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E
xperts in the informa-
tion technology (IT) 
industry say that verifi-
able identification sys-
tems introduced in the 

country in recent times will posi-
tively impact the upcoming census 
exercise by curbing fraudulent 
spike-up in numbers of certain 
geographical areas in Nigeria, in 
order to get political advantage 
during general elections.

They say computerised citizen 
data, such as Bank Verification 
Number (BVN), SIM card reg-
istration, voter’s card, National 
Identification Numbers (NIN) and 
E-passports, if properly harmo-
nised, will help ease the general 
census process and create reliable, 
wholesome census numbers in the 
country.

There has been a criss-cross 
of allegations over the decades, 

Technology offers Nigeria opportunity 
for credible census numbers - Experts
JUMOKE AKIYODE

The Federal Government 
on Monday tasked all rev-
enue generating agencies 
to put necessary meas-

FG gives marching orders to revenue agencies on N5.08trn  for 2017 budget
ures and technologies in place for 
the realisation of the N5.08 trillion 
revenue to finance the N7.441 tril-

lion budget for the 2017 fiscal year.
Highlights of the Federal Gov-

ernment’s revenue projection for 

the year, include: 41.7 percent 
from oil revenue, 15.9 percent 
from CIT, 15.9 percent from in-

dependent revenue sources; 11 
percent from recoveries/misap-
propriated funds; 5.5 percent 
from Customs; 5.2 percent from 

KEHINDE AKINTOLA & CYNTHIA EGBOBOH, 
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Technology offers Nigeria opportunity...Continued from page 1

ISAAC ANYAOGU 

N
igeria’s eleven electric-
ity distribution com-
panies settled on aver-
age only 31 percent of 
the N111billion worth 

of electricity invoice from gen-
eration companies, failing to collect 
over N75.5billion from January to 
March 2017, BusinessDay analysis 
has shown.

This further worsened shortfalls 
in the electricity market, currently 
valued at over N1trillion. Experts 
have questioned the efficacy of the 
Nigerian Bulk Electricity Trader, 
(NBET) a market operator estab-
lished to enforce compliance with 
rules in the sector.

According to data obtained 
from the NBET website, in the 
month of January, electricity worth 
N32.4 billion was supplied by the 
GenCos, while the DisCos paid 
only N10.2billion, translating to 31 
percent of the invoice.

In the month of February, Gen-
Cos generated and sold power 
worth N37.3billion but the NBET 
could only retrieve 33 percent of 
the cost, translating to N12.6billion. 
Invoice settlement fell back to 31 
percent in March, to N12.7billion 
against an invoice of N41.2 billion.

Abuja, Eko and Ikeja DisCos 
met up to 40 percent of their in-
voice payments within the period, 
while Kaduna and Kano DisCos 
recorded less than 20% settlement. 
Yola DisCo didn’t even make any 
payment in March.

DisCos fail to collect N75.5bn electricity invoice in 3 months
Experts say lack of enforce-

ment of market rules contributes 
significantly to the liquidity crisis 
in the sector.

“The major problem in the elec-
tricity market in Nigeria is that 
NBET has not played its role as a 
market operator, as it should. It has 
failed to call the DisCos to order and 
enforce market rules, hence con-
tributing to the liquidity problem 
in the market,” said Chuks Nwani, 
energy lawyer and vice president 
of PowerHouse International, an 

energy advisory firm. Set up in July 
2010, NBET entered into power 
purchase agreements with genera-
tion companies and resells power 
to distribution companies through 
the vesting contracts. As at 2014, the 
company has been recapitalised to 
the tune of $800 million, to enable 
it drive investments into Nigeria’s 
energy sector.

But investments into the power 
sector have been too few and far be-
tween. Barth Nnaji, former minister 
of power at the time of the sector’s 

privatisation, said critical issues 
that need to be addressed include 
the absence of a cost reflective 
tariff, removing gas and transmis-
sion constraints and value chain 
misalignment.

“Nigeria pays some of the low-
est tariffs in Africa and it is not the 
poorest country. The transmission 
infrastructure cannot wheel the 
quantum of power generated. If 
you don’t get the entire value chain 
right, then there won’t be a solution 
to power, and no investments,” said 

Nnaji in a keynote speech at the 
Nigerian Gas Association business 
forum held in Lagos on June 15.

Commenting further on the 
DisCos challenges, Nwani said, 
“although DisCos have been hit 
by all time low collections, as a 
result of low load allocations and 
general disaffection of customers, 
occasioned by poor service, even 
if they are to achieve an impossible 
100 percent collection and commit 
all collections to payment of their 
energy bill to the generation com-
panies, without making reservation 
for operational cost, it will still not 
be enough to pay fully for energy 
received because the cost of energy 
generation has not been reflected 
in their tariff.”

The DisCos also decry the huge 
debts owed them by government 
ministries and departments. Baba-
tunde Fashola, minister of power, 
in March, said payment of about 
N60 million would begin, as soon 
as the debts were verified, while 
also charging the DisCos to improve 
collection.

Fashola said while there has 
been so much talk about cost reflec-
tive tariff,  DisCos have to do more to 
improve collections. He said if they 
currently have six million people 
paying for electricity and are able 
bring another six million, that will 
increase collections by 100 percent.

The inability of the DisCos to re-
duce their ATC&C losses is inspiring 
calls for the dilution of their 60 per-
cent holding. Since they are techni-
cally insolvent, Odion Omonfoman, 
an energy consultant and the CEO 
of New Hampshire Capital Ltd, said,  
“A practical way to force Discos into 
bankruptcy and eventual receiver-
ship, is for NBET to trigger the acti-
vation and drawdown of the Discos’ 
payment security to NBET/Gencos 
in the form of  three - months Letters 
of Credit (LIC).”

Omonfoman further said, “If 
government is going to commit to 
US$7.6bn of investments in the sec-
tor under the power sector recovery 
plan, then urgent, radical changes in 
the operations and management of 
Discos need to happen. 

“Government needs to either 
exert control of the Discos, or hold 
accountable their Core Investors, 
with a view to making Discos more 
efficient in their operations. Else, 
the proposed $7.6bn funding for 
the power sector may turn out to 
be a mirage, with the current state 
of affairs and management of many 
of the Discos. It’s a potential debt 
trap for Nigeria,” Omonfoman said.Continues  on page 4

that the various geographical 
components of the polity have 
been manipulating census figures 
upwards, in  order to get political 
avantage and a larger allocation 
from the national purse, than is 
rightly due to them.

Asked about the need for tech-
nology in Nigeria’s 2018 census 
exercise, John Obaro, Chief Ex-
ecutive Officer, Systemspecs, told 
BusinessDay that the allegations 
will continue to fly, in as much as 
the exercise is conducted manu-
ally, because there will always 
be human errors and personal 
interests.

“It is only with the use of tech-
nological equipments during the 
conduct of a national census, that 
Nigeria will be in a position to say 
that the figures are as accurate as 
possible.

“In this day and age, we should 
not even conduct a census without 

biometrics in the first place. We 
should have a well automated 
plan in place. People will tell you 
it is a very expensive exercise; we 
have had wild figures quoted but 
the beautiful thing is that the gov-
ernment does not need to spend 
a dime, if they get their thinking 
right, because people are waiting 
for the data, people and business-
es will be ready to pay anything to 
get this data. So, all they need is 
just to get the type of information 
that is required of people and is 
resellable. People would rush over 
themselves to participate.

“Even if up front funding or 
some form of Public Private Part-
nership (PPP) is required to con-
duct this exercise, government 
would recover the money because 
they would have data that can 
help to blossom a number of busi-
nesses that understand the value 

of the data and they would plan 
effectively for various sectors of 
the economy,” Obaro said.

Arguments that census data is 
more valuable than the amount 
of money spent in conducting 
the exercise and that the use of 
technology can significantly re-
duce cost, have counteracted Eze 
Duruiheoma, Chairman, National 
Population Commission’s (NPC) 
claims that there is inadequate 
funding to conduct the 2018 na-
tional census.

In October 2016, when mem-
bers of the Senate Committee 
on National Identity Cards and 
National Population Commission 
visited the temporary headquar-
ters of the NPC, Duruiheoma 
said that out of the N4.411 billion 
appropriated for the agency for 
capital expenditure in the 2006 
Appropriation Act, only N2.17 bil-

lion had been released while the 
NPC’s proposed funding require-
ments for the exercise, amounted 
to N222 billion: pre-census ac-
tivities, N94 billion; census proper, 
N120 billion; and post-census 
activities N8 billion.

Subomi Sodipo, a technol-
ogy industry analyst and CEO, 
CF mobile told BusinessDay that 
adapting new technologies such as 
the use of Geographic Information 
System (GIS) for mapping, data-
processing software and using the 
internet as a tool for census data 
collection to census operations, 
can result in important gains in 
the quality and cost effectiveness 
of the whole census operation.

“Nigeria needs to move ahead 
by adopting new technologies that 
will help provide accurate figures 
during census operation because 
we need to plan adequately. The 

L-R: Eberechukwu Uneze, executive director, Asset Management Corporation of Nigeria (AMCON);  Jones Chukwudi 
Onyereri, chairman of House of Representatives committee on banking and currency; Lawrence Ifeanyi Ugwuanyi, gov-
ernor, Enugu State; Ahmed Kuru, managing director/chief executive officer, AMCON, and Kola Ayeye, executive director, 
AMCON, at the House Committee on Banking and Currency/AMCON retreat in Enugu State, yesterday.
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L-R: Niyi Ayoola-Daniel, founder, International Institute for Petroleum, Energy Law and Policy; Babatunde 
Fashola, minister of power, works and housing; Ibe  Kachikwu, minister of state petroleum resources; Walter 
Onnogen, chief justice of Nigeria, and Rosaline Bozimo, administrator,  National Judicial Institute, during the 
3rd International Institute for Petroleum, Energy Law and Policy Annual Workshop on Petroleum, Gas and 
Power Sectors,  in Abuja, yesterday. Pic by Tunde Adeniyi
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FG gives marching orders to revenue agencies ...Continued from page 1

N
igeria’s stock market 
rally is spurring listed 
companies to dust the 
cobwebs off plans to 
raise equity capital 

for expansion projects, even as it is 
encouraging unlisted firms to make 
a move on initial public offers.

Stocks have rallied to a two-year 
high since the introduction of a new 
foreign exchange window by the 
Central Bank, with investors pouring 
over N1 trillion into stocks to lift total 
market capitalisation beyond N11 
trillion. Although this remains lower 
than early 2014 levels.

The bearish trends that dominat-
ed the equity market in the last two 
years- characterised by acute dollar 
shortages and declining company 
profits, had caused many companies 
to abandon the stock market as a 
source of raising long-term capital. 
The companies feared that pricing 
may be unfavourable.

As the stock market gradually 
recovers and profitability improves, 
the option appears back on the table.

Given that equity capital usually 
goes into funding expansion plans, 
rising appetite for rights issues and 
IPOs is a boost for jobs in Africa’s 
most populous nation, where unem-
ployment rate is at a six-year high of 
14.2 percent.

“The current stock boom has 
flung the door open once again to 
companies looking to raise capital 
and deleverage their balance sheet,” 
said Tajudeen Ibrahim, head of re-
search at investment bank, Chapel 
Hill Denham.

WAPCO, Unilever, UPDC, Guin-
ness, Lafarge Africa and Forte Oil are 
among companies pushing for rights 
issues and “more companies will fol-
low because the market sentiment is 
in support,” Ibrahim said by phone.

Issuing houses are said to be 
approaching several companies, 
making pitches of the opportunity 
presented by the stock rally for Initial 
Public Offers (IPOs) and rights is-
sues. Femi Ademola, executive direc-
tor, corporate finance at BGL Capital 
told BusinessDay of plans to initiate 
“Book-Building” for their clients, as 
investors warm to the stock market.

Book building is a process by 
which an underwriter attempts to 
determine at what price to offer an 
initial public offering (IPO) based on 
demand from institutional investors.

“We are seeing improved inves-
tor confidence in the stock market,” 
Ademola said by phone, “The market 
has been accepted and we now need 

Companies rethink capital raising as stock market swings to life
to test it.” Book-building gained 
popularity after companies feared 
possibilities of unfavourable market 
pricing of their shares in a market 
reeling from low activity and weak 
investor confidence.

