
... policy to create 60,000 direct jobs ... importers of tomato paste to pay $1,500 per metric ton
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L-R: Abubakar Jimoh, MD/CEO, Coronation Merchant Bank Limited: Cornelia Utuk, company secretary; 
Babatunde Folawiyo, chairman, and Aigboje Aig-Imoukhuede, chairman, Coronation Capital/president, Ni-
gerian Stock Exchange, at the 2nd Annual General Meeting of Coronation Merchant Bank Limited in Lagos, 
yesterday.             Pic by Francis Abiagam 
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N
igeria’s already de-
layed 2017 budget 
w il l  see fur ther 
drawbacks, as the 
National Assembly 

goes  on a two-week Easter 
break with the said budget still 
pending.

  The 2017 budget approval 
must also wait till the ten Sen-
ate standing committees, yet to 
submit their budget reports on 
Ministries, Departments and 
Agencies do so and that will be 
after the Easter break, which 
commences today.

 The Federal Government has 
hinged the implementation of 
the  National Economic Recov-
ery and Growth Plan (NERGP) 
on the budget. Also,  an early 
passage of the budget was ex-
pected to help drive the recovery 
of the Nigerian economy from its 

2017 budget passage on hold as 
lawmakers go on Easter break

Continues  on page 41

The Federal Government on 
Tuesday, said it is coming 
up with a policy to  protect  

Nigeria’s tomato industry, val-

FG announces new tomato policy to grow local industry, curb wastage
ued  over $180 million, address 
concerns posed by post harvest 
losses and address the concen-
trate needs of the tomato paste 
segment, as regards concentrate 
requirements.

The blue-print of the policy 
which was developed by the  
Ministry of Industry, Trade and 
Investment (MITI) is in line with 
the Federal Government’s goal of 
boosting production, improving 

the value chain and attracting 
investment.

Okechukwu Enelemah, Min-
ister of Industry Trade and In-
vestment, said the tomato  policy 
would protect local production 

in the value chain down to the 
processors.

Enelemah informed news-
men on Tuesday in Abuja, that 
the key objective of the policy  

HARRISON EDEH, Abuja
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NNPC cuts trading deficit by N2.75bn
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T
he Nigerian National 
Petroleum Corpora-
tion (NNPC) said it 
has cut trading defi-
cit by N2.75billion, 

helped by application of its 
new re finery business model, 
where each refinery purchases 
crude oil at export parity price, 
processes and sells the corre-
sponding products on its own 
account.

According to the month-
ly financial and operations 
report for January released 
April 11, the corporation re-
corded N2.75billion reduction 
in its trading deficit in the 
period under review, putting 
the total  trading deficit  at 
N14.26billion.

“The combined value of 
output by the three refineries 
(at import parity price) for 
the month of January 2017 
amounted to N99.13 billion, 

while the associated crude 
plus freight costs was N88.24 
billion, giving a positive mar-
gin of N3.36 billion after con-
sidering an overhead of N7.52 
billion,” the NNPC said in the 
report.

“ T h i s  re p re s e nt s  a b o u t 
16.19 per cent improvement, 
compared to N17.01billion 
recorded in December, 2016, 
in spite of the corporation’s 

OPEC cuts compliance exceed set targets

OPEC states cut oil out-
put in March by more 
than they pledged un-
der supply curbs, ac-

cording to figures the exporter 
group uses to monitor its supply, 
extending a record of higher-
than-expected adherence to 
its first production cut in eight 
years, writes Reuters.

 Nigeria’s economy, which is 
highly dependent on crude oil Continues on page 41

2017 budget passage on hold as lawmakers...
Continued from page 1

Babatunde Fashola (3rd l), minister of power works and housing; Louis Edozien (l), permanent secretary, power, 
in the ministry; Matthew Igbalajobi (2nd l), CEO, Afrinergia Power Ltd; Marilyn Amobi (3rd r), MD/CEO, Nigerian 
Bulk Electricity Trading plc (NBET); Henry Opara (m), chairman/CEO, CT Cosmos; Fernando Palo Bujanada (r), 
representative of the Engineering Procurement Contractor (EPC), of AEE Power, S.A, and others at the signing 
ceremony of the Put/Call Option Agreement (POCA) for Afrinergia and CT Cosmos Solar Power Developers by 
the Federal Government at the Ministry of Power, Works and Housing Headquarters, Mabushi, Abuja, yesterday.

revenues, will receive a boost 
if current crude oil prices are 
sustained.

 The increased compliance 
comes as Brent crude oil prices 
rose marginally above US$56 per 
barrel yesterday, before closing 
at about US$55.98. This is the 
second time in a week Brent 
crude oil price is rising above 
the US$56 mark, raising hopes 
that the prices are set for a higher 

mark.
 Expectations that OPEC may 

agree to an extension of its pro-
duction cuts when it meets on 
May 25 are driving up prices. 
Libya’s decision to shut down 
a major 200,000 barrels per 
day oil field has also helped, 
while many refineries in Asia 
are coming back on stream after 
embarking on their regular an-

ISAAC ANYAOGU

Continues on page 41

... records marginal decline in petrol importation 
as refining capacity increases by 29%

current recession.
 The 2016 budget was passed 

five months into the year and now 
the 2017 budget is faced with a 
similar fate.

“I think we already set ourselves 
up for a late 2017 budget passage, 
once the 2016 budget was to run 
till May 2017, as all urgency to 
pass by December 31 2016 dis-
sipated,” Zeal Akaraiwe, CEO of 
advisory firm, Graeme Black, said 
in emailed response to questions. 

“Given what is contained in 
the proposed 2017 budget and the 
current dire state of the economy, 
other than the formality of passing 
a budget, there is not much in the 
budget to give the economy the 
required boost,” Akaraiwe added.

 Gross Domestic Product sank 
to a 25-year low of -1.5 percent in 
2016, as oil prices tumbled and 
militant attacks cut production 
by around 600,000 barrels a day, 
almost a third of total production in 
Africa’s second largest oil producer.

 President Muhammadu Bu-
hari seeks lawmakers’ approval 
of a N7.2 trillion budget for 2017 
which is 20 percent more than the 
budgeted N6.06 trillion in 2016, as 
the country attempts to spend its 
way out of recession.  The budget 
has a deficit of N2.3 trillion.

 “The National Assembly does 
not inspire confidence that this 
year’s budget will be passed early,” 
Taiwo Oyedele, a partner and head 
of tax at consulting firm, Price Wa-
terhouse Coopers (PWC) said in 
response to questions.

 “The budget proposal was 
submitted by the President last 
December and it’s inexcusable that 
it is still being held back, even as 
the economy is yet to heal from last 
year’s budget passage delay,” Oye-
dele added. He spoke on phone.

 Senate spokesman, Abdullahi 
Sabi warned last month, that the 
2017 budget passage might be 
delayed, owing to the failure of 
government MDAs to appear for 
their budget defence.

 Prior to the Easter break, which 
commences today, Danjuma Goje, 
chairman of the Senate Committee 
on Appropriation, said ten minis-
tries were yet to meet their dead-
lines, meaning that the budget 
approval had to be postponed till 
they resume on  April 25.

 Bismarck Rewane, CEO of ad-
visory firm, Financial Derivatives 
Company, says another passage 
delay “will hurt the economy.

 “A lot of work has gone into 
ensuring there are no delays in pas-
sage this year, we can only hope it is 
passed early enough,” Rewane said 
in response to questions.

 Lawmakers now target an April 

27 deadline, after its March dead-
line turned untenable.

 “Some of the factors likely to 
trigger a delay may be beyond the 
control of the Senate but one would 
expect that they at least show some 
urgency by working extra hours, 
rather than dashing off on a two-
week recess,” a source familiar with 
the matter said.

 “It is almost as if they are not 
in tune with the current economic 
malaise,” the source added.

 Nigeria’s economy is widely 
tipped to exit recession in the first 
quarter, ahead of an official state-
ment by the National Bureau of 
Statistics (NBS) on April 28.

 Government officials released 
an economic blueprint, the “Eco-
nomic Recovery and Growth Plan 
(ERGP),” outlining policies to be 
implemented to boost economic 
growth within four years.

 To live up to expectation, the 
ERGP must overcome a familiar 
stumbling block; poor imple-
mentation.

 In the past, government offi-
cials had never been found to lack 
the kind of ambition that measures 
up to the ERGP standard; rather, it 
was an inability to see through the 
implementation stage that often let 
them down.

 The successful implementation 
of the ERGP is ever more crucial to-
day, as it attempts to breathe life into 
an economy reeling from its worst 
slowdown in a quarter of a century.

 Opeyemi Agbaje, CEO of Lagos-
based RTC Advisory services, 
supports the principles and objec-
tives of the plan expected to boost 
annual economic growth rate to 7 
percent by 2020, but he is unsure if 
government can get implementa-
tion right this time.

 “My major concern is about 
this government’s commitment to 
these principles and the likelihood 
or otherwise, of implementation,” 
Agbaje said in an emailed response 
to questions. 

“So far I have not seen anything 
that leads me to think we would 
aggressively implement the ERGP.”

 The ERGP, to span from 2017 to 
2020, is hinged on making the econ-
omy more competitive by boosting 
oil production and revamping 
refineries, raising power generation 
and adopting cost-reflective tariffs, 
building food-processing zones, as 
well as investing in mines.

It also outlines plans to sell pub-
lic assets and liberalise the foreign 
exchange market.

 The plan is however likely to 
be held back by electioneering in 
2018 and 2019, meaning the cur-
rent administration has barely two 
years to swing into full action on 
the initiatives outlined in the ERGP 
document.

... as crude oil prices flirt with US$56 per barrel
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NDDC meets N1.3trn debt, pays N30bn in 5 months
ects spread across the region 
as well as contingent liability 
of N1.3 trillion.

The NDDC chief executive 
however stressed the need for 
the Commission to get its full 
funding, as provided for in 
the NDDC Act, to enable it 
carry out its mandate. He out-
lined the efforts being made 
to tackle the funding chal-
lenge, noting that the Com-
mission was already meeting 
with the Senate Committee 
on the Niger Delta to ascer-
tain the exact outstanding 
being owed the Commission.

He said the new govern-
ing board and management 
of the NDDC came prepared 
for the task of developing 
the Niger Delta, having used 
the four months before in-
auguration to work out new 
strategies for development, 
anchored on the 4-R initia-
tives.

Ekere said: “We were 
nominated in July and then 
resumed on the 4th of No-
vember, 2016. So, the four 

months of waiting gave us 
one advantage that this board 
and management have over 
any other board. Those four 
months gave us the opportu-
nity to sit down and properly 
go through what the chal-
lenges and issues were, and 
then went ahead and institut-
ed the reforms that we have 
been trying to implement.

“We enunciated the 4-Rs 
strategy; to restore the core 
mandate of the Commission, 
to restructure the balance 
sheet, to reform the gover-
nance systems and to reaf-
firm a commitment to doing 
what is right and proper at 
all times.”

Part of the reforms in-
volved the introduction of 
technology to enhance the 
service delivery systems of 
the Commission, he said, 
observing however that this 
may take some time to be 
fully operational and as such 
required some measure of 
understanding from the 
Commission’s stakeholders.

N
iger Delta De-
v e l o p m e n t 
Commission 
(NDDC) says 
it has paid over 

N30 billion to its contractors 
since the new board and 
management assumed duties 
on November 4, 2016.

The managing director, 
Nsima Ekere, stated this at 
a meeting with executive 
members of the NDDC Con-
tractors’ Association at the 
Commission’s headquarters 
in Port Harcourt.

He said he had also given 
directives that all interim 
payment certificates below 
N20 million be processed for 
immediate payment. “The 
process of documentation,” 
he said, “has started, because 
we believe that things should 
be done right.”

Ekere disclosed that the 
new board met over 8,000 
projects, among which were 
numerous abandoned proj-

He added: “We are re-
forming the governance sys-
tems in NDDC. By the time 
we are done, we will institute 
the governance system that 
we know is proper and run 
NDDC according to best 
international standards, so 
that when we leave, it will 
be impossible for any board 
that comes after us to reverse 
them.

“For the first time also, 
this board approached the 
oil companies working in the 
Niger Delta to involve them 
in the budgeting process for 
them to also make input, 
since they are working in 
the communities and these 
host communities also have 
needs.”

Ekere stated that man-
agement recently set up a 
committee on investigative 
hearing to review allegations 
of corruption levelled against 
some of its staff, as part of 
the commitment to institute 
transparency and probity 
within the Commission.

IGNATIUS CHUKWU

Dogara releases monthly payslips, as face-off 
with Governor el-Rufai deepens

Finally, Speaker of 
the House of Repre-
sentatives, Yakubu 
Dogara on Tuesday 

released his monthly payslip 
in response to Governor Na-
sir el-Rufai’s demand.

According to the payslips 
made available to Business-
Day, the Speaker receives 
net pay of N402,530.37.

Breakdown of the month-
ly salary showed that the 
sum of N205,425.83 is for 
basic salary; N175,461.96 is 
for constituency allowance; 
N20,642.68 is for recess al-

lowance, while the sum of 
N55,952.50 is deducted as 
Pay as You Earn leaving the 
balance at N346,577.87.

However, there was no 
reference made to the actual 
money paid as security votes 
for the office of the Speaker.

D o g a r a ,  w h o  s p o k e 
through Abdulrasak Nam-
das, chairman, House Com-
mittee on Media and Public 
Affairs, assured Nigerians 
that the Clerk of the Nation-
al Assembly, Mohammed 
Sani-Omolori, had been 
mandated to publish the 
2017 budget of the National 
Assembly.

FAAN sets up panel to investigate 
fire outbreak at headquarters

Federal Airports Author-
ity of Nigeria (FAAN) 
at the Murtala Mu-
hammed Airport Lagos 

has set up panel to investigate 
the fire outbreak at its office 
yesterday.

Three departments - audit, 
commercial and part of public 
affairs, were affected by the 
inferno.

Managing director of the 
agency, Saleh Dunoma, said 
the management of the au-
thority constituted the panel 
comprising the Nigeria Police 
Force, the Nigeria Civil Aviation 
Authority (NCAA), Accident 
Investigation Bureau (AIB), 
Department of State Secu-
rity (DSS), Aviation Security 
(AVSEC) department, Safety 
Department, Fire Department, 
while the Legal Department of 
FAAN would serve as secretary 
of the panel.

The panel was given two 
weeks to submit its report, the 
managing director disclosed, 
adding that the investigation 
would not affect that of the 
police.

The agency’s fire-fighting 
unit supported by the Lagos 
State Fire Service Department 
put out the fire at about 10am.

Early callers at the head-
quarters were the commis-
sioner of police, Lagos State 
Command, Fatai Owoseni, 
Airport Command commis-
sioner of police, Besan Gwana, 
and the director-general of the 

NCAA, Mukhtar Usman, who 
came to assess the incident.

FAAN workers gathered in 
groups to discuss the incident 
while the premises were con-
doned off by security personnel 
who prevented people from 
gaining access.

The Airport CP said the 
command was carrying out 
investigation, saying, “My po-
licemen on patrol observed 
that smoke was bellowing from 
those buildings. Efforts were 
mobilised to quell the inferno. 
I was here when the fire fighters 
arrived well on time and they 
were able to put out the fire 
on time. You can see that the 
building got burnt partly, it was 
due to the efforts of the fire men 
otherwise the whole building 
would have been razed down.”

The FAAN MD, who briefed 
newsmen in the presence of 
senior management staff of the 
agency, described the incident 
as unfortunate, stressing that 
the panel would determine the 
immediate and remote causes 
of the incident and proffer solu-
tion that would forestall future 
recurrence.

Dunoma said arrangement 
is ongoing to provide tempo-
rary offices for the departments 
affected by the incident to 
ensure that operations at the 
agency go on smoothly.

On the new headquarters 
building, the MD said the plan 
is still on course, saying some 
architects had submitted de-
signs to the agency while the 
best would be selected.

KEHINDE AKINTOLA, Abuja

IFEOMA OKEKE

Malabu Oil moves against FG over $13.5bn Zabazaba deepwater project

The last might not have 
been heard from Mal-
abu Oil and Gas Lim-
ited in its legal assault 

against Federal Government, 
as it approached a Federal High 
Court in Abuja, seeking an order 
of court stopping Shell Nigeria 
Exploration and Production 
Company and Nigerian Agip 
Exploration Company Limited 
from signing the Final Invest-
ment Decision (FID) for the 
$13.5 billion Zabazaba Deep-
water project located in Oil Pros-
pecting Licence (OPL 245) in the 
second quarter of this year.

In the motion on no-
tice marked FHC/ABJ/
CS/201/2017, Malabu Oil & 
Gas Limited is further asking 
for an order of interlocutory in-
junction restraining the Federal 
Government and the minister 
of petroleum resources, from 
considering to revoke or revok-
ing the re- allocation of OPL 245 
granted to the applicant by vir-
tue of the 1st & 2nd defendants’ 
letter of July 2, 2010 pending the 
determination of this suit.

The suit filed by J.A. 
Achimugwu on behalf of Mal-
abu Oil was triggered by media 
publications to the effect that 
the Federal Government, the 
minister petroleum Resources, 
Shell Nigeria Ultra-Deep Lim-
ited, Shell Nigeria Exploration 
and Production Company Ltd 
are negotiating to “sign the Fi-
nal Investment Decision (FID) 
for the $14.5 billion Zabazaba 
Deep water Project located in 
Oil Prospecting Licence (OPL 
245) in the second quarter of 
this year.

Those listed as defendants 
in the suit are Federal govern-
ment, the Minister Petroleum 
Resources, Shell Nigeria Ultra-
Deep Limited, Shell Nigeria 
Exploration and Production 
Company Ltd; Nigerian Agip 
Exploration Company Ltd; Eco-
nomic and Financial Crimes 
Commission and Chief Dan 
Etete. Justice John Tsoho, hav-

ing heard the exparte, fixed 
May 18, 2017 for the hearing of 
the motion.

Justice Tsoho also granted 
leave to the applicant to serve 
the writ of summons and other 
processes on Shell Nigeria 
Ultra-Deep Limited at No. 21 
and 22 Marina Avenue, Lagos.

The plaintiff is further seek-
ing an order of interlocutory  
injunction restraining each and 
all the defendants/respondents 
by themselves, their Servants or 
agents or howsoever otherwise 
from offering for sale, selling, 

mortgaging or in any form what-
soever alienate and/or grant 
any oil Prospecting Licence or 
lease to any other person or 
persons in respect of Zabazaba 
Deep water and /or Etan oil 
fields located within the area of 
the oil prospecting Licence 245 
(OPL245) the subject matter of 
this suit pending the hearing 
and determination of this suit.

Malabu Oil is further asking 
for an order of interlocutory 
injunction restraining the 1st & 
2nd defendants/respondents 
(Federal government and the 

Minister Petroleum Resources)  
by themselves, their Servants or 
agents or howsoever otherwise 
from entering into any form 
of agreement with the 3rd, 4th 
and 5th defendants/ Respon-
dents or with any third parties to 
prospect for and / or explore for 
Oil/ petroleum products within 
the area covered by Zabazaba 
Deep water and/or Etan oil 
fields within the area covered 
by the oil prospecting Licence 
245 (OPL245) the subject matter 
of this suit pending the hearing 
and determination of this suit.

... says House will make public its 2017 budget

SEYI ANJORIN, Abuja
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L-R: Adeyinka Asekun, chairman, WEMA Bank plc; Governor Nasir el-Rufai of Kaduna State; Yusuf Barnabas Bala, 
deputy governor of Kaduna State, and Segun Oloketuyi, MD/CEO, WEMA Bank plc, at the commissioning of the bank’s 
new branch in Kaduna.

NESG sees private sector role in 
FG’s growth recovery plan

Senate demands withdrawal of different versions of constitution from circulation

Senate has called for 
the withdrawal of vari-
ous versions of the 
country’s Constitu-

tion in circulation, so as to 
facilitate harmonisation of 
the comprehensive copy of 
the document.

It therefore mandated 
its Committee on Judiciary, 
Human Rights and Legal 
Matters to liaise with the 
National Judicial Council, 
Attorney General of the 
Federation and other rel-
evant agencies to withdraw 
the different copies of the 
Constitution in circulation.

The upper legislative 
chamber also called for “the 
printing and distribution of 
the authentic, consolidated 
Constitution of the Federation 

Ad hoc Committee 
investigating the $17 
billion undeclared 
crude exported to 

global destinations on Tuesday 
directed Nigerian National Pe-
troleum Corporation (NNPC) 
to provide details of all the mul-
tiple accounts operated before 
the introduction of Treasury 
Single Account (TSA).

This was to enable the Com-
mittee ascertain and determine 
the actual amount accrued from 
the sale of crude oil and pay-
ments into Federation Account 
and level of compliance with 
extant financial regulations.

Abdulrazak Namdas, chair-
man and members of the ad-
hoc committee, had expressed 
concerns over the 47,366,887 

with the different alterations 
embedded where they belong 
to make the Constitution one 
whole document to guide 
the generality of the Nigerian 
populace and the interna-
tional community.”

This was sequel to a mo-
tion on the need to harmonise 
the various versions and cop-
ies of the Nigerian Constitu-
tion in circulation into one 
authentic whole. Chukwuka 
Utazi at Tuesday’s plenary 
sponsored the motion.

Recall that the Nigerian 
Constitution came into effect 
on May 29, 1999, with eight 
chapters, 320 sections and 
seven schedules.

Leading the debate on 
the motion, Utazi said: “The 
Constitution of any country 
is the grand norm for which 
all other laws, instruments 

barrels differential in the docu-
ments submitted to the com-
mittee by NNPC, Department 
of Petroleum Resources (DPR), 
Nigeria Customs Service (NCS), 
NIMASA, and Nigerian Navy 
on the crude oil lifted.

According to the docu-
ments submitted to the com-
mittee, 13 oil companies over 
lifted 7,423,266 barrels of crude 
in 2011 while 18 companies 
over lifted 20,367,803 barrels 
of crude in 2012.

Namdas, who confirmed 
that OICs paid directly into the 
CBN Petroleum Profit Tax FIRS 
account, expressed concern 
over NNPC denial of the ac-
count. According to him, Shell 
Petroleum specifically paid 
over $2 billion into the account 

and institutions derive their 
authority, legitimacy and 
powers.

“Since 1999, the Constitu-
tion has successfully gone 
through three alterations, in 
July 2010; November 2010 and 
March 2011, respectively, and 
in each case, amending vari-
ous provisions to bring them 
in conformity with contem-
porary democratic practice 
and realities.

 “These alterations are 
printed as separate provisions 
and there has not been an 
attempt to embed and graft 
them into the Constitution as 
one whole living document.”

Utazi further noted that in 
some versions of the constitu-
tion, Sections 84 ends with 
Sub-section 6, while in other 
versions, the same Section 84 
ends with Sub-section 7.

as BO/Shell/NNPC in 2012.
But in swift response to the 

issue, Chris Akamairo, NNPC’s 
general manager, Finance 
Crude Oil and Marketing Divi-
sion, explained that “no opera-
tor can pay cash call” into the 
account directly.

The lawmakers also queried 
the Corporation for failing to 
give details of the money paid 
into the Petroleum Profit Tax 
account on behalf of Federal 
Inland Revenue Service (FIRS); 
the sum of $8.8 billion accrued 
from 80,069,372 barrels of 
crude which the Corporation 
claimed that SPDC lifted as well 
as the disparity between NNPC 
and DPR records on crude lifted 
by Star Deepwater, SNEPCO 
and Total Upstream.

NDDC meets N1.3trn debt, pays N30bn in 5 months
The NDDC chief executive 

however stressed the need 
for the Commission to get its 
full funding, as provided for 
in the NDDC Act, to enable it 
carry out its mandate. He out-
lined the efforts being made to 
tackle the funding challenge, 
noting that the Commission 
was already meeting with the 
Senate Committee on the 
Niger Delta to ascertain the 
exact outstanding being owed 
the Commission.

He said the new governing 
board and management of the 
NDDC came prepared for the 
task of developing the Niger 
Delta, having used the four 
months before inauguration 
to work out new strategies for 
development, anchored on the 
4-R initiatives.

Ekere said: “We were 
nominated in July and then 
resumed on the 4th of Novem-
ber, 2016. So, the four months 
of waiting gave us one advan-
tage that this board and man-
agement have over any other 
board. Those four months 
gave us the opportunity to 
sit down and properly go 
through what the challenges 

and issues were, and then 
went ahead and instituted 
the reforms that we have been 
trying to implement.

“We enunciated the 4-Rs 
strategy; to restore the core 
mandate of the Commission, 
to restructure the balance 
sheet, to reform the gover-
nance systems and to reaffirm 
a commitment to doing what is 
right and proper at all times.”

Part of the reforms in-
volved the introduction of 
technology to enhance the 
service delivery systems of 
the Commission, he said, 
observing however that this 
may take some time to be 
fully operational and as such 
required some measure of 
understanding from the Com-
mission’s stakeholders.

He added: “We are reform-
ing the governance systems 
in NDDC. By the time we are 
done, we will institute the gov-
ernance system that we know 
is proper and run NDDC ac-
cording to best international 
standards, so that when we 
leave, it will be impossible for 
any board that comes after us 
to reverse them.

N
iger Delta De-
v e l o p m e n t 
C o m m i s s i o n 
(NDDC) says 
it has paid over 

N30 billion to its contractors 
since the new board and man-
agement assumed duties on 
November 4, 2016.

The managing director, 
Nsima Ekere, stated this at a 
meeting with executive mem-
bers of the NDDC Contractors’ 
Association at the Commis-
sion’s headquarters in Port 
Harcourt.

He said he had also given 
directives that all interim pay-
ment certificates below N20 
million be processed for im-
mediate payment. “The pro-
cess of documentation,” he 
said, “has started, because we 
believe that things should be 
done right.”

Ekere disclosed that the 
new board met over 8,000 
projects, among which were 
numerous abandoned proj-
ects spread across the region 
as well as contingent liability 
of N1.3 trillion.

“For the first time also, 
this board approached the 
oil companies working in the 
Niger Delta to involve them 
in the budgeting process for 
them to also make input, since 
they are working in the com-
munities and these host com-
munities also have needs.”

Ekere stated that man-
agement recently set up a 
committee on investigative 
hearing to review allegations 
of corruption levelled against 
some of its staff, as part of 
the commitment to institute 
transparency and probity 
within the Commission.

He, however, expressed 
regrets that “the hearing was 
disrupted following some se-
curity breaches,” adding: “In 
spite of this, a lot of petitions 
and memoranda have been 
received by the committee 
and they are working on them 
to get to the end of these al-
legations.”  

He declared that the Com-
mission was ready to work with 
partners who would add value 
to regional development, as 
well as help the Commission 
to deliver on its mandate. 

The year 2017 com-
menced with projec-
tions of growth being 
pronounced in sev-

eral quarters.
This is complemented by 

the conscious efforts of Federal 
Government to synthesise and 
implement economic growth 
recovery plan for the nation, a 
development widely acknowl-
edged, and reassuring to many 
Nigerians.

Amid this development, 
the Nigerian Economic Sum-
mit Group (NESG) says there 
is an important complemen-
tary role that the private sector 
needs to play in order for the 
economy to stem the tide of 
decline.  

The NESG has ever com-
mitted to remaining at the fore 
of advocacy and intervention 
on all issues regarding the 
adoption of policies conducive 
for good governance and sus-
tainable private sector led eco-
nomic development in 2017. 

Kyari Bukar, chairman, 

Reps demand details of NNPC’s multiple accounts

Nigerian Economic Summit 
Group said based on their pro-
jection, the Nigerian economy 
will experience GDP growth 
rate of 0.6 percent in 2017.

“This means economic 
activities will improve in the 
year. As stated in our Macro-
economic Outlook for 2017, 
we believe that any economic 
recovery outside the scope 
of supporting the productive 
base of the economy will not 
be sustainable”, he said at the 
twenty-first (21st) annual gen-
eral meeting of the NESG held 
Tuesday in Lagos.

“It would only depict a typi-
cal case of postponing the ‘evil 
day’. Nigeria, therefore, must 
realise that looking inward 
remains the sustainable way 
to create jobs and enhance 
foreign exchange earnings 
through the increase in net-
exports”, Bukar noted. 

Recently, President Mu-
hammadu Buhari launched 
the Economic Growth and 
Recovery Plan for a period of 
three years, covering 2017 to 
2020.

Stakeholders advice on low-cost 
financing for execution of ERGP

Stakeholders and ana-
lysts have suggested 
low-cost financing 
options for the imple-

mentation of the Economic 
Recovery and Growth Plan 
(ERGP), while urging the 
Federal Government to be 
bold, creative and stubborn 
in executing it.  

The suggested financing 
options include intensifica-
tion of tax revenue drive, capi-
tal market, remittances and 
Diaspora bonds, co-financing 
arrangement with pension 
funds, issuance of project-
tied bonds and foreign direct 
investment.

Olu Ajakaiye, executive 
chairman, African Centre 
for Shared Development Ca-
pacity Building (ACSDCB), 
Ibadan, gave the financing 
options yesterday while de-
livering a keynote address 
on the theme, “Financing 

Nigeria’s Economic Recovery 
and Growth Plan: Options for 
Low Cost Financing of the 
Programmes,” at the bullion 
lecture organised by Centre 
For Financial Journalism in 
Lagos.  

Ajakaiye said the excellent 
macroeconomic framework 
of the ERGP provided a rea-
sonable basis for considering 
issues of financing the plan. 
This, he said, is because the 
ERGP document admirably 
decomposed the size of the 
investment programme of the 
plan into those to be taken by 
federal and state governments 
as well as by the private sector.

He stressed the need 
to broaden the tax base 
and improve the tax ad-
ministration capacity and 
processes in order to mobil-
ise additional non-oil rev-
enue to support the various 
programmes and activities 
aimed at structural trans-
formation of the economy 
envisaged in the ERGP.

IHEANYI NWACHUKWU

IGNATIUS CHUKWU

... query whereabouts of 47,366,887bKEHINDE AKINTOLA, Abuja
OWEDE AGBAJILEKE, Abuja

HOPE MOSES-ASHIKE



8 Wednesday 12 April 2017



J. B. NWACHUKWU
Nwachukwu is a lawyer and a writer. 

He can be reached on: 
nwachukwujo@gmail.com

COMMENT Send 800word comments to comment@businessdayonline.
comment is free

9Wednesday 12 April 2017 BUSINESS  DAYC002D5556

It’s pointless to deny 
that there aren’t cor-

rupt judges, however it 
is unrewarding to refrain 
at every function that the 
judiciary is corrupt. This 
is not a new discovery. 
Moreover corruption is 
not rooted only in the  
judiciary. It is in the 

executive, legislature, 
private sector, religious 
sector, the world over 

Lawyers: Defenders of the judiciary

Why e-commerce remains largely traditional in Nigeria

I 
was in court on the 7th of 
last month. My matter, a 
contempt proceeding, was 
the second in the cause list. 
The first matter was slated 

for ruling on an interlocutory ap-
plication. The judge said he was 
not going to deliver the ruling 
until the claimant’s counsel, Mr 
Femi Falana - who was absent 
and unrepresented - explains 
a recent statement of his. Last 
year, at a Nigerian Bar Asso-
ciation event in Enugu Mr Falana 
said that the Nigerian courts had 
become “supermarkets where 
only the rich do their shopping”. 
This statement, apart from being 
rash and misleading as it hastily 
generalises, is very derogatory. It 
derogates all Nigerian judges and 
this is really unfair. And moreover, 
such a statement does more harm 
than good for it does not fish out 
and discipline the corrupt judges. 
What such a statement does is to 
disparage the public image of the 
judiciary. Such a statement from 
a legal luminary in addition to re-
inforcing a widely held mis-belief, 
further abuses the idea and re-
spect every Titi, Dapo and Haruna 
has for judges and the judicial 
process, and invariably the legal 
profession would be shown in bad 
light. The integrity of the courts 
is on trial and the courts have 
to guard their integrity jealously 

Despite the growing appeal 
of e-commerce, available 
data shows that the shop-

ping behaviour of majority of 
Nigerians is still largely traditional 
– with many preferring to see, 
touch or experience the product 
in action before making the buy-
ing decision.

In this piece, Yudala – Nigeria’s 
leading online and offline retail 
chain – dissects the e-commerce 
revolution and why most Nigeri-
ans remain slow in changing their 
traditional shopping habits.

E-commerce has become a 
thriving global industry. A recent 
report released by the Oxford Busi-
ness Group revealed that retail 
sales hit a whopping $22b figure 
globally in 2016, with online shop-
ping figures accounting for a major 
part of this outlay. In advanced 
climes where access to the internet 
and of course, literacy levels stand 
at appreciable levels, e-commerce 
has become a lifestyle for many. 
Interestingly, global retail sales, 
of which e-commerce makes up 
a major part, is projected to rise 
further to an estimated 27 trillion 
dollars by 2020.

Nigeria has also been bitten 
by the e-commerce bug. This has 
been made possible by the prolif-
eration of online stores all compet-
ing for the attention of shoppers, 
many of whom are eager to jump 

because its power to adjudicate is 
coeval to its ability to preserve and 
defend its integrity and majesty. 

I do not deny the existence 
of corrupt judges; it’s pointless 
to deny that there aren’t corrupt 
judges, however it is unreward-
ing to refrain at every function 
that the judiciary is corrupt. This 
is not a new discovery. Moreover 
corruption is not rooted only in 
the judiciary. It is in the executive, 
legislature, private sector, reli-
gious sector, the world over. What 
intellectual minds should be 
concerned with is the imperative 
and urgent need to think of ways 
to curb corruption.

As our democracy matures, 
it’s imperative that we learn to 
follow due process. The National 
Judicial Council (NJC) exercising 
its power of subsidiary legislation 
has enacted several judicial disci-
pline regulations such as the code 
of conduct for judicial officers of 
the Federal Republic of Nigeria 
and the National Judicial Policy. 
These regulations stipulate the 
procedures for reporting judicial 
officers who are suspected to have 
engaged in corrupt or unprofes-
sional conducts. According to the 
NJC, since April 2000 to October 
2016, it received 808 petitions 
out of which 132 Judicial officers 
were sanctioned. Just last year, 
judges like Muhammed Tsamiya, 
formerly of the Court of Appeal, 
Umezuilike and a host of others 
were retired, while Kabiru Auta 
was dismissed and his prosecu-
tion was recommended. All these 
persons were not sanctioned as a 
result of media prosecution but 
by petitioners who followed the 
due process. We may fairly con-
clude that the NJC, despite the 
tight schedules of its members, is 
performing its duty. Unlike other 

on the ease and convenience of the 
e-commerce train.

Nevertheless, e-commerce is 
still at the rudimentary stage in 
Nigeria as the pace of adoption 
and acceptance is decidedly slow. 
Despite the huge strides recorded 
in the Nigerian e-commerce land-
scape – especially with the massive 
awareness for globally celebrated 
shopping festivals such as Black 
Friday and Cyber Monday, among 
others – the average Nigerian is 
still an unrepentant traditional 
shopper.

In spite of the massive hype and 
growing status of e-commerce in

Nigeria, you are better off con-
vincing the average Nigerian to 
make the final buying decision 
when you can provide him or her 
with an opportunity to ‘experi-
ence’ the product before parting 
with hard-earned money. This 
often involves visiting a physical or 
brick-and-mortar store location to 
interact with sales attendants and 
getting a chance to see a demon-
stration of the item before the sale 
is closed.

This traditional shopping be-
haviour goes a long way to justify 
the unique Yudala model of com-
bining an online store with physi-
cal offline stores located nation-
wide. Cases abound of most walk-
in customers actually admitting 
to having checked out a particular 
product online but still preferred 
to physically visit the store to see 

arms and agencies of government, 
the judiciary is the only one that 
takes the duty of disciplining its 
erring officials seriously.  While 
Mr Femi Falana laments the rot 
in the judiciary, he has not told 
us if he has filed petitions against 
the corrupt judges and what their 
outcome have been. It is only fair 
that Mr Femi Falana and all the 
anti-corruption czars should fol-
low procedure and ventilate their 
accusations through the stipulated 
medium. I’m sure they will get 
results. It will be unrealistic for 
the NJC with its tight schedule to 
investigate very case of judicial 
corruption any lawyer refers to on 
air or in print, whether frivolous or 
not. That’s why they the procedure 
has to be followed.  If Mr Femi Fa-
lana is truly interested in eliminat-
ing the bag eggs in the judiciary, he 
should investigate and present his 
petitions before the NJC. Till then 
let’s have some peace. 

Lawyers, whether or not under 

the product before purchase.
A few factors are responsible for 

this largely traditional approach 
to the e-commerce revolution in 
Nigeria:

Trust remains a major issue: 
Many Nigerians live in constant 
dread of online fraud and will 
do anything to avoid using their 
debit card to process payments 
electronically. According to data 
from the Nigerian Inter-Bank Set-
tlement System (NIBSS) the year 
2014 saw 1,461 reported cases of 
electronic or e-fraud, with actual 
losses grossing N6.216 billion. In 
2015, about 946 attempted e-fraud 
cases were also recorded by banks, 
Other Financial Institutions (OFIs) 
and Mobile Payment Operators 
(MPOs), resulting in an estimated 
loss of N5 billion.

Recently, the Minister of Com-
munications, Adebayo Shittu in-
dicated that about N78 billion is 
lost yearly in Nigeria to all forms 
of cybercriminal activities. This 
reality has stunted the growth of 
e-commerce in Nigeria.

Internet access is elusive for 
many: It is an open secret that 
e-commerce is driven by access 
to the internet. However, internet 
access for many in this part of the 
world is an expensive venture. 
Worse still, the number of internet 
users seems to be declining. Go-
ing by the most recent statistics 
released by the Nigerian Com-
munications Commission (NCC), 

the auspices of the NBA have a 
duty to defend the judiciary. We 
know and understand the princi-
ple of the rule of law and how dif-
ficult the adjudication process is. 
It does not mean shielding judicial 
officials from corrupt or illegal acts 
rather it entails ensuring that the 
judiciary is independent and not 
intimidated. The executive and the 
legislature, who are also quick to 
accuse the judiciary of corruption, 
inefficiency, perversion of justice 
and sluggishness, are the guiltiest. 
The recent face-off between the 
Department of the State Services 
(DSS) and the EFCC regarding 
the credibility of Ibrahim Magu to 
serve as the chairman of the anti-
corruption agency proves that 
adjudication of a dispute is not an 
easy task. Since last year, the fear-
less President Buhari has been in 
possession of the DSS report and 
the defence of Magu, yet he has 
not been able to resolve the dis-
pute. He has even exhausted the 
90 days period courts are given to 
deliver judgment. He is experienc-
ing this difficulty – despite the ab-
sence of an appeal or interlocutory 
applications – because of power 
play and pressure. If President 
Buhari – supposedly brave and 
merciless – is susceptible to this 
kind of pressure and power play, 
we can now probably appreciate 
what our judges go through on a 
regular basis.    

The government of President 
Buhari which has regularly given 
short shrift to the rule of law is 
trying to intimidate the judiciary 
and the NBA, unfortunately, has 
failed to defend the judiciary. This 
government’s disrespect of the 
judiciary ranges from disobeying 
numerous court orders and ac-
cusing the judiciary and lawyers 
of aiding corruption. It reached 

the number of internet subscribers 
in Nigeria’s telecommunications 
networks declined to 91, 274,446 
in January 2017. According to the 
figures released, internet users 
dropped to 91,274,446 in January 
as against 91,880.032 users record-
ed in December 2016, showing a 
decline of 605,586. This is one of 
the major reasons why the average 
shopper remains seemingly stuck 
in his largely traditional shopping 
ways.

Unsavoury experiences from 
delivered orders: The e-commerce 
experience in Nigeria has been 
stalled by the action of some online 
retailers who end up disappointing 
the customer with the delivery of 
items different or inferior in qual-
ity from the one seen or ordered 
online. In such a case, the custom-
er has to bear the inconvenience 
of having to either navigate the 
thorny process of seeking a refund 
or waiting an extra lengthy number 
of days to get the right item. This 
is why ensuring that “What you see 
is what you get” remains a unique 
selling point in the e-commerce 
market.

Millions remain underserved 
or unreached in the hinterlands: 
A recent report revealed that the 
Nigerian e-commerce industry 
recorded a handsome $1.9b figure 
in 2016 and the figure is expected 
to reach an estimated $3.9b in 
2020. However, e-commerce in 
Nigeria remains a predominantly 

its peak when the DSS invaded 
the residences of judicial officers 
and arrested them for alleged cor-
ruption. It was tragic to hear some 
lawyers defend the DSS. The DSS 
just like the EFCC sought to tarnish 
the image of the judges in the court 
of public opinion by publishing 
false and incomplete information 
such as the allegation that the 
NJC was shielding judicial officers 
from prosecution. After a meeting 
on 11th October 2016, the NJC 
gave a widely published detailed 
analysis of all that transpired with 
facts and references. The DSS has 
not replied. 

The DSS and the EFCC have 
to abide by the rule of law and 
most importantly act profession-
ally and competently. Rather than 
continue to intimidate judges and 
lawyers, they should come to court 
prepared. The removal of restric-
tions to the bank accounts of Mr 
Mike Ozekhome and Mrs Patience 
Jonathan, the discharge and ac-
quittal of Mr AdeniyiA demola, 
his wife and Mr Orubebe is a sign 
that the intimidation ploy of the 
government has failed. 

The American Bar Association 
(ABA) is not apathetic when the 
integrity and independence of 
their judiciary is at stake. When 
President Trump tweeted against a 
judge, James L. Robart, they swiftly 
responded reiterating – regardless 
of the merit of the judge’s decision 
– that the independence of the 
judiciary was not up for negotia-
tion; that an attack on judges was 
an attack on the constitution; and 
that it’s the duty and privilege of 
every lawyer to defend the judi-
cial branch. The NBA can learn 
from this.

urban phenomenon. For many 
in the hinterlands and rural com-
munities hobbled by the absence 
of the most basic infrastructure, 
e-commerce will remain an ab-
stract concept for a long time. To 
reach these ones, citing a physical 
store not too far from their location 
remains the best bet.

S eeing and touching sel ls 
quicker than just seeing: Ever 
wondered why many shoppers 
with access to the internet still 
end up carrying out most of their 
e-commerce purchases in physical 
stores? For many Nigerians, seeing 
and being able to touch the item 
beats just being able to see it on the 
screen of a mobile phone or laptop. 
Majority still want to see, touch, 
feel and/or experience a product 
before they part with their money.

Nothing can replace the plain 
old physical contact: Commerce 
in Nigeria originated from a tradi-
tional stand-point. Nothing feels 
better than haggling with a seller 
face-to-face and eventually secur-
ing a bargain. The glint in the eyes 
of the buyer and renewed spring 
in the steps are a sight to behold. 
For now, at least, e-commerce will 
struggle to completely wipe away 
this culturally-ingrained shopping 
behaviour.
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seek public or political offices for 
their personal interests and share the 
proceeds thereof with their “clients” 
or “constituencies” who receive “preb-
ends” from the lord and master. In this 
system, the formal or official purpose 
of government becomes secondary 
or even irrelevant! Such prebendal 
politics becomes self-sustaining and 
permanently institutionalised in a 
unitary government where all sources 
of wealth and power are concentrated 
in an unproductive, rent-distributing, 
corrupt state! The states themselves 
then receive “prebends” from the 
federal government! The prebendal 
nature of our nation is starkly il-
lustrated in the ritual of the Federal 
Executive Council (FEC)sitting weekly 
or fortnightly to approve contracts (in 
effect distributions from the national 
purse) and in the monthly Federal Ac-
count Allocation Committee (FAAC)
meetings where the states and federal 
government gather monthly to share 
proceeds of the sale of oil!

It is also illustrated in the long list 
of matters dedicated to the federal 
government in the exclusive legisla-
tive list and in the revenue allocation 
formula which gives 52% of national 
revenue to an incompetent and remote 
federal government, which in effect 
operates as a feudal bureaucracy with 
an “emperor”,“sheik” or “king” at its 
head! Centralisation subverts Nigeria 
in other ways – a constitution that 
creates states and local government 
with powers to enact law and bye-
laws, but prohibits them from creating 
law enforcement agencies to oversee 
compliance and sanctions regarding 
those laws. So in the absence of state 
policing organs and monopoly of 
law enforcement by a single federal 
police which is starved of resources 
and bereft of capacity and modernity, 
a near-complete breakdown of law 
and order is the consequence! That is 
why Boko Haram nearly brought this 
country to its knees for over five years; 
that is why so-called Fulani herdsmen 
kill with impunity across the whole 
country; and that is why you have 
rampant, unchecked kidnapping and 
crime across Nigeria!

It is because of centralisation that 
we take huge resources every year 
from the Niger-Delta while leaving 

In my view, continued 
instability and underdevel-
opment in Nigeria would be 
addressed only by returning 
to a genuine federal system 
that allows autonomy and 
devolution of power to the 

states or regions (now called 
geo-political zones)
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the region desolate and poor; we hand 
over “prebends” to acquiescent elites 
from the region only for the excluded 
majority to explode in anger every 
now and then as we saw with Isaac 
Adaka-Boro, the Orkar coup and now 
the militancy that frequently cripples 
oil production. Our defacto unitary 
system has produced states and local 
governments who can neither pay 
staff salaries nor perform the basic 
functions of governments-who can-
not properly educate their citizens, 
secure their communities or provide 
basic, functional roads and other 
infrastructure.  

Another effect of centralisation 
are the huge mineral resources, solid 
minerals, either left untapped or 
mined illegally by persons and firms 
who lack the resources, organisa-
tion and network required to build 
a thriving mining sector. The federal 
government in which the constitution 
bestows control of solid minerals is 
either too remote from the locations 
of the minerals or lacks the incentives 
to focus on them as long as it gets its 
rents from oil! You can say the same for 
taxes, whethercorporate or sales, agri-
cultural exports, investment in power 
and transport infrastructure orproper 
development of our inland waterways. 
Our misguided and ill-intentioned 
centralised government has led to 
high levels of poverty, unemployment 
and inequality, the absence of basic 
healthcare and dysfunctional politics 
characterised by cut-throat, destruc-
tive, expensive and self-serving con-
tests for the almighty federal power 
every four years! The cycle of alarming 
political risk we endure at four year in-
tervals undermines economic growth, 
investment, policy consistency and 
sustained development!

Nigeria’s imperative is to return to 
federalism, state/regional autonomy, 
devolution of powers, greater fiscal 
control over resources including min-
eral and tax resources by the states, 
and “competitive communalism”. I 
think it is clear that as long as we prefer 
the failing paths of centralisation and 
prebendalism, Nigeria would never 
attain its potential.

How centralisation and prebendalism destroy Nigeria

ued instability and underdevelopment 
in Nigeria would be addressed only by 
returning to a genuine federal system 
that allows autonomy and devolution 
of power to the states or regions (now 
called geo-political zones)

Nigeria’s post-independence com-
petitive communalism has since been 
replaced by a “prebendal” system as 
we adopted a neo-unitary government, 
centralising resources at the centre and 
removing incentives for the federating 
units to be productive or self-sustaining. 
Prebendalism, according to Professor 
Richard Joseph (in his book “Democ-
racy and Prebendal Politics in Nigeria: 
The Rise and Fall of the Second Repub-
lic”) is now the anchor of Nigerian poli-
tics-“... clientilism and prebendalism 
are two of the fundamental principles 
of political organisation and behaviour 
in Nigeria”. He argues that prebendal-
ism is the most appropriate conceptual 
notion for explaining Nigeria’s politi-
cians’ intense and persistent struggle 
to control and exploit the offices of the 
state and defines prebendalism in terms 
of “the historical association of the term 
“prebend” with the offices of certain 
feudal states which could be obtained 
through services rendered to a lord or 
monarch or through outright purchase 
by supplicants... the adjective “preben-
dal” will refer to patterns of political 
behaviour which rest on the justifying 
principle that such offices should be 
competed for and then utilised for the 
personal benefit of office holders as well 
as their reference or support group. The 
official public purpose of the office often 
becomes a secondary concern... ”

In plain language, in Nigeria people 
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Annan is the former secretary-
general of the United Nations and a 

recipient of the Nobel Peace Prize.

Time for a ‘JOBS Act’ for Nigeria?
An increasingly popular method 

for raising start up and growth capital 
within the rapidly expanding alterna-
tive finance industry is ‘Equity Crowd-
funding’ which is a mechanism by 
which a broad group of investors can 
fund start-up companies and small 
businesses in return for a share in 
profits. According to the Februray2016 
WEF ‘Alternative Investments 2020’ 
report; ‘Since 2010, funding levels on 
Crowdfunding Platforms have grown 
at an annual rate of more than 110%, 
reaching a projected total volume of 
new issuance of almost $70 billion in 
2015’.

