y)  15.6 Edged up to 15.6% in May’2016, from 13.7% in Apr’2016

Monetary Policy Rate (%)  12 Raised to 12% in March ’2016 

Interest Rate (Corridor)   12 (+2/-5) Lending rate changed to 14%  & Deposit rate 7%

External Reserves (US$ million)  26.36 June 30, 2016 figure — a decline of 0.11% from May’2016

Oil Price (US$/Barrel)   48.65 July 8, 2016 figure — an increase of 1.5% in 1 wk.

Tenor Friday  Rate  Friday  Rate Change     

  (%)     (%)     (Basis Point)     

  8/7/16 1/7/16

Call 5.1667 23.3300 (1816)

7 Days 0.0000 0.0000 0 

30 Days 11.4625 21.6700 (1021)

60 Days 0.0000 0.0000 0

90 Days 14.1241 22.5000 (838)
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Cowry Asset Management Limited (Member of the Nigeria  Stock Exchange)
Plot 1319 Karimu Kotun, Victoria Island Lagos Tel: +234-1-2715008-9; +234-1-2716614-5 www.cowryasset.com

Disclaimer
This report is produced by the Research Desk of Cowry Asset Manage-

ment Limited (COWRY) as a guideline for Clients that intend to invest in 
securities on the basis of their own investment decision without relying 
completely on the information contained herein. The opinion contained 
herein is for information purposes only and does not constitute any offer 
or solicitation to enter into any trading transaction. While care has been 
taken in preparing this document, no responsibility or liability whatsoever 
is accepted by any member of COWRY for errors, omission of facts, and any 
direct or consequential loss arising from the use of this report or its contents.

Global business activities - manufacturing and services, maintained growth 
in June as the J.P.Morgan Global All-Industry Output Index posted 51.1 in June, 
unchanged from May. Howbeit, Markit index remained below its long run average for 
ten straight months. Expansion of new orders for products and services increased to 
51.5 in the review month (as against 51.3 in the preceding month) resulting in slower 
contraction of backlogs to 49.5 in June (from 48.9 in May). Also, in the review month, 
employment increased to 50.9 in June (albeit slower than 51.0 in May). All-industry 
activity rose in the United States, the Eurozone, China, the United Kingdom, India 
and Russia – offsetting declines witnessed in Japan and Brazil. In the Eurozone, final 
Eurozone composite output index was unchanged at 53.1 in June. Jobs growth in the 
euro area increased in June amid increased pressure on capacity – backlogs of work 
rose at a faster pace.  Ireland recorded the fastest increase in output expansion at 
59.2 in June (on the back of increased growth of new orders) and was followed by 
Spain (at 55.7), Germany (at 55.7) and Italy (at 52.6). In another development, Baker 
Hughes announced a month-on-month decline in global rig count in the upstream 
petroleum industry by 0.001% to 1,407 in June 2016 on the back of increases recorded 
in North America – rig counts in the United States and Canada rose m-o-m by 0.02% 
and 0.50% to 417 and 63 respectively. On the flip side, other regions recorded declines 
in rig count – the Middle East, Asia Pacific, Latin America, Europe and Africa recorded 
monthly declines of 0.01%, 0.04%, 0.05%, 0.04% and 0.04% to 389, 182, 178, 91 and 
87 respectively. In the African upstream petroleum industry, Algeria recorded the 
largest rig count of 53, a 3.64% monthly decline; followed by Kenya, 11; Angola, 9; and 
Nigeria, 5 (lower than 6 recorded in May). Meanwhile, global crude oil prices declined 
week-on-week following a 0.16% w-o-w increase in U.S. crude oil stockpiles to 2.07 
billion barrels as at the week ending Friday, 01 July 2016. Opec’s reference basket price 
declined w-o-w by 2.73% to USD44.18 a barrel while ICE Brent crude oil price fell 
w-o-w by 6.58% to USD46.45 a barrel as at Thursday, 07 July. In the local petroleum 

Global Business Activities Expands in June, Nigeria 
Oil Corporation Records Rare Profit in May…

Sell Pressure Persists in Local Bourse after 
Public Holidays…

Nigeria’s Unity Is Not Negotiable, Says 
President Buhari …

Naira Yields to U.S. Greenback on Resumed 
Forex Demand...

industry, Shell Petroleum Development Company of Nigeria Ltd (SPDC) lifted the 
force majeure on Bonny Light exports effective Thursday, 07 July 2016 following 
restoration of production into Bonny Terminal. This is expected to translate to an 
additional 80,000 barrels per day. According to a Reuters survey, Nigeria’s crude oil 
production rose m-o-m by 150,000 bpd to 1.55 million bpd in June 2016. In a related 
development, outgoing Group Managing Director of the Nigerian National Petroleum 
Corporation (NNPC) who is also the Minister of State for Petroleum, Dr. Ibe Kachikwu, 
announced that the Corporation recorded an operating profit of N273.74 million in 
May 2016 (against a loss of N19.43 billion in April 2016), the first surplus in over 15 
years. The profit resulted from a net gain of N17.69 billion recorded by Petroleum 
Products Marketing Company (PPMC) (against a net loss of N6.91 billion in April 
2016) following termination and replacement of commercially unfavourable swaps 
and offshore processing agreements (OPAs) with Direct-Sale and Direct-Purchase.

NIBOR, NITTY Move in Mixed Directions…

Cowry Weekly Stock Recommendations As At  Friday 08 July 2016

In the just concluded week, foreign exchange market segments recorded mixed 
movement in exchange rates after a three day public holiday from Tuesday to 
Thursday. As business activity resumed at the end of the holidays, the local currency 
depreciated w-o-w against the U.S. greenback at the interbank market by 0.09% to 
N282.25/USD amid built up demand for foreign exchange. However, at the Bureau 
De Change segment, the Naira/USD exchange rate closed steady at N345 on Friday. 
Conversely, the local currency strengthened against the U.S. greenback by 0.85% to 
N352/USD at the parallel market. This week, we anticipate stability in the foreign 
exchange rate amid foreign portfolio investments in local fixed income instruments.

In the just concluded week, Nigerian interbank money market moved in 
mixed directions as financial system liquidity remained relatively stable. NIBOR 
for overnight funds and 1 month tenor bucket increased to 7.79% (from 4.42%) 
and 10.96% (from 10.82%) respectively. However, NIBOR for 3 months and 
6 months placement tenors moderated to 13.14% (from 13.62%) and 14.79% 
(from 15.29%) respectively. Meanwhile, yields on the Nigerian Interbank True 
Treasury Bills Yield (NITTY) mostly increased on sell pressure – yields on the 
1 month, 3 months and 6 months maturities increased to 8.06% (from 7.72%), 
10.50% (from 9.77%) and 10.54% (from 10.30%) respectively. However, 12 months 
NITTY moderated to 12.46% (from 13.38%). This week, we expect NIBOR to 
trend upwards amid anticipated investments in fixed income instruments.

In line with our expectation, the OTC FGN bond market witnessed renewed 
profit taking activity, resulting in higher bond yields across all maturities. Week-on-
week, the 20-year, 10.00% FGN JUL 2030 debt appreciated by N2.31 (yield increased 
to 14.25%); 10-year, 16.39% FGN JAN 2022 paper lost N2.18 (yield rose to 14.00%); 
the 7-year, 16.00% FGN JUN 2019 tanked by N1.16 (yield increased to 13.75%); 
while 3-year, 13.05% FGN AUG 2016 paper shed N0.26 (yield rose to 7.53%). At 
the London Stock Exchange, traded FGN Eurobonds appreciated on sustained 
bargain hunting – the 10-year, 6.75% FGN JAN 2021 paper; the 5-year, 5.13% JUL 
12, 2018 bond; and the 10-year, 6.38% JUL 12, 2023 bond gained USD0.63 (yield 
fell to 6.43%), USD0.05 (yield decreased to 4.64%) and USD0.40 (yield declined 
to 6.81%) respectively. This week, Debt Management Office will issue Federal 
Government bonds worth N120 billion, viz: 5-year, FGN JUL 2021 bond (a new 

In the just concluded week, the local equities market closed depressed as bearish 
pressure persisted. Hence, twin market performance measures, NSE ASI and market 
capitalisation, declined week-on-week by 154bps each to close at 28,854.98 points and 
N9.91 trillion respectively. In the same vein, all sectored gauges closed in the red – NSE 
Banking Index, NSE Consumer Goods Index and NSE Industrial Index decreased by 
262bps, 128bps and 433bps to close at 288.27 points, 709.59 points and 2,011.30 points 
respectively. Total deals, transacted volumes and Naira votes also plunged by 64.86%, 
74.28% and 78.66% to 7,466 deals, 0.38 billion shares and N3.64 billion respectively 
on account of the three-day public holiday. Meanwhile, integrated energy solutions 
provider, Oando Plc announced a USD210 million recapitalization of its downstream 
operations by HV Investments II B.V. – a joint venture owned by Helios Investment 
Partners and the Vitol Group. As a result, a new company will be formed to hold 
interests in Oando Marketing Limited, Oando Supply & Trading Limited, Apapa SPM 
Limited, and Oando Trippmart Limited. Oando PLC will retain 49% shareholding 
in the newly formed corporate vehicle, with the Consortium owning 49%, and the 
residual 2% owned by a local entity. This week, we expect a mix of bargain hunting 
and profit taking activities amid divestments in favour of fixed income instruments.

In the week under review, President Muhammadu Buhari reiterated his 
resolve to defend the unity of Nigeria despite agitations from various militant 
groups and other pro cessation groups. While addressing a cross section of 
Nigerians, mostly Muslims, who paid him Sallah homage at his Presidential 
Villa residence, he recalled the famous quote of former military Head of State, 
General Yakubu Gowon: “Go on With One Nigeria (GOWON)”, stating that the 
task of keeping Nigeria as one indivisible entity was a task that must be done. 
On security, he stated that ther have been a lot of success in containing Boko 
Haram militants and that the government is now concentrating on containing 
the Niger Delta militants. The President’s position on the non-negotiability 
of Nigeria’s unity however attracted contrary views from various opinion 
leaders within and outside the country. While we strongly support the Federal 
Government bid to ensure peace in the nation, we advise that unity of a nation 
cannot be achieved by fiat or coercion of the citizenry rather the leaders must 
develop shared national values and interest to which the people are willing to 
voluntarily subscribe. The lack of shared national interest may be the reason 
why some of the nationalities are seeking for their common interests, which 
they believe would be attained by renegotiating the terms of the Nigerian union.
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FGN Bond Depreciate on Renewed Profit Tak-
ing Activity…

issue) worth N40 billion; 10-year, 12.50% FGN JAN 2026 paper worth N40 billion; and 
20-year, 12.40% FGN MAY 2036 bond worth N N40 billion. We expect yields at the 
primary market to trend northwards to compensate for increased inflation outlook.
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Durbar during a homage by the Emir of Gombe, Shehu-Abubakar to Governor Ibrahim Dankwambo in Gombe.

FRSC links crashes to deplorable roads

Mother, son charged with 
attempted murder

Unemployed docked over theft 
of generator

Briefs

G
overnor Ben Ayade of Cross 
River State has withdrawn 
certificates of recognition to 
some warring communities 
in a move aimed at stem-

ming rising insecurity in the state.
The affected communities; Nko, Nk-

pani and Eyama in Yakurr and Obubra 
local government areas had been fighting 
over farmland for about seven years, lead-
ing to loss of lives and valuable properties, 
an issue the government considered a 
threat to peaceful co-existence.  With 
the withdrawal of their certificates, the 
traditional chiefs of the affected com-
munities ceased to be recognised by the 
state government.

Ayade who returned from a three-week 
sojourn abroad to meet with security 
chiefs on Friday, declared “I have come 
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to give you hope that Cross River is safe 
notwithstanding the recent wave of inse-
curity in our dear state.”    

He spoke against the background of 
the kidnapping of Patrick Ani, a former 
senator who represented Cross River 
South under the defunct National Repub-
lican Convention (NRC) between 1991 
and 1992, and other high profile crimes 
recorded in the state in recent times.

Ani was kidnapped last Wednesday 
near Akpabuyo where he has a flourish-
ing herbal farm. On same day the senator 
was kidnapped, armed gang also sent 
residents of Marine, a business cluster in 
Calabar, the state capital, scampering, as 
they held shop owners hostage for over 
30 minutes. The area is one thriving with 
businesses like auto marts, tiles/bath-
room equipment shops, wine and provi-
sion stores, fast food joints among others.

The robbers stormed the tiles shops 

and allegedly carted away a safe contain-
ing an undisclosed sum of money, before 
fleeing the scene with a Toyota Camry car. 
They were said to have snatched the car 
at gun point from another resident earlier 
in the day.

Penultimate week, five foreign expatri-
ates with two Nigerians were kidnapped 
and their Nigerian driver killed along 
Akpabuyo road where Senator Ani was 
kidnapped.  Governor Ayade had been 
away from the state for three weeks and 
returned same day Ani was kidnapped.

Despite the security threat, Ayade 
assured the state known for tourism, “is 
under safe hands”. He, however, appealed 
to the Federal Government to deploy ‘Op-
eration Delta Safe’ to the state to combat 
the new wave of crime.                                           

He disclosed that 47 suspects had so 
far been arrested in connection with vari-
ous robbery incidents and other forms of 
crime in the state.

The Federal Road Safety Corps (FRSC) 
has traced many of the crashes and at-
tendant loss of lives and properties to the 
deplorable state of Nigerian roads.

According to the corps, most of the 
highways especially within the north 
central zone are riddled with potholes, 
dangerous bends and other obstacles, 
which lead to accidents and loss of lives.

Oludare Fadogba, zonal commanding 
officer in charge of Jos zone of the FRSC, 
which comprises Plateau, Benue and Na-
sarawa, decried the precarious condition 
of the roads, on Friday, saying they pose 
serious challenge to commuters.

“Driving on Nigerian roads is no longer 
enjoyable and pleasurable. The roads are 
not attractive to tourists, inter-state trade 
promotion and other activities that can 
improve the revenue profile of the nation 
because they have become death traps.

A mother and her son were on Friday 
arraigned before an Ikeja Chief Magistrate 
Court in Lagos, for allegedly beating up 
their landlady.

The accused were Adelakun Adeshile, 
38, a businessman and Kudirat Adeshile, 
64, a trader, both residents at Aguda, Su-
rulere, in Lagos. They faced a two-count 
charge of conspiracy and attempted 
murder.

The Donjor Perezi, the prosecutor told 
the court that the offences were commit-
ted on June 15, at their residence. Perezi 
said that a fight ensued between the 
landlady, Taiwo Adesina, and his tenants, 
but rather than settling it with her, the 
accused chose to fight.

“The accused tried to strangle the 
woman by tying a wrapper so hard on her 
neck,” he said.

The offences contravened sections 
228 and 409 of the Criminal Law of La-
gos State, 2011. The accused, however, 
pleaded not guilty to the charge.

An unemployed teenager, Tajudeen Obasa 
is standing before an Ojo Chief Magistrate 
Court, Lagos, for allegedly stealing a Tiger 950 
generator worth N23,000 from the premises of 
one Nick Aka while sleeping.

Uche Simon, told the court that the accused 
committed the offence on June 29, at about 
4.00am in Ilufe area of Ojo, Lagos State. He said 
the complainant reported the incident at the 
Ojo police station the following day.

The security agents, assisted by the vigi-
lance men on guard, later recovered the gen-
erator from the accused.

“Tajudeen jumped into the compound of 
the complainant and stole a Tiger 950 genera-
tor valued at N23, 000 while the complainant 
was sleeping.”

When he woke up and discovered that his 
generator was stolen, he raised an alarm and 
the security men apprehended the accused 
along the street with the generator. The offence, 
Uche said, contravened sections 285 of the 
Criminal Law of Lagos State, 2011.

The accused pleaded not guilty to the 
charge, but the magistrate Paul Adedamola 
admitted Tajudeen to a bail of N20,000 with 
a responsible surety whose address must be 
verified by the court officials. The case was 
then adjourned to September 26 for mention. 
(NAN)

MIKE ABANG, Calabar

RAZAQ AYINLA, Abeokuta

NSCDC recovers N11.3m siphoned fuel, arrests 48 in Ogun

Nigeria Security and Civil De-
fence Corps (NSCDC) in Ogun 
State has intercepted and re-
covered 78,000 litres of Premi-

um Motor Spirit (PMS) legally siphoned 
in some vandalised pipelines across the 
state worth over N11.3 million going by 
N145 retail price in the last six months.

It also arrested 48 suspected vandals 
and impounded 41 vehicles from them 
within the same period under review, 
just as it recovered cash sum of over N3.5 
million, seven firearms and six generat-
ing sets from suspected vandals arrested 
between January and June, this year.

Kareem Olanrewaju, the spokesperson 
o the NSCDC in Ogun, told journalists 
that the mid-year statistics was given as 
part of efforts to inform the public about 
the activities of the command in the last 
six months.

Olanrewaju, who also disclosed that 

eight motorcycles were recovered from 
the suspected vandals, explained that 
the vehicles intercepted from suspects 
include 24 buses, seven fuel tankers, three 
trucks, five transit Ford, one Honda Ac-
cord car and one Mazda car, adding that 
three of the suspects had been convicted, 
while 21 were still under prosecution.

He explained that 25 cases, which 
include stealing, drug trafficking, child 
labour, fake cream production, unlawful 
possession, child kidnapping, assault and 
possession of fake naira notes, among 
others, were referred to other agencies 
for further investigation.

While confirming that anti-vandalism 
campaign had taken a new dimension in 
recent times with attacks on security per-
sonnel, he said, “Civil defence anti-vandal 
teams had in recent time engaged in gun 
duel with vandals. The recent gun battle 
took place in Arepo, Magboro, Iloti, Ogun-
makin /Fidiwo axis, to mention a few.”

He added, “The Nigeria Security and 
Civil Defence Corps, Ogun command 

puts up plans that will help her anti-
vandalism fight to succeed. In the first 
instance, the Corps drew out three main 
goals.

“To dislodge vandals from their vari-
ous hideouts in the state. This, we were 
able to achieve through a strategic intel-
ligence information about Vandals oper-
ating in different parts of the state.

 “NSCDC Ogun state command also 
designed a new monitoring plans which 
reveals movement of petroleum products 
within the state and identify its markets 
and potential markets. One of the reasons 
for this is to destroy black markets and 
discourage the potential ones.

“The corps commandant, Abolu-
woye Akinwande, established a special 
anti-vandal team whose focus is to strike 
targeted areas in record time. The aim 
of establishing this special team is to 
reduce our response time. To actualise 
this, Aboluwoye deployed well-equipped 
three teams with their back up, each to the 
three senatorial districts in Ogun State.

Insecurity: Ayade withdraws recognition 
for warring communities



Durbar during a homage by the Emir of Gombe, Shehu-Abubakar to Governor Ibrahim Dankwambo in Gombe.

FRSC links crashes to deplorable roads

Mother, son charged with 
attempted murder

Unemployed docked over theft 
of generator

Briefs

G
overnor Ben Ayade of Cross 
River State has withdrawn 
certificates of recognition to 
some warring communities 
in a move aimed at stem-

ming rising insecurity in the state.
The affected communities; Nko, Nk-

pani and Eyama in Yakurr and Obubra 
local government areas had been fighting 
over farmland for about seven years, lead-
ing to loss of lives and valuable properties, 
an issue the government considered a 
threat to peaceful co-existence.  With 
the withdrawal of their certificates, the 
traditional chiefs of the affected com-
munities ceased to be recognised by the 
state government.

Ayade who returned from a three-week 
sojourn abroad to meet with security 
chiefs on Friday, declared “I have come 
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to give you hope that Cross River is safe 
notwithstanding the recent wave of inse-
curity in our dear state.”    

He spoke against the background of 
the kidnapping of Patrick Ani, a former 
senator who represented Cross River 
South under the defunct National Repub-
lican Convention (NRC) between 1991 
and 1992, and other high profile crimes 
recorded in the state in recent times.

Ani was kidnapped last Wednesday 
near Akpabuyo where he has a flourish-
ing herbal farm. On same day the senator 
was kidnapped, armed gang also sent 
residents of Marine, a business cluster in 
Calabar, the state capital, scampering, as 
they held shop owners hostage for over 
30 minutes. The area is one thriving with 
businesses like auto marts, tiles/bath-
room equipment shops, wine and provi-
sion stores, fast food joints among others.

The robbers stormed the tiles shops 

and allegedly carted away a safe contain-
ing an undisclosed sum of money, before 
fleeing the scene with a Toyota Camry car. 
They were said to have snatched the car 
at gun point from another resident earlier 
in the day.