The stock market has however 
received new life in the last three 
weeks on the back of increased dol-
lar liquidity and improved company 
earnings. Taiwo Oyedele, a partner 
and head of tax and regulatory 
services however thinks it may be 
premature at the moment, for com-
panies to race to the stock market 
for IPOs. “The rally is barely three 
weeks old and still needs time before 
conclusions are made on its sustain-
ability,” Oyedele said by phone.

The All Share Index has almost 
doubled from a low of around 23,000 
points in 2016. On Friday, the index 
rose less than one percent to 33,810 
points, capping a three-week con-
sistent rally. The market’s one year 
return has towered to 2,687 percent, 
while the Year-to-date return is 26 
percent, the highest return globally 
after Egypt, according to Bloomberg 
data.

The YTD return is above the rate 
of inflation which was 16.2 percent in 
May, giving investors a positive real 
return of 10 percent.

The return on stocks is also higher 
than the average yield of 22.95 per-

cent on the 364-day Nigerian Treasury 
bill. “The current rally in the equity 
capital market offers a great incen-
tive for quoted companies to access 
the market to raise the needed equity 
capital for their expansion projects,” 
said Ayodele Akinwunmi, head of 
research at FSDH Merchant bank.

“As activities increase in the pri-
mary market segment of the equity 
market, the demand for debt capital 
may drop. Consequently, we expect 
the interest rate and yields on the 
fixed income securities to drop,” 
Akinwunmi said by email.

The major factor responsible for 
the rally is the creation of the Inves-
tors’ and Exporters’ window.

In what is viewed as tentative 
steps toward freeing its currency 
amid economic turmoil caused by a 
shortage of dollars, the apex bank in-
troduced a new window for Investors 
and Exporters- NAFEX- on April 24.

The exchange rate at the new 
window is said to have the flexibil-
ity investors want, and has stoked a 
stock rally since its creation.

The naira closed at N373 per US 
dollar on Monday at the new win-
dow, weaker than the black market 
rate of N360 per dollar and much 
weaker compared to the CBN quoted 
rate of N305. Other factors responsi-
ble for the appreciation in the equity 
market include the improvement 

in the Q1, 2017 results of quoted 
companies compared with the cor-
responding period of last year and 
the prospect of better performance 
in subsequent quarters. Improved 
crude oil production has also helped 
lift oil stocks, with indigenous oil 
company, Seplat, rising to a two-year 
high on Friday, after the force majeur 
on the Forcados terminal was lifted.

Stanbic IBTC Holdings, UBA, GT 
Bank, Access Bank, and Zenith Bank 
all recorded impressive appreciation 
in their share prices on the strength 
of the impressive Q1 2017 results the 
banks announced.

Since the market bubble and 
collapse of 2009, the Nigerian Stock 
Exchange has been in a comatose 
state with little to no major deals. In-
vestors lost confidence in the market 
due to the regulatory lapses in the 
market at that time. This was further 
exacerbated recently when Nigeria 
instituted capital controls due to 
the depreciation of the value of the 
Naira, which led to foreign portfolio 
investors to exit.

Foreign participation on the Ni-
gerian bourse tanked in 2016, with 
domestic participation outpacing 
foreign for the first time in six years.

This tipped the NSE into nega-
tive territory, with investors losing 
money. The trend forced companies 
to review plans to list their shares 

LOLADE AKINMURELE

reason we see things working 
seamlessly in some countries in 
Europe and the United States of 
America, is because they know 
their population size, they have 
accurate figures and so, they can 
plan appropriately.

“Nobody will have the right 
to accuse any region or state of 
spiking up censors numbers if the 
right technological tools are used 
to conduct census operations in a 
transparent manner,” Sodipo told 
BusinessDay.

Although the NPC has agreed 
to adopt the use of biometric data 
technology for the upcoming 
population and housing census, 
experts say other technology 
tools can be adopted and the cap-
turing of facial impression and 
fingerprints of all respondents, 
which will eliminate all forms of 
manipulation and give the nation 
accurate, reliable demographic 
data, must be well harmonised 
with data previously collected, to 
drive sustainable development in 
the country.

Apart from the quest to ware-
house the profile of all Nigerians 
for effective national planning, the 
need for synergy with other data 
management organisations, such 
as the Subscriber Identity Module 
(SIM) registration, Bank Verifica-
tion Number (BVN), voters’ card 
etc in virtually all sectors of the 
economy, is of utmost importance, 
as this would make it easier for 
government to plan and channel 
adequate attention to areas such 
as education, pensions, jobs and 
others, analysts say.

For example, if through its 
database, government can know 
exactly how many people are cur-
rently in the workforce, they can 
make plans to create more jobs 
and have a well thought out pen-
sion/retirement scheme for the 
population. With the exact num-
ber of children in the country, the 
education sector can be planned 
and managed more appropriately.

In the long run, this would 
reduce government spending, as 
plans will be made, according to 
recorded data and there will be 
no wastage as a result of estimated 
guess work, in investing and build-
ing infrastructure.

other sources and 4.8 percent from 
Value Added Tax (VAT)

This is in addition to proceeds 
from miming, LNG dividends, 
federation account levies and the 
Federal Government’s share of 
signature bonus.

Udoma Udo Udoma, Minister 
of Budget and National Planning, 
who gave the charge at the pres-
entation of breakdown of the 2017 
budget signed into law by  Acting 
President Yemi Osinbajo, on the 
12th June, 2017, unveiled plans 
to return Nigeria to a predictable 
January to December fiscal year, 

and ensure that successive budg-
ets are signed into law before the 
commencement each fiscal year.

The key assumptions and 
macro framework of the 2017 
budget include: 2.2mbpd crude 
oil production; $44.5 crude oil 
benchmark; N305/$1 exchange 
rate; 15.74% inflation rate; 2.19% 
GDP growth rate; N107.96 trillion 
nominal GDP and N87.95 trillion 
nominal consumption rate.

Also speaking, Kemi Adeosun, 
Minister of Finance, assured that 
the administration is set to release 
additional N350 billion into the 

economy.
Udoma assured that the N2.32 

trillion deficit is to be financed 
through N1.25 trillion domestic 
borrowing and N1.06 trillion 
foreign borrowing; N35 billion 
expected revenue from sale of gov-
ernment property/privatisation 
proceeds, as well as 11 percent 
projected revenue from recoveries 
of looted/misappropriated funds 
and fines, which he assured is al-
ready domiciled in government’s 
coffers.

Adeosun explained that the 
2017 budget reflects the adminis-

tration’s fiscal plan to restore the 
economy to the path of sustain-
able and inclusive growth and 
reeled out plans to address major 
challenges facing the economy, 
through adequate budgetary pro-
visions for capital expenditure and 
other sectors.

“We are challenging our rev-
enue generating agencies, particu-
larly the FIRS and Customs, to im-
prove their efficiency and broaden 
their reach, so as to achieve the set 
target for them in the 2017 budget,” 
Udoma said.

Some of the domestic chal-

or do a public offer in a depressed 
market, knowing they won’t get fair 
value for what their shares are worth.

It led companies like MTN Nige-
ria and Interswitch, which intended 
to list, to postpone their IPOs till 
market conditions improve.

“Companies that shelved IPOs 
will start looking to leverage the stock 
rally to renew their interest,” said 
Pabina Yinkere, head of institutional 
business at Vetiva Capital.

“It is a positive development for 
jobs and the economy,” Yinkere said 
by phone. The NSE experienced the 
strongest IPOs activity between 2006 
and 2008, with about 88 IPO’s in the 
period. IPOs slumped to less than 
20 in 2016, according to PriceWater-
house Cooper’s data.
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terbank spot foreign exchange 
market, data from the FMDQ 
revealed further.

A breakdown of the inter-
vention revealed that the bank 
offered $100 million to autho-
rise dealers’ interbank whole-
sale window, while it allocated 
$50 million to the Small and 
Medium Enterprises (SMEs) 
window.

The invisibles segment was 
allocated $45 million to meet 
the needs of those who applied 
for forex to settle Business/Per-
sonal Travel Allowances, school 
tuition, and medicals, etc. 

Confirming the figures in 
the latest round of intervention 
by the Bank, its acting director 
in charge of Corporate Com-
munications, Isaac Okorafor, 
also announced a retail option 
submitted on Monday, add-
ing that the results would be 
released subsequently.

The CBN spokesperson said 
the Bank would continue to 

gies, the global leader in big 
data and analytics, enlight-
ened the participants on the 
importance and the great 
potentials of harnessing the 
value of big data existing in 
these agencies using analytics.

The keynote speaker at 
the event was the Director 
General of National Identity 
Management Commission, 
Aliyu A. Aziz. In his remarks, 
Aziz emphasised  the need for 
better collaboration amongst 
the various agencies on data 
sharing which will be a means 
of better efficiency and cost 
cutting. In his words: “Col-
laboration amongst MDAs is 

The naira on Monday 
strengthened against 
other foreign currencies 

after the Central Bank of Nigeria 
(CBN) injected $195 million 
into the interbank forex market 
on the same day to meet the 
requests of customers in the 
various segments of the market. 

This follows the CBN’s inter-
vention in the interbank foreign 
exchange market, last week, to 
the tune of over $800 million.

Consequently, naira gained 
N0.91k at the investors and 
exporters to close at N366.20k 
per dollar on Monday from 
N365.29k per dollar traded on 
Friday last week, according to 
data from the FMDQ.

The nation’s currency main-
tained gains at the black market 
as it closed at the rate of N367 
per dollar, while it weakened 
marginally by N0.05k, closing 
at N305.80k per dollar at the in-

Heads of government 
ministries, depart-
ment and agencies, 

as well as representatives from 
the Defense Headquarters, 
other security agencies and 
the armed forces, gathered last 
week to discuss the benefits 
of data analytics in organisa-
tional transformation. The 
workshop, organised by Lay-
er3 through its new division, 
Blacksentry, was tagged “Us-
ing Analytics to Drive Change 
in the Public Sector” and was 
held at the Transcorp Hilton, 
Abuja.

The event, which was co-
sponsored by SAS Technolo-

Naira firms as CBN injects $195m into forex market

Layer3 brings together heads of MDAs to discuss Data Analytics

HOPE MOSES-ASHIKE ensure adherence to its forex 
policy by insisting on transpar-
ency of all stakeholders to guar-
antee stability in the market.

It will be recalled that the 
CBN made two major interven-
tions in the inter-bank Forex 
market, last week, totalling 
$831.5 million, just as figures 
released by the Apex Bank 
indicated that it had boosted 
transactions at the Investors’ & 
Exporters’ (I&E) segment of the 
market to the tune of $2.2 billion.

Also last week, the CBN, 
in a bid to tackle inflation, un-
veiled plans to mop up a total of 
N200.322 billion from the Nige-
rian banking system through a 
special Open Market Operation 
(OMO) at the rate of 16 percent 
per annum.

Meanwhile, the naira con-
tinued to maintain its stability 
in the forex market, exchanging 
at an average of N364/$1 in the 
BDC segment of the market on 
Monday, June 19, 2017.

stronger now as we have seen 
a lot of progress in the har-
monisation of data in Nigeria.”

In closing, Layer3’s CEO, 
Oyaje Idoko stated that “Data 
is the new oil and its our hope 
that the government and its 
agencies don’t get left be-
hind in harnessing the huge 
gains that resides in this data. 
Layer3, through our culture of 
continuous improvement and 
innovation, birthed Black-
sentry, to journey with you as 
you start your analytics and 
big data journey. Blacksentry 
is a new division in Layer3 
focused on Data Analytics and 
Cybersecurity.”

Ogun in aggressive infrastructure 
devt to open up state for investors

Determined to become 
the most preferred in-
vestment destination 
in Nigeria and the most 

thriving industrial hub in Africa, the 
Ogun State government has em-
barked on aggressive development 
of infrastructure aimed to open up 
the state for more investors.

The state in the last five years 
has attracted billions of naira invest-
ment from both local and foreign 
investors who see its environment 
enabling enough for them to settle 
for business. Authorities of the state 
estimate that 35 percent of all the 
foreign direct investment into 
Nigeria in the last two years found 
their way into the state.

They attribute the investment 
inflow to the government’s deci-
sion and commitment to providing 
an enabling environment. Ronke 
Sokefun, the state’s commissioner 
for regional and urban planning, 
reveals to BusinessDay in an inter-
view in Abeokuta that the aim of the 
Ibikunle Amosu administration is 
to ensure that development comes 
into the state.