As a concept, equity crowdfunding 
first developed in the US in the mid 
2000’s and took off in the UK in 2011. 
However, it was not until President 
Obama signed the JOBS (Jumpstart 
our Business Start-Ups) Act into law 
on April 5, 2012 that this form of invest-
ment fundraising, hitherto limited to 
‘accredited investors’ and ‘high net 
worth individuals’ (whose wealth was 
enough to buffer the impact of financial 
risk), became open to ordinary citizens 
to take equity positions in companies 
raising funds through crowdfunding 
platforms which are typically hosted 
online. 

By virtue of Title III of the US JOBS 

ACT, an exemption was made from 
the registration requirements of 
Securities Act Section 58 for certain 
crowdfunding transactions. 

To qualify for the exemption un-
der Section 4(a) (6), crowdfunding 
transactions by an issuer (including 
all entities controlled by or under 
common control with the issuer) 
must meet specified requirements, 
including the following: 

i.  the amount raised must 
not exceed $1 million in a 12-month 
period; 

ii. individual investments 
in all crowdfunding issuers in a 
12-month period are limited to: 

a. the greater of $2,000 or 
5 percent of annual income or net 
worth, if annual income or net worth 
of the investor is less than $100,000; 
and 

b. 10 percent of annual in-
come or net worth (not to exceed an 
amount sold of $100,000), if annual 
income or net worth of the investor 
is $100,000 or more; and

What needs to happen now for 
entrepreneurs and investors alike in 
Nigeria, is for key stakeholders in-
cluding the SEC and other financial 
services institutions to come together 
and have a series of dialogues/and 

10 Wednesday 05 April 2017BUSINESS  DAY C002D5556

It is common knowledge that Nige-
ria is not the easiest place to start 
or run a business. In its 2017 ‘Do-

ing Business Index, the World Bank 
ranked Nigeria an aggregate 169out 
of the 190 countries assessed. In the 
same report, Nigeria ranked 138 and 
44 out of 190 in the ‘Starting a busi-
ness’ and ‘Getting Credit’ sub-indices 
respectively, the latter perhaps being 
testament to the consensus among 
experts that finance may not the 
biggest problem facing Nigerian en-
trepreneurs. 

Be that as it may, most experts 
nevertheless agree that ‘access to 
finance’ ranks among the top five 
challenges confronting Nigerian en-
trepreneurs, especially for those in the 
start-up phases of their businesses. 
Similar opinions were expressed by 

a number of senior officers repre-
senting foreign trade missions and 
multilateral agencies at an alterna-
tive financing event held last week 
in Lagos.

Raising capital for start-up busi-
nesses especially from traditional 
sources such as banks, who are 
not necessarily in the business of 
funding start-ups can be extremely 
difficult in Nigeria and this has had 
a somewhat stunting effect on the 
dreams and aspirations of many 
Nigerian entrepreneurs. Seeking 
funding from alternative sources of 
capital such as Angel investors and/
or venture capitalists can also be 
equally challenging. 

However, this challenge of capital 
raising for entrepreneurs is not pe-
culiar to Nigeria. All over the world, 
from the US to Australia, entrepre-
neurs encounter similar challenges 
when raising capital to either start or 
scale up their businesses. What has 
been the difference however, is the 
degree of speed and responsiveness 
with which entrepreneurs, financial 
experts, investors, law/policy makers 
and regulators often working col-
laboratively together, have sought 
to provide alternative sources of 
investment finance.

or consultations to agree the broad 
outlines of a similar act to be passed 
by the National Assembly.

Already, European and US based 
crowdfunding platforms through 
their respective trade missions in 
Nigeria, have been showcasing the 
power of web-based crowdfund-
ing and closing deals with Nigerian 
entrepreneurs funded by offshore 
investors.

One of the effects of not creating 
the enabling environment for such 
platforms to be legally set up and run 
in Nigeria is that financial services in-
stitutions and Nigerian investors who 
may be in good positions to launch 
and seed crowdfunding platforms 
respectively, will be unwittingly kept 
out of the loop of such opportunities 
for the foreseeable future.

Given the current state of the 
Nigerian economy, I am not certain 
that this is a tenable outcome for local 
investors, financial services institu-
tions and entrepreneurs in particular; 
who will still have to bear the brunt 
of the significant currency risks as-
sociated with sourcing and repaying 
offshore capital.

I
n Nigeria’s pre-independence 
years, the colonial administra-
tion and nationalist leaders both 
came to the conclusion that a 
federal system of government 

would best serve Nigeria’s interests. 
Nigeria is diverse in every dimension 
– ethnic groups, religious affiliation, 
cultures, languages, resources and 
endowments, and development. Fed-
eralism was invented because of na-
tions like ours!

The optimal system of government 
for diverse assemblies of people is a 
federal one that allows those different 
people to create unity out of diver-
sity. The system of regions and states 
preserving their autonomy in relation 
to local matters such as education, 
healthcare, language, chieftaincy, local 
government, intra-state commerce, 
local policing etc. while federating to-
gether regarding matters such as cur-
rency, defence and national security, 
foreign relations, customs and excise 
etc. liberates diverse peoples by re-
moving the fear of obliteration of their 
local identity while allowing for syner-
gies at the national level that benefits 
everyone. On the other hand, attempts 
at enforcing a centralised, unitary or 
unitarian form of administration over 
diverse peoples usually results in real 
and perceived fears of hegemony or 
domination and is predictably prone 
to instability or even civil war!

In Nigeria’s first republic, federal-
ism produced positive socio-economic 
and developmental benefits as our 
three or later four regions engaged 
in healthy competition for develop-
ment that saw each of the regions set 
up universities, stadiums, industrial 
estates, scholarship or free education 
schemes, broadcasting services and 

invest massively in their own infra-
structural and commercial develop-
ment. This era has been described 
as a period of “competitive com-
munalism” which was unfortunately 
undone as the unbalanced structure 
of the federation(with a Northern 
region that was larger than the others 
combined in terms of ascribed popu-
lation figures and in parliament) led 
to the North seeking hegemony and 
domination of the other regions. The 
cycle of attempts at hegemony and 
domination undermining Nigeria’s 
federal structure, unity and stabil-
ity (which led to the Nigerian civil 
war and the June 12 crisis) persists 
till today!

It is the search for hegemony that 
led to expropriation of states’ rights 
over mineral resources, sales taxes, 
inland waterways, power transmis-
sion etc. by the federal government. 
It is the quest for hegemony that led 
to the creation of 36 unviable states 
and 774 useless local governments 
and the attempt to turn these LGAs 
into a federal responsibility by insert-
ing them in the national constitution 
as well as ongoing attempts to turn 
LGAs into a third-tier of government 
in the name of local government au-
tonomy. The main cause of political 
instability in Nigeria has been the 
quest, usually by the Northern rul-
ing power elite (but also by other 
regional elites, such as the South-East 
when they had the brief opportunity 
under Ironsi and arguably Jonathan 
as well!).

In fact I argue that there are only 
very few political crisis anywhere in 
the world that the principles of fed-
eralism would not solve! The crisis in 
Northern Ireland which had caused 
so much terrorism and death was 
resolved essentially based on devo-
lution of power to Northern Ireland, 
Scotland and Wales; the wars and 
division of Yugoslavia could have 
been prevented by a federal system 
of government; the Nigerian civil war 
could have been prevented by the 
Aburi Accord, which was based on 
federal or con-federal prescriptions; 
perhaps the break-up of the USSR 
could have been prevented by giving 
greater power and autonomy to the 
Soviet Republics. In my view, contin-
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ebrated microfinance policy was 
based rightly on the hope that it would 
be better able to resolve this funding 
challenge. Clearly, the result we are 
getting in relation to that vision is not 
very positive. 

We must now avoid the mistake 
of looking at the SME sector as one 
homogeneous group. It is far from 
homogeneous. Of the over 37 million 
enterprises constituting the sector 
as at 2013, about 99 per cent (36 mil-
lion) are microenterprises. Second, 
the needs of microenterprises differ 
from those of small and medium 
enterprises. As if to show a disregard 
for this distinction, the concept of 
SME has been promoted in most 
jurisdictions instead of MSMEs. We 
have by that convention shortened the 
acronym of the sector MSME to SME, 
eliminating the M for microenterprise. 
This modification, seemingly simple 
and harmless, has conditioned our 
attitude to matters affecting the sector. 
We tend to think more about medium 
enterprises alone in disregard of mi-
croenterprises - the bulk of the group.  
We need solutions that cover the field. 
I had written elsewhere in this column 
about the Financial Purgatory experi-
ence of enterprises in transition from 
micro to small and small to medium. 
Indeed, there is a major financial 
disequilibrium that happens when 
an enterprise bestrides two groups - 
say small and medium - as transition 
takes place. We must be that detailed 
in implementing this plan. 

We should therefore avoid blanket 
implementation of the SME-focus of 
this plan. This is one area we need to 
travel a new rout. As I used to tell my 
colleagues in the Financial Systems 
Strategy Committee of the Vision 2020, 
the real path to Nigeria’s economic 
development is the informal sector. We 
must provide it with growth nutrients 

We must now avoid the 
mistake of looking at the SME 
sector as one homogeneous 

group. It is far from homoge-
neous. Of the over 37 mil-

lion enterprises constituting 
the sector as at 2013, about 
99 per cent (36 million) are 

microenterprises

ERPG: A vote for SME-focused industrialization

dered why the economy continued to 
survive despite all the missteps failed to 
factor in the role of the informal sector. 
Just imagine the number of Nigerians 
who wake up every morning to “write 
their own pay cheques” working for 
themselves. That is the real economy 
and the plan of the ERGP to focus on 
it is positive. 

The informal sector epitomizes 
man’s struggle with nature. This is 
evidenced by its dominance by youths 
and the presence of Micro, Small and 
Medium enterprises (MSME) that 
continue to battle with apparently in-
tractable challenges.  Since the time of 
the Structural Adjustment Programme 
(SAP) implemented in 1986, there has 
been numerous programmes and 
policies aimed at improving the SME 
sector. In particular, the problem of 
access to finance has been the focus of 
a number of major policy initiatives, 
including the reform of the financial 
system of the 1990s and many more. 
The Peoples Bank and the community 
banks were designed to resolve the sec-
tor’s funding challenge, especially the 
micro and small enterprise subsector. 
That policy was not very successful due 
to poor implementation. 

The introduction of the much cel-
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A new science of loan recovery and economic 
there is no effective positive impact in 
the economy.  

A life unexamined is not worth 
living. The power behind the various 
industrial revolutions from the first 
to where we are today is challenging 
popular business models. You will 
notice that whenever we challenge 
assumptions, we discover new pos-
sibilities and drive our life to a whole 
new level. The world has always 
moved forward because of people 
who challenge assumptions.

The question is, do we think a 
market worth about $245 246 000 
is worth fighting for? Do we think it 
will affect our economy positively 
and make us wealthier corporately 
and otherwise? Can it make us more 
globally competitive if we review our 
position on credit access to Nigeria’s 
MSMSE? 

In May 2016, the CBN launched 
a modern online collateral registry 
with the support of the World Bank to 
allow low-income people and SMEs 
to secure loans against movable as-
sets such as machinery, livestock, 
and inventory.

“This is a major achievement to 
help improve access to finance for 
MSMEs and more broadly the finan-
cial inclusion agenda in Nigeria,” 
said Sebastian Molineus, Director of 
the World Bank Group’s Finance and 
Markets Global Practice.

When that bill is passed more 
MSMSE can have more access to 
credit. That’s a great move, yet for-
ward thinking companies must move 

beyond that. An effective executive 
moves the competition, he controls 
the market by possessing areas not 
contended by his competitors. So ir-
respective of the Economic Growth 
and Recovery Plan, financial insti-
tutions who wants to dominate the 
market will need to do more.

First Bank of Nigeria is already 
thinking this way and that’s the 
commendable reason why they 
grant unsecured loans to SMEs 
who passes their psychometric test 
and presents a good business plan. 
That’s also why they organize semi-
nars and workshops for this group 
of entrepreneurs.

Being loan service oriented is 
a predisposition to making loans 
accessible to those who genuinely 
need it and there are four ways 
to determine a customer’s loan 
capacity.  Any customer who pos-
sesses this capacity will most likely 
return a loan whether or not it is 
secured against a collateral. 

There are four metrics which 
can be used to access the loan ca-
pacity of a customer and they are:

•	 Business	culture
The business culture of an in-

dividual defines his/her attitude 
and response to business issues. 
This is the conviction upon which 
decisions are based

•	 Business	character
Character is important. Any-

body with strong value orientation 
will most likely use a loan for the 
intended purpose and of course 

Micro, Small and Medium 
Enterprises (MSMEs) are 
the incubators of innova-

tion and bedrock of employment. 
Reports indicate there are approxi-
mately 37 million of them operating 
within the Nigerian economy and 
their contribution to economic 
growth and job creation is sig-
nificant. However, many of these 
smaller businesses struggle to gain 
access to the capital they need to 
grow and prosper since they lack 
traditional collateral such as land 
and buildings. 

Generally, providing credit fa-
cilities is one of the major roles of 
financial institutions. But granting 
loans will depend on the convic-
tion of the institution that it will be 
recovered in due time. Loan making 
is a risky business with chances that 
the funds may not even be recov-
ered. So financial institutions will 
always like to keep the risk low and 
manageable.

Credit risk is the oldest form 
of risk in financial markets. If we 
define credit as the expectation of a 

return it. 
•	 Business	knowledge
As a credit officer, you want to 

draw the line between fantasies and 
competence. You want to know the 
intuitive and cognitive capacity of 
the customer requesting for a loan 
regarding the business. You want a 
man who is skilled in his craft and 
possess the competencies required 
to be successful.

•	 Understanding	 of 	 the	
macroeconomic landscape

You can trust someone who 
understands the interplay and 
interaction of the macroeconomic 
indicators and their effects on his 
business. You don’t want someone 
who will come back with excuses 
and you don’t want the inconven-
iences of looking for who will buy 
a collateral asset. You want results 
only.

How to test for loan capacity
But how do you test for these 

competencies and for those defi-
cient in some areas how can you help 
them develop them? This is the key 
for dominating the market.

A psychometric examination, 
games and simulations are reliable 
means of determining capacity and 
also openness and willingness. This 
will be particularly helpful for those 
who will be recommended for train-
ings to help them build the capacity 
they require.

and help to engineer fruitful economic 
linkages between it and the formal 
sector. This predominantly informal 
economy cannot be successfully run 
on principles that isolate the informal 
sector or one that does not recognize 
its key features. We need not amplify 
the damage already done by the formal 
financial superstructure that does not 
support the substructure of informality 
carrying the economy.

The current microfinance policy 
is a welcome disaggregative financial 
solution to the failure of the banking 
system to fund MSMEs. It is however 
tottering because some operators chose 
to function as caricatures of commer-
cial banks or simply micro commercial 
banks. When in the then Ministry of 
Finance, and Budget and Planning, in 
the 1990s, we designed the financial 
sector reform programmes of the time, 
we targeted boosting federal revenues 
and the canalization of funds to starv-
ing economic agents. We created the 
Value Added Tax to boost revenue and 
introduced new financial institutions 
and instruments, including the Peoples 
Bank, Community banks and licensed 
finance companies to do the requisite 
financial disaggregation. They ini-
tially rightly focused on those economic 
agents structured to the periphery by 
the incongruent financial superstruc-
ture. Sadly, they soon opted for “Inter 
House Placements” – a mimicry of 
Inter Bank Placements among banks 
and their foundations unravelled and 
the programme failed. Now that the 
ERPG has recognized the need for an 
SME driven industrialization, it must 
also recognize the need for focused or 
disaggregated implementation, while 
preventing the shenanigans of the past.

N
ow that we are about to 
reboot the Nigerian eco-
nomic system through 
the Economic Recov-
ery and Growth Plan 

(ERGP), there is need to look at some 
issues that could help us to maximally 
benefit from the recovery effort now 
under way, especially as it affects the 
SME sector. While the details of the 
ERGP are still being untied, there is 
something clearly new, good, and 
promotable in the plan - its intention 
to promote SME based industrializa-
tion. SMEs are the foundation of this 
economy. On the assumption that 
the plan harvested and embodies 
the views of all critical stakeholders, 
I think we need to pause briefly and 
agree on certain principles that would 
aid the effective implementation of 
the plan. The first principle is to avoid 
aggregated solutions to disaggregated 
problems. The second is the need for 
public ownership spirit for the plan. 
We have not been good salesmen.

In my view, the change we seek 
and indeed the change that will 
change Nigeria for the better will not 
be a private fad of a section of the 
country or a particular department 

EMEKA OSUJI
Dr Emeka Osuji 

School of Management and 
Social Sciences

Pan Atlantic University
Lagos. eosuji@pau.edu.ng @Emyosuji 

08033066986

SMALL BUSINESS HANDBOOK

BRIAN REUBEN help companies and 
individuals sell, market, and communi-

cate more effectively.

BRIAN REUBEN

or agency of government; or even the 
party in power. For the avoidance of 
doubt, a particular movement could 
galvanize the people to change but 
change will not happen if it is per-
ceived as a private property of that 
movement. The change that works is 
the change of the people. Similarly, a 
plan that works is a plan of the people. 
It must have their confidence and buy 
in. Regardless of who put this ERGP 
together, it must be sold to Nigerians 
if it is not to become like an annual 
budgetary activity for which nobody 
accounts. 

I know that road shows may al-
ready be on the card. There should 
be road shows to communicate the 
plan. However, I recommend local 
road shows (in Nigeria) before we 
think of selling it abroad. If we do 
not take ownership of this plan those 
who made it labour in vain and no 
foreigner can do it for us. A Nigerian 
road show will serve two purposes. 
First it will help the planners to hear 
the other side of the story – from 
those outside the government and the 
planning group; and they are many 
– including the opposition, whom I 
believe should understand the effi-
cacy of opposition not deployed for its 
own sake but for the national interest; 
intelligently and constructively.  Sec-
ond, hearing the other side will help 
us avoid some of the mistakes of the 
past, whereby we applied aggregated 
solutions to disaggregated problems. 
The result will naturally be failure. 

This brings me to an important 
plank of the ERPG - SME-focused in-
dustrialization. This is very appropri-
ate and shows that we are beginning 
to successfully trace the sources of 
our past failures. An economy that is 
60 per cent informal will do well on a 
plan that recognizes its informality. 
Those Nigerian leaders who won-

sum of money within some limited 
time, then credit risk is the chance 
that this expectation will not be 
met. Credit risk is as old as lending 
itself, dating back as far as 1800 BC.

It is to keep credit risk man-
ageable that financial institutions 
demand for collateral. Something 
tangible that can be sold to recover 
the funds loaned in the case of 
default. But this model also shuts 
out millions of SMEs competent 
to handle loans and leaves the 
economy with a negative impact 
with attendant multiplier effects.

The idea behind loans is to en-
sure the effective management of 
the money within an economy for 
economic	development.	Usually	in	
the economy there are surplus and 
deficient units. Some people are 
in possession of more money than 
they need while others with useful 
economic ideas may not have the 
funds to prosecute their ideas. The 
financial institutions as custodians 
of funds therefore play an interme-
diary role by effectively managing 
the surplus in the economy.

The primary idea is to ensure 
that people with profitable eco-
nomic ideas and the right capacity 
can have access to the funds they 
need. This means that the core idea 
is not really that the funds were re-
turned at the agreed time. It is that 
the intent for which it was fulfilled. 
If a customer who took a loan bor-
rows elsewhere to return the loan, 
the loan was not successful because 
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Registration for 
the 2017 tertia-
ry institutions 
p l a c e m e n t 
test, overseen 

by the Joint Admissions 
& Matriculation Board 
(JAMB), has gone awry and 
suddenly puts to shame the 
agency’s nearly 40 years 
of experience on the job. 
Despite projecting that 
over 1.7million candidates 
will write this year’s Uni-
fied Tertiary Matricula-
tion Examination (UTME), 
JAMB’s new management 
prevaricated for more than 
five months before an-
nouncing sale of registra-
tion forms. Curiously, the 
Agency imposed a 23-day 
deadline for registration. 
When the confusion from 
this exercise clears, JAMB’s 
new chief executive, Prof. 
Is’haq Oloyede, may be ex-
posed as an administrator 
who dismantled a tested 
structure without install-
ing a robust replacement. 
Oloyede’s manic overhaul 
restricts to three the num-
ber of banks selling reg-
istration forms, promotes 
new computer-based test 

(CBT) centres whose loca-
tions candidates are unable 
to access on the JAMB por-
tal, and deploys an intricate 
PIN-acquisition process that 
has candidates rushing from 
banks to CBTs and back, to 
beat the deadline. Amidst 
this confusion, when more 
than half of prospective can-
didates have yet to register, 
JAMB went ahead and con-
duct a mock examination!  

Was there any point to the 
overhaul in the first place? 

We find three positive 
outcomes of the exercise, 
following from the candidate 
instructions issued by JAMB. 
Candidates who desire to 
study in polytechnics or col-
leges of education can now 
adopt them as first-choice 
institution, rather than the 
previous restriction on can-
didates to make a univer-
sity their first choice. Second, 
JAMB hopefully solves the 
paper-based test challenge 
by migrating every candi-
date to computer-based and 
configuring the system to use 
only a set of keys to input an-
swers rather than fiddle with 
the mouse which neophytes 
find challenging. Mindful of 

the damage that registra-
tion delays have done to the 
process, JAMB aligned UTME 
test dates with the timetable 
of the West African School 
Certificate E xamination 
(WASCE) to avoid conflicts 
for students writing both 
examinations. Beyond these 
three glimmers of thought-
fulness, however, the 2017 
UTME registration process 
has been anything but spec-
tacular. 

Prof. Oloyede could have 
allowed this year’s examina-
tion to pass before inaugu-
rating his pet ideas. Overall, 
we find no useful purpose 
served by his eagerness to 
dismantle a process that 
works and replace it with 
one that does not. He simply 
set out to lead a jamboree of 
confusion rather than pro-
vide order, convenience and 
comfort for which the agency 
was set up; JAMB is currently 
wasting man-hours, creating 
needless anxiety for students 
writing WASCE, and tasking 
police and other security of-
ficials attempting to manage 
the confusion but making a 
poor job of it.Is it any surprise 
that members of the new 

management are spending 
days and nights in the office to 
clear the self-inflicted mess?

We view this avoidable 
confusion as a product of in-
experience and lack of atten-
tion to professionalism. The 
registration process is symp-
tomatic of a national malaise 
where incoming managers 
– and workers as well – often 
proceed as if they have been 
called upon to manage a 
start-up, rather than a going 
concern. We hope that the 
management will also learn 
that materialism is often an 
enemy of professionalism; it 
won’t be long before the pub-
lic focuses on the N1.19billion 
that CBTs stand to take home 
when JAMB meets its 2017 
registration projections – as 
well as the N9.35billion that 
the Agency will gross from the 
exercise. Rather than focus 
on this money (which has 
become a pastime for many 
MDAs), it might be better to 
begin to think of what to do 
with three-quarters of JAMB 
candidates who are routinely 
shut out of the admission 
process after each test cycle, 
for lack of spaces in local 
tertiary institutions.

A JAMBoree of confusion

BusinessDay avidly thrives on the mainstay of our core values of being The Fourth Estate, Credible, Independent, 
Entrepreneurial and Purpose-Driven.
•  The Fourth Estate: We take pride in being guarantors of liberal economic thought 
•  Credible: We believe in the principle of being objective, fair and fact-based 
•  Independent: Our quest for liberal economic thought means that we are independent of private and public interests.
•  Entrepreneurial: We constantly search for new opportunities, maintaining the highest ethical standards in all  we do
•  Purpose-Driven: We are committed to assembling a team of highly talented and motivated people that share 
    our vision, while treating them with respect and fairness.

To be a diversified 
provider of superior 
business, financial and 
management intelligence 
across platforms acces-
sible to our customers 
anywhere in the world.

MISSION 
STATEMENT 

OUR CORE VALUES 

www.businessdayonline.com

      

Dick Kramer - Chairman
Imo Itsueli

Mohammed Hayatudeen
Albert Alos

Funke Osibodu
Afolabi Oladele

Dayo Lawuyi
Vincent Maduka
Wole Obayomi
Maneesh Garg
Keith Richards

Opeyemi Agbaje
Amina Oyagbola

Bolanle Onagoruwa
Fola Laoye

Chuka Mordi
Sim Shagaya

Mezuo Nwuneli
Emeka Emuwa
Charles Anudu

Tunji Adegbesan
Eyo Ekpo

EDITORIAL ADVISORY BOARD

PUBLISHER/CEO
Frank Aigbogun

EDITOR-IN-CHIEF
Prof. Onwuchekwa Jemie

EDITOR
Anthony Osae-Brown

DEPUTY EDITORS
John Omachonu
John Osadolor, Abuja

NEWS EDITOR
Bill Okonedo 

EXECUTIVE DIRECTOR,
SALES AND MARKETING 
Kola Garuba

EXECUTIVE DIRECTOR, OPERATIONS 
Fabian Akagha

EXECUTIVE DIRECTOR, DIGITAL SERVICES 
Oghenevwoke Ighure

CHIEF FINANCE OFFICER
Folashade Odusanya

MANAGER, SYSTEMS & CONTROL
Emeka Ifeanyi

HEAD OF SALES, CONFERENCES
Rerhe Idonije

SUBSCRIPTIONS MANAGER 
Patrick Ijegbai

CIRCULATION MANAGER 
John Okpaire

GM, BUSINESS DEVELOPMENT (North)
Bashir Ibrahim Hassan

GM, BUSINESS DEVELOPMENT (South)
Ignatius Chukwu

}Lagos

NEWS ROOM
08022238495
08034009034
08033160837   Abuja

ADVERTISING 
01-2799110
08116759801
08082496194

SUBSCRIPTIONS
01-2799101
07032496069
07054563299

www.businessdayonline.com
The Brook, 
6 Point Road, GRA, Apapa, 
Lagos, Nigeria.
01-2799100

LEGAL ADVISERS
The Law Union

ENQUIRIES 

12 Wednesday 12 April 2017BUSINESS  DAY C002D5556



Oscar Onyema, chief executive officer, Nigerian Stock Exchange, (l), with Yaw Nsarkoh, executive vice president, Unilever Ghana/Nigeria, 
during a business meeting between Unilever Nigeria Plc and the Nigerian Stock Exchang in Lagos.

ARM Pensions asset under 
management hits N494 billion

COMPANIES 
& MARKETS
COMPANY NEWS ANALYSIS AND INSIGHT

A
RM Pension Man-
gers Limited has 
grown its asset un-
der management 
(AUM) to N494.37 

billion at the end of 2016 fi-
nancial year, indicating a 13.92 
percent increase from N433.95 
billion posted at the end of 2015.

  The Pension Fund Admin-
istrator (PFA), also achieved 
a 10.8 percent growth in gross 
revenue, moving from N5.91 
billion in 2015 to N6.55 billion 
in the review year.

Figures made available at the 
Company’s 12th Annual General 
Meeting held in Lagos, shows 
a 34 percent increase in profit 
after tax (PAT) to N2.53 billion as 
against N1.90 billion at the close 
of business in 2015.

  Emmanuel Ikazobo, chair-
man of the Company speaking 
at the meeting said the PFA con-
tinues to meet its stakeholder’s 
expectation despite the tough 
economic environment.

He attributed the good per-
formance on the hard work of 
the board and management, 
assuring the commitment of 
the company for quality service 
delivery and better returns on 
investment.

  Layi Afolabi, executive di-
rector, Operations speaking on 
the performance of the com-
pany in 2016 said in terms of 
profitability, the company is 
strong and still moving forward.

  He said that though 2016 
was a tough year for businesses, 

Unity Bank calls for 
increased mentorship for 

up-starts

P15

Fidelity Bank Nigeria 
Plc’s profit position 
amid a myriad of 

challenges inhibiting the 
growth of banks in Africa’s 
most populous nation sig-
nals value addition to over 
400 diverse shareholders.  

  The Nigerian lender 
has maintained a steady 
dividend policy amid a 
credit crunch caused by  a 
mismatch of monetary and 
fiscal policy.

The board of directors 
has recommended a divi-
dend of 14 kobo per share 
to shareholders. 

This translates to a divi-
dend yield of 19.03 percent.

Currently, the bank’s 
guidance for dividend pay-
ment is between 30 percent 

Fidelity Bank’s profit position signals value addition to shareholders
...Proposes N0.14 dividend for FY 16

  “One significant thing we 
did in 2016 was to reorganize 
our ‘Relationship Unit’ by en-
suring that we have proper en-
gagement with the employer 
and even the employees. We 
have realized that the kind of 
service we give even though 
is like end of term service be-
cause people don’t need their 
pension until they retire, but 
we don’t base our proactive-
ness on that. So, we move 
along with our clients even 

though we know they have 
not reached that retirement 
age, just to ensure we develop 
that relationship by getting 
closer to them, and that has 
given us some advantage over 
competition.”

 “We have also worked very 
hard to ensure that we are 
part of the pension manage-
ment in all the States of the 
federation that has signed onto 
the CPS. Also as a business, 
we have deployed strategies 

to ensure that we deliver good 
returns on investment. One of 
our competitive age right from 
time is the kind of returns on 
investment we deliver on the 
funds under we manage and 
that makes us competitive even 
at the larger market.”

“From the beginning, ARM 
Pensions distinguished itself as 
a great expert in fund manage-
ment, last year we closed above 
10 percent, which is a decent 
return, Afolabi said.

the pension industry continues 
to enjoy public confidence as 
result of its strong regulation, 
and so companies that have ca-
pacity continue to remit their 
employee’s pension contribu-
tion continued uninterrupted.

  Afolabi however stated 
that the ARM Pension Manag-
ers did not rest on its oars, as 
it continued to engage with its 
current crop of clients through 
different platforms to further 
deepen existing relationships.

and 50 percent of annual 
net profit.

It must be noted that 
the markets reacted to the 
results of Fidelity Bank as 
it  closed at 0.84, 10.53 per-
cent above the 52 week low 
of 0.76 set on Apr 05, 2017.

For the year ended De-
cember 2016, the lender 
recorded a profit after tax 
of N9.73 billion and a profit 
before tax of N11.06 bil-
lion, respectively. Gross 
earnings moved by 3.45 
percent to N152.02 bil-
lion in December 2016 as 
against N146.94 billion as 
at December 2015.

Interest  income in-
creased by 1.65 percent to 
N123.15 billion in the peri-
od under review as against 
N121.15 billion; thanks 
to a 9.71 percent increase 

Expert says CBN 
intervention in 
FX market will 
revive economy

The intervention of the Cen-
tral bank of Nigeria (CBN) 
in the interbank forex is a 

step that would stabilise prices 
and revive the nation’s economic 
growth, says Abdul-Ganiyu Dairo, 
a financial expert and the Princi-
pal Partner of AG Fadairo & Co.

Dairo, who said this early in 
the week in Lagos, noted that the 
CBN’s intervention policy would 
enable the apex bank achieve 
its objectives of boosting liquid-
ity in the foreign exchange (fx) 
market in addition to reducing 
the gap between the official and 
parallel markets’ exchange rates 
of the naira.

He, however, noted that for 
the success of the CBN’s interven-
tion to be felt across board, the 
CBN must constantly monitor, 
charge and review the returns 
of the sales of foreign currency 
expectedly made by the banks 
and the Bureau De Change (BDC) 
operators in order to ensure that 
they do not sabotage the current 
arrangement that had given 
breather to the naira and that the 
set terms and conditions are met.

The Chartered Accountant 
further stressed that as the apex 
market had repeatedly explained 
that it allowed for flexibility to 
come into play, the market was 
not expected to be fixed, add-
ing that the market would move 
based on trend and as a sort of 
floating market.

  Dairo added that the im-
proved implementation of the 
CBN’s foreign exchange policy 
had greatly influenced the naira’s 
recent appreciation, urging that 
the CBN must sustain its forex 
intervention until currency con-
vergence was fully achieved.

He also said that with relative 
peace in the Niger Delta region 
and an inflow of foreign currency 
from the nation’s continuous 
production and exportation of 
crude oil at reasonable prices 
at international market, the 
much expected increase in 
foreign reserves would afford 
the CBN the opportunity to 
sustain its intervention policy.

T h e  F i n a n c i a l  E x p e r t 
stressed that the current drop 
in inflation figure from 18.72 
per cent in January to17.78 per 
cent in February had a very 
significant impact on fixed 
income securities investments 
in the country as it increased 
the purchasing power on the 
return on the investments, 
adding that the government 
must, however, improve road 
infrastructure and networks 
to enhance the supply of farm-
products to the market and also 
find local alternatives to the 
imported items in the country 
in order to checkmate the trend 
of inflation.
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MODESTUS ANAESORONYE
JUMOKE AKIYODE

in loans and advances to 
N88.0 billion in the period 
under review.

“Interest income on 
loans and advances to cus-
tomers of N88.06 billion 
(2015:N80.3 billion) in-
cludes interest income on 
impaired financial assets 
of N2.1 billion (2015:N2.7 
billion), recognised using 
the rate of interest used to 
discount the future cash 
flows for the purpose of 
measuring the impairment 
loss, said the bank in its 
20156 audited financial 
statement.

Fidelity Bank and other 
midsized banks are strug-
gling with rising loans 
caused by a sudden drop in 
the price oil that hindered 
of customers from paying 
interest on loans borrowed 

from financial institutions.
 Apart from the exposure 

to the oil and gas due to the 
aforementioned uncertain-
ties, banks are owed huge 
monies by contractors 
and government agencies 
starved of FAAC Alloca-
tions.

Non-performing loans 
was 14 percent of total 
credit at the end of Decem-
ber from 11.7 percent at the 
end of June, according to 
central bank data.

Moody’s expects the ratio 
to remain at about 12 per-
cent to 14 percent this year.

Despite all these chal-
lenges, Fidelity Bank re-
mained aggressive about 
lending as gross loans and 
advances to customers 
spiked by 24.24 percent 
to N718.40 billion from 

N578.20 billion as at De-
cember 2015.

The loan growth can 
be attributed to the de-
valuation of the currency 
that ballooned the naira 
denominated assets in the 
books of lenders.

  The central bank last 
year adopted a flexible 
exchange rate regime that 
saw the naira lose 40 per-
cent of its value against the 
U.S currency.

Analysts say Nigerian 
banks have reduced incen-
tive to lend to the private 
sector because of favorable 
interest on government 
securities.   

Fidelity Bank has a total 
asset of N1.29 trillion as 
at December 2016 while 
shareholders’ fund stood 
at N185.40 billion. 

BALA AUGIE
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In this era of diversi-
fication, how can we 
get more economi-
cally from private se-
curity companies?

We can get more if we be-
lieve in the private security 
organisations. One thing is 
to have a sector and another 
thing is for government and 
the people to believe in the 
potential of the sector has. If 
we believe in private security 
companies, then we will ben-
efit from them. The private 
security outfits have the larger 
chunk of the protection and 
policing system in Nigeria.

In all other organisations 
and companies, both corpo-
rate and government para-
statals, there exist security 
companies that protect ad-
equately. They ensure that 
losses are avoided. The pur-
pose of private security insti-
tutions is to bring about re-
turns on clients’ investments 
and the clients must trust the 
service providers that they 
can render such services. 
They must also be ready to 
pay for the services.

Technology, training, alert-
ness and communication 
will be intensified because 
reasonably learned person-
nel will be involved. Funding 
is also required in the sector. 
If all these are available, they 
will add value to the country, 
the organisation, the system 
and crime will be minimal. 
The soldiers, guards and po-
lice men are all people that 
are being recruited from the 
same pool that the private 
security organisations recruit 
from.

The difference is the re-
sources available to the 
players. If we have the same 
amount of resources coming 
in and government can give 
us some form of incentive, 
then it means that training 
of personnel will be easier. A 
lot of models and curriculum 
will be added to the training 
and they will be the same as 
police and soldiers. Secondly, 
if guns were approved for us 
to carry, then we can do it if 
airport personnel and civil 
defence can do it. If we at the 
grass root can fight crime and 

‘Technology, training, funding key to 
growing Nigeria’s private security sector’
JOSEPH AMEH ERICO,  the chief executive officer, Real Striker Security Services Limited, has been in this sector for the past 10-years. In this Interview 
with IFEOMA OKEKE, he discusses some of the issues in the sector and gives reasons his organisation has been at the forefront of the mission to 
reform the private security sector in the country.

Joseph Ameh Erico

apprehend criminals, then 
what else can’t we do?

 There have been cases of 
abuse of arms by security 
personnel. How secure will 
these arms be in the hand of 
private organisations?

In the private organisa-
tion, we do not give arms to 
everyone. Key people will be 
trained to carry arms.  In a 
particular enclosed environ-
ment, three guards may be 
trained to carry arms and 
will be closely monitored. 
We could attach chips to the 
arms too to know where the 
arms go to but government do 
not have time to do that. We 
can track our arms and know 
wherever they go to. There is 
nowhere the arms go to that 
we cannot monitor from even 
our control rooms. So we are 
more trusted and reliable to 
be given arms.

 
 Has the role of private 

security organisations been 
utilised by government in 
helping to reduce kidnap 
cases prevalent in Nigeria 
today?

Our operations are limited 
to an enclosed environment 
and we are not allowed to op-
erate outside our jurisdiction. 

We can only see those crimes 
that are within our eyes.

 
 How have you lever-

aged technology in fighting 
crime?

Investment into technol-
ogy to fight crime is necessary 
in the country and that is one 
area we are seriously working 
on. We have discovered that 
where technology exists, in-
vestigations will be so simple 
and smooth that crime will be 
minimal. Currently, we have 
deployed technology across 
our stations in the country.  
We are into technology secu-
rity equipment such as CCTV.

We have equipment to 
escort and track valuables no 
matter the distance. We are 
also into intelligent gather-
ing. We apply modern strat-
egy to monitor our beats in 
enclosed environment. For 
instance, here in the office, 
we have a control room, and 
from the control room, we 
can see Abuja, Calabar, Kano 
and our beats all over Nige-
ria. This year we will increase 
our investment in the area of 
technology.

We are following security 
trends across the world and 
in Nigeria. We look at studies 

of crime in the United States, 
South Africa, amongst others 
and bring them back home to 
see the time frame at which 
same crime could be imple-
mented in our own country. 
We are the sole distributor of 
German CCTV camera that 
is able to detect if someone 
is armed. It can also single-
handedly bring the person 
out that the person is armed 
with whatsoever weapon. But 
Nigerians don’t value things 
that are expensive. We have 
tried to deploy it to some 
companies, we went to sur-
vey them and the companies 
we want to deploy them look 
at them as something that is 
very expensive for them to 
go to.

 Looking at the trend 
of insecurity in Nigeria, 
what has been the impact 
of technology—negatively 
or positively?

About 40 years ago, things 
were better here in the coun-
try because we could not 
access on-the-spot crimes 
that go on in other nations. 
But now that we can access 
them, it is easy for people to 
copy and sometimes exceed 
those original sources of 
crime. What became Boko 
Haram today were security 
issues limited to the Middle 
East. But it was copied by Ni-
gerians and Nigeria became 
a leading terror country.  
Though the cities in Europe 
and other parts of the Mid-
dle East are technologically 
inclined, we still see terror 
attacks. So, Nigeria needs 
technology to combat crimes 
and aid investigation.

 
What do you think Ni-

geria risks by patronising 
cheap security apparatus?

Patronising cheap security 
apparatus is like not having 
anything on ground. If you 
have a camera that is not see-
ing well, definitely, it cannot 
identify colours and if that 
happens, the camera cannot 
identify who actually commit 
crime, because those are key 
things that make an investi-
gation effective.

In investigation, identity is 
important and if there is no 

such technology on ground, 
there is no investigation. In 
Nigeria, when incidents hap-
pen, whether there is camera 
or not, it is usually difficult 
to describe identity. So, you 
cannot hold anyone respon-
sible. When there is a crime 
and you see nothing after 
replaying, it shows that there 
is nothing on ground. You 
cannot compare something 
that is original to another that 
is inferior. As much as our 
criminal justice procedure 
is too weak, if we cannot get 
these things right, one can 
get away with whatever he 
has committed.

 
You have operated in Ni-

geria for over 10years. What 
would you say you have 
done for the country?

We have operated for 10 
years and we have done so 
much for Nigeria. In the en-
closed environment that we 
monitor, we try as much as 
possible to keep crime at a 
minimal level. We have sent 
a lot of criminals to the police 
for arrest and a lot of other 
criminals are in prison as I 
speak. We staged a ‘Free vio-
lence election’ seminar dur-
ing the 2015 election, which 
dealt with election violence.  
The seminar was held in La-
gos, Port-Harcourt, Abuja and 
Kano and a lot of the people 
who attended furthered the 
awareness. We were on televi-
sion and radio too promoting 
a violence-free election. The 
feedback showed how the 
initiative helped.

 
What role did this semi-

nar play in the 2015 elec-
tion?

In Lagos, Abuja and Port 
Harcourt, the seminar played 
a greater role in the lives of 
the youths, especially those 
that were ready to carry arms. 
After the seminar, so many 
people dropped their arms. 
The youths refused to die, they 
refused to go out for violence 
and everything went well and 
that informed why people 
called us to congratulate us. 
The violence that was envis-
aged in 2015 elections never 
happened.
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U
nity Bank plc 
has called on 
successful en-
t re p re n e u r s 
to yield their 

platforms for mentorship in 
order to redress the growing 
trend of business failures 
among start-ups, especially 
in the Small and Medium 
Enterprises (SMEs) space.

 Opeyemi Ojesina, head, 
SME banking, Unity Bank, 
made the call while ad-
dressing a group of bud-
ding entrepreneurs during 
a workshop organised by 
Mitwork Limited, in Lagos.

Quoting statistics from 
the Corporate Affairs Com-
mission (CAC), Ojesina, 
who spoke on the topic 
‘Effective Structuring for 
Business Successes,’ said: 
“Averagely, about 17,000 
new businesses are regis-
tered every month. After 
five years, only about 500 
would have done business 
effectively.”

He attributed the tran-
sience rate to the ‘band-

Unity Bank calls for increased 
mentorship for up-starts

wagon’  mental i ty  that 
characterised the nature of 
businesses in Nigeria, not-
ing that to be successful, 
start-ups needed advice and 
periods of handholding by 
experienced entrepreneurs.

“Issues ranging from 
creation of relevant values 
for the demographics of 
your target, marketability 
of business ideas, account-
ability and skills for running 
a structured business are 
fundamental for aspiring 
entrepreneurs and these are 
experiences that require de-
liberate efforts to acquire,” 
he said.

Hope, however, has risen 
for the aspiring entrepre-
neurs, particularly, par-
ticipants at the workshop as 
Ubong King, CEO of Protec-
tion Plus Group, has offered 
his platform as leverage for 
budding entrepreneurs to 
sharpen their skills.

King, who spoke on the 
topic “defying the odds to 
start your business,” also 
provided guided-skills talk 
to the participants while 
noting that ‘interest’ should 

be one of the major deter-
minants in choosing area 
of businesses to play. He 
however regretted that most 
youths are driven by senti-
ments and said relevant 
data in the areas of inter-
est remains the business 
binocular.

“Most successful busi-
ness people are self-driven 
and tenacious. But you 
cannot persist on an issue 
or a course you are not 
interested in. That’s why I 
encourage up-starts to sign 
on to areas they have strong 
interest in,” he said.

The Convener of the 
workshop and a Business 
Builder, Timothy Ikhide, 
said he organised the work-
shop to scale-up success 
rates among up-starts as a 
means of driving traffic into 
the SMEs market segment.

According to Ikhide, the 
workshop was part of his 
contribution to the growth 
of SMEs development. He 
also used the occasion to 
present his latest book titled 
“Take the Leap from Idea to 
Reality.” 

BUNMI BANJO

Turkish Airlines has 
introduced a new 
telecommunication 

service that allows free 
on- board internet services 
to all passengers regard-
less of their class on travel 
from Nigeria to the United 
States of America.

According to the airline, 
adjustments to its WiFi 
policy has become neces-
sary in order to further 
ensure a pleasant travel to 
the United States on Turk-
ish Airlines, which is  has 
remained Europe’s Best 
Airline for six consecutive 
years, according to Skytrax 
results.

Before now, free in-
ternet service was only 
available to Business Class 
passengers on the Nige-
ria to US route. However, 
passengers in Economy 
Class are now given access 
to free WiFi on Turkish 
Airline tablets or laptops 

while on board, in ex-
change for their personal 
electronic devices which 
would be stored in a spe-
cial area in the cargo hold 
of the airplane.

  “For passengers that 
prefer not to stow their 
electronic  devices  in 
checked-in baggage dur-
ing the flight, Turkish Air-
line offers a special service 
that gives travelers to the 
United States and United 
Kingdom a safe and secure 
method of carrying their 
electronics in a special 
area in the cargo hold of 
the airplane. The devices 
may be used at the gate 
until boarding,” the airline 
said in a statement.

The statement also re-
vealed that Turkish Airline 
is also offering high quality 
headphones to economy 
class passengers on long-
haul flights which it says 
is in line with its mission 
to continuously increase 

Turkish airlines introduces free WiFi for 
all passengers on Nigeria-US route

passenger satisfaction.
  “This new service will 

be effective immediately 
in all US flights, and for all 
other long-haul flights of 
Turkish Airlines as from 
May 2017. The passen-
gers will feel more com-
fortable with this high 
quality headset, specially 
designed for long flight 
hours,” it said.

Turkish Airlines said 
it continuously improves 
its in-flight entertainment 
system – amongst other 
services – in order to make 
its passengers feel spe-
cial throughout the entire 
flight.

“The comfortable head-
phones with much higher 
sound quality will allow 
the passengers to uninter-
ruptedly enjoy our award-
winning in-flight enter-
tainment system, Planet, 
that delivers thousands of 
hours of music and film 
experience,” it added

JUMOKE AKIYODE



One morning last year, James 
Dahlman came to Bob 
Langer’s office at the Mas-
sachusetts Institute of Tech-

nology’s Koch Institute for Integrative 
Cancer Research to say goodbye. He 
was about to take up his first faculty 
position and wanted his doctoral ad-
viser’s advice.

“Do something that’s big,” Langer 
told him. “Do something that really can 
change the world rather than something 
incremental.”

These watchwords have guided 
Langer, a pioneer in the fields of con-
trolled-release drug delivery and tis-
sue engineering, throughout his four-
decade career at MIT. And they’re part 
of the formula that has made his Langer 
Lab one of the world’s most productive 
research facilities.

Academic, corporate and govern-
ment labs — indeed, anyone leading 
a group of highly talented people from 
disparate fields — could learn from 
Langer’s model.

FOCUS ON HIGH-IMPACT 
PROBLEMS

One of Langer’s mantras when 
choosing projects is: Consider the po-
tential impact on society, not the money. 
The idea is that if you create something 
that makes a major difference, the cus-
tomers and the money will come.

A second criterion for project selec-
tion is fit with the Langer Lab’s core 
areas: drug delivery, drug development, 
tissue engineering and biomaterials.

Third, Langer asks whether it’s re-
alistic to believe that the medical and 
scientific challenges can be met by 
applying or expanding existing science, 
either at his lab alone or in collaboration 
with others. Although Langer research-
ers devote the bulk of their efforts to 
applied science and engineering that 
could solve critical problems, in the 
process they often push the boundaries 
of basic science.

BUILD A BRIDGE OVER THE 
VALLEY OF DEATH

Langer has a formula for getting 
discoveries through the valley of death 
separating early-stage research and 

S h a p i n g  p e o p l e  i n t o  a  t e a m    

Leadership

commercial development.
— Focus mostly on “platform 

technologies” — those with multiple 
applications.

Many corporate and academic labs 
look to solve specific problems without 
necessarily thinking beyond them. 
Langer Lab takes a broader view. This 
strategy allows companies to pursue 
unanticipated applications.

— Obtain a broad patent.
MIT has been a pioneer in patenting 

and licensing academic discoveries. But 
Langer has been exceptional in his pur-
suit of especially strong patents.

— Publish a seminal article in a 
prestigious journal.

Appearing in a journal such as 
Nature or Science advertises the im-
portance of the discovery to potential 
investors.

— Prove the concept in animal 
studies, and don’t push the discovery 
out of the lab too quickly.

