
We Rapidly Grew a National Nutrition
Firm's Search Marketing in 3 Months

PROJECT SUMMARY: 
Directive Consulting was engaged to help the startup client in the 

fitness industry stand out on a national scale with a coordinated SEO 

[search engine optimization], pay-per-click, and social media 

marketing campaign that took advantage of a new website.

FEEDBACK SUMMARY: 
Directive Consulting is recommended to all companies that need to 

grow aggressively within 3-6 months. Directive is praised for their 

attention to detail, ability to produce quick improvements on and 

off-site, good customer service, and responsiveness.

Case Study Interview Performed by Tim Clarke of Clutch.co



Introduce your business and what you do there.

We are a biometric performance testing company. We use 

clinical-grade technology to measure and track people's health and 

fitness progress, specifically their body composition, cardio fitness, and 

metabolic health. We offer biomarker testing, genetic fitness testing, 

gut health testing, and anything else related to tracking the body.

I am a co-founder of the company.

What challenge were you trying to address with 
Directive Consulting?

We needed help in creating a more holistic campaign across all 

digital channels and social platforms. We have a microsite strategy, so 

we needed to make sure that there was consistency across all sites, 

establishing ourselves as an authority. Outreach, growth, and 

consistency across the brand were our goals.

BACKGROUND

OPPORTUNITY/CHALLENGE



What was the scope of their involvement?

Directive Consulting is helping us tighten up and optimize our social 

platforms, pay-per-click ads, and also providing SEO services.

How did you come to work with Directive Consulting?

I might have read an article about Directive. I looked them up, 

reached out, and had a long courting process. Directive took the time 

to talk to us, explain everything, and put together a thorough report of 

their offerings, showing us how we could improve. After talking to 

Directive, we had a good vibe. We're still a young company and had 

a tight budget at the time, so it took us a while to get to a point at 

which we'd be comfortable with delegating the work to a specialist in 

the digital world.

How much have you invested with Directive 
Consulting?

We plan to spend around $50,000 to $100,000 for Directive's services in 

2016.

What is the status of this engagement?

We've been working with Directive for 2-3 months and have an 

ongoing relationship.

SOLUTION



“
”

Could you share any evidence that would 
demonstrate the productivity, quality of work, or the 
impact of the engagement?

Our relationship is still in the early stages, but we've seen some good 
results. It's been a pleasure working with our account rep from 
Directive. I'm familiar with this field, so I've been able to work with him.

Subjectively, I have seen an increase in our site visits and keyword 
rankings. We're still learning which ads need to be optimized in order 
to get better results, but the experience has been positive.

How did Directive Consulting perform from a project 
management standpoint?

Directive isn't simply putting in the minimum amount of effort, but 
actually taking the time to break down the information for us and 
helping us understand it.

RESULTS & FEEDBACK

Directive has been very professional and thorough in 
terms of monthly reports, which was important to me. 
More than simply showing results, I appreciated the 
amount of detail we've received.



What did you find most impressive about Directive 
Consulting?

I have an older colleague who hates technology, but wanted to have 

a conversation with Directive if he was going to spend money on their 

services. Directive did an excellent job in handling his personality. 

There is definitely an age gap when it comes to understanding 

technology and how it can optimize a business. People with a more 

old-school approach to business can be skeptical and hard to 

persuade. Directive's principal stated his case well during our 

conversations.

Are there any areas Directive Consulting could 
improve?

No. Directive could improve our ads and SEO, but they're still learning 

our business. Our relationship is still new and there will always be 

improvements.
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