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Hope dashed as $700m East-West 
gas pipeline suffers setback

T
he desire of Nigerians 
to enjoy a significant 
mark up in electricity 
supply to their homes 
and businesses has 

again suffered a setback, fol-
lowing the failure of cotractors 
handling the 123 kilometre East-
West Obiafo/Obirikom to Oben 
(OB3) gas pipeline to meet the 
project completion deadline.

The pipeline was initiated 
to facilitate the transportation 
of gas from the eastern Niger 
Delta, where there are a lot of 
gas reserves, to the west Niger 
Delta, where high  demand exists 
because of the high number of 
power plants and industrial gas 
consumers.

The project, which is part 
of a network of gas pipelines 
under construction around the 
country, is expected to boost 
the start-up of hundreds of new 
businesses, reduce the cost of 
doing business in the country 
by as much as 30 percent, and 
generate several jobs, within a 
few years.

When the pipeline is complet-
ed, power plants such as Egbin, 
Sapele, Geregu, Omotosho,and 
Olurunsogo and Ugheli, would 

Continues on page 4

OLUSOLA  BELLO

The Africa Initiative for 
Governance (AIG) has 
announced the inau-
gural recipients of the 

AIG Scholarships, the organisa-

Inaugural AIG scholarship recipients announced for PG study at Oxford
tion’s fully funded scholarships 
programme which has been 
instituted to increase capacity 
for best practices in the public 
sector across the continent.

Five scholarships are to be 
made available by AIG every 

year to outstanding West Afri-
cans from all backgrounds, who 
are passionate about the public 
sector, to pursue the Master of 
Public Policy degree at the Bla-
vatnik School of Government 
(BSG), University of Oxford. 

However, this year, the opening 
year of the scholarships, AIG 
has elected to fund an addi-
tional scholarship, bringing the 
total number of AIG Scholar-

CALEB OJEWALE

Continues on page 45

Contractors fail to meet deadline Gas scarcity to power stations lingers on

Investors-Exporters 
FX market hits over 
$1bn turnover in 
one week
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Federal Government 
has again vowed to 
deal in accordance 
with the law, any in-

dividual or groups making 
inciting statements across the 

country.
Minister of interior, Ab-

dulrahaman Dambazau, 
who handed down the warn-
ing on Friday at the minis-
try’s headquarters in Abuja, 
said government would not 
fold its arms and watch di-

FG to prosecute promoters of hates speech 

Investors-Exporters FX market hits 
over $1bn turnover in one week

T
he Investors’ & Ex-
porters’ (I&E) FX 
window grossed a 
total of $1.10 bil-
lion in trade for 

the week-ended August 4 
2017, a 33.16 per cent in-
crease from $822.73 million 
recorded the previous week, 
data from FMDQ Securities 
Exchange has shown.

This brings the total value 
traded at the Window since 
its inception to $6.51 billion.

The Central Bank of Nige-
ria (CBN) introduced the I&E 
window in April 2017 as a step 
towards resolving the foreign 
currency liquidity dilemma 
which sabotaged economic 
growth for more than two 
years and sparked fears of a 
looming huge devaluation 
of the naira among investors.

The window proved a 
massive relief for these in-
vestors as they have been 
seen returning to the Nige-
rian market since the intro-
duction, after their flight, 
following the FX impasse. 
An investor who spoke with 
BusinessDay said that the 

window is giving Nigeria a 
second chance.

“And if you blow it, there 
will be far reaching reper-
cussions for Nigeria,” the 
investor said.

Investors have also been 
demanding greater liquid-
ity that will provide them 
assurance of a painless exit 
should they begin to move 
huge funds into Africa’s larg-
est economy.

The CBN appears to be 
living up to this demand as 
it continued its supply of 
US dollars in the FX market. 
FMDQ data for the week-
ended August 11 2017 shows 
that the CBN offered $100 
million at a marginal rate 
of 330 to the dollar, through 
a single Secondary Market 
Intervention Sales (SMIS), 
the wholesale session held 
during the week. The apex 
bank also sold $50 million 
for small- and medium-
scale enterprises, with ad-
ditional $45 million for retail 
invisibles transactions.

Rates at the I&E FX 
Window closed at $/364.78 
during the week, a spread 
of $/2.22 between the I&E 

FX Window rate and the 
BDC rate. In the Bureau 
de Change (BDC) market, 
exchange rate rose 0.96 per 
cent to close at $/367 com-
pared to the rate reported 
the previous week-ended 
August 4, 2017.

Likewise, the apex bank’s 
official rate climbed 0.02 
per cent within the week 
to close at $/305.60 against 
$/305.55 reported at the end 
of the previous week. This 
saw the spread between the 
BDC and the CBN official 
exchange rates rise by $/3.45 
to $/61.40, a 5.95 per cent 
increase from the spread 
of $/57.95 recorded for the 
previous week-ended Au-
gust 4, 2017.

Meanwhile, the 14th 
Naira-settled OTC FX Fu-
tures contract, NGUS AUG 
16 2017, which has a no-
tional value of $488.33 mil-
lion, will mature and settle 
on Wednesday, August 16, 
2017. The CBN is again ex-
pected to introduce an-
other contract to replace the 
matured one and re-price 
its quotes on the existing 
eleven (11) contracts.

Debt Management 
Office (DMO) at 
the weekend said 
Federal Govern-

ment’s new debt restructuring 
would not increase the coun-
try’s debt stock because it was 
not a new borrowing.

Patience Oniha, director-
general, DMO, told newsmen 
in Lagos that it was simply a 
way of converting some naira 
debts into dollars.

Oniha believes that the 
instrument will increase the 
nation’s external reserves 
because when the dollar pro-
ceeds come, it goes straight 
to the central bank as banker 
to the Federal Government. 
The apex bank will then give 
out naira equivalent in order 
to redeem the treasury bills.

“We are going to borrow 
the $3 billion for a longer 
term. They will be longer 
tenured instrument and at 
a lower cost. When treasury 
bills are issued the auction 
notice is in the public domain. 

So, treasury bills is issued for 
a tenure 364 days maximum 
and discount rate is about 18 
percent to government when 
you compare that with the rate 
of 6 to7 percent of borrowing 
in the international market, 
you realise that there is a huge 
savings of 11 to 12 percent 
that is what we are going to 
take advantage of,” Oniha told 
journalists in Lagos.

The Federal Executive 
Council (FEC) has approved 
the refinancing of part of 
the country’s domestic debt 
through external borrowing.

Minister of finance, Kemi 
Adeosun, who disclosed this 
after the FEC meeting, allayed 
fears of increased borrowing, 
insisting that instead of bor-
rowing naira, “we are now 
borrowing dollars and at a 
cheaper rate.”

The approval followed 
a proposal by the DMO for 
the refinancing of part of the 
country’s domestic debts, 
particularly Nigerian Treasury 
Bills (NTBs) through the bor-
rowing of $3 billion.

INNOCENT UNAH

Smart City vision can only be achieved with public, private synergy - Danbatta
velopment vision to integrate 
multiple information and 
communication technology 
(ICT) solutions in a secure 
fashion to manage the city’s 
assets such as schools, librar-
ies, local department informa-
tion systems, power plants, 
hospitals, transportation sys-
tems, law enforcement and 
other community services.

Demola Aladekomo, 

Executive vice chair-
man of Nigerian 
Communications 
Commission (NCC), 

Umar Garba Danbatta, says 
the smart-city initiative for 
Lagos and Abuja may fail 
without the alignment of syn-
ergy between the public and 
private sectors of the states.

Danbatta, who spoke last 
week at a conference in Abuja, 
on ‘Building innovative pub-
lic private partnerships for 
achieving Nigerian smart 
cities vision,’ said “to ensure 
the deployment of required 
infrastructure towards meet-
ing the National Broadband 
Plan (NBP) objectives, as well 
as building the foundation for 
smart cities in Nigeria, there is 
the need for partnerships and 
collaborations between the 
public and private sectors.”

A smart city is an urban de-

chairman, SmartCity Re-
sorts plc, said “the A-grade 
technology development 
infrastructure will prime the 
local technology industry 
for global competitiveness, 
galvanizing it from crass 
consumerism towards in-
novation and world class 
manufacturing standards.

“Upon completion, it has 
the potential to create about 

JUMOKE AKIYODE LAWANSON

‘FG planned $3bn borrowing will not increase debt stock’

STELLA ENENCHE, Abuja

HOPE MOSES-ASHIKE The move is informed by 
the lower dollar interest rates 
in the International Capital 
Market (ICM), with Nigeria 
expected to borrow at a rate 
not higher than 7 percent, 
while issuances of the NTBs 
in the domestic market are at 
rates as high as 18.53 percent, 
which means that external 
borrowing is cheaper by about 
12 percent.

Analysts agree that the 
implementation of the refi-
nancing will result in substan-
tial cost savings for the FGN in 
debt service costs.

Besides reducing the cost 
of borrowing, the $3 billion 
is expected to be raised for a 
tenor of up to 15 years, which 
is very long compared to the 
maximum tenor of 364 days 
for NTBs. This move will 
effectively extend the tenor 
of the government’s debt 
portfolio. The longer tenor 
enables the Government 
to repay at a time when the 
economy would be stronger 
and more diversified, to 
meet the obligations.

visive elements threaten the 
nation’s corporate existence.

Recall that the Arewa 
Youth Consultative Forum 
(AYCF) had issued ultima-
tum to Igbos residing in the 
North to vacate on or before 
October 1, 2017.



3Monday 14 August 2017 BUSINESS  DAYC002D5556



38,250

38,198.60

NSE

BUSINESSDAY MARKET AND COMMODITIES MONITOR

38,200

38,150

38,100

38,050

38,000

6a 7a 8a 9a

Commodities

Brent Oil

+95.75 (+0.25 pc)

Gold

Cocoa

$ 1,292.80

$ 1,973.00

US $51.57

Day range

(38,102.85)

(42.14 pc)

Exchange Rate

£-N 477.00

€-N 427.00

 $-N 362.00

478.00

430.00

 366.00

BDC TRAVELEX

FMDQ Close

Foreign Exchange Treasury bills

FGN Bonds

Market

I&E FX Window

CBN SMISWindow

Spot $/N 

364.78

305.60

3M

  0.74

20.19

6M

  -0.01

20.50

(38,102.85 - 38,227.10)

Previous close

YtD return

5Y

 0.00

16.36

10Y 20Y

 0.00  0.00

16.53 16.50Biggest Loser

Unilever

N43.05

Forte Oil

N53.76

+5 pc

-9.71 pc

Biggest Gainer

The value of land in the 
Lekki Ibeju axis of Lagos 
has soared sharply in 
the last six months of 

this year, as speculators bet that 
the scheduled coming of Dan-

Land prices soar as speculators 
bet on LFTZ, Dangote refinery

gote Refinery and other major 
projects in that zone will lead to 
a sharp rise in demand for ac-
commodation.

Most impacted are the Ikate 
– Agungi – Abraham Adesanya 
– Sangotedo axis, which border 
the upcoming Lekki Free Trade 

Zone (LFTZ) and the much ex-
pected Dangote refinery.

Speculators are pushing up 
land prices in this axis with eyes 
on the LFTZ and the Dangote 
refinery project, among other 
anchor schemes nearing com-
pletion. These areas are seen to Continues on page 45

Hope dashed as $700m East-West gas pipeline...
Continued from page 1

have seamless gas supply and 
generate a significant mark-up 
in electricity, as it is to be linked 
to the Escravos-Lagos pipeline.

The project is estimated to 
cost $700million when com-
pleted. The East –West gas pipe-
line is about 123km x 48inches  
and is suppose to add addition  
1 billion standard cubic feet of 
gas to the domestic gas system. It 
was awarded to two indigenous 
oil servicing companies, Nestoil 
and Oilserv Limited in 2012 with 
July 31, 2017 as the deadline for 
the completion of the project.

The contract, which is split in 
two halves for both indigenous 
oil firms, was awarded in the 
spirit of local content develop-
ment.  This is the first time local 
companies are handling a stra-
tegic project of this magnitude.

Construction of the gas pipe-
line is expected to last 24 months, 
the project is also expected to 
generate over 1,000 jobs.

Ndu Ughamadu, group gen-
eral  manager, Public Affairs  
division of the Nigerian National 
Petroleum Corporation  (NNPC) 
when asked why the target date  
for  the  completion of the gas  

pipeline  was not met, said some 
of the contractors did not live up 
to expectation.

Ughamadu said some of  the 
contractors also met with secu-
rity and community challenges 
on the path of the pipeline.

He said the rainny season 
may have further slowed the 
pace of work.

Further investigation by Busi-
nessDay revealed that there was 
misalignment of the engineering 
work by one of  the contractors, 
which affected the work of the 
other company, which may 
throw light on Ughamadu’s ex-
planation of contractor failure 
to live up to expectation.

When Nestoil was asked to react 
to this development, the official 
who spoke to BusinessDay simply 
said the company and officials 
of the NNPC are reviewing the 
project. But when Oilserv  was con-
tacted, the person who  picked  the 
call  promised to link  BusinessDay  
with  the manager in charge of the 
project , who  he said was at the 
project site, but  he never did.

Meanwhile, the NNPC says it 
has linked all the  power  plants  
with gas pipelines.

According  to Ughamadu, 
aside  from linking  the power  

plants with gas pipelines,  the  
corporations has  undertaken 
and  commissioned  Ecravos-
Warri gas pipeline,  Ecravos-
Lagos pipeline, Obite to Alaoji 
gas pipeline, among others.

Commenting also on the de-
velopment,  Dada Thomas, presi-
dent of  the Nigerian Gas As-

sociation (NGA)  and managing  
director of  Frontier Petroleum, 
said:   “Everything  that can be 
done  should be  done  to avoid  
further construction schedule  
slippage, to ensure that the 
pipeline  connection between 
the east and west Niger Delta is 
completed and a full transition 

to free market gas pricing regime 
can be implemented”

Biodun Adesanya,  president  
of the Nigerian Association 
of Petroleum Explorationists 
(NAPE) said the delay in the 
delivery of the projects  has not 
removed  the economic  benefit 
of the  project.

President Muhammadu Buhari (m), receiving a Get Well Card from Lai Mohammed (l), minister of information, and Femi Adesina, 
Special Adviser to the President on media and publicity, during their visit to the President at Nigeria House in London. NAN

have growth potential, arising 
from growing demand for land 
for housing, industries, schools 
and other business activities.

C o n c e r n s  a re  h o w e v e r 
mounting that the value of land 
in this axis might go the way of 
the once prime Apapa, which 
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CHUKA UROKO

being close to the port and 
having only one major access 
route, ended up a nightmare, on 
account of mind-boggling taffic 
jams caused by great numbers of 
heavy duty trucks cramming the 
roads. Apapa, Nigeria’s premier 
port city is gradually degenerat-
ing into a wasteland because of 
its poor infrastructure.

Though the value of land in 
other parts of Lagos dropped, 
with Victoria Island slumping 
from N430,000/$2.18 per square 
metre in 2016 to N312, 000/$0.86 
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turing and small business 
hub of Nigeria.

The Federal Government 
intends to provide support 
for the growth and develop-
ment of small businesses, as 
a deliberate strategy to grow 
the country’s economy and 
help provide jobs, a strategy 
that is championed by the 
Acting President.

The Federal Government 
has watched with keen in-
terest and satisfaction, the 
efforts of the Abia State 
Governor, Okezie Ikpeazu, 
to promote and champion 
the cause of the Aba busi-
ness community and bring 
it to national and global 
attention.

A delegation from the 
Acting President led by 
Damilola Ogunbiyi, man-
aging director, Rural Elec-
trification Agency, was in 
Aba, Monday, July 31, 2017, 
to brief the Aba business 
community on the project.

Ogunbiyi, while briefing 
stakeholders at the meeting, 
which held at the secretariat 
of the Aba Chamber of Com-
merce, Industry, Mines and 
Agriculture (ACCIMA), said 
the Acting President has 
directed that Ariaria Inter-
national Market be provided 
with constant power.

She stated that Gover-
nor Ikpeazu is so passion-
ate about the project and 
that he had made strong 
cases for electrification of 
the Market, which accord-
ing to him would bring re-
spite to Aba manufacturers 
and other entrepreneurs 
who have craved for steady 
power supply to boost their 
businesses.

In her words, “We are 
here to find solution to the 
power challenge in Ari-
aria International Market 
in order to have adequate 
power so that we can have 
economic growth in the 
whole of Nigeria.

Chinonye Nwaogu, se-
nior special assistant to Abia 
State Governor on Youth 
Empowerment, coordinator 
of the project, who was elat-
ed at the development, ex-
plained that State Govern-
ment has built confidence 
among the artisans, through 
series of engagements and 

Governor Okezie Ikpeazu

GODFREY OFURUM

How constant electricity will 
boost ‘made-in-Aba’ products

Inadequate power sup-
ply has remained a ma-
jor impediment to the 
Nigerian real sector. 

Lack of electricity has stifled 
manufacturing, leading to 
the shutting down of many 
manufacturing firms in the 
country, including firms in 
Aba, the commercial hub of 
Abia State.

Aba remains the small-
scale industrial hub of the 
South-East/South-South re-
gions of Nigeria, and so shall 
be given special attention to 
ensure that its infrastructure 
is restored and new ones 
provided to boost economic 
activities and improve inter-
nally generated revenue of 
Abia State.

Consequently, constant 
power supply in Aba will 
trigger industrial revolution, 
and perhaps rival Ethiopia 
in a decade, which attracted 
over $500 million in FDI to 
the shoes and leather indus-
try, just between October 
and December 2016.

With a market size es-
timated at N96 billion, the 
Aba shoe cluster is lack-
ing in basic infrastructure, 
such as good roads, clean 
water and state-of-the-art 
machinery.

However, it is one of the 
priorities of the Governor 
Okezie Ikpeazu-led admin-
istration in Abia State to 
rediscover Aba and develop 
Abia from the fallout of what 
happens in Aba, especially 
now that the country is em-
phasising diversifying the 
economy.

This new administration 
in Abia is thinking about in-
digenous industrialisation-
home breed technology, 
which is what Aba repre-
sents.

And it is cheering to hear 
that the Federal Govern-
ment wants to partner Abia 
State government to es-
tablish a dedicated power 
plant in Ariaria area of Aba, 
to solve the energy needs of 
entrepreneurs, especially 
shoemakers and other fin-
ished leather manufacturers 
in that business corridor.

Ariaria International 
Market, touted to be the 
biggest market in Nigeria 
and West Africa, has about 
250,000 shops, while the 
finished leather cluster, 
comprising shoe, bag and 
belt makers, which is also 
housed within Ariaria has 
18,400 shops in 14 clusters 
with about 16,000 people, 
directly engaged in the pro-
duction of shoes, belt and 
bags.

Ariaria, is an important 
economic zone and the 
Acting President Yemi Osin-
bajo and other stakeholders, 
regard Aba, as the manufac-

expressed optimism that the 
project would be a success.  

“Over the two years that 
we have been in office, we 
have been able to engage 
our entrepreneurs and they 
already have confidence in 
the Governor and his Gov-
ernment. They trust us, and 
they know that we mean 
well for them.

“We have done a lot of 
things with them and they 
believe that we have their 
interest at heart, and so we 
won’t have a challenge sell-
ing this idea to them. And 
we are going to solve a ma-
jor problem that they have 
that would improve their 
production and put more 
money into their pockets. It 
is really what we are going to 
do to improve the operating 
business environment in 
Ariaria, “he stated.

Ubani Nkagineme, man-
aging director, Total Support 
Energy, a gas and power 
company, and contractors 
to the project promised to 
deliver the project in five 
months.

According to Nkagi-
neme, “If operators in Ari-
aria market cooperate with 
us, we will use two to three 
weeks to gather data that we 
need, then we will be able to 
advice Government on how 
much power that is required 
there today and also project 
for the future.

Ubani Nkagineme, man-
aging director, Total Support 
Energy, a gas and power 
company, and contractors 
to the project promised to 
deliver the project in five 
months.

According to Nkagi-
neme, “If operators in Ari-
aria market cooperate with 
us, we will use two to three 
weeks to gather data that we 
need, then we will be able to 
advice Government on how 
much power that is required 
there today and also project 
for the future.

Emeka Igara, chairman, 
Ariaria International Mar-
ket, expressed gratitude to 
the Acting President and 
the Abia State Governor 
for their decision to ensure 
that Ariaria and environs 
have constant power, so that 
artisans can benefit from 
what Government has in 
mind for them and to make 
our people to feel the impact 
of Made-in-Aba, so that we 
can produce more for the 
benefit of the country.

Consequently, entre-
preneurs in Aba and all 
people of goodwill should 
support every effort of Gov-
ernment, especially the 
present administration-led 
by Governor Ikpeazu, to 
provide infrastructure that 
would lead to increased 
production of goods from 
the Enyimba City.
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to confirm execution of the contract. 
There is, therefore, the need for further 
investigation of Conella Services Ltd.

The committee observed that SEI 
and its two associated companies, 
APC Axial Ltd and HK-Sawki Nig Ltd, 
were incorporated in May 2014 with 
two Nigerien brothers, Hima Abou-
bakar and Ousmane Hima Massy as 
the only directors.

Between May 2014 and March 
2015, the ONSA mandated CBN 
to release various sums totaling 
$386,954,000.00 to SEI and the two 
associated companies for ‘procure-
ment of technical equipment’, without 
tying the money to particular items of 
procurement.

Thus, the allotment of the funds 
was left at the discretion of the vendor 
without input or consultation with 
ONSA or the Nigerian Army.

Furthermore, some of the funds 
transferred preceded the formaliza-
tion of SEI contracts with the Nigerian 
Army. There was also no evidence of 
any contract to justify the payments 
made by ONSA to the SEI associate 
companies. Consequently, it had 
been difficult for the ONSA, the 
Nigerian Army and SEI to reconcile 
the accounts vis-a-vis the equipment 
delivered.

The panel also uncovered that 
42 units of Armoured Personnel 
Carrier(APC) which were rejected by 
Iraq were later sold to Nigeria to fight 
Boko Haram insurgents.

It claimed that some of the APCs 
were either expired or unsuitable 
leading to loss of lives.

It added: “The committee ob-

the first victim of Kemi’s new plans 
if it goes ahead. About N165 billion 
of annual risk free revenues are at 
stake if Kemi implements her plan. 
This plan also means about N915 
billion that could be available for 
lending to the private sector over 
the period the government pays 
down its Treasury bills liabilities. 
This could have a positive impact on 
interest rates in the domestic market 
as banks look for the most viable 
companies to direct these funds to.

On paper, Kemi’s plan looks 
great. The US$3 billion that would be 
raised in the international markets 
would not only come at a lower sin-
gle digit interest rate and for longer 
tenure but the US$3 billion raised 
would also boost dollar liquid-
ity by raising external reserves and 
strengthening the capacity of the 
CBN to support the naira. It would 
also reduce the cost of borrowing 
to the government and even the 
private sector as less demand for 
domestic debts will lead to lower 
interest rates.

 However, there are also signifi-
cant risks to Kemi’s plan. First, it is 
doubtful if the CBN will allow N915 
billion of maturing Treasury bills be 
released into the financial system. 
A key part of CBN exchange rate 
management strategy so far has 
been to have a tight grip on liquid-
ity in a bid to keep control over the 
demand for dollars. The CBN would 
definitely look for ways to mop up 
as much of the N915 billion fresh 
funds that would come into the 
system with Kemi’s plan as it would 
fear the impact such inflows would 
have on demand for the dollar in 
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served that one of the new equipment 
SEI procured for the Nigerian Army 
from Ukraine was BTR-4E APC.”

However, according to the 
Ukraine’s state enterprise, Lviv Ar-
mour Repair Plant, the designers of 
the equipment, “some of the products 
sold to Nigeria in 2014 were actu-
ally among 42 units designed for Iraq 
which subsequently rejected them 
due to poor performance rating”.

The Nigerian Army did not also 
undertake the mandatory pre-ship-
ment inspections provided for in the 
contract agreements. Instead, the 
NA deployed an infantry officer, who 
lacked the technical knowledge to 
assess the capabilities and shortcom-
ings of the equipment, to oversee the 
shipment of the items for the Nigerian 
Army from Ukraine.

Additionally, the two-week train-
ing availed the technicians and op-
erators was inadequate for them to 
comprehend the technical workings 
of the newly introduced equipment.

The committee’s interactions 
with the field operators revealed that 
although the platforms and ammuni-
tion procured by SEI were deployed 
for the NE operations, some of them 
were aged or expired, lacked spares 
and were prone to breakdown with-
out immediate recovery equipment.

Therefore, failure to carry out pre-
shipment inspection and inadequate 
training resulted in procurement 
of some unreliable equipment that 
reduced the capacity of the Nigerian 
Army in the North East operations 
and resulted in the loss of lives and 
equipment.”

KPMG and the vice-president II

What difference would Kemi’s new plan 
make to Nigeria’s debt profile?

72 various arms and ammunition 
that included MRAP vehicles, Mi-17 
helicopter at the cost of $125,179,299.10.

“The committee observed that the 
company was registered in Nigeria 
on 17 November, 2014 and awarded 
the contract on the same date, while 
the EUC for the procurement was 
issued a day later on 18 November, 
2014. Furthermore, the ONSA paid 
$36,996,530.00 and N2,209,582,296.00 
to the vendor between November 2014 
and 15 April, 2015.

 However, the Nigerian Army de-
nied receipt of any procurement from 
Conella Services Ltd.

Similarly, the committee tried in 
vain to reach officials of the company 

earnings from government securi-
ties have become one of the biggest 
sources of their revenues. In fact, 
one of the tier 1 banks had noted in 
an investment note to investors that 
even if loan growth rate in 2017 does 
not meet its projections, it would 
still meet its revenue and profitabil-
ity targets because of its holdings of 
government securities.

 Not surprisingly, giving the at-
tractive interest rate in Treasury 
bills, growth in credit to the govern-
ment has been expanding whereas 
lending to the private sector has 
declined. Godwin Emefiele, the CBN 
governor noted in the last monetary 
policy meeting communiqué that 
while net credit to government had 
expanded by 5.91 percent as at June, 
credit to the private sector actually 
declined by 0.02 percent within the 
same period.

 This is a classic case of the crowd-
ing out impact of excessive govern-
ment borrowing as often discussed 
in economic classes. Who would 
not want to lend to government at 
guaranteed interest rates of 18 to 
22 percent, than risk lending to the 
private sector at a high but very risky 
interest rate of between 28 to 30 
percent. Despite the declining credit 
available to the private sector, there 
are also evidence that interest rates 
to the private sector has been rising 
in the last one year, as banks demand 
higher interest rates from businesses, 
high enough to make them leave their 
current comfort zone of dishing out 
money to the government at attrac-
tive interest rates, earning revenues 
that they do not have to work for.

Definitely banks are going to be 
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the domestic market despite the 
fact that the inflow will be backed 
by new dollar inflows.

There is also the obvious foreign 
exchange risk that comes with 
foreign borrowing. The official ex-
change rate is still N305, whereas 
the more market determined inves-
tors and exporters’ exchange rate is 
about N366. This basically means 
that the exchange rate is really 
weaker than the government wants 
to admit. At a weaker naira, the ad-
vantage of borrowing at a cheap rate 
in dollars would be wiped out by the 
weaker naira. Naira equivalent in-
terest payments could significantly 
rise if the naira gets weaker in the 
long run.

Also Kemi’s plan is not an answer 
to the bigger revenue challenge 
faced by the government. The big-
gest challenge faced by government 
is revenue shortfalls. Admittedly, 
the government is dealing with this 
with its various tax initiatives and 
initiatives to reform the tax system. 
However, it is not certain how this 
would translate into higher rev-
enues yet or how soon this will start 
hitting government treasury.

 If anticipated revenues fail to 
materialise in the next few years, 
the government could find itself on 
the hook for significant debt repay-
ments that it many have no capacity 
of settling. So while Kemi’s plan is 
great on paper, it also comes with 
significant risks. Admittedly, short-
term advantages of Kemi’s plan out-
weigh long-term risks. So perhaps it 
is the best strategy in the short run. 
After all, as economist say, “in the 
long run, we are all dead anyway.”

F
or instance, on Febru-
ary 13 and 15, the two 
companies were award-
ed contracts  worth 
N260,000.000.00 and 

fers to individuals, some of whom 
are believed to be children of the 
army chief.

Thus, the committee recom-
mends further investigation to de-
termine delivery of the vehicles and 
the relationship of funds beneficiar-
ies with the former COAS and the 
two companies. Furthermore, the 
panel said that Lt Gen O. A. Ihejirika 
(rtd), Maj Gen D. D. Kitchener (rtd), 
Col A. M. Inuwa and Mr Chinedu 
Onyekwere should be held account-
able for the issues arising out of the 
contracts.”

The panel observed that the 
award of contracts in the Nigerian 
Army was fraught with irregularities.

It said a company was registered 
on November 17, 2014 and awarded 
$125,179,299.10 on the same day.

It also said: “The Nigerian Army, 
between April and August 2014, en-
tered into four contract agreements 
with Societe D’Equipmenteux Inter-
nationale (SEI Nig Ltd)  for procure-
ment of Cobra Armoured Person-
nel Carriers, Shilka Self-Propelled 
Artillery Guns, Armoured Fighting 
Vehicles (AFVs) as well as various 
ammunition and spares funded by 
the ONSA.

The contracts for the Cobra 
APCs and Shilka Guns were not 
executed as they were not funded. 
However, the costs for procure-
ment of the AFVs; ammunition and 
spares were $398,550,000.00 and 
$484,765,000.00 respectively totalling 
$883,315,000.00.

In November 2014, the ONSA 
awarded a contract to Conella Ser-
vices Limited for procurement of 

At the end of the Federal 
Executive Council (FEC) 
meeting on Wednesday, 
9 August, the Minister of 

Finance, Kemi Adeosun announced 
that the government would be issu-
ing new dollar debts worth US$3 bil-
lion in the nearest future to replace 
maturing Treasury bill liabilities. 
Based on the official exchange rate 
of N305 to the US$, US$3 billion of 
debt would approximately be worth 
N915 billion of Treasury bills. So 
what the government is planning 
to do is to replace an equivalent 
portion of its short-term naira debt 
with longer-term dollar debt.

The last time that the govern-
ment went to the international 
markets to borrow, which was 
March this year, it was able to raise 
US$500 million at an interest rate of 
7.5 percent per annum. The govern-
ment had earlier in February 2017 
raised US$1 billion at an interest 
rate of 7.875 percent in an issue that 
was significantly over subscribed by 
international investors. Both debts 
are due for repayment in 2032 that 
is 15 years from today.

Compare this with Treasury bills, 
which the Federal Government cur-
rently issues at an average interest 
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rate of between 18 percent to 22 
percent, almost twice the interest 
rate on its Eurobond. The latest is-
suing time table for Treasury bills 
from the Central Bank of Nigeria 
(CBN) for the third quarter of 2017 
shows the government will “roll 
over” bills worth N1.24 trillion 
during the period.

 “Rolling over” treasury bills 
simply means that the government 
is borrowing fresh money to pay 
off earlier Treasury bill liabilities 
that are due. So the CBN time table 
shows that there are N221 billion 
worth of 91-day treasury bills due 
within the next three months and 
the government will just issue an-
other N221 billion of fresh Treasury 
bills to settle it.

In fact, the interest rates on 
Treasury bills have become so 
attractive that investment savvy 
individuals no longer want to 
keep their money with the banks 
but have been requesting that 
their banks invest their deposits 
in Treasury bills on their behalf. 
This makes sense considering that 
average interest rates on saving 
deposits is a maximum of five per-
cent, that is if you push very hard 
but an investment in Treasury bill 
could give you a rate of 18 percent.

Even though minimum individ-
ual investment in Treasury bills is 
N50 million, banks help aggregate 
interested investors to take advan-
tage of the higher interest rates.

 The banks are also feeding 
fat on investment in government 
securities generally. A look at the 
financials of tier 1 Nigerian banks 
easily shows that their interest 
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Hamed writes from Lagos
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The Nigerian Army did not 
also undertake the 

mandatory pre-shipment 
inspections provided for in 
the contract agreements. 
Instead, the NA deployed 
an infantry officer, who 

lacked the technical 
knowledge to assess 

the capabilities and short-
comings of the equipment, 
to oversee the shipment of 
the items for the Nigerian 

Army from Ukraine

“
N315,000,000.00 respectively for sup-
plies of various vehicles. The Nigerian 
Army could not justify the exclusive 
selection of these vendors against 
other renowned distributors of the 
same brands of vehicles procured.

More seriously, the committee 
found no credible evidence of delivery 
of the vehicles by the two companies 
as there were no receipt vouchers, 
but only unauthenticated delivery 
notes, invoices and waybills that were 
purportedly used for the deliveries.

Nevertheless, the vendors were 
fully paid based on job completion 
certificate authenticated by the then 
Chief of Logistics, Maj Gen D.D. 
Kitchener (rtd). The payments were 
also made without deduction of With-
holding Tax (WHT). Furthermore, 
analyses of the various bank accounts 
of the two companies showed trans-



turned out to be equally damning. 
It would certainly be interesting to 
see what the fourth TPR conducted 
earlier this year reveals. How, for 
instance, would the WTO review-
ers match the Buhari government’s 
rhetoric on improving the ease of 
doing business with its protection-
ist tendencies? The infamous list of 
41 products deemed ineligible for 
foreign exchange and the lack of 
market conditions in some areas 
of the economy certainly can’t be 
viewed as WTO compatible. 

Nigeria’s shallow implementa-
tion of its WTO obligations would 
thus indicate its lack of norma-
tive commitment to the WTO. To 
be sure, this is due to domestic 
circumstances, including weak 
administrative and institutional 
capacity, but also, truth be told, 
lack of political will and a strong 
commitment to the rule of law and 
legality, since a rule of law country 
would generally respect its interna-
tional commitments. 

Yet, nothing demonstrated Nige-
ria’s lack of normative commitment 
to the WTO more than its failure to 
pay its subscriptions to the organi-
sation for five years, from 2000 to 
2005. It took an embarrassing situ-
ation to force Nigeria to pay up. In 
2005, the Nigerian trade minister 
was appointed as vice chairman of 
the Hong Kong Ministerial Confer-
ence, but Nigeria was told that the 
appointment could be withdrawn 
unless it paid up its dues. After all, 
as the famous legal scholars Abram 
and Antonia Chayes wrote in their 
book, The New Sovereignty, a coun-
try that compromises its reputation 
as a reliable partner “jeopardises its 
ability to continue to reap organi-
sational benefits”. When Nigeria 
faced the embarrassment of being 
denied a key organisational benefit, 
it found the money to pay up the 
outstanding dues. 

Sadly, in the early and mid-
2000s, Nigeria’s unreliability as 
a WTO member easily attracted 
social opprobrium. As one WTO of-
ficial told me, “No one likes Nigeria 
here”. Yet this was at a time when 
a Nigerian, Dr Chiedu Osakwe, 
Nigeria’s current Chief Trade Ne-

The many phases of Nigeria’s relationship with the WTO

calling for the reconsideration of 
Nigeria’s membership of the WTO. 
What’s more, successive Nigerian 
governments did nothing to meet 
the country’s WTO commitments. 
For instance, while South Africa 
introduced a raft of domestic laws, 
between 1996 and 1998, to imple-
ment its WTO obligations, Nigeria 
has, to date, enacted virtually no 
legislation that can be linked specifi-
cally to its WTO obligations, whether 
in the area of intellectually property 
rights, trade-related investment rules 
or trade remedies. Despite technical 
support from the WTO, the World 
Intellectual Property Organisation 
(WIPO) and the World Customs 
Organisation (WCO), Nigeria has 
shown no political and legislative 
will to pass WTO-compatible laws. 
Even worse, Nigeria has continued 
its pre-WTO practice of imposing 
import restrictions and bans to 
protect local industries, despite 
the WTO-incompatibility of such 
measures and calls by different WTO 
committees to remove them. 