The reason is twofold: to boost the 
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EMBRACE TURNOVER
Like all academic labs, Langer’s sees 

a constant flow of people. Newcom-
ers are perpetually being trained, and 
people may leave at the peak of their 
productivity. But Langer and many col-
leagues think the turnover has positives 
that vastly outweigh the negatives. Prob-
lems are viewed with fresh eyes. And the 
finite tenure of most of the researchers 
imposes pressure to get results.

LEAD WITHOUT MICROMAN-
AGING

Under Langer’s leadership, every 
researcher is involved in offering ideas 
for projects and choosing which ones 
to pursue. “It’s a team effort,” Langer 
said. “It’s empowering people; it’s letting 
everybody feel they are valued and that 
it’s OK to suggest things.”

Langer treats Jaklenec and Traverso 
as co-principal investigators. Power is 
distributed throughout the lab, accu-
mulated on the basis of people’s ideas 
and initiative and the funding that their 
research attracts. Langer gives research-
ers lots of guidance in the beginning to 
make sure that they get off to a good start 
and that projects are well-structured.

Langer also lets researchers know 
that if they run into trouble they can 
count on him and the people in his 
network. He goes out of his way to help 
people leaving his lab get good jobs and 
stays in touch with hundreds of alumni, 
providing assistance if needed.

The investment in his network pays 
valuable dividends in the form of pro-
ductive research collaborations, referrals 
of extraordinary students to his lab and 
manpower for the startups. Langer not 
only paves the way for lab members to 
launch startups but also taps his network 
if a need emerges down the road.

CONCLUSION
When people who have worked with 

Langer talk about him, the common re-
frain is that he’s brilliant and unique. But 
this doesn’t mean that his model, includ-
ing his “Mr. Nice Guy” leadership style, 
can’t be replicated. What if corporations 
structured their labs like his?

(Steven Prokesch is a senior editor at 
Harvard Business Review.)

The edison of medicine

odds that the discovery will work and to 
minimize the chances that commercial-
ization efforts will flounder.

— Reward the researchers.
MIT awards inventors one-third of 

royalty income after expenses and fees.
— Involve the researchers in com-

mercial development.
Over the years many members of the 

lab have left for positions at companies 
that took on their projects, where their 
passion for getting the technology to 
market has proved as important as 
their expertise. Other researchers have 
advised companies while remaining 
at the lab.

— Make licenses contingent on 
using the technology.

If a firm doesn’t use the technology it 
has licensed from the lab, it can be made 
to relinquish the license.

FORGE A COLLABORATIVE 
MULTIDISCIPLINARY TEAM

The teams at Langer Lab include en-
gineers, molecular biologists, veterinar-

ians, physicists and chemists. Members 
from different disciplines sit side by side 
in labs and offices.

Langer’s reputation, the challenges 
his lab takes on and the career oppor-
tunities there attract lots of applicants. 
The lab has 119 researchers from all over 
the world, plus undergraduates, and 
receives 4,000 to 5,000 applications for 
the 10 to 20 postdoc positions that open 
up each year.

It’s a given that applicants must have 
outstanding academic credentials and 
be highly motivated. Beyond that, the 
leadership team — Langer, Harvard 
gastroenterologist and biomedical 
engineer Giovanni Traverso; and Ana 
Jaklenec, a biomedical engineer and 
MIT staff scientist — looks for people 
who get along well with others and are 
good communicators.

“The challenge is to get people to talk 
the same language and also recognize 
that for certain things, there’s no single 
expert,” Traverso says.
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T
he Nigerian Cus-
t o m s  S e r v i c e 
(NCS) and the La-
gos Deep Offshore 
L o g i s t i c s  b a s e 

(LADOL) has agreed to work 
together for the common goal 
of ensuring that the ongoing 
Floating, Production, Stor-
age and Offloading (FPSO) 
oil platform also known as 
Egina project, is successfully 
completed for the nation’s 
economic wellbeing.

 Grace Adeyomo, deputy 
comptroller-general in charge 
of free trade zones and indus-
trial incentives, who led top 
management team of the NCS 
to LADOL for an official visit 
to the fabrication site of the 
Egina project last Wednesday, 
commended the promoters 
of LADOL for the great im-
provement recorded on the 
project site.

“The NCS was ready to 
collaborate with LADOL to 
ensure that the project is com-
pleted to not only fetch foreign 
exchange for the nation, but 
to also grow indigenous ca-
pacity and skills needed for 
economic growth,” she said.

SHIPPING        LOGISTICS        MARITIME e-COMMERCE
MARITIME       BUSINESS
Customs, LADOL partner for successful 
completion of $3.8bn Egina project

The Egina project valued 
at $3.8 billion is said to be 
the first of its kind in the Sub-
Saharan Africa and is being 
constructed at the LFZ by 
a Korean based-Samsung 
Heavy Industries (SHI), with 
LADOL as the local content 
partner for Total.

Adeyomo expressed de-
light at the speed at which the 

reckoned with on the world 
map when it comes to certain 
technicalities. A project like 
FPSO is uncommon and we 
are proud of you for being a 
Nigerian company,” she said.

Stating that the visit was to 
see if there are any physical 
challenges facing LADOL, she 
clarified that the use of LAD-
OL speed boats for ferrying 

Stories by 
UZOAMAKA ANAGOR-EWUZIE

the company’s officials from 
located jetties to the base, is 
also part of the company’s 
developmental plans.

“I know that being located 
offshore, LADOL base can 
only be accessed by water 
and with technologies like 
the swipe card for all staff of 
LADOL, there is no way out-
siders can gain entrance into 
the facility,” she added.

While conducting NCS 
officials round the Free Zone, 
Ladipupo Jadesimi, executive 
chairman of LADOL disclosed 
that the ongoing fabrication at 
the zone was part of its readi-
ness to receive the first made-
in-Nigeria ship.

“To have such a large vessel 
being fabricated in Nigeria, 
means that part of the $3.8 
billion for the project, is be-
ing spent in-country, which 
also boost employment and 
also builds capacity as it gives 
room for more people to be 
trained”.

“We will soon start build-
ing a school of technology to 
train more Nigerians in line 
with government plans to 
create employment”. Between 
LADOL and SHI, we have 
spent over $300 million on the 
project. We expect that for the 

Egina project has moved com-
pare to what was on ground 
in 2016 when the team last 
visited. “We have seen new 
projects like the muster point 
and a mini FPSO being devel-
oped on the sideline, which 
were not there during our last 
year’s visit”.

 “By this investment, Nige-
ria will have something to be 

Morten Engelstoft, 
the chief execu-
tive officer of 
APM Terminals 

has described Nigerian market 
as an important part of APM 
Terminals’ future operation 
and growth plan.

Engelstoft, who was in 
Nigeria last week met with 
the customers to discuss the 
future of the company’s busi-
ness and update them on 
APM Terminals’ plans for the 
Nigerian market. He also met 
with the entire Apapa team to 
hear more on the happenings 
in Nigerian market.

It is projected that Nigeria 
has a significant growth poten-
tial with the expanding middle 
class and overall population 
that will reach 400 million by 
2050 – that’s larger than the 
United States.

While appreciating the 
customers for their support, 
he pledged to continuously 
ensure that APM Terminals 
improve on their services to 
Nigerian shippers. He said 
APM Terminals works with 
best-in-class business part-
ners to help its customers 
succeed in the marketplace.

“Our joint ventures with 
local businesses, governments 
and customers are the founda-
tion for our growth strategy. 

Nigeria remains critical to APM Terminals’ growth plan, says Engelstoft
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NPA blames political interference for 
poor performance of Eastern ports

near future, Nigeria and LAD-
OL would be a location where 
FPSO can be integrated”.

While soliciting for as-
sistance of the Customs, he 
noted that the arrival of the 
FPSO will rake in billions of 
naira worth of revenue into 
government coffers in forms 
of Customs duties. “This 
wouldn’t have happened if 
FPSO was completed in Korea 
and dragged to Nigeria.

“Our plan is to have simi-
lar joint ventures with the 
very best companies in the 
world. SHI is probably the 
leading offshore contractors 
building things like LNG car-
riers, FPSO for crude produc-
tion and even FPSO for LNG 
production,” he said.

“We still need continuing 
support from all government 
agencies and the ministries 
of petroleum and transporta-
tion” he added.

Musa Jibrin, Customs Area 
Controller of Apapa Ports, 
who said that the concept of 
FTZ is to encourage indus-
tralisation and local capacity 
building, added that Nigeria 
is just experiencing industri-
alisation and needs compa-
nies like LADOL to provide 
platform for the taking off of 
this venture.

He observed that with the 
developmental work on going 
in LADOL, he is optimistic 
that the future of the country 
is going to be bright as this will 
encourage investment across 
the country.     

L-R: Ladipupo Jadesimi, executive chairman, LADOL, explains  a point of interest to Grace 
Adeyemo, deputy controller-general of customs (DCG- Export And Free Zones), and Musa 
Jibrin, customs area controller, (CAC-Apapa Ports), when the team visited LADOL base, in 
Lagos on a facility tour, recently.

Together we will make a world 
of difference.

“Partnering APM Termi-
nals enables you to collaborate 
with a global port operator that 
has a history of innovation, ex-
cellence and global scale. And 
we are helping nations achieve 
their ambitions – creating new 
jobs and economic prosperity,” 
he added.

While complementing the 
management and staff of APM 
Terminals Apapa for their com-

mitment to serving Africa’s larg-
est economy and West Africa’s 
largest container terminal, 
he said the company would 
continue to provide the right 
environment for import and 
export business to succeed.

“My priority is to create a 
company that is an attractive 
place to work. We need to be 
able to attract the best people, 
hold on to them and to de-
liver a better performance. I’m 
certain that we have the em-

ployees that are necessary to 
deliver successfully,” Engelstoft 
said. Morten Engelstoft be-
came CEO of APM Terminals 
on November 1, 2016. Prior 
to his appointment, he served 
as CEO of APM Shipping Ser-
vices business unit within the 
Maersk Group. On assump-
tion, he set out an ambitious 
strategy that aimed at cutting 
cost and ensuring that the port 
operator is equipped for future 
market growth. 

Hadiza Bala Us-
man, the manag-
ing director of the 
Nigerian Ports Au-

thority (NPA), has blamed 
political interference as one 
of the reasons limiting the au-
thority from generating more 
revenue from seaports in the 
Eastern part of the country.

Speaking last Thursday in 
Lagos during a one-day semi-
nar tagged ‘Making Nigerian 
Ports Preferred Cargo Hub in 
the West and Central African 
Sub-Region,’ organised by 
the Maritime Reporters Asso-
ciation of Nigeria (MARAN), 
the NPA boss, pointed that 
injection of private interests, 
bureaucratic red tapes, youth 
restiveness and terrorism, 
lack of effective monitoring 
of offshore operations and 
shallow depth of the long 
river channels, were among 
many reasons limiting opera-
tions in Eastern ports.

Usman, who was repre-
sented by Innocent Umar, 
assistant general manager, 
Corporate Planning & Strat-
egy said the earlier listed 
issues limits NPA from gen-
erating more revenue in the 
Eastern ports

“To expand the revenue 
base of the NPA from the 
Eastern ports would entail 
dredging the water channels 
to allow deep drafted vessels 
to come in. We also need 
virile port promotions to 
increase shippers’ patronage. 
This would increase tonnage 
handled by the concession-
aires and automatically the 
cargo throughput,” Usman 
stated.

She further pointed at the 
need for continuous collabo-
ration with the Nigerian Navy 
and other security agencies 
towards ensuring security of 
the channels and waterways. 
“It is also essential to main-
tain the terminals and jetties 
towards tracking the tonnage 
handled and to maximise 
revenue accruable from the 
cargo throughputs.”

According to her, there is 
also need for effective moni-
toring of the offshore opera-
tions and conscious efforts 
to run port business along 
commercial principles. “It 
is also imperative to pass 
into law, the proposed Ports 
& Harbours Bill for proper 
delineation and extension of 
the ports limit.”

L-R: Morten Engelstoft, chief executive officer, APM Terminals; Peder Sondergaard, chief portfolio 
officer, APM Terminals, and Ernest Shonekan, chairman, APM Terminals Apapa, when Engelstoft 
visited Nigeria, recently.



Survey shows increasing response to 
strong tax governance framework  A 

KPMG look in-
side tax depart-
m e n t s  w o r l d -
wide and how 
they are evolving 

shows that many compa-
nies have recognized and 
responded to the need to 
demonstrate strong frame-
works for tax governance, 
risk management and tax 
responsibility.

The summary report : 
“Global Tax Benchmarking 
Survey 2016” shows these 
frameworks often mandate 
board-level involvement in 
tax governance.

The amounts of tax that 
global companies pay in total 
and in various jurisdictions 
have captured the spotlight 
in recent years. For instance, 
tax leaders are being asked 
to explain their companies’ 
tax affairs to senior man-
agement, boards and other 
stakeholders.

On their part, tax authori-
ties are looking at the quality 
of companies’ tax govern-
ance and strategies as they 
evaluate tax compliance risk. 
Also, investors, the media 
and the public are increas-
ingly calling on companies 
to be more transparent and 
show they are socially re-
sponsible in their policies 
and approaches to taxation.

At the same time, tax 
leaders are challenged to 
spot strategic opportunities 
and partner with the busi-
ness so taxes are managed 
effectively and so the data 
collected for reporting and 
compliance obligations can, 
in turn, be used to offer valu-
able insights for the business.

According to the survey, 
most tax leaders say they 
are well involved in strategic 
decision-making; however, 
“tax involvement is sug-
gested, but not required, in 
decisions involving many 
high-profile risk areas, and 
some high-profile risk areas 
may be overlooked.

“With the global trend 
toward increased transpar-
ency, there is a need for 
tax professionals to be ex-
ceptional communicators 

IHEANYI NWACHUKWU

Tax Digest

and brand ambassadors. 
Many tax leaders are con-
scious that they need to be 
able to articulate internally 
and externally the ways in 
which their departments 
embody the values of the 
organization and contribute 
positively to society, while 
also adding value to the busi-
ness,” said Jane McCormick, 
Global Head of Tax, KPMG 
International.

The KPMG international’s 
2016 Global Tax Benchmark-

separate independent initia-
tives, such as the UK’s diverted 
profits tax.

In response to the UK leg-
islation, Pascal Saint-Amans, 
Director of the OECD’s Centre 
for Tax Policy and Administra-
tion, commented in 2014 that 
‘‘it’s a bit bizarre that in the 
middle of the project, you have 
a country acting unilaterally 
because that’s what we’re try-
ing to avoid.’’

The UK is not alone.
Australia enacted a multi-

national anti-avoidance law 
and has proposed a diverted 
profits tax expected to take 
effect in mid-2017. 

Together, they are similar 
to the UK’s diverted profits 
tax, but operate more strin-
gently and impose greater 
sanctions.

And, of course, US Presi-
dent Donald Trump’s tax 
reform proposals will poten-

tially ripple through the global 
economy, forcing govern-
ments and taxpayers to con-
sider how they will interact 
with BEPS-related changes.

Countries are acting uni-
laterally for a variety of rea-
sons.

They may view the solu-
tion to cross-border base 
erosion differently than the 
OECD recommendations 
or may be seeking broader 
solutions.

“International tax rules to 
mitigate BEPS in the strictest 
sense addresses cross-border 
transactions, but General An-
ti-Avoidance Rules (GAAR) 
apply to all taxpayers,” says 
Balaji Balasubramanian, 
Singapore-based Senior Tax 
Manager, Financial Markets 
— Fixed Income, for Stand-
ard Chartered Bank, which 
operates in more than 70 
countries.

It is unclear when some 
countries will incorpo-
rate the Organisation for 

Economic Co-operation and 
Development (OECD) rec-
ommendations, contributing 
to increased controversy and 
prolonged uncertainty for 
companies.

In the post-Base erosion 
and profit shifting (BEPS) 
world, the presumption of 
innocence does not always 
extend to multinational com-
panies when it comes to their 
tax affairs.

Tim McDonald, Vice Presi-
dent — Finance & Accounting, 
Global Taxes, for consumer 
goods giant Procter & Gamble, 
says the nature and intensity of 
audits have dramatically in-
creased in recent years.

“There’s now a presump-
tion that you’re not operat-
ing correctly and that you’re 
violating law even before in-

dividual facts are introduced, 
and there’s a presumption 
that there’s significant revenue 
to be raised,” says McDonald.

Adding to the scrutiny at 
times, he says, is a view that “if 
country A is being aggressive, 
country B doesn’t want to be 
left behind.”

    “The pressure of doing 
something about base erosion 
and profit shifting was not 
created by the OECD BEPS 
project, and the alternative 
scenario would have been 
countries going off and com-
pletely doing their own thing.“

Achim Pross, Head of the 
International Co-operation 
and Tax Administration Divi-
sion at the OECD Centre for 
Tax Policy and Administration

Harsh environment
When the Paris-based Or-

ganisation for Economic Co-
operation and Development 
(OECD) launched its base ero-

sion and profit shifting (BEPS) 
project in 2013, a convergence 
of trends had already created 
the harshest controversy en-
vironment in years.

More frequent robust au-
dits, increasing disclosure and 
transparency requirements, 
and constantly changing tax 
legislation, among other de-
velopments — were causing 
unprecedented tax risk and 
uncertainty.

Today, these dynamics 
have escalated and new ones 
have blossomed, tax profes-
sionals say.

As businesses and govern-
ments navigate the new tax 
environment, the stage looks 
set for even higher levels of tax 
controversy and uncertainty 
for the foreseeable future.

Unfolding story
The OECD’s approach to 

curtail BEPS was meant to be 
a phased, unified implemen-

tation.
Such order has proved 

elusive.
It is still not clear if, when 

and to what extent individual 
jurisdictions will adopt the 
OECD recommendations 
in their legislation and tax 
treaties.

In addition, the project 
itself is still evolving.

Ongoing changes and in-
consistency and uncertainty 
over how to treat them are 
likely to result in sustained 
and significant levels of con-
troversy.

“We haven’t seen how 
some countries will use BEPS,” 
says Heather Maloy, US Tax 
Controversy Leader, EY Na-
tional Tax, based in Wash-
ington, DC. “And we haven’t 
seen whether there will be a 
backlash to it.”

‘Acting unilaterally’
Ambiguity also arises from 

Uneven BEPS adoption complicates tax picture

ing Survey offers a snapshot 
of the structure, governance, 
priorities and performance 
measures of tax departments 
today — and delivers insights 
on how leading tax depart-
ments expect to transform 
over the next 5 years.

Just over half of respond-
ent companies have a docu-
mented tax strategy or over-
arching tax policy document 
covering tax risks. Of these 
companies, a slightly higher 
proportion review and up-

date this strategy at least 
annually.

Respondents say the most 
important objectives within 
their tax strategy’s scope 
are (on average; in ranked 
order): tax compliance, risk 
minimization, and tax repu-
tation.

“Clear, commonly under-
stood performance measures 
are important for demon-
strating the tax department’s 
worth and quantifying the 
value it brings. Results sug-

gest risk management and 
compliance management 
are considered as the most 
important measures of tax 
department performance. 
Attention is also being paid 
to measuring how tax func-
tions interact with the busi-
ness and add strategic value”, 
the survey noted.

“Tax authorities face the 
same issues that organiza-
tions do in terms of attracting 
and retaining the right skill 
sets and finding the right 
technologies they need to 
achieve their goals, but they 
are making real strides by 
building capacity through 
technological advancements 
and sharing of best practices 
across jurisdictions. 

The tax policy decisions 
seen over the past few years 
— the transparency require-
ments of the Foreign Account 
Tax Compliance Act and 
country-by-country report-
ing, the information-sharing 
requirements like Automatic 
Exchange of Information, 
and tax reforms around the 
globe — are largely fuelled 
by what can now be accom-
plished by technology. Tax 
leaders need to leverage 
these capabilities in their 
own departments not only to 
keep pace but also to realize 
value,” said Tim Gillis, Global 
Head of Tax Technology & 
Innovation, KPMG Interna-
tional.
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Stories by 
HOPE MOSES-ASHIKE 

I
n its full year 2017 
guidance, Guaran-
tee Trust Bank plc 
(GTBank) plans to 
grow its loan book to 

10 percent in the next five 
years, where digital bank-
ing would play a significant 
role towards achieving the 
target.

This is coming after 
the bank achieved 15.8 
percent loan growth in its 
2016 financial result. Hav-
ing achieved 29.0 percent 
deposit growth, the bank 
looks forward to achieving 
15 percent in 2017.

Segun Agbaje, manag-
ing director/CEO of the 
bank who disclosed this in 
Lagos at an interactive ses-
sion with business editors 
also said the bank would 
achieve N168 billion Profit 
Before Tax in 2017 from 
the N165 billion position in 

have created new divisions 
and aligned our structure 
to ensure that we are posi-
tioned to take advantage of 
the opportunities birthed 
by the digital revolution”.

Agbaje further said, “We 
are investing and build-
ing our digital capabilities, 
and also actively seeking to 
collaborate with FinTech 
companies. Whether we 
compete or collaborate, 
we will be aggressively 
pursuing these digital op-
portunities to strengthen 
our traditional businesses, 
and going beyond being a 
bank to becoming a plat-
form that enriches the lives 
of all the customers that it 
serves”.

In 2016, the bank post-
ed strong capital ratios, 
where Capital adequacy 
ratio (CAR), computed un-
der Basel II requirement 
remained strong at 19.8 
percent despite increase 
in Risk Weighted Assets 
(RWA) for Credit Risk ow-
ing to impact of foreign ex-

change devaluation.
CAR at group level stood 

at 21 percent, well above 
the 15 percent regulatory 
limit. Others comprise of 
additional investments 
in subsidiaries, increase 
in intangible assets (soft-
ware), deferred tax assets 
and changes in fair value 
reserve.

“Going into 2017, we 
know that challenges in our 
macroeconomic environ-
ment are likely to persist, 
but our commitment to 
staying positive, deliver-
ing exceptional financial 
services to our custom-
ers, and adding value to 
all stakeholders has never 
been stronger. With the re-
positioning of our business 
structures and significant 
investment in our digital 
abilities, we are confident 
in our capability to deliver 
differentiated products and 
services to our customers 
whilst enhancing cost-effi-
ciency and reducing risk”, 
Agbaje added.

Digital banking stimulates 
GTBank’s target of 10% loan book

2016.
The bank’s Non-Per-

forming Loan (NPL) to total 
loan which stood at 3.7 be-
low the regulatory thresh-
old is expected to remain 
below five percent in 2017.  

Sharing with sharehold-
ers on how digital tech-
nologies have changed the 
banking sector competitive 
landscape, Agbaje noted 
that digital Technologies 
have dissolved the bounda-
ries between industry sec-
tors and Banking has not 
been spared from this dis-
ruption. “Non-bank digital 
players could become as in-
tegral in the banking value 
chain as we are to our cus-
tomers, and competition 
from these non-bank play-
ers could erode as much 
as one-third of traditional 
retail banking revenues in 
the coming years”.

“As a Bank that intends to 
continue to win and domi-
nate, we will need to move 
beyond our traditional role 
as enablers of financial 

Nigeria’s banking 
industry will con-
tinue to grow in 
sophistication, in-

novation and strength as the 
youth demography becomes 
significant in driving the 
future of banking, Stanbic 
IBTC Bank Plc, a member of 
Stanbic IBTC Holdings Plc, 
has said.

Such significance will 
ride on the back of more 
enlightenment powered 
by such initiatives as the fi-
nancial literacy project of 
the Central Bank of Nigeria 
(CBN), the bank said.

Mentoring students 
of Government College, 

Umuahia, Abia State, in 
commemoration of the 2017 
Financial Literacy Day, De-
mola Sogunle, Chief Execu-
tive of Stanbic IBTC Bank, 
emphasized that having a 
solid foundation in financial 
knowledge keeps the youth 
ahead of the curve well into 
adulthood and old age. This 
will subsequently impact 
positively on the financial 
services industry.

The event, part of the 2017 
Global Money Week, had the 
theme, “Learn. Save. Earn”. 
Over 80,000 students drawn 
from about 800 schools in 
the 36 states of the Federa-
tion benefitted from the ex-

Benefits of financial knowledge among youth - Stanbic IBTC Bank

transactions and provid-
ers of financial products, 
to playing a deeper role in 
the digital and commer-
cial lives of our customers, 
building and positioning 
our Bank in the centre of an 

extended ecosystem that 
offers customers benefits, 
beyond banking. We are 
however, mindful of the 
inherent competitive ad-
vantages that we possess 
in the digital world and we 

ercise, now in its 4th year. 
CBN launched the Financial 
Literacy Day as a platform 
to encourage children and 
young adults in junior and 
senior secondary schools to 
understand quite early in life 
the rudiments of money and 
its uses.

Sogunle told the stu-
dents that what makes 
the financial literacy pro-
gramme particularly sig-
nificant is the opportunity 
it provides them to be ex-
posed to financial literacy 
very early in life unlike past 
generations who never had 
similar exposure, a situa-
tion that narrowed their 

skills on financial capabili-
ties. In the same manner 
that education and train-
ing equip an individual 
for success in life, so does 
financial literacy enhance 
sound financial decisions 
and lifetime financial secu-
rity, he stated.

“Something as simple 
as saving money may seem 
easy, but without a grasp of 
financial management, an 
individual may never de-
velop the habit of making 
sound financial choices and 
with that comes mistakes 
and difficulties,” said the 
Stanbic IBTC chief, adding 
that saving is an essential 

part of being financially se-
cure. Sogunle said students 
need to understand what 
money is and acquire basic 
money management skills 
such as living within a budg-
et and handling credit and 
debt, all of which will put 
them in good stead for bet-
ter management of finances 
and future success.

Also, the growing sophis-
tication of society and the at-
tendant need for customized 
products, services, and so-
lutions means that custom-
ers must be sufficiently in-
formed to enable them make 
appropriate choices and 
manage their personal fi-

nances successfully, he said. 
In addition, as technological 
improvements have prompt-
ed significant changes in the 
way the financial services 
market operates, consum-
ers generally must become 
familiar with the changing 
roles in the conduct of finan-
cial transactions.

He said Stanbic IBTC 
Group recognizes the pivotal 
role of qualitative education 
in socio-economic develop-
ment; a reason education is 
one of three focus areas for 
the group’s corporate social 
investment (CSI) efforts. 
Others are health and eco-
nomic empowerment.

Segun Agbaje, managing director/CEO, GTBank



How women can be financially included in Nigeria

Financial Inclusion 
& Innovation Weekly 

Supported 

A
lthough Nigeria’s fe-
male population is 
estimated to be 83 
million (approximate-
ly 49 percent of the 

population), a greater percentage 
of those financially excluded are 
women. According to a survey 
done in 2014, 21.4m females 
(42.7% of the total female popula-
tion) are financially excluded ver-
sus 15.6 million males (35.8% of 
the total male population). Also, 
the Minister of Women Affairs, 
and Social Development, Sena-
tor A’isha Jummai Alhassan, at a 
side even organised by Nigeria on 
“Financial Inclusion and the so-
cial Investment interventions in 
Nigeria” in New York last month 
revealed that among the total 
beneficiaries of the US$698 mil-
lion fund created by government 
to ginger the growth of Small and 
Medium Scale Enterprises in the 
country, only 5% out of the 60% 
beneficiaries are women. This is 
besides the social, legal, cultural 
and economic challenges and 
barriers women had to contend 
with.

Also, according to a World Bank 
research in October 2015 revealed 

the full inclusion of women in 
the financial system. One way 
to narrow the gap is for financial 
services providers to specifically 
design low cost financial prod-
ucts, using appropriate channels 
(agents, mobile phones) taking 
into account the needs of women 
specifically.

Regulators and financial ser-

Christopher Akor
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vices providers should focus on 
improving the financial capabil-
ity of women by ensuring they 
understand what products are 
available, how they can benefit 
from them, and how they can 
access/use them.

The Buhari administration 
have initiated some policies 
tailored at women such as the 

that “in developing economies 
women are nine percent less like-
ly than men to have an account 
at a formal financial institution.”

Currently, interventions to 
breach the financial inclusion 
gaps are working, but painfully, 
mostly for men. Policy makers 
and governments must design 
special programmes to ensure 

Gender Responsive Budgeting 
model, the Growing Girls and 
Women Initiative in Nigeria 
(G-Win) E-Wallet Agro initia-
tive,  which provided subsi-
dized Agro-inputs to women in 
Agribusiness, Women’s Fund 
for Economic Empowerment 
(WOFEE) implemented in col-
laboration with the Bank of 
Agriculture (BoA) and the Busi-
ness Development Fund for 
Women (BUDFOW) delivered 
in conjunction with the Bank 
of Industry (BoI).  As a next 
step, Nigeria needs to ensure 
policies are implemented suc-
cessfully so that they reach the 
market woman in Nguru as well 
as the lady producing textiles in 
Abeokuta.

The business case for the 
financial inclusion and empow-
ering of women has been well 
made – and it is that it will great-
ly improve bottom lines. accord-
ing to Ngozi Okonjo-Iweala, a 
former World Bank Managing 
Director and former Minister 
of Finance and Coordinating 
Minister on the Economy, inclu-
sion of women in the financial 
system could add about 10 to 
12 percent to the country’s Gross 
Domestic Product (GDP). 

ANALYSIS

Nigeria warms up to embedding 
financial literacy in school curriculum

T
he Central Bank of Ni-
geria has developed a 
financial education cur-
riculum slated to kick in 
this September, a senior 

official from the apex bank said at 
a conference last week.

The move is consistent with 
plans to achieve 80 percent finan-
cial inclusion by 2020, from cur-
rent levels of 44 percent, according 
to World Bank data. 

Teaching financial education in 
schools is certain to lift financial 
literacy, which in turn rubs off 
positively on financial inclusion. 

“We have developed a financial 
education curriculum which we 
are hopeful will be launched in 
September 2017, and schools 
across the country are going to 
start teaching financial educa-
tion,” said Khadijah Kasim, head of 
consumer education at the CBN. 

It will be infused into career 
subjects that are compulsory in 
the basic and secondary schools, 
according to Kasim. 

“After the second phase, which 
is developing the teachers’ guide, 
we will launch the curriculum and 
start the pilot scheme in the six 
geo-political zones of the country,” 
Kasim added at the just concluded 
Global Money week by the Bank-

ers Committee. 
Nigeria’s financial inclusion 

compares poorly to South-Africa’s 
70 percent, as poor financial lit-
eracy, distance of banks from rural 
areas, and the hesitation to allow 
telecommunication companies 
drive mobile money holds back 
access to financial services. 

Inserting financial literacy in 
child education is having signifi-
cant impacts in developed econo-
mies, pushing financial inclusion 
figures to enviable heights.

Canada’s “Student budget” is 
one of such programmes that 
expose children to real time fi-

LOLADE AKINMURELE

nancial topics. Each year, a small 
group of students, after heated 
deliberations, present a Student 
Budget to the Minister of Finance 
in Ottawa after which they have 
a more in-depth discussion with 
the Minister’s advisers. This has 
helped improve the children’s 
financial literacy.

Ninety nine percent of Canadi-
ans above the age of 15 have bank 
accounts, according to the World 
Bank.

South Africa’s StarSaver (for-
merly Teach Children to Save 
South Africa) is yet another of such 
programs targeted at boosting 

children’s financial understand-
ing.

StarSaver is a programme 
through which the banking in-
dustry and the broader financial 
sector collaboratively teach chil-
dren to save while encouraging 
volunteerism.

Volunteer bankers and financial 
sector professionals deliver a 67 
minutes savings lesson (aligned 
to 67 minutes of Mandela Day) to 
inspire learners to be lifelong sav-
ers. The aim of the programme is 
to inculcate a culture of saving in 
children.

70 percent of South Africans 
above the age of 15 have bank 
accounts.

“The groundwork for a concep-
tual understanding of finance is 
best laid in a formal educational 
setting,” said Tunde Kuti, a finan-
cial literacy teacher in the United 
States of America. “The reason 
why countries that have embed-
ded financial education in schools 
have higher financial inclusion 
figures is because they sparked the 
interest in using financial services 
at an early stage and the students 
have simply grown accustomed to 
these services,” Abass added.

Experts also say it is important 
to teach financial education in 
schools due to its multiplier ef-
fect on societies, as the students 
would be in the best position to 

act as ambassadors for the spread 
of financial education in their sur-
rounding environment.

The Small and Medium Enter-
prises Development Agency of 
Nigeria, SMEDAN, an arm of the 
Presidency, rolled out an initiative 
in August for cultivating entre-
preneurship development at the 
grass roots and in schools, called 
National School Entrepreneurship 
Programme (N-SEP).

According to the details of the 
programme, participating schools 
will run a “School Bank” conduct-
ed by students and facilitated by 
participating commercial banks. 
This is expected to boost financial 
literacy and financial inclusion as 
well as spur investment culture in 
young people.

Harry Smorenberg, founder and 
chairman of the World Pension 
Summit, says Nigeria must aggres-
sively promote financial literacy, 
especially at base levels, if the lat-
ter is to make ample improvement 
in Financial Inclusion (FI).

“There needs to be structural 
programs by schools, education 
partners and commercial entities 
to support financial literacy. Even 
in the Netherlands where I come 
from, and most European coun-
tries, some financial institutions 
help with school packages, how 
to save, how to understand finan-
cials,” Smorenberg says. 
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The Practice of Insurance
Insurance as a Contract

Insurance business is carried out in 
the context of legislation for it to be 
enforceable.Hence it is often a con-
tract involving two parties: the insur-

er and the insured. Theinsurer,also called 
the underwriter, undertakes to shoulder 

Funmi Babington-Ashaye

the responsibility of any disaster orloss that 
may happen to the insured in line with the 
terms and conditions of the contract.In oth-
er words, the insurer promises to compen-
sate the insured in the event of theoccur-
rence of the disaster. Simply put, a contract 
is a legally enforceable agreementbetween 
two parties for a legitimate purpose. 

The purpose of every contract must be 
legitimatefor the contract to be enforceable 
by the State in the event of breach. For a con-
tract to existor be consummated, there must 
be an offer by one party and an acceptance 
by the otherparty to do what is right. Any 
agreement to do what is illegal cannot be an 
enforceablecontract.

In insurance, it is important to mention 
that the insured must give something of 
value tothe insurer to encourage the under-
writer to shoulder the risk associated with 
theeconomic activity. That something of val-
ue is called consideration or premium. Thus, 
acontract is basically a form of exchange; 
the party receives in return for his act or 
promise,something from the other party, 
and this something is called consideration. 
Thisconsideration must be valuable con-
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sideration and not just good consideration 
likegratitude, love or appreciation. While 
good consideration cannot be enforced, 
valuableconsideration makes contracts en-
forceable. Since insurance is a contract be-
tween theinsured and the insurer, it is not 
transferable. Mr. John cannot transfer an 
insurancepolicy to Mr. Peter. For instance, 
if a car is sold by its owner to another per-
son, theinsurance on it immediately lapses. 
The beauty of an insurance contract is that 
it may alsoprotect or compensate third par-
ties who are not expressly mentioned in the 
originalcontract. This would further be clari-
fied later under the discussion oninsurance 
liability.

The Premium
For the contract of insurance to subsist, 

the insured must pay some consideration in 
theform of money to the insurer. This is called 
premium. The receipt of an insurancepremi-
um shall be a condition precedent to a valid 
contract of insurance and there shall beno 
cover in respect of an insurable risk, unless 
the premium is paid in advance. Thuspremi-
um is the periodic fee paid by the insured to 
the insurer as consideration for theinsurance 

cover. Unless and until the relevant premium 
is paid, there cannot be any validinsurance 
cover. This is in line with the provision of Sec-
tion 50(1) of the Insurance Act 2003.

The Law of Averages or Law of Large 
Numbers

The business of insurance works on the 
presumption that not everybody who sub-
scribes to be protected against loss, which 
may arise from the happening of an event, 
will sufferthe loss at the same time. Some 
may suffer loss and some may never experi-
ence any. Thisis called the Law of Averages. 
Hence, the few who suffer loss are compen-
sated from alarge pool of resources contrib-
uted by all those who are insured against 
such loss. In a sense, the insurance contract 
is a mechanism for the transfer and redistri-
bution of risks. The point must be made that 
the contribution of an insured to the pool, in 
the form of premium, is hardly ever enough 
to compensate him when the disaster oc-
curs. It is from the premium paid by the oth-
ers who did not suffer loss that the insured is 
compensated.Insurance draws from a pool 
of funds contributed by all policyholders 
through thepayment of agreed premium.

All you need to know about Insurance in Nigeria - Series 2
The Insurance Policy

T
he terms and conditions of the in-
surance contract is often spelt out 
and documented in the form of in-
surance policy. The insured is also 
called the policyholder. The policy 

document contains the dos and don’ts of the 
insurance contract and what the insured is-
entitled to in the event of the occurrence of 
the unexpected misfortune. The insurance 
policy is the contract between the insurer 
and the insured which determines the claim-
swhich the insurer is legally required to pay. 
In exchange for an initial payment, known 
asthe premium, the insurer promises to pay 
for the loss caused by perils covered under 
the policy.According to the International Risk 
Management Institute, “in defining the scope 
ofcoverage, insurance policies rely on terms 
and phrases that have very special and often-
very specific meanings. Since these terms and 
phrases are usually repeated many times in-
the insurance policy, a single definition of the 
term or phrase is included in thedefinitions 
section of the policy instead of being repeated 
whenever the term is used. The reader is alert-
ed when a defined term is used in the insur-
ance policy, usually by its placement within 
quotation marks. Since definitions may have 
a significant impact onthe scope of coverage, 
they must be carefully reviewed when inter-
preting the policy’scoverage intent”.

Contents of an Insurance Policy
Basically an insurance contract document 

or policy must have the following informa-
tion: Name of the Insurance company and its 
operational address; Basis of Contract as stat-
ed in the proposal and application (declara-
tion) forms filled by the potential policy buyer 
detailing (i.e., name of the Insured and his 
full address, the insurable interest or asset in-
sured, value of asset, with purchase evidence, 
the amount for which the property is to be 
insured);The premium payable; The period 
of cover; The policy renewal date; The policy 
narration which describes the risks assumed 
by the insurer and the indemnity expressly 
provided by the insurer; Exclusion clause(s): 
this relates to the risk that the asset may 
face which are not covered by the particular 
policy; Conditions: these are things that are 

necessary and sufficient for the policy tobe-
come effective.Their absence will nullify the 
policy, e.g., non-payment ofpremium or non-
disclosure of full information about the asset; 
Endorsements are statements that modify 
the terms and conditions of the policy.Most 
often they are done to give additional ben-
efits to the insured; and Definition section 
provides the intended meaning of the words 
used in the insurance contract.

The schedule is a section of the insurance 
policy which shows the name of the insured, 
the insurer, address of the insured, sum in-
sured, description of the asset insured, peri-
odof insurance, premium paid etc.

Language of Insurance
Despite its importance to diverse stake-

holders, insurance policies are procured 
by some persons with suspicion because 
they (i.e., such policies) are written in com-
plex legallanguage. These often obscure the 
meaning and importance of a lot of clauses 
ininsurance contracts thereby heightening 
the already existing suspicion. To rebuild 
theconfidence of policyholders, therefore, 
the language of insurance policies must be-
simplified such that the insured can read and 
understand the terms and conditions speci-
fied in his insurance contract. Except this is 
done, there might be challenges arisingfrom 
information gap and often, the policy holder 
will always feel cheated in the event ofany 
disaster and the repudiation of claims by an 
underwriter, no matter how genuine andle-
gally justifiable the decision might be.

Importance of Insurance
Key to Decision Making
When people and companies want to in-

vest in any activity, they often consider the 
risk involved. Since insurance is about pro-
tection against risk, the decision to invest 
can easilybe taken. Thus, investment experts 
generally agree that insurance is crucial to 
businessand therefore, an important deter-
minant of the direction of economic deci-
sion. Anyimportant undertaking worth its 
salt must give adequate cognisance to insur-
ance, evenfrom its outset, to attract financial 
support from investors and banks.

Lubricant to Business
Insurance is a lubricant of business. Until 

very recently, many did not perceive insur-
ance business as a crucial financial service 
mainly because the purchase of insurance 
servicedid not involve the exchange of any 
physical product. Although it is intangible, 
insuranceis a crucial business service that 
creates and adds value. It lubricates the en-
gine ofbusiness by being the risk bearer. Its 
importance is better appreciated when disas-
ter ofwhatever magnitude occurs.

Sense of Security
The economic importance of insurance 

is to reduce the financial implications of di-
sasters. In that manner, insurance creates a 
sense of security, which encourages peopleto 
engage in commercial activities, without fear, 
irrespective of the degree of uncertainty.In 
other words, insurance service, from time 
immemorial, has always propelled busines-
sas it provides a safety net for entrepreneurs 
that are desirous of taking insurable risks. It-
gives entrepreneurs a good measure of com-
fort to take risks.

Restorer of Policyholder’s Worth
Insurance restores policyholders to the 

state they were before the occurrence of di-
saster. The policyholder will not lose any asset 
when disaster occurs as the insurer willcom-
pensate him for the losses. It is the umbrella 
that protects investments in the event ofa di-
sastrous flood.

Business Acceleration across Jurisdic-
tions

While accounting is often described as 
the language of business, insurance is the 

vehicle for consummating and accelerat-
ing business relations within and across 
variousjurisdictions. Many corporate enti-
ties will not undertake productive activities 
outside their jurisdictions withoutinsurance 
protection because of the uncertainties and 
risks involved. The same is true of individu-
als. For instance, individuals will not like to 
deposit their money in banks for safe keep-
ing if therewas no deposit insurance scheme 
which would protect and guarantee their de-
posits inthe event of the distress of the money 
deposit bank.

Impact of Risk Reduction
Insurance helps in risk reduction through 

various mechanism. This includes risk sur-
vey and recommendations towards reduc-
tion of risk to organisations. It also involves 
variousrisk management techniques. Insur-
ance gives investors and entrepreneurs the 
peace ofmind to explore new wealth creating 
opportunities. Insurance actively promotes 
businessactivities as it provides protection for 
the factories, distribution networks through 
goods-in-transit insurance policy, security 
for warehouses for temporary storage of fin-
ishedgoods and even performance of con-
tracts in the form of fidelity bond or credit 
insurance.

Employees’ welfare
The welfare of the employees is the re-

sponsibility of the employer. The employer-
can discharge this responsibility by provid-
ing early death, disability and/or old age 
benefits. These requirements are easily met 
by the life insurance, accident and sickness 
benefits as well as pensions which are gen-
erally provided by group insurance.Happily, 
the Pension Reform Act has made it obliga-
tory for employers to procure group life as-
surance policy for their employees. The pre-
mium for group insurance is generally paid 
by the employer. This plan is the cheapest 
form of insurance for employers to fulfil their 
responsibilities. With these assured benefits, 
the employees can devote their maximum 
capacities to complete their jobs.The struggle 
and strive between employees and employ-
ers will be minimized easily with the help of 
such schemes.

To be continued next week
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Guideline sets the stage for 
take-off of bancassurance

R
ecent guideline 
issued by the Cen-
tral Bank of Nigeria 
(CBN) has cleared 
the way for effec-

tive take-off of bancassurance 
in Nigeria.

Insurance companies that 
have been denied opportunity 
of increasing penetration by 
the suspension of bancassur-
ance following a misunder-
standing between the National 
Insurance Commission and 
the Central Bank of Nigeria can 
now explore the opportunity.

The new guideline which 
is purely referral allow banks 
to sign on with maximum two 
insurance companies.

Bancassurance is a rela-
tionship whereby insurance 
companies leverage on the 
customer base and network 
of banks to distribute their 
products to a large number of 
consumers.

Analysts have said that 
delay in the implementation 
of the bancassurance in the 
nation’s financial services 
industry may be costing the 
economy a whopping sum of 
N100 billion yearly premium.

They also believe that the 
policy which provides oppor-
tunity for insurance compa-
nies to access bank customers 
to distribute their products 
is also denying the economy 
about 5000 job opportunity 
yearly.

They arrived at the conserv-
ative figure on the assumption 
that industry penetrates bank 
customer base by 5 percent 
a year at the minimum and 
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with conservative figure of 50 
million active bank accounts, 
will lead to retail policies of 
2.5 million a year, given that 
many of the customers will 
buy motor insurance, health 
insurance, life insurance, 
travel insurance and home 
insurance. Consequently, 
with an average case size (pre-
mium per policy) of N40, 000, 
the industry will accrue about 
N100billion premium a year.  

The operation of the Ban-
cassurance was gaining trac-
tion until disagreements en-
sued between the National 
Insurance Commission (NAI-
COM) and the Central Bank of 
Nigeria (CBN) over the right 
model of operation.

The offering of bancas-
surance referral services by a 
bank is subject to the CBN’s 
approval. According to the 
CBN, a bank that intends to 
offer bancassurance referral 

services is required to submit 
the following alongside its 
application: Extract of Board 
resolution approving the 
service; the Bancassurance 
Agreement between the bank 
and the insurance company, 
which should at the minimum 
set out; and the bancassur-
ance products to be offered by 
the insuranc ecompany.

Others include the duties 
and responsibilities of each 
of the parties under the ar-
rangement during and upon 
termination of the contract; 
the conditions for the termi-
nation of the agreement; and 
the commission to be charged 
for the referral services should 
be as approved by NAICOM.

“Any amendment to the 
bancassurance agreement 
shall be subject to the ap-
proval of the CBN. Upon the 
termination of the agree-
ment, the bank shall notify the 

CBN stating the reason(s) for 
the termination. Banks shall 
only refer their customers to 
insurance companies. Thus, 
marketing of the insurance 
products shall be done by the 
staff of the insurance com-
panies.

“The referral document 
shall contain a disclaimer 
that the products shall be un-
derwritten by the insurance 
company with no recourse to 
the bank in terms of claims or 
any legal proceedings between 
the insurance company and 
the bank’s customer,” it added.

The Central Bank of Nigeria 
(CBN) has advised banks un-
der its regulation not to offer 
products that incorporate 
insurance features. The bank-
ing sector regulator also urged 
the financial institutions not to 
offer free premium payments 
as a feature of any of their 
products.
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Insurers target opportuniwwties 
in agric-value chain

In s u r a n c e  i n d u s t r y 
operators have began 
building capacity that 
would enable them 

maximize opportunities in 
the agricultural value chain, 
as Nigeria diversifies here 
economy away from oil.

The insurers believe that 
there are a lot of activities’ 
currently happening in the 
agric value chain that re-
quire insurance support to 
become successful, and so 
offers opportunity for the 
sector to deepen penetra-
tion and contribute more to 
economic growth.

Eddie Efekoha, chair-
man, Nigerian Insurers As-
sociation (NIA) said the 
industry was map out ways 
of improving insurance con-
tributions to the economy, 
adding that with the shift 
in focus from Oil to agri-
culture, there are ample 
opportunities for insurance 
companies to key into the 
sector and contribute their 
quota in the agriculture 
value chain.

The current government 
is focusing on diversifica-
tion of the economy from 
monolithic oil economy to 
agriculture and on oil re-
lated industries.

Economic diversifica-
tion features prominently 
in most of the development 
plans and broad policy 
agenda of the government, 
even the more recent Seven-
point Agenda touches on 
diversification with em-
phasis on making a shift 
from undue emphasis on 
oil and gas.

At the core of the infra-
structure agenda of the pre-
sent administration also, is 
the need to move from an 
extractive industry fraught 

with corruption concomi-
tant with limited value-
added to the productive 
sector of the economy.

Efekoha, speaking at the 
2017 Chief Executive Offic-
ers (CEOs) Retreat organ-
ised by the NIA in Lagos 
pledged to remain focused 
in addressing four critical 
areas in line with the theme 
of his administration, which 
is “Sustainable Market De-
velopment Through Stake-
holders Engagement.”

According to him, the 
four point agenda set by his 
administration which are 
Stakeholders’ engagement; 
enforcement of  market 
discipline; review of NIA’s 
constitution and greater 
attention to the NIA House 
project, are vigorously being 
pursued.

Efekoha noted that the 
retreat was designed to map 
out ways of improving insur-
ance contributions to the 
economy, adding that with 
the shift in focus from Oil to 
agriculture, the retreat pro-
vides ample opportunities 
for insurance companies 
to key into the sector and 
contribute their quota in 
the agriculture value chain.

