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Nigeria’s 2016 budget squeezed 
as revenues plunge in Q1
LOLADE AKINMURELE, STEPHEN ONYEKWELU & CHIGOZIE EGWUATU

and actual revenues received in the 
first quarter of 2016.

Actual non-oil revenue from the 
Federation Accounts Allocation 
Committee (FAAC) and Value added 
Tax (VAT) fell by 42.7 percent to 

N483.63 billion on a pro rata basis in 
the first three months of 2016, com-
pared to the N845.3 budgeted for the 
quarter, according to Udo Udoma, 
minister of Budget and National 
Planning in a recent presentation at 
the Federal Executive Council. 

This was due to a decline in Value 
Added Tax (VAT) and corporate tax 

collections, as companies in Africa’s 
largest economy gasp for breath 
amid economic headwinds, Busi-
nessDay findings show.

“The grave decline in collections 
(actual versus target) was expected,” 
said Tosin Ojo, head of research, 
Cardinal Stone, in response to ques-
tions. “Many companies are strug-
gling and have therefore reported N

igeria’s 2016 budget is 
looking increasingly 
untenable as the slow-
down in economic ac-
tivity led to a huge vari-

ance between projected revenues 

Non-oil from FAAC, VAT down 42.7 %

Continues on page 4

E-commerce firms operating 
in Nigeria are getting hit by 
the  economic downturn 

facing the country as the number 
of site visits drop to an all time 
low.

While visits to e-commerce 
sites have dropped, the bounce 
rates have increased which is 
itself a negative outcome.

Bounce rate is the percentage 
of single-page sessions where 
a user left a site from the home 
page without interacting with 
the page.

The implication of this is 
that while visitors continue to 
drop, even those who visit the 
e-commerce websites are barely 
interacting with these websites, 
further limiting their chances to 
make sales.

“The declining visits to e-
commerce sites is happening 

Continues on page 4
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Scarcity of quality feeds may 
widen Nigeria’s N125bn fish 
import bill

Nigeria’s target of achiev-
ing self-sufficiency in 
fish production is being 

hampered by scarcity and high 
cost of quality feeds, which 
threatens to widen the coun-
try’s annual import bill of N125 
billion.   

“The biggest challenge fish 

ODINAKA ANUDU, HARRISON EDEH 
& JOSEPHINE OKOJIE

ISAAC ANYAOGU

Lagos-Ibadan Expressway 
to benefit from N350bn 
stimulus package 

Enugu Disco deploys 
200,000 smart meters to 
end estimated billing
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MTN group stock rose as much as 
21 percent in Johannesburg. It traded 
12 percent higher at 138.53 rand as of 
2:51 p.m, giving it a valuation of R258.3 
billion ($17 billion).

With Nigeria making up 40 percent 
of group revenues, combined with the 
still fast growing telecommunications 
sector, MTN’s Nigerian unit could po-
tentially fetch a $6.8 billion valuation, 
when it lists.

Telecommunications expanded 5 
percent in the first quarter, compared 
with 3.5 percent in the three months 
through December, and contributed 

Continues on page 43
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MTN listing adds third major sector after banks, Dangote

The Nigerian Stock Exchange 
(NSE) will be adding a third 
major sector after financials 
such as banks and industrial 

names like Dangote cement, once 
MTN Nigeria lists its shares.

Analysts say this will help balance 
the Nigerian bourse, give inves-
tors options for sector rotation and 
reduce volatility associated with a 
single name dragging down the entire 
market.

The NSE had a market capitali-
sation of N9.35 trillion as at Friday 

June 10. Dangote Cement, Nigeria’s 
largest listed company with a market 
capitalisation of N2.81 trillion, makes 
up 30 percent of the bourse. 

The financials combined make up 
a further 20 percent of NSE market 
capitalisation. 

“The NSE needs a big issue such 
as this to ginger the market,” said Vic-
tor Ogiemwonyi, CEO, Partnership 
Investment Plc, who is also the presi-
dent Association of Issuing Houses of 
Nigeria (AIHN).

“The notice by MTN to list its Nige-
rian Unit is a welcome development. 
There is benefit for all. MTN gets to 
raise equity in Nigeria and create new 

investors for its stock, and will now 
also share its prosperity with its cus-
tomers who will now become inves-
tors,” Ogiemwonyi told BusinessDay.  

MTN Group Limited last Friday 
escaped its dispute with Nigerian 
regulators with a $1.7 billion (N330 
billion) settlement, saying it will also 
“take immediate steps” to list shares of 
its Nigeria unit on the country’s stock 
exchange.

Investors and market operators 
have welcomed the decision to list the 
shares, saying it brings a big name to 
the information and communications 
technology (ICT) sector, which cur-
rently has very little representation.
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Valuation may top $6bn Market gets closer to reflect economy

Economic downturn  sees 
Konga, Jumia, Yudala 
lose site traffic
CALEB OJEWALE & MARTINS NOEL
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MARKETS AND COMMODITIES MONITOR

The Enugu Electricity Distri-
bution Company (EEDC) 
is set to deploy 200,000 

meters to address the major 
need of electricity consumers in 
the South East states.

This is in response to a recent 
charge by Anthony Akah, Acting 
Chairman and Chief Executive of 
the Nigerian Electricity Regula-
tory Commission (NERC), to 
address rising complaints of 

L-R: Bayo Ojo, former attorney general and minister of justice; ABC (Bryant) Orjiako, chairman of Seplat and book reviewer; Arthur Mbanefo, author/celebrant, and Haroun Adamu, chairman, 
Adamu Consulting Ltd, at a book presentation titled “A Fulfilled Life of Service” to celebrate the 86th birthday of Arthur Mbanefo in Lagos, at the weekend.
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Japan’s Line to list shares in Tokyo, N/York

Oil sector job losses ‘to reach 120,000 

Eurozone banks hit by bad debts

The number of jobs lost as a result 
of the downturn in the UK oil and gas 
sector could top 120,000 by the end of 
this year, according to a report.

Oil & Gas UK estimated 84,000 jobs 
linked to the industry went in 2015, with 
40,000 losses expected this year.

It said the offshore industry sup-
ported 453,000 jobs at its 2014 peak 
- either directly, in its supply chain or in 
trades such as hotels and taxis.

Investment in the eurozone remains 
far below pre-crisis levels, partly due to 
problems in the banks, the Organisa-
tion for Economic Co-operation and 
Development (OECD) has said.

Bad debts at the banks are making 
them less willing to lend.

The OECD says many legacies of the 
area’s financial crisis are unresolved and 
major new problems have emerged.

Europe has, however, made “impor-
tant progress” to recover from a double 
dip recession.

Foreign airlines are halting flights 
to Nigeria, where a foreign exchange 
crisis has led the government to limit 
access to dollars.

US carrier United Airlines has said 
it will end daily flights between Hou-
ston, Texas and Nigeria’s commercial 
capital, Lagos, on 30 June.

As a result of the foreign currency 
restrictions, airlines have been unable 
to repatriate up to $600m (£417m) in 
ticket sales, according to the Interna-
tional Air Transport Association (Iata).

The Chinese group Nanshan 
has bought a 20% stake in Virgin 
Australia from Air New Zealand.

It is the second Chinese firm 
after the HNA Group to invest in 
the Australian carrier, which hopes 
to benefit from growing numbers of 
China tourists.

More than one million main-
landers visited Australia last year 
and that is forecast to grow to 1.5m 
by 2020.

Japanese phone messaging app 
operator, Line, has said it plans to 
list its shares in both Tokyo and 
New York.

It is looking to raise more than 
$900m (£624m) from investors, 
which would value the firm at more 
than $5bn.

The listing, planned for July, 
could make it the world’s biggest 
technology initial public offering 
this year.
Nigeria dollar squeeze hits global airlines

China’s Nanshan buys 20% Virgin Australia 

Guy Hands drops Citigroup EMI lawsuit
Private equity tycoon Guy Hands 

has dropped his legal battle with in-
vestment bank Citigroup over his firm’s 
takeover of EMI in 2007.

The founder of private equity firm 
Terra Firma had sought damages of 
£1.5bn alleging that the US investment 
bank misled him over the deal.

Citigroup denied the allegations.
Terra Firma bought the record 

company, whose roster included the 
Beatles, for £2.4bn shortly before the 
financial crisis hit.

S/African mobile phone firm MTN to pay 
$1.7bn Nigeria fine

South African mobile-phone giant 
MTN has agreed to pay $1.7bn (£1.1bn) 
to Nigeria over failing to disconnect 
unregistered Sim cards.

The firm was originally fined a re-
cord $5.2bn by the Nigerian Communi-
cations Commission (NCC) but the two 
sides have settled on a lower amount.

“This is the best outcome for the 
company,” MTN executive chairman 
Phuthuma Nhleko said.

Briefs
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Scarcity of quality feeds...
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Economic downturn...

farmers face is high cost of 
feeds,” Gbola Akande, execu-
tive director, Nigerian Institute 
for Oceanography and Marine 
Research, told BusinessDay.

“There are three areas of 
fishing in Nigeria: the indus-
trial, which is the trawlers own-
ers; the artisanal, small- scale 
farmers that ply their trade 
with canoes; and the aqua-
culture. Right now, it is only 
aquaculture that can boost 
local production because of 
the problems with the waters 
now,” he said.

Nigeria’s total annual fish 
demand is estimated at 2.7 
million metric tons (MT), while 
the country produces only 
810,000 MT, leaving a gap of 
1.89 million MT annually.

This yawning gap is filled 
with fish imports of N125bn 
(US$625m), which erodes Ni-
geria’s chances of diversifica-
tion in the face of FX scarcity.

Nigeria’s per capita fish 
consumption is 11kg, which 
is significantly lower than the 
global average of 21kg and just 
less than the estimate of 13.5kg 
for Côte d’Ivoire. 

Industry sources told Busi-
nessDay that the Federal Min-
istry of Agriculture and Rural 
Development only issued per-

because Nigerians are poorer 
now. High exchange rate, and the 
bad economy has contributed to 
it and sales have dropped as low 
as 50 percent,” says Uzo Mbonu, 
Managing Director of GSM Planet 
who has been selling through 
e-commerce companies such as 
Jumia and Konga for three years.

Africa’s largest economy con-
tracted in the first quarter of 2016, 
the first time since 2004.

The World Bank this week 
downgraded Nigeria’s growth 
forecasts for this year to a mere 
0.8 percent from earlier estimates 
of 4.6 percent.

Nigeria’s e-commerce market 
records transactions volume of 
about 300,000 online orders a 
day, and $2 million dollars of 
weekly revenue which translates 
to $104 million annually.

A review of data on website 
visits has shown that Konga’s 
total visits dropped to 2.5 million 
in May 2016, from 7.2 million in 
December 2015.Similarly, visits 
to Jumia Nigeria have dropped 
to 6.9 million from 13.4 million 
in December 2015.

In addition, Jumia’s global 
rank as estimated by Alexa has 
dropped 168 places to 1,110, 
with a bounce rate of 29.40 per-
cent which has worsened by 25 
percent in the past three months.

Yudala has witnessed a drop in 
traffic from 390,000 in December 
2015, to 160, 000 in May 2016, and 
Dealdey dropped to 371, 000 from 
470, 000 in December 2015.

For Dealdey, its global rank 
has dropped 662 places to 7,282 
while its bounce rate of 25.5 per-

Continued from page 1

Nigeria’s 2016 budget squeezed as revenues plunge in...
and resuscitate an economy that 
contracted by 0.3 percent in Q1, 
through capital expenditure, which 
constitutes 30 percent (N1.8 trillion) 
of the budget.

Nigeria approved a record N6.1 
trillion budget for 2016 with a defi-
cit of N2.2 trillion, or 2.1 percent of 
gross domestic product.

To plug the budget deficit, Kemi 
Adeosun, finance minister, is look-
ing to raise as much as $10 billion 
from the domestic and international 
debt market.

However, analysts express con-
cerns on the feasibility of the plan 
following the country’s negative 
credit ratings and sliding revenue.

“International borrowings will be 
more difficult, given our increased 
sovereign risk; so our best bet will 
be local borrowing.

Therefore, we may likely see an 
increase in government borrowings 
at the bond auction in the second 
half and if supply is typically higher 
(all other things equal), investors – 
mainly banks and Pension Funds 
will demand for higher yield, which 
will increase government debt ser-
vice costs in subsequent years,” said 
Cardinal Stone’s Ojo.

With oil revenue, which made up 
two-thirds of the total in 2014, plung-
ing along with crude prices, the gov-
ernment was banking on a steep rise 
in the tax take from other sectors.

“I expect government to seek 
other ways to cushion the shortfall of 
budgeted revenue, as government’s 
overall spending plan is necessary to 
restart the economy and forestall a 

losses or out-rightly shut down. 
Also, with a negative GDP growth, 
consumption and expenditure levels 
declined which naturally impacted 
on VAT.”

Household consumption ex-
penditure, which is a dominant 
component of Nigeria’s GDP growth 
by expenditure, slumped -8.66 per-
cent in 1Q16.

Unemployment rose to 12.1 
percent in the first quarter from 
10.4 percent in the previous three 
months, data from the National Bu-
reau of Statistics (NBS) show.

The World Bank last week in its 
semi-annual Global Economic Pros-
pects report, cut Nigeria’s economic 
growth forecast for this year, to 0.8 
percent, down from an estimate of 
4.6 percent in January. 

Foreign-exchange restrictions, 
fuel shortages and rising unemploy-
ment, contributed to the fall in firms’ 
profits and purchasing power of 
households, analysts say.

“The reality is that businesses are 
struggling and defaulting on tax pay-
ment,” said Taiwo Oyedele, head of 
Tax and Regulatory Services, Price-
WaterhouseCoopers in response to 
BusinessDay questions.

“As a result, I don’t see the non-
oil revenue meeting up with the 
budget predication and this will 
translate to a need to borrow more 
to plug the budget deficit.”

Analysts see falling revenue pro-
jections as a potential clog in the 
wheel of Nigeria’s drive to diversify 

deep recession,” Ojo added.
Nigeria may fail to deliver all of 

the spending promised in this year’s 
budget in light of “the current eco-
nomic realities,” Finance Minister, 
Kemi Adeosun said last week.

Capital projects that are well 
planned and likely to materialiSe 
will be given priority, she said.

“I cannot promise that every 
single agency would receive every 
money appropriated for them,” 
Adeosun told parliament in the capi-
tal, Abuja, on Thursday, according to 
an e-mailed statement. “The budget 
is an estimate and funds would be 
released based on revenue.”

In reaction to the statement by 
budget and planning minister Udo 
Udoma to inject $1.7 billion (N350 bil-
lion) this week, Abiodun Keripe, head 
of research at Elixir Investment Ltd, 
expressed optimism in the money’s 
ability to stimulate the economy.

 “The money injection into capi-
tal projects will help reflate the 
economy. Apart from the impact of 
fallen crude price and FX illiquidity, 
poor infrastructure is another factor 
hurting the economy and business-
es. The monies to be released also 
will oil some sectors of the economy 
that are in comatose due to lack of 
financing,” Keripe said.

PWC’s Oyedele says it is not a 
long-term solution to the country’s 
challenges.

“The market will swallow the 
injected funds in no time. The dollar 
obligations of firms could exhaust 
the money in a single day,” Oyedele 
said.

...As contractors return to sites nationwide today

Lagos-Ibadan Expressway to benefit 
from N350bn stimulus package 

Continues on page 43

Work will resume to-
day on the Lagos – 
Ibadan expressway, 
as contractors gear 

up to move back to sites of vari-
ous projects earlier abandoned 
by them nationwide as a result 
of the release of stimulus funds 
by the Government.

“Substantial releases” of a 350 
billion naira ($1.8 billion) stimu-
lus provided for in the budget 

will be made available, Udoma 
told reporters last week in Abuja, 
the capital.

In his presentation Thursday 
at the inaugural ‘Buharimeter’ 
Town Hall Meeting organised by 
the Centre for Democracy and 
Development in Abuja on Presi-
dent Buhari’s one year in Office, 
Babatunde Fashola, minister of 
Works, Power and Housing said 
the contractors had assured that 
they would go back to work on 
the Lagos-Ibadan Expressway.

“And this is what has hap-

pened with our contractors; on 
the basis of our credibility we 
have asked them to go back to 
site. And this is what you will 
see in places like Ihiala and few 
other places that we are inter-
vening,” the Minister said.

He added that in addition to 
meeting all the contractors, gov-
ernment has also identified the 
projects that have survived the 
budget and has approved them 
for funding and “in the next few 
days to weeks, disbursements 

PATRICK ATUANYA
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Senate fails to pass high priority bills to boost economy one year after

Nigerian Railway Author-
ity Bill, and National Inland 
Waterways Authority Bill.

The Senate was just able 
to pass 11 bills in the last 
one year, despite the huge 
amount of resources the 
country spends in maintain-
ing the lawmakers.

At the inaugural Na-
tional Assembly Business 
Environment Roundtable 
(NASSBER), a team of ex-
perts sponsored by the De-
partment for International 
Development (DFID) had 
identified 54 economic re-
form bills that would make 
Nigeria investors’ friendly.

The experts also averred 
that if all the enabling eco-
nomic bills were enacted, 
N5 trillion would be added 
to the nation’s economy.

Leader of the team and 
commercial law expert, Paul 
Idornigie, categorised the 54 
bills into high, medium and 
low priority, submitting that it 
was imperative for the eighth 
National Assembly to pass 
the 15 identified critical bills 
that would greatly enhance 
ease of doing business in Ni-
geria as well as create a com-

petitive business climate.
“The public now has a 

template to judge the suc-
cess of the 8th National As-
sembly by how many of the 
15 identified bills they will 
pass before the end of their 
tenure,” the commercial law 
expert stated at the two-day 
programme in Abuja.

But BusinessDay finds 
that none of those critical bills 
was passed, and according 
to analysts at the weekend, 
this failure will manifest in 
Nigeria’s poor ranking in ease 
of doing business, attractive-
ness in Foreign Direct Invest-
ment and a negative impact 
on MSMEs.

It is also expected to take 
a huge toll on governments 
much talked about plan to 
create jobs and lift many out 
of poverty.

Commenting on the de-
velopment, Senate spokes-
person, Aliyu Sabi, said 
some medium and the up-
per legislative chamber had 
passed low priority econom-
ic bills, but that high priority 
bills were at critical stages.

These, he listed, to in-
clude Bankruptcy and In-

D
espite the rec-
ommendation 
by a team of ex-
perts, Nigeria’s 
eighth Senate 

failed to pass none of the 15 
high priority bills that should 
help boost Nigeria’s business 
environment and help it rank 
better in the World Bank Ease 
of Doing Business, where it 
currently occupies 169 out of 
189 countries.

The bills include: Petro-
leum Industry and Gover-
nance Bill, Independent 
Warehouse Regulatory Agen-
cy Bill, Secured Transactions 
in Movable Assets Bill, Na-
tional Development Bank of 
Nigeria Bill, Franchising Bill, 
Companies and Allied Mat-
ters Act (Amendment) Bill 
and Federal Competition, and 
Consumer Protection Bill.

Others are National 
Transport Commission Bill, 
National Roads Funds Bill, 
Federal Roads Authority 
Bill, Nigerian Postal Com-
mission Bill, Nigerian Ports 
and Harbours Authority Bill, 

solvency Act (repeal and 
re-enactment) bill, Electron-
ic Transaction Bill, Com-
mercial Agricultural Credit 
Scheme, Nigeria Railway Act 
(Amendment) bill.

“As much as we want to 
rush these bills, we are also 
aware that it shouldn’t be 
how fast but how well. The 
National Assembly is very 
serious about our contribu-
tion to the national economy 
in terms of the laws that we 
should have that will ensure 
that there is confidence in 
our economy. These are 
important points and funda-
mentals that investors look 
at, which you cannot ignore.

“The Railway Act is being 
laid. We have discussed it 
the second time. We want 
to open it up for private 
participation. In the old act, 
it was just government,” the 
lawmaker said.

He described Nigeria’s 
ranking in the Ease of Doing 
Business report as unac-
ceptable.

In a chat with Business-
Day, Babajide Omoworare, 
chairman, Senate Commit-
tee on Rules and Business, 

OWEDE AGBAJILEKE, Abuja

... experts say if passed, will add N5trn to nation’s economy

estimated billing by its cus-
tomers.

The power distribution 
company has therefore 
awarded contracts to three 
leading Metering compa-
nies:  Mojec International 
Limited, MBH Power and 
Genus Power Infrastructure 
Limited in a move designed 
to solve the problem of un-
metered customers.

According NERC sta-
tistics, EEDC has 732,423 
customer size with 70 per 
cent or 512 335 of them un-
metered, a development 
that has caused disaffection 
among its customers.

“We have identified meter-
ing as a major need of our cus-
tomers, and providing them 
with meter is our primary 
obligation as an organisation. 
We are hopeful that with the 
deployment of these meters, 
our collection and energy 
losses will be reduced drasti-
cally,” said Robert Dickerman, 
Managing Director/Chief 
Executive Officer, Enugu Elec-
tricity Distribution Company.

He stated that the program 
is a continuation of EEDC’s 
ongoing metering of its Maxi-
mum Demand (MD) cus-
tomers, and the Credited Ad-
vance Payment for Metering 
Implementation (CAPMI), a 
program  designed to enable 
willing customers within the 
network obtain their meter 
by advancing funds to EEDC 
to purchase and install these 
meters for them.

He went on to say that, 
“metering our customers 
has always been our prior-
ity, but due to the high level 
of energy theft and meter 
bypass, which constitute the 

Enugu Disco deploys 200,000 smart meters...
continued from page 1

In our newspaper’s 
edition of March 
14, 2016, we inad-

vertently published a 
paid advertorial titled 
“Acts of Economic 
Sabotage by Dan-
gote Cement. “The 
said advertorial was 
sponsored and caused 
to be published by 
agents of Messrs BUA 
Nigeria Limited. The 
said publication was 
not subjected to our 
usual stringent legal 
and approval process. 
The content of the ad-

vertorial portrayed in 
bad light, the person 
and business interests 
of Alhaji (DR) Aliko 
D a n g o t e ,  G C O N , 
whom we hold in very 
high esteem.

There, in the cir-
cumstance, we retract 
the publication in its 
entirety and hereby 
tender our unreserved 
apology to Alhaji (DR) 
Aliko Dangote, GCON, 
and Messrs Dangote 
Group Plc. This our er-
ror is deeply regretted.

– Management

APOLOGY

huge revenue loss, we had 
to fine-tune and perfect our 
metering processes”.

EEDC has therefore de-
ployed Geographical Infor-
mation System (GIS) to map 
the network areas, and equally 

embarked on elaborate enu-
meration of its customers within 
the network with a view to pro-
viding a sustainable and com-
prehensive all smart metering 
framework that will address and 
forestall the high prevalence of 
meter bypass and energy theft 
being experienced in the region.

said it was impossible for all 
the 54 economic bills to be 
passed by the eighth Senate. 
This, he attributed to the fact 
that as of February this year 
when the Business Round-
table was organised, very 
few of the bills were before 
the legislative body.

Omoworare, whose pan-
el is in charge of monitoring 

the passage of bills before 
the Senate and its commit-
tees, harped on the need for 
consensus building among 
promoters of economic bills, 
noting that no matter how 
good a proposed law was, 
if there was no consensus 
building by the sponsor(s), 
such proposed law would 
not see the light of the day.
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(i)  “University education is not and 
cannot be cheap.  It cannot be free except 
you are on scholarship.  But we need 
to get the society involved in university 
education because government alone can-
not sponsor it.  I don’t believe in cheap 
university education.  We have to pay well 
qualified teachers, not incompetent ones 
who are not devoted and who do not take 
the job seriously.  There is no free lunch.  
Quality education is expensive and the 
money has to come from somewhere.  A 
country that takes education of its chil-
dren seriously and looks after its teachers 
will produce well educated children and 
consequently well-educated citizens.  It is 
the best antidote for corruption.”

(ii) “Folasade and I introduced each 
other to our parents and even though 
we had not talked about marriage, it was 
clear to most observers who were close to 
us that we might be heading in that direc-
tion.  When we started out, I was qualified 
and working as a medical doctor while she 
was eight years younger and still in higher 
school.  Many people wondered at our age 
difference and some expressed it aloud.  
They thought I was unserious considering 
how many more years she still needed to 
study in a university.  But their insinuation 
was wrong.  Folasade was good looking, 
God fearing, intelligent, from a fine family, 
someone I could influence in a positive 
way and perhaps most importantly, she 
seemed absolutely certain we were meant 
to be together.  I thought she was perfect 
for me, so I took things seriously.”

(iii) “I had a most memorable 
bachelor’s eve with Fela Ransome-Kuti 
who played well into the night!  Fela was 
like a younger brother to us back then and 
many people do not realize how highly 
disciplined he was as a musician.  His 
practice sessions were intense and his 
work ethics were amazing.  People thought 
he was casual and merely sang for the sake 

Send 800word comments to comment@businessdayonline.
comment is freeCOMMENT
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C
orruption creates a system 
whereby resources are 
shared by a small elite 
while the majority wal-
lows in poverty.  Corrup-

tion also undermines the ability of coun-
tries to finance development.

Ultimately, it is a legacy issue that was 
encapsulated in Nigeria’s old national 
anthem which challenged us to hand on 
to our children a banner without stain.  
Permit me to quote Mark Twain.

“It is easier to fool people than to con-
vince them that they have been fooled.”

At the National Liberal Club, at:
 1 Whitehall Pl
 London SW1A 2HE
 which is within a stone throw 

of the Nigeria High Commission at:
 9 Northumberland Avenue
 London WC2N 5BX
President Muhammadu’s identical 

twin brother (a professor of surgery) 
launched his autobiography with elan – 
wine and cheese only.  He did not invite the 
President of Nigeria.  Rather, he lavished 
commendations on his devoted and loving 
wife Folasade as his own unique way of 
apologising for any shortcomings (if any):

(i) “When she finished with her studies, 
Folasade returned to Nigeria and started 
working with the University of Lagos as a 
librarian in 1972.  She did well there but at 
a point in time, she felt her progress was 
being tampered by a lack of research and 

of it.  On the contrary, Fela was a commit-
ted, well trained musician and over the 
decades, his output reflected it.”

(iv) “Folasade’s uncle, the iconic 
educator and social critic, Tai Solarin was 
present and he made his presence felt 
particularly at the reception at the Island 
Club, Lagos by dancing on to the stage.”

(v)  “Music is such an important part 
of my life that whenever I am bothered or 
excited, I get on the piano or pick up my 
book of poems, and I promptly find calm 
and serenity.”

Before the evening was over, the au-
thor paid well deserved tributes to Ayo 
Bankole; Professor Ade Elebute; Professor 
J.T.K. Duncan; Otunba Subomi Balogun; 
late A.K. Amu; late Emmanuel Ifejiana; 
and a host of others.

Throughout the event the music of 
the King of Afrobeat, FelaAnikulapo-Kuti 
played in the background.  Suddenly, it 
was time for the national anthem.  Nigeria’s 
acting High Commissioner in London 
insisted on relaying a special 80th Birthday 
message from the President to his identical 
twin brother:

“Eighty years is for the strong.
Ninety years is for the stubborn.
I have no apologies to make to
those who accuse me of being stub-

born.”
As we made our exit, the club gave us 

free copies of “Business Day” newspaper 
Tuesday 17th May 2016 which carried on 
its front page a beaming Mrs. Olajumoke 
Oduwole, Special Assistant to the Presi-
dent of Nigeria on Trade and Investment.  
According to the story on its back page, 
Olajumoke is the daughter of Professor 
and Mrs. Folabi Olumide.

Buhari, apologies and his identical twin brother (2)

affairs since it meant leaving my wife alone 
with the children in Nigeria.  Deep down 
me, I didn’t feel too good about it but I 
knew my wife was competent and capable 
of coping with the modification of status 
quo.  Being cognizant of our situation, I ap-
preciated that the circumstances would not 
be unduly strenuous on her.  The children’s 
school was on the university campus where 
we lived.  Folasade’s office was on the spot, I 
had relatives around, my mother lived less 
than a mile away from us and I also planned 
to come home at intervals.”

The author did not omit to pay a most 
heart-warming tribute to his benefactor:

“In Alhaji Lateef Jakande (Governor of 
Lagos State) I saw signs of a visionary; a man 
who had his grip on the state; a dreamer, yet 
a pragmatist.

That he considered appointing me when 
I was competing against two Muslims with 
equally impressive track records, said a lot 
about how liberal he was despite being ru-
moured to possess a tendency to favour only 
Muslims like himself.  He must have seen 
something in me and was determined not 
to allow religion becloud his judgement.”

He offered no apologies for not inviting 
his twin brother.  Neither did he apologise 
for spilling the beans:
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Annan is the former secretary-
general of the United Nations and a 

recipient of the Nobel Peace Prize.

Leveraging Islamic finance for sustainable development

I
t is a real challenging year 
for businesses in Nigeria 
and especially when you 
look at the Nigeria Bureau of 
Statistics reports. I personally 

believe that those facts will change 
and you and your business will be 
better off at the end. Although this 
may stretch your creative ability it 
will be for your good eventually. It 
is not impossible that this economic 
challenge and business struggle will 
force a business break through idea 
out of you.

 If someone tells you that a 
prisoner with life imprisonment 
sentence would one day become 
a president, will you believe such 
a person? Your response will prob-
ably be that it is not possible.

Well, that was exactly the story 
of Nelson Mandela. He was in the 
forefront of the liberation struggle 
for the black people of South Af-
rica but was jailed by the apartheid 
government.

He was sentenced to life im-
prisonment after he was convicted 
of conspiracy to overthrow the 
state. He spent 27 years in jail and 
was released after an international 
campaign and lobby for his release.

All these delay year in year out 
and terrible experiences could not 
destroy Mandela’s dreams and 

vision. He made up his mind that 
come what may, he will not give up. 
In the process of time, things fell into 
place for him. His goal was achieved, 
although it took 27 years of his life.

Dear friend, your start-up or busi-
ness dream and vision will not be 
ruined. Your dream will live and there 
will be improvement for you.

Every accomplishment in physi-
cal life is first accomplished in the 
mind and begins with clear focus. So 
what will be your centre of attention 
in the second half of 2016? What are 
the goals you want to score? What is 
your aspiration?   

In English Premier League, when 
a team travels to play away game it 
is for the purpose of winning and it 
means the team must score goals. 
That is how winning teams like 
Leicester FC that won 2015/2016 EPL 
thinks both at first and second half of 
football matches.  I believe you and 
I want to win and be on top of our 
businesses. This means we must be 
goal conscious. There is need to set 
goals and believe for God’s help as 
we pursue it.

If your business and life will im-
prove significantly then there is need 
to be clear about the result you want 
to see at the end of that year. That is 
what goal setting is about. When you 
set goals it keeps you focus and better 

your approach to life and business. 
When your goal is great not every-
body can have your attention.

 So how do you set goals that 
put your person and business on 
continuous improvement mode?

The first thing is be clear about 
purpose.

Purpose is the “Why”.  Purpose 
is the intention for anything. Your 
business purpose could be to help 
people access good and healthy 
food. Be clear about it.

What is the intention that is 
drives you to start a business? 
“Every purpose is established by 
counsel...”-King Solomon David

The second thing is set goals 
around the purpose.

“And we know that all things 
work together for good to them that 
love God, to them who are the called 
according to his purpose.”-  Paul 
Benjamin

Where purpose is known then 
setting goals around it makes the 
work easier. If your purpose is 
to help raise children to become 
productive individual then setting 
goals such as starting nursery and 
primary schools or child counsel-
ling firm are all towards one a clear 
purpose.

To set goals do it A.B.C way and 
I will quickly summaries this acro-

nym bellow.
Achievable:  It should be what 

you can accomplish. There is no 
point setting goals beyond your 
control such as stopping rain from 
falling. Goals such as doubling 
your income, learning new skills, 
inventing a new technology are 
achievable.

Believable:  “If you cans believe, 
all things are possible to him that 
believes.”-Jesus Christ. The distance 
between your goal in the mind and 
the reality of it is your believe.  Your 
goal must be believable to you and 
your team members via commu-
nication.  

Concrete: A goal should be defi-
nite or specific.  Is your goal is to add 
new clients? What specific number? 
It could be to add 5 clients in 5 
months. If your goal is to improve 
your business profit then it could 
be by 10 percent every quarter of 
the year 2016.

One of the greatest benefits of 
goal setting is that it helps you to 
capture time. However a powerful is 
a footballer shooting ability, without 
the goal post, he cannot score goals.

Set goals and as you achieve each 
express gratitude and you will see 
improvement in your start-up.

Randle is Chairman/Chief ExecutiveJK 
Randle Professional Services Chartered 

Accountants

J.K RANDLE

publications in journals even though 
she was working very hard and was 
productive.  At that time, our children 
were young and she had very little time 
for research and publication which were 
requirements for academic staff at the 
University of Lagos.

In August, 2002, she became the first 
woman to be appointed the university’s 
registrar.  She retired as registrar at the 
age of sixty two, after a rewarding career 
that spanned a total of thirty four years 
at the University of Lagos.  I am very 
proud of her.

She truly excelled as a librarian 
because she took it upon herself to read 
every book under her custody in the 
university’s library.”

(ii) “When I was away, Folasade took 
good care of our children.  She was fan-
tastically incredible.”

(iii) “I am not sure there is anything 
more important than the family which 
God, in His kindness, brings into our 
lives.”

(iv) “Marriage is about making ad-
justments and readjustments; it is a give 
and take relationship, a friendship.  I 
remember some of our children used 
to say they wondered how the two of us 
could have pulled it off because of the dif-
ferences in our characters, personalities 
and make ups.

Folasade can be both outgoing and 
reserved.  I am a natural introvert.  While 
she seems happiest in the company of 
very boisterous people, I will likely par-
ticipate superficially in such a clime.  That 
is how different we are but with the right 
kind of adjustments, we have been able to 
live well together.  I believe that a critical 
key for success in marriage is how best 
you can adjust to different circumstances 
and personal dispositions.”

(v) “Saudi Arabia, however, intro-
duced another dimension to our family 

I don’t believe in cheap 
university education.  
We have to pay well 

qualified teachers, not 
incompetent ones who 

are not devoted and 
who do not take the job 

seriously.

VICTOR MAMORA
Mamora Victor, MSMEs advisor, speaker 

and consultant



products, moreover, the industry 
will need to be standardized and 
regulated. National tax policies 
will also need to be tweaked, to 
prevent discrimination against 
Islamic financial instruments.

The World Bank Group is 
working with partners to help 
realize these reforms. Further-
more, it has introduced invest-
ment projects that use Islamic 
financing across the region. The 
World Bank Treasury has issued 
a variety of Islamic financial in-
struments, including two Sukuk 
(bonds that meet Islamic stric-
tures on interest), which have 
raised $700 million. Similarly, 
the Bank’s private-sector arm, 
the International Financial Cor-
poration, has established the IFC 
Sukuk Company, which issued 
$100 million in trust certificates 
in 2015.

The Bank’s political risk in-
surance arm, the Multilateral 
Investment Guarantee Agency 
(MIGA), has provided a $427 
million Sharia-compliant in-
vestment guarantee for an in-
frastructure project in Djibouti 
and $450 million in political 
risk insurance for a telecom-
munications investment in In-
donesia. And, together with 
the Islamic Development Bank 
Group, the United Nations, and 
other donors, the World Bank 
has created a joint facility to 
assist the countries hardest hit 
by instability with concessional 
financing, which includes an 
Islamic-finance instrument for 
Lebanon and Jordan to help 

Islamic finance can help 
deliver much-needed 

solutions to the Muslim 
world’s development 

challenges. Its ability to 
enhance financial sta-

bility, promote financial 
inclusion, and drive sus-

tainable development 
could spark transforma-
tive change across the 

region.
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them bear the costs of support-
ing refugees from Syria.

New technology can play a 
vital role in making financial 
systems more inclusive, particu-
larly for groups that face greater 
barriers to access. For example, 
some 90% of Syrian refugees 
have access to smart phones, 
through which they could access 
financial services. Efforts must 
be made to ensure that we make 
the most of such technologies.

Finally, there are humani-
tarian objectives. And, indeed, 
work is already underway to 
address how waqf(charitable 
endowments), zakat (the obliga-
tory alms tax), and a variety of 
Islamic financial instruments 
can be channeled effectively and 
efficiently to meet humanitarian 
needs.

Islamic finance can help de-
liver much-needed solutions to 
the Muslim world’s development 
challenges. Its ability to enhance 
financial stability, promote fi-
nancial inclusion, and drive 
sustainable development could 
spark transformative change 
across the region. To realize 
this potential, Islamic finance, 
no less than its conventional 
counterpart, needs an appropri-
ate enabling environment, one 
characterized by a level playing 
field, an adequate regulatory 
framework, and effective part-
nerships.

Leveraging Islamic finance for sustainable development

profit- and loss-sharing, add 
stability to the financial sector. 
Islamic finance also can enhance 
financial inclusion, as it incorpo-
rates people who, for cultural or 
religious reasons, are excluded 
from the traditional financial sys-
tem. This is perhaps one reason 
why Islamic finance has been 
expanding at 10-12% per year 
over the last decade or so.

If Islamic finance is to play 
its full part in revitalizing and 
diversifying the economies of 
the OIC countries, governments 
will need to undertake important 
reforms. Topping the list is the 
need for stronger legal institu-
tions that protect property rights 
and ensure that contracts are 
enforced. If people are to have full 
confidence in Islamic financial 
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Nigerian police force: A force for good or evil
James Lioyed Jennings (2003) NWLR 
(pt 808) 470, Oceanic Securities In-
ternational Ltd v. Balogun (2012) All 
FWLR (Pt. 643) page 1907- declaring 
their act to be void and ultra vires their 
enabling statute.

Rather than help protect Human 
Rights, they are one of the key vio-
lators of such rights. The way they 
treat suspects in custody, and even 
complainants is well known. Lawyers 
unfortunately are not spared from their 
brutality; several of them have been 
threatened and beaten by the police 
for trying to protect the interest of their 
clients. 

