
Engel & Völkers was founded in 1977. We began as 
a specialty boutique agency providing high-end real 
estate  services to wealthy European investors in search of 
assistance from experts who were highly professional and 
discreet. We proved our competence and passion early on 
and quickly earned a reputation for our unparalleled level 
of service, highly valued network and strong leadership in 
the market.

Our successes lead to greater demand for what 
we offered. With a brand gaining in recognition and 
reputation,  we established a system that allowed us to 
expand without sacri-ficing our higher standards of quality.

In 1988, we launched our own lifestyle, design and 
architecture magazine, GG. Through this publication we 
define our brand and showcase the premier properties 
we represent.

The Engel & Völkers story
Our success as a global leader

In the same year, we also established the Engel & 
Völkers Academy to maintain our standard of quality 
among the growing numbers of expert real estate advisors 
choosing to represent our brand. 

In 1990, we opened our first international shop in 
Majorca, Spain. It marked the beginning of our worldwide 
expansion throughout Europe, Africa, Asia, and North 
America. Today, there are approximately 6,000 real estate 
advisors in 39  countries spanning six continents.

Though the Engel & Völkers firm has grown beyond 
a small boutique agency, you can still rely on us for the 
qualities that remain our keys to success -- local market 
expertise, a highly valued network, and an unparalleled 
level of service quality.

Selling Your Home



By carefully selecting Vancouver’s most unique 
and desirable properties, I highlight the most vibrant 
communities and appealing spaces to compliment your 
lifestyle. My passion for real estate combined with my 
desire to offer the best choices and personalized service 
is perfectly aligned with the international reputation and 
expertise of Engel & Volkers. 

Through a lively exchange of ideas, I will help you 
explore and realize all the possibilities Vancouver real 
estate has to offer.

Our company can give you up-to-date information on 
what’s happening in the marketplace, as well as the price, 
financing, terms and condition of competing properties. 

These are key factors in getting your property sold 
at the best price, quickly and with minimum hassle. 
We will ensure your property is marketed well to 
maximize its exposure to other real estate agents and 
the public. We know when and where to market your 
property to generate the most interest and potential 
sales opportunities. When you do receive offers on your 
home, we will help you objectively evaluate every buyer’s 
proposal with-out compromising your goals. Throughout 
the selling process, we are always available to address 
any questions or concerns you may have.

If you’re thinking of selling your home in the next 
year, we can help you. Please fill out the form below 
to request your home’s current market value and a 
suggested listing price.

My Websites 

katieburkard.com & vancouver.everealestate.com

Our E&V Offices in Greater Vancouver
Yaletown, Kerrisdale & West Vancouver

Our vibrant office environment located in the middle of 
Vancouver’s most important real estate hubs is constantly 
lauded by agents and clients. We have offices in Yaletown 
(recently doubled in sized), Kerrisdale and West Vancouver.

We have experienced unprecedented growth in the 
past year; while our brand, shops and advisors continue 
to impress.

Working alongside the best in the industry, strategically 
building the best real estate team in Vancouver. A culture 
balance of hard work, fun and collaboration.



Happy Clients
My Number One Priority

A mutual friend recommended us to Katie back in 2007. 
She diligently showed us homes and knew exactly what 
we wanted by listening carefully. It didn’t take long for us 
to find the perfect fit—the whole process was easy and 
simple. Especially considering we’re from out of country, 
I needed hand holding through the whole process. Since 
then, Katie’s been a good friend and continued to be our 
go-to realtor within our group of friends.  

Recently, she introduced us to a gorgeous pre-sale 
development, which had exactly what we wanted on our 
wish list. This was so cool because we weren’t actively 
looking at the time. She was able to get us in before 
the crowds securing an incredible unit and price! We 
couldn’t be more ecstatic about our new future home. We 
love that Katie is so on top of the market and a straight 
shooter type of realtor. She will tell you everything you’re 
thinking before you even get a chance to ask. Go Team 
Burkard!  - Nicola & James Lloyd

We have had 3 occasions to work with Katie since 2009, 
both in selling and buying real estate, and couldn’t imagine 
working with anyone more competent in the Vancouver 
market. Katie is not only exceptionally professional 
throughout every stage of the process, but she’s also very 
hands-on. She tends to treat each transtaction as if it were 
her own. From arranging the most artistic angles in the best 
photographs to showcasing your listing, to contracting 
repairs, improvements and cleaning. She has a roster of 
contacts, which she uses if she feels it’s necessary and 
ultimately negotiates on your behalf to ensure there is no 
money left on the table. Katie is thorough and meticulous. 