Adetola Adegbayi, ex-
ecutive director, General 
Business, Leadway Assur-
ance Company Limited 
responding on BusinessDay 
enquiries on recent devel-
opments in the industry 
with regards to entrants of 
foreign insurers said “The 
market remains highly com-
petitive and interestingly 
challenging. The entrant of 
foreign investors, whether 
on the underwriting side 
or the intermediary side, 
showcases our rich poten-
tial as an industry”.

Chief Executive Officers of Insurance Companies and Members of the Nigerian Insurers Association during their 2017 CEO Management Retreat held in Lagos

Godwin Emefiele, CBN, governor
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A
s businesses go 
t h ro u g h  h a rd 
times under the 
current econom-
ic  di f f icult ies 

with many recording losses 
and some others closing 
shop, underwriting firm, 
Cornerstone Insurance Plc 
says it has build resilience to 
weather the storm.

The resilience, the compa-
ny said is built on innovation, 
not only on products but also 
technology and people.

Ganiyu Musa, group man-
aging director/CEO, Cor-
nerstone Insurance Plc said 
the company realized the 
difficulty in the economy, 
and focused on strategies 
that would enable it survive 
at tough times, and also take 
advantage of opportunities at 
peak periods.  

“Right from the beginning 
we were focused on innova-

tion as a way to build resil-
ience. So we continued not 
just on product, we invested 
on technology and people. 
We focused on making insur-
ance more accessible not just 
on the physical structures 
but also through electronic 
channels.”

Speaking on the achieve-
ments of the company, Musa 
said with 30 branch network 
across the three geo- politi-
cal zones in the country, the 
company has improved its 
electronic platforms delivery 
and has also strengthen its 
distribution channel.

He said the company fo-
cused on strengthening its 
balance sheet, by acquir-
ing FIN Insurance Company 
Limited in 2016, adding that 
this acquisition has placed the 
Cornerstone brand among 
the top three insurance com-
panies in the country.

He however commended 
the efforts of the Nation-
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Cornerstone Insurance builds resilience 
as businesses go through hard times

L-R: Martins Uwuilekhue, head, Technical & Risk Management Division; Ganiu Musa, GMD/
CEO  and Cordelia Ekeocha, group head, Marketing and Corporate Communications, all of 
Cornerstone Insurance Plc during a press conference in Lagos

L-R: Biodun Jegede, divisional head, Lagos East, Standard Alliance Insurance Plc (SA In-
surance); Bolaji Oladipo, executive director, Technical;  Anietie Udo, divisional head, Lagos 
Central, SA Insurance; Bode Akinboye, chief executive officer, SA Insurance; Uruemu-Esiri 
Oghen, company secretary; Blessing Ana, group head, Business Development, SA Insurance 
and Lanre Ojuola, divisional head, Lagos West, SA Insurance during a fitness walk to mark 
the World Health Day, April 7, 2017

al Insurance Commission 
(NAICOM) in widening the 
frontier of Takaful Insurance, 
adding that the business line 
remains one of the most 
thriving amongst the firm’s 
catalogue of products.

He expressed optimism 
that businesses would im-
prove as the government 
continues to introduce struc-
tures and policies to move the 
economy out of the present 
recession.

The GMD further stated 
that the Company will soon 
unveil a robust mobile insur-
ance product to carter for two 
critical identified needs of the 
insuring public, which are 
death of family members and 
medical bills illness.

The company hopes to lev-
erage recent efforts made by the 
industry regulator, the National 
Insurance Commission (NAI-
COM) to reactive mobile insur-
ance which was stalled last year 
due to regulatory issues.

He said the firm is pres-
ently working on growing 
its agency base, stressing 
that some agents who were 
recently recruited are un-
dergoing training and that 
efforts are in top gear to raise 
the number of agents to 2500.

Musa, who also spoke on 
the planned industry capital 
verification, said the compa-
ny is fully ready for the exer-
cise. He lauded the initiative, 
stressing that it would help 
position operators where to 
operate, as they would un-
derwrite risks according to 
their capacity.

Cornerstone was doing 
well in mobile insurance be-
fore an embargo was placed 
on partnership with tele-
coms. Before then, 4.7 million 
mobile phone subscribers 
attempted to register with the 
firm, while 2.7 million actu-
ally registered and 1.3 million 
had cover in 18 months, the 
company hinted.

Th e  c o m m e r c i a l 
launch of Insurance 
Market, an insur-
ance trading portal 

where insurance products 
can be bought and sold has 
begun to receive encomium 
from key players in the in-
dustry.

The Managing Director, 
Brightway Insurance Brokers 
Limited, Nike Braimoh while 
commenting on the launch 
of the portal in an interview 
recently said that she is hope-
ful that the portal will help to 
bring insurance products to 
many Nigerians, particularly 
those in the remote areas of 
the country.

According to her, many 
Nigerians don’t know about 
insurance and how insurance 
product can help them solve 
some financial problems in 
their lives saying that insur-
ance policies have a way of 
helping to solve some future 
problems.

Braimoh while hailing the 
launch of InsuranceMarket 
by Pinet Informatics Limited, 
an information technology 
company based in Lagos, 
said that “the increase in 
mobile phone will help to 
deepen insurance penetra-
tion across the country even 
in interior part of the country 
where you don’t have insur-
ance companies or brokers.”

She stated that with Insur-
anceMarket, many Nigerians 
can now have several po-
lices by accessing the internet 
through their mobile phones 
noting that “there are some 
literate Nigerians who know 
the importance of Insurance. 
So with the click of a button 
on the Insurancemarket por-
tal they can now have access 
to any insurance policy of 
their choice.”

On the value that the In-
suranceMarket trading portal 
will bring to the industry, she 
said that it will make it easy to 
buy insurance policy adding 
that it will give customers sat-
isfaction because of the user 
friendly nature of the portal.

Eddie Efekoha, c hairman, 

Nigeria Insurance Associa-
tion (NIA) commenting on 
the portal observed that a 
large number of the young 
populace were not in class of 
those patronising insurance 
policies in the country.

While welcoming the in-
troduction of Insurance-
Market into the industry, he 
said that it will revolutionize 
the insurance industry in 
Nigeria, just as technology 
has done to the banking in-
dustry adding that digital 
transformation has given 
customers the impetus to 
make contributions towards 
insurance products being 
released in the market; and 
will go a long way in auto-
mation, fraud detection and 
customer satisfaction.

Efekoha said that it was 
important to capture the 
youths within the age bracket 
of 18 and 30 years through the 
social media platform, who 
do not see the need to buy 
insurance policies adding 
that there is also the need for 
prompt payment of claims 
so as to build customers’ 
confidence.

 Earlier at the launch of the 
portal in Lagos, the Minister 
of Communications, Ade-
bayo Shittu said the need to 
use ICT to deepen the pen-
etration of insurance in the 
country was long overdue.

He said that the earnings 
of the insurance industry is 
not up to that of one bank put 
together urging Nigerians to 
embrace InsuranceMarket in 
order to grow the sector.

Lanre Ajayi, managing di-
rector, Pinet Informatics Lim-
ited, described the insurance 
portal, insurancemarket.ng 
as user friendly even for the 
not too literate individual.

He noted several insur-
ance companies, brokers as 
well as key stakeholders in 
the industry have embrace 
the InsuranceMarket trading 
portal due to its ability to cut 
down operational cost while 
at the same time making it 
easy for the insured to build 
confidence on the industry.

Mutual Benefits names Ashiru-Mobolaji executive director

The Board of Directors 
of Mutual Benefits As-
surance Plc has an-
nounced the appoint-

ment of Biyi Ashiru-Mobolaji 
as its new executive director, 
Operations.

The appointment, which 
became effective from 1st April 
2017, is aimed at repositioning 
the company for greater ef-
ficiency.

In his new role, Biyi will 
oversee the Technical and Mar-
keting & Distribution Channels 
of the Company. Prior to his 
new appointment; Biyi was the 
General Manager in charge of 
the Marketing and Distribution 
Directorate of the company, 
a position he has held since 
early 2016.

Biyi is an Insurance graduate 
of Ibadan Polytechnic with an 
MBA from Lagos State Univer-
sity. He is an Associate Member 
of the Chartered Insurance 

Institute of Nigeria with the 
honor of securing a distinction 
in Aviation Insurance in the 
professional Insurance exami-
nation. He is also an Alumnus 
of the Lagos Business School, 
where he attended the Sen-
ior Management Programme 
(SMP).

Biyi started his Insurance 
career with a stint at Femi John-
son Insurance Brokers as an 
intern at the Executive Support 
Service Department, which 
was responsible for the organi-
zations’ major accounts. There-
after, he proceeded to Great 
Nigeria Insurance Company 
Ltd in 1994 also as an intern. As 
young as he was, Biyi had the 
responsibility of an underwrit-
ing officer, and the privilege 
of underwriting all classes of 
general insurance business.

Biyi joined Mutual Benefits 
Assurance Plc. in 1998 as a 
Management Trainee in the 

Technical Department. Over 
the years he had extensive 
experience in the Technical De-
partment covering pre-insur-
ance risk assessment and other 
risk management services.

In 2007, he became Senior 
Manager, Micro-Insurance, 
after a comprehensive training 
with International Cooperative 
and Mutual Insurance Fed-
eration (ICMIF) in Manchester, 
UK.  In 2009, he was seconded 
to Cameroun as GM/CEO of 
the Cameroun subsidiary of 
Mutual Benefits; Assurances 
Generales du Cameroun.

On his return to Nigeria in 
2012, Biyi became the Head, 
Technical Operations. In 2013 
he became Deputy General 
Manager, Business Develop-
ment.

As an organization, Mutual 
Benefits Assurance Plc. main-
tains a very high corporate gov-
ernance standard, therefore, 

Biyi’s appointment is in line 
with the Mutual Benefits As-
surance Plc’s corporate govern-
ance and  best global practices 
standard; ensuring a balance 
of skill, knowledge, judgement 
and experience. 

Biyi is an astute goal get-
ter and a dynamic Insurance 
practitioner, who has been an 
integral part of Mutual Benefits 
Assurance Plc’s success story 
over the years; especially in 
the area of product develop-
ment. Biyi was instrumental to 
the creation of the  company’s 
Travel Insurance Department, 
the Micro-Insurance Depart-
ment, the establishment of 
Mutual Benefits Assurance Ni-
ger Republic; a subsidiary of the 
organization. He is also Mutual 
Benefits Assurance Plc’s per-
manent representative at the 
International Cooperative and 
Mutual Insurance Federation, 
Manchester, United Kingdom.

Operators see penetration benefits 
in new ‘InsuranceMarket’ portal
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Pension accrued rights: The damage and the losses
T

he news last week about 
the release of N54 billion 
by the Federal govern-
ment to clear part of the 
backlog of accrued pen-

sion rights for the years 2014, 2015 
and 2016 owed federal government 
retirees was hearth warming and a 
big plus to the Country’s Contributory 
Pension Scheme(CPS).

Also exciting was the newsabout-
constitution of an inter-ministerial 
committee on pension liability to 
reconcile outstanding pension li-
abilities and proffer solutions to the 
lingering problems.

Both were positive policy deci-
sions by government, which has been 
long expected given the sensitivity of 
pensions to a country’s workforce, 
and what negative impact of non 
remittance could mean government’s 
image.

Specifically, these decisions will go 
a long wayto redeem

Governmentsimage and also re-
vive the CPS that was losing its taste 
because of government poor compli-
ance attitude.

The success of the contributory 
pension scheme right from the be-
ginning was the initial commitment 
of government in the area of compli-
ance, which influenced compliance 
at the private sector and other em-
ployers of labour.

So, everyone had looked on the 
government for good example, and 
as soon as government derailed in 
compliance by the no remittance of 
many months pension accrued rights, 
it was obvious that bad precedence 
was setting in, as some private sec-
tor employers began togive excuses 
for non remittance of their pension 
deductions, on the grounds that after 
all government was owing.

Now government has paid its 
outstanding. Will the private sec-
tor that have followed government 
to owe their employees, pay their 
outstanding as well? If they show 
interest to pay, what of accrued in-
terest on the defaults? What of the 
organisations that are gone with the 
economic recession that also owed? 
What happens to their employees 
contributions? The employees have 
lost, who pays for the damage if such 
organisations are no longer able to 
pay or have closed shop?

What of retirees who left employ-
ment in the last 15 months and as a 
result of frustration of not being able 
to access their pensions have died due 
to hunger or sickness, and could not 
afford medical care for lack of money? 
All of these are part of the losses this 
non remittances of pension accrued 
rights have caused individual retirees, 
and the nation as a whole. This is the 

irony of the whole thing. Could we 
learn some lessons from here?

SalisuDanbatta, director of in-
formation, ministry of finance, on 
Wednesday last week said that N41.5 
billion has already been released to 
the National Pension Commission 
(PenCom).

The amount released was for on-
ward payment to those who retired 
under the contributory pension 
scheme and those who were yet to 
be paid.

Danbatta quoted the minister of 
finance, Kemi Adeosun as saying that 
N12.5 billion, being outstanding for 
January, February and March 2017, 
was also released, bringing the total 
to about N54 billion.

“Consistent with this, we have re-
leased N41.5 billion which clears the 
arrears inherited from the previous 
administration relating to the period 
2013-15 and underpayments in 2016.

“This will bring relief to thousands 
of our elders who have served and 
deserve to be paid their entitlements 
promptly and fully.The minister said 
that the amount paid also included 
arrears of those who retired as far 
back as 2013 and had been unable 
to access their pension under the 
contributory scheme due to non-
payment.

To avoid future accumulation of 
pension arrears, Adeosun said that 
henceforth “the monthly allocation to 
PenCombased on the appropriation 
of 2017 will regularly be paid along 
with monthly salaries of Ministries, 
Departments and Agencies (MDAs)”.

Meanwhile, a committee was con-
stituted barely 48 hours after the Min-
ister of Budget and Planning, Senator 
UdomaUdoUdoma hinted that the 
federal government would constitute 
a special committee to reconcile con-
flicting figures on pensioners’ claims 
and evolve creative measures to raise 
funds towards resolving the huge 
pension liabilities to workers.

Chaired by the Minister of Finance, 
Kemi Adeosun, other members of 
the new committee include a rep-
resentative of the Secretary to the 
Government of the Federation, repre-
sentative of the Head of Service of the 
Federation, the Accountant General 
of the Federation, Director General 
of the Budget Office, Director General 
of Pension Commission (Pencom) 
and Director General of Pension 
Transition Arrangement Directorate 
(PTAD), who will also act as secretary.

A statement issued by the Special 
Adviser to the Minister of Budget and 
National Planning, Akpandem James 
said the committee was to review and 

reconcile all pension liabilities of the 
federal government and make recom-
mendations as to what portion of the 
liabilities could be funded through 
budgetary appropriations.

The Committee is also to suggest 
creative ways of funding the balance 
and has four weeks to conclude its 
assignment and report back to the 
President.

ChineloAnohu-Amazu, director 
general, PenCom in a memorandum 
submitted to the National Assembly 
Joint Committee on appropriations 
at the budget defence session on 
the 2017 budget estimate in Abuja 
requested for the appropriation and 
release of the accumulated funds to 
keep the pension system working.

She stated that based on the num-
ber of verified and enrolled Federal 
Government employees that retired 
from January to December in 2016 
under the CPS as well as deceased 
employees within 2016, PenCom 
requested for the provision of the sum 
of N91, 914,899,000.00 in the 2016 
FGN Appropriation Bill. However, 
the National Assembly approved only 
the sum of N50, 195,808,918.00 in 
the 2016 Appropriation Act, there-
by resulting in a shortfall of N41, 
719,090,082.00.

“Furthermore, out of theN50, 

195,808,918.00 appropriated for 
the Retirement Benefits Bond Re-
demption Fund (RBBRF) Account 
in the 2016 Appropriation Act, only 
N18, 823,428,342.00 had so far been 
released into the RBBRF Account 
as at date. This leaves an outstand-
ing balance in the sum of N31, 
372,380,576.00 which are yet to be 
released for 2016.”

Accordingly, the Joint Commit-
tee on Appropriations is requested 
to consider and ensure the appro-
priation and release of the sum of 
N73,091,470,658.00 to pay January to 
December 2016 retirees of the Federal 
Government.

For the 2017 Pension Liability of 
the Federal Government under the 
CPS1, Anohu-Amazu stated that 
based on the number of verified 
and enrolled Federal Government 
employees that will retire from Janu-
ary to December in 2017 under the 
CPS, PenCom determined and re-
quested for the provision of the sum 
of N113, 023,255,000.00 in the 2017 
FGN Appropriation Bill. “However, 
we observed that in the proposal to 
the National Assembly, the Federal 
Government submitted only the sum 
of N50, 195,808,918.00 in the 2017 
Appropriation Bill, thereby resulting 
in a shortfall of N62, 827,446,082.00.”

L-R: Anne Agbo, DSCL Corporate Services Limited; Emmanuel Ikazoboh, chairman, ARM Pension; Wale Odutola,  managing director, ARM Pension; 
and Kamar Bakrin, non-executive director, ARM Pension at the 12th Annual General Meeting for ARM Pension Managers (PFA) Limited in Lagos.
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Can ERGP heal Nigeria’s sick economy?
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Continues on Page 28

Y
es, if backed by the required po-
litical will; if sincerely executed; 
if we are determined to make 
it work; and if it does not, like 
a litany of our earlier policies, 

become a victim of policy somersaults that 
we are very much familiar with. 

President Muhammadu Buhari, last 
week Wednesday in Abuja, launched the 
Nigeria Economic Recovery and Growth 
Plan, ERGP, which seeks to restore the na-
tion’s economic status following the high 
rate of inflation and recession. The launch 
of the document was attended by all cabinet 
members as well as top government func-
tionaries.

According to President Buhari, the ERGP 
focusses on agriculture with a view to ensur-
ing adequate food security as well as energy, 
industrialisation and social investment; it 
is an ambitious plan that seeks to achieve 
a 7 per cent economic growth by the year 
2020. He said “the aim is not just to remove 
the country out of recession, but to put it on 
the path of strength and growth, away from 
being an import dependent nation”.

ERGP in a nut shell
·ERGP’s vision is one of sustained inclu-

sive growth.
· It is for increasing national productivity 

and achieving sustainable diversification 
of production, to significantly grow the 
economy and achieve maximum welfare 
for the citizens, beginning with food and 
energy security.

· It encourages the use of science, tech-
nology and innovation to drive growth.

· Provides a blueprint for the type of 
foundation that needs to be laid for future 
generations, and focuses on building the 
capabilities of the youth of Nigeria to be able 
to take the country into the future.

· It is meant to tackle constraints to 
growth. Economic growth in Nigeria faces 
various supply constraints including fuel, 
power, foreign exchange, and business un-

friendly regulations.
· The plan calls for public/ private sectors 

participation to achieve economic recovery 
and transformative growth because govern-
ment cannot do it alone.

· More business friendly economic envi-
ronment is a priority for the plan.

· The plan is to promote national cohesion 
and social inclusion.

· The plan prioritizes the use of the market 
as a means of resource allocation, where 
appropriate, and recognises the need to 
strengthen regulatory oversight to minimise 
market abuse.

· The plan is rooted in the core values that 
define the Nigerian society as enshrined in 
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Nigeria records 82% increase in 
fraud cases in 2016 - NIBSS

T
otal fraud volume in 
2015 was 10, 743 whilst 
the figure for 2016 was 
19,532 showing an in-
crease of 81.80 per cent.’

Nigeria recorded 82 percent 
increase in fraud cases in 2016 
compared to 2015 and this came 
with an estimated loss of N2.2 bil-
lion out of N4.4 billion attempted 
fraud cases according to Nigeria 
Inter-Bank Settlement System Plc 
(NIBSS).

Ezekiel Ajao, in a paper he 
presented on behalf of the CEO of 
NIBSS Folashodun Shonubi at the 
March 2017 Nigeria-South Africa 
Chamber of Commerce (NSACC) 
Breakfast Meeting in Lagos,  said  
49.7 per cent  of the amount lost 
was recovered  “but actual loss was 
reduced by 2.7 per cent  compared 
to 2015.

According to him, total fraud  
volume in 2015 was 10, 743 whilst 
the figure for 2016 was 19,532 
showing an increase of 81.80 per 

Wednesday 12 April 2017

Edose Ohen had an un-
conventional child-
hood. By elementary 
school, he was given a 

programming book by his father 
and told to study it, sparking an 
interest in information technol-
ogy (IT) and robotics. Entrepre-
neurship was also in his blood. 
By the age of 12, Ohen was sell-
ing sweets to his classmates to 
make extra money. By the time 
Ohen got to college, he started a 
marketing company to promote 
events at the school, which pro-
gressed to organising high-end 
events for his fraternity.

“My father has always been 
an entrepreneurial man and I 
believe the lessons he taught 
me earlier on in my life was my 
foundations for my entrepre-
neurial paths. He shifted me 
towards IT at a very young age, 
so I always knew I would be in 
IT. I also always knew I was go-
ing to be in oil and gas because 
I idolized my father and he was 
an oil and gas man,” says Ohen.

After graduating at the Uni-
versity of Houston with a degree 
in management and informa-
tion systems, Ohen’s prediction 
came true. His first job com-
bined his IT skills with his pas-
sion for the oil and gas industry.

 “I graduated in 2009, which 
was the height of the economic 
recession in the States, so I sent 
out my resumes to hundreds 
of companies and I did not 
receive any feedback. Finally, 
there was a mid-to-large-sized 
international oil and gas com-
pany, and it just so happened 
that the hiring manager went to 
my university and we had some 
synergies. So I started working 
as a system administrator and 

Editor’s Note

Non-Oil Digest

President Muhammadu Bu-
hari launched, last  week, 
in Abuja, the Nigeria Eco-

nomic Recovery and Growth Plan 
(ERGP) which seeks to restore the 
nation’s economic status follow-
ing the high rate of inflation and 
recession. The ERGP focusses on 
agriculture with a view to ensur-
ing adequate food security as well 
as energy, industrialisation and 
social investment. It is an ambi-
tious plan that seeks to achieve 
a 7 per cent economic growth by 
the year 2020. 

The aim of the plan is not just 
to remove the country out of re-
cession, but to put it on the path 
of strength and growth, away 
from being an import dependent 
nation. Drawing from our experi-
ences with policy formulation 
and execution in  the past, can we 
make ERGP work? Read the rest of 
the story in our cover.

Also in this edition, we have 
the story on how fraud cases are 
on the increase in Nigeria. Nige-
ria recorded 82 percent increase 
in fraud cases in 2016 compared 
to 2015 and this came with an 
estimated loss of N2.2 billion out 

Siaka Momoh

How Edosen Ohen, a Nigerian-American 
is shaking up the doughnut industry

of N4.4 billion attempted 
fraud cases according to 
Nigeria Inter-Bank Settle-
ment System Plc (NIBSS).

We also have the story of 
Edosen Ohen, a Nigerian-
American who is shaking 
up the doughnut industry 
in the US. And he is not 
stopping at that. He has 
diversified into IT too.

We have all these and 
more in this month’s edi-
tion of your favourite maga-
zine.  Have a good read.

For advert place-
ments, reactions or con-
tributions, call Siaka on 
08061396410; email: 
siakamomoh@yahoo.
com.

Enterprise People

cent, whilst attempted fraud value 
are N4.37 billion  and N4.36 billion  
for 2015 and 2016 respectively – a 
drop of -0.4 per cent. 

He added that actual loss value 
were N2.2 billion and N2.1 billion 
for 2015 and 2016 respectively 
showing a drop of 2.65 per cent. 
The percentages of actual loss 
were 52 per cent and 50 per cent 
respectively for 2015 and 2016 
respectively, he said.

NIBSS provides a shared service 
infrastructure for the Nigerian 
financial sector. It is a payments 
processing company for payments 
schemes (local and international) 
in Nigeria, and acts as a settle-
ment company for both interbank 
and inter-schemes payments. 
NIBSS initiates and develops an 
integrated nationwide network of 
the electronic or paperless funds 
transfer and settlement of transac-
tions. It provides a framework for 
elevating the level of efficiency in 
funds transfer services generally. 

Edose Ohen quit his job as an IT manager to open a doughnut shop. It set 
him on the path to starting his own internet company. The article below 
tells his story; it first appeared in Forbes Africa and then CNBCAfrica.

four years later I worked my way 
up to an IT manager.”

Ohen began to feel like he had 
reached a glass ceiling. It was 
time to do something different.

“In 2013, I started my MBA, 
concentrating on supply chain 
and operation management. 
When I was doing my MBA I was 
watching a show on CNBC called 
‘How I Made My Millions’ and it 
was one of my favourite shows. 
There was a segment about these 
guys who opened a gourmet 
doughnut shop. I was like why 
would you open a gourmet 
doughnut shop?”

“I watched them and I was 
like these guys had a plan. So 
I said let me go to the top 10 
doughnut shops out there and 
every single one of them had a 
line outside the door. I looked 
around and I couldn’t find any-
body that did it in my area, so I 
said why not?” says Ohen.

Ohen got some close family 
and friends together and raised 
$300,000 to start his new dream, 
Glazed The Doughnut Cafe.

“It took about two years to get 
it off the ground. We had about 
2,000 people come to the grand 
opening and the first six months 
was a total disaster. We could not 
keep up with demand and we 
could not create enough prod-
ucts.” “I had this perfect staffing 
plan and perfect projection 
and it was absolutely terrible. It 
stabilised after year one and we 
just recently opened our second 
location which is also growing,” 
says Ohen.

The biggest challenge for 
Ohen was managing his own 
expectations.

“I was so adamant about 
my business plan. I had all this 

predictive analysis saying we 
anticipate we are going to need 
flour because we plan on selling 
so many doughnuts a day and 
trying to force that to happen. 
But the thing is, you don’t know, 
you can’t tell. Somebody can 
wake up and say I want a dough-
nut today or not, so just trying to 
understand that there is a com-
plete difference between what 
you think can happen and what 
actually happens was difficult.”

With his doughnut business 
set up, Ohen was ready for his 
next move.

“One thing I learned from 
my father was that he always 
preached diversification. Miti-
gation from the effects of the 
economic cycle was how he 
survived for so many years and 
thrived in business,” says Ohen.

That sparked the move into 
IT infrastructure and services. 
Ohen set up Alfa Dando, which 
is the parent company to his in-
ternet business. The first brand 
under that portfolio is Wireless 
NG.

“We have a company called 
Wireless NG that we are looking 
to roll out in Abuja and Benin 
City. It is focused on information 
technology solutions, network 
engineering, procurement, de-
sign, wireless communication, 
and radios,” he says.

For the past three years, Wire-
less NG has provided communi-
cation platforms for the Nigerian 
Gas Pipeline and Transportation 
Company and Ohen hopes to 
create a nationwide network 
soon.

Ohen is building a diversified 
empire and, unlike his dough-
nuts, there doesn’t seem to be 
any holes in his plan.
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Farm to table business

T
his business needs re-
thinking. Why not? Go 
back to history, you will 
get the message. History, 
yes – history of creation. 

Remember the Garden of Aden. 
Remember Adam and Eve, the first 
man and woman whom God created 
and placed in the garden and asked to 
cultivate it, and keep it. It is therefore 
very clear that it was the first business 
that God, the creator of Heaven and 
Earth established.

Remember also that God cre-
ated four rivers in the garden – Pison, 
Gihon, Tigris nd Euphrates, for ir-
rigation. Or when we talk of livestock, 
which is agriculture too - recall David 
who was feeding his father’s sheep at 
Bethlehem from where he came to 
fight Goliath. These and other refer-
ences to agribusiness in the Holy 
Bible, and the Holy Quran as well, 
manifest the importance of agricul-
ture in an economy –  they tell us that 
agribusiness was in existence at the 
origin of human race.

Or imagine a world without food.  
What is the consequence of this? 
Surely the result will be end of hu-
man race.

Take a look at these facts too: We 
have had four economies since the 
world that we know of now came to be. 
These include, Hunters and Gather-
ers Economy, Agricultural Economy, 
Industrial Economy and Knowledge 
Economy (ICT). We may however 
group the first and second economies 
as one and take it that we have had 
three economies to date.

These economies, in silos, are of no 
use to us. Knowledge economy is big 
business; but it derives its intimidating 
valuable size from its linkage to the 
economies listed herein. Rethinking 
agriculture comes in here. Agriculture 
is a strong base for industrialisation 
– recall food processing and the use-
fulness of a chain of its products that 
are raw materials to industries –agro-

based industries.
Nigeria agric facts
Historical significance of agricul-

ture apart, available data showing 
agric potentials, showing deficits in 
food supply, call for urgent drive to 
boost food production. The facts:  Ni-
geria has 80 million hectares of arable 
land blessed with good, fertile soil and 
a climate that supports growing a wide 
variety of food and cash crops; our mil-
lions of smallholder farmers cannot 
produce enough food for the country,  
as a result of this our annual food im-
port bill  estimate is US$5 billion; going 
by current trend in forex status, with a 
CBN exchange rate of N305 - N307.5 
to a dollar, Nigeria food import bill 
will amount to N1.53 trillion (21.6%) of 
Nigeria’s 2017 budget. Wait a minute: 
If we go by the parallel market figure 

of N435 to a dollar, the food import 
bill will be N2.17 trillion(30.08% of 
the 2017 budget);  in Nigeria, there is 
a 20.14 million metric tonnes deficit 
across 13 crops alone and 60 million 
poultry birds deficit,  according to 
Federal Ministry of Agriculture.

This is troubling.  It was  therefore 
apt that BusinessDay was bothered 
about this and so brought stakeholders 
together at its Agribusiness and Food 
Security Summit 2017 in Lagos, to 
brainstorm on this national headache.

Minister of State for Agriculture 
and Rural Development Heineken 
Lokpobiri, who presented the keynote 
address, said the timing of the event 
was strategic and that the opportunity 
to rethink agriculture “rests on all of 
us”. He lamented “Nigeria is the only 
country in the world that is not taking 

advantage of its population”.
The United Nations put Nigeria’s 

population at about 200 million; Bu-
reau of Statistics puts it at 192 million; 
it is estimated that by 2050 Nigeria’s 
population will hit 450 million. Lokpo-
biri is right – this growing population 
must be fed (recall we already have 
food deficit) and the large popula-
tion is large consumer market which 
translates into investment opportuni-
ties.  So in agreement with Lokpobiri, 
we must start now if we must achieve 
food security; the journey to peace in 
Nigeria must start with agriculture; 
we must substitute petro-dollar with 
agro-dollar.

How do we go about this? The 
answer: Cheap funding for farming; 
energy availability (particularly for the 

value chain); good rural road network 
and affordable transportation; cheap 
inputs supply; mechanised farming; 
extensive research; and right policies. 
Good enough, the agric minister gave 
us hope on some of these.

It was heart-warming that Profes-
sor Ruerd Ruben, Research Coor-
dinator, Food Security Agricultural 
Economics Institute of Wageningen 
University, the Netherlands, said there 
was “an intricate network of producers 
and processors in agro-economy” and 
that there was “need to bring network 
together”. He was apparently pointing 
at the deficiency of this requirement 
in Nigerian agro-economy. He argued, 
“The agro-logistics must be right. 
There must be a good link between 
producers, processors, supermarkets 
and consumers.”

This is the issue. This is where the 
rethinking of agriculture takes off from. 
It is agric for business – agribusiness – 
one that involves the entire value chain 
in agriculture – from the farmgate to 
the table.

Fact-File
· While rising output has caused 

some concern, Nigerian businesses 
still benefit from certain locally manu-
factured materials such steel rebar, for 
which prices have remained largely 
steady.

· The Nigerian Export Processing 
Zones Authority currently oversees 14 
zones with another 18 in various stages 
of construction or planning.

· A net exporter of cement since 
2013, Nigeria’s production capacity 
was estimated at 26-28 million tonnes 
in 2014, against annual demand of 18.3 
million 20 million.

Why Nigerians fail to pay tax – Chartered Institute of Taxation chief

M
any Nigerians do 
not pay tax because 
they do see taxpay-
ers’ money at work, 
tax rules are unclear, 

compliance process is too complex 
and there is poor enforcement by tax 
authorities.

 According Teju Somorin President 
Chartered Institute of Taxation, quot-
ing from a 2016 survey carried out by 
PwC to find out why many Nigerians 
do not pay tax ( in a paper she pre-
sented a Business Club Ikeja March  
2017 Business Luncheon in Ikeja, 
Lagos), 70% of participants cannot see 
taxpayers’ money at work, 22.5% said it 
was due to the tax rules being unclear 
and compliance process being too 

complex while 7.5% said it was due to 
poor enforcement by tax authorities.

According her, “Nigerians provide 
for themselves, the basic public goods 
which ought to be provided by the 
government with taxpayers’ money. 
Many Nigerians would ask, why pay to 
a common purse when individuals and 
enterprises still play the roles of govern-
ment – generating their own power, 
drilling personal boreholes, paying 
outrageous school fees to send their 
children to school privately and mak-
ing contributions to fix roads? Many 
see the government and especially 
the tax collecting bodies as enemies 
and cruel.“This, to a large extent, has 
increased the incidence of tax evasion 
and avoidance. The Tax Authorities 

therefore, may not be able to generate 
optimum revenue where taxpayers are 
yet to see any physical proof that their 
tax money is being judiciously used.

” She explained, “The National Tax 
Policy (2012) prescribed that one of the 
objectives of the Nigerian tax system 
is to facilitate economic growth and 
development. It goes further to say 
that  the system should allow stimula-
tion of the economy and not stifling of  
growth as it is only through sustained 
economic growth  that the potential 
ability to offer improvements in the 
well being of Nigerians will arise….. 
and that taxes should not be a burden, 
but should be applied proactively with 
other policy measures to stimulate 
economic growth and development.”
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Robots take over apparel production

First large scale shoe robot fac-
tory unveiled: Adidas will use 
machines in Germany instead 
of humans in Asia to make 

shoes. The United Nations has warned 
two-third of jobs in developing countries 
is at risk.

Adidas, the German maker of sports-
wear, has announced it will start market-
ing its first series of shoes manufactured 
by robots in Germany from 2017. More 
than 20 years after Adidas ceased pro-
duction activities in Germany and 
moved them to Asia, Adidas unveiled the 
group’s new prototype “Speedfactory” 
in Germany. As of this year, the fac-
tory will begin large-scale production. 
What’s more, Adidas will also open a 
second Speedfactory in the U.S. in 2017, 
followed by more in Western Europe. 
According to the company, the German 
and American plants will in the “mid-
term” each scale up to producing half a 
million pair of shoes per year.

Does this pose a threat to Adidas’s 
traditional manufacturing base in 
China, Indonesia and Vietnam? After 
all, labor in the region is becoming less 
cheap these days, and manufacturers 
are increasingly turning to robots. The 
current model in the apparel industry is 
very much based on sourcing products 
from countries where consumers are 
typically not based. In the longer term 
Adidas could even produce the shirts 
of Germany’s national football team in 
its home country. The shoes made in 
Germany would sell at a similar price to 
those produced in Asia, where Adidas 
employs around one million workers. 
Arch-rival Nike is also developing its 
robot-operated factory.

This development in the shoe area is 
just the beginning and will be leveraged 
to the apparel industry as well.

In some respects that’s a good thing, 
of course. Working on a production 
line is monotonous, and sometimes 
dangerous. However, building a large 
manufacturing sector has traditionally 
been the path emerging economies have 

taken to raise living standards. Now, 
robots and other types of automation 
are a threat to that development model. 
The United Nations warned two-third of 
jobs in developing countries are at risk. 
Add to this the impact of digitalization 
and the Internet of Things (IoT).

Many of the jobs done in developing 
countries can be automated:

Room for Growth - in China
China has a low concentration of 

robots relative to the size of its industrial 
workforce:

Why might it happen?
Back when the western middle class 

flourished after World War II, factory 
automation was expensive. Robots were 
limited to only a few sectors - mainly the 
auto industry - and those automatons 
weren’t that sophisticated. Wages rose 
thanks to improved productivity, but 
workers weren’t completely made re-
dundant by the machines. Poorer coun-
tries in Asia or Africa probably won’t be 
that lucky. Today’s robots are far more 
capable, are being deployed in a wider 
range of industries, and are cheaper 
too. That leaves less room for wages to 
rise before humans are priced out of the 
labor market. More low-cost automation 
also means manufacturing can be re-
shored to developed economies.

Cost of an Industrial Robot: €/$ 

5 an hour
German robot maker Kuka, acquired 

last year by China’s Midea, estimates 
a typical industrial robot costs about 5 
euros an hour. Manufacturers spend 50 
euros an hour to employ someone in 
Germany and about 10 euros an hour 
in China. Rather than seek out an even 
cheaper source of labor elsewhere - in 
another emerging Asian economy, say - 
Chinese manufacturers are choosing to 
install more robots, especially for more 
complex tasks. China isn’t getting rid of 
the work, just the workers.

If robots are the future of work, 
where do humans fit in?

That could be one reason manufac-
turing employment has already peaked 
in many emerging economies, and it’s 
been happening at a quite a low percent-
age of total employment and at an earlier 
stage of economic development. Taken 
together, it’s possible robots end up 
exacerbating inequality in low income 
countries. We’ll have to deal with the 
consequences: few manufacturing jobs 
are coming back to western countries 
and not many will be created elsewhere.

And of course the fashion industry 
will be affected by this development 
hugely.

This story written by Susanna Koel-
blin, Apparel, Fashion, Textile Mar-
keter, was sourced from Linkedin.com

Non-Oil Digest
Wednesday 12 April 2017

Global Matters

Introducing: Non-Oil Digest
Non-Oil Digest, a monthly segment in BusinessDay, edited by Siaka Momoh, who 

has reported the non-oil segment of the economy for over two decades, is conceived 
and dedicated to growing the nation’s non-oil economy. Publication is billed for sec-

ond Wednesday of every month.
The timing of its entry is apt; what with the current crash in the price of oil – one 

which has helped to warn us of the futility of our running a monoculture economy 
based on oil and gas.

The segment  has come to further the campaign for a  diversified economy – a 
robust focus on manufacturing, agribusiness, entrepreneurship, small business, solid 

minerals, trade matters, logistics and supply, entertainment and tourism, tech business, 
etc. It is a resource material you must not miss. You are welcome on board.

 For advert placements, call Siaka: 08061396410 or 
siakamomoh@yahoo.com

Can ERGP...
Continues from page  25

the 1999 Constitution.
· ERGP focuses on achieving 

macroeconomic stability and eco-
nomic diversification to achieve 
growth.

· Macroeconomic stability will 
be achieved by undertaking fiscal 
stimulus, ensuring monetary sta-
bility and improving the external 
balance of trade.

· Policy focus will be on the 
key sectors driving and enabling 
economic growth, with particular 
focus on agriculture, energy and 
MSME led growth in industry, 
manufacturing and key services by 
leveraging science and technology.

· It is believed that the revival 
of these sectors, increased invest-
ment in other sectors, less reliance 
on foreign exchange for intermedi-
ate goods and raw materials and 
greater export orientation will im-
prove macroeconomic conditions, 
restore growth in the short term 
and help to create jobs and bring 
about structural change.

Fine document, fine plan, it 
is. Like it has been said in several 
fora by informed Nigerians and 
non-Nigerians, we are very adept 
at drawing up plans, in policy mak-
ing,  but it is the execution of such 
policies that we score low in. Can 
we make a difference with ERGP? 
Let us hope so.

Let us look at our ERGP closely 
see if there is anything in the docu-
ment that some policy documents 
in the past have not touched on. 
Take in particular, the key sectors 
like agriculture,  energy and MSME 
led growth in industry, manufac-
turing and key services that the 
policy is focusing on.

Yar’Adua’s Seven Point Agen-
da

The Yar’Adua administration 
came up with what it called  ‘Seven 
Point Agenda’. The list includes:

Power and energy - To de-
velop an adequate power supply 
so as to ensure Nigeria’s ability to 
develop as a modern economy by 
the year 2015.

Food security - The emphasis 
was on the development of mod-
ern technology, research, financial 
injection into research, production 
and development of agricultural 
inputs leading to a 5 to 10-fold 
increase in yields and production.

Wealth creation - This reform 
was focused on wealth creation 
through diversified production 
especially in the agricultural and 
solid mineral sector.

Transport sector - The trans-
portation sector in Nigeria with 
its poor road networks is an inef-
ficient means of mass transit of 

people and goods. With the goal 
of a modernized and industrial-
ized Nigeria, it is mandatory that 
Nigeria develop its transport sector.

Land reforms - While hun-
dreds of billions of dollars had been 
lost through unused government-
owned landed assets, changes in 
the land laws and the emergence 
of land reforms was supposed to 
optimise Nigeria’s growth through 
the release of land for commer-
cialised farming and other large 
scale business by the private sector.

Security - An unfriendly secu-
rity climate apparently “precludes 
both external and internal invest-
ment into the nation”.

Education - A strategic educa-
tional development plan “will en-
sure excellence in both the tutoring 
and learning of skills in science 
and technology” by students who 
would be seen as the “future inno-
vators and industrialists of Nigeria.”

You can see ERGP flowing in it. 
What did we make out of it? May 
be not much or may be nothing 
because Jonathan had to come up 
with his own variant.

 Jonathan’s Transformation 
agenda
As part of the Federal Govern-

ment of Nigeria’s effort to revamp 
the agriculture sector, ensure food 
security, diversify the economy 
and enhance foreign exchange 
earnings, the Federal Ministry of 
Agriculture and Rural Develop-
ment (FMARD) embarked on a 
Transformation Agenda with a 
focus on the development of agri-
cultural value chains.

The good story here is that the 
Buhari administration adopted 
the Jonathan agric agenda. This 
is how it should be. President 
Muhammadu Buhari assured 
Nigerians that there would be no 
change to the agricultural policies 
already going on in the Ministry of 
Agriculture. Buhari made the dis-
closure when he met with perma-
nent secretaries in the agriculture 
and water resources ministries 
in Abuja. He particularly pointed 
out the Growth Enhancement 
Support Scheme (GESS) which 
he applauded as a good initiative.

So we can do it. We can make 
ERGP, the latest of our long list of 
policies work if we are determined 
to do so. What do we need to make 
this happen? We need the political 
will, we need to imbibe the culture 
of continuity in government,   we 
need transparency in government, 
we need the determination to 
deliver and government/private 
sectors participation. And very im-
portantly, monitoring and evalua-
tion must not be left out.



Automakers commends BusinessDay over Toyota Award

Hyundai and Kia 
automakers said 
they plan to recall 
nearly 1.5 million 

vehicles in the United States 
and South Korea due to en-
gine issues.

This is the latest blow for 
the two enterprising auto 
firms already struggling in key 
markets. However, checks by 
our reporter in Nigeria show 
that the recall has not affected 
the local market, but that they 
are at alert.

This is not the first time 
Hyundai and Kia have been 
forced to recall vehicles due to 
defects in their Theta engines, 
which they manufacture 
themselves. In 2015, Hyundai 
Motor recalled 470,000 Sonata 
sedans in the United States to 
replace faulty engine parts.

The recent recall, which 
could cost the two firms hun-
dreds of millions of dollars 
each, revives quality concerns 
at a time when they are facing 
a sharp drop in China sales 
and sluggish demand in the 
United States and South Ko-
rea.

The two automakers said 
in a statement that they have 
submitted a plan to recall 1.3 
million vehicles due to an en-
gine defect that could cause 
them to stall. The plan, which 
must be approved by U.S. au-
thorities, involves Hyundai’s 
Sonata and Santa Fe and 
Kia’s Optima, Sorento and 
Sportage.

Hyundai and Kia are also 
recalling 171,348 vehicles in 

MIKE OCHONMA

29Wednesday 12 April  2017 BUSINESS  DAYC002D5556

Toyota laments weak 
purchasing power 
among Nigerians
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T
he National Associa-
tion of Automobile 
Manufacturers of 
South Africa (NAAM-
SA) said that it will 

for the time being, suspend all 
new-vehicle sales projections, 
in light of recent political events. 
The pronouncement follows the 
recent cabinet reshuffle in the 
country which the body said 
could have ‘far-reaching conse-
quences’.

Two weeks ago, President 
Jacob Zuma fired Finance Min-
ister Pravin Gordhan, as well 
as his deputy, Mcebisi Jonas, 
as part of a number of changes 
made to Cabinet.

NAAMSA said in a statement 
that the executive reshuffle 
could have “far-reaching conse-
quences” for the South African 
economy.

Short-term consequences 
included a substantial dent in 
business confidence, as well as 
foreign and domestic invest-
ment sentiment.

The likelihood of rand weak-
ness, rising inflation, upward 
pressure on interest rates, lower 
private investment spending, 
higher government debt servic-
ing costs and lower tax revenue 
would combine to contribute to 
lower economic and job growth, 
said NAAMSA.

It said the international and 
domestic investment commu-
nity regarded political stability, 
continuity of policy and fiscal 
discipline as key requirements 
in the fight to avoid a credit 
downgrade. Should this hap-
pen, the South African economy 
would experience an “imme-
diate sharp recession”, which, 
based on the experience of 
other countries, was likely to 
persist for at least “for two to 
three years”. The association 
noted that the performance of 
the South African automotive 
industry was closely linked to 
the overall performance of the 
country’s economy, with the key 
performance factors influenc-
ing new-vehicle sales being eco-
nomic growth, interest rates and 
the exchange rate.

NAAMSA disclosed that 
once the situation and condi-
tions have settled down and 
greater clarity is forthcoming as 
to the impact of political events 
on the direction of the econo-
my, the association will resume 
offering guidance on expected 
new-vehicle sales trends.

SA automakers 
silent over sales 
projection

Weststar yields to mar-
ket demand as Mer-
cedes Accelo debut

..JLR, Nissan, Ford, Tata, TSS, LCCI top list

Global rail traffic  
to see growth 
forecast till 2025
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Hyundai, Kia faces massive recall over engine glitches 

Global automakers and lo-
cal auto assemblers in the 
country have been sending 
congratulatory messages to 

BusinessDay, Nigeria’s leading finan-
cial, economy and business publica-
tion on the emergence of its motoring 
editor as the ‘Motoring Journalist Of 
The Year 2016’ .

Mike Ochonma, motoring edi-
tor of BusinessDay had at the 12th 
Edition of the annual Toyota Nigeria 
Limited (TNL) Awards in the journalist 
category during the event held in Lagos 
recently while in Durban for the media 
test drive of the Mini Countryman in 
Kwazulu Natal was announced as the 
overall winner. He had also emerged 
winner at various times since the award 
was instituted.

He was  presented with overall 
winner award for displaying a great 
deal of objective reportage, profes-
sionalism and consistency, which TNL 
management revealed were the key 
parameters employed in determining 
the winner in the motoring journalist 
category.

In a message sent to the motoring 
editor of BusinessDay after the award, 
Nissan Motor Corporation through 
their office in South Africa reads; ‘’Con-
gratulations on this prestigious award. 

Continue to represent us (the global 
automotive industry well). You are a 
legend in your field’’.

The message continued; ‘’As you 
carve your way, let us empower those 
that come behinda us and embedded 
the spirit of devotion that you have 

shown in your carreer. You also contin-
ue to represent Africa for Africans, and 
that no amount of mediocrity can bring 
you down. We salute…Pula.

Other automakers that sent con-
gratulatory messages to BusinessDay 
motoring editor are Jaguar Land Rover, 
Tata Motors global headquarters India, 

BMW Group South Africa business unit 
and Ford Motors amongst others.

From the local auto assemblers, 
Frank Nneji, Chief Executive Officer 
of Transit Support Services (TSS) Lim-
ited, franchise owners and assemblers 
of Shacman trucks in Nigeria described 
the award as ‘Well deserved.’Among 
other numerous commendations, 
Oseme Oigiagbe, executive director of 
Truckmasters Limited and immediate 
past chairman of the Automobile and 
Allied sub-sectoral group of the Lagos 
Chamber of Commerce and industry 
(LCCI) also described the award as re-
ward for hard work.

Giving insight on how winners 
emerged, Kunle Ade-Ojo, Managing 
Director of Toyota Nigeria Limited 
said that for winners to emerge, entries 
received were sent to independent 
agencies for thorough assessment. And 
winners were selected based on clar-
ity, quality and authenticity of report-
ing as well as level of editorial support 
enjoyed by Toyota from publication of 
the stories.

According to TNL’s management, 
although this year’s motoring journalist 
award was more competitive than ever 
before, as more entries were received, 
quality of selection was not compro-
mised.

South Korea due to a simi-
lar manufacturing problem, 
which leads to possible stall-
ing of its Theta 2 engine.