The WTO reviews Nigeria’s trade 
policy regime every seven years, 
but each review tended to show no 
improvement since the previous 
one. For instance, Nigeria’s first 
review in 1998 identified several 
WTO-inconsistent measures. But 
after the second review in 2005, 
the WTO noted that “since its last 
Trade Policy Review (TPR) in 1998, 
Nigeria’s trade regime has become 
more protective”, with “a 10-fold in-
crease in products covered by import 
bans”. Nigeria’s third review in 2011 

As a country with insig-
nificant non-oil export, 

whose priority is to protect 
its domestic industries from 
foreign competition rather 
than seek market access 

abroad, Nigeria is unlikely 
to be too enamoured of a 
world body that promotes 

trade liberalisation.
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gotiator, was doing a sterling job 
as the WTO’s Director of the Doha 
Development Agenda, and was the 
driving force behind the DDA.

But how things have changed! 
Although Nigeria’s trade policy is 
still not compatible with its WTO 
obligations, institutionally, the 
country’s attitude to the WTO has 
changed positively. For instance, 
Nigeria was credited with the suc-
cess of the WTO’s 8th Ministerial 
Conference (MC8) in Geneva, in 
2011, with the then trade minister, 
Segun Aganga, as chairman of the 
conference, and the then Nigerian 
trade ambassador, Fredrick Agah, 
as chairman of the General Council. 
The achievement of Agah in salvag-
ing the conference, widely predicted 
to fail, contributed to his subse-
quent appointment by Roberto 
Azevedo, current Director-General 
of WTO, as Deputy Director-General 
in 2013. What this shows, of course, 
as the new sovereignty theory makes 
clear, is that reliability as a partner 
yields organisational benefits.

Surely, Nigeria’s recent ratifica-
tion of the WTO’s Trade Facilitation 
Agreement has not gone unnoticed. 
It was particularly interesting that 
the trade minister, Dr Enelamah, 
gave as a reason for the ratifica-
tion Nigeria’s commitment to the 
multilateral rules-based trading 
system. You can call that a “value of 
the regime” rationale. And the min-
ister’s recent appointment as vice 
chair of the WTO’s 11th Ministerial 
Conference in December, which 
would make Nigeria one of the top 
African holders of chair and vice 
chair of recent WTO ministerial con-
ferences, is a fitting recognition of 
the country’s increasing normative 
commitment to the organisation.

So, Nigeria has come a long 
way in its institutional engagement 
with the WTO. But unless Nigeria 
brings its trade policy regime into 
conformity with WTO rules, the 
improved relationship would not 
increase the productivity and com-
petitiveness of its economy, and its 
non-compliance would undermine 
the integrity of WTO law. 

S
everal Nigerian newspa-
pers recently reported the 
election of Dr Okechukwu 
Enelamah, the Minister 
of Industry, Trade and 

Investment, as vice chairman for 
the World Trade Organisation’s 
forthcoming 11th Ministerial Con-
ference (MC11) in Buenos Aires, 
Argentina, from 10 to 13 December. 
Of course, it’s a great honour, and 
congratulations are in order! Yet, 
as I reflected on the minister’s ap-
pointment and, more broadly, on 
Nigeria’s current elevated status at 
the WTO (a Nigerian is a Deputy 
Director-General of the organisa-
tion), I couldn’t help thinking 
about how far this country has 
come in its relationship with the 
WTO. The truth is that, for much of 
Nigeria’s membership of the WTO 
since 1994, its relationship with the 
organisation was, at best, gingerly; 
at worst, cynical and nominal!

Scholars argue that a country’s 
affinity with rules-based interna-
tional organisations is induced 
less by concerns about sanctions 
or reputational loss but more by 
normative commitment and a 
sense of obligation. This is what 
the renowned American academic 
Professor Robert Keohane calls the 
“value of the regime” argument. In 
other words, if a country values an 
international organisation, it would 
behave appropriately to support it 
and comply with its rules.

But this constructivist argument 
ignores the self-interest that also 
drives state behaviour in inter-
national relations. For instance, 
part of the reason for Nigeria’s 
historically reticent and defen-

sive attitude towards the WTO is 
the structure of its economy and 
external trade. As a country with 
insignificant non-oil export, whose 
priority is to protect its domestic 
industries from foreign competi-
tion rather than seek market access 
abroad, Nigeria is unlikely to be too 
enamoured of a world body that 
promotes trade liberalisation.

History, indeed, supports this 
view. Nigeria became a contracting 
party to the General Agreement 
on Tariffs and Trade (GATT), the 
WTO’s precursor, at independ-
ence in 1960 through sponsorship 
by Britain under a provision in the 
agreement, concluded in 1948, 
designed to facilitate the accession 
of former colonies to the GATT. As 
a contracting party to the GATT, 
Nigeria also didn’t negotiate its 
accession to the WTO. Yet, despite 
the relatively light conditions of 
its entry and membership, Nigeria 
was largely inactive in the GATT 
and loathed the outcomes of the 
Uruguay Round negotiations that 
gave birth to the WTO.

During the Uruguay Round 
negotiations, Nigeria’s trade min-
ister warned against “the danger 
of running too fast in unfamiliar 
terrains”, and complained that 
Nigeria was being asked “to make 
contributions inconsistent with our 
level of development”. Of course, 
as Nigeria’s Uruguay Round ne-
gotiations were conducted under 
military rule, little attempt was 
made to secure the buy-in of Ni-
gerians. Indeed, many believed 
that the Abacha regime signed the 
WTO agreement in 1994 to buy 
international support. As a former 
chairman of the House Commit-
tee on Industries put it, “When 
the government found itself in the 
throes of international economic 
sanctions, it used the WTO to win 
political support”.

Subsequently, prominent poli-
ticians and lawmakers were calling 
for Nigeria’s withdrawal from the 
organisation. For instance, some 
years ago, Audu Ogbeh, a former 
chairman of the then governing 
party, PDP, and current minister 
of agriculture, convened meetings 
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Duties and responsibilities of trustees
direction in in the Trust Instrument.

A Trustee is required to act pru-
dently, responsibly, honestly and in a 
way that an ordinary prudent person 
of business would act in managing 
their own affairs – indeed a higher 
standard is required of the trustee in 
dealing with Trust property than that 
required when dealing with his/her 
own. A Trustee must be loyal to the 
Trust and not allow his/her personal 
interests to conflict with his duties as 
a Trustee. The Trustee shall consider 
the interests of all the classes of ben-
eficiary covered by the trust deed and 
rules, and act impartially between 
them. Acting impartially does not 
mean that each type of beneficiary 
needs to be treated in the same way. 
But it does mean that the Trustee will 
need to weigh the differing interests 
of different members against each 
other.

The Trustees of a Trust Fund have 
a duty to ensure that the Fund is not 
depleted by making investment to 
satisfy future interest. In selecting 
investments within the terms of the 
Trust Instrument, the Trustee must 

exercise care and caution of an 
ordinary business man. While the 
responsibility as trustee cannot be 
delegated, the functions can be del-
egated - financial advisors to make 
investments, accountants to handle 
taxes and bookkeeping, and lawyers 
to advise on questions of interpreta-
tion. However, Trustees still need to 
make discretionary decisions and 
are precluded from over relying on 
professional advice in executing 
the terms of the Trust.

A Trustee is entitled to reim-
bursement for expenses incurred in 
the administration of the trust. The 
right to indemnity is at first charged 
on the Trust and not on the ben-
eficiaries.Upon the completion of 
his/her/its trusteeship, a Trustee’s 
account shall be examined and 
settled by the beneficiaries before 
discharge.

A Trustee’s liability may be 
civil or criminal, depending on 
the extent of breach. A breach of 
Trust occurs if a Trustee does any 
act which he/she/it ought not to 
do regarding the administration 

of the Trust.
Typically, the affairs of the Trust 

are directed by a Board of Trustees 
(or Directors) and expected to for-
mulate and enforce the policies of 
the organisation.The Board provides 
sound governance, fiduciary and 
strategic oversight and direction. 
Directors are expected attendBoard 
and Committee meetings, review 
financial and other critical informa-
tion regularly, exercise independent 
judgement and request for informa-
tion needed for decision making. 
They are expected to disclose con-
flicts of interest, and avoid the use of 
the organisation’s assets (including 
information) for personal gain.

There is no gainsaying that the 
role of a Trustee is an onerous 
one. TheTrustee therefore has the 
responsibility of ensuring total 
familiarity with the Trust and the 
contents of the Trust instrument and 
be minded to always act in the best 
interest of the Trust.

“Where a relationship of confi-
dence is shown to exist, where trust 
is justifiably reposed, equity scruti-
nizes the transaction with a jealous 
eye; it exacts the utmost good faith 
in the dealings between parties, and 
is ever alert to guard against unfair 
advantage being taken by the one 
trusted”

Jonathan v. Irving Trust Com-
pany

A Trustee is a person or firm 
that holds and adminis-
ters property or assets for 
the benefit of a third party 

and thus, is in a special position of 
confidence due to his/her/its con-

trol of property that is essentially 
owned by the beneficiary. A trustee 
is a fiduciary of the trust benefi-
ciary. A fiduciary is legally bound 
to act, within the confines of the 
law, in the best interests of the ben-
eficiary. The legal title “Trustee” is 
granted by way of a Trust, thus his/
her/its specific duties are unique to 
the Agreement governing the said 
Trust and are dictated by the type of 
assets being held in trust. A Trustee 
may be appointed for a wide variety 
of purposes, such as in the case of 
bankruptcy, to manage a trust fund, 
for charity or for certain types of 
retirement plans or pension funds.

A Trustee is required to have dif-
ferent skills, experiences, attributes 
andknowledge in areas relating to 
the Trust and should possess legal, 
financial, and management skills 
which are necessary to understand 
some of the complex decisions to be 
taken. The duties of a Trustee vary 
according to the nature of the Trust 
and the Trust property. However, 
certain duties are implied in every 
Trust in the absence of any contrary 
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EDITORIAL

From independence in 
1960 to the early 1980s 
Nigeria grew a solid and 
robust middle class of 
professionals – Doctors, 

teachers, professors, Engineers 
etc – who were financially secure, 
lived in GRAs around the country, 
could afford to educate their chil-
dren up to university levels (then 
our universities were still centres 
of excellence), visited cinemas and 
prestigious restaurants and social 
clubs often, shopped in exclusive 
shopping malls and could buy new 
cars easily. 

Then came the structural ad-
justment programme (SAP) and 
the devaluation of the naira. The 
unintended consequence was 
the decimation of the salaries of 
the middle class. Imported goods 
became expensive and out of the 
reach to all but the elite. New cars 
automatically went out of the rich 
of the middle class and they had 
to resort to buying used vehicles 
popularly known as Tokumbo in 
Nigeria. 

Gradually, those professionals 
(majority of them) who had the 
opportunity to relocate abroad left 
and those who couldn’t leave or 

didn’t want to leave were demoral-
ised. Also, the desired locations of the 
middle class became run down and 
shabby. By the time Nigeria returned 
to democracy in 1999, the middle 
class had all but vanished.

However, by the turn of the 21st 
century, a noticeable change oc-
curred. Through the great work done 
by the democratic regime of Presi-
dent Olusegun Obasanjo, the middle 
class was gradually restored and 
began to grow in leaps and bounds to 
such an extent that Nigeria became an 
attractive investment destination to 
many auto firms (to set up assembly 
plants) and large chain super-market 
stores. 

However, the progress has now 
firmly been cut short. Due to the de-
liberate policy choices and inactions 
of the government, of course, sparked 
by low oil prices and scarcity of for-
eign exchange, the naira has taken 
such a severe hit that the country was 
thrown into recession. 

Expectedly, the economic reces-
sion with its attendant suffering is not 
affecting the poor alone. True, prices 
of consumer goods and services 
consumed mostly by the poor have 
tripled. But the steep decline in the 
value of the naira has also affected 

the prices of luxury and aspirational 
goods and services demanded by the 
middle class also. 

Just like it happened in the late 
1980s and 90s, Nigeria’s robust but 
fragile middle class that expanded 
greatly from 2002 due to deliberate 
government policy is now shrink-
ing and at the risk of disappearing 
entirely. Their fat salaries have been 
eroded by the steep decline in the 
value of the naira and they can hardly 
afford to shop in foreign boutiques 
and stores in Victoria Island and Ikoyi 
again. Even the fanciful cars they had 
always bought is now largely above 
their reach and they had to make do 
with imported used (Tokunbo) cars. 

To drive the nail into the coffin of 
the middle class, a deliberate govern-
ment policy has now priced Tokumbo 
cars out of the reach of the middle 
class. The justification was the imple-
mentation of the National Automotive 
Industry Development Plan (NAIDP) 
of 2013 meant to grow the volume of 
locally assembled vehicles by raising 
tariffs on imported cars. 

However, the devaluation of the 
naira has made rubbish of that policy. 
But how does the government care? 
It has gone ahead with the imple-
mentation of the policy charging 35 

percent import duty and another 35 
percent surcharge, making it a total of 
70 percent of the market price of the 
vehicle. The new charge, which ap-
plies to a unit of any imported vehicle, 
irrespective of the model or brand, 
makes importation through the land 
borders (smuggling) far cheaper than 
through Nigerian seaports. 

But it is not only the people that 
are suffering. By implementing such 
punitive tariff regime on imported 
vehicles, the government has ceded 
most of the revenues it should be 
making to Benin Republic, which 
has taken advantage of the Nigerian 
government’s irrational policy action 
to lower its duty on imported vehicles. 
What is more, the current structure 
now provides a rich avenue of cor-
ruption to customs’ officials who give 
genuine customs’ documents to these 
smuggled vehicles for a fee.

We are baffled that the govern-
ment can be so retrogressive and 
almost irrational in policy decisions. 
The lack of effective demand for 
new cars has stymied any plans to 
establish vehicle assembly plants in 
Nigeria. The plan is now helping to 
price out used cars from the reach of 
Nigerians. that is most retrogressive 
and should be stopped. 

The endangered Nigerian middle-class
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The Nigerian complaint

In Association With

Research points to a 
new explanation of 
“Dutch disease”
Resource riches stunt the banking sector as 
well as pushing up exchange rates

IN 1959 geologists discovered 
2.8trn cubic metres of natural 
gas—the largest field in Eu-

rope—under the city of Groningen 
in the Netherlands. Cheap gas and 
free-spending energy firms were 
thought to be good news for the 
entire Dutch economy. But higher 
gas-export prices in the 1970s 
raised the value of the guilder by a 
sixth, hitting the competitiveness of 
Dutch manufacturing and services. 
In 1977 The Economist dubbed this 
economic curse “Dutch disease”.

Other resource-rich countries 
have tried to avoid this trap. Some 
have adopted fixed exchange rates 
to prevent their currencies appre-
ciating. Others save capital inflows 
in sovereign-wealth funds to avoid 
distorting their economies. Yet 

Continues on page 15Continues on page 16
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many still have underdeveloped 
non-commodity sectors. And de-
spite having plenty of cash to invest, 
banks are particularly affected.

Two recent IMF papers point 
to a new explanation of why com-
modity exporters have such stunted 
banks. The problem, they find, is 
less the commodity income itself 
than the sudden changes in it. The 
first paper* looks at data on trade 
and financial stability for 71 com-
modity exporters between 1997 
and 2013. It finds a very strong 
relationship between negative 
commodity-price shocks and signs 

M
I T C H  M C C O N-
NELL was visibly 
distraught after the 
Republicans’ “skin-
ny repeal” of Obam-

acare was defeated in the Senate, 
but he was not too out of sorts to 
get in a dig at Europe. The major-
ity leader wondered acidly what 
ideas Democrats might have for 
fixing American health insurance, 
and noted that most Democratic 
senators had voted “present” on a 
bill proposing that America should 
embrace a single-payer system. “Ap-
parently they didn’t want to make a 
decision about whether they were 
for or against socialised medicine. A 
government takeover of everything. 
European health care,” Mr McCon-
nell said. These things, he implied, 
were all connected, and very bad.

Mr McConnell’s syllogism, 
equating single-payer health in-
surance systems with socialism, 
government and Europe, rests on a 
set of deep archetypes. It can trace 
its roots back more than a century, 
to the days when Gilded Age rail-
road barons fulminated against 
the leftist European immigrants 
who, they believed, were infecting 
America with communism. But it 
makes no sense in the context of 
the health-insurance debate. In the 
first place, it gets its terms all wrong. 
A single-payer system is socialised 
health insurance, not “socialised 
medicine”: in many countries with 
single-payer systems, such as Can-
ada, most medical providers are 
private, for-profit businesses. It does 
not imply a “government takeover 
of everything”, or even of all health 
insurance. In France, Spain, Brit-
ain and elsewhere, single-payer 
government-provided insurance co-
exists with private health-insurance 
industries supplying supplemental 

The expanding universal 

The fix for American health care can be found in Europe

policies for those who want extra 
coverage.

Nor is single-payer health insur-
ance synonymous with “European 
health care”: not just because insur-
ance is not care, but because much 
of Europe does not have a single-
payer system. European countries 
that do not have single-payer health 
insurance include Switzerland, the 
Netherlands and an obscure repub-
lic called Germany. These countries 
achieve universal coverage through 
a mix of private, for-profit and 
not-for-profit insurers. This private-
public combination may sound like 
the sort of ideological breakthrough 
that could serve as a compromise 
between Democrats and Repub-
licans. But it isn’t new. Germany 
has been using some variety of this 
model ever since it invented public 
health insurance, 134 years ago, 
during the administration of Otto 
von Bismarck.

In fact, what is interesting about 
European schemes for universal 
health insurance is precisely their 
variety. The systems fall into three 
paradigms. In the first, the gov-
ernment takes over both health 
insurance and the provision of 
care, employing doctors and run-
ning hospitals. In the second, the 
government provides universal 
health insurance, but leaves much 
of the provision of care to the private 
sector. (This is the “single-payer” 
model to which Mr McConnell re-
fers.) In the third, the government 
leaves both insurance and care to 
the private sector, but uses regula-
tion, government subsidies and an 
individual mandate to guarantee 
that everyone is covered.

Most countries fall somewhere 
between these three. Britain, Italy, 
Spain and Sweden essentially use 
the first system. Everyone is en-
rolled in a national government-run 

health system, most health care is 
paid for by the government, usu-
ally free of charge, and most doctors 
work for the public health service. 
But there are also some private doc-
tors and hospitals, and private insur-
ers offering supplemental plans for 
those who can afford them.

France’s health-insurance sys-
tem, like Canada’s, is mostly based 
on the second paradigm, the “single-
payer” concept. Doctors are mostly 
private, but the basic insurance 
schemes that provide universal cov-
erage are government-funded. Most 
people in France top up their cover-
age with supplemental private insur-
ance plans. Germany, meanwhile, 
falls somewhere between paradigms 
two and three: most citizens are cov-
ered by government-administered 
schemes, but those earning above a 
certain threshold can choose to buy 

Policymakers should take a close look



In Association With

of financial fragility that increase 
the likelihood of severe banking 
crises.

A new paper** extends this 
idea. It takes data for 68 develop-
ing countries between 1980 and 
2014 and finds, strikingly, that 
bank lending was crimped not only 
during sudden falls in commod-
ity prices, but also during sudden 
rises. Investing in and lending to 
the commodity sector became so 
seductive that loans to the private 
sector as a share of GDP, bank 
deposits and liquidity ratios all fell.

This story, of banks starving 
other industries of credit during 
commodity booms, as well as in 
downturns, is surprisingly com-
mon, says Montfort Mlachila, one 
of the papers’ authors. Nigeria is an 
example. An oil-price dip in 1998 
forced 28 banks to close. Another 
in 2009 caused a further ten to 
collapse. Low prices since 2014 
mean Nigeria today again risks a 
banking crisis.

This discovery may also help 
explain economic underdevelop-
ment. History shows that banking 
crises—which starve firms of credit 
in their aftermath—result in deeper 
recessions, with much slower 
growth after they end, than other 
types of slump. So strengthening 
financial stability should aid eco-
nomic growth.

The second paper finds that 
democracies receive a smaller hit 
from commodity shocks than other 
regimes. Maybe they are better 
at curbing corruption, which can 
skew lending even more towards 
the commodity sector. But build-
ing democracy takes time. It may 
be easier to use macroprudential 
policies to rein in overlending to 
the commodities sector during the 
boom years. That lesson applies to 
developing economies as well as 
advanced ones.

* T. Kinda, M. Mlachila and R. 
Ouedraogo, “Commodity Price 
Shocks and Financial Sector 
Fragility”, IMF Working Paper No. 
16/12 (February 2016).

Continued from page 14

Research points to a new 
explanation of “Dutch... 
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T
HE Korean Central 
News Agency (KCNA), 
the mouthpiece of Kim 
Jong Un’s bloodthirsty 
regime in North Ko-

rea, is not known for nuance. Its 
propagandists were kept busier 
than usual last week, hammer-
ing out tirades against economic 
sanctions imposed by the UN in 
response to Mr Kim’s unrelenting 
missile tests. Reports threatened 
America with “nuclear weap-
ons of justice”. A typical article 
warned that: “It is a daydream 
for the US to think that its main-
land is an invulnerable Heavenly 
kingdom.”

American presidents used to 
brush off such bombast. Not so 
Donald Trump. Speaking off-
the-cuff at one of his golf clubs, 
he chided North Korea for its 
threats, pledging to meet further 
provocations “with fire and fury 
like the world has never seen”. 
Even the hyperbole-prone hacks 
of the KCNA seemed to think this 
was a little strong. They accused 
America of “war hysteria” and 
ticked off the president for being 
“reckless”. Just hours later, the Ko-
rean People’s Army claimed to be 
“carefully examining” a strike on 
Guam, a Pacific island that hosts 
a large American military base.

North Korea’s neighbours are 
jittery. Moon Jae-in, South Ko-
rea’s president, called for a “com-
plete” overhaul of his country’s 
armed forces. Japan’s defence 
ministry published a 563-page re-
port charting how the threat from 
the North reached a “new stage”. 

As usual, it’s not quite clear whether he meant it

A day after Mr Trump’s outburst, 
China appealed for calm.

The sanctions that sparked 
this exchange of rhetorical fire 
were a rare example of co-oper-
ation between China, America 
and Russia. The UN Security 
Council unanimously endorsed 
the crackdown a week after North 
Korea’s second test of an in-
tercontinental ballistic missile 
(ICBM), which could soon enable 
Mr Kim to order a nuclear strike 
on an American city.

The new restrictions ban pur-
chases of North Korean coal, iron, 
lead and seafood (the country’s 
main exports). According to some 
estimates, this will deprive the 
regime of $1bn a year—a third 
of its foreign earnings. The sanc-
tions also prohibit governments 
around the world from admitting 
any more North Korean workers, 
as the regime pockets most of 
their wages.

Seventh time lucky
Yet sanctions have not brought 

the Kim family to heel in the past. 
This is the sixth tightening of 
them since the UN first imposed 
them in 2006, after Mr Kim’s 
father, Kim Jong Il, conducted 
a nuclear test. North Korea has 
since carried out four more tests. 
The regime has grown adept at 
dodging the restrictions, using 
illicit slush funds in China to 
finance business partnerships, 
says John Park of Harvard’s Ken-
nedy School of Government. The 
higher commissions on offer for 
such risky transactions simply 
attract more capable middlemen, 

he adds. Enforcement has been 
patchy: of the UN’s 193 members, 
only 77 have reported on their 
implementation of the previous 
round of sanctions, adopted in 
November.

China, which accounts for 
more than 90% of North Korea’s 
trade, has promised to apply 
the new restrictions “fully and 
strictly”. But they do not include 
the one measure thought likely 
to cause Mr Kim real difficulty: 
a curb on the North’s imports of 
oil. They are unlikely, therefore, 
to convince Mr Kim to give up 
his weapons, but some Korea-
watchers hope they may inflict 
enough pain to bring him to the 
negotiating table at least.

Sanctions will only work if they 
are part of a “cohesive, clearer 
strategy”, argues a report by the 
Brookings Institution, an Ameri-
can think-tank. But analysts ac-
cuse the Trump administration 
of sending mixed messages. 
Only a week before Mr Trump’s 
inflammatory remarks, Rex Til-
lerson, his secretary of state, had 
reassured North Korea, calling 
for talks and insisting, “We are 
not your enemy, we are not your 
threat.” Mark Fitzpatrick of the 
International Institute for Strate-
gic Studies, another think-tank, 
says a response to the nuclear 
threat requires “carefulness and 
co-ordination”, which are “not 
Trump hallmarks”.

Far from talking the regime 
down, Mr Trump’s bombastic 
(indeed, Kim-like) rhetoric risks 

making allies nervous while do-
ing nothing to persuade the North 
Korean leader to take his foot off 
the missile-testing accelerator. 
His statement appears to suggest 
that America is prepared to retali-
ate against North Korean threats, 
not just hostile actions, such as an 
attack on Seoul, points out Evans 
Revere, a former American dip-
lomat who took part in the most 
recent negotiations with North 
Korea. “If we’re going to respond 
with nuclear weapons every time 
the North Koreans say something 
outrageous, there are going to be 
a lot of nuclear weapons flying 
through the air,” he says.

Mr Trump should follow up 
the sanctions with an offer of 
talks, even though the former 
goal of denuclearisation is now 
vanishingly remote. On the cam-
paign trail last year, he said he 
would be willing to chat with Mr 
Kim over a hamburger. Now that 
blood-curdling barbs are flying 
across the Pacific, Mr Fitzpatrick 
believes, “It’s time to have that 
hamburger.”

This article appeared in the 
Asia section of the print edi-
tion under the headline “Tone 
Defcon”

You’ve seen the news, now 
discover the story

Get incisive analysis on the 
issues that matter. Whether you 
read each issue cover to cover, 
listen to the audio edition, or scan 
the headlines on your phone, 
time with The Economist is al-
ways well spent.

Tone Defcon

Donald Trump threatens North Korea with “fire and fury”
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The fix for American health care can...

T
HERE seems to be no end 
to the legal troubles piling 
up around Israel’s prime 
minister, Binyamin Netan-
yahu, his family and close 

circle. In the space of a week his for-
mer chief of staff, Ari Harow, signed 
a witness deal with the prosecutor’s 
office and police confirmed that they 
are investigating a case of bribery, 
fraud and breach of trust in which Mr 
Netanyahu is a suspect. His wife Sara 
has been questioned by police over 
allegations of misuse of public funds 
and his son Yair has been sued for 
libel over a post on Facebook.

Mr Harow, who worked with 
Mr Netanyahu for more than a 
decade, agreed to testify in return 
for a reduced sentence in his own 
trial on charges of defrauding the 
tax authorities. His testimony is ex-
pected to serve as evidence against 
Mr Netanyahu, who is suspected of 
receiving illicit gifts from business-
men. The prime minister is also 
suspected of a backroom deal in 
which he offered to limit the distri-
bution of Israel Hayom (a free sheet 
financed by Sheldon Adelson, an 
American billionaire and supporter) 
in exchange for favourable coverage 
in a newspaper owned by Arnon 
Mozes. On August 7th Israel’s high 
court ruled that Mr Netanyahu must 
make public records of phone calls 
with Mr Adelson.

Mr Harow may also shed light on 
two other, potentially more serious, 
investigations that involve close 
associates of Mr Netanyahu. His 
personal attorney of nearly four de-
cades is suspected of taking bribes in 
return for facilitating the sale of Ger-
man submarines and warships to the 
Israeli navy. Another former chief of 
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Israel’s prime suspect

How long can the prime minister hang on?
Binyamin Netanyahu’s legal troubles are mounting

staff, Shlomo Filber, was suspended 
from his job at the communications 
ministry over accusations that he 
provided Israel’s largest telecom 
company with confidential docu-
ments from which it stood to gain. 
The prime minister, so far, is not a 
suspect in either case.

Weekly protests aim to keep the 
pressure on Avichai Mandelblit, 
the attorney-general. Neverthe-
less, the investigations involving 

Mr Netanyahu have dragged on for 
over a year. Meanwhile, the prime 
minister and his supporters have 
adopted Trumpian tactics. On his 
social media accounts Mr Netanyahu 
has branded the Israeli press as “fake 
news”; loyalists accuse it of trying 
to bring down the elected govern-
ment. Even right-wingers who have 
been critical of Mr Netanyahu in the 
past have fallen dutifully into line. 
“Neither the media, nor the protests 

against the attorney-general should 
decide, only facts [should]”, said Naf-
tali Bennett, the education minister, 
who is seen as a political rival of the 
prime minister. “We’re supporting 
the Netanyahu government and my 
assessment is that elections will take 
place on time in 2019.”

Despite the intensifying investiga-
tions, Mr Netanyahu may well hold 
on that long. Once the police wrap 
up their probes, it will be up to the 

attorney-general to make the call on 
indictments after holding hearings 
with the suspects. The process can 
take months. And even if indicted, Mr 
Netanyahu says he plans to remain in 
office and fight the charges. Under 
Israeli law the prime minister is not 
required to resign unless convicted. 
As long as his coalition of right-wing 
and religious parties sticks together, 
he is unlikely to be forced out before 
the next election.

private health insurance.
Finally, in the Netherlands and 

Switzerland, health insurance is 
handled almost entirely by private 
insurance companies, and doctors 
and hospitals are generally pri-
vate. Coverage is universal because 
citizens are legally obliged to buy it, 
which ensures that healthy people 
stay in the system, holding insur-
ers’ costs down. The government 
keeps premiums affordable by 
pumping in generous subsidies, 
and bars insurers from rejecting 
those with pre-existing conditions. 
It also regulates providers in order 
to control expenses.

Socialism in one country
If this last variant sounds famil-

iar to Americans, that is because it 
is essentially the same as Obam-
acare. One salient difference is 
that because the Netherlands and 
Switzerland provide more subsi-
dies, premiums are much lower. 

rible bargain even if their resulting 
health was as good as that of Euro-
peans. In fact, it is worse. Europeans 
have longer life expectancy than 
Americans. Fully 28% of Americans 
have multiple chronic health prob-
lems (such as diabetes or arthritis), 
more than in any European country. 
America does manage to outper-
form most European countries on 
cancer mortality, though even there, 
Sweden does better. Even on that 
hoary measure of public health, 
adult height, America fails. A survey 
of the youngest mature adults (born 
in 1996) shows that the latest cohort 
of Americans are shorter than the 
French.

But the main reason why Mr 
McConnell should hesitate before 
dismissing “European health care” 
is not so much its effectiveness as 
its variety. There are not that many 
ways to achieve universal health 
insurance coverage in a country. 
Fundamentally, the government 
must either provide it directly, or 

Continued from page 14 regulate and subsidise the insurance 
industry to do it. For any variant one 
can imagine, some European coun-
try has probably tried it out.

They also enforce the mandate 
more strictly. As a result, they 
manage to insure over 99% of their 
citizens, whereas America insures 
only about 90%.

All this may seem terribly com-
plex. In fact, European countries’ 
health-insurance systems are, 
without exception, simpler than 
America’s, which is a bewilder-
ing hodgepodge of private and 
public systems. For those over 65, 
America has a single-payer system, 
Medicare, that dishes out taxpayer 
money to for-profit private health-
care providers with virtually no 
cost controls. For those earning be-
low a certain threshold (which var-
ies by state), there is another sin-
gle-payer system, Medicaid, that 
does have cost controls. For those 
who have served in the armed 
forces, America has a single-payer 
system, the Veterans’ Administra-
tion; some veterans are treated at 
government-run hospitals, as with 
Britain’s National Health Service. 

For those who are employed by 
businesses above a certain size, 
America requires employers to 
provide private insurance subsi-
dised by a regressive tax break. For 
those who earn too much for Med-
icaid but whose employers do not 
provide insurance, America has 
Obamacare: a heavily regulated, 
government-subsidised system of 
private insurance exchanges with 
an individual mandate, like the 
Netherlands and Switzerland.

That complexity contributes 
to costs. America spends vastly 
more on administration: 8% of 
health spending, versus 2.5% in 
Britain. As of 2013, Duke Univer-
sity hospital had 400 more billing 
clerks (1,300) than hospital beds 
(900). Americans also consume 
more health care. The result is 
that health care manages to chew 
up about 17% of GDP without even 
covering everyone. (No European 
system costs more than 12% of GDP.) 
Americans would be getting a ter-
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Zenith Bank’s H1 earnings ride on FX 
momentum to beat analysts forecast 

Z
enith Bank Plc, Ni-
geria’s second big-
gest lender by mar-
ket capitalisation, 
has posted a profit 

after tax of N75.32 billion for 
the first half ended June 30 
2017, 112 per cent increase 
from the profit recorded in cor-
responding quarter of last year. 

Analysts had expected low-
er earnings for the tier-1 lender 
for the half year. 

The growth in profit was 
driven by strong performance 
of the banks trading income 
that rose over 5,000 per cent 
to N65.32 billion, the high-
est growth since 2013. The 
bank sustained a trading loss 
amounting to N864 million in 
the first half of 2016.  

Analysis of the bank’s au-
dited financial statement re-
leased on the Nigerian Stock 
Exchange last week showed 
that income from foreign ex-
change trading comprised 
71 per cent of gross trading 
income.

Eb e n eze r  O nyeag w u , 
deputy managing director, 
Zenith Bank, said in a media 
chat on Friday that the bank 
leveraged its strong liquid-
ity position capture value for 
shareholders.  

“We maintained huge li-
quidity buffers in both foreign 
currency and the local curren-
cy to derive value from trading 
on some derivative products in 
the market,” said Onyeagwu. 
“What we are continuously 
looking for niche opportuni-
ties that can help us extract 
value from the huge liquidity 

INNOCENT UNAH

NSE sees return of investors as market capitalisation increases by N33bn

Activities on the Nige-
rian Stock Exchange 
(NSE) on Friday re-
turned back on a 

positive territory with the 
market capitalisation increas-
ing by N33 billion.

The market capitalisation 
of sub-Saharan Africa’s second 
largest bourse, which opened 
at N13.133 trillion, increased 
by 0.25 per cent to close at 
N13.166 trillion. Also, the All-

Share Index rose by 95.75 points 
to 38,198.60 compared with 
38,102.85 achieved on Thursday.

A breakdown of the price 
movement chart indicated that 
Lafarge Africa lead the gainers’ 
table with a gain of N3 to close 
at N63 per share.

Unilever Nigeria shed 
N2.20 to close at N45.25, while 
Stanbic IBTC garnered N1 to 
close at N41 per share.

Nigerian Breweries also 

gained N1 to close at N191 
and Guinness appreciated by 
50k to close at N91.50 per share.

Ambrose Omordion, chief 
executive officer of Invest-
Data Ltd., said that the market 
had succumbed to selling 
pressure on Thursday as in-
vestors sought to cash out on 
gains from the recent bullish 
trend of the market. This 
move had halted the month-
to-date seven-day rally.

we have.”
Interest income rose 45 per 

cent in the period to N262.26 
billion in the period, but was 
subdued interest expense that 
spiked 127 per cent on the 
back of cost of time deposits. 
The bank’s net interest income 
increased by 9 per cent in the 
period. 

The operating environment 
of lenders in Africa’s biggest 
economy has been tough as the 
federal government contuse to 
borrow at high interest rates 
that have seemed to crowd out 
lending to the private sector. 

“The high interest environ-
ment has put pressure on our 
interest income,” Onyeagwu 
explained. 