Also rather than serve as efficient 
propellers in the criminal justice sub-
system of the country, they are a big 
clog; improper and distorted documen-
tation makes prosecution of offences 
difficult if not impossible. Also, the way 
they treat rape victims and battered 
wives leaves one stunned as to their 
professional competence. 

In the area of elections, the law and 
indeed the courts in a plethora of cases 
like, Yussuf v. Obasanjo(2005) 18 NWLR 
(Pt 956) 96 Buhari v, Obasanjo(2005) 
50 WRN 1, have declared that the 
maintenance of peace and order dur-
ing election is the duty of the police 
and not the military, one would have 
thought that these cases would have 
enhanced the ego of the police force 

T
he Nigerian Police Force, 
which was established by 
Section 214(1) of the 1999 
Constitution of the Feder-
al Republic of Nigeria (as 

amended) has given lots of people 
concern as to what their real nature is. 
A closer examination below will reveal 
that the police is even confused as to 
their identity and duties. While they sing 
the clichéd jingle that the “police is your 
friend”, historical and current reality pos-
its that the police is the direct opposite. 
They use “force’’ to terrorise innocent 
lives and perpetuate indescribable evils 
in the society. Thus, scholars like Prof 
G.O.S Amadi (of blessed memory) have 
canvassed that rather than been called 
Nigerian Police Force, they could be 
called Nigerian Police Service or simply 
Nigerian Police. Amadi thinks a change 
of name could possibly lead to a change 
in mentality. This is doubtful. 

The general duties of the police are 
provided for in Section 4 of the Police 
Act. Contrary to their functions, the 
Police have suomotu vested themselves 
with the power to enforce contract 
and collect debts. This illegality has 
continued despite several judicial 
pronouncements-Ken Mclaren& ors v 

but it only exposed their incompetence 
because leaving elections in the hands of 
the police is akin to asking a child to watch 
over a violent criminal.

The police have become so spineless 
that even bus drivers and conductors 
respect the touts and “agberos” more than 
the police. In fact, in many instances, the 
“agberos” are more capable of maintain-
ing “law” and order in the public parks.

 Rather than protect the general 
populace, we see tons of policemen serve 
as orderlies, drivers and guards to public 
officers and the elite of society thereby 
leaving the common man unprotected.

 In the area of corruption, the 
issue can’t be over flogged. Right from 
the apex of the police hierarchy to the 
newest officer, there seems to be an of-
ficial bilateral agreement between the 
Nigerian Police Force and Corruption. 
The case of Tafa Balogun can attest to this. 
While growing up, I knew policemen used 
to take bribe clandestinely. I thought this 
was because apart from knowing that it 
was shameful, they realised that if caught 
they would be disciplined. But in the past 
years even with the coming of President 
Buhari clothed in his anti-corruption 
toga, our policemen have been unper-
turbed. They collect bribe with pride and 
authority. Despite video footages of po-
licemen caught taking bribes, we haven’t 
heard of any disciplinary measure taken 
against them. Probably that is why they 

are not discouraged. This gives credence 
to my earlier assertion that corruption 
has signed a bilateral agreement with 
the Nigerian Police Force. 

The Nigerian police just have a knack 
for doing the exact opposite of what they 
are expected to and paid to do.  

My interest in the police was recently 
aroused by the public announcement 
that the Police is embarking on a recruit-
ment of 10,000 policemen. Although my 
mind immediately imagined having ad-
ditional 10,000 terrorizers in an already 
terrorized and traumatized Nigeria, on 
a second thought, I thought of this being 
another opportunity where we can get 
things right by way of proper recruit-
ment and training of our policemen 
and women. 

Unfortunately this does not seem to 
be the focus of the authorities. The Presi-
dency is more interested in creating jobs 
thereby satisfying one of the President’s 
numerous campaign promises while the 
concern of the Acting Executive Chair-
man of the Federal Character Commis-
sion (FCC), Dr Shettima Abba, is more 
interested in ensuring that the federal 
character is reflected and adhered to. 
Thank goodness, the Ministry of Women 
Affairs did not clamour for 35% women 
representation. No one, as yet, seems 
to be bothered as to how this new crop 
of officers would be formed to reflect 
what a country’s police force ought to be. 

 We need a police force that is 
humane, a police force that realises that 
a gun in its hand doesn’t him/her the 
right to use it against innocent civilians 
at will or at little provocation. Rather it is 
meant for the protection of the civilian 
population (in civilised societies not all 
policemen have guns and even the ones 
that have guns don’t brandish it on civil-
ians faces), a police force that will realise 
that the country is governed by laws 
which binds all and sundry including 
the police force; a police force that has 
capable, intelligent and specialised of-
ficers to handle complex and technical 
aspects of modern day policing duties. 
We need a police force that will be 100 
efficient and not only when someone 
important is affected. We need a police 
force where discipline of erring officers 
is taken seriously.

This is my expectation for the police 
force and this change process can be 
started with the 10,000 new police men. 
Then they will really be our friends and 
their “force” will ultimately be used for 
the common good. 

R
oughly one-third 
of those suffering 
from extreme pov-
erty worldwide live 
in member states 

of the Organization of Islamic 
Cooperation (OIC). In 21 of 
those 57 countries, fewer than 
half of the population has access 
to adequate sanitation. Four 
percent of infants born in these 
countries die before they reach 
the age of five.

Simply put, despite great 
potential, many OIC coun-
tries have struggled to achieve 
broad-based development. For 
many countries, the infamous 
“resource curse” is at work; in 
others, weak leadership and 
failed institutions are to blame. 
It does not help that the vast 
majority (some 71%) of the 
125 million people affected by 
conflicts and natural disasters 
reside in OIC countries. Insta-
bility places enormous strain on 
national budgets.

But these countries have op-
tions. In particular, the capital 
that has accumulated in some 
of the OIC countries’ financial 
systems could play an impor-
tant role in helping them to 
meet their development goals 
– especially if Islamic finance is 
used to its full potential.

Islamic finance has impor-
tant advantages over conven-
tional financial products. Its 
prohibition of interest and re-
quirement that investments 
be linked to the real economy, 
together with its approach to 
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Mahmoud Mohieldin is the World Bank 
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O
n Thursday, June 
2, 2016, President 
Muhammadu Bu-
hari, in fulfilment of 
his promise to the 

Ogoni ethnic nationality, flagged 
off the clean up exercise as recom-
mended by the United Nations 
through its agency on environ-
ment programme (UNEP). By this, 
the fears over the years of whether 
or not the government of Nigeria 
will implement the report have 
been laid to rest. The event also 
looked like laying a foundation 
for fresh opportunity for the Ogoni 
ethic nationality of over 500,000 
people in four local council areas 
in Rivers state.

The additional step of an-
nouncing approval to set up the 
$1 billion Ogoni Restoration Fund 
along with the other key organs 
recommended by the United Na-
tions; the Ogoniland Restoration 
Authority and Institutional Regu-
latory Reforms, served as added 
impetus for confidence building 
steps in the troubled areas of the 
oil region. More important is the 
declaration by the federal gov-
ernment that the flag-off means a 
resolve to clean up of the entire oil 
region. The President also stated 
that the Ogoni event signals the 
first step in resolving the conflicts 
that have plagued some parts of 
Nigeria from the North East to 
South-South and South East.

 The Ogoni clean-up project is 
a big message to the international 

community who have watched Nige-
ria for years as the nation grappled, 
often unsuccessfully, with seemingly 
intractable issues in the oil sector. 
Issues of equity in oil revenue alloca-
tion, environmental justice and mas-
sive pollution have combined to give 
legitimacy to what is today called the 
Ogoni struggle, leading to widespread 
agitations that were not addressed at 
early stages. For the Ogoni, decades 
of oil pollution led to the formation 
of the Movement for the Survival of 
Ogoni People in 1992. The nation 
seemed not to pay serious attention 
until the 1993 mass protest of over 
300,000 men and women around oil 
facilities. Less than two years after 
the onset of the Ogoni agitation, the 
oil companies reported loss of over 
$200 million. This seemed to provoke 
the then military government led by 
Sani Abacha, an Army general, who 
ordered a crackdown that led to the 
arrest of the world renowned play-
wright, Ken Saro Wiwa. The death of 
an Ogoni activist in 1994 signalled 
the transformation of the peaceful 
agitation to bloodshed and massive 
violence, the climax being the arrest, 
trial and execution (November 10, 
2015) of Wiwa and eight of his Ogoni 
kinsmen. This brought huge negative 
attention and reprisals to Nigeria and 
shot Ogoni to the world map.

This underlines the significance 
of the Thursday June 2, 2016 event in 
Ogoni. This has brought the pains of 
a people to an end, going by the open 
testimonies of Ogoni leaders and 
chiefs at Numuu Tekuru, the town 

where the clean up was symbolically 
started. The fact that it involved the 
fish pond established by one chief, 
Patrick Tombari Kporobunu of Sugi 
in Bodo, Gokana local council area  
which was a place of attraction and 
viability when Buhari commissioned 
the fish pond there in 1984 seems to 
rekindle hopes of a big boom in ag-
riculture, the mainstay of the Ogoni 
people. The lamentations of the past 
and expression of hope for the future 
rendered by the son of the late chief 
to newsmen a day before the presi-
dent’s visit have been interpreted as 
the pains of the past and the narrative 
for the future.

Regrets have been expressed over 
the inexplicable delay of the Federal 
Government since 2011 to begin the 
implementation of the clean up but 
the event of June 2 should mark the 
end of lamentation and doubt. The 
Federal Government under President 
Buhari must be commended for kick-
starting the UNEP Report, no matter 
the side of the debate anyone may 
belong. The active participation of 
other federal government agencies 
especially the Niger Delta Develop-
ment Commission (NDDC) must 
equally be commended. The ability of 
the Minister of Environment, Amina 
Mohammed, to show demonstrable 
openness, focus and speed seem to 
have impressed most stakeholders 
who were used to the opposite. The 
close participation of stakeholders 
including the Rivers State govern-
ment was equally commendable. 
The open assurances and appeals for 

peace by the state governor, Nyesom 
Wike, remain exemplary. The chiefs, 
elders, leaders and people of Ogoni 
however deserve greater commenda-
tion for their unity in action, massive 
support and focused support for the 
success of the much-awaited flag-off 
that would open the way for actual 
cleaning to begin. For this hope to 
be sustained and for the return of 
faith in public policy not to be in 
vain, the Federal Government must 
continue to keep its promises and 
walk by its pronouncements. A clear 
plan of action with timelines must 
be developed with the stakeholders 
including the true representatives 
of the Ogoni people. This plan must 
be followed strictly to create a tradi-
tion of openness and anticipation. 
Every action, project or programme 
must be one that promises to impact 
the greatest number of the Ogoni 
people. An Act of Parliament should 
be enacted to criminalise breaches 
of any type in the implementation of 
the UNEP Report in Ogoni and any 
other part of the region where likely 
clean up exercises may be launched 
henceforth. President Buhari’s prom-
ise to continue to pay close attention 
to the project and to personally pay 
inspection visits to the remediation 
sites should be encouraged.

The support and cooperation of 
the Ogoni man and woman on this 
project must not be taken for granted. 
Efforts bust continually be made to 
sustain this, if the exercise is expected 
to run smoothly for the years it is 
earmarked to last.

 

Fresh opportunity for the Ogoni people  
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Dollar imperialism

I
T HAS been called “the worst 
trade ever”. Shortly before the 
financial meltdown of 2008, 
Metro do Porto and three other 
Portuguese public-transport 

companies entered into a series of 
interest-rate swaps with Santander, 
a Spanish bank, in hopes of reduc-
ing interest payments on their debts. 
But they soon discovered why these 
particular derivatives were dubbed 
“snowball swaps”.

The firms’ losses exploded to sev-
eral times the underlying debts, and by 
all accounts continue to swell today. 
They sued Santander, but in March 
an English court ruled the bank’s way. 
Though some documents “do the 
bank no credit”, the judge concluded, 
the transport companies could have 
been in no doubt about the scale of 
risk they were taking on. Santander did 
not coax them into signing contracts 
it thought would be contrary to their 
interests. The companies were not its 
clients, owed a fiduciary duty, but its 
counterparties, on the opposite side 
of the trades.

In the go-go years before the crisis 
public-sector entities were sold plenty 
of complex derivatives that subse-
quently went badly wrong. Were they 
stupid? Were the banks that flogged 
the swaps and options evil? Or was 
it a bit of both? The snowballs case 
shows how difficult it can be for the 
likes of Metro do Porto to claim they 
were hoodwinked. They may be not 
be as financially sophisticated as 
their counterparties, but nor are they 
widows and orphans; they have plenty 
of money to hire experts to scrutinise 
term sheets.

That hasn’t stopped others from 
looking for ways to bring cases. Bar-

Investors are going to court to reclaim losses from ill-advised derivatives deals

Banks v investors

Of snowballs and red ink

In Association With

The Fed’s tributaries
Which emerging markets are most 
in thrall to America’s central bank?

ring a last-minute settlement, on June 
13th the Libyan Investment Authority, 
a sovereign-wealth fund, will face off 
against Goldman Sachs in London’s 
High Court. The LIA sued after losing 
more than $1 billion in a series of op-
tions trades that the bank arranged for 
it in 2008. Goldman, meanwhile, made 
an estimated profit of well over $200m.

Having watched several mis-selling 
cases bite the dust, the LIA is taking a 
novel legal approach. It argues that 
Goldman exercised “undue influ-
ence” to coerce its managers—whose 
financial expertise at the time was 
“extremely limited”—into “inherently 
unsuitable” trades, and that the deal 
was therefore an “unconscionable 
bargain”. In part, the undue influence 
came from Goldman arranging an 
internship for the brother of an LIA 
executive at around the time of the 
trades, and offering “lavish and ex-

otic” hospitality in Morocco, the LIA 
claims. Though undue influence can 
be argued in commercial settings, it 
is typically reserved for cases involv-
ing nefarious youths fleecing aged 
relatives.

In a witness statement, Catherine 
McDougall, who was seconded to the 
LIA at the time from Allen & Overy, a 
law firm, says it was “readily apparent” 
that Goldman “had unfairly taken 
advantage of the LIA’s lack of financial 
sophistication”. She was “particularly 
shocked” when she saw a Goldman 
banker “explaining the basics of a put 
and call” to Mustafa Zarti, the LIA’s 
deputy chief, “when he had just sold 
$1 billion worth of complex deriva-
tives” to the authority. (On discover-
ing the toxicity of the trades, Mr Zarti 
would later lose his cool, shouting at 
the Goldman team “curses…along 

the lines of ‘Fuck your mother, fuck 
you and get out of my country’”, Ms 
McDougall recalls.)

Goldman is girding for battle in 
court, though with some of the internal 
e-mails that are set to be aired said to 
be unedifying, not to say culturally 
insensitive, the bank may not be relish-
ing the prospect of a public face-off. 
Goldman vigorously denies the LIA’s 
claims that it improperly encouraged 
or influenced the fund or abused a 
position of trust. It says their relation-
ship was at all times an arm’s length 
one. It calls the case “a paradigm of 
buyer’s remorse”.

As for the internship, Goldman 
insists it was a normal part of training 
programmes it offered to the LIA and 
did not breach Goldman’s compliance 
rules. Internships have become touchy 

OUTSIDE the Federal Re-
serve’s imposing build-
ing in Washington, DC, 
water cascades from 

two fountains shaped like chalices. 
Inside, the Fed’s decision-making 
generates equally prodigious 
spillovers, channelling the flow of 
capital around the world. The con-
sequences, especially for emerging 
economies, can be monumental 
but they are rarely elegant.

Until last week many emerg-
ing economies had been bracing 
themselves for an imminent rise 
in the Fed’s benchmark inter-
est rate, perhaps as early as this 
month. Higher rates could draw 
more money into America from 
emerging markets, weakening 
their currencies and raising their 
bond yields. Even the expectation 
of tighter money can be enough 
to cause trouble. In such circum-
stances, central banks far from 
the Fed often feel compelled to 
raise rates too, even if economic 
conditions at home do not entirely 
warrant it. In 2014 Arvind Subra-
manian, now the chief economic 
adviser to India’s government, 
complained of “dollar imperial-
ism”.

On June 3rd, however, the em-
peror granted a reprieve. Surpris-
ingly bad jobs figures released that 
day ended all talk of a Fed rate hike 
this month (see article). American 
bond yields duly fell and the dol-
lar weakened; emerging markets 
rallied. The numbers provided 
a useful test of the Fed’s sway. 
Normally, this is hard to measure, 
since expectations of a rate rise 
cannot be observed directly and 
tend to evolve only gradually. The 
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Asset management

Vanguard has radically changed money management by being boring and cheap

Index we trust

Continued from page 14

Banks v investors

Continued from page 14

The Fed’s tributaries...
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shift on June 3rd, however, was 
unusually stark.

Which emerging markets ben-
efited the most? The Turkish lira 
and Brazilian real ended June 3rd 
over 1.5% stronger than the day 
before; the Russian rouble gained 
over 2%; and the South African 
rand climbed by over 3%. The 
impact was surprisingly weak, by 
contrast, on Mexico’s peso and 
India’s rupee. Nor was there much 
effect on China’s currency, which 
does not float freely, although Chi-
na may yet benefit from a slower 
flow of capital out of the country.

The ranking of emerging-mar-
ket thraldom was broadly similar 
for government-bond yields (see 
chart). Yields fell by about 0.2 per-
centage points on June 3rd in Bra-
zil and Turkey. They narrowed by 
about half that in Russia and South 
Africa, as well as in Thailand when 
its markets opened on June 6th. 
China again remained in splendid 
isolation. And India was strangely 
unmoved. Its central-bank chief, 
Raghuram Rajan, is among the 
most prominent critics of the Fed’s 
unilateral monetary power, along 
with his compatriot, Mr Subrama-
nian. Yet India, on the basis of this 
small experiment, seems newly 
immune to it.

issues for banks since regulators, led 
by America’s SEC, began a couple of 
years ago to look into whether hir-
ing relatives of government officials 
or senior corporate managers might 
constitute bribery.

The LIA’s other big battle, against 
Société Générale, a French bank, 
involves alleged bribery of a more 
blatant sort. The Libyans are suing for 

$1.5 billion over five disputed trades, 
some of them heavily loss-making, in 
a case set for trial early next year. The 
transaction at the heart of the case is 
a payment of $58m by the bank to a 
Panamanian company called Leinada 
that was owned by Walid al-Giahmi, a 
friend of one of the sons of Muammar 
Qaddafi, Libya’s then dictator. The 
LIA claims this was a bribe, intended 
to help sway the fund’s decisions, 
and that SocGen knew or suspected 
the payment was dodgy. America’s 

Department of Justice is investigating.
Here the Libyans’ legal tack is dif-

ferent again. They are not arguing mis-
selling or undue influence, but that 
the payment to Leinada rendered the 
trades invalid because they were “part 
of a fraudulent and corrupt scheme”.

The French bank firmly denies the 
allegations. It has said the payment 
was for legitimate services, “includ-
ing introductory, market intelligence 
and follow-up services, which made it 
easier for Société Générale to navigate 

the unfamiliar and difficult Libyan 
market”. The bank says it is co-operat-
ing with the American probe. A lawyer 
for Mr Giahmi, a co-defendant, did not 
respond to a request for comment.

These cases may establish new 
legal avenues for investors who claim 
to have been duped by unscrupulous 
bankers. And, as one lawyer puts it, 
there will be “plenty of pyrotechnics” 
along the way.

W
HEN John Bogle set 
up Vanguard Group 40 
years ago, there was no 
shortage of scepticism. 
The firm was launching 

the first retail investment fund that aimed 
simply to mimic the performance of a stock 
index (the S&P 500, in this case), rather 
than to identify individual companies 
that seemed likely to outperform. Posters 
on Wall Street warned that index-tracking 
was “un-American”; the chairman of Fidel-
ity, a rival, said investors would never be 
satisfied with “just average returns”; and 
the Securities and Exchange Commis-
sion (SEC), Wall Street’s main regulator, 
opposed the firm’s unusual ownership 
structure. The fund attracted just $11m 
of the $150m Vanguard had been hoping 
for, and suffered net outflows for its first 83 
months. “We were conceived in hell and 
born in strife,” Mr Bogle recalls.

Vanguard now manages over $3.5 
trillion on behalf of some 20m investors. 
Every working day its coffers swell by 
another billion dollars or so. One dollar in 
every five invested in mutual or exchange-
traded funds (ETFs) in America now goes 
to Vanguard, as does one in every two 
invested in passive, index-tracking funds, 
according to Morningstar, a data provider. 
Vanguard’s investors own around 5% of 
every public company in America and 
about 1% in nearly every public company 
abroad. Although BlackRock, a rival, man-
ages even more money, Vanguard had net 
retail inflows of $252 billion in 2015, more 
than any other asset manager.

Impressive as they are, however, these 
statistics still understate Vanguard’s influ-
ence. By inventing index-tracking, and 
providing it at very low cost, the firm has 
forced change on an industry known for its 
high margins and overcomplicated prod-
ucts. Delighted investors and disgruntled 
money managers speak of “the Vanguard 
effect”, the pressure that the giant’s meagre 
fees put on others to cut costs. Some rivals 
now sell passive products priced specifi-
cally to match or undercut it.

Ask any employee for the secret of 
Vanguard’s success, and they will point to 
its ownership structure. The firm is entirely 
owned by the investors in its funds. It has 
no shareholders to please (and remuner-
ate), unlike the listed BlackRock or Fidelity, 
a privately owned rival. Instead of paying 
dividends, it cuts fees. Mr Bogle’s rationale 
for this set-up is simple: “No man can serve 
two masters.” The incentives of the firm 
and its customers are completely aligned, 
he says. Competitors implicitly agree. 
“How are we supposed to compete when 
there’s a non-profit disrupting the game?” 
complains one.

Bill McNabb, Vanguard’s current CEO, 
says the ownership structure permits a vir-
tuous cycle, whereby its low fees improve 
the net performance of its funds, which 
in turn attracts more investors to them, 
which increases economies of scale, al-
lowing further cuts in fees. Even as the 
assets Vanguard manages grew from $2 
trillion to $3 trillion, its staff of 14,000 or 
so barely increased. Meanwhile, fees as a 
percentage of assets under management 

have dropped from 0.68% in 1983 to 0.12% 
today (see chart). This compares with an 
industry average of 0.61% (or 0.77%, when 
excluding Vanguard itself). Fees on its pas-
sive products, at 0.08% a year, are less than 
half the average for the industry of 0.18%. 
Its actively managed products are even 
more keenly priced, at 0.17% compared 
with an average of 0.78%.

The index-trackers account for over 
70% of Vanguard’s assets and over 90% of 
last year’s growth. Investors are gradually 
absorbing the idea that, in the long run, 
beating the market consistently is impos-
sible, Mr McNabb says. That makes being 
cheap more important than being astute. 
Last year investors in America withdrew 
$145 billion from active funds of different 
kinds and put $398 billion into passive 
ones.

“In an industry with serious trust is-
sues, Vanguard has proven an exception to 
the rule,” says Ben Johnson of Morningstar. 
Its investors stay with it roughly twice as 
long as the industry average. The firm 
actively shuns short-term “hot money” 
because it brings extra trading costs. Mr 
McNabb tells the tale of the CEO of a foun-
dation who wanted to park $40m with a 
Vanguard fund for a few months. When the 
fund turned him away, he “went ballistic”, 
complaining to the SEC, but Vanguard did 
not budge.

Vanguard also insists on keeping 
things simple. It offers only 70 different 
ETFs, compared with 383 at BlackRock. It 
steers clear of voguish products, such as 
funds of distressed energy firms. It refused, 

presciently, to set up an internet fund in 
the late 1990s.

But Vanguard’s conservatism can also 
be a weakness. It has been slow to expand 
abroad: its customer base is 95% American. 
It was slow to get into ETFs as well, allowing 
BlackRock to become the biggest provider, 
although Vanguard is catching up. Black-
Rock is also a one-stop shop for all manner 
of investments, including alternatives such 
as private equity and hedge funds, whereas 
Vanguard caters only to the mainstream. 
This may be one of the reasons why it 
does less well with the biggest institutional 
investors, which want lots of investment 
options and the kind of bespoke service 
that Vanguard does not offer.

There is always a chance that a clever 
fintech startup, or a tech giant like Apple, 
might create a cheaper or simpler way for 
individuals to invest, luring away some of 
Vanguard’s customers. As it is, it is getting 
harder for Vanguard to keep cutting fees: 
to shave its average fee by a hundredth of 
a percentage point, it needs to attract an 
extra $560 billion in assets under manage-
ment. And heavier regulation is always a 
risk. Last year the industry’s giants won 
an important battle when they convinced 
regulators that, unlike banks, fund manag-
ers should not be subject to more onerous 
rules simply because they are big. But talk 
of rules intended to stem panic in collaps-
ing markets has not gone away.

Nonetheless, there is plenty of room 
for Vanguard to keep growing. Only a 
third of American equities are held by 
index-tracking funds, and a smaller share 
elsewhere. Regulators in America and be-
yond are discouraging or barring financial 
advisers from receiving commissions from 
firms whose products they recommend—a 
move that should push even more money 
to Vanguard as advisers lose the incentive 
to offer expensive products (Vanguard 
refuses to pay commissions).

As the move from defined-benefit to 
defined-contribution pensions continues, 
and as Asia sets up its retirement systems, 
there will be growing demand for the sort 
of “DIY” investing that has underpinned 
Vanguard’s success. With interest rates 
and investment returns expected to be 
low for years to come, keeping fees down 
will be more important than ever. As Tim 
Buckley, the firm’s chief investment officer, 
puts it: “The biggest advantage Vanguard 
has, aside from its structure, is the greed of 
our competitors.” 
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T
RY and try again. On June 
8th the European Central 
Bank (ECB) started buy-
ing corporate bonds, in its 
latest effort to gin up infla-

tion in the euro area. Prices declined 
slightly in May compared with the 
same month a year before; the ECB’s 
inflation target is just under 2%. The 
scheme has already helped boost 
the zone’s corporate-bond market. 
Doing the same to its economy looks 
a tall order.

The purchases form part of the 
ECB’s quantitative-easing pro-
gramme, under which it is already 
buying €80 billion-worth ($91 billion) 
of public-sector bonds, covered bonds 
and asset-backed securities monthly. 
(Government debt, of which the ECB 
has amassed more than €800 billion, 

accounts for most.) To qualify, corpo-
rate bonds must be investment-grade 
and issued by euro-area firms other 
than banks.

Analysts reckon that €600 billion-
plus of bonds fit these criteria. The 
bank hasn’t yet said whose debt, or 
how much, it will buy; from mid-
July it will report holdings weekly. 
According to Bloomberg, first-day 
purchases included bonds issued by 
Anheuser-Busch InBev, the world’s 
biggest brewer; Generali, an Italian 
insurer; Siemens, a German engineer-
ing giant; and Telefónica, a Spanish 
telecoms firm.

The ECB is likely to be a hefty buyer. 
It can acquire bonds in the primary or 
secondary market, and can hold up to 
70% of an issue. Some analysts guess 
it might snap up €5 billion-10 billion 
a month. That may be a stretch. Even 

if it bought a quarter of the likely total 
of this year’s eligible issues, calculates 
Suki Mann of CreditMarketDaily.com, 
a website, that would still only work 
out at €4 billion a month.

Yields tumbled in anticipation of 
the ECB’s entry. According to Bank 
of America Merrill Lynch, yields on 
investment-grade bonds have slid 

ment and inflation is questionable: 
in March, when the ECB unveiled its 
plan, investment-grade yields were a 
less-than-prohibitive 1.3%. The ECB is 
also funnelling cash into banks as fast 
as it can: another lending-incentive 
scheme starts this month. But it is lack 
of demand, not of funds, that is holding 
Europe back.

Quantitative easing in the euro area 
enters a new phase

under 1%, their lowest for a year; 
those on high-yield (junk) bonds have 
fallen, too.

That suggests the ECB is achiev-
ing its objective: directly reducing 
companies’ financing costs. But if 
it buys less than expected, the rally 
could go into reverse. And whether 
cheaper borrowing will spark invest-

The internet of things

Where the smart is
Connected homes will take longer to materialise than expected

T
HE fanfare has gone on for 
years. Analysts have repeatedly 
predicted that the “internet of 
things”, which adds sensors and 
internet capability to everyday 

physical objects, could transform the lives 
of individuals as dramatically as the spread 
of the mobile internet. Providers have fo-
cused on the home, touting products such 
as coffee pots that turn on when the alarm 
clock rings, lighting and blinds that adjust 
to the time of day, and fridges that send 
an alert when the milk runs out. But so far 
consumers have been largely resistant to 
making their homes “smart”.

That’s not for want of trying by tech 
firms, which have poured cash into their 
efforts to connect everyday objects to the 
internet. In 2014 Google made the biggest 
statement of intent so far, spending $3.2 
billion to acquire Nest, a smart thermostat-
maker, and $550m to buy Dropcam, which 
makes home-security cameras. Nest 
absorbed Dropcam; it is now one of the 
best-known smart-home brands. But it is 
also a warning about how long it will take 
for such gadgets to enter the mainstream.

Nest has undoubtedly disappointed 
Google. It sold just 1.3m smart thermo-
stats in 2015, and only 2.5m in total over 
the past few years, according to Strategy 
Analytics, a research firm. For a couple of 
years the firm has mainly tweaked exist-
ing products rather than introducing new 
ones. That may explain why Tony Fadell, 
Nest’s founder and boss, stepped down 
on June 3rd to take an advisory role at 
Google’s parent company, Alphabet (see 
article). Mr Fadell, a former executive at 
Apple and designer of the iPod, failed to 
bring his magic touch to the smart home.

Nest’s problems are symptomatic. 
Only 6% of American households have a 
smart-home device, including internet-
connected appliances, home-monitoring 
systems, speakers or lighting, according 
to Frank Gillett of Forrester, a research 
firm. Breakneck growth is not expected; by 
2021 the number will be just over 15% (see 
chart). Too few consumers are convinced 
that the internet has a role to play in every 
corner of their lives. A survey conducted 
in Britain by PricewaterhouseCoopers, a 
consulting firm, found that 72% of people 
have no plans to adopt smart-home tech-
nology in the next two to five years and 
that they are unwilling to pay for it. Last 
year consumers globally spent around $60 
billion on hardware and services for the 
smart home, a fraction of the total outlay 
on domestic gadgets.

There are several reasons for muted 
enthusiasm. Businesses have an incentive 
to embrace the internet of things: there 
are cost savings to be had from embed-
ding sensors in equipment and factories, 
analysing the data thus produced and 
improving efficiency. A lot of smart devices 
for the home, in contrast, remain “fun but 
not essential”, says Adam Sager of Canary, a 
startup that makes cameras that lets people 
monitor what is happening in their house.

Many smart gadgets are still too expen-
sive. One of Samsung’s smart fridges, with 
cameras within that check for rotting food 
and enable consumers to see what they 
are short of while shopping (through an 
app on their phone), sells for a cool $5,000. 
People who can afford that probably don’t 
do their own shopping. Appliances such 
as fridges are also ones that households 

replace infrequently: that slows the take-up 
of new devices.

The technology is not perfect yet, 
either. The smartphone, the link between 
the customer and smart-home device, 
has raised consumers’ expectations, ex-
plains Jamie Siminoff, the boss of Ring, a 
startup that makes a doorbell that can be 
answered remotely. Smartphones have 
trained users to expect a level of quality 
and seamless ease of use that smart-home 
devices struggle to replicate. And a lack of 
standardisation means that gadgets from 
different firms cannot communicate with 
each other.

There are exceptions. Devices that are 
easy to install and offer obvious benefits 
are gaining in popularity, such as motion 
sensors that send alerts when windows 
and doors are opened and cameras to 
monitor activity. Some devices, such as 
smart smoke detectors, are in homes be-
cause insurance companies offer financial 
incentives for using them. The smart-home 
sector is vibrant with startups and big firms 
betting that the hesitancy is temporary. 
But consumer apathy has forced firms to 
rethink how they might woo customers.

Perhaps the biggest surprise is that 
Amazon, which failed miserably in its 
ambition to develop a smartphone, is 
showing the way. Amazon Echo is a smart 
speaker that can recognise and respond 
to voice commands. It shares information 
about the weather and sports scores, plays 
music and turns lights on and off. The de-
vice, which costs around $180, is not yet a 
big seller. Amazon does not release sales 
figures, but Strategy Analytics estimates 
that fewer than 1m Echos have been sold 
since it was released in November 2014. 

Yet the Echo is the talk of Silicon Valley.
Talk to your appliance
An interface that relies on voice com-

mands could overcome one of the draw-
backs of the piecemeal approach to the 
smart home, by becoming the standard 
integrator of all the other bits of smart kit. 
Echo is open to outside developers, who 
can come up with all manner of devices 
and services that hook up with it. Echo’s 
success may have come as a surprise, but 
competitors have cottoned on that it may 
be a crucial piece of equipment. Google 
has announced plans to build a stand-
alone hub like Echo, called Google Home, 
which will also rely on voice commands.

Apple is also expected to announce 
new smart-home capabilities: there are 
rumours it could launch a stand-alone hub 
in the Echo vein at its annual developers’ 
conference on June 13th. Its smart-home 
platform, called HomeKit, has been a fail-
ure so far. That Apple, despite its large base 
of affluent acolytes, has not yet cracked the 
smart home is a sign of its difficulty, points 
out Geoff Blaber at CCS Insight, which 
tracks mobile-industry trends.

Each tech giant has a different reason 
for trying to overcome the indifference 
of consumers, and to embed itself more 
deeply in the home. The Echo can help 
Amazon learn how people spend their 
time, and make it easier for them to spend 
money too by suggesting things they might 
buy. Google, whose main business is ad-
vertising, also wants to draw from a fresh 
well of data; by learning as much about 
users as possible, it can target them with 
appropriate ads. Apple, with a track record 
of simplifying and creating ecosystems 
where others before it could not, wants its 

devices to be the gateway through which 
people go to organise their lives.

If the tech giants retain their ambition 
to sit at the centre of the smart home, un-
certainty prevails over where the profits 
lie. “It remains unclear what the economic 
model for the smart home will be,” says 
Andy Hobsbawm of Evrythng, an internet-
of-things platform. Some firms will try to 
make enough profit just from hardware. 
Others will try to sell services, such as ar-
chiving security videos, as well as devices, 
and charge a fee. The products that fill 
houses are diverse, personal and durable. 
That should give plenty of companies a 
shot at lodging themselves in the home—
but only when consumers decide to put 
out the welcome mat.
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Egina, others approach 
final construction phases

A
frica accounts for 
around one-third 
of Total’s oil and 
gas production, 
and in 2015 at-

tracted around half the com-
pany’s capital investments. It 
was also one of three priorities 
highlighted by Chairman and 
CEO Patrick Pouyanné last 
year, the others being LNG 
and deep offshore.

While other majors have 
scaled back their commit-
ments in the continent, Total 
has forged ahead with three 
giant deep offshore projects 
off Nigeria, Republic of Congo, 
and Angola.

With Egina offshore Nige-
ria is projected to go onstream 
in 2018, next will be Moho 
Phase 1b project in Republic 
of Congo, which started up 
last December, which will be 
followed by Moho Nord in 
2017. Kaombo’s two FPSOs in 
block 32 offshore Angola will 
start up in 2017 and 2018.

 All three projects were 
sanctioned before the fall in 
the oil price, but there has 
never been any question of 
suspending activity, accord-
ing to Abiodun Afolabi, Total’s 

Attacks on Forcados pipeline 
cost nation over 1,500MW – 

NNPC

P 18

Microsoft leads in annual 
global B2B ranking

Exploration & Production 
Secretary General for Africa.

“Patrick Pouyanné has 
stated that the group will 
maintain its commitments 
while ensuring that all three 
projects are profitable,” Afo-
labi pointed out. “To an extent, 
our continued investment 
has helped all three nations 
going through a difficult pe-
riod. Kaombo, for instance, 
is providing upward of 4,000 
jobs in Angola during a time of 

economic hardship triggered 
by the oil price.”

Afolabi’s mandate includes 
sub-Saharan countries. Total’s 
production in this region cur-
rently comes from Nigeria, 
Angola, Congo and Gabon, 
while its discoveries onshore 
Uganda are under study. The 
company has exploration 
interests in seven other coun-
tries, including offshore Côte 
d’Ivoire, South Africa, and 
Mozambique.

Aside from Egypt, Nigeria 
has Africa’s widest-ranging 
capabilities for offshore en-
gineering and construction. 
Local input into the Egina 
project, 130 km (81 m) off-
shore, is probably the highest 
for any deep-water Nigerian 
project to date.

Total discovered the field 
in 1,750 m (5,741 ft) of water 
in the OML 130 block in 2003, 
and initially considered a tie-
back to the Akpo field FPSO. 

B2B audience made it harder to 
retain customers, differentiate 
from competitors and engage 
decision-makers.

The B2B businesses that 
successfully increased their 
value in this climate were those 
that shifted focus and resources 
from developing products to 
building their brands and cre-
ating a great customer experi-
ence.

Analysis of the BrandZ data 
shows that people perceive B2B 
brands as more responsible 
and better to work for than 
B2C brands, but less dynamic, 
innovative and differentiated. 
This has had an impact on 
their value.

Ben Lloyd, Head of Mill-
ward Brown Corporate, said: 
“B2B businesses are starting 
to pay real attention to their 
brands now, recognising that 
this has helped their B2C coun-
terparts achieve significant 
value increases.

If they can strengthen their 
brands by thinking in new ways 
they’ll be in a better position 
to withstand the macro factors 
affecting the categories they 
operate in, connect with their 
target audience, and attract 
talent.

Developing strong and 
meaningful brand communi-
cations and focusing on the 
customer experience have a 
vital role to play here, as many 
B2B brands that are highly 
innovative are not perceived 
as such by the audience.” Ben 
Lloyd said.