The recall could hit earn-
ings with the recall costing 
each company as much as 
$220.19 million, said Koh 
Tae-bong, an analyst at Hi 
Investment & Securities. No 
comment on the cost of the 

recall was made. Hyundai 
Motor shares closed down 2.4 
percent, compared to a flat 
broader market while Kia Mo-
tors were down 9 percent.

A Hyundai spokeswoman 
said the latest recall involves 
a different engine problem. 
But a South Korean ministry 
official said they were similar. 
The ministry said metal debris 
in crankshafts could cause en-

gine damage, leading to possi-
ble engine stalling.

“The recall is related to a 
manufacturing process prob-
lem, not the structural prob-
lem of Theta 2GDi engines and 
we have completed improve-
ments through appropriate 
measures,” the companies said 
in a statement.

Hyundai and Kia’s recall 
in South Korea covers Hyun-

dai’s Sonata, Grandeur sedans 
and Kia’s K5, K7 and Sportage 
models equipped with a 2-lit-
er or 2.4-liter Theta 2 gasoline 
engine produced before Au-
gust 2013, the South Korean 
transport ministry said. The 
defective engines will be re-
placed with a new one after 
inspection while the recall in 
South Korea will start on May 
22.

...We dont have affected models in our stock- Says local dealerships
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Motoring Alert
Do you know that drunk 
drivers are at the risk of 

making wrong judgment 
on-wheels. Do you also 

know that it is dangerous to 
make  phone calls or send 

text messages while driving. 
Life has no duplicate

Toyota laments weak purchasing 
power among Nigerians

Michael Ade-
Ojo, Chairman, 
Toyota Nigeria 
Limited, has be-

moaned the hike in prices of 
new vehicles which he said 
has adversely affected the 
buying power of many Nige-
rians especially the middle 
class.

According to the chair-
man, his concern is predicat-
ed on the negative impact of 
the harsh business environ-
ment and prevailing general 
economic challenges plagu-
ing the automotive indus-
try like a cancerous, adding 
that the 70 per cent duty on 
imported new vehicles has 
clipped the wings of prospec-
tive buyers of new vehicles.  

He lamented that cost of duty 
on vehicles surpassed the ac-
tual cost of some vehicles.

The Septuagenarian 
brought his reservations to 
the front burner during the 
2016 Edition of the annual 
Toyota Nigeria Awards held in 
Lagos to appreciate loyal cus-
tomers in the fleet customers 
and motoring journalists cat-
egory won by Business Day’s  
motoring editor.

On the backdrop of the 
high cost of new vehicles, 
Ade.Ojo used the platform 
to urge vehicle owners and 
drivers not to patronise fake 
mechanics and unauthor-
ised auto technicians in an 
attempt to save cost due to 
economic recession.

While admitting that the 

current economic recession 
require some structural ad-
justments to survive, people, 
including vehicle owners, 
should not compromise on 
principles, quality, standards 
and integrity. He said, “Don’t 
engage in what can cause 
bigger damage to you in the 
nearest future because of 
these hard times. Don’t take 
your vehicles to unauthor-
ised operators or garages to 
ensure longevity of the vehi-
cles. You may have yourself to 
blame at the end of the day.’’

In his words, ‘’Rather than 
cutting short the lifespan of 
your vehicle by unwisely tak-
ing it to unauthorised garages 
that can cause greater dam-
age to your vehicle, this is the 
time to be careful with your 

Due to the growing de-
mand by various busi-
nesses to increase 
revenue and productiv-

ity while maintaining reduced over-
head costs, Mercedes-Benz recently 
launched a new medium duty truck 
for city and short distance opera-
tions.

The all-new Accelo 915C is the 
first Mercedes-Benz compact truck 
now available for delivery at Weststar 
Associates Limited, authorized gen-
eral distributors of Mercedes-Benz 
commercial and passenger vehicles 
in the Nigeria.

Weststar believes that the 4X2 
truck would be a great delight to con-
struction, haulage and distribution 
industries as it offers high value for 
money, great manoeuvrability and 
suitable comfort for any transport 
challenge.

It Accelo provides high load 
capacity via its rear axle as it boasts 

Weststar yields to market demand 
as Mercedes Accelo debut

experience, the Accelo is equipped 
with a pneumatic, dual circuit disc 
brake system to guarantee accurate 
responses while in everyday urban 
traffic.

It comes with a load-sensing 
valve and anti-Lock brakes to en-
hance safety by preventing unwant-
ed locking of rear wheels. The pas-
senger car-like dashboard gives the 
driver full overview of the most vital 
driving information on the instru-
ment cluster.

Other key features include ergo-
nomic seats for two passengers and 
a driver, air conditioning, power win-
dows, power steering and a central 
seat with a 3-point seatbelt. These 
features help ensure a high level of 
occupant safety, excellent visibility, 
driver productivity and alertness.

According to Mirko Plath, Man-
aging Director/CEO, Weststar As-
sociates Limited “It’s ruggedness, 
driver comfort, payload and easy 

…Avoid quack auto technicians - Ade.Ojo
money. Be wise, patronise 
authorised garages of Toyota 
and God will take all of us 
through these hard times. We 
shall see better days to come.”

The TNL chair advised ve-
hicle owners to inculcate the 
culture of preventive main-
tenance, avoid unauthorised 
workshops and fake spare-
parts to avert damages that 
may add unnecessary cost in 
the face of the present reces-
sion.

He stated that the top spot 
occupied by the brand in Ni-
geria even in the face of the 
challenging economy to its 
customers is traceable to the 
patronage that Toyota Nigeria 
has enjoyed from the mar-
ket over the years, which has 
positioned it as the country’s 
leading brand.

a payload of over 5 tonnes. With a 
Gross Vehicle Weight of 9 tons, the 
very adaptable Accelo allows fitting 
of superstructures (of up to 6.5 me-
ters long) such as tank for liquids/
gases, tipper, dry cargo, waste com-
pactor, cesspit emptier, standard 
aluminum truck, box body and even 
bodies for the distribution of bever-
ages.The truck is equipped with a 
150HP four-cylinder Euro 3 engine 
equipped with a 5-speed manual 
transmission.  For a safer driving 

body mounting are unique features 
that set it apart from other commer-
cial vehicles, thus making it a perfect 
cost-effective tool for demanding 
fleets in the Nigerian private and 
public sectors’’.

‘’In addition to being backed 
up by our well-established mainte-
nance and parts network, there is 
no doubt that the Mercedes-Benz 
Accelo will contribute to the fast 
growth of the Nigerian economy.”  
He concluded.

FG moves to lowers PMS sulphur content

I
n a move aimed at 
protecting the envi-
ronment and health 
of Nigerians against 
the impact created 

by harmful emissions from 
vehicles, the Federal gov-
ernment has approved 
reduction of maximum 
level of sulphur allowed in 
petroleum fuels sold in Ni-
geria, effective from 1st July 
2017.

Making this known re-
cently, Aminu Jala, the Di-
rector General, National 
Automotive Designed 
and Development Coun-
cil (NADDC) said the new 
policy, which takes effect 
from 1st July 2017, was ne-

cessitated by the need to 
protect the environment 
and health of Nigerians 
against negative impact of 
vehicle exhaust emissions.

According to the NA-
DDC boss, high sulphur 
content in petroleum fuels 
results in vehicle exhaust 
emissions that have nega-
tive health and environ-
mental impacts.

‘’Harmful emission re-
ducing technologies in 
vehicles also require low 
Sulphur fuels to be effec-
tive. The Standards Organi-
sation of Nigeria, after due 
consultations with relevant 
stakeholders, have there-
fore, reduced the maxi-

mum allowed levels of sul-
phur in petroluem fuels in 
Nigeria.” He stated.

Petroleum fuels that 
have high sulphur lev-
els generate directly high 
emission levels in automo-
tive engines. Such vehicle 
emissions contain high 
level of toxic pollutants 
such as benzenes and par-
ticulates that have negative 
impacts on human health 
and on the environment.

Technically, modern 
vehicles require fuels that 
meet high quality stand-
ards for a more efficient 
operation of their engines. 
Also affected petroleum 
products under this new 

directives include Diesel 
fuel (AGO) and Household 
Kerosine(HHK).

“From 1st July 2017,” 
NADDC DG announced, 
“Diesel fuel (AGO) should 
have maximum Sulphur 
levels of 50 parts per mil-
lion (ppm)(Reference NIS 
948:2017). The statement 
concluded.

MIKE OCHONMA

…Effective July 1, 2017
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Global rail traffic  to see 
growth forecast till 2025
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Transnet unveils Trans-Africa 
locomotive

S
t a t e - o w n e d 
rail company 
Transnet has 
unveiled the 
first locomo-

tive to be designed, 
engineered and manu-
factured in Africa, the 
Trans-Africa locomo-
tive.

The company said 

light axle loads.
According to Siya-

bonga Gama, CEO od 
Transnet , “The loco-
motive is evidence of 
the strides we are mak-
ing in transforming 
Transnet Engineering 
into an original-equip-
ment manufacturer for 
locomotives, a move A

ccording to a report 
published by SCI 
Verkehr, Germany, all 
types of global of rail 
traffic are expected to 

grow up to 2025, building on the 
growth already achieved since 2005. 
The strongest growth is expected in 
urban rail, followed by mainline 
passenger and freight.

Starting from an index of 100 in 
2005, rail freight tonne-km has risen 
to 118 in 2015, mainline passenger-
km to 152 and urban rail passenger-
km to 169. The three types of traffic 
are forecast to grow to indexes of 
280, 208, and 135 by 2025.

SCI Verkehr says urban rail will 
grow at an average of 5% per year 
up to 2025, although growth is ex-
pected to tail off after 2020 with the 
completion of many metro and light 
rail projects across the world.

“Network expansion, especially 
the construction of new lines in cit-
ies that previously have not had ur-
ban rail systems, is the main driver 
of urban rail development,” SCI 
says.

“In China, for example, the ur-
ban rail network tripled from less 
than 1000km to more than 3000km 
between 2005 and 2015. Currently, 
4450km of lines for rail-bound 
city transport networks are under 
construction or in operation. High 
growth rates will also be achieved in 
South and Central America.”

While mainline passenger has 
shown consistent growth, there are 
very different regional trends. Traf-
fic has fallen significantly in the for-
mer Soviet Union, Eastern Europe, 
Africa and the Middle East, while it 
has grown rapidly in Asia and South 
and Central America.

The expansion of high-speed 
networks, especially in China, and 
the increasing number of services in 
South American metropolitan areas, 
for example, has contributed to this 
trend.

 “Rail passenger transport has 
also been stimulated in mature 
markets such as Western Europe or 
North America, where regulatory 
measures are aimed at the reduction 
of road transport in order to improve 
environmental conditions and the 
quality of life”.  SCI says.

Rail freight traffic suffered a 4.4% 
drop between 2014 and 2015 and the 
downward trend is expected to con-

tinue in 2016 and 2017 due to the 
decline of heavy freight such as coal 
and steel, as well as lower growth in 
international trade.

Although oil transport by rail 
had grown at high rates globally, it 
was not enough to compensate for 
the reduction in coal.  With decreas-
ing oil prices, rail transport of pe-
troleum has suffered a deceleration 
and in the long run it could be nega-
tively affected by the construction of 
new pipelines.

For instance, the Asian rail 
freight transport sector is dominated 
by the Chinese market, which is de-
creasing due to increasing rates for 

rail freight transport in the past years 
while road infrastructure was rapidly 
expanded though the construction 
of highways, significantly increasing 
the attractiveness of road freight.

Furthermore, China’s energy 
policy has reconsidered the position 
of coal in its supply matrix, creat-
ing opportunities for other energy 
sources and negatively impacting 
coal transport by rail. The latest Chi-
nese efforts to sustainably improve 
air quality, on the other hand, could 
cause a shift in the modal split to-
wards more environmental-friendly 
rail transport.

 

the locomotive, which 
will be assembled at 
the company’s produc-
tion facility in Koedoe-
spoort, east of Pretoria, 
marked a crucial step in 
its strategy of becoming 
a leading manufacturer 
and supplier of rolling 
stock on the continent.

The locomotive is 
suitable for use on 
branch lines and in the 
yard for shunting, while 
also being able to travel 
on old rail tracks origi-
nally designed to carry 

designed to restore our 
position as a catalyst 
for African innovation, 
industrialisation and 
critically, intra-African 
trade”.

In addition, the 
diesel-powered Trans-
Africa locomotive is ap-
propriate for aged rail-
way lines that operate 
on the gauge system, 
offering a cost-effective 
solution for the major-
ity of the continent’s 
railway lines that are 
currently unused.

P
r i e s t m a n -
Goode, a Brit-
ish design 
agency has 
unveiled two 

train seating concepts 
which seek to maximise 
capacity and comfort for 
passengers on services 
which frequently suffer 
from overcrowding.

The project, which 
was funded by Britain’s 
Rail Safety and Standards 
Board (RSSB) as part of 
the Tomorrow’s Train De-
sign Today programme, 
produced two seating 
concepts - Horizon and 
Island Bay which can be 
installed on new or exist-

… Downward trend in freight traffic drops 4.4%

New seating design offers passenger comfort
..Gives 15-20% more seats, increased standing capacity

ing rolling stock.
PriestmanGoode seat 

enables seating capac-
ity on a typical commuter 

train to be increased by 
20-30% while also in-
creasing standing space. 
The seat has been de-

signed in collaboration 
with an ergonomist to en-
sure it offers a fully sup-
ported seating position.

A staggered seat de-
sign increases shoulder 
space between passen-
gers to give an enhanced 
feeling of personal space. 
Each seat has two foot 
rests to accommodate 
passengers of differ-
ent heights, a table for 
mobile devices, a USB 
charging bar, and at-seat 
luggage storage and bag 
hooks.

Island Bay is a flex-
ible system designed to 
provide standard seating 
density during off-peak 
periods and a higher 
density in the peak.

The agency says this 
configuration offers 15-

20% more seats and in-
creased standing capac-
ity, with increased seat 
width and a dual-pur-
pose table/window seat.

The design includes 
an end-of-bay seat with 
a padded back rest. Foot 
rests accommodate 
passengers of different 
heights when the seats 
are in high density mode.

With a wider-than-
average aisle, Island Bay 
offers improved access 
for passengers in wheel-
chairs and those with 
pushchairs, large lug-
gage, or folding bicycles. 
USB ports are also pro-
vided at every seat.



A visit to Olam’s rice farm where its 
mill is also located, presented a vivid 
picture of technology and mechanisa-
tion fully in action, having 11 three-ton 
combine harvesters and one “stripper 
combine harvester” actively deployed. 
Olam’s 10,000 hectare fully irrigated 
paddy farm on greenfield site in Ondo-
rie, Nasarawa State has 4,450 hectares 
already under cultivation, with a further 
3,000 hectares on target for 2017/18. 
The farm is expected to yield 10 MT per 
hectare (over two annual crop cycles), 
based on four varieties of high-yield 
rice tested with the West African Rice 
Development Association.

The presently cultivated varieties are 
Faro 44, Nerica L34, and two Chinese 
varieties; C19 and C20. The four varieties 
emerged after over 100 varieties had been 
tried on different scales and at different 
test periods on the farm. The selected four 
were described by Mark McClean, the 
farm manager, as “the top performers so 
far.” Up to 1000 workers are employed on 
the farm depending on seasonality

“Because it is such a huge farm, we 
can’t do planting by hand or by tractor 
so all our seeding, chemicals, fertilisers 
are applied by aircraft,” explained Pieter 
Nel, general manager, Olam rice farm. 
The farm has an airstrip with two aircrafts 
which serve to cultivate the farm during 
planting and application of chemicals.

McClean while describing the farm’s 
mechanisation level as commensurate 
with what obtains anywhere in the world, 
said that “the idea of full mechanisation 
is to be able to farm the area in a timely 
manner and this has translated to quality 
yields. The requirement for technology is 

R
ice has dominated the news 
cycle in recent times; mak-
ing it appear as the only crop 
under cultivation in Nigeria. 
While it may not be the only 

crop, it is surely an important one. It has 
even been tagged “Nigeria’s political 
crop”. From thousands of small holder 
farmers, to multinationals, interest in 
rice cultivation has as well gotten the 
attention of Nigeria’s Central Bank, 
which has dedicated a scheme; Anchor 
Borrowers’ Programme, to it.

In the midst of all the euphoria 
about rice production, a visit to one 
company’s expansive farm and mill 
has shown there is more to achieving 
sufficiency in rice production than 
speeches and plans on paper. There is 
a lot of private sector activity which is 
required, and as recently seen in Olam’s 
rice farm, a lot can be learnt for agribusi-
ness to achieve its full potentials.

Ade Adefeko, vice president, Corpo-
rate and Government Relations, Olam 
Nigeria expressed the view that “often 
times, people talk about what they 
want to do in mechanised farming for 
agriculture, but these things remain 
statements. Here at Olam’s rice farm, 
mechanisation is visible and growth 
has been consistent for about six years”

Meeting Nigeria’s food security 
needs and reducing the food import 
bill has been identified as a core value 
which has driven Olam Nigeria in over 
$1 billion investments in the country 
across its different businesses.

At over $5 billion in food imports, 
Nigeria depends largely on importation 
to augment inadequate local produc-
tion which also suffers from storage 
and value addition challenges. The 
enormity of Olam’s activities in food 
production has suggested it is commit-
ted to contributing significantly towards 
eliminating the high food import bill. At 
the same time, the company has con-
tributed significantly to Nigeria’s non-
oil exports, receiving the Presidential 
Export Awards Best Non-Oil Exporter 
of the Year 2010, 2011 and 2012.

The Rice farm
“The largest challenge in the rice 

value chain is on the production side 
of it, not the milling side. Milling is 
basically hardware challenge and we 
are the first to focus on the production 
aspect (of rice) in a substantial way,” 
remarked Kanth Prakash, senior vice 
president, Olam.

Combine Harvester at Work on Olam Rice farm in Nasarawa

Setting the pace in mechanized 
agricultural revolution: The OLAM way
CALEB OJEWALE

quite high, requiring mechanics to ser-
vice machinery, aviation personnel for 
aircrafts, agronomists to maintain soils 
and fertilisers, insecticides etc.”

Satellite imaging is also used to view 
crops and performance across different 
areas, in order for better management to 
be done. Technology and mechanisation 
are described as the number one attrib-
ute of the Olam rice farm. This makes the 
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so that at the end of the day, it becomes 
possible to ascertain what the yield from 
any portion of the farm is. This invariably 
makes it possible to return to the soils and 
see what the issues are in areas not giving 
consistent yield.

Also, the tractors used on the farm as 
Nel described them “are state of the art 
tractors that do GPS levelling made pos-
sible through a satellite link. They level 

product of the year award FY-2015 for 
the Mama’s Pride brand.

Madan Singh, quality control man-
ager at the rice mill, explained that 
“all the milling facility is advanced. 
We look at the quality, safety aspects 
as well as the nutritional value of rice 
produced. We do physical and chemi-
cal analysis.

“Modern technology makes the 
difference between us and others,” 
said Singh.

Community Impact
Olam’s ‘nucleus’ model combines 

the quality control of a large scale 
commercial farm with the cost and 
scalability benefits of smallholder ‘out 
grower’ networks. The rice-growing 
communities in Nasarawa, Benue 
and Kaduna States are supported by 
Olam with group formation, training 
and all agri-inputs on credit in order 
to improve their own paddy yields 
and revenues with assured buy back 
system.

According to Prakash, Olam prides 
itself in empowering local commu-
nities where it operates, not just by 
giving out aids but also empowering 
them to be financially independent.

“The idea is that we should be taking 
a significant portion of our raw mate-
rial through our farm, but to also have 
a substantial volume coming from local 
farmers in surrounding areas where we 
operate,” said Prakash.

The rice farm in Nasarawa is sur-
rounded by six communities and the 
company has provided them with clean 
water and electricity through solar lamps. 
Employment on the farm (and mill) is 
offered equally across all the six com-
munities; scholarships are provided for 
indigent students and at a community 
school nearby, teachers were hired, while 
a block of four class rooms was built for 
the school.

The requirement for bricks in con-
struction activities within Olam’s farm 
has also spurred young people in the 
neighbouring local community into the 
business of brick making. Now, several 
young people are business owners in 
brick making, earning a living and being 
responsible members of their society.

Olam Rice Mill, Nasarawa Bags of Mama’s Pride, a brand of Rice produced by Olam

requirement for staff to be technically up-
to speed/advanced a big one.  The farm 
gets several agricultural graduates from 
universities, who are taken and devel-
oped for operations and also agronomy.

Nel explained that it had been chal-
lenging, capital, and human resource 
intensive to get the farm up to its current 
status. He explained that setting up a 
new project in any country is always a 
huge challenge; understanding the soils, 
climate, varieties suited to the area and 
technology adaption. Then there are 
also the locals who have to get trained 
in order to operate needed machinery. 
Those (Nigerians) trained in using these 
machines have become very capable in 
operating world class machinery.

For example, there is yield mapping 
(a computer embedded in the combined 
harvester) which as the harvester is mov-
ing along, plots the number of tonnes per 
hectare coming through the machine 

these fields to a tolerance of two cen-
timetres and these guys (i.e. Nigerians 
trained to use them) have mastered these 
abilities and we are proud of our guys.”

“I’ve worked throughout Africa and 
the one thing that I am really impressed 
with is the ability of the Nigerian people 
to grasp the level of technology (available 
at Olam’s rice farm) and to operate it. This 
has been very pleasing for me,” said Nel.

The Rice Mill
At the heart of the rice farm is a 

mechanised rice milling facility with a 
capacity of 105,000 metric tonnes. It is 
massive in size, likewise the machinery 
in it. The state of the art mill incorporates 
Satake milling technology and Italian par 
boiling technology.

The mill has also been described as 
the only ISO 22000 FSMS and FSSC certi-
fied rice processing company in Nigeria. 
The mill received Global best quality rice 
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‘We want to reach 20 million people using 
our technology to save, lend and invest’

What is Riby’s objec-
tive?
Riby’s number one 
objective is to have 

a platform that makes it easy for 
people to be able to save, to be able 
to invest or plan their expenses 
and also to collaborate with other 
people. Those are the four cardi-
nal objectives that we have. We 
are going to be that platform that 
connects people to better savings 
account to be able to plan their 
expenses and to the right invest-
ments to make it easy for them 
to invest. Look at FGN bonds for 
example; we can make it easy for 
people to subscribe with the click 
of a button because we already 
have the requisite data for those 
types of investments. People have 
problems saving their money, 
planning for things they want to 
achieve like buying a car, building 
a house etc. We help them plan 
all these activities. Because of the 
path to acquisition - a very long 
path, our focus has been in first 
automating the groups. Today 
we automate different types of 
groups; cooperatives and com-
pany groups. And we work with 
different partners like financial 
institutions, development banks, 
and microfinance banks. The 
Bank of Industry (BOI) is one of 
our clients. We customize our 

Detecting Android OS infection on your device

T
he Android OS is a 
favourite for many 
people because of its 
flexibility and ability 
to customise signifi-

cantly, but this has also implied 
it is prone to having “a number 
of back doors” which are regu-
larly left unlocked. As perhaps 
the most popular and utilized 
mobile OS, malicious developers 
and hackers are discovering new 
methods to exploit loopholes 
inside the OS.

As far back as 2014, Kaspersky 
Lab experts had noted in a Mo-
bile Cyber Threats report that an 
estimated 98.05% of all existing 
mobile malware targets the users 
of Android devices.

According to the report, at-
tacks on android devices in-
creased six times than the pre-
vious one and half year when 
records were kept. The trend 

might have a virus.
Just like other apps, a virus 

will usually run in the back-
ground as well, consuming your 
battery like other resources on 
the device. Continues on page 34

hasn’t changed much between 
then and now. In 2016, it was 
reported that a new malware at-
tack is hitting android devices at 
an estimated rate of 13,000 smart 
phones per day.

If your android device starts 
acting up and you suspect it 
might be infected, here are some 
signs to look out for.

1. A dramatic loss of free 
space on your device. Are you 
suddenly prompted to delete 
a photo for every new one you 
want to take? This could mean a 
virus is gradually taking up space 
on your device, disguised as an 
app and making it seem more 
space has been used than actu-
ally is. Part of the reason viruses 
are successful is because they 
can disguise as other things.

2. Command-response time 
slows down, or “lags”. Do you 
suddenly have to wait around 
for your texts to type themselves 

across the screen until you can 
press send? While this can hap-
pen naturally if you simply have 
a lot running in the background, 
it could also be a sign of possible 
infection on your device.

3. When your battery starts 
draining very quickly, it might be 
due to battery aging, and a pro-
gressive loss of battery capacity is 
normal and expected. However, 
if it happens very suddenly, you 

forms where we are working in, 
you can interface with us through 
the agents that will run it on your 
behalf. Of course you still have to 
authorise certain things before the 
agents can act. The future is that 
we will be able to do SMS, USSD 
and chatting by AI bots to make 
our services more efficient.

What has the reception 
been so far?

We kicked off with a good 
number of take-off clients. We 
have gone from 4,000 users early 
last year to about a 100,000 users 
today. We have about 900 groups, 
about 10 different company part-
ners and clients. We are growing 
at about 500 to 1000 users every 
day. We have groups that are using 
our platform to save and to lend 
among themselves. For us the 
big thing for uptake right now is 
to strengthen our products. That 
is why we are going into partner-
ships with for instance Microsoft. 
We also got a grant from the 
World Bank GEMs. So we have 
the capacity to drive the ability 
for our users to do literarily all the 
things we hope they can use our 
platform to do.

In what ways do your prod-

Riby, a startup that offers online-based financial management solutions recently clocked the 100,000 user mark and sealed a mouthwatering 
partnership with Microsoft just under one year of starting business; but its long-term goal is to grow the user-base to 20 million in the near 
future. Abolore Salami, founder of the startup tells FRANK ELEANYA how the company have created a new form of competition in the financial 
services sector.  

platform for BOI to manage the 
agents and the groups that they 
are lending money to.

Salary earners are your pri-
mary targets...

Salary earners and income 
earners; if you earn an income 
and it is enough to be saved, you 
are our target.

If as a salary or income 
earner I want to think sav-
ings, what is a proper savings 
culture?

 You must save a portion of 
what you earn every month, no 
exceptions. Then you must invest 
a portion of what you saved into 
something that brings you more 
money.

How long has Riby been in 
operation?

We have been working on our 
products for the past four years. 
We finally fully launched our 
products in May last year.

You are basically an online 
firm?

For now yes. However we 
have offline engagements like our 
agents on the field who are work-
ing with people and running the 
platform for people that cannot 
go online themselves. The agents 
help them set up. In the future they 
will be able to use it in paying tax 
by just using SMS. The future is this 
year. So aside from our online plat-

Continues on page 34
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4. Pop-ups and unsolicited 
ads. If your Android device is 
regularly showing pop-ups, you 
might have an adware inside 
your system. Adware infections 
are considered easy to fix. This 
can be done by going to the list of 
installed Apps to remove the App 
responsible for showing the Ads.

5. Increased data use. If a 
harmful program gets in your 
Android, it might aim to con-
nect to a data source for showing 
Advertisements or sending data. 
Since the malicious app has to 
connect to the internet, it results 
in more data consumption than 
usually used.

6. Apps need access to other 
functions on your phone. It is 
common for Applications to 
demand access to your address 
book, email lists and so on. It 
can be justified for certain Apps 
where it is needed for its smooth 

CALEB OJEWALE

Abolore Salami
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Continues from page  33How the Big Brother Naija 
hashtag broke record on Twitter

T
he ending of Big Broth-
er Naija may have been 
the perfect climax the 
organisers expected 
with Efe Ejeba the fa-

vourite for most of the viewers 
emerging the winner of the cov-
eted N25 million cash prize.

But while most people stayed 
glued to their cable television 
watching every episode of the 
reality TV show, one twitter user 
Bukola Ogunyemi, a media ex-
pert and chief operating officer 
at Alpha Reach was following 
the show’s analytics on the social 
network.

Efe Ejeba, an upcoming rap art-
ist was announced winner of the 
2017 Big Brother Naija ‘See Goobe’ 
reality TV show after raking in 
57.61 percent of the total votes.  

As the BBNaija fan world across 
the internet went wild with joy on 
Efe’s emergence, Ogunyemi was 
sharing his two weeks findings 
from following the show’s hashtag, 
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performance. But not all Apps require 
access to these details. So, if you notice 
an App asking for personal information 
which is not related to its job function, 
you have to suspect the App. Remove it 
if you’re convinced it either isn’t worth 
the risk or more importantly, is not from 
a trusted source.

7. Your device is locked unless pay-
ment is made. This will be 99 percent 
confirmation you’ve fallen victim to a 
ransom ware. It is a malicious virus used 
to disable Android OS-running devices 
and make the victims pay a set amount 
of ransom just to get the control over 
their smart phones back again. It started 
spreading around as a simple virus that 
blocks the access to the phone with a 
lock screen ransom note. However, soon 
it was later on modified to obtain Device 
Administrator privileges and change the 
PIN code of the device.

Android ransom ware removal and 
system recovery techniques:

The instructions provided below 
should help you to remove Android 
ransom ware:

- Reboot your phone into Safe Mode: 
Find the power button and then press it 
for a few seconds until you see a menu. 
Click Power off.

- Once you receive a dialog window 
that suggests you to reboot your Android 
to Safe Mode, select this option and 
press OK.

- If this did not work for you, just 
turn off your device and then turn it on. 
Once it becomes active, try pressing and 
holding Menu, Volume Down, Volume 
Up or both these buttons together to 
see Safe Mode. Uninstall malicious 
and/or any suspicious and unknown 
apps (Android ransom ware may hide 
under Porn’O’mania or other suspicious 
names):

- When in Safe Mode, go to Settings. 
Then, click on Apps or Application 
manager (this may differ depending on 
your device).

- Here, look for the previously-men-
tioned suspicious app(s) and uninstall 
them all.

Lastly, be wary of so-called “antivirus 
software” that keeps warning that you 
have a virus. More often than not, such 
random apps that pop up and require 
you install them are viruses themselves.

ucts vary from the conventional credit 
services firms?

We are not even a financial services 
company; even though we have a few 
things we are working on to make sure 
that we can provide financial services 
when we need to. At the core we provide 
just technology. We allow the individuals 
and the groups to engage with the finan-
cial providers that they want to engage 
with be it the microfinance banks or the 
regular banks through our platforms. 
Where the financial institutions are not 
providing such services the groups pro-
vide it for themselves. We just automate 
that experience. So it is not us that are 
actually competing with the banks or 
financial institutions, it is the people that 
are using our platform that are going 
side by side with the banks. In any case, 
the banks have to say “We can provide a 
better service, than you can provide for 
yourselves”.

What characteristics stand out 
with cooperatives with regard to 
savings?  

There are two things. First, it is difficult 
to lend in Nigeria. No credit record. With 
payment, collection is tough. There are 
no data to actually validate people. All 

of these are tough so I can understand 
the position of banks. Nobody knows 
anybody technically. But the groups know 
themselves. So it is a lot easier for them 
than me just lending to somebody that I 
am meeting for the first time compared to 
somebody that I have known for ten years. 
That is what makes it easy for the groups. 
So what we are doing for them is to make 
sure that while they are doing all of these 
activities, that they are registered with the 
state or local government although they 
are doing it now in an automated way. For 
example is a guy that was able to take a N9 
million loan when he was only qualified 
for 10% of that amount, based on his sav-
ings within the group, but because he is 
a treasurer and he can literarily write the 
cheque and talk to the people approving 
the loans to approve it, he was able to do 
that. But with technology you cannot do 
that because it is transparent and it is easy. 
Ideally in the future, when the banks open 
up their system which I think they will, 
we should be able to even integrate into 
the banking system and get the real-time 
balance of your group. So each member 
knows the status of their funds. It is clear, 
it is easy but the beauty of it is for groups 
that are properly well governed and are 
not doing any shady business, it makes it 
extremely easy for them to run all of their 
process without having to be using pen 

and paper. Even if they use that, it would 
just be some recording, some second 
factor or third factor authentication as 
opposed to being the primary channel.

In trying to set up a relationship 
between the cooperatives with the 
banks, how did you deal with trust 
issues?

The banks have their own indicators, 
their risk assessment that they use to 
qualify any lender. We just helped them 
to automate the process. What our system 
provides is a place for the banks to man-
age these groups because they do not 
have that feature in their core banking 
application, whether it is mobile bank-
ing or agency banking. They do not have 
a platform where they can assess groups 
or gain valuable data on the groups. Our 
role is the initial provision of that data and 
when necessary we provides some credit 
scoring based on the data that we have. 
They take that and combine it with what 
they have in their bank system and make 
an assessment of whether to give some-
one a loan or not. That is on the banking 
side and they do that on their own.         

What is your organisation doing 
about millions of unbanked Nigerians 
who are unable to access loans?

Frankly we will only be able to get 
between 20 to 30% of the people into 
the system today. The rest of it will be 

manual and offline. So there will even be 
need for an agent to physically meet the 
people at the far bottom of the pyramid. 
So we are going to need to rely a lot on 
our agent network. We are also going to 
need to expand our offerings beyond 
regular internet based services to what I 
have already mentioned, the USSD, SMS 
and simple chat-based type interaction 
systems.

What really works the most, is it word-
of-mouth or internet-selling?

It depends on your products. For us 
it has been relationship, word-of-mouth 
and direct-selling. Internet-selling even-
tually will happen but it is very generic. 
Everybody is in it already. But when you 
have a relationship and there is a referral 
system that is better. What we run away 
from on the internet is “Oh I am this, I 
am that”. We do not want to be one of the 
noise makers.

But now we have over 100,000 users, 
we have proven sufficiently that we know 
the market and a huge one at that in what 
we are doing. So we think it is time for us to 
begin to position our brand, position our 
services. Our business is very personal so 
screaming at the top of your voice will not 
make a huge difference.

Does taking financial planning 
beyond the cooperatives, the groups 
and individuals you already target to 

schools and other unserved markets 
feature in your long-term goal?

We do have plans. As a matter of fact, 
one of our investors and partners asked us 
“Don’t you guys have something for kids?” 
may be to combine both education and 
financial literacy in fun ways. Ways that we 
can teach kids how to spend their money 
and save. We have a lot of these request 
and we know the size of what needs to 
be done – like the magnitude of financial 
education, planning, change of culture, 
change of attitude and the things that 
need to be done. So yes we do have these 
plans but we just have to manage how 
we are deploying resources and when we 
activate the plans how beneficial is it for 
us a business and also how we are going 
to serve our clients.

In view of your recent partnership 
with Microsoft and other corporate 
organisations and institutions, what 
are you planning for the future?

The critical goal is 2 million users 
good, 5 million users fantastic, 10 million 
users awesome, and 20 million users now 
we are talking. The objective is to get to a 
point where we know that millions of Afri-
cans are using our products to sufficiently 
become wealthy and having a life where it 
is easy for them to go from salary to good 
life. Our goal is one single platform where 
all your finances can be managed.   

‘We want...
Continues from page  33

#BBNaija on his verified Twitter 
handle.

The numbers we must quickly 
say are very impressive.

@zebbook explained that lim-
iting the analytics data to the last 
two weeks was in order to focus on 
the final contenders.

In the two weeks he began 
surveying #BBNaija, his findings 
showed it was used a total of 
1,058,900 times, representing an 
average of 1,500 tweets per min-
ute. 59 percent of active users were 
female – no surprises there.

The most significant milestone 
perhaps took place on Sunday 
April 2, 2017, when #BBNaija in 
@zebbook’s words “took over 
the world”. The hashtag was used 
in over 100 cities, all continents, 
within two minutes.

While speaking to BusinessDay 
later, @zebbook said “That was 
totally unexpected and hugely 
significant. #BBNaija is supposed 
to be a reality TV show localised 
for the Nigerian audience, through 

DSTv. But the hashtag was men-
tioned in places like China, Co-
lombia, India and more than 20 
states in the US.”

He further stated that in terms 
of popularity the only hashtags 
that originated from Nigeria that 
had such wide spread across the 
world were the #2015Elections 
and #BringBackOurGirls.

From the hashtag numbers, 
#BBNaija is the most talked about 
show on social media in Nigeria 
ever and Africa.  

But it should be noted that the 
numbers were not so great from 
the beginning. @zebbook told 
BusinessDay that the show had a 
slow start, “pulling between 5,000 
– 10,000 tweets per day.”

If anything the housemates 
were the rallying ground for the 
organisers, particularly the first 
set of couples, Tboss and Miyonse, 
Gifty and Soma, then Bisola and 
TTT.

“These housemates dominated 
the conversation in the first 4 

weeks of the show,” @zebbook 
told BusinessDay.

The major drivers for the show’s 
popularity include content and 
social media connectivity. With 
time many viewers were able to 
find housemates whose stories 
resonated with their realities. As 
the found those connectivity, they 
spread the word. The ability to 
connect, according to @zebbook, 
was therefore mostly responsible 
for the growth in interest from 
people both in Nigeria and in 
diaspora.

The show’s global popularity 
may have justified the organisers’ 
decision to take it to South Africa 
instead of Nigeria.

“Having the show in South 
Africa definitely pulled the South 
and East African audiences in. But 
conversations were driven mostly 
by Nigerians. The organisers, they 
have managed to bring a number 
of young talented Nigerians into 
limelight and can be proud of 
that,” @zebbook said.  



N
igerian cotton 
farmers have 
i d e n t i f i e d 
p o o r  s e e d s 
as the major 

c h a l l e n g e  f a c i n g  t h e 
cultivation of crop efforts 
and reducing their yield per 
hectare. 

A c c e s s  t o  a d e q u a t e, 
secured and timely supply 
of quality cotton seeds is a 
major hurdle on the nation’s 
way to regain its heydays 
when cotton was a major 
export cash crop.  

 D e s p i t e  e f f o r t s  o f 
successive  g overnment 
t o  g i v e  f a r m e r s  a c c e s s 
to  improved seeds and 
seedlings, farmers are still 
unable to get access to good 
and quality seeds. 

“A lot  of  farmers are 
abandoning their farms 
because they do not have 
enough seeds to plant. 
Majority of the cotton seeds 
in the market are of low 
quality,” Anibe Achimugu, 
p r e s i d e n t ,  N a t i o n a l 
C o t t o n  A s s o c i a t i o n  o f 
Nigeria (NACOTAN) told 

Low quality seeds limit cotton production
JOSEPHINE OKOJIE

E-mail: ag@businessdayonline.com
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BusinessDay in a telephone 
interview. 

“There is also no adequate 
access to finance for cotton 
farmers and when most of 

the production is no longer 
attractive.

Cotton which used to 
be one of Nigeria’s major 
cash crops in the 80’s was 
not even among the top 15 
agricultural commodities 
exported in 2016, data from 
the National  Bureau of 
Statistics Shows.

“A lot  of  farmers are 
no longer growing cotton 
because of low patronage 
and lack of  inputs.  The 
inputs  we get  from the 
government usually come 
very late. When you delay 
in planting cotton, it affects 
t h e  p ro d u c t i v i t y ,”  s a i d 
Abubakar Shiyaki, a cotton 
farmer in Niger state. 

“When we buy our seeds 
ourselves, we only buy low 
quality seeds. As a result of 
all these challenges, a lot of 
farmers growing cotton are 
now growing other crops 
because they cannot break-
even with cotton,” Shiyaki 
said.

This is the case of many 
cotton farmers across the 
country.  The number of 
seed companies in country 
i n c re a s e d  f ro m  f i v e  i n 

For Federal Government 
to achieve its target in 
diversifying its revenue 

through the agricultural sector, 
Anthony Elujoba, acting vice 
chancellor, Obafemi Awolowo 
University (OAU), Ile-Ife, say 
there is a need to standardise 
price control due to the threat 
that local market pose to 
entrepreneurs in the sector.

Elujoba, a professor, gave 
the advice while speaking 
at  t h e  2 0 1 7  A n nu a l  In -
House Review Exercise of 
the Institute of Agricultural 
Research and Training Moor 
Plantation, Ibadan held on 
Tuesday.

R e p r e s e n t e d  a t  t h e 
ceremony by  the  David 
Alebiowu,  provost,  post 
graduate college, OAU, stated 
that farmers are taking a lot 
of risks in marketing their 
products due to unstable 
p r i c e s  i n f o r m e d  t h a t 
stabilization of the market 
system will help to boost 
agriculture in Nigeria.

“Government must also 

FG urged to standardise food 
price for agric to thrive

the funds come, it normally 
gets to the farmers late 
and the planting of cotton 
is at a particular season,” 
Achimugu said. 

Cotton production in 
the country is fast on the 
decline as most farmers are 
abandoning farming cotton 
and moving to other crops as 

standardise price control 
b e c a u s e  l o c a l  m a r k e t 
v o l at i l i t y  i s  t h e  b ig g e s t 
threat to entrepreneurs in 
agriculture.  The farmers 
are taking a lot of risks in 
marketing their products due 
to unstable prices.

Elujoba further stated 
that “the greatest challenge 
is how to reposition the 
country’s agriculture as the 
sector still has the potentials 
to transform the economy. 
In order to overcome the 
challenges and improve 
agricultural productivity, 
improves implements and 
tools must be deployed to 
agricultural  production, 
modern irrigation techniques, 
s o i l ,  c r o p  a n d  a n i m a l 
improvement programme 
must be energised.

“ T h e  s y s t e m  m u s t 
a l s o  e n s u r e  b e t t e r 
storage,  processing and 
transportation methods. 
Mono-economy needs to 
give way to the production 
d e v e l o p m e n t  o f  o t h e r 
sectors of  the economy. 
The agricultural sector if 
well developed will enhance 

provision of food and raw 
materials,  jobs creation, 
re d u c e  p ov e r t y  f o r  t h e 
Nigerian teeming population,” 
Alebiowu said.

He then charged research 
i n s t i t u t e s  t o  d e v e l o p 
technologies that are demand 
-driven and adapt Information 
a n d  C o m m u n i c a t i o n 
Technology tools for effective 
dissemination of information.

According to  him,  in 
t h e  f a c e  o f  t h e  p re s e nt 
situation it is expected that 
research institutes develop 
technologies that are demand-
driven and adapt information 
a n d  c o m m u n i c a t i o n 
technologies (ICT) tools 
to effectively disseminate 
information for efficient 
decision making process by 
our farmers.

James Adediran, executive 
director of IAR&T, said that no 
fewer than 4,000 farmers have 
benefited from the institute’s 
training programmes during 
the period under review.

The yearly review is done in 
order to appraise the institute’s 
challenges, achievements and 
prospects.

Kogi farmers under 
t h e  F a d a m a  1 1 1 
Additional Financing 

( A F )  have  c o m m e n d e d 
Governor Yahaya Bello for 
clearing the state’s three 
years counterpart funding 
backlog of N169million. 

Paul Ogunmola, Kogi 
state project coordinator, 
Fadama 111 AF disclosed 
this at Iresuare farm cluster 
during a two day field visit by 
journalists to the Fadama 111 
AF subproject sites across the 
state last week Monday.

It  c o u l d  b e  re ca l l e d 
that under the previous 
administration, the country’s 
Agricultural Transformation 
Agenda (ATA) received a 
boost from World Bank with 
a $20 million credit AF to the 
Fadama 111 projects, aimed 
at ramping up production 
of raw materials for the 
identified six Staple Crop 
Processing Zones (SCPZs) 
across the country.

 The Fadama 111 AF is 
focused on improving farm 
productivity performance of 
cluster of farmers engaged in 

Kogi farmers commend Bello for 
clearing 3-year funding backlog

2011 to about 80 seeds 
companies’ today yet, most 
of the hybrid seeds in the 
country are not viable and 
are of low quality.

“The issue of seeds in the 
country is that farmers are not 
informed and they don’t know 
where to get these quality 
seeds from. Extension service 
agents that are supposed to 
educate and inform farmers 
hardly visit their farmlands,” 
said Afioluwa Mogaji, chief 
executive officer, X-RAY 
Farms.

A c c o r d i n g  t o 
stakeholders, the closure of 
most textile companies in 
the country led to the low 
patronage of cotton from 
farmers which have made 
cotton farming less attractive 
for them.

N i g e r i a ’ s  c o t t o n 
production is put at 51,000 
metric tonnes on 253,000 
hectares with average yield 
of 202kg per hectare, while 
global cotton consumption 
is put at 24 million metric 
tonnes, according to the 
I n t e r n a t i o n a l  C o t t o n 
Advisory Committee (ICAC) 
2016 data. 

AKINREMI FEYISIPO, Ibadan
VICTORIA NNAKAIKE, Lokoja priority food staples namely 

rice cassava, sorghum, and 
horticulture in six selected 
states with high potential. 
Kogi state is among the 
s e l e c t e d  s t at e s  f o r  t h e 
initiative.

The new strategy seeks to 
attracted private investment 
in processing and milling 
a n d  o t h e r  c o m m e rc i a l 
a s p e c t s  o f  a g r i c u l t u r e 
around nucleus farms, with 
associated small holders’ 
linkages such as out-grower 
schemes and contracting 
farming arrangements. The 
Fadama 111 became effective 
in September, 2013 and it is to 
be implemented within four 
years (2014 -2017). 

Ogunmola said Kogi state 
Fadama coordination office, 
which is a semi- autonomous 
parastatal, was established 
in 2014 to implement the 
African Development Bank 
financed Fadama projects in 
the state.

He also hinted that the 
kogi state coordination office 
is implementing the Fadama 
111 AF project which aims to 
scale up the impacts and the 

development effectiveness 
of the parent project by 
aligning it more closely with 
the country’s agricultural 
roadmap, adding that it is 
supporting selected staple 
SCPZs for investment mainly 
in small  -  to -  medium 
irrigation schemes, seed 
multiplication and access to 
fertilisers.

O g u n m o l a  h o w e v e r, 
enlisted Fadama major 
achievement in the state 
in increase the numbers of 
Production Cluster (PCs) 
and Production Group (PG) 
bringing the total number of 
registered farmers to 5,352, 
disaggregated into 3,585 
males and 1,767 females.

He further stated that a 
total of 500 business plans 
have been fully developed, 
out of which thirty were 
approved for production 
groups. 

The project coordinator 
equally disclosed that as at 
the reporting time a total 
of 19 off - takers have been 
linked to cluster farms of 
which the major ones are 
Matna, Crest Agro, Top Feeds 
and Discovery Farms.
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“Agriculture is our wisest pursuit, because it will 
in the end contribute most to real wealth, good 

morals, and happiness.”

- Letter from Thomas Jefferson 
to George Washington (1787)
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‘We must regulate importation of concentrates 
to grow tomato processing industry’

T
e l l  u s  a b o u t 
Ve g e f r e s h  a n d 
what motivated 
you into this kind 
of business?

 The name Vegefresh 
simply means vegetable fresh. 
Our tomato business started 
off by bringing fresh tomatoes 
from the north, washed, sorted 
and packaged in retail packs. 
The business grew very fast 
unfortunately we had to exit 
fresh tomato sale because 
our profit nosedived and we 
needed to make additional 
investment into cooling trucks 
and retail chains; we felt the 
market was not ready to pay 
the premium. It was at this 
point we decided to move into 
the tomato paste importation 
from the USA and China.

 So, when we decided 
to foray into tomato paste 
business, the promoters of 
Vegefresh carefully studied 
the Chinese tomato sector, 
our objective was to better 
understand what countries 
like China were doing right. 
As part of our studies of the 
Chinese tomato value-chain, 
we visited the tomato growing 
areas of China, Xingjian region 
and Inner Mongolia. What 
we saw was large expanse of 
government assisted tomato 
f a r m s  c ove r i ng  a n  a re a 
estimated at the time to be 
about 100,000 hectares of land 
subdivided to famers. Also 
visited are tomato processing 
plants and retailed outlets, we 
discovered that the shelf price 
of canned tomatoes in china 
were much higher than that 
of Nigeria.

 Our company was so 
focused on delivering value 
at the most efficient price at 
the time of introducing the 
first batch of Vegefresh into 
the Nigeria market, I must tell 
you, when the product finally 
arrived Nigeria it was the most 
premium because it was pure 
tomato paste and current-
season-crop, we had a lot of 
challenges getting consumers 
to understand why our price 
was higher than that of other 
brands.