Analysts at Lagos-based 
CSL Stockbrokers alluded to 
the possibility of a different 
cause of the rise in interest 
expense.  

“We do not believe the high 
interest rate environment can 
totally account for this growth,” 

said CSL analysts in a ‘quick 
take’ report released on Zenith’s 
result last Friday. 

Fee and commission in-
come grew 23 per cent year 
over year (yoy) on the back of 
fees on electronic products and 
to a smaller extent, credit re-
lated fees and commissions on 
agency and collection services.

Impairments were up 198 
per cent year yoy, while cost of 
risk (COR) increased signifi-
cantly to 3.6 per cent.

“This compares to our 1.5% 
estimate for financial year 
2016,” said CSL.  “This may be 
due to Zenith’s exposure to 
some local Oil & Gas compa-
nies.”

Analysts said that Zenith 
still has significant exposures 
to Seplat (US$241m) and Aiteo 
(US$295m). The bank also has 
significant exposure to Etisalat.

On the value of loan loss 
provision and impairment, you 
recognise that we have been 
operating in a very challenging 

environment and Zenith is not 
isolated, Onyeagwu said. 

So what we have done is to 
recognise the impact of the re-
cession. And the fact that some 
specific sectors of the economy 
have experienced some level of 
deterioration, so we felt it was a 
prudent thing to do. 

Onyeagwu maintained a 
positive expectation for the 
bank’s performance in the 
second half of the year. 

“We think it’s sustainable. 
We will continue to do what 
we’ve been doing, maintain the 
strong liquidity buffer,” he said. 
“Our capital adequacy ratio is 
strong and the liquidity buffers 
are also very strong to take up 
emerging opportunities.” 

The bank declared an in-
terim dividend of 25 kobo, in 
line with market expectations. 

We expect a much higher 
dividend at the end of the year, 
CSL analysts said. “We have 
a buy a buy rating on Zenith 
Bank.”

Omordion said that profit-
taking was an integral part of 
any equity market especially 
in a recovering market.

On the other hand, Nestle 
topped the losers’ table de-
clining by N8.01 to close at 
N120.80 per share.

Conoil trailed with a loss 
of N1.71 to close at N32.59 
and 7UP Bottling lost N1.04 
to close at N96.96 per share.

Guaranty Trust Bank shed 

. . . As trading income hits 5-year high

42k to close at N39.60, while 
Dangote Flour dipped 29k to 
close at N6.38 per share.

A total of 353.65 million 
shares valued at N6.30 billion 
were exchanged by investors 
in 4,079 deals.

This was against a turnover 
of 362.67 million shares worth 
N5.59 billion traded in 4,055 
deals on Thursday.

Guaranty Trust Bank was 
the toast of investors having 

accounted for 61.83 million 
shares valued at N2.46 billion.

It was followed by UBA 
with 50.89 million worth 
N498.98 million, while Zenith 
international Bank sold 49.37 
shares valued at N1.19 billion.

Access Bank accounted 
for 40.98 million shares worth 
N428.66 million and Fidel-
ity Bank traded 20.38 million 
shares valued at N27.94 mil-
lion.
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G
renadines Homes, 
a member of Palton 
Morgan Holdings, 
recently signed on 
Cappa & D’Alberto 

as the main building contractors 
for the Atlantic Resort, an ultra-
modern estate project worth 
over N40 billion. The project is 
expected to be a boost to the 
Nigerian economy as it would 
attract both local and foreign 
direct investments while also 
providing numerous employ-
ment opportunities.

Femi Banwo, chairman, 
Palton Morgan Holdings, said 
at a brief contract signing cer-
emony at the company’s Lagos 
head office that to remain ahead 
in the game, “we chose to align 
with partners that share our vi-
sion, passion and commitment 
to advancing lives and excellent 
delivery”.

“We opted for HOK Archi-
tects, famous for their work on 
The Emirates Stadium among 
other edifices across the world 
to create a unique design. We 
are also working with Brash 
Brands; they branded the Burj 
Khalifa, the tallest building in 
the world,” he said.

This decision, according 
to Banwo, was informed by 
the fact that The Atlantic Re-
sort is conceived not just to 
redefine the Nigerian skyline 
but to confer on it a uniquely 
dignifying identity and boost 
the quest for megacity status 
by Lagos State.

“This project is being 
handled by the best in class 
consultants and profession-
als. And each contractor and 
partner has been carefully 
chosen because the objective 
is to construct to the highest 
quality. Hence, we are using 
Cappa & D’Alberto, a firm 
with experience, having been 
here since 1932, whose tenac-
ity for excellent delivery has 
earned a high reputation for 
breathing life into complex 
architectural designs with high 
levels of comfort and safety 

guaranteed,” he said.
Adeyinka Adesope, group 

managing director, Palton Mor-
gan Holdings, described the 
project as part of the company’s 
efforts to actualise the burning 
desire to play an active role in 
the transformation of Lagos into 
a megacity.

“The vision driving this 
project is to build an iconic 
world-class project that will 
be the pride of the nation, a 
project that every Nigerian 
both home and abroad can be 
proud of while also meeting 
the taste and lifestyle aspira-
tions of discerning individu-
als, irrespective of nationality 
or creed, and I can see today 
that we are achieving that,” 
Adesope said.

The Atlantic Resort will be a 
luxury destination that will boast 
of world-class amenities and, 
according to Adesope, the retail 
spaces will deliver a premium 
lifestyle offering, while the ex-
clusive offices will be built to a 
grade ‘A’ specifications.

 The Atlantic Resort is located 
on the serene Water Corpora-
tion Drive, off Ligali Ayorinde 
Street, Victoria Island Annex. 
The first phase of the project sits 
on approximately 20,000 square 
metres of land with eco-friendly 
surrounding and circulation. 
The project will accommodate 
various classes of residential 
floors, hotel apartments, and 
office spaces.

Other consultants on the 
project include ECAD, as ar-
chitectural designers and also 
project manager, CA Associates 
as mechanical and electrical 
consultant, MOA as structural 
engineer, and Tillyard as the 
quantity surveyor.

The company is optimistic 
that when completed, the es-
tate would deliver a beautiful 
convergence of a residential 
and commercial complex with 
world-class hospitality and rec-
reational facilities provided for.

Grenadines Homes is a real 
estate development company 
dedicated to reinventing the 
concept of home-ownership 
in Nigeria. 

CHUKS OLUIGBO

Grenadines Homes moves 
to boost economy with 
N40bn Atlantic Resort
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Visa partners Uber for seamless 
digital payment on rides

U
ber, the technol-
o g y  c o m p a n y 
that totally trans-
formed the trans-
portation indus-

try by providing on demand 
cabs through a mobile ap-
plication, has announced its 
partnership with Visa, a global 
payments technology com-
pany. The partnership seeks to 
significantly grow digital com-
merce across Africa.

 According to Uber, the 
multi-year strategic agreement 
leverages both technology 
platforms to encourage the 
use of electronic payments 
among consumers across the 
continent.

 The company revealed that 
under the agreement, Visa will 
work with its financial institu-
tion partners to set up their 
debit and credit portfolios 
for eCommerce. This will en-
able faster adoption of digital 
payments in the region, new 
revenue streams for banks and 
merchants, and create the plat-
form for market leading digital 

JuMoke Akiyode 

AB Inbev boosts security 
in Anambra, environs

Anheuser-Busch In-
Bev (AB InBev) has 
donated six (6) Mit-
subishi L200 pickup 

Patrol vehicles to the Nigerian 
Police and the Federal Road 
Safety Commission (FRSC), 
as part of its effort to creating 
a safer and better community. 
The vehicles were presented 
to the Commissioner of Po-
lice and the Sector Com-
mander of the FRSC at the 
Intafact Beverages facility in 
Onitsha, Anambra state.

During the handover cer-
emony which took place at 
its Onitsha office, Andries du 
Plessis, Managing Director, 
AB InBev in Nigeria and Gha-
na, noted that the donation of 
vehicles was in keeping with 
AB inBev’s commitment to 
creating a better world.

Garba Umar, Commission-
er of Police in Anambra State, 
while receiving the vehicles 

thanked AB InBev for its kind 
gestures as for recognizing 
that keeping the communities 
safe is a collaborative effort 
between the Government, 
citizens and organisations 
just like AB InBev has dis-
played especially in the wake 
of the unfortunate incident 
that took place recently. He 
also noted that the vehicles 
would go a long way in ensur-
ing that the communities are 
safe especially as Anambra 
gubernatorial election ap-
proaches. Umar further noted 
that funding has always been a 
major setback and enjoins the 
private sector to partner with 
the government so as to have 
a safe community.

The Sector Commander, 
Federal Road Safety Corps 
(FRSC) in Anambra, Sunday 
Ajayi said that the donation of 
vehicles to its command will 
help his men in carrying out 
their duties such as prevent-
ing and minimizing accidents 
on the highway especially 

as the ‘ember’ months ap-
proaches.

On his part, Michael Da-
ramola, the Legal and Cor-
porate Affairs Director for 
AB InBev Nigeria and Ghana 
said that as a responsible 
organization AB InBev shall 
continually strive to create a 
better world in line with its 
corporate belief. Speaking 
further, he noted that their 
Better world policy is hinged 
on a growing world, a cleaner 
world and a healthier world.

“This principle has guided 
us as a company in deciding 
how to be an active partici-
pant in our immediate com-
munity as this policy has seen 
us meaningfully engage the 
young people so they would 
be stay out of crime while 
growing the economy”.  

Anheuser-Busch InBev 
(AB InBev) is the parent 
company of International 
Breweries Limited, Intafact 
Beverages Limited and Pabod 
Breweries Limited in Nigeria.

companies like Uber to offer 
great app-based commercial 
experiences to more customers. 
In parallel, Uber and Visa will 
offer new and existing riders 
across Nigeria special deals with 
the use of their Visa card. 

 In a press release, Uber said 
it “constantly works towards 
ensuring a seamless and con-
venient app experience, and 
offering seamless payment 
options to riders is a big part of 
this. The Uber/Visa partnership 
will ensure riders have more 
flexibility to pay in the way they 
are most comfortable, while 
enjoying free rides when they 
use their Visa card.”

 Alon Lits, General Manager 
for Uber Sub-Saharan Africa 
said that; “ensuring riders have 
access to simple and convenient 
payment options is crucial, 
which is why our partnership 
with Visa makes a whole lot of 
sense. It’s a win-win for both rid-
ers, who have flexible payment 
options and will accumulate 
free rides, but also for driver-
partners as this will increase 
demand which results in more 
trips,” Lits added.

 Andrew Torre, Group Coun-

try Manager, Sub-Saharan Af-
rica for Visa said; “Visa’s pur-
pose is to be the best way to 
pay and be paid, for everyone, 
everywhere. Everything we 
do as an organisation aims to 
live up to this promise. Visa is 
always looking to align with 
like-minded brands that will 
help bring our cashless vision to 
life, and ensure that consumers 
have multiple payment options 
to best suit their everyday lives. 
Our partnership with Uber is no 
different – African consumers 
want great customer experienc-
es; whether face-to-face, online, 
or in app, they want to live their 
lives without barriers. Uber and 
Visa are going to remove those 
barriers in Africa, making it 
easier and more convenient to 
pay for a ride, and help people 
get to where they want to be.” 

Uber says that during the 
promotion period, new riders 
will get discounts off their first 
two rides. Existing riders who 
choose to pay with Visa will 
get a complimentary trip every 
sixth ride. All riders need to do 
is link their Visa card in the pay-
ment option of their Uber app 
before they initiate their trip.

FRANk uZueGBuNAM

L-R George Orjih,  editor-in-chief, Christian Medical and Dental Association (CMDA) University of Nigeria 
Teaching Hospital Chapter; Kennneth Obasi Eze, guest speaker; Chidimma Obasi-Eze,  member 
editorial board, CMDA, and Okezie Ibeleme , president, CMDA, during the CMDA’s 2017 seminar at 
UNTH, Enugu , Enugu State

L-R: Michael ‘MC Ogbolor’ Uba; Jaiyesimi Ibukunoluwa,  Mr Dowell’s Friendship Party Winner; Temitope 
Adenle, brand manager, Mc Dowell’s; Christianah James, Mr Dowell’s Friendship Party Winner, and 
Comedian Bovi at the presentation of the N1m cash prize to the winners at the Mr Dowell’s friendship 
party  in Lagos.
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     In the just concluded week, the Federal Executive Council (FEC) on Wednesday 
approved the 2018-2020 Medium-Term Expenditure Framework (MTEF) and Fiscal 
Strategy Paper (FSP), which projects GDP growth rates 3.5%, 4.5%, and 7% for 2018, 
2019, and 2020. The MTEF also put crude oil projection for 2018 at 2.3 million 
barrels per day (bpd) – comprised of 1.8 million bpd in regular crude and 500,000 
bpd in terms of condensate –, projected price of USD45 per barrel and an exchange 
rate of N305/USD. Realisation of the projected crude oil output appears feasible by 
that Nigeria’s crude oil production increased month-on-month by 2.0% to 1.748 
million barrels per day (bpd) in July, according to Opec’s secondary sources,  while 
the Federal Ministry of Petroleum Resources reported that Nigeria’s average oil 
production, including condensates, increased to 2.06 million bpd in July (from 2.05 
million bpd in June) as the country continued to ramp up production. Nigeria’s oil 
output is also expected to receive a boost by Q3 2017 with the anticipated coming 
on stream of Pan Ocean’s 160,000 bpd capacity Amukpe-Escravos Pipeline Project 
(AEPP) in Delta State as an alternative to the key but often distrupted Trans Forcados 
Pipeline (TFP). In a related development, FEC also approved the restructuring of 
Nigeria’s debt profile from short term debt to medium term debt as part of its broader 
2016 debt management strategy to rebalance the country’s debt portfolio in favour 
of longer maturing debt. Specifically, the Federal Government intends to refinance 
existing treasury bills obligations with cheaper Eurobonds and thereby encourage 
banks to give more loans to private investors and consequently force down interest 
rates. The strategy is designed to achieve, among others, a reduction in the rate 
of debt servicing via issuance of longer tenored but cheaper debt instruments at 
the international capital markets; which would free up more space for increased 
private sector participation in the domestic debt market. Currently, the rate of debt 
servicing is rather expensive as treasury bills are priced at around 18% per cent par 
annum compared to Nigeria’s sovereign Eurobonds priced at around 7% per annum. 

 ECONOMY: Federal Government Approves 2018-2020 
MTEF, Pursues 2016 Debt Management Goal…

EQUITIES MARKET: NSE ASI Closes Bullish on 
Susuatined Investors’ Confidence…

POLITICS: Interior Ministry Pursues Law to Quell 
Hate Speech…

In Q1 2017, Federal Government’s revenue was 1.28 times its debt serivice given 
retained revenue of N608.10 billion (lower than 1.38 times in Q1 2016 given retained 
revenue of N587 billion). Of the debt service obligation, interest on Treasury Bills 
constituted about 22% or N102.31 billion of total debt service of N475.06 billion in 
Q1 2017 – lower than 31% or N132.70 billion in Q1 2016. The new debt management 
strategy also aims to reduce refinancing risk as it increases Average Time-to-Maturity 
(ATM) for the total debt portfolio to a minimum of 10 years, (against 7.15 years as 
at end of 2015). Obtaining a sustainable debt profile would appropriately match 
liquidity requirements for long tenored infrastructural development in the country. 
Ultmiately, debt mixed is expected to be in the ratio 75:25 in favour of long term 
debt (as against 68:32 as at Q1 2017 when FGN Bonds constituted 68% or N8.17 
trillion and Treasury bills accounted for 30% or N3.6 trillion. In addition, the new 
strategy aims to lengthen the maturity profile of the domestic debt portfolio through 
reduction in the issuance of new short-dated debt instruments or refinancing 
of maturing treasury bills with external financing or both. Hence, government’s 
medium term strategy aims to achieve an optimal debt composition of 60:40 for 
domestic debt and external debt respectively (against 84:16 as at end of 2015), 
while taking into account the need to moderate foreign exchange risk in the short to 
medium-term especially with regards to obligaitions to foreign portfolio investors. 
Overall, we view the move by the economic managers as a positive one, especially 
as it is expected to enhance Nigeria’s balance of payments position, improve public 
sector finance, and create room for growth in the real sector amongst other things.FOREX MARKET: Naira/USD Rates Move in Mixed 

Directions Across the Market Segments …

Cowry Weekly Stock Recommendations As At  Friday 14 August  2017

In the just concluded week, the local currency appreciated week-on-week at 
the interbank segement by 1.54% following CBN’s intervention of USD195 million 
into the Foreign exchange market (FOREX) of which USD100 million was allocated 
to Wholesale (SMIS), USD50 million was allocated to Small and Medium Scale 
Enterprises and USD45 million was sold for invisibles. The Naira also strengthened 
at the Investors & Exporters Forex Window (I&E FXW) by N0.45 to N364.78/
USD. However, the Naira depreciated at the Bureau De Change and Parallel 
market segments by 0.83% and 0.55% to N364/USD and N367/USD respectively. 
Meanwhile, dated forward contracts at the interbank OTC segment suggested 
future appreciation of the Naira amid a slight increase in the foreign exchange 
reserves – external reserves increased week-to-date by 0.74% to USD31.22 billion 
as at Thursday,  August 10 2017. The 3 months, 6 months and 12 months forward 
contracts appreciated w-o-w by 0.09%, 0.12% and 0.32% to N384.32/USD, N405.41/
USD and N447.94/USD respectively. However, the spot remained stable w-o-w at 

In the just concluded week, in the absence of maturities or major inflows, 
NIBOR increased across all of the maturities amid sustained liquidity strain. 
NIBOR for overnight funds, 1 month, 3 months and 6 months rose w-o-w to 
56.54% (from 21.67%), 19.04% (from 18.20%), 22.09% (from 21.55%), and 23.54% 
(from 23.46%) respectively. Elsewhere, NITTY increased across all the maturities 
amid sell pressure – yields on 1 month, 3 months,  6 months and 12 months rose 
to 14.41% (from 12.00%), 19.43% (from 18.99%), 20.36% (from 19.84%) and 22.30% 
(from 22.29%) respectively.

This week, there will be maturing treasury bills worth N62.436 billion viz: 91-day 
bills worth N32.436 billion and 182-day bills worth N30 billion which will be offset 
by treasury bills auctions worth N62.436  billion, viz 91-day bills worth N32.436 

The Nigerian bourse recorded a bullish week which resulted in the further weekly 
increase in twin market performance measures, NSE ASI and market capitalisation, 
by 207 bps each to 38,198.60 points and N13.17 trillion respectively. On a year-to-
date basis, the NSE ASI increased by 4,214 bps. Of the sectored gauges, the NSE 
Consumer Goods and the NSE Industrial Index increased by 971 bps and 243 bps 
to close at 979.22 points and 2,315.36 points respectively. However, the NSE Banking 
Index and the NSE Insurance Index decreased by 0.94% and 3.02% to close at 450.99 
points and 138.92 points respectively. Meanwhile, total deals and transacted volumes 
fell week-on-week by 11.93% and 194.13% to 23,053 deals and 1.52 billion shares 
respectively. However, Naira votes rose week-on-week by 39.92% to N28.87 billion. 
On the sidelines of trading activities, Zenith Bank Plc (Q2 June 30, 2017) recorded a 
77.10% increase in gross earnings to N380.44 billion. Similarly, it recorded a 112.36% 
increase in profit after tax to N75.32 billion.

This week, we expect a mix of profit taking and bargain hunting activities amid 
improvement in the external sector which is a boost to investor confidence.

In the just concluded week, the Minister of Interior, Lt.-Gen. Abdulrahman 
Dambazau (rtd.), announced that the federal government had begun taking 
measures to quench the embers of hate arising from some sections of the country. 
To this end, the Minister disclosed that his ministry had already submitted a 
draft bill to the Ministry of Justice for review before its submission to the National 
Assembly as an executive bill for passage into law. The law, when passed, is intended 
to criminalize hate speech, persecute hate mongers and punish culprits. Amidst 
deepening inter-tribal suspicion in the country, and long held feelings of political 
marginalization, the Nigerian authorities have hitherto appeared bereft of the 
political will to nip the potentially disastrous development right in the bud as it has 
failed to apprehend the protagonists of disharmony in the country, perhaps due 
to the tribal coloration of the situation. Emboldened by this inertia, hate mongers 
further propagated their hate songs via broadcast media in some northern states 
against the Igbos resident in Northern Nigeria, a direct consequence of an earlier 
ill-conceived quit notice given to the Igbos by an association of Northern youths 
led by Yerima Shettima in reaction to a widely-complied-with sit-at-home order 
issued by Nnamdi Kanu, the leader of the Independent People of Biafra (IPOB), 
to residents in South Eastern Nigeria. We however expect the Nigerian authorities 
to proactively go after and prosecute political sponsors of such crimes who for all 
dubious intents and purposes only seek the spoils of conflict and social unrest. It must 
do all it can to avoid a repeat of man-made disasters like the 1994 Rwandan genocide 
or the 1967 Nigerian civil war which led to the deaths of so many innocent people.
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MONEY MARKET: NIBOR Increases Across the Tenor 
Buckets Amid Financial Liquidity Strain…

billion and 182-day bills worth N30 billion. Hence, we expect little or no changes 
in financial system liquidity and likely increase in interbank rates.

BOND MARKET: FGN Bond Prices Tank For All The 
Maturities On Sustained Bearish Activity …

In the just concluded week, FGN bonds traded at t he OTC segment 
depreciated for all the maturities amid sustained profit taking: the 20-year, 10% 
FGN JUL 2030 paper, the 10-year, 16.39% FGN JAN 2022 debt and the 7-year, 
16.00% FGN JUN 2019 depreciated by N0.58, N0.54 and N0.09 respectively; their 
corresponding yields rose to 16.35% (from 16.20%), 16.36% (from 16.19%) and 
16.89% (from 16.83%) respectively. Elsewhere, FGN Eurobonds traded on the 
London Stock Exchange depreciated in value across all the maturities amid 
renewed profit taking. The 5-year, 5.13% JUL 12, 2018 bond and the 10-year, 
6.38% JUL 12, 2023 bond appreciated by USD0.24 (yield rose to 3.83%) and 
USD0.16 (yield rose to 5.69%) respectively.

This week, we expect bond prices to moderate in the OTC market on the 
back of expected strain in financial system liquidity.

N305.55/USD following USD7.5 million in intervention sales by CBN to banks.
In the current week,  we expect  stabil i ty  of  the Naira/USD 

exchange rate  amid consistent  build up in external  reser ves.
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... accuses telcos of erecting illegal masts

Pastor in trouble over 
wife’s death

3 cops dismissed for 
robbing petrol tanker  

Jigawa releases N5m for 
windstorm victims

An Ebute Meta Magistrates’ Court 
in Lagos has remanded a 43-year-
old pastor, Stephen Edoh, at the 

Ikoyi Prisons, over the death of his wife, 
Patience Rose, aged 34.

Edoh, who is alleged to have caused 
the death of his wife and is to remain in 
prison custody, pending legal advice from 
the Office of the State Director of Public 
Prosecutions (DPP).

The prosecutor of the case, Chinalu 
Uwadione, told the court on Friday that 
the accused committed the offence on 
June 9, at No. 5, Church Street, Cele-Nica, 
Mebamu, Ishashi, Lagos.

Uwadione alleged that the pastor had 
gave the deceased the sum of N30,000 
to visit her sister, where she was caught 
trying to commit suicide by drinking an 
insecticide called “Sniper’’ but was res-
cued by on lookers..

“The deceased was later found dead 
and the same bottle of “sniper’’ placed 
besides her,’’ he said.

Sniper is a household insecticide wide-
ly used in eradicating pests from homes.

Delta State Commissioner of Police, 
Zanna Ibrahim, said three officers 
have been dismissed from service 

for hijacking a petroleum tanker in the 
state.

Ibrahim said the dismissed policemen 
were also being prosecuted.

The police boss paraded the culprits 
in Asaba alongside 21 other suspects 
involved in other crimes ranging from 
kidnapping, armed robbery, car snatch-
ing, cultism and murder.

He said that the dismissed policemen 
had served in three different places in 
Edo, Delta and Imo, and had connived 
with two civilians. The commissioner said 
that the two civilians had earlier been 
arrested, tried and sentenced to prison.

He said that the five-man gang con-
fiscated the petroleum tanker which was 
carrying about 33, 000,000 liters of petrol 
along Agbor/Benin Expressway, tied up 
the driver and the conductor and took 
away the tanker, but that luck ran out of 
them.

Yusuf Babura, executive secretary, 
Jigawa State Emergency Manage-
ment Agency (SEMA), says that the 

state government has released N5 million 
to support the victims of wind disaster in 
the state.

Babura said that the victims of the 
wind disaster lived in Jigawan dan Ali, 
Gurfai, Faru, Maitaya,Manga, Unguwar 
Shuri communities, in Babaru local gov-
ernment area.

Besides, Babura said that recent floods 
wreaked havoc in Gwari, Maikerya, Zuge, 
Garin Bako, Garin Galadima where as-
sorted farm produce, including rice, mil-
let, guinea corn, millet, sesame and water 
melon, were washed away.

He also said that the flood which oc-
curred in Suletankarkar caused the death 
of some sheep, goats and cows.

Oil bearing communities in Edo 
have been told to give peace 
a chance in order to attract 
investments to the communi-

ties in particular and the state in general.
The commissioner for Solid Minerals, 

Oil and Gas, Joseph Ugheoke, gave the 
charge at a stakeholders meeting with 
representatives of oil companies in Benin, 

The police in Nasarawa State say gun-
men killed one person and abducted 
a businessman in Keffi.

Spokesman of the police command in 
the state, Kennedy Idirisu said on Friday in 
Lafia that the gunmen stormed the Mobil 
filling station in Keffi and shot sporadically 

the Edo State capital, on Friday.
Ugheoke emphasised the need for a 

healthy relationship between oil compa-
nies and the communities just as he reaf-
firmed the determination of the govern-
ment to create the enabling environment 
for businesses to flourish.

The commissioner also appealed to oil 
companies operating in the state not to 

before whisking away the owner, Yaro Talle.
According to him, the gunmen shot the 

manager of the station, Saidu Abdullahi, in 
the leg during the operation and he later 
died in the hospital.

Idirisu said the Keffi Division of the com-
mand had received a distress call over the inci-

Why oil communities in Edo must embrace peace

Gunmen kill 1, abduct filling station owner

shun their corporate social responsibili-
ties to the people. According to him, if the 
vision of the government to make Edo a 
business hub must be realised, there is the 
need for a mutual relationship between 
communities and oil companies.

Lucky Obiewebi, who spoke for the oil 
companies, assured of their support to enable 
the government achieve its set goals. (NAN)

dent and promptly mobilised to the scene and 
trailed the kidnappers. He said the command 
would ensure the release of the victim unhurt.

He appealed to members of the public to 
be vigilant and always avail the police with 
useful information to help rid the state of 
criminal elements.

T
he weeks ahead may see Lagos 
State government and telecom 
service providers coming on a 
collision course over installation 
of masts, towers and base sta-

tions without recourse to laws and regula-
tions guiding such in the state.

Babajide Odekunle, the general man-
ager of Lagos State Infrastructure Mainte-
nance and Regulatory Agency (LASIMRA) 
said the agency would begin state-wide 
inspection and enforcement of the laws, 
in what would see several illegal telecom 
infrastructure decommissioned.  

Odekunle said that the inspection would 
focus on standard compliance audit of base 

transceiver station, masts and towers.
According to him, the inspection is to en-

sure orderly development of infrastructure 
deployed by telecommunications tower 
and mobile network operators. He said 
that the exercise would equally enable the 
agency to develop comprehensive database 
of telecommunications cell sites including 
towers and masts.

The exercise, Odekunle said would be 
carried out by duly certified site inspection 
representatives of the agency between 8:00am 
and 5:00 pm from Monday to Saturday.

He advised operators and owners of 
properties hosting telecommunication cell 
sites, towers, masts, roof-mounted tele-
communications antennae to provide the 
inspection representatives with unhindered 

Lagos to clampdown on service 
providers over masts, towers

access to the infrastructure site.
Odekunle said a task force had been set 

up to comb the entire length and breadth 
of Lagos Island, Ikeja and other parts of the 
state to indentify substandard/illegal or 
unpermitted masts and towers.

“The task force, constituted two weeks 
ago, has been able to identify over 20 masts 
and towers that either do not meet accept-
able standards or were erected illegally 
without approval. So far, about eight has 
been decommissioned already with the 
operation still ongoing in full drive.’’.

Odekunle said that the agency was also 
planning to establish zonal offices in Bada-
gry, Epe and Ikorodu to further strengthen 
its operations and enforce compliance with 
the laws.

JOSHUA BASSEY

EYESORE ALL OVER THE PLACE
This unattended refuse heap in Ikotun area of Lagos is a reflection of growing negligence of duty by authorities; a situation that poses 
health and environmental risks to Lagosians, despite paying their taxes.               Pic by Pius Okeosisi
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Price List (Equities)

PRICES FOR PREMIUM BOARD SECURITIES

FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

1 ZENITH INTERNATIONAL BANK PLC 745,666.73 23.75 -1.04 484 49,365,399

BANKING 484 49,365,399

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

2 FBN HOLDINGS PLC 218,602.33 6.09 -0.16 234 7,280,785

OTHER FINANCIAL INSTITUTIONS 234 7,280,785

FINANCIAL SERVICES 718 56,646,184

INDUSTRIAL GOODS

S/N BUILDING MATERIALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

3 DANGOTE CEMENT PLC 4,089,721.78 240.00 - 55 472,280

BUILDING MATERIALS 55 472,280

INDUSTRIAL GOODS 55 472,280

PREMIUM BOARD TOTALS 773 57,118,464

Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

AGRICULTURE

S/N CROP PRODUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

4 FTN COCOA PROCESSORS PLC 1,100.00 0.50 - 1 20,000

5 OKOMU OIL PALM PLC. 69,368.34 72.72 - 22 44,788

6 PRESCO PLC 71,980.00 71.98 - 15 18,398

CROP PRODUCTION 38 83,186

S/N FISHING/HUNTING/TRAPPING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

7 ELLAH LAKES PLC. 511.20 4.26 - 0 0

FISHING/HUNTING/TRAPPING 0 0

Prices for Securities Traded as of 11/08/2017
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

AGRICULTURE

S/N LIVESTOCK/ANIMAL SPECIALTIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

8 LIVESTOCK FEEDS PLC. 2,760.00 0.92 -2.17 18 409,357

LIVESTOCK/ANIMAL SPECIALTIES 18 409,357

AGRICULTURE 56 492,543

CONGLOMERATES

S/N DIVERSIFIED INDUSTRIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

9 A.G. LEVENTIS NIGERIA PLC. 1,826.63 0.69 - 5 28,825

10 JOHN HOLT PLC. 206.25 0.53 - 3 22,065

11 S C O A  NIG. PLC. 2,332.87 3.59 - 0 0

12 TRANSNATIONAL CORPORATION OF NIGERIA PLC 56,513.30 1.39 -3.47 103 5,994,654

13 U A C N  PLC. 32,654.69 17.00 0.06 34 833,176

DIVERSIFIED INDUSTRIES 145 6,878,720

CONGLOMERATES 145 6,878,720

CONSTRUCTION/REAL ESTATE

S/N BUILDING CONSTRUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

14 ARBICO PLC. 711.32 4.79 - 0 0

BUILDING CONSTRUCTION 0 0

S/N INFRASTRUCTURE/HEAVY CONSTRUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

15 JULIUS BERGER NIG. PLC. 47,506.80 35.99 - 9 57,841

16 ROADS NIG PLC. 165.00 6.60 - 0 0

INFRASTRUCTURE/HEAVY CONSTRUCTION 9 57,841

S/N REAL ESTATE DEVELOPMENT MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

17 UACN PROPERTY DEVELOPMENT CO. LIMITED 5,104.69 2.97 - 17 424,438

REAL ESTATE DEVELOPMENT 17 424,438
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

CONSTRUCTION/REAL ESTATE

S/N REAL ESTATE INVESTMENT TRUSTS (REITS) MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

18 SKYE SHELTER FUND PLC 2,000.00 100.00 - 0 0

19 UNION HOMES REAL ESTATE INVESTMENT TRUST 
(REIT)

11,305.89 45.22 - 0 0

20 UPDC REAL ESTATE INVESTMENT TRUST 26,682.70 10.00 - 0 0

REAL ESTATE INVESTMENT TRUSTS (REITS) 0 0

CONSTRUCTION/REAL ESTATE 26 482,279

CONSUMER GOODS

S/N AUTOMOBILES/AUTO PARTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

21 DN TYRE & RUBBER PLC 2,386.33 0.50 - 0 0

AUTOMOBILES/AUTO PARTS 0 0

S/N BEVERAGES--BREWERS/DISTILLERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

22 CHAMPION BREW. PLC. 19,495.45 2.49 -0.80 14 355,125

23 GOLDEN GUINEA BREW. PLC. 231.34 0.85 - 0 0

24 GUINNESS NIG PLC 137,788.77 91.50 0.55 137 3,090,107

25 INTERNATIONAL BREWERIES PLC. 112,004.48 34.00 - 8 31,805

Prices for Securities Traded as of 11/08/2017
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

CONSUMER GOODS

S/N BEVERAGES--BREWERS/DISTILLERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

26 NIGERIAN BREW. PLC. 1,514,458.27 191.00 0.53 93 1,215,244

BEVERAGES--BREWERS/DISTILLERS 252 4,692,281

S/N BEVERAGES--NON-ALCOHOLIC MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

27 7-UP BOTTLING COMP. PLC. 62,111.64 96.96 -1.06 16 39,951

BEVERAGES--NON-ALCOHOLIC 16 39,951

S/N FOOD PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

28 DANGOTE FLOUR MILLS PLC 31,900.00 6.38 -4.35 172 6,106,315

29 DANGOTE SUGAR REFINERY PLC 156,480.00 13.04 -0.15 102 2,064,593

30 FLOUR MILLS NIG. PLC. 76,102.88 29.00 - 45 284,645

31 HONEYWELL FLOUR MILL PLC 16,574.11 2.09 -5.00 13 305,500

32 MULTI-TREX INTEGRATED FOODS PLC 1,861.25 0.50 - 0 0

33 N NIG. FLOUR MILLS PLC. 980.10 5.50 - 3 51,518

34 NASCON ALLIED INDUSTRIES PLC 33,117.98 12.50 -0.56 71 2,686,332

35 UNION DICON SALT PLC. 3,676.41 13.45 - 0 0

FOOD PRODUCTS 406 11,498,903

S/N FOOD PRODUCTS--DIVERSIFIED MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

36 CADBURY NIGERIA PLC. 23,853.17 12.70 - 24 73,842

37 NESTLE NIGERIA PLC. 957,528.75 1,208.00 -0.66 47 80,948

FOOD PRODUCTS--DIVERSIFIED 71 154,790

S/N HOUSEHOLD DURABLES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

38 NIGERIAN ENAMELWARE PLC. 1,765.84 27.87 - 0 0

39 VITAFOAM NIG PLC. 3,012.45 2.89 1.40 17 185,037

HOUSEHOLD DURABLES 17 185,037
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