“That is why at Shagamu inter-
change you see a lot of industries 
springing up. There you see Flour 
Mill, Olam, Nestle, Honeywell, 
CDK, which is the second largest 
sanitary ware products manufac-
turers in the world; we are taking 
advantage of our nearness to Lagos, 

knowing that Lagos is landlocked.   
More and more investors are com-
ing in,” she says.

Lagos as the largest city in West 
Africa is already saturated and 
bursting at its seams. A number of 
companies, for reasons of either 
expansion or congestion, are relo-
cating to Ogun and, according to 
the commissioner, “Lagos is land-
locked which makes us a natural 
fit in. When it comes to the issue 
of where people go next for citing 
industries, we are the number one 
choice.”

To further encourage more 
investors to come in, the state gov-
ernment is focusing aggressively 
on statewide roads construction. 
Sokefun faulted the thinking in 
some quarters that government’s 
efforts at infrastructure develop-
ment are concentrated in Abeo-
kuta, the state capital.

She cited a six-lane road being 
constricted in Ayeitoro in Yewa 
North local government area of the 
state and the bridge built in Ijebu 
Ode across Benin- Ore Express-
way. Inside Ijebu Ode township, 
two more bridges have been con-
structed to control traffic.

As the state capital, she said, 
Abeokuta will naturally enjoy more 
attention, pointing out that, even 
at that, there is a 32-kilometre road 
the state is building which runs all 
the way from Sango Otta to Akute, 
near Ojodu Berger. Five bridges 
are being constructed on that road 

right now. This is besides another 
bridge that is being completed in 
Ijebu Igbo plus another one being 
done in Otta.

“Similarly, contract has been 
awarded for the reconstruction of 
the Agbara-Igbesa-Otta Road. “A 
lot of demolition has taken place 
there to give way for the reconstruc-
tion of the road. Contractors have 
mobilised to site. I can assure you 
that in the next six months, work 
must have gone far on that road,” 
the commissioner assures.

These developments are part of 
efforts the state government is mak-
ing that have produced positive 
impacts. Apart from improving its 
World Bank ease of doing business 
ranking from 35th in 2011 to 5th as 
2014 as against Lagos 36th, the state 
has also grown its internally gener-
ated revenue (IGR) from below N1 
billion per annum in 2011 to over 
N80 billion annually in 2017.

The state is also upgrading and 
upscaling its land administration 
processes to enable investors and 
home seekers to acquire land in 
a convenient, affordable and easy 
way. Sokefun assures that in the 
next couple of months a website 
would be up and running and 
people will be able to get informa-
tion and make payments online.

Lagos is, however, not waiting 
to be upstaged as it is seen adopting 
measures not only to promote the 
ease of doing business, but also to 
retain its position as Nigeria’s com-
mercial nerve centre.

… seen competing with Lagos in ease of doing business
CHUKA UROKO & JOSHUA BASSEY
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As the National Assembly 
foot drag in the passage 
of the National Transport 

Commission Bill (NTCB) cur-
rently at the floor of the House, 
the Nigerian Maritime Admin-
istration and Safety Agency (NI-
MASA) has started the process 
of drafting a single legal frame-
work that will bind all players 
and government agencies in 
the nation’s maritime industry 
for proper coordination and 
development. 

The proposed legal frame-
work tagged the ‘National Mari-
time Transport Policy’ (NMTP), 
when passed would help to 
provide framework towards 
addressing the challenges mili-
tating against the growth of the 
maritime sector.

Speaking in Lagos on 
Monday at the opening cer-
emony of a three-day work-
shop organised by the NIMA-
SA and the global maritime 
regulatory body, IMO, to 
guide Nigeria on how to draft 
an internationally accepted 
maritime policy, Dakuku 
Peterside, director-general of 
NIMASA, said the proposed 
policy would help to bridge 
gap created by lack of a single 
document to coordinate the 
roles of agencies of govern-
ment in the sector.

“The roles of all the play-

Acting President Yemi 
Osinbajo has called for 
measures that would 

help in speeding up the “crawl-
ing” judicial processes in the 
country, most especially as it af-
fect investment opportunities.

Osinbajo made this known 
on Monday at the third annual 
judges conference, organised 
by the International Institute 
for Petroleum, Energy Law and 
Policy (IIPELP), in collabo-
ration with National Judicial 
Institute (NJI).

Osinbajo in his keynote 

Director-general of the 
Bureau of Public En-
terprises (BPE), Alex A. 

Okoh, has implored the Muslim 
community in the Bureau to 
understand fasting as going 
beyond mere deprivation of 
pleasures, but also as a spiri-
tual exercise to draw adherents 
nearer to God.

This was contained in a 
statement signed by Chuk-
wuma Nwokoh, head, public 
communications, BPE.  

Speaking when he held iftar 
(breaking of fast) with the Mus-
lim staff of the Bureau weekend, 
Okoh urged them to use the les-
sons learnt during the Ramadan 
to reflect on their dealings with 

Senate has expanded 
the responsibilities of 
one its committees to 

include taking petitions from 
members of the public on al-
legations of corrupt practices 
in any government estab-
lishment across the country.

Senate president, Bukola 
Saraki, who stated this in his 
speech at the 11th Annual 
Business Law Conference 
of the Nigerian Bar Asso-
ciation - Section on Business 
Law (NBA-SBL) in Lagos, 
at the weekend, said the 
decision was part of its anti-
corruption policy aimed at 

NIMASA’ proposed National Maritime Transport 
Policy to harmonise Nigeria’s blue economy

Senate orders committee to start 
treating corruption petitions

BPE boss stresses importance of 
fasting to Muslim faithful 

Osinbajo seeks measures for speedy judicial process

NNPC confirms 13% drop 
in pipeline vandalism
HARRISON EDEH, ABUJA

AMAKA ANAGOR-EWUZIE

barest minimum the inci-
dences of fire outbreak in the 
21 depots across the country, 
received bids from 37 com-
panies to supply six triple 
agent fire-fighting trucks for 
the operation of the Nige-
rian Pipelines and Storage 
Company (NPSC), one of the 
downstream subsidiaries of 
the NNPC.

The report noted that 
NNPC had continued to 
import Automotive Gas Oil 
(AGO) and Aviation Turbine 
Kerosene (ATK) to supple-
ment local refining, while 
the Central Bank of Nigeria 
(CBN) continues to make 
available foreign exchange 
to marketers to import AGO 
and ATK.

The April 2017 report, 
which is the 21st edition of 
the NNPC Financial and 
Operations report, also not-
ed that average national 
daily gas production stood 
at 242.32 billion cubic feet 
(BCF ) or  an average of 
8,077.19 million standard cu-
bic feet per day, representing 
6.79 percent increase relative 
to the previous month.

Comparatively, the daily 
average natural gas supply 
to gas power plants slightly 
decreased to 672mmscfd 
(or equivalent to power gen-
eration of 2,787mw in April 
2017) relative to 689mmscfd 
recorded in last month.

Nig e r i a  Nat i o na l 
Petroleum Cor-
poration (NNPC) 
has revealed that 

extensive engagement with 
oil and gas community stake-
holders embarked upon by 
the Federal Government and 
the corporation has contin-
ued to yield positive results 
with the attainment of 12.77 
percent reduction in down-
stream pipeline vandalism.

According to the April 
2017 NNPC Financial and 
Operations report released 
in Abuja on Monday, down-
stream pipeline sabotage 
decreased from 94 pipeline 
vandalised points in March 
2017, to 82 in April 2017, 
representing a 12.77 percent 
reduction relative to the pre-
vious month.

The April 2017 numbers 
also indicate substantial 
progress compared with cor-
responding period of April 
2016, which recorded 214 
incidents.

In terms of products avail-
ability within the period, 
the Corporation maintained 
adequate stock of over 1.2 
billion litres of petrol suf-
ficient for more than 34 days 
forward consumption.

It was also recorded that 
during the period, the NNPC 
in an effort to reduce to the 

Godwin Obaseki, governor, Edo State (r), with Air Commodore Emmanuel. O. Shobande, during a 
courtesy visit to the governor in Benin City.

ers in the maritime sector 
are interwoven and there is 
need for us to have a com-
mon guiding legal framework, 
which is lacking in our body of 
policies. We have a National 
Transport Commission Bill 
(NTCB), which captures the 
visions of land, air, water and 
rail transportations and the 
maritime sector, but we do not 
have a standalone policy that 
addresses all that is needed 
for the maritime transport sub-
sector to grow,” Peterside said.

NIMASA, according to 
Peterside, has identified that 
there is a gap that was why it 
went to the IMO, which gave 
the agency some profession-
als from the World Maritime 
Academy (WMA) to guide 
them towards articulating 
all that is needed to move 
the nation’s maritime sector 
forward in one policy.

Peterside, who identified 
piracy sea robbery and mari-
time crimes as among issues 
limiting the growth of the sec-
tor, said that Nigeria has taken 
a decisive action that recently 
led the Federal Executive 
Council (FEC) to approve 
the Integrated Waterways 
Maritime Security otherwise 
called the Presidential Initia-
tive on Maritime Security that 
involved $186 million to pro-
vide the agency with the right 
tools and resources needed to 
fight piracy.

address described the present 
slow judicial process in the 
country as a nightmare for 
investors, saying, “We need to 
evolve measures that will speed 
up the judicial decisions. We 
also need these decisions not to 
be too complicated for investors 
to easily understand.”

Represented by the minis-
ter of petroleum resources, Ibe 
Kachikwu, the acting President 
expressed the need to align deci-
sions of various courts with some 
level of credibility so as to avoid 
complicated decisions from un-
necessary forum shopping.

“We need to ensure sanc-

one another in the Bureau and 
how to key into the new vision 
of the Bureau.

The director-general urged 
them to use the remaining pe-
riod of the Ramadan to pray for 
the success of the Bureau and 
re-dedicate themselves to duty 
in line with the spiritual renewal 
they had undergone.

Speaking on behalf of the 
Muslim faithful, Aliyu Maig-
ari, the director, information/
communication, commended 
the director-general for his 
leadership qualities, which had 
brought a new lease of life in the 
Bureau as the staff had imbibed 
a new work culture in line with 
the new agenda of the DG.

eradicating the menace in 
the country.

Saraki, according to a 
statement by his chief press 
secretary, Sanni Onogu, also 
called on the NBA to partner 
the National Assembly in us-
ing amendments of existing 
laws and introduction of new 
legislative proposals aimed 
to curb corruption.

The Senate president reit-
erated that the ongoing anti-
corruption war could only 
succeed if it was devoid of 
politics, even as he said the 
anti-graft bodies need more 
capacity building to enable 
them carry out thorough 
investigations.

Governor Akinwunmi 
Ambode of Lagos State 
on Monday swore-in 

new commissioners of the 
Lagos State Independent Elec-
toral Commission (LASIEC), 
charging them to add value 
to the corporate governance, 
growth and all round develop-
ment of the state.

Ambode also swore-in 
members of the state’s Public 
Procurement Agency, Audit 
Service Commission; director-
general of the State’s Safety 
Commission and also inaugu-
rated members of the State Sci-
ence and Innovation Council.

The newly sworn-in mem-
bers include Gabriel Olatunde 
Babawale and Noah Olanre-
waju Lawal-Jinadu as commis-
sioners of LASIEC; Bolaji Mif-
tah Are, Iyabo Elizabeth Ladipo 
and Ayo Adebusoye for the 
Public Procurement Agency; 
Jokotola Ojosipe-Ogundimu 
for Audit Service Commission 
and Hakeem Dickson as the 
Director General of the Lagos 
State Safety Commission.

Governor Ambode, who 
swore-in the new members 
of the agencies at the Confer-
ence Room, Lagos House in 
Alausa, said the appointments 
were strictly informed by the 
track record of achievements, 
integrity and credibility of the 
members.

Noting that the ceremony 
was in compliance with the 
relevant laws establishing the 
agencies, the Governor urged 
the members to see their ap-
pointment as an invitation 
and a privilege to be part of the 
future prosperity of the State.

Ambode swears-in new LASIEC 
commissioners, others

governor had never abandoned 
the riverine communities in 
the state, “Even though our 
monthly revenue both from the 
Federation Account and Inter-
nally Generated Revenue had 
dipped significantly, Governor 
Okowa has shown dexterity in 
managing the little available as 
can be seen from the harvest of 
road projects across the state in 
his second year in office.