 Before we (Vegefresh) 
came, Nigeria had nine tomato 
companies most of which 
were built in the eighties, as at 
today the country has fifteen 
tomato factories unfortunately 
though Nigeria has a huge 
competitive advantage in 
tomato production unlike 
China and many other tomato 
producing countries, Nigeria 
can grow tomato for almost 6 
months in a year in open fields. 
We were motivated to go into 

tomato production because 
the business falls within our 
vision of providing solution 
to the daily needs and making 
meaningful impacts to society. 
The business did not start as a 
tomato paste manufacturing 
interest, it has evolved from a 
small freshly packaged tomato 
from north to tomato paste 
importation and now we are in 
complete value chain; - which 
includes farming, processing, 
packaging and marketing.  As 
the founder, I am a passionate 
development enthusiast who 
believes in adapting available 
resource to resolve immediate 
challenges. 

Yo u  m e n t i o n e d  1 5 
factories producing tomato 
paste in Nigeria. Are they all 
processing fresh tomatoes 
into paste?

 Let me quickly describe 
different levels of the tomato 
value chain. You have the 
farmers, bulk processors 
a n d  t h e  p a c k a g i n g  a n d 
marketing companies, most 
factories with packaging 
capacity only needs a few 
components to also process 
tomatoes. So, every factory 
that is into packaging has 
the potential for processing 
because the owner needs only 
few additional components 
that will be about 15 to 25 
percent more investment, 
many of the promoters will 
be ready to scale-up provided 

it is competitive. You can 
call them; down-stream and 
up-stream, you have some 
companies that are fully 
vertically integrated and some 
are not, almost every investor 
in the tomato-value chain 
will be willing to invest in the 
entire value chain provided it 
makes sound business sense 
to them. 

You said at inception, you 
were importing from the 
USA and China. Could you 
please tell us the quantity 
you were importing from 
each of these countries? 

Averagely, our group was 
importing ten containers of 40 
feet per month. Back then in 
2008 before our full backward 
integration in 2012, and it 
was fifty percent from each 
country. We are very focused 
on giving our consumers 
the best either from China 
or from the USA but we are 
particularly importing from 
both countries for seasonality 
and availability. As at now, if 
you buy from the same place, 
tomato pastes from either the 
US or China is almost at the 
same price. There is a body 
called World Tomato Council 
that is  the international 
body for the global tomato 
industry. Vegefresh led other 
stakeholders to register the 
Tomato Processor Association 
of Nigeria (TPAN) an affiliate 
of the Council.  That was done 

in 2011. The concept was for us 
to be able to draw materials 
from the global body and 
utilize same to stabilize and 
develop our tomato industry. 

 You have farms in many 
states of the federation. 
Can we have the states as 
well as the hectares under 
cultivation? 

We are in Bauchi where 
we cultivate 500 hectares-
direct cultivations whereas 
about 2,000 hectares was to 
be cultivated under the out-
grower scheme; in Gombe 
our farm is about 500 hectares 
by arrangement with out-
growers; in the northern part 
of Oyo State we have 10,000 
hectares; in Imeko Afon in 
Ogun State which is the largest 
tomato growing areas in South 
West, we have 500 hectares of 
our own while the community 
has 4,000 hectares cultivation 
under the out-grower scheme; 
we have farms in Osun and 
Ekiti states. 

Yo u r  c o m m i t m e nt  t o 
Research and Development

I n  2 0 1 2 / 2 0 1 3  w e 
c o l l a b o r a t e d  w i t h  f o u r 
universities and institute 
namely FUNAAB, UNILORIN, 
EKSU and NIHORT, today 
as offshoot of that program 
F U NA A B ,  ha s  a  p ro j e c t 
funded by the World Bank, the 
group donated greenhouses 
and a tractor to each of the 
University, we gave them a 

greenhouse and a tractor. 
N I H O R T  w a s  t a s k e d  t o 
c a r r y o u t  f i e l d  t r i a l s  o f 
Vegefresh variety of tomato. 
We gave them eleven varieties 
for field trials, the project was 
supervised by  Professor Idowu 
for two years on sabbatical 
with the group. It’s on record 
that Vegefresh has done a 
lot more than many other 
organizations in contributing 
to the development of the 
tomato industry in Nigeria.  

Did the Tuta Absoluta 
infestation affect any of your 
farms? 

Tuta Absoluta is not a new 
problem in Nigeria or any 
other tomato growing country, 
it is an infestation that comes 
with tomato farming and every 
tomato farmer must make 
adequate plans to manage it. 
Luckily last year’s invasion did 
not spread to the southwest 
and some northern states or 
we can say it was managed. 
There is no farmer in the 
business of tomato farming 
who does not understand a 
bit about Tuta and other pest 
infestation. 

Are all imported tomato 
paste substandard? 

Like in every other product 
you have people who cut 
corners and either import 
or produce sub-standard 
products, so many factors 
contributes to how, why and 
where and when of sub-
standard products. Every 
stakeholder must make sincere 
effort to ride the country of 
adulterated products either 
they are locally produced or 
imported. Consumers must 
also stop patronizing cheap 
and sub-standard products. 
As the country move into 
full backward integration, 
stakeholders must show some 
level of patriotism and shown 
unfair competition and prize 
war.  

D o e s n ’ t  g o v e r n m e n t 
favouritism contribute to 
this problem?

Yes, government created 
unfair competition that always 
ended up spurring inflation. 
We have seen that in almost 
every sector of consumer 
products, there is another 
school of thought that says the 
only way we can increase local 
production is by stopping 
import. I like it but my fear 
is that we did that with many 
products but till today most 
of those products are still 
imported, a good example is 
rice, sugar and many others. 

We need to tell ourselves 
the truth. How do you expect 
somebody who will not labour, 

all he needs to do is just to 
ship tomato pastes or any 
other product, ship, debag in 
Nigeria and sells to make good 
profit? How do we expect such 
a person to go and encourage 
local farmers in Nigeria? Until 
you decentralize most of these 
simple items, we may never 
get out of this.

Of the 15 tomato paste 
factories in Nigeria with 
aggregate output of about 
350,000 metric tons, how 
much tomato paste do we 
import annually? It is about 
a hundred thousand metric 
tons.  So,  we have more 
than enough capacity for 
production. If tomato fruits 
are available everywhere, 
people will process. 

Does Commercial Agric 
Credit Scheme (CACS) apply 
to investors in tomato paste 
business? 

Most of the processors 
have visited the CACS facility 
window; the program remains 
one of the most successful 
interventions by the CBN 
in terms on stimulating the 
agriculture sub-sector of the 
economy. The remaining 
challenges are for other 
stakeholders to play their 
parts, i.e., the commercial 
banks need to understand 
agric-business that it requires 
a lot of resilience and the 
executive arm of government 
needs to do more on the side 
of putting together supporting 
fiscal interventions (policies). 
The country is doing a lot but all 
we need is more coordination 
unfortunately over the years 
we have had blame-games 
and ball-passing.  These things 
work hand-in-hand and must 
be driven with a chief-aim in 
mind, if you do only monetary 
intervention without fiscal 
intervention, you will end up 
achieving next-to-nothing. 
When you give manufacturers 
money and there are no 
sustainable raw materials 
to feed these factories, no 
infrastructure to lower cost 
of production and you have 
terrorism in some part of the 
country, nothing meaningful 
will be achieved. Even the 
locally available raw materials, 
are they available at globally 
competitive prices? The 
factories end up not running 
efficiently.  The CBN has done 
more in creating monetary 
interventions. Recently, it also 
introduced Anchor Borrowers’ 
Program (ABP) to fund local 
farmers. But there are fiscal 
interventions that must be 
done for meaningful result to 
be achieved.

Tomato processing industries in Nigeria have faced a myriad of problems starting with the quality of raw materials for processing, busi-
ness environment and lately, the scarcity of foreign exchange.  In this interview with JOSEPHINE OKOJIE and the BRIU TEAM comprising 
OLOWA PETER, TELIAT SULE and OMOSOMI OMOMIA, managing director, Vegefresh Limited SAMUEL JOSEPH explains how he has been 
able to surmount the problems in this sector: Excerpts:

Samuel Joseph
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Stakeholders see opportunities 
in MRS jetty expansion

He said when you privatise 
investors would be able to take 
bold risks and their confidence 
in the economy would further 
be reinforced, as “the invest-
ment eliminates demurrage 
and lightering cost.”

He said the investment 
provide a big  opportunity  for  
employments  of  hundreds  
of Nigerians, adding that  with  
such facility  that  could berth 
big ships,  serious  oil market-
ers  should arrange  with  MRS 
for  throughput

Speaking in the same vein, 
Olufemi Adewale, executive 
secretary of DAPPMA, told 
BusinessDay that the lighter-
ing cost might be removed 
from the template.

“It is a major achievement 
for the country and the in-
dustry, and I wish we could 
have one or two of such fa-
cilities around Lagos, and the 
problems associated with fuel 
supply would have been dras-
tically reduced,” Adewale said.

Adewale Ishola, a master 
mariner, observed that the 
economy had been losing a lot 
of money to ship-to-ship (STS) 
transfer caused by shallow 
draft of most petroleum jetties 

in Nigeria, saying the new in-
frastructure would also gener-
ate revenue to government as 
such vessels pay import duties 
to Customs and port duties to 
the Nigerian Ports Authority 
(NPA) and other government 
agencies

“This is good for Nigerian 
economy as bigger ships with 
large volume of petroleum 
products and economy-of-
scale can now come into the 
MRS jetty in Tin-Can Island 
port. It would also save money 
for Nigeria as it cost more 
money for trans shipment of 
cargo from Mother Vessels to 
lighter vessels that usually call 
Nigerian ports due to draught 
restriction,” said.

Before now, 100 percent of 
the entire Nigerian bound pe-
troleum products berth in the 
neighbouring seaport of Lome 
in Republic of Togo. As a result, 
Nigeria economy loses multi-
million dollar worth of revenue 
to Lome as ‘Mother Vessels,’ 
were first discharged in Lome 
port before using lighter ves-
sels to shuttle the products to 
jetties in the country.

It is expected that the MRS 
facility would save a mini-

I
nvestment in jetty ex-
pansion from 6 meters 
to 34 meters depth by 
MRS would impact posi-
tively on the economy, 

especially in removing cost 
associated with ship-to-ship 
transfer, creating employment, 
technology transfer and elimi-
nation of demurrage, stake-
holders say.

The Major Oil Marketers 
Association of Nigeria (MO-
MAN) and Depot and Petro-
leum Products  Marketing  
Association (DAPPMA), um-
brella bodies of the  down-
stream sector of the petro-
leum industry, have both said 
the  problems associated with 
ship-to-ship transfer that have 
placed serious  financial bur-
den on marketers would be 
drastically reduced.

According the Olufemi 
Olawore, executive secretary 
of MOMAN, the investments 
made by MRS is part of  the 
dividend of  privatisation and  
deregulation of the down-
stream sector of the petroleum 
industry .

mum of $2 million per voyage 
for product owners, which 
amounts to nothing less than 
$120 million per annum spent 
on STS and delays caused by 
shallowness of water draft.

Adewale however advised 
MRS management to be safety 
conscious in their operations. 
“MRS needs to be very careful 
safety wise by employing the 
services of Port Facility Securi-
ty Officer (PFSO), adhere to the 
provisions of the International 
Ship and Port Facility Security 
(ISPS) Code and ensure that 
the facility is well guarded 24/7 
to avoid security sabotage.”

 “By discharging Mother 
Vessels in Lome before lighter-
ing the products to Nigeria, the 
Federal Government loses tax, 
tariff and levies revenue, which 
Nigeria would have collected, 
if the imported petroleum 
products are brought directly 
to Nigerian seaports and with 
MRS breaking the jinx, op-
erators in bunkering business 
would also benefit from this 
development, said Anthony 
Iroegbu, former chairman of 
the Marine Engineering and 
Naval Architecture (MENA) 
Division.

OLUSOLA BELLO & 
AMAKA ANAGOR-EWUZIE

$700m Motir DuSable solar plant in 
Enugu to add 300mw to national grid

Ongoing $700 mil-
lion Motir DuSable 
solar plant, a US 
project in the Na-

chi community of Udi Local 
Government in Enugu State, 
will, at full capacity, add 300 
megawatts to the national 
grid, according to a statement 
sent to BusinessDay by the US 
Embassy in Lagos. 

The statement says the 
Foreign Commercial Service of 
the United States Diplomatic 
Mission to Nigeria concluded 
a four-day outreach (April 4-7) 
to Enugu State that focused on 
expanding commercial ties 
between the US and Nigeria, 
especially the South Eastern 
geo-political zone.

During the outreach, a team 
of trade and commercial spe-
cialists from the US Mission to 
Nigeria, led by Brent Omdahl, 
commercial counselor, held 
meetings with Enugu State Gov-
ernor Ifeanyi Ugwuanyi, state 
commissioners, and other senior 
cabinet-level officials on trade 
opportunities which would con-
tribute to mutual prosperity and 
job growth for both countries.

“This outreach demon-
strates the strong US business 
interest in expanding com-
mercial ties with Nigeria,” 
Omdahl said.

Ugwuanyi and Omdahl 
seized the opportunity to dis-
cuss U.S. investments in Enugu 
State, including the on-going 
$700 million Motir DuSable 
solar plant project in the Nachi 
community of Udi Local Gov-
ernment Area.

While in Enugu State, the US 
Foreign Commercial Service 
participated in the 28th Enugu 
International Trade fair. The 
Foreign Commercial Service 
also hosted leading regional 
business owners at a workshop 
entitled: “Networking with the 
USA Business Summit and 
Conference – Enugu 2017”.

“We are expanding our net-
working with the USA (NUSA) 
program to key growth areas 
in Nigeria and we see Enugu 
as one such important growth 
area. During this program, we 
advised Enugu companies on 
best practices for engaging 
with American companies, 
in addition to discussing U.S. 
agencies to work with in order 
to take advantage of various 
partnerships,” Commercial 
Counsellor Omdahl said.

In the course of the net-
working with the USA (NUSA) 
program, an American con-
sular officer from the US Con-
sulate General in Lagos held a 
session with the business own-
ers on the process for obtaining 
a business visa to America. 

ODINAKA ANUDU
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Toshiba says future is in doubt

UK house price growth ‘picking up’

U.S. job openings rise to seven-month high in February

House price growth picked up 
in February, according to the Of-
fice for National Statistics (ONS).

Across the UK, prices rose by 
5.8% in the year to February, up 
from 5.3% in January, it said.

More recent figures from 
the Nationwide and the Halifax 
have suggested that house price 
growth is slowing down.

Toshiba has filed its delayed 
financial results, warning that 
the company’s survival is at risk.

“There are material events 
and conditions that raise sub-
stantial doubt about the com-
pany’s ability to continue as a 
going concern,” the company 
said in a statement.

The electronics-to-construc-
tion giant reported a loss of 
532bn yen (£3.8bn; $4.8bn) for 
April to December.

House price growth picked up 
in February, according to the Of-
fice for National Statistics (ONS).

Across the UK, prices rose by 
5.8% in the year to February, up 
from 5.3% in January, it said.

More recent figures from 
the Nationwide and the Halifax 
have suggested that house price 
growth is slowing down.

U.S. job openings rose to a 
seven-month high in February 
while the pace of hiring slipped, 
pointing to a growing skills mis-
match and a further tightening of 
labor market conditions.

Job openings, a measure of la-
bor demand, increased 118,000 
to a seasonally adjusted 5.7 mil-
lion, the Labor Department said 
on Tuesday. That was the highest 
level since July and lifted the jobs 
openings rate to 3.8 percent after 
holding steady at 3.7 percent for 
four straight months.

Shell admits dealing with money launderer

UK house price growth ‘picking up’

Shell has admitted for the first 
time it dealt with a convicted 
money-launderer when nego-
tiating access to a vast oil field 
in Nigeria.

It comes after emails were 
published showing Shell nego-
tiated with Dan Etete, who was 
later convicted of money laun-
dering in a separate case.

Shell and an Italian oil com-
pany paid $1.3bn (£1bn) to the 
Nigerian government for access 
to the field.

United Airlines shares fall after passenger removal
Shares in the owner of United 

Airlines fell nearly 4% in early 
trade after the carrier was em-
broiled in controversy over its 
treatment of a passenger.

There was outrage on social 
media after video was posted of 
a passenger being dragged off an 
overbooked US flight.

Briefs

FG announces new tomato policy to grow local...
Continued from page 1

OPEC cuts compliance exceed set...
Continued from page 4

L-R: Fatima Wali-
Abdurrahman, 
director, NASCON 
Allied Indus-
tries plc; Mariya 
Dangote, group 
executive director, 
corporate strategy, 
Dangote 
Industries Ltd; 
Ahmed Mansur, 
executive director, 
stakeholder 
management and 
corporate commu-
nications, Dangote 
Industries Ltd, and 
Fatima Dangote, 
executive director, 
NASCON Allied 
Industries plc, at 
the planting of 60 
trees to commem-
orate the 60th 
birthday of Aliko 
Dangote in Lagos.

NNPC cuts trading deficit...
Continued  from page 4

is  to facilitate an increase in 
production of tomato fruits for 
processing and consumption,in 
addition to promoting job creation 
and diversification of the economy.

 Enelemah further  said the 
policy  was developed and is being 
implemented in collaboration with 
the Federal Ministry of Agriculture 
and Rural Development, Federal 
Ministry of Finance, Federal Min-
istry of Water Resources, Central 
Bank of Nigeria, Bank of Industry 
and the National Agency for Food 
and Drug Administration and 
Control.

According to him,the Federal 
Executive Council (FEC) approved 
the policy and the implementation 
of certain extraordinary price-
based measures to safeguard the 
balance of payments.

  Giving further insight on key  
measures of the policy, Enelamah 
said it would ensure classifica-
tion of greenhouse equipment as 

agricultural equipment, in order 
to attract 0% import duty, and also 
ensure stoppage of  the importa-
tion of tomato paste, powder or 
concentrate put up for retail sale.

 It would also stop the importa-
tion of tomatoes preserved other-
wise by vinegar or acetic acid,in 
addition to increase of the tariff on 
tomato concentrate to 50% with an 
additional levy of $1,500/MT.

 The policy would also ensure 
the restriction of the importation of 
tomato concentrate to the seaports, 
to address the abuse of the ECO-
WAS Trade Liberalisation Scheme 
(ETLS);ensure inclusion of tomato 
production and processing in the 
list of industries eligible for invest-
ment incentives administered by 
the Nigeria Investment Promotion 
Commission (NIPC).

 Notably,Enelemah explained 
the measures will become effective 
30days after April 7 this year, when 
the ECOWAS Secretariat was noti-
fied. “Please note that we’re not us-
ing the word ‘ban’. These are price-

based measures. The vocabulary 
‘ban’ is WTO-inconsistent and 
irregular, except the product relates 
to a science-based risk to human, 
animal or plant life.”

 He further informed that “the 
new policy is at the core of the 
Nigeria Industrial Revolution Plan 
(NIRP), which prioritises agro-
allied businesses, an area that we 
have comparative advantage”

 He continued: “These meas-
ures ultimately, accelerate the 
growth of the manufacturing in-
dustry and deepen diversification.”

 Nigeria imports an average 
of 150,000 metric tons of tomato 
concentrate per annum, valued 
at $170million, mostly due to in-
adequacy in capacity to produce 
tomato concentrate.  Current 
demand for fresh tomato fruits 
is estimated at about 2.45million 
metric tons per annum (MTPA) 
while the country produces only 
about 1.8million MTPA.

 Despite the supply gap, about 
40% of fresh tomato produce is lost 
due to wastage arising from poor 
post-harvest handling.

challenging situation, which 
limits its aspiration to profit-
ability”, the report stated.

Fuel import into Nigeria re-
duced by 6.3 percent to 40.9m 
litres in January, as the NNPC 
raised combined installed ca-
pacity utilisation of the coun-
try’s refineries located in Port 
Harcourt, Warri and Kaduna, 
increased by 29 percent.

After a futile attempt to 
collocate refineries with pro-
spective investors in April last 
year, the NNPC developed a 
Tolling Plant Model, where the 
refinery does not take title to 
the crude, but rather charges 
a tolling/processing fee to the 
owner of the crude, which was 
PPMC, on behalf of the cor-
poration but even that didn’t 
produce the desired results.

The NNPC now attributes 
its modest success to the im-
plementation of its 12 Business 
Focus Areas (BUFAS) strategy 
introduced by Maikanti Baru, 
its group managing director, 
where the refineries act as 
merchant plants.

Nd u  Ug h a m a d u ,  N N P C 
spokesman, quoting the re-
port, said of the policy, “the 
refineries benefitted from the 
introduction of a new Refiner-
ies Business Model under the 
12 BUFAS strategy which has 
transformed them from “toll-
ing plants to merchant plants,” 
thereby placing them on the 
path of profitability.”

A p a r t  f r o m  P H R C  a n d 
WRPC, five other subsidiaries 
of the corporation also posted 
surpluses. These include the 
Nigerian Petroleum Develop-
ment Company (NPDC), the 
Nigerian Gas Pipelines and 
Transport Company (NGPTC), 
NNPC Retail ,  the National 
Engineering and Technical 
Company (NETCO), and the 
Integrated Data Services Ltd 
(IDSL).

According the NNPC re-
port, Nigeria imported “642.16 
million litres of white prod-
u c t s  ( p e t ro l )  t h rou g h  t h e 
DSDP arrangements against 
683,146,088.76 imported in 
December.

The NNPC said the capac-
ity utilisation of the refiner-
ies rose to 36.73 per cent in 
January, 2017, as against 7.55 
percent in the previous month 
of December, 2016. 

The Port Harcourt Refining 
Company (PHRC ) and Warri 
Refining and Petrochemical 
Company (WRPC) posted sur-
pluses of N5.1 billion and N404 
million respectively. 

NNPC said its performance 
was constrained by certain 
factors, including  production 
shutdown of the Trans Niger 
Pipeline and Nembe Creek 
Trunkline, due to leakages  
and the shutdown of Agbami 
Terminal for a mini Turn-
Around-Maintenance.

It also cites as a challenge, 
the subsisting Force Majeure 
declared by SPDC as a result 
of the vandalised 48-inch For-
cados export line after its res-
toration in October last year.

nual maintenance. The return 
of refiners in Asia is expected to 
boost demand for Brent crude 
and help sustain current prices, 
even though this is muted by the 
fact that some refiners in Asia 
are beginning to cut down their 
exposure to OPEC producers 
due to the fear that OPEC will 
continue to cut supply.

 The Organisation of Petrole-
um Exporting Countries agreed 
to cut output by about 1.2 mil-
lion barrels per day (bpd) for six 
months from Jan. 1 to prop up 
prices and reduce a glut. Russia 
and ten other non-OPEC states 
agreed to cut half as much.

 Production from the 11 OPEC 
members with output targets 
under the deal, has averaged 
29.757 million bpd in March, ac-
cording to average assessments 
of secondary sources OPEC uses 
to monitor its output. The figures 
were seen by Reuters.

 OPEC pledged to reduce out-
put by the 11 countries to 29.804 
million bpd. This means pro-
duction has fallen by more than 
OPEC said it would, and amounts 
to 104 percent adherence to the 
supply cut regime, according to 

an OPEC calculation.
 “OPEC’s compliance has 

been more than anticipated,” 
an OPEC delegate said. “For 
non-OPEC, it is satisfactory and 
getting better.”

 The supply cut is support-
ing oil prices which are trading 
around $56 a barrel, up from $42 
a year ago.

 OPEC expects the output cuts 
to reduce excess supply weigh-
ing on the market.

 “We are gradually but stead-
ily on course to seeing a return 
to balanced oil markets,” OPEC 
Secretary-General, Mohammad 
Barkindo told Reuters, adding 
that OPEC and non-OPEC states 
were seeking “sustainable stabil-
ity” in the market.

 Including Nigeria and Libya, 
the two members exempt from 
the deal to cut supply, output by 
all 13 OPEC members in March 
fell to 31.939 million bpd, two 
sources said. That would be 
down 19,000 bpd from OPEC’s 
published February figure.

 OPEC is scheduled to publish 
the assessment of March output 
based on secondary sources in 
its monthly oil market report on 
Wednesday. The figures could be 
revised before publication as more 

secondary-source estimates are 
added, OPEC sources said.

 The 11 non-OPEC producers 
that joined the deal have not 
cut as much production, partly 
because of phased implementa-
tion of the agreement by Russia, 
the largest non-OPEC producer 
that is cooperating with the or-
ganisation.

 But compliance by OPEC and 
non-OPEC together is expected 
to rise in March from February’s 
level of 94 percent, Kuwaiti Oil 
Minister Essam al-Marzouq said 
on Monday.

 OPEC uses two sets of figures 
to monitor its output -- figures 
provided by each country and 
those provided by secondary 
sources that include industry 
media. This is a legacy of old 
disputes over real production 
levels.

 The production cut agreed 
last year was from levels as as-
sessed by the secondary sources.

 The six secondary sources 
used by OPEC are the Interna-
tional Energy Agency, oil-pricing 
agencies Platts and Argus, the 
U.S. Energy Information Ad-
ministration (EIA), consultancy 
Cambridge Energy Research 
Associates (CERA) and industry 
newsletter Petroleum Intelli-
gence Weekly.



O
ne evening in February 
2016, Ben van Beur-
den, chief executive 
of Royal Dutch Shell, 
placed a call to his 

then-chief financial officer, Simon 
Henry, to discuss some alarming 
news. Earlier in the day, Dutch in-
vestigators paid an unexpected visit 
to Shell’s headquarters in The Hague 
in connection with a $1.3bn deal in 
2011 involving a Nigerian oil licence 
called OPL 245. 

“Apparently they have been in my 
office for about three or four hours 
going through everything,” Mr van 
Beurden told his colleague, in a call 
tapped by Dutch authorities and 
leaked to news organisations this 
week. “I have nothing on OPL 245, 
but anyway they managed to take 
one folder which they thought was 
of relevance . . . and apparently they 
have been in your office.” 

The raid by investigators from 
the Dutch Financial Intelligence 
and Investigation Service and the 
public prosecutor’s office was the 
latest twist in a near two-decade saga 
since the rights to OPL 245 — one 
of Africa’s biggest undeveloped oil 
blocks — were awarded to a com-
pany, Malabu, allegedly controlled 
by Dan Etete, Nigeria’s then-petro-
leum minister. Shell’s subsequent 
investment in the asset, together 
with Eni of Italy, allegedly delivered 
a financial windfall for Mr Etete and 
associates, triggering bribery inves-
tigations in Nigeria and Italy as well 
as the Netherlands. Anti-corruption 
campaigners have seized on the 
case as an example of how Nigerian 
rulers have allegedly conspired with 
multinational companies to plunder 
the country’s oil riches at the expense 
of ordinary citizens. 

Having run Shell’s downstream 
refining and marketing business 
before becoming chief executive in 
2014, Mr van Beurden was not in-
volved in the 2011 deal under which 
the Anglo-Dutch group and Eni each 
acquired a 50 per cent share of OPL 
245, an offshore field estimated to 
contain 9bn barrels of oil. However, it 
is now his responsibility to deal with 
the potentially costly fallout. 

In the intercepted phone call 
with Mr Henry, Mr van Beurden 
acknowledged Shell’s own investi-
gation uncovered “unhelpful” and 
“stupid” email exchanges among 
former UK intelligence agents hired 
by the company to help negotiate the 
OPL 245 deal.

“There was apparently some 
loose chatter between people we 
hired from MI6, who must have said 
things like, ‘Wonder who gets a pay-
off here?’” Mr van Beurden went on 
to discuss with Mr Henry potential 
repercussions for Shell in the US, 
where the company was bound by 
a deferred prosecution agreement 

INSIGHT
Leaked emails increase pressure 
on Shell over Nigerian oil deal
MAGGIE FICK,  Lagos &
ANDREW WARD,  London 

with the Department of Justice in 
relation to a separate Nigerian cor-
ruption case. Shell would have to 
decide whether to declare it had 
done nothing wrong in connection 
with OPL 245, said Mr van Beurden, 
or instead acknowledge that “we 
should have maybe at the time been 
more open with the DoJ than we now 
find we have been”. 

A trove of internal Shell emails 
seen by the Financial Times and 
dated between 2008 and 2010 leave 
no doubt that senior people within 
the company knew that most of the 
$1.3bn paid together with Eni for 
OPL 245 was destined for Malabu, 
and that much of the money would 
end up with Mr Etete and associates. 
Shell had previously said only that 

the money was paid to a Nigerian 
government escrow account. 

The emails were secured by the 
anti-corruption groups Global Wit-
ness and Finance Uncovered and 
first reported by BuzzFeed. In some 
memos, former British spies working 
for Shell described efforts to cultivate 
Mr Etete with “lunch and lots of iced 
champagne”. 

Mr Etete had served as Nigeria’s 
petroleum minister between 1995 
and 1998, and in 2007 was convicted 
of money laundering in France in a 
separate case. As Shell closed in on 
the 2011 deal, one former MI6 officer 
employed by the company said in 
an email forwarded to then-chief 
executive Peter Voser that Mr Etete 
could “smell the money” and that 

the Nigerian would be “completely 
certifiable” to turn it down. The same 
ex-spy alleged in a different memo 
that Goodluck Jonathan, Nigerian 
president at the time, had sent a 
letter to Mr Etete, which was clearly 
an attempt to deliver “significant 
revenues” from the deal for the then 
ruler. Mr Jonathan has repeatedly 
denied any wrongdoing. 

Another Shell memo drawn up 
for company executives ahead of 
negotiations with Eni in 2010 said the 
Nigerian government wanted a deal 
with Malabu done quickly “driven 
by expectations about the . politi-
cal contributions that will flow as a 
consequence”. Shell first acquired a 
stake in OPL 245 alongside Malabu 
in 2001. The Nigerian government 

subsequently stripped Malabu of 
the licence but later reinstated the 
company as 100 per cent owner, 
triggering a legal fight with Shell. 

The 2011 deal under which joint 
ownership passed to Shell and Eni 
was intended to bring an end to the 
squabbling but instead only brought 
more problems. In a statement, Shell 
said “that the only way to resolve the 
impasse” had been “to engage with 
Etete and Malabu, whether we liked 
it or not”. “From the complex multi-
party negotiations that followed, we 
knew that the federal government of 
Nigeria would compensate Malabu 
to settle its claim on the block. We 
believe that the settlement was a 
fully legal transaction with the gov-
ernment.” 

Shell and Eni are waiting to find 
out if they will face trial in Italy in 
relation to OPL 245 after a Milan 
prosecutor pressed charges against 
both companies as well as several 
individuals including Claudio Des-
calzi, chief executive of the Italian 
group. Dutch investigators have 
been co-operating with their Italian 
counterparts. 

Shell said: “We do not believe that 
there is a basis to prosecute Shell. 
Furthermore, we are not aware of any 
evidence to support a case against 
any former or current Shell em-
ployee. “If the evidence ultimately 
proves that improper payments 
were made by Malabu or others to 
then-current government officials it 
is Shell’s position that none of those 
payments were made with its knowl-
edge, authorisation or on its behalf.” 
Eni and Mr Descalzi said last month 
they did nothing wrong in relation to 
the $1.3bn deal. Mr Etete could not 
be reached for comment. Ben van Beurden, Shell CEO

In some memos, 
former British 
spies working 
for Shell des-
cribed efforts 

to cultivate Mr 
Etete with “lunch 
and lots of iced 

champagne”

42 Wednesday 12 April 2017BUSINESS  DAY C002D5556



43Wednesday 12  April  2017 BUSINESS  DAYC002D5556

Live @ the Stock exchange

CHANGE OF NAME
I, formerly known and addressed as 
Chidiebere Anthony Opara now 
wish to be known and addressed as 
Anyanwu Chidiebere Emmanuel. 
All former documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 

Miss Diana Ussher now wish to be 

known and addressed as Mrs Diana 

Eke. All former documents remain 

valid. General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Miss. Ada Fidelia Anoka now 
wish to be known and addressed 
as Mrs. Ada Fidelia Mokuye. All 
former documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Miss Badamas Nafisat Abimbola 
now wish to be known and addressed 
as Mrs. Lawal Nafisat Badamas. 
All former documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Miss Uleme Sandra Anwuri now 
wish to be known and addressed as 
Mrs. Frukamah Sandra Anwuri. 
All former documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Edward Oha Onukaeme now 
wish to be known and addressed 
as Eddy Oha Onukaeme. All for-
mer documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Fashola Modupe Fehintola Risikatu 
now wish to be known and addressed 
as Onwusiri Modupe Fehintola 
Risikatu. All former docu-
ments remain valid. Gen-
eral Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Miss Elizabeth Morenike 
Ayobami now wish to be known 
and addressed as Mrs Elizabeth 
Morenike Ogunkoya. All for-
mer documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Miss Igboanodo Chinyere Ifeoma 
now wish to be known and addressed 
as Mrs. Ngige Chinyere  Ifeoma. 
All former documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Miss Lina Mwema now wish 
to be known and addressed as 
Mrs. Lina Mwema Egwim. All 
former documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Alozie Godline Chiamaka now 
wish to be known and addressed 
as Blessing Godline Chiamaka. 
All former documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Miss Pedro Risikat Oluwatoyin now 
wish to be known and addressed as 
Mrs Martins Risikat Oluwatoyin. 
All former documents remain valid. 
General Public please  take note.

CHANGE OF NAME
I, formerly known and addressed as 
Miss Okeke Patience Amaka 
now wish to be known and 
addressed as Mrs Awoyale 
Patience Amaka Oluwatosin . All 
former documents remain valid. 

CHANGE OF NAME
I, formerly known and addressed as 
Miss Taiwo Adeola Morufat now 
wish to be known and addressed 
as Mrs Olaiya Adeola Morufat. All 
former documents remain valid. 
General Public please  take note.

C&I Leasing reports N920.9mn FY’16 profit after tax

C&I Leasing Plc 
posted 519 percent 
growth in profit 
after tax (PAT) for 

the financial year ended 
December 31, 2016, the 
group’s results at the Nige-
rian Stock Exchange (NSE) 
show.

The group recorded 
profit after tax of N920.9 
million from N148.8 mil-
lion reported in 2015. Profit 
before tax (PBT) stood at 
N1billion, an increase of 
122.5 percent from N465.6 
million in 2015.

The group revenue rose 
by 16.7 percent to N17bil-
lion, from N14.6billion re-
ported in 2015, while lease 
rental income of N9.1 bil-
lion rose by 11.4 percent 
year-on-year from N8.2 bil-
lion in 2015.

Net operating income 
stood at N5.7 billion, up 

theless, we delivered an 
impressive set of results, 
with revenues of N17.0 bil-
lion (+16.7%) and Profit 
After Tax of N920.9 million 
(+519.0%).”

“This was achieved 
through a combination 
of cost-cutting measures, 
more efficient utilisation 
of assets, in addition to im-
proved asset quality and 
foreign exchange gains. 
We remain focused on sus-
taining delivery of superior 
customer service and con-
tinued diversification of 
earnings to take advantage 
of growth opportunities in 
the markets and business 
segments we operate in,” 
he said.

“Inspite of inflation av-
eraging 17.5 per cent in the 
year under review, our op-
erating expenses grew by 
a meager 2.2 per cent - un-

derscoring the strength of 
the cost control and effi-
ciency measures we have 
put in place,” Otike-Odibi 
further noted, adding that 
in demonstrating the ben-
efits of diversification, the 
subsidiaries (Leasafric, 
Ghana and EPIC Interna-
tional FZE, United Arab 
Emirates) contributed 
18 percent to the group’s 
revenue for the period 
relative to 13.5 per cent in 
2015.

“We are exploring ad-
ditional avenues to pro-
vide exceptional support 
services to our numerous 
clients in meeting their 
diverse business needs, 
whilst maintaining the 
high quality of our prod-
uct offerings. We remain 
optimistic about our 
growth prospects,” the 
CEO said.

23.1 percent from N4.6 bil-
lion in 2015 while share-
holders’ funds was N8.1 
billion, an increase of 42 
percent from N5.7 billion a 
year earlier.

Commenting on the re-
sults, Andrew Otike-Odibi, 
MD/CEO of C&I Leasing 
Plc said: “2016 was a chal-
lenging year for the Com-
pany, given prevailing 
harsh market conditions; 
the scarcity of foreign ex-
change, rising inflationary 
pressures and the result-
ant increase in the cost of 
doing business coupled 
with the lower business 
volumes by both local and 
international oil and gas 
companies, on the back 
of the decline in oil prices 
which impacted the ser-
vice sector especially in 
the reduction of day rates 
and work scope. Never-

Coronation Merchant Bank records 
N5.3bn Full Year pre-tax profit 

Coronation Merchant 
Bank Limited, Nige-
ria’s leading merchant 
banking brand, Tues-

day announced its 2016 Full 
Year results to stakeholders 
at its Annual General Meet-
ing (AGM) held in Lagos. The 
bank posted a Profit Before Tax 
(PBT) of N5.3billion during the 
course of 2016, an increase by 
128 percent from N2.3billion 
in 2015.

Net-interest income (NII) 
increased by 86percent from 
N4.3bn in 2015 to N8bn in 2016 
due to increased efficiency in 
the overall funding mix and 
significant growth in the bank’s 
balance sheet size.

Aside from the strong earn-
ings performance, the Group 
also recorded a significant 
growth in its Balance Sheet 
in 2016. Total assets rose to 
N106.5bn from N78.3bn in 
December 2015, and share-
holder’s funds increased to 
N25.9bn from N20.24bn - a val-
id testament to the resilience of 
the Group’s operations and its 
adaptability to current market 
realities and challenges.

“The impressive results of 

the bank in our last 2 years of 
business operations demon-
strate the effectiveness of our 
strategy as we continue to grow 
market share in key segments 
of the economy. We will con-
tinue to maintain a disciplined 
and prudent approach in asset 
creation in line with our overall 
risk management framework 
and evidenced in our growth in 
loan book of 817% from N2.5bn 
to N22.7bn with zero Non Per-
forming Loans”, Abu Jimoh, 
Group Managing Director/
CEO of Coronation Merchant 
Bank Limited said at the AGM.

Coronation Merchant Bank 
group was established to fill the 
gap in a long-underserved mar-
ket segment, seeking to address 
the need for long term capital 
across key sectors of the econ-
omy. The Group offers invest-
ment and corporate banking, 
private banking/wealth man-
agement and global markets/
treasury services to its diverse 
clients. It also offers securities 
trading/brokerage, asset man-
agement and trustees services 
via its subsidiaries; Coronation 
Securities Limited, Coronation 
Asset Management Limited re-
spectively.

Speaking further at the 
meeting, Jimoh, lauded stake-

holders for their continued sup-
port in ensuring the Bank was 
able to return maximum value 
to shareholders. He also said 
that despite the harsh operating 
environment witnessed during 
the year, the Bank sustained its 
tradition of delivering excep-
tional performance across all 
financial indices through an in-
tense focus on innovative prod-
uct offerings, excellent service 
delivery as well as prudent cost 
control and risk management 
practices.

“In furtherance of our prom-
ise to show leadership in the 
financial services industry, we 
were also the first to announce 
our FYE 2016 results. This is a 
strong reflection of our recently 
unveiled brand’s first-to-market 
and efficiency aspirations and is 
a trend we intend to continue.

While general economic 
conditions and the regulatory 
environment remain tight, we 
believe that our new business 
and lending strategies, embed-
ded risk management culture 
and continuous cost savings will 
enable us stand firm through-
out this period. We remain on 
track to deliver on our 2017 fi-
nancial projections.”

The bank’s financial high-
lights show: Total Assets up 

IheanyI nwachukwu
36% to N106.6 billion as at 
December 2016 (December 
2015: N78.3bn); Gross Loans 
& Advances to customers up 
817% to N22.7billion as at 
Dec 2016 (December 2015: 
N2.5bn); Customer Deposits 
up 53% to N53.5billion as at 
Dec 2016 (December 2015: 
N34.9bn); Net Interest In-
come of N8.0billion up 86% as 
at December 2016 (December 
2015: N4.3bn); and Share-
holders’ Funds increased to 
25.9bn as at December 2016 
(December 2015:20.4bn).

Also, the Key Ratios in-
dicated Capital Adequacy 
Ratio of 40.1% as at Decem-
ber 2016 (December 2015: 
77.3%); Loan to Deposit Ra-
tio: 42.6% as at December 
2016 (December 2015: 7.1%); 
Non-Performing Loan (NPL) 
Ratio: 0 as at December  2016 
(December 2015: 0.4%);  Cost 
to Income ratio of 45% as at 
December 2016 (December 
2015: 47%);  Net Interest Mar-
gin: 9.6% as at December 2016 
(December 2015: 6.1%); Earn-
ings Per Share (EPS): 102 kobo 
( 69 kobo December 2015); 
and Return on Equity 22.3% as 
at December 2016 (December 
2015: 15.9%).

Capital Oil loss widens to N336.9mn as 
administrative expenses spike

Capital Oil Plc 
reported Loss 
Before Taxa-
tion (LBT) of 

N336.9million, a remark-
able increase compared 
with N56.153million loss 
before tax in 2015.

According to the com-
pany’s financial statement 
for the year ended Decem-
ber 31, 2016 released at the 
Nigerian Stock Exchange 
(NSE), its revenue decline to 
N840.3million in 2016, from 

record highs of N1.1billion 
in 2015.

This top-line figure was 
weighed down by increased 
administrative expenses put 
at N434.8million, up from 
N154.8million in 2015.

Capital Oil Plc is princi-
pally engaged in the down-
stream segment of the Oil & 
Gas sector, dealing in the sale 
and distribution of petro-
leum products through its re-
tail outlets in different parts 
of the country.

Nigerian stock market dips by 0.58%  

Trading on the Nigerian 
Stock Exchange (NSE) 
closed on a negative 
note with the All-Share 

Index (ASI) shedding 0.58 per-
cent. The benchmark index on 
lost 148.31 points or 0.58 per-
cent to close at 25,478.06 points 
compared with 25,626.37 
points posted on Monday.

Also, the value of listed eq-
uities measured by the market 
capitalisation which opened at 
N8.867 trillion, dipped by N52 
billion to close at N8.815trillion.

In 3,459 deals, stock trad-
ers exchanged 402.675million 
shares valued at N1.924billion.

Top on the list of losers to-
day are Mobil Oil Nigeria Plc, 
Forte Oil Plc, Dangote Cement 
Plc, Flour Mills of Nigeria Plc, 
and Nigeria Breweries Plc; 
while Seplat Petroleum De-
velopment Plc, International 
Breweries, Chemical and Al-
lied Product (CAP) Plc, UAC of 
Nigeria , and Ecobank Transna-
tional Incorporated  respective-
ly gained most. Eighteen (18) 
stocks gained against 26 losers.

Mobil Oil Nigeria Plc, led 
the losers’ chart, shedding N34 
to close at N326 from N360 per 
share. Forte Oil Plc trailed with 
a loss of N1.09kobo to close at 
N44.91 up from N46 and Dan-
gote Cement Plc which lost 
6kobo to close at N164 from 

164.6 per share.
Flour Mills of Nigeria Plc, 

was down by 49kobo to close 
at N17.5, from 17.99 per share, 
while Nigerian Breweries Plc 
declined by 45kobo, from 
N122.45Kobo to close at N122 
per share.

Conversely, Seplate Petro-
leum Development Plc led the 
gainers’ table, adding N3, from 
N395 to close at N398 per share. 
International Breweries Plc fol-
lowed with a gain of 82kobo, 
from 16.68 to close at N17.5 
and CAP Plc gained 36kobo, 
from N32.64 to close at N33 per 
share.

UAC of Nigeria appreciated 
by 16kobo to close at N14.96 
from 14.8 and Ecobank Trans-
national Incorporated gar-
nered 9kobo to close at N8.3 
from N 8.21 per share.

The Financial Services 
sector remained the toast of 
investors with Fidelity Bank 
Plc, emerging the most traded 
equity, trading 269.92 million 
shares worth N262.25million. 
FCMB Group Plc followed 
with 27.35 million shares val-
ued at N31.27million, and FBN 
Holdings Plc as investors ex-
changed 22.31million shares 
worth N62.20million. Investors 
traded Transnational Corpora-
tion of Nigeria Plc 17.08 million 
shares valued at N12.65million 
and United Bank for Africa 
Plc 14.27million shares worth 
N75.67million.
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L-R: Peter Obi, former governor of Anambra State, keynote speaker 1; Mosun Belo-Olusoga, chairman, Access Bank, keynote 
speaker 2;  Evelyn Oputu, former MD of Bank of Industry,  and Udo Okonjo, chief host , founder, Inspired Women of Worth 
(iWOW) and CEO/vice chairman of Fine and Country West Africa, at the iWOW annual Global Possibility Summit in Lagos.

Unclear oil/gas policy, NNPC’s limited 
focus slow down Nigerian economy

Anti-graft war: No judicial gang up - CJN

Chief Justice of Ni-
geria (CJN), Walter 
Onnoghen, has re-
futed insinuations 

of a judicial gang up to thwart 
President Muhammadu Bu-
hari’s war against corruption, 
following the recent cases 
squashed in court.

Speaking with journalists 
at the State House Abuja, af-
ter a meeting with President 
Buhari, the CJN said there 
was always the option of an 
appeal rather than be judg-
mental towards the judiciary.

The Federal Government, 
through its agencies, last 
week lost four of its legal 
battles, causing a setback in 
the war against corruption. 

Al l e g a t i o n s  t h a t 
former President 
Goodluck Jonathan 
received $200 mil-

lion as proceeds from the 
Malabu Oil deal, which were 
published on a gossip news 
site, Buzzfeed, and repub-
lished by a few other news-
papers, is false in its entirety, 
and is one more in the series 
of fake news sponsored by 
those threatened by Jona-
than’s continuously rising 
profile in the international 
community.

Common sense should 
have shown the purveyors of 
this slander that the Malabu 
Oil deal far predated the Jon-
athan regime and it would 
only make sense for him to 
be bribed if he had a time 
machine to go back in time 

An Abuja High Court had on 
Wednesday dismissed all the 
18 corruption charges filed 
against Justice Ademola, his 
wife Olubowale and Joe Agi, 
holding that the Prosecution 
failed to prove any of the al-
legations despite the provi-
sions of sections 53 and 60 
of the Independent Corrupt 
Practices and Other Related 
Offences Act (ICPC Act).

In the same week, the 
forfeiture on Mike Ozek-
home, a senior advocate of 
Nigeria, was reversed, while 
the case of misappropriation 
against a former minister of 
Niger Delta Affairs, Godsday 
Orubebe, was squashed. The 
last of the cases is that of 
Patience Jonathan, former 
first lady, which a federal 
high court sitting in Lagos 

to when the deal was struck.
The report relied on hear-

say evidence from a man of 
questionable character who 
provided no substance to 
back up his false claim.

The man quoted by the 
report said he ‘assumed’ that 
Jonathan would be bribed. 
Since when has the assump-
tion of a crook been enough 
to smear the reputation of 
a patriot and international 
statesman like Goodluck 
Jonathan?

This was according to 
a statement by Ikechukwu 
Eze, media adviser to for-
mer President Goodluck 
Jonathan.

The report also wrongly 
claimed, “Jonathan and 
Etete had known each other 
for years, according to Shell 

unfroze her $5 million ac-
count in Skye Bank.

The Federal Government 
had last week said it would 
appeal the court rulings, es-
pecially that of Justice Ade-
mola, his wife Olubowale 
and Joe Agi.

However, responding to 
questions from journalists 
at the Presidential Villa, On-
noghen said, “I am not going 
to speculate. I am a Lawyer 
and a judicial officer. I oper-
ate on facts and the law. So, 
I can’t answer that question 
because I am not on every-
body’s mind. You are free to 
think whatever you want to 
think but I think you should 
be guided by facts and the 
law when it comes to judicial 
performance or discharge of 
judicial responsibilities.”

staff, when Jonathan served 
as a tutor to Etete’s children 
while he was a minister.” This 
claim is clearly ridiculous 
and nothing can be further 
from the truth.

In the first place, the for-
mer President couldn’t have 
been a ‘tutor’ to Etete’s chil-
dren without first establish-
ing contact with the family. 
This is because Jonathan 
met Etete who served as 
the Petroleum Minister in 
General Abacha’s military 
regime for the first time un-
der the succeeding civilian 
administration, when he was 
already the deputy Governor 
of Bayelsa State.

Even then, the fact re-
mains that ex-President 
Jonathan has never met any 
of Etete’s children.

Shell knew Nigeria ex-minister’s 
company would get oil-deal cash

ment.
“We knew that the Fed-

eral Government of Nigeria 
would compensate Malabu 
to settle its claim on the 
block,” Shell said in a state-
ment. “Over time, it be-
came clear to us that Etete 
was involved in Malabu and 
that the only way to resolve 
the impasse through a ne-
gotiated settlement was 
to engage with Etete and 
Malabu, whether we liked 
it or not.”