CONSUMER GOODS

S/N PERSONAL/HOUSEHOLD PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

40 P Z CUSSONS NIGERIA PLC. 107,202.88 27.00 - 55 738,202

41 UNILEVER NIGERIA PLC. 171,194.16 45.25 5.11 64 4,333,114

PERSONAL/HOUSEHOLD PRODUCTS 119 5,071,316

CONSUMER GOODS 881 21,642,278

FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

42 ACCESS BANK PLC. 302,297.30 10.45 1.95 195 40,982,006

43 DIAMOND BANK PLC 29,645.30 1.28 -2.29 87 10,894,764

44 ECOBANK TRANSNATIONAL INCORPORATED 322,585.11 17.58 1.74 67 16,417,737

45 FIDELITY BANK PLC 38,826.23 1.34 -0.74 117 20,379,879

46 GUARANTY TRUST BANK PLC. 1,165,474.70 39.60 -1.15 222 61,834,875

47 JAIZ BANK PLC 24,749.97 0.84 -4.55 13 19,933,899

48 SKYE BANK PLC 9,577.41 0.69 2.90 30 2,431,272

49 STERLING BANK PLC. 29,942.03 1.04 0.97 95 5,136,455

50 UNION BANK NIG.PLC. 97,719.60 5.77 3.78 45 321,054
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

51 UNITED BANK FOR AFRICA PLC 358,441.72 9.88 3.89 280 50,894,563

52 UNITY BANK PLC 6,779.82 0.58 -4.92 18 1,174,161

53 WEMA BANK PLC. 20,444.47 0.53 1.89 10 289,109

BANKING 1,179 230,689,774

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

54 AFRICAN ALLIANCE INSURANCE COMPANY PLC 10,292.50 0.50 - 0 0

55 AIICO INSURANCE PLC. 3,950.22 0.57 -1.72 26 1,288,592

56 AXAMANSARD INSURANCE PLC 22,575.00 2.15 2.38 10 778,250

57 CONSOLIDATED HALLMARK INSURANCE PLC 3,000.00 0.50 - 0 0

58 CONTINENTAL REINSURANCE PLC 12,654.75 1.22 -3.94 10 802,750

59 CORNERSTONE INSURANCE COMPANY PLC. 7,364.75 0.50 - 1 43,364

60 EQUITY ASSURANCE PLC. 7,000.00 0.50 - 3 103,500

61 GOLDLINK INSURANCE PLC 2,411.47 0.53 - 0 0

62 GREAT NIGERIAN INSURANCE PLC 1,913.74 0.50 - 0 0

63 GUINEA INSURANCE PLC. 3,070.00 0.50 - 0 0

64 INTERNATIONAL ENERGY INSURANCE COMPANY 
PLC

642.04 0.50 - 0 0

65 LASACO ASSURANCE PLC. 3,661.72 0.50 - 0 0

66 LAW UNION AND ROCK INS. PLC. 4,167.44 0.97 - 2 10,000

67 LINKAGE ASSURANCE PLC 6,000.00 0.75 - 2 332,900

68 MUTUAL BENEFITS ASSURANCE PLC. 4,000.00 0.50 - 0 0

69 N.E.M INSURANCE CO (NIG) PLC. 5,808.55 1.10 -4.35 28 889,780

70 NIGER INSURANCE CO. PLC. 3,869.74 0.50 - 1 1,000

71 PRESTIGE ASSURANCE CO. PLC. 2,759.15 0.50 - 2 35,000

72 REGENCY ALLIANCE INSURANCE COMPANY PLC 3,334.38 0.50 - 0 0
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

73 SOVEREIGN TRUST INSURANCE PLC 4,170.41 0.50 - 0 0

74 STANDARD ALLIANCE INSURANCE PLC. 5,996.59 0.50 - 0 0

75 STANDARD TRUST ASSURANCE PLC 4,670.54 0.50 - 0 0
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

76 UNITY KAPITAL ASSURANCE PLC 6,933.33 0.50 - 0 0

77 UNIVERSAL INSURANCE COMPANY PLC 8,000.00 0.50 - 0 0

78 WAPIC INSURANCE PLC 6,959.02 0.52 - 2 31,451

INSURANCE CARRIERS, BROKERS AND SERVICES 87 4,316,587

S/N MICRO-FINANCE BANKS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

79 FORTIS MICROFINANCE BANK PLC 11,799.67 2.58 - 0 0

80 NPF MICROFINANCE BANK PLC 2,629.63 1.15 -3.36 8 341,530

MICRO-FINANCE BANKS 8 341,530

S/N MORTGAGE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

81 ABBEY MORTGAGE BANK PLC 5,460.00 1.30 - 0 0

82 ASO SAVINGS AND LOANS PLC 7,370.87 0.50 - 0 0

83 INFINITY TRUST MORTGAGE BANK PLC 6,005.46 1.44 - 0 0

84 RESORT SAVINGS & LOANS PLC 5,664.87 0.50 - 0 0

85 UNION HOMES SAVINGS AND LOANS PLC. 2,949.22 3.02 - 0 0

MORTGAGE CARRIERS, BROKERS AND SERVICES 0 0

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

86 AFRICA PRUDENTIAL PLC 6,200.00 3.10 -3.12 75 3,252,922

87 CUSTODIAN AND ALLIED PLC 21,762.90 3.70 4.23 40 4,746,410

88 DEAP CAPITAL MANAGEMENT & TRUST PLC 750.00 0.50 - 0 0

89 FCMB GROUP PLC. 23,961.28 1.21 -0.82 80 9,570,275

90 NIGERIA ENERYGY SECTOR FUND 411.91 552.20 - 0 0

91 ROYAL EXCHANGE PLC. 2,572.69 0.50 - 0 0

92 SIM CAPITAL ALLIANCE VALUE FUND 3,313.67 103.24 - 0 0

93 STANBIC IBTC  HOLDINGS PLC 410,000.00 41.00 2.50 32 669,417
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

94 UNITED CAPITAL PLC 18,600.00 3.10 1.97 84 3,318,854

OTHER FINANCIAL INSTITUTIONS 311 21,557,878

FINANCIAL SERVICES 1,585 256,905,769

HEALTHCARE

S/N HEALTHCARE PROVIDERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

95 EKOCORP PLC. 1,680.29 3.37 - 0 0

96 UNION DIAGNOSTIC & CLINICAL SERVICES PLC 1,776.57 0.50 - 0 0

HEALTHCARE PROVIDERS 0 0

S/N MEDICAL SUPPLIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

97 MORISON INDUSTRIES PLC. 149.14 0.98 - 4 28,218

MEDICAL SUPPLIES 4 28,218

S/N PHARMACEUTICALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

98 EVANS MEDICAL PLC. 366.17 0.50 - 0 0

99 FIDSON HEALTHCARE PLC 4,485.00 2.99 -3.55 23 686,476

100 GLAXO SMITHKLINE CONSUMER NIG. PLC. 23,917.53 20.00 - 7 30,849
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

HEALTHCARE

S/N PHARMACEUTICALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

101 MAY & BAKER NIGERIA PLC. 3,038.00 3.10 -2.21 25 315,448

102 NEIMETH INTERNATIONAL PHARMACEUTICALS PLC 1,450.27 0.84 3.70 5 72,540

103 NIGERIA-GERMAN CHEMICALS PLC. 556.71 3.62 - 1 1,000

104 PHARMA-DEKO PLC. 487.85 2.25 - 0 0

PHARMACEUTICALS 61 1,106,313

HEALTHCARE 65 1,134,531

ICT

S/N COMPUTER BASED SYSTEMS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

105 COURTEVILLE BUSINESS SOLUTIONS PLC 1,776.00 0.50 - 0 0

COMPUTER BASED SYSTEMS 0 0

S/N COMPUTERS AND PERIPHERALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

106 OMATEK VENTURES PLC 1,470.89 0.50 - 0 0

COMPUTERS AND PERIPHERALS 0 0

S/N IT SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

107 CWG PLC 6,413.06 2.54 - 0 0

108 NCR (NIGERIA) PLC. 791.64 7.33 - 1 2,808

109 TRIPPLE GEE AND COMPANY PLC. 564.25 1.14 - 2 6,000

IT SERVICES 3 8,808

S/N PROCESSING SYSTEMS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

110 CHAMS PLC 2,348.03 0.50 - 0 0

111 E-TRANZACT INTERNATIONAL PLC 21,000.00 5.00 - 0 0

PROCESSING SYSTEMS 0 0

ICT 3 8,808
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PRICES FOR MAIN BOARD SECURITIES

INDUSTRIAL GOODS

S/N BUILDING MATERIALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

112 AFRICAN PAINTS (NIGERIA) PLC. 865.88 2.35 - 0 0

113 BERGER PAINTS PLC 1,970.80 6.80 - 1 500

114 CAP PLC 24,493.00 34.99 - 11 34,499

115 CEMENT CO. OF NORTH.NIG. PLC 13,459.02 10.71 - 26 172,869

116 FIRST ALUMINIUM NIGERIA PLC 1,329.53 0.63 -4.55 5 102,000

117 LAFARGE AFRICA PLC. 345,902.38 63.00 5.00 78 695,507

118 MEYER PLC. 387.80 0.73 - 0 0

119 PAINTS AND COATINGS MANUFACTURES PLC 515.39 0.65 - 0 0

120 PORTLAND PAINTS & PRODUCTS NIGERIA PLC 1,666.17 2.10 - 0 0

121 PREMIER PAINTS PLC. 1,277.97 10.39 - 0 0

BUILDING MATERIALS 121 1,005,375

S/N ELECTRONIC AND ELECTRICAL PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

122 AUSTIN LAZ & COMPANY PLC 2,256.91 2.09 - 0 0

123 CUTIX PLC. 1,999.10 2.27 0.89 6 56,663

ELECTRONIC AND ELECTRICAL PRODUCTS 6 56,663

S/N PACKAGING/CONTAINERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

124 AVON CROWNCAPS & CONTAINERS 807.09 1.18 - 3 21,404

125 BETA GLASS PLC. 28,663.39 57.33 - 3 3,704
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Tenor Friday Rate   Rate Change     Friday 

  (%)                            (%)     (Basis Point)     

  11/08/17 4/08/17

OBB 55.83 22.00 3383 

O/N 59.25 22.50 3675 

CALL 63.05 16.88 4618 

30 Days 18.09 17.83 26 

90 Days 21.11 21.38 (27)

Indicators Current Figures Comments

GDP Growth (%) -0.52 Q1 2017 — higher by 1.21% compared to –1.73 in Q4 2016

Broad Money Supply (M2) (N’ trillion) 21.67 Decreased by 1.37% in June 2017 from N21.98 trillion in May 2017

Credit to Private Sector (N’ trillion) 21.98 Increased by 0.22% in June 2017 from N21.93 trillion in May 2017

Currency in Circulation (N’ trillion) 1.87 Decreased by 1.28% in June 2017 from N1.89 trillion in May 2017

Inflation rate (%) (y-o-y) 16.10 Declined to 16.10% in June’2017 from 16.25% in May’2017

Monetary Policy Rate (%) 14 Raised to 14% in July ’2016 from 12%

Interest Rate (Corridor) 14 (+2/-5) Lending rate changed to 16% & Deposit rate 9%

External Reserves (US$ million) 31.22 August 08, 2017 figure — an increase of 1.11% from August-start

Oil Price (US$/Barrel) 52.15 August 11, 2017 figure — an increase of 1.40% in 1 week.

Oil Production mbpd (OPEC) 1.75 July’2017 figure — an increase of 1.98% from June’2017 figure

Access Bank Rateswatch
KEY MACROECONOMIC INDICATORS

Tenor  Friday       Friday  Change         

        (%)  (%)  (Basis Point) 

 11/08/17 4/08/17

1 Mnth  13.73 13.77 (4)

3 Mnths  19.07 18.91 16 

6 Mnths 20.20 19.67 53 

9 Mnths  21.10 21.20 (10)

12 Mnths 22.36 22.34 2 

NIGERIAN  INTERBANK TREASURY BILLS TRUE YIELDS 

Indicators Friday  Friday  Change(%) 
 
 11/08/17 4/08/17

NSE ASI                  38,198.60            37,425.15  2.07
 
Market Cap(N’tr) 13.17 12.90 2.07 

Volume (bn) 0.35 0.52 (31.39)

Value (N’bn) 6.30 6.30 (0.02)

MONEY MARKET

Sources: CBN,  Financial Market Dealers Association of Nigeria, NSE and 
Access Bank Economic Intelligence Group computation.

Disclaimer
This report is based on information obtained from various sources believed to be 

reliable and no representation is made that it is accurate or complete. Reasonable care 

has been taken in preparing this document. Access Bank Plc shall not take responsibility 

or liability for errors or fact or for any opinion expressed herein .This document is for 

information purposes and private circulation only and may not be reproduced, 

distributed or published by any recipient for any purpose without prior express consent 

of Access Bank Plc.

AVERAGE YIELDS

Market  Friday   1 Month  Friday 

  (N/$) (N/$)    Rate (N/$) 

  11/08/17 4/08/17 11/07/17

Official (N) 305.60 305.55 306.00

Inter-Bank (N) 305.60 305.55 306.00

BDC (N) 362.00 362.00 362.00

Parallel (N) 367.00 365.00 368.00

Indicators    1-week YTD11/08/17
                        Change                   Change                                          

  (%) (%)

Energy 

Crude Oil  $/bbl) 52.15 1.40  43.43 

Natural Gas ($/MMBtu) 2.97 7.22  26.38 

Agriculture

Cocoa ($/MT) 1959.00 (5.54) (39.24)

Coffee ($/lb.) 140.85 0.46  13.82 

Cotton ($/lb.) 68.34  7.27 (3.16)

Sugar ($/lb.) 13.26 (7.79) (12.82)

Wheat ($/bu.)  468.25 1.68  (0.48)

Metals

Gold ($/t oz.)  1290.51 1.64  21.55 

Silver ($/t oz.)  17.14 2.45  23.58 

Copper ($/lb.)  290.00 0.57  35.86 

TREASURY BILLS (MATURITIES)

Tenor Amount Rate (%) Date
(N' million)

    

91 Day 23,055.47 13.422 02-Aug-2017

182 Day 69,565.35 017.4 02-Aug-2017

364 Day 136,522.57 18.549 02-Aug-2017

STOCK MARKET COMMODITIES MARKET 

FOREIGN EXCHANGE MARKET

NIBOR

ACCESS BANK NIGERIAN GOV’T BOND INDEX

BOND MARKET

Global Economy

In North America, the U.S. recorded a budget 

deficit of $43 billion in the month of July 2017, 

this was significantly lower than a deficit of $90 

billion posted in the month of June 2017 and a 

deficit of $113 billion posted in July 2016. 

Outlays declined by 15% year-on-year to $275 

billion while receipts climbed by 10% to $232 

billion. The decline seen in the month of July 

was largely due to the payment of July 1st 

benefits in June rather than July. Elsewhere, 

United Kingdom posted a trade deficit of £4.56 

billion in the month of June from £2.52 billion in 

the previous month. The gap resulted from a 

rise in imports by 3.3% to £53.95 billion from 

£52.24 billion in the month of May. While 

exports declined by 0.7% to £49.39 billion. 

Trade deficit widened to £8.94 billion in Q2 

2017 from £8.84 billion in Q1 2017.  In East 

Asia, China’s consumer prices rose at a slower 

pace in the month of July by 1.4% year-on-

year from 1.5% increase in June. The slower 

rise was due to a slower increase in the cost of 

food and non-food items. Month-on-month, 

consumer prices edged up by 0.1%.

Local Economy

The Federal Executive Council has approved 

the 2018-2020 Medium Term Expenditure 

Framework (MTEF) and Fiscal Strategy Paper 

(FSP), setting the benchmark crude oil price at 

$45 per barrel from the previous $42.5 per 

barrel while retaining N305/$ exchange rate. 

The MTEF targets 3.5%, 4.5% and 7% growth 

rates in 2018, 2019 and 2020. And government 

projected oil production at 2.3 million barrels 

per day, up from 2.2 million barrels per day 

earlier projected. In another development, the 

importers’ and exporters’ (I&E) foreign 

exchange window introduced by the Central 

Bank of Nigeria (CBN) about four months ago is 

reported to have attracted $4 billion from 

foreign investors between April and August. 

This was revealed by the Bankers’ Committee. 

The committee also noted that the FX market 

has consistently posted positive gains, with 

the various exchange rates in the market 

nearing convergence. In other news, the 

Central Bank of Nigeria in a recent circular on 

its website revealed that due to the breach of 

its regulatory directive on Bank Verification 

Number (BVN) enrolment exercise by Other 

Financial Institutions (OFIs), an extension of 

the timeline for BVN enrolment has been 

approved and thus extended to December 31, 

2017. This is to enable all OFIs continue the 

BVN enrolment exercise and report their 

progress.

Stock Market

Last week, equities ended on a positive note 

taking a cue from previous week’s level as 

m a r k e t  r e m a i n e d  o p t i m i s t i c .  M a r k e t  

p e r f o r m a n c e  r e m a i n s  l a r g e l y  d u e  t o  

expectations for the audited half year results 

of corporates.  The All Share Index (ASI) 

notched 2.1% or 773.45 points to settle at 

38,198.60 points from 37,425.15 points the 

previous week. Similarly, market capitalization 

added N267 billion or 2.1% to finish at N13.17 

trillion from N12.90 trillion the previous week. 

The notable performance witnessed in the 

stock exchange market has been largely on 

gains in the consumer goods, industrial goods 

and the financial services sectors. This week, 

optimism in anticipation for the release of 

positive financials may be tempered by short 

term investors’ profit taking activities.

Money Market

Cost of funds at the money market ascended 

across most maturities last week. Short-dated 

placements such as Open Buy Back (OBB) and 

Over Night (O/N) rates climbed to 55.83% and 

59.25% from 22% and 22.5% respectively the 

previous week, triggered by a combined 

outflow of about N251 billion from Open 

Mar ket Operations (OMO) auction and 

Wholesale Secondary Market Intervention 

Sales (SMIS) of $100 million, as well as Retail 

SMIS. The 30-day Nigerian Interbank Offered 

Rate (NIBOR) rose marginally to 18.09% from 

17.83% the previous week while the 90-day 

(NIBOR) dropped to 21.11% from 21.38%. This 

week, rates are likely to remain up due to tight 

liquidity.

Foreign Exchange Market

The naira weakened against the U.S. dollar at 

the interbank segment by 5kobo in the week 

ended August 11, 2017 to a new rate of 

N305.60/$ from N305.55/$ the previous week, 

reflecting the tight liquidity condition in the 

market. In the same light, the naira depreciated 

at the parallel market segment to a rate of 

N367/$ from N365/$ the previous week. The 

depreciation witnessed at this segment of the 

market may be attributed to increased 

demand from market participants. With the 

apex bank’s continuous intervention, and 

rising foreign reserves (currently at $31.22 

billion), rates may likely appreciate this week.

Bond Market

Average bond yields inched up last week, with 

yields on the five-, seven- and ten-year bonds 

rising to 16.51%, 16.89% and 16.43% from 

16.47%, 16.83% and 16.35% the previous 

week. Liquidity pressure at the inter-bank may 

have triggered the uptrend in yields across 

maturities. The trend was also due to 

prevailing sell-off activity in the market. 

Consequently, the Access Bank Bond index fell 

marginally by 1.50 points to close at 2,323.08 

points from 2,324.58 points the previous 

week. With liquidity tightness at the money 

market still expected, we anticipate average 

bond yields to continue the upward trend this 

week.

Commodities Market

Crude oil (Bonny Light) prices closed at $52.15 

per barrel, gaining 1.4% or 72 cents for the 

week ended August 11, 2017 on declining U.S. 

inventories and stronger demand of the 

commodity. Government data revealed U.S. 

crude oil inventories fell by 6.5 million barrels 

last week. Prices of precious metals spiked last 

week amid military tensions between the U.S. 

and North Korea. Gold price climbed to its 

highest since the middle of June. Gold rose by 

1.6% or $20.85 to close at $1,290.51 an ounce, 

silver also gained 2.5% or 41 cents to settle at 

$17.14 an ounce. This week, oil prices may 

trend lower due to the report of an increase in 

Organization Petroleum Exporting Countries 

(OPEC) oil output in the month of July. For 

precious metals, escalating tensions between 

North Korea and the U.S. may continue to 

bolster the upward trend in prices. 

Market Analysis and Outlook: August 11 - August 18, 2017

For enquiries, contact: Rotimi Peters (Team Lead, Economic Intelligence) (01) 2712123  rotimi.peters@accessbankplc.com                    

Variables Aug’17 Sept’17 Oct’17

Exchange Rate                       
 (Interbank) (N/$) 305 305 305

Inflation  Rate (%) 15.9 15.8 15.7

Crude Oil Price                           
 (US$/Barrel) 49 48 48

* Revised

MONTHLY MACRO ECONOMIC FORECASTS

Tenor Last Week        Change       2 Weeks Ago  

  Rate (%) Rate (%)    (Basis Point) 

  11/08/17 4/08/17

3-Year  0.00 0.00 0 

5-Year 16.51 16.47 4 

7-Year 16.89 16.83 6 

10-Year 16.43 16.35 8 

20-Year 16.38 16.27 11 

Tenor  Friday       Friday  Change         

        (%)  (%)  (Basis Point) 

 11/08/17 4/08/17

Index         2,323.08  2,324.58 (0.06)

Mkt Cap Gross (N'tr) 6.73 6.74 (0.06)

Mkt Cap Net (N'tr) 4.30 4.32 (0.36)

YTD return (%) -5.35 -5.29 (0.06)

YTD return (%)(US $) -60.45 -60.39 (0.06)
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N92.18bn

32.42mn

25

Adeosuns $3 billion Gambit  
Nigeria’s debt service payments are clearly unsustainable, 
but is committing ‘original sin’ the way to go?

Tier One lender Zenith Bank 
reported that its pre-tax 
profits for the Half Year 
period ended June 2017 was 
N92.18 billion compared to 
N53.91 billion a year ago.
Group net interest income 
was N138.9 billion versus 
N127.02 billion in the earlier 
period.

In a monthly report, the 
Organization of the Petro-
leum Exporting Countries 
said the world would 
need 32.42 million bar-
rels per day (bpd) of its 
oil next year, up 220,000 
bpd from the previous 
forecast.
OPEC also said physical 
oil markets in Europe and 
West Africa had firmed 
and that an increase in 
the price of Brent crude 
oil for immediate delivery 
compared to later sup-
plies indicated the glut 
was easing. 

BusinessDay MARKETS INTELLIGENCE  (Team lead: PATRICK ATUANYA   - Analyst: BALA AUGIE, Graphics: DAVID OGAR )
BMI provides in-depth analysis and data on industries, companies, stocks, currencies, fixed income/credit, economics, regulation and factors that influence investor’s decision-making

Email the BMI team patrick.atuanya@businessdayonline.com      
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Week Ahead (August 
13 – August 19)

How low can it go?

W
h e n  a 
s o v e r -
e i g n 
govern-
m e n t 

needs to borrow to fund 
its operations, there is an 
advantage to issuing debt 
in its own currency. 

This is because if it has 
trouble repaying bonds 
when they mature, the 
treasury can simply print 
more money. 

However, there are lim-
its to this approach. When 
governments rely on an 
increased money supply to 
pay off debt, an approach 
known as seigniorage, 
monetary inflation may 
mean the currency is no 
longer worth as much. 

For example if Nigerian 
bondholders earn 15 per-
cent interest on a bond, but 
the currency’s value is 20 
percent lower as a result of 
inflation, they have actually 
lost money in real terms.

With high inflation 
comes demand for real re-
turns by investors which in 
turn leads to high interest 
rates like we have in Nigeria 
where one year treasury 
bills yield about 18 percent 
and inflation is close to 16 
percent.

To get around this prob-
lem of expensive domes-
tic debt, countries often 
engage in ‘original sin’ by 
issuing debt in a foreign 

currency.
However, the inability 

to control the money sup-
ply can both trigger and 
exacerbate financial and 
economic crises.

It also limits the govern-

ment’s options to repay 
in the event of a financial 
crisis.

Borrowing in a foreign 
currency also exposes a 
country to exchange rate 
risk. 

If the local currency 
drops in value, paying 
down international debt 
becomes considerably 
more expensive. Econo-
mists refer to these inher-
ent challenges as “original 

sin.”
We are breaking down 

the meaning of original sin 
because Nigeria’s Finance 
Minister Kemi Adeosun 

 Source: DMO

 Source: DMO

Fig 1: FG domestic debt by instrument as at March 31, 2017

Fig 2: Actual domestic debt service Q1, 2017 

PATRICK ATUANYA

Strong refinery margins 
kept demand elevated, 
enabling several more 
Nigerian cargoes to 
trade.
Brazil’s Petrobras 
purchased at least two 
cargoes of ultra-light 
Agbami crude last week, 
but roughly 25 cargoes 
were left for Septem-
ber loading, a smaller 
amount than for the 
same period in recent 
months. 
Gains in dated Brent 
were closing off some 
arbitrage routes to other 
regions, traders said, 
putting future sales un-
der threat.

ECONOMICS/FINANCE
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Markets Intelligence

IEA Cuts 400,000 bpd from OPEC crude 
estimates in 2017, 2018

Adeosuns $3 billion Gambit 
How low can it go?

The International Energy 
Agency cut estimates 
for the amount of crude 

needed from OPEC this year 
and in 2018 after lowering 
its historical assessments of 
consumption in some emerg-
ing nations.

World oil markets are re-
balancing as the Organization 
of Petroleum Exporting Coun-
tries and its allies implement 
production cuts, the IEA said 
in its monthly report. Still, in-
ventories remain high and the 
volume of crude needed from 
OPEC is less than previously 
thought as consumption in 
some developing nations had 
been overestimated, it said. 

Oil prices have lost about 
9 percent in London this year 

ENERGY

PATRICK ATUANYA on concern that supply curbs 
by OPEC and partners includ-
ing Russia aren’t aggressive 
enough to clear a global sur-
plus.

The agency lowered projec-
tions for the amount of crude 
required from OPEC this year 
and next by about 400,000 bar-
rels a day. 

About 32.6 million barrels 
a day will be needed from 
the group this year, less than 
the 32.84 million it pumped 
in July.

There are also growing 
doubts that all the countries 
involved in the accord to re-
duce supply are fully commit-
ted, the IEA said.

OPEC’s cutbacks are having 
some success as global inven-
tories declined in the second 
quarter by about 500,000 bar-

rels a day, according to the 
agency.

While that’s narrowing the 
surplus versus the five-year 
average -- OPEC’s stated ob-
jective -- stockpiles were still 
219 million barrels a day above 
this level at the end of June, the 
agency said.

With a lower demand out-
look and higher OPEC output, 
“stock draws later in the year 
are likely to be lower than first 
thought,” it said.

For producers like Nigeria 
the combination of weaker 
global demand and higher 
output from shale producers in 
the United States is a big threat.

Africa’s largest oil producer 
needs higher oil prices to help 
balance its budget and pay for 
imports for most machinery 
and finished goods.

Week Ahead (August 13 – August 19)

Sunday Aug 13
NBS 
Q3, 2017 Pension Industry 
Data
Registered Beneficiaries 

Monday Aug 14
HONEYWELL FLOUR MILLS
Proposed Dividend (Inter-
im) 6 Kobo per share  
Payment Date  14th August 
2017
Tuesday Aug 15
SEC
Second Capital Market 

Committee (CMC) Meeting 
for 2017 
Venue:  Federal Palace Ho-
tel, Victoria Island, Lagos.
Time:    10.00 am Prompt

Wednesday Aug 16
NBS
July 2017 AGO/Diesel Price 
Watch
July 2017 HHK/Kerosene 
Price Watch
United States FOMC Min-
utes
[Start] 2:00 PM ET

 
 Thursday Aug 17
Q1, 2017 Online Recruit-
ment Service Report
Friday Aug 18
CUSTODIAN AND ALLIED 
PLC
DIVIDEND (Interim): 10 
kobo per share
QUALIFICATION DATE: - 
August 18, 2017

Saturday Aug 19
NBS

Q2, 2017 Petroleum Prod-
uct Importation and Con-
sumption Report

Naira outlook
The naira is seen appreciat-
ing marginally both on the 
investors’ foreign exchange 
window and on the black 
market as dollar liquidity 
rises on the back of off-
shore inflows.
The naira gained to N364 
to the dollar on the black 
market on Thursday com-

pared with N365 last week. 
It was quoted at N366.79 
per dollar for investors. On 
the official market window 
it traded at around N305.90 
against the dollar.
The central bank has been 
injecting the U.S. currency 
into the market even as 
dollar liquidity swells with 
rising investor interest in 
Nigerian assets.

Compiled by Patrick 
Atuanya

announced last week that the 
country plans to refinance $3 
billion worth of treasury bills 
denominated in the local cur-
rency with dollar borrowing to 
lower costs and improve its debt 
position.

Adeosun said the government 
planned to refinance maturing 
naira-denominated short-term 
treasury bills with dollar borrow-
ing of up to three years’ maturity. 

She said it was part of an at-
tempt to restructure the debt 
portfolio into longer term maturi-
ties by borrowing more offshore 
and less at home, which the 
minister said would also support 
private sector access to credit to 
boost the economy. 

Data from the Debt Manage-
ment office (See figure 1), shows 
that the FGN has some N3.6 
trillion outstanding in Treasury 
bills as well as N8.1 trillion in 
FGN bonds.

Servicing these debts have not 
come cheap with interest rates 
north of 15 percent per annum 
for the sovereign.

The DMO data in Figure 2 
shows that as at Q1 2017 (Janu-
ary – March) the Federal Gov-
ernment has spent a whooping 
N449 billion on interest payments 
alone to service its outstanding 
debts.

The finance minister also said 
the debt profile change would 
have a positive impact on the val-
ue of the naira “because it means 
that $3 billion will be coming into 
our foreign reserve”. 

We are sceptical about any 
material impact this plan will 
have on the debt burden, interest 
rates and economy as a whole.

We think a better action would 
have involved executing on the 
already laid out plan to increase 
FGN revenues through closing 
tax loopholes and broadening 
the tax base.

With a tax to GDP ratio of 
around 6 percent, Nigeria clearly 

has room to raise the needed 
funds domestically to retire ma-
turing debts and service existing 
ones, without exposing itself to 
the perils of original sin.

These risks came to light in 
the 1980s and 1990s, when sev-
eral developing economies (in-
cluding Nigeria) experienced a 
weakening of their local currency 
and had trouble servicing their 
foreign-denominated debt. 

While an argument could be 
made that the country’s external 
debt stock of $13.8 billion (as at 
Q1 2017) is tiny as a percentage 
of GDP, the worry here is the 
dubious benefits of such a move 
touted by the Minister which we 
feel does not compensate for the 
increased risks we outlined.

Dollar debt service costs are 
also not cheap as the FGN paid 
$127 million to service foreign 
debts in the first quarter, accord-
ing to DMO data.

We also think external financ-
ing should be linked to more 
simulative infrastructure projects 
as opposed to just borrowing 
to build up the dollar reserves, 
which is then not optimally/ef-
ficiently utilized as a result of the 
up to 5 market rates for the Naira 
dollar exchange rate pair.

Mexico’s “tequila crisis” is 
an example of the dangers of 
original sin. Money had gushed 
into Mexico in the early 1990s 
but when Alan Greenspan, the 
Federal Reserve chairman, raised 
interest rates in 1994 the boom 
came to an abrupt end. By De-
cember the government tried 
to depreciate the peso but the 
currency crashed by more than 
50 per cent and Mexico had to 
be bailed out by the International 
Monetary Fund.

With an uncertain oil future 
and an economy still yet to di-
versify its FX earnings capacity 
beyond remittances and oil rev-
enues, this plan to plunge deeper 
into dollar denominated debt 
should probably be scrapped!

Continued from page 31 
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Let’s Make Kaduna Great AgainKADUNA
INVEST IN

T
he government of Kaduna 
State has taken concrete 
steps to redefine gover-
nance and introduce inno-
vations towards improving 

service delivery to its people.  Policies 
and legal frameworks have been 
rolled out to create new institutions 
and strengthen existing ones in order 
to render effective services while 
shrinking the size of government to 
be as small as  possible but highly ef-
ficient.  This is a cost-cutting measure 
to free up resources for the benefits 
of the general population.

New agencies have been created 
to drive reforms aimed at restoring 
the public and private sectors confi-
dence in government and its institu-
tions. These new agencies, which are 
the creation of law, are today serving 
as enablers in bringing innovations 
and systemic changes that encour-
age private sector involvement in 
the state.

The goal of Kaduna State Gov-
ernment in this is to rejuvenate the 
economy of the state, create oppor-
tunities, and provide jobs, as stated 
by Governor Nasir El-Rufai, “in all 
that we are doing both now and in 
the future, we have an eye on just one 
thing- creating jobs. We have a very 
young state in terms of demographics. 
About 89 percent of our population 
is below the age of 35. So the biggest 
challenge we have is creating jobs.

According to El-Rufai,  encouraging 
private sector investment in Kaduna 
is one way  to generate employment; 
hence  the creation of Kaduna  Invest-
ment Promotion Agency ( KADIPA) 
to facilitate investment in the state 
by  coordinating the activities  of all 
MDAs in a business  environment. The 
agency is responsible for providing a 
streamlined, efficient and transpar-
ent service to investors with a view to 
reducing the cost of doing business 
in the state. “We have taken many 
steps to ensure Kaduna becomes an 
attractive place for investments. So 
we created an Investment Promotion 
Agency (KADIPA) which is a one-
stop  shop for all investors”, El- Rufai 
explained.

Since its establishment,  KADIPA 
has perfected  mechanism that short-
ens and  simplifies administrative  
procedures for the issuance  of busi-
ness approvals, permits , licenses and 
company  incorporation. As at today, 
dozens of local and foreign investors 
have set up shops in  Kaduna bring-
ing in investment  worth about $1b, 
according to  the Executive Secretary 
of  KADIPA, Sabiu Sani Ismail.

“When you look at the investment 
in Olams alone, we are looking at 
$250 million investment. Olams  be-
ing the first is the  largest poultry farm 
in  Africa, we hope the factory  will be 
commissioned in  September by the 
President of  the Federal Republic of  

Nigeria.
“When you look at Vicampro 

investment, it is $150 million in-
vestment. When you  look at the Air 
Maintenance  Hanger to be cited at 
the  Kaduna International Airport, 
that  is in hundreds of millions of  
dollars and many other  investments 
in different  sectors”, Sabiu said.

Other Agencies created by the  
administration of Malam Nasir  
El-Rufai in Kaduna include:  The 
Kaduna Geographic  Information 
Service (KADGIS),  Kaduna Internal 
Revenue  Service (KADIRS), Kaduna  
Public Procurement Agency, The  
Kaduna State Facility  Management 
Agency (KADFAMA),  The Kaduna 
Traffic and  Environmental Law 
Enforcement  Agency (KASTELEA),  
Agricultural Development  Agency, 
among others.

Establishing the Kaduna  Geo-
graphic Information  Service-KAD-
GIS was a response  to the need to 
provide the  state with a modern 
and  efficient land administration  
backed by automated systems  and 
fully-trained staff that  can produce 
secure  computerised land titles 
and  increase internally generated  
revenue (IGR) for Kaduna  state.

The Agency collects data and digi-
talises all geospatial data; produces 
map and store this information in 
a central database. The Agency has 
since begun the issuance of Digital 
Certificate of Occupancy and land 
recertification aimed at issuing titles 
to all land owners in the state at the 
rate of N5,000. Processing land titles 
are now shortened to 30 days.

Enumerating the impact this 
reform in land administration, El-
Rufai said “We have eased access to 
lands both for agriculture, industrial 
and commercial purposes. We have 
computerized our land register to 
make transactions of land easy. And 
we have lowered land charges to 
make it cheaper. It is a significant de-
crease as less as 50 percent reduction 
in the land charges that we inherited.

Both KADGIS and KADIPA work 

in harmony to facilitate the acqui-
sition and registration of land for 
business owners in the state. “And we 
have  harmonised the relationship  
between the land  administration 
and Kaduna  Environmental Protec-
tion  Agency (KEPA) and the Kaduna  
Urban Development Control  Au-
thority (KASUPDA) with  KADIPA as 
a team working  together to make it 
easier  for all these.

