
 

 

 

 

 

 

 

 

 

 

 FREELANCING AND MAKING MONEY ONLINE 
-THE ULTIMATE OVERVIEW- 

 

5 SIMPLE STEPS TO STARTING 

A SUCCESSFUL 
 

FREELANCE BUSINESS 

 

ABOUT ME 

 

My name is Vince Comfort. I’m a Freelance digital marketer, blogger, virtual assistant and digital 
publisher.  I’ve been a freelancer since 2010.  
 
For the most part, I was a part-time freelancer because I had a full time job.  
 
Like any other business, there were tremendous amounts of hurdles along the way. 
 
- How do I make more money online? 
- How do I get clients online? 
“… then how do I get more clients online?” 
- What new skills do I need to stay relevant in the marketplace? 
- How do I stay motivated and keep offering the best services to my clients? 
 
But over the years, I’ve learned to overcome these hurdles.  
 
I want you to learn from my experiences, and earn from your skills.  
 
Whatever skills you have, there is always someone out there looking for your help.  
 
And I can help show you how to get that person! 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

STEP 1 – UNDERSTANDING FREELANCING 

 

WHAT IS FREELANCING? 
According to thebalancesmb.com, a freelancer is a self-employed person who offers services to 

clients, and often to multiple clients at a time. These services are usually offered to businesses, 

though the proliferation of sharing economy apps like Uber also means that many freelancers can 

offer their services to individual consumers. 

PROS OF FREELANCING 
 Set your own working hours. 

You are your own boss, so you 

decide when to work. 

 

 You can take your office and 

work anywhere. Freelancing 

allows you to work wherever you 

want. At home, the coffee shop, 

in the park, the choice is yours.  

 

 Follow your passion. You can 

choose which clients to work 

with and what project to work 

with. Those on staff will never 

have such freedom.  

 

 Pay less in taxes. Freelancers 

are independent contractors and 

in many countries, work related 

expenses can be deducted from 

your earnings to reduce taxable 

income. This is not the case for 

employees. 

 

 Get paid what you’re worth. 

 

 Freelancing is easy and cheap 

to start. All you need is a 

computer, and internet 

connection to get started.  

CONS OF FREELANCING 
 Clients have their own 

schedules too. So, even though 

you can set your own working 

hours, clients may have their own 

deadlines to beat; which may 

dictate your working hours 

occasionally. 

 

 Work can be inconsistent. The 

best way is always to have some 

services that are ongoing instead 

of one off services. And also 

always be looking for new clients.  

 

 Freelance business is not a get-

rich-quick opportunity. If you’re 

looking for one, then freelancing is 

not for you. 

 

With the information on this page, I 

hope you will make an informed 

decision as to whether freelancing is 

what you really want to do.  

I’m trying to make this document as 

short as possible to get you started 

right now. So if you have any further 

questions, don’t hesitate to contact me. 

http://vincecomfort.com/contact/


 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

STEP 2 – CHOOSING A SERVICE TO SELL 

 

The sole purpose of freelancing is to have freedom and have full control over your life. So it is very 

important to carefully think and wisely choose the services that you are willing to get paid for.  

According to Lifestyle entrepreneur John Hoffman, you need to take the Self-Awareness Inventory. 

You need to outline your strengths (things you’re good at), Weaknesses (things you’re not so 

good at), passions (things you care about), and pains (things that annoy you). 

Then, discard your weaknesses and pains. 

But if you’ve been following my freelance career for a while, you’ll notice that I’ve been all over the 

place. That’s because I love trying new things, and checking new markets.  

But, it’s important to choose a service or skill you’re good at, and one that you care about. That 

way, you’ll be motivated and grow your business while having fun doing what you love.  

The beauty of freelancing is that whatever service or skill you have, there is someone out there 

willing to pay for your time. 

Check some of the common services needed below. 

 

 

 It’s unfortunate people still associate the term freelance with unemployment. I 

wish they knew it’s the ultimate gateway to entrepreneurship.   – Vince Comfort 



 

 

 

 

 

 

 

 

 

  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

STEP 3 – GETTING CLIENTS 

Once you’ve settled on the service that you want to provide, now it’s time to look for the clients 

who are willing to pay you for that service. 

There are tens of freelance sites on the web to get clients for your services. Even though I am on 

more than 10 sites, I always recommend one for the total beginner. The first freelance I made a 

buck on. The site is Freelancer.com.  

As far as I’m concerned, they have the easiest platform to get used to. I wrote a detailed review of 

the site in a blog post here.  

Below is how to get started. 

 

 
1: Visit Freelancer.com 

 

2: Click on Sign Up 

 

 

 

3: Enter your email and password 

then hit Join Freelancer 

 
Make sure the user name relates to your niche 

or service.  

For example if you’re an accountant, it’s better 

to have something like accounts24, or 

designkings for the case of a graphic 

designer. I hope you get the idea.  