Shell and Eni SpA’s joint 
purchase of Nigeria’s Oil 
Prospecting License 245 
-- estimated to hold about 9 
billion barrels of crude -- is 
being investigated in three 
countries. Nigeria’s anti-
graft agency filed charges 
against the companies last 
month, alleging they used 
the deal to “corruptly” pay 
$801 million to Malabu, 
Etete and others. The two 
oil producers say they put 
money exclusively into an 

account controlled by the 
Nigerian government and 
had no knowledge of, or 
control over any subse-
quent transfers.

E t e t e  c o u l d n ’ t  b e 
reached for comment. Eni 
reiterated in a statement 
that it hasn’t been involved 
in any wrongdoing and 
did not make payments to 
Malabu, Etete or any public 
official.

Dutch authorities are 
investigating Shell’s role in 
the deal. A Milan judge is 
also considering whether 
to accept a prosecutors’ 
request that Eni Chief Ex-
ecutive Officer Claudio 
Descalzi be indicted for his 
involvement in the deal. 
A preliminary hearing is 
scheduled for April 20.

The change in Shell’s 
stance since the internal 
emails were first published 
by Buzzfeed on April 9 runs 
counter to previous com-
ments about the deal, ac-

R
oyal Dutch Shell 
Plc said it knew 
some of the $1.1 
billion paid to 
t h e  N i g e r i a n 

government in 2011 for an 
exploration license would 
go to a company linked to 
the country’s former oil 
minister, changing its pre-
vious stance on a deal that’s 
under investigation for 
alleged corruption, Bloom-
berg reports.

The Anglo-Dutch oil 
company reiterated that its 
joint purchase with Eni SpA 
of the license was “fully le-
gal” and it paid no money to 
Dan Etete or his company, 
Malabu Oil and Gas Ltd. 
Following the publication 
of internal emails showing 
staff discussed the risk that 
funds from the transaction 
could ultimately be used 
to pay off officials, Shell 
acknowledged on Tuesday 
that it was aware of the 
former minister’s involve-

cording to Global Witness.
 “This is a huge U-turn,” 

Simon Taylor, founder of the 
anti-corruption campaign 
group, said by email. “Now 
its private emails have come 
to light, Shell has admitted 
it dealt with Etete.”

Lagos-based Malabu 
was awarded the prospect-
ing license in 1998 by for-
mer military leader General 
Abdulsalami Abubakar, at a 
time when Etete was serv-
ing as oil  minister. The 
government of President 
Olusegun Obasanjo, which 
took office in May 1999, 
canceled the license in 2001 
and awarded it to Shell a 
year later.

Malabu was awarded the 
field again in 2006 and Shell 
contested the rights until 
2011, when along with Eni 
it paid the government to 
settle the dispute. The state 
subsequently transferred 
funds to Malabu to resolve 
its claim on the license.

Experts say unclear 
policy in the oil and 
gas sector and the 
limited focus of the 

Nigerian National Petroleum 
Corporation (NNPC) are slow-
ing down the wheel of progress 
in the Nigerian economy.

“When producers plan 
their future activities, they look 
at projections of future de-
mand and future supply, and 
make their decisions based 
on market signals. However, 
when the future policy is un-
clear, market signals will also 
be blurred.

“If the policy is unpredict-
able and/or unstable, markets 
signals will be unclear. We 
need conducive environment, 
in the real sense of the word 
‘conducive,’” said Aisha Abdur-
rahman, chairman, Nigerian-
British Chamber of Com-
merce (NBCC), Oil and Gas 
Trade Group at the Oil & Gas 
Roundtable held in Lagos on 
Monday. Adedapo Adelegan, 
president of the NBCC, said 
the NNPC needed to move be-
yond oil by using oil proceeds 
to develop under-funded sec-
tors such as agriculture and 
housing.

“NNPC needs to use its 
muscle to impact other strug-
gling sectors. This will reflect 

Ex-President Jonathan refutes receiving $200m payment from OPL 245 deal

on public perception of the 
NNPC,” Adelegan said at the 
event tagged, ‘The Nigerian 
Oil & Gas Industry: Confront-
ing Realities.’ He said to con-
front realities and achieve a 
knowledge-based economy, 
government would need to 
channel its policies to encour-
age more local content, IT 
development in the country 
and consequently embrace 
experience and the knowl-
edge of the private sector as a 
critical input in the process of 
economic policy formulations 
and exertions.

Nigeria depends on oil 
for 90 percent of its foreign 
exchange and 75 percent of its 
revenue. The country has the 
ninth largest gas reserves in the 
world, but it exports crude and 
import refined oil.

Audrey Joe-Ezigbo, execu-
tive director, Falcon Corpo-
ration and member of the 
executive council of the Nige-
rian Gas Association, urged 
government to address legacy 
issues and infrastructure gap 
in the gas industry.

Joe-Ezeigbo said the gov-
ernment should step back and 
allow the private sector to play 
a key role in the sector, stress-
ing the need to kick-start the 
implementation of Transport 
Network Code and address the 
Niger Delta problem.

Drug trafficking: Senate stops NDLEA, 
AGF from extraditing Kashamu to US

Senate on Tuesday asked 
the National Drug Law 
Enforcement Agency 
(NDLEA) and other se-

curity agencies not to extradite 
Buruji Kashamu until the court 
resolved all court processes 
concerning his extradition.

Adopting the report of its 
Committee on Ethics, Privi-
leges and Public Petitions, the 
Senate noted that Kashamu’s 
travails were being remote-
controlled by external forces.

Presenting the report, 
chairman of the committee, 
Samuel Anyanwu, submitted 
that the lawmaker should be 
allowed to remain free until 
when the cases in court had 
been concluded.

He noted that the agency 
and the office of the Attorney 
General of the Federation had 
been orchestrating plans to ex-
tradite the lawmaker to the US 
over alleged drug trafficking.

The Senate’s resolution 
was sequel to the adoption 
of the report of the commit-
tee at Tuesday’s plenary. The 
committee noted that it found 
out that the senator had been 
charged at several courts in 
Nigeria and had been acquit-
ted of all charges.

In February 2016, the law-
maker raised an alarm over 
fresh plots to extradite him to 
the US over issues bordering 
on drug trafficking.

Kashamu had written a 
petition to the Senate through 
his counsel, Ajibola Oluyede.
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Toshiba warns of 
serious doubts over 
its survival as auditor 
rejects accounts

T
oshibawarned yesterday 
of “substantial doubt” 
over its ability to continue 
as a going concern after 
the struggling Japanese 

industrial giant failed to persuade 
its auditor to sign off its third-quarter 
accounts.

The group, reeling from its worst 
ever financial crisis because of far-
reaching problems at its US nuclear 
subsidiary Westinghouse, took the 
unusual step of publishing unau-
dited accounts for the three months 
to December 31.

Toshiba’s failure to obtain a sign-
off from auditor PwC Aarata height-
ens the risk that the group might 
lose its status as a listed company 
since it raises new questions over its 
internal controls. These were found 
to be inadequate in a 2015 account-
ing scandal.

Having twice missed deadlines 
for filing audited third-quarter re-
sults for its 2016 fiscal year, Toshiba 
reported a net loss of ¥647.8bn 
($5.9bn) for the period, mainly 
because of a $6.3bn writedown on 
Westinghouse.

In its 22-page results statement, 
Toshiba said: “There are material 
events and conditions that raise the 
substantial doubt about the com-

• Business leaders find access to No 10 
elusive, and even when inside they have 
to follow some unwritten rules

The heads of some of the UK’s 
biggest companies became ac-
customed to regular meetings 

with David Cameron. His successor in 
Number 10 is proving far more elusive.

One FTSE boss said he had not had 
a single meeting with Theresa May 
since she took office last year. Mrs May 
and her ministers were “completely 
preoccupied” by Brexit, he said, and 
it was not clear if they had the “band-
width” to deal with anything else.

The prime minister’s team admits 
she has chosen “a different way” to 
engage with business but denies she 
has closed herself off. Indeed, senior 
lobbyists say it is relatively easy to meet 
officials in Number 10 - provided you 
want to talk about Brexit.

So what are the ground rules for a 
business leader hoping to influence 
decision makers in Downing Street 

pany’s ability to continue as a going 
concern.”

Westinghouse filed for Chapter 
11 bankruptcy protection in the US 
last month after running up large 
cost overruns on two flagship proj-
ects to build nuclear power stations. 
The writedown by Toshiba focuses 
on Westinghouse’s acquisition in 
2015 of Stone & Webster, a nuclear 
construction company involved in 
the two US projects in Georgia and 
South Carolina.

The impasse between Toshiba 
and PwC stems from probes by 
outside lawyers that were commis-
sioned by the Japanese group and 
relate to the Stone & Webster deal. 
Explaining why PwC had not signed 
off its accounts, Toshiba said its audi-
tor wanted more time to assess the 
conclusions of the lawyers’ investiga-
tions. PwC declined to comment.

Analysts say Toshiba’s impasse 
with its auditor will raise pressure 
on the Tokyo Stock Exchange, which 
is examining whether the group has 
improved its internal controls after 
the company was placed on “stock 
on alert” status in the wake of its 
$1.3bn accounting scandal in 2015.

If the bourse deems its controls 
inadequate, Toshiba’s shares will be 
delisted. They will also be delisted 
if Toshiba falls into negative share-
holder equity for two consecutive 
years. 

and how do you manage to have that 
rare thing: face-to-face time with the 
prime minister?

Business relations with Mrs May 
got off to an icy start. The new prime 
minister presented herself as a break 
from the Cameron era, a champion of 
“ordinary working families” rather than 
a close friend to big business.

She launched her leadership bid 
last July with a speech equating busi-
ness with executive greed and foreign 
takeovers and followed that up with 
her October party conference speech 
in which she denounced globetrot-
ting international elites as “ citizens 
of nowhere”.

Mr Cameron’s business advisory 
group, which met once a quarter and 
had about 20 members from some of 
Britain’s biggest businesses, was abol-
ished and Mrs May’s team promised “a 
different approach” to engaging with 
business. Carolyn Fairbairn, head of 
the CBI employers’ group, was initially 
frozen out after she accused the prime 
minister of “closing the door” on Brit-

Putin ramps up Syria tension with 
claim US was duped into air strike

• Allegations made as Tillerson ar-
rives in Moscow
• G7 ministers reject new sanctions

The top US diplomat ar-
rived in Moscow yesterday 
evening amid mounting 

tension between the Kremlin and 
White House, with Vladimir Putin 
warning Washington it was being 
duped into attacks against the Syr-
ian regime.

Mr Putin’s allegations that 
recent chemical attacks in north-
western Syria were “provocations” 
were made just hours before Rex 
Tillerson landed in the Russian 
capital for his inaugural visit as US 
secretary of state.

Russia’s president defied an 
Anglo-American call to end back-
ing for Bashar al-Assad, the Syrian 
leader the US and European allies 
blame for last week’s chemical 
attack that led President Donald 
Trump to order a US cruise missile 
attack on Syria’s Shayrat air base.

Turkish authorities, which have 
carried out autopsies on victims, 
said yesterday that sarin was used 
in the attack.

On the eve of Mr Tillerson’s 
meetings with Russian leaders, Mr 
Putin insisted that Mr Assad was 
not behind the bombing, saying 
Moscow had information “from 
different sources” that it was car-
ried out by rebel groups intent on 
dragging the US into the conflict.

“Similar provocations - and I 

can’t call it anything other than 
that - are being prepared in other 
parts of Syria . . . where they are 
planning to again plant some sub-
stance and accuse Syrian authori-
ties of using it,” he said.

The claims highlighted the scale 
of the challenge facing Mr Tiller-
son, who cultivated relations with 
Mr Putin during his tenure as chief 
of ExxonMobil. His diplomatic 
task was complicated in a pre-
trip meeting with Group of Seven 
counterparts in Italy, where allies 
were split over whether to impose 
new sanctions on the Kremlin for 
the chemical attack.

After two days of talks, G7 for-
eign ministers called for a “cred-
ible political transition in Syria” 
but stopped short of repeating the 
US-British call for Russia to ditch 
its alliance with Mr Assad. They 
rejected new sanctions.

Instead, a communique urged 
Moscow to “promote a real and 
genuine political process” in Syria 
- a softer line than Mr Tillerson 
had taken in the run-up to the trip, 
where he accused Russia of being 
either “complicit” in the chemical 
attack or “incompetent” for failing 
to reign in its Syrian allies.

The White House strongly re-
jected suggestions that the attacks 
were the result of opposition forces 
hitting a weapons depot. One of-
ficial said the US had evidence 
that Syrian officials connected to 
a chemical weapons programme 
were at Shayrat in the run-up to the 
attack and on the day itself.
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Another US official said the 
Syrian regime appeared to have 
calculated it needed to use chemi-
cal weapons because of manpower 
shortages.

US allies like Italy and Germany 
believe a tough stance on sanc-
tions and regime change could 
backfire and make it harder for 
Russia to bring Mr Assad back to 
the negotiating table. 
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Israeli minister’s 
grandiose schemes 
point to shifting 
political mood

May ensures only Brexit...

Popular pledges fail to revive Corbyn’s fortunes

Pay squeeze returns as inflation holds

• Labour braced for heavy losses as polls 
show party up to 19 points behind Tories

This time last year, the Labour 
party was struggling in the polls, 
staying silent on new policy and 

investigating Ken Livingstone for al-
leged anti-Semitism.

At least one thing has changed: 

Britain’s main opposition party is now 
announcing its future plans. With three 
weeks to go until local elections across 
the country, its leader Jeremy Corbyn is 
trying to sketch out his radical vision of 
an “innovative, investment-led society”.

“There are opinion polls out. What 
I want to concentrate on is the an-
nouncements we’re putting out as 
a party,” Mr Corbyn told an event at 
the Federation of Small Businesses 
yesterday.

Labour’s proposals so far include 
levying value added tax on private 
school fees in order to pay for free 
school meals, raising the minimum 
wage to £10 an hour in 2020, and 
punishing large companies that are 
slow to pay their suppliers.

These are “three policies that are 
popular”, said a party official, who 
added that they would benefit workers.

Tomorrow, shadow chancellor 
John McDonnell will add another 

policy: promising to keep the triple 
lock on state pensions until 2025 and 
to compensate women affected by 
changes to the state pension age.

Mr Corbyn’s critics inside the 
Labour party remain unconvinced. 
They said the £10 minimum wage 
was raised as an idea last year by Mr 
McDonnell and that Ed Miliband, Mr 
Corbyn’s predecessor, had come up 
with the idea of punishing late pay-
ments to suppliers.

“Any policy [Mr Corbyn] touches 
is probably doomed to sink with him, 
even if it is half-sensible,” said one 
Labour MP who opposes the leader.

Many observers do not believe 
- given the splits in the party - that 
Mr Corbyn will have the chance to 
implement his plans. But how they 
are received could determine whether 
he continues as leader, or what path 
Labour takes under his successor.

Mr Corbyn’s speech to the FSB did 
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• Price rises remain at 3 1⁄2 -year high 
and ensure wages fall in real terms
• Inflation held steady in March as a 
fall in air fares and petrol costs offset 
other price increases.

The Office for National Statistics 
said yesterday the consumer 
prices index rose 2.3 per cent 

in March, compared with a year ago 
- unchanged from February’s three-
and-a-half-year high.

Food prices increased by 0.3 per 
cent for the first time in three years, 
having fallen sharply in recent years 
as supermarkets cut prices to stave 
off competition. Inflation was also 
affected by a rise in taxes on tobacco 
and alcohol. Last year, the data were 
collected before the tax changes 
came into effect.

But air fares fell 3.9 per cent 
between February and March, com-
pared with a 22.9 per cent price rise 
at the same time last year. Aircraft 
ticket prices often increase around 
bank holidays, and as Easter moves 
around the calendar it can distort the 
monthly inflation figures. Last year, 
the holiday was in March.

“Food, drink and clothing prices 
all rose in March,” said Jonathan 
Athow, a deputy national statistician 

at the ONS. “However, this is offset 
by air fares, which fell slightly but 
last year rose substantially thanks 
to the timing of Easter.”

Many economists are expecting 
growth in the economy to slow this 
year as rising import prices curb 
Britain’s shopping habits.

After the ONS released the March 
inflation figures, the Resolution 
Foundation think-tank released its 
own forecast showing that wages 
fell about 0.3 per cent in real terms 
during the past three months. “The 
result of fast-rising inflation in 
recent months is that Britain’s pay 
squeeze looks set to have returned - 
six months ahead of schedule,” said 
Stephen Clarke, an economic analyst 
with the think-tank.

Figures published by the British 
Retail Consortium on Monday found 
the high street suffered the biggest 
drop in retail sales, other than food, 
in nearly six years during the past 
three months.

Inflation was likely to accelerate in 
April as air fares rose in line with Eas-
ter, said Victoria Clarke, an economist 
at Investec, who pointed to expected 
increases in other consumer prices.

“A whole host of price rises took 
effect either at the start of April or 
around that time, including further 
utility price hikes, rises in council 
tax bills - by more than last year on 

average - and increases in water bills,” 
she said.

For businesses, cost inflation has 
been driven by fuel in recent months, 
as the effect of a fall in oil prices drops 
out of the figures. However, the lat-
est data suggest this is coming to an 
end, with fuel prices now helping to 
lower the rate of cost inflation on a 
monthly basis.

Yesterday’s producer prices data 
suggested oil prices were starting to 
have a softer effect on businesses. 
Producer input prices were 17.9 per 
cent higher in March than a year ago, 
a slower increase than February’s 19.4 
per cent.

“The costs of raw materials and 
the price of manufactured goods leav-
ing factories were both little changed, 
as falling fuel prices helped stem 
further rises,” Mr Athow said.

But the fall in the value of the 
pound following the EU referendum 
is still increasing costs for businesses, 
according to the data. The prices of 
imported food, metals, chemicals 
and parts and equipment all rose 
during March.

The switch from inflation being 
driven by rising fuel prices to higher 
food prices means that poorer fami-
lies will suffer more from rising pric-
es. Poorer households tend to spend 
more of their income on food while 
richer ones spend more on transport.

From the creation of an artificial 
island to an ambitious regional 
rail project, Yisrael Katz, Israel’s 

transport and intelligence minister, is 
not short on ideas that appear tailor-
made for the right wing.

Last week the supposed aspiring 
successor to Benjamin Netanyahu, 
prime minister, unveiled a proposal 
for a pan- Middle Eastern rail network 
he said was aimed at reviving historic 
trade routes.

He also talked up his vision of an 
island with a port off Gaza, to allow 
the hemmed-in Palestinian strip to 
open an economic link to the world 
without compromising Israeli secu-
rity. The island would be attached to 
Gaza via a 3km bridge. Israel would 
inspect goods and people arriving 
there.

The rail scheme would link Israel 
to Jordan and, indirectly, other Arab 
countries, including Saudi Arabia, an 
enemy state with which Israel has no 
formal ties. But Mr Katz, a political 
hardliner and security hawk who 
opposes the creation of a Palestinian 
state, insisted his plans were not pipe 
dreams. “I am trying to be practical,” 
he said in an interview with the Fi-
nancial Times. “This is about regional 
economic peace.”

Many observers have said his 
grandiose schemes match his politi-
cal ambitions. The proposals come at 
a time when a scandal embroiling 
Mr Netanyahu, and the election of 
Donald Trump in the US, are shifting 
the political mood in Israel.

Mr Katz, 61, is a leading power 
broker in the ruling rightwing Likud 
party and one of the prime minister’s 
loyalists. Unlike other Likud members 
who have openly spoken of challeng-
ing Mr Netanyahu, Mr Katz has said 
only that he aspires to lead Likud after 
the incumbent leaves the scene.

But with Mr Netanyahu at the 
centre of two corruption investiga-
tions, there is speculation he could 
be compelled to step down before 
2019 elections. The prime minister 
has denied wrongdoing.

JOHN REED
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ain’s open economy.
But recently the mood has changed, 

as Mrs May and her ministers face the 
necessity of engaging business over 
Brexit. Lobby groups say Downing 
Street is now eager to hear from a range 
of sectors about how they will cope 
with the UK’s exit from the EU and the 
regulatory challenges this could bring.

“Downing Street makes no secret of 
the fact they want to meet companies, 
to learn about their supply chains, 
their ecosystems,” said one adviser to 
international and FTSE 100 companies.

One of the main points of contact 
for business is Chris Brannigan, direc-
tor of government relations, who in 
2003 led Britain’s biggest tank attack 
since the second world war in the fight 
to capture Basra in Iraq. The other 
is Jimmy McLoughlin, son of Con-
servative party chairman Sir Patrick 
McLoughlin, who was a policy wonk 
at the Institute of Directors before be-
coming an adviser to Mrs May last year.

“What really gets you a good hear-
ing is if you come in and say that you see 
opportunities around Brexit and come 
up with solutions to any problems,” 
said one corporate adviser. While Mr 
Brannigan and Mr McLoughlin tackle 
industrial and commercial problems 
that come up, John Godfrey, head of 
the Number 10 policy unit and former 
head of corporate affairs at Legal & 
General, meets companies to discuss 
longer-term policy problems.

Getting beyond the gatekeepers 
for a face-to-face meeting with Mrs 
May is more problematic. There are 
notable but relatively rare exceptions. 
Mrs May met Nissan chief executive 
Carlos Ghosn over post-Brexit invest-
ment plans for its plant in Sunderland.

Mrs May holds a regular “business 
engagement dinner”, where bosses of 
big companies like Aviva, EasyJet and 
Balfour Beatty are invited, along with 
their partners. There have been four 
since she became prime minister.

Philip May, the prime minister’s 
husband with strong City connections, 
dispenses small talk along with the 
canapés and Mrs May is said to be an 
engaged host at the events, attended 
by between 20 to 30 people. However, 
she is said to deliver “an icy glare” at 
any chief executive who makes a direct 
pitch on behalf of their own company’s 
interests.
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Hong Kong’s banking regu-
lator has fined the local 
branch of private bank 

Coutts HK$7m ($901,000) for 
breaking anti-money laundering 
regulations, following similar fines 
in Switzerland and Singapore con-
nected to Malaysia’s 1MDB scandal.

Between April 2012 and June 
2015, the private banking unit 
failed to establish effective methods 
of determining if its clients were 
politically exposed people, the HK 
Monetary Authority said in a notice.

The UK-based private bank, 
which is one of the world’s oldest 
and still counts the Queen among 
its clients, has been repeatedly 
linked to a plot to loot billions of 
dollars from 1MDB, the Malaysian 
state investment fund.

The HKMA did not directly 
mention the 1MDB scandal in the 
notice. However, it said that Coutts 
failed to secure senior manage-
ment approval to continue doing 
business with individuals after 
discovering that they were politi-
cally exposed. “These failures were 
symptomatic of the deficiencies in 
procedures,” the notice said.

• Hermes urges vote against du 
Plessis due to group’s poor gender 
balance

Rio Tinto shareholders are 
being urged to vote against 
the re-election of the min-

ing company’s chairman because 
of slow progress in improving the 
diversity of its board.

Hermes EOS, which advises pen-
sion funds and other institutional 
investors with around $260bn of 
assets, said it intended to oppose 
the re-election of Jan du Plessis as 
chair of the nominations commit-
tee today because only two of Rio’s 
12-member board are women and 
all three new nominees are male.

“Due to the lack of diversity 
and a credible plan to address this 
imperative issue, and consistent 
with our voting policy, Hermes 
EOS recommends voting against 
the re-election of Jan du Plessis in 
his capacity as chair of the nomina-
tions committee,” Hermes said in a 
statement.

Mining companies are coming 
under pressure to hire more women 
as the sector has become notorious 
for its lack of female representation.

Rio used to have three women 
on its board, but Anne Lauvergeon 
retired and the company has put 
up David Constable, Sam Laidlaw 
and Simon Henry for election as 
non-executive directors.

The company’s board will be 17 
per cent female, Hermes said.

That is below the FTSE 100 av-

Microsoft backs ‘hackers for hire’ cyber start-up

Jho Low, a Malaysian dealmaker 
linked to the scandal, opened a 
Coutts account in Zurich in 2009. 
Mr Low, who has previously de-
nied any wrongdoing, has been 
accused by authorities in the US of 
purchasing luxury properties, art 
and a $35.4m private jet as part of a 
conspiracy to launder money stolen 
from 1MDB.

1MDB-related assets of $2.4bn 
were transferred through Coutts ac-
counts in Switzerland, according to 
the Swiss financial regulator Finma. 
This year, Finma ordered Coutts to pay 
back profits of SFr6.5m, ($6.4m) which 
were allegedly generated unlawfully.

In December, Singapore’s regu-
lator fined Coutts S$2.4m ($1.7m) 
for similar breaches of anti-money-
laundering regulations and failing 
to meet due diligence requirements 
for politically exposed persons.

Coutts is owned by the Royal 
Bank of Scotland, but agreed to sell 
its international assets to the Swiss 
bank UBP in 2015.

A UBP spokesperson stressed 
that the bank “acquired a portion 
of Coutts International’s client 
base, but not the legal entity itself”, 
and said it has no legal liability 
for Coutts Hong Kong’s former 
business.

erage of 26.7 per cent, according 
to BoardEx. It is also short of the 
UK government-backed target that 
called for FTSE 100 company boards 
to be 25 per cent female by 2015 and 
demonstrate a plan to achieve 33 per 
cent by 2020.

“Although the company has 
stated its commitment to diversity 
and to seeking to ensure better gen-
der balance in future appointments 
to the board, we believe Rio Tinto 
must demonstrate a credible plan 
and a serious commitment to reach-
ing the 33 per cent target by 2020,” 
Hermes said.

Rio Tinto declined to comment 
on the Hermes statement.

Mr du Plessis, who was ap-
pointed Rio chairman in 2009, is set 
to step down as chairman by next 
year. In November, he will become 
chairman of BT Group.

Rio said in its annual report 
that the board “continues to value 
diversity in its broadest sense when 
considering non-executive director 
appointments and, in addition to 
considering gender and ethnic-
ity, will seek to achieve within the 
boardroom the appropriate balance 
of skills, experience, independence 
and knowledge of Rio Tinto and the 
industry as a whole”.

Mr Constable is a Canadian 
citizen and former chief executive 
of Sasol, an energy and chemicals 
company, while Mr Laidlaw and Mr 
Henry are both British. Mr Laidlaw 
is a former chief executive of UK gas 
business Centrica, while Mr Henry 
is a former chief financial officer at 
Royal Dutch Shell.

Synack, a start-up that offers 
hackers for hire to companies 
from finance to healthcare 

as well as the US government, has 
raised $21m from Microsoft Ven-
tures, Hewlett Packard Enterprise 
and telecoms group Singtel.

The new investors join GV, for-
merly known as Google Ventures, 
and Silicon Valley venture capital-
ists Kleiner Perkins in backing the 
start-up, founded by two former 
employees of the US National Se-
curity Agency. The company has 
raised $55m in total.

Jay Kaplan, Synack co-founder 
and chief executive, said that the 

group had experienced “explosive 
growth” in the past 18 months 
as customers signed up to rent 
their “red team” - expert security 
researchers who hack into net-
works to highlight vulnerabilities. 
Synack picks the top 10 per cent of 
researchers who apply to be part 
of their platform. Companies then 
pay the researchers to find flaws 
before hackers do.

The start-up hopes to help solve 
the problem of a shortage of cy-
ber security professionals, which 
the Global Information Security 
Workforce Study estimates will 
rise to 1.8m vacancies by 2020. 
Customers can access experts who 
they may not have been able to 
pay full time or who may be based 

in other parts of the world. Mr 
Kaplan said it was exciting govern-
ment agencies including the US 
Department of Defense and the 
IRS have signed up, given that they 
are traditionally conservative and 
usually employ only US nationals.

“They are starting to get more 
and more comfortable with the 
notion of engaging with research-
ers outside of the confines of the 
US,” he said, adding that for now, 
they were employing only people 
from allied countries.

Synack is also winning new 
clients in Europe as companies 
fear being fined up to 4 per cent 
of global revenue under the new 
general data protection regula-
tions coming in next year. 

Rio chairman faces revolt 
over board diversity

• Vix at highest level since just after US 
presidential election as uncertainty 
over quarterly earnings adds to worries

Treasury bonds, gold and the yen 
rose sharply and US stocks slid 
to two-week lows as recent wor-

ries about global geopolitical risks and 
uncertainty over quarterly corporate 
earnings showed little sign of abating.

The CBOE Vix volatility index - 
closely watched by participants as a 
gauge of stock market stress - hit its 
highest level since just after the US 
presidential election last November.

The latest moves came amid wor-
ries that the US could launch further 
missile strikes on Syria and after 
President Trump reiterated that the 
US was prepared to act unilaterally 
against North Korea.

Meanwhile, G7 finance ministers 
yesterday stopped short of demanding 
that Russia ditch its alliance with Syr-
ian President Bashar al-Assad and re-
jected fresh sanctions against Russia.

“Geopolitical concerns have clear-
ly been on the rise over the last week 
or so, with Syria and North Korea 
never far from the front pages,” noted 

Jim Reid, macro strategist at Deutsche 
Bank.

He added: “It’s worth noting that 
we are all of a sudden now just 12 days 
away from the first-round presidential 
election in France.”

Such worries contributed to a 5 
basis point drop for the 10-year US 
Treasury yield - which moves in-
versely to its price - to 2.31 per cent.

The German 10-year Bund yield 
slipped 1bp to 0.21 per cent while 
the equivalent-duration French bond 
edged up 1bp to 0.97 per cent.

“The presidential election in 
France is surely the most prominent 
event for spring and a potential vic-
tory for Marine Le Pen, and the Front 
National, would be perceived as a key 
geopolitical risk for the eurozone as 
a whole,” said Monica Defend, head 
of global asset allocation research at 
Pioneer Investments.

“We attribute a low probability for 
a Le Pen win and expect that a firmer 
growth path for the eurozone should 
help in facing multiple geopolitical 
challenges, unless other tail risks 
materialise.”

The euro was up 0.2 per cent 
against the dollar at $1.0609.

But the standout performer in the 
currency markets was the Japanese 

yen with the dollar down 1.1 per cent 
at a four-month low of ¥109.71 and the 
euro 0.9 per cent weaker at ¥116.42.

“Euro/yen has breached key sup-
port levels and has fallen below its 
200-day moving average of ¥117.64 
as this pair is not only pressured by 
French election uncertainty but also 
by increasing geopolitical tension,” 
said Hans Redeker, strategist at Mor-
gan Stanley.

“It is euro/yen steering dollar/yen 
but, with the Federal Reserve leaving 
little doubt on its hawkish ambitions 
and US economic data coming in on 
the strong side, we expect dollar/yen 
downside to remain limited.”

The dollar was down just 0.1 per 
cent against the Swiss franc - also 
traditionally viewed as a “haven” 
currency in times of turbulence - at 
SFr1.0075.

Gold jumped $17, or 1.4 per cent, 
to a five-month high of $1,271 an 
ounce.

Analysts commented that the mar-
ket action came against a backdrop of 
very thin trading conditions ahead of 
the Easter break.

Indeed, according to Ian Williams, 
strategist at Peel Hunt in London, US 
stocks registered the “lightest-volume 
session of 2017 to date” on Monday.

DON WEINLAND
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Jay Kaplan, Synack co-founder and chief executive
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Geopolitical concerns push gold, 
yen and Treasury bonds higher
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F
T series: Béziers mayor 
Robert Ménard believes 
his brand of extreme popu-
lism could prove to be a 
model for a National Front 

electoral victory. But critics say his 
message is built on rhetoric and racism. 

Quiet! Watch out! Enemy ears are 
listening,” warns a first world war 
propaganda poster on the door of 
Will Perez’s second-hand bookshop, 
near Béziers’s town hall.

Inside, in semi-darkness and 
surrounded by Nazi and colonial 
memorabilia, Mr Perez, 65, says 
he enjoys “provoking bohemian-
bourgeois” tourists, coming for a 
taste of the French far-right town. 
Liberal hipsters from large cities 
do not realise that “France is being 
colonised”, he says. “I am no racist 
but I see these [Muslim] guys around, 
they stay among themselves, they 
don’t want to integrate. Islam is a 
religion of power. We must enter into 
resistance.”

Under Béziers’s sleepy veneer, 
with its fortified cathedral overlook-
ing vineyards, disquiet is brewing. 
The town of 75,000, squeezed along 
the Mediterranean coast between 
the larger cities of Toulouse and 
Montpellier, was historically a vi-
brant economic centre until its wine 
industry fell away in the 1970s. Today, 
one in five working-age adults is un-
employed, double the national aver-
age. The town grapples with some of 
France’s widest income inequalities. 
Its poorest residents suffered the 
second-biggest drop in earnings 
during the financial crisis, accord-
ing to Observatoire des inégalités, a 
think-tank.

Béziers is a symbol of “peripheral 
France”, a term coined by French ge-
ographer Christophe Guilluy to de-
scribe struggling industrial bastions, 
suburbs and rural areas that feel 
abandoned by the central govern-
ment . In these disillusioned territo-
ries, a rightwing counter-revolution 
is under way. In Béziers, the fear of 
a vanishing French way of life has 
translated into mounting anti-Islam 
sentiment and growing support for 
the political party that has seized on 
it: the far-right National Front (FN).

Its leader Marine Le Pen is pre-
dicted to qualify for the second round 
of presidential elections on May 
7 - the most consistent feature in a 
campaign convulsed by scandal and 
the collapse of the mainstream par-
ties. In an echo of the rising populist 
tide in Europe, a Le Pen victory can-
not be ruled out.

Far-right strategy
Robert Ménard, the mayor behind 

Béziers’s far-right shift, is sipping 
mint tea in Najim’s café in La Devèze, 
a poor neighbourhood on the edge of 
town. He gestures towards the male-
only Maghrebi customers.

“Look around, 30 years ago, it 
wasn’t like that,” the 63-year-old 
politician says of the estate. He lived 
in this part of Béziers as a teenager: 
his Alsatian family settled in Algeria 
then returned to France when he was 
nine. “The population is changing, it’s 
a fact, and it’s a fact I dislike. This is 
France in 20 years,” he says, adding: 
“Minorities are never a problem as 
long as they stay minorities.”

Receiving the official backing of 
the FN - with which he shares many 
ideas but of which he is not a member 
- Mr Ménard was elected mayor in 
2014 with 47 per cent of the vote. He 
believes in the grand remplacement, 
a theory prospering in far-right circles 
that claims the French white middle 
class is being replaced by north Af-
rican populations. (French Muslims 
accounted for about 5m, or less than 
10 per cent of the total population, 
according to 2010 estimates by the 
Pew Research Center.) With this idea 
in mind and a law-and-order agenda, 
Mr Ménard has turned Béziers into 
a laboratory for experiments in far-
right strategies. But he is also nurtur-
ing a grander ambition: proving to Ms 
Le Pen that bringing the mainstream 
right and far-right together, as he did 
in his town, is the only path to the 
presidency.

Mr Ménard, a journalist, ran an 
energetic campaign as an indepen-
dent with a plan to revitalise the 
centre of Béziers and tackle petty 
crime. By luring members of the pre-
vious centre-right mayor’s team to 
his camp he was able to attract not 
just FN supporters but also a more 
moderate rightwing electorate.

“I think the method I’m using here 
can be applied on a national level - 
getting a team that mixes the FN and 
the traditional right,” he says. “I am 
just a mayor. For the sake of Béziers, 
I want things to change on a national 
level too.”

As mayor, Mr Ménard has veered 
more to the far-right - though he re-
jects the term and says he is the “true” 
right - mixing tough law-and-order 
measures with shouty slogans. He 
accepts that he is a “populist”waging 
war on a liberal, leftwing “intelligen-
tsia who hate France” and who are 
allegedly to blame for all its woes. 
A practising Catholic, he has also 
sought to return Christian traditions 
to the fore in France.

He armed the local police, plaster-

ing posters of handguns around the 
town with the warning: “Béziers has 
a new friend.” Local courts stopped 
him setting up a civilian militia, but 
he succeeded in banning the dry-
ing of laundry in public view in the 
historic centre - a habit of the town’s 
poorer Maghrebi residents. He raised 
eyebrows when he sought to impose a 
curfew for minors and caused outrage 
over a municipal weekly newsletter 
showing Middle Eastern migrants 
boarding a train with the headline: 
“They are coming!”

Béziers residents largely applaud 
Mr Ménard, and welcome the atten-
tion. “I like that he shakes things up,” 
says Sabine Gély, an FN sympathiser 
who lives in a village outside the 
town. “The town centre was dying, 
there were vagrants and stray dogs. 
At least people are talking [about this 
town] now.”

Isabelle des Garets, a 55-year-
old winemaker, shares the mayor’s 
anti-immigration stance. Running 
the 23-hectare vineyard that has 
been in her family’s ownership since 
the French Revolution, she says bit-
terly that her father, a retired fruit and 
vegetable grower, “lives off a €1,200 
monthly pension, while immigrants 
can access healthcare”.

Leading the ‘cultural battle’
Yet, even within his administration 

not everyone is comfortable with Mr 
Ménard’s style. Valérie Gonthier, a 
councillor who had joined his cam-
paign, quit in November because she 
disagreed with the mayor’s “ideologi-
cal drift”.

Critics say most of Mr Ménard’s 
measures do not warrant the national 
media attention they have received. 
About 40 per cent of local police in 
France already carry guns. His poli-
cies on curfews for minors have also 
been implemented by other towns to 
tackle petty crime.

“Ménard is doing the job,” says 
Arnaud Gauthier, a journalist at local 
newspaper Midi Libre who has fre-

quently clashed with the mayor. “But 
he is also leading a cultural battle. The 
more popular he is, the more he’s 
pushing the boundaries of what is 
acceptable to say or do. He’s seeking 
to break down mental barriers.”

Mr Ménard’s victory in 2014 co-
incided with a surge in local support 
for the FN. In presidential elections in 
2012, one in four Béziers voters had 
backed it. In local elections in 2015, 
the far-right party attracted 48 per 
cent of the vote.

In contrast with the former So-
cialist industrial strongholds of the 
north, where the FN’s advances are 
more recent, the far-right party has 
had a solid base in southern France, 
especially among a large pied-noir 
population - the 1m French settlers in 
Algeria who were forced to move out 
after it won independence in 1962. 
Many were drawn to FN founder 
Jean-Marie Le Pen, who fought in the 
Algerian war and resented the former 
colony’s independence. Pieds-noirs 
brought with them a strong anti-Arab 
sentiment, says Françoise Arnaud-
Rossignol, a Socialist opposition 
councillor in Béziers. She says she 
was shocked, when she moved from 
central France two decades ago, to 
see that “people were openly racist”.

Mr Ménard’s pied-noir family left 
his native city of Oran after nearly a 
century in Algeria. In Béziers, life was 
filled with humiliations. At school, 
the young Ménard was called a “dirty 
Arab”. The family would make ends 
meet selling his mother’s cakes on the 
estate. They would talk about Algeria 
all day long.

Like many students in post-May 
1968 France, Mr Ménard became a 
Trotskyist. As founder of Reporters 
Without Borders, a press freedom 
activist group, he climbed Notre 
Dame cathedral in Paris to unfurl a 
banner denouncing authoritarian 
rule in China before the 2008 Beijing 
Olympic Games.

“I have changed. Thirty years ago, 

identity was not an issue, the mere 
fact that we talk about it [now] shows 
there’s a problem,” he says.

When the first residents moved 
into La Devèze in the 1960s - mainly 
pieds-noirs and Moroccan workers - 
few spoke Arabic in public. Muslim 
women did not wear hijabs in the 
street, says Claudie Escudie, a long-
time resident.

Today, the 9,000 inhabitants are 
mostly Moroccan families who came 
to work in the region’s vineyards and 
farms circling the town. Some of the 
buildings are so rundown that they 
are going to be demolished. Veiled 
women rush by, while groups of 
youths roam around . A retired truck 
driver from Morocco, who has lived 
in the area for three decades but asks 
not to be named, complains about 
insecurity. “It’s like Beirut here,” he 
says. That is why he voted for Mr 
Ménard, he adds.

Inside the French far-right’s laboratory town
ANNE-SYLVAINE

Robert Ménard
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AFC issues $500m 7-year Eurobond at 4%

A
frica Finance Cor-
poration (‘AFC’), 
a leading pan-
African multilat-
eral development 

finance institution and proj-
ect developer, has issued a 
US$500 million 7 year Euro-
bond. The senior, unsecured 
Eurobond which carries a 
coupon of 3.875% was priced 
to yield 4.000% and matures 
in April 2024.

The Eurobond received 
strong global interest, with an 
order book of US$2.4 billion, 
representing about 5 times 
over-subscription from 231 
investors across the Middle 
East, Asia, the United King-
dom, Europe and the United 
States. Prior to the launch of 
the bond, AFC conducted a 
roadshow in London, Hong 
Kong, Singapore, the UAE, 
and the United States.

The bond is AFC’s second 
benchmark Eurobond issu-
ance under the Corporation’s 
US$3 billion Global Medi-
um Term Note Programme. 
The bond was rated A3 by 
Moody’s Investor Services 
which is in line with AFC’s 
issuer rating. The bond will 
be listed on the Irish Stock 
Exchange. The Eurobond 
was distributed to inves-
tors in Europe (29%), United 
States (25%), United King-
dom (24%), Asia (18%) and 
the Middle East (4%).

AFC is only the second 
African development finance 
institution to issue a Euro-
bond with maturity longer 
than 5 years, reflecting AFC’s 
strong credit standing and 
its ability to match-fund me-
dium to long-dated infra-
structure investments.

Commenting on the issue, 
Andrew Alli said: “AFC has 
been committed for the last 
ten years to investing in proj-
ects that drive sustainable 
growth and development in 
Africa. In that time, we have 
invested over US$4 billion in 
28 African countries.

“Key to delivering this are 
our fund-raising activities 
around the world, promot-
ing the very real investment 
opportunities that exist in 
African infrastructure. The 
strong interest in this bond 
reflects investors’ confidence 
in AFC’s credit, strategy and 
risk management culture, as 
well as appetite for exposure 
to the returns available in 
African markets.”

Commenting on the issue, 
Banji Fehintola, Director & 
Corporate Treasurer of AFC 
added: “After a successful 
debut Eurobond issuance in 
2015, AFC has consistently 
engaged investors through a 
series of non-deal roadshows 
and other debt capital market 
issuances. The tremendous 
success of our second Euro-

bond issuance attests to the 
fact that investors continue to 
seek exposure to high quality, 
investment grade credits like 
AFC. This is indeed a solid 
endorsement of AFC’s strong 
business fundamentals, gov-
ernance, funding strategy 
and risk management.”

The Eurobond issue fol-
lows a solid track record 
of successful capital mar-
ket issuances starting with 
AFC’s debut US$750 million 
Eurobond issued in April 
2015. The 2015 Eurobond was 
priced to yield 4.595% for a 
five-year tenor and matures 
in April 2020.

Last year, AFC issued its 
debut senior unsecured long 
three-year Swiss Franc (CHF) 
denominated bond, raising 
CHF 100 million, and earlier 
this year, issued its maiden 
US$ 150 million three year 
Sukuk, the highest-rated ever 
Sukuk issuance from an Afri-
can institution and the first 
Sukuk to be issued by an 
African supranational entity.

On 15th – 16th May 2017, 
AFC will celebrate its 10th 
anniversary at AFC Live, Af-
rica’s premier infrastructure 
summit, which will bring 
together the top international 
players in African infrastruc-
ture investment for high-level 
discussions on the industry’s 
many challenges, and poten-
tial solutions.

CBN to open special window 
for dividend remittances

the CBN at the forex auction 
in the interbank wholesale 
window on Monday, April 
10, 2017.

Isaac Okorafor, Acting Di-
rector, Corporate Communi-
cations at the CBN, disclosed 
these in a chat with news-
men, saying that the new 
window for SMEs provides 
small scale importers an av-
enue to source forex to boost 
their respective businesses 
through the importation of 
eligible finished and semi-
finished items. He, however, 
restated that no SME will 
be allowed to transact more 
than $20,000 per quarter.

About 3135 Buraeu De 
Change (BDCs) on Tuesday 
accessed $10,000 each from 
the proceeds of the Inter-
national Money Transfer 
Operators (IMTOs). 

Aminu Gwadabe, presi-
dent of the Association of 
Bureau de Change Operators 
of Nigeria (ABCON), who 
disclosed this to BusinessDay 
said the CBN also approved 
$10,000 for each BDCs to-
morrow.

The local currency was 
quoted at N410 and N407 
per dollar in some places in 
Lagos on Tuesday but Gwad-
abe said it closed at the rate of 
N405 per dollar.

Indication emerged yes-
terday that the Central 
Bank of Nigeria (CBN) 
may open special win-

dow for dividend remittances 
in an effort to ease pressure in 
the foreign exchange market.

Some authoritative sourc-
es at the CBN have also said 
that in an attempt to boost 
forex supply, the CBN will 
soon not only begin spot 
forex auction sales, but also 
open a special window for 
investors to trade freely for 
certain eligible transactions, 
particularly dividends and 
investment remittances .

Small and Medium Enter-
prises (SMEs) in the country 
involved in the importa-
tion of critical and eligible 
finished and semi-finished 
goods can now heave a sigh 
of relief as the Central Bank 
of Nigeria (CBN) on Tuesday, 
April 11, 2017, made spot 
sales totaling $100 million to 
interested SMEs through its 
newly opened Forex window 
for small scale importers.

Also on Tuesday, the CBN 
released its results of 7 – 30 
days forwards wholesale of 
$100million, even as autho-
rized dealers subscribed fully 
to the $100 million offered by 

HOPE MOSES-ASHIKE
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As part of measures to 
ensure effective and 
sustainable mainte-
nance culture in Ni-

geria and among Nigerians, 
the World Bank has pledged to 
establish logistics parks that will 
undertake routine maintenance 
of road and rail infrastructure, 
which connects states in the 
Southwest, especially Lagos-
Ibadan Expressway and other 
major economic roads and 
railways.

The World Bank’s plan to 
construct land transport lo-
gistics parks along inter-state 
roads and railways in Southwest 
states, starting from Ogun State, 
being the next destination to 
the internationally-acclaimed 
mega city - Lagos State and 
other Southwest states en route 
Northern region, with a view to 
ensuring smooth and cost-effec-
tive movement of farm produce 
and locally-produced goods and 
services as well as people.

Speaking during a courtesy 
visit of World Bank team led by 
Feyi Boroffice, senior private 
sector development specialist 
with Governor Ibikunle Amo-
sun of Ogun State on Tuesday 
in Abeokuta, Tefsa Michael, 
transport team leader, said .

… sells $100m to SMEs … makes $100m spot wholesale

World Bank to establish 
logistics parks along 
inter-state roads, 
railways in Southwest
RAZAQ AYINLA, Abeokuta
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Is crude oil on its way 
back to $100 per barrel?
FRANK UZUEGBUNAM ate and Brent jumped to one-

month highs on the news of 
airstrikes on a Syrian airbase. 
Brent crude futures settled up 35 
cents at $55.24. Brent reached a 
session high of $56.08, the high-
est since March 7. Brent was up 
4.4 percent. WTI crude futures 
were up 54 cents at $52.24 a 
barrel, off the session high of 
$52.94.

The market shrugged off a re-
port showing US drillers added 

 Simbi Wabote, NCDMB executive secretary, his senior management team and NCD representatives of IOC’s visit the Aveon Offshore facility in Port Harcourt.

T
he US launched air-
strikes on a Syrian 
airbase in response 
to the alleged use of 
chemical weapons 

by the Syrian government rais-
ing concern that the conflict 
could spread in the oil-rich re-
gion. In response, Russia said it 
was cutting a hotline intended 

oil rigs for a 12th straight week 
to cash in on a recovery in crude 
prices. Oil drillers increased the 
number of active oil rigs by 10, 
according to Baker Hughes. 

But analysts say $100 per 
barrel is still way off the mark. 

“If action from the US is lim-
ited to these airstrikes, oil prices 
will not be affected much, but 
the upside risk is there if the 
US gets more involved”, said an 
analyst. 

WEST AFRICA ENERGY
oil    gas    power

R
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Source: OPEC

OPEC weekly basket price
DAY PRICE

7/04/17 51.59

31/03/17 49.45

24/03/17 48.66

17/03/17 49.17

10/03/17 52.00

Nigeria’s roadmap 
to end militancy 
looks great, but 
needs work

Oil rises 
after US missile 
strike in 
Syria

Page 2 Page 7

Oil Marketinsight

to prevent midair incidents 
over Syria. The response dem-
onstrates Moscow’s readiness 
to defy Washington and could 
even put the two nuclear super-
powers on a course toward mili-
tary confrontation.