Kaduna Internal Revenue Ser-
vice-KADRIS replaces the old Board 
of Internal Revenue that was ineffec-
tive in revenue collections.  With the 
passage of Kaduna State Tax Codifi-
cation and Consolidation Law 2016 
into law on March 1, institutionalised 
transparency and accountability in 
tax collections.

In 2016 the state government 
raised its annual IGR from 11bn to 
23bn, the highest ever realized in the 
history of the state. Monthly revenue 
generation steadily rose from the 
N600 million averages in May 2015, 
to N1.7 billion. As at today, KADRIS 
is collecting N1.7bn monthly aver-
age IGR for the state. The service has 
generated N9.6bn as IGR for Kaduna 
state in the first half of 2017.

Another agency created is the 
Kaduna State Facility Management 
Agency (KADFAMA).  It was created 
to manage all state-owned facilities 
and assets. The vision of this  new 
agency is to “acquire,  hold, manage, 
maintain,  develop and reinvigorate  
physical, economic and  utility life of 
Kaduna State’s  assets; and dispose 
of  property or interest in  property, 
movable and fixed  that belongs to 
the state ( where the need arises) 
and  also have the assets database  
in detail by maintaining “An  Asset 
Register” that meets up  the inter-
national standard  that will form the 
bedrock  for viable decision making 
on  the state assets”. This ensures best 
practices  in managing public assets 
in  the state.

The creation of Kaduna State 
Traffic and Environmental Law En-
forcement Agency (KASTELEA) gen-

Redefining Governance and 
Service Delivery in Kaduna:
New Agencies created to drive reforms
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Goveror Nasir El-Rufai launching newly created agency-KASTELEA

Kastelea Marshalls at the launch of Kastelea 

Governor Nasir El-Rufai receiving his Digital Land Certificate from DG KADGIS

Governor Nasir El-Rufai doing a computerised registration for his personal 
property at KADGIS office.

Governor Nasir El-Rufai regestering his personal property with KADGIS

erated 2,500 employment 
opportunities.  KASTELEA 
is empowered to, among 
other things, direct and 
control traffic on public 
roads and high ways in the 
state in order to decongest 
them. It is also responsible 
for educating and enlight-
ening road users and the 
public on the proper use 
of roads as well as to en-

hance and designate bus 
stops and bus terminals. 
Since their creation, these  
new agencies have served 
as  engines in providing 
services  to the people in an  
innovative way; facilitating  
investment, entrenching 
best  practices and gen-
erating  revenue for the 
government in  an efficient 
manner. 
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ments and expanding 
local and international 
operations despite eco-
nomic slump that has hit 
Nigeria.

“We are confident in 
Nigeria and we just set 
up a cold-rolled plant 
in March. It is now fully 
stabilised and is produc-
ing already. It is a big in-
vestment and it will also 
be good for the Nigerian 
economy,” Aniket Singal, 
Aarti Group’s vice chair-
man, told Real Sector 
Watch in Lagos.

Aar t i  Steel  Niger ia 
Limited, a Nigerian steel 
maker, has completed a 
cold-rolled mill in Ota, 
Ogun State, with a capac-
ity to produce 120,000 
tonnes of products per 
annum.

The steel maker spent 
roughly N11 billion to 
complete the mill, which 
is expected to serve the 
downstream steel makers 
in Nigeria using cold-
rolled steel products for 
the production of home 
a p p l i a n c e s ,  r o o f i n g 
sheets, metal furniture 
and filling cabinets, ta-
bles and chairs, among 
others.

Aarti, which has cap-
tured part of the West 
African market,  is ex-

Manufacturers defy economic 
slump to expand operations
ODINAKA ANUDU panding exports to East 

and Central Africa.  
However, Singal wants 

long-term stability in the 
foreign exchange market 
to enable the company 
cut costs and prices.

Standard Metallurgical 
Company Limited (SMC) 
is set to launch a billet 
mill to produce standard 
wire rods in Nigeria. The 
mill will likely create 1000 
jobs in the country.

“This will be the first 
factory to produce bil-
let suitable for produc-
ing standard wire rods 
in Nigeria. All wire rods 
produced today in Nige-
ria are being made from 
imported billets, but in 
three months from now, 
we are going to start pro-
ducing billets in Nigeria,” 
Mohammed Saade, man-
aging director, SMC, told 
BusinessDay.

“Currently we are pro-
ducing 300,000 tonnes of 
wire rods per year. With 
phase two,  we would 
produce 260,000 tons of 
billets in Nigeria. Nige-
ria today is a big market 
and we are committed to 
meeting local demands 
and the surplus can go 
to the ECOWAS market,” 
he said.

F r i e s l a n d C a m p i n a 
WAMCO, producer  of 
Peak Milk and Crown 
Milk, has expanded its 
milking plants to five in 
Oyo State to satisfy the 
Nigerian market satu-
rated with imported milk 

ates, is pumping billions 
in sugar, oil palm, flour 
and feeds, among others.

Flour Mills believes 
local production saves 
Nigeria foreign exchange.

Beta Glass is a subsid-
iary of Frigoglass Indus-
tries Limited, exporting 
glass packaging materials 
to 13 countries. The com-
pany has manufacturing 
plants in Ughelli, Delta 
State, and Agbara, Ogun 
State, with three furnaces 
that exceed 600 tons of 
produced glass contain-
ers per day.

The company is in-
vesting in a furnace cold 
repair at its Ughelli plant 
to extend its life-span and 
raise production capacity.

Through its United Ce-
ment Company of Nige-
ria (UniCem), Lafarge is 

pumping $565 million 
into the economy to add 
2.5 million metric tonnes 
(mt)  capacity  cement 
plant in Mfamosing, Cala-
bar, Cross River State.

Honeywell Flour Mills 
Plc is putting N64 billion 
into an integrated pro-
cessing facility in Ogun 
State.

PZ Wilmar, which is a 
subsidiary of PZ Cussons, 
is not left out.

Th e  f i r m  ha s  b e e n 
expanding its backward 
integration projects in 
Cross River State for some 
time  now  and is not 
ready to stop.

“ We  hav e  i nv e s t e d 
something close to the 
region of $300 million 
in backward integration 
projects in Cross River 
State. This year, our plan-
tations are going to start 
fruiting,” Christos Gian-
nopoulos, managing di-
rector/CEO, PZ Cussons 
Nigeria Plc, told Real Sec-
tor Watch in Lagos.

The firm acquired over 
50,000 hectares of  oil 
palm plantation in Cross 
River State. It equally se-
cured  the defunct Calaro 
Oil Palm Estate, formerly 
owned by the Cross River 
government, as well as 
the 12,805 hectare Kwa 
Falls oil  palm planta-
tion, formerly owned by 
Obasanjo Farms. It also 
bought the 5,450-hectare 
Ibiae Oil Palm Estate and 
another 8,000 hectare 
estate in Biase.

products.
“Our company has tak-

en a strategic and com-
prehensive approach to 
developing the Diary De-
velopment Programme 
(DDP), focusing on key 
p ro j e c t s ,  p ro g ra m m e 
content and enabling fa-
cilities,” said Ben Lan-
gat, managing director of 
FrieslandCampina WAM-
CO, at the commissioning 
of the firm’s 5th milk plant 
at Saki, Oyo State.

“But these investments 
must be supported by pol-
icies and socio-economic 
infrastructures to realise 
a robust dairy farming 
sector that can serve over 
180 million Nigerians,” 
Langat said.

Dangote Group is con-
sistently raising its stakes 
in the economy through 

aggressive expansion in 
sugar plantations, rice 
production, cement, flour 
and pasta making, among 
others.

D a n g o t e  G r o u p  i s 
pumping close to $2 bil-
lion into sugar planta-
tions to tap into opportu-
nities in the industry cur-
rently enjoyed by Brazil, 
which is responsible for 
most of sugar imports into 
Nigeria.   

Aliko Dangote, presi-
dent of Dangote Group, 
is investing $700 million 
in Nasarawa State in sug-
ar projects. He signed a 
memorandum of under-
standing (MoU) with Na-
sarawa State Government 
in June this year.

Flour Mills, which is 
one of the most diversi-
fied Nigerian conglomer-
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led with N54.55 billion, which 
represents 33 percent of the 
total.

Out of the N180.12 billion 
invested in the whole of manu-
facturing and agro-allied in-
dustries in Nigeria in the first 
six months of 2015, N128.3 bil-
lion went to Ogun, represent-
ing 71.23 percent. The result 
in the second half was not too 
different.

In 2014, investors pumped 
in N691.77 billion, out of which 
N514.87 billion went to Ogun 
State. Hence 74.42 percent of 
all the investments were di-
rected to Ogun state.

Frank Udemba Jacobs, pres-
ident of MAN, told Real Sector 
Watch recently that manufac-
turers find Ogun as a good 
investment destination due to 
government’s commitment to 
industrialisation.

“Manufacturers are happy 
with Ogun because they get 
incentives from the govern-
ment,” said Jacobs in 2016.

Ogun State provides tax 
holidays and incentives to 
manufacturers as well as land 

Investors see Ogun as favourable 
manufacturing destination

I
nvestors in the manu-
facturing sector regard 
Ogun State, located in 
the south-western part 
of Nigeria, as a favour-

able investment destination in 
the country, according to Real 
Watch’s checks.

Data show that Ogun indus-
trial zone has, in the past four 
to five years, had the highest 
level of investment among 
other zones.

Data generated from the 
Manufacturers Association 
of Nigeria (MAN) show that         
Ogun shared 69.9 percent of 
total manufacturing invest-
ment in the second half (H1) 
of 2016.

Out of the total investment 
of N448.94 billion made in the 
sector in the last six months 
of last year, Ogun got N313.62 
billion.

Similarly, a total of N165.61 
billion investment was made 
by manufacturers in the first 
half of 2016, out of which Ogun 

rebates, which is not the case 
in many states,  including 
Lagos.

Coupled with less harass-
ment from touts, manufac-
turers say there is less traffic 
gridlock in Ogun and cheaper 
and more available accom-
modation for staff in the state.

“Ogun is better in terms 
of taxes and your produc-
tion cost will be less,” said a 
manufacturer who has a firm 
in Lagos and Ogun states.

More than 70 new manu-
facturing companies have 
birthed the state since the 
election of the State governor 
Ibikunle Amosun in 2011. 

“Seventy manufacturing 
companies were established 
during first four-year tenure of 
Governor Ibikunle Amosun of 
Ogun State and both existing 
and new companies were giv-
en some level of incentives and 
benefits that prompted rapid 
development in manufactur-
ing sector,” said Bimbo Ashiru, 
commissioner for commerce 
and industry, said in 2014.

rials), architectural glass (for 
buildings/constructions), and 
paving stones (for roads and 
residential use).

Gupta said the group has 
invested over half N500 billion 
into the Nigerian economy.

“The steel sector is the back-
bone of any economy. Govern-
ment needs to, first of all, rec-
ognise that the sector is really 
benefitting the country.  There 
is the need to put a local con-
tent policy in place whereby all 
the steel users and all the gov-
ernment contractors should 
stipulate they must buy made-
in-Nigeria steel,” he said.

According to him, the Ni-
gerian government needs to 
check influx of cheap and sub-
standard steel products.

“The United States, the Eu-
ropean Union and many coun-
tries have put anti-dumping 
duties.  The Nigerian govern-
ment should look at doing this. 
The major thing, again, is the 
cost of doing business in the 
country. It is very, very high. 
The interest rates are high. 

I believe that there should 
be a fund to support the steel 
sector because no industr y 
can flourish over a long time if 
the interest rates are double-
digit. Government support is 
required in this area,” he said.

African Industries is a 
diverse West African 
mult inat ional  w ith 
over 8,000 employees 

from more than 10 countries 
globally.

The group has 12 manufac-
turing plants across Nigeria, 
out of which six are steel manu-
facturing plants.

Some of the subsidiaries 
include African Steel Mills and 
Ikorodu Steel Mills in Lagos 
State; African Foundries, Ogijo, 
Ogun State;  African Wire & 
Allied Products, Agbara; and 
Abuja Steel Mills, among oth-
ers.

The group exports its prod-
ucts  f rom Niger ia  to  other 
West African countriess and 
is increasing investments in 
neighbouring countries.

“All  together we produce 
one million metric tonnes of 
steel, accounting for 60 to 70 
percent of the steel require-
ments of Nigeria,” Raj Gupta, 
chairman of African Industries, 
told Real Sector Watch recently 
in Lagos.

The group manufactures in-
ternational grade steel, chemi-
cals (for soap, detergent, water 
purification and mining mate-

How African Industries contributes 
to Nigerian economy
ODINAKA ANUDU

Africa, with market value hitting 
$38.68 million in 2016, making 
Nigeria fourth in the world behind 
the United States ($114.75 million), 
China ($88.18million) and Mexico 
($45.30 million), according to 
Martina Claus, head of market de-
velopment at German Engineering 
Federation.

Nigeria’s fruit juice industry had 
three percent off-trade volume 
growth in 2016, according to Euro-
monitor International, while food 
sales cumulative annual growth 
rate (CAGR) is forecast to grow by 
10.4 percent from 2015 to 2020, ac-
cording to BMI Research.

The Nigerian biscuit industry 
is now worth $617 million, hav-
ing grown at a compound annual 
growth rate (CAGR) of 16 percent 
in the past five years, with an an-
nual production of 152,490 tonnes.

Nigeria’s food and bever-
age industry is expand-
ing rapidly, fuelled by a 
growing population.

Nigeria has a population 
growth rate of 2.6 percent and de-
mography of 182 million people, 
half of who live in cities.   

High population of urban 
dwellers is driving the sales of 
packaged foods and beverages as 
work pressure and traffic reduce 
time committed to food prepara-
tion at homes.

“The future of food and bev-
erage industry in Nigeria looks 
bright and the sub-sector will 
continue to grow. The industry 
is supported by Nigeria’s huge 
population, which is why many 
international companies are inter-
esting in entering into the sector,” 
said Jamie Hill, director of Food 
West Africa.

Production in foods, bever-
age and tobacco group increased 
N1.59 trillion in the last six months 
of 2016 as against N1.41 trillion of 
the corresponding periods of 2015, 
indicating N0.18 trillion or 12.8 
percent increase over the period, 
according to data from the Manu-
facturers Association of Nigeria.

Nigeria’s food and beverage 

industry constitutes about  45 per-
cent of the entire manufacturing 
sector, made up of players in beer, 
starch, palm oil, flour, flavourings, 
soft drinks, carbonated water, tea, 
coffee and other beverages, among 
others.

The food and beverage industry 
is the only sub-sector in manu-
facturing that grew above four 
percent in the first quarter of 2017, 
according to the National Bureau of 
Statistics (NBS) data.

An August 2016 KPMG report, 
which examines the wheat-based 
consumer goods in Nigeria, said 
that  the outlook across the food 
and beverage segments (including 
personal care) appeared stable and 
positive, despite Nigeria’s challeng-
ing economic environment.

Soft drink sales in Nigeria in 
2016 was highest in sub-Saharan 

Food industry shines, driven 
by demography

ODINAKA ANUDU

Governor, Ibikunle Amosun 
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Tayo Williams: Growing from 
N15,000 to N800, 000 in 3 yrs

What motivated you 
to start this business?

W
ell, let 
me start 
w i t h 
t h i s .  I 
u s e d 

to  g o to  my s ister ’s 
shop to pay her a visit. 
I discovered then that 
she used to place fabrics 
on tables, cut them into 
pieces to produce dress. 
What I saw amazed me 
and made me fall  in 
love with fashion and 
design. My sister was 
also kind enough to tutor 
me on the basics of the 
business.

From there I started 
m a k i n g  d e s i g n s  f o r 
myself.  Many people 
commended my designs.  
Whenever my friends 
s aw  my  ou t f i t ,  t h e y 
would shout, ‘Wow! This 
is great!’ The result of this 
was that people started 
asking me to sew the 

designs for them, and 
whatever I sew for them 
would turn out to satisfy 
their taste. This turned 
out to become a major 
factor that motivated me 
to set up this business.

How much did you 
start with and what are 
your worth now?

I started with N15, 000, 
but now, I can tell you 
that fashion is helping 
me and I am worth N800, 
000. I still believe God 
for more grace in this 
business.

How were you able to 
get sewing machine and 
other necessary tools to 
start this business?

It  wasn’t  easy but 
I  s t a r t e d  by  g e t t i n g 
equipment on credit and 
I paid by instalment.

When did you start?
I started this business 

in 2014.

W h a t  a r e  y o u r 
targets?

My major target is 
to become a renowned 
fashion designer.  I wish 
to gain and sketch new 
styles every now and 
then, because fashion as 
a whole deals with new 
styles.

You tutor others on 
fashion. How much are 
they buying into your 
ideas?

I  c o m m e n d  m y 
students and I love them 
all because they are very 
smart and they easily 
catch up with whatever 
knowledge I transmit to 
them.  Today, I am proud 
of many of them.

 They are ready to learn 
within a short time. They 
really impress me and not 
only that, they do all that 
I tell them to do-- both 
great and small among 
t h e m - -  n o t  m i n d i n g 

TOOLKIT FOR ENTREPRENEURSHIP

whether I am younger 
than they are. I am so glad 
with them all the way for 
their cooperation when 
duty calls.

D o  y o u  c o n s i d e r 
fashion a good business?

Yes, of course. This is 
a business that can feed 
anybody, enable them 
to pay their bills and still 
have something to go 
home with. 

Aside making money, 
do you have a passion 
for this business?

Yes, I have a passion for 
it and I didn’t basically go 
into it because of money. 
Also, I love satisfying my 
customers by sewing the 
exact style they want me 
to.

What has been your 
biggest challenge?

My biggest challenge 
is finance. I need more 
funds to expand.   Tayo Williams

tart-Up DIGESTS In association with

Tayo Williams is the chief executive officer of Ty’s Couture, a fashion outfit based in Ojo, 
Lagos. Despite being a 300-level student of the National Open University, he has many 
students who learn the nitty-gritty of tailoring and others forms of fashion from him. 
Tayo spoke with GIFT DIKE on why he chose to play in the fashion industry.

SM E  1 0 0  Nig e r ia 
h a s  c o n c l u d e d 
plans to showcase 
2 5  i n n o v a t i v e 

e n t r e p r e n e u r s  i n  t h e 
country that are under the 
age of 25.

SME 100 Nigeria is a 
leader in youth-driven 
entrepreneurship training, 
which specialises in finding 
preparing and connecting 
young entrepreneurs with 
the resources, training and 
support they need to run 
successful businesses.

Six months ago, SME 100 
Nigeria invited members of 
the public to nominate 
under-25 entrepreneurs 
with compelling growth 
stor ies  and who were 
making quality impacts 
on the economy.

M o r e  t h a n  3 , 5 0 0 
e n t r e p r e n e u r s  w e r e 

nominated, which was 
subsequently  whitt led 
down to 100.

The number will further 
be slashed to the final 
25 after voting  and the 
winners will be awarded on  
August 26.

The award will go to 
young entrepreneurs in 
fields such as cyber security 
and technology; fashion; 
ar ts,  crafts  & culture; 
food; health & skincare; 
education, as well as energy 
& sustainability.  Others are 
media & ICT, photography; 
music; software & design as 
well as event and planning, 
among others.

To be selected for award, 
the business must be in 
Nigeria and must be duly 
registered at the Corporate 
Affairs Commission (CAC), 
among other criteria.

Speaking at  a  press 
c o n f e r e n c e  w e e k e n d 
in Lagos, Charles Odii, 

founder and executive 
d i r e c t o r ,  S M E  1 0 0 
Nigeria, said the award is 
meant to encourage the 
entrepreneurs to make 
much more impact.

“ It  is  imp or tant  w e 
encourage those who are 
doing something. For some 
of these entrepreneurs, 
this is their first award. 
Imagine when you say 
to them, ‘Well done’. The 
difference between this 
award and others is that 
these people are founders, 
innovators and CEOs of 
their businesses,” Odii said, 
adding that the shortlisting 
is based on the impact the 
entrepreneurs make.

Brian Oji, co-founder 
and programme director, 
SME 100 Nigeria,  said 
despite that there are many 
young people in the country 
complaining of lack of jobs, 
there are others that are 
making visible impact on 

How SME 100 plans to unveil 25 innovative U-25 entrepreneurs
ODINAKA ANUDU
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the country.
“ There is  no day in 

Nigeria that young people 
don’t set up businesses,” 
Oji said.

“ T h e  a w a r d  w i l l 
encourage young people 
complaining about jobs to 
say, ‘If these people can do 
it, we also can’.  The award is 
not much about money, but 
it helps to send a message 
across for anybody who is 
nominated,” he said.

Mimi Ade Odiachi, CEO 
of Omar Gardens, who is a 
board member of SME 100 
Nigeria, said she started her 
business at 24 and wished 
there was a platform like 
this then.

“ A t  2 4  o r  2 5 
e n t r e p r e n e u r s h i p  i s 
usually a lonely journey. I 
thought of taking on paid 
employment several times 
even as an entrepreneur at 
that age. So when you see 
a young person taking on 

responsibility, you need to 
commend them,” Odiachi 
said.

Emeka Opara, director 
of  corporate affairs  at 
Airtel, said the telecoms 
firm would support the 
event.

“I think it’s high time we 
started encouraging people 
who work hard. The event 
will give those nominated 
the visibility. One of the 
things that are lacking is 
mentorship and mentor-
mentee relationship should 
not be about money,”Opara 
said.

I f a s h e  Ma r k ,  h e a d , 
emerging businesses, retail 
banking, Diamond Bank, 
said the bank would bring 
the winners to its platform 
and provide f inancial 
services for them.

“It’s time the society 
b e g a n  t o  c e l e b r a t e 
entrepreneurs with clear 
sources of wealth,” Mark 

said.
“ T h e  e c o n o m y  i s 

always vibrant when you 
have g overnment  and 
individuals supporting 
SMEs.  Diamond Bank 
has a history centred on 
entrepreneurship and we 
have a convergence in 
philosophy with SME 100 
Nigeria,” he said.



tart-Up DIGESTS
Starlight Kitchen: Business grown with 
discipline, dedication and diligence

N
i h i n l o l a 
L a t o n a  i s 
the founder 
a n d  c h i e f 
e x e c u t i v e 

o f f i c e r  o f  S t a r l i g h t 
Ki t c h e n ,  a n  o u t d o o r 
catering firm operating 
in Lagos. Nihinlola is also 
a co-founder of Starlight 
Ambassadors Foundation, 
a  n o n - g ov e r n m e n t a l 
o r g a n i s a t i o n  ( N G O ) 
focusing on humanitarian 
and community services.

Nihinlola was inspired 
to establish Starlight 
Kitchen because of the 
need to have a sustained 
source of  income for 
h e r  N G O ,  t a r g e t e d 
at  f e e d i n g  t h e  p o o r, 
e s p e c i a l l y  c h i l d r e n . 
S i n c e  e s t a b l i s h i n g 
Starlight Kitchen in 2016, 
Nihinlola’s NGO has fed 
over 200 people, including 
children for free.

“ A s  a  s o c i a l 
entrepreneur, we thought 
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Nihinlola Latona
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How hard work and consistency propel Intercontinental Scissors

o f  h o w  t o  r o l l  o v e r 
sponsorship fund to, at 
least, make impact so that 
we can continuously feed 
people for free. This was 
what gave birth to Starlight 
Kitchen,” Nihinlola said.

The economist turned 
social entrepreneur told 
Start-Up Digest that she 
st a r te d  h e r  bu si n e ss 
with N50, 000. “Food is 
a basic need and while it 
should be affordable, not 
everyone can afford it,” 
she said.

She started the business 
at home and spent the 
capital on the purchase 
of gas cooker, pots and 
employing a staff member.

Since starting last year, 
the business has grown 
from one outlet to three 
and the number of staff 
has also increased to 
seven.

Nihinlola  said she 
sourced her raw materials 
from local markets in the 
South-West region of the 
country.

She told Start-up Digest 

inherent problems in the 
agricultural sector so that 
farmers could boost their 
productivity, stressing that 
prices of commodities 
would only decline and 
remain stable when supply 
far outweighed demand.

Apart from rising food 
prices, Nihinlola said that 
poor power supply was 
also a major challenge 
confronting her business.

She said her business 
could see an exponential 
growth if she could spend 
less on energy.

According to Nihinlola, 
the business had been able 
to grow in spite of recession 
because it was focused on 
doing things differently.  
She equally attributed the 
success recorded so far to 
high level of discipline in 
managing its resources.

“We do a lot differently 
to remain in business. 
We discipline ourselves 
and avoid running into 
unnecessarily debts. To 
show you how differently 
we do things, we give free 

tea in this cold weather 
and we likewise ensure 
that our staff members 
are superbly friendly to 
customers,” Nihinlola said.

“Recession is a reality 
and it shouldn’t affect 
t h e  m i n d  n e g a t i v e l y . 
Every challenge we face, 
recession inclusive, we use 
it as a positive gear to move 
the business forward. Good 
planning, with sufficient 
funds, helps the business to 
stay alive,” she said.

Nihinlola told Start-
u p  D i g e s t  t h a t  t h e 
country could diversify 
its economy through the 
catering industry because 
of the profitability and 
s u s t a i n a b i l i t y  i n  t h e 
industry.

The caterer said she 
would tell her younger 
self to think big because 
t h e r e  w a s  n o t h i n g 
impossible with the human 
mind. “There is nothing 
impossible with the human 
mind. If you can think it, 
imagine it, then you can 
achieve it,” she said.

that unstable prices of 
food items had remained 
the greatest challenge 

confronting her business.
S h e  u r g e d  t h e 

government to address 

Tell us your story.

I started some years 
ago in a small scale. 
I set up my busi-
ness with less than 

N10, 000.  I rented my 
first shop with N10, 000. 
I later bought the neces-
sary equipment. What 
actually motivated me 
to start this business was 
the attitude of tailors 
who were always spoil-
ing my clothes. I would 
always see something 
different from the con-
cept I  expected each 
t i m e  t h e y  m a d e  m y 
dress.  This was why I 
decided to go into the 
industry.

How were you able to 
get capital then and how 
much is your business 
worth now?

Par t  of  the mone y 
came from what I earned 
w o r k i n g  a t  h o m e .  I 
worked at home before 
gett ing my shop.  My 
husband also assisted 
me. I am worth over N1 
million now.

What steps led to the 
growth of your busi-
ness?

Hard work and con-
sistency, though I can’t 
do all I want to because 
of  the environment I 
have found myself. We 
still have people around 
who would want you to 
give them your services 
for free.

What is the potential 
in the fashion busi-
ness?

T h e r e  i s  s o  m u c h 
money to be made from 
fashion.  But  fashion 
needs a lot of strength 
and you must be very 
healthy. You must al-
ways have conversations 
w ith people working 
with you and your cus-
tomers. Your customers 
or clients must com-
plain but you need to 
maturely handle these 
complaints.  You also 
need to be calm, listen to 
them and proffer solu-
tions. Do not just argue. 
But it’s a business that 

gives return for money.

Have you ever been 
approached by an in-
vestor?

Not real ly,  though 
some people asked me 
for partnership a few 
years ago. However, I 
later  discovered that 
they were fraud, so I 
held back.

Hav e  y o u  g o t  a ny 
loan since starting?

Actually  there is  a 
f a s h i o n  a s s o c i a t i o n 
where they give us loans 
as low as N1 million and 
you pay back at two per-
cent interest rate. One is 
free to collect as much 
as you can pay back. 
Personally, I have not 
really collected because 
my husban d do esn’ t 
like it.

What are your long-
term plans?

I want to resign per-
s o na l l y  f ro m  s e w i ng 
clothes and employ peo-
ple to work for me. There 
are some machines I 

work without ironing 
clothes. Sometimes we 
are forced to use stove 
iron to make the clothes 
look tidy. When we are 
done making a dress, we 
iron it. Some of us use 
generators. There some 
machines you cannot 
run without electric-
ity from DisCos. I have 
some of  them in the 
shop that I  can’t  use 
w ithout  such energ y 
supply.

What’s your advice 
to younger and aspir-
ing entrepreneurs?

There is nothing that 
is easy to get. You must 
work hard and learn 
things. You need to have 
handwork.  Parents need 
to advise their children 
to look for something 
better and new.

 Again, you need to 
look at new areas. For 
instance, some of us are 
going to the Internet to 
get styles. This is helpful 
and means you should 
find something worth-
while to do.

Doreen Chukwuma is the CEO of Intercontinental Scissors and Fashion Home.  In this interview with ANGEL 
JAMES, the experienced designer says she went into the industry to make better clothes for Nigerians.

Doreen Chukwuma

would like to have. All 
those plans are on the 
pipeline.

What are some of the 

challenges you face as a 
designer?

There is no light in 
this environment. You 
know you can’t do this 



tart-Up DIGESTS
Meet Timilehin Bello, entrepreneur 
who started big PR firm on WhatsApp

Tell  me how you 
started your company?

I 
s t a r t e d  M e d i a 
Panache Nigeria 
i n  2 0 1 6  o n 
WhatsApp. There 
was no money 

for an office space and 
I needed to start the 
company, so I opened a 
WhatsApp group, added 
few like-minds and we 
started the company. 
The country was about 
going into a recession 
then and it was pretty 
hard.

What inspired the 
foun d ing of  Me d ia 
Panache Nigeria?

Media Panache was 
birthed from the desire 
to build a team of young 
PR experts dedicated to 
devising innovative PR 
approaches and creative 
ideas.

How much did you 
start with and where 
are you now?

I did not need money 
to start. My start-up 
was different. I started 
on WhatsApp, and to 
use the app is free. 
We executed quite a 
number of estimable PR 
projects via Whatsapp 
and we made money 
from them. It was the 
money that we used to 
get an office space in 
Ikeja area of Lagos State 
and employed more 
staff. 

H a v e  y o u  b e e n 
approached by any 
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Timilehin Bello

company/investor?
An investor came 

c a l l i n g  a f t e r  w e 
celebrated our first year 
anniversary in March 
2017. We are still looking 
at the terms.

W h a t  i s  y o u r 
company’s goal?

 Our goal is to build a 
team of young experts, 
create an environment 
where people genuinely 
e n j oy  w o rk i n g  a n d 
continue to influence 
people’s decision. To 
be honest, we are doing 
this already and doing it 
very well.

H o w  w o u l d  y o u 
describe the journey 
so far in this business?

 It’s been an amazing 
journey really, one filled 
with sleepless nights, 
good times, tough times, 
perseverance, people, 
principles, and more. 
Within the short time of 
our existence, we have 
been able to work with 
top brands, including 
Bank of Industry, MTN 
Foundation, Whogohost 
and a host of others.

 Would you say PR is 
challenging?

 PR is not challenging. 
PR is evolving and one 
needs to evolve with it 
and stay ahead of new 
trends.

Is PR worth the bill 
customers usually have 
to pay?

PR is worth more than 
the bill customers are 
asked to pay. People are 

full time when I got 
employed as an Intern 
at Black House Media, 
a reputable agency. I 
did a stage play last year 
with comedy pioneer 
Alibaba. I’ve not really 
given up on theatre.

Did you experience 
fear of failure while 
venturing full-scale 
into PR?

Well, I had a mind-set 
and it was ‘It’s either I 
start and succeed, or I 
start and fail and start 
again’. Sometimes fear 
creeps in but I’ve got a 
very strong faith.

Despite the poor 
state of the economy, 
you are still doing well. 
What is the secret?

The secret  is  our 
clients that serve as 
d i s c i p l e s  a n d  hav e 
helped us preach the 
gospel of the amazing 
work we’ve done for 
them, which in turn gets 
us more clients. This is 
why recession did not 
reach us.

 How do you handle 
s o m e  s e e m i n g l y 
difficult clients?

Data. When clients 
prove dif f icult  i t  is 
because they are not 
c o nv i n c e d  a b o u t  a 
certain approach and 
what we do is we show 
them data and let them 
know why things should 
be done in a way and 
ensure we are all on the 
same page.

 Wo u l d  s a y  t h e 
business has been a 
rewarding one for you?

Yes, it has.

W h a t  i s  y o u r 
definition of success?

H a p p y  t e a m . 
Happy clients. Happy 
consumers. Happy me!

 Apart from being 
a PR executive, what 
other Jobs do you do?

I’m an actor, and I 
also co-founded a food 
company called ‘Trays 
n Pans’ alongside my 
partner Peniel Ajuka.

Where do you see 
y o u r  b u s i n e s s  i n 
10years?

M e d i a  P a n a c h e 
Niger ia  w il l  be  the 
b i g g e s t  P R  f i r m  i n 
Nigeria with two offices 
in Lagos, one in Abuja, 
Port Harcourt, Kaduna, 
Benin, Ibadan and also 
in New Jersey, USA; 
Dubai, UK and Canada.

What advice do you 
have for a young man 
who does not have 
anything doing now?

Get vocational skills. 
Do something. You have 
to do something and 
know it is possible. To be 
sincere education is not 
respected in this country 
so the only way to run 
away from poverty is to 
get a vocational skill.

What has been your 
challenge?

Staffing has my major 
challenge.

yet to understand the 
power of PR and they 
are not willing to pay 
effectively. This is also 
one of the challenges 
PR faces. People need 
t o  u n d e r st a n d  t hat 
c o m m u n i c a t i o n  i s 
everything. Most of the 
times, PR is the last thing 
clients consider when 
they are about to start 
a campaign or launch 
a product. It should be 
the first.

A lot of people seem 
to be venturing into the 
industry these days. 
What can you say is 
responsible for this 

Influx?
Social media. Since 

the emergence of social 
media and since social 
media is one of the 
effective tools of PR, 
lots of individuals on 
social media with high 
following call themselves 
‘PR professionals’ even 
when they are not.

 Why did you give up 
Theatre Arts to do PR?

Well, I didn’t give up 
theatre. I only developed 
an interest in PR, and 
I  t o t a l l y  e n j o y  t h e 
adventure. I ‘freelanced’ 
PR for a while till  I 
decided to go into it 

Timilehin Bello is the founder and CEO of Media Panache Nigeria, a tech and digital- driven public relations agency.  A 
graduate of Lagos State University,  Timilehin started a PR agency in the social media platform,WhatsApp last year.  Today, 
he is the co-founder of a food company called ‘Trays n Pans’. In this interview with Bunmi Banjo, he reveals his passion 
for PR and how far he has grown since starting.

‘I identified a gap and tapped into it’

Jumoke Michael Ojo is 
the creative director 
and head master bar 
attendant of Mandies 

Cocktails Limited, affirm 
providing cocktail catering 
services. The business also 
has a training school called 
Hospitality Bar Academy to 
train and equip start-ups 

with skills needed in the 
hospitality industry.

 Jumoke identified a gap 
and tapped into it. She was 
inspired to start her business 
when she identified a gap in 
the industry during her 
wedding. According to 
her, she wanted to have 
cocktail on her menu list 
and couldn’t find a lot of 
people doing it at that time. 
She noted that it limited her 

choice of choosing amongst 
competitors but to settle 
with the only one she could 
find.

To change that for others, 
she did a lot of research on 
the cocktail industry and 
went to the UK to acquire 
skills in the hospitality 
business by attending a 
bar school to become a 
certified bar attendant and 
established Mandies in 

2012.
T o d a y ,  J u m o k e ’ s 

business is sought-after by 
many.

 “The social media has 
also helped to shape our 
business because we were 
able to show case our 
work and customers were 
also reaching us via those 
channels and today we are 
among the biggest in the 
industry,” she said.