Penultimate week, five foreign expatri-
ates with two Nigerians were kidnapped 
and their Nigerian driver killed along 
Akpabuyo road where Senator Ani was 
kidnapped.  Governor Ayade had been 
away from the state for three weeks and 
returned same day Ani was kidnapped.

Despite the security threat, Ayade 
assured the state known for tourism, “is 
under safe hands”. He, however, appealed 
to the Federal Government to deploy ‘Op-
eration Delta Safe’ to the state to combat 
the new wave of crime.                                           

He disclosed that 47 suspects had so 
far been arrested in connection with vari-
ous robbery incidents and other forms of 
crime in the state.

The Federal Road Safety Corps (FRSC) 
has traced many of the crashes and at-
tendant loss of lives and properties to the 
deplorable state of Nigerian roads.

According to the corps, most of the 
highways especially within the north 
central zone are riddled with potholes, 
dangerous bends and other obstacles, 
which lead to accidents and loss of lives.

Oludare Fadogba, zonal commanding 
officer in charge of Jos zone of the FRSC, 
which comprises Plateau, Benue and Na-
sarawa, decried the precarious condition 
of the roads, on Friday, saying they pose 
serious challenge to commuters.

“Driving on Nigerian roads is no longer 
enjoyable and pleasurable. The roads are 
not attractive to tourists, inter-state trade 
promotion and other activities that can 
improve the revenue profile of the nation 
because they have become death traps.

A mother and her son were on Friday 
arraigned before an Ikeja Chief Magistrate 
Court in Lagos, for allegedly beating up 
their landlady.

The accused were Adelakun Adeshile, 
38, a businessman and Kudirat Adeshile, 
64, a trader, both residents at Aguda, Su-
rulere, in Lagos. They faced a two-count 
charge of conspiracy and attempted 
murder.

The Donjor Perezi, the prosecutor told 
the court that the offences were commit-
ted on June 15, at their residence. Perezi 
said that a fight ensued between the 
landlady, Taiwo Adesina, and his tenants, 
but rather than settling it with her, the 
accused chose to fight.

“The accused tried to strangle the 
woman by tying a wrapper so hard on her 
neck,” he said.

The offences contravened sections 
228 and 409 of the Criminal Law of La-
gos State, 2011. The accused, however, 
pleaded not guilty to the charge.

An unemployed teenager, Tajudeen Obasa 
is standing before an Ojo Chief Magistrate 
Court, Lagos, for allegedly stealing a Tiger 950 
generator worth N23,000 from the premises of 
one Nick Aka while sleeping.

Uche Simon, told the court that the accused 
committed the offence on June 29, at about 
4.00am in Ilufe area of Ojo, Lagos State. He said 
the complainant reported the incident at the 
Ojo police station the following day.

The security agents, assisted by the vigi-
lance men on guard, later recovered the gen-
erator from the accused.

“Tajudeen jumped into the compound of 
the complainant and stole a Tiger 950 genera-
tor valued at N23, 000 while the complainant 
was sleeping.”

When he woke up and discovered that his 
generator was stolen, he raised an alarm and 
the security men apprehended the accused 
along the street with the generator. The offence, 
Uche said, contravened sections 285 of the 
Criminal Law of Lagos State, 2011.

The accused pleaded not guilty to the 
charge, but the magistrate Paul Adedamola 
admitted Tajudeen to a bail of N20,000 with 
a responsible surety whose address must be 
verified by the court officials. The case was 
then adjourned to September 26 for mention. 
(NAN)
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NSCDC recovers N11.3m siphoned fuel, arrests 48 in Ogun

Nigeria Security and Civil De-
fence Corps (NSCDC) in Ogun 
State has intercepted and re-
covered 78,000 litres of Premi-

um Motor Spirit (PMS) legally siphoned 
in some vandalised pipelines across the 
state worth over N11.3 million going by 
N145 retail price in the last six months.

It also arrested 48 suspected vandals 
and impounded 41 vehicles from them 
within the same period under review, 
just as it recovered cash sum of over N3.5 
million, seven firearms and six generat-
ing sets from suspected vandals arrested 
between January and June, this year.

Kareem Olanrewaju, the spokesperson 
o the NSCDC in Ogun, told journalists 
that the mid-year statistics was given as 
part of efforts to inform the public about 
the activities of the command in the last 
six months.

Olanrewaju, who also disclosed that 

eight motorcycles were recovered from 
the suspected vandals, explained that 
the vehicles intercepted from suspects 
include 24 buses, seven fuel tankers, three 
trucks, five transit Ford, one Honda Ac-
cord car and one Mazda car, adding that 
three of the suspects had been convicted, 
while 21 were still under prosecution.

He explained that 25 cases, which 
include stealing, drug trafficking, child 
labour, fake cream production, unlawful 
possession, child kidnapping, assault and 
possession of fake naira notes, among 
others, were referred to other agencies 
for further investigation.

While confirming that anti-vandalism 
campaign had taken a new dimension in 
recent times with attacks on security per-
sonnel, he said, “Civil defence anti-vandal 
teams had in recent time engaged in gun 
duel with vandals. The recent gun battle 
took place in Arepo, Magboro, Iloti, Ogun-
makin /Fidiwo axis, to mention a few.”

He added, “The Nigeria Security and 
Civil Defence Corps, Ogun command 

puts up plans that will help her anti-
vandalism fight to succeed. In the first 
instance, the Corps drew out three main 
goals.

“To dislodge vandals from their vari-
ous hideouts in the state. This, we were 
able to achieve through a strategic intel-
ligence information about Vandals oper-
ating in different parts of the state.

 “NSCDC Ogun state command also 
designed a new monitoring plans which 
reveals movement of petroleum products 
within the state and identify its markets 
and potential markets. One of the reasons 
for this is to destroy black markets and 
discourage the potential ones.

“The corps commandant, Abolu-
woye Akinwande, established a special 
anti-vandal team whose focus is to strike 
targeted areas in record time. The aim 
of establishing this special team is to 
reduce our response time. To actualise 
this, Aboluwoye deployed well-equipped 
three teams with their back up, each to the 
three senatorial districts in Ogun State.

Insecurity: Ayade withdraws recognition 
for warring communities
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beria, Sierra Leone and Uganda – 
the English speaking West Africa. 
The French speaking West Africa 
is covered by our organisation 
that is based in Morocco, what 
we call SAP North & West Africa. 
We have about 50 employees who 
provide team support, marketing 
and administration. We have a 
satellite office in Abuja.

We are a world leader in en-
terprise applications. By that I 
mean, we assist companies build 

their financial systems, HR and 
production systems. Sometimes 
you see companies’ financial 
reports; we help them prepare 
that information. We have been 
around for 44 years – founded 
in Germany. Primarily, we are 
engaged in business applica-
tions and technology. We have 
a very large customer base, like 
in the global oil and gas industry 
and SME customers as well. We 
have a wide-range of customers 

in the wide-range of industries. 
Presently we cover about 28 in-
dustries to which we provide a 
broad-range of solutions.

The nation’s insurance 
industry in the recent time 
started embracing technology, 
what does digital transforma-
tion hold for the industry?

The insurance industry is re-
ally about targeting the end-
customers, either the individuals 

The insurance 
industry is really 

about targeting the 
end-customers, 

either the 
individuals who 
need to ensure 
themselves or a 

company. Focusing 
on the customer 

is very important. 
Traditionally, the 

insurance industry 
has been about the 
agent going to see 
the people directly. 
Now, the advent of 
digital technology 
means that people 

are now highly 
connected.

Tell us about SAP West Af-
rica technology and what 
segment of the market you 
operate?

SAP West Africa is a subsid-
iary of SAP, which is a global 
company. We belong to the Af-
rica market change. We have our 
headquarters in Johannesburg, 
South Africa. So, SAP West Africa 
is part of the SAP Africa and has 
its head office here in Lagos. We 
have other offices in Ghana, Li-

“
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the English speaking West Africa. 
The French speaking West Africa 
is covered by our organisation 
that is based in Morocco, what 
we call SAP North & West Africa. 
We have about 50 employees who 
provide team support, marketing 
and administration. We have a 
satellite office in Abuja.

We are a world leader in en-
terprise applications. By that I 
mean, we assist companies build 

their financial systems, HR and 
production systems. Sometimes 
you see companies’ financial 
reports; we help them prepare 
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around for 44 years – founded 
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engaged in business applica-
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a very large customer base, like 
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and SME customers as well. We 
have a wide-range of customers 

in the wide-range of industries. 
Presently we cover about 28 in-
dustries to which we provide a 
broad-range of solutions.

The nation’s insurance 
industry in the recent time 
started embracing technology, 
what does digital transforma-
tion hold for the industry?

The insurance industry is re-
ally about targeting the end-
customers, either the individuals 
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end-customers, 

either the 
individuals who 
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has been about the 
agent going to see 
the people directly. 
Now, the advent of 
digital technology 
means that people 

are now highly 
connected.

Tell us about SAP West Af-
rica technology and what 
segment of the market you 
operate?

SAP West Africa is a subsid-
iary of SAP, which is a global 
company. We belong to the Af-
rica market change. We have our 
headquarters in Johannesburg, 
South Africa. So, SAP West Africa 
is part of the SAP Africa and has 
its head office here in Lagos. We 
have other offices in Ghana, Li-
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ing. If that is happening, the own-
er of product should make effort 
to be close to that information so 
that the engagement can end up 
becoming an enquiry for them. 
That is why it is important that 
they keep investing and engaging 
on the social media platforms. 
Once your name is mentioned 
on a social media, you can then 
offer the person the opportunity 
to hear you.

In view of the issues around 
visibility and some insurance 
companies actually saying 
they are doing so much but 
it is not seen by majority of 
people, what strategies can 
these companies leverage to 
reach this unreached market 
demography?

It still boils down to how they 
use social media; they have to 
push more and more of their 
products through these chan-
nels. It should be readily obvious 
to the people in the market that 
the products are there. If it is not 
there, people won’t be able to 
see it. If I ask you about retail, 
you can tell me “this, this and 
this…” are the platforms to go to 
because a lot of things have been 
done to get the attention of the 
consumer. One of the key things 
is around regulations, which are 
important to enable insurance 
companies open up the channel. 
These are regulations in terms of 
how that channel will be treated 
if you allow the insurer to operate 
it without additional cost. Funda-
mentally, it is about changing the 
way you think on how to leverage 
these channels.

How would technology help 
the insurance industry man-
age issues relating to premium 
collection, agency model and 
claims management particu-
larly at the grassroots?

I think what is catchy is that we 
are seeing some interesting part-
nerships between some of the in-
surers and the telecom providers 
to try and address some of these 
challenges and to make sure they 
reach people at the grassroots. Of 
course leakage of premium- it is 
very important to minimise leak-
age of premium. For instance, the 
leakage in the motor industry 
where it is mandated by law to 
have insurance, some people 
go falsifying registration (fake 
certification), which is a leakage 
that needs to be closed. Insur-
ers need to look at how they can 
make it easy for the customers to 
pay. At SAP, we have solutions, for 
example, claims management. 
We have products which allow 
the customer to process claims 
quickly. On the other hand, the 
insurer needs to make sure that 
they do not pay out claims that 
are not properly processed. So we 
have solutions that can prevent 

companies can quickly under-
stand and adapt quickly?

The way we have approached 
it in SAP is that we have industry-
specific solutions and then we 
have industry-experts in our 
global organisation. These ex-
perts, when they sit down with 
insurers, they speak the same 
language and convey the same 
message. I think sometimes, what 
happens in terms of technology is 
that some of the language we use, 
the terms are so far ahead of the 
customer’s understanding. We 
are always trying to create that 
balance at SAP. Our objective is 
to help our customers get to the 
next level. The same way we want 
to take the customers to the next 
level, we also have to carry them 
across. There is no way we leave 
them in the process. That is why 
we have a continuous engage-
ment so that they can understand 
what we are saying.

For example, you hear a lot of 
words like “Big Data”, “Internet of 
Things”, “Cloud” and so on and 
so forth. It is important that we 
explain to the businesses these 
terms. The way we do it is that we 
can use the tracker, which we call 
the internet of things. Often, it is 
easy for them to understand what 
we are talking about. Like we talk 
about “Cloud”, it simply means 
that we put all the necessary 
hardware and the software for 
the customer to connect but they 
are located elsewhere not at your 
company. But at your company, 
you buy access to it and you use it.

Cyber security is a big issue 
for most organisations. How 
does SAP ensure that the tech-
nology solutions they provide 
are secure?

We adhere to global standards 
for security. We also have tools 
that we provide our customers 
for them to access their own 
environment. So they can run 
some of our tools or we can help 
them to run them in order to ac-
cess how secure their systems 
are. We have all the mechanisms 
to help our customers to know 
how secure they are. In terms 
of our data centre, we adhere to 
the highest standards of security 
globally so that we can assure our 
customers that their information 
is protected.

Security is one aspect, in terms 
of preventing a lot of people 
accessing information. The oth-
er aspect is for confidentiality, 
which is about- the right people 
may have access to information 
but they may not have the right to 
share it. So those are some of the 
things that we hold very strongly 
in SAP. Generally, we have poli-
cies and guidelines on how our 
employees that are in charge of 
customer information deal with 
that information.

“One of the key things is 
around regulations, which 

are important to enable 
insurance companies open 

up the channel. 

who need to ensure themselves 
or a company. Focusing on the 
customer is very important. Tra-
ditionally, the insurance industry 
has been about the agent going 
to see the people directly. Now, 
the advent of digital technol-
ogy means that people are now 
highly connected. So it gives the 
platform for insurance compa-
nies to start to reach out through 
different channels to customers. 
The insurance companies can 
now use the digital channels to 
relate with the customers on a 
one-to-one basis. So instead of 
having a physical visit, from the 
time you interact with a customer 
to the point of sale, you can lever-
age digital technology to engage 
with these customers. The other 
important thing is that it changes 
the way products are pushed into 
the market. It becomes much 
more flexible. They can also see 
how customers are interacting 
with the products. The outbreak 
of technology is helping insur-
ance companies to know more 
about their customers, likewise, 
to design their products to suit 
the customers.

How can insurance com-
panies use technology deliver 
better service to their custom-
ers?

It is actually not difficult to 
adopt new technology because 
we have improved in the way we 
deliver technology to our end 
customers. It is not complicated 
any more. For example, in SAP 
we have a product called SAP 
Insurance; we have already put 
in some specific things that a cus-
tomer may need in an insurance 
company. So it makes it easier for 
them to evaluate that technology. 
In the past, there were not many 
solutions, which were really cre-
ated for them upfront so they will 
need to go back and think about 
what they need and that’s why 
many of them are apprehensive 
about new technology. We have 
a lot of these solutions and we 
have made it easier by putting a 
lot of these solutions on what we 
call Cloud platform. It is a shared 
platform where a customer buys 
a technology and makes use of 
it without having to buy their 
hardware. So first, we create a 
technology that is specific for 
the industry and second; we put 
it in the Cloud to make it easier 
for them to quickly get all the 
technology without stress. The 
other thing is that they should 
just change the way they think 
about their business. Things like 
social media are very important 
platforms, Facebook, LinkedIn, 
Twitter and so on. People go there 
and people share information.  
When you are there with your 
friends, you talk about the things 
that you do. That is what we call 
consumer-to-consumer market-

that. We have solutions that can 
help the insurer to build appro-
priately and even to look at inno-
vative ways of creating products 
and leverage time of use. If you 
are going to use that, you only 
pay insurance for your car, the 
number of kilometres you drive 
in a month. You need to be able 
to bill me correctly. The process 

needs to be trusted to stimulate 
the end customer. The solutions 
are there.

There are some concerns 
about the technicality of the 
language of communication in 
technology, which often puts 
off some companies. How do 
we communicate technology 
effectively so that insurance 
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ing. If that is happening, the own-
er of product should make effort 
to be close to that information so 
that the engagement can end up 
becoming an enquiry for them. 
That is why it is important that 
they keep investing and engaging 
on the social media platforms. 
Once your name is mentioned 
on a social media, you can then 
offer the person the opportunity 
to hear you.

In view of the issues around 
visibility and some insurance 
companies actually saying 
they are doing so much but 
it is not seen by majority of 
people, what strategies can 
these companies leverage to 
reach this unreached market 
demography?

It still boils down to how they 
use social media; they have to 
push more and more of their 
products through these chan-
nels. It should be readily obvious 
to the people in the market that 
the products are there. If it is not 
there, people won’t be able to 
see it. If I ask you about retail, 
you can tell me “this, this and 
this…” are the platforms to go to 
because a lot of things have been 
done to get the attention of the 
consumer. One of the key things 
is around regulations, which are 
important to enable insurance 
companies open up the channel. 
These are regulations in terms of 
how that channel will be treated 
if you allow the insurer to operate 
it without additional cost. Funda-
mentally, it is about changing the 
way you think on how to leverage 
these channels.

How would technology help 
the insurance industry man-
age issues relating to premium 
collection, agency model and 
claims management particu-
larly at the grassroots?

I think what is catchy is that we 
are seeing some interesting part-
nerships between some of the in-
surers and the telecom providers 
to try and address some of these 
challenges and to make sure they 
reach people at the grassroots. Of 
course leakage of premium- it is 
very important to minimise leak-
age of premium. For instance, the 
leakage in the motor industry 
where it is mandated by law to 
have insurance, some people 
go falsifying registration (fake 
certification), which is a leakage 
that needs to be closed. Insur-
ers need to look at how they can 
make it easy for the customers to 
pay. At SAP, we have solutions, for 
example, claims management. 
We have products which allow 
the customer to process claims 
quickly. On the other hand, the 
insurer needs to make sure that 
they do not pay out claims that 
are not properly processed. So we 
have solutions that can prevent 

companies can quickly under-
stand and adapt quickly?

The way we have approached 
it in SAP is that we have industry-
specific solutions and then we 
have industry-experts in our 
global organisation. These ex-
perts, when they sit down with 
insurers, they speak the same 
language and convey the same 
message. I think sometimes, what 
happens in terms of technology is 
that some of the language we use, 
the terms are so far ahead of the 
customer’s understanding. We 
are always trying to create that 
balance at SAP. Our objective is 
to help our customers get to the 
next level. The same way we want 
to take the customers to the next 
level, we also have to carry them 
across. There is no way we leave 
them in the process. That is why 
we have a continuous engage-
ment so that they can understand 
what we are saying.

For example, you hear a lot of 
words like “Big Data”, “Internet of 
Things”, “Cloud” and so on and 
so forth. It is important that we 
explain to the businesses these 
terms. The way we do it is that we 
can use the tracker, which we call 
the internet of things. Often, it is 
easy for them to understand what 
we are talking about. Like we talk 
about “Cloud”, it simply means 
that we put all the necessary 
hardware and the software for 
the customer to connect but they 
are located elsewhere not at your 
company. But at your company, 
you buy access to it and you use it.

Cyber security is a big issue 
for most organisations. How 
does SAP ensure that the tech-
nology solutions they provide 
are secure?

We adhere to global standards 
for security. We also have tools 
that we provide our customers 
for them to access their own 
environment. So they can run 
some of our tools or we can help 
them to run them in order to ac-
cess how secure their systems 
are. We have all the mechanisms 
to help our customers to know 
how secure they are. In terms 
of our data centre, we adhere to 
the highest standards of security 
globally so that we can assure our 
customers that their information 
is protected.

Security is one aspect, in terms 
of preventing a lot of people 
accessing information. The oth-
er aspect is for confidentiality, 
which is about- the right people 
may have access to information 
but they may not have the right to 
share it. So those are some of the 
things that we hold very strongly 
in SAP. Generally, we have poli-
cies and guidelines on how our 
employees that are in charge of 
customer information deal with 
that information.

“One of the key things is 
around regulations, which 

are important to enable 
insurance companies open 

up the channel. 

who need to ensure themselves 
or a company. Focusing on the 
customer is very important. Tra-
ditionally, the insurance industry 
has been about the agent going 
to see the people directly. Now, 
the advent of digital technol-
ogy means that people are now 
highly connected. So it gives the 
platform for insurance compa-
nies to start to reach out through 
different channels to customers. 
The insurance companies can 
now use the digital channels to 
relate with the customers on a 
one-to-one basis. So instead of 
having a physical visit, from the 
time you interact with a customer 
to the point of sale, you can lever-
age digital technology to engage 
with these customers. The other 
important thing is that it changes 
the way products are pushed into 
the market. It becomes much 
more flexible. They can also see 
how customers are interacting 
with the products. The outbreak 
of technology is helping insur-
ance companies to know more 
about their customers, likewise, 
to design their products to suit 
the customers.