By freezing the information 
channel between the two po-
tent militaries, Russia is sig-
naling to Washington that it 
will tolerate no further strikes 
on Syrian government facili-

ties.
Syria produces only margin-

al volumes of oil, some of which 
has been under ISIS control. But 
its proximity to Iraq, a widening 
of the military conflict could 
induce a higher risk premium 
on oil prices. Any escalation of 
the conflict feeds fears about oil 
supplies due to the country’s lo-
cation and alliances with big oil 
producers in the region.

US West Texas Intermedi-
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Nigeria’s roadmap to 
end militancy looks 
great, but needs work

N
igeria’s min-
ister of state 
for Petroleum 
R e s o u r c e s , 
Ibe Kachikwu 

recently unveiled an ambi-
tious 20-point agenda to 
tackle militancy in the Ni-
ger Delta which captures 
all the major issues militat-
ing against resolution of the 
protracted dispute in the 
region.

A review of the agenda 
shows that key initiatives in 
the policy includes engage-
ments in peaceful dialogue, 
ramp up investments to 
drive economic activity, 
improve capacity of securi-
ty forces to resolve criminal 
element of the militancy 
struggle and implement 
a massive infrastructural 
programme.

Other initiatives include 
improving the capacity of 
states in the region to har-
ness potentials, ensure en-
vironmental pollution is 
controlled and enhance ca-
pacity building initiatives.

The proposed pro-
gramme represents the 
first attempt by any gov-
ernment to develop a co-
herent roadmap for the 
development of the Niger 
delta beyond mere token 
action. It is difficult to 
deny the good intentions 
that underlie this policy 
however in Nigeria good 

Lekoil Limited an-
nounced recently 
that it has signed 
a Memorandum 

of Understanding with GE 
Oil & Gas for the develop-
ment of a work program 
for the Ogo field, located 
in OPL310 offshore Nige-
ria.

Under the MoU, Lekoil 
will leverage GE Oil & Gas 
equipment and techni-
cal expertise. Lekoil is 
also currently in discus-
sions with other potential 
partners for the financing 
of the OPL310 appraisal 
program, which is expect-

US oil firm Cobalt 
said it would 
seek arbitration 
if Angola’s state-

run Sonangol failed to 
extend licence deadlines 
on two deepwater blocks, 
a move the company said 
was needed to help it sell 
the assets.

Cobalt said its efforts 
to find a buyer for its 40 
percent stakes in Blocks 
20 and 21 offshore Angola 
were “negatively impacted 
by the uncertainty sur-
rounding the extension”.

Cobalt has been trying 
to sell the blocks for sev-
eral years. A deal to sell 
the licences to Sonangol 
in a $1.75 billion deal col-
lapsed in 2016 because re-
quired approvals from the 
Angolan government did 
not come in time.

“We may be unable to 

intentions alone have not 
guaranteed success of 
government policy.

Often what has been 
lacking is the political will 
to see through fine policy 
initiatives as successive 
government faced with 
economic or political chal-
lenges easily renege on 
commitments to see proj-
ects through.

Another challenge is 
ensuring policy continuity 
after a government leaves 
power at the next election 
cycle. Usually, the best way 
to guarantee policy conti-
nuity is to turn it into a law 
with a provision that will 
ensure undisrupted fund-
ing.

A massive policy such as 
this developed for the Niger 
Delta would have a bet-
ter chance of success if the 
government consulted the 
people and involved them 
in policy formulation.

Yemi Osinbajo, Nige-

ed to spud by year-end 
2017 or in early 2018. 

Following the suc-
cessful completion of 
the appraisal phase, 
and subject to the ful-
filment of a number of 
conditions including 
a positive well result, 
GE Oil & Gas, through 
a consortium SPV, and 
Lekoil through its fund-
ing partners, intend to 
invest funds towards the 
full field development 
capital of the project.

Lekoil estimates this 
cost to be $400 million 
for full field oil devel-
opment and $600 mil-
lion for subsequent 
upstream gas field de-
velopment. 

GE Oil & Gas is ex-
pected to receive a per-
centage of Lekoil’s fu-
ture cash flows from the 
Ogo field. 

consummate the sale of 
our Angolan assets on fa-
vourable terms, or at all” 
without the extensions, 
Cobalt said in a filing 
with the US Security and 
Exchange Commission.

Cobalt said it still 
wanted to find buyer and 
expected Sonangol to ex-
tend deadlines for explo-
ration and development 
targets by at least a year, 
plus the time to taken to 
resolve the dispute.

ria’s vice president and Ibe 
Kachikwu have been en-
gaging with the local tra-
ditional rulers and various 
interest groups in the Niger 
Delta and this has resulted 
in relative calm in the re-
gion.

Sustained interaction 
would need to be main-
tained to ensure continued 
support of the initiatives, 
while also carrying the local 
people along in the imple-
mentation. A good initia-
tive that no one wants is the 
same as flawed one.

Nigeria’s economy 
cannot afford a sustained 
militancy campaign as 
was seen in 2016 where 
oil output fell to about 
1.2million barrels per day. 
The country did not earn 
income of over $50billion 
due to declining produc-
tion. There was subopti-
mal utilisation of refin-
eries, thousands of jobs 
were lost and the econo-
my dived south.

“To prevent a reoccur-
rence of what happened in 

2016, government is get-
ting very bullish about the 
problem,” says Kachikwu.

The oil sector’s woes 
was compounded by a de-
cline in oil prices by nearly 
60 percent on the back of 
oversupply by oil produc-
ers who were keen to claw 
back market share, like 
Iran emerging from sanc-
tions and Saudi Arabia 
who seemed to want to 
prove that no country has 
a monopoly to the ability to 
drown the world in oil.

Kachikwu’s 20 point 
agenda include engage-
ment and townhall meet-
ings, strengthening inter-
agency collaboration, 
implementing ring-fenced 
approach among states, 
collaborate on security is-
sues, support peace and 
investments, invest in core 
business focus areas, target 
provision of 100,000 jobs 
over the next five years, fo-
cus on investments in gas 
to power, deploy an invest-
ment scheme to support 
incentive for peace. 

Brief
Nigeria:
Lekoil, GE sign Ogo field MoU

Angola:
US firm Cobalt threatens arbitration 
over Angolan oil assets

Snapshot

Estimated 
amount 
Nigeria 

government 
could have 
earned as 

income in 2016 
if not for Niger 
Delta militancy

$100bn
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Actualising the plans 
to drive investment in 
gas development

W
hen the 
F e d e r a l 
g o v e r n -
m e n t 
t h ro u g h 

the ministry of petroleum 
resources says it plans to 
enhance gas development 
and other derivatives, in-
dustry close watchers saw 
this as one of the numer-
ous pronouncements by 
government.

Gbite Adeniji, Senior 
Technical Adviser on Up-
stream and Gas to Ibe 
Kachikwu, minister of 
state for petroleum was 
quoted as saying that the 
gas revolution will focus 
on establishment of robust 
infrastructure, gas-based 
industries, LPG and CNG 
penetration. He added that 
as the 9th largest gas re-
serves holder in the world, 
Nigeria can become a gas-
based economy in not too 
distant future

Industry players main-
tain that while it is not 

difficult to decipher that 
ultilisation of gas has as-
sumed a new dimension 
for both economic and 
technological develop-
ment, achieving the de-
sired result in local gas 
supply or the lack of it will 
remain a very sensitive is-
sue with government in-
volvement in unrealistic 
prices.

According to indus-
try analysts, the solution 
is simple and not in any 
way complicated; a local 
gas market without gov-
ernment interference in 
pricing will definitely be 
attractive to investors.

Experts say govern-
ment determination to 
control things is hinder-
ing this development as 
a cost reflective gas price 
has been elusive.

Industry operators in-
sist that the desire of lo-
cal gas companies is for 
government to provide 
incentives for investors to 
build refilling plants and 
terminals.

They are optimistic 
that this will set the tune 

for a sustainable commer-
cial framework under-
pinned by “credible and 
enforceable gas contracts, 
and a price regime that is 
commercially driven and 
recognises the long term 
affordability across differ-
ent buyers.

The government raised 
the price of gas from $1.80 
per MMBTU to $2.50 per 
MMBTU in August 2014, 
but more than 50 percent 
of Nigeria’s 6 billion scf 
daily productions are still 
exported as LNG and an-
other 2billion scf is either 
flared or re-injected into 
oil wells. Less than 2billion 
scf is being used domes-
tically for industrial and 
power generation use.

Improved gas prices 
in the views of industry 
close watchers could help 
secure off takers for pro-
duced gas at higher price 
although the regulated 
price of electricity will 
still hinder the ability of 
power plants operators 
to raise the price of feed-
stock.

“Given the sheer de-

mand for gas, the pros-
pects are bright, but 
whether that gas can 
reach its desired market 
is a completely separate 
issue”

 “There are some levels 
of improvement among 
local gas producers and 
there are expectations 
that they would be the 
major driver of local gas 
market. Producers with 
high gas production are 
likely to begin commer-
cialisation to cushion the 
effect of revenue drop 
from crude oil produc-
tion. There is expected 
push for higher gas price 
among producers sup-
plying power plants, al-
though export and non-
commercialised gas are 
still going to dominate the 
industry”. Analysts said.

Analysts insist that to 
actualise the gas demand 
projection, the domestic 
market must be made at-
tractive to investors who 
need to invest huge capi-
tal upfront in gas process-
ing and pipeline for distri-
bution.
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The Ghana Oil 
Company (GOIL) 
recently commis-
sioned a 15 million 

dollar Marine Gas Storage 
(MGS) facility, the largest 
in the country to improve 
the bunkering industry 
and the Ghanaian econo-
my in general.

The 13.5 million litre 
capacity project consists 
of storage and dispatch of 
marine gas oil to upstream 
vessels, ships and FPSOs 
that would dock at the Ta-
koradi Port and would no 
doubt contribute to the 
re-direction of ships and 
vessels to the Takoradi 
Harbour for fuelling and 
making Ghana the desti-
nation choice for vessels in 
the sub-region.

Patrick Akpe Kwame 
Akorli, Group Chief Execu-
tive Officer of GOIL said 
the construction of the fa-
cility began in 2015 and is 
said to revitalize the Tako-
radi Port, energize general 
economic activity in the 
country’s energy sector.

Akorli said GOIL ma-

Qatar Petroleum 
plans to start a 
new develop-
ment in the off-

shore North Field, end-
ing a 12-year ban on new 
projects that allowed the 
company to assess how its 
current rate of extraction 
affects the giant reservoir 
it shares with Iran.

The patch, in the 
southern section of the 
field, will have a capacity 
of 2 billion cubic feet per 
day, or 400,000 barrels of 
oil equivalent, and should 
start production in five to 
seven years, Chief Execu-
tive Officer Saad Sherida 
Al Kaabi said.

Boosting natural gas 

rine gas tank farm had 
a motorised valves and 
automatic control sys-
tems for dispatching 
products to the vessels, 
three pumps to provide 
product at a flow rate of 
250 cubic metre an hour, 
with additional extra 
lines to meet customer 
needs.

The project according 
to the GOIL Group CEO 
had a separator system 
to ensure any affluent 
from the tank farm was 
properly treated and 
fire-fighting system with 
foam and water.

Ghana is expected 
to make gains from this 
project since it will cut 
down on the volume of 
foreign exchange which 
goes into the importa-
tion of the MGO.

production at home and 
searching for similar as-
sets abroad signals Qatar 
Petroleum’s confidence 
in the longevity of gas 
demand, and its abil-
ity to remain a low-cost 
supplier in a market that 
has slumped amid a glut 
driven by output from 
U.S. shale and Australia. 

“Global demand for 
gas is expected to rise,” 
Al Kaabi said. “There are 
no analysts who can say 
when demand for gas 
will wane. For oil, there 
are people who see peak 
demand in 2030, oth-
ers in 2042, but for gas, 
demand is constantly 
growing.”

Brief
Ghana
GOIL commissions $15m marine 
gas storage facility

Qatar:
Qatar to drill in biggest gas 
field after 12-year freeze
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Liberia’s Environ-
mental Protection 
Agency (EPA) re-
cently concluded 

a meeting with residents 
of Grand Bassa and Bong 
Counties on the environ-
mental and social impact 
of the construction of a 
120MW Hydropower Dam.

It has been concluded 
that the dam, which will 
be constructed over St. 
John River, will negatively 
impact several communi-
ties, burial fields and crop 
fields.

HydroChina was in-
vited by the Government 
of Liberia to work with 
Liberia Electricity Cor-
poration (LEC) to de-
velop hydropower in an 
effort to increase power 
generation in the coun-
try, P. Nanlee Johnson, 
Energy Analyst at the 
Ministry of Land Mines 
and Energy disclosed.

Johnson said the Chi-
nese firm was invited 
based on the National 
Electricity Law of 2015, 
which removed LEC’s 
monopoly over the en-
ergy sector, due to its 
inability to provide a 
sufficient power sup-
ply, Front Page Africa re-
ported.

Johnson is optimistic 
that this project will help 
government achieve its 
35% electricity access 
by 2030, as provided for 
in the country’s Energy 
Policy.  

Liberia:
Impact assessment concluded 
for 120MW hydro project

KELECHI EWUZIE 

Repositioning West Africa’s 
stumbling power sector

I
n recent years, West 
Africa countries like 
Ghana, Nigeria, Li-
beria, among others 
have experienced 

challenges in their power 
sectors as they wrestle with 
power outages and strug-
gle to install more power 
generation capacity as the 
population increases.

The situation is further 
compounded with energy 
sector heavily indebted 
and the government un-
able to offer guarantees to 
power investors.

In Ghana for instance 
recent report indicates that 
electricity sector is $2.4 bil-
lion in debt as government 
agencies have not been 
good about making pay-
ments to the Electricity 
Company of Ghana, so it 
is not able to pay the Volta 
River Authority.

The same scenario is 
currently playing out in Ni-
geria with mounting debt. 
Market payment statistics 
shows that on a monthly 
basis, generation compa-
nies’ invoices amount to 
about N35 billion to N40 
billion, out of which only 
about N7 billion is paid. 

The implication is that the 
debt profile of the Gencos 
is about N30 billion per 
month.

Recent report indicate 
that Discos’ remittances to 
NBET for energy has fallen 
from an average of 65 per-
cent in 2015 to 35 percent 
over 2016, whilst monthly 
revenue shortfalls have in-
creased from an average of 
N9 billion in 2015 to N25 
billion in 2016.

The value of electricity 
revenue loss in 2016 alone 
was N534 billion owing to 
shortages in gas supply, 
frequency and line limi-
tations and water levels 
management constraints.

Only recently Power Af-
rica, a development initia-
tive from the United States 
promised to help get Nige-
ria and her neighbouring 
country Ghana of the pow-
er sector hiccup by giving 
millions of dollars facility.

In December 2016 Gha-
na elected a new presi-
dent, Nana Akufo-Addo 
of the New Patriotic Party. 
Akufo-Addo has made ad-
dressing the power outag-
es a priority, and has been 
aggressively pursuing 
answers. Already, his ad-
ministration has launched 

a review of current power 
agreements entered into 
by the previous adminis-
tration and plans to “prior-
itise, renegotiate, defer or 
cancel outright” contracts.

Report showed that 
Ghana passed the new Pe-
troleum Law in September 
2016. Long overdue, the act 
was debated in parliament 
for four years and certainly 
hamstringed development 
thereby impacting poten-
tial fuel supplies for the 
power generation sector.

Eyram Adadevoh, Se-
nior Associate Attorney for 
Centurion Law Group was 

quoted to have said that in 
terms of electrification and 
pervasiveness of access, 
Ghana is ahead of some 
of its counterparts in Sub-
Saharan Africa.

Analysts posited that 
lack of transparency in the 
energy sector have been 
identified as a reason why 
Nigeria, Ghana and other 
West Africa countries still 
struggle to reap the full 
benefits from a sector that 
is going to feed the power 
sector, ultimately,”

International Energy 
Agency report indicates 
that a lack of investment 
financing is one of the 
major barriers to expand-
ing power capacity. Do-
mestic political pressures 
have, until recently, ruled 
out meaningful electricity 
tariff increases across the 
region, as citizens demand 
ever more affordable en-
ergy during the economic 
slowdown.

The result has been 
dampened interest from 
electricity sector investors 
who fear they will not re-
coup their costs or are not 
impressed with the mar-
gins on offer. Nigeria has 
shown the path to prog-
ress.

Snapshot

Estimated 
amount 
of Ghana 
electricity 

sector debt
 

$2.4bn

Brief

Tanzania’s energy 
and minerals 
minister, Sospeter 
Muhongo, recent-

ly introduced the Tanza-
nia Energy Platform (TEP) 
with a call to energy and 
gas stakeholders to use it 
for improvement of the 
sector.

Muhongo said govern-
ment seeks to use the plat-
form to improve the coun-
try’s energy policy adding 
that the government would 
work on deliberations 

reached in the platform 
for the policy review. 

The platform is one of 
the outputs of the Tan-
zania-Dutch Energy Ca-
pacity Building Project 
(TDCB) jointly executed 
by the University of Dar 
es Salaam (UDSM) and 
Karume Institute of Sci-
ence and Technology 
(KIST) in Zanzibar - with 
funding from the govern-
ment of Netherlands.

Expanding on the 
programme, UDSM 
Deputy Vice Chancellor 
(Academic), Prof Flo-
rens Luoga, said the pro-
gramme aims at contrib-
uting to quality research 
in renewable energy and 
gas sectors, as well as 
producing well trained 
and competent profes-
sionals.

Tanzania:
Tanzania unveils methods 
to improve energy policy
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What is Lekoil doing 
with Otakikpo Field?

R
ecently, Lekoil, 
a n n o u n c e d 
c o m m e n c e -
ment of contin-
uous production 

from the Otakikpo Marginal 
Field (“Otakikpo”) in OML 
11. This came at a time 
when most independents 
and sole risk oil produc-
ers are either suffocating 
from the steep slide in the 
oil prices or rendering pro-
ducing wellheads inactive 
as a result of the renewed 
insurgency in militancy. 

As Nigeria prepares for 
a roadshow at the Offshore 
Technology Conference 
(OTC) in Houston, Texas, 
United States next month 
ahead of the marginal bid 
round recently announced 
by the Minister of State for 
Petroleum Resources, Dr 
Ibe Kachikwu,the success 
story of Lekoil’s Otakikpo 
marginal field becomes 
even more relevant for the 
bid round. 

There have been some 
success stories before 
Otakikpo. Some indig-
enous marginal field op-
erators have survived the 
storm after several draw-
backs to thrive. The success 
stories are coming from 
Ebok field OPL 907,917; Eb-
endo/Obodeti field OML 
56; Ibigwe field in OML 16 
and the OML 90 compris-
ing of Ajakpa, Akepo and 
Ekeh fields at the shallow 
water of Niger Delta oper-
ated by Britania-U Nigeria.

According to analysts, 
about 10 percent of Ni-
geria’s daily production 
of over 2 million barrels 
of crude oil is produced 
by Nigerian independent 
companies, while the rest 
are produced by multina-
tionals.

Nigeria’s indigenous oil 
firms in recent years have 
been showing increasing 
appetite to participate in 
the hydrocarbon business 
that has been dominated 
by foreign oil companies. 
The marginal field pro-

WEST AFRICA ENERGYFeature

gramme by the federal 
government helped in no 
small means to pave the 
way for the emergence of 
big players in the sector.

Experts say the key to 
grow Nigeria’s oil produc-
tion output particularly in 
respect of production from 
the maturing basins is sus-
tainable development pro-
gramme by marginal field 
operators. Indeed, there are 
key marginal fields that are 
adding significant produc-
tion to the national pool.

So what did Lekoil do 
differently?

In about a year and 
half, Lekoil and its partner, 
Green Energy International 
Ltd managed to bring to life 
the Otakikpo marginal oil 
field. The feat was a dem-
onstration of the Lekoil’s 
technical and financial 
strength.

To underscore the com-
pany’s credentials, Lekoil 
was among the first set 
of indigenous oil and gas 
companies to be listed on 
AIM of the London Stock 
Exchange with a highly-
successful US$50million 
fundraising. Post listing on 
AIM, Lekoil announced 
further fundraisings with 
gross proceeds of approxi-
mately $120 million to 
finance the drilling com-
pletion and testing of the 
Ogo-1 well and the Ogo-1 
sidetrack. Apart from the 
pool of capital that the 
company was able to ac-
cess within a short time for 
the project, Lekoil’s listing 
on the Exchange further 
demonstrated its credibil-
ity within the international 
business circle. The listing 
exposed the oil firm to qual-
ity technical and financial 
partners as well as inves-
tors. It equally enabled the 
firm to adopt best in class 
compliance with regulato-
ry guidelines and adoption 
of world-class processes as 
it affects health, safety and 
the environment (HSE). 

The fund raised by 
Lekoil has enabled the 
company to rev up opera-
tions at Otakikpo Marginal 

Field with the recent com-
mencement of continu-
ous production from the 
field. According to a com-
pany statement, the com-
mencement of continuous 
production from Otakikpo 
Marginal Field follows the 
completion of a six-kilome-
ter offshore pipeline lead-
ing from the storage tanks 
to the tanker offloading 
manifold at the Otakikpo 
field. The company also 
stated that all onshore fa-
cilities and the offshore 
pipeline have been fully 
commissioned and signed 
off by the regulators. 

Otakikpo field is in the 
southern part of Oil Min-
ing License 11 about 35 km 
east of the Bonny export 
terminal. The field is jointly 
developed by Green Energy 
International Ltd as the Op-
erator and Lekoil as techni-
cal and financial partner. 
Lekan Akinyanmi, Chief 
Executive Officer of Lekoil 
in a recent statement said, 
“Lekoil is now a producing 
company.  I would again 
like to thank the entire team 
that has worked so hard on 
this project, our partner 
Green Energy, our inves-
tors and debt financiers, 
our host communities and 
our government regulators 
for their continuing sup-
port.  

The Otakikpo project 
began in a swamp loca-
tion with no infrastructure 
and our team delivered 
production in under two 
years with, importantly, 
nearly 915,000 hours with-
out any lost time injuries.  I 
am extremely proud of our 
people’s achievements.” 
Akinyanmi further stated 
that initial production 
(from the four production 
strings across both wells 
Otakikpo-002 and -003) is 
in line with company ex-
pectations.  

According to him, “Ini-
tial production rates are 
5,000 bopd, per current 
regulatory approvals for 
production commence-
ment.  As it is customary for 
a new field, the Company 

will now focus on gathering 
production data and opti-
mizing well performance.  
With regular exports un-
derway, the Company is 
focused on ramping up to 
production of 10,000 bopd 
by end of Q2 2017”.  

In addition, pleasant 
stories are coming from 
other marginal oil fields 
that are significantly ramp-
ing up production in line 
with government aspira-
tion to double oil produc-
tion.

Boosting output 
through marginal fields

The reason for initiating 
the marginal fields pro-
gramme was to increase 
Nigerian content in the 
upstream exploration and 
production, provide the 
platform for competent Ni-
gerian professionals from 
the industry to participate 
in the upstream E&P, rath-
er than be employees of 
IOCs; create and increase 
employment for Nigerians 
within upstream and to in-
crease the contributions of 
Nigerian E&P producers to 
the overall production and 
reserve base of Nigeria. 

There has been relative 
success but the situation 
could have been better.  
Experts identified multiple 
regulatory authorities of the 
Federal Government and 
incessant risks emanating 
from host communities as 
key factors inhibiting suc-
cessful operation of mar-
ginal fields by companies.

Industry experts at the 
Africa Small & Marginal 

Fields Development Con-
ference, with the theme: 
“Find It, Commercialise It,” 
held in London last year 
canvassed the need for gov-
ernment to align its various 
policies to avoid regulatory 
conflicts by its agencies 
which frustrate the opera-
tions of marginal field com-
panies. 

They also emphasized 
the need for government 
to recognise that in order 
for the objectives of pro-
moting marginal field de-
velopment to be achieved 
fully, government must be 
proactive to global issues, 
demonstrate support for 
marginal field operators 
and should not use same 
yard stick to bench mark 
or regulate marginal field 
operators and international 
oil companies.

Another area the gov-
ernment needs to step up 
the game in order to boost 
involvement of indigenous 
marginal field operators is 
speedy regulatory approv-
als. Needless bureaucratic 
bottlenecks and delays in 
securing necessary govern-
ment approvals continue 
to constitute an albatross 
to operators especially in-
digenous companies. For 
instance, the delay in grant-
ing Ministerial Consent for 
OPL 310 and reschedul-
ing of DPR’s due diligence 
show how government’s 
action may pose a threat to 
indigenous involvement in 
upstream oil and gas op-
erations in Nigeria.

To unlock the poten-

tials of marginal oil fields 
and create multiples of 
Lekoil from the forth com-
ing marginal bid round, 
government should align 
its various policies to avoid 
regulatory conflicts by its 
agencies which frustrate 
the operations of marginal 
field companies.

Dapo Ayoola, Chief Ex-
ecutive Officer of the Sub-
Saharan African Oil and 
Gas Conference and Ex-
hibition told BusinessDay 
that the Nigerian govern-
ment needs to quickly tidy 
up the protracted issue of 
overhauling the regulatory 
framework for the oil and 
gas industry to unlock its 
potentials. According to 
Dapo, “Regulation is not 
negotiable. It is time we had 
a Petroleum Industry Act 
(PIA) and no longer a Pe-
troleum Industry Bill (PIB). 
Once the Bill becomes an 
Act of the parliament, it 
would send a signal of sta-
bility”, 

What Lekoil has ac-
complished with Otakikpo 
underscores the need for 
the government to do more 
with regard to encourag-
ing increased indigenous 
participation in developing 
Nigeria’s hydrocarbon re-
sources. It must be stressed 
that if Nigeria must attain 
her production aspiration 
in the years to come, and 
achieve sustained growth 
of the oil and gas industry 
and the economy, then 
looking inwards for an-
swers remains the way for-
ward.
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The overseas arm 
of India’s biggest 
oil and gas ex-
plorer intends to 

spend more than $3 bil-
lion on Iran’s Farzad-B 
natural gas block.

ONGC Videsh Ltd. last 
month submitted a re-
vised plan to the Iranian 
government for the block, 
which the company will 
be able to develop within 
five years, Managing Di-
rector N.K. Verma said. 
The Indian oil company is 
now waiting for feedback 
from Tehran, Verma said.

India has been weigh-
ing investments in Iran 
worth up to $20 billion. In 
addition to oil and gas ex-
ploration, the South Asian 
nation has considered 
petrochemical plants, 
gas-processing facilities 
and port expansions, in-
cluding the industrial hub 
of Chabahar, Oil Minister 
Dharmendra Pradhan 

said last year during a 
visit to Tehran.

Iran is seeking for-
eign investment to 
revive its oil, gas and 
petrochemical indus-
tries since international 
sanctions on its econ-
omy were removed last 
year. Output from Far-
zad-B could range from 
1 billion to 1.6 billion 
cubic feet of natural gas 
per day, Verma said.

ONGC Videsh to spend over $3 
billion on Iran gas block

NCDMB visits Aveon Offshore 
facility in Port Harcourt

T
he Executive 
Secretary of 
the Nigerian 
Content De-
v e l o p m e n t 

and Monitoring Board 
(NCDMB) Simbi Wabote 
along with his senior 
management team and 
heads of the Nigerian 
content divisions of the 
IOCs including Nigerian 
Agip and Total visited the 
Aveon Offshore facility in 
Rumuolumeni, Port Har-
court recently.  

During the visit, 
Aveon’s senior manage-
ment presented a quick 
synopsis of its current 
projects, investments in 
technology and equip-
ment, human resourc-
es, civil infrastructure 
and other yard upgrade 
works. The visit also 
included a tour of the 
300,000 sqm fabrica-
tion yard where the visi-
tors saw some of the key 

yard assets including the 
cranes, new paint work-
shops, the duplex work-
shop, etc. 

The team also saw 
some of the ongoing proj-
ects such as the Egina 
Buoy, the Egina SPS man-
ifolds and jumpers and 
the slipway under con-
struction for the launch-
ing of the Egina Buoy. 

Wabote said that, “it 
has been an impressive 
story; all the Interna-
tional Oil Companies 
Aveon has worked for 
have given positive feed-
back on Aveon Offshore 
even the major contrac-
tors that sub-contracts 
jobs to them, the likes of 
Saipem have also com-
mended the activities of 
Aveon Offshore. We are 
seeing a company that 
has thought through the 
entire process in terms 
of HSE, in terms of Qual-
ity and are committed to 

it. This is one fabrication 
yard that we think is do-
ing very well, they are 
wholly indigenous and 
also fully established in 
the Niger Delta, creating 
employment for Nigeri-
ans and also supporting 
the oil and gas industry”.

Tein George, Chair-
man of Aveon Offshore, 
thanked Wabote, the 
entire NCDMB senior 
management team and 
the IOCs representa-
tives for their visit. He 
also acknowledged the 
support of key industry 
players such as NNPC, 
NCDMB and the IOCs 
such as Shell, Total, Chev-
ron and Exxonmobil for 
Aveon Offshore these last 
ten years. He expressed 
Aveon’s faith in Nigeria 
and Aveon Offshore’s de-
termination to continue 
to invest and contribute 
its quota to National de-
velopment. 

Aveon Offshore ap-
plauded the NCDMB 
board on the implemen-
tation of the NOGICD Act 
which has made it pos-
sible for local companies 
such as Aveon to grow 
and prove their capabili-
ties in delivering qual-
ity services efficiently and 
competitively in the Nige-
rian oil and gas industry. 
As a result of the empow-
erment arising from the 
Act, Aveon has been able 
to employ over a thou-
sand Nigerians, trained 
and developed them to 
deliver services to inter-
national standards.

Aveon Offshore Lim-
ited is a wholly owned 
Nigerian company estab-
lished in 1999 to provide 
Engineering, Procure-
ment, Construction and 
Fabrication services pri-
marily to the Oil & Gas in-
dustry in the West African 
sub-region. 

Brief

BP has cut Chief 
Executive Bob 
Dudley’s 2016 pay 
package by 40 per-

cent to $11.6 million after 
a wave of shareholder re-
volts.

The oil company re-
duced Dudley’s payout 
and introduced changes 
from this year that will 
lower executives’ perfor-
mance incentives. The 
cuts come after around 60 
percent of shareholders 
opposed BP’s pay policy at 
last year’s annual general 
meeting.

BP’s pay policy chang-
es, which will apply for the 
coming three years if ap-
proved by shareholders at 
the annual general meet-
ing on May 17, include 
lowering Dudley’s maxi-
mum long-term payout to 
five times salary from sev-
en times and cutting bo-
nus payments by a quarter.

Dudley’s 2016 pay cut 
was a result of “down-
ward discretion” to the 
four components of his 
total pay, the company 
said. Even after a cut of 
nearly $8 million, Dud-
ley’s pay remains well 
above that of rival Euro-
pean oil companies.

Shell’s Ben van Beur-
den was awarded an $8.8 
million pay package for 
2016, a 60 percent jump 
year on year, while Total’s 
Patrick Pouyanne took 
home 3.8 million euros 
last year.

BP cuts CEO’s pay package 
after shareholder backlash

finance    people     appointments
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Oil rises after US 
missile strike in Syria

O
il prices rose 
on Friday, 
trading near 
a one-month 
high and 

closing the week up 3 per-
cent after the United States 

Global LNG trade 
in 2016 reached 
a record 258 
million mt, up 

5 percent from 2015, ac-
cording to the Interna-
tional Gas Union’s 2017 
World LNG Report pub-
lished recently. LNG trade 
expanded by an average 
of only 0.5 percent a year 
over the previous four 
years, the IGU said.

Short- and medium-
term LNG trade grew by 
only 0.56 percent in 2016 
to 72.3 million mt, ac-
counting for 28 percent of 
total trade. 

The report said: “the 
share of LNG traded with-
out a long-term contract 
as a percentage of the 

WEST AFRICA ENERGYmarketinsight

fired missiles at a Syrian 
government air base, rais-
ing concern that the con-
flict could spread in the 
oil-rich region.

The toughest US action 
yet in Syria’s six-year-old 

global market has tapered 
off since 2013. Short and 
medium-term trade, as a 
share of total traded LNG, 
fell by 4 percent.” 

This reflects partly the 
existence of long-term 
contracts for the new LNG 
capacity that has come 

civil war has heightened 
geopolitical uncertainty in 
the Middle East. This sup-
ported oil futures, along 
with signs of higher US de-
mand.

The market shrugged 

off a report showing US 
drillers added oil rigs for a 
12th straight week to cash 
in on a recovery in crude 
prices. Oil drillers in-
creased the number of ac-
tive oil rigs by 10, accord-
ing to Baker Hughes. 

Although Syria is not 
a major oil producer, any 
escalation of the conflict 
feeds fears about oil sup-
plies due to the country’s 
location and alliances with 
big oil producers in the re-
gion.

Brent crude futures set-
tled up 35 cents at $55.24. 
Brent reached a session 
high of $56.08, the highest 
since March 7, shortly after 
the US missile strike was 
announced. For the week, 
Brent was up 4.4 percent.

US West Texas Interme-
diate (WTI) crude futures 
were up 54 cents at $52.24 
a barrel, off the session 
high of $52.94.

US economic data pres-
sured prices, and some 
analysts said the conflict in 
Syria had no bearing on oil 
market fundamentals.

OPEC Flakes

OPEC Secretary 
General Mo-
hammed Bar-
kindo said he 

has emerged “encour-
aged” from a meeting 
with Iraqi officials about 
the country’s compli-
ance levels with the 
OPEC/non-OPEC pro-
duction cuts agreed late 
last year.

“We cannot seek 
anything less” than 100 
percent compliance, 
Barkindo said at the Iraq 
Energy Forum in Bagh-
dad. “Full implementa-
tion of the OPEC agree-
ment is crucial.”

Iraq has faced criti-
cism for not fully com-
plying with its required 
cut, but officials with the 

Russian offi-
cials and mar-
ket players 
are becoming 

concerned about po-
tential risks and doubt-
ful whether the OPEC 
production cut deal still 
holds relevance. Arkady 
Dvorkovich, Russia’s 
Deputy Prime Minister 
said the agreement had 
failed to bring the de-
sired result adding that 
Moscow expected it to 
push the oil price up to 
$55-60 per barrel, which 

Iraqi oil ministry have 
pointed to the country’s 
sharp fall in exports as 
evidence it is complying.

Iraq’s declared ex-
ports are 276,000 b/d 
lower than they were 
in December, the last 
month before the agree-
ment went into force.

The agreement, how-
ever, covers production 
not exports, and Iraq’s 
declared output of 4.464 
million b/d for March re-
mains 113,000 b/d above 
its quota of 4.351 million 
b/d under the deal.

was the first public dis-
approval of the OPEC 
deal’s interim results.

The initial plan was 
to reduce crude produc-
tion in order to bring 
global commercial oil 
reserves to the aver-
age level over the past 
five years. However, as 
reserves go down, US 
shale oil producers are 
accelerating output 
even faster than expect-
ed. 

Also, Russian oil 
companies’ production 
growth plans for 2017 
have been moved to the 
second half of the year 
due to the OPEC deal, 
and if the agreement 
is extended, produc-
ers will have to change 
those plans again, 
which will worsen the 
economy of the proj-
ects.

Barkindo 
encouraged by 
Iraq’s progress 
towards cut 
compliance

Russian government doubts 
relevance of OPEC deal

Global LNG trade reaches record 258 million mt in 2016
on stream in the last 12 
months, as well as the 
spike caused in short- and 
medium-term LNG trade 
in the aftermath of the 
2011 Fukushima nuclear 
disaster in Japan and the 
later onset of drought 
conditions in Latin Amer-
ica.

The increase in overall 
LNG trade can be attrib-
uted to a significant rise 
in new supply, said the 
IGU, owing to the start of 
exports from the US Gulf 
of Mexico and Australia 
Pacific LNG, among other 
projects. 

The report also notes 
significant rises in de-
mand, most notably from 
Asian markets; China’s 

LNG consumption rose 
by roughly 35% to 27 mil-
lion mt in 2016, the report 
said.

However, it also notes 
that some markets, in-
cluding Japan and South 
Korea as the two largest, 
may have passed peak 
LNG demand as other 
forms of energy come to 
the fore. 

Total liquefaction ca-
pacity was put at 339.7 
million mt/year in 2016, 
an addition of 35 million 
mt. The IGU estimates 
that 114.6 million mt of 
new capacity was under 
construction as of January 
2017, indicating LNG sup-
ply will continue to rise 
rapidly in coming years.



China’s huge appetite propels Nigeria, Angola 
for greater foothold on Asian oil market

N
i g e r i a  a n d 
A n g o l a  a r e 
p o i s e d  t o 
s end cr ude 
oil to China at 

the rate of 1.48 MMbpd in 
April, the most since August 
2011, according to loading 
programs and traders. By 
the end of the year, China 
could become the world’s 
top oil buyer, according to 
the International Energy 
Agency. The fast-growing 
Asian market imports of 
West African crude oil are 
poised to reach 2.4 MMbpd 
this month.

UNIPEC, the trading 
arm of China Petroleum 
& Chemical Corp., is set 
to be Asia’s largest buyer 
of West African crude in 
April, with 32 cargoes of 
predominantly Angolan 
grades. That is the biggest 
monthly haul for the com-
pany. This will help to drive 
flows of Angolan crude to 
Asia to about 1.31 MMbpd 
this month, the most since 
June 2015.

The surge in flows is 
aided by the Organization 
of Petroleum Exporting 
Countries (OPEC) curb in 
output in an effort to drain 
a worldwide glut that has 
depressed crude prices 
for nearly three years. As a 
result, Asia is increasingly 
turning to other suppliers 
for crude, including Africa 

and the US. 
The output cuts, in place 

since the beginning of the 
year, have made Middle 
Eastern oil relatively more 
expensive to other grades, 
evident in the narrowing 
price gap between Dubai 
crude and Brent, the glob-
al benchmark. This has 
boosted Asian demand for 
West African grades linked 
to Brent.

Asia’s increasing pur-
chases of West African 
crude provide a valuable 
source of income for An-
gola and Nigeria, which rely 
heavily on oil revenues to 
fund government spend-
ing. Both nations are OPEC 
members, though Nigeria 
is exempt from output cuts 
as it recovers from outages 
caused by militant attacks 
on oil infrastructure.

The OPEC deal calls for 
the producer group to lower 
output by some 1.2 million 
b/d from October levels 
and freeze production at 
around 32.5 million b/d, 
while exempting Libya and 
Nigeria from any cuts.

The six-month deal, 
which expires in June, will 
be up for review at OPEC’s 
next meeting on May 25, 
with some ministers saying 
the production cuts should 
be extended to continue 
drawing down global in-
ventories. But with Nigeria 
restoring output, it could 
be asked to join the output 
cuts, if the deal is extended.

The ministry said the 
country’s oil output was 
1,676,045 b/d in March, 
down from around 1.9 mil-
lion b/d in February, but it 
did not provide the reason 
for the sharp month-on-
month fall.

However, sources said 
output was down mainly 
due to maintenance at the 
Bonga field, which averages 
around 150,000-200,000 
b/d.

Shell said in early-March 
that Bonga production 
would be shut in for about 
four to five weeks due to 
turnaround maintenance 
and engineering upgrades 
at  the Bonga floating, 
production, storage and 
offloading (FPSO) vessel.

Also, the Trans Forcados 
pipeline is expected to re-
open by the end of June, 
officials from pipeline op-
erator Nigerian Petroleum 
Development Co. said ear-
lier this year. Sources have 
said producers in the region 
are keen to start exports 
from the main Forcados 
terminal as soon as pos-
sible, but the government 
remains cautious due to the 
fragile security situation.

Nigerian oil  output 
plummeted to near 30-year 
lows of around 1.2 million 
b/d in May 2016 from 2.2 
million b/d earlier in the 
year as attacks on oil facili-
ties in the Niger Delta rose 
at an alarming pace due to 
resurgent militancy.
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Already, Ibe Kachikwu, 
Minister of State for Pe-
troleum Resources, had 
acknowledged that a fully 
recovered Nigeria would 
likely be asked to share in 
the cuts.

“I don’t expect that once 
you reach your volume you 
are going to have free rein, 
so we probably have six 
months to get our act to-
gether and then hopefully 
zoom back out production 
and then we will be asked to 
contribute,” Kachikwu told 
reporters. 

Change of tact im-
proved reliability for Ni-

gerian crude 
Sales of Nigerian grades 

climbed this month to the 
highest since February 
2016 as confidence in the 
reliability of the country’s 
flows improved.

P r e s i d e n t  B u h a r i ’s 
change of tact to negotiat-
ing with the Niger Delta 
militants instead of his 
initial  stance to crush 
them seem to restoring 
confidence.  The respite, 
especially after Vice Presi-
dent’s Osibajo’s diplo-
matic shuttle to the Niger 
Delta while he was acting 
President helped to restore 

output to 1.68 million bar-
rels a day from the 27-year 
low of 1.2 million barrels 
a day in August. Though 
that is still way below the 
2014-15 average of about 2 
million barrels a day. The 
government also resumed 
suspended payments to 
ex-militants under an am-
nesty program.

Nigeria’s crude oil and 
condensate production 
averaged 1.676 million 
b/d in March, a fall of over 
200,000 b/d from the previ-
ous month, the country’s 
petroleum ministry said 
last week.

In association with WEST AFRICA ENERGY talking points

FRANK UZUEGBUNAM
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Why Nigeria must restructure 
its agric extension services

As they do so, they develop new 
attitudes toward farming and 
embrace modern technology 
and innovations in the agricul-
tural sector.

 According to stakeholders, 
agricultural technologies have 
not made much impact in agric 
development due to the inef-
ficiency of extension services in 
the country.

 “I still farm with the farming 
methods my father taught me be-
fore he died more than 20 years 
ago. We want to use modern 
farming techniques but cannot 
do because extension service 
agent that is supposed to teach 
us hardly visits our farmlands,” 
Sanondo said.

 Apart from few extension 
agents, poor funding of exten-
sion services has resulted in the 
unavailability of input materials 
needed to support farmers such 
as 4WD vehicles, farmer’s skills 
acquisition centres, demonstra-
tion centres, demonstration kits 
and low morale exhibited by the 
extension workers.

 Adewumi Olusegun, a farm-
er in Oyo State, shared his experi-
ence which suggested that urgent 
steps must be taken to revamp 
extension services in Nigeria. 
“My farmland is very far from 
the town as I spend N5, 000 on 
transportation every time I go 
to town to get fertilisers for my 
crop. So it will be difficult for the 
extension agents to come to our 
farmlands because the roads are 
bad and it is very far from town.”

 After few days of rain many 
roads leading to most rural farm-
lands are totally impassable 
cutting off some communities 
completely. Even when commut-
ers offer to pay higher fares, many 
commercial motorists refuse to 
go to such communities for fear 
that their vehicles would sink.

 Also, the inefficiency of Ni-
geria’s extension services to meet 
farmers increasingly diversified 
needs shows the weak linkages 
between research, extension, 
and farmers.

The research institutes in 
Nigeria have blamed the gov-
ernment for the gap existing 
between them and farmers. They 
complained that government has 

Why it Matters

S
uccessive governments 
have put in place sev-
eral policies designed 
to boost farmers’ pro-
ductivity and ensure 

food security. However, a fun-
damental gap between these 
policies and their implementa-
tion continue to frustrate their 
success. 

 This gap affects many areas 
of agricultural life including ac-
cess to information, credit, mar-
kets, land and security. This gap is 
the absence of a functioning and 
responsive agricultural extension 
services. 

Agricultural extension ser-
vice is the delivery of information 
on new scientific research and 
knowledge by extension agents 
through farmers’ education. It 
is also the link between farm-
ers, research institutes and the 
government.

Extension services delivery 
is very important for Nigeria’s 
intended transformation of the 
agricultural sector, experts say. 

For agriculture to become an 
income generating commercial 
activity and not just a develop-
ment programme, extension 
services to farmers must be 
restructured to be efficient and 
effective, according to experts. 

Over the years, the inability of 
farmers to access vital informa-

fiveNumbers

N28 billion
Annual average allocation to research 

institutes in the last four years.

Study shows that 74.4 percent 
of the farmers surveyed had no 
contact with extension services for 
three years while only 4.8 percent 
were visited within a year. Only 
27.4 percent were visited or had 
contact with extension services for 

1-4 times a year

to make provision for bridging 
the gap for efficient and effective 
translation of new technologies 
to farmers.

  Celestine Ikuenobe, director 
of research, Nigerian Institute 
of Oil Palm Research (NIFOR), 
said “despite poor funding, we 
still provide some technologies 
for farmers but the government 
structures has failed to translate 
the technologies to farmers.” 
“The extension agents that are 
supposed to disseminate the 
technology and educate the 
farmers about it are very few 
and in some cases are not there,” 
Ikuenobe said.

 Ikuenobe says that the exten-
sion agents are not adequately 
funded and lack motivation.

 Making extension services 
effective

For efficient and effective 
extension services, experts un-
derscore the need for private-
sector participation in funding 
and delivery of agricultural ex-
tension services so as to meet 
the needs of the farmers. They 
argue that agricultural extension 
services have been dominated 
by the Agricultural Develop-
ment Programme in Nigeria for 
a long time. 

The experts insist that the 
traditional extension services, 
linked with production objec-
tives and blanket recommenda-
tions, can no longer meet farm-
ers’ expectations.

 They stress that pragmatic ef-
forts should be made to encour-
age the private sector to provide 
agricultural extension services, 
while the government can play a 
strategic role by identifying gaps 
in the provision of such service.

 “The government need to 
liaise with the private sector on 
extension services otherwise 
extension service delivery will 
continue to be inefficient,” says 
Abiodun Olorundenro, chief 
executive officer, Green Vine 
Farms.

 Olorundenro says: “If Nigeria 
will reduce dependence on food 
imports, revive rural economies, 
boost farmers’ productivity and 
create jobs for the youth, it must 
ensure that extension services 
are efficient and effective.”

were visited within a year. Only 
27.4 percent were visited or had 
contact with extension services 
for 1-4 times a year.

 According to stakeholders, 
there is a wide extension agent to 
farm ratio in the country, where 
it is estimated that there is one 
extension agent to 2,500 to 10,000 
farming families, depending on 
the state.

 ‘Since I started farming more 
than 10 years ago, extension 
agents have only visited my 
farmland twice,’ says Samuel 
Sanondo, a farmer who farms 
15 hectare of maize and yam in 
Donga local government area in 
Taraba State.

  For more than a decade, 

tion that is beneficial to them has 
limited agricultural productivity 
thereby threatening the country’s 
food security.

More than 80 percent of Nige-
ria’s food is produced by farmers 
in the villages; with 60-70 percent 
of them women. These farmers 
work on small plots of land and 
rely on rainfall for irrigation. If 
adequately empowered with 
vital information by extension 
agents, the farmers have the 
capacity to feed the nation and 
attain Nigeria’s self-sufficiency 
in food production. 

Study conducted by Lucia 
Omobolanle Ogunsunmi, prin-
cipal research fellow, Institute 
of Agric Research and Training, 
Obafemi Awolowo University, 
shows that 74.4 percent of the 
farmers surveyed had no contact 
with extension services for three 
years while only 4.8 percent 

there has been no recruitment 
of extension agents in most states 
of the federation, which under-
scores the need for the nation 
to revive the system, a pillar of 
agriculture in any nation.

 “The issue of manpower is 
a very big problem. There has 
been no recruitment of extension 
agents by some states since the 
World Bank grant was exhausted 
in the 80’s,” says Mohammed   
Khalid Othman, assistant direc-
tor, National Agricultural Exten-
sion Research Liaison Services 
(NAERLS). 

 “We have a situation where 
some states have one agent 
serving more than 2,000 farming 
families,” Othman said.

 Farmers’ education      
Farmers need to learn new 

skills, knowledge and practices 
in order to improve their farming 
and other productive activities. 

1: 2,500 & 1:10,000
This is the ratio of extension agents 

to farming families in Nigeria, 
depending on the state.

74.4%
This is the percentage of farmers who 
had no contact with extension agents 

for three years.

26
Total number of Nigeria’s national 
agric research institutes and Colleges 

of agriculture.

N60.7 billion
Total amount of agricultural 

commodities exported in 2016.