ODINAKA ANUDU

Jumoke Michael Ojo
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                     ASI (Points) 38,198.60
DEALS (Numbers)  4,079.00
VOLUME (Numbers) 353,645,485.00
VALUE (N billion)  6.301
MARKET CAP (N Trn  13.166

Market Statistics as at   Friday 11 August  2017Top Gainers/Losers as at Friday  11 August  2017

GAINERS

WAPCO 60 63 3
UNILEVER 43.05 45.25 2.2
STANBIC 40 41 1
NB 190 191 1
GUINNESS 91 91.5 0.5

LOSERS
Company           Opening         Closing    ChangeCompany           Opening         Closing    Change

NESTLE 1216.01 1208 -8.01
CONOIL 34.3 32.59 -1.71
7UP 98 96.96 -1.04
GUARANTY 40.06 39.6 -0.46
DANGFLOUR 6.67 6.38 -0.29

Stories by 
IheanyI nwachukwu

NSE All-Share Index appreciated 
by 2.07% last week

T
he Nigerian 
Stock Exchange 
(NSE) All-Share 
Index appreci-
ated by 2.07per-

cent to close last week at 
38,198.60 points while 
market capitalisation rose 
to N13.166 trillion.

Thirty-two (32) equities 
appreciated in price dur-
ing the review week, lower 
than thirty-eight (38) eq-
uities in  the preceding 
week.

Thirty-seven (37) equi-
ties depreciated in price, 
higher than twenty-eight 
(28) equities in the pre-
ceding week, while one 
hundred and two (102) 
equities remained un-
changed lower than one 
hundred and five (105) 
equities recorded in the 
preceding week.

A total turnover of 
1.518 billion shares worth 
N28.868 billion in 23,053 
deals were traded last week 
by investors on the floor of 
the Exchange in contrast 
to a total of 2.518 billion 
shares valued at N114.117 

billion that exchanged 
hands the preceding week 
in 23,546 deals.

The Financial Services 
Industry (measured by 
volume) led the activ-
ity chart with 1.178 billion 
shares valued at N14.445 
billion traded in 11,520 
deals; thus contribut-
ing 77.63percent and 
50.04percent to the total 
equity turnover volume 
and value respectively.

The Consumer Goods 
Industry followed with 
183.850million shares 

worth N12.508 billion 
in 5,807 deals. The third 
place was occupied by 
Conglomerates Industry 
with a turnover of 53.758 
million shares worth 
N126.669 million in 819 
deals.

Trading in the Top 
Three Equities namely 
– Access Bank Plc, Ze-
nith International Bank 
Plc and Guaranty Trust 
Bank Plc. (measured by 
volume) accounted for 
500.113 million shares 
worth N11.910 billion 

in 3,870 deals, contrib-
uting 32.95percent and 
41.26percent to the total 
equity turnover volume 
and value respectively.

Similarly, all other Indi-
ces finished higher during 
the week with the excep-
tion of the NSE Premium, 
NSE Banking, NSE Insur-
ance and the NSE Oil/Gas 
Index that depreciated by 
1.64percent, 0.94percent, 
3.02percent and 2.78per-
cent respectively while the 
NSE ASeM Index closed 
flat. 

Investors commend Conoil, approve N2.15billion dividend

Shareholders of front-
line oil products 
marketer, Conoil Plc, 
have commended the 

management and Board of 
the company for the impres-
sive performance it recorded 
in the last financial year.

 At the company’s 47th 
annual general meeting held 
at the weekend in Uyo, Akwa 
Ibom State, the shareholders 
applauded the Board and 
management for their pru-
dent and efficient execution 
of projects and plans, strong 
commitment to the culture 
of financial discipline, while 
also ensuring maximum val-
ue for shareholders.

 The Company in a state-
ment, expressed its gratitude 
to all those who made it pos-
sible to achieve the excellent 
results; including sharehold-
ers for their confidence, cus-

tomers for their unalloyed 
patronage, and staff for their 
dedication and hard work.

It assured its stakeholders 
of bigger and better business 
prepositions with an eye on 
the future to continue to de-
liver excellent results.

 “The company’s overall 
strategy will continue to posi-
tively impact its current size, 
and our investments in the re-
quired areas will continue to 
ensure effective and efficient 
delivery of our avowed goals”, 
the Statement revealed.

Overall, the company’s 
financial performance shows 
persistent resilience amidst 
challenging economic condi-
tions in the country. 

The result also shows 
growth across all key finan-
cial indices. Its profit after 
tax increased from N2.30 bil-
lion in 2015 to N2.84 billion, 

representing a 23 per cent 
rise. Its revenue increased 
from N82.9 billion to N85.02 
billion. 

The company’s earnings 
per share increased sharply 
by 23 per cent from 333 kobo 
in 2015 to 409 kobo in 2016. 

Accordingly, the share-
holders of the major oil mar-

keter, in line with its history of 
progressive dividend policy, 
ratified a total dividend pay-
out of N2.15 billion.

 In the opinion of capital 
market operators, this perfor-
mance has further raised the 
bar of the strategic positioning 
of Conoil as truly the nation’s 
marketer of choice.

 Olufemi Timothy, Presi-
dent, Renaissance Sharehold-
ers’ Association, remarked 
that shareholders were elated 
that despite the downturn 
in the economy; with the 
attendant sharp increase in 
operating costs, Conoil still 
recorded impressive growth 
in all key areas.

 “Conoil’s performance for 
the year ended 31 December, 
2016 was very encouraging. 
Against the backdrop of a 
volatile and tough operating 
environment, the company 

still recorded strong mar-
gins which in turn impacted 
shareholders positively,” 
Timothy added. 

Timothy Adesiyan, Grand 
Patron, Nigerian Sharehold-
ers’ Solidarity Association in 
his reaction, remarked that 
“the management and Board 
of the company have not 
only performed excellently 
well but have also fulfilled 
their promise of maintaining 
consistent returns to share-
holders”.

 “Given the tough oper-
ating environment in 2016 
characterized by tight liquid-
ity, rising cost of funds and 
the inability of petroleum 
marketing companies to im-
port fuel in the face of little or 
no supply from the domestic 
refineries, Conoil still braved 
the odds, recorded profits and 
is able to pay dividend to its 

shareholders,” said Adesiyan.
 In his own comment, 

Kazeem Olayiwola, Chair-
man, Alheri Shareholders’ 
Association, Kaduna, praised 
the resilience of Conoil in 
the face of a tough operating 
environment. According to 
him, “Conoil has continually 
set standards in fuel retailing 
with world-class facilities 
and groundbreaking mar-
keting initiatives that endear 
it to customers and place it 
far ahead of competition. I 
am therefore delighted that 
this has translated to good 
dividends to shareholders at a 
time like this, we sure do have 
a bright future.”

 The nation’s foremost 
indigenous petroleum mar-
keter declared a profit before 
tax of N4.28 billion from N3.4 
billion in 2015, an increase of 
24 per cent.

Zenith Bank: Earnings beat as FX income spike 
dwarfs huge provision –Vetiva Research

Zenith Bank released 
its audited half-year 
(H1) 2017 result 
posting marked de-

viations from our expecta-
tions across most line items. 
Notably, following a 58per-
cent quarter-on-quarter 
(q/q) rise in Gross Earnings 
in second-quarter (Q2) 2017 
standalone, the top line rose 
77percent year-on-year (y/y) 
to N380 billion for the H1’17 
period – beating our N282 
billion estimate.

Particularly, despite a 
3percent decline in loans and 
advances, Interest Income 
rose 45percent y/y to N262 
billion (Vetiva: N226 billion) – 
supported by a strong interest 
rate environment.

In the same vein, Interest 
Expense spiked 127percent 
y/y to N123 billion following 
a significant uptick in cost 
of funds (H1’17: 6.4percent 
versus H1’16: 3.2percent) – 
coming in higher than our 
N89 billion estimate.

Consequently, Net Inter-
est Margin moderated 40bps 
y/y to 7.7% (Q1’17: 8.7per-
cent). More conspicuously, 
Non-Interest Income rose 
to N118 billion (H1’16: N34 
billion) – dwarfing our N55 
billion estimate.

Particularly, the bank re-
corded an FX trading income 
of N46 billion – largely driven 
by income from forward con-
tracts within the period. Also, 
T-bills trading income rose 
significantly to N18.8 billion 

from N2.2 billion in the prior 
year.

Fee and commission in-
come growth however came 
in more modest, up to N38 
billion from the N31 billion 
recorded in H1’16.

Amidst rising non per-
forming loan (NPL) ratio 
(H1’17: 4.3percent versus 
Q1’17: 3.2percent), Zenith 
Bank reported a significant 
rise in loan loss provision, 
up 198percent y/y to N42 
billion versus our N16 billion 
estimate.

According to manage-
ment, the increase in im-
pairment charge was largely 
driven by higher provisioning 
across the Power and Tel-
ecoms sectors.

We recall that Zenith Bank 
had the highest exposure to 
Etisalat and believe the bank 
must have taken a conserva-
tive approach to make provi-
sion for a portion of their 
exposure to the telecoms 
company.

Despite this, Operating 
Income rose 47percent y/y 
to N215 billion –22percent 
ahead of our N176 billion 
estimate. Surprisingly how-
ever, Operating Expense 
rose substantially in Q2’17, 
up 54percent q/q – a trend 
management attributed 
to inflation and currency 
pressure despite a relatively 
more stable

FX environment and a 
sticky downward inflationary 
trend within the period.
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T
here is tremen-
dous power in 
reading inspira-
tional quotes on 
a regular basis. 

According to Conrad Hees 
in his article, “Four ways 
that inspirational quote can 
change your life,” reading 
inspirational quotes is one 
of the main reasons for the 
success of many people. It 
has been reported to boost 
motivation, and helping 
people to take action to-
wards what they want.

Reading daily inspira-
tional and motivational 
quotes is one of the easiest, 
cheapest, fastest, and best 
ways to create a better life for 
yourself. They will motivate 
you, help you beat procras-
tination, and are even good 
for a laugh! Reading inspi-
rational quotes can change 
your life.

People love to read 
quotes, because these are 
inspiring and motivating 
thoughts condensed into a 
few words. They are drops 
of wisdom concentrated 
into one or a few sentences, 
which can bring light and 
understanding into the soul 
of the reader. They have the 
power to awaken hope, faith 
and inner strength, and also 
ambition and motivation.
Please find below my pick 
of twenty money quotes to 
inspire you as you travel on 
the path to wealth:

“Rule No.1 is never lose 
money. Rule No.2 is never 
forget rule number one.”– 
Warren Buffett

Warren Buffett has the 
distinction of being the 
world’s greatest investor. In 
order to build wealth one 
must engage in investment 
activities. As you invest your 
money always have it at the 
back of your mind the most 
important objective is not 
to lose it!

“If you want to be rich, 
simply serve more people” 
– Robert Kiyosaki

The major secret to 
wealth and financial suc-
cess lies in being of service 
to more people by creating 
value and solving their prob-
lems. The more problems 
you solve the richer you 
will be. Bill Gates’ Microsoft 
Windows software and Mark 
Zuckerberg’s Facebook are 

Tony Robbins
You must go the extra 

mile if you want to build 
wealth.

“There are specific uni-
versal and timeless laws 
that govern wealth creation: 
to make money, you must 
know and follow these laws. 
Ignorance about the Laws of 
money; makes man poor.” 
-LanreOlusola

The root cause of man’s 
poverty can be traced to a 
lack of knowledge regarding 
the laws of money which are 
timeless and universal.

“The reason I’ve been 
able to be so financially suc-
cessful is my focus has never, 
ever for one minute been 
money.” – Oprah Winfrey

Oprah’s strategy has nev-
er been to focus on money. 
It has definitely proved suc-
cessful and is a strategy that 
one should emulate.

“It is not how much you 
earn but what you do with it 
that determines your end.” 
–Olumide Emmanuel

Use your money wise-
ly and you are definitely 
guaranteed a successful 
end. The amount’s not 
important but the appli-
cation of the resources is 
what matters.

“It is tempting to try to get 
rich quickly, but the process 
of getting rich slowly and 
steadily via saving and long 
term investing is tested and 
reliable.” –NimiAkinkugbe

Getting rich quickly is a 
myth. Focus on getting rich 
slowly using proven meth-
ods is a winner anyday.

I am pretty sure that one 
or more of these quotes have 
resonated with you, and will 
aid in boosting your efforts 
as you work towards mak-
ing money.  The best news 
is that access to inspirational 
content is usually free with 
loads of resources available 
both online and offline that 
will benefit you.

Take the time to read 
these quotes over and over 
in order to draw out the hid-
den gems of motivation that 
I may have failed to capture. 
Inspiration and motiva-
tion are two things that are 
required if you desire to 
build wealth this year. Please 
feel free to also share your 
money quotes with me – it 
might just be what I need!

Teaching still the secrets 
of making money

examples of products that 
serve people all over the 
world.

“Too many people spend 
money they earned...to buy 
things they don’t want...to 
impress people that they 
don’t like.” –Will Rogers

Gbam! This on-point 
quote is an important ad-
vice admonishing one to 
check ones motives for 
spending money. Buying 
what you don’t want to 
impress someone you don’t 
like is tantamount to throw-
ing hard earned money 
away.

“Money is a terrible mas-
ter but an excellent servant.” 
–P.T. Barnum

Many people serve and 
worship money. Money 
is meant to serve you in-
stead. Money is not meant 
to control people, rather it is 
meant to be put to work pro-
ducing more money for you. 
You cannot build wealth 
without putting money in 
its rightful place.

“Fortune sides with him 
who dares.” –Virgil

To dare means to make 
attempt, act, take calcu-
lated risks in your quest to 
achieve something. Fortune 
gives plenty of herself to 
those who make things hap-
pen. Stop procrastinating 
and start daring by taking 
steps as he who dares, wins.

“If we command our 
wealth, we shall be rich 

and free. If our wealth com-
mands us, we are poor in-
deed.” –Edmund Burke

This quote admonishes 
us to examine closely our 
relationship with wealth. 
Wealth’s place is to be un-
der man’s command and 
instruction. When this is 
the case freedom and true 
riches is the result. The cor-
ollary of this is a situation 
where wealth is in command 
of our lives which is the 
same as poverty.

“We make a living by 
what we get, but we make a 
life by what we give.” –Win-
ston Churchill

Churchill, the great Brit-
ish Prime Minister attempts 
to make a distinction be-
tween making a living and 
making a life in this quote. 
While it is very important to 
make a living from what we 
get – income, salaries, bo-
nuses etc it’s more beneficial 
to make a life through giving.

“Never spend your mon-
ey before you have it.”  –
Thomas Jefferson

 Basically stop spending 
on credit. Spending before 
you have the funds is a reci-
pe for financial disaster.

“You must gain control 
over your money or the lack 
of it will forever control you.” 
–Dave Ramsey

If you do not exert control 
over your money you will 
easily lose it. Those that al-
low money to control them 

are usually broke and in debt 
thus exposing themselves to 
being controlled by money. 
It is not a pleasant state to 
be in.

“How many millionaires 
do you know who have be-
come wealthy by investing 
in savings accounts? I rest 
my case.” –Robert G. Allen

No one can become a 
millionaire just by keep-
ing money in savings ac-
counts. That’s why savings 
goes hand in hand with 
investment.

“A wise person should 
have money in their head, 
but not in their heart.” –Jona-
than Swift

The head is the place 
where rational and logical 
decisions are made, while 
the heart is usually the seat 
of our emotions. Money 
decisions should be made 
rationally and logically, 
and not emotionally where 
the risk of losing it is much 
higher.

“Money is a reward for 
solving problems.” –Mike 
Murdock

A study of the lives of 
the richest people in the 
world establishes the fact 
that they are all involved in 
solving problems for major-
ity of people, who in turn 
exchange their resources 
for these solutions. The sim-
plest formula to becoming 
rich is to solve problems for 
the most people.

“Success is not how many 
zeroes your bank account 
has. It’s about making the 
most of the life you have.“- 
SuzeOrman

There are other more 
important things in life than 
what one has been able 
to amass. One’s priorities 
should not be money at the 
expense of other important 
things that make life worth 
living.

 “Winning at money is 
80 percent behavior and 20 
percent head knowledge. 
What to do isn’t the prob-
lem; doing it is. Most of us 
know what to do, but we just 
don’t do it. If I can control 
the guy in the mirror, I can 
be skinny and rich.”  -  Dave 
Ramsey

Winning at money entails 
taking action and doing 
things. 

“Money is usually at-
tracted, not pursued.” – Jim 
Rohn

This quote is a wake up 
call to all Nigerians – money 
is not meant to be hustled, 
pursued or amassed by 
stress and struggle. Rather it 
is meant to be attracted. We 
need to change our mind-
sets from hustling to attract-
ing wealth.

 “The secret to wealth 
is simple: Find a way to do 
more for others than anyone 
else does. Become more 
valuable. Do more. Give 
more. Be more. Serve more.”  

• Savings   
• Travel  
• Debt & Borrowing  
• Utilities 
• Managing your Tax

This is M    NEY
 A daily guide to your Personal Finance
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How consumer brands can connect with customers in a changing retail landscape

W
hen news 
b r o k e 
e a r l i e r 
this year 
a b o u t 

Amazon.com’s courting 
some of the world’s big-
gest consumer packaged 
goods brands, it touched 
off a wave of speculation. 
Was the e-commerce gi-
ant engaged in a long 
game to change the re-
lationship between con-
sumer goods makers and 
their brick-and-mortar 
retail partners?

Amazon’s outreach 
exposed a digital divide 
in the consumer prod-
ucts world. On one side 

To motivate, manage 
and reward busi-
n e s s - t o - b u s i n e s s 

salespeople, many com-
panies use sales incentive 
plans that link commis-
sions or bonuses to indi-
vidual results metrics. As 
digital channels redefine 
the salesperson’s role, 
these traditional incentive 
plans are becoming less 
effective.

Before the digital era, 
buyers relied on field 
salespeople who “owned” 
the relationship, which 
made it easy to measure 
individual sales results.

Today digital chan-
nels make buyers more 
informed. They no lon-
ger view salespeople as 
their primary connection 
to companies. For simple 

ROBERT HASLEHURST, 
CHRIS RANDALL AND 
NOOR ABDEL-SAMED

ANDRIS A. ZOLTNERS, P.K. SINHA 
AND SALLY E. LORIMER

product purchases such as 
office supplies, many buy-
ers are self-sufficient.

But when solutions are 
complex and expensive, 
digital channels are usu-
ally not enough. Buyers 
want to collaborate with 
salespeople.

The multiple influences 
on buying reduce individ-
ual salespeople’s impact 
and the ability to measure 
it. This blurs the connec-
tion between individual 
effort, results and incen-
tive pay in the minds of 
salespeople.

Sales leaders must 
change compensation 
plans to look more like 
management bonus plans, 
designed to encourage 
people to work together 
to make the company and 
its customers more com-
petitive. In order to do so, 
leaders should:

7. Find a way to work 
with third-party retail 
channels. Despite con-
cerns about losing the 
customer relationship, 
high-profile multibrand-
ed websites are worth 
consideration. Prada sells 
its ready-to-wear out-
fits through third-party 
websites in Europe, with 
plans to replicate its e-
commerce success in 
Asia.

(Robert Haslehurst is a 
managing director and 
partner, Chris Randall a 
managing director and 
partner, and Noor Abdel-
Samed a principal, at 
L.E.K. Consulting.) 

addition to having solu-
tion sales skills, salespeo-
ple should be comfortable 
with digital communica-
tion, appreciate the value 
of analytics and be able to 
orchestrate customer buy-
ing across multiple chan-
nels. 

• Using performance 
management, coaching, 
training and sales data. 
Guide salespeople instead 
of relying on incentives as 
a primary means of con-
trolling sales activity. 

• Establishing a new 
sales culture that focuses 
on teamwork and custom-
er success. 

(Andris A. Zoltners and P.K. 
Sinha are co-founders and co-
chairmen of ZS Associates. Sal-
ly E. Lorimer is a marketing and 
sales consultant and a business 
writer.) 
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Are sales incentives becoming obsolete?

• Change the metrics 
for incentive pay. Instead 
of short-term individual 
results, metrics should re-
flect company and team 
performance, along with 
individual effort contrib-
uting to team results.

• Shift compensation 

toward salary. Compa-
nies should also provide 
a smaller (but still reason-
able) incentive opportu-
nity for salespeople.

Sales managers must 
also take a more active 
role in managing sales-
people. This involves 

changes such as:
• Deploying new sales 

team structures. Salespeo-
ple must work alongside 
other channels (internet, 
inside sales) to meet cus-
tomer needs.

• Hiring salespeople 
with new capabilities. In 

is the growing interest 
of brands in direct-to-
consumer models. On 
the other side are worries 
about conflict — not just 
with traditional distribu-
tion channels but also 

with retailers carrying the 
brand. We’ve identified 
seven tactics to bridge 
this gap:

1. Understand how 
digital serves different 
consumer segments. 

Burberry maintains mi-
crosites where customers 
share snapshots of them-
selves in their own Burb-
erry coats, and the luxury 
brand streams exclusive 
fashion shows for young-
er users of its mobile app.

2. Use the right digital 
channels. A direct-to-
consumer initiative can 
involve one platform or 
many. Longchamp bases 
its D2C efforts in China 
on the blockbuster We-
Chat app.

3. Add value to the 
consumer. On Patagonia’s 
Worn Wear website, envi-
ronmentally conscious 
consumers can purchase 
secondhand clothing at a 
discount and trade their 
own used clothing for gift 
certificates.

4. Look for measures 

that matter. Through its 
work with Google, L’Oréal 
discovered that ombré 
hair color was trending. 
The cosmetic company 
responded with a new 
product, and backed it 
up with a dedicated con-
sumer marketing plan.

5. Make room for new 
technologies. Home 
goods seller Wayfair’s 
augmented reality app 
lets customers evalu-
ate virtual, full-scale 3-D 
models of furniture and 
decor amid their own 
day-to-day surroundings.

6. Keep the online con-
versation going. L’Oréal 
signed 15 social media 
influencers to review the 
company’s offerings, re-
cord video tutorials and 
cover behind-the-scenes 
beauty events.
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First Bank of Nigeria 
L i m i t e d  ha s  a n -
nounced the appoint-
ment of Tosin Adewuyi 

as a group executive and an 
executive director of its flag-
ship subsidiary, FBNBank UK 
Limited. The appointment is, 
however, subject to approval 
from the appropriate regulatory 
bodies in Nigeria and the UK.

Tosin holds a bachelor’s 
degree in Economics and Ac-
counting from University of 
Manchester, UK, and is a Fellow 
of the Association of Chartered 
Certified Accountants (FCCA).

He brings to the Group, over 
20 years’ experience covering 
both the UK and sub-Saharan 
Africa with cross-functional 
exposure to Corporate and 
Investment Banking, Treasury 
and Investor Services, Trade 
Finance and Audit.

FirstBank appoints Tosin Adewuyi as group executive

Unverified N30trn allegation against 63 
firms disincentive to investment - LCCI

L
agos Chamber of 
Commerce and 
Industry (LCCI) 
sees the unveri-
fied N30 trillion 

allegation against 63 com-
panies as a disincentive to 
investment.

“The listing of the names 
of corporate organisations 
in the media over allega-
tions that are not yet proven 
has considerable reputa-
tional cost and collateral 
damage to such companies. 
It has weighty consequenc-
es for the brand equity of 
such organisations,” said a 
statement signed by Muda 
Yusuf, director-general, 
LCCI, on Sunday.

The Senate Joint Com-
mittee on Customs, Excise, 
Tariffs and Marine Trans-
port recently accused 63 
firms of complicity in N30 
trillion revenue loss in the 
import and export value 

chain.
Notable companies such 

as British American Tobac-
co, CCECC, Dana Group, 
FrieslandCampina WAM-
CO, Olam International 
Limited, Aarti Steel, Hong 
Xing Steel Co., Visafone, 
African Wire, and Aarti Steel 
Nigeria, among others, were 
named.

But the LCCI said the 
allegations were grave and 
needed to be subjected to 
proper scrutiny before go-
ing public.

The chamber said the 
executive time commit-
ted to appearance before 
committees of the National 
Assembly was enormous, 
especially when most of the 
committees would insist 
that appearance should be 
at the level of the CEOs of 
the companies.

“ There is  a  need to 
streamline the summons 
and public hearings to avoid 
duplications and overlap 

between the Senate and 
House of Reps. It is also im-
perative for the leadership 
of the national assemble 
to vet the summons by its 
committees to ensure ef-
ficiency, cost effectiveness 
and optimisation of execu-
tive time committed to the 
public hearings.  This is 
important when we realise 
that we have 89 Standing 
Committees in the House 
of Representatives and 59 
Standing Committees in the 
Senate,” the chamber said.

LCCI said at a time like 
this, the economy needed 
investors to boost job cre-
ation and accelerate eco-
nomic recovery process.

“The Economic Recovery 
and Growth Plan (ERGP) 
deliverables are anchored 
largely on the private sec-
tor. The National Assem-
bly should align with this 
by reducing avoidable dis-
tractions to investors in the 
economy,” the chamber said. 

ODINAKA ANUDU
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Until his appointment, To-
sin served as a managing di-
rector/senior country officer, 
Nigeria, for J.P. Morgan where 
he was responsible for execut-
ing growth strategies across all 
business lines – Investment 
Banking, Treasury and Cash 
Management, Trade Finance, 
Debt and Equity Capital Mar-
kets, Leveraged Finance and 

Advisory. 
In his role as J.P. Morgan’s 

head of Nigeria, he was respon-
sible for leading interaction 
with all Nigerian clients, high 
government officials, regula-
tors and senior J.P. Morgan 
executives.  In addition to his 
Nigeria responsibilities, over 
the last two years, Tosin also 
led J.P. Morgan’s sub-Saha-
ran Africa Cash Management 
(“Clearing”) and Liquidity 
Business, actively managing 
clients in South Africa, Ethio-
pia, Mauritius, Kenya, Ghana, 
Namibia, Botswana, Uganda 
and Tanzania.

Prior to this, he served as 
an executive director/head 
of Trade Finance, J.P. Morgan 
(London) between 2007 and 
2010, where he had oversight 
responsibility for Trade and 
Structured Trade Finance for 
sub-Saharan Africa. 

OLUSOLA BELLO

Nigerian content board makes case for Vowgas

able at the complex.
“I am blown away by what 

I have seen here. I am ex-
cellently impressed by the 
facilities tucked away in this 
part of Port Harcourt. Most of 
the global fabrication yards 
started like this and we have 
to assist this great initiative to 
grow,” Wabote said.

In commending the in-
dustrial outlay of the fabrica-
tion yard, he pointed out that 
the magnificent office com-
plex, trained workforce and 
the high calibre equipment 
and facilities were sufficient 
to “take any FPSO, as far as 
I am concerned, and you 
also have a water depth of 7 
metres, which is a very good 
advantage.”

He promised to ensure 
that “work scope that this yard 
can handle in the oil and gas 
industry is given to this yard, 
and to ensure that this yard 

Nigerian Content 
Development and 
Monitoring Board 
(NCDMB) says the 

modern fabrication yard 
complex recently unveiled 
by MG Vowgas in Port Har-
court, Rivers State, deserves 
to be greatly patronised by 
international oil companies 
(IOCs) since it has everything 
required for fabrication and 
ship engineering services.

Simbi Kesiye Wabote, ex-
ecutive secretary of NCDMB, 
made this appeal when he 
visited the fabrication yard 
to see how equipped it was to 
meet local content demand 
of the oil and gas industry.

Wabote, at the end of 
the facility tour, said he was 
pleasantly surprised and 
impressed at the quality and 
number of machines, work-
shops and equipment avail-

participates in competitive 
and transparent bidding pro-
cess, so it can become the lead 
contractor instead of becom-
ing a sub contractor,” stressing, 
“This is an amazing facility and 
with a little encouragement, 
they will do much more than 
what we have here.”

The NCDMB boss re-
marked that Vowgas fabri-
cation yard must have been 
built out of the passion to 
grow the industry, given that 
the company had not had any 
major contract in the past.

Earlier, Godwin Izomor, 
group managing director of 
the company, who conduct-
ed the NCDMB team round 
the yard, noted that “with 
the world-class facilities and 
personnel on ground, there 
is no longer any excuse by 
the IOCs to take their fabri-
cations jobs to foreign lands 
thus promoting capital flight.”

… ‘it deserves patronage from IOCs’
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T
he combined net in-
come of key insurance 
firms surged by 103.30 
percent to N24.13 bil-
lion in 2016 but only 35 

percent of the 23 insurance firms 
paid dividend in 2016 financial 
year, as most of the firms in the 
sector are grappling with negative 
retained earnings and poor liquid-
ity position.

Of the 23 listed insurance com-
panies on the exchange, only 
Continental Re, Custodian and 
Allied, NEM Insurance, Regency 
Insurance, Lasaco Insurance, 
Consolidated Hallmark, AIICO 
Insurance, and AXA Mansard 
Insurance were able to declare 
dividend, though the dividend 
declared by these firms were all 
below one naira per share.

A cursory look at the 2016 au-
dited financial statements of these 
firms show cumulative dividend 
stood at N4.13 billion as at Decem-
ber 2016 while dividends pay-out 
ratio (dividend as a percent of 
net income) ranged between 33 
percent and 62 percent.

The low returns to sharehold-
ers come as foreign investors pick 
up interest in the sector. AIICO an-
nounced on 10 August, that it has 
begun non-binding discussions 
with a group of investors with the 
aim of selling equity, if an agree-
ment is reached. Similarly, inves-
tors are said to be in discussion 
with Goldlink Insurance.

But Analysts say shareholders 
in insurance firms will have to wait 
longer to get good returns on their 
investment because underwrit-
ers cannot pay dividend unless 
losses in their balance sheets are 

extinguished.
Nicholas Opara, Director, Fi-

nance and Account, National 
Insurance Commission (NAI-
COM), at a recent conference in 
Gombe, said the Companies and 
Allied Matters Act stipulates that 
losses must be written off before 
dividends are declared to share-
holders.

“If you look at their books, on 
a current basis, a good number of 
the companies are posting profits. 
But we would not forget so easily 
that following the downturn in 
the capital market in 2008, a good 
number of insurance companies 
incurred huge losses. “So they had 
to make provisions for the losses 
and doubtful investments. The 
effect threw their reserves into a 
loss position,” he explained.

For instance, Guinea Insur-
ance, Goldlink Insurance, Uni-
versal Insurance, International 
Energy Insurance, Cornerstone 
Insurance, Staco Insurance, Sov-
ereign Trust Insurance and Mu-
tual Benefit Insurance, have not 
paid dividend in three years, as 
negative retained earnings erode 
shareholders value.

Experts say many insurers are 
not able to create the necessary 
awareness for investors to invest in 
their companies, which explains 
why their stocks are stuck at 50 
kobo.

BusinessDay analysis show 
that 10 of the 15 insurance stock 
on the Exchange Insurance Index 
(NSE) are trading at 50 kobo per 
share, while six firms have nega-
tive retained earnings.

“If these firms pay consistent 
dividend, their share price will 
go up. There has to be increased 
demand for insurance stocks. 

Government should enforce laws 
that will make insurance more 
competitive,” said Moronfola 
Monsuru, an actuarial analyst.

Aiico Insurance’s net income 
surged by 759.66 percent to N10.23 
billion as at December 2016 but its 
payout ratio was just one percent. 
It even cut down on payment, as 
total dividend reduced by 20 per-
cent to N138.60 million.

Analysts say firms pay out less 
from earnings or reduce pay-
ments, in order to finance projects 
with a positive net present value.

In other words, such a policy 
gives them the leeway for meet-
ing working capital requirements.

However, AXA Mansard Insur-
ance increased dividends to stock-
holders as total pay-out spiked 
by 150 percent to N525 million in 
the period under review, despite a 
proposed capital investment.

According to a recent filing 
at the Nigerian Stock Exchange 
(NSE), AXA Mansard said it is in 
the process of partnering with the 
International Finance Corpora-
tion (IFC), a member of the World 
Bank Group and a couple of other 
companies, on the possibility of 
investing in a hospital project.

Continental Reinsurance and 
Custodian and Allied Insurance 
increased payment to owners of 
the business, as total dividend 
increased by 16.93 percent and 
99.87 percent to N1.45 billion and 
N1.05 billion as at December 2016.

Both firms recorded the stron-
gest dividend Yield or DY (percent 
of dividend to market price). 
Continental Re has a DY of 11.11 
percent and a payout ratio of 47 
percent while Custodian and Al-
lied a DY of 7.02 percent and a 
payout of 20 percent.

Shareholders in insurance firms suffer as 
only 35 percent pay dividend in 2016
BALA AUGIE

Inaugural AIG scholarship recipients...
Continued from page 1

Acting President Yemi 
Osinbajo (2nd r), in a 
handshake with Jus-
tice Biobele Georgewill 
(2nd l), chairman of 
the Presidential Panel 
to review complaints 
of the Armed Forces 
with Human Rights 
Obligations and Rules 
of Engagements, dur-
ing the inauguration of 
the committee at the 
Presidential Villa in 
Abuja, weekend. With 
them are members of 
the committee, Hauwa 
Ibrahim (l) and Pat 
Akeem (retired Maj. 
General).        NAN

ships awarded in the year to six.
The 2017 AIG Scholarship 

recipients are Emokiniovo 
Akpughe (Nigeria), Efosa Trev-
or Edobor (Nigeria), Abdul-
Fatawu Z. Hakeem (Ghana), 
Chukwunonso Iheoma (Nige-
ria), Oluwapelumi Simpson 
(Nigeria) and Emmanuel Taiwo 
(Nigeria).

U p o n  g r a d u a t i o n ,  A I G 
Scholars are expected to return 
to their home countries and 
apply their learning experi-
ence as change agents in their 
country’s public sector.

Aigboje Aig-Imoukhuede, 
AIG Founder and Chairman, 
remarked in a statement that 
“We are pleased to support 
our six AIG Scholars in their 
aspiration to acquire the skills 
and experience that will enable 
them elevate their capabilities 
and contribute meaningfully 
to the development of their 
nations.

“These outstanding  young 
Africans will return home after 
their studies as high-perform-
ing public servants.”

In June 2016, AIG signed a 
partnership with the Blavatnik 
School of Government at the 
University of Oxford, based on 
a shared vision of improving 
the world through good gover-
nance and public leadership. 
Under the partnership, AIG 
will fund five scholarships for 
graduate study at BSG over the 
next five years. Africa Initiative 
for Governance (AIG) works 
with governments, academic 
institutions and other partners 
to improve governance and 
transform public sector per-
formance.

AIG’s pioneering initiative 
connects proven private sec-
tor innovation, leadership and 
funding to an amenable public 

sector in a private-public part-
nership that seeks to attract, 
inspire and support future 
leaders of Africa’s public sector.

With AIG’s continuing sup-
port, these high-calibre indi-
viduals will be able to drive 
best practice standards of gov-
ernance in Africa, ensuring 
sustainable economic growth 
and social justice.

“AIG’s vision is to be a cata-
lyst for public sector transfor-
mation - we work with govern-
ments, academic institutions 
and other partners, in order to 
achieve this goal,” said Chienye 
Ogwo, Chief Executive Officer 
of AIG.

Ogwo further expressed 
the belief that “real economic 
growth in Africa can only be 
sustained on the backbone of 
a dynamic and vigorous public 
sector. Enhancing competen-
cies, therefore, is an indispens-
able lever for the achievement 
of this transformation.”

Emmanuel Taiwo, a first 
class Geography graduate of 
the University of Lagos, and 
one of the 2017 AIG Scholars, 
said “As a young person intend-
ing to help transform my coun-
try, I believe that excellence in 
public service is the way to go.”