How can insurance com-
panies use technology deliver 
better service to their custom-
ers?

It is actually not difficult to 
adopt new technology because 
we have improved in the way we 
deliver technology to our end 
customers. It is not complicated 
any more. For example, in SAP 
we have a product called SAP 
Insurance; we have already put 
in some specific things that a cus-
tomer may need in an insurance 
company. So it makes it easier for 
them to evaluate that technology. 
In the past, there were not many 
solutions, which were really cre-
ated for them upfront so they will 
need to go back and think about 
what they need and that’s why 
many of them are apprehensive 
about new technology. We have 
a lot of these solutions and we 
have made it easier by putting a 
lot of these solutions on what we 
call Cloud platform. It is a shared 
platform where a customer buys 
a technology and makes use of 
it without having to buy their 
hardware. So first, we create a 
technology that is specific for 
the industry and second; we put 
it in the Cloud to make it easier 
for them to quickly get all the 
technology without stress. The 
other thing is that they should 
just change the way they think 
about their business. Things like 
social media are very important 
platforms, Facebook, LinkedIn, 
Twitter and so on. People go there 
and people share information.  
When you are there with your 
friends, you talk about the things 
that you do. That is what we call 
consumer-to-consumer market-

that. We have solutions that can 
help the insurer to build appro-
priately and even to look at inno-
vative ways of creating products 
and leverage time of use. If you 
are going to use that, you only 
pay insurance for your car, the 
number of kilometres you drive 
in a month. You need to be able 
to bill me correctly. The process 

needs to be trusted to stimulate 
the end customer. The solutions 
are there.

There are some concerns 
about the technicality of the 
language of communication in 
technology, which often puts 
off some companies. How do 
we communicate technology 
effectively so that insurance 
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n the face of un-
bridled importa-
tion of many locally 
available products, 
Nigerian manufac-

turers have called on the 
Federal Government to 
think of partial closure 
of the country’s borders 
in other to protect strug-
gling domestic indus-
tries.

 Nigeria has become a 
dumping ground for all 
manner of products, most 
of which are cheap but 
sub-standard and short-
lived. A large number of 
these imported sub-stan-
dard products come from 
China, India and other 
Asian countries, which 
will not produce them for 
their own citizens.

 Nigerian manufactur-
ers, therefore, say this 
situation is making it dif-
ficult for local industries 
to survive and is scaring 
new investors away from 
pumping money into the 
real sector of Africa’s larg-
est economy.

 They add that Nigeria 
should be wary of the 
Economic Partnership 
Agreement (EPA) pro-
posed by the European 
Union as it is capable of 
sending many local in-
dustries to south.

 “If we open our bor-
ders and allow all man-
ner of goods to come in 
here, we will not be able 
to sell our products,” said 
Frank Udemba Jacobs, 
president, Manufactur-
ers Association of Nige-
ria (MAN), at an annual 

Manufacturers want FG to protect 
struggling domestic industries

In association with 

press briefing in Lagos 
last Wednesday.

 “On Economic Part-
nership Agreement, our 
products cannot com-
pete with those of Europe 
if we have this agreement. 
We are not saying that 
our country should be 
isolated from the rest of 
the world. But we do not 
have the level of technol-
ogy Europe has now,” 
Jacobs said.

 “In any part of the 
world, manufacturers are 
protected. China closed 
its borders for a long 
time. India did the same 
thing. Even the United 
Kingdom once closed its 
borders to textiles until 

the local fabrics makers 
grew. We are not saying 
there shouldn’t be EPA 
but we need to get to a 
certain level of develop-
ment before accepting 
the EPA,” he explained.

 However, it still re-
mains to be seen how 
Nigeria can close its 
borders given that the 
ongoing Common Exter-
nal Tariff (CET) regime, 
which makes tariffs in 
the Economic Commu-
nity of West African States 
(ECOWAS) uniform.

 The president of man-
ufacturers in Africa’s larg-
est economy said it is 
wrong for Nigerians to 
assume that goods made 

in the country are of low 
quality, stressing that 
the citizens should, as a 
matter of patriotism, buy 
made-in-Nigeria prod-
ucts to keep the factories 
alive.

 “People sometimes 
think that products made 
here do not have good 
quality. This is not true 
at all. Before you become 
a member of MAN, your 
products will be put un-
der tests. It is only when 
we are satisfied with what 
is on ground that you 
can become a registered 
member. 

 Two, it must be clear 
to the National Agency 
for Food and Drug Ad-

ministration and Con-
trol (NAFDAC) that your 
product meets accept-
able standards. Products 
are also certified by the 
Standards Organisation 
of Nigeria (SON). I think 
our people should be 
more patriotic and buy 
made-in-Nigeria goods 
because we are taking 
jobs to other countries 
when we keep buying 
foreign goods,” he noted.

 He said the fact that 
the present federal gov-
ernment is serious with 
diversi fying and ex-
panding the Nigerian 
economy is a testament 
that it has embraced the 
National Industrial Rev-

olution Plan (NIRP), a 
programme targeted at 
developing solid miner-
als, agro-processing and 
manufacturing.

 He said the Central 
Bank of Nigeria(CBN)’s 
retention of  11 per-
cent Monetary Policy 
Rate (MPR) is not good 
enough as it still keeps 
lending rates at double-
digit.

“The only way to di-
versify the economy is for 
the interest rate charged 
manufacturers to be be-
tween three and five per-
cent. Anything higher 
than that cannot help 
manufacturing,” he said.

 He said in the last one 
year, MAN has strength-
ened cooperation and 
collaboration with gov-
ernment agencies such 
as the SON, the Customs, 
the Raw Materials Re-
search and Development 
Council (RMRDC) and 
the Nigerian Shippers 
Council, among others.

 The association also 
advocated the stop-
page of scarce foreign 
exchange to the Bureau 
De Change outfits in the 
country and review of 
guidelines on their op-
erations, he said, add-
ing that its advocacy 
programme led to the 
successful resistance of 
the implementation of 
MYTO 2.1 introduced by 
the Nigerian Electricity 
Regulatory Commission 
(NERC) and electricity 
distribution companies 
(DISCOs).
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Low-cost solar models to 
ease SMEs electricity cost

F
unmilayo Ad-
e t o u n  s e l l s 
f r o z e n  f o o d 
f o r  a  l i v i n g . 
She has a shop 

at Ifelodun market, in 
Shomolu Local Govern-
ment area of Lagos State. 
The fittings and fixtures 
in the shop were sparse 
yet functional – three 
deep freezers brimming 
with chicken,  turkey, 
fresh fishes marinated 
in ice, a cutting table and 
chair, plastic bowls and 
containers, 12 -inches 
plasma LCD television 
perched at corner, be-
sides a calendar from the 
Lagos State Association 
of Frozen food traders 
and dreams of owning 
a n o t h e r  s h o p  b e f o re 
Christmas season 2016.

It is July 2016; Fun-
milayo now braids hair 
in front of the shop she 
once owned, which has 
now been leased to a 
tailor. No, she didn’t di-
versify; Nigeria’s power 
crises ran her out of busi-
ness.

“What kind of profit 
would I hope to make 
when I  buy goods on 
credit and have to pay 
N10,  000 ever yday to 
fuel my generator? I got 
tired of throwing away 
the fishes and sold ev-
erything,” she told Busi-
nessDay.

“Why?” she asked in 
response to Business-
Day’s why, staring at the 
reporter like he was from 
a different planet. This 
was in April this year; at 
the height of Nigeria’s 
worst ever fuel scarci-
ty, when also national 
power generation was 
less than a paltry 2000 
megawatts.

“We have no light for 
over six weeks, the cor-
porative I took loan to 
start the business were 
threatening to take ev-
erything... It was crazy!”

Like Fumilayo, several 

small business owners 
in  Niger ia  have been 
run out of business on 
account of Nigeria’s de-
bilitating power situ-
ation.  Frank Udemba 
Jacobs, national presi-
dent of the Manufacturer 
Association of Nigeria 
(MAN) recently said that 
his members have been 
spending an average of 
N9 billion daily to gen-
erate electricity in their 
factories.

“From last year, noth-
ing has changed in the 
sector, we all know that 
in terms of power gen-
eration, our members 
spend billions of naira 
and this is going up daily 
because we are daily in-
creasing capacity. I think 
it is more than N9 billion 
daily,” Jacobs told Og-
bonnaya Onu, minister 
of science and technol-
ogy when he visited the 
minister in Abuja.

 BusinessDay recently 
reported that the current 
dip in power supply is 
having a bruising effect 
on small and medium 
scale businesses strug-
gling to break even as 
fuel cost now constitute 
over 30 percent of their 
operating expenses. The 

recent increase in the 
price of Premium Motor 
Spirit (PMS) and spiral-
ing cost of AGO, private 
electricity generation 
may constitute as much 
as 50 percent of operat-
ing cost of small busi-
nesses.

Shomolu Local Gov-
e r n m e n t ,  u n d e r  t h e 
jur is dict ion of   Ikeja 
Electricity Distribution 
Company, with the big-
g e s t  p r i n t i n g  c l u s t e r 
in Nigeria, employing 
over 15,000 people is 
worse hit as small print-
ers operating off press 
machines in the area 
spend between N7,000 
– N10,000 daily on pe-
troleum products while 
large printing presses 
spend between N20,000 
and 25,000.

Sam Odimayo, manag-
ing director of Alpa Press 
said he spends N21, 000 
daily on diesel. “I have 
d e c i d e d  n o t  to  t h i n k 
about the cost  again, 
because if  I  do, I  will 
nothing.”

Solar energy to the 
rescue

Deploring solar so-
lutions while desirable 
has been blighted by the 
huge capital costs in-

ISAAC ANYAOGU

volved in procuring solar 
power infrastructure. But 
recent developments in 
the solar power industry 
both on grid and off-
grid solutions is getting 
increasingly less sophis-
ticated, cleaner, simpler 
and more efficient.

Some systems are in-
stalled with facility for 
real-time data gathering 
on the system’s solar 
production and home 
energy use. There are 
also smaller bits home 
solar options measured 
in kilowatts and watt-
ages that give options 
for those on a limited 
budget.

 Arnergy Solar limited, 
a Nigerian firm founded 
by Femi Adeyemo and 
Kunle  O debunmi has 
created a prepaid solu-
tion that promises 24 
hours supply to power 
basic household appli-
ances and office equip-
ment.

T h e  r e v o l u t i o n a r y 
systems assembled in 
Nigeria,  incorporates 
technology that will al-
low customers to buy 
recharge pin using a mo-
bile electricity app or 
through an agent in areas 
without mobile network.

TOOLKIT FOR ENTREPRENEURSHIP
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 The app synchroniz-
es with the company’s 
cloud based server in-
frastructure to unlock 
solar power when a 12 
digit pin is keyed into the 
solar kit.

A starter pack contains 
a photovoltaic panel and 
a battery modified which 
has a key pad and a dis-
play unit where infor-
mation about units pur-
chased and consumption 
levels are displayed. The 
Arnergy 300 comes with 
a radio and MP device 
for  rural  areas where 
electrical appliances are 
considered luxury.

The device comes with 
a one-off rental cost of 
N25, 000 paid to have 
the equipments installed 
and afterwards electric-
ity is sold in 500 and 300 
wattage units for N200 
and N100 respectively 
per day. This can power 
basic  equipments for 
small businesses rather 
freezers, printers, lap-
tops, fans and LED bulbs.

 “We want to help small 
businesses threatened by 
irregular power supply,” 
states Kunle Odebunmi, 
charged with finance and 
business development, 
“Arnergy 500 can power 

small  businesses l ike 
barbers, tailors, business 
centers, real estate agen-
cies, private homes and 
even small offices. It is 
cheap, it is clean and we 
take the stress of main-
taining the equipments.”

 There are many other 
outfits like Solynta, Sim-
ba and JohnStephens 
that are also providing 
solutions in  low cost 
renewable energy. In-
dustry players are asking 
banks and other finan-
cial institutions to create 
easier access to consum-
er finance to purchase 
solar infrastructure.

“The challenge is the 
need for access to con-
sumer financing such 
that with initial down 
payment, further repay-
ment can be broken over 
a period of time while 
m o n e y  s p e nt  o n  f u e l 
is channelled towards 
repayment,” Sulaiman 
Yusuf,  MD/CEO, Blue 
Camel Energy

Some companies are 
even making payment 
terms easier, allowing 
for instalment payment 
options.

This off-grid, small-
scale energy solutions 
can more reliably, rap-
idly, and cost-effectively 
b r i ng  p ow e r  t o  c o m -
munities that may not 
o t h e r w i s e  g e t  a c c e s s 
to the traditional grid. 
Rather than investments 
directed at expanding 
failing national grids, ex-
perts are calling for more 
off-grid solutions that 
will utilize fuel source 
prevalent in areas power 
is generated.

In the long run, these 
solutions could generate 
more economic oppor-
tunity as creative small 
and medium enterpris-
es develop and operate 
off grid and small scale 
technologies  in  their 
communities to ser ve 
the energy needs for Ni-
geria’s struggling small 
businesses.
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A
s  S M E s  i n 
the country 
seeks inno-
vative ways 
to grow their 

businesses, experts have 
called on them to take ad-
vantage of the opportuni-
ties technology provides 
for businesses.

 Adapting to technol-
ogy will make small busi-
ness key into; market 
changes, increase their 
productivity and value 
creation while remaining 
competitive, according to 
experts.

 “With the growth in 
internet services on mo-
bile platforms, we have 
more SMEs leveraging 
on technology to man-
age cost and grow their 
revenue,” said Francis 
Onwumere, business 
and product developer, 
Prowork Project Manage-
ment Limited.

 SMEs can accelerate 
their business with tech-
nology. Experts noted 
that both capital and op-
erational expenditure 
is a big concern to any 
business especially small 
business as this would 
determine their profit-
ability.

 In Nigeria, the cost of 
doing business for SMEs 
and business in general 
has continued to increase 
as prices of most com-

modities has spiked and 
causing  high rate of in-
flation.

 But with technology, 
SMEs can reduce its cost 
of production by reach-
ing consumer cheaply 
eschewing conventional 
media advertising on bill-
boards or newspapers.

 “SMEs need to pay a 
lot of attention to their 
digitalisation strate-
gies. From what we see, 
the cost of technology 
will continue to reduce. 
These days, we get ap-

plications that were very 
expensive a few years ago 
almost free of charge,” 
Obinna Igwebuike, part-
ner, Sawubona Advisory 
Services, Lagos said in a 
statement made available 
to Businessday.

 “This will democratise 
market entry and scal-
ing for many sectors, so 
businesses that do not 
move fast with technol-
ogy will be left behind,” 
Igwebuike said. 

 Digital platforms in-
cluding Facebook, Twit-

ter and WhatsApp have al-
lowed smaller businesses 
to advertise and interact 
with their customers for 
free, moving away from 
the traditional and more 
expensive mediums such 
as print and television.

 Evelyn Wright, chief 
executive officer, Eve Kon-
cept, said “technology has 
helped my business to 
grow tremendously and 
it has given me the op-
portunity to connect with 
people that have helped 
my business. I have got-

JOSEPHINE OKOJIE

ten free online trainings 
via technology saving me 
cost for trainings.”

 “My sales have also 
improved and people 
call me from all over to 
place an order for my 
products,” she said.

 Mobile technology 
has been a game-changer 
for SMEs. Mobile phones 
allow users to overcome 
some of the country’s in-
frastructure gaps by mak-
ing it easier to transfer 
money, pay bills, check 
and calculate prices, and 

Remembering...
Continued from back page

Brexit will weaken Africa’s...
Continued from back page

would deny Africa a strong 
voice and ally in Brussels. 
Yet Brexit should not be a 
disaster for Africa. Indeed, it 
could give Africa the best of 
both worlds: trade with the 
world’s largest single market, 
the EU, and with an open 
post-Brexit Britain. African 
countries should take advan-
tage of both opportunities. 
It’s, indeed, important that 
Africa continues to engage 
actively with the EU, includ-
ing by ratifying the EPAs, and 
that the EU demonstrates a 
strong commitment to Af-
rica through effective trade 
and development measures. 

Furthermore, post-Brexit, 
and unencumbered by EU 
restrictions, Britain would be 
free, and indeed eager, to en-
ter its own trade agreements 
with as many countries as 
possible. Africa must see this 
as an opportunity to engage 
with a pro-free market and 
pro-development Britain!

For most African coun-
tries, there is an added in-
centive. A few months ago, 
the Commonwealth Sec-
retariat published a study 
showing that there is a 
‘Commonwealth effect’ that 
boosts trade and investment 
between Commonwealth 
countries, and I wrote that 
Nigeria should exploit the 

trade advantage (Business-
Day, 6 February 2016). The 
UK is the largest of the three 
Commonwealth countries 
in the EU, including Malta 
and Cyprus. Britain outside 
the EU would certainly have 
more interest in the Com-
monwealth than hitherto. 
Thanks to the ‘Common-
wealth effect’, this should 
engender greater trade and 
investment between Africa 
and the UK. Surely, African 
should seize that oppor-
tunity, without, of course, 
ignoring the EU market. So, 
yes, Brexit may shrivel Af-
rica’s voice in Brussels, but it 
also gives it the best of both 
worlds!

the eve of the mission itself, 
he had confided to a close 
friend that he had a premoni-
tion that he “might not come 
back from this one”. On the 
gruelling 3,567 km night flight 
to Entebbe, his colleagues 
were rather alarmed after 
he fell asleep as soundly as 
a baby, asking to be woken 
up just before touchdown. 
He went around greeting his 
men, cheering them up and 
encouraging each one of them 
by name. As it turned out, it 
was his own way of saying 
adieu.

The return of the hostages 
was met with great rejoicing in 
Israel. But the nation was also 

in mourning.
On 6 July 1976, Yoni was 

buried in a state funeral in 
Jerusalem’s Mount Herzl Mili-
tary Cemetery. The officiating 
Rabbi would have solemnly 
intoned the Shema Yisrael, 
to the accompaniment of a 
loud horn – a staccato of gun 
salute. In his eulogy to the 
fallen hero, Defence Minister 
Shimon Peres declared: “A bul-
let had torn the young heart of 
one of Israel’s finest sons, one 
of its most courageous war-
riors, one of its most promising 
commanders – the magnificent 
Yonatan Netanyahu”.

Today, Yoni remains one of 
the most heroic iconic figures in 
the nation of Israel. Films have 
been made and books have 

been written in his memory. A 
research institution has been 
established in his name to pro-
mote international conferences 
on terrorism. The writer Her-
man Wouk has summed Yoni’s 
life and legacy in these memo-
rable words: “He was a taciturn 
philosopher-soldier of terrific 
endurance; a hard-fibered, 
charismatic young leader, a 
magnificent fighting man. On 
the Golan Heights, in the Yom 
Kippur War, the unit he led was 
part of the force that held back 
a sea of Soviet tanks manned by 
Syrians, in a celebrated stand; 
and after Entebbe, “Yoni” be-
came in Israel almost a symbol 
of the nation itself. Today his 
name is spoken there with 
sombre reverence.”

communicate with col-
leagues from any loca-
tion.

 According to Crys-
tal Omotosimi, founder 
and chief executive of-
ficer, HC Vestimenta En-
terprise, “I get majority 
of my customers from 
Facebook and WhatsApp. 
Each time I display my 
products on those plat-
forms, people always call 
to do business with me.”

 “Technology has in-
creased my profit margin 
tremendously,” he said.
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If you offer midcareer internships, flaunt them

H
ave you heard 
of the 40-year-
old intern? Or 
the 50-year-
old intern? 

They’re professionals who 
are taking an internship after 
a midcareer break to handle 
child care, elder care or other 
personal responsibilities.

Such internships have 
emerged as a special catego-
ry for employers and a pow-
erful return-to-work strategy 
for individuals. Employers 
get the opportunity to con-
nect with a talented group 
of professionals whose 
outside-of-work responsi-
bilities are being reduced or 
coming to an end. An added 
advantage is that employers 
can increase the number of 

CAROL FISHMAN COHEN
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midlevel and senior-level 
women in their ranks, since 
women typically make up a 
majority of these internship 
candidates.

A re-entry program also 
sends a signal to current em-
ployees that the organization 
recognizes that some of their 
career paths may include a 

break. For a young profes-
sional who might be thinking 
ahead about the prospect of 
taking time away to provide 
child care or elder care, such 

a program says “we under-
stand. If a career break is 
in your future, we want to 
be your employer of choice 
when you return; there is a 
formal path back for you.”