Christina Jenkins, Linke-
dIn’s Director, Global Go-To-
Market Research said: “The 
importance of being a strong 
brand extends beyond the end-
user. B2B businesses are in a 
constant battle with consumer 
companies to hire the best 
employees. The brands that 
convey a positive impression 
about themselves, and in par-
ticular their ability to innovate, 
are more likely to be considered 
as potential employers.”

Development Centre (EDC) 
website www.edcradioonline.
com every Wednesday, is a 
joint initiative of EDC and 
First Bank.

The overarching objective 
is to educate, inform and build 
capacity for small business 
owners by providing them 
with the information and re-
sources needed to grow their 
businesses.

The weekly programme 
focuses on live interviews 
of industry experts, accom-
plished SME entrepreneurs 
and regulators who take lis-

Barely a year after the 
commencement of 
the SME Radio pro-
gramme, The Econ-

omy & You, First Bank of Ni-
geria Limited has empowered 
millions of SMEs across the 
nation.

The programme has fea-
tured over 45 entrepreneurs 
from diverse backgrounds 
since its debut. The pro-
gramme, which is broadcast 
live every Sunday at 6:15pm 
on Rhythm FM (Network) 
with a repeat broadcast 
streamed on the Enterprise 

teners through the process of 
identifying and making use of 
opportunities that abound for 
small and medium businesses 
in the economy. Discussions 
also dwell on how SMEs can 
prepare business plans, bud-
get, deal with tax issues and 
government policies etc.

According to Gbenga Sho-
bo, First Bank’s Deputy man-
aging director, sponsorship 
of the programme is in sync 
with the Bank’s strategy to 
build capacity amongst SME 
players and foster the growth 
and development of small and 

FirstBank Deepens SME Capacity through Radio Programme –The Economy & You!

Mi c r o s o f t  h a s 
e m e r g e d  t h e 
world’s most valu-
able business-to-

business (B2B) brand, accord-
ing to the first annual Bran-
dZTM ranking one of the Top 
20 Most Valuable B2B Brands, 
launched last Wednesday by 
WPP and Millward Brown in 
partnership with LinkedIn. B2B 
brands are defined as those 
that generate the majority of 
their revenues from their B2B 
business.

The technology brand – 
which is ranked No.3 in the 
2016 global Top 100) – grew 
its value 5% in the last year to 
$122bn, thanks to a strong per-
formance, particularly across 
its cloud services and operating 
systems divisions.  The Top 20 
B2B brands are worth a com-
bined $682bn to the companies 
that own them.

Huawei ranked at No.11 
position grew 22% after invest-
ing heavily in innovative new 
technologies such as software-
defined networks and cloud 
solutions that enable business 
agility. Efforts to raise brand 
awareness in Europe, includ-
ing the signing of A-list movie 
actors and footballer Lionel 
Messi as brand ambassadors, 
were also successful.

Accenture in the seventh 
position no or 13% growth 
transformed itself from an out-
sourcing company to an inno-
vative tech brand by embracing 
emerging digital technologies 
including cloud, mobile and 
analytics, and gained market 
share by enhancing its global 
delivery network.

Industry analysts say the 
performance of the Top 20 
reflects the challenges faced by 
the B2B sector over the last year, 
including financial pressures 
caused by slowing economies.

Issues such as the pace of 
digitalisation, the battle to at-
tract talent and the changing 

medium scale businesses in 
Nigeria.

“We are committed to 
providing practical help on 
relevant challenges faced by 
small businesses and SMEs 
will have an unrestricted ac-
cess to the archived materials 
from ‘The Economy and You”, 
he said.

Just recently, the DMD 
hosted SME Entrepreneurs 
to a Breakfast Session, which 
fostered direct interactions 
with SMEs and provided prac-
tical solutions to support their 
businesses.

JEREMY BECKMAN

MIKE OCHONMA

… worth $122bn after year-on-year 5% growth
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T
he country has 
lost over 1,500 
megawatts of 
electricity as 
a result of in-

cessant destruction oil 
and gas facilities by the 
Niger Delta militants, 
the Nigerian National 
Petroleum Corporation, 
NNPC, has disclosed.

The loss was a result 
of the attacks on the for-
cadoes pipelines, which 
also resulted in the dam-
age of gas pipelines. The 
gas from that axis ac-
count for 40 per cent of 
the gas supplied to the 
nat ional  gr id.  O ne of 
the greatest threats to 
the power sector today, 
is the constant pipeline 
vandalisation.

Aside from this, the 
corporation also record-
ed a huge financial loss 
in the month of  April 
owing to major pipeline 
blown up by the mili-

tants in the Niger Delta 
which caused a serious 
drop in  the cr ude oi l 
supply  for the month of 
April.

According to the fi-
nancial and operations 
re p o r t  f o r  t h e  m o nt h 
of April the volume of 
crude oil dropped from 
59.27 million barrels in 
February to 57.43 million 
barrels in March thereby 
resulting   into a loss of 
N19.43 billion.

In the same vein, there 
was operational loss of N 
19.43bn in April 2016 as 
against 18.89bn in the 
month of March 2016.

The corporation while 
bemoaning the resur-
gence of vandalism of oil 
and gas facilities noted it 
has negatively affected 
crude oil production.

 I t  s t a t e d  t h a t  t h e 
crude oil production for 
the month of March was 
57.43 mil l ion bar rels, 
which was about 3.1 per 
drop from what was ob-

LCCI initiates Agro-Study tour of Israel 
to boost knowledge, exposure, capacity

tained in February.
“About 380,000barrels 

per day remained shut-in 
due to vandalism of the 
48-inch subsea export 
line on 15th of February, 
2016 and because of this 
all the cargoes for March 
were differed

The refining capacity 
of the Warri Refining and 
petrochemical company 
plummeted from 25.65 
per cent in March to 6. 36 
per cent in April.

The deficit increased 
by 2.83 per cent in the 
month of April 2016 due 
to slight decline in rev-
enue generation, which 
is attributed to the de-
c r e a s e  i n  p e t r o l e u m 
product  sales  by  7 .11 
per cent.

T h e  N P D C ’s  c r u d e 
sa l e  f o r  t h e  m ont h  i s 
still hampered by Forca-
dos pipeline vandalism, 
which continued to deny 
t h e  N P D C  o f  m o n t h -
ly crude oil revenue of 
about 20.0bn.

L-R: Nonny Ugboma, executive secretary, MTN Foundation; Randhir Bikraj, chief information officer; Ajibola 
Calebs, general manager, talent and development, both of MTN Nigeria; Ojuolape Akinyemi, founder, Hopegate 
Foundation, and Ganiyu Shopeyin, chairman, Lagos State Universal Basic Education Board (SUBEB), at the 
donation of an ICT Laboratory to Ideal Primary School, Oshodi, Lagos.

L-R: Musa Atahiru, retail business manager, Sterling Bank Abuja; Otorkpa Joseph, winner in the N1 
million category and Uche Isinetugo representing the Sterling Bank business executive retail Abuja at 
the cheque presentation to winners of the New Sterling Plus Cash Reward promo in Abuja. 

The Lagos Chamber 
of Commerce and 
Industry as part of 
its efforts to help 

make Agriculture in Nige-
ria smart, attractive and 
profitable, has initiated an 
Agro study tour of Israel.

The tour is expected to 
cover the Kibbutz Green 
houses, Plantations, Cow 
& Sheep Sheds, Milking 
House, Fish Ponds, Date 
Palms, Desert Agriculture, 
Dip Irrigation, Research 
Organisations, Preserva-
tions Technology, Packag-
ing Techniques, Wine Fac-
tory, and Water Purifica-
tion Centre, among others.

It will also include the 
study and understanding 
of smart farming as well 
as Business-to-Business 
(B2B) meetings which are 
to be arranged with Israeli 
Agricultural and Irrigation 
experts and companies to 
be organised by the Feder-
ation of Chamber of Com-
merce Israel, reads part of 
a notice by Dele Alimi the 
Director, Trade Promotion 
& International Affairs.

Oluwatoyin Idowu, Se-
nior Manager, Interna-
tional Relations at LCCI, 
describes the tour as an 
educative one, which is 
meant to leverage on the 
immense knowledge on 
agriculture in Israel.

Idowu notes that de-

spite poor soil and other 
challenges, which ought 
to put Israel at a disad-
vantage, the country still 
produces in sufficient 
quantities to meet local 
demands, and even for 
exportation. Nigeria on the 
other hand, with good soil 
and large expanse of land, 
has been lagging behind, 
and desperately in need 
of advanced knowledge to 
redevelop the agric sector.

Interested participants 
in the Israel study tour are 
expected to undergo a stip-
ulated registration process, 
in preparation for the trip, 
which is to hold from25th 
July to August 2, 2016.

The initiative as indus-
try observers note, will 
boost knowledge of agro-
allied stakeholders in the 
country; on best practices 
towards improving their 
production volumes and 
quality.

The study tour is also 
expected to complement 
on an Integrated Agric 
Project, which has also 
been started by the Agric 
group at LCCI.

Exposure to standard 
agricultural practices in 
Israel is expected to spur 
many Nigerian producers 
towards adopting some of 
the techniques and pro-
cesses delivering premium 
quality in agro-produc-
tions.

It is expected to key 
into thoughts expressed by 

Adeola Elliot, Chairman of 
the Agric Group at LCCI, 
emphasising the need to 
revolutionise the way ag-
ric is presently practiced, 
adopting more integration 
and improving on value 
addition.

Tunji Falade, managing 
director of Kingsway Qual-
ity Foods had described the 
integrated agric project as 
“a total and complete agric 
value chain framework. 
We are looking at a situa-
tion whereby production 
is enhanced, storage, pro-
cessing, and eventually 
to the market. We want to 
harness (distribution) of 
farm inputs, enhance pro-
duction, processing, and 
marketing.”

The LCCI Integrated Ag-
ric Project (LIAP) aims to 
drive the agro-processing 
segment with vigour in or-
der to have well packaged 
products available to the 
Nigerian market; develop 
state-of-the-art building 
and facilities for LCCI Inte-
grated Agriculture Super-
market in every Local Gov-
ernment, incorporating 
existing facilities owned 
by members or any willing 
persons; liaise with other 
manufacturers of consum-
able goods to distribute 
their products through the 
project’s supermarket; and 
relate with Commodity 
Exchange Board to obtain 
market current informa-
tion for farmers.

CALEB OJEWALE

Attacks on Forcados pipeline cost 
nation over 1,500MW – NNPC

L-R Sola Aderounmu, president, Nigerian Computer Society, Adesina Sodiya, vice president/vice chairman 
in council, Computer Professionals Registration Council of Nigeria, (CPN) ,  and Vincent Asor, president/ 
chairman in council of CPN, yesterday in Kaduna State at the ongoing 2016 IT professionals assembly. 

OLUSOLA BELLO

L-R: Bayo Olugbemi, Non-Executive Director, Central Securities Clearing System (CSCS) Plc, Kyari 
Bukar, Managing Director, CSCS Plc, Oscar Onyema, Chairman, Board of Directors, CSCS Plc and 
Charles Ojo, Company Secretary, CSCS Plc during the 22nd Annual General Meeting of CSCS Plc, 
held at the NSE Event Centre, Lagos.
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Union Bank unveils new branch 
with modern technology

A
s part of efforts 
to deliver sim-
pler and smarter 
banking to its 
teeming custom-

ers, Union Bank of Nige-
ria Plc has unveiled a new 
branch with modern tech-
nology.

The branch, which is situ-
ated at Muri Okunola Street, 
Victoria Island, Lagos, is 
one of Union Bank’s loca-
tions that will offer premium 
service to Elite Banking Cus-
tomers.

This service is unique 
to the branch and while 
customers can access all 
the bank’s products and 
services, they can also expe-
rience premium service via 
the Elite Banking lounge.  
The architectural design and 
aesthetics is the evidence of 
the transformation the bank 
commenced three years 
ago. The bank will roll out 
more Elite Banking Lounges 
in major cities like Abuja, 
Lagos, Port Harcourt, and 
others in the coming days.

Emeka Emuwa, Chief Ex-
ecutive Officer, Union Bank, 
while delivering an address, 
said the new branch is a re-
flection of the bank’s journey 
towards satisfying its cus-
tomers. “Many of you may 
know that next year, Union 
Bank will be a 100 years old. 
So what we are doing today 
is a reflection of the journey 

to modernize the bank and 
get ready for the future,” 
Emuwa said.

“It’s important that as the 
environment and the market 
evolves, we should remem-
ber to re-fashion our heritage 
and our values. Union Bank 
has been automated which is 
part of what we have worked 
through over the last few 
years.

“This location is one of 
the first that reflects our re-
freshed identity. You would 
see that the Stallion is differ-
ent from what it used to be. 
Again, it’s a reflection of the 
bank and I know we’re com-
ing from somewhere and 

we’re going somewhere. You 
have seen in the media in the 
last few months how we have 
worked on our brand identity 
and we know that you will 
continue to be with us on 
the journey we’ve embarked 
on. “In addition to refresh-
ing and remodelling our 
network, what we have done 
is introduce simpler and 
smarter products. We have 
also unveiled our online and 
mobile banking platforms” 
Emuwa explained.

Commending the man-
agement for their effort in 
repositioning the financial 
institution, some of the cus-
tomers testified to the im-

proved customer service and 
efficiency of the bank. 

The Chief Executive Of-
ficer, Wiseduo Investment 
Limited, Idris Suleiman said: 
“This is a new Union Bank. I 
must commend the manage-
ment for all the efforts they 
have put in transforming 
this bank. I have also told the 
management here that you 
have a nice edifice. 

Because if you fail to de-
velop good branches, the 
people in head office will 
bear the brunt and they 
have to pass it back to you. 
I wish you all the best and 
I’m proud once again to be 
associated with Union Bank.”

HOPE MOSES-ASHIKE

A.M. Best has up-
graded the financial 
strength rating to 
A (Excellent) from 

A- (Excellent) and the issuer 
credit rating to “a” from “a-” of 
African Reinsurance Corpora-
tion (Africa Re) (Nigeria). The 
outlook for each rating has 
been revised to stable from 
positive.

The upgrade reflects Africa 
Re’s excellent risk-adjusted 
capitalisation, consistently 
strong operating performance, 
and robust market position in 
the increasingly competitive 
African reinsurance sector. 
Additionally, the ratings factor 
in the framework in place to 
mitigate Africa Re’s exposure 
to the heightened political and 
economic instability on the 
continent.

Africa Re’s risk-adjusted 
capitalisation remains at an 
excellent level, supported by 

robust earnings derived from 
its expansion within its core 
African market. Additionally, 
A.M. 

Best expects the corpora-
tion to continue benefitting 
from its strong financial flex-
ibility, which is derived from 
the long-term capital support 
of shareholders, owing to its 
shareholding structure and 
status as a Pan-African rein-
surer. Africa Re’s sharehold-
ers consist of member states, 
African and international (re) 
insurance companies and 
supranational organisations. 
Prospectively, A.M. Best ex-
pects strong internal capital 
generation; a conservative 
balance sheet and excellent 
financial flexibility will likely 
continue to underpin Africa 
Re’s financial strength.

According to the result, 
Africa Re’s strong operating 
performance is consistently 
supported by stable and ex-
cellent underwriting results, 

A.M. Best upgrades ratings 
of African Reinsurance Corporation

SIKIRAT SHEHU, ILORIN

In a bid to promote and 
boost agricultural prac-
tice and agribusiness in 
the country, especially 

in Kwara state, the state gov-
ernment has declared that a 
Kenya-based African Agricul-
tural Technology Foundation 
would support government 
through empowerment of 
100 smallholder farmers with 
the needed incentives such 
as finance, seedlings and 
chemicals.

Anu Ibiwoye, the Special 
Adviser to Kwara State Gover-
nor on Agriculture, Rural and 
Water stated that 100 hectares 
of cassava plantation has 
been set aside by the Kenya 
Agricultural Foundation to 
boost agribusiness and em-
power 100 smallholder farm-
ers in the State. 

According to him, attain-
ing such achievement was 
due to the state government’s 
focus on building collabora-
tion among stakeholders in 
Agricultural sector.

He added,  “We have 
flagged off (CAMAP) cas-
sava mechanisation proj-
ect, a100 hectares of cassava 
to be shared between 100 

Kenyan Agric Foundation boosts 
agribusiness, empowers 100 farmers

farmers as empowerment. 
This is a programme that is 
being sponsored by a Non-
Governmental Organisation 
from Kenya.

“We have identified the 
farm land and farmers. The 
NGO have provided seed-
lings, funding and chemicals, 
so that at the end of planta-
tion when the crops are har-
vested, the farmers would be 
asked to sell to government 
as part of empowerment. We 
are now expecting approval 
from them.

On the achievements of 
Kwara State Ministry of Ag-
riculture in the last one-year, 
Ibiwoye said, “A very impor-
tant programme the State is 
running in conjunction with 
technical assistant to the 
State governor, in small and 
medium scale enterprises 
and has recorded success in 
the ‘Off Take Demand Agric’ 
(OTDA).  

“The scheme is running 
with about 160 farmers across 
the 16 local government areas 
of the state, essentially for 
agricultural crops: rice, soya 
beans, cassava and maize. We 
have established commodity 
board in the State for crops 
exportation,” he added.

Dufil Prima Foods 
Plc, makers of 
Indomie Instant 
Noodles says it 

will continue to deploy con-
sumer friendly engagement 
as incentive for their loyalty 
to the brand even as the 
company unveiled 85 win-
ners of its just concluded 
nationwide Indomie wrap-
per redemption promo.

Deepak Singhal, Man-
aging Director/CEO, Du-
fil Prima Foods Plc while 
speaking on the just con-
cluded promo, expressed 
satisfaction with the level of 
participation of consumers 
in the promo, which he said 
was evident in the millions 
of entries received across 
the country within the du-
ration of the promotion.

According to him, “The 
Wrapper Redemption pro-
mo has been a huge success 
considering the number of 
entries received in the last 
two months and as a com-
pany, Indomie believes in 
giving back to the society 
and this we will continue 
to do to show appreciation 
to our diverse consumers 
from time to time.”

In his own comment, 
the Group Public Rela-
tions/Events Manager, Du-
fil Prima Foods Plc, Tope 
Ashiwaju also reiterated 
Indomie’s commitment 
to continue to engage and 

reward consumers for their 
continued loyalty to the 
brand.

He said, “Wrapper Re-
demption Promo is our way 
of thanking our customers 
for their loyalty and sup-
port. We are indeed excited 
to give back to our consum-
ers. Indomie will continu-
ously engage in promos that 
will bring joy to the hearts of 
our consumers who are our 
biggest stakeholders”.

Ashiwaju also added 
that the high rate of entries 
recorded during the course 
of the promo is a reflection 
of deep consumers’ loyalty 
and trust in the brand. He 
also noted that the promo 
has helped the brand to 
achieve a clean environ-
ment as millions of wrap-
pers were mopped up from 
the street.

Indomie Wrapper Re-
demption Promo availed 
consumers and retailers 
to be winners of several 
mouth-watering prizes in 
the last two months. 

Wrappers were present-
ed at any of the redemption 
centres for instant gift of 
Indomie packet and a raffle 
ticket, which qualified the 
consumers for the raffle 
draw. 

Each raffle ticket gave 
the consumers a chance to 
win exciting prizes, which 
include; Television set, re-
frigerator, brand products, 
and a trip to Dubai.

Dufil prima commits to strategic 
consumer engagement

MODESTUS ANAESORONYE

KELECHI EWUZIE

as per the five-year average 
combined ratio of 90.3 percent. 

The corporation’s technical 
results are attributable to its 
geographically well-spread in-
surance portfolio and evolving 
risk management, which has 
resulted in strengthened risk 
controls and monitoring capa-
bilities to support operations. 
The technical performance of 
the South African account re-
mains a partly offsetting rating 
factor. This reflects the impact 
of the protracted soft market 
conditions and the high fre-
quency of weather-related 
events in this country. None-
theless, the operating results 
of the South African business 
remain a solid contributor to 
the corporation’s overall earn-
ings. At the same time, the his-
torically weak technical results 
of the modest international 
portfolio continue to have a 
negligible effect on Africa Re’s 
operating performance.

Africa Re’s robust market 

position is supported by its 
privileged access to business 
through its compulsory legal 
sessions, strong reputation in 
the market and long-standing 
relationships with stakehold-
ers. Despite the difficult oper-
ating environment overshad-
owing certain countries across 
the continent, as a result of low 
commodity prices, depreciat-
ing currencies and increased 
propensity for political insta-
bility, Africa Re has continued 
to expand in local currency 
terms as most markets con-
tinue to develop. However, 
downside risk remains owing 
to the scenario of a protracted 
economic slowdown across 
the continent and its poten-
tial impact on reduced insur-
ance demand. Nonetheless, 
A.M. Best believes that Africa 
Re’s well-diversified portfolio 
(by product and geographic 
spread) will support its ability 
to manoeuvre through these 
market conditions.

L-R: Akinwunmi Ambode, Lagos State Governor;  Benson Evbuomwan, executive director, marketing, 
Honeywell Flour Mills Plc; Favour Uti, winner ,Vision of the Child Painting Competition;  Rotimi Fadipe, 
executive director, supply chain, HFMP,  and Idiat Oluranti Adebule, deputy governor of Lagos State, at 
the VOTC award gala night, in Lagos...
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Residents crowd around water tap

Ambode, Falana say record keeping 
aids fight against crimes

I
f the words of Muminu Badmus, 
managing director, Lagos Water 
Corporation, are anything to go by, 
residents of Lagos will heave a sigh 
of relief beginning this week. 

But that is for about 20 percent of 
the estimated 21 million residents who 
depend on public supply for their daily 
water needs. For the remaining 80 per-
cent, wells and boreholes have been and 
remain the sources to fetch from.

For months now, the water corpora-
tion has come under attack as public 
water supply intermittently dried up, ex-
posing residents to untold hardship, while 
opening opportunity to water vendors 
who supply homes from doubtful sources, 
raising fears of a possible outbreak an 
epidemic in Nigeria’s arguably biggest 
state (by population).    

But Badmus, the managing director, 
said at the weekend that the water cor-
poration had reconnected some of its 
major waterworks to generators and the 
national grid, in the bid to end the suffer-
ing of residents.

The MD attributed the lack of supply 
to shortage of gas to power the water 

Governor Akinwunmi Ambode 
of Lagos State and renowned 
lawyer, Femi Falana, say accurate 

recording keeping and archiving are a 
veritable tool to fighting corruption and 
crimes in any society.

Both spoke at an event organised by 
the Lagos State Archives and Records 
Bureau, to mark the 2016 Archives Day, 
last week.  The theme of the event was 
“Corruption and security challenges 
in Nigeria: The place of records and 
archives management”.

According to the duo, some of the 
daunting financial crimes and insecu-
rity plaguing the Nigerian nation could 
have been easily resolved had there 
been accurate record of past occur-
rences of how, where, time of occur-
rence and persons connected.

Governor Ambode, represented by 
Steve Ayorinde, his commissioner for 
information and strategy, delivering the 
goodwill message, said the nation must 
begin to take seriously the preservation 
of historical artefacts for posterity.

He said his administration, through 
the Lagos State Records and Archives 
Bureau (LASRAB) was diligently gath-
ering traditional and cultural artefacts 
and records to tell the story of Lagos for 
the benefit of future generations.

He cited for example, the state-
owned museum of traditional history 
located in Ifako Ijaye local government, 
as a repository of the historical records 
and artefacts of the “Awori” and a con-
vergent point for families and interest-
ed people especially at festive seasons.

“I am happy to inform you that the 
Lagos State Government will be collabo-
rating with the Federal Government 
to redevelop the National Museum, 
Onikan and leverage on the proximity 
of Freedom Park and generate a culture 
hub which would impact positively on 
the tourism potentials of the axis in the 
“New Lagos” that will be running a 24/7 
economy,” he said.

Falana, the guest lecturer, submitted 
that no nation may make meaningful 
progress where accurate records are 
lacking. He noted that in Nigeria, the 
fight against corruption and insecurity 
is slow because there is shortage of 
adequate records readily available to 
security agencies and even the courts.

“What is going in the Niger Delta 
now is the height of intelligence fail-
ure in any country. After the crisis in 
that region and the emergence of the 
militants and the crisis that led to the 
amnesty programme, we would have 
expected that for a country that keeps 
records, as was the case in those days. 
For instance in those days, when a 
prisoner is released, where he goes to, 
he will be monitored.

It is pathetic that our security of-
ficials are more interested in reckless 
abuse of human rights rather than 
gathering information and intelligence.

“In Nigeria today, it is not easy to get 
copy of any judgment. There is no court 
in Nigeria that can give you a copy of 
judgment of 15 years ago. We have an 
archive in the Lagos High Court; and to 
get a document from the archive would 
require one paying specially. And they 
will tell you that you should give them 
three months. And after time elapses, 
they will tell you that they cannot 
find the document. With this act, vital 
records are lost,” Falana said.

Relief expected as Lagos Corporation 
turns to generators for water supply
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stations, saying “the gas shortage was as 
a result of pipeline attacks in the Niger 
Delta.”

‘’The current unstable water supply in 
the state has become a source of worry 
due to the fact that the state has put all 
the facilities needed in place to ensure 
free-flow of safe and potable water.

The erratic power supply from the 
national grid and the Independent Power 
Plant (IPP) has continued to interrupt 
water production and supply.

“However, the corporation has re-
connected some of its waterworks to 
Ikeja Electricity Distribution Company 
(IKEDC) and some to generators in 
spite of the huge cost of diesel. With this 
arrangement, water production has re-
sumed and it will soon get to every part 
of the state,” said Badmus.

He added that the water corporation 
was also working with the private sector 
to construct some waterworks stations 
to ensure sufficient water supply to every 
part of the state. 

It would be recalled that members of 
the state House of Assembly, disturbed 
by the long non supply of water from the 
corporation, last week, resolved to invite 
the MD to offer explanations as to why the 
shortage had gone on for months.

The legislators in their resolution fol-
lowing a motion moved by Desmond 
Elliot, chairman, House Committee on 
Arts and Tourism, under matter of public 
urgent importance, directed Badmus to 
urgently address the problem.

“There is shortage of water in major 
areas of the state. The state water corpo-
ration is not making reasonable effort to 
address it. “The issue, if not addressed 
promptly, may lead to epidemic,” Elliot 
had said.

Lagos State runs the largest budget 
next to the federal government, annually. 
The projected expenditure of the state for 
the current year is N662.588 billion. In the 
last 12 years, it had invested billions of 
naira in the provision of water, but there 
is hardly sufficient public supply, leaving 
over 80 percent of its population drinking 
from wells and boreholes. 

Shayo Holloway, former managing di-
rector of state water corporation recently 
put the daily water requirement in the 
state at 540 million gallons, but current 
production is 210 million gallons, leaving 
a shortfall in supply of 330 million gallons. 
Holloway said about $ 3.5 billion would be 
required to execute additional large water 
schemes to cover the state.

Rivers goes tough on cultism, cult gangs

For the first time, Governor Nyesom 
Wike of Rivers State is coming out 
with a strong statement of a full 
trot war against cultists in the state, 

where over four months of inter-cult clashes 
in some areas have left many people killed 
or maimed, with properties worth million 
of naira  destroyed.

Last Thursday, the governor said his ad-
ministration had resolved to root out cult-
ism and those who engage in it prosecuted.

He disclosed this while presenting 57 
official Honda Accord cars to Magistrates 
of the State Judiciary at the State High Court 
complex, saying measures had been taken 

to fish out those responsible for cult-related 
violence in the state.

He, however, did not indicate the strate-
gies he would adopt, or the costs in acquir-
ing equipment to be deployed, but noted 
that nobody would be allowed to stop the 
pace of projects delivery and state-wide 
development.

“We have declared a total war on cult-
ism. We will fish out those who sponsor cult 
related violence in some communities of 
the state.  I have provided the required sup-
port and logistics to the security agencies 
to tackle these cultists. Nobody remotely 
involved will be spared. No cultist will go 
free,” Governor Wike stated.

He said that his administration would 

continue to invest in security for the protec-
tion of the residents of the state.

Opposition party, All Progressives 
Congress (APC) has severally accused 
Wike government of doing little or noth-
ing to arrest brazen youth cult gangs who 
have made most local governments killing 
fields. Flashpoint LGAs include Ahoada 
West, Ahoada East, Ogba/Ndoni/Egbema, 
Emohua, Abua-Odual; with spill-overs 
in Isiokpo, Okujagu, Okuru, among other 
communities.

APC has also accused Governor Wike’s 
administration of encouraging political 
killings by turning a blind eye to insecurity 
concerns its (APC) officials raised time and 
again.

JOSHUA BASSEY

JOSHUA BASSEY

BEN EGUZOZIE, Port Harcourt
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W
ith a bud-
get, you are 
like a blind 
p e r s o n 
w a l k i n g 

help. The help you need is 
that, a budget would guide 
you in your plan and also 
measure achievement of 
the set target over a period 
of time. 

At a social gathering 
recently, somebody un-
consciously said he was 
shocked that the year is 
almost half gone and he 
could not show anything 
for it. Immediately, I heard 
this, I was convinced that 
most likely the fellow has 
operated without a budget. 
So, he could not weigh his 
income against his expen-
diture and the time is catch-
ing-up with him. Like the 
case in question, many are 
having similar challenges 
and accounting for they are 
not achieving much up to 
this time of the year.

As analysts said, you plan 
must be water tight, mean-
ing drawing it and following 
it. This means planning 
without a budget and fol-
lowing the budget. 

As you therefore review 
your set goals for the year, 
it’s critical that you plan a 
budget that measures your 
income, guides your spend-
ing, direct your savings and 
also investment.

Keith Rawlinson, volun-
teer budget counselor said 
in order to get ahead; you’ve 

got to have a plan.  “There 
is absolutely no way that 
I know of that you can get 
ahead, get out of debt and 
become, and stay, wealthy 
without a plan.”

In the financial world, 
that plan is called a budget.  
Yes, I know, everyone hates 
the word budget.  It sounds 
like a lot of work.  Well guess 
what, it is a lot of work!  Get-
ting out of debt is a lot of 
work.  Becoming wealthy is 
a lot of work.  If it were easy, 
everyone would be wealthy!  
Most people today are in 
debt and broke.  If you don’t 
want to be like them, you 
have to be willing to put in 
the effort that they aren’t.  
You have to be willing to put 
in the work it is going to take 
to create a budget and then 
follow it.  

If you are not willing to 
put in the effort to devise a 
plan (budget), then you will 
be in debt and broke like 
most people.  The choice, as 
always, is yours.  But here’s 
the good news:  the work 
it takes to devise a budget 
is the hardest on the first 
budget you create.  If you 
ever have to rework your 
budget in the future, or cre-
ate a totally new budget, it 
is much, much easier since 
you’ve already done one.  So, 
no matter how much trouble 
creating your budget seems 
at first, remember that it gets 
easier with time.

Why you need a budget
Without a budget, you 

have no way of knowing 
where you are financially.  
Do you know how much 
you spent on groceries last 

Directing your money life..., 
what budgeting can do? 

create your budget (spend-
ing plan), it is just a starting 
point and will need to be 
adjusted and tweaked as 
you go along.  It is not only 
possible, but likely, that 
your budget will not work 
out very well for the first few 
months.  Just stay with it, 
re-balance and adjust your 
budget as needed, and after 
a few months it will start to 
work.

Also, especially if you are 
just getting started, and/
or things are very tight, do 
not worry about putting 
any money into the ‘Invest-
ment’ category.  As long as 
you are putting something 
into savings every month, 
the ‘Investment’ category 
can be zero.

So what now?
Once you have your bud-

get balanced, and have at 
least a small amount going 
into the ‘Savings’ catego-
ry, the amounts for each 
category represent your 
balanced budget.  If you 
spend no more in each of 
the categories than what 
you have written down, you 
will not be going any deeper 
into debt.  To keep track of 
your spending, you can use 
a small notebook to write 
down what you spend every 
month and keep a running 
total to make sure you don’t 
go over the amount you’ve 
budgeted for the various 
categories. In your note-
book, have a page for each 
category and make sure that 
as you spend money, you 
write it down on the page 
for the category that money 
would come out of.  

How to increase your Income
such an employee is trading 
his or her time and skills. 
However, such an employee 
can increase his or her earn-
ings if such decides to trade 
his or her skills and time in 
another organization. For a 
self employed, earned in-
come is subject to the num-
ber of products or services 
rendered to the customers. 
Such can increase his or 
her income if the numbers 
of patronizing customers 
increase. 

earned income. So it is 
for business owners who 
are making their earned 
income in large volume. 
Therefore, we can conclude 
that earned income is the 
money you get from trad-
ing your time and skills to 
accomplish a giving task in 
a particular organization. 

Earned income, for an 
employee, is fixed and sub-
ject to increase base on the 
decision of the management 
of the organization where 

to increase your income, 
you need to have a clear un-
derstanding of the two types 
of income and which you 
must intensively focus your 
energy on. The two types of 
income are earned income 
and passive income.

Earned income is the 
money you earn from 
trading your time, talents, 
experiences and skills to 
accomplish a particular 
task for the betterment or 
growth of an organization. 

Money is an im-
portant part 
of the human 
existence and 

it cannot be separated from 
our daily activities. You need 
money for virtually every-
thing. This explains why 
employees and self em-
ployed wake up early and 
perhaps close late. They are 
interested in finding the best 
possible way to increase 
their daily or monthly earn-
ings or income. But for you 

What an employee receives 
at the end of every month, 
although tagged salary or 
stipend, is called earned in-

come. What a self employed 
make from selling his or 
her products or services, 
although called profit, is 

month?  Do you have the 
receipts so you can add 
it up and find out?  Most 
people don’t.  And if you do 
know how much you spent 
on groceries last month, 
was it too much?  Was it 
just right?  Could you have 
spent more without causing 
future financial difficulty?  
Without a budget, you have 
no way of knowing.  This 
same concept also applies 
to eating out, going on vaca-
tions, clothing, transporta-
tion, housing, etc.  If you 
are lucky, you might have 
a pretty good idea of where 
you are in one or two of 
these categories, but there’s 
no way, without a budget, 
that you can know where 
you are in all of them.  That 
is why you need a budget.  
A budget allows us to know 
how much we have spent, 

and how much more we 
can or cannot spend.  It tells 
us where our money has 
gone.  It makes sure we have 
money to meet future bills 
and expenses.  It shows us 
where we can free up money 
to pay off debt and then 
save to become wealthy.  
I don’t know of anybody 
who became wealthy, and 
stayed that way, without a 
plan.  I do know of many 
people who became broke 
and stayed that way without 
a plan.  Want to be out of 
debt and wealthy?  Then you 
need a budget.                                                                                                                                  

This is very important
Not every budget cat-

egory will apply to every-
one.  There may be spending 
categories that don’t apply 
to your situation, or there 
may be categories you need 
which are not included.  Just 

eliminate categories you 
don’t need, add catego-
ries you do need, and add/
subtract from the various 
categories until your budget 
balances.

Regardless of how you 
calculate your budget, it is 
critical that you not have 
zero in the saving category.  
There is no way a budget 
can work if you are saving 
nothing on a regular basis.  
If you have no savings, any 
unexpected expense that 
comes along will make it im-
possible for your budget to 
work.  Even if it is not a large 
amount at this time, make 
sure that the most you can 
manage is going into savings 
each and every pay.  Saving 
is the tool you will need in 
order to get rid of debt and 
start building wealth.  Keep 
in mind that, however you 
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O
ne of the re-
alities we see 
today is that 
there is a fi-
nancial gap 

between men and women, 
especially when it comes to 
retirement planning.

This isn’t just about a 
wage gap. It’s more about 
the traditional attitudes in 
society and the roles women 
play that are more likely to 
result in a financial security 
gap in the future. Here is 
what Bloomberg Business 
reports about how many 
women end up in a precari-
ous position in their retire-
ment years:

“Lower Social Security 
benefits, longer life expec-
tancy, and lower retirement 
savings balances because of 
lower-paying jobs all com-
pound into this incredibly 
large shortfall,” said Gregory 
Ward, a senior financial 
planner with Financial Fi-
nesse.

If you are a woman, it’s 
important to consider your 
financial future and do what 
you can to avoid running 
into problems in your later 

years.
Why is there a Large Re-

tirement Gap?
One of the biggest rea-

sons for a large retirement 
gap between men and wom-
en is the fact that women’s 
careers often take a very dif-
ferent trajectory than men’s. 
Here are some of the ways 
that women traditionally 
miss out on the earnings that 
could lead to a more secure 
financial future:

Women are more likely to 
put their careers on hold to 
be caregivers, whether they 
are taking of their children 
or aging parents or in-laws. 
This means missing out on 
years of earnings, as well 
as promotions and raises 
that come with a straighter 
career path.

Women are more likely 
to work part-time in order to 
be more flexible as caregiver, 
which means they not only 
work less, but are also more 
likely to be working lower-
paying jobs.

When women do work 
full-time, they are more 
likely to choose lower-pay-
ing careers that come with 

more flexibility, and that are 
traditionally seen as female-
oriented.

Women are less likely 
to negotiate for higher pay, 
leaving them at a disad-
vantage when it comes to 
lifetime earnings. This gap 
is one of the reasons that the 
Federal Reserve reports that 
87 percent of the impover-
ished elderly are women. 
After all, women tend to 
live longer and have less 
money to support them in 
their old age.

Once you realize that 

you could be at greater risk 
for financial problems in 
the future, it makes sense to 
take steps to close that gap.

Investing is one of the 
best things you can do to 
close that gap, but you 

How do you close the financial 
gap as a woman?

might not have the mon-
ey to do so if you aren’t 
working. If you are mar-
ried and stay home while 
your partner works, it’s 
possible for your spouse 
to make a contribution 
to an IRA on your behalf. 
Consider this arrange-
ment.

You can also look for 
ways to earn extra money. 
Start a side gig, or start a 
home business while you 
stay home. Practice nego-
tiating skills so that you feel 
more comfortable asking 
for a higher salary when it’s 
appropriate.