Then, you’ll be directed to selecting your skills 

and so on. Make sure to read what’s displayed 

and choose relevant options. 

Once you’re through, below are some tips for 

setting up a good account that will attract 

clients and get jobs or projects. 

4: You’ll then be asked to enter a username. 

http://vincecomfort.com/freelancer-com-review-payment-plans-pros-cons/
https://www.freelancer.com/


 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

STEP 4 – GETTING PAID 

 They say opportunity looks a lot like hard work, maybe it is. Once you get a 

client, treat them like a king. – Vince Comfort 

 I believed it will add up somehow someday. And it ended up adding up. Don’t 

give up. – Vince Comfort 

USEFUL LINKS 

5 Tips to Help you Create a Winning Freelance Profile  
 

How to Win Bids on Freelance Sites 

3 Tips to help you get freelance jobs faster  

 

I say Freelancer.com is the 

ultimate freelance site for any 

beginner from any country 

because it offers different 

withdrawal methods. 

If you’re in the 1st Tier 

countries like US, UK, 

Australia etc, PayPal maybe 

your option. But if in other 

countries like Uganda, where 

PayPal is unavailable, then 

Skrill and Payoneer would be 

the best option. 

http://vincecomfort.com/how-to-create-a-winning-freelance-profile/
http://vincecomfort.com/winning-bids-freelance-sites-increase-chances/
http://vincecomfort.com/else-wants-get-freelance-jobs-faster/


 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

STEP 5 – GROWING YOUR FREELACE BUSINESS 

 
Stop treating your website like a signpost. It is your storefront. –Vince Comfort 

Utilizing Freelance platforms to get business is great. Especially if you’re a beginner, they’re the 

perfect place to start. BUT, there are some limitations with clients that you’ll get from these sites.  

The first one is, price fight. Since there are millions of other freelancers on the same platforms, lots 

of clients will want to go with the cheapest freelancer. 

In the beginning, you might have to lose a couple of coins and work for peanuts. But just to get 

reviews for your account. –Don’t remain cheap forever. 

Here are 5 tips to grow and expand your freelance business and make more money. 

 Use other platforms. As I mentioned earlier, there are tens of other great freelance sites out 

there (There is a list below for you). Once you’ve mastered one, go to the next. Being on 

different platforms increases your chances of getting clients. 

 

 Promote yourself. You need to let people know what you do. Utilize your social media 

accounts and let the people know what you do.  

 

 Have a website. To get the best results when promoting yourself, you need a website. You 

need a home on the web. So instead of sending people to your profile on freelance sites, 

you can send them to your website.  

 

Sending people to your profile is great but once a prospect reaches there, they’re going to 

start looking at other freelancers as well. You don’t want that. Having a website will not only 

help you retain prospects, but also prove that you’re a professional, and serious about your 

business. 

 

 Write blogs and articles. People will always need fresh content. Whatever industry you’re 

in, you need to start writing articles. You can run your own blog or you can submit to article 

directories. If you don’t want to write or don’t have the time, click here to order from $3 per 

500 words. 

Creating content that your potential clients find useful will help you build credibility, and also 

show them that you know what you’re doing. No one wants to hire a gambler. 

 

 Last but not least, always ask for referrals. Once you’ve completed a project, always make 

sure to ask the client if they know someone who may need your services. Not all will respond 

positively but it’s worth every penny for the few. 

http://ugahost.com/article-writing
http://ugahost.com/article-writing


 

 

 

 

   

UNANNOUCED BONUSES 

 If you found this information helpful, I’d love to hear from you. Feel free to 

share it with friends and family. You never know who it might help. Remember 

to check you’re inbox for upcoming emails. If you didn’t subscribe, go to 

Vincecomfort.com and subscribe to receive the latest freelancing tips and 

online income methods. – Vince Comfort 

First, I want to congratulate and thank you for completing the ultimate overview of starting a 

successful freelance business.  

As a thank you gift, I’m giving access to some quality content for FREE. Each of these books cost 

around $7 but they are yours for free.  

Just take less than a few seconds to complete a task or survey and they are yours. 100% FREE 

"Discover The 

Ultimate Pricing 

Techniques For 

Amplified Sales 

to you grow your 

freelance 

business.” 

"The Key to 

Starting and 

Succeeding in 

Your Online 

Business is 

Knowing How Not 

to Fail!" 

"Discover How 

To Create Your 

Own Unique 

Online Brand, 

and blow your 

freelance 

business” 

“Step-By-Step, 

Newbie Friendly 

Traffic Method 

Makes Daily 

Paydays" 

Do this on the 

side. 

http://vincecomfort.com/uniquebrand
http://vincecomfort.com/expandyoursales
http://vincecomfort.com/getting-started-online-fast
http://vincecomfort.com/magnetic-facebook-marketing
http://vincecomfort.com/expandyoursales
http://vincecomfort.com/getting-started-online-fast
http://vincecomfort.com/uniquebrand
http://vincecomfort.com/magnetic-facebook-marketing