“Most importantly is the 
construction of rural roads 
in the riverine communities 
where successive governments 
had failed to develop, no thanks 
to their difficult terrain.”

Ovie said that the governor 
deserves the commendation of 
Deltans for being a beacon of 
hope to the abandoned com-
munities by threading on the 
path were many dreaded so 
much.

The ex-militants on June 
6, issued a 21-day ultimatum 
to cripple oil and gas pro-
duction in Delta State.  The 
ex-militants under the aegis 
of the New Delta Avengers 
in an open letter to Presi-
dent Muhammadu Buhari 
said their grouse this time 
“is not with the federal gov-
ernment” but with Okowa’s 
administration, which they 
accused of “killing oil com-
munities through stifling the 
Delta State Oil Producing 
Communities Development 
Commission (DESOPADEC) 
by not release funds to the 
commission to develop the oil 
bearing communities.

Governor Ifeanyi Okowa 
of Delta State has suc-
cessfully completed 

over 40 standard, out of over 90 
roads embarked upon by his 
administration in the state, says 
Ossai Ovie, aide to the governor 
on media.

Ovie, who made the disclo-
sure while addressing news-
men in Asaba, said the comple-
tion of those roads was coming 
despite the recession and as 
a result of prudent manage-
ment of resources. There is 
no local government you will 
visit without Governor Okowa’s 
footprint, he said.

Delta State is oil and agricul-
tural producing state in Nigeria, 
with a population of over 4 mil-
lion and an estimated area of 
762 square kilometres (294 sq 
mi) located in the South-South 
geo-political zone, he said.

Ovie recalled, “during the 
2015 general election, Okowa 
made a promise as he moved 
from one local government 
to another in Delta State. He 
promised to transform roads 
in Delta when voted into power.

“Today, as promised by the 
governor, he has been fair, just 
and equitable to the people of 
Delta State over the distribution 
of projects as over 90 roads have 
been constructed and rehabili-
tated, some have been commis-
sioned, while some are waiting 
commissioning and some still 
under construction.”

He made it clear that the 

Over 40 roads completed in Delta - Okowa’s aide

MERCY ENOCH, ASABA

…says governor never abandoned riverine communities

JOSHUA BASSEY

tity of international arbitration 
also, judges should be trained 
in petroleum and energy sec-
tor so that they would be fully 
equipped to handle the emerg-
ing trends in the sector,” he said.

Noting that both petroleum 
and the power sectors provide 
80 per cent of Nigeria’s revenue 
and over 80 percent of foreign 
direct investment, Osinbajo ex-
pressed worries that as critical 
as the sectors are, if the country 
is not positioned to supply the 
necessary power supply es-
sential for driving the economy, 
the country will not make much 
progress. 

OWEDE AGBAJILEKE, ABUJA

SEYI ANJORIN, ABUJA

... vows to cripple maritime related crimes in 18-months



Arrival of Bukola Saraki, senate president (m); Olumide Akpata, 
chairman, NBA-SBL (l), and Seni Adio, vice chairman.

Wole Olanipekun (SAN), (l), with Kazeem Adeniji, attorney general 
of Lagos State

Caleb Dajan, 1st vice president, NBA (l), with Olubunmi Fayokun, 
chairman, conference planning committee

Rasak Atunwa (l), with Gershow Bassey

R-L: Aminu Wisdom; Mike Igbokwe (SAN), and Sylva Ogwemoh (SAN) Pat Utomi (r), with Khrushchen Ekwueme

Cross section of the pannelist at the conference

Cross section of the participants at the conference.
Taiwo Osipitan (SAN), (l), with Nella Andem-Rabana (SAN), former Attorney-General and 
Commissioner for Justice, Cross River State

Laoye Jaiyeola, CEO, Nigerian Economic Summit Group (NESG), 
(l), with Jumoke Oduwole, senior special adviser to the president 
on industry, trade and investment.

Augustine Alegeh, former president, NBA, (l), with Senator 
Bashir Babankata.
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When you’re arguing with a co-worker, 
listen more than you talk

A long-term decline for return 
on assets

75%: Research from Deloitte has shown 
that the return on assets for public com-
panies in the U.S. has gone down by 75% 
since 1965.

Abusive managers take a toll on 
companies
$23.8 billion: According to the Journal 
of Management, supervisors who are 
negative or abusive toward employees 
cost corporations in the U.S. about $23.8 
billion a year.

Steep cost of involuntary turnover
$112 billion: Dismissals of CEOs cost, on 
average, about $112 billion in lost market 
value every year, according to a study 
of the world’s 2,500 biggest companies 
conducted by PwC.

Google a big winner in online 
ad revenue
Half: One-third of all the money spent on 
advertising in the United States is now 
spent online, according to research from 
the firm Zenith. And about half of those 
advertising dollars go to Google.

Ethical Dilemmas Are Common
Two-thirds: Surveys conducted by re-
searchers at the University of Pennsyl-
vania have found that up to two-thirds 
of American workers experience ethical 
difficulties that lead to workplace stress. 

There’s a common misconception that 
individual development needs to happen 
… individually. But the most successful 
efforts to improve ourselves involve other 
people. If you want to gain a new skill or 
break a bad habit, seek out people (both 
inside and outside your organization) 
who are looking to do the same, and meet 
regularly. You can also join online learn-
ing communities, discussion groups or 
courses. By exchanging empathy, success 
stories and cautionary insights, you can 
build the confidence and commitment 
to push through setbacks and accelerate 
the adoption of new behaviors. You can 
also help each other out of ruts. Most im-
portant, you create a sense of ownership 
over one another’s success that results in 
momentum for change.

(Adapted from “Why Self-Improve-
ment Should Be a Group Activity,” by 
Ron Carucci.) 

Rely on others to 
improve yourself

Help perfectionists be less hard on themselves

Perfectionists don’t like to reveal their 
weaknesses, which makes them especial-
ly difficult to coach. What’s a mentor to 
do? Focus your coaching on affirmation, 
validation, encouragement and support. 
Express value for the person, not his per-
formance. And when perfectionists fall 
short or believe they’ve failed, help them 
cultivate a sense of curiosity and inquiry 
about what went wrong, and offer ap-

We’ve all had one of those 
communication meltdowns 
where you and your co-worker 
raise your voices or shut down 
instead of listening to each 
other. But you won’t be able 
to find common ground un-
less you hear the other per-
son out. The next time you 
and a co-worker get into an 
argument, try listening more 
than you talk. As you listen, 
notice: Are you already think-
ing about your rebuttal? Are 
you responding with a “yes” 
followed by an immediate 
“but”? Or have you already c 2017 Harvard Business School Publishing Corp. Distributed by The New York Times Syndicate

Where you sit can make you 
more productive

ductivity and work quality. So 
if you tend to focus on quality 
(you produce superior work but 
do so slowly), try to sit next to 
someone who completes tasks 
quickly. The two of you will 
probably influence each other.

(Adapted from “Want to Be 
More Productive? Sit Next to 
Someone Who Is,” by Jason Cor-
sello and Dylan Minor.) 

proaches for moving forward. Give them permission 
to make mistakes by disclosing your own missteps. 
Show them how you learned and grew professionally 
from them. And demonstrate that it’s OK not to know 
all the answers. It can be helpful to say, “I don’t know 
that, but let’s find out together.”

(Adapted from “How to Mentor a Perfectionist,” by W. 
Brad Johnson and David G. Smith.) 

boring tasks together.
— Employ a “small drip strategy.” Identify small 
blocks of time in your schedule, like 15-minute 
windows between phone calls, and use them to 
do low-value tasks. You can find these scheduling 
holes serendipitously, or deliberately schedule in 
a half-hour of grunt work every day, perhaps at the 
end of the workday, when you have less energy for 
important tasks.

(Adapted from “3 Ways to Make Time for the Little 
Tasks You Never Make Time For,” by Dorie Clark.) 

Everyone has those 
small but necessary 
tasks — clearing out 
the inbox, making 
the introductions 
you promised or fil-
ing the stack of pa-
perwork. If you can’t 
delegate or jettison 
these less important 
tasks, here are two 
ways to take care of 
them efficiently:
— Batch them. Do 
them all at once, 
creating momen-
tum. You can park 
yourself at a cafe 
and vow not to go 
home until you get 
through them. Or, 
meet up with some 
colleagues to work 
through your lists of 

Tips     Talking Points&Harvard 
Business 
Review

can always say: “I haven’t 
thought about it that way 
before. Can you give me a 
day or so to think it over?” 
Very few people will com-
plain about someone listen-
ing to what they’ve said and 
taking time to analyze and 
respond to it.

(Adapted from “In a Dif-
ficult Conversation, Listen 
More Than You Talk,” by 
Emma Seppala and Jennifer 
Stevenson.)

Make time for little tasks 
that have to get done
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To improve worker perfor-
mance, employers invest in 
everything from rewards and 
incentives to education and 
training. But there is a surpris-
ingly simple way to increase 
productivity, one that is low-
cost and has an immediate 
effect: better office seating ar-
rangements. Recent research 
suggests that whom you sit 
next to affects how you per-
form and can improve pro-

interrupted? Be open 
to your colleague’s 
perspective — and 
to the chance that 
you might be wrong. 
If you’re not listening 
because you’re wor-
ried about not having 
the perfect reply, you 



cesses? I just hope we can provide 
answers to these questions, oth-
erwise all the hope on the 2017 
budget as a major opportunity to 
exit the recession may be dashed.

 On our ability to get the 2018 
budget passed by NASS by De-
cember, 2017, that’s the tallest 
order we can ever contemplate. 
If indeed we are serious about 
this, then the government should 
pay attention to my earlier appeal 
that Saraki and the Senate should 
be saved from further distraction. 
There is so much work for them 
to do. To process and approve 
the 2018 budget in 90 days will 
require total concentration. Other 
serious economic bills such as the 
PIB bills are waiting. To be fair, we 
must applaud the National As-
sembly, especially the Senate for 
what it had accomplished in the 
last two years while its leadership 
faced severe persecution. This 
must end now.

 The other critical reason the 
Senate needs to be allowed space 
to work is the most recent move 
they have made. We owe it to the 
IPOB who raised the ante and 
the Arewa youth who escalated it 
dramatically two weeks ago, the 
Senate has been ‘forced’ to call 
for a representation of the report 
of the 2014 National Conference 
to see how action can be taken to 
respond to the earnest yearnings 
of many well meaning Nigerians, 
who for many long years have 
longed for the renegotiation of the 
terms of the union  and the politi-
cal and economic restructuring of 
Nigeria to yield a more modern 
and peaceful  nation where each 
constituent part can develop at 

Send 800word comments to comment@businessdayonline.
comment is freeCOMMENT

its pace without retarding or un-
duly forcing the other parts. The 
current arrangement is lopsided 
and puts some constituents at 
perpetual disadvantage, creat-
ing continuous tension. Those 
who oppose peaceful change are 
actually the ones who are calling 
for revolution or war. IPOB, LNC 
and many other such groups want 
peaceful negotiations that will re-
sult in a new constitution though 
the narrative is being reversed.

  I am hoping that APYO will 
take the offer from the Senate. It 
is nice that he has been meeting 
with the leaders of the South East 
and the North to try and calm 
nerves and allay fears following 
from what is now called the” ka-
duna declaration” authored by 
the Arewa Youths and some of 
their elders. But the truth is that 
the matter is not just about the 
South East and the North. The 
matter concerns every section of 
Nigeria. If we settle this eruption, 
the volcano remains active and 
the next time it may erupt again 
in the Niger Delta or in the Middle 
Belt or in the South West. Instead 
of going round the country con-
sulting the different people again, 
I reiterate that the shortest cut is 
to look into the 2005 and the 2014 
Confab reports. That has been my 
repeated opinion and I was grati-
fied to hear the Senate make what 
I regard as a very patriotic move 
last week. The government should 
respond immediately so we do 
not lose this momentum. We have 
delayed enough and dilly- dallied 
sufficiently. This is the time for the 
statesmen to step up. I still believe 
it is a divine call on APYO.