These internships gener-
ally range from six weeks to 
six months in duration, are 
paid and offer an orientation 
program at the beginning 
and professional develop-
ment modules throughout. 
Interns work on special proj-
ects or in the actual job they 
would take if they converted 
to permanent employee sta-
tus. Conversion rates from 
intern to permanent em-
ployee range from 50% to 
90%.

(Carol Fishman Cohen is 
CEO of iRelaunch.) 

The best companies invest aggressively in 3 areas 

I
f you want your 
business to grow 
sustainably at scale, 
you need to figure 
out how to make 

big investments that dif-
ferentiate your core from 

CHRIS ZOOK
the competition. Our re-
search shows that the best 
companies invest heavily 
in these three areas:

— Game-changing ca-
pabilities. Amazon.com 
knows that same-day de-
livery can increase rev-
enues significantly. The 

company is also aware 
that startups such as In-
stacart and WunWun are 
focusing on instant deliv-
ery too. So Amazon has 
invested heavily in its own 
delivery fleet and drone 
technology.

— Next-generation 

leadership. At AB InBev, 
the world’s largest beer 
company, “talent man-
agement is easily over a 
third of all executive time 
when you count it all,” a 
long-standing company 
employee told us. Great 
leaders invest in recruit-
ing, mentoring, promot-
ing and trying to retain 
talented people. They 
recognize that aggressive 
meritocracy is the best 
way to grow sustainably.

— Next-generation 
business models. From 
its modest beginnings 
in 1989, the Singapore-
based agribusiness Olam 
International has expand-
ed to 45 commodities in 
65 countries. Olam co-
founder and CEO Sunny 
Verghese recognized an 
opportunity and invested 
in the capabilities that al-

lowed him to seize it.
Before Olam, a cashew 

farmer would typically 
sell his crop to a local in-
termediary, who would 
sell the shipment to a 
distributor, who would 
hire someone else to 
transport the product to 
warehouses where global 
companies would collect 
it. Farmers received only 
a tiny fraction of the pro-
ceeds.

Verghese and his team 
believed that they could 
differentiate their com-
pany for customers like 
Nestlé by controlling the 
entire supply chain, from 
the farm gate to the end 
user.

(Chris Zook is a part-
ner in Bain & Co.’s Boston 
office.)
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3 reasons why talent management isn’t working anymore
TODD WARNER

LIANE DAVEY

How to put the right amount of pressure on your team

T
he ideal level 
of stress cre-
ates positive 
pressure in 
the direction 

of change without caus-
ing debilitating worry. 
This magic zone is what 
John Kotter calls the 
“productive range of 
distress.” This is a useful 
concept for managers 
who are leading their 
organizations through 
periods of change.

If you believe there is 
too little stress on your 
team and that it will take 
a little more discomfort 
before your employees 
are in the productive 
range of distress, you 
have a variety of options 
to choose from:

— Increase the fre-
quency and pointed-
ness of coaching. It’s 
easy to stick to the sta-
tus quo when no one is 
watching. The moment 
an employee knows 
you’re noticing her be-
havior, the stress levels 
will rise. The secret is to 
increase the frequency 

MondayMorning

of the feedback you pro-
vide, but decrease the 
intensity.

— Connect the per-
son’s behavior to some-
thing bigger and more 
important. Sometimes 
an employee hasn’t 
made the link between 
her performance and 
the organization’s. Help 

your team members un-
derstand how their ef-
forts make a difference.

— Allow a lack of ac-
tion to produce a nega-
tive consequence. Of-
ten, as a manager, you’re 
so invested in your 
team’s performance that 
you’re willing to pick up 

E
very CEO 
claims to 
struggle with 
the challenge 
of getting the 

right “talent,” but what 
does that really mean? 
A CEO’s real concern 
is: Do I have the people 
who will understand my 
agenda and change how 
work gets done?

Fundamentally, orga-
nizations domesticate 
people — they condition 
employees to work  in 
certain ways, and they 
inadvertently perpetuate 
business as usual. People 
get tagged as “talented” 
when they fit in (or pre-
tend to). This ends up 
perpetuating the very 
problems that the CEO 
hopes to solve.

Real change requires 
understanding three 
dilemmas about talent 
management systems:

THEY ARE TRIBAL. 
Despite the size of mod-
ern organizations, peo-
ple are still very tribal 
— they maintain and 
seek out small groups of 
like-minded people, and 
they define their work 

these are also the peo-
ple who don’t challenge 
leaders.

MOST IGNORE THE 
IMPORTANCE OF CON-
TEXT. Some of the most 
storied “talent factories” 
in the world — compa-
nies like Exxon, General 
Electric and Goldman 
Sachs — say that they fo-
cus on the best people. 
But they really focus on 
people who thrive in 

the slack. That only re-
inforces the employees’ 
perceptions that they 
don’t need to change. 
Instead, show how poor 
performance has conse-
quences.

Knowing how to turn 
up the heat is valuable, 
but sometimes you have 

the opposite problem. 
When the pressure is too 
high, you might need to:

— Provide frequent 
positive feedback. Your 
feedback should focus 
more on recognizing 
small victories and help-
ing to problem-solve to 
create momentum.

— Break the problem 
into smaller pieces. 
You’re not climbing 
Mount Everest; you’re 
just getting to base 
camp.

— Structure the prob-
lem. People can get 
stressed in the face of 
too much complexity. 
If you can give them 
a path, they can wrap 
their heads around the 
challenge.

— Model confidence. 
Emotions in the office 
can be contagious. Turn 
down the heat by show-
ing with your words and 
your body language that 
you believe everything 
will work out.

(Liane Davey is the co-
founder of 3COze Inc.) 

their social systems. All 
of these companies have 
a distinct “type” that they 
look for.

Becoming a talent fac-
tory isn’t about hiring 
or promoting the best 
people; it’s about under-
standing the DNA of your 
social system, and build-
ing from that baseline.

In their talent systems, 
organizations police the 
status quo — and then 

wonder why they can’t 
change. Smart organiza-
tions, and truly aspira-
tional CEOs, need to own 
this reality and spend 
their resources different-
ly. Conventional talent 
management can drive 
them toward the wrong 
conclusions.

(Todd Warner is the 
founder of Like Minds 
Advisory, a consultancy.)

through these tribes. Tal-
ent then can look more 
like currying favor than 
showing true merit. 
CEOs say they’re look-
ing to promote talent but 
end up promoting famil-
iarity.

THEY REWARD COM-
PLIANCE, NOT CRE-
ATIVITY. Leaders tend to 
promote and protect the 
people who make them 
look good; too often, 
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Aviation’s contribution to 
GDP to decline in 2016

E
xperts in the Ni-
gerian aviation 
sector have said 
the sector, which 
contributes only 

2 percent to the Gross Do-
mestic Product (GDP) in the 
country, may further decline 
as airlines stop operations 
into the country, while others 
reduce flights.

Emirates Airlines, the 
United Arab Emirate’s (UAE) 
flagship carrier, few days ago, 
reduced its frequencies to 
Lagos, from two daily flights 
to one. This is coming barely 
few weeks after a US carrier, 
United Airlines and Spanish 
carrier, Iberia pulled out of 
the country.

Nigeria is at the risk of 
declined air traffic following 
the withdrawal of airlines and 
the cut down of capacity on 
the lucrative Nigerian routes 
by foreign airlines.

The implication of this is 
a decrease in the revenue ex-
pected to go to agencies like 
the Federal Airports Author-
ity of Nigeria (FAAN), Nige-

forced a lot of travel agencies 
to close shop.

Julie Egbuli, manager, 
WhiteOak Travels, said: “ 
We have over 15 percent 
cancelations for summer 
bookings and their reasons 
are the same; no money. We 
know that Nigerians like last 
minute rush, but current 
events are reversing that fact 
because we have not made 
substantial bookings till now 
unlike before. The decline is 
up to 40 percent.”

On the travel policy the 
government issued few 
months ago, Kola Olayinka, 
Bristish Airways commercial 
manager, told BusinessDay 
that the government policy 
was affecting airlines, espe-
cially international airlines 
that fly first-class, but they 
as airlines had to accept the 
policy in good faith and see 
how else to make revenue to 
cushion the effect on them.

“Anything that changes 
the equilibrium of customers 
will affect us. But this is a gov-
ernment’s decision and we 
have no choice in this matter.” 

IFEOMA OKEKE

… as airlines reduce flights, stop operations
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Banks move to stave off labour’s 
aggression over staff disengagement

decision of the Joe Ajaero-led 
faction of the NLC not to back 
down on picketing six banks 
that recently sacked their 
workers. Labour is insisting 
the sack runs contrary to extant 
labour laws. Their stance con-
trasts the Ayuba Wabba-led 
faction, which met with the 
representatives of the affected 
banks and Nigeria Employ-
ers’ Consultative Association 
(NECA) in Abuja on June 29, 
and signed an agreement to 
suspend the planned action.

A ranking member of the 
Ajaero faction told Business-
Day at the weekend that they 
had started silent mobilisa-
tion towards picketing the 
banks, and this should be 
expected any moment from 
now. “We have made our po-
sition known and there is no 
going back, unless they nego-
tiate and sign an agreement 
with us in clear terms how the 
issue of industrial relations 
abuse in Nigerian banks can 
be resolved once and for all,” 
the union official said.

Part of the agreement that 
Wabba signed with NECA, 

Coming from last 
week’s three-day 
holiday, which im-
pacted on their op-

erations, some deposit money 
banks are reaching out to 
Abuja to stave off another dis-
ruption of their operations by 
organised labour that is insist-
ing on picketing them over the 
recent disengagement of more 
than 1,000 workers.

A source within the Fed-
eral Ministry of Labour and 
Employment in Abuja, con-
firmed to BusinessDay at the 
weekend, that Chris Ngige, 
minister of labour, had re-
ceived calls from banks re-
questing the government to 
stop members of the Nigeria 
Labour Congress (NLC) from 
cramping their operations. 
It was also learnt that asides 
getting across to the minister, 
management of some of the 
banks are discussing with the 
security agencies to beef up 
security around their head 
offices.

This move followed the 

which was seen by Business-
Day, reads, “The NLC would 
suspend the picket action 
on account of the facts as 
follows: (a) There will be an 
in-focus meeting between 
NLC/NECA and Nigerian 
Union of Banks, Insurance 
and Financial Institutions 
Employees (NUBIFIE) and 
affected banks to resolve 
their peculiar issue of disen-
gagement.

“In banks where unions 
are collecting “protection fees” 
without having unions on 
ground, the unions should 
ensure that they set up their 
branches in the said banks 
within 30 days from the meet-
ing.” Representatives of seven 
banks signed it, Segun Oshino-
wo, director-general of NECA, 
and Ayuba Wabba, president 
of a faction of the NLC.

The Ajaero faction has dis-
agreed, and insisted on a show 
down with the banks because 
NUBIFIE, the sector union, 
which is affiliated to it, was not 
consulted or represented in 
the Abuja meeting, where the 
agreement was signed.

JOSHUA BASSEY  

rian Civil Aviation Authority 
(NCAA) and Nigerian Air-
space Management Agency 
(NAMA), and by extension, 
other agencies.

Aside that, it is predicted 
that the development can 
have adverse effect on the 
contribution of aviation to 
the nation’s GDP, which be-
fore now was put at 2 percent, 
and could decline further.

Bankole Bernard, national 
president, National Associa-
tion of Nigeria Travel Agen-
cies (NANTA), said high fares 
by both foreign and local 
carriers, which have affected 
air travel, would also have ad-
verse effects on revenue that 
should accrue to government 
occasioned by sharp reduc-
tion in passenger traffic.

Bernard said the exit of 
Iberia and United had cre-
ated a vacuum, which he 
regretted that Nigerian carri-
ers like Arik Air and Medview 
were not capitalising on by 
also raising their fares astro-
nomically.

He noted that the policy of 
the government on exchange 
was really hurting, and had 



AFC arranges $425m in finance 
for African Global Energy

Africa Finance Cor-
poration (AFC) is 
helping to arrange 
$425 million facility 

for New Age (African Global 
Energy) Limited, a privately 
held oil and gas exploration, 
development and produc-
tion company with assets 
primarily across Africa.

AFC whose contribu-
tion of $75 million in the 
facility is part of a lending 
consortium that includes 
EIG Global Energy Partners, 
and a Middle East-based 
Sovereign Wealth Fund. 
They are disbursing an initial 
$350 million of the facility 
immediately, with an ac-
cordion feature to allow for 
an additional $75 million 
capital to follow.

The objective of the in-
vestment is to enable New 
Age refinance an existing 
loan facility and develop 
projects in Nigeria, the Re-
public of Congo, and to ex-
pand operations in several 
other African countries.

African Global Energy 

states that the loan will help 
to ramp up production in its 
high quality portfolio across 
the continent, as New Age 
has made significant steps 
in achieving its growth ob-
jectives.

Development of the Aje 
field in OML 113 in Nige-
ria, which attained first oil 
production targeting 11,000 
barrels per day this year, 
will benefit from the invest-
ments. The Aje field is also 
targeted to be a significant 
gas supplier to Lagos power 
and industrial projects.

Access to finance by 
the company has helped it 
achieved first production 
within the last two years at 
the Litchend jili and Nene 
marine fields in offshore 
Congo-Brazzaville.

“While the recent volatil-
ity in the oil industry has 
been challenging, AFC be-
lieves the current market 
provides opportunities for 
long-term investors across 
the value chain,” Andrew 
Alli, president/CEO of AFC, 
said while commenting on 
the announcement.

L-R: Oscar Onyema, chief executive officer, Nigerian  Stock Exchange (NSE); Yakubu Dogara, speaker of the House of 
Representatives; Aigboje Aig-Imoukhuede, president, national council of the Exchange, and Tajudeen Yusuf, chairman, 
house of representatives committee on capital market and institutions, during the closing bell-ringing by Dogara, at the 
Nigerian Stock Exchange, in Lagos, at the weekend.

ISAAC ANYAOGU

Investor dismisses allegation of Hotel 
Presidential occupation by herdsmen

C
ontrary to re-
ports alleging 
that some herds-
men are at Ho-
tel Presidential 

Enugu grazing their cows at 
the building site, the investor 
in the redevelopment of the 
hotel facility has dismissed 
the allegation, describing it 
as mischievous and ill con-
ceived.

Works on the redevel-
opment of the hotel being 
handled by Primeview Hotels 
Limited, a special purpose 
vehicle (SPV), has slowed in 
the past few months and the 
investors attributes this to the 
wait for the Enugu State gov-
ernment to appoint its board 
representative to the SPV.

The investor also attributes 
the delay to the need for the 
state government to sign off 
on the new execution plan be-
cause of the foreign exchange 
problem in Nigeria, and also 
the issue of the former lessee 
whose agreement was termi-

CHUKA UROKO
E-PPAN targets increased 
IGR for states, FG

As a result of dwin-
dling internally 
generated revenue 
(IGR), especially by 

states in Nigeria, the Elec-
tronic Payment Providers As-
sociation of Nigeria (E-PPAN) 
plans to address the issue and 
come up with solutions at the 
next E-Government summit.

Reports have indicated 
that 15 states in the federa-
tion are going bankrupt due 
to declining IGR, coupled 
with the apparent lack of 
transparency and account-
ability in the traditional way 
of revenue collection.

Regha Onajite, executive 
secretary/CEO, E-PPAN, 
said deployment of inno-
vative and smart ICT solu-
tions and adoption of best-
practice strategies would 
rescue states from their 
current financial doldrums.

The association said 
this year’s E-Government 
summit, which was earlier 
scheduled for July 12 and 
13, would now hold from 
September 27 to 28, and 
would tackle these issues.

According to Onajite, 
“the summit was moved to 
guarantee active participa-
tion of more stakeholders 
from both the private and 
public sectors.

“With the theme: ‘Attain-
ing Increased IGR; Efficien-
cy and Accountability in 
Government through Smart 
Innovation,’ it will draw 
home the current issue 
facing state governments 
and the vast opportunity in 
leveraging e-payment and 
Information and Commu-
nication Technology (ICT) 
as an alternative measure 
in generating and increas-
ing IGR in an accountable 
and efficient manner.”

JUMOKE AKIYODE

nated and had gone to court.
A statement in Lagos 

signed by Chuma Anosike, 
Primeview’s vice chairman, 
and obtained by BusinessDay, 
notes that the attention of the 
company has been drawn to a 
media publication in which a 
certain Ray Nnaji commented 
on the status of the hotel and 
dismisses the publication as 
“false, malicious and totally 
unfounded.

“Ordinarily, we would 
have ignored such publica-
tion, but for the underlying 
mischief which pervaded the 
entire article and its potential 
to cause disaffection within 
the populace. Also, in order 
to set the records straight and 
avoid further dissemination of 
false and misleading informa-
tion, we wish to say that there 
are no herdsmen grazing at 
the building site.”

Continuing, he said, 
“Primeview Hotels is a duly 
registered title document, 
the concessionaire of Hotel 
Presidential Enugu and has 
been in occupation of the 

property since August 2013. 
The property is and has been 
under the control of our secu-
rity personnel and at no time 
since we took possession of 
the property has the Hotel 
premises been used by herds-
men for grazing of cattle.

“This is a most preposter-
ous allegation as a visit to the 
Hotel premises will confirm 
this fact. We therefore wonder 
why the author would choose 
to make such a wild, baseless 
and tendentious statement, 
especially given the sensitiv-
ity of the issue of rampaging 
herdsmen who have recently 
caused so much carnage and 
grief in Enugu State. The only 
logical conclusion is that the 
author on his own or in con-
cert with others is acting out 
a script to deliberately smear 
the image of Primeview Ho-
tels in order to achieve an 
ulterior objective.”

They find it equally ridicu-
lous the allegation that the 
Hotel was sold by the imme-
diate past governor, Sullivan 
Chime, to his “crony,” he said, 

saying that an investigation 
into the nature of the transac-
tion that gave rise to the cur-
rent concession agreement 
would expose the ignorance 
and/or deliberate mischief of 
the author.

Hotel Presidential, he as-
sures, was never sold, adding 
that Primeview Hotels, the 
current concessionaire, is 
a Joint Venture Company 
whose shareholders are E-
Hospitality Services Limited 
(owned by private interests) 
and Hotel Presidential Lim-
ited (owned by the Enugu 
State Government). No sale 
transaction ever took place 
nor was any contemplated as 
part of the agreement.

 He says that the former 
governor has no direct or 
indirect interest in either E-
Hospitality Services or Pri-
meview Hotels, adding that 
both companies are duly 
registered with the Corporate 
Affairs Commission and their 
corporate documents are eas-
ily accessible to anyone who 
wishes to inquire.
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NCAA denies authorising raise in fares by airlines
ing suite due to decreasing 
purchasing power of many 
and the downturn in the 
Nigerian economy.

The high cost of air tick-
ets on international routes 
was caused by problems of 
devaluation of the naira and 
summer when airlines take 
advantage of the volume of 
traffic owing to demand that 
far outweighs supply.

However, the aviation 
regulatory body noted that 
all air carriers or its agents 
were expected to file with 
the authority a tariff for that 
service showing all rates, 
fares and add-on charges, 
including the terms and 
conditions of free and re-
duced rate transportation 
for that service, as specified 

IFEOMA OKEKE

Nigerian Civil Avi-
ation Authority 
(NCAA) said it 
did not authorise 

airlines to increase airfares, 
noting that airfares, add-
ons, charges, tariffs and 
terms and condition of ser-
vice were fully liberalised.

According to a statement 
issued by Sam Adurogboye, 
spokesman for NCAA yes-
terday, airfares and sundry 
charges have been statuto-
rily deregulated and sub-
jected to market forces.

While foreign airlines 
had raised airfares on popu-
lar routes by over 70 per-
cent, domestic airlines are 
cut in the web of follow-

L-R: Iyke Ejimofor, executive secretary, Nigeria-South Africa Chamber of Commerce; Foluso Phillips, chairman, Nigeria-
South Africa Chamber of Commerce; Darkey Ephraim, consul general, South Africa High Commission, and Ubong King, 
chairman, American Society for Industrial Security CHP 206 and CEO, Protection Plus Services Limited, at the Chamber’s 
breakfast forum in Lagos.

‘Absence of strategic plan threatens 
Nigeria’s infrastructure competitiveness’

the period of high growth 
and associated enabling 
fiscal space represented a 
missed opportunity to ex-
pand and modernise infra-
structure to meet the needs 
of the economy, as envi-
sioned in the vision 20:2020, 
Olu Ajakaiye, former direc-
tor-general of National Insti-
tute of Social and Economic 
Research (NISER), observed.