Also, if you have a part-
ner, pay attention to his or 
her retirement arrange-
ment. Not all annuities pass 
on to a partner’s spouse. 

Figure out the best method 
of protecting yourself in the 
event your partner dies first 
during retirement so that 
you don’t lose a chunk of 
income.

It’s important to recog-
nize that you might be at a 
disadvantage and to work 
to close that gap as early as 
you can.

I’ve begun tracking my 
assets through Personal 
Capital. I’m only using the 
free service so far and I no 
longer have to log into all 
the different accounts just to 
pull the numbers. And with 
a single screen showing all 
my assets, it’s much easier 
to figure out when I need to 
rebalance or where I stand 
on the path to financial in-
dependence.

Are fees killing your budget?
money from the ATM, but 
everything adds up over 
time.

Interest charges are 
likely to be even more ex-
pensive when it comes to 
your pocketbook. When 
you pay interest fees on 
credit card balances, and 
other loans, that’s money 
that goes right into someone 
else’s pocket, making your 
budget less effective.

Payday and Car Title 
Loans

Another big source of 
income for others is the 
fees you see with payday 
loans and car title lenders. 
These types of loans cost 
consumers fees each year. 
These types of loans can be 
especially insidious because 
you can easily get caught in a 
cycle of renewing your loan 
each week by paying what 
seems like a small fee to put 
off repaying the loan.

Moving Out of the Cycle
The vital thing is getting 

out of the cycle. These fees 
could be busting your bud-
get, especially in the long 
term. When you are over-
draft fees or regular interest 
charges on credit cards, or 

Getting control of 
your budget can 
be a difficult task. 
When you review 

your budget, looking for 
ways to cut spending and 
improve your finances, one 
of the items that often get 
overlooked is the fees you 
pay. It might not seem like 
a big deal, but these fees eat 
into money that you could 
be using to invest and build 
your wealth for the long 
term.

Bank Fees and Interest 
Charges

Some of the biggest cul-
prits are bank fees and in-
terest charges. Banks make 
billions of dollars every year 
on overdraft fees and other 
fees. When you overdraw 
your account, you might 
be charged some amount, 
depending on your bank’s 
policy. That starts to add 
up over time. Not only that 
but if you end up paying 
other bank fees, like main-
tenance fees for your ac-
count, the costs continue 
to rise. Whether you are 
paying a fee for your check-
ing account maintenance, 
or whether you are getting 

paying a fee to put off repay-
ing your payday loan, that’s 
money that can’t be used 
to pay the utility bills or buy 
groceries. It’s also money 
you can’t use to invest in 
your own future and earn 
interest.

Breaking the cycle of 
paying fees is a good first 
step. If you are in debt, it 
means creating a pay down 
plan that helps you pay off 
the loans that result in these 
fees. There are banks that 
don’t charge account main-
tenance fees, and you can 
choose to use them instead 
of sticking with banks that 
will charge you. Figure out 
how you can cut costs to live 
within your means, chang-
ing your finances so that 
you pay fewer fees. It can 
be hard to break that cycle, 
but it’s an important step if 
you want to keep more of 
your money and have more 
financial freedom. You’ll be 
surprised at how much your 
finances can improve, and 
how much of your budget 
goes toward the things that 
matter most to you when 
start cutting the fees out of 
your life.
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T
he current fi-
nancial hard-
s h i p  i n  t h e 
countr y calls 
for individual 

doggedness, tougher mea-
sures and decision for one 
to scale through.

It is certain that Nige-
rians have not witnessed 
massive job loss, hyper in-
flation and stagnant earn-
ings in a long while.

Well they say tough 
times never last but tough 
people do. Applying some 
measures will help one 
survive the current situ-
ation.

Avoid the dart of debt 
and never make the cur-
rent financial hardship 
and excuse for you to go 
into debt or retain previ-
ous debt. It is easy to get 
into debt but coming out 
of it can be difficult.

Hire purchasing at this 
time is a no, no as hire 
purchase prices are usu-
ally higher than the nor-
mal price, meaning more 
money subtracted from 
the already stressed purse.

Stop counting on peo-
ple to rescue you to avoid 
disappointment. The hard 
time is a hit on everybody, 
even though it varies in 

degree. So it will be unwise 
to burden your friends 
with your bills, avoid the 
embarrassment and save 
your relationship, nobody 
desires a parasitic friend 
this time, everyone is mak-
ing do with their available 
resources.

The other way round 
it is stop carrying bur-
dens greater than you. 
You should not be the 
one to bear the finan-
cial burdens of an adult 
sibling who thinks he or 
she should fold his or 
her arms doing nothing 
and expect you to finance 
his or her extravagant life 
style because you think 
you should play the role 
of a big brother.

Stick to a budget this 

is no time to indulge in 
impulse buying or else you 
will run out of fund and get 
stranded.

Pay cash for all your 
purchases. If you don’t 
have cash to pay at the 
point of purchase that 
means you cannot afford 
it. Besides paying cash for 
what you purchase have a 
way of cautioning you to 
mind the way you spend.

Ensure you save no 
matter what, stashing 
some amount of money 
won’t hurt. It’s just a sac-
rifice to make to help you 
this time.

Cut down on the num-
ber of times you eat out. 
Food items are already 
expensive in the market 
meaning that there is no 

cheap restaurant as eating 
out will cost you more than 
preparing your own meal.

You can pool your car 
with your neighbours, 
taking turns to convey 
yourselves to work if your 
places are in proximity to 
save cost on fuel.

Cut down on utilities 
such as taking time off 
subscription of pay televi-
sion. Moreover most times 
you are even not available 
to watch the television 
and switch off electrical 
appliances when not in 
use to save energy. Also 
take advantage of bonuses 
from service providers as 
such bonuses will save you 
some cost.

Do your laundry, chil-
dren’s hair cut and other 
services you can render 
yourself to ease yourself 
some of the financial bur-
dens.

Negotiate payments 
such as settling your debt 
agreeing on the amount 
you can pay at intervals 
to come out of debt with-
out feeling guilty or be-
ing ashamed. Sometimes 
people because of shame 
and pride may not admit 
the actual amount their fi-
nancial strength can carry 
to settle their debt. It’s 
all about negotiation and 
agreement.

Surviving tough 
financial times
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How to successfully manage 
money with roommates

Wh i l e  s o m e 
o f  u s  may 
actually like 
living with 

roommates, many do so 
out of sheer necessity. For 
many young 20-some-
things still trying to figure 
out this thing called life, 
having a roommate is the 
only way to afford living on 
your own. Living expenses 
can add up and splitting 
the cost with a roommate 
or two can help lessen 
the load tremendously. 
However, it doesn’t come 
without challenges.

My first experience 
living with roommates 
was during college. I had 
moved off campus and 
rented a big house with 5 
other people. While it was 
fun, it was definitely diffi-
cult at times with the mix 
of personalities. One thing 
that was always a sore sub-
ject was money. Who paid 
for what and how much 
exactly? Managing money 
with roommates can be 
challenging, especially if 
you have differing finan-
cial mindsets. Here are 5 
tips to help you success-
fully manage money with 
roommates:

Make sure you are all 
financially compatible

It is difficult to find 
good roommates. And 
sometimes you don’t have 
much of a choice if you’re 
in a rush to find someone. 
But make sure you pick 
a good roommate if you 
can. Ask questions. What 
is their employment situ-
ation for instance? Can 
they afford XYZ bills? 
How much rent can they 
afford? You should be 
financially compatible 
in an ideal situation. You 
don’t want to be the one 
stuck paying the bills and 
vice versa.

Set expectations early 
on

Sit down with all your 

roommates and set ex-
pectations as soon as you 
move in or even before-
hand. Have an open dis-
cussion about your house-
hold expenses. What will 
be shared expenses? Will 
you be splitting all bills 
equally? It’s important to 
cover all the basis (or at 
least try to) and get this 
talk out of the way right 
from the start. You don’t 
want unexpected financial 
issues to create an awk-
ward living situation.

Create a household 
budget

Just like your personal 
budget, it’s a good idea to 
set a household budget. 
Estimate utility bills as well 
as monthly expenses. Con-
sider everything from elec-
tricity to toilet paper. Also 
leave a little extra room for 
any surprises that might 
arise. Everyone should 
have a clear picture of how 
much they are expected to 
contribute monthly.

Designate a “Money 
Manager”

Especially if there are 
more than two people liv-
ing in the space, it’s a good 
idea to designate a “money 
manager” or someone 

who is responsible for 
managing the finances. 
It’s helpful to have a point 
person who will pay the 
bills and keep track of 
the budget. This is added 
responsibility so consider 
giving this person a small 
discount on expenses to 
reward them.

Be open and honest 
with each other

Lastly, the most impor-
tant thing to remember 
is to be open and hon-
est with each other. Keep 
communication open. It 
can be uncomfortable to 
talk about finances with 
roommates but it must be 
done. Otherwise, you’ll 
find yourself living in a 
negative environment.

HOPE IKWE DOSUNMU

Avoid the dart of debt and 
never make the current financial 

hardship and excuse for you to go 
into debt or retain previous debt. It 
is easy to get into debt but coming 

out of it can be difficult
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Tenor  Friday  Friday Change         

        (%)  (%)  (Basis Point) 

 10/6/16 3/6/16   
 
1 Mnth   3.62 4.32 (70)
2 Mnths      5.86  5.59 27 

3 Mnths      7.47  7.10 37 

6 Mnths     9.17  8.73 44 

9 Mnths   10.83  10.16 67 

12 Mnths  11.87  10.32 155 

NIGERIAN  INTERBANK TREASURY BILLS TRUE YIELDS 

Indicators Friday  Friday  Change(%) 

 

 10/6/16  3/6/16

NSE ASI                  27,233                27,634     (1.45)
Market Cap(N’tr)     9.35  9.49 (1.45)

Volume (bn)    0.96  1.26                 (24.02)

Value (N’bn)     6.44  11.58                 (44.38)
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Sources: CBN,  Financial Market Dealers Association of Nigeria, NSE and 
Access Bank Economic Intelligence Group computation.
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This report is based on information obtained from various sources believed to be 

reliable and no representation is made that it is accurate or complete. Reasonable 

care has been taken in preparing this document. Access Bank Plc shall not take 

responsibility or liability for errors or fact or for any opinion expressed herein .This 

document is for information purposes and private circulation only and may not be 

reproduced, distributed or published by any recipient for any purpose without prior 

express consent of Access Bank Plc.

Tenor Friday Friday Change          

        (%) (%)  (Basis Point) 

 10/6/16 3/6/16 

3-Year  5.45 6.16 (72)

5-Year 12.28 12.13 14 

7-Year 13.79 13.08 71 

10-Year 13.36 12.90 46 

20-Year 14.14 13.55 59 

AVERAGE YIELDS

Market  Friday  Friday 1 Month  

  (N/$) (N/$)    Rate (N/$) 

 10/6/16  3/6/16 10/05/16

Official (N) 197.0 197.0 197.0

Inter-Bank (N) 199.10  199.10  199.10

BDC (N)           0.0           0.0      0.0

Parallel (N)     368.0     345.0  345.0

Indicators 10/6/16    1-week YTD
                              Change  

Energy

Crude Oil  $/bbl) 49.64 0.00  36.52 

Natural Gas ($/MMBtu)  2.57 6.20  9.36 
Agriculture
Cocoa ($/MT) 3,095.00 3.13               (4.00)
Coffee ($/lb.) 136.50 9.38   10.30 
Cotton ($/lb.) 65.85 3.67   3.36 
Sugar ($/lb.) 19.70 7.83   29.52 
Wheat ($/bu.)  505.00 3.48   7.33 
Metals
Gold ($/t oz.)  1,270.52 2.37   19.67 
Silver ($/t oz.)  17.23 5.00   24.22 
Copper ($/lb.)  203.05                   (3.81)  (4.87)

TREASURY BILLS (MATURITIES)

Tenor Amount Rate (%) Date
(N' million)

    

91 Day 32,436.51 8.1 18-May-2016
182 Day  22,824.45  9.2 18-May-2016

364 Day  55,683.60  12.48    18-May-2016

STOCK MARKET COMMODITIES MARKET 

FOREIGN EXCHANGE MARKET

NIBOR

ACCESS BANK NIGERIAN GOV’T BOND INDEX

Indicators Friday  Friday Change

  (%) (%)  (Basis Point) 

  10/6/16 3/6/16
Index   2304.05     2,330  (1.11)

Mkt Cap Gross (N'tr) 7.27 7.35 (1.11)

Mkt Cap Net (N'tr) 4.73 4.81 (1.75)

YTD return (%) -6.13 -5.07  (1.05)

YTD return (%)(US $) -6.13 -5.07  (1.05)

BOND MARKET

Variables Jul’16 Aug’16 Sep’16

Exchange Rate 
(Official) (N/$)     197 197                                  197

Inflation Rate                   
(%) 13.9 14.1                                14.2    

Crude Oil Price
(US$/Barrel)                                              49   50                                   50

Global Economy
The World Bank has trimmed its global growth 
outlook due to sluggish growth in advanced 
economies, stubbornly low commodity prices, 
weak global trade and diminishing capital flows. In 
its flagship report published last week, the World 
Bank pegged global growth at 2.4%, down from 
the 2.9% forecast in January. The bank also cut its 
forecast for growth in 2017 to 2.8% from 3.1%. 
Nonetheless, the pace of expansion is expected 
to pick up to 3% by 2018, as stabilizing 
c o m m o d i t y  p r i c e s  p r o v i d e  s u p p o r t  t o  
commodity exporting emerging markets. In 
another development, the U.S labour market 
showed signs of fatigue as the economy created 
much fewer jobs than expected in May. The 
addition of 38,000 workers, the fewest since 
September 2010, followed a 123,000 advance in 
April that was smaller than previously estimated, 
a US Labour Department report showed.The 
jobless rate fell to 4.7%, compared to the prior 
5.0%. The surprisingly low number of jobs added, 
has knocked down expectations for a Federal 
Reserve rate increase later this month and raised 
doubts about the strength of the economy. 
Elsewhere, the rate of Eurozone economic 
growth for the first quarter of 2016 has been 
revised to 0.6% from 0.5% previously. The 
Eurozone statistics agency, Eurostat, said its final 
estimate was supported by stronger household 
spending and business investment. The jump in 
consumer spending partly reflects lower energy 
prices, which leave households with more money 
to spend on other goods and services. Eurostat 
also raised its growth estimate for the fourth 
quarter of last year, and now calculates that GDP 
increased by 0.4% on the quarter, having 
previously estimated growth at 0.3%. In a 
separate development, India’s services sector 
expanded for the 11th month in a row in May but 
at a slower pace than the previous month, 
according to a survey. The private sector 
Services Purchasing Managers’ Index compiled 
by Markit showed that the services sector 
registered a reading of 51 in May from 53.7 in 
April. A reading above 50 shows expansion while 
one below 50 implies a contraction.

Local Economy

The Central Bank of Nigeria, CBN, has said that 
the value of Point of Sales, POS, transactions 
grew significantly to N46 billion in February, 2016 
from N39 million in January, 2012, while 
transactions through Mobile Money increased to 
N1.1 trillion in April, 2016 from N31 billion in 2012 
with 107,571 agents and 29.9million customers. 
The apex bank made this disclosure at a one-day 
interactive enl ightenment session with 
stakeholders in Lagos. The CBN also said it had so 
f a r  c o n d u c t e d  a  n a t i o n - w i d e  c a s h l e s s  
s e n s i t i z a t i o n  c a m p a i g n ;  s u c c e s s f u l l y  
implemented cashless policy in Lagos, Abia, 
Anambra, Kano, Ogun, Rivers and FCT; licensed 
21 Mobile Money Operators and six Payment 
Terminal Service Providers, PTSPs, among 
others. Further highlighting the success of the 
cashless policy, the CBN noted that Deposit 
Money Banks customers transacted instant 
money transfers valued at N10 trillion in four 
years, compared to N307 million of similar 
transaction recorded in the first quarter of 2012. 
In a separate development, Nigeria’s external 
reserves declined by 1.61% to $26.40 billion on 
June 8 from $26.83 billion a month earlier, data on 
the CBN’s website showed. The drop in the forex 
reserves value has been largely attributed to the 
significant reduction in forex inflow into the 
country as a result of the sustained low crude oil 
prices,high demand at the interbank market 
where the CBN intervenes at the official rate of 
N 1 9 7 / $ 1 .  I n v e s t o r s ,  b u s i n e s s e s  a n d  
stakeholders in the economy are eagerly awaiting 
the details of the CBN’s proposed plan to 
introduce greater flexibility to the foreign 
exchange market, as it is expected to boost 
foreign exchange supply and encourage capital 
inflows and a free flow of remittances.  

Stock Market
The Nigerian Equities market ended last week 
negative against the backdrop of lacklustre 

economic outlook and sell ing pressure. 
Consequently, the All Share Index slid 1.45% to 
berth at 27,232.62 points at the close of trade., 
market capitalization shed N138 billion to settle 
at N9.35 trillion. This week, we anticipate that the 
bearish mood will continue, thus further driving 
benchmark indicators southwards.

Money Market
Cost of borrowing at the money market rose 
across all placement tenors last week. The 
overnight and Open Buy Back rates inched 
upwards to 4.67% and 4.17% from 3.25% and 
2.17% respectively the week before. Slightly 
longer-tenured interbank rates, such as the 30-
day NIBOR notched up to 5.83% from 4.08% the 
previous week. The climb in interbank lending 
rates was driven by funding for FX bids at the CBN 
intervention window and OMO sales of about 
N151 billion which exceeded inflows of about 
N129 billion from maturing T-bills. This week, we 
expect rates to subside on the back of proceeds 
from the OMO bill maturity of about N314 billion.

Foreign Exchange Market
The Naira remained stable against the dollar at 
the interbank FX market to close at N199.10/$, 
same as the week before. Similarly, the CBN 
maintained its rate at N197/$. The local unit 
however depreciated at the parallel market rate, 
as it closed at N368/$ from N345/$ on account of 
increased demand. This week, we see the foreign 
exchange rate at the various market segments 
remaining close to prevailing levels as the market 
awaits clarity on the flexible FX guideline from the 
CBN. 

Bond Market
The fixed income market closed on a bearish note 
as rates headed north across most maturities on 
account of weak demand due to the expectation 
of a higher inflation print for May 2016. Yields on 
the seven, ten- and twenty-year debt papers 
respectively ticked upwards to 13.79%, 13.36% 
and 14.14% from 13.08%, 12.90% and 13.55% for 
the corresponding maturities the previous week. 
The Access Bank Bond index fell by 25.87 points 
to close at 2,304.05 points from 2,329.92 points 
the previous week. This week, we expect the 
bearish trend in the fixed income space to persist 
on the back of inflation expectations.

Commodities Market
Oil prices held steady just below the $50-dollar 
mark last week as newly published report by the 
Energy Information Administration showed US 
crude inventories declined. Bonny Light, Nigeria’s 
reference crude, remained at $49.64 per barrel, 
unchanged from what it closed a fortnight ago. 
Precious metals prices closed higher last week 
buoyed by a weaker U.S. dollar and low interest 
rates around the world. Dismal economic data 
from the U.S. has also tempered market 
expectations that the Federal Reserve will raise 
interest rates in June, further boosting gold 
prices and weighing on the dollar.  Gold prices 
settled at $1,270.52 per ounce last week, a gain of 
$29.43. Silver prices closed at $17.23 per ounce, 
up 82 cents. This week we see an upside to 
precious metals prices largely supported by 
continued supply disruptions, weak China import 
data and a decline in crude inventories. For 
precious metals we anticipate prices will rise 
further this week due to a lowering of 
expectations that the U.S. Federal Reserve will go 
ahead with an interest rate at its June Federal 
Open Market Committee (FOMC).

Market Analysis and Outlook: June 10 - June 17, 2016

For enquiries, contact: Rotimi Peters (Team Lead, Economic Intelligence) (01) 2712123  rotimi.peters@accessbankplc.com                    

* Revised

MONTHLY MACRO ECONOMIC FORECASTS

GDP Growth (%)   -0.36 Q1 2016 — a decline of 1.75% from 2.11 in Q4 2015

Broad Money Supply (M2) (N’ trillion)  20.73 Increased by 1.26% in Apr‘2016 from N20.47 trillion in Mar’2016

Credit to Private Sector ( N’ trillion)  19.38 Increased by 2.63% in Apr’2016 from N18.88 trillion in Mar’2016

Currency in Circulation ( N’ trillion)  1.76 Decreased by 2.65% in Apr’2016 from N1.81 trillion in Jan’2016

Inflation rate (%) (y-o-y)   13.7 Edged up to 13.7% in Apr’2016, from 12.8% in Mar’2016

Monetary Policy Rate (%)   12 Reduced to 12% in November’2015

Interest Rate (Corridor)   12 (+2/-5) Lending rate changed to 14%  & Deposit rate 7%

External Reserves (US$ million)  26.40 June 8, 2016 figure — a decline of 0.05% from month-start

Oil Price (US$/Barrel)   49.64 June 3, 2016 figure — Unchanged in 1 wk.

Oil Production mbpd (OPEC)  1.4 Apr’2016 figure — a decline of 12.5% from Mar’2016 figure

Tenor Friday  Rate  Friday  Rate Change     

  (%)                       (%)     (Basis Point)     

  10/6/16  3/6/16

Call 4.7500 3.0000 175

 7 Days 0.0000 0.0000 0 

30 Days 5.8300 4.0800  175 

60 Days 0.0000 0.0000  0 

90 Days 6.5800 4.8300 175 
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ASI 27,232.62
DEALS 3,156.00
VOLUME 190,654,899.00
VALUE 1,630,983,140.95
CAP 9,353,028,160,399.65
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IHEANYI NWACHUKWU

Analysts see chances of 
bearish start to the week

A
mid last week’s loss 
of about N135bil-
lion, market an-
alysts are still in 
doubt that Nige-

rian equities will record major 
positives this week.    

For most analysts, a num-
ber of downside risks still ex-
ist – the two most prominent 
being questions over govern-
ment economic policy and 
the rising speculation on FX 
policy which is affecting for-
eign flow to the market.

The Nigerian Stock Ex-
change (NSE) All Share Index 
(ASI) wrapped up last week in 
the red, down 145basis points 
(bps) week-on-week (w/w).

The NSE ASI closed last 
week at 27,241.80 points, 
while market dipped to 
N 9 . 3 5 6 t r i l l i o n  a ga i n s t 
27,634.42 points and N9.491 
trillion recorded respectively 
at the beginning of last week 
trading.

“These factors could weigh 
on stock prices in the near 

term, particularly given uncer-
tainty over economic growth 
and corporate earnings. Nev-
ertheless, we have a positive 

The shareholders of 
Berger Paints Nige-
ria plc at the com-
pany’s 56th annual 

general meeting (AGM) held 
last week in Lagos gave their 
approval for the board to pay 
the sum of N217.367million 
as dividend which translates 
to 75kobo per share.

At the meeting sharehold-
ers received and adopted the 
company’s audited finan-
cial statement for the year 
ended December 31, 2015, 
the reports of the directors, 
the auditors and the audit 

committee thereon.
In spite of the challeng-

ing operating environment, 
Berger Paints Nigeria plc 
continued to sustain its per-
formance, with emphasis on 
profitability and value crea-
tion for shareholders.

The company recorded 
a marginal decline in sales 
revenue from N3.083billion 
in 2014 to N3.022billion in 
2015, representing 2 percent 
decrease.

By contrast, the Berger 
Paints Nigeria plc profit be-
fore tax (PBT) grew from 

Berger Paints pays N217.4million as dividend

long-term outlook for equities 
than negatives,” said research 
analysts at Dunn Loren Mer-
rifield.

They said in their last equity 
brief that, with safe-haven in-
vestment on the rise, last week 
featured another weak show-
ing from the equity market, 
“buoyed by heavy selling that 
sent the index lower by 1.45% 
week-on-week.”

“Market capitalisation de-
clined by N138.02billion. Ac-
tivity level also declined as 
value of stocks traded on the 
bourse fell by approximately 
32.05%. We believe the selling 
that defined the week’s activity 
was tied to domestic economic 
growth concerns. While the 
near-term outlook is quite 
cloudy, going forward, we see 
a mixed attitude for the equity 
market,” the analysts added.

“The NSE ASI closed the 
week lower following a mixed 
trading session. We do not see 
today’s (last Friday) reversal 
as surprising since we had 
earlier highlighted such possi-
bility in our last market report. 
With overall market sentiment 
still appearing weak, we see 
chances of a bearish start to 
the week”, said Vetiva Capital 
Management Limited in their 
emailed view on the market.

N249.3million in 2014 to 
N565.2million in 2015, rep-
resenting 126.7percent in-
crease.

“The fall in our sales rev-
enue was largely due to the 
absence of the one-off export 
transaction that earned us 
revenue of N199million in 
2014. On the other hand, the 
PBT growth was largely as a 
result of some extra-ordinary 
items which boosted our 
income. “These included our 
depot outsourcing initiative, 
improvement of factory ef-
ficiency and some cost sav-
ing measures we adopted 
in 2015, compared to 2014,” 
Oladimeji Alo, chairman, 
Berger Paints Nigeria plc told 
shareholders.

The company remains 
positive that it can leverage 
both its brand and assets 
to capture and deliver on 
the huge emerging oppor-
tunities in the manufactur-
ing and housing/real estate 
markets.

According to the chair-
man, in line with the outlook 
for 2016, Berger Paints Nige-

LIVE @ THE STOCK EXCHANGE

       ASI (Points) 27,232.62
DEALS (Numbers)  3,156.00
VOLUME (Numbers) 190,654,899.00
VALUE (N billion)   1.630
MARKET CAP (N Trn) 9.353

Market Statistics as at   Friday 10 June 2016

              
Top Gainers/Losers As at   Friday 10 June 2016

NB 128.6 131 2.4
UNIONDICON 13.7 14.38 0.68
ETI 17.1 17.5 0.4
CCNN 7 7.35 0.35
BERGER 8 8.3 0.3

LOSERS
Company           Opening         Closing    ChangeCompany           Opening         Closing    Change

NESTLE 825 779.98 -45.02
FO 205.8 197 -8.8
7UP 142.4 138 -4.4
GUINNESS 99.5 97.65 -1.85
GLAXOSMITH 20 18.21 -1.79

ria plc will in the near term 
focus on increasing earnings 
and profitability; optimize 
existing assets and business 
operations; commission and 
leverage the new factory as 
its competitive advantage; 
drive and invest in the leading 
brands; enter new catego-
ries with emphasis on Nano 
Coatings; evolve its Route 
to Market capabilities; drive 
efficient financial manage-
ment; develop human capital 
and resourcing; and embed 
a culture of ethics, corporate 
governance, risk manage-
ment and controls across the 
organisation.      

Berger Paints Nigeria plc, 
which commenced opera-
tions in Nigeria on January 
9, 1959, is a leader in the 
coating and allied industry 
in Nigeria –a legacy inher-
ited from Lewis Berger, the 
German colour chemist who 
founded the Berger Paints 
dynasty in London, in 1760. 
Berger Paints Nigeria plc has 
a reputation of being the first 
in setting standards in the 
paint industry in Nigeria.

Total Nigeria shareholders 
approve N4.07billion 
dividend payout

Total Nigeria plc 
has the approval 
of its shareholders 
to pay the sum of 

N4.07billion as dividend, 
representing another N12 to 
be distributed as final divi-
dend for the year 2015.

The company had ear-
lier distributed the sum of 
N679million as interim divi-
dend, representing N2 per 
share for the year ended 
December 31, 2015.

In line with the compa-
ny’s reputation for early dis-
bursement of shareholders 
dividends, Momar Nguer, 
its outgoing chairman con-
firmed to shareholders at the 
38th annual general meeting 
(AGM) held Friday in Lagos 
that the dividend will be paid 
today June 13, 2016.

Total Nigeria plc reported 
14 percent decline in rev-
enue from N240.62bilillion 
in 2014 to N208.03billion. 
Profit Before Tax decreased 
by 5 percent to N6.495billion 
from N6.832billion in 2014; 
while the company’s profit 
for the year declined by 24 
percent from N5.29billion to 
N4.047billion.  

At  the meeting,  the 
shareholders received and 
adopted the company’s fi-
nancial statements for the 
year ended December 31, 
2015 and the report of the 
directors, auditors and audit 

in Nigeria.
Nguer told shareholders 

that, “The environment is 
tough, but your company 
is strong, and if we all con-
tinue to do our best, remain 
focused, show resilience, 
team spirit and solidarity we 
will come out stronger, and 
extend our lead.”

“We know that with chal-
lenges come opportunities, 
we remain ready to take ad-
vantage of the opportuni-
ties these challenges will 
bring. Notwithstanding the 
challenging circumstances, 
we believe that we have the 
capability to succeed. This of 
course can only be achieved 
with the support of all our 
stakeholders”.   

As part of the special 
business at the meeting, the 
shareholders resolved that 
subject to the post listing 
rules of the Nigerian Stock 
Exchange (NSE) –the rules 
governing transactions with 
related parties or interested 
persons –a general mandate 
be given for the company 
to enter into recurrent re-
lated party or interested party 
transactions provided such 
transactions are of a revenue 
or trading nature or are nec-
essary for the Company’s day 
to day operations.

The shareholders also au-
thorised that the directors of 
the company complete and 

do all such acts and things 
(including executing all such 
documents as may be re-
quired) to give effect to the 
transactions as authorised by 
this ordinary resolution.

committee thereon.
This is Total’s 60th year 

in Nigeria. Total Nigeria plc 
was incorporated as a private 
company on June 1, 1956 to 
market petroleum products 
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Prices for Securities Traded as of 10/06/2016
Prices for Securities Traded as of 10/06/2016
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Published by The Nigerian Stock Exchange © Page 1 of 23

Price List (Equities)

PRICES FOR PREMIUM BOARD SECURITIES

FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

1 ZENITH INTERNATIONAL BANK PLC 470,947.41 15.00 1.35 237 27,272,604

BANKING 237 27,272,604

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

2 FBN HOLDINGS PLC 136,043.16 3.79 1.61 276 24,020,714

OTHER FINANCIAL INSTITUTIONS 276 24,020,714

FINANCIAL SERVICES 513 51,293,318

INDUSTRIAL GOODS

S/N BUILDING MATERIALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

3 DANGOTE CEMENT PLC 2,811,683.72 165.00 - 29 74,448

BUILDING MATERIALS 29 74,448

INDUSTRIAL GOODS 29 74,448

PREMIUM BOARD TOTALS 542 51,367,766

Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

AGRICULTURE

S/N CROP PRODUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

4 FTN COCOA PROCESSORS PLC 1,100.00 0.50 - 5 850,580

5 OKOMU OIL PALM PLC. 28,617.30 30.00 -0.17 11 620,301

6 PRESCO PLC 35,700.00 35.70 - 5 9,300

CROP PRODUCTION 21 1,480,181

S/N FISHING/HUNTING/TRAPPING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

7 ELLAH LAKES PLC. 511.20 4.26 - 0 0

FISHING/HUNTING/TRAPPING 0 0

Prices for Securities Traded as of 10/06/2016
Printed 10/06/2016 14:32:03.003

Published by The Nigerian Stock Exchange © Page 2 of 23

Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

AGRICULTURE

S/N LIVESTOCK/ANIMAL SPECIALTIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

8 LIVESTOCK FEEDS PLC. 2,080.00 1.04 - 24 983,854

LIVESTOCK/ANIMAL SPECIALTIES 24 983,854

AGRICULTURE 45 2,464,035

CONGLOMERATES

S/N DIVERSIFIED INDUSTRIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

9 A.G. LEVENTIS NIGERIA PLC. 2,382.56 0.90 - 2 14,850

10 CHELLARAMS PLC. 2,588.07 3.58 - 0 0

11 JOHN HOLT PLC. 319.10 0.82 - 1 70

12 S C O A  NIG. PLC. 2,573.31 3.96 - 1 70

13 TRANSNATIONAL CORPORATION OF NIGERIA PLC 54,887.01 1.35 -1.46 96 9,758,599

14 U A C N  PLC. 38,013.91 19.79 -0.30 29 262,078

DIVERSIFIED INDUSTRIES 129 10,035,667

CONGLOMERATES 129 10,035,667

CONSTRUCTION/REAL ESTATE

S/N BUILDING CONSTRUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

15 ARBICO PLC. 748.44 5.04 - 0 0

BUILDING CONSTRUCTION 0 0

S/N BUILDING STRUCTURE/COMPLETION/OTHER MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

16 COSTAIN (W A) PLC. 542.19 0.50 - 1 12,224

BUILDING STRUCTURE/COMPLETION/OTHER 1 12,224

S/N INFRASTRUCTURE/HEAVY CONSTRUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

17 JULIUS BERGER NIG. PLC. 55,572.00 42.10 - 5 33,047

18 ROADS NIG PLC. 165.00 6.60 - 0 0

INFRASTRUCTURE/HEAVY CONSTRUCTION 5 33,047

Prices for Securities Traded as of 10/06/2016
Printed 10/06/2016 14:32:03.003

Published by The Nigerian Stock Exchange © Page 3 of 23

Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

CONSTRUCTION/REAL ESTATE

S/N REAL ESTATE DEVELOPMENT MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

19 UACN PROPERTY DEVELOPMENT CO. LIMITED 6,909.37 4.02 - 5 46,600

REAL ESTATE DEVELOPMENT 5 46,600

S/N REAL ESTATE INVESTMENT TRUSTS (REITS) MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

20 SKYE SHELTER FUND PLC 2,000.00 100.00 - 1 30

21 UNION HOMES REAL ESTATE INVESTMENT TRUST 
(REIT)

11,305.89 45.22 - 0 0

22 UPDC REAL ESTATE INVESTMENT TRUST 26,682.70 10.00 - 1 20

REAL ESTATE INVESTMENT TRUSTS (REITS) 2 50

CONSTRUCTION/REAL ESTATE 13 91,921

CONSUMER GOODS

S/N AUTOMOBILES/AUTO PARTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

23 DN TYRE & RUBBER PLC 2,386.33 0.50 - 0 0

AUTOMOBILES/AUTO PARTS 0 0

S/N BEVERAGES--BREWERS/DISTILLERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

24 CHAMPION BREW. PLC. 21,217.94 2.71 -0.37 21 246,475

25 GOLDEN GUINEA BREW. PLC. 231.34 0.85 - 0 0

Prices for Securities Traded as of 10/06/2016
Printed 10/06/2016 14:32:03.003

Published by The Nigerian Stock Exchange © Page 4 of 23

Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

CONSUMER GOODS

S/N BEVERAGES--BREWERS/DISTILLERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

26 GUINNESS NIG PLC 147,049.98 97.65 -1.86 60 942,114

27 INTERNATIONAL BREWERIES PLC. 65,819.10 19.98 -0.10 15 174,240

28 NIGERIAN BREW. PLC. 1,038,712.22 131.00 1.87 59 559,366

29 PREMIER BREWERIES PLC 2,751.58 2.81 - 1 70

BEVERAGES--BREWERS/DISTILLERS 156 1,922,265

S/N BEVERAGES--NON-ALCOHOLIC MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

30 7-UP BOTTLING COMP. PLC. 88,401.47 138.00 -3.09 8 22,127

BEVERAGES--NON-ALCOHOLIC 8 22,127

S/N FOOD PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

31 DANGOTE SUGAR REFINERY PLC 77,880.00 6.49 2.53 18 179,950

32 FLOUR MILLS NIG. PLC. 57,339.58 21.85 -2.28 40 385,183

33 HONEYWELL FLOUR MILL PLC 13,719.24 1.73 4.85 13 293,754

34 MULTI-TREX INTEGRATED FOODS PLC 1,861.25 0.50 - 0 0

35 N NIG. FLOUR MILLS PLC. 1,185.03 6.65 - 2 10,070

36 NASCON ALLIED INDUSTRIES PLC 20,930.56 7.90 - 19 205,689

37 P S MANDRIDES & CO PLC. 214.00 5.35 - 0 0

38 TIGER BRANDED CONSUMER GOODS PLC 24,400.00 4.88 3.83 79 1,662,879

39 U T C NIG. PLC. 616.69 0.50 - 1 20

40 UNION DICON SALT PLC. 3,930.61 14.38 4.96 9 68,378

FOOD PRODUCTS 181 2,805,923

S/N FOOD PRODUCTS--DIVERSIFIED MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

41 CADBURY NIGERIA PLC. 34,765.52 18.51 - 15 106,824

42 NESTLE NIGERIA PLC. 618,256.02 779.98 -5.46 30 129,394

FOOD PRODUCTS--DIVERSIFIED 45 236,218
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CONSUMER GOODS

S/N HOUSEHOLD DURABLES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

43 NIGERIAN ENAMELWARE PLC. 1,886.86 29.78 - 0 0

44 VITAFOAM NIG PLC. 4,523.89 4.34 -0.23 36 727,321

HOUSEHOLD DURABLES 36 727,321

S/N PERSONAL/HOUSEHOLD PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

45 P Z CUSSONS NIGERIA PLC. 85,802.01 21.61 -4.97 20 433,778

46 UNILEVER NIGERIA PLC. 121,065.48 32.00 - 41 485,344

PERSONAL/HOUSEHOLD PRODUCTS 61 919,122

CONSUMER GOODS 487 6,632,976

FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

47 ACCESS BANK PLC. 159,682.40 5.52 0.36 176 7,785,523

48 DIAMOND BANK PLC 49,100.02 2.12 -0.47 24 1,161,900

49 ECOBANK TRANSNATIONAL INCORPORATED 321,117.15 17.50 2.34 94 2,289,085

50 FIDELITY BANK PLC 36,218.50 1.25 -0.79 51 3,842,616
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FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