As business owners, we also appreciated Katie’s record-
breaking response time, 7 days a week. Although very 
quick in some aspects, she demonstrated infinite patience 
in showing us purchasing optiotns, and giving us as much 
time as we needed to make up our minds. Katie’s modern, 
business-like approach is warmed up with attentiveness, 
genuine interest and a clear understanding of our desired 
outcome, which makes her the ideal partner for our next 
transaction. - John and Lotte Davis AG | hair

We decided to engage Katie as our real estate agent 
for selling our apartment and purchasing a new property 
after overhearing how happy our friends where with their 
real estate experience. Katie is a true professional. She 
met with us to go over market value and provided a lot 
of industry knowledge to guide us through the process of 
selling and buying. Our apartment sold in lightning speed 
with multiple offers which was a great relief for us, and it 
wasn’t long before our new dream apartment was located 
and locked in. Katie displayed sincere passion and care 
in understanding budget and scouring the market to find 
the properties that tick the boxes. She took time to read 
our emotions with different properties and features, and 
used this to make recommendations we may not have 
thought of. Though an incredibly busy lady, Katie was 
always available when we needed her which made us feel 
like her number one priority at all times. We have since 
recommended her to a number of our personal contacts, 
and would not hesitate in working with her again in the 
future. - Naarah and Ryan Walchuck



A higher standard, worldwidet
36 countries spanning five continents

Engel & Völkers is one of Europe’s most recognized 
real estate brands. We specialize in the sale and leasing 
of premium residential property, commercial real estate 
and yachts around the globe. We are also a trusted 
source of real estate market news and trends on a global 
scale. Engel & Völkers is part of a culture that appreciates 
fine living and discerning taste.t

Our reputation among the high-end segment of 
buyers and  sellers have given us the ability to become the 
first real estate company in the world with a specialized 
division dedicated to the sale of historic properties. 
These include classical mansions, castles, palaces and 
cloisters throughout Europe.. 

While we continue to reach new heights in the super-
prime real estate markets we never lose sight of the roots 
of our success. We continue to value the knowledge, 
service and network we use to assist each and every 
client we serve and to achieve their highest real estate 
aspirations.

Wherever an Engel & Völkers office has opened, 
whether in  Europe, Africa, Asia, or in the Americas, the 
worldwide  recognition of our brand follows. For the 
homes we represent,  including yours, this means greater 
worldwide exposure enhanced by the confidence of our 
brand. This has been the strategy that has  enabled us 
to successfully reach qualified international buyers for the 
homes that we represent.

Local and international expertise
Providing world class service

Engel & Völkers began providing services more than 
30 years ago as a boutique agency known for its highly 
specialized real estate service to a small but exclusive 
clientele.

Today, as an international brand serving the needs 
of many thou-sands of home sellers and buyers around 
the world, we continue to value our boutique style of 
business.

We will hold our relationship with you closely and give 
back to the communities we share.

We know the unique features of your local towns 
and neighborhoods because we understand that these 
offer priceless value that will affect how we market your 
property.

Though we belong to an international network, we are 
a local shop and all of our advisors are local experts. Many 
have grown up in the neighborhood and have a network 
of clients who are also their friends. What they all have in 
common is the ability to reach buyers and markets locally, 
nationally and around the world.



Local and international expertise
Providing world class service

With Engel & Völkers you have a dedicated team 
working to achieve your real estate goals. Our expert 
advisors have  specialized knowledge of local market 
activity and neighborhood trends. They can evaluate 
your home in the context of ever changing factors that 
impact both to ensure an effective pricing strategy.

Working with Engel & Völkers means you receive 
the personal service of an advisor who is supported by 
members of Engel & Völkers North America in New York 
City as well as represen-tatives of our global headquarters 
team in Hamburg, Germany.

Your advisor will also have access to our exclusive network 
of Engel & Völkers professionals worldwide.