Ajakaiye, while delivering 
a public lecture with the title 
‘The state of Infrastructure 
in Nigeria: Challenges and 
the way forward’ in Lagos 
recently, said infrastructural 
development programmes 
predicated on an integral 
part of an all-inclusive par-
ticipator y development 
plans was likely to effectively 
address the various deficits 
in quality and quantity of 
infrastructural facilities in 
Nigeria.

He said the tendency 
to jettison the preparation 

and implementation of an 
all-inclusive development 
plans since the beginning 
of this century contributed 
to the sustained inferior de-
velopment and operation of 
transport, power, ICT, water 
and sanitation infrastructure 
in the country when com-
pared with other countries.

According to Ajakaiye, 
“The infrastructural de-
velopment programmes 
derived from such par-
t icipator y al l- inclusive 
d e ve l o p m e nt  p la n n i ng 
process will not only ad-
dress the lacuna identified 
above, but also provide 
an enabling environment 
for effective and profit-
able private sector involve-
ment in ways compatible 
with the realisation of the 
agreed national and state 
development goals and 
aspirations.”

He further  obser ved 
that the weak link between 

N
igeria’s ability 
to compete fa-
vourable with 
South Africa, 
Malaysia and 

Indonesia in terms of quality 
of infrastructural facilities 
may never materialise until 
the issue of poor planning is 
addressed, industry experts 
have stressed.

They observe that ab-
sence of maintenance cul-
ture for existing infrastruc-
ture and lack of investment 
in new and modern facilities 
will continue to pose a chal-
lenge to Nigeria and slowed 
her competitiveness among 
comity of nations.

“The key challenges of 
infrastructure in Nigeria are 
lack of maintenance of exist-
ing and lack of investment in 
new and modern facilities,” 
they say.

The failure to plan during 

the national implemen-
tation plans (NIP) and 
the annual budgets was 
a major lacuna, adding 
that when this lacuna was 
effectively addressed, the 
medium-term plans would 
be strongly linked to the 
budget.

He noted that a number 
of recent reports on the state 
of infrastructure in Nigeria 
indicate that, with the pos-
sible exception of ICT, all 
other components of infra-
structure were deficient in 
quantity and quality.          

In his words, “Nigeria 
cannot afford to miss the 
opportunity to develop an 
infrastructural base to sup-
port proper functioning of 
the economy and society 
itself,” saying this can only be 
achieved through the much 
desired durable synergetic 
involvement of all stakehold-
ers at the federal and state 
levels.

KELECHI EWUZIE
MODESTUS ANAESORONYE

Reduction in fixed instruments, equity investment 
incomes slow pension fund assets growth in Q1

butions received during the 
quarter under review while 
the private sector contrib-
uted 54.05 percent.

The  aggregate  total  pen-
sion  contribution  of  the  
private  sector  increased  
from N1.59 trillion at fourth 
quarter of 2015 to N1.65 
trillion at the first quarter 
of 2016, representing  a  
growth  of  4.10  percent.  
Whereas, the aggregate to-
tal pension contribution of 
the public sector grew by 3 
percent from N1.84 trillion 
to N1.90 trillion over the 
same periods.

In terms of membership, 
the pension industry wit-
nessed 1.75percent growth 
in the scheme membership 
during  the  first  quarter  
of  2016,  from  6,950,503  
contributors  at  the  end  
of  the preceding quarter 
to 7,071,791 in the report-
ing period. The expansion 
in industry membership 
was driven by  Retirement  
Savings  Account  (RSA)  
Scheme.  RSA scheme  had  
an  increase  of  121,338 
contributors  representing  
1.76 percent whereas mem-
bership of the Closed Pen-
sion Fund Administration 
Scheme (CPFA) declined  
by  50  representing  0.21  
percent  of  the  total  mem-
bers  of  the  scheme during  
the  period. The Approved 
Existing Scheme (AES) 
membership remained un-
changed.

As PRA 2014 has closed 
new entrants into the CPFA 
and AES, it is expected that 
memberships of  these  
scheme  could  at  least  
remain  constant  or  re-
duce  due  to change of 
jobs, deaths and retire-
ments.  This is more so 
given that membership of 
these schemes is restricted 
to staff of the sponsoring 
organisations.

Nigeria’s burgeon-
ing pension fund 
assets that have 
recently  been 

the attraction of policy 
makers and government 
agencies for accessibil-
ity to support the country’s 
infrastructure need grew at 
lower pace in first quarter of 
2016, a document accessed 
by BusinessDay reveals.

The drop in growth, the 
National Pension Commis-
sion (PenCom) said was 
due to reduction in invest-
ment incomes on fixed in-
come instruments as well as 
unrealised losses on equity 
investments.

From N5.30 trillion pen-
sion fund assets reported in 
fourth quarter 2015, the in-
dustry recorded N5.46 tril-
lion at end of March 2016, 
showing a 2.98 percent 
(157.92bn) increase, but 
however indicating slower 
growth when compared 
with the 3.71 percent at 
fourth quarter of 2015.

The total monthly pen-
sion contribution made 
by contributors from both 
the public and private sec-
tors into their Retirement 
Savings Accounts (RSAs) 
was N3.55 trillion at the 
end of first quarter 2016. 
This shows an increase of 
N120.51 billion, represent-
ing 3.51 percent over the 
total contributions at the 
end of the previous quarter.

A review of the aggregate 
total  contribution  shows  
that  the public sector con-
tributed  53.45  percent  of  
the  total contributions,  
while  the  private  sector 
contributed  the  remaining 
46.55  percent.

However,  it  is  impor-
tant  to  note  that public 
sector contributed 45.95 
percent of the total contri-

Lagos to hold workshop on access 
to finance in cashew value chain

African Cashew Al-
liance (ACA), US-
AID Nigeria Ex-
panded Trade and 

Transport Project (NEXTT) 
and the USAID West Africa 
Trade and Investment Hub 
(WATIH), are set to hold a 
day workshop in Lagos to 
promote financial inclusion 
for cashew sector actors.

A statement released by 
USAID notes that the work-
shop is expected to bring 
together a wide range of ca-
shew industry stakeholders 
and financial market actors 
for the access to finance in 

the cashew value chain.
“Special ists,  cashew 

market experts, banks and 
financial institutions, and 
financial advisors will dis-
cuss current obstacles and 
potential pathways to in-
creased access to finance in 
the cashew value chain. In 
particular, the programme 
will focus on methods for 
maximising the potential of 
the Nigerian cashew sector 
to attract investment and 
ensure competitiveness.

“By ensuring that pro-
cessers have access to the 
vital credit and working 
capital necessary to pur-
chase raw cashew nuts 

(RCN), ACA is fostering 
the long-term viability of 
the African cashew pro-
cessing industry. Presenta-
tions from leading Nigerian 
trade experts; panel dis-
cussions between invest-
ment professionals; and 
personalised ‘Business-to-
Business’ meetings with 
West Africa Trade Hub fi-
nancial advisors, banks, 
and financial institutions 
will significantly enhance 
participant’s technical and 
strategic knowledge on 
accessing the financial op-
portunities for investment 
in the cashew value chain,” 
the statement reads in part.

… as assets hit N5.46trn

in IS.18.14.1.1.
Other requirement for 

airfare raise is for the carri-
ers to obtain approval from 
the NCAA to introduce and 
or increase add-on charges 
or surcharges such as fuel, 
internet booking, insur-
ance, security and similar 
surcharges, prior to imple-
mentation.

It would be recalled that 
Section 18.14.1.2 of the Ni-
gerian Civil Aviation Regu-
lations (Nig.CARs) says all 
tariffs are required to be 
filed of 18.14.1.1 and shall 
be done at least seven days 
before the rates come into 
effect, except in the case of 
matching an existing rate for 
which no prior notification 
is required.

NATHANIEL AKHIGBE
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R-L: Oluwaseyi Abe, president, Chartered Institute of Stockbrokers (CIS); Oladapo Adekoje, first vice president; Olusegun 
Obasanjo, former president of Nigeria; Adedeji Ajadi, registrar/chief executive, CIS, and Mike Itegboje, former president, 
during courtesy visit to Obasanjo at the weekend.

FG begs PENGASSAN to suspend strike

Ogun beats Lagos, others in FX Google search

A recent regional in-
terest on Nigeria’s 
foreign exchange 
(FX) google search 

released by Google Nige-
ria reveals that Ogun State 
leads with 100 percent, 
while Oyo follows with 32 
percent, Rivers 17percent, 
Ondo 17 percent, Delta 16 
percent, Lagos 15 percent, 
and Cross River 14 percent, 
respectively.

The significance of this is 
that, people are more con-
cerned about FX transac-
tions in Ogun than any other 
state in Nigeria. Experts say 

Central Bank of Nigeria 
(CBN) has advised 
image-makers of 
banks and financial 

journalists to work together to 
protect the economy.

Adebayo Adelabu, deputy 
governor, corporate commu-
nication service, CBN, gave 
the advice at the weekend at 
the financial journalists’ and 
banks’ image makers’ parley 
organised by Centre for Finan-
cial Journalism in Lagos.

He made it clear that jour-
nalists had the responsibility to 
hold everyone and institutions 
to account, while managers 
of the bank owe it as a duty to 
protect the reputation of their 
respective institutions.

this might be due to the 
concentration of industries 
in Ogun that need the FX for 
raw materials.

While on Dollar search 
using google.com.ng, Kogi 
State tops the lead with 100 
percent, while Ogun follows 
with 75 percent, Nasarawa 
with 59 percent, Benue 57 
percent, Ekiti 57 percent, 
Adamawa 54 percent, and 
Anambra with 49 percent.

On Naira Dollar ex-
change rate search, Lagos 
takes the lead with 100 
percent, while Abuja, the 
Federal Capital Territory, 
followed with 79 percent. 
On Dollar black market 

Represented by Isaac 
Okorafor, acting director, cor-
porate communication, he 
advised financial journalists 
to become subject matter 
experts, as he was concerned 
that the Association of Corpo-
rate Affairs Managers Banks 
(ACAMB) was not functioning 
as expected.

Consequently, he called for 
restoration of the association 
to save the financial system.

Frank Aigbogun, publisher, 
BusinessDay Media Limited, 
who was the moderator at the 
event, said, “financial journal-
ists must have passion and be 
willing to develop themselves.”

Aigbogun told the journal-
ists present to do more to earn 
recognition of being a finan-
cial journalist, saying, “Let us 

google search, Lagos comes 
first with 100 percent fol-
lowed by Abuja, which is 83 
percent.

Speaking with Business-
Day at a recent Google event 
in Lagos, Taiwo Kola-Ogun-
lade, Google Nigeria’s Com-
munication and PR manag-
er said the released Google 
Trends revealed increase in 
Nigeria’s FX rate concerns in 
the last five years.

Nigeria’s 15-month old 
currency peg created a lot 
of economic hassle that 
pushed up inflation to 15.6 
percent, which doubled the 
prices of consumer goods 
and standard of living.

develop our skill to the point 
that when we go to our source, 
he will benefit from us as well.”

In his welcome address, 
Ray Echebiri, CEO, Centre for 
Financial Journalism, said the 
objective of the parley was to 
forge a warm relationship be-
tween the financial journalists 
and corporate affairs manag-
ers of banks, to have a more 
robust reportage of banks with 
a view to ensuring that useful 
information about the activi-
ties of bank are disseminated 
to the banking public.

Other panellists were Ayo 
Arowolo, editor-at-large, This-
Day Newspapers, and Victor 
Adoji, head, corporate com-
munications, Zenith Bank plc, 
who was represented by Ufot 
Esien, also from the bank.

World fish production reaches 
sustainable limit – FAO

fishing. Nigeria’s per capita 
fish consumption of 11kg is 
generally considered low, 
despite its abundant aquatic 
natural resources. Hence, 
the country relies heavily on 
importation of fish.

In an interview, Manual 
Barange, UN FAO’s fisheries 
director, noted that rates of 
overfishing activities put 
at about 60 percent in the 
Mediterranean and Black 
Sea regions were “particu-
larly worrying.

“There is an absolute lim-
it to what we can extract from 
the sea and it is possibly very 
close to current production 
levels, which have stabilised 
over the last few years. They 
have grown a little in recent 
years but we don’t expect 
much more growth because 
of the rampant increase in 
aquaculture production.” 

For the first time, aqua-
culture is projected to over-

With about  90 
percent of the 
world’s marine 
stocks now fully 

or overfished and a 17 per-
cent increase in production 
forecast by 2025, the UN 
Food and Agriculture Organ-
isation (FAO) says the world 
is on course to attaining 
global fish sustainable limits.

According to the UN FAO 
biannual report titled ‘The 
State of World Fisheries and 
Aquaculture 2016,’ overex-
ploitation of the planet’s fish 
has more than tripled since 
the 1970s with 40 percent of 
popular species such as tuna 
now caught unsustainably.

It is important to note that 
despite the sustainable limit 
and increased in production 
attained at the global level, 
countries like Nigeria still 
suffer from low supply be-
cause of the impact of illegal, 
unreported and unregulated 

option of government agencies 
in the industry into the Integrated 
Personnel Payroll Information 
System (IPPIS), and spate of 
redundancy and retrenchment 
in the oil and gas industry.” 

But appealing to the union on 
Sunday, Ngige said “strike neither 
solves industrial disputes nor 
contributes to industrial growth. 
Our economy is already reeling 
from severe haemorrhage occa-
sioned by decade-long misman-
agement. Further action, which 
stunts the efforts currently being 
made to reverse the trend, should 
therefore be shunned.

“A situation where oil work-
ers leave their offices and oil 
loading base will not make for 
an increase in oil’s export nor 
assist make available, enough 
petroleum products in this time 
of deregulation. This will only 
compound the vandalism in 
the Niger Delta, occasioning 
low output and export in our 
OPEC quota, apart from the 
unwarranted hardship on the 
populace.

FRANK ELEANYA … as Nigeria still suffers low supply

GODWIN OKAFOR

CBN tasks banks’ image-makers, journalists to protect the economy

Federal Government 
yesterday begged the 
striking members of 
Petroleum and Natural 

Gas Senior Staff Association 
of Nigeria (PENGASSAN) to 
suspend their action and take 
advantage of dialogue to resolve 
their grievances.

The appeal came from Chris 
Ngige, minister of labour and 
employment, as a meting be-
tween the leadership of PEN-
GASSSAN and government 
officials is expected today in 
Abuja. The meting to discuss 
the concerns of labour and 
chart the way forward was ear-
lier scheduled for last week, but 
shifted because of the Eid-el-
Fitrri holiday.

PENGASSAN began strike 
midnight last Thursday, to pro-
test “lingering irregular Joint 
Venture funding and Cash Call 
payment arrears, lack of a clear 
cut direction on the Petroleum 
Industry Bill (PIB), forceful co-

JOSHUA BASSEY
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take wild-caught fish as the 
source of most fish con-
sumption in 2021. Increase 
in aquaculture activities is 
seen to be benefiting em-
ployment creation, trade and 
healthy diets in emerging 
economies with global per 
capita fish consumption 
estimated at a record 20kg.

“My personal view is that 
it is quite momentous to 
have reached this level of 
production. In the strug-
gle to make sure we have 
enough food to feed more 
than 9 billion people in 2050, 
any source of nutrients and 
micronutrients is welcome,” 
Barange said.

Fishery trade, said UN 
FAO, represents a significant 
source of foreign currency 
earnings for many develop-
ing countries, in addition to 
its important role in income 
generation, employment, 
food security and nutrition.

Failure of the Federal 
government to provide 
incentives and create 
an enabling environ-

ment for agro-allied companies 
may constitute a clog in the 
wheel of economic diversifica-
tion drive through the agric 
sector, BusinessDay investiga-
tions reveal.

Diversifying Africa’s largest 
economy away from oil will re-
quire paying more attention to 
establishing agriculture, which 
constitutes bulk of the country’s 
non-oil exports, and value-
adding manufacturing export 
more competitive, experts say.

The sector contributed an 
average of 22 percent to Nige-
ria’s GDP in the last five years. 
In 2015, its contribution to 
nominal GDP was estimated 
at N19.64 trillion, BusinessDay 
Data shows.

However, government’s 
inaction in providing good 
infrastructure and incentives 

for agro-allied companies has 
made it difficult for agric pro-
duce to compete favourably 
with imported products, as 
high costs of production filter 
through to prices.

“The government of the day 
is out saying all sorts of things 
on how it intends to leverage 
the agric sector for economy di-
versification, yet no one is look-
ing at the entire value chain. No 
one is looking at addressing 
the challenges of transporta-
tion and storage, which render 
most agric produce useless,” 
a government official said on 
condition of anonymity.

Local players are not in-
centivised, it even makes more 
business sense to import some 
items produced locally in some 
cases,” the anonymous govern-
ment official said, as she poured 
out her emotions in an interview 
with BusinessDay.

The government official 
stated that government must 
rise to the occasion and do more 
in building a vibrant, competi-
tive and profitable agric sector, 

if the sector would play a role in 
diversifying the economy. Slid-
ing crude prices have mounted 
pressure on oil producing coun-
tries from Saudi Arabia to Ango-
la, and is revealing deep cracks 
in the ranks of Africa’s second 
largest producer, Nigeria.

This has prompted policy 
makers in the estimated 180 
million country to open up other 
sources of revenue inflow to sec-
tors like agric, information and 
communication technology 
(ICT), among others.

“Government has not sup-
ported the agric sector suf-
ficiently that it may grow and 
be profitable,” Taiwo Oyedele, 
a partner and head of tax and 
regulatory services, Pricewater-
houseCoopers, said, in response 
to questions.

“The few investors in the 
agricultural space could make 
50 times more in yields than 
they do now, but government’s 
failure to create an enabling 
environment for agricultural 
investments to thrive is clearly at 
the country’s detriment,” he said.

Lack of incentives deters Nigeria’s 
agric diversification drive

... meets with union today

JOSEPHINE OKOJIE and 
LOLADE AKINMURELE

HOPE MOSES -ASHIKE
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Continued from page 1
BusinessDay marks 15 years of robust business, financial...

July 2, 2001 BusinessDay set for 
itself a vision to create a platform 
that engages the society, pro-
viding superior business news 
and canvassing innovation and 
change in society.

Starting out as a weekly, it 
quickly transformed into a daily. 
Publisher and CEO, Frank Aig-
bogun, said: “we set out to dis-
rupt the market and differentiate 
ourselves and do something 
the market was not used to, but 
would come to appreciate in 
future, especially as the busi-
ness landscape was becoming 
even more internationalised 
with business leaders seeking 
the same quality of content they 
were used to elsewhere in the 
world.”

From inception Business-
Day’s leadership embraced in-
tegrity, fairness, balance, and 
truth as its core values. In addi-
tion, the newspaper has empow-
ered its journalists to always set 
standards and high benchmark 
in the industry.

Aigbogun, attributed the 
company’s success and longev-
ity to the resilience and commit-
ment of the editorial advisory 
board and the staff.

“We have been supported by 
an editorial advisory board led 
by Dick Kramer, an eminent per-
sonality who has distinguished 
himself in Nigeria.

“He has led the editorial ad-
visory board and has continued 
to lead the board ever since then. 
That board is made up of other 
business and finance luminaries 
in Nigeria,” Aigbogun said.

On the challenges encoun-
tered, Aigbogun said the first 
challenge was entry into the 
market.

The competition was fierce 
but BusinessDay needed to 

assemble an enduring arsenal 
in terms of competitive advan-
tage to penetrate the market. 
“Months after we started, we 
aligned with the Financial Times 
of London to publish its content 
real time in Nigeria.

BusinessDay also signed con-
tent syndication partnerships 
with the Economist of London 
as well as the Harvard Business 
Service and others.

“In addition to this we assem-
bled some of the best business 
journalists capable of produc-
ing ground breaking stories and 
insights routinely,” Aigbogun 
noted.

Assessing the print media 
industry, he said the industry 
is challenged by digitalization, 
but said that newspapers are 
today redefining the way they 
connect with their audience. 
According to Aigbogun, “today 
another journey has started and 
in every way, we are embracing 
the digital future, creating mul-
tiple platforms to accessable to 
our addressable market where 
ever in the world that is.”

He praised the pioneering 
work done by the founding direc-
tors of BusinessDay led by Profes-
sor Pat Utomi and highlighted the 
sacrifice made by staff who held 
their ground in the trying and 
difficult times through which the 
business passed.