51 GUARANTY TRUST BANK PLC. 555,660.66 18.88 0.96 186 20,666,507

52 SKYE BANK PLC 15,545.94 1.12 0.90 147 13,782,827

53 STERLING BANK PLC. 43,185.63 1.50 - 10 194,837

54 UNION BANK NIG.PLC. 84,679.03 5.00 -0.20 54 636,473

55 UNITED BANK FOR AFRICA PLC 155,639.17 4.29 -0.69 236 31,622,702

56 UNITY BANK PLC 14,027.21 1.20 5.00 52 6,732,847

57 WEMA BANK PLC. 29,702.34 0.77 1.32 53 974,781

BANKING 1,083 89,690,098

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

58 AFRICAN ALLIANCE INSURANCE COMPANY PLC 10,292.50 0.50 - 1 200

59 AIICO INSURANCE PLC. 5,405.56 0.78 -1.27 22 707,745

60 AXAMANSARD INSURANCE PLC 21,525.00 2.05 2.50 6 503,340

61 CONSOLIDATED HALLMARK INSURANCE PLC 3,000.00 0.50 - 0 0

62 CONTINENTAL REINSURANCE PLC 11,306.29 1.09 - 4 29,860

63 CORNERSTONE INSURANCE COMPANY PLC. 7,364.75 0.50 - 0 0

64 EQUITY ASSURANCE PLC. 7,000.00 0.50 - 0 0

65 GOLDLINK INSURANCE PLC 2,411.47 0.53 - 0 0

66 GREAT NIGERIAN INSURANCE PLC 1,913.74 0.50 - 0 0

67 GUINEA INSURANCE PLC. 3,070.00 0.50 - 0 0

68 INTERNATIONAL ENERGY INSURANCE COMPANY 
PLC

642.04 0.50 - 1 50

69 LASACO ASSURANCE PLC. 3,661.72 0.50 - 1 50

70 LAW UNION AND ROCK INS. PLC. 1,718.67 0.50 - 2 99,867

71 LINKAGE ASSURANCE PLC 4,000.00 0.50 - 1 20

72 MUTUAL BENEFITS ASSURANCE PLC. 4,000.00 0.50 - 2 1,000,010
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FINANCIAL SERVICES
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68 INTERNATIONAL ENERGY INSURANCE COMPANY 
PLC

642.04 0.50 - 1 50

69 LASACO ASSURANCE PLC. 3,661.72 0.50 - 1 50
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FINANCIAL SERVICES

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

73 N.E.M INSURANCE CO (NIG) PLC. 5,069.28 0.96 4.35 20 3,006,134

74 NIGER INSURANCE CO. PLC. 3,869.74 0.50 - 1 20

75 PRESTIGE ASSURANCE CO. PLC. 2,759.15 0.50 - 1 20
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PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

76 REGENCY ALLIANCE INSURANCE COMPANY PLC 3,334.38 0.50 - 1 20

77 SOVEREIGN TRUST INSURANCE PLC 4,170.41 0.50 - 1 10

78 STANDARD ALLIANCE INSURANCE PLC. 5,996.59 0.50 - 2 50,010

79 STANDARD TRUST ASSURANCE PLC 3,070.54 0.50 - 2 20

80 UNIC INSURANCE  PLC. 1,291.15 0.50 - 1 10

81 UNITY KAPITAL ASSURANCE PLC 6,933.33 0.50 - 1 20

82 UNIVERSAL INSURANCE COMPANY PLC 8,000.00 0.50 - 1 10

83 WAPIC INSURANCE PLC 6,691.37 0.50 - 10 6,327,213

INSURANCE CARRIERS, BROKERS AND SERVICES 81 11,724,629

S/N MICRO-FINANCE BANKS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

84 FORTIS MICROFINANCE BANK PLC 11,776.80 5.15 - 0 0

85 NPF MICROFINANCE BANK PLC 2,743.97 1.20 - 5 55,010

MICRO-FINANCE BANKS 5 55,010

S/N MORTGAGE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

86 ABBEY MORTGAGE BANK PLC 5,250.00 1.25 - 0 0

87 ASO SAVINGS AND LOANS PLC 7,370.87 0.50 - 0 0

88 INFINITY TRUST MORTGAGE BANK PLC 6,422.50 1.54 - 0 0

89 RESORT SAVINGS & LOANS PLC 5,664.87 0.50 - 2 210

90 UNION HOMES SAVINGS AND LOANS PLC. 2,949.22 3.02 - 1 70

MORTGAGE CARRIERS, BROKERS AND SERVICES 3 280

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

91 AFRICA PRUDENTIAL REGISTRARS PLC 6,200.00 3.10 0.98 62 3,270,395

92 CUSTODIAN AND ALLIED PLC 20,586.52 3.50 - 4 53,600

93 DEAP CAPITAL MANAGEMENT & TRUST PLC 780.00 0.52 - 0 0
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FINANCIAL SERVICES

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

94 FCMB GROUP PLC. 31,684.34 1.60 1.91 66 2,158,966

95 NIGERIA ENERYGY SECTOR FUND 411.91 552.20 - 0 0

96 ROYAL EXCHANGE PLC. 2,572.69 0.50 - 1 10

97 SIM CAPITAL ALLIANCE VALUE FUND 3,313.67 103.24 - 0 0

98 STANBIC IBTC  HOLDINGS PLC 151,900.00 15.19 - 11 37,912

99 UNITED CAPITAL PLC 13,620.00 2.27 0.89 88 4,375,418

OTHER FINANCIAL INSTITUTIONS 232 9,896,301

FINANCIAL SERVICES 1,404 111,366,318

HEALTHCARE

S/N HEALTHCARE PROVIDERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

100 EKOCORP PLC. 1,765.05 3.54 - 0 0
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HEALTHCARE

S/N HEALTHCARE PROVIDERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

101 UNION DIAGNOSTIC & CLINICAL SERVICES PLC 1,776.57 0.50 - 1 50

HEALTHCARE PROVIDERS 1 50

S/N MEDICAL SUPPLIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

102 MORISON INDUSTRIES PLC. 251.09 1.65 - 1 70

MEDICAL SUPPLIES 1 70

S/N PHARMACEUTICALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

103 EVANS MEDICAL PLC. 366.17 0.50 - 0 0

104 FIDSON HEALTHCARE PLC 2,865.00 1.91 0.53 11 159,600

105 GLAXO SMITHKLINE CONSUMER NIG. PLC. 21,776.91 18.21 -8.95 34 246,952

106 MAY & BAKER NIGERIA PLC. 1,156.40 1.18 - 7 73,166

107 NEIMETH INTERNATIONAL PHARMACEUTICALS PLC 1,412.60 0.90 - 2 10,070

108 NIGERIA-GERMAN CHEMICALS PLC. 556.71 3.62 - 2 70

109 PHARMA-DEKO PLC. 368.59 1.70 - 0 0

PHARMACEUTICALS 56 489,858

HEALTHCARE 58 489,978

ICT

S/N COMPUTER BASED SYSTEMS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

110 COURTEVILLE BUSINESS SOLUTIONS PLC 1,776.00 0.50 - 0 0

COMPUTER BASED SYSTEMS 0 0

S/N COMPUTERS AND PERIPHERALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

111 OMATEK VENTURES PLC 1,470.89 0.50 - 1 20

COMPUTERS AND PERIPHERALS 1 20

S/N ELECTRONIC COMMUNICATIONS SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

112 MTECH COMMUNICATIONS PLC 4,519.67 0.91 - 0 0
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ICT

S/N ELECTRONIC COMMUNICATIONS SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

ELECTRONIC COMMUNICATIONS SERVICES 0 0

S/N IT SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

113 COMPUTER WAREHOUSE GROUP PLC 6,741.29 2.67 - 0 0

114 NCR (NIGERIA) PLC. 970.92 8.99 - 1 70

115 TRIPPLE GEE AND COMPANY PLC. 796.88 1.61 - 1 70

IT SERVICES 2 140

S/N PROCESSING SYSTEMS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

116 CHAMS PLC 2,348.03 0.50 - 0 0

117 E-TRANZACT INTERNATIONAL PLC 25,200.00 6.00 2.04 7 628,379

PROCESSING SYSTEMS 7 628,379

S/N TELECOMMUNICATIONS SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

118 MASS TELECOMMUNICATION INNOVATIONS 
NIGERIA PLC

2,446.80 0.50 - 1 20

TELECOMMUNICATIONS SERVICES 1 20

ICT 11 628,559

INDUSTRIAL GOODS

S/N BUILDING MATERIALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

119 AFRICAN PAINTS (NIGERIA) PLC. 954.31 2.59 - 0 0

120 ASHAKA CEM PLC 47,095.70 21.03 - 17 116,418

121 BERGER PAINTS PLC 2,405.53 8.30 3.75 16 155,490

122 CAP PLC 25,284.00 36.12 - 4 1,166

123 CEMENT CO. OF NORTH.NIG. PLC 9,236.58 7.35 5.00 6 104,600

124 DN MEYER PLC. 308.75 0.95 - 1 15,000

125 FIRST ALUMINIUM NIGERIA PLC 1,055.18 0.50 - 0 0

Prices for Securities Traded as of 10/06/2016
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INDUSTRIAL GOODS

S/N BUILDING MATERIALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

126 LAFARGE AFRICA PLC. 364,437.69 80.01 - 40 105,981

127 PAINTS AND COATINGS MANUFACTURES PLC 784.99 0.99 - 2 1,470

128 PORTLAND PAINTS & PRODUCTS NIGERIA PLC 780.00 1.95 - 5 60,002

129 PREMIER PAINTS PLC. 1,277.97 10.39 - 1 50

BUILDING MATERIALS 92 560,177

S/N ELECTRONIC AND ELECTRICAL PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

130 AUSTIN LAZ & COMPANY PLC 2,256.91 2.09 - 0 0

131 CUTIX PLC. 1,453.09 1.65 - 4 95,000

ELECTRONIC AND ELECTRICAL PRODUCTS 4 95,000

S/N PACKAGING/CONTAINERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

132 AVON CROWNCAPS & CONTAINERS 991.76 1.45 - 0 0

133 BETA GLASS CO PLC. 21,613.79 43.23 - 2 260

134 GREIF NIGERIA PLC 393.57 9.23 - 0 0

PACKAGING/CONTAINERS 2 260

S/N TOOLS AND MACHINERY MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

135 NIGERIAN ROPES PLC 1,966.97 7.46 - 1 70

TOOLS AND MACHINERY 1 70

INDUSTRIAL GOODS 99 655,507

NATURAL RESOURCES

S/N CHEMICALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

136 B.O.C. GASES PLC. 1,544.27 3.71 - 0 0

CHEMICALS 0 0

S/N METALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

137 ALUMINIUM EXTRUSION IND. PLC. 2,144.57 9.75 - 0 0
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Disclaimer
This report is produced by the Research Desk of Cowry Asset Manage-

ment Limited (COWRY) as a guideline for Clients that intend to invest in 
securities on the basis of their own investment decision without relying 
completely on the information contained herein. The opinion contained 
herein is for information purposes only and does not constitute any offer 
or solicitation to enter into any trading transaction. While care has been 
taken in preparing this document, no responsibility or liability whatsoever 
is accepted by any member of COWRY for errors, omission of facts, and any 
direct or consequential loss arising from the use of this report or its contents.

In the Euro area, seasonally adjusted GDP rose quarter-on-quarter by 0.6% 
(and year-on-year by 1.7%) in Q1 2016, better than 0.2% quarterly growth recorded 
in the United States in the corresponding quarter. The broader European Union 
recorded a 0.5% (1.8% year-on-year) growth in the first quarter of 2016. Household 
final consumption expenditure rose by 0.6% in both the Eurozone and the E.U. and 
contributed positively to growth. Similarly, gross fixed capital formation and exports 
performed positively to offset increased imports. Also in the week, global oil and gas 
exploration and production activities declined, for the ninth consecutive month, as 
Baker Hughes reported a 1.33% month-on-month fall in worldwide rig count to 1,405 
in May 2016. United States rig count declined by 6.64% to 408 while Latin America’s rig 
count dropped by 7.39% to 188. However, the Middle East recorded a 1.82% increase 
in rig count to 391, Asia Pacific rig count grew by 6.14% to 190, while Africa’s rig count 
increased by 1.11% to 91 of which Nigeria’s rig count was unchanged at only 6. In a 
related development, crude oil prices rallied to 2016 record highs amid a 0.48% week-
on-week increase in net imports to 5.81 million barrels a day in the United States in 
addition to supply distruptions in Canada, Nigeria, Iraq, and Libya. According to the 
U.S. Energy Information Administration, unplanned global oil supply disruptions 
grew m-o-m by 0.8 million bpd to an average of about 3.6 million bpd in May 2016, the 
highest monthly level recorded since the agency started tracking global disruptions 
in January 2011. ICE Brent crude appreciated w-o-w by 5.95% to USD52.70 a barrel 
while Opec’s reference basket price climbed w-o-w by 6.89% to an eight months 
high of USD47.76 a barrel as at Wednesday. Meanwhile, Nigeria’s foreign exchange 
reserves increased week-on-week by 0.09% to USD26.40 billion as at Wednesday, 08 
June following increase in global crude oil prices. In another development, Central 
Bank of Nigeria published its Depository Corporation’s survey which showed signs 

Nigeria’s Foreign Exchange Reserves Improves on 
Higher Global Oil Prices…

Local Equities Shed Weight on Sustained 
Bearish Activity…

Minister of Labour, Dr Chris Ngige Checkmates 
Mass Sack in Banking Sector…

Naira Depreciates at Alternative Markets...

of an accommodative monetary policy stance in the month of April following 
increase in aggregate money supply in the economy. Broad money, M1, increased 
month-on-month by 1.26% (3.49% year-on-year) to N20.73 trillion as Net Domestic 
Assets (NDA) increased by 5.12% to N15.68 trillion while Net Foreign Asset (NFA) 
decreased by 9.11% to N5.05 trillion. At an annualised rate of 10.45%, growth in M2 
was slightly below 10.98% benchmark for 2016. The decrease in financial system 
liabilities followed a 1.42% increase in quasi money to N11.59 trillion and a 1.05% 
growth in narrow money, M2, to N9.14 trillion. Demand deposits and currency 
outside the banks increased by 1.21% and 0.21% to N7.69 trillion and N1.44 trillion 
respectively. The growth in liquidity reflected the 3% decline in Reserve money to 
N5.59 trillion as bank reserves declined by 3.17% to N3.82 trillion and currency in 
circulation decreased by 2.63% to N1.76 trillion. On the asset side, NDA rose on the 
back of a 2.86% growth in net domestic credit to N23.31 trillion which more than 
offset a 1.49% increase in other liabilities net to N7.63 trillion. On the other hand, 
decline in NFA followed decline in foreign exchange reserves fell m-o-m by 2.78% to 
USD27.09 billion and reflects less lattitude to stabilize the foreign exchange markets.

NIBOR Rises on Liquidity Strain amid OMO Sales, 
97.90% increase in SLF…

Cowry Weekly Stock Recommendations As At  Friday 10 June 2016

In line with our expectation, the local currency came under pressure as 
speculators scrambled for the U.S. dollar against the backdrop of foreign exchange 
policy uncertainty which continued to weigh on the markets. At the Bureau De 
Change and parallel market, the Naira depreciated by 5.51% and 5.43% to N364/
USD and N369/USD respectively. Howbeit, CBN clearing rate and interbank 
market rate closed flat at N197/USD and N199.10/USD respectively. In a related 
development, foreign exchange forwards contracts showed stability across 
most tenors amid improvement in foreign exchange reserves position. The 1 
month, 3 months, 6 months and 12 months dated contracts steadied at N201.46/
USD, N202.07/USD, N214.10/USD and N220.77/USD respectively. This week, 
in the absence of positive policy developments, we anticipate continued local 
currency depreciation against the USD at the alternative market segments. 

In the just concluded week, Nigerian interbank offered rates increased 
across the tenor buckets amid financial system liquidity strain. Central Bank 
of Nigeria conducted OMO sales worth N93.18 billion in 206-day treasury bills 
to partly offset OMO repayments worth N129.61 billion in 147-day treasury 
bills. Also, Standing deposit facility (SDF) increased by 23.64% to N616.13 
billion – suggestive of surplus banks’ unwillingless to lend to one another – 
while standing lending facility (SLF) increased by 97.90% to N102.89 billion as 
deficit units accessed the official window. NIBOR for overnight funds, 1 month, 
3 months and 6 months increased to 4.33% (from 3.27%), 9.04% (from 9.02%), 
11.87% (from 11.41%) and 13.25% (12.79%). Meanwhile, yields on the Nigerian 
Interbank True Treasury bills moved in mixed directions – yields on the 1 month 
and 6 months maturities fell to 3.33% (from 4.43%) and 9.08% (from 9.13%) 
respectively; while yields on the 3 months and 12 months maturities rose to 
7.42% (from 7.06%) and 11.83% (from 11.29%) respectively. This week, treasury 

The OTC market witnessed sell pressure amid strain in financial system 
liquidity, resulting in higher yields on most maturities. Week-on-week, the 
20-year, 10.00% FGN JUL 2030 debt lost N2.72 (yield increased to 14.08%); 
the 10-year, 16.39% FGN JAN 2022 bond declined by N1.69 (yield increased 
to 14%); the 7-year, 16.00% FGN JUN 2019 depreciated by N1.52 (yield rose to 
13.60%); while the 5-year, 15.10% FGN APR 2017 paper moderated by N0.33 
(yield increased to 10.94%). At the London Stock Exchange, traded FGN 
Eurobonds rebounded on renewed bargain hunting activity – the 10-year, 
6.75% FGN JAN 2021 paper, the 5-year, 5.13% JUL 12, and the 10-year, 6.38% 
JUL 12, 2023 bond appreciated by USD0.50 (yield fell to 7.01%), USD0.33 (yield 
declined to 5.18%) and USD0.76 (yield moderated to 7.24%) respectively. This 
week, Debt Management Office will auction federal government bonds (all 
re-openings) worth N105 billion on Wednesday, 15 June 2016, viz: 5-year, 

In the outgone week, the local equities haemorrhaged on sustained 
bearish activity. Consequently, NSE ASI and market capitalisation, declined 
by 145bps each to close at 27,232.62 points and N9.35 trillion respectively. 
In the same vein, most sectored gauges closed in negative territory – the 
NSE Banking Index, NSE Consumer Goods Index and NSE Industrial Index 
declined by 96bps, 187bps and 150bps to 276.29 points, 692.29 points and 
1,960.39 points respectively. Transacted volumes and Naira votes also fell by 
23.03% and 30.14% to 959.92 million shares and N7.87 billion respectively. Risk 
underwriter, Niger Insurance Plc (Q1 March 2016), posted a 29.16% decrease 
in gross earnings to N2.16 billion; while recording a profit after tax of N122 
million in 2016 (against a loss after tax of N281 million in 2015) following 
a 156.70% spike in reinsurance expenses to N147.39 million. This week, 
anticipate a mixture of bargain hunting and profit taking activities activities.

The minister of labour, Dr. Chris Ngige stired up controversy on Nigeria’s 
labour market liberal/deregulated status when he warned operators in the 
banking and telecoms sectors to desist from ongoing mass sack of staff or risk 
government withdrawal of their license insisting that banks and telcos must 
abide by the provisions of section 20 of the Labour Act. The Minister made 
the threat at the 105th International Labour Conference (ILC) in Geneva, 
Switzerland. Expectedly, the Nigerian Labour Congress (NLC) and the Trade 
Union Congress (TUC) pledged to align with the Federal government in 
ensuring an end to the incessant and abrupt retrenchment. We think that the 
government’s threat to withdraw the license of any bank or telecom company 
that flouts its order not to retrench staff was ill-advised and unnecessary. In 
the first place if the government’s intention is to preserve jobs in the banking 
and telecoms industries, a revocation of an operator’s license for retrenching 
some staff will mean that every other staff of the institution would be dismissed 
by virtue of the closure of the bank or telco. Secondly, threats of this nature 
create fears in the mind of investors particularly foreign investors as it gives 
the impression that Nigeria’s labour market is highly regulated. We advice 
the government to focus on addressing the critical economic challenges that 
have led to a slow down in the Nigerian economy and loss of revenue by the 
banks and telcos. On the security front, the federal government seem to have 
heeded our advice to adopt a two-prong approach to resolving the resurgent 
militancy in the Niger Delta as it opened discussion with relevant stakeholders 
from the region. It also declared a unilateral seize fire and withdrew military 
personnel from the villages. This reapproachment by government may have 
helped to avert the militants’ threat to launch missiles at some security and 
strategic locations in the country. Meanwhile, operatives of the State Services 
(DSS) in Kano State have arrested five persons allegedly connected to the 
creation of Islamic State in Iraq and Syria, ISIS training cells in the state.

Cowry Weekly Financial Markets Review & Outlook
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Local OTC Bonds Depreciate on Financial System 
Liquidity Strain…

15.54% FGN FEB 2020 bond worth N15 billion; 10-year, 12.50% FGN JAN 
2026 paper worth N40 billion; and 20-year, 12.40% FGN MAR 2036 debt 
worth N50 billion. In the current week, we anticipate a mixture of bargain 
hunting and profit taking activities amid limited liquidity conditions. 

bills worth N196.99 billion, viz: 91-day bills worth N35.10 billion and 149-day 
bills worth N161.89 billion will mature on Thursday, 16 June. We expect the 
inflows to boost financial system liquidity and thereby soften interbank rates. 
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How Disney found its way back to creative success

I
n strategy and innovation, 
the Walt Disney Co. and 
Warner Bros. are a study in 
contrasts.

Disney’s “Beauty and 
the Beast,” “Aladdin” and “The 
Lion King” were good draws 
during the 1990s, but box-office 
revenues have lagged in the 
new century. Meanwhile Pixar 
has produced blockbusters with 
“Monsters, Inc.,” “The Incredi-
bles” and “Finding Nemo.”

Robert Iger, Disney chairman 
and CEO, could have continued 
to try to infuse Disney animation 

VIJAY GOVINDARAJAN from within. But he realized that 
the best opportunities some-
times come through alliances. 
So in 2006 he struck a deal with 
Pixar’s then-CEO Steve Jobs to 
buy the company for $7.4 billion. 
And in 2009, Iger bought Marvel 
Entertainment for $4 billion.

Then Iger used the Pixar and 
Marvel purchases to convince 
George Lucas to sell Lucasfilm 
to Disney for $4 billion in 2012, 
which brought the “Stars Wars” 
and “Indiana Jones” franchises 
to the Disney fold.

The three acquisitions revi-
talized Disney’s creativity, en-

abling it to profit from the pur-
chased companies’ popular 
characters through theme parks, 
movies and toys. This strategy 
has been Disney’s great break-
through innovation.

This year Disney struck box-
office gold with “Star Wars: The 
Force Awakens,” “The Jungle 
Book” and “Captain America: 
Civil War.” In the first quarter, 
Disney “delivered the highest 
quarterly earnings in the his-
tory of our company, marking 
our 10th consecutive quarter of 
double-digit [earnings per share] 
growth,” Iger announced.

In comparison, Warner Bros. 
movies have faltered. The long-
awaited “Batman v Superman: 
Dawn of Justice,” which opened 
in April, reaped $166 million 
in its opening weekend, only 
to nosedive 69% in its second 
weekend.

WB’s approach to its films, 
particularly with its DC Com-
ics superheroes, might be sum-
marized as: If it worked before, 
it should work again. “Batman” 
(1989) was followed by six se-
quels. “Superman” (1978) also 
begat six sequels, culminating in 
“Batman v Superman.”

WB’s approach seems to be 
one of imitation. In response 
to the popular interconnected 
Marvel superhero adventure 
films such as “The Avengers,” 
WB is spinning a host of similar 
tales featuring its own DC army 
such as the upcoming “Suicide 
Squad,” “Wonder Woman” and 
“Justice League.”

True, you want to build suc-
cessful franchises into sequels. 
However, Disney has reinvented 
itself, while WB seems merely to 
be imitating Disney’s moves.

(Vijay Govindarajan is a 
professor at Dartmouth’s Tuck 
School of Business.) 

How we think about innovation at Cisco 

N
o one 
doubts that 
the future 
b e l o n g s 
to the “in-

ternet of things.” From 
drones to refrigerators, 
from giant industrial ro-
bots to tiny implanted 

STEPHAN MONTERDE medical devices, ma-
chines are communicat-
ing with other machines 
and accomplishing ever 
more sophisticated tasks. 
The challenge for Cisco 
and other companies is 
how to speed the process 
of innovation, especially 
as technological change 

threatens to upend our 
business models.

At Cisco, we’re learn-
ing through three initia-
tives:

INTERNAL DIVER-
SITY

A 2013 study found 
that companies with a 
diverse workforce “out-

innovate and outperform 
others.” This makes in-
tuitive sense (fresh ideas 
come from fresh faces), so 
at Cisco we try to bring to-
gether people with differ-
ent backgrounds to find 
new opportunities.

Innovation emerges 
naturally from the ten-
sions that exist between 
opposite viewpoints. For 
example, if some players 
within a team are risk-
averse (say, corporate 
risk managers) and oth-
ers aren’t (an innovation 
group), bringing them to-
gether will produce more 
viable ideas than if the 
group doesn’t collabo-
rated.

OUTSIDE EXPERTS
Including experts from 

other industries can offer 
similar problem-solving 
benefits. For example, we 
recently hired an expert 
from the high-end watch 
industry to help us devel-
op a program for custom-
ers in emerging markets. 
Tailoring solutions for 
customers in specific ge-

ographies was new to Cis-
co. We needed thinking 
from outside our walls.

PARTNERSHIPS
We believe partnering 

is one of the best ways to 
broaden our knowledge 
base. In the Open Ledger 
Project, IBM, Intel, Cisco 
and others have joined 
forces to explore new 
business possibilities for 
blockchain — a ledger 
developed to record and 
validate bitcoin transfers 
— that could allow any-
one to exchange anything 
that carries value (stocks, 
bonds, mortgages, car 
titles) securely, transpar-
ently and automatically.

Along with bringing 
many minds to the table, 
partnerships open up 
new sources of invest-
ment. Companies can 
share the costs of creating 
a new idea.

(Stephan Monterde is 
director of corporate de-
velopment at Cisco Sys-
tems.) 

31BUSINESS  DAYMonday 13 June 2016



Brought to you courtesy of First Bank  Nigeria 

Harvard 
Business 
Review

In association with

8 tips for freelancers negotiating new assignments
JON YOUNGER

MARK ESPOSITO, TERENCE TSE 
AND KHALED SOUFANI

Companies are working with consumers to reduce waste

C
onsumers are 
increasingly 
considering 
sustainability 
when choos-

ing what to buy.
Some retailers and man-

ufacturers have launched 
programs to encourage 
their customers not to 
discard products that still 
have value. By helping 
to extend the life of their 
pro d ucts,  co mpanies 
promise quality and du-
rability to consumers and 
burnish their reputations 
for being environmentally 
friendly.

For example, the Swed-
ish denim company Nudie 
Jeans offers free denim 
repair at 20 of their shops. 
The company even pro-
vides mail-order repair 
kits and online videos so 

MondayMorning

that customers can learn 
how to fix a pair of jeans at 
home. Nudie’s philosophy 
is that extending the life 
of a pair of jeans not only 
helps the environment but 
also provides more value 
to the consumer. When 
customers want to throw 
away their jeans, they can 
give them back to the store, 
which repurposes and re-
sells them.

Patagonia, the high-end 
outdoor clothier, has part-
nered with do-it-yourself 
website iFixit to teach 
consumers how to repair 
their clothing at home. 
The company also offers 
a repair program for their 
customers for a modest 
fee. Patagonia repairs 
about 40,000 garments a 
year in their Reno, Nevada, 
service center.

I
n the gig economy, 
freelancers and 
other so-called 
agile talent must 
learn to negotiate 

a fair rate for their work. 
Here’s some advice:

Remember, it’s agile. 
“Agile talent is expected 
to contribute on day one,” 
says Jody Miller, founder 
and CEO of the Business 
Talent Group. “Therefore, 
your negotiation should 
be based on a well-de-
fined, realistic and well-
communicated plan of 
what you can achieve, by 
when and how.”

Do your homework. 
Rana Strellis, a senior 
vice president at Baxalta, 
stresses the value of or-
ganizational knowledge: 
“When I reflect on ag-
ile talent and those who 
have been most success-
ful in negotiation and 
business performance, 
it’s the individuals who 
took the time to get to 
know the organization in 
advance — its business, 
strategy, values and rel-
evant news.”

Establish your value. 
As Breanden Beneschott, 
co-founder of Toptal, 
points out, “If you can 
make it indisputably 
clear that you’re at the 

top of your field and go-
ing to do a great job, you 
will have the leverage you 
need in order to negoti-
ate.”

Know the value of your 
work to the organization. 
“It’s fiscally irrespon-
sible to have every single 
skill that the company 
requires on staff,” Peter 
Lehman, an executive 
with Circumference Busi-
ness and Technology Ser-
vices, says. “Therefore, 
when negotiating it is im-
portant to remember that 
the organizations you are 

speaking to need you as 
much as you need them.”

Be open to alternative 
arrangements. Michael 
Solomon, co-founder of 
10x Management, says, 
“If [an organization] can’t 
cover the rate you want, 
can they provide you 
with something else that 
is valuable to you (equity, 
referrals, future business, 
attribution, etc.)?”

Build the relationship. 
Most leaders in the agile-
talent sector advise their 
freelancers to deliver in 
the short term but think 

long term. The objective 
should be to build a re-
lationship that offers re-
peat opportunities.

Be ready to turn right 
to go left. Imtiaz Patel, 
founder of startup IQ 
Workforce, reminds free-
lancers that “in some 
cases it might make sense 
to go with a lower rate if 
it will enhance your skill 
set and position you for 
more work in a certain 
area, allowing you to 
command higher rates in 
the future.”

Remember, it’s busi-

In Brazil, Adidas has run 
a shoe-recycling program 
called Sustainable Foot-
print since 2012. Custom-
ers can bring shoes of any 
brand into a store. Adidas 
then shreds the castoffs so 
that they can be used as 
alternative fuels and raw 
materials.

Discarded electronic 
equipment, or e-waste, 

presents another oppor-
tunity. In 2014, accord-
ing to one estimate, the 
world produced some 42 
million metric tons (46 
million tons) of e-waste, 
with North America and 
Europe accounting for 
8 million and 12 million 
metric tons respectively. 
E-waste materials include 
iron, copper, gold, silver 
and aluminum — at a val-
ue of about $52 billion. 
Electronics giants Best Buy 
and Samsung have pro-
vided e-waste take-back 
programs over the past few 
years, which aim to recycle 
old electronic components 
into new products.

(Mark Esposito, Terence 
Tse and Khaled Soufani 
are research fellows at 
Judge Business School at 
the University of Cam-
bridge, where Soufani is 
director of the Middle East 
Research Centre). 

ness. “Don’t take [the 
negotiation] personal-
ly,” says Jan Bergstrand, 
founder and CEO of Cool 
Co., the Swedish agile-
talent platform, “Busi-
ness is business. The will 
of the client to pay de-
pends on many things. 
It’s rarely about you as 
a private individual. Be 
professional.”

(Jon Younger is a part-
ner of the Agile Talent 
Collaborative.) 
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N

o country has suc-
cessfully transformed 
from poor to middle/
high-income economy 
without an advanced, 

diversified and efficient industrial 
sector.

Economic histories of Europe, 
North and Latin America, Asian Ti-
gers, China and even India buttress 
that countries at the middle or top 
ends of the global ladder today got 
to these heights by adopting home-
grown policies targeted at making 
manufacturing industries key growth 
drivers.   

Central to these policies were 
industries, which, against all odds, 
opened up latent sectors or subsec-
tors, and, in many cases, galvanised 
growth and pointed the way for 
others.

The United States had Ford Mo-
tors and Mc Cormick Harvesting Ma-
chine Co;  while Europe had DuPont 
and Friedrich Krupp AG.  

Nigeria’s government is currently 
planning to go the way of Europe, 
the Americas, the Asian Tigers and 
China, having already accepted 
to implement the much awaited 
import-substitution industrialisa-
tion, which aims to replace foreign 
imports with domestic production.

Key to this industrial strategy 
is the Dangote Group, which has 
traversed areas where even angels 
feared to tread.

“You cannot talk about manu-
facturing today in Nigeria without 
Dangote Group,” Matthew Ibea-
buchi, managing director of MD 
Services, a firm specialising in the 
production of chemicals, told Real 
Sector Watch.  

“One key thing the Group has 
done for Nigeria is to show investors 
the way,” Ibeabuchi said.

An objective analysis of Dangote 
Group must begin with its transition 
from import to manufacturing con-
glomerate. Dangote Group started 
in May 1981 as an importer of most 

Dangote Group: Key factor in Nigeria’s 
import-substitution ambition
ODINAKA ANUDU

of the goods it currently produces. 
But this took a dramatic turn in 
1999 after the country’s transition 
to civilian rule.

Real Sector Watch was told that 
the Group’s philosophy changed 
after a tour of Brazil, which focused 
on studying the emerging manufac-
turing sector of the country.

The visit clearly opened the eyes 
of the Group to opportunities yet 
untapped in Nigeria’s manufacturing 
sector, prompting it to transit into a 
full-fledged manufacturing operation.

The Group consequently em-
barked on an ambitious construc-
tion programme, initially focused 
on the construction of flour mills, a 
sugar refinery and a pasta factory. In 
2000 it acquired the Benue Cement 
Company from the Federal Govern-
ment and in 2003 commissioned the 
Obajana Cement Plant, which is Sub-
Saharan Africa’s largest cement plant.

Currently, the conglomerate is 
reputed as Nigeria’s biggest investor 
and most diversified Group, with 
products such as cement, sugar, 
noodles, salt, water, beverages, flour, 
fish, sacks, rice and tomato, among 
others, on its catalogue.

Checks show that Dangote Group 
opened up the cement industry 
through innovations and heavy 
investments, building plants in Oba-
jana, Ibese, Gboko and recently 
Okpella and Itori. As a pan-African 
investor, the Group has spread invest-
ments to more than 14 African coun-
tries, ranging from Ghana to Angola 
and Cameroon, among others.

With the Okpella and Itori’s plants’ 
six million metric tonnes (MT) each 
coming, Dangote Group could soon 
hit well over 40 million MT.

At the commissioning of the 
Okpella plant, Aliko Dangote, Af-
rica’s richest man and president of 
Dangote Group, highlighted that the 
new cement plant would increase 
the $3 billion the country had been 
saving from import-substitution in 
cement yearly.

According to Dangote, the new 
investment would raise the Group’s 
cement capacity to 41 million MT 
in Nigeria alone, vowing to keep 
up investments in Africa’s largest 
economy.

Apart from Dangote Group’s ex-
ploits in cement, which also includes 
price slash, its investment in sugar 
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opened up the once latent industry, 
earlier characterised by abandoned 
industries.

The National Sugar Develop-
ment Council (NSDC) said in 2014 
that investors were pumping $2.6 
billion into the sugar industry. Out 
of this Dangote Sugar led with $2 
billion, investing in six states in the 
country, through its Savannah Sugar 
in Numan, Adamawa State, North-
East Nigeria.  The Group targets 1.5 
million MT and expansion from 
current 6,500 hectare (ha) to 21,000 
ha, to produce 100,000 tonnes sugar 
annually by 2018.

Aliko Dangote has been em-
phatic that Africa’s biggest economy 
would end sugar importation be-
tween 2017 and 2018, once good 
policies that would continue to 
foster investments remained.

It is a shame that Nigeria still 
spends N3.6 trillion annually on salt 
importation.  It is also worrisome 
that there are still few players in the 
industry, mainly Royal Salt, Union 
Dicon and Dangote’s National Salt 
Company of Nigeria.

An analysis by TechNavio’s, a 
research firm, said few years ago that 

the salt market had grown consider-
ably, though with little local produc-
tion. The analyst said one key reason 
for the growth of the salt market was 
rising demand from chemical pro-
cessing firms in Nigeria and other 
African countries.

“But one thing should not be 
overlooked. Dangote opened up 
the salt industry. A good investor 
takes calculated risks, and these 
the Group has done. But more im-
portantly,  the Group goes where an 
ordinary investor thinks there won’t 
be profit,” said Patrick Egbuna, a UK-
based market watcher.

Apart from recently launching a 
$20 million tomato processing plant 
in Kano, which is currently sus-
pended on the back of fresh tomato 
scarcity, the Group has also pumped 
$1 billion into rice production.

Sani Dangote,  president of 
the Nigerian Agribusiness Group 
(NABG) and group vice president 
of Dangote Industries Limited, told 
BusinessDay recently that investors 
like Dangote Group needed better 
policies, criticising past policies 
which mixed backward integration 
and importation.

Exactly two months ago in Jo-
hannesburg, a South African mil-
lionaire and off-shore investor told 
this writer that if  Nigeria had had 
five corporate entities like Dangote 
Group before now, so many of its 
socio-economic problems would 
have been over.

The investor cited job creation, 
import-substitution, tax revenues to 
the government, foreign exchange 
earnings and increased manufactur-
ing capacity as areas where Dangote 
Group has supported Nigeria.

Analysts generally say Dangote 
Group has created more jobs than 
any private investor in the country, 
advising that with its doggedness 
in investing in virgin or abandoned 
industries, Nigeria needs to encour-
age the Group and other investors 
willing to help the country achieve 
import-substitution, self-sufficiency 
and job creation drive.
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Nigeria’s tough eco-
nomic terrain has 
forced local manu-

facturers to explore new rev-
enue routes to hedge against 
closures and bankruptcy.

More than 25 manu-
facturing companies have 
gone into the export mar-
ket in the last six to eight 
months to raise revenue 
and scarce foreign ex-
change. Companies such 
as Erisco Foods,Aristocrat 
Industries, Grey De Ko-
roun Nigeria, Louis Dreyfus 
Commodities Nigeria Lim-
ited, Deekay & Sons (Nig) 
Limited, Dag Motorcycle 
Industries Nig. Limited, 
and Givanas Industry Ni-

Manufacturers explore new revenue routes to beat tailback

laco, managing director, 
FrieslandCampina WAM-
CO Nigeria told Business-
Day.