Saraki, 2017/2018 budgets & the Confab report

 The N7.4 trillion 2017 budget 
has now been signed into law. The 
challenge is now how to spend N7.4 
trillion in about seven months, 
giving that APYO has promised to 
send 2018 draft budget to the NASS 
by October and the NASS leader-
ship has also promised to pass the 
budget by December 2017 so that 
for the first time since this demo-
cratic dispensation we would have 
a normal budget season of January 
to December. It depends on how 
the government plays its hand, 
spending N7.4 trillion in 7 months 
will cause a revolution. But certain 
questions arise: does the economy 
have the absorptive capacity? Will 
the revenue budget be achieved? 
How soon can the N2.36 trillion 
deficit be financed? Do we have the 
executive capacity in government to 
handle this huge sum and the cor-
responding projects? Is it possible 
to improve our bureaucracy, hasten 
and shorten the procurement pro-

Send reactions to:
comment@businessdayonline.com

Annan is the former secretary-
general of the United Nations and a 

recipient of the Nobel Peace Prize.

“Misleading federalism” can’t promote unity
however states that “the composi-
tion of the Government of the Fed-
eration or any of its agencies and 
the conduct of its affairs should be 
carried out in such a manner as to 
reflect the federal character of Ni-
geria and the need to promote na-
tional unity and also to command 
national loyalty thereby ensuring 
that there will be no predominance 
of persons from a few states or from 
a few ethnic or other sectional 
groups in that government or any 
of its agencies.” I am in love with 
these phrases- “promote national 
unity” and “command national 
loyalty,” which are reflected in the 
section cited.

But the question that bothers me 
for almost 20 years is whether or not 
the federal character principle on 
paper can “promote national unity” 
and “command national loyalty”? 
The answer is negative. Why? The 
federal character principle is dis-
criminatory and runs counter to 
Section 15, sub-section 2 of the 1999 
Constitution which says that “na-
tional integration shall be actively 
encouraged, while discrimination 
on the ground of place of origin, sex, 
religious status, ethnic or linguistic 
association or ties shall be pro-
hibited.” By extension, the federal 
character principle places empha-
sis on a person’s place of origin, and 
discriminates against such a person 
on that same grounds. The result is 
that mediocrity and nepotism are 
tools deployed to frustrate and deny 
those who are eminently qualified 
for an appointment or promotion 

on the grounds that available 
vacancies are not for people from 
their state of origin. That is why 
when most Nigerians irrespective 
of tribe or religion struggle to get 
a position of authority, they will 
first take care of people from their 
tribe before anybody else.  If the 
truth must be told, there is serious 
ethnic discrimination in Nigeria at 
the moment.

My understanding of the fed-
eral character principle is that 
Nigerian affairs should not be 
dominated by persons from a few 
states or ethnic groups. That is why 
in practice, there is the application 
of quota system in job placements, 
and recruitment into the military 
and paramilitary services, granting 
of special considerations to those 
from educationally disadvantaged 
states in admission to institutions 
of higher learning, and geographi-
cal spread in appointment into 
public offices. The application of 
the principle of federal character 
has not been total as demonstrat-
ed by skewed federal government 
(FG’s) appointments and selection 
into agencies of government too 
numerous to mention here. But for 
recent outrage by Nigerians this 
injustice would have been swept 
under the carpet. A just society 
will be one in which everybody 
is treated fairly in respect of the 
distribution of the society’s goods.

If we are in a just society, why 
are the Igbos suddenly agitating 
they want Biafra again? Why are 
other major and minor ethnic 

If indeed we are 
serious about this, 

then the government 
should pay attention to 
my earlier appeal that 
Saraki and the Senate 
should be saved from 

further distraction. 
There is so much work 

for them to do
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Although, democracy is a 
very complex and vulner-
able process, it takes time 
to develop. Democracy 

in a multi-ethnic and multi-reli-
gious society needs a method of 
representation that yields stable 
government, while respecting to 
a very large degree, and possibly 
accommodating, minority and in-
dividual interests including those 
that are not directly conformable 
to majority interests. Still, I say that 
democracy is good when those 
in government are ready to make 
sacrifices for it to work effectively, 
and fairly. 

Nigerians with liberal views on 
democracy will most certainly say 
they want a democratic Nigeria 
rooted in justice and fair play. 
They may further express their 
desire to have a strong, united 
and indivisible nation with eco-
nomic prosperity, accountability 
and transparency. But how do we 
ensure fair play is achievable in a 

plural society characterized, as it 
were, by diversities and inequali-
ties of various magnitudes and 
dimensions? This is one question 
that confronts Nigeria’s policy 
makers and leaders of thought 
right from the colonial days to the 
present moment.

Since independence, every 
regime - be it military or civilian 
- has made efforts at fashioning 
out what it considers “appropri-
ate” response to addressing our 
diversities and inequalities in Ni-
geria. Currently resonating is the 
issue of marginalization which 
perhaps, led to the downfall of the 
First Republic. Marginalization 
has resurrected again and has 
continued to infect the nation. 

Today, can Northerners boldly 
say they are marginalized in Ni-
geria? I wonder why the Arewa 
youths issued an order vaguely 
reminiscent of a military directive 
that the Igbos in the Northern 
part of the country should leave. 
Perhaps, it is because the Arewa 
youths feel frustrated due to the 
level of insecurity and under-
development in most parts of 
the North.  Even the Niger Delta 
youths are allegedly saying that 
the northerners in their region 
should also leave. The Odua 
Coalition also are reported to 
“have berated the northerners 
and told the Yorubas to prepare 
for secession.”All these calls for 
concern.

Section 14, sub-section 3 of 
the 1999 Constitution of Nigeria, 

groups demanding their own 
separate states? It is because our 
leaders have always been romanc-
ing the problems of ethnic imbal-
ance in government, and shying 
away from fundamental issues 
and solutions. Over the years, any 
analyst who carefully weighs the 
principle and practice of federal 
character in Nigeria on the scale of 
social justice and fair play would 
find it weighing so low.

This underlines the imperative 
to keep spaces open for debate 
in order to reduce the political 
tension within the nation. That is 
why I commend the Acting Presi-
dent Yemi Osinbajo for swinging 
into action by holding meetings 
with leaders of thought from the 
Northern and Eastern parts of 
the nation, condemning those 
that made hate speeches. Meet-
ings with leaders of thought are 
necessary, but not sufficient to 
exalt a nation that has too much 
power-political, economic, and 
administrative, concentrated at 
the Presidency. Nigeria needs to 
run a truly federal system of gov-
ernment. It is the “misleading fed-
eralism” that Nigeria runs for over 
50 years that breeds corruption, 
agitations, and hatred, amongst 
its people. It is time for Nigeria 
to restructure along political and 
economic lines, and also, further 
amend several areas of conflict in 
the 1999 Constitution.

L
ast week, Bukola Sarki 
won his freedom. Since 
he went against the de-
sire of his party-APC to 
win the Senate Presi-

dency in June 2015, he has been 
under severe attack. His ‘sins’ 
were compounded by the fact 
that in the process he allowed 
Ike Ekweremadu, an Igbo from 
PDP, to become Deputy Senate 
President. The powers that be in 
the APC have gone to every length 
to try and dethrone both Saraki 
and Ekweremadu. They were first 
charged with secretly and illegally 
amending the Senate house rules. 
Then they took Saraki to the Code 
of Conduct Tribunal (CCT) for 
allegedly failing to declare all of 
his assets when he was governor 
of Kwara state. Since then, he has 
faced sundry accusations, includ-
ing taking double salaries- from 
Kwara state and from the National 
Assembly. His partner in “crime” 
Ekweremadu has been chased 
from Enugu to Abuja in an effort 
to pin him down to a crime. But 
it is to their credit and political 
sagacity that they have continued 
to jump & pass. I believe also 
that the grace of God has been 

abundant for them. Now that 
the celebrated CCT high drama 
has come to end, will it be pos-
sible that the duo be left alone to 
continue their jobs henceforth 
without undue distractions and 
unnecessary raising of political 
tensions in the country? The 2019 
elections are coming into view 
and so these political gladiators 
cannot wait to try and stop Saraki 
from either contesting the elec-
tions as Senator or becoming the 
Senate President. But for the rest 
of this term, let the Senate and 
indeed the National Assembly 
be allowed to do their work, for 
there is so much that must be 
done before 2019 elections.

   Last Monday, Acting Presi-
dent Yemi Osinbajo (APYO) 
eventually signed the budget 
nearly three weeks after the Na-
tional Assembly passed the much 
delayed 2017 Budget. After that 
delay, nothing changed in the 
budget that was passed by the 
National Assembly. It is certain 
that the delay had less to do 
with disputes regarding “budget 
padding” as it had to do with the 
politics of who signs the budget. 
Presidential Adviser Enang and 
his faction wanted PMB to sign 
from his hospital bed in the UK 
as it was thought that allowing 
APYO to sign would give the im-
pression that the president was 
gravely sick or would give APYO 
an increased feeling that he was 
truly in charge and that could 
reduce the influence of PMB. I do 
not know what swayed the argu-
ment in APYO’s favour but we 
thank God that this uncertainty 
did not linger much longer. 
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billion FX inflows via NAFEX six 
weeks on (latest data) is significant. 
Should the remaining sceptical 
foreign portfolio investors join in, 
there could be a deluge; in a good 
way, of course. The importance of 
enticing them back into the Nigerian 
market cannot be overemphasized. 
The Nigerian economy remains in 
a recession primarily (in one’s view) 
because of the hard currency supply 
bottleneck. An analysis of economic 
growth data since the contraction 
began in the first quarter of 2016 
shows sectors dependent on hard 
currency are primarily those weigh-
ing on the economy. Take one not 
so dependent, the agriculture sector, 
for instance, which incidentally also 
constitutes about a quarter of output: 
it grew by 4 percent on average in 
2015-16. That more dependent on 
imported inputs, the industry sector 
(almost a quarter of output as well) 
for example, contracted by more 
than 5 percent in the same period. 
Not until 2016 did the remaining half 
of output, the services sector, record 
a contraction; below 1 percent at 
that. And when dissected, quite a 
few sub-sectors in services have been 
surprisingly resilient. 

Short party
Considering crude oil prices have 

been sticky around the US$45-50 
area lately, short of fully converg-
ing the markets, the CBN may soon 
become hard-pressed to sustain 

COMMENT
Time to unify exchange rates

flective of demand-supply dynamics.

Remove bottleneck
Still, a lot of global fund managers 

remain wary of putting money in local 
currency assets. The more Afro- and 
frontier-markets-centric ones have 
been increasing their Nigerian expo-
sure owing to the NAFEX window, 
however. Some context is needed at 
this point. Before the FX shortages 
began, foreign portfolio and direct 
investments typically averaged about 
US$3 billion a quarter. In a good year, 
2014, say, one quarter recorded as 
much as US$6.6 billion in foreign in-
vestment inflows. And the year before 
that, quarterly capital importation 
was about US$5 billion. So the US$2.2 
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the current momentum. This is es-
pecially as the outlook for oil prices 
remains somewhat bearish. Despite 
the extension of OPEC’s 1.8 million 
barrels per day (mbpd) production 
cuts in late-May for almost another 
year, improved production by Nigeria 
and Libya, which are exempt from the 
cuts, have undermined the expected 
price-boosting effects. With the For-
cados pipeline system back online, 
Nigeria has added at least 200,000 
barrels per day to its production. 
Improved conditions in Libya has 
seen it add at least as much. Some 
estimates put incremental produc-
tion between the two since the cuts 
began late last year at about 600,000 
barrels per day, almost half of the car-
tel’s agreed cuts. So not only would 
the fiscal authorities likely need to 
borrow more than the US$3.5 billion 
they plan externally in the 2017 fiscal 
year, the monetary authorities may 
see their external reserves deplete 
quite significantly (or accrete slower) 
as well; that is, if current interventions 
continue. But with proof that a more 
transparent market would encourage 
needed FX inflows and is not all too 
destabilizing, as demonstrated by 
the NAFEX window, the CBN has an 
opportunity now to fully liberalize 
the market. In that event, it would not 
matter which way crude oil prices go.

W
ith their trading 
volumes clearly 
being hurt by the 
increased inter-
ventions of the 

central bank in the foreign exchange 
market, bureaux de change opera-
tors recently asked that the current 
multiple rates regime be abolished. 
Aminu Gwadabe, their representa-
tive, made the suggestion in an in-
terview with Reuters, a wire service, 
in mid-June. For such a call to come 
from participants who have profited 
hitherto from the market distortions 
induced by the central bank’s unor-
thodox FX policies is almost surreal. 
They are just being rational though. 
Black FX market operators have seen 
their margins diminish significantly 
since the central bank’s ramped-up 
interventions began. The bank has 
sold more than US$5 billion this year 
already, after OPEC production cuts 
in late November 2016 pushed up 
international crude oil prices, boost-
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ing government revenues and the 
central bank’s FX reserves. Besides, 
it was almost always going to be the 
case that most customers would 
prefer to do their transactions with 
banks if they could secure competi-
tive rates. 