According to Taiwo, “Study-
ing at the University of Oxford 
promises to be a life changing 
experience for me and posi-
tions me to serve my country 
in a vital policy advisory ca-
pacity.”

As the beneficiaries for this 
year prepare to commence 
their studies at Oxford, AIG 
also  announced the opening 
of the application window for 
the 2018-2019 AIG Scholar-
ships. The application window 
will close October 2, 2017 and 
interested persons are advised 
to apply promptly.

Land prices soar as speculators bet on LFTZ...
Continued from page 4

per square metre in June 2017, 
representing  a 27 percent drop, 
places like Lekki Phase 1, Agungi 
also in Lekki, and Abraham 
Adesanya area, appreciated 12 
percent, 12 percent and 13 per-
cent respectively.

Prices of land in Lekki Phase 1, 
Agungi and Abraham Adesanya 
rose from N125,000/$620,  N75, 
000/$380 and N30,000/$150 respec-
tively in 2016 to N140,000/$1,200, 
N84,000/$230 and N34,000/$90 
respectively, in June 2017.

Demand for and investment 
in real estate, particularly land, 
usually follow major develop-
ments like the LFTZ, which is 
an emerging business hub in 
the Lekki axis of Lagos. The 
650,000-barrel per day Dangote 
Refinery, expected to come on 
stream in the first quarter of 2019 
is also a major development.

The Dangote refinery is the 
largest industrial undertaking in 
Nigeria. It includes the refinery, 
which is meant to refine 650,000 
barrels of oil per day and is, by 
all projection, the largest in the 
world. There is also the petro-
chemical and fertiliser plant, 

which are also projected to be 
the largest in the world.

 “I think it is an incredible 
industrial undertaking in the 
country and most ambitious in 
Africa today. It is really inspir-
ing,” said Yemi Osinbajo, Nige-
ria’s Acting President, during a 
tour of the free trade zone.

Apart from Dangote refinery, 
other investments have been 
made in the free zone and as at the 
first quarter of this year, Akinwun-
mi Ambode, Lagos State governor, 
estimated that $6 billion had been 
committed in the LFTZ, which sits 
on about 16,000 hectares of land.

“You can just visualise what that 
means to the economy of Lagos. 
Direct jobs to be created here are 
135,000 people and indirect jobs 
100,000 people”, the governor said, 
disclosing that about $62 million 
will be invested in the free trade 
zone by a partnership between 
his state and its Chinese partners.

All these workers will need ac-
commodation one way or another, 
meaning that the current rise in 
the value of land in this axis is just 
a tip of the iceberg, in terms of op-
portunities that await those who 
are smart and savvy enough to 
invest now. Analysts say the value 

of land may rise over 100 percent 
in the next two years, when the 
refinery becomes operational.

Aliko Dangote, the president of 
the Dangote Group, hopes that  by 
the time his company finishes these 
investments, especially the gas 
pipeline, Lagos can run without any 
interruption of electricity supply. “It 
will be as good as living in London, 
where you don’t see power outage”, 
the business mogul assured, add-
ing, “that is because we can supply 
power from here to anywhere; that 

means tripling the Gross Domestic 
Product of Lagos State and creating 
a lot of economic activities.”

It is against this backdrop that 
speculators have swooped on this 
part of Lagos and are pushing value 
up with all the resources they can 
muster. Again, the centrality of land 
to the development of real estate 
remains immovable and according 
to Tayo Odunsi, CEO, Northcourt 
Real Estate, it was unchallenged in 
the first half of this year.

Daramola Akindolire, Execu-

tive Director, Real Estate at AM-
Facilities, agrees, stressing that 
land is so central to real estate 
that it is today, the most sought 
after by investors, especially 
Diaspora Nigerians.

According to him, “land is 
at the core of real estate invest-
ment”, disclosing that their site 
and serviced scheme in the Lekki 
area of Lagos is almost sold out, 
while they could not sell many 
units in the estate project they 
started some years ago.



Benue approves 50% tax 
holiday on landed property

B
enue State Gov-
ernment has ap-
proved 50 percent 
tax holiday on 
land based taxes, 

charges and fees to enable the 
investors and other indigenes 
to have easy access to requisite 
title documents on landed 
property across the state.

The approval was given 
at the end of the State Ex-
ecutive Council’s 19th meet-
ing chaired by its chairman, 
Governor Samuel Ortom at 
the Benue People’s House, 
Makurdi.

Briefing Newsmen af-
ter the meeting, Lawrence 
Onoja, Commissioner for 
Information and Orientation, 
explained that the tax holiday 
which takes effect from 1st 
August, 2017 to 31st July 2018, 
to enable those with landed 
property acquire Certificates 
of Occupancy and use same 
as collateral to access loans.

Onoja stated that funds 
were already lying dormant at 
the Bank of Industry and the 
State Government expected its 
citizens to utilise such money 
for business purposes.

He said the Exco also ap-
proved the termination of the 

State, Gabriel Suswam along 
with some of his appoin-
tees for diverting N1 billion 
Micro, Small and Medium 
Enterprise Development Fund 
(MSMEDF).

He said the directive fol-
lowed the approval of a memo 
brought to the Exco by the State 
Ministry of Industry, Trade and 
Investment on the recovery 
of the CBN MSMEDF which 
was domiciled in four micro 
finance banks in the state.
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NBS awarded Nigeria’s best public institution of the year

The National Bureau 
of Statistics (NBS) has 
been awarded the, 
“Best Public Institu-

tion Award of the Year, 2016” in 
Nigeria by the Lagos Chamber 
of Commerce and Industry 
(LCCI).

The award was presented 
to the Yemi Kale, Statistician 
General of the Federation 
on behalf of the NBS by Nike 
Akande, the President of LCCI, 
at a ceremony held in Lagos.

The organisers say the 
award is an outcome of a 
painstaking selection process 
from numerous entries re-
ceived for the award category 
and backed by feedbacks from 
industry and market intel-
ligence.

Kale called it a reward for 
the tireless efforts of staff of 
NBS in ensuring that quality 
data were produced in NBS.

The Statistical Act, 2007, 
empowers the NBS as the 
coordinator of the National 

Statistical System and the 
main Agency responsible for 
the development and manage-
ment of official statistics. In 
that role, it advises the Federal, 
State and Local governments 
on all matters relating to sta-
tistical development including 
standards and appropriate 
methodologies in the system.

Since 2011, NBS reputation 
has grown substantially as a 
producer of reliable, quality 
and timely statistics both na-
tionally and internationally.

Following restructuring 
in the country’s data system 
since 2011, the number of 
statistical reports produced 
and disseminated by NBS, a 
one-time poorly rated agency 
has significantly increased the 
amount of statistical output 
to over 200 statistical reports 
annually.

Abuja City Business checks 
indicate over 12 million down-
loads of reports annually as 
against just 100,000 in 2011. 
“The growing demand for 
good reliable statistics by our 

CYNTHIA EGBOBOH, ABUJA

...aborts BOT agreement on Mbatiav cement 
Build, Operate and Transfer 
(BOT) agreement between the 
State government and Fanison 
International Nigeria Limited 
on the Mbatiav Cement project 
in Gboko Local Government 
Area with immediate effect.

According to Onoja, the 
Exco terminated the pact be-
cause of the Company’s in-
ability to meet its contractual 
obligations.

Onoja said Council also ap-
proved the adoption and com-

pliance with recommenda-
tions of the National Council of 
Works, Transport and Energy 
and instructed that henceforth, 
road projects should include 
other accessories such street-
lights, walk-ways and CCT 
cameras among others.

The State Executive Coun-
cil also directed the State 
Attorney General and Com-
missioner for Justice, Michael 
Gusa to prosecute the im-
mediate past Governor of the 

Benue needs N40bn 
to clear arrears

Governor Samuel Or-
tom says about N40 
billion was needed 
to clear the backlog 

of salaries, pensions and gra-
tuities arrears of Benue state 
civil servants and retirees.

Ortom who said this in 
an interview with newsmen 
in Makurdi noted that his 
administration inherited N69 
billion arrears of salaries and 
a monthly wage bill of about 
N8.2 billion which increased 
to N8.5 billion with the imple-
mentation of the new mini-
mum wage for primary school 
teachers.

The Governor argued that 
the accumulated arrears of 
salaries, pensions and gra-
tuities were due to the high 
wage bill he inherited from 
his predecessor, which was 
compounded by the shortfall 
in federal allocation to states, 
occasioned by dwindling oil 
prices.

He however, said owing to 
the series of screening exer-
cises and prudent manage-
ment of resources as well as 
plugging of leakage his ad-
ministration, the state’s wage 
bill has been reduced to N7.8 
billion even with overheads 

and pensions.
According to the Governor, 

what comes from the federa-
tion as allocation to the state 
in addition to the Internally 
Generated Revenue was usu-
ally in the threshold of five to 
N6 billion with a deficit of over 
N2 billion, which is grossly 
inadequate to pay salaries of 
workers across board.

He maintained that the 
intervention from the federal 
government through bailout 
and Paris Club refunds had 
only succeeded in reducing 
the salary arrears significantly.

Governor Ortom said he 
would meet with the organ-
ised labour to dialogue on the 
ultimatum issued by labour 
unions calling on him to clear 
the backlog of salaries owed 
civil servants or risk industrial 
action.

According to him, labour 
had shown tremendous un-
derstanding with his admin-
istration in the past two years 
and that workers deserve their 
wages.

Governor Ortom, however 
said there is a limit to borrow-
ing and the state could not 
borrow more than what it can 
accommodate to off-set ar-
rears of salaries as suggested 
by labour unions.

Federal Government has 
unveiled plans for the 
flag-off of enterpreneur-
ship programme for 93 

former members of the Boko 
Haram terrorist group, who 
embraced the Amnesty initiated 
in 2016.

Major General Bamidele 
Shafa, Coordinator of ‘Opera-
tion Safe Corridor’ disclosed 
this during a chat with Abuja City 
Business, explained that all the 
93 ex-militants who have spent 
four weeks out of the 16 weeks 
de-radicalization programme 
will be handed over to National 
Directorate of Employment 
(NDE). 

According to him, the Mili-
tary’s de-radicalization and re-
habilitation programme tagged: 
‘Operation safe corridor’, was 
aimed at re-socialising and re-
integrating the ex-militants back 
into the society.

“Operation safe corridor pro-
gramme is actually a 16 weeks 
programme not 12 weeks and it 
entails psychotherapy, psycho-
spiritual counselling, drug use 
intervention and recreation.

“We engage them in sport-
ing activities both indoor and 
outdoor. We encourage visitation 
by relations, religious leaders  

and  traditional rulers  from their 
communities.

“They go through rudimen-
tary vocational training while 
they are in the camp because we 
are partnering with National Di-
rectorate of Employment (NDE) 
that have some vocationists that 
have been attached to the camp 
to expose them to the rudiments 
of the trade which they on their 
own have chosen and are inter-
ested in.

“On graduation from the 
camp, we have arrangement 
with the NDE for them to contin-
ue with further training on those 
trades that they have chosen at 
the various vocational training 
centre across the country. That 
is where the ex-combatant have 
chosen that they want to resettle. 
Because operation safe corridor 
is just starting, this is about the 
first major thing.

“So far, none of them have 
indicated interest that they 
would go to school. That does 
not say that government does 
not have such plans but as far as 
I am concerned now, such has 
not been revealed to me. The 
arrangement we have on ground 
now is that, when they leave the 
camp, they would continue at 
the various vocational centre to 
learn the trade and that would 
be in accordance with the terms 
of NDE.

FG grants amnesty to ex-insurgents

JAMES KWEN, MAKURDI
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government, the general pub-
lic and the private sector is 
enormous,” Kale admits in a 
note on the NBS website.

The NBS has unveiled an 
Enhanced General Data Dis-
semination System (e-GDDS) 
of the International Monetary 
Fund (IMF), which would 
help Nigeria attract the much 
needed Foreign Direct Invest-
ments (FDIs) into the country 
is another feat of the NBS.

“The authorities are en-
couraged by the progress that 
Nigeria has made to achieve 
this important milestone in its 
quest for better statistics.

“This makes Nigeria the 
largest economy in the first 
wave of countries in Sub-Sa-
haran Africa to implement 
the recommendations of the 
e-GDDS,” the IMF had com-
mented in a statement an-
nouncing the unveiling.

The huge improvement in 
the National Bureau of Statis-
tics in the last five years has 
also been widely recognized 
domestically and internation-

ally.
The NBS has seen the high-

est ever rating for statistical 
achievement in Nigeria’s his-
tory as also measured by the 
World Bank. Nigeria’s data 
has been enhanced through 
the introduction of Computer 
Assisted Personal Interviewers 
(CAPI) for field data collection, 
gradually departing from the 
use of paper questionnaire.

The NBS also carried out a 
series of methodology reviews 
to boost data quality, including 
the rebasing of Nigeria’s Gross 
Domestic Product (GDP), 
Consumer Price Index (CPI) 
and the revision of the meth-
odology for computing labour 
force and unemployment esti-
mates, amongst others.

In the area of data dissemi-
nation, the NBS has success-
fully improved data dissemina-
tion by revamping the website 
while introducing several fea-
tures like the data portal and 
the data release calendar tool, 
both of which are the first for 
any African Statistical Office.

...initiates entrepreneurship programme



Ethiopian Airline leverages connectivity to 
lure Nigerians to tourist attractions

Ethiopian Airline is 
making a conscious 
effort to lure Nige-
rians connecting 

flights to other locations from 
Ethiopia to stop over and see 
attractive and historical loca-
tions in the country.

This is coming at a time the 
airline has built a hub around 
its country as the airline con-
nects 54 destinations in Africa 
and 94 destinations world-
wide, making it the highest 
connected airline in Africa.

“There are Nigerian trad-
ers in Ethiopia, and Nigerians 
trade anything that anybody 
can buy, but most people 
who pass through here are 
diplomats. This is Africa dip-
lomatic city and this is the 
capital of African Union (AU). 
Everybody passes through 
here, and most Nigerians that 
pass through here are people 
going to China, Korea, Japan, 
Malaysia and India.

“So, Ethiopian Airline is 
trying to promote their tour-
ism. This is the third familia-

risation trip to Ethiopia this 
year. They are doing what 
other countries are doing. 
They want us to see the Mus-
lim heritage of Ethiopia. They 
have done the Christian part 
such as Lalibela, now they 
are doing the Muslim part,” 
Ikechi Uko, a travel expert, 
told BusinessDay.

Uko said the current CEO 
of Ethiopian Airline was the 
chairman of the Board of 
Ethiopian Tourism Organisa-
tion, adding that it was Ethio-
pian Airline that was driving 
the tourism of Ethiopia.

The country also plays 
host to a lot of tourist attrac-
tions such as the ancient Holy 
Trinity Cathedral, Ethno-
logical Museum, Entoto Hill, 
among others, thereby mak-
ing it possible for even pas-
sengers who connect flight to 
take out time for an ecstatic 
visit into one of the tourist 
attractions.

In a bid to attract the Mus-
lims in Nigeria to Ethiopia, the 
airline currently commenced 
international operations from 
Kaduna State. Some of the 

new Islamic destinations 
the airline is promoting in-
clude Al Nejashi mosque in 
Mekelle, Dire Diwa, Harar, 
the fortified historic Islamic 
town, ethnographic muse-
ums and other Islamic sights.

Samoa Zakaria, the Ethio-
pian ambassador to Nige-
ria, said Kaduna was their 
fifth destination in Nigeria, 
after Lagos, Enugu, Abuja, 
Kano, adding that it operated 
five destinations in only two 
countries, China and Nigeria.

He said the airline was 
willing to begin operations to 
any destination, adding that 
Ethiopia recognised the big 
brother role being played by 
Nigeria in Africa.

Dawud Mume Ali, direc-
tor-general, Ethiopia WildLife 
Conservation Authority Min-
istry of Culture and Tourism, 
told BusinessDay that Nigeri-
ans were the first visitors from 
Africa in Ethiopia.

“Nigerians visit Ethiopia 
in large numbers. Sometimes, 
Nigerians come here to see his-
torical sights and sometimes to 
shoot films here,” Ali said.

IFEOMA OKEKE in Addis Ababa
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UN aligns with FIIRO to promote Nigeria’s competitiveness 
potential to succeed, he said, 
saying the country’s success is 
Africa’s success.

“You have depended too 
much on oil but am glad 
about the reorientation agen-
da of your present govern-
ment. Diversification is the 
way to go especially in the 
agric sector. We can also do a 
lot in the solid mineral sector.

“Nigeria is too big to fail. 
If Nigeria succeeds in sus-
taining the Sustainable De-
velopment Goals (SDG), 
then all Africa succeeds,” 
he said.

He said he would sustain 
his advocacy for FIIRO be-
cause technology upgrade 
was needed to drive indus-
trialisation, adding that 
medium and longer-term 
aspirations must be placed 
before the short-term aspira-
tions of political leadership 
on the continent.

“The drive towards diversi-
fication may have started late, 
but it is the way to go, in order 

Having identified 
the impact of re-
search developed 
by the Federal 

Institute of Industrial Re-
search Oshodi (FIIRO) on 
the economy, the United Na-
tions has pledged an alliance 
with the agency to realise its 
Sustainable Development 
Goals (SDGs) and products 
competitiveness for Nigeria.

Edward Kallon, UN resi-
dent coordinator in Nigeria 
on a working visit to the 
agency in Lagos, said he was 
impressed and inspired by 
how African scientists were 
breaking new grounds to im-
prove value of local products 
through technology.

“I am here to see how to-
gether we can work to see that 
more technology is available 
for young people to be entre-
preneurs and add value to Ni-
geria’s economy,” Kallon said.

The quest for industriali-
sation is the core of the UN’s 
SDGs and Nigeria has the 

to stimulate growth and foster 
Africa’s emergence as a re-
sourceful continent,” he said.

Earlier, Gloria Elemo, di-
rector-general of FIIRO, said 
the visit would redefine the 
institute’s collaboration with 
many UN organisations, say-
ing working with FIIRO, the 
UN would achieve a lot more 
for the betterment of Nigeria 
and Africa as a continent.

“I am confident to let you 
know that the institute would 
be very relevant to the UN 
programmes on sustainable 
development, poverty eradi-
cation, food and nutrition 
security.

“FIIRO prides itself as the 
home of indigenous tech-
nologies and as technology 
providers to the micro, small, 
medium and large sized en-
terprises,” Elemo said.

She said that the institute’s 
technologies had relevance 
in all the 774 local govern-
ment areas in Nigeria and is 
suitable for job creation.

NNPC to support FG’s aspiration to generate 10GW of electricity

In its bid to support the 
Federal Government’s as-
piration to increase power 
generation to 10GW, the 

Nigerian National Petroleum 
Corporation (NNPC) has un-
veiled plans to expand gas 
generation and distribution 
nationwide.

Maikanti Baru, NNPC group 
managing director, disclosed 
this when a delegation of the 
Nigerian Gas Association 
(NGA) led by its president, Dada 
Thomas, paid him a courtesy 
visit weekend, in Abuja. Baru 
said the recent debt settle-
ment for the joint ventures (JVs) 
would have great impact on the 

gas industry, as the initiative 
was capable of freeing some 
dedicated funds that could be 
used to develop the sector.

“We have the aspiration 
of government to raise power 
generation to at least 10 giga-
watts capacity, not just 10GW 
in terms of installed capacity, 
but one that will be steady in 
the grid by 2020. All these will 
drive our activities to ensure 
that the gas business is expand-
ed and government’s aspira-
tion to earn as much revenue 
from gas as oil will definitely 
be realised,” Baru said.

He said the current efforts 
to connect the eastern part of 
the country, where there are 
a lot of gas reserves, with the 

west, where high consump-
tion demand exists, dem-
onstrated NNPC’s readiness 
to impact positively on the 
power sector.

He stated that a lot had 
been achieved in the con-
tracting process of the $2.7 
billion Ajaokuta-Abuja-Ka-
duna-Kano pipeline project, 
dubbed AKK Pipeline Project.

“We have gone far with the 
development of the project 
using the same paradigm shift 
of Public Private Partnership 
(PPP) financing. We have also 
gone far with the contracting 
process, part of which is to en-
sure that money meant for the 
project is raised from the private 
investors,” he stated.

OLUSOLA BELLO
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Lagos issues N50bn bond to finance waste management
W

ith current 
s t a t i s t i c s 
showing La-
gos State gen-
erating about 

13,000 metric tons of waste 
daily, the state government 
has disclosed its intention to 
raise N50 billion through bond 
issuance to finance waste 
management.

The bond, which is in two 
series, will see the first series 
of N27 billion being offered 
today, Monday 14, at 17.5 per-
cent coupon with a five-year 
tenor, and offer ends August 
25. It has an issue rating of A+ 
by Augusto & Co., and limited 
at an issue price of N1,000 per 
unit, while the second series 
will be offered at a later date.

Babatunde Adejare, the 
state commissioner for envi-
ronment, disclosed this last 
week at an investors’ round-
table towards the ‘Cleaner 
Lagos Initiative,’ in Victoria 
Island, Lagos.

The corporate bond is 
guaranteed by the state, as the 
state has left waste manage-

ment to the private sector and 
only regulate through the La-
gos State Waste Management 
Authority (LAWMA), a subsid-
iary of Lagos State Ministry of 
the Environment. To this end, 
the state has concessioned, in 
a 10-year contract, the state’s 
waste management to Vi-
sionscape, an environmental 
utility group.   

Speaking at the gather-
ing, Adejare said in order 
to show the seriousness the 
state government attached to 
waste management, Governor 
Akinwunmi Ambode recently 
signed a new environment 
bill into law, separating waste 
management from regulation.

“This is so because the state 
can no longer be the waste man-
ager and the same time regula-
tor. With this new arrangement, 
the state will only play as regula-
tor,” the commissioner said.

With this new arrange-
ment, the state will create 
27,500 new jobs, and grant tax 
holiday to any participant in-
volved in waste management, 

the commissioner said further. 
At a presentation on how 

the state intends to manage 
the waste, Maimuna Maibe, 
manager, environmental 
product and services devel-
opment, Visionscape, said 
the utility group specialised 
in turnkey solutions in areas of 
sanitation, energy and waste-
water treatment.

To this end, the Visionscape 
team is set to use cutting-edge 
technology and tools to ad-
dress Lagos waste manage-
ment needs, Maibe said.

The initiative, expected 
to start September 1,2017, 
is aims to protect the envi-
ronment, human health and 
social living standards of La-
gos residents by promoting 
a harmonised and holistic 
approach to the challenges, 
thereby improving opera-
tional efficiency.

According to Maibe, the 
initiative entails the reform 
and consolidation of vari-
ous environmental policies 
including restructuring of the 

existing waste collection and 
management system to ensure 
a sustainable waste manage-
ment system through incorpo-
ration of global best practices 
and adoption of best-in-class 
technologies.

So far, the preliminary of 
the contract has taken Vi-
sionscape to 40 waste black 
spots, and 43 percent of waste 
excavated are purely organic 
waste, she said, noting that, 
“With this, we deliver com-
mercial benefit and greater 
operational efficiency to our 
clients, reducing risk and 
helping hem meet the chal-
lenges faced in achieving 
their sustainability goals.

“ The company hopes 
to use over 800 vehicles to 
manage the over 10,000 tons 
of waste a day throughout 
the communities we serve. 
With a dedicated workforce 
of over 29,000 skilled em-
ployees, we ensure effective 
and efficient management 
of every phase of the waste 
stream.”

Human trafficking is evil, it strips our youth of dignity - Elumelu
cies like NAPTIP need good 
laws, sustained funding and 
equally important, criti-
cal support from local and 
global stakeholders to ex-
ecute the urgent war against 
human trafficking. 

“We can no longer wait 
for government alone to 
fight this war. Many victims 
are on standby, anxious to 
be fully reintegrated into 
society. At the agency, we 
are desperate for assistance 
to empower and rehabilitate 
these millions of victims in 
need. Thus, we are identify-
ing and approaching or-
ganisations like the TEF for 
support,” Okah-Donli said.

She continued: “We need 

In recognition of the 
g r o w i n g  c o n c e r n s 
around human traf-
ficking in Africa, The 

Tony Elumelu Foundation 
(TEF), an African founded 
and funded 21st Century 
philanthropic organisa-
tion committed to youth 
empowerment and entre-
preneurship development, 
hosted Julie Okah-Donli, 
director-general, National 
Agency for the Prohibition 
of Trafficking in Persons 
(NAPTIP).

According to Okah-Don-
li, UNESCO ranks human 
trafficking as the third most 
lucrative criminal enter-
prise in Nigeria. Thus, agen-

to refurbish and rehabilitate 
our existing shelters, fa-
cilitate periodic provision of 
food, clothing and medical 
consumables and shelter 
for victims. We also need 
assistance in the develop-
ment of standard skills’ ac-
quisition centres in strategic 
locations for the training of 
vulnerable persons, as well 
as rescued victims.”

In response, Tony Elu-
melu, founder, TEF, com-
mended Okah-Donli for 
her accomplishments at the 
agency, including the con-
viction of over 325 persons, 
and successful rehabilita-
tion of more than 12,000 
victims.

DMO solicits media 
support in debt 
management

Director-general 
of the Debt Man-
agement Office 
(DMO), Patience 

Oniha, has solicited the sup-
port of the media in inform-
ing Nigerians on the man-
agement of the country’s 
debt stock and government’s 
drive towards infrastructural 
development.

Oniha, who made the 
call in Lagos weekend when 
she met some editors, gave 
the assurance that the DMO 
would continue to be in the 
forefront of openness and 
engagement with the media 
so that Nigerians would be 
better informed.

The DMO boss used the 
breakfast meeting to explain 
that her leadership, “will fo-
cus on loan repayment and 
loan utilisation to ensure 
proper implementation of 
Nigeria’s budget.’’

She told the editors that 
the agency intended to clear 
debt repayment plans as well 
as bridge the gap between 
revenue and expenditure 
occasioned by drop in global 
price of crude.

“For many years, the 
government had operat-
ed a deficit budget aimed 
at stimulating economic 
growth, because the rev-
enue was less than expen-
diture.

“DMO will support the 
government to bridge the 
gap between revenue and 
expenditure,’’ Oniha said.

On why the federal gov-
ernment has continued to 
raise capital from the mar-
ket, she explained that the 
focus on capital projects 
was a deliberate strategy to 
turn around the economy 
and boost infrastructural 
development.

“That is why govern-
ment’s focus is on borrow-
ing. We need to upscale 
things so as to achieve goals 
of government.”

I n line with its dedi-
cation to workforce 
d e v e l o p m e n t  a n d 
t a l e n t  m a n a g e -

m e nt,  V F D  G ro u p  ha s 
a n n o u n c e d  t h e  o p e n -
ing of its 2017 Executive 
M a n a g e m e n t  T r a i n e e 
Programme.

VFD Group’s Execu-
tive Management Train-
ee Programme (EMTP) 
is  a  12-week intensive 
t r a i n i n g  p r o g r a m m e , 
which includes assess-
ment tests, case studies, 
business scenarios, and 
rotational attachments. 
Successful participants 
are integrated into the 
company’s workforce on 
a fast track to mid-level 
management.

V F D  G r o u p  i s  t h e 
holding company for six 
subsidiaries - VFD Mi-
crofinance Bank, Ever-
don Bureau de Change, 
Anchoria Asset Manage-

VFD Group restates commitment 
to workforce development

m e n t ,  G e r m a i n e  Au t o 
Centre and Dynasty Real 
Estate. The company is 
calling for entries from 
young and smart gradu-
a t e s  b e l o w  t h e  a g e  o f 
27, who have minimum 
of a second-class upper 
degree from a reputable 
university or upper credit 
for  polytechnic gradu-
ates, and a valid NYSC 
certificate.

With the inclusion of 
p olyte chnic  graduate s 
and applicants up to 27 
years old, VFD Group is 
proving its commitment 
to  w orkforce  de velo p -
ment and youth empow-
erment in Nigeria.

Interested and quali-
fied candidates can apply 
on the company’s web-
site www.vfdgroup.com/
graduatetrainee before 
the application window 
closes August 18, 2017.

… grants tax holiday to waste managers … to create 27,500 jobs

Elumelu also said she 
was a former staff of United 
Bank for Africa (UBA), say-
ing “she is an alumnus of 
the United Bank for Africa 
(UBA), Africa’s global bank, 
thus we are not surprised 

at what she has become. 
We predicted that she will 
attain such great heights 
because of the passion she 
has always had for human 
trafficking.”



Surging flows into 
exchange traded 
funds drive US stocks 
bubble anxiety

R
ecord-breaking in-
flows into exchange 
traded funds this year 
are fuelling fears that 
the tide of money 

surging into passive investments 
is helping to inflate a bubble in 
the US stock market.

Demand for ETFs has acceler-
ated this year, as more investors 
move into low-cost tracker funds 
and out of actively managed funds 
in protest againstpatchy perfor-
mance and high fees.

Investors  have ploughed 
$391.3bn into ETFs in the first 
seven months of 2017, already 
surpassing last year’s record an-
nual inflow of $390.4bn, accord-
ing to ETFGI, a London-based 
consultancy.

The ETF industry has attracted 
almost $2.8tn in new business 
since the start of 2008, coinciding 
with one of the longest bull runs 
in US stock market history. The US 
benchmark S&P 500 index hit an 
all-time high on August 8, up 267 

Raila Odinga,  the 
Kenyan opposition 
leader and loser of 
last week’s presi-

dential election, has defied 
growing international pres-
sure to accept the result or 
challenge it in the courts 
after violence that left about 
two dozen people dead.

Mr Odinga, 72, who has 
failed four times to become 
president, instead called for 
the UN to analyse the result 
of the ballot that he believes 
was rigged to give President 
Uhuru Kenyatta another 
term in office.

“We will show the kind 
of charade the whole world 
has been treated to,” he 
told the Financial Times in 
an interview at his Nairobi 
home, promising to reveal 
“compelling evidence” of 
the fraud tomorrow. In-
ternational observers and 
others have so far broadly 

per cent from its post financial-
crisis low in March 2009.

The rise of ETFs has prompted 
a growing chorus of criticism from 
some of the world’s most influen-
tial money managers and drawn 
increased scrutiny from regulators.

“When the management of 
assets is on autopilot, as it is with 
ETFs, then investment trends can 
go to great excess,” said Howard 
Marks, co-founder of Oaktree 
Capital, the $100bn US alternative 
investment manager.

Paul Singer, the chief execu-
tive of Elliott, the $33bn US hedge 
fund manager, sharply criticised 
ETFs in a letter sent to investors 
in late July.

“What may have been a clever 
idea in its infancy has grown into 
a blob which is destructive to the 
growth-creating prospects of free-
market capitalism,” he said.

The International Organization 
of Securities Commissions, the 
global body for securities regula-
tors, launched a consultation last 
month that will examine potential 
risks posed by ETFs.

praised the electoral process 
but have yet to comment on 
the tallying.

António Guterres, the UN 
secretary-general, on Sat-
urday joined many western 
governments in calling for 
defeated candidates “to ad-
dress election-related dis-
putes through the relevant 
constitutionally mandated 
institutions”, according to a 
statement.

ELOG, the Kenyan elec-
t ion obs er vat ion group 
made up of independent 
non-governmental organ-
isations, on Saturday said 
the result of its parallel vote 
tallying from 1,692 polling 
stations was broadly in line 
with the electoral commis-
sion’s result, announced on 
Friday. This gave Kenyatta 
54.2 per cent and Odinga 
44.7 per cent. Since the vote 
Mr Odinga has claimed that 
the commission’s servers 
were hacked and that the 

Global shipping boss charts course through troubled waters

When AP Moller-Maersk 
came under cyber at-
tack this year, chief ex-
ecutive Soren Skou was 

presented with a very basic problem: 
how to contact anyone.

The June attack was so devastat-
ing that the Danish conglomerate 
shut down all its IT systems. “It was 
frankly quite a shocking experience,” 
says Mr Skou. “Your email goes down, 
all your address system. We ended 
up having to use WhatsApp on our 
private phones.”

The attack hit Maersk hard. Its 
container ships stood still at sea and 
its 76 port terminals around the world 
ground to a halt. The world’s biggest 
carrier of seaborne freight - transport-
ing about 15 per cent of all global trade 
by containers - will detail the financial 
impact of the attacks at its first-half 
results on Wednesday.

Analysts expect a hit of anywhere 
between $50m and $450m. The 
group’s sales were $35bn in 2016, with 
underlying profits of $700m.

Mr Skou, a 52-year-old Dane, 
has been in the action-packed chief 
executive job for only 12 months. He 
says nothing suggests that Maersk 
was specifically targeted. The “ Petya” 
malware attack came through a piece 
of software all companies use to file 
their tax returns in Ukraine. Some of 
the world’s largest multinationals, in-
cluding Mondelez, Reckitt Benckiser 
and WPP, were also hit.

Still, it was a huge trial for the 
manager who has spent 34 years 
working for the group throughout his 
career and in a variety of operational 
roles in its shipping businesses. “Most 

business problems, you will have an 
intuitive idea on what to do. But with 
this and my skills, I had no intuitive 
idea on how to move forward.”

Mr Skou was “at a loss”, but he de-
cided to do three things quickly. The 
first: “I got deep in.” He participated in 
all crisis calls and meetings. “To begin 
with, I was just trying to find out what 
was happening. It was important to 
be visible, and take some decisions,” 
he says. Maersk is a conglomerate, so 
IT workers needed to know whether 
to get a system working for its oil busi-
ness or container shipping line first.

Next, he focused on internal and 
external communication. Maersk 
sent out daily updates detailing which 
ports were open and closed; which 
booking systems were running and 
more. It also constructed a makeshift 
booking service from scratch.

Finally, Mr Skou says he made sure 
frontline staff in the 130 countries it 
operates in were able to “do what you 
think is right to serve the customer 
- don’t wait for the HQ, we’ll accept 
the cost”.

He says that he has learnt there 
is no way to prevent an attack. But in 
future, the company must “isolate an 
attack quicker and restore systems 
quicker”. He adds that Maersk will now 
approach its annual risk management 
exercises in a different spirit. “Until 
you have experienced something like 
this - people call them ‘black swan’ 
events - you don’t realise just what can 
happen, just how serious it can be.”

Now, more than a month later, Mr 
Skou seems as content as he can be 
with the aftermath. Few containers 
were mis-shipped, customers offered 
help, and staff “rallied together as one 
global team”, according to the chief 
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executive.
That last point may be vital for Mr 

Skou as the attack came as Maersk 
undergoes one of the biggest trans-
formations in its 113-year history. 
Just after he became chief executive 
last summer, he announced plans to 
break up the conglomerate, selling off 
its oil and energy businesses to turn 
the group into an integrated transport 
and logistics group.

“We have had a lot on our plate,” 
says Mr Skou simply, in an interview 
in his office looking out on the former 
naval station of Copenhagen with a 
submarine on the far bank.

Skou’s plan for Maersk is about 
shrinking the company to grow - a 
“counterintuitive” approach, he con-
cedes. Maersk’s revenues have stag-
nated since the global financial crisis 
and the solution has been to jettison 
what has often been its main provider 
of profits, the oil business.

In its place, Mr Skou has already 
placed his bet on consolidation in the 
shipping industry by buying Hamburg 
Süd, a German operator with a strong 
presence in Latin America. Maersk’s 
last big acquisition - of P&O Nedlloyd 
in 2006 - was hampered by botched 
integration. Mr Skou says they un-
nerved P&O employees by bringing 
everybody together quickly. But he 
says Maersk has learnt. The company 
will integrate Hamburg Süd into its 
networks but keep the brand separate 
and with its own headquarters.