Also, many manufactur-
ing companies have gone 
into mergers and acquisi-
tions within the last six 
months. While Coca-Cola 
has acquired 40 percent 
stake in Nigeria’s Chi Lim-

In 2014 the Federal 
Government intro-
duced the Automo-
tive Policy, asking 
manufacturers of 

automobiles to either 
manufacture or assemble 
vehicles, motorcycles, tri-
cycles and all automobiles 
in Nigeria. How is DAG 
Motorcycles keying into 
this policy?

We are actually an auto 
plant employing thousands 
of people in this country 
and assembling motor-
cycles in Isolo, Lagos, roll-
ing them out of the plant as 
completely built units. All 
the other so-called brands 
do not have assembly plants 
and I think government 
must take note of it, be-
cause all they are doing is 
to get the benefits, but they 
are not really generating 
employment. Anyway, I am 
not here to point fingers at 
anybody. But, I think it is 
not a level-playing field. 
People like us have invested 
a lot of millions of dollars 
in this country; we have 
created thousands of jobs, 
and there are people who 
are operating out of their 
houses without any assem-
bly plants. I think that is not 
fair. Government should 
take note of this and ensure 
that they comply; otherwise 
they should not get those 

benefits. 

Why are you in Ogun 
State? Do you have plans 
to establish or expand 
from Lagos into Ogun?

As I said earlier, Ogun 

State is a very special child, 
thanks to Alhaji Apelogun, 
who has given me what 
nobody else has given me 
in Nigeria. He has been 
fighting for the people in 
Ogun State. There is no 

dealer who has done that 
in Nigeria. I think the ex-
ample of this is what you 
see at today’s workshop. 
We donated N10 million 
to Ogun State government 
today. So, what we need to 

‘FX situation in Nigeria creates big 
opportunities for DAG Motorcycle’

ODINAKA ANUDU

Monish Lakhani is the managing director of DAG Motorcycle Nigeria. According to Lakhani, the current foreign 
exchange scarcity in Nigeria is a blessing for the firm’s brands. In this interview with RAZAQ AYINLA, he says 
that the DAG Motorcycle is expanding assembly plants to Ogun State.

geria Limited, among many 
others, are now exploring 
the West African market. 
Several others have recent-
ly gone into the processing 
of cocoa, cashew, animal 
skins (into leather) and 
have found their markets 
in China and the European 
Union, BusinessDay gath-
ered from manufacturers.

A number of manu-
facturers have innovated 
new products to expand 
t h e i r  l i n e s.  Ca d b u r y , 
FrieslandCampina WAM-
CO, Dangote Group and 
Coca-Cola, among many 
others, have recently in-
novated new products to 
stay ahead of competitors. 
In fact, apart from tomato 
paste production, Erisco 
now has 16 new lines for 

the packaging of sugar, 
milk, tea, coffee and other 
products.   

“We have launched 
into the area of affordable 
packs—N20 proposition 
and Three Crowns N40 
and N50 propositions, in-
cluding evaporated milk 
of both Three Crowns 
and Peak,” said Rahul Co-

Monish Lakhani

ited, Vita Foam is merging 
with Vono Products, just 
as Suntory is offering to 
take over the bottling and 
distribution of GSK’s flag-
ship drinks- Ribena and 
Lucozade- as well as part 
of Agbara manufacturing 
plant.

Lafarge Africa has in-
creased its stake in the 
United Cement Company 
of Nigeria (UniCem) from 
35 to 85 percent, while also 
proposing to completely 
take over Ashaka Cement 
to ensure profitability of 
the Gombe-based cement 
maker.

The equity interest is 
currently held by Egyp-
tian Cement Holdings B.V 
(ECH), an entity that is 
jointly owned by Lafarge-

Holcim Group and Lafarge 
Africa plc

Fidson Healthcare has 
also announced partner-
ship with   three United 
States’ firms for the market-
ing and distribution of its 
drugs in the Nigerian and 
ECOWAS markets.

“Fidson is truly excited 
about this collaboration 
with Immune Therapeutics 
and GB Pharma/AHAR. 
We know that success in 
this industry going into 
the future will be depen-
dent on having the right 
partnerships, and we could 
not have asked for better 
partners at this stage of 
our growth,” said Fidelis 
Ayebae, managing director, 
Fidson Healthcare plc, in a 
statement.

do now is to bring invest-
ments to Ogun State. When 
I say investments, I know 
they are long term propos-
als, which do not happen 
in a day. But, now, we are 
in the process of setting up 
another plant because we 
need to expand capacity. 
If we are bringing anything 
out of Lagos, the first place 
to berth is Ogun State, be-
cause it seems I have the 
backing of the government 
and our partners here. 

 How do you cope with 
the foreign exchange situ-
ation in the country, cou-
pled with perceived harsh 
economic conditions?

Coming to the perspec-
tive of the current economic 
situation, let me tell you 
clearly that we are going to 
have huge economic oppor-
tunities in Nigeria. I think all 
the small traders, dealers, 
importers that caused all 
the problems in the system 
are going to be flushed out. 
I commend the presidency 
for this bold move, for hold-
ing on to what they have 
said, because genuine busi-
nesses like us will prosper 
tremendously.  I think we 
are going to get the largest 
market share and we are 
going to capture the two-
wheelers market, and the 
three-wheelers space, going 
forward. We are also going 

to have a four-wheeler, but 
we need to fix certain things 
before that. We don’t want 
to jump into that. It is going 
to be a pure revolution in 
the transport industry in 
Nigeria like we have done 
in 60 countries across the 
world. 

What are your plans 
for the motorcyclists in 
terms of empowerment 
and safety? 

The reputation of ‘okada 
riders’  is ‘limbs are broken’.  
They are not properly treat-
ed when they are involved 
in accidents. So, we are now 
going to work on two as-
pects. One is road safety. We 
are going to train people to 
maintain safety standards, 
because we all come from 
different backgrounds, and 
levels of education. I will en-
sure that there is school for 
that to boost their images 
in the society. The second 
is hospital. We are going to 
build hospitals that will take 
care of the injured, but you 
will not be treated if you are 
under influence of alcohol 
or any other hard drugs. 

Was there any effect on 
your business when some 
states banned commercial 
motorcycling in Nigeria?

Not at all. In fact, it has 
increased our business, and 
Ogun state is an example 
of that. 
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the European Investment Bank 
(EIB) in Luxembourg which 
manages over €5 billion of our 
own funds targeted at invest-
ments in Africa, in addition to 
routine collaboration with the 
Secretariat of the European 
Council of Ministers, the Par-
liament and the Commission. 

I appreciate how com-
plicated our long history of 
relations with Europe have 
been. However much we may 
pretend to the contrary, the co-
lonial legacy will almost always 
colour the Euro-African part-
nership. But we cannot also 
overlook the fact that Europe 
is the most generous donor to 
Africa, underwriting 70 percent 
of the African Union’s budget 
annually. Europe provides 
ODA to Africa that exceeds 
the order of magnitude of €3.5 
billion annually. Europe, with 
its 500 million people and 
28 member countries, is the 
single largest trading block in 
the world. It is also the rich-
est single block in the world, 
with a GDP of US$18.5 tril-
lion, ahead of both the United 
States (US$18 trillion) and 
China (US$11.4 trillion).  Eu-
rope’s may be a rather aging 
population, and its economy 
of late has been struggling to 
come out of the doldrums, 
but it is nonetheless a region 
of considerable technological 
dynamism and innovation.

The New Europe, in spite of 
the growing army of so-called 
‘Eurosceptics’, is an enormous 
achievement. No one who has 
keenly followed the changing 
fortunes of the Old Continent 
can fail to be impressed with 
the extraordinary rebirth of 
this continent that had been 
torn by horrendous bloodlet-
ting twice in the span of a gen-
eration during the last century.  
There is a sizeable proportion 
of Europeans, particularly in 
Britain, who resent the idea 
of closer political integration, 
but they do not realise that 
it is a worthy price to pay for 
the peace and prosperity that 
the citizens of Europe have 
enjoyed since the Rome Treaty 
1958.

As an African, I have always 
been conscious of the fact that 

Burkina Faso, Cote d’Ivoire, 
Guinea Bissau, Mali, Niger, 
Senegal and Togo). These 
countries belong to the franc 
Zone and use the French-
backed franc as a common 
currency. Their treasuries are 
literally run from La Banque 
de France, with the French 
having first refusal for major 
government contracts. The 
other grouping within ECO-
WAS are the Lusophone nation 
of Cape Verde and the English-
speaking countries of Nigeria, 
Ghana, Guinea, The Gambia, 
Liberia and Sierra Leone.

It is a miracle that our re-
gion has surmounted so many 
divisions and suspicions to 
become one of the most suc-
cessful regional economic 
communities on the continent. 
Our region has established 
probably the most success-
ful regional architecture for 
regional peacekeeping and 
conflict-resolution. Some pro-
gress has been made in de-
mocratisation, human rights 
and the rule of law. But formi-
dable barriers remain in the 
area of trade and free flow of 
goods and services. One of the 
key objectives of ECOWAS is 
to increase the share of intra-
regional trade from the current 
level of 12% to some 40% by the 
year 2030. ECOWAS industrial 
policy aims to “maintain a solid 
industrial structure, which is 
globally competitive, environ-
mentally friendly and capable 
of significantly improving the 
living standards of the people 
by 2030”.

Nigeria, with its nearly 200 
million people, accounts for 75 
percent of the regional GDP. 
Our country aspires to be-
come an advanced industrial-
technological economy in the 
coming decades. The question 
before us is whether EPA with 
Europe will advance or hinder 
these national and regional 
economic aspirations.

During a November 2015 
lecture to the EU-Nigeria Busi-
ness Forum in Lagos, visiting 
EU Trade Commissioner Ce-
cilia Malmströmpassionately 
harped on the positive ben-
efits of EPA for Nigeria and 
ECOWAS. She argued that the 
creation of a free-trade area be-
tween our two regions will not 
only enhance trade but also 
bolster prosperity and jobs. It 
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using the ruse of trade, first, 
in human souls, and then by 
gunboat diplomacy. Some 
would insist that the days of 
informal empire are still with 
us, as exemplified by the iniq-
uitous web of informal empire 
that France has woven around 
like a Gordian over the nations 
of ‘Francophone’ West and 
Central Africa. Old attitudes 
and old prejudices die hard.

But let’s get back to the facts 
before us. Before now, African 
countries enjoyed a regime 
of non-reciprocal trade with 
Europe, in which our goods 
enjoyed basically duty-free 
access into European markets. 
That was before the rise of the 
World Trade Organisation 
(WTO). Under WTO, non-
reciprocity has been outlawed 
in international trade law. At 
the level of the ACP, we agreed 
with the EU more than a dec-
ade ago that we would begin 
a series of trade negotiations 
that will lead to a free trade 
area between our two regions. 
Ironically, the Europeans had 
expressed preference for a 
continent-to-continent ap-
proach to the trade negotia-
tions. But most of our countries 
insisted that that they would 
prefer to negotiate within the 
framework of existing regional 
economic communities. We 
ended up shooting ourselves 
in the foot, unwittingly splitting 
up our continent, to all intents 
and purposes. 

Over the past decade, the 
negotiations have been far 
from easy. In the case of ECO-
WAS, we had to await the im-
plementation of the Common 
External Tariff (CET) which 
was enunciated way back in 
2006, but only came into legal 
force as late as January 2015. 
When the EU had threatened 
to erect barriers against some 
commodities coming into 
their markets, Ghana and Côte 
d’Ivoire rushed to sign an in-
terim EPA arrangement so as to 
protect the traditional markets 
for their cocoa industry. 

The ECOWAS region is 
made up of fifteen countries 
in West Africa, comprising 
the eight Union économique 
et Monétaire Ouest Africaine 
(UEMOA) members (Benin, 
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because they were concerned 
with the interplay of econom-
ics, politics and institutions. 
They recognised that economic 
performance is shaped by insti-
tutional and politico-govern-
ance structures. Thus, Charles 
Soludo, former Central Bank 
governor, was right when he 
said that “You can’t create the 
new Nigeria, a post-oil competi-
tive economy without funda-
mentally altering the existing 
constitution.”Equally, you can’t 
tackle the deep ethnic divisions 
and tensions that threaten to 
tear Nigeria apart without re-
structuring the country. Not by 
creating empty regional bodies, 

but by devolving substantial 
powers to regional govern-
ments to engender competitive 
federalism and make Nigeria 
stronger!

Chief Emeka Anyaoku, 
former Commonwealth 
Secretary-General, has long 
advocated this change. And 
more prominent Nigerians are 
adding their voices, including 
former Vice President Atiku 
Abubakar, who made a strong 
intervention recently, saying 
the current political struc-
ture “has not served Nigeria 
well.”Now, you would expect 
APC, a “progressive” party, 
which promised to “amend 
the constitution and devolve 

would also help drive the di-
versification of our economies 
that is so essential to building a 
more prosperous Africa. 

Those who insist that Eu-
rope stands to gain more from 
the EPAs than Africa have a 
point. According to some es-
timates, EU stands to gain a 
stupendous €100 billion in 
increased exports into our 
continent while our continent 
may experience only an ad-
ditional €50 billion in trade-
creation. For countries like 
ours, non-oil exports constitute 
a mere 5 percent of our total 
exports. What is more, Europe 
maintains a formidable array 
of standards and sanitary and 
phyto-sanitary requirements 
that might be a herculean task 
for many of our countries to 
meet up with. 

There is also the welter of 
subsidies that underpin the 
European Common Agricul-
tural Policy (CAP) that might 
make it more difficult for our 
peasant farmers to compete 
on fair and equal terms with 
European farmers. I used to 
joke to my Dutch friends that 
typical Friesland cow, weigh-
ing one ton, enjoys a better 
standard of living than the 
average Nigerian. The Euro-
peans would insist that there 
are possibilities of escape 
clauses being built into the 
EPAs to ensure that local live-
lihoods are protected while 
fledgling industries will be 
able to enjoy some measure 
of protection within some 
agreed periodicity.

West Africa accounts for 
more than 42% of total trade 
between the EU and Africa. 
It is therefore no surprise 
why Europe attaches much 
importance to reaching 
an agreement on EPA with 
ECOWAS. They are the sup-
pliers of a large part of our 
industrial machinery while 
our region accounts for a 
large part of the imports of 
agricultural and fisheries 
products. European annual 
exports to ECOWAS stand 
at approximately €35 billion 
while our exports to the EU 
account for €40 billion.

For my part, I believe now 
is the time to bring the long 
drawn-out saga to a close. 
Our monocultural depend-
ence on oil has proven to be 

more of a curse than a bless-
ing. The diversification of our 
economy is an imperative 
that we must pursue with 
zeal and conviction. Devel-
oping new tradable com-
modities and securing global 
markets must be a part and 
parcel of our long-term 
development strategy. For 
better or worse, we share a 
continental neighbourhood 
with Europe and we share a 
destiny dictated by the forces 
of history, geography and 
geopolitical necessity. 

To be brutally honest, the 
Europeans themselves have 
not shown themselves to be 
men of good faith, if truth 
be told. I had occasion to sit 
in the same room with suc-
ceeding trade commission-
ers from Peter Mandelson of 
Britain to Karel De Gucht of 
Belgium. They approached 
the trade negotiations with 
iron fists like Roman Emper-
ors dishing out diktats to the 
hoi-polloi of the conquered 
territories. I always asked 
myself quietly, “My, God, do 
they think we are damned 
fools, these people!”

For the past two years, no 
agricultural products from 
Nigeria have been allowed 
access to European markets, 
ostensibly because our prod-
ucts do not meet EU stand-
ards. For 50 years of doing 
business with Europe, they 
never knew our products 
did not meet their standards. 
Until now. It is difficult not 
believe that these are not 
punitive measures being 
meted out on our country for 
our failure to ratify the EPA 
agreement and for seeming-
ly holding ECOWAS hostage. 
Commissioner Malmström 
was dangling the sum of €6.5 
billion as the sum of the de-
velopment fund that would 
be provided to West Africa 
if we agreed to finalise the 
negotiations. We have been 
suitably unimpressed.

Whilst I will insist that we 
must never, under any cir-
cumstances, be stampeded 
into reaching an agreement, 
we must put on our thinking 
caps and make enough con-
cessions to reach an agree-
ment that is fair and just and 
in  the interest of our nation 
and of West Africa as a whole. 

There are no perfect treaties 
anywhere in the world, and 
least of all in the trade area. 
It is sometimes advisable to 
take the plunge while putting 
in enough escape clauses 
to ensure that we have the 
room to renegotiate aspects 
that do not harmonise with 
the welfare of our people or 
our vital economic interests. 

I take a cue from the expe-
rience of Singapore, when, at 
a difficult time in the history 
of his country, Lee Kuan Yew, 
the nation’s founding-father 
and first prime minister, took 
the solemn decision to open 
up his country’s economy to 
the outside world. Singapore 
suffered at the beginning, 
but in the end, the country 
was the better for it. Compe-
tition forced the Singaporean 
business community to in-
novate and improve or per-
ish. The pressures of global 
competition can be an enor-
mous burden; but they can 
also be a boon for progress. 
Today, Singapore is home 
to nearly all the Fortune 500 
companies.  Without pos-
sessing any oil of its own, 
the Singapore Petrochemical 
Complex on Jurong Island is 
the third largest in the world, 
producing more than 1.5m 
barrels of refined petroleum 
per day. 

Singapore stands at the 
cutting-edge of the high-
tech sector, a global leader 
in water purification, en-
vironmental technology, 
pharmaceuticals and ICT. 
Singapore welcomed for-
eign businesses, traders and 
investors from Europe and 
elsewhere to come and do 
business in their country.  

They subjected their own 
local industries to the pres-
sures of global competi-
tion while investing in hu-
man capital, nurturing the 
skills of their young people 
and building an enabling 
environment for common 
prosperity. Above all, they 
strengthened the capacity of 
their ‘watchman state’ in terms 
of rigorous institutions that 
regulate the economy and en-
sure that it works for the good 
of the people and the future 
of Singapore. It is the stuff of 
which economic leadership 
is made.

power”, to lead the reform in 
the national interest. But, ap-
parently not; they have other 
priorities!

But, and here is my point, 
APC would be committing 
political suicide unless it makes 
serious efforts towards political 
reform before 2019. In a piece, 
“APC faces an uncertain future: 
It must unite or die” (Business-
Day, 20 July 2015), I argued that 
to retain the presidency in 2019, 
APCmust maintain its North 
and South-West alliance. This, 
I posited, was because Buhari 
and his party were too unpopu-
lar in the South-East and South-
South to win in the two zones. 
Today, the anti-Buhari/APC 
sentiments in the South-South 
and South-East are even more 
deeply entrenched, and, unless 

there is a miracle, APC doesn’t 
have a snowball’s chance in hell 
of winning in the two zones in 
2019. So, as I argued then, I say 
again: APC must strengthen the 
North/South-West alliance that 
gave it victory in 2015 if it wants 
to retain power at the centre 
in 2019.

Yet, no geo-political zone is 
more vociferous about political 
restructuring than the South-
West. For the South-West, re-
structuring Nigeria is an article 
of faith, a desideratum.

 The Yoruba leaders who 
voted for Jonathan in 2015 
did so because he promised 
to implement the report of 
the National Conference. Re-
member how Jonathan quickly 
convened a Federal Execu-
tive Council meeting during 

the campaigns to approve the 
report? It was to reassure the 
Yoruba leaders. Of course, in 
the end, the powerful counter-
vailing force of Jonathan’s un-
popularity offset his gains in the 
South-West. But PDPstill won 
42 percent of total votes cast in 
the zone as against APC’s 56per-
cent. APC’s victory can hardly 
be described as a landslide!

But 2019 will be a different 
ballgame. In my view, the issue 
of restructuring will assume 
prominence in the electoral 
politics of the South-West in 
2019. Today, APC’s South-West 
leaders, who have advocated 
political restructuring all their 
political lives, have suddenly 
gone quiet now that their party 
controls the centre. 

The annulment of June 12 

1993 election and Abiola’s man-
date, on which they harangued 
every past federal government 
since 1999, is also hardly men-
tioned now that their party 
controls the federal govern-
ment. The hypocrisy and op-
portunism of APC’s South-West 
leaders will be remembered in 
2019. So will Buhari’s antipathy 
to political restructuring, which 
may cost APC the South-West 
and, inevitably, the presidency!

To borrow the immortal 
words of President Buhari, this 
column belongs to everybody 
and belongs to nobody, with 
no party affiliation whatsoever! 
So, my honest advice to APC is 
to shun hubris and be sensitive 
to the body language – yes, that 
famous phrase – of the people. 
A word is enough for the wise!
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SMEs catch cold as Nigerian 
economy sneezes
A

t the boisterous 
Computer Vil-
l a g e  i n  L a g o s 
last Wednesday 
a phone retailer 

Samuel Adindu sat on a stool 
watching as people passed.

It was 2 pm and the scorch-
ing heat of the sun was hitting 
him like a sledgehammer.

He had opened his shop at 
7 am, but spent the next four 
hours playing chess.

At 1 pm Adindu had grown 
tired of chess. He was also, 
expectedly, hungry. He did 
not have a breakfast at home 
as he had hoped that a certain 
‘Good Samaritan’ would buy 
at least a phone charger for 
N300 to N500 one hour after 
he had opened his shop. At 
least this would be enough for 
breakfast.

But he was wrong. Seven 
hours on, nobody noticed 
his prominently sited shop, 
packed with phones and their 
accessories.

Across the road were Adin-
du’s co-players who had left 
chess to look for customers. 
They would playfully tug the 
dress of women passers-by in 
a bid to lure them into buying.

The ladies would hurl 
abuses on them. Strong ones 
would hit the mischievous 
male traders lightly or throw 
their fists into the air to ward 
off the ‘troublers’.

Adindu stood, watching 
and smiling weakly, on an 
empty stomach.

“We are stranded here,” 
Adindu told Start-Up Digest, 
while narrating his experi-
ence.

“It is bad enough that you 

come to your shop but will not 
find anyone to buy.”

“I have a lot of mouths to 
feed. Will I tell them stories 
when I get home? Do five-
year-olds understand that 
nobody bought anything from 
you?” he asked.

“Everyone tells me there is 
no money in the country now. 
People want to buy, but how 
will they spend when many of 
them are owed salaries arrears 
for months. People buy from 
here and sell in other states, 
so if governments and even 
private companies are not 
paying them salaries, how will 
they buy?” he asked.

Nigeria, Africa’s largest 
economy, is tottering towards 
recession as the country saw 
a negative growth in the first 
quarter of 2016, according to 
the country’s statistics bureau.

More than 27 state gover-
nors in Nigeria today cannot 
meet basic obligations to their 
citizens, particularly civil ser-
vants, owing to over 50 percent 
drop in oil revenue, occa-
sioned by crash in oil prices. 
Oil revenue provides 90 to 95 
percent of foreign exchange 
and 75 percent of revenue for 
Nigeria.

Private companies are cur-
rently squeezed by unfriendly 
policies, which have made a 
number of them owe workers’ 
salaries for months. Hundreds 
of thousands of jobs have been 
shed by these businesses in 
the last 10 months.

“A lot of them that have 
sacked in the last eight to 12 
months are SMEs,” said Ike 
Ibeabuchi, managing director 
of Abuja-based MD Services 
Limited, a small-scale chemi-
cals maker.

“This is understandable, as 
up to 90 percent of businesses 
here are SMEs. Again, these 
businesses are often the worst 
hit in a situation like this,” 
Ibeabuchi said.

Apart from lack of policy di-
rection by the current govern-
ment, the economy has faced 
the biggest foreign exchange 
crisis (FX) in its history.

The Federal Government 
had spent several months 
gambling on the FX regime 
to adopt.

According to Kaduna 
Chamber of Commerce, In-
dustry, Mines and Agriculture 
(KADCCIMA), the Organised 
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Private Sector (OPS), mainly 
micro, small and medium 
enterprises, lost N1.46 trillion 
between July and December 
2015, while the leadership of 
the country dithered on FX 
policy.

“To avoid the risk of indus-
trial closures, such foreign 
exchange policy needs to be 
avoided,” Abdul-Alimi Bello, 
president, Kaduna Chamber 
of Commerce, Industry, Mines 
and Agriculture (KADCCI-
MA), said at the heat of the 
crisis in February, 2016.

The increase in the price 
of fuel has also raised SMEs 
operations cost. Unfortunately 
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it is difficult for the operators 
of small businesses to transfer 
all or some of the burdens to 
consumers, whose purchasing 
power has dropped consider-
ably.

Ola Rotimi, operator of a 
fast-food joint in Port Har-
court, told Start-Up Digest 
recently that he tried to raise 
the cost of a plate of food from 
N500 to N700 but was disap-
pointed when his customers 
stopped coming.

“They suddenly disap-
peared,” Rotimi bellowed.

 “I had to lower my prices 
and then paste a notice on 

the wall before they returned. 
But that was after I had gone 
out to look for them. I use fuel 
regularly and need to raise my 
prices to reflect the situation, 
but this has hit a brick wall,” 
he said.

For Greatsheyi Akintunde, 
chairman of Nigerian Associa-
tion of Small Scale Industries 
(NASSI), Ondo State chapter, 
this is generally bad news for 
small businesses, especially 
those in the productive sector.

Akintunde said many 
scale-scale industries could 
shed jobs and may not survive 
the increasingly harsh busi-
ness environment.  
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A
s  N i g e r i a 
struggles to 
ra i s e  t a x e s 
in the face of 
dwindling oil 

revenue, experts have 
s a i d  t h e  g ov e r n m e nt 
could look to the micro, 
small and medium en-
terprises (MSMEs), given 
that over 75 percent of 
them are not in the tax 
net.

But they warn that gov-
ernments at various lev-
els must create the right 
environment for them 
to thrive before levying 
taxing.  They add that 
various levels of govern-
ment must appreciate 
that MSMEs are not cash 
cows, as they are mostly 
hit by the current eco-
nomic crunch.

At a taxation round-
table held by the Lagos 
Chamber of Commerce 
and Industr y  (LCCI), 
Theophilus Emuwa, part-
ner at Aelex, said MSMEs  
must know  of various 
taxes they need to pay 
so as not to be taken by 
surprise.

“Tax compliance in 
Nigeria is difficult. Nige-
ria is 3rd most difficult 
economy for tax com-
pliance by willing tax 
payers,  ranking 181st 
out of 189 economies in 
the 2016 Ease of Paying 
Taxes Survey conducted 
by PwC and the World 
Bank,” Emuwa said.

Emuwa said SMEs are 
requested to pay 30 per-
cent  of profits as com-
pany tax,  adding that 
this is to be paid within 
two months of filing tax 
returns

He said in default, the 
MSME could be required 
to pay interest at bank 
lending rate, plus 10 per-
cent per annum of the tax 
payable in addition to the 
tax due to it.

He said businesses 
must be aware of  the 
withholding taxes on in-
terest, dividends, rent, 
and royalty, among oth-
ers, adding that with the 
dwindling state of rev-
enues of the Federal Gov-
ernment and almost all 
states, MSMEs must know 
that it may no longer be 
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pressure on them.
They are also hard hit 

by continued poor infra-
structure and technology, 
which have become obvi-
ous barriers and prevent-
ed them from creating 
good jobs for Nigerians.

“I can tell you that in 
the last 14 months, taxes 
have increased from 39 
to 57. Nine taxes are from 
the federal, 21 from states 
and 27 from local gov-
ernments,” said Yinka 
Oyinlola, CEO, Nigeria 
Leadership Initiative at 
the FATE Foundation 
Dialogue Series held re-
cently in Lagos.

Multiplication of taxes 
has continued to pose se-
rious challenges to start-
ups and small businesses 
as there is yet no harmo-
ny in taxation among the 
three tiers of government.

M a h m u d  O t h m a n , 

Nigeria is bedeviled 
by high youth un-
employment, esti-

mated at over 50 percent.
T h e  s i t u a t i o n ,  d e -

scribed as a time bomb, 
has created a lot of socio-
economic crises in the 
country, ranging from 
armed terrorism to mili-
tancy.  

Owing to the threat 
posed by the hydra-head-
ed problem, the CMS 
Grammar School’s Old 
Grammarians’ Society 
met recently to proffer 
solutions to it.     

At  the CMS Gram-
mar School Job/Career 
Summit to mark its 157th 
Founders’  Day of  the 
school in Lagos,  speak-
ers called on governments 
at all levels to double 
their efforts in creating 
enabling environment 
for productivity and job 
opportunities for young 
Nigerians.

Others said entrepre-
neurship was the only 
way forward in the face of 
chronic unemployment 
situation.

Dennis Osah, chair-
man of the summit and 
representative of 1960 Set 
of the Old Grammarians’ 
Society, identified job 
creation as a responsibil-
ity of governments, which 
had been neglected over 
the years.

Osah said 80 percent of 
young Nigerians were un-
employable, owing to lack 
of basic infrastructure in 
the country. He wondered 
why Nigerians that stud-
ied abroad, particularly in 
the United Kingdom and 
United Stated of America, 
were more employable 
than the citizens of those 
countries while those at 
home were said to be un-
qualified.

He urged governments 
at all levels to create the 
enabling environment for 
business and learning.

“Nigerian families are 
regarded as the most brave 
and productive in the UK. 
That is why the American’s 
Republican presidential 
candidate, Donald Trump 
wanted Nigerians out of 

business as usual.
Nigerian MSMEs are 

overburdened by taxes 
as economy piles more 

L-R: Ibrahim  Kwargana, executive  director, public sector, Union Bank; Pius  Damlak, chief judge of 
Plateau State; Lola Cardoso, head of group corporate strategy, Joe  Mbulu, Union Bank, director, trans-
formation, Union Bank plc, and Patricia Pam, rep. of state coordinator, Inclusive Friends(NGO), at  the  
branch unveil  of Union Bank, in Jos,  Plateau State.

council member of LCCI 
and consultant for AG 
Leventis, told Start-Up 
Digest recently that it 
was laughable that local 
government authorities 
would visit public liabil-
ity firms, demanding ir-
relevant charges such as 
radio and television fees.

“The problem is that 
o n c e  y o u  c h a l l e n g e 
them, they go to cus-
tomary court. Decree No 
21of 1998 spells out taxes 
payable to each level of 
government.   Most of 
the taxes they collect to-
day are illegal. There is 
a provision for a local 
government, because of 
its peculiarity, to come up 
with a specific levy. But 
due to indiscipline, local 
governments come up 
with all forms of taxes,” 
Othman said in an inter-
view.

the United State. The gov-
ernments should create 
enabling environment for 
businesses and learning 
by providing basic infra-
structure such as power,” 
Osah stated.

He thanked Lagos State 
Government for establish-
ing the Ministry of Wealth 
Creation and Employ-
ment and called on other 
states in the country to 
emulate the initiative.

In his remarks, Baba-
tunde Durosinmi-Etti, 
Lagos State Commission-
er for Wealth Creation 
and Employment, said 
the ministry was opened 
for an inclusive partner-
ship with stakeholders 
to achieve sustainable 
wealth creation among 
young unemployed popu-
lation residing in Lagos.

The commissioner who 
was represented by Ye-
tunde Adewumi, head of 
partnership at the min-
istry, lamented the high 
rate of unemployment in 
the country, adding that 
the Lagos government 
was determined to tackle 
the problem to change 
the trend. He advised the 
youth in the state to take 
advantage of the various 
initiatives of the minis-
try, such as trainings and 
loans for young entrepre-
neurs to enhance their 
careers.

Ad e d a p o  Fa s ha nu , 
president, Old Grammar-
ians’ Society, urged the 
government to sustain 
its current drive to cre-
ate jobs for the teeming 
youth through its newly 
established Ministry of 
Wealth Creation and Em-
ployment. Fashanu said 
the association was ready 
to partner with the minis-
try to create wealth for its 
young members.

“We appreciate the 
laudable efforts of the La-
gos State Governor, Akin-
wumi Ambode to create 
wealth for the youth in the 
state  by establishing the 
Ministry of Wealth Cre-
ation and Employment. 
It is an initiative we are 
proud to associate with to 
create sustainable wealth 
for the young members 
of the Old Grammarians’ 
Society,” Fashanu stated.

I can tell you that 
in the last 14 

months, taxes have 
increased from 39 
to 57. Nine taxes 

are from the federal, 
21 from states 

and 27 from local 
governments
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Ogun State govern-
ment has taken 
giant strides in 
boosting health-

care delivery to its people 
by becoming the first state 
to adopt the SafeCare initia-
tives, targeted at improving 
standards and periodically 
upgrading facilities at hos-
pitals across the state.

At a day workshop 
tagged “Adoption of Saf-
eCare for quality improve-
ment in Ogun State” Njide 
Ndili, country director of 
PharmaAccess, owner of 
SafeCare Initiatives, says it is 
a good thing that Ogun State 
is adopting the standard.

Ndili says the standard will 
be used to benchmark the 
quality of healthcare facilities 
that is being given across the 
Ogun, saying, “It is very instru-
mental, it is very fundamental 

Ogun boosts healthcare delivery with 
adoption of SafeCare initiatives

because this is the first state 
adopting the standard. Ogun 
state is setting a very good ex-
ample. I think it is something 
to be commended.”

Health is wealth, goes 
a saying; and it is also said 
that no nation can meet its 
desired goal of economic 
growth and development 
without an effective health 
system that ensures its citi-
zenry are in good physical 
and mental condition.

One of the objectives of 
the PharmAccess Founda-
tion is to support doctors, 
nurses and other caregivers 
working in the poorest parts 
of the world.

Olamide Okulaja, a con-
sultant with IFC/World Bank 
Group representing the Af-
rica Heath Market Equity 
(AHME) consortium, says 
the Group is assisting Ogun 
State in the implementation 
of the Araya Scheme.

CBN, banks, MFBs agree to raise financial 
inclusion rate to over 70% before year end

Landlords edgy as job losses deepen crisis in rental market

C
entral Bank of 
Nigeria (CBN) 
has extracted 
c o m m i t m e n t 
from the Deposit 

Money Banks and Micro-
finance Banks on targets 
of bringing in additional 6 
million Nigerians into the 
financial system through 
financial literacy and im-
proved lending.

This will raise Nigeria’s 
financial inclusion rate by 
an additional 8 percent from 
the current 60.5 percent by 
the end of the year, and also 
possibly surpass the 80 per-
cent, year 2020 target.

Briefing recently on 
the outcome of the Bank-
ers Committee meeting in 
Abuja, Agnes Tukunbo Ajayi, 
CBN director, banking super-
vision, said the Committee 

As the economic 
downturn in Ni-
geria continues 
to take its toll on 

various sectors of the econ-
omy, the rental market has 
been thrown into deeper 
crisis by the gale of job 
losses in the banking sec-
tor, particularly, leaving 
many landlords, especially 
those of luxury serviced 
estates, on edge.

General unemployment 
arising from declining in-
dustrial activity and dimin-
ishing household income 
have made it pretty difficult 
and, in some cases, impos-

discussed financial inclu-
sion, which is quite critical to 
the economy today.

“As at today, we have a 
financial inclusion rate of 
60.5 percent, and recall that 
the target is that by 2020, we 
should have 80 percent of 
the population included.

“The Central Bank has 
agreed targets with com-
mercial banks and also Mi-
crofinance Banks and by 
the end of this year, 2016, we 
hope and working towards 
increasing the inclusion to 
rate by 8 percent,” Ajayi told 
journalists.

“That means about an 
additional 6 million people 
to be covered, and strategies 
have actually been mapped 
out, milestones to achieve 
that target by the end of this 
year,” she said.

For instance, the banks 
and microfinance banks 
have been given targets 

sible for some tenants to 
meet their rent obligations 
to their landlords, leading 
to high incidence of default 
in rent and service charge 
payment.

The housing market 
generally has been expe-
riencing dull moments 
with weakening demand, 
an over-supply and high 
vacancy factor, which Bis-
marck Rewane, CEO, Fi-
nancial Derivatives Com-
pany Limited, estimates 
at 42 percent, up from 27 
percent 12 months ago.

Besides the job losses, 
Rewane explains that the 
vacancy factor is also a 
function of market reac-

for savings, credits, access 
points and so many other 
things, she said.

“I think one other thing 
that is important is that in or-
der to achieve these targets, 
there have been agreements 
to move away from the tradi-
tional access points to more 
electronic points and things 
like that,” according to Ajayi.

She said another impor-
tant agreement reached 
with the commercial and 
microfinance banks, which 
would also help bring more 
financial excluded citizens 
into the system, was a link-
age model, she said would 
simply enable the com-
mercial banks lend to the 
microfinance banks and 
they would on-lend to their 
customers in the remotest 
parts of the country.

“The banking commu-
nity hopes that this will to a 
large extent enhance finan-

tion to high rent in the ex-
pensive areas, citing Ikoyi, 
Victoria Island and Lekki, 
all in Lagos, where both 
residential and commercial 
properties are affected.

Due to falling oil prices, 
uncertainty in the federal 
government’s forex policy 
plus other monetary and 
macro-economic policies 
which have all shrunk eco-
nomic activities and re-
duced company earnings, 
many workers in oil and 
gas, banking, manufac-
turing sectors have been 
thrown out of job.

Rewane predicted in 
one of his monthly eco-
nomic reviews that, given 

cial inclusion in the country,” 
Ajayi said.

Emeka Emuwa, manag-
ing director, Union Bank, 
who equally spoke on the 
outcome of the meeting, said 
other topic discussed that 
could equally help achieve 
those agreed targets was 
around communication and 
financial literacy, and that 
the banks agreed to be doing 
much more to support the 
financial inclusion targets 
so that people know exactly 
what the industry was doing.

“And in the case of finan-
cial literacy, it is better for 
people to get better educated, 
better understand of what is 
happening in the financial 
world. We felt that it is im-
portant that we engage the 
media to help raise their 
own financial understand-
ing for the public at large to 
also raise their own financial 
understanding,” Emuwa said.

the early signs which have 
shown that there were still 
more reasons to tighten the 
belt in the year, demand 
for real estate was going to 
remain weak in the next six 
to 12 months.