In just 15 years, BusinessDay 
has achieved rapid growth, cap-
ping this growth with several 
local and international awards 
including the prestigious Dia-
geo Africa Business Newspaper 
Award in London in 2010, and 
many Citibank Financial Jour-
nalism Awards, as well as wining 
for years in a roll, the First Bank 
Prize for Business Publication of 
the Year of the Nigerian Media 
Merit Award (NMMA).

Ibe Kachikwu, out-going group managing director, Nigerian National Petroleum Corporation (NNPC) (r), handing-over to Maikanti Baru, new 
group managing director, NNPC, in Abuja.                                    NAN

Continued from page 4

Gas suppliers shut Gencos out as banks refuse to...

huge liabilities.
When Gbite Adeniji, Senior Tech-

nical Adviser to  the  minister of State 
for Petroleum, Upstream &Gas,  
was told  by  BussinessDay that  the  
power  companies were complain-
ing they could not sign gas contracts 
for generation of  power, he said, it 
was possible   that no  contract  had 
been signed between  them and  gas 
suppliers because they  had  failed to 
meet  the laid out  conditions.

“It is possible to the extent  that 
the power  producers have not 
complied with the conditions. 
There are    conditions  that must be 
complied with before the  agree-
ment becomes effective and these 
may  not have  been  completed  by 
the buyers  of  the gas. These include 
bankable letters of credit.”

To make  sure  that the agree-
ment  is  bankable, the  buyers are 
told  to bring an   LCs that would  
guarantee   that  they  would   pay if  
they are supplied with gas.”

He said the energy service works 
on the basis that the  buyer  of elec-
tricity  or gas  has  the ability  to pay 
and would  pay, but that if  they are 
not bankable,  nobody would  sell 
the commodity  to them.

John Ayodele, deputy managing  
director  of the  Ibadan  Electric-
ity Distribution Company, told 
BusinessDay  that lack of binding 

agreements  between  the  power  
companies and other stakeholders  
was inhibiting the smooth opera-
tion of  the companies.

“There is no contract signed be-
tween anybody, there is no contract 
that has been signed to deliver1,000 
megawatts in the industry as at the 
moment”.

Ayodele said for now, there was 
no contract binding upon anyone 
in the industry, adding that the 
only contract that was signed, was 
the gas contract Egbin Power plc 
signed  to generate 220 megawatts 
of electricity.

“Power companies cannot go to 
the banks and ask for loans. No way, 
their balance sheets are not suffi-
cient to earn them that opportunity. 
If you go to any bank and present the 
balance sheet of my company, the 
clerk to the manager would send 
me out. The situation is that bad”, 
he said.

Another industry operator who 
was once a managing director of  
one of the distribution  companies, 
said the privatisation exercise was  
expected to attract funding from 
technical partners to the sector.

He added that unfortunately, 
the technical partners, rather than 
bringing money, were now being 
paid by the buyers of the electricity 
companies.

According  to him, the expecta-
tion  that huge  money  would  come 

by investors and economists. 
The International Monetary 

Fund (IMF) also threw its weight 
behind the move; although it 
gave a cautious endorsement.

An IMF spokesman said the 
decision was “an important and 
welcome step” but also cautioned 
that it still needs to see how effec-
tively the new system will work.

It said, “Exchange restrictions 
are costly and distortionary; at 
best, they could be temporary, 
but should have been removed.”

Analysts have said the signifi-

Continued from page 4

Continued from page 4

CBN stems autonomous FX transactions amid liquidity ...

Analysts look to see weaning spotmarket off CBN FX...

cant macroeconomic adjustment 
that Nigeria urgently needs to 
eliminate existing imbalances 
and support the competitiveness 
of the economy is best achieved 
through a credible package of 
policies involving fiscal disci-
pline, a flexible exchange rate 
regime, and structural reforms.

Allowing the exchange rate to 
better reflect market forces was 
an integral part of that adjust-
ment, analysts say.

Trading in the Nigerian inter-
bank foreign-exchange market 
has yet to pick up to pre 2014 
levels, even after the central 

Continued from page 4

Anxiety over Nigeria’s lack of new oil investments...

since 2014.
K a c h i k w u  s a i d  N N P C , 

through its Frontier Explora-
tion Services and Renewable 
Energy Division (FESRED), had 
progressed with seismic ac-
quisition activities in the Chad 
Basin frontier area, up until 
insurgency necessitated the 
suspension of operation there. 

BusinessDay findings show 
that eight phases out of the 
planned twelve-phase project 
covering 3,550 square kilom-
eters had been acquired by the 
time that operations were sus-
pended on November 24, 2014. 

Also, data for a total of 1,962 
square kilometers of the said 
area have been acquired and 
processed, while interpretation 
is currently on-going at about 

90 per cent completion, but 
the drilling activities that were 
slated to commence by the last 
quarter of 2016 remain a mi-
rage, according to BusinessDay 
sources from the NNPC. 

Renewed militancy in the 
Niger Delta has resulted in 
a loss of N60 billion in three 
months, according to figures 
from the NNPC and have dis-
couraged upstream sector 
investment. 

Militants blew up an oil 
p i p e l i n e  i n  L a su ku gb e n e, 
Bayelsa State, operated by a 
subsidiary of Italy’s Eni, which 
operates through Nigerian Agip 
Oil Company on Thursday, 
according to a statement from 
the Nigerian Security and Civil 
Defence Corps (NSDC). 

Industry operators how-

ever cheer the move by Aliko 
Dangote, president of Dangote 
Group, to build an oil refinery 
in Lagos at the cost of $12 bil-
lion, a fertiliser plant at the 
cost of $2 billion, and a subsea 
pipeline at the cost of $3 bil-
lion, bringing the total cost to 
$17 billion. 

Dangote on the occasion of 
the visit of vice president Yemi 
Osinbajo to inspect his Lagos 
based project site, stated that 
$100 million was paid the La-
gos State government for a site 
measuring over 3,000 hectares 
of land for the establishment of 
its petrochemical facility. 

It has been estimated that 
upon completion, the gas plant 
will generate 12,000 megawatts 
of electricity, an amount more 
than what the nation currently 
requires, and the excess energy 
will be exported to neighbour-
ing countries.

on customers’ accounts for forex 
to be delivered between one and 
three months have effectively 
sterilised liquidity in the system 
and constrained forex demand. 
Market stability in exchange 
rate can only be achieved when 
naira liquidity is normalised 
after which actual demand level 
can be gauged.” 

The CBN is believed to be 
aiming for a convergence of the 
spot, currently at about N282.02 

and future dollar/ naira (USD/
NGN) rate at a higher level of 
N225/$ in a year’s time, accord-
ing to data from the futures chain 
of the recently launched  Naira-
Settled OTC FX Futures market. 

The CBN OTC FX Futures 
rates released shortly after the 
launch last month, showed 
10-month (April 2017) tenor rate 
at N210/$; 12-month (June 2017) 
tenor rate at N225/$; 9-month 
(March 2017) tenor rate at 
(N222/$); 6-month (December 
2016) tenor rate at (N250/$); 

3-month (September 2016) 
tenor rate at (N275/$); and 
1-month (July 2016) tenor rate 
at (N279/$). 

The CBN made history in the 
Nigerian FX market last month 
as it became the pioneer seller 
of the naira-settled OTC FX Fu-
tures contracts on FMDQ OTC 
Securities Exchange (FMDQ).

Consequently, corporate 
treasurers are now better able 
to make judgments on when 
to access the Spot FX market, 
managing more effectively, their 
liquidity positions.

bank cleared a backlog of dollar 
demand by selling more than $4 
billion in the spot and forward 
markets on the first day, without 
the peg.

The deployment of the FMDQ-
advised FX systems will only be 
to those corporates that have 
been screened and pre-approved 
by FMDQ in line with its on-
boarding eligibility criteria, the 
CBN said.

The Apex bank urged all au-
thorised dealers and corporate 
institutions operating in the Ni-
gerian foreign exchange market 
to ensure strict compliance.
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Beijing sounds 
warning as UN set 
to rule on South 
China Sea dispute

C
hina has warned that 
any ruling against the 
country this week in a 
UN tribunal over disput-
ed waters in the South 

China Sea “will increase tension and 
undermine peace in the region”. The 
warning came as Chinese warships 
yesterday conducted live-fire military 
drills in the sea’s disputed waters, 
stiffening its territorial claims ahead 
of the UN ruling.

Beijing has long rejected the au-
thority of the UN Permanent Court 
of Arbitration in The Hague, which 
is widely expected to rule against the 
country tomorrow in a case brought 
by the Philippines that challenges the 
legality of China’s claims and activities 
in the sea. China has refused to par-
ticipate in the case. “Obviously, the ar-
bitration cannot resolve the disputes 
between China and the Philippines 
in the South China Sea; instead it will 
only undermine peace and stability 
in the region,” Fu Ying, chair of the 
foreign affairs committee of China’s 
National People’s Congress, said.

A negative ruling for China could 
also increase tensions with the US, 
which regularly sends US navy ships 
to the area to reinforce freedom of 
navigation around Beijing’s man-
made islands.

All over the country, 
citizens have formed 
co-operatives to build 
wind farms and solar 

arrays, in a grass-roots push that 
has helped to make Germany a 
world leader in renewables.

The change is most striking 
in places such as Saerbeck, a 
village of 7,200 people in the 
north-west that has pioneered 
collectively owned, carbon-free 
power. Thanks to a €75m invest-
ment in a wind-and-solar park, 
it is well on the way to becoming 
self-sufficient in energy.

Yet Germany’s people-power 
experiment may have peaked. 
The country’s parliament adopt-

Last week, Dai Bingguo, formerly 
the country’s most senior foreign 
policy official, warned the US against 
stepping up its military presence 
in the region. He said the ruling 
“amounts to nothing more than a 
piece of paper”.

Warships from three Chinese 
fleets conducted the drills over the 
weekend, focusing on “air control 
operations, sea battles and anti-
submarine warfare”, according to the 
People’s Liberation Army Daily, a 
state newspaper.

Beijing has denied any connection 
between the show of force and the 
tribunal ruling. The UN tribunal has 
no powers of enforcement, but if its 
ruling favours the Philippines, rival 
claimants to islands in the sea, such 
as Vietnam, could be emboldened to 
use its verdict to reinforce their claims, 
analysts said.

China claims that everything 
inside a so-called “nine-dash line”, 
which covers as much as 90 per cent 
of the South China Sea, is its sovereign 
territory. But if aspects of the Philip-
pines’ case are upheld by the tribunal, 
it could result in the court declaring 
that the nine-dash line is in effect 
illegal, or oblige Beijing to clarify its 
legal basis. Beijing has refused to do 
this, saying that its claim to the sea 
and 42 disputed islands or other fea-
tures within it are based on historical 
precedent.

ed new legislation on Friday that 
will shake up the way renewables 
are supported. Critics say it could 
spell the end of citizen-owned 
projects such as Saerbeck’s. “In 
future, only the big corporations 
will be able to build wind farms,” 
says Wilfried Roos, Saerbeck’s 
mayor. “For everyone else, the 
economic risks will be too high.”

Germany’s Energiewende, 
or energy transition, is one of 
the most radical programmes 
attempted by a modern indus-
trialised economy. The country 
is shunting aside fossil fuels and 
nuclear power in favour of wind, 
solar and biomass, which by 
2050 will provide 80 per cent of 
its electricity, if targets are met.

The change was underpinned 

Russia rounds on Nato over Baltic defences

Russia yesterday blast-
ed Nato’s decision to 
strengthen its defences 
against its eastern neigh-

bour and warned the alliance was 
putting Europe’s security at risk by 
focusing on an imaginary threat.

The statement followed Nato’s 
agreement to deploy up to 4,000 
new troops to Poland and the 
Baltic states and to take com-
mand of a US-built missile shield 
in Europe. The steps taken at the 
alliance’s summit in Warsaw on 
Friday and Saturday come as Nato 
and Russia are openly treating 
each other as adversaries after 
years of growing tension.

Russia expected “a detailed ex-
planation of Nato’s reinforcements 
in all directions” at talks with Nato 
representatives scheduled for 
Wednesday, its foreign ministry 
said. It accused of Nato of “focus-
ing its efforts on the containment 
of a non-existent threat from the 
east”.

Actions in Washington and 
Brussels - such as the implemen-
tation of anti-missile plans - were 
designed to “change the existing 
balance of power” and would 
cause long-term damage to the 
Euro-Atlantic security system, the 
ministry said.

Moscow has been railing 
against Nato for more than a de-
cade, claiming that the alliance’s 
eastern enlargement put Russia’s 
security at risk, and that the bloc’s 
interventions from the Balkans to 
Afghanistan were fanning conflict 
instead of preventing it. While the 

reaction to the Warsaw summit 
appeared to add little to this litany 
of grievances, observers warn of 
escalation risks.

Within hours of the summit 
declaration on Saturday, Mikhail 
Gorbachev, the former Soviet 
president, accused Nato of pre-
paring for an attack on Russia. 
“Nato has started preparations 
for switching from a cold to a hot 
war,” Russian news agency Interfax 
quoted him as saying. “All rhetoric 
in Warsaw simply clamours for 
anything but declaring war on 
Russia. They are only talking about 
defence but in fact are preparing 
for offensive actions.”

Gorbachev’s words, to some 
extent, mirror President Vladimir 
Putin’s perspective. Putin recently 
issued his fiercest warning yet 
against US missile defence in 
Europe. “Where all this will lead 
I don’t know,” he said last month. 
“But what I do know is that we will 
be forced to respond.”

The sense of pressure is real. 
The erosion of Russia’s power 
since the end of the Soviet Union 
has led to a “colossal asymmetry” 
between Russia and the US, says 
Dmitri Trenin, head of the Carn-
egie Moscow Centre, an arm of 
the think-tank.

Mr Putin’s instrument of choice 
has been brinkmanship and risk-
taking, moves that from Moscow’s 
perspective appear to be working. 
Russian officials perceive the an-
nexation of Crimea and involve-
ment in the conflict in Ukraine, 
as well as its operation in Syria, 
as successes in restoring some of 
its power.

In addition, Putin has begun 
nuclear posturing. Since the be-
ginning of the Ukraine crisis, he 
has warned Nato or the US at 
least twice not to provoke nuclear-
armed Russia and said he was pre-
pared to put nuclear weapons on 
alert during the Crimea operation.

For now at least, Nato and 
Russia have resumed dialogue. 
On Wednesday, the Nato-Russia 
Council, a consultative body, will 
meet. When it reconvened in April 
after a two-year suspension, it 
achieved little. 

This time, Russia has agreed to 
discuss how to ensure fighter jets 
properly identify themselves when 
flying in the Baltic.
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Legal shake-up threatens...

Abe closes in on parliamentary supermajority

Gibraltar calls for second EU vote after 
post-Brexit deal is done

S
hinzo Abe has won a sweep-
ing victory in elections to 
Japan’s upper house, leav-
ing him within reach of a 
parliamentary supermajor-

ity that would allow the government 
to revise Japan’s pacifist constitution.

With seven proportional repre-
sentation seats left to declare last 

night, Abe’s ruling Liberal Demo-
cratic party and its allies had won 
72 out of the 78 seats they need for a 
two-thirds majority.

That leaves Abe in undisputed 
control of Japanese politics and gives 
him a chance at putting constitu-
tional change to a national referen-
dum if he can persuade his coalition 
partners and few independents to 
back him.

Mr Abe said he was relieved to 
win. “We have to accelerate Aben-
omics to meet the public’s expecta-
tions,” he said. The prime minister 
promised to “deepen debate” on a 
constitutional revision.

The LDP and its Komeito coali-
tion partner has secured 66 of the 121 
seats up for election, with a regional 
party that supports constitutional 
revision winning another six. The 

opposition Democratic party won 
31 seats.

Turnout was 53.5 per cent, up 
slightly on elections in 2013 but still 
the fourth lowest since World War 
Two. It was Japan’s first election since 
lowering the voting age to 18.

Abe has fought the campaign 
almost solely on the economy and, 
although the opposition united 
around single candidates in many 

districts, it struggled to put forward 
a positive alternative vision.

Voting in Tokyo on a sunny, 
humid day, Hajime Kani, in his fif-
ties, said his choice was driven by 
national security and he had cast 
his vote for Abe and the LDP. Toru 
Takigishi, a 76-year-old chemistry 
professor in Tokyo and a long-time 
LDP supporter, said he voted for the 
Communist party for the first time.

Continued from page A3

Gibraltar is calling for 
a second referendum 
once a post-Brexit deal 
is struck with the EU as 

it focuses on talks with Scotland 
over ways to remain a member of 
the European bloc.

The British territory on the 
southern tip of Spain, which was 
the UK’s most pro-EU district with 
96 per cent of voters supporting 
Remain, wants the British people 
to have their say on the outcome 
of negotiations between the UK 
and other EU member states after 
Article 50 has been invoked.

“In the referendum two weeks 
ago it was either in, with our exist-
ing conditions, or out. But nobody 
knew what out meant,” Fabian 
Picardo, the chief minister of Gi-
braltar, told the Financial Times 
in an interview.

He said voters should be given 
a second chance to decide be-
tween remaining part of the EU 
and accepting a new post-Brexit 
accord with EU member states.

While most political leaders in 
the UK have generally accepted 
that there is no way to cancel the 
result of last month’s EU refer-
endum, Mr Picardo’s proposal 
for a second referendum will be 
fiercely rejected by Leave cam-
paigners.

But the head of the Gibraltar 
government suggested that some 
Brexit supporters could change 
their mind once the final outlines 
of the UK’s new relationship with 
the EU became clear.

“Some people who voted to 
leave might have thought that an 
out deal meant something com-
pletely different. Some people 
might have voted with rose-tinted 
spectacles, and others might have 
been persuaded on the basis of 
a false prospectus that Brexiters 
advanced,” he said.

Mr Picardo said the UK had to 
take account of the fact that cru-
cial parts of the electorate - such 
as Scotland and Gibraltar - had 
voted in favour of EU member-
ship.

He added that talks with the 

Scottish government over how to 
secure continued membership 
were considering options such as 
the “reverse Greenland” model. 
This would mean redefining the 
territory of the UK in a way that 
would leave Scotland, Gibraltar 
and possibly Northern Ireland 
inside the EU while allowing 
England and Wales to leave. It is 
based on a 1985 EU decision that 
allowed Greenland, a devolved 
part of Denmark, to leave the 
union while Denmark remained.

“It is a devilishly simple plan 
with devilishly complex details. 
But it is an option,” said Picardo.

Gibraltar’s strong support for 
EU membership reflects wide-
spread concern that a British exit 
from the union will embolden 
neighbouring Spain to press its 
sovereign claim to the tiny pen-
insula. Hours after last month’s 
referendum result became clear, 
Spain’s foreign minister urged the 
UK to accept “shared sovereignty” 
over Gibraltar, insisting that Ma-
drid was “much closer” to putting 
“the Spanish flag on the Rock”.

by the Renewable Energy Law, 
or EEG. This law, passed in 2000, 
set guaranteed prices or “feed-in 
tariffs” for electricity generated 
from carbon-free sources. In the 
years that followed, dozens of 
energy co-operatives and “citi-
zen’s initiatives” sprang up to 
take advantage of what quickly 
became an attractive invest-
ment opportunity. Roughly half 
of Germany’s total renewable 
energy capacity was installed by 
such entities, which now number 
close to 1,000.

“Energy for Saerbeck” is one 
such. Founded in 2009, it now has 
384 members, who collectively 
own a solar array and a massive 
wind turbine on a former muni-
tions dump on the outskirts of the 
village. On an average investment 
of €9,000 each, they earn nearly 9 
euro cents for every kilowatt hour 
of solar energy they produce - and 
20 cents/kWh for wind. These 
earnings are guaranteed over 20 
years, according to Ansgar Heilk-
er, the co-operative’s chairman. 
“It really reduces risk,” he says.

Average return on equity since 
2011 has been 5.2 per cent - an at-
tractive yield at a time of negative 
interest rates, Heilker adds. Mem-
bers each received a dividend 
of nearly €500 for 2014, up from 
around €250 in 2013.

But many now believe the 
subsidies that have proved such a 
money-spinner for Saerbeck have 
spun out of control. German con-
sumers pay for them through a 
surcharge that has left them with 
some of the highest household 
energy bills in Europe.

Rising bills and pressure from 
the EU - which wants to see a 
more market-based method of 
supporting carbon-free power - 
have prompted the government 
to push through a big reform 
of the EEG, which was voted 
through by the Bundestag on Fri-
day. From next year, feed-in tariffs 
will be replaced with a system of 
competitive auctions: anyone 
can bid, but the developer offer-
ing the cheapest electricity wins.

