
All information is subject to change and should be independently verified. If 
your property is listed with a real estate agent, please disregard. 
It is not our intention to solicit the offerings of other real estate agents.

Thinking of selling in the next 12 months?
Call us today to schedule your 
strategic marketing consultation.
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269 Beacon St. 
Lowell, MA 

$475,000

call for more 
information

� 978-729-5945

45 Sandy Ln. 
Lowell, MA 

$430,000

call for more 
information

� 978-729-5945

1300 Varnum Ave. 
Lowell, MA 

$320,000

call for more 
information

� 978-729-5945

83 Beech St. 
Lowell, MA  

$260,000

call for more 
information

� 978-729-5945

Recent Sales



 Laura S.

978-729-5945➡

Dear Neighbor,
Your home is likely your largest investment. So 
when you’re ready to sell so you can finally move 
into your dream home…the reality that these are 
set to be the largest financial transactions of 
your life really sets in.

There are what feel like a million things to figure 
out, between how to sell for top dollar so you 
can easily transition to your dream home, where 
to find your new home…not to mention making 
sure your move goes smoothly…that the closings 
happen on time…and wanting to end up with the 
best possible terms on your new investment.

With so much on the line, you know that you 
can’t afford to leave money on the table with 
an un-ideal sale. And you’re not willing to 
compromise on moving up to your dream home.

You deserve an expert guide. Here are the top 
things you need to know about our market now:

Inventory is down, demand is up.

The Lowell’s limited number of properties and 
consistently high demand continues to boost sale 
prices. But in 2019, fewer homes were listed than 
in the past year – 345 sold properties so far in 2019 
versus 381 in the same period last year. Sale-to-list 
percentage is 98.93% for the year. This means that 
with the right pricing and marketing, you can still 
capitalize on the equity you’ve built.

We continue to see homes sell with multiple offers. 
Correctly priced, well marketed homes are 
selling at or above list price. Median sales 
price has climbed to $320,000 for the year, an 
increase of 5.67% over last year! Median days on 
the market are a little higher, at 25, compared 
to 22 in 2018. This tells us that even as prices 
climb, buyers are still taking swift action—but 
the rising days on market tell us that it’s even 
more important to price and market your home 
strategically so you don’t miss the mark and end 
up sitting without offers.

As we enter the fall season, buyers continue to 
search.
We continue to have buyers we’ve been working 
with for a few months due to low inventory and 
multiple offer situations that still haven’t been 
able to find a property. We are not seeing signs 
of things slowing down yet. This is actually 
a great time to list your home – buyers are 

serious and ready to make an offer. And with my 
strategic listing presentation and marketing plan, 
my clients get the highest possible price in the 
fewest days on market.

As a homeowner, what does this mean for you? 

If you’re thinking about selling in the next 12 
months, now is the time to start preparing for 
market.

You’re right to want the highest possible price now 
that you’re ready to sell. It makes perfect sense.

That’s exactly why you know you can’t leave 
your pricing and marketing strategy to some 
cheap algorithm. You know that you need expert 
guidance to ensure you can maximize our return on 
investment, and recoup the equity you’ve earned in 
your home.

You deserve an expert guide so you can finally 
realize your dreams and get into the home you 
know you deserve.
Because when you’re selling what is likely your 
largest financial investment so you can move 
into something bigger and better, you deserve a 
proven plan and a team that’s 100% on your side.

If you are thinking about selling your home in the 
next 12 months, call me today for your strategic 
marketing consultation 

➞ 978-729-5945

We will outline your goals, how we work with clients, 
and if we are a fit, next steps for moving forward.

Call today ➞ 978-729-5945
To your success!

Call us today for your strategic 
marketing consultation.

Lowell
SINGLE-FAMILY HOME STATS 2019 VS. 2018 ANALYSIS

Median Sale Price  � 5.67%
Lowell is up 33.9% in the last 5 years when 
the median sales price was only $238,950 in 
2015.

Median Days on Market  � 13.64%

Median days on the market are still low, at 
25 for the year, but is a little higher than last 
month at 24. Current high demand and low 
supply play a major role, especially when 
compared to 2015’s statistic at 53.

Sale-to-List Price Ratio  � 1.07%

Strategic marketing and correctly pricing 
a home in today’s market is crucial to sell 
at or above sales price. Overpriced homes 
tend to sit on the market and are forced 
to adjust the price and we’ve been seeing 
more and more price adjustments in the 
past months.

Price per Square Foot � 3.12%

As our community continues to grow and 
attract more people, space comes at a 
higher and higher premium, now at $197.61/
sq. ft. for the year, compared to $154.35/sq. 
ft. in 2015. 

Source: MLS PIN

Thais F.
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Mary was simply wonderful! I bought my first home with her and am very 

happy to have done so! She was very helpful, very patient, resourceful and 

always more than willing to answer my many questions/concerns that arose 

during the process. I look forward to working with her again in the  future.

Very helpful, informative, and responsive. Mary made our first home buying experience the 

best it could be and we’re  extremely happy with our new home.