Many of the people who 
lost their jobs are tenants 
and homeowners in ser-
viced estates where they 
pay either rents or service 
charge or both, but can no 
long meet up. “A lot of the 
tenants who used to meet 
their obligations in terms of 
rent and service charge are 
now defaulting,” says Femi 
Akintunde, CEO, AMFa-
cilities Limited, a facilities 
management company.

L-R: Kalu Idika Kalu, former minister of finance and chairman of the occasion; Hakeem Bello-Osagie, chairman, Board of 
Directors, Etisalat Nigeria and president, Kings College Old Boys Association; Udoma Udo Udoma, minister of budget and 
economy planning, and Alex Ekwueme, former Vice President of Nigeria, during a business networking lunch by Kings 
College Old Boys Association, with theme; the 2016 Budget, at Federal Palace hotel, Lagos.

ONYINYE NWACHUKWU, Abuja

CHUKA UROKO

… rent default, vacancy factor on the rise

... agree on minimising workers sack as economic crunch bites

BALA AUGIE

Price of cooking gas hits 
N3,600 per 12.5kg cylinder

Price of Liquefied Pe-
troleum Gas (LPG), 
otherwise known as 
cooking gas, has hit 

N3,600 per 12.5kg cylinder, 
fuelling concerns that the 
price is poised to spike be-
yond the reach of the aver-
age Nigerian soon.

Stakeholders are worried 
that the price may touch 
N4000, if nothing is done 
early enough to arrest the 
situation.

The problem with the sup-
ply of the product is alleged 
to have been caused by the 
inability of the LPG vessel from 
the Nigeria Liquefied Natural 
Gas, Bonny Island, to discharge 
its product into the NOJ Jetty in 
Apapa, Lagos, thereby creating 
an avenue for the option of us-
ing a private jetty.

The delay and the subse-
quent discharge of the product 
at a private jetty is perceived 
by members of Nigeria Asso-
ciation of Liquefied Petroleum 
Gas Marketers (NALPGAM) as 
a deliberate ploy by both of-
ficials of the Marine Transport 
Department (MTD), a unit 
under Nigerian Product Mar-
keting Company, a subsidiary 
of NNPC, to push the product 
to the private company (AL-
GASCO), which owns the jetty, 
thereby creating monopoly 
and price instability of the 
product.

An industry stakeholder 
that does not want his name 

OLUSOLA BELLO mentioned told Business-
Day that the NOJ Jetty, which 
is being operated by the 
NNPC, was the only facility 
where both LPG and PMS 
products were discharged, 
and when PMS was being 
discharged the vessel carry-
ing LPG must wait until the 
PMS was fully discharged.

“Most often the turn 
around time for the vessels 
to discharge their content 
at NOJ is often very slow. 
Hence, the perception that 
there is a diversion of the 
LPG vessel to a private jetty 
owned by Navgas,” he said.

He said at this moment, 
only Navgas had the product 
and because of this it was taking 
the advantage to hike the price.

However, when Ian 
Brown, managing director, 
Navgas, the parent body 
of Algasco was contacted, 
he said the allegation by 
NALPGAM was unfounded 
and that the issue was not as 
straight forward as the  as-
sociation want the  Nigerian  
public  to believe.

Brown said  part of  the 
product  that his terminal took 
delivery  of was imported,  
while  some were  brought  
from  the  Nigeria  Liquefied 
Natural Gas (NLNG).

 He said he had explained 
at length to the members of 
NALPGAM but wondered 
why they had to continue to 
go to town with such an alle-
gation that could cause great 
disaffection  in the society.
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The reduction in 
child malnutrition 
has been described 
as good news in 

the National Nutrition and 
Health survey report for 
2015, which however re-
marks that the battle is far 
from won.

Nigeria’s poor child nu-
trition levels seem to have 
improved according to the 
recently released report by 
the Nigerian Bureau of Sta-
tistics (NBS), which shows 
that although Nigeria is still 
one of the five large low-
middle income countries 
where more than half of 
children under age five are 
either stunted or wasted, the 
trends in meeting the global 
World Health Assembly 
Resolution (WHAR) targets 
are positive and Nigeria is 
obtaining “some progress.”

The survey results as the 
NBS report asserts seem 
consistent with the Global 
Nutrition Report 2015 find-
ings, as the overall Global 
Acute Malnutrition (GAM), 
and Severe Acute Malnu-
trition (SAM) prevalence 
for under-five children are 
reported at 7.2 and 1.8 per-
cent, respectively, whereas 
the same indicators were 
reported at 8.7 and 2.2 per-
cent in 2014.

In addition, none of the 
states surveyed in 2015 re-
ported GAM and SAM above 
critical WHO cut off points.

Stunting is still the larg-
est burden, thus indicat-
ing a long-term nutritional 
problem in the country, 
and the indicator is quite 
stable (33%), confirming an 
overall prevalence positively 
below sub-Saharan regional 
level (37%). In terms of over-
weight, national prevalence 
has not changed since last 
year (1.6%) and the preva-
lence is below the 7 percent 
threshold in all the 37 do-
mains.

O
f the 12,000 
private schools 
in Lagos State, 
8,000 are oper-
ating illegally, 

unable to meet registration/
approval requirements set 
by the state government.

In spite of their illegal op-
erations, however, the gov-
ernment has been unable 
to weed them out from the 
system or stop their opera-
tions owing to what a source 
attributes to “connection 
here and there.” But while 
this “connection” lasts, the 
pupils, students and parents 
are being short-changed, as 
the quality of teachings in 
these unapproved schools 
does not match the exorbi-
tant fees paid.

BusinessDay inves-
tigation shows that for a 
nursery/primary school to 
be registered by the state 
Ministry of Education, the 

proprietor will need to fulfil 
the following requirements: 
purpose built structure with 
building plan and certificate 
of occupancy.

Others include five class-
rooms for a start, library, sick 
bay with two beds, func-
tional ICT suite with internet 
service, well stocked first 
aid box, science laboratory, 
spacious staff room, sizeable 
multi-purpose hall that can 
be used for in-door games, 
functional stand-by genera-
tor, inverter and solar power.

The proprietor is also 
expected to engage at least 
five qualified teachers in all 
classes with teaching assis-
tants in all nursery classes, 
eight toilets with w/c, and 
certificates of medical fitness 
of food vendors, potable 
water and hand basin in stra-
tegic places in the school, 
playground, among several 
others.

Investigation further 
reveals that to approve a 

private secondary school, 
the proprietor, in addition 
to the above requirements, 
must provide nine special 
rooms for a start, physic, 
chemistry and biology lab-
oratories, home economics 
room, fine arts studio, ba-
sic technology workshop, 
school hall, principal’s of-
fice, staff room, minimum 
of four fire extinguishers, 
stand-by generator, foot-
ball field access within 
500 metres radius, among 
others.

However, over 8,000 
schools operating in the 
state fall short of these re-
quirements even as the gov-
ernment seems helpless, as 
the standards set are been 
flouted. 

An official of the state 
Ministry of Education on 
condition of anonymity ad-
mitted the existence of these 
unapproved schools, saying 
the government did not 
register them because they 

failed to meet the require-
ments for approval. None-
theless, they are allowed to 
operate, with thousands of 
unsuspecting parents enroll-
ing their wards and children.    

“Lagos State has over 
12,000 private schools out 
of which over 4,000 are reg-
istered, but many are close 
to satisfying the criteria for 
registration. There are, how-
ever, some that fall short of 
the standard for registration. 
These challenges are howev-
er receiving due attention,” 
the official admitted at the 
weekend.

It would be recalled that 
a move by Sarah Sosan, 
former deputy governor of 
Lagos (who superintended 
over the education sector) to 
rid the state of unregistered/
illegal mushroom schools, 
was sternly resisted by some 
powerful groups, forcing her 
to abandon the sanitisa-
tion exercise, after about 20 
schools were closed down.

L-R: Emeka Emuwa, managing director/CEO, Union Bank plc; Bola Adesola, managing director/CEO, Standard Chartered 
Nigeria and West Africa; Phillips Oduoza, group managing director/CEO, UBA plc, and Agnes Tokunbo Martins, director, 
banking supervision, CBN, at the end 327th meeting of the Banker’s Committee of Central Bank of Nigeria.

Nigeria records progress in child nutrition

The prevalence of un-
der five children who are 
not stunted or wasted is 63 
percent. These results are 
particularly encouraging, 
also considering that the 
2014 survey was conducted 
between February and May 
– hence before the expected 
hunger gap – while the 2015 
survey has been conducted 
during the lean season – July 
and September – which 
corresponds with the rainy 
season and greatest hun-
ger needs, especially in the 
Northern area of the coun-
try.

The findings to some ex-
tent corroborate the Global 
Hunger Index (GHI) earlier 
this year, which noted that 
despite the progress made in 
Nigeria and other countries, 
the level of hunger in the 
world remains unaccept-
ably high, with 795 million 
people still going hungry, 
more than one in four chil-
dren affected by stunting, 
and 9 percent of children 
affected by wasting.

Data for Nigeria showed 
the highest percentage of 
nutrition concerns was 
stunted growth in children 
under the age of 5. From 
1998 – 1992, there was preva-
lence of stunting in 50.5% of 
children under the age of 
5, 43.8% from 1993 – 1997, 
39.7% from 1998 – 2002, 
42.9%; 2003 – 2007, and 
36.4% from 2010 – 2014. In 
addition, under-five mortal-
ity rate has also been on a 
decline from 21.3% in 1990 
to 11.7% in 2013.

The main challenge as 
observed from the data pub-
lished is stunted growth in 
children under the age of 
5. New analysis on the part 
of Global Nutrition report 
shows that in Nigeria and a 
few other countries, the per-
centage of children under 
age 5 who are not stunted 
or wasted ranges between 
43 and 48 percent. Children 
growing up healthy are in a 
minority.

JOSHUA BASSEY

Having endured 
23 years with-
out their bread-
w i n n e r  a n d 

acclaimed winner of June 
12, 1993 Presidential elec-
tion, the family of Mos-
hood Kashimawo Abiola 
has requested the Federal 
Government to pay all due 
entitlements meant for Nige-
ria’s democratically-elected 
President since he was le-
gally elected by Nigerians.

They alleged that if Ni-
geria could accord Ernest 
Shonekan, head of Nigeria’s 
Interim Government in 
1993, who ruled Nigeria less 
than six months and not be-
ing elected by Nigerians, all 

RAZAQ AYINLA, Abeokuta More accommo-
dative stance 
on foreign ex-
change (FX) is 

said to be an important lead-
ing indicator of a rebound in 
economic activity, according 
to financial market analysts 
and economists.

Their belief is against the 
background that the control 
measures on FX as well as 
delayed policy responses 
to a lingering energy crisis 
and passage of the 2016 
budget have cumulatively 
depressed growth, unem-
ployment and capital flows.

The outcome of the 
Monetary Policy Commit-
tee (MPC) meeting held 
last month was a consensus 
by committee members to 
hold all policy rates con-
stant and introduce greater 
flexibility in managing FX 
rate, leaving most inves-

the entitlements and hon-
our meant for a president, 
all the entitlements that 
had been accumulated over 
the years should be paid 
to the family of the ‘slain 
president.’

Speaking at the proces-
sion and prayer held at 
Oke-Iddo, Gbagura country 
home of MKO held in the 
presence of Yetunde Ona-
nuga, deputy governor, and 
Suraj Adekumbi, speaker, 
Ogun State House of As-
sembly, Muritala Abiola, 
younger brother and head 
of the family, said the fam-
ily was left alone to suffer in 
abject poverty, having lost 
MKO, the family’s bread-
winner.

He said: “The first thing 

tors’ unconvinced and at 
the same time cautiously 
optimistic.

Three weeks since the 
guidance given by the CBN, 
information on the mo-
dus operandi of the “flex-
ible” FX regime is yet to be 
made available, resulting in 
a reversal in market senti-
ment and active sell-off on 
the Nigerian Bbourse. The 
ASI has slipped 5.6 percent 
since reaching 2016 high 
on May 27, and the FX rate 
has depreciated nearly N16 
against the dollar in the 
parallel market.

“We expect that the 
framework might still be 
delayed further to encom-
pass valid suggestions. Our 
expectation is that the CBN 
will adopt a crawling band 
system, which will consist of 
an adjustable official rate at 
which the bank intervenes 
and a corridor around the 
rate to moderate fluctua-
tions in the interbank mar-

the family wants is that, for 
example, Ken Saro Wiwa 
died on this Ogoni oil spill, 
they (Federal Government) 
are doing the oil spill now. 
MKO was killed because 
of election he won, may be 
it is you journalists or the 
Nigerian government call-
ing him acclaimed winner. 
He is not acclaimed winner, 
they should confirm him as 
slain President of Nigeria.

“After all, somebody 
ruled for may be six months, 
they (Federal Government) 
said he is Interim Govern-
ment, he is still enjoying 
Presidential privileges. So, 
MKO should be declared 
President, although slain, so 
all the entitlements belong 
to the family.”

ket,” analysts at Afrinvest 
Securities Limited said.

The pressure on the lo-
cal currency continued 
last week as speculators 
scrambled for the dollar 
against the backdrop of FX 
policy uncertainty, which 
continued to weigh on the 
markets. At the Bureau De 
Change and parallel mar-
ket, the naira depreciated by 
5.51 percent and 5.43 per-
cent to N364/$ and N369/$, 
respectively.

However, CBN clearing 
rate and interbank market 
rate closed flat at N197/$ 
and N199.10/$, respec-
tively. In a related develop-
ment, FX forwards contracts 
showed stability across most 
tenors amid improvement 
in FX reserves position. The 
one-month, three months, 
six months and 12 months 
dated contracts steadied 
at N201.46/$, N202.07/$, 
N214.10/4 and N220.77/$, 
respectively.

Family demands entitlements meant for 
President, 23 years after MKO’s death

FX accommodative stance to drive economic rebound

8,000 private schools operate illegally in Lagos

… says Amosun breaks state law on holiday declaration
HOPE MOSES-ASHIKE

CHIGOZIE EGWUATU & 
CALEB OJEWALE

… child stunting, wasting, still pervasive
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Nigeria’s N4bn refinery operation loss 
strengthens privatisation case 

business of refining and 
importing fuel to return the 
sector to profitability. They 
said examples of success-
ful privatisation models 
should be used to revamp 
the sector.

“Eleme petrochemical 
is a good model to follow,” 
said Alex Ogedengbe, for-
mer managing director of 
Kaduna refinery.

“The plant was 100 per-
cent owned by the govern-
ment through NNPC, it ran 
for 15 years at 25 percent ca-
pacity and when it was sold 
within one year it went from 
25 percent to 100 percent 
and it was making profit of 
N20 billion per annum after 
tax,” he said.

In a report, Mark Wil-
liams, managing director of 
Matwims Consult for Ox-
ford Policy Management 
on Nigeria’s local refining 
capacity, highlighted critical 
problems militating against 

the sector.
He said the refineries 

were built using technolo-
gies that were available in 
the early seventies and mid-
eighties.

“Today, several of these 
technologies and equip-
ment are obsolete and have 
become difficult to main-
tain and unsafe to operate. 
While the industrialised 
world and most develop-
ing economies have taken 
advantage of advancements 
in refining and petrochemi-
cal technology in areas of 
processes, automation, 
and information/computer 
technology, to significantly 
improve operability and 
profitability, our govern-
ment owned refineries are 
yet to catch on,” Williams 
said.

Williams said in the last 
20 years, local refineries 
had operated at a combined 
average capacity utilisation 

T
he latest financial 
and operations 
report released 
by the Nigerian 
National Petro-

leum Corporation (NNPC) 
indicated Nigeria’s three 
functional refineries re-
corded a loss of nearly N4 
billion, which strengthens 
the case for privatisation of 
the refineries.

According to the NNPC 
report, the three refiner-
ies recorded poor financial 
performances, with Kaduna, 
Port Harcourt and the Warri 
refining and petrochemical 
companies recording losses 
of N2.28 billion, N1.81 bil-
lion and N971.04 million, 
respectively.

Analysts have called on 
the Federal Government 
to sell off the refineries and 
completely get out of the 

of about 22 percent, placing 
the country at the bottom of 
the ladder among African 
refineries.

In addition, all the indices 
for profitable operations of 
the refineries are absent as 
fuel and loss combined sta-
tistics for the last 10 years for 
the three refineries averaged 
over 9 percent on crude oil 
processed.

According to Solomon 
Associates, an energy bench-
marking organisation, a 2% 
percent improvement in fuel 
and loss in 100,000 barrels 
of crude oil per stream day 
(BPSD) refinery is reported 
to save a refinery of over $20 
-$30 million a year.

NNPC’s report also stated 
that it lost N19.43 billion in 
the month of April, as the 
country’s crude oil produc-
tion dropped from 59.27 
million barrels recorded in 
February to 57.43 million 
barrels in March.

JOSHUA BASSEY

Job creation: Trade Union 
honours Dangote for 
economic partnership with 
government

Kwara invests more in road 
infrastructure, approves 
N2.9bn for underpass, 
dualisation

Senior staff union of the 
Trade Union Congress 
(TUC) has honoured 

Aliko Dangote, president/
chief executive, Dangote 
Group, and his Savannah 
Sugar Company with awards 
in recognition of his efforts at 
job creation, in Abuja at the 
weekend.

From records, the Dan-
gote Group is the second 
largest employer of labour 
outside government in Ni-
geria. Last month, the Group 
announced that it was creat-
ing 210,000 jobs between 
now and 2018 in the agricul-
tural sector with its diversifi-
cation in rice cultivation and 
tomatoes paste production.

While honouring him 
with an ‘Excellence Award 
in Major Employment,’ the 
TUC described Dangote as, 
“a living example of generos-
ity, grace and fortitude.” The 
Savannah Sugar Company, 
a company under the Dan-
gote Group, also bagged 
the Most Labour Friendly 
Employer award.

According to Bobboi 
Bala Kaigama, president-
general, TUC, “Dangote  is 
obviously a man with many 
feathers attached to his 
many caps of achievements. 
Having recorded immense 
success in business, he has 
always endeavoured to give 
back to society. He is a well-
known philanthropist who 
donates generously towards 
many causes.

“Beyond the shores of 
Nigeria, Aliko Dangote has 
also recorded milestones in 
philanthropy, which are too 
numerous to mention.”

Speaking about the Savan-
nah Sugar, the TUC in its cita-
tion said, “CSR of the company 
includes building primary 
and secondary schools for the 
children of staff and the host 
communities as well as the 
provision of free transportation 
for the children.”

Ambode, Kanu back call for restructuring of Nigeria

Lagos State Governor 
Akinwunmi Am-
bode and former 
military adminis-

trator of the state, Ndubuisi 
Kanu on Sunday backed 
the growing agitation for 
the restructuring of Nigeria.

The duo also made case 
for true federalism, saying 
it would fast-track national 
development.

They spoke at the a pub-
lic forum held in Lagos to 
mark 23 anniversary of the 
June 12, 1993 election pre-
sumed to have been won 
by late Moshood Kasimawo 
Olawale Abiola, which was 
annulled by the military.

According to Ambode, 
who was represented by 

Tunji Bello, secretary to 
the state government, with 
the theme,” Inclusiveness: 
basis for good governance,” 
affirmed that “the June 12 
anniversary is a day the 
country must continue to 
remember because it is now 
enjoying democratic rule.

“If you look at the topic 
of today, it says democracy 
and Its Inclusiveness, what 
we have today, we still have 
a long way to go, and that 
is to say that we are not 
practicing true federalism.  
What we owe Nigeria today 
is nothing but true Federal-
ism and for us to be able to 
achieve true federalism, we 
have to work hard for it.

“We still have a long way 
to go. If you want to live by 
Abiola’s memory, if you 

want to honour him, we 
owe him a duty to ensure 
that we install a viable de-
mocracy and that viable 
democracy can only be 
installed if we have true 
federalism, which we are 
presently not practicing, 
and that is very important.”

Also speaking, Ndubuisi 
Kanu painted a gloomy 
picture when he said, “We 
are at this time struggling 
to build and we may still 
have the chance to build the 
country, but it is a dwindling 
chance. Whatever is hap-
pening now in the country 
either militancy, Indepen-
dent People of Biafra and 
others will not stop until we 
go back to the Nigeria that 
we are expected to build; a 
federal Nigeria.

ISAAC ANYAOGU & 
PRECIOUS ALINTA

R-L: Jean-Philippe Torres, managing director, Total Nigeria plc; Stanislas Mittelman, in coming chairman; Momar Nguer, 
outgoing chairman, and Olubunmi Popoola-Mordi, company secretary, at the 38th annual general meeting of the company 
in Lagos, at the weekend.                      Pic by Olawale Amoo

Revenue shortfalls 
in Nigeria may not 
only have induced 
weak economic 

growth in Africa’s largest 
economy, but may have 
also presented opportuni-
ties for domestic and foreign 
investors.

Policy makers in Nigeria 
have obligations ranging 
from addressing infrastruc-
ture deficits to taming soar-
ing unemployment and in-
flation rates. However, there 
might be a challenge, as 
renewed militant attacks on 
oil pipelines and sinking tax 
receipts bite hard on govern-
ment revenue.

Regardless of how this 
challenge is viewed, they 
portend prospects for inves-
tors who are willing to enter 
a public private partnership 
(PPP) to help government 
deliver on its obligations.

It was to this end that 
SIAO, a professional services 
firm in Lagos, hosted its 
international partners, RSM 
International, to a round-
table investor conference 
recently.

The theme of the confer-
ence was ‘Investing and 
Business in Nigeria - An 
International Perspective.’

Speakers at the confer-
ence pointed out viable in-
vestment areas that could 
drive high returns.

“African countries need 

to invest in infrastructure, 
both human and physical. 
Without these investments 
their growth will not be 
sustainable,” Jean Ste-
phens, global CEO, RSM 
International, a network 
of audit, tax and consult-
ing experts, said at the 
conference.

“Prospects for UK busi-
nesses in Nigeria are es-
pecially promising in the 
following sectors: oil and 
gas equipment, healthcare 
services and medical equip-
ment, electrical power gen-
erating equipment, com-
puter hardware/software, 
telecommunications equip-
ment, automobile parts and 
accessories and construc-
tion,” she said.

LOLADE AKINMURELE

Sliding government earnings point opportunities for PPP investors
… speakers at SIAO conference share investment insights

Kwara State govern-
ment has approved 
N2.9 billion for the 

construction of Geri-Alimi 
Diamond Split Underpass, 
the first underneath road 
in the state, considered 
for construction as part of 
measures to reduce man-
hours lost to traffic con-
gestion.

Before now, the state 
government has completed 
roads covering 256.127kms 
across 16 local government 
areas of the state.

It also approved the du-
alisation of Ita-Alamu-Mi-
chael Imodu-Afon Junction 
as well as Kulende - Uni-
versity of Ilorin Teaching 
Hospital (UITH) - Oke-Ose 
road, which according to 
an official statement, was 
not only to decongest traf-
fic along the busy axis in 
Ilorin metropolis, but also 
attract more investments 
to the state.

Addressing a press con-
ference after the state ex-
ecutive council meeting 
held at the Government 
House in Ilorin, Aro Ya-
haya, commissioner for 
works and transport, said 
the council took the deci-
sion as part of measures to 
reduce traffic hold-up at 
those areas as well as im-
prove the aesthetic value 
of the road, and ensure 
rapid development of the 
state.

He said the proposed 
road projects were target-
ed at 18 months comple-
tion, adding that already 
Egbejila-Asa Dam road 
and Gerewu phase one 
were under construction 
to serve as link roads, and 
as well as alternative routes 
during the construction of 
the project as government 
was responsive to the plight 
of Kwarans.

SIKIRAT SHEHU, Ilorin
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Personnel of Julius Berger Nigeria plc mapping out traffic management diversions in preparation for resumption of full construction work at the Rehabilitation, 
Reconstruction and Expansion of the Lagos - Shagamu Interchange of the Lagos-Ibadan Expressway in fulfillment of the commitment given by Babatunde 
Fashola, minister of power, works and housing, that they would start mobilising back to site by today.

Continued from page 1
MTN listing adds third major sector after banks...

8.8 percent to gross domestic product, 
the National Bureau of Statistics (NBS) 
said in a June 02, report.

Nigerian mobile-phone customer 
numbers have grown rapidly over the 
past ten years as handsets became 
more affordable and data services 
increased.

Africa’s most populous country 
had 151 million subscribers at the 
end of last year, up from 19.5 million 
in 2005.

Nigeria’s telecoms sector boasts of 
other big names such as Glo, Airtel, 
and Etisalat, which have chosen to 
remain private and refused to leverage 
public share sales in their expansion 
drive while also making the Nigerian 
bourse non-reflective of key sectors of 
the economy.

“When listed, the shares will pro-
vide investors the opportunity to fur-
ther diversify their portfolios away from 
banks, consumer goods and cement 
companies which currently dominate 
the stock market,” said Pabina Yinkere, 
head, research division, Vetiva Capital 
Management Limited in an emailed 
response to BusinessDay.

By revenues, MTN is estimated to 
be the largest corporate company in 
Nigeria with 2014 revenue of N825 bil-
lion; thus, when listed, would be one 
of the largest companies by market 
value on the NSE squaring the likes 
of Dangote Cement plc.

“We note that the shares already 
trade actively on the over-the-counter 
(OTC) market and should get more 
patronage when officially listed on the 
NSE,” Yinkere added.

The agreement ends eight months 
of start-and-stop negotiations with Ni-
gerian officials over how to settle the 
fine, which was levied for being slow 
to disconnect customers unregistered 
in the country.

Chairman of MTN Phuthuma 
Nhleko came out of retirement to 
oversee the process, hiring former U.S. 
Attorney General Eric Holder to lead 
negotiations.

“In my view, the drastic reduction 

in the fine looks like an incentive for 
MTN to consider listing. While other 
players would seek to be incentivised 
in one way or the other, they are still 
likely to react to MTN’s action by 
considering the possibility of listing. 
The bigger take-away is that multi-
nationals would list their shares if the 
incentives are right. They have a lot to 
gain by doing that,” Kayode Tinuoye, 
head, research, financials, United 
Capital said.

“The relationship between MTN, 
the Nigerian government and the Ni-
gerian Communications Commission 
has been restored and strengthened.”

MTN’s battle with Nigerian au-
thorities over payment of the fine had 
cost the company its status as Africa’s 
highest valued telecommunications 
operator, lowering the stock price by 
one-third amid a lack of clarity about 
the negotiations and posturing by 
Nigerian politicians.

Emeka Madubuike, president, 
Association of Stockbroking Houses 
of Nigeria (ASHON) told BusinessDay 
in a telephone response “MTN listing 
on the NSE is a win-win situation.”

Madubuike, who is also managing 
director of Compass Investments and 
Securities Limited said the benefits of 
MTN listing are enormous, not just for 
the company but also for the investors.

He said the listing will “boost the 
NSE market cap, attract more share-
holders to the market,” and as a known 
brand, a lot more people will be inter-
ested in buying its shares, he added.

Madubuike believes that listing on 
the Nigerian bourse will make MTN 
Nigeria more committed to opera-
tional rules and improved corporate 
governance.

MTN was hit with the penalty 
after failing to comply on time with 
an order to disconnect 5.1 million 
customers deemed by the regulator 
to be unregistered in Africa’s most 
populous country.

Nigeria has sought to cut off ser-
vice to some users as they fight crime 
and in a country with poor identity 
records.

Continued from page 4

Scarcity of quality feeds may widen Nigeria’s...

mits to fish importers to bring 
into the country about 520, 000 
metric tons of fish this year.

In March, the Association of 
Indigenous Seafood Stakehold-
ers of Nigeria hinted at a pos-
sible fish scarcity in the short 
to medium term.

FBN Quest said in its recent 
report that the slowdown in the 
rate of expansion of the fisheries 
segment mirrors the macro chal-
lenges for the economy as a whole.

“The national accounts for 
Q1 2016 show that the fisheries 
segment grew by 3.3 percent 
year-on-year, compared with 
7 percent posted in the cor-
responding period of 2015,” 
the FBNQuest said in its recent 
report, centring on boosting 
domestic fish production.

Industry players who spoke 
to BusinessDay said feeds 
scarcity, occasioned by inabil-
ity of the local feeds to meet 
up with the demands of fish 
farmers, and forex volatility, 

have constrained importation, 
forcing prices of fish to hit the 
roof tops, while also hurting 
Nigeria’s fish farming business.

They add that this develop-
ment could threaten invest-
ments along the fish value 
chain, since more people are 
coming into the sector.

“We don’t have the compa-
nies that are producing feeds 
in Nigeria.  Only one com-
pany produces feeds in Nigeria 
within the capacity of what is 
required,”

Matthew Anaedobe, chair-
man of Abuja-based Baragoni 
Fish Farm Estate told Busi-
nessDay.

“Cu r re n t l y ,  p ro d u c t i o n 
doesn’t match the activities 
in the sector, because of the 
number of people who do fish 
farming, given the short gesta-
tion period for its maturity,” 
Anaedobe explained.

He said there are other 
smaller feed companies in 
Ibadan and other places, but 
their output is only a scratch of 

the local demands.
“If you bring in 30 tons of 

feed, which is between 800 to 
2800 bags in the market, people 
will rush and buy them imme-
diately,” he said.

Nigeria’s aquaculture in-
dustry is largely untapped 
and beset with a combination 
of worsening piracy attacks, 
poor access to credit, lack of 
the requisite technical skills, 
unavailability of good qual-
ity and moderately priced fish 
feed, as well as lack of direct 
investment.

Yemi Alade, a fish buyer at 
Mile 12 market in Lagos, told 
one of our correspondents, 
“Today, you hardly find fresh 
fish in the market. You find 
frozen fish mainly, which are 
not too good for us.”

Gbola Akande, who was 
earlier cited told BusinessDay 
government still needs to cre-
ate an environment that will 
attract investors in aquacul-
ture, but admitted that there is 
an ongoing research from the 
government that could help 
reduce the cost of feeds.

Continued from page 4

Lagos-Ibadan Expressway to benefit from N350bn...
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Economic downturn  sees Konga, Jumia, Yudala...

trends of the E-commerce sites 
was mined from Alexa and Simi-
larWeb.

Alexa is a global pioneer in the 
world of analytical insight that 
has developed robust and accu-
rate web analytics. According to 
the company, its traffic estimates 
are based on data from our global 
traffic panel, which is a sample 
of millions of Internet users us-
ing one of over 25,000 different 
browser extensions. 

SimilarWeb on its part, uses 
data extracted from four main 
sources: 1, A panel of web surfers 
made of millions of anonymous 
users equipped with a portfolio 
of apps, browser plugins, desk-
top extensions and software; 2, 
Global and Local ISPs; 3, Web 
traffic directly measured from a 
learning set of selected websites 
and intended for specialized 
estimation algorithms; and 4, A 
colony of web crawlers that scan 
the entire Web.

It uses big data technologies 
to collect, measure, analyze and 
provide user engagement statis-
tics for websites and mobile apps.

“Restrictions in access to forex 
is hurting e-commerce as there is 
now a limit to purchasing power. 
As a result, sellers are finding it 
difficult to restock their inven-
tory as much as they want to, ” 
said Franklin Adekunle an I.T. 
practitioner in Lagos.

cent has worsened 18 percent in 
the past three months.

Kaymu has appeared to be 
an exception to the trend, with 
visits moving upwards from 440, 
000 in December 2015, to 1.65 
million by May 2016, however, 
its bounce rate increased by 44.4 
percent, meaning more people 
left the website without executing 
transactions.

“It is a general problem. Even 
shop owners are feeling it too 
as the country is in hardship. 
Individuals are finding it so dif-
ficult these days so I’d say it is 
an economic problem,” said 
Gloria Iheanacho, CEO of Gloria 
Ventures, a dealer in office equip-
ment and home appliances on 
Jumia and Konga.

Apart from the general eco-
nomic malaise, another factor 
that may be contributing to the 
reduction in visits to e-commerce 
sites is the declining internet sub-
scriber base. 

Data from the Nigerian com-
munications communication has 
shown a steady decline in the to-
tal number of Internet subscrib-
ers to the four GSM networks in 
the country.

Subscriptions have dropped 
to 91,192,371 in April 2016, from 
97,824,017 recorded in Novem-
ber 2015.

The data for the downward 

will start for many of the roads.”
The stimulus will help to 

boost Africa’s largest economy 
that is struggling to cope with 
a slump in crude oil prices, the 
source of two-thirds of govern-
ment revenue. 

Fashola said the government 
has also decided now that it 
would build roads for a purpose, 
particularly roads that support 
Agriculture, adding that most 
of the rural roads that were de-
signed as earth roads, would be 
changed.

“Now that we expect more 
yield from our Agricultural lo-
cations, roads that we built will 
become sustainable because 
they will have to deal with more 
tonnage from more wheat yield, 
more rice yield, and more cocoa 
yield,” Fashola said, adding that 

the Agriculture Minister has 
submitted to his Ministry six 
strategic areas that the Ministry 
must intervene in between now 
and 2017 if Government’s com-
mitment to Agriculture must sail 
through.

On the Jebba-Mokwa-Ilorin 
Road, which he described as 
“very significant”, Fashola said 
the significance lies in the fact 
that farmers move their goods, 
their vegetables and the likes 
through the road, adding that 
what his Ministry has done in 
the last few months was to try 
to stabilise the road and a few 
others like it, which, according 
to him, have been confirmed.

“If you haven’t passed through 
that road, perhaps, you will not 
understand how significant it is 
for the prosperity of Nigeria be-
cause that is from where farmers 
mainly move their goods, trucks, 

vegetables and their cattle. And 
that is where fuel comes through 
from tank farms in Lagos to 
many parts of the North of Ni-
geria”, the Minister said.

Noting that the road used to 
take four days for trucks to pass 
through because about 100 kilo-
metres had collapsed, Fashola 
explained, “Now on the basis of 
just our credibility, I stuck my 
neck out and told the contractor 
to please go back to the site; go 
and work. We have now stabi-
lised that road.”

The Minister said although 
repair work has not finished, 
the road has been sufficiently 
stabilised and that section is now 
motorable while provision has 
now been made for some part of 
it in this year’s budget.

He pointed out that the pre-
sent administration was running 
a Government of planning, add-
ing, “It is not a one year show, it 
is a long-term project.”



IMF warns 
on China’s 
corporate debt

China’s corporate debt 
risks sparking a bigger 
crisis if the authorities 
fail to tackle it, the 

International Monetary Fund 
has warned.

It is the latest red flag over 
China’s ballooning debt, which 
rose to a record 237 per cent 
of gross domestic product in 
the first quarter on the back of 
massive lending designed to 
boost growth.

That has put the subject 
to the fore of this year’s an-
nual IMF review of the Chinese 
economy with a team from the 
Fund set to conclude its latest 
monitoring mission tomorrow.

“Corporate debt remains a 
serious - and growing - prob-
lem [in China] that must be 
addressed immediately and 
with a commitment to serious 
reforms,” said David Lipton, 
the IMF’s number two and 
the leader of its latest mission, 
which ends tomorrow.

Speaking in Shenzhen, 
where then-paramount leader 
Deng Xiaoping kicked off Chi-

A wave of protests across 
Kenya’s big cities is threat-
ening to plunge one of 
Africa’s best performing 

economies into political crisis as 
the country gears up for elections 
next year.

The opposition-led demonstra-
tions, which have left at least five 
people dead and scores injured 
amid allegations of police brutality, 
are ostensibly about demands for 
an overhaul of the tainted electoral 
commission. But analysts say the 
mounting crisis is exposing toxic 
power battles among the political 
elite ahead of 2017 polls in east Af-
rica’s dominant economy.

The opposition’s intransigence 
and the police crackdown are stok-
ing fears of a repeat of the politi-
cally motivated tribal violence that 
followed disputed 2007 elections. 

na’s experiments with capital-
ism more than three decades 
ago, Mr Lipton pointed to the 
potential risk to the global 
economy.

“We have learnt over and 
over in the past 20 years how 
disruptions in one country’s 
economy and markets can re-
verberate worldwide,” he said, 
citing the global “spillovers” 
from last year’s turmoil in Chi-
nese markets.

He warned that efforts to 
address China’s corporate debt 
load - which at 145 per cent 
of GDP was “very high by any 
measure” - had seen only “lim-
ited progress”.

“With the rapid increase 
in credit growth in 2015 and 
early 2016, and the continued 
high rates of investment, the 
problem is growing. This is a 
key faultline in the Chinese 
economy.”

Zhou Xiaochuan, governor 
of the People’s Bank of China, 
has long warned of the dangers 
of the corporate debt build-up, 
according to people familiar 
with the central bank’s delib-
erations.

Then, 1,200 people were killed and 
600,000 forced to flee their homes.

Raila Odinga, former prime min-
ister and leader of the opposition 
Coalition for Reforms and Democ-
racy (Cord), told the Financial Times 
that Kenya was facing “a major 
national crisis” because President 
Uhuru Kenyatta and he could not 
agree on a process of reforming the 
electoral commission.

“There’s no bigger agenda for 
this country than this because elec-
tions have been reduced to a kind 
of show,” Mr Odinga, who has been 
leading the protests, said. “We’re 
prepared to do everything using 
peaceful means to fix [the electoral 
system].”

But Mumo Nzau, a Kenyan gov-
ernance expert, believes the crisis 
is about more than the electoral 
commission.

“This is a power game,” he said. 

SHAWN DONNAN

RBS accused of rigging company sale

The Royal Bank of Scot-
land and Cerberus, the 
investment firm, con-
spired to rig the sale of a 

company that RBS pushed into 
administration, according to the 
first of what may be a series of 
cases against the bank’s Global 
Restructuring Group.

Neil Mitchell, the former chief 
executive of Torex Retail, claims 
that the software company was 
bought for a knock-down price of 
£204m by Cerberus in 2007 after 
RBS, one of its lenders and the 
bank leading the sale, colluded 
to rig a “sham” auction.