All work in collaboration to execute and deliver 
marketing  campaigns, public relations exposure, social 
media engagement, and global outreach to attract 
more buyers for your home. These elements ensure your 
property is viewed by the highest number of potential 
buyers.

Concierge service throughout 
Our focus is on you

As an Engel & Völkers client, you are our highest 
priority. Our collaborative approach to the sales process 
means involving you in as much or as little of the activities 
as you would like. However, through it all, we will provide 
proactive and ongoing communication, reporting on the 
status of your home as often as is most convenient and 
valuable for you.

You will receive regular updates on the status of 
your property, written reports on each showing, details 
of our marketing  campaigns and new measures before 
they are implemented. We consider open and frequent 
communications between our  advisors and clients to be 
essential.

Our hope and our goal is to have the successful sale of 
your home be the first of many opportunities in which we 
can be of service in achieving your real estate goals.

Detailed information to keep you up to date:

Written reports after each showing

Activity reports on the status of your sale

Latest market information

Evaluation for marketing measures

Advice on aesthetic improvements



More than Real Estate Agents
Our Advisors Deliver Peace of Mind

The best real estate agents help their clients buy and 
sell homes. Engel & Völkers advisors do more. They will 
offer you guidance and insight in ways not every agent 
can. In fact, we designate our agents as “Advisors”, to 
better define the higher level of service they provide.

Engel & Völkers maintains consistently high levels of 
service experience throughout the world by managing 
performance at every level. We are highly selective of 
the agents who join us. We approach top performers 
with proven track records and real estate professionals 
who are well respected within the community. A deep 
understanding of client service is essential. Our  advisors 
start out great and always strive to be better.

First and foremost, they are the experts. They can 
recommend restaurants, movie theaters, financial 
institutions, popular tourist attractions and cultural events. 
Most importantly, they can talk about the real estate 
market and where your home is in the bigger picture. Being 
experts, our advisors provide more than facts. They will 
provide you with valuable insight that is relevant to your 
personalized needs and see to every detail throughout 
the process so you won’t have to worry.

Our EDGE Platform
Extensive Domestic & Global Exposure

At Engel & Völkers we keep our consumers’ best 
interests top of mind, leading with personal ex-perience 
and leveraging technology to enhance the white glove 
service we provide.

In the evolving landscape of real estate it’s  important 
that we continue to align ourselves with diverse and 
strategic partners that provide the greatest opportunities 
to give our network an EDGE in their business and 
consumers the EDGE in selling their homes through the 
most efficient and enjoyable process possible. 

That EDGE has never been stronger!

The Extensive Domestic & Global Exposure (EDGE) 
platform for our North American net-work is a means 
of expanding our online listing syndication platform 
created to provide you s that very EDGE. 



Local exposure & marketing initiatives:

Engel & Völkers Advisor’s contacts and 
relationships

Exclusive exposé display 

Local publications (Vancouver Sun, etc.) 

Yard sign

Property showings

Professional photography

3D Tour & Floor plans

Video Tour

Custom Property brochure 

Custom Email blast to International 
database and local databaset

National Exposure:

Engel & Völkers North America network

Engel & Völkers Shop TV Private Residences

The New York Times The Wall Street 
Journal GQ

Vanity Fair

Condé Nast Traveler The New Yorker 
Architectural Digest

Engel & Völkers global network GG Magazine

International New York Times International 
media exchange Worldwide exposés display 
Global corporate communications

International exposure:

engelvoelkers.com 

evcanada.com 

vancouver.evcanada.com 

wsj.com 

MansionsGlobal.com 

JamesEdition.com 

Realtor.ca

Juwai.com (Weekly leads - 90% of the 
received leads are for properties over 
$5 Million) All ListHub partner websites 
Facebook

Twitter

Instagram

Online exposure:

All-Encompasing Marketing Reach
Multi-Platform Strategy



Beyond the Transaction
An Ongoing Relationship

Even though the transaction is done, our service continues. We remain dedicated to our client 
relationships and will promptly respond to any requests or questions you might have at any time 
afterward. We take a long term view of our client relationships. Starting with the initial assessment, 
the very first step in this  process.

Through our research and interactions, we hope to understand your preferences to provide ongoing 
customized service for  future real estate needs. We also hope to impress you with the level of quality 
we provide so that you will want to share your experiences with others you may know.