Other stakeholders sense an op-
portunity for the central bank to fi-
nally integrate the market as well. In 
remarks to Bloomberg, another wire 
service, in mid-June, Bola Onadele, 
the head of FMDQ OTC Securities 
Exchange, the over-the-counter 
markets platform which handles the 
new Nigerian Autonomous Foreign 
Exchange Rate Fixing (NAFEX) 
mechanism – better known as the 
investors’ and exporters’ FX win-
dow – by the Central Bank of Nigeria 
(CBN), seemed to suggest a single 
foreign exchange market was only 
a matter of time. Six weeks after it 
was introduced on 24 April, NAFEX 
has recorded more than US$2 bil-
lion in inflows. More importantly, 
the central bank reportedly inter-
vened less than 30 percent of the 
time. And in the week just passed, 
the naira was trading at about the 
same level in both the NAFEX and 
parallel markets; raising hopes of 
convergence in the at least six FX 
markets. Noteworthy is also how 
the new FX window has mirrored 
the parallel market thus far, with the 
naira sometimes trading weaker in 
the former, vindicating much held 
views that the latter was more re-

Metaphors of strategy: Strategy as execution
but a deliberate and mostly 
painstaking engagement of in-
ternal and external resources. 
Depending on the size of the or-
ganization, it takes several years 
to develop unique competen-
cies that truly give advantages in 
the market. Without knowhow, 
strategy execution fails.

Do what is to be done
So what if you know what to 

do and you have the required 
competencies? Strategy execu-
tion demands one more level of 
achievement – the actual doing 
of what is to be done. This is 
no exaggerated challenge as 
executives will admit having 
numerous repeated conversa-
tions about what should have 
been done but is yet to be done. 
Then the conversations are 
transferred from one meeting 
to another like repeat episodes 
of television shows. The lack of 
movement eventually increases 
despondency and a sense of 
failure. 

One way to remedy this situ-
ation is to focus on progress 
rather than on completion. 
Small wins, more yes answers 
than no answers and consist-
ent action create patterns of 
success for the organization to 
build upon. More so, strategic 
tasks can seem overwhelming 
for those to whom they have 
been assigned. A simple rule 
for doing is to ensure that some-
thing is being done which takes 
everyone closer to the expected 

end. Constructing consistency 
of action is more in the small 
steps than in the search for 
revolutionary action. Although 
immediate results are more 
often the focus of attention, 
the dominant evidence is that 
strategy takes time and best 
succeeds with the small wins. 

Measure what is  being 
done

It is a popular expression 
that what does not get meas-
ured never gets done. It is a 
simple expression but meas-
urement of strategy in practice 
is not that simple. Potential 
roadblocks include identify-
ing and applying the right 
measures, ensuring that meas-
ures align with the strategy 
and generating frequency of 
measurement. There can also 
be debates about the units of 
measurement, who should be 
responsible for measurement 
and the effects of measure-
ment. 

A balance of suitable meas-
ures is always recommended 
to cover employees, custom-
ers and processes rather than 
only financial which are mostly 
based on outcomes. Industry 
standards are also useful in 
determining what operators 
measure internally. Externally 
comparative measures in ad-
dition to internal measures 
challenge organisations to 
look outward and take a more 

competitive stance.

Reward what is done
As companies succeed with 

strategy, employees and other 
stakeholders should be benefi-
ciaries of the results. Everybody 
appreciates being appreciated 
and appreciation triggers the 
desire to do more for rewarding 
organisations. When employ-
ees do the right things, they 
should receive suitable finan-
cial and non-financial rewards. 
Consumer products companies 
extend strategic rewards to dis-
tributors and agents to ensure 
that they are installed as part of 
the larger community. 

Rewards should be adver-
tised as widely as possible for 
public audiences to recognize 
that businesses are truly getting 
ahead with their objectives. 
When strategy is being success-
fully executed, those that are 
executing it at all levels should 
be included in the rewards. Re-
wards should not be limited to 
bonuses and financial benefits 
for top executives.

Closing note
Strategy execution invites 

organisations to know what to 
do, get the know how, do what 
is to be done, measure what is 
to be done and reward what is 
done.

holders. This clarity ensures 
that everybody is on the same 
page regarding what should 
be done to meet the corporate 
objectives. Without clarity, 
execution becomes vague and 
employees start to drift across 
a variety of mostly unproduc-
tive activities. Of course, clar-
ity is a process of continuous 
improvement because com-
munication requires consist-
ency for it to produce clarity. 
Organisation should get clar-
ity of action for execution to 
deliver its full benefits.

Know how to do
Strategy experts refer to 

competencies and capabili-
ties. Without supporting know 
how, company strategy can-
not succeed regardless of the 
level of clarity about what 
to do. People must have the 
right skills and knowledge, 
processes have to be aligned 
with what needs to be done 
and customers should be con-
fident that the organization 
can deliver on its promises. 
The competence of employees 
and appropriate processes 
combined with the confidence 
of customers results in a syn-
ergy of strategic success. It also 
leads to strategic operations 
that are difficult for competi-
tors to replicate even if they 
intend to. 

Yet, building the required 
competencies is not automatic 

Strategy execution is 
well known to be the 
most challenging as-
pect of succeeding with 

strategy. Strategy design and 
all the conversations that go 
with it are easier to get right. 
Installing processes and get-
ting the right people also come 
with difficulties but executing 
strategy has proved time and 
again to be the real mountain 
to climb. Good strategy often 
fails to deliver the expected 
outcomes due to failure in exe-
cution. In continuing the series 
on metaphors of strategy, this 
article features five aspects of 
strategy which propel success 
with execution.

Know what to do
Clarity about what is to be 

done can never be too much 
when it comes to strategy. The 
question of what the business 
is doing has to be clear to the 
executives and all other stake-
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So not only would the 
fiscal authorities likely 
need to borrow more 

than the US$3.5 billion 
they plan externally in 

the 2017 fiscal year, the 
monetary authorities may 
see their external reserves 
deplete quite significantly 
(or accrete slower) as well; 

that is, if current i
nterventions continue
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Last week, Nigeria of-
ficially apologised to 
the Kingdom of Saudi 
Arabia after about 200 
tonnes of date fruits 

the kingdom donated as Rama-
dan gifts to Internally Displaced 
Persons (IDP) were found on 
sale in markets in Abuja and 
other parts of the country. The 
Ministry of Foreign Affairs, 
which tendered the apology, 
expressed “disappointment” 
over the “unfortunate turn of 
events” and said the matter is be-
ing investigated to avoid a repeat 
in the future.

If we know anything about 
this country, this will be the end 
of the matter. The investigation 
into the matter will continue 
until a time when everything 
will be forgotten and things will 
continue as normal.

Sadly, this is not the first time 
this is happening. Both local and 
International aid agencies and 
civil society organisations have 
shouted themselves hoarse over 
the hunger and starvation in the 
various IDP camps scattered all 
over the northern parts of the 
country. But the Nigerian gov-
ernment continued to deny the 

reports. Even President Buhari at 
a time came hard on those raising 
the alarm claiming reports by local 
and international humanitarian 
agencies detailing the high level 
of deprivation in the war-ravaged 
north-east Nigeria were exagger-
ated. He said the United Nations 
and other private humanitarian 
groups are deliberately hyping 
the level of the crisis for financial 
gains. Not long after, incontro-
vertible evidence emerged that 
local authorities re-bag and divert 
rice donated by philanthropic 
organisations and well-meaning 
individuals for the IDPs. 

Also ,the UK Guardian of Tues-
day 13 September, 2016 reported 
protests by angry camp residents 
over the stealing of food meant 
for the residents while they are 
left to starve to death. The paper 
reported that many residents of 
the camp complained that the best 
feeding ration they got was once 
a day. The paper quoted a camp 
resident thus: “In the night they 
load up vehicles with food and 
take it away to their houses...But 
I can’t complain. [A local official] 
said that if I complain he will tell 
soldiers that I am a member of 
Boko Haram and they will kill me.”

Not long after, some brave Nige-
rian journalists succeeded in pen-
etrating the camps masquerading 
as refugee workers. Their reports 
are much worse than we imagined. 
The reports are chronicles of ex-
treme hunger, starvation, death, 
total neglect, sexual and psycho-
logical abuse by the government 
and its agencies.

What is more, the Senate inves-
tigation into the management of 
over N5 billion funds made avail-
able by the federal government for 
use of the IDPs and managed by 
the Presidential Initiative in the 
North East (PINE) revealed mind-
boggling fraud and misman-
agement where the suspended 
secretary to the government of 
the federation (SGF), Babachir 
David Lawal, took liberty with the 
funds awarding phony contracts 
indiscriminately to himself or 
his associates and accepting kick 
backs while those at the camps 
are left to die of hunger. We recall 
the president refused to sack the 
now suspended SGF and, for a 
long time, defended him until the 
defence began to sound hollow. 

The tragic case of Nigeria is 
that even when these scandals are 
discovered, nothing comes out of 

it and no one held accountable. 
This only encourages impunity. 
We recall that even when presi-
dent Buhari finally accepted the 
reports that relief materials were 
being stolen and ordered the 
Inspector General of Police to ar-
rest the alleged thieves to make a 
public example of them in 2016, 
there is yet no record of anyone 
being arrested or disciplined in 
connection with mission relief 
materials for IDPs.

Shamefully, the presidency 
on Saturday confirmed that until 
now, over 50 trucks in every 100 
trucks of food sent to the North-
East to cater for those displaced by 
the Boko Haram insurgency were 
being diverted. But wait for it, no 
one has been indicted or punished 
but government will try to adopt 
another distribution strategy to 
cut down on the theft.

We need to remind the govern-
ment that governance is not about 
clichés and good intentions but 
about capacity to effectively man-
age and govern. Unfortunately, 
this government is showing utter 
lack of capacity and incompetence 
all through exposing the country 
to international ridicule and dis-
grace all the time. 

A national embarrassment!
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Universal Insurance posts 1st loss in 3 years

COMPANIES 
& MARKETS
COMPANY NEWS ANALYSIS AND INSIGHT

U
niversal Insur-
a n c e  P l c  h a s 
posted its first 
loss in three years 
as rising claims 

and reinsurance premium ex-
penses deal a blow on insurers’ 
underwriting performance.

 For the year ended Decem-
ber 2016, Universal Insurance 
posted a loss after tax (PAT) of 
N186.85 million from a profit 
position of N436.26 million as 
at December 2014.

 The last time the company 
recorded a loss was in 2011. 

Universal Insurance’s fal-
tering performance was due 
to a 74.80 per cent increase 
in reinsurance premium to 
N114.50 million in the period, 
worsened by per 96.60 per 
cent rise in claims expenses to 
N122.32 million.

As investment income 
dropped 68.67 per cent to 
N166.80 million, the com-
pany’s net income of N501.40 
was wiped out by operating 

Cornerstone Insurance 
Plc has announced a 
25 percent growth in 

gross premium written from 
N7.3 billion in 2015 to N9.1 
billion at the end of business 
in 2016. Sales to retail custom-
ers accounted for 25 percent 
of premiums while Special 
Risks products to the Oil & 
Gas and Engineering sectors 
contributed the second high-
est proportion at 23 percent. 

  With conclusion of ac-
quisition of FIN Insurance 
in 2016, the company sees 
increased financial strength 

First Bank, DBT’s domain 
platform out to meet 
Nigeria’s mobile-first 

population needs  
P15

have shown interest in the Ni-
geria insurance industry.

 The new risk-based capital 
regime, which is to take-off in 
the third quarter of 2017, will 
require insurance companies 
to engage in business based 
on the volume of their capital.

Universal  Insurance’s 
shareholder’s funds were 
N10.69 billion in the period 
under review, with negative 
retained earnings close to N3 
billion.

  Leverage ratios dropped 
to 6.14 per cent in December 
2017 from 6.50 per cent as at 
December 2014.

Universal Insurance was 
had hit by the economic down-
turn that began in 2015 due to 
a sharp drop in oil price and 
shortage of dollars as revenue 
plunged.