He is seeking at least £30m, 
including loss of earnings and 
damages, as well as interests and 
costs, according to the particulars 
of claim documents filed in the 
High Court in London, seen by 
the Financial Times.

As well as RBS and Cerberus, 
the lawsuit names KPMG, the 
professional services firm that 
oversaw the sale, and two of its 
partners individually.

Mr Mitchell’s lawsuit comes 
as another 100 businesses claim 
that RBS also pushed them pre-
maturely into administration to 
profit from their distress and are 
raising funds to bring legal action.

RBS denies the claims. “We 
have thoroughly investigated Mr 
Mitchell’s allegations and be-
lieve them to be entirely without 
merit,” said a spokesman.

“Mr Mitchell has chosen to is-
sue legal proceedings which will 
be met by a full defence.”

JOHN AGLIONBY

Cerberus declined to com-
ment. KPMG said it strongly refut-
ed the allegation that KPMG or its 
members had acted improperly.

“There is no substance to the 
claims that have been made,” it 
said. “The courts have previously 
dismissed similar allegations and 
we have applied to have the cur-
rent proceedings struck out.”

RBS, which is still 73 per cent 
owned by the government, is 
bracing itself for a report from the 
Financial Conduct Authority into 
its Global Restructuring Group. 
Draft findings of the report have 
been sent to the bank to review 
and the FCA hopes to publish it 
in the coming months.

A report by Lawrence Tomlin-
son, an adviser to Vince Cable, 
the former business secretary, 
has already accused the group of 
trying to profit from the financial 
distress of the companies. RBS 
denied this report and Clifford 
Chance, its lawyers, cleared the 
bank of systematic fraud.

Mr Mitchell’s claim alleges that 
even though other distressed-
debt funds, such as Golden Gate 
Capital, made higher bids for 
Torex, they were shut out from 
receiving key information on the 
company after RBS made a secret 
deal with Cerberus.

Mr Mitchell, who was ap-
pointed as Torex chief executive 
in 2006, blew the whistle on an 
earlier fraud, which in turn led to 
GRG assuming control after RBS 
ruled that the firm had breached 
the terms of its loan covenant.

The Serious Fraud Office se-
cured convictions against two 

other former executives of Torex 
after Mr Mitchell, who was sacked 
by the company after going to 
the SFO with information, gave 
evidence against them. He now 
alleges that a claim for unfair 
dismissal under whistleblow-
ing laws, potentially as much as 
£25m, was stymied by the sale. 
The price paid by Cerberus for 
Torex was substantially less than 
£390m offered by Golden Gate 
Capital, and far below a £600m 
valuation the company enjoyed 
in late-2006 - in a potential sale 
process in which Cerberus also 
participated - before the fraud 
was uncovered, according to the 
court documents.
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US shale survivors evolve to take on the dinosaurs of oil & gas

Chinese P2P lender offers to repay investors with liquor

I
n the movie Jurassic Park, 
the most memorable image 
is the most subtle: the water 
rippling in a cup that shows 
the earth-shaking Tyran-

nosaurus Rex is coming.
For oil producers around the 

world, the rising number of rigs 
drilling for oil in the US should be 

seen the same way: as a faint but 
ominous sign of an approaching 
threat.

The US shale industry has 
been in decline, but it is far from 
extinct, and some companies can 
thrive even with prices at around 
today’s levels. Any rival produc-
ers that need higher prices to 
be financially viable should be 
worrying about being eaten alive.

The rebound in activity in 
the US is so far only modest. 
The number of rigs drilling the 
horizontal wells used for shale oil 
production has risen by 13 in the 
past two weeks to 262, according 
to Baker Hughes, the oilfield ser-
vices group, down from a peak of 
1,115 in November 2014.

The rigs that are being put 
back to work, though, reflect 

decisions taken a few weeks ago, 
when oil prices were lower than 
they are today. If prices remain 
stable for a while at about $50 
per barrel - and still more if they 
move higher - more companies 
are likely to join in the revival.

US oil production has been 
dropping since April last year, 
and is set to keep falling for the 
rest of 2016 at least. But Wood 

Mackenzie, the consultancy, 
thinks that the decline can be 
halted with only about 50-100 
more rigs starting to drill hori-
zontal wells again.

The prospect of the US re-
suming its position as a growing 
supplier to global crude markets 
creates what Paul Sankey of Wolfe 
Research describes as a “soft ceil-
ing” on prices.

Continued from page A1
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While China’s state-
owned banks plot 
d e b t - f o r- e q u i t y 
swaps to cut bad 

loans, one struggling peer-to-
peer lender has brewed up a 
more novel plan: repaying its 
investors in baijiu, the popular 
Chinese liquor.

Chinatou.com said last week 
that it was no longer able to 
return cash to investors follow-
ing the arrest of its chairman. 
Instead, it pledged to pay them in 
baijiu produced by a connected 
company “to minimise the loss 
to investors”.

The company, which is based 
in eastern Anhui province, owed 
Rmb230m ($35m) to 1,850 in-
vestors as of the middle of last 
month, according to Caixin, 
a respected Chinese business 
magazine.

Peer-to-peer lenders - who 
take in cash from investors and 
lend it directly to other individu-
als or businesses - have grown 
rapidly in China in the past few 
years. Total outstanding debt in 
the sector reached Rmb576bn at 
the end of May, according to On-

line Lending House, a Chinese 
website tracking the sector.

But the largely unregulated 
sector, part of the country’s big-
ger system of shadow banking, 
has been hit by a number of scan-
dals from badly run operations 
to full-on frauds, such as the 
multibillion-dollar Ponzi scheme 
at a company called Ezubao.

China’s central bank and oth-
er authorities launched a crack-
down on fraud in the internet 
finance sector this year, spanning 
everything from peer-to-peer 
lending to equity crowdfunding 
and online insurance.

The Chinese government, 
which has come under attack 
for its management of the cur-
rency and stock markets, is wor-
ried that financial scandals will 
threaten stability in the banking 
sector.

Total  debt in China has 
jumped in the past few years, 
rising to 237 per cent of gross 
domestic product in the first 
quarter of this year, from 148 per 
cent in 2007. The surge in credit 
has added to imbalances in the 
economy and stoked fears that 
bad debts will rise as economic 
growth continues to slow.

Zhou Qinde, the chairman of 
Chinatou.com, was arrested after 
investors complained about him 
this month, the company said 
on its website. Zhou is also the 
chairman of the Anhui Longshu 
Liquor Company, whose prod-
ucts were offered to Chinatou.
com investors in place of cash.

The peer-to-peer lender said 
on its website that it aspires to 
be the “pilot for the efficient use 
of private capital, the dreams of 
young entrepreneurs and the 
spring of China’s microfinance 
sector”.

But investors complained 
their deposits were held by the 
company rather than lent out to 
third parties, according to Chi-
nese media reports.

A story in the Beijing News, 
a state-controlled media outlet, 
warned that baijiu was a bad 
choice for investors because the 
value is hard to assess and it is 
difficult to sell.

Chinese drink between 10bn 
and 17bn litres of the grain-based 
liquor - sometimes dubbed “fire-
water” - each year, and a bottle 
can cost from a few dollars to a 
few hundred thousand dollars 
for the best vintages. 

“Raila wants power again and his 
colleagues in government want to 
remain in power. The people have 
been left out of the mixture.”

Thousands of people have taken 
part in protests in Nairobi, the capi-
tal, Mombasa, a tourism hub, and 
Kisumu, western Kenya, and police 
have used live ammunition to dis-
perse demonstrators. Two people 
were killed in Kisumu last Monday 
and scores injured, including a 
young boy who was hit by a stray 
bullet in his home.

Some Kenyans have compared 
the police action to the brutal-
ity witnessed during the 24 years of 
former president Daniel arap Moi’s 
autocratic rule. Mr Kenyatta has ac-
cused demonstrators of provoking 
the police and using the protests as 
a pretext for violence.

Both sides agree that in a nation 
blighted by endemic corruption and 
with a history of disputed elections, 
the commission needs reform. In 
2013 a London court jailed two 
executives of a British printing 
company for bribing members of the 
commission to win a contract. But 
no one in Kenya has faced prosecu-
tion over the case.

Mr Kenyatta has proposed any 
reforms be discussed through a par-
liamentary select committee, which 
his Jubilee coalition controls. But 
Cord wants the two sides to agree to 
a deal before reaching the assembly 
for approval.

Mr Odinga said Cord would esca-
late its month-long campaign across 
the country. “They [the government] 
hope we’re going to tire and give up, 
but we’re prepared for the long haul,” 
he said.

Some analysts believe the op-
position, behind in opinion polls, is 
fuelling the crisis for political gain.

“Cord is hopelessly divided and 
has no political programme so Odin-
ga’s only realistic option is to take to 
the streets,” said Cedric Barnes, an 
analyst at the International Crisis 
Group, a think-tank. “The more 
Cord feels cornered and the more 
the leadership feels that it is divided 
the more it will resort to this kind of 
protest politics.”

One of Brazil’s biggest 
luxury mall operators 
sees early signs of a re-
covery in confidence in 

the retail market, following a change 
of government last month with the 
start of an impeachment process 
against President Dilma Rousseff.

But investors were still waiting 
for more initiatives to stabilise the 
economy, such as fiscal reform, be-
fore they would begin opening their 
wallets again, said Carlos Jereissati 
Filho, chief executive of Iguatemi 
Empresa de Shopping Centers and 
scion of its controlling family.

“If you ask our investors, busi-
ness contacts and customers, they 
feel more confident although all 
are wait- ing to see those reforms 
go through,” Mr Jereissati said in an 
interview.

Brazil’s retail sector was at the 
vanguard of a boom in Latin Amer-
ica’s largest economy as the com-
modity supercycle, greater access 
to credit and government fiscal 
largesse put more money in people’s 
pockets.

But the country fell into deep 
recession last year following what 
critics said was economic mis-
management and Brazil’s failure to 
prepare for lower commodity prices.

The start of impeachment pro-
ceedings led to Rousseff’s replace-
ment with a more business-friendly 
government led by her vice-presi-
dent, Michel Temer. But analysts say 
the new team needs to make some 
tough decisions to rein in a budget 
deficit running at nearly 10 per cent 
and reform Brazil’s pension system 
and labour laws to encourage inves-
tors to dip their toes in again.

With the onset of the recession, 
in which gross domestic product fell 
3.8 per cent last year and is forecast 
to do the same again in 2016, about 
one-third of the largest retailers in 
shopping centres in Brazil were fac-
ing financial hardship, Credit Suisse 
said in a report.

Dilma Rousseff
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LafargeHolcim 
disposals to 
exceed $3.6bn
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L
afargeHolcim, the Fran-
co-Swiss cement group 
created by a €41bn merg-
er last year, is stepping 
up its post-deal disposal 

programme with planned asset 
sales in another nine countries.

Eric Olsen, chief executive, has 
been under pressure from some 
investors to boost the group’s per-
formance, which has been hit by 
severe global pricing pressures 
and weak economic growth in key 
markets.

Shareholders had been prom-
ised SFr3.5bn ($3.6bn) of disposals 
this year. The company now says a 
portfolio review has identified a fur-
ther nine countries “where we will 
seek opportunities to divest if we 
can achieve favourable valuations”.

LafargeHolcim said it was confi-
dent of delivering this year’s target 
“and expects further divestments to 
crystallise beyond 2016”.

Shareholder scepticism about 
the benefits of last year’s tie-up 
between France’s Lafarge and 
Switzerland’s Holcim - which suc-
ceeded only after a series of internal 
power struggles - has weighed on 
the shares, which are almost 40 per 
cent lower than a year ago.

Energy companies with 
a ‘junk’ credit rating are 
succeeding in selling more 
bonds, as investors regain 

their appetite for risky corporate 
debt - ending the freezing out of 
smaller oil groups from capital 
markets.

Lowly rated companies in the 
oil and gas industry have sold more 
debt in May and June than in the 
preceding 11 months combined, 
and investor demand for two deals 
last week was so strong that bank-
ers underwriting the transactions 
were able to increase both by 50 
per cent.

But while the door has slowly 
reopened to the sector, inves-
tors remain reluctant to extend 
financing to the weaker oil and 
gas producers as fears persist over 
the sustainability of $50 per barrel 
oil. Recent bond sales have been 
clustered in branches of the energy 
industry with less direct exposure 
to the movement of crude prices: 
pipeline owners, oil services com-
panies and groups controlled by 
sovereign governments.

“$50 oil seems to be a rather 
nice number in today’s market to 

Private equity firms eye Japan’s troubled assets

Investor demand strong 
for risky debt

LEO LEWIS

ERIC PLATT 

With a global capacity glut in the 
cement industry, Olsen believes 
LafargeHolcim significantly over- 
invested in the past and is shifting 
the combined company’s busi-
ness model towards lower capital 
spending and stronger cash flow 
generation.

Asset sales will help LafargeHol-
cim reduce net debt, but analysts 
have warned that a rush to push 
through disposals would lead to 
lower sale prices.

“I don’t see how this process 
will create value - but that is the 
story of this merger so far,” said Phil 
Roseberg at Bernstein. “It is a very 
complex integration. You had two 
similar sized companies with two 
different cultures and now they 
want to create a third culture.”

So far this year, the Zürich-based 
company has secured a third of its 
SFr3.5bn disposal target, through 
divestments in South Korea and 
Saudi Arabia and a merging of op-
erations in Morocco. Competition 
authorities have required additional 
asset sales in India.

LafargeHolcim, which operates 
in about 90 countries, has not set out 
where the next round of disposals 
will occur but it is expected to quit 
operations in most of the chosen 
locations completely.

take fear out of bondholders regard-
ing their positions,” said Richard 
Smith, head of leveraged debt capi-
tal markets at Mizuho. “If you are a 
weaker triple C credit with a lot of 
leverage and some hair, yes you’ll 
face some problems. But the higher 
quality names now do very well.”

Brazilian oil major Petrobras, 
liquefied natural gas export plant 
operator Cheniere Energy and oil 
services company Weatherford 
International are among the hand-
ful of groups to have successfully 
issued debt as yields have fallen. 
Six companies have completed 
bond sales since the start of May, 
raising nearly $12bn, according to 
Dealogic.

Bankers expect several other 
companies to tap debt markets 
in the coming months, as energy 
groups replace bank loans with 
more permanent financing.

“Issuers have learnt that an 
over- reliance on RBLs can be a 
disaster for a company,” said David 
Alterman, Credit Suisse co-head of 
North American leveraged finance 
origination and restructuring. “If 
you look at all the big bankruptcies, 
they had one common characteris-
tic, large RBLs and drawn balances 
that created a mess.”

Private equity groups are 
fighting new guidelines 
from Italy’s tax agency that 
would lead to higher levies 

on profits from deals struck in the 
eurozone’s third-largest economy.

These guidelines, published 
by Italy’s Agenzia delle Entrate on 
March 30, could limit the ability of 
global leveraged buyout funds to 
use entities in lower tax countries, 
such as Luxembourg, to structure 
their Italian transactions - a com-
mon way of minimising their tax 
bills.

Amid mounting concern in the 
industry, the Italian private equity 
and venture association (Aifi), a 
lobby group, has sent a letter to 
the Italian tax agency demanding 
a series of “clarifications” on the 
guidance.

“[Italian tax authorities] have 
taken a slightly crooked path which 
they will have to correct,” Alessan-
dra Bechi, the director of the tax 
and legal office at Aifi, which is due 
to open an office in London today, 

Global private equity firms 
are circling a rich new 
pool of potential deal tar-
gets in Japan: the failed 

takeovers, litigation battles and in-
tegration fiascos of the country’s re-
cord merger and acquisition boom.

Private equity executives said 
they are weighing a range of deals - 
some would see them take troubled 
assets off their Japanese owners’ 
hands and others would involve 
teaming up with local companies in 
turnround efforts.

Outbound M&A activity in Japan 
has been expanding annually since 
2011, and hit a record ¥10tn in 2015 
in a rash of deals led by the banking 

told the Financial Times. “It is not 
in Italy’s interest to discourage 
international funds,” she added.

Concerns about the taxation 
of private equity deals in Italy 
comes at a particularly sensitive 
time, since the government led 
by Matteo Renzi has pushed hard 
to encourage foreign investment. 
In particular, it has sought to en-
courage more financing for Italian 
companies and start-ups through 
alternative sources, given that 
many Italian banks, saddled by 
non-performing loans, are limit-
ing their lending. Private equity 
groups are also expected to play a 
key role in snapping up portfolios 
of bad loans from Italian banks.

However, at the same time, 
Italian authorities are seeking to 
curtail tax avoidance as they face 
heavy budgetary constraints, and 
face growing public pressure to 
crack down on tax havens.

Last year, €3.1bn worth of trans-
actions were completed in Italy by 
international private equity funds, 
eclipsing the €1.6bn in deals done 
by domestic funds, according to 
Aifi. That represented a sharp in-

and insurance sectors. Many were 
seeking growth overseas as a way to 
counteract long-term demographic 
decline and shrinkage of the domes-
tic market.

Now some Japanese companies 
are battling in vain to make successes 
of the assets they bought under the 
expansionist optimism of the early 
“Abenomics” era, when government 
stimulus efforts first took hold.

“It is not surprising that many 
of the outbound acquisitions by 
Japanese companies during the 
M&A boom did not do well - the 
situation could be helped by private 
equity,” said Ryo Fujii, head of Per-
mira Japan.

Litigators in Japan are describ-
ing a significant rise in the number 

crease compared with the €1.9bn 
in transactions by international 
private equity groups in Italy in 
2014, and a return to pre-crisis 
levels.

“They are among the largest 
players investing in Italy and they 
are in turmoil about this. Serious 
investors should not be hit,” said 
one lawyer representing interna-
tional private equity groups active 
in Italy. One additional concern 
with the new guidance is that it 
could apply retroactively, the law-
yer added.

For private equity groups, the 
guidance on the taxation of in-
ternational deals was particularly 
jarring because it came within a 
broader document in which the tax 
agency set forth clearer guidelines 
on the deductibility of interest pay-
ments - which the groups had been 
pleased with.

The Italian tax agency declined 
to comment directly on the con-
cerns of the private equity groups 
but pointed to Aifi’s statement after 
the guidelines were published in 
which it said it was “satisfied” with 
the document.

of cases arising from soured take-
overs. “Our experience is that it can 
take between two and five years for 
big issues to arise, or for Japanese 
companies to realise they’ve bought 
something that doesn’t fit or was 
too expensive,” said Peter Godwin, 
managing partner of law firm Her-
bert Smith Freehills’s Japan office.

Lawyers and PE executives pre-
dict the opportunities will arise first 
in sectors where the cultural gulfs 
between Japanese and foreign firms 
are largest, including the pharma-
ceuticals and industrial sectors.

“Many companies often do not 
fully engage with the acquired man-
agement from day one. This means 
that, when things get bad, the prob-
lem only gets worse,” said Mr Hirano. 
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Magnitsky’s bitter legacy
FT ANALYSIS In association with

T
he story of Sergei Mag-
nitsky’s 2009 death be-
came, for many in the 
west, an allegory of Vladi-
mir Putin’s Russia - bru-

tal, oppressive and corrupt. The 
37-year-old accountant was found 
dead, his body bearing bruises, in 
a Moscow prison cell having been 
detained for nearly a year over ac-
cusations of tax evasion. His real 
crime, say supporters, was expos-
ing a $230m theft from the Russian 
treasury by officials linked to a 
criminal gang.

By 2012 the US Congress had 
passed the Magnitsky Act, imposing 
sanctions on dozens of Russians im-
plicated in the crime, and sending 
relations between the US and Russia 
to a then post-cold war low. Now, 
amid efforts to extend that legisla-
tion worldwide, the late accountant 
is again at the centre of a battle that 
moves to Washington tonight with 
the airing of a film that challenges 
the “established” Magnitsky story.

The documentary, called The 
Magnitsky Act - Behind the Scenes, 
is scheduled to premiere to an in-
vited audience. Previous attempts 
to air it - at the European Parlia-
ment in Brussels in April and a 
festival in Norway last week - have 
been halted by legal steps pursued 
by Bill Browder, the fund manager 
who employed the accountant and 
has led a crusade to have his death 
reinvestigated. Mr Browder and 
the Magnitsky family say the film, 
by Russian-born director Andrei 
Nekrasov, is false and defamatory.

Russian TV crews at the Brussels 
screening, however, reported the 
cancellation as a western cover-up. 
The House Foreign Affairs Commit-
tee in Washington will soon hold a 
hearing on the issue at the urging 
of Dana Rohrabacher, a Republican 
congressman known as the biggest 
of Mr Putin’s few sympathisers on 
Capitol Hill.

The film’s critics say it is part 
of the most determined assault 
yet on the Magnitsky Act and the 
Browder story that inspired it. Rus-
sian state TV increasingly describes 
Mr Browder as a CIA-linked bo-
geyman trying to bring down the 
country. Russians facing legal action 
in New York for allegedly launder-
ing part of the fraud proceeds are 
fighting back by calling the Browder 
account a sham. A fresh lobbying ef-
fort in Washington - some of which 
can be traced back to Moscow - is 
seeking to stopa global Magnitsky 
Act that would allow sanctions to be 
imposed on human rights abusers 
from any country.

Gunnar Ekelove-Slydal of the 
Norwegian Helsinki Committee, a 
human rights group, suggests it is 
“priority number one for Russia” to 
block a global act - or at least remove 
the Magnitsky name, which he says 
has come to “symbolise all the prob-
lems . . . in Russia”. It is also anxious 
to block any similar measures by 
EU states.

“This is not something the Krem-
lin likes,” he says. “It can have real 
consequences for people in the 
elite.” Russian relations

The Magnitsky measures, passed 
over the objections of a White House 
then attempting to “reset” relations 
with Moscow, were the biggest ir-
ritant in US-Russian relations until 
the 2014 Ukraine crisis. The asset 
freezes and visa bans pioneered a 
new way of targeting human rights 
abusers across borders.

The story of the accountant’s 
death helped cement western per-
ceptions of a lawless Russia where 
police can collude with criminals 
to defraud the state, murder honest 
investigators, and get away with it. 
Prosecutors filed charges against 
two prison officials for mistreating 
Magnitsky, but dropped them after 
the act gained traction in Congress.

Mr Browder’s critics suggest he 
either cooked up the Magnitsky 
story as an alibi to prevent his extra-
dition on Russian tax evasion charg-
es - which he says were politically 
motivated - or that he and colleagues 
carried out the fraud themselves. 
Given that he has spent years urging 
multiple jurisdictions to investigate 
the fraud and freeze its proceeds - 11 
countries have opened probes, and 
six have frozen assets - Mr Browder 
says that idea is preposterous.

“This is a smear campaign,” he 
says. “All these people are connect-
ed. It’s all part of an FSB operation 
to discredit me,” he says, referring 
to Russia’s successor to the KGB 
security service.

The campaign appears less co-
ordinated than Mr Browder suggests 
and more of a multi-faceted effort by 
groups with shared interests, some 
of whom have been in contact with 
one another. These groups deny be-

ing backed or directed by Moscow. 
But they are providing ammunition 
for the Kremlin.

Sergei Lavrov, Russia’s foreign 
minister, told a Moscow newspaper 
last week: “A great number of facts 
have appeared - including docu-
mentary films which, by the way, are 
forbidden from being shown in Eu-
rope for some reason - confirming 
that the death of Sergei Magnitsky 
was all the result of enormous trick-
ery by this . . . Browder, who is an 
unscrupulous swindler.”

Browder was for several years the 
largest foreign portfolio investor in 
Russia and a vocal Putin supporter, 
until he was barred from the coun-
try with no formal explanation in 
2005. He and his associates believe 
his campaigns to improve Russian 
corporate governance had angered 
powerful people.

The fund manager alleges a 
criminal group including tax offi-
cials and police used corporate seals 
seized in a raid on the remnants of 
his Hermitage investment fund in 
2007 to re-register three subsidiar-
ies of the fund under their control. 
He says the group brought legal 
cases to manufacture huge, fake 
liabilities against the subsidiaries. 
Thisenabled them to claim fraudu-
lent tax refunds worth $230m, which 
they then squirrelled away through 
anonymous western offshore com-
panies.

Magnitsky, an accountant - 
though Mr Browder calls him his 
lawyer, as he sometimes represented 
Hermitage in court - gave evidence 
about the fraud to police, but was 
later arrested by the very people 
he was investigating, and accused 
of tax evasion. After a year in jail, 
and suffering from gallstones and 
pancreatitis, he was found dead in 

his cell. The official cause of death 
was given as a heart attack.

The Browder campaign to pub-
licise the fraud and seek justice 
for Magnitsky has long made him 
a hate figure for the Kremlin. In 
April, a Russian state TV channel 
aired the fifth film-length attack on 
Browder in three years. It claimed 
the US-born fund manager, now a 
UK citizen, was an MI6 operative 
codenamed Agent Solomon, who 
had recruited opposition leader 
Alexei Navalny in an operation to 
destroy Russia.

The film appeared a crude fake, 
with mistakes in basic English in 
“secret” CIA documents shown as 
evidence of its assertions. It also 
seemed to have been rushed out in 
the wake of a revelation in the Pan-
ama Papers that $2bn had passed 
through a network of offshore com-
panies nominally controlled by 
Sergei Roldugin, a cellist friend of 
Putin. One of the groups involved 
in the Panama Papers investigation 
later reported that some Magnitsky 
fraud money had passed through 
part of the same network.

Browder and Navalny believe 
they are being targeted by Yuri 
Chaika, Russia’s prosecutor-general. 
Late last year, Chaika claimed a film 
investigation by Navalny that linked 
the prosecutor’s family and deputies 
to Russia’s most notorious criminal 
gang had been produced by order 
of Browder and the CIA, a claim 
dismissed as absurd by both men.

The New York connection
Outside Russia the most vigor-

ous effort to discredit the Magnitsky 
story has taken place in a New York 
court, where a company owned by 
a 39-year-old Russian, Denis Katsyv, 
is facing civil forfeiture charges for 
purchasing real estate with $14m 

allegedly laundered from the Mag-
nitsky fraud. Katsyv, whose father is 
vice-president of the state-owned 
Russian Railways, denies the allega-
tions, which do not include criminal 
charges. The prosecution’s case is 
largely based on documentation of 
wire transfers provided by Browder.

In court filings, lawyers for Mr 
Katsyv’s company, Prevezon Hold-
ings, identify what they say are 
holes in Hermitage’s account of the 
fraud. Aping Browder’s campaign, 
the Katsyv camp has hired lobbyists 
and public relations consultants to 
urge media to report on its claims. 
One adviser, Natalia Veselnitskaya, 
a Russian defence lawyer and friend 
of the Katsyv family - as well as a 
vocal Putin supporter - claims Mr 
Browder’s story is a sham.
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Time to close the deal on EPA

Let me first wish Presi-
dent Muhammadu Bu-
hari a speedy recovery. 
Presidents are human 

beings, and must have the time 
and space, within constitu-
tional bounds, to look after their 
health. That said, the matter in 
hand concerns the ship of the 
Nigerian state and Buhari’s 
role as its chief captain. How 
the president steers the ship 
matters to Nigeria’s future. So, 
before discussing the substan-
tive issue, let’s consider Buhari’s 
approach to governance.

Recently, the British Tel-
egraph newspaper described 
President Buhari as a “Head-
masterly figure.” The paper 
was referring to his didactic, 
“my way or the highway” lead-
ership and governance style. 
But you can’t govern a country 
like a headmaster would run 
a school. Leaders of countries 
must be responsive, consulta-
tive and consensual. However, 
Buhari lacks good consultative 
skills. Blame his military back-
ground, if you like. He generally 
prefers instructing others than 
building consensus. He is taci-
turn, yet remarkably self-willed!

John Maynard Keynes, 
the famous economist, once 
said: “when the facts change, 
I change my mind”. But with 
President Buhari, the facts, it 

seems, rarely change. Here is 
a leader who ruled his country 
once and, by sheer providence, 
is governing it again some 30 
years later. Yet he is so nostal-
gic about the past, he wants to 
repeat the mistakes of 30 years 
ago! The great Muhammad Ali, 
whose death the world cur-
rently mourns, once said: “The 
man who views the world at 50 
the same way he did at 20 has 
wasted 30 years”. Former Vice 
President Atiku Abubakar un-
wittingly echoed Ali’s sentiment 
when he said recently: “We have 
a president who doesn’t learn 
from the past.”

Of course, countless column 
inches have been devoted to 
President Buhari’s wilfulness on 
economic policy. For instance, 
despite seeming movements 
on petroleum subsidy and the 
exchange rate, comprehensive 
economic reform is not on the 
president’s radar. But that’s not 
my focus here. My concern 
is the issue President Buhari 
wants to avoid like the plague: 
political restructuring! Shortly 
before his inauguration, Bu-
hari granted an interview to 
Television Continental (TVC), 
in which he dismissed the Na-
tional Conference organised 
by former President Goodluck 
Jonathan as one example of 
“how we don’t get our priorities 

right in this country.” His argu-
ment, when you parsed it, was 
that political restructuring is not 
a priority for Nigeria! Recently, 
in another interview, President 
Buhari went further. He said he 
didn’t like national conference; 
and signalled he wouldn’t touch 
the conference reports with a 
barge pole! But the president’s 
antipathy to national confer-
ence is ill-informed. No country 
has achieved major political 
or constitutional settlements 
without some national confer-
ence to ensure elite cooperation 
and inclusive participation. 
President Buhari’s rejection of 
past conference reports is also 
ill-advised; another example of 
his idiosyncratic and headmas-
terly approach to governance!

But let’s cut to the chase. 
President Buhari doesn’t be-
lieve this country needs restruc-
turing. He gave a wide-ranging 
inauguration speech without 
once mentioning political re-
form. Buhari takes the view 
that the civil war was fought to 
keep Nigeria together; so the 
problem is not with the political 
structure, but the people! But, 
as I have said repeatedly, civil 
wars don’t unite nations, only 
negotiated political settlements 
do. Recently, the APC leader-
ship tried to use the economic 
situation as an excuse to avoid 

addressing the issue. According 
to the party’s National Chair-
man, John Odigie-Oyegun, 
restructuring is not the govern-
ment’s priority, but rebuilding 
the economy, creating jobs and 
ensuring security! This is mis-
guided, of course. Economies 
respond to external stimuli, 
with politics and institutions 
being the most potent.

The classical economists, 
such as Adam Smith, were 
called “political economists” 

APC will pay for Buhari’s antipathy to political reform

T
he EPAs are a se-
ries of negotiations 
launched to create 
a free-trade area 
between the EU 

and the 6 regional economic 
communities in Africa, the 
Caribbean and the Pacific 
(ACP) group of countries. The 
first regional community to 
accede to EPA was the 15 mem-
ber Caribbean Community 
(CARICOM), which did so as 
far back as October 2008.East-
ern and Southern Africa have 
finalised their EPAs and are 
now working out the final 
ratification process. After more 
than a decade of negotiations, 
in October 2014, an agree-
ment was reached in principle 
between ECOWAS and the EU 
on the finalisation of the Eco-
nomic Partnership Agreement 

We have to be honest in own-
ing up to the fact that the whole 
thing does not put our country 
in particularly good light with 
our ECOWAS sister countries 
who desperately want to fi-
nalise the agreement with the 
Europeans. 

Of course, the negotiations 
began long before the cur-
rent APC-led administration 
came to power. We therefore 
cannot blame them for many 
of the weaknesses that un-
derpinned our negotiation 
strategies with Europe over 
the past decade. One thing that 
comes out clearly is the fact 
that we have never had a stra-
tegic trade policy. When the 
South Africans, for example, 
went into the same negotia-
tions with the EU, they came 
armed with a well-articulated 
strategic trade policy. They 
knew precisely what their own 
vital interests were, what they 
wanted to achieve and what 
they were prepared to concede. 
South Africa also exercised 
bold leadership within the 
Southern African Develop-
ment Community (SADC), 
matching the Europeans in 
technical preparedness, intel-
lectual force and negotiating 
toughness. And they got the 
best for their region. 

We in Nigeria have never 
had such a strategic trade 
policy. As often happens in 
our own case, wewent into 

the EPA negotiations virtu-
ally blindfolded by myopia and 
intellectual ill-preparedness. 
We did not mobilise enough 
of our economists, intellectu-
als, business community and 
civil society to contribute their 
ideas and practical proposals 
for a credible Nigerian posi-
tion. We left things hanging 
awkwardly until the eve of 
the negotiations, when we 
began to pussyfoot like grossly 
incompetent people. It is a 
great embarrassment and does 
our international standing 
and regional prestige no good 
whatsoever.

I regard myself as a student 
of the economics and politics 
of European integration. I did 
my doctorate dissertation on 
Europe’s trade, finance and 
development policies in Af-
rica, spending several lonely 
months doing field work in 
Copperbelt region of Zam-
bia. I managed to get a book 
published by Routledge on 
the same subject.  I lived and 
worked in Europe’s capital of 
Brussels for 5 years as a senior 
official of the African, Carib-
bean and Pacific Group, coor-
dinating a EuropeanDevelop-
ment Fund (EDF) portfolio 
exceeding €4 billion annually. 
I can claim to know as much of 
Europe and its institutions as 
anyone. I worked closely with 
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(EPAs). The ratification process 
has stalled, because, at the very 
last minutes, our own federal 
government decided that the 
whole thing is deleterious to 
our own long-term industrial 
and manufacturing ambitions. 
The Manufacturers Associa-
tion of Nigeria (MAN) and oth-
er organised industrial groups 
have come out strongly against 
an agreement that they believe 
will do irreparable damage 
to our own infant industries 
and fledgling manufacturing 
sector.   

Recently, our highly es-
teemed Vice-President, Profes-
sor Yemi Osinbajo was quoted 
as reiterating this official posi-
tion of the government, to the 
effect that the administration 
will confer with MAN and oth-
er stakeholders before touch-
ing base with our ECOWAS 
colleagues on the ratification 
of the EPA agreement.

The so-called ‘infant indus-
try argument’ is as old as Alex-
ander Hamilton and Fredrick 
List. But it is becoming archaic 
as an economic argument 
-- less and less credible in our 
twenty-first century integrated 
global marketplace. Making a 
song and dance about protect-
ing inefficient local industries 
does no good neither for our 
industrial competitiveness 
nor for our ever-demanding 
consumers who want quality 
products at affordable prices. Continues on page  35
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Apple released its 
results for 2016 
Q1 results con-
f i r m i n g  s h a r p 

drop in iPhone sales, rev-
enue down 12.8% and 
profits down 22.5% on 
year-on-year basis. This 
is the company’s first rev-
enue decline in 13 years. 
Reasons: ongoing macro-
economic headwinds in 
much of the World includ-
ing currency weaknesses 
in majority of its Interna-
tional markets. Similarly 
in sub-Saharan Africa, 
we have seen companies 
especially in the FMCG 

Macro-economic headwinds 
and business strategy

economy been taken into 
account in articulating 
a winning strategy with 
attendant business plans 
and if not, how credible 
will those plans be? Even 
more critical, is whether 
businesses can interpret 
economic trends/patterns 
to understand how they 
specifically affect or can 
influence their respective 
sectors,  consumer be-
haviour and by extension 
their individual business-
es now and into the future. 
What is the implication of 
certain policy decisions 
(or possible decisions) or 
other trends on consum-
er behaviour and spend 
now and into the future? 
What other factors, appar-
ently unconnected, will 
coalesce to impact con-
sumer behaviour? What 
threats or opportunities 
do all these portend for 
the business and how can 
the company be organized 
to take advantage of the 
opportunities and avert 
the risks? How quickly 
can the company respond 
to these? So many ques-
tions…

All of these throw up 
the new reality that busi-
ness models will have to 
be rigorously interrogated 
against more variables 
than traditional metrics 
like traditional competitor 
market share indicators. 
Business planning tools 
will have to be more rigor-
ous. Consumer purchas-
ing power and behaviour 
is driven by the economy. 
Therefore, understand-
ing the economy must 
be at the very heart of 
strategy, business plan-
ning and tactical plans. 
The economy cannot be 
an afterthought or side 
consideration. The new 
normal challenges our 
traditional business man-
agement paradigms more 
than ever before.

I believe it was Albert 
Einstein that said “in-
sanity is doing the same 
thing over and over again 
and expecting a differ-
ent result”. How prepared 
are businesses for these 
implications of the “new 
normal”?

space attributing their un-
derperformance mainly to 
“macro-economic” head-
winds. This is on account 
of the generally challeng-
ing economic conditions 
in the sub-region mainly 
attributable to a drop in 
commodity prices (mainly 
Oil). IMF has reported that 
the economies in Sub-Sa-
haran Africa grew by 3.5% 
in 2015 (lowest in some 15 
years) and is expected to 
contract further to 3% in 
2016. This is what some 
are now calling the “new 
normal” unless deliber-
ate integrated economic 
decisions are taken by 
responsible governments 
in the region.

Not so long ago, it was 
an unspeakable sin for 
companies  to  suggest 
that macro-economic fac-
tors have impacted the 
business performance. It 
sounded like a lame and 
uncreative excuse by lazy 
CEOs. Businesses were 
meant to grow regardless 
of any externalities. When 
the World’s largest phone 
maker and most innova-
tive brand starts using this 
kind of language which 
was hitherto an anathema, 
so to speak, it means we 
should pay more atten-
tion.  

The problem is that for 
most companies, business 
strategy is driven by tradi-
tional metrics and think-
ing, comparing financials 
year-on-year without rig-
orously understanding 
the underlying change 
drivers over this period. 
G eneral ly ,  companies 
plan to acquire customers 
with propositions around 
well-manicured brands 
selling products which 
are sold through effective 
distribution channels and 
other support systems 
all driven by, hopefully, 
committed staff across 
the company. The plan 
is to achieve all of this 
within reasonable costs 
(benchmarked against the 
previous year) to deliver 
good margins for the busi-
ness. With the economy 
now playing a key role 
in our lives, the question 
is to what extent has the 
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