
App and Mobile Development

ROLE

Mobile App Business Development Executive – Remote/home based 

£45K per annum OTE, plus laptop, smartphone, and expenses.
 

COMPANY AND ROLE BACKGROUND

Appware is an established (we've been developing Apps since 2009) and growing company 
specialising in creating mobile Apps. We've developed over 50 mobile Apps for clients over the last 8 
years across the various major platforms. Our clients have won awards for the Apps we've built for 
them and have been featured on BBC TV, in national newspapers, and high profile blogs. 

We've recently developed an App solution targeted at the food retail industry; Specifically 
restaurants, takeaways, and eateries. It allows their customers to browse their menu, order and pay 
for their food, get directions, call or email them, see special offers and events, make reservations, and 
even work out how to split their bill. It also allows them to be proactive by pushing offers and 
messages directly into the palm of their customers’ hands at any time. Full details of the product are 
at http://makemyrestaurantapp.co.uk/, we are really excited about the growth opportunity this 
product will bring to our business and the team.

Having completed a successful initial pilot with live customers, we are now recruiting for an ambitious 
and creative Business Development Executive to build the sales channel for this product. This is a role 
offering fantastic on-going career development, and is a superb opportunity for someone seeking to 
develop their career by growing the scope of the role. Our team enjoys a remote working set up but 
we communicate every day through various channels.

ROLE OVERVIEW

The successful applicant will become an integral part of our team. On a day to day basis you will work 
independently to develop new business, and maintain and help existing clients. You will be supported 
by our Managing Director, and will have a weekly meeting to discuss strategy and results. 

You should have the ability to open doors and build strong working partnerships. You should be able 
to quickly identify, develop and attain new business, to a specific target market, at a regional level in 
Yorkshire. 

You will need to demonstrate strong communication and negotiation skills, a strategic approach, 
tenacity, and the ability to build strong customer relationships. You should have a passion for the food 
retail sector, be self-motivated, sales focussed and ambitious. 

We are a business that loves new ideas and approaches and we would look for you to be enthusiastic 
about bringing new business development ideas to the table.



App and Mobile Development

REQUIRED SKILLS

 A minimum of 1 year direct field sales / new business development, including lead 
generation and cold calling, with evidence of achieving sales related targets

 Proven ability to develop a prospect pipeline

 Confident setting and running sales meetings

 Knowledge and experience of digital marketing techniques used to help build prospect 
relationships

 Confident undertaking networking activities to support business development

 Account management experience

 Ability to communicate your strategies and results effectively to senior management

 IT literate with a basic knowledge of Apps and web based systems

 To be a self-starter who is enthusiastic, organised and focused

OTHER SKILLS THAT WOULD HELP

 Previous commercial experience in the food retail industry

 Local industry knowledge within the Yorkshire area  

REWARD PACKAGE

 Basic salary of £20K per annum (dependent on experience)

 Generous and uncapped commission structure

 Company laptop, and smartphone

 Allowance for travel and expenses

 37.5 hour working week with flexible working hours and remote working

 20+8 Statutory holidays

HOW TO APPLY

Please email your current CV, what you are looking for from your next role, and your salary 
expectations to careers@appware.co.uk