Net  premium income 
(NPI) fell by 14.19 per cent to 
N542.27 million in March 2015 
as against N633.25 million the 
previous year. Gross premium 
income (GPI) dipped by 6.08 
per cent to N656.82 million in 

as well as a growing reputation 
as a credible partner, which is 
expected will open opportu-
nity for leadership position 
on major transactions as well 
as provide support for retail 
expansion. 

Presenting the result to 
shareholders at its 25th An-
nual General Meeting in Lagos, 
the chairman, Segun Adeban-
ji,   said that Cornerstone Insur-
ance plc has continued to sus-
tain its growth trajectory despite 
the harsh economic climate. 

Adebanji said that high 
claims, inflation, and the se-
curity challenges in the North 
East and South- South zones 
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Cornerstone Insurance gross written premium up 25% to N9.1 billion

….Records N186.85 million loss in FY 2015
BALA AUGIE

MODESTUS ANAESORO- ments. “Similarly, the rising 
cost of goods and services, 
coupled with the first-time 
consolidation of the opera-
tions of the subsidiary led to 
a 45 percent increase in man-
agement expenses. “

He however said that sig-
nificant investments are be-
ing made in improving the 
technology and distribution 
infrastructure to support the 
company’s retail strategy. 
“Indeed, the agency network 
almost doubled from 832 to 
1,600 agents while a robust 
platform has been built for the 
rollout of the bancassurance 
channel. While these costs 

????????????

the period under review from 
N699.05 million as at March 
2014.

In order to stop contin-
ued depleting of the external 
reserves as a result of lower 
oil price, Godwin Emefiele, 
Nigeria’s central bank gover-
nor, received the support of the 
President Muhammadu Bu-
hari, to ban 41 items from the 
Apex bank’s official window. 

As the central bank refused 
to weaken the currency in 
2015, investors fled on the 
perception that the naira was 
overvalued.

  Consequently,  dollar 
shortage became severe with 
as manufacturers and busi-
nesses forced to buy dollars 
from the black market where 
the currency sold at expensive 
rates.

Activities at the once busy 
ports slowed as dollars for 
importing raw materials and 
equipment virtually disap-
peared, causing insurers to 
lose revenues they would have 
earned from marine insurance.

are being accounted for in the 
current financial statements, 
we expect the benefits to ac-
crue over several accounting 
periods.” 

Adebanji expressed opti-
mism that with signs of greater 
collaboration amongst the 
financial services regulators 
which should lead to the sat-
isfactory resolution of im-
pediments in the areas of new 
products and distribution 
channels, especially bancas-
surance and annuity, there is 
prospects for the Insurance 
industry are slightly positive 
with potential for moderate 
growth. 

expenses of N658.18 million.
The aforementioned chal-

lenges caused underwriting 
profit to decline by 43.15 per 
cent to N249.88 million com-
pared to N439.60 million the 
previous year.

 Sources close to Business-

Day say Universal Insurance is 
making frantic efforts to raise 
capital in order to shore-up 
capital and take on bigger risk 
businesses.  

Insurers in Africa’s larg-
est oil producer and most 
populous nation have initiated 

plans to meet shareholders to 
recapitalize and have a strong 
balance sheet to meet the 
requirement of a new model 
for risk underwriting, the Risk 
Based Supervisory (RBS) ap-
proach. 

Many foreign investors 

of the country led to a sig-
nificant deterioration in the 
claims experience during the 
year under review, informing 
that gross claims for the year 
totaled N4.5 billion represent-
ing an increase of 61 percent 
from the previous year of N2.8 
billion.

According to him, this 
driven by driven largely by 
death claims from the group 
life, credit life and third party 
motor classes of insurance, 
but however informed that   
the company has since carried 
out a comprehensive portfolio 
review and corrective actions 
have been taken to improve 

terms and conditions, reduce 
participation or exit the busi-
ness as appropriate.

  Cornerstone Insurance 
also recorded a net investment 
income increase of 98 percent, 
from N740 million to N1.47 
billion, mainly due to the con-
solidation of the investment 
income of the subsidiary. 

Adebanji further stated 
that the unlisted equities port-
folio suffered significant im-
pairment while the financial 
commitment on the new head 
office building constrained 
the liquidity that would have 
benefited from attractive 
yields on short term instru-
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Consistent with its com-
mitment to build the next 
generation of sustainable 

Nigerian businesses, Fidelity 
Bank Plc, top Nigerian lender in 
strategic partnership with Em-
pretec Nigerian Foundation has 
just concluded a graduate entre-
preneurship training programme 
for 200 youths in Cross River 
State.

This initiative is part of the 
next phase of the Bank’s entre-
preneurship support interven-
tions for State governments 
and Micro Small Medium En-
terprises (MSMEs).

The Bank managed SME divi-
sion through its youth entrepre-
neurship team has put in place a 
programme for identifying and 
building young and budding 
entrepreneurs who will become 
tomorrows’ big SME customers.

Organised under the aus-

Bulls maintain charge 
in Nigerian bourse

HOPE MOSES-ASHIKE pices of the United Nations 
Conference on Trade and De-
velopment (UNCTAD), the 
week-long training programme 
was designed strategically to 
provide vivid insights into the 
theoretical and foundational 
knowledge required to manage 
sustainable businesses.

Speaking at the opening 
ceremony of the graduate entre-
preneurship programme held in 
Calabar, Cross River State, the 
Bank’s CEO, Nnamdi Okonkwo 
said that the programme is 
aimed strategically at helping 
young entrepreneurs build 
capacity needed to own and 
manage successful businesses.

Okonkwo who was repre-
sented by the Bank’s group 
head, specialised SMEs, Ndu-
buisi Onuoha said, “The idea 
is to inculcate in youths the 
entrepreneurship spirit that will 
enable them establish on their 
own and eventually become 

employers of labour instead of 
roaming about the streets look-
ing for white collar jobs that do 
not exist.”

Onuoha advised participants 
to remain focused and take ad-
vantage of the knowledge and 
skills provided by the workshop 
to live out their dream of becom-
ing successful entrepreneurs.

Speaking in the same vein, 
the Founder of Empretec and 
wife of former Governor of 
Cross River State, Onari Duke, 
enjoined the beneficiaries to 
put to good use the knowledge 
and skills acquired to internal-
ize and maximize the oppor-
tunities being offered by the 
federal and state governments.

Duke applauded the relent-
less effort of Fidelity Bank par-
ticularly with regards to em-
powering entrepreneurs in the 
country. She also urged other 
private sector organisations and 
corporate bodies to borrow a 

NNPC crashes 
diesel price 
nationwide 
by 42% – 
Ughamadu

Fidelity Bank, Empretec collaborate to train youths on entrepreneurship

Ndu Ughamadu, the Group 
General Manager, Public 
Affairs Division of the Nige-

rian National Petroleum Corpora-
tion (NNPC) on Sunday said it had 
crushed the price of diesel by 42 
per cent.

In a statement in Abuja, Ughama-
du said diesel also known as Auto-
motive Gas Oil (AGO), had a huge 
downslide over the last six months, 
following key strategic interventions 
by NNPC.

 ”In the first quarter of 2017, retail 
prices of AGO, which is one of the 
deregulated products, shot to an all-
time high of N300 per litre in major 
demand centres across the country.

  ”Such unpleasant situation 
placed a huge burden on truck 
drivers, who need the product for 
transporting their vehicles; and 
the nation’s manufacturing sector, 
which requires it to run its opera-
tions.

  ”It also affected the masses, 
who need it for household power 
generation.

  ”However, following strategic 
intervention efforts by the NNPC 
toward sustained improvement in 
the supply of diesel, the product’s 
retail prices as at the end of May 
ranged from N175 to N200 across 
the country (a significant price drop 
of about 42%).

 ”Ex-depot prices also dropped to 
between N135 and N155,” Ughama-
du said.

  He explained that some of the 
corporation’s strategic interventions 
include improving the supply of 
AGO and remodeling of the product 
distribution to address sufficiency 
issues across the country.

 
”Since January this year, we have 

worked very hard with relevant 
stakeholders to improve distribution 
from refinery depots, by implement-
ing a robust loading programme.

  ”The Corporation was able to 
resuscitate its critical pipelines and 
depots in places such as Atlas Cove-
Mosimi, Port-Harcourt Refinery-
Aba and Kaduna Refinery – Kano.

  ”Efforts are also ongoing to 
revamp and commission other 
critical pipelines across the country,” 
he said.

 The spokesman noted that an-
other key intervention that en-
hanced supply and distribution 
of diesel was the corporation’s 
”robust engagement” with critical 
downstream stakeholders where 
salient issues were raised and duly 
addressed.

”These stakeholders include: 
Major Oil Marketers Association of 
Nigeria (MOMAN), Nigerian Asso-
ciation of Road Transport Owners 
(NARTO), Petroleum Tanker Driv-
ers (PTD) as well as Independent 
Petroleum Marketers.

  ”Furthermore, as a result of 
consistent positive engagement 
with the Central Bank of Nigeria 
(CBN), NNPC equally extended the 
expansion of Premium Motor Spirit 
(PMS) Foreign Exchange Interven-
tion Scheme to accommodate Diesel 
and Aviation Fuel.

The Nigerian Stock Ex-
change (NSE) sustained 
its upward trend for three 

consecutive days last week as 
market capitalisation climbed 
1.63 per cent to close at N11.69 
trillion when trading ended on 
Friday.   

The All Share Index (ASI), 
which tracks the general market 
movement of all listed equities 
on the NSE, rose 1.60 per cent 
to close at 33,810.56, according 
to NSE stock market report for 
week ended June 16 2017.   

Africa’s third largest stock ex-
change, which had experienced 
a strong rally in the preceding 
two weeks, bowed to profit-tak-
ing activities on Monday, June 
12 2017, shedding 0.12 per cent 
as the ASI dropped to 33,235.28. 
The ASI further dropped 0.28 per 
cent a day later to 33,141.85.     

The Central Bank of Nigeria 
had created a special FX window 
in April after a belated convic-
tion that a regimented multiple 
exchange rate system drove 
away investors who had fled the 
Nigerian market on concerns 
that FX system was hurting their 
wealth. The special window 
meant that foreign investors 
could bring in their foreign cur-
rency at rates that are closer to 
market rates; this has restored a 
bit of confidence in the market.   

“I don’t’ think the foreign 
investors are comfortable with 
the way the window is now, but 
they are relieved that you can al-
ways do some transactions,” said 

...CBN special FX Window major catalyst
INNOCENT UNAH Esili Eigbe, Director and Head 

of Equities Nigeria at Exotix, 
an emerging market-focused 
investment firm, during a media 
interview in Lagos . 

“There is still a lot that needs 
to happen on the reform side. 
Not just forex market reforms, 
but the whole economy of Ni-
geria.”

Analysts say that the cheap val-
uation of Nigerian is still a strong 
attraction for foreign investors 
notwithstanding macroeconomic 
challenges, which means that the 
current bullish trend in the NSE 
may be sustained.   

Eigbe said that a lot of inter-
nationals are on their way to 
Nigeria. “On that account I say 
over the next 6 months there 
is an upside for the (Nigerian) 

stock market.” 
Apart from the NSE ASI, other 

indices also finished higher last 
week.  Analysis of The NSE weekly 
report showed that the NSE Pre-
mium Index climbed 1.47 per 
cent to close at 2,264.91.  The pre-
mium index tracks the movement 
of stocks of companies that meet 
NSE’s most stringent corporate 
governance and listing standards. 

NSE Banking Index jumped 
4.99 per cent to 414.65; the NSE-
Main Board Index rose 1.68 per 
cent to 1,515.26; the NSE Pension 
Index increased by 2.23 per cent 
to close at 1,214.68. 

38 equity stocks gained in 
price during the week compared 
to 59 gainers of the previous 
week as 42 stocks declined in 
price versus 21 equity stocks that 

declined in price the previous 
week. The prices of 93 stocks 
were unchanged from the previ-
ous week.  

Stakeholders say that the 
market’s bullish run triggered 
by foreign investors is a strong 
justification for inclusion and 
increased weighting of Nigeria 
by the MSCI in its emerging 
markets index. 

“It’s obviously clear that given 
the operation of this new win-
dow it’s very difficult for the 
MSCI to argue to take Nigeria out 
of the index,” said Eigbe. 