His real push is in bringing to-
gether the container shipping, port 
terminals, and freight forwarding 
businesses so as to make it “as simple 
to send a container from one end of 
the world to the other as it is to send a 
parcel with FedEx or UPS”. 

Raila Odinga

JOHN AGLIONBY

RICHARD MILNE
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Iran’s Rouhani faces 
challenge of bank reform 
after years of populist 
policies and bad loans

Odinga defiant as Kenya...

Trump threat ‘lets Maduro blame US for his woes’

C
ountries across Latin 
America have con-
d e m n e d  D o n a l d 
Trump’s threat to use 
military force against 

Venezuela, calling instead for a 
peaceful solution to the nation’s 
crisis.

The US president surprised many 

in the region on Friday when he said 
a military option in Venezuela was 
“certainly something that we could 
pursue”.

“We have many options for Ven-
ezuela including a possible military 
option if necessary,” he told a news 
conference at his golf club in New 
Jersey.

The US threats follow President 
Nicolás Maduro’s creation of a new 

national assembly, which is stuffed 
with his own leftwing supporters. 
The assembly which came into 
being earlier this month , has the 
power to eclipse the democratically 
elected Congress and is regarded by 
many as a puppet parliament de-
signed solely to keep the president 
in power.

Peru’s foreign minister Ricardo 
Luna said all such threats of force 

“undermine the goal of reinstating 
democratic governance in Venezu-
ela”. The foreign ministries of Chile, 
Colombia and Mexico made similar 
statements.

The Mercosur trade bloc, which 
includes Brazil and Argentina and 
which last week indefinitely sus-
pended Venezuela for its failure to 
adhere to democratic principles, 
issued a statement saying that “the 

only acceptable tools for the promo-
tion of democracy are dialogue and 
diplomacy”.

Analysts said that the Trump 
threat played into  Maduro’s hands, 
giving him a great excuse to blame 
the US for his woes. “And just like 
that, Christmas came early for the 
strongman in Caracas,” tweeted 
Raul Gallegos, a Venezuela analyst 
at Control Risks.

Continued from page A5

A week after President Don-
ald Trump approved fresh 
US sanctions against Rus-
sia, domestic companies 

and foreign investors are struggling 
to make sense of their exact conse-
quences - but they see enough to 
fear the longer-term chilling effect 
on an economy starting to recover 
after two years of recession.

“This is another political move 
intended to poison the atmosphere 
of revival that has been spreading 
here,” said a senior executive at a 
Russian mining and metals group. 
Growth reached an annual rate of 
2.5 per cent in the second quarter, 
the fastest in almost five years.

“The recovery is definitely taking 
place, and the background is that 
the economy has adjusted to the 
lower oil price and the sanctions 
imposed in 2014,” said Chris Weafer, 

a senior partner at Macro Advisory, 
a Moscow-based consultancy.

“[T]o keep going, growth needs 
much higher levels of inward invest-
ment, and the new sanctions regime 
puts that at a severe risk.”

Last year Russia received $12.9bn 
in foreign direct investment, mak-
ing it the third-largest recipient in 
Europe after the UK and France, 
according to fDi Intelligence. Rus-
sian companies had also stepped 
up investment, attracted by policy 
incentives and a weak rouble that 
increased their competitiveness.

Fixed-asset investment started 
growing year on year in April after 
shrinking for more than three years.

Investors had started viewing 
Russia more favourably. By mid-
2015, “risk managers in western 
banks took the view that the situ-
ation had stabilised and legal risks 
had come down sufficiently”, said 
Christopher Granville, a managing 

director at TS Lombard, pointing to 
funds raised by companies includ-
ing Norilsk Nickel and Evraz.

Many corporate executives were 
further soothed by what appeared 
to be Trump’s friendlier approach 
towards doing business in Russia. 
While the Obama administration 
leaned on US companies to stay 
away from Russia’s biggest eco-
nomic conference and discouraged 
US banks from dealing in Russian 
government bonds, such moves 
stopped under Mr Trump.

That sense of comfort is now 
gone. The new US law tightens re-
strictions on lending to certain state 
banks and energy companies, ex-
pands energy sanctions and bars the 
president from relaxing sanctions 
without approval from Congress. 
It requires sanctions against those 
who participate in corrupt privatisa-
tion projects, and those involved in 
undermining cyber security.

At his swearing-in cer-
emony this month, Iran’s 
president Hassan Rouhani 
promised to embark on 

an “economic revolution”, creating 
jobs for the Islamic republic’s un-
employed youth.

But one obstacle stands in his 
way - the ailing banking sector. For 
decades isolated from the rest of 
the financial world, many Iranian 
banks struggle to comply with in-
ternational banking norms. After 
years of populist policies, many 
are beset by bad loans. With more 
than a quarter of young people 
unemployed, reform is seen as key 
to the revitalisation of an economy 
desperate for foreign investment. 
Mr Rouhani has described it as his 
“biggest challenge”.

Akbar Komijani, deputy gover-
nor of Iran’s central bank, agrees 
reforms are needed. “The Central 
Bank of Iran is seriously seeking to 
tackle existing problems and im-
prove [the banking sector] to secure 
and guarantee the implementation 
of international standards for en-
trance and presence of top inter-
national banks and [to encourage] 
more competition in the country’s 
monetary market,” he said in a 
written response to the Financial 
Times’s questions.

The 2016 nuclear agreement with 
six world powers led to the lifting of 
many sanctions and paved the way 
for some Iranian banks to join global 
financial messaging networks, such 
as SWIFT. Mr Rouhani is hoping 
to use the accord to attract foreign 
investment, but the problems in 
banking are a barrier.

Chinese, Russian and Turkish 
banks, as well as some European 
ones, handle small transactions 
with Iranian companies. But, so 
far, no leading international bank is 
ready to deal with any Iran- related 
businesses. This is partly because 
there are still US and European 
sanctions on some Iranian entities 
linked to the Revolutionary Guard. 
But it is also because many Iranian 
banks’ operations are opaque and 
their international peers are wary. 
Iran’s lenders have long operated 
in a regulatory environment charac-
terised by low capital requirements, 
weak supervision and a scarcity of 
auditors.

The central bank has acted to 
address such concerns,  Komijani 
said. Banks are obliged to adopt 
an accounting system based on 
International Financial Reporting 
Standards. 
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European travellers prepar-
ing to jet off to sunnier 
climes have something to 
smile about: the euro has 

risen 6 per cent in a year against the 
dollar, boosting its buying power 
abroad. Not only has the currency 
hit a two and a half year high against 
the greenback, it has risen 5 per cent 
against a basket of currencies in just 
three months.

But at the Frankfurt headquar-
ters of the European Central Bank, 
the single currency’s strength has 
become a problem at a highly sen-
sitive time.

A stronger currency means holi-
daymakers can not only buy more 
abroad, but also pay less for imports 
when they return home, so depress-
ing prices in the eurozone. It could 
also dampen global demand for 
European exports, weighing down 
the region’s economic recovery. 
In what could be a blip or a sign 
of more significant developments, 
German exports plunged unexpect-
edly in June.

“Our exports are becoming more 
expensive and the demands on 
our [companies’] competitiveness 
is increasing,” said Ilja Nothnagel, 
trade expert at DIHK, the confed-
eration of German Industry and 
Commerce.

Such worries come at a difficult 
time for the ECB, just as it is about to 
begin deliberations on scaling back 
its quantitative easing programme 
- one of the chief props of the eu-
rozone recovery. The issue is one 
of the most momentous of Mario 
Draghi’s tenure, as he seeks to rec-
oncile ECB hawks’ suspicion of QE 
with doves’ worries that any hasty 
move to wind down the programme 
could be counterproductive.

The ECB president has already 
faced difficulties in explaining 
why the bank is considering rein-
ing in the €60bn a month of asset 
purchases when inflation is still 
stubbornly below its target of just 
under 2 per cent. 

Draghi faces easing dilemma as strong euro sparks 

results were manipulated. 
He has as yet not presented 
any evidence. 

Odinga said the commis-
sion had little choice but to 
falsify the results because 
it was “under metaphorical 
gunpoint”.

“With the experience of 
what happened to Chris 
Msando they were ver y 
frightened,” he said, refer-
ring to the senior IT manag-
er of the electoral commis-
sion who was found dead a 
week before election day.

Mr Odinga said he was not 
trying to take the presiden-
cy by extra- constitutional 
means. “It is not about me. 
It’s not about Raila Odinga, 
I’m not going to be a candi-
date again,” he said. “We just 
want Kenyans to know what 
happened, what the whole 
world is not understanding 
is happening.”

He added: “There’s no 
point people going to elec-
tions in the future . . . at 
the end of the day it’s the 
computer in the national 
tallying centre that’s making 
the decisions.”

His refusal to concede 
has triggered violence in his 
heartlands, notably Nairobi 
slums and the western city 
of Kisumu. Among the re-
ported fatalities are children. 
The government insisted no 
peaceful protesters had been 
killed but that looters had to 
be treated like criminals. It 
said most of the country was 
peaceful. Kenya has a history 
of election violence. There are 
fears that this year’s impasse 
could trigger unrest on the 
scale of  2007, when 1,200 
people were killed.

On Sunday Mr Odinga told 
several thousand supporters in 
Kibera, Nairobi’s largest slum, 
to remain calm. He said they 
should stay at home on Mon-
day to mourn “fallen patriots”. 
“Jubilee have spilt the blood 
of innocent people,” he said, 
referring to Kenyatta’s party. 
“Tomorrow there is no work.”

Mr Kenyatta’s victory is 
largely due to his drawing 
support from Odinga, notably 
along the coast, in north-east 
Kenya and in and around 
Nairobi. Odinga’s vote fell 
in 31 of Kenya’s 47 counties 
and Kenyatta, 55, the son 
of Jomo Kenyatta, Kenya’s 
founding president, beat his 
rival in six counties in which 
he lost in 2013.

CLAIRE JONES



US solar industry 
battles import 
tariffs proposal
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U
S solar power compa-
nies will this week be 
battling over threatened 
new tariffs on imported 
panels that the industry 

has said could bring growth to a halt 
and cost tens of thousands of jobs.

The US International Trade Com-
mission will tomorrow hold hearings 
in its investigation of the market for 
silicon photo-voltaic cells and panels, 
brought following a complaint from 
Suniva, a Georgia-based manufactur-
er that went into bankruptcy in April.

The Solar Energy Industries Asso-
ciation (SEIA) hopes to have hundreds 
of workers outside the hearing, to 
give a sense of the jobs that could be 
lost in activities such as installation, 
system design and manufacturing 
components .

Suniva has argued that it and 
other US manufacturers have suffered 
serious injury because of a surge in 
imports, and is seeking a tariff of 40 
cents per watt and a minimum price 
of 78 cents per watt for foreign panels, 
which would roughly double their cost 
in the US.

It has been supported by Solar-
world, a German company with US 

Investors are ramping up bets 
against high-flying technol-
ogy stocks including Google, 
Apple and Netflix, despite 

short-sellers nursing losses of 
almost $8bn already this year.

The S&P 500 tech index was 
hit last week, but has climbed 
more than 21 per cent in 2017, 
driving this year’s broader rally. 
The Faang stocks - Facebook, 
Apple, Amazon, Netflix and 
Google - account for much of 
those gains.

Yet some investors are scepti-
cal that the rising valuations can 
be sustained, and are ratcheting 
up shorts on a host of big names.

“A lot of the tech names have 
led the market all year, and peo-
ple are getting a little concerned,” 
said Wayne Wicker, chief invest-
ment officer at ICMA-RC, a pen-
sion fund. “Tech tends to lead the 
market up, but also down.”

Tech companies account for 
half of the 20 most shorted names 
in the US stock market, with the 
level of short interest in the “tech 
10” rising another $1.4bn in the 
last month to $41bn, according to 
S3 Partners, a financial analytics 
company.

Google, Apple, Netflix, Ama-

China roadblocks fail to put brakes on foreign carmakers

manufacturing operations, which 
went into bankruptcy in May.

Rival SunPower filed a joint brief 
with SEIA, arguing that “the real 
causes of any harm suffered by the 
domestic industry are self-inflicted”, 
because, as demand boomed, it was 
unable to produce enough of the larger 
72-cell panels used for utility-scale 
projects.

Tom Werner, SunPower’s chief 
executive, will be giving evidence at 
tomorrow’s hearing. Other companies 
that have made submissions are Nex-
tEra Energy, the Florida-based utility 
group, AES, the power generator, and 
Hanwha Q-Cells, the South Korean 
manufacturer.

Suniva argues that the legal issues 
are clear-cut, and a decision in its 
favour would pave the way for tariffs 
to permit US solar manufacturing 
to “become competitive, rehire the 
thousands of American workers who 
have lost their jobs, and reopen shut-
tered plants”.

On Friday however, a bipartisan 
group of 16 senators and 53 members 
of the House of Representatives sent 
letters to the commission arguing 
against Suniva’s case, on the grounds 
that “increasing costs will stop solar 
growth dead in its tracks”.

zon, Intel and Facebook are in 
S3’s list of the 10 most shorted US 
stocks. IBM, Microsoft, Priceline 
and Nvidia are in the top 20. If 
electric carmaker Tesla, comfort-
ably the most shorted stock in the 
US, is counted as a tech company, 
the short interest would rise to 
more than $50bn.

“We’ve never before seen 
half-trillion-dollar companies 
growing at these rates, so people 
are still in disbelief,” Eric Ban-
nasch, founder of Cadian Capital, 
a tech-focused hedge fund, said. 
He noted that many tech groups 
were growing fast, but “under-
stands the scepticism” - about 
Tesla in particular.

Underscoring the mood, Dan 
Loeb’s Third Point has ditched its 
stake in Snap, the company that 
owns messaging app Snapchat, 
according to a regulatory filing 
released on Friday. Snap’s shares 
have dropped about 30 per cent 
since listing in March.

Betting against the tech indus-
try has mostly been painful this 
year. Despite the losses several 
big tech stocks suffered last week, 
S3 estimates that the mark-to-
market losses on the 10 biggest 
tech shorts stand at $7.7bn this 
year. Tesla has inflicted a $4.5bn 
loss on bearish investors in 2017.

Trade barriers and new regu-
latory demands imposed by 
Beijing almost monthly have 
failed to prevent foreign 

carmakers from making outsized 
profits in China, even as the groups 
complain about unfair treatment.

Most large automakers make at 
least one quarter - and in some cases 
more than half - their profits in China, 
more than the share of vehicles sold 
there in many cases, analysis shows. 
That is despite policies directed at 
foreign car companies by China’s 
government, which impose tariffs 
on imports of as high as 25 per cent.

The only way around these is to 
build plants locally, and that can only 
be done in a joint venture with a local 
state-owned company. That partner 
frequently does not do much more 
than act as a “toll man”, according to 
Robin Zhu, a Bernstein analyst based 

in Hong Kong.
Policymakers in Berlin and Wash-

ington have started to press Beijing 
on its restrictive regime for foreign 
carmakers. In April, China said it 
would do away with the joint venture 
requirement for foreign investors in 
the car industry, but has not given a 
timeline or any details.

Jim McGregor, chairman of Bei-
jing consultancy APCO Worldwide, 
said carmakers were not pushing 
hard. “They don’t want to rock the 
boat; they are making too much 
money here,” he said.

Exactly how much money is hard 
to tell - carmakers, as a rule, do not 
break out China earnings in their 
results.

While foreign groups have only 
a partial economic interest in their 
China ventures - typically 50 per 
cent - there are other routes to profit 
including licensing, royalties and 
high-margin sales of parts to their 

joint ventures.
In addition to fatter margins on 

each car sold, the foreign car com-
panies are helped by China’s high 
growth in sales.

At BMW, for instance, first-half 
sales were down 4 per cent in the US 
and up just 2.2 per cent in Europe. 
But thanks to 18.4 per cent growth in 
China, its biggest market, overall sales 
rose 5 per cent.

At Mercedes, US sales were down 
1.8 per cent from January to July, but 
China sales soared 34 per cent. With 
341,267 Mercedes vehicles sold in 
the seven-month period, the China 
market was nearly double the size 
of the US.

Volkswagen earned most of its 
2016 China profits from its local joint 
ventures - €3.5bn ($4.1bn). But it also 
earned €315m profits from vehicle 
imports, €1.2bn from parts imports 
and €1.9bn from royalty payments, 
according to estimates from Evercore.

Big tech companies 
in short-seller crosshairs

About two decades ago, an 
Englishwoman, Irishman 
and Scotsman walked into 
the betting industry. With 

a little luck, some bold bets and 
help from the puritanical US, they 
put Britain at the forefront of the 
rapid growth in the $44.5bn online 
betting industry.

But one of those three, Ireland’s 
Breon Corcoran, who led Paddy 
Power Betfair for 16 years, last week 
announced that he was leaving the 
group. The two remaining, Denise 
Coates, whose betting shops in 
Stoke-on-Trent became Bet365, 
and Kenny Alexander, who leads 
Isle of Man-based GVC Holdings, 
are left facing a sector in tumult.

British and Irish gambling 
groups are being forced into merg-
ers as they battle increasing com-
petition from online upstarts. Pre-
viously benign UK authorities may 
soon bare their teeth, shutting 
down profitable - if questionable 

- revenue sources for bookmakers.
Companies based in the UK 

have long benefited from not being 
as tightly regulated as elsewhere 
in the world. In some countries, 
such as China and India, bans on 
online gambling have pushed the 
practice underground, creating 
multibillion-dollar black markets 
for wagers. Other major markets, 
such as Germany, enforce strict 
regulations.

Meanwhile, the US heavyweights 
of the offline gambling industry 
have remained focused on their 
lucrative real estate. Sands, MGM 
Resorts and Wynn generate tens of 
billions in revenues from large ca-
sino operations focused in Nevada 
in the US and Macau in China.

US federal bans on sports and 
online betting, instituted in the 
1990s and 2000s, have restricted 
their internet activities.

“Americans have a strange at-
titude towards the sin business of 
gambling,” says Ralph Topping, the 
former chief executive of William 

Hill, the UK bookmaker which is 
also pushing into the online space.

“They made it land-based only 
and tightly controlled. If Americans 
had been allowed to do [online 
gambling], you would be in a differ-
ent world. People like Steve Wynn 
[the US casino and hotels magnate] 
with pocketfuls of cash would have 
made an impact. But there was that 
gap, and the UK guys were allowed 
to get on with it.”

Breon Corcoran Born in Mull-
ingar in rural Ireland, the softly-
spoken chief executive of Paddy 
Power Betfair is seen as a leading 
strategic thinker in the gambling in-
dustry. “Breon is extremely bright,” 
says Henry Birch, chief executive 
of UK casino operator Rank Group. 
“Cerebral is the word that gets used 
quite a lot.”

He joined Paddy Power in 2001 
in Dublin, moved to run Betfair in 
2012 and masterminded the combi-
nation of the two last year, sparking 
a wave of consolidation across the 
UK gambling sector.

MURAD AHMED
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T
he president promised 
to bring jobs back to 
the US by rewriting 
Nafta. But as trade 
talks with Mexico and 

Canada commence, his pledge 
is clashing with the realities of 
global commerce and supply 
chains. 

From its home on the banks of 
Mark Twain’s Mississippi river to 
its dedication to using American 
steel, the Winegard Company 
is the sort of flag-waving, fam-
ily owned US manufacturer that 
Donald Trump loves to celebrate.

The satellite television dishes 
that its Burlington, Iowa, factory 
punches out every three or four 
seconds sit on roofs across the 
US, while its domed antennas 
bring mobile internet and TV to 
legions of grandparents criss-
crossing the country in recre-
ational vehicles.

But these days executives at 
the company, based in one of 
the many Midwest counties that 
Mr Trump won in last year’s 
election, are bemused with the 
president.

Having put a “Made in Amer-
ica” agenda designed to restore 
manufacturing jobs at the cen-
tre of its economic policy, the 
Trump administration is actually 
making business more compli-
cated for Winegard, they com-
plain. Even worse, it is causing 
the company to consider moving 
production outside the US for the 
first time in its history.

Trump’s push to renegotiate 
the North American Free Trade 
Agreement, which begins this 
week when negotiators from 
Canada and Mexico descend on 
Washington for the first round 
of talks, are putting at risk Win-
egard’s foray into a fast-growing 
Mexican market it spent years 
cultivating.

“ Mexico as a developing 
nation is very important to us. 
They’re developing the same 
technology that we’ve been man-
ufacturing and trading in for the 
past 15 years,” says Jim Riffel, the 
general manager of Winegard’s 
satellite division and an almost 
40-year veteran of the company. 
“What Nafta really does is simple: 
it puts us on an equal playing 
field with our competitors.”

The company’s angst illus-
trates how Mr Trump’s cam-
paign promises to rip up trade 
agreements and protect heavy 
industries like steel are run-
ning into the complex realities 
of international supply chains. 
Examine Winegard’s business 
model and you encounter how 
the president’s economic na-
tionalism is clashing with the 
complexities of what the label 
“Made in America” actually 
means in today’s world.

Founded in 1953, Winegard 
for decades produced terrestrial 
TV antennas, then turned to the 
home satellite market as it saw 
technology catch up. With just 
400 employees it has a corporate 
culture much like the nimble 
niche manufacturers in Ger-

many’s Mittelstand companies. 
“Evolve or Perish” is the title of 
a white paper posted on its web-
site. Executives boast of highly 
automated production lines and 
a low cost base that allow them 
to beat rivals from China and 
Europe.

Jobs pledge
Winegard’s supply chain and 

customers stretch far beyond the 
Iowa plains. Most of its electronic 
components come from Asia. Its 
fastest-growing new market lies 
in Mexico. And yet the company 
remains proud that its antennas 
are stamped out of American 
steel, even as that poses another 
point of friction with the new 
powers in Washington.

The Trump administration 
has since April been developing a 
plan to restrict steel imports with 
the goal of driving up its price 
and helping an ailing domestic 
industry that complains it has 
been hit by unfair competition 
from China. For Winegard that 
would mean higher prices for 
a key input. It also brings back 
memories of 2002 steel tariffs 
imposed by the administration 
of George W Bush that left the 
company “eating margins” until 
the levies were reversed, says 
Mr Riffel.

“Quite frankly we’ve been 
through this once before. It 
sounds great [to people in Wash-
ington]. You’re going to allow the 
steel companies to make more 
money. So now our price of steel 
is going to go up,” says Grant 
Whipple, Winegard’s president. 
“If we’re trying to compete on a 
global scale [the result is] we’ve 
just been priced out of the mar-
ket . . . what does that do for us? 
We have to move our production 
to somewhere else to get that 
advantage, whether it’s Mexico 
or Asia.”

Trump’s “America First” eco-
nomics are built around the 

idea that lower taxes, a reduced 
regulatory burden, stricter en-
forcement of trade rules and a re-
writing of trade agreements such 
as Nafta can lure manufacturing 
jobs home to the US.

The president has had some 
success in his push for deregula-
tion. A big effort on tax reform is 
due in the autumn, having been 
held up by his Republican party’s 
unsuccessful battles to repeal 
Obama-era healthcare reforms.

When it comes to trade, how-
ever, Mr Trump has threatened 
much and achieved little besides 
pulling the US out of the Trans-
Pacific Partnership negotiated by 
the Obama administration.

His biggest trade test yet lies in 
the renegotiation of the 23-year-
old Nafta, which Mr Trump railed 
against during last year’s cam-
paign. This year he threatened to 
pull out of the pact before opting 
for a renegotiation after lobby-
ing from business, his cabinet 
and the leaders of Canada and 
Mexico, Prime Minister Justin 
Trudeau and President Enrique 
Peña Nieto.

A renegotiated Nafta stands 
as a core part of Mr Trump’s 
“Made in America” offensive. 
His unabashed goal is to bring 
manufacturing jobs back from a 
Mexico that over the past two de-
cades has become an important 
low-cost production base for US 
companies.

Mr Trump’s aides are talk-
ing about “repatriating” supply 
chains. But the Nafta exercise is 
also a gauge of how, despite Mr 
Trump’s continuing love of hy-
perbole, his presidency has seen 
a moderating of his trade plans.

His campaign threat to impose 
a “border tax” on companies that 
move factories to Mexico appears 
to have died. Instead, his admin-
istration has targeted a reduc-
tion of the $64bn annual trade 
deficit in large part by rewriting 

the “rules of origin” that govern 
production in the bloc and set 
the threshold for companies to 
qualify for duty-free access to its 
markets.

How US negotiators plan to 
do that in accelerated talks that 
they want to conclude by early 
2018 - because of Mexican elec-
tions next July - remains unclear. 
Robert Lighthizer, the US trade 
representative leading the ef-
fort, has emerged as one of Mr 
Trump’s most media-shy cabinet 
members. Cryptic negotiating 
objectives sent by the adminis-
tration to Congress last month 
promised only to “update and 
strengthen” the rules.

Speaking before the Eco-
nomic Club of Washington last 
month, Wilbur Ross, the billion-
aire investor turned commerce 
secretary, cited the Nafta rules of 
origin for cars as evidence for the 
pact’s obsolescence. “Whoever 
drafted it thought he was being 
very, very clever by specifying 
the parts to which these [rules] 
applied. Well, that was great back 
then, but half those parts aren’t 
even used in cars any more.”

Some within the Trump ad-
ministration have called for the 
inclusion of new US production 
requirements in the Nafta rules. 
Privately, Canadian and Mexican 
negotiators call that a non-starter 
and say it would defeat the pur-
pose of a regional pact. But they 
also concede they have to find a 
way for Mr Trump to be able to 
claim victory to rust belt voters 
attracted in part by his promise 
to rip up Nafta.

Nafta talks: Canada and Mex-
ico’s leaders Mexico

Enrique Peña Nieto The Mexi-
can president has had a hot and 
cold relationship with Donald 
Trump since inviting him to 
Mexico City during last year’s US 
election campaign. The Nafta ne-
gotiations represent his final po-

litical hurdle before presidential 
elections next summer. While he 
is not running for re-election his 
PRI is facing a major challenge 
from leftwing populist Andrés 
Manuel López Obrador.

Canada
Justin Trudeau Canada’s 

prime minister has leapt to the 
defence of Nafta and become 
North America’s loudest advo-
cate of open economies. But the 
negotiations could force him to 
confront important domestic 
political constituencies, includ-
ing dairy farmers who have their 
sights set on opening up the Ca-
nadian market. Finding at least 
a temporary solution to a long-
running lumber dispute with the 
US will also be important.

“We have to find ways where 
he can declare victory without 
it being seen in either Mexico 
or Canada as being a loss,” says 
David MacNaughton, Canada’s 
ambassador to the US.

One big advocate of new rules 
is the US steel industry. It is push-
ing for the 62.5 per cent Nafta 
threshold of regional content 
for cars to qualify for tariff-free 
access to be raised and a re-
quirement to be inserted for 
parts such as doors to include 
North American steel. That, the 
industry lobbyists argue, would 
require European and Japanese 
automakers operating in the US 
and Mexico to source more parts 
locally and boost demand for 
US steel.

“Automobiles and auto parts 
. . . are the entire trade deficit 
with Mexico. You can’t get at 
the trade deficit unless you ad-
dress autos and auto parts and 
one of the ways you get at that is 
through the rules of origin and 
regional content rules,” says Scott 
Paul, president of the Alliance 
for American Manufacturing, a 
think-tank funded by the United 
Steelworkers union and US steel 
companies.

Mr Paul argues that the new 
Nafta could also include more 
forward-looking requirements, 
such as for Nafta-made cars to 
include batteries produced in 
North America. Given the grow-
ing demand for electric cars and 
batteries in general it is a rule 
that could stand the test of time, 
he says. It would also benefit US 
companies more than their Nafta 
rivals as neither Canada nor 
Mexico has significant battery 
industries.

Interconnected production
The calls for stricter rules of 

origin are strenuously opposed 
by the US auto industry, however. 
It says the 62.5 per cent thresh-
old is the strictest of any trade 
agreement worldwide and that 
any change would hurt the US 
sector’s international competi-
tiveness.

The American Automotive 
Policy Council, which represents 
Detroit’s big three manufacturers 
- Fiat Chrysler, Ford and General 
Motors - argues that rather than 
create jobs, stronger Nafta rules 
would “eliminate American jobs 
and inhibit overall US economic 
growth”.

International Business - Crunch time for Trump on trade
SHAWN DONNAN

Justin Trudeau
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How top value creators outpace 
the market—for decades

T
he Boston Con-
s u l t i n g  G r o u p 
has been track-
ing value creation 
among large-cap 

companies on a global basis 
for 19 years. Not surprisingly, 
a cursory look back reveals 
substantial turnover among 
the top companies each year. 
But a deeper look uncovers 
an elite group of consistent 
outperformers—companies 
that have delivered outstand-
ing value creation over a 
sustained period of two full 
decades.

These companies are not 
always at the top of our an-
nual value creators rankings, 
but more often than not they 
are among the strongest per-
formers. They significantly 
outpace the market, and they 
manage to resist the fade that 
ultimately drags most outper-
formers back to average. How 
they do so provides some 
valuable lessons for others 
seeking to deliver strong and 
sustainable results for their 
shareholders.

The 2017 rankings
First ,  the  new news. 

Among the world’s 200 larg-
est companies, the top ten 
value creators for the five 
years from 2012 through 2016 
delivered an impressive aver-
age annual total shareholder 
return of 41%, with a range of 
66% to 30%. 

By way of comparison, the 
average annual TSR for the 

next ten best companies was 
a still impressive 29%. The 
overall average annual TSR 
for the approximately 2,350 
companies in this year’s value 
creators database was 16%, 
well above the long-term 
average of about 10% for the 
S&P 500.

The top ten companies 
represent six industries, with 
a concentration in technol-
ogy, media, and telecom-
munications (TMT)—and 
Amazon, despite being listed 
as a retailer, also qualifies as a 
mega-cap technology player. 
The results are a departure 
from the previous two years, 
when pharma dominated the 
top ten, holding down four 
places each year. Neverthe-
less, although pharma is ab-
sent this year, it has not fallen 
far: three companies in the 
industry—Gilead Sciences, 
Allergan, and Celgene—rank 
in the top 20 (and as we shall 
see, they are consistent long-
term value creators). As an 
industry, large-cap pharma 
(more than $18 billion in 
market cap) ranks only 17th 
this year (17% median TSR), 
while mid-cap pharma ($4 
billion to $17 billion) still 
ranks first. Other top-five sec-
tors are consumer durables, 
automotive components, 
financial infrastructure  pro-
viders, and medical technol-
ogy.

At the other end of the 
spectrum, with the exception 
of the mining industry (which 
had a median TSR of –5%), 
even industries near the bot-
tom (such as communication 
service providers, oil, and 

metals), which have been 
buffeted by sector-specific 
economic headwinds, still 
managed to deliver solid, 
if unspectacular, median 
annual TSRs of 6% to 11%. 
And a challenging industry 
context does not rule out 
superior value creation—the 
top- performing com panies 
in most industries rank well 
above average, or even in the 
top quartile, across the full 
sample.

Why TSR is important…
People sometimes criti-

cize TSR for being a time-
frame-dependent metric, 
and certainly a company’s 
TSR performance depends 
on the starting point and 
length of the period meas-
ured. Most companies’ TSR 
was terrible if measured 
across the five years starting 
in January 2008—but start in 
January 2010, and the picture 
changes. Bank of America, 
for example, was a top TSR 
performer for the most recent 
five years, with an annual 
return of 33%; and yet it had 
a –35% annual TSR between 
2010 and 2015.

That said, TSR (especially 
relative TSR) is valuable, be-
cause it reflects shareholders’ 
true bottom line (the total 
return they receive from the 
moment they buy the stock). 
A new CEO, a shift in strategy, 
a big acquisition or divesti-
ture—all such changes signal 
a new phase in a company’s 
life and a reason to start a 
new TSR clock ticking. Us-
ing TSR as a performance 
measure lets companies set 
goals and reward managers 

for delivering actual value, 
rather than focusing on rela-
tively narrow measures that 
may be arbitrarily selected or 
even subject to manipulation, 
such as EPS growth or return 
on equity. TSR helps man-
agers and boards balance 
short-term moves and longer-
term vision. It takes some of 
the weight off quarterly EPS 
and enables companies to 
incentivize longer-term per-
formance—from the share-
holder’s point of view.

…and difficult to sustain
Five years is hardly a short 

time frame, and delivering 
value at the level that top-ten 
companies do over such a 
period is a considerable ac-
complishment. Last year, we 
looked at how hard it was to 
sustain the exceptional per-
formance of a global top-ten 
company for more than a few 
consecutive rolling five-year 
periods. For example, just 
three of the companies in 
the 2017 top ten also made 
the 2016 list—KDDI, Netflix, 
and Tencent. Last year, five 
companies—KDDI, Master-
Card, Netflix, Regeneron, 
and Visa—were newcomers; 
this year, of those five, only 
KDDI and Netflix remain in 
the top ten. (See Creating 
Value Through Active Port-
folio Management: The 2016 
Value Creators Report, BCG 
report, October 2016.)

The likelihood of beating 
the market— especially by 
a wide margin, year in and 
year out (or over consecutive 
measurement periods)—is 
low. 

Insight fivethings
for your new week

Fascinating business facts

The International Monetary Fund (IMF) 
has revised Botswana’s 2017 and 2018 
economic growth forecast due to rising 

diamond demand, investment in the water and 
power sector, and reforms to attract investment. 
IMF lifted the diamond producer’s 2017 and 2018 
economic growth forecast to 4.5 and 4.8 per cent 
respectively, up from the earlier estimate of 4.1% 
and 4.2%.

4.8%

12%

Global oil executives are now beginning to talk of 
the concept of “peak demand” for the so called 
black gold weeks after the UK and France an-

nounced bold plans to outlaw petrol and diesel cars in 
less than 30 years.
Mr Ben van Beurden, CEO of oil giant Shell says “peak 
demand” could come as soon as the late 2020s in the 
most bullish scenarios for electric vehicle, EV uptake. 
Companies must become more discriminating about 
which oilfields to develop, he said, with only the most 
low-cost and productive likely to remain competitive. 
Crude demand is forecast to fall by almost 12 per cent 
between 2015 and 2040 in wealthy OECD countries, 
a dire prediction for oil-dependent economies like 
Nigeria.

90%
By 2035, sub-Saharan Africa will have more 

working-age people than the rest of the world’s 
regions combined. There is fear, however, 

that the economies in the region will fail woefully 
to provide jobs for this workforce. In the region, up 
to 90 percent of jobs outside agriculture are in the 
informal sector. This includes household enterprises 
that are not formally registered, like street vendors 
or domestic workers. It also includes off-the-books 
activities by registered firms—for example, the taxi 
driver who offers a discount if the meter is not turned 
on. The informal economy in sub-Saharan Africa is 
the second-largest in the world, after Latin America 
and the Caribbean. From 2010 to 2014, sub-Saharan 
Africa’s informal economy accounted for 38 percent 
of GDP to the region.

$1bn
Zimbabwe, already mired in severe economic 

crisis, is to set aside a staggering $1bn to build 
a university in honor of sit-tight President 

Robert Mugabe. The amount is about a quarter of 
the country’s $4.1 billion budget. Higher education 
minister Jonathan Moyo says a foundation owned by 
the 93-year-old Mugabe and his wife will be in charge 
of the university.

$150bn
Financial institutions have paid more than 

$150bn in fines to the US government relat-
ing to the credit crisis, passing a significant 

milestone, data has shown.
A trio of multibillion-dollar settlements with Eu-
ropean banks this year has netted $19bn for the 
Department of Justice and regulators, including 
$5.5bn paid by Royal Bank of Scotland of the UK last 
month — taking the total over the landmark figure.
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