Five centuries ago a Domini-
can friar called Girolamo 
Savonarola persuaded a 
group of his supporters to 

build a vast bonfire of Renaissance-
era books, artworks and instru-
ments in the centre of Florence 
- and then burn them in protest at 
the modern global order.

His “bonfire of the vanities” is 
barely known to western voters or 
policymakers. That is a pity; the 
tale is helpful if you want to make 
sense of what is happening with US 
politics or Brexit.

For as Ian Goldin, a professor 
and the director of the Oxford Mar-
tin School, and Chris Kutarna, a 
fellow of the Oxford Martin School, 
explain in the engagingAge of 
Discovery, this is not the first time 
globalisation has divided societies, 
nor is it the first time technologi-
cal change has unleashed income 
inequality, social tension, xeno-
phobia and ideological extremism.

On the contrary, if you look back 
to Europe’s Renaissance, you see 
endless parallels with the modern 
age; so much so that Goldin and 
Kutarna argue that we should call 
our era “the second Renaissance” 
because it is marked by the same 
blend of wild intellectual innova-
tion, trade, migration and social 
friction seen five centuries ago. 
“The last Renaissance was a time 
of tremendous upheaval, that 
strained society to, and often past, 
the breaking point,” they write. 
“Now, we risk fumbling badly 
again.”

To draw out these parallels, 
they present a lively account of 
both Renaissance and modern 
history, grouped by themes such 
as political protest, intellectual 
discovery, immigration and cross-
border risks.

Thus we learn that, before the 
15th century, political and eco-
nomic change in Europe had been 
proceeding at a steady but unspec-
tacular pace. 

Ian Goldin, a professor and the director of the Oxford Martin School
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L
ine, the Japanese rival 
to WhatsApp, is set to 
benefit from the global 
drought in tech listings 
as it prepares for its 

Tokyo-New York listing this week.
The messaging app has already 

increased the suggested price 
range for its initial public offering 
after stronger than expected de-
mand. Line is now tipped to be the 
world’s biggest tech listing in 2016 
when it prices today with a market 
value of up to $6.9bn.

On the surface, the joint listing 
could not have come at a worse 
time. Investors are still coming to 
grips with the uncertainty follow-
ing Britain’s vote to leave the EU, 
and have turned deeply cautious 
about tech start-ups in recent 
months.

But analysts say there have 
been so few US IPOs that Line has 
drawn disproportionate global 
interest for a Japan-based mobile 
phone messaging app with 218m 
monthly active users.

“If there were many, many 
more IPOs for people to choose 
from, Line would have had a 
tougher time. But I think they are 
likely to have a good reception in 

Attention this week will be 
focused on the Bank of Eng-
land’s meeting, which will 
be held on Thursday.

Still reeling from the Brexit vote 
and with an economy showing all 
the signs of heading into a recession, 
Mark Carney, BoE governor, has done 
his best to reassure markets that the 
bank will make the necessary policy 
adjustments.

At the release of the latest financial 
stability report Mr Carney suggested 
that further monetary easing would 
be on the agenda, saying: “It’s im-
portant to ensure that there is no 
question about the availability of 
credit. It is the one thing we want to 
take off the table.”

It is little surprise, then, that 
futures markets are pointing to an 
almost 80 per cent probability of an 
interest-rate cut on Thursday and a 
chance of just over 20 per cent that 
rates will go to zero at the BoE’s next 
meeting in August.

Howard Archer of IHS said: 
“There has to be a very good chance 
that the Bank of England will cut 
interest rates from 0.50 per cent to 

Insurance goes digital

Rates cut predicted as BoE 
meeting looms

OLIVER RALPH

the market,” said James Gellert, 
chief executive of Rapid Ratings, 
a US-based rating and analytics 
group.

In some ways, the float is some-
thing of a test case after a long 
period in which many US tech 
groups have opted to raise money 
privately. Only seven tech compa-
nies totalling $894m have priced in 
the US this year, down from $4.5bn 
and 18 offerings in the same period 
a year ago, according to Dealogic.

“If it doesn’t do well, it’s going 
to put a lot more tech companies’ 
plans in jeopardy,” Mr Gellert 
added.

Line, owned by Naver, South 
Korea’s biggest internet portal 
operator, has been working on its 
IPO for more than two years. It 
aims to raise up to ¥116bn ($1.2bn) 
by selling 35m shares at between 
¥2,900 and ¥3,300 apiece, up from 
an earlier range of ¥2,700-¥3,200.

The top of the range would give 
the group a market capitalisation of 
¥693bn. If it sells an overallotment 
option of 5.25m shares, the compa-
ny could raise as much as ¥133bn. 
Line plans to use the money to help 
it challenge Facebook and Tencent-
owned WeChat, which each have 
larger user bases and more cash 
for acquisitions.

0.25 per cent on Thursday.” US infla-
tion data are also out at the end of 
this week.

Headline consumer price growth 
began ticking up towards the end of 
last year, peaking at 1.4 per cent year 
on year in January.

It has since fallen to about 1 per 
cent in May, a rate that analysts ex-
pect to have been maintained in June.

Of greater consequence is core 
inflation, which excludes food and 
energy, and has run at more than 2 
per cent for each month of this year. 
It is a signal that the US economy is 
picking up. Analysts expect another 
strong reading for June of 2.2 per cent 
year on year.

An update on the situation in 
China will also become available 
on Friday. Last month’s data for 
industrial production, retail sales 
and fixed-asset investment will be 
released, together with the second-
quarter growth figures.

Retail sales growth is set to dip to 
9.9 per cent year on year from 10 per 
cent in May.

Fixed-asset investment, which is 
measured for the year to date, will 
drop to 9.4 per cent annual growth 
from 9.6 per cent.

Like all big US banks, JPMor-
gan Chase has been waiting 
a long time for the profit-
boosting effects of higher 

interest rates.
Marianne Lake, chief financial 

officer, told a conference last month 
that a lot of the bank’s investments 
over the past decade would begin to 
pay off once the US Federal Reserve 
began to tighten, forcing the gap 
wider between the cost of deposits 
and the price of credit.

That moment “was closer in 
front of us now than it’s possibly 
ever been”, she said. “So we feel 
quite good about that.”

But that was before the drama 
of Brexit and gloomy minutes from 
the Fed, which showed that poli-
cymakers flagged fears over a jobs 
slowdown even before the UK’s EU 
referendum.

When JPMorgan kicks off the 
quarterly earnings season on Thurs-
day, investors will find out whether 
higher rates still feel imminent 
for the biggest US bank by assets. 
Analysts have been marking down 
profit forecasts for the entire sector. 
Credit Suisse struck a bearish tone 
last week, saying it was no longer 

The march of electronic 
trading will break new 
ground this week when it 
enters the centuries-old 

world of commercial insurance, 
writes Oliver Ralph.

While the equity, bond and 
currency markets embraced com-
puter-based trading years ago, 
the UK’s commercial insurance 
market is still a face-to-face affair.

Brokers bring their clients’ 
demands for cover - for anything 
from container shipping to profes-
sional sports stars - to underwrit-
ers, the two discuss details and 
agree a price. Everything is then 
signed and sealed on paper, as it 

counting on rate rises until 2019 at 
the earliest.

At Jefferies, analyst Ken Usdin 
penned a bleak note - titled “The 
world is flat” - saying that although 
some second-quarter trends were 
positive for the big banks, as a 
whole the sector “remains macro-
driven and agnostic to fundamen-
tals”.

Bright spots for JPMorgan and 
Citigroup, which reports on Fri-
day, should include credit quality, 
mortgage originations and a mod-
est rally in investment banking 
from a grim first quarter. But most 
expect disappointment to set in 
again. As Keefe, Bruyette & Woods 
put it last week: “Calm seemed 
near until a new storm started.” 
Ben McLannahan

Like all the big US banks, JPM-
organ Chase has been waiting a 
long time for the profit-boosting 
effects of higher interest rates.

Marianne Lake, chief financial 
officer, told an industry confer-
ence in the middle of last month 
that a lot of the bank’s investments 
over the past decade - upgrading 
branches, acquiring customers - 
would begin to pay off once the US 
Federal Reserve began to tighten, 
forcing the gap wider between 

has been since the market began 
300 years ago.

This week the London market 
- centred on Lloyd’s of London - 
takes its first electronic steps by 
allowing buyers and sellers of ter-
rorism insurance to do so online.

“This opens a new chapter 
on how we do business,” says 
Ben Reid, chief executive of the 
London Market Group, an indus-
try association. “It is absolutely 
fundamental to the future of the 
market.”

The new system, run by a com-
pany called Placing Platform 
Limited, will allow brokers and 
underwriters to see policy details, 
quotes, orders and financial trans-

the cost of deposits and the price 
of credit.

That moment “was closer in 
front of us now than it’s possibly 
ever been”, she said. “So we feel 
quite good about that.”

But that was before the drama 
of Brexit and some gloomy min-
utes from the Fed, which showed 
that policymakers were flagging 
concerns over a slowdown in the 
jobs market even before the UK’s 
referendum on its EU membership.

When JPMorgan plays its tradi-
tional role of kicking off the quarter-
ly earnings season next Thursday, 
investors will discover whether 
higher rates still feel imminent for 
the biggest US bank by assets.

Analysts, for their part, have 
been marking down profit forecasts 
for the entire sector. Credit Suisse 
struck a very bearish tone last week, 
saying that it was no longer count-
ing on any rate-rises until 2019 at 
the earliest.

At Jefferies, analyst Ken Usdin 
penned a bleak note - entitled 
“The world is flat” - saying that 
although some second-quarter 
trends were positive for the big 
banks, as a whole the sector “re-
mains macro-driven and agnostic 
to fundamentals”.

actions in one place. It will contain 
an audit trail of past deals and link 
to the insurers’ and brokers’ own 
IT systems.

David Ledger, PPL’s chairman, 
said: “It has significant cost sav-
ings,” adding that it would also re-
duce errors and improve security.

However, the UK vote to leave 
the EU will add another challenge, 
as many operators say they may 
be forced to move some of their 
business to other European cities. 
Mr Reid adds: “The [referendum] 
result makes it more important 
that this market does everything 
it can to promote itself.

“Moving forward with this 
agenda is absolutely critical.”
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n October 2008, in the days 
after the UK government took 
over Royal Bank of Scotland, 
a group of senior managers at 
Banca Monte dei Paschi stood 

in the office of David Rossi, then head 
of communications, and crowed.

The downfall of such an impor-
tant institution would never happen 
in Italy, they said. Italian banks were 
prudent, more conservative than 
their Anglo-Saxon counterparts. They 
had avoided subprime mortgage 
lending and derivatives, the complex 
finance instruments that ravaged the 
balance sheets of US and UK lenders. 
Crucially, Italy’s banks remained 
rooted in their local communities, 
giving them balance and ballast. 
Italians were a population of savers.

The hubris of that peaceful au-
tumn day in the Tuscan hills became 
clear within months. The events that 
had brought RBS to its knees soon 
started to roil Monte Paschi: the Siena 
bank had picked up an overpriced 
asset from the break-up of ABN Amro 
on the cusp of the financial crisis. 
Monte Paschi’s €9bn cash acquisi-
tion of Antonveneta without due 
diligence was a deal from which the 
544-year-old bank never recovered.

But whereas RBS and other insti-
tutions have long since been cleaned 
up the conundrum of Monte Paschi 
is that its problems persist.

Until last month, that is, when 
the shock of the Brexit vote triggered 
a sell-off of Italy’s banks. Already 
vulnerable due to their vast pile of 
non-performing loans - at €360bn 
equivalent to a fifth of the coun-
try’s gross domestic product - bank 
shares have lost a third in the past 
two weeks.

For the government of Matteo 
Renzi, Italy’s reformist prime minis-
ter, it could not come at a worse time. 
Facing a constitutional referendum 
in October on which he has risked 
his political career, Italy’s bank crisis 
is inflaming popular anger at a slug-
gish economic recovery after Italy’s 
deep three-year recession.

The effect threatens not only Mr 
Renzi but also the wider eurozone. 
Italy’s fight to save its banks - and 
Mr Renzi’s fight to save his job - has 
turned into the latest confrontation 
between Italy and the EU as the gov-
ernment seeks to avoid nascent bail-
in rules which, they argue, would hit 
tens of thousands of Italian savers 
invested in the shares and bonds of 
its banks.

“This [Monte Paschi] was a dis-
tressed bank in 2011 [after] Anton-
veneta was bought at a nonsensical 
price,” says Francesco Daveri, an 
economist at the Catholic University 
of Piacenza. “Now we have a worse 
problem with the distressed loans 
having increased dramatically in the 
recession, and with EU regulations 
having changed we have fewer op-
tions to deal with it.”

Alarmingly, senior bankers and 
investors argue the sell-off in Monte 
Paschi is not just about bad loans. 
Its travails pose a broader question 

of how the Italian establishment has 
ducked the problem of its own bank-
ing system for so long.

“Brexit was the spark in a place 
full of gasoline,” says Luigi Zingales, 
professor of entrepreneurship and 
finance at Chicago Booth University 
School of Business. “The issue is not 
only non-performing loans. There is 
a lack of credibility . . . of the Italian 
banks vis-à-vis the market. You can-
not minimise problems for years and 
then be believed.”

One of Italy’s most senior bank-
ers is more blunt: “You think you are 
kicking the can down the road but 
suddenly the road turns uphill and 
the can comes back and hits you in 
the face,” he says.

Tackling vested interests
Ironically Mr Renzi has done more 

to try to reform Italy’s fragmented 
lenders than any other leader in the 
past 20 years. He has gone against 
vested interests to pass laws that con-
verted mutual banks into joint stock 
companies, with the intention of forc-
ing consolidation on a banking sector 
of 600 independent lenders. His gov-
ernment has also sought to tackle the 
judiciary and drive through laws to 
speed up civil bankruptcy procedures 
that have abetted the build-up in bad 
loans. It takes on average eight years 
for loans to be recovered.

Many in the banking industry 
fear that the Renzi measures are too 
little, too late. The system lacks capital 
partly because non-performing loans 
sit on Italian banks’ books at 40 cents 
but are valued on the market at only 
20 cents. The Bank of Italy has no 
official data on the capital shortfall 
but Goldman Sachs analysts argue 
that, in their worst case scenario, 

Italian banks have a gross capital gap 
of €38bn.

Unfortunately for Mr Renzi the 
time to take decisive action is running 
out. The Italian government could 
have carried out a major recapitalisa-
tion between 2008 and 2010, when 
other banks around Europe and the 
US were going through a similar pro-
cess; it could have set up a bad bank 
in 2012 when the Spanish govern-
ment did the same, and it had room 
for other forms of state intervention 
before the introduction of the EU 
bank resolution and recovery direc-
tive at the end of 2015.

The new measures, adopted at the 
behest of Berlin, severely constrain 
a eurozone government’s ability to 
rescue a struggling bank. Designed 
to prevent politically unpopular 
taxpayer- funded bailouts from be-
ing repeated, it now means no Ital-
ian bank can be recapitalised with 
public money without first forcing 
huge losses on investors - including, 
in many cases, retail depositors who 
were sold billions in questionable 
bank bond investments.

The exposure of retail investors to 
Italian banks represents a threat to Mr 
Renzi’s political survival. Between a 
half and a third of the €60bn of sub-
ordinated bonds issued by the banks 
are in the hands of 60,000 retail inves-
tors. They own €5bn of subordinated 
debt at Monte Paschi alone. Under 
the new EU banking rules, huge 
swaths of these investors would lose 
money - part of the bail-in process - 
before a single euro of public money 
could be used to rescue a teetering 
Italian bank.

Pier Carlo Padoan, the finance 
minister, insisted on Friday that Italy 

was “continuing to explore all ways 
to allow public intervention in the 
banks within state aid rules . . . to 
protect savings”.

In a country of savers he could say 
little else. There have already been 
at least two suicides of retail inves-
tors who lost savings. “If we bail in 
subordinated debt, people will not 
be able to live,” says a person close to 
the Renzi government.

It is not a view shared by European 
officials who argue that Mr Renzi’s 
predecessors signed up to the bail-in 
rules and failed to take advantage of 
creating a bad bank before state aid 
rules changed.

“There is a temptation to use poor 
grandpa and grandma as an excuse 
to bail out wealthy families and other 
creditors who don’t actually need 
protection,” says Nicolas Véron, of 
think-tank Bruegel. “Given their slow 
reaction and anti-EU rhetoric, the 
Italian authorities should not expect 
huge special favours.”

Birth of the banks
Bankers argue that Italy’s inaction 

stems in part from the origins of the 
banks. The first in Italy was a charita-
ble institution created by Franciscan 
monks when lending was prohibited 
by the Roman Catholic church. They 
were social and political, rather than 
economic, institutions, but have 
evolved into the country’s linchpin, 
which makes their failure unthink-
able.

The most significant owners of 
Italian sovereign debt, the banks are 
also the main source of lending to the 
country’s small and midsized com-
panies which make up 70 per cent 
of its economy. With their closeness 
to the community they have also ties 

with politicians, the Catholic church 
and the media. Monte Paschi was 
traditionally the bank of the centre-
left Democrats, Mr Renzi’s political 
party, which has made restructuring 
it a political nightmare, say bankers.

Against this backdrop, talks be-
tween Italy and EU officials on a 
bailout for its weak banks, which 
passed without success more than 
a year ago, have stumbled. Bankers 
say the government is seeking to buy 
time, arguing that, despite the slide in 
share prices, the worst - for now - is 
over, while it continues to argue for 
invoking a loophole in EU rules to 
undertake a state-funded recapitali-
sation and find private funds to buy 
the worst bad loans.
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Global $2.5trn annual infrastructure investments 
fall short of expanding needs – McKinsey

to a shortfall of about $350 
billion a year, even without 
addressing maintenance 
backlogs. Furthermore, the 
size of the gap triples when 
current investment is com-
pared against what would be 
required to meet the United 
Nations Sustainable De-
velopment Goals (SDGs), 
which are critical for the 
future of undersupplied re-
gions such as Africa.

For instance, Nigeria will 
not be able to sustain its cur-
rent levels of population and 
economic growth without 
enhancing its infrastructure. 
PwC’s 2014 report titled 
“Trends, Challenges and 
Future Outlook: Projects & 
Infrastructure in East, South 
& West Africa” indicates an 
opportunity-filled future for 
infrastructure development 
in Nigeria infrastructure 
spend estimated to grow 
from $23 billion in 2013 to 
$77 billion in 2025.

From 2016 through 2030, 
the world needs to invest 
about 3.8 percent of GDP, or 
an average of $3.3 trillion a 
year, in economic infrastruc-
ture just to support expected 
rates of growth. Emerging 
economies account for some 
60 percent of that need. But if 
the current trajectory of un-
derinvestment continues, the 
world will fall short by roughly 
11 percent, or $350 billion a 
year. The size of the gap triples 
if the additional investment 
required to meet the new UN 
Sustainable development 
Goals is considered.

Public-private partner-
ships have assumed a greater 
role in infrastructure, al-
though there is continued 
controversy about whether 
they deliver higher efficiency 
and lower costs. Either way, 
they will continue to be an 
important source of financ-
ing in the future. But since 
they account for only about 

I
t is estimated that in-
vestment needs would 
average $3.3 trillion 
a n n u a l l y  t h ro u g h 
2030, just to support 

current economic growth 
projections. This figure is 
equivalent to about 3.8 per-
cent of global GDP, accord-
ing to a recent McKinsey 
Global Institute report.

The world spends some 
$2.5 trillion a year on trans-
portation, power, water, and 
telecoms systems that un-
derpin economic activities 
and provide essential ser-
vices. But this has not been 
enough to avoid significant 
gaps, and investment needs 
are only growing steeper.

Despite the clear socio-
economic benefits associat-
ed with building infrastruc-
ture, investment rates have 
actually declined in much 
of the world since the global 
financial crisis in 2008. The 
current trajectory points 

5 to 10 percent of total in-
vestment, they are unlikely 
to provide the silver bullet 
that will solve the funding 
gap. Public and corporate 
investments remain much 
larger issues.

Institutional investors 
and banks have $120 trillion 
in assets that could par-
tially support infrastructure 
projects. Some 87 percent 
of these funds originate 
from advanced economies, 
while the largest needs are 
in middle-income econo-
mies. Matching these inves-
tors with projects requires 
solid cross border invest-
ment principles. Impedi-
ments that restrict the flow 
of financing, from regulatory 
rulings on investment in in-
frastructure assets to the ab-
sence of an efficient market, 
have to be addressed. The 
most important step, howev-
er, is improving the pipeline 
of bankable projects.

STEPHEN ONYEKWELU

JAMB debunks claims it has adopted 
point system as admission criteria

the Federal Government ap-
proved the re-enforcement of 
admissions guideline recog-
nised by law,” Benjamin said.

This comes on the back of 
the cancellation of the post 
Unified Tertiary Matriculation 
Examination (UTME). This 
is far from the point system 
as widely circulated in some 
media. The Board insists the 
point system was an illustra-
tion used by its registrar.

The illustration was meant 
to demonstrate how a few in-
stitutions were using the point 
system to select candidates 
while some of their counter-
parts were subjecting candi-
dates to written test. These 
illustrations are contained in a 
paper presented by the regis-
trar and placed on the JAMB’s 
website, and was adopted by 
the media wrongly as the 2016 
guideline for admission, the 
statement noted.

The 2016 admissions will 
be conducted purely on the 
three existing admission 
pillars of merit, catchment 
area and educationally less 
developed states through 
the following process, he 
said further. Therefore, a list 
of candidates who qualified 
for screening into individual 
institutions based on the 
three stipulated criteria will 
be presented. Such screen-
ing would not demand for 
another test in any form 
written, oral or electronic.

Candidates are to pres-
ent their Senior School Cer-
tificate Examination (SSCE) 
results/Advanced Level 
(AL) results for verification 
and clearing purposes. West 
African Examination Coun-
cil (WAEC), National Exami-
nation Council (NECO) and 
the National Board for Tech-
nical Education (NBTE) 
results or their equivalents 
would be acceptable as ma-
triculation requirements.

Joint Admissions and Ma-
triculation Board (JAMB) 
has debunked claims 
that it has adopted the 

point system as criteria for 
the 2016/17 admissions into 
tertiary institutions. JAMB 
said the information, copied 
from its website as criteria 
for admission into tertiary 
institutions, was a mere il-
lustration.

This is contained in a state-
ment by Fabian Benjamin, 
the board’s head, media and 
information, and made avail-
able on Sunday in Lagos. 
It said on the contrary, the 
Federal Government had ap-
proved the re-enforcement 
of admission guideline as 
recognised by law.

According to the state-
ment, the admission of candi-
dates into tertiary institutions 
will be based purely on three 
pillars namely, merit, catch-
ment and educationally less 
developed states.

It said the point system 
that was wrongfully copied 
from the board’s website and 
currently being circulated by 
some media was used for il-
lustration by Dibu Ojerinde, 
registrar of the JAMB.

Point System Option is a 
process whereby candidate’s 
total points are got from the 
‘O’ Level grades and JAMB 
scores. It means each grade 
would have its equivalent 
point; A=6 marks, B=4 marks, 
C=3 marks. The system sug-
gests that the better a can-
didates’ O’ Level grades, the 
better his or her chances of se-
curing admission. This is the 
grade system used in Ghana.

“Sequel to the recent work-
shop convened by the minis-
ter of education on the modal-
ity for 2016 admission into 
tertiary institutions in Nigeria, 

Abdulrasheed Gar-
ba, a native of Ilorin 
and staff of Ibadan 
Electricity Distri-

bution Company (IBEDC) 
Ilorin district office, Kwara 
State, died while repairing 
faults on electricity step 
down plant situated at Saw-
Mill area, behind College of 
Education in Ilorin.

According to a statement 
issued in Ilorin on Sunday 
by Ayo Baba, public relations 
officer of IBEDC, Challenge 
area, the deceased and other 
two staff were trying to rec-
tify electricity problem that 
had put Saw-Mill, Oke-Erin, 
Muslim Cemetery and other 
areas in Ilorin in blackout for 
about six days.

The statement partly 
read, “It is an unfortunate 
incident. They were three 
effecting repairs when one 

IBEDC staff electrocuted on repairs 
of electricity fault in Kwara

of them was electrocuted. 
Abdulrasheed Garba was 
electrocuted on Thursday 
while partaking in a major 
fault clearing exercise in 
one of the affected areas in 
Ilorin.”

Another source further 
suspected something fun-
ning, saying it was very rare 
for the control centre to 
power the system without 
clearance from the fault 
clearing crew during such 
operations.

The source argued that it 
could not have been death 
by electrocution but rather 
an outright attack linked to 
the diseased occupation.

Meanwhile, no member 
of the deceased family con-
tacted was willing to speak 
to newsmen on the develop-
ment since it had thrown the 
family into mourning ever 
since the unfortunate inci-
dent happened on Thursday.

FX stability, interest rate to rise on back of FPI in fixed income

There is much ex-
pectation of stability 
in foreign exchange 
(FX) and an increase 

in the Nigeria Inter-Bank 
Offered Rates (NIBOR) this 
week, following anticipated 
investments in fixed income 
market by foreign portfolio 
investments (FPIs).

The Nigerian Debt Man-
agement Office (DMO) will 
on Wednesday issue Fed-
eral Government bonds worth 
N120 billion - viz: 5-year, FGN 
JUL 2021 bond (a new issue) 
worth N40 billion; 10-year, 
12.50 percent FGN JAN 2026 
paper worth N40 billion, and 
20-year, 12.40 percent FGN 
MAY 2036 bond worth N40 

HOPE MOSES-ASHIKE billion.
“We expect NIBOR to 

trend upwards amid antici-
pated investments in fixed 
income instruments,” analysts 
at Cowry Asset Management 
said.

According to a report by 
Afrinvest Securities Limited, 
trading sentiment in H1:2016 
was mostly guided by height-
ened inflationary pressure 
and FX risk factors. However, 
“we expect the moderation 
in FX related risk to spur for-
eign investors’ interest in 
Nigerian assets in H2:2016, 
which could offset the ten-
dency of domestic investors to 
price-in inflation risk,” Robert 
Omotunde, head, investment 
research and his team of ana-
lysts at Afrinvest, said.

However, the financial 

markets traded only on Mon-
day and Friday as a result of 
the Ramadan holiday de-
clared by the Federal Gov-
ernment. Consequently, ac-
tivities in the interbank FX 
market were calm last week, 
following liquidity concerns.

The spot rate and 1-year 
forward quote remained 
unchanged on both trading 
days of the week, closing at 
N282.02/$ and N317.82/$, 
respectively.

The analysts believe that 
the ability of the CBN to fulfil 
the $3.5 billion forward com-
mitments in June will mas-
sively boost confidence levels 
in the Nigerian FX market.

The parallel market was 
also quiet as the Naira was 
stable, trading at N352/$ on 
all days of the week.

At the money market last 
week, financial system liquid-
ity opened the week at N330 
billion with Open Buy Back 
rate (OBB) rising 0.1 percent 
to close at 4.6 percent, while 
Overnight Rate (O/N) closed 
flat at 5 percent on Monday. 
There was a T-bills auction on 
Friday where N28 billion, N42 
billion and N120 billion of the 
91-Day, 182-Day and the 364-
Day T-bills were auctioned at 
9.98 percent, 12.24 percent 
and 14.99 percent stop rates. 
The proposed allotment by 
the apex bank was 2.0x the 
offer amount, implying a sig-
nificant liquidity mop-up 
from the system. Thus, OBB 
and O/N rose to 9.0 percent 
and 9.4 percent on Friday, up 
4.5 percent and 4.4 percent 
W-o-W.

... Africa worst hit, Nigeria laden with investment opportunities
SIKIRAT SHEHU, Ilorin

STEPHEN ONYEKWELU 
with agency report
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Remembering Yoni (1)

I wrote last week that the 
world has talked about 
nothing else but Britain’s 
decision, in the June 23 ref-

erendum, to leave the European 
Union (EU). Even as I write this, 
the world is still transfixed by the 
Brexit vote. So, why is everyone 
fixated with Brexit? After all, 
come to think of it, the UK is 
just a small island of about 65 
million people and accounts for 
less than 4% of world GDP. Well, 
Brexit is momentous for two 
main reasons. The first, which 
has been the focus of much of 
the commentary, is that Britain 
and Europe are both so pivotal to 
world peace and prosperity that 
any rupture in their relationship 
is bound to unleash anxieties 
across the world. The second, 
less talked-about, reason is that 
for many countries outside Eu-
rope, Britain is their voice in the 
opaque and labyrinthine world 
of Brussels politics and policy-
making. Surely, if Britain is no 
longer at the EU table, these 
countries’ influence in Brussels 
could shrivel. My main focus is 
the second reason, particularly 
as it affects Africa. But let’s also 
consider the first.

As every student of economic 
history knows, Europe, led by 
Britain, dominated the global 
economy in the 19th century, 
but two devastating wars in the 
20th century reduced it to a 
desolate wasteland. It took the 

US, through its reconstruction 
and development programme, 
the Marshall Plan, to help the 
continent back on its feet. But 
less than two decades after 
World War II, Europe spectacu-
larly bounced back, thanks in 
no small measure to economic 
and political cooperation be-
tween the European countries, 
underpinned by institutional 
arrangements, such as the EU 
and the common market. To-
day, Europe is one of the world’s 
economic power houses, with a 
combined GDP equalling that 
of the US. Four European coun-
tries, Germany, the UK, France 
and Italy, are the world’s 4th, 5th, 
6th and 8th largest economies 
respectively. 

In 2012, the EU was awarded 
the Nobel Peace Prize “for over 
six decades contributed to the 
advancement of peace and rec-
onciliation, democracy and 
human rights in Europe”. Of 
course, peace and prosperity 
are inextricably linked. There-
fore anything that could disturb 
political stability and peace 
in Europe, and undermine its 
economy will certainly agitate 
the world. It was in this context 
that the world’s political elites, 
led by President Barak Obama, 
and the world’s great economic 
institutions, such as the Bank 
of England, the US Federal Re-
serves and the IMF, warned 
against a Brexit vote. But once it 

actually happened, the world’s 
key central banks and finance 
ministers quickly came together 
to reassure markets and inves-
tors. Brexit is just so momen-
tous an event that it has to be 
properly managed to prevent 
serious harms to global peace 
and prosperity. That, I would 
argue, is one reason the world 
can’t stop talking about it!

But, as I said, Brexit is also 
epochal for another important, 
albeit less obvious, reason: it 
would deny many countries an 
effective voice in Brussels. The 
US Secretary of State, John Kerry, 
said recently that the US would 
“miss the UK’s voice within the 
context of the EU”, adding: “I per-
sonally will regret that Britain is 
not going to be at that table when 
there is an US-EU dialogue”. To 
be sure, the “special relation-
ship” between the UK and the US 
ensures that the UK acts, when 
necessary, as the US’s voice in 
EU meetings, articulating US 
interests and values, which, in 
any case, it broadly shares. Thus, 
if Britain is no longer around the 
EU table, the US would, as Kerry 
acknowledged, lose a key ally in 
the EU policy circle, which, truth 
be told, is not short of anti-US 
sentiments!

But, more broadly, Britain’s 
unique liberal voice in EU’s 
economic policy will also be 
missed. In a talk that I gave 
at the London School of Eco-

nomics (LSE) in 2014, titled 
“Negotiating trade in services 
agreements – a case study of 
EU economic diplomacy”, I said 
that it’s difficult to appreciate 
EU trade and economic policy-
making without understanding 
the policy orientation and dif-
ferences of EU Members States. 
Broadly speaking, EU countries 
are traditionally divided into 
two blocs. The first is known as 
the Northern liberals, led by the 
UK, and includes countries such 
as Germany, Denmark, Sweden, 
Luxembourg, Ireland and Fin-
land. The second is the Southern 
or “Club Med” protectionists, 
led by France, and consisting 
of countries like Italy, Spain, 
Portugal and Greece. 

The first group is, as its name 
implies, consistently pro-free 
markets, and it usually looked 
to the UK for leadership. As the 
Financial Times said recently: 
“The UK has consistently been 
a voice for liberal economics 
within Europe”, adding: “With-
out Britain at the table, the EU 
is much more likely to move to-
wards protectionism”. This is not 
a theoretical risk, and has impli-
cations for developing countries, 
particularly Africa. For instance, 
the UK was the chief demandeur 
for the reform of the Common 
Agricultural Policy (CAP), which 
hurts African farmers through 
price distortions. But France 
is often very defensive on CAP 

Brexit will weaken Africa’s voice at the European table

L
ast week Monday 
4th of July, precisely 
a week to the day, a 
rather unusual cer-
emony took place 

at Entebbe Airport, Uganda. 
Israeli Prime Minister Ben-
jamin Netanyahu arrived the 
country on the first leg of an 
East African official tour that 
includes Rwanda, Kenya, 
Tanzania and Ethiopia. It is 
the first such visit by an Israeli 
premier in three decades.

The real purpose of the 
visit was not only to mend 
diplomatic fences but to can-
vass for business, trade and 
investments. It was also to 
mark the fortieth anniversary 
of what became known as the 
Entebbe Raid. Those of my 
gentle readers who are old 

elite commando units. With 
a legendary reputation as one 
of the best paratroopers in the 
Israel Defence Forces (IDF), 
Yoni was recalled from his 
studies at Harvard, where he 
was completing a doctorate in 
philosophy and mathematics.

Created in 1957, Sayeret 
Matkal was modelled after 
the ferocious British Special 
Air Service (SAS), with which 
it shares the motto, “He who 
dares, wins”. Sayeret’s man-
date includes intelligence 
gathering, counter-terrorism, 
rescue operations and spe-
cial reconnaissance behind 
enemy lines. If the IDF has a 
formidable reputation as one 
of the world’s greatest fight-
ing machines, the legendary 
Sayeret belongs among la-
crème-de-la-crème.  It has 
been involved in some of the 
most daring military opera-
tions in Israel’s wars with its 
Arab neighbours. Its pioneer 
commander was the legend-
ary Meir Har-Zion, universally 
acclaimed Israel’s greatest 
military officer ever.  This 
says much for a country that 
has produced consummate. 
Born in war, the state of Israel 
has produced more military 
heroes per square km than 
any other nation in history, 
barring the ancient Greek 
city-state of Sparta. 

It goes without saying that 
no lily-livered sissy could 

ever accidentally sleepwalk 
himself into the high com-
mand of Sayeret Matkal. Yoni 
Netanyahu stood at the end 
of a long line of heroic Jewish 
warrior-tribesmen. Born in 
New York on 13 March 1946 to 
Zila and Benzion Netanyahu. 
His father was a professor 
at Cornell University, with a 
respectable reputation as a 
scholar in Jewish Studies and 
as editor of the Encyclopaedia 
of Jewish Civilisation. 

Yoni was a rather preco-
cious child. At age 12, he 
once wandered alone into an 
orthodox synagogue in Jeru-
salem. When he was asked, 
“Yoni, what are you doing 
here?” he replied, “My father 
is secular, but I am ortho-
dox”.  He would exhibit such 
independent-mindedness 
throughout his short life on 
earth. 

When the family moved 
to America, he seemed not to 
have been particularly enam-
oured of what he described 
as “an empty, meaningless 
life”. He was happy to return 
to Israel in 1964 to do his 
obligatory national service in 
the army. He liked it so much 
that he decided to pursue a 
career in the IDF officer corps. 
In January 1966 he gradu-
ated top of his class at Israel’s 
military academy, decorated 
by none other than General 
Yitzhak Rabin himself. He was 
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enough to remember, would 
recall that forty years ago, 
precisely on July 4th 1976, 
Israeli commandos executed 
a daring mission to rescue 106 
hostages, most of them Jews. 
A Tel Aviv bound Air France 
plane was hijacked by Pales-
tinian and German terrorists, 
forcing it to land at Entebbe.  
My gentle readers would also 
recall that Uganda at the time 
was under the stranglehold of 
General Idi Amin’s brutal dic-
tatorship. It became evident 
that Amin was sympathetic to 
the terrorists who were threat-
ening to kill all the hostages if 
their demands were not met 
within a week. 

Tensions were rising all 
over Israel, as pressures were 
mounted on the government 
by friends and families of the 
hostages to do something 
-- anything. Yitzhak Rabin, 
later himself to be felled by an 
assassin’s bullet in 1995, was 
prime minister at the time. He 
called an emergency meeting 
of his military and security ad-
visers to look at possible op-
tions. A solemn decision was 
taken to send a crack team 
of commandos to rescue the 
hostages. A young Lieuten-
ant Colonel, Jonathan (Yoni) 
Netanyahu, was chosen to 
lead this most sensitive of 
military operations. Barely 30, 
he was Commander of Sayeret 
Matkal, one of Israel’s most Continues on page  42
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a veteran of some of Israel’s 
bloodiest wars. He saw active 
duty during the 1967 war, 
when he was also wounded. 
Joining Sayeret in the early 
seventies, he fought in the 
Golan Heights during the 
Yom Kippur/Ramadan War 
of 1973; receiving the Distin-
guished Service Medal for his 
battlefield exploits. 

Much of what we know 
of his inner life during those 
years is revealed in the many 
letters he wrote home. These 
have been compiled into a 
book, The Letters of Jonathan 
Netanyahu (New York & Jeru-
salem: Gefen, 2001). In March 
1969, he wrote to his parents: 
“In another week I’ll be 23. On 
me, on us, the young men of 
Israel, rests the duty of keep-
ing our country safe. This is a 
heavy responsibility, which 
matures us early... I do not 
regret what I have done and 
what I’m about to do. I’m con-
vinced that what I am doing 
is right. I believe in myself, in 
my country and in my future.”

At the eve of the Yom Kip-
pur War in December 1973, he 
writes his brother Benjamin 
(b. 1952), with whom he was 
particularly close: “We’re pre-
paring for war, and it’s hard to 
know what to expect…. But 
I would rather opt for living 
here in continual battle than 
for becoming part of the wan-
dering Jewish people…. As I 

don’t intend to tell my grand-
children about the Jewish 
state in the twentieth century 
as a mere brief and transient 
episode in thousands of years 
of wandering...”

In August 1967, Yoni was 
married to the beautiful Tutti 
Goodman, but the childless 
marriage was to end in di-
vorce in 1972. His companion 
at the time of his death was 
the winsome Bruria Shaked-
Okon, to whom he was pas-
sionately devoted. Writing to 
her in 1974, lamenting that he 
had lost his “innocence and 
my blind faith in the eternity 
of love”. 

In 1975 Yoni was elevated 
to the exalted position of 
Commander of Sayeret. The 
lot fell on him to lead the elite 
commando team to Entebbe 
on that fateful summer day 
in July 1976. Contrary to the 
fears and doubts that were 
expressed in some circles 
within the IDF, the mission 
turned out to be a success. The 
hostages, with the exception 
of three, were successfully 
airlifted to the safety of Israel. 
Yoni, unfortunately, did not 
make it. A marksman from 
up the airport tower aimed at 
his heart. Yoni was felled in a 
hail of bullets. According to 
one of his comrades in arms, 
“He went first, he fell first”. On 

reform. Thus, Brexit could tip 
the balance of power or centre of 
gravity within the EU away from 
the Northern liberals in favour 
of the “Club Med” protectionist 
members. Surely, those non-EU 
countries, including African 
ones, that can benefit from a 
less protectionist Europe will 
lose a critical voice in Brussels 
if Britain is no longer inside the 
EU to make the case for trade and 
economic openness.

Recently, the London Times 
reported that “The Common-
wealth was desperate for Britain 
to stay in Europe to be its voice in 
Brussels”. That’s not surprising. 
And the same is true for African 
countries. Without a doubt, Brit-
ain was the strongest advocate 
of Africa’s interests in Brussels. 
It pursued a strong pro-trade 
and development agenda, and 
was always concerned about 
the potential impact of EU tar-
iffs for African countries. For 
instance, while the UK strongly 
supported the Economic Part-
nership Agreements (EPAs), it 
was keen that African countries 
that lost their trade preferences 
after concluding an EPA should 
be compensated by the EU. The 
UK was also the strongest advo-
cate ofthe WTO Least Developed 
Country (LDC) services waiver, 
which allows preferential treat-
ment for services and service 
suppliers from LDCs. It pushed 
hard for the waiver and lob-

bied other member states to 
put pressure on the European 
Commission so as to stiffen EU 
negotiation on the issue. After 
the waiver was approved at the 
8th WTO Ministerial Conference 
in 2011, Britain led the drive in 
Brussels for its implementa-
tion amid some nitpicking over 
details by some member states. 
That the EU implemented the 
waiver was certainly due, in large 
part, to Britain’s leadership and 
its strong advocacy and lobby-
ing efforts.

So, make no mistake, Brexit 
Continues on page  42