“And so I think that on that 
basis given the fact that you have 
relatively cheaper assets It will 
make sense that over the next 
12 months the market remains 
relatively strong.” 

Source: NSE Source: NSE

leaf from us, adding that they 
should support government’s 
effort to grow the Micro Small 
Medium Enterprise (MSME) 
landscape particularly in the 
area of funding.

A flagship capacity-building 
programme of the United Na-
tions Conference on Trade 
and Development (UNCTAD), 
Empretec is aimed at promoting 
entrepreneurship and Micro, 
Small and Medium Enterprises 
(MSMEs) with a view to facilitat-
ing sustainable development 
and inclusive growth.

Present at the opening cer-
emony of the Empretec training 
workshop were Peter-Egba-
Commissioner for Trade and 
commerce, Ignatius Atsu; Di-
rector General Microfinance 
and Enterprise Development 
Agency (MEDA); and Catherine 
Ogim, senior special adviser to 
the governor on microfinance 
and enterprise projects.



Mazi Sam Ohuabunwa, chairman, African Centre for Business Development Strategy Innovation/ board 
member ,  Proudly Nigerian Campaign Organisation with Michael Abugo, general manager, Proudly 
Nigerian Campaign Organisation during the formal acceptance  by Ohuabunwa as a  board member in 
Lagos.        Pic by Pius Okeosisi

COMPANIES & MARKETS
Business Event

L-R Dipo Davies, director, Fate Foundation/CEO,  Castles Lifestyle Magazine; Adenike Adeyemi, 
executive director, Fate Foundation; Habiba Balogun, director Fate Foundation, and  Amaka  Nwaokolo, 
coordinator, research and policy, Fate Foundation, during the media briefing  on the third Fate Foundation 
policy dialogue series on entrepreneurship in Lagos.    Pic by Pius Okeosisi

L-R: Nnaji Igwe, the company’s Associate Director, Nestoil shaking hand with Roman Zakovsky, Manager, 
Lasvit (UK) Limited at the presentation of Lasvit’s  insignia of excellence to Nestoil  on Friday, June 16, 
2017 at the Nestoil Tower in Lagos.

 L-R: Muhammad Siddiqui , MTN Nigeria chief operating officer; Gordon Tannock, Arsenal F.C, head of 
partner services, Pascal Dozie, chairman, MTN Nigeria ; Rahul De,  chief marketing officer, MTN Nigeria, 
and , Michael Higham,  partner services manager at Arsenal F.C, with the English FA Cup won by Arsenal 
F.C at MTN Nigeria head office, Lagos.

BUSINESS  DAYTuesday 20 June 2017 C002D5556 15

Retail sector leaders seek govt support to 
promote made-in-Nigeria goods

As the Federal Govern-
ment seek alternative 
ways of generating 

revenue by diversifying the 
economy from being depen-
dant on oil revenue, players 
in the nation’s retail sector 
have called for government 
support in tackling some of 
the challenges facing retail 
business in Nigeria.

Supporting retail business 
to grow, they say, will enable 
the players help the Federal 
Government to grow local 
industries by enhancing the 
availability and consumption 
of made-in-Nigeria goods. 
The challenges facing retail 
to include elliptic power 
supply, double taxation by 
government and its agencies, 
poor infrastructure, lack of 
cheap funding and social 
security concern.   

“The Federal Govern-
ment’s made-in-Nigeria 
campaign is a noble idea 

that must include retail sec-
tor for it to succeed because 
we are the greatest channel 
of distribution. Support-
ing retail will enable us to 
increase our footprint and 
enable the consumption of 
made-in-Nigeria goods to go 
far and wide in Nigeria and 
outside the country,” said 
Joseph Ebata, president of 
Bervidson Group/ convener 
of TRLC.

Speaking at Retail Lead-
ers Conference held in Lagos 
last week themed ‘Support-
ing Retail: The Next Driver of 
Nigeria’s Economic Growth,’ 
Ebata said that the nation’s 
economy has a lot to gain 
from the retail sector. He said 
that retail business contrib-
utes to the gross domestic 
product (GDP), creates em-
ployment and it’s also a great 
channel of distribution.

For Nigeria, he said, to 
drive active transformation 
agenda, there is need to 
address the challenges fac-

ing retail sector in order to 
enable businesses tap the 
potential and opportunities 
in retail because trade alone 
cannot solve the nation’s 
economic dilemma.

Ebata, who noted that the 
conference was to bring all 
stakeholders together to a 
point that will enable all to 
understand the issues and 
the challenges facing the 
sector, said that the confer-
ence also aimed at seeking 
ways to support the agenda 
of the government in terms 
of economic diversification.

“Today, the open market 
structure has been convert-
ed to the ultra-modern mar-
kets meaning that modern 
markets are not here to kill 
the traditional market but 
to strengthen and support 
it.  As the middle-class gets 
larger, we except the western 
style of retailing to increase in 
size, capacity and reach but 
the other sector will continue 
to exist,” he added.

CrusaderSterling Pensions bags Agusto ‘A’ rating 

KELECHI EWUZIE

The foremost rating 
agency, Agusto & Co 
has assigned the ‘A’ 

(PFM) rating to Crusader-
Sterling Pensions Limited. 

A statement by Crusad-
erSterling Pensions Ltd wel-
comed the rating being the 
first of its kind in the local Pen-
sion Industry universe. The 
rating, according to the com-
pany, re-affirms Crusader-
Sterling Pensions’ increasing 
uniqueness in the Pensions 
Industry. It is also a reflec-
tion of the company’s stabil-
ity and reputation of being 
a well-established franchise 

First Bank, DBT’s domain platform out to meet 
Nigeria’s mobile-first population needs  

First Bank of Nigeria Lim-
ited a leading banking 
brand in partnership 

with Digital Bananas Tech-
nology says it is committed to 
meet the changing needs of 
Nigeria’s mobile-first popula-
tion through its feature-rich 
domain platform.

Folake Ani-Mumuney, 
Group Head Marketing and 
Corporate Communications 
for First Bank of Nigeria Lim-
ited while speaking about the 
new domain platform said the 
brand new, responsive and 
feature-rich website is built 
for the digital age.

A master class in digital 
transformation from the 
ground up, the new look First-
Bank domain is wholly adap-
tive and responsive and sets 
the standard for digital service 
offering in the country. 

Developed in conjunction 
with its digital partner, Digital 
Bananas Technology, the 
new site is a comprehensive 
solution for Nigeria’s multi-
screen population, which 
overwhelmingly demands 

mobile solutions for everyday 
problems.

Ani-Mumuney disclosed 
that with this innovative web-
site, FirstBank has yet again 
raised the bar in customer 
satisfaction as it is easier than 
ever before for customers to 
interact with the bank, find 
products and services that 
suit their lifestyle and even 
get quotes for loans and mort-
gages before they step into a 
branch to close the sale.

According to her, “We are 
delighted with the revital-
ised, responsive and totally 
cutting-edge new FirstBank 
website which gives a richer, 
more user-centric experience 
and reinvigorates our online 
presence. Our intention was 
to make it easy for users to 
access the services they need 
and discover new ones, seam-
lessly across all their devices. 
We have achieved this and 
much more with stronger 
customer engagement, stron-
ger and more useful tools and 
empowered product owners. 
Our customers can now see 
how our various offerings can 
work individually or together 

for them, and access their 
existing services with us as 
easily on any device and from 
anywhere.”

Keji Giwa, Founder & CEO 
from Digital Bananas Tech-
nology said, “FirstBank’s digi-
tal and the entire Marketing 
and Corporate Communica-
tions teams have been a de-
light to work with and, as their 
digital partner, we have seen 
first-hand how committed 
the Bank is to transforming its 
digital offering. Work identify-
ing pain points, deconstruct-
ing the old site and rebuilding 
a new, more modern and 
more responsive design, while 
reflecting the brand’s heritage 
and style within the look, feel 
and structure of the site, has 
been exhaustive. The finished 
portal is purpose driven, craft-
ed to the customer experience 
and most importantly, built to 
integrate into the customer’s 
lifestyle. There is more onsite 
real estate, a consistent user 
experience across mobile 
and desktop and enhanced 
tools and features – all acces-
sible via newer, more intuitive 
navigation.

with strong commitment to 
delivery of superior value to 
stakeholders and excellent 
service to customers, it said.

  In its published report, 
Agusto & Co recognised the 
strength of the company 
as including that it has an 
experienced and capable 
management investment 
committee, as well as a dis-
ciplined investment process 
and adequate oversight of 
investment risks.

Its other strengths were 
stated as being a clear opera-
tional structure and segrega-
tion of duties and a robust 

risk management and control 
framework

 Speaking on the new rat-
ings, the company’s manag-
ing director, Adeniyi Falade, 
said the company is pleased 
to join the club of ‘A’ rated 
institutions. “The rating only 
goes to confirm our consis-
tency over the years in deliv-
ering superior value to our 
stakeholders and commit-
ment to our core principles 
of business integrity, profes-
sionalism and devotion to 
excellence in our business 
operations and customer 
service delivery”.
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C
urrency devalu-
ation in most Af-
rican countries 
and consistent 
strengthening 

of the dollar have made it 
extremely difficult for some 
African brands which crave 
to be among top global 
brands to achieve their pur-
pose.

No African brand made 
the Brandz first 100 Top 
100 Most Valuable Global 
Brands in 2017 ranking 
conducted by WPP and 
Millward Brown. WPP is 
the world’s largest com-
munications services group 
with billings of US$74 billion 
and revenues of over US$19 
billion.

African brands have 
found it difficult to maintain 
or grow their value relative 
to the global brands due 
to exchange rate against 
the dollar, Soumya Saklani, 
COO West East and Central 
Africa and Managing Direc-
tor, East Africa, Insights told 
BusinessDay.

However, Soumya who 
recognised that MTN 
made the list between 2012 
and 2014 advised African 
brands for sustained profit-
able growth outside their 
own home markets, saying 
that this would help African 

brands grow in scale and  
footprint. “And indeed, with 
a large and growing mid-
dle class, continued foreign 
investment, it’s inevitable 
that African brands and 
companies will bounce back 
and make it to the top 100 
global brands list, just as 
Asian brands started doing 
so a decade or so ago”

According to him, while 
no African brand made it to 
the top 100 global Brandz 

list for this year, there are a 
number of brands such as 
Coca Cola, Vodafone among 
many others that have over 
the years seen significantly 
increasing contributions 
from their Africa operations, 
in their global performance.

On the performance of 
ecommerce businesses, 
Soumya said ”What we  see 
is that specialist retailers  are 
doing relatively better than 
the traditional retailers who 

Currency devaluation pulls back African 
brands from top global position

are encumbered by a lot of 
infrastructure (huge stores) 
and are finding it harder to 
shift their financial model to 
a more efficient web based 
service.

The ranking report stated 
that the value growth of pure 
online retailers increased 
+388% since 2006, while 
traditional retailers dropped 
-23% as they took longer 
to adapt their offering to 
include online.

DANIEL OBI 

Edelman, the world’s 
largest global com-
munications mar-
keting firm with 

presence in 65 countries 
across the globe in partner-
ship with its Nigeria’s affili-
ate, Chain Reactions Nige-
ria has buoyed the public 
relations landscape in the 
country with the launch 
of the 2017 Edelman Trust 
Barometer Survey Report.

The public presenta-
tion of the survey report, 
which was the 17th edition 
of the annual global trust 
and credibility survey by 
Edelman, was launched 
for the first time in Nigeria, 
courtesy of Chain Reactions 
Nigeria, a leading vibrant 
Public Relations and Inte-
grated Communications 
consulting firm. The event 
held at the prestigious Eko 
Hotel on Victoria Island, 
Lagos.

The global survey car-
ried out by Edelman In-
telligence consisted of 25 

minutes online interviews 
conducted between Octo-
ber 13th to November 16th, 
2016 in which more than 
33,000 respondents across 
28 countries were sampled 
on how much they trust four 
institutions namely govern-
ment, business, media and 
non-governmental organi-
sations to do what is right.

Managing Director/
Chief Strategist, Chain Re-
actions Nigeria, Israel Jaiye 
Opayemi, while speaking at 
the event, attended by emi-
nent personalities across 
the marketing communica-
tions industry, private sec-
tor, the media and civil soci-
ety, revealed that one of the 
key insights in the survey 
was the widening trust gap 
in the four key institutions. 
He said this should chal-
lenge practitioners in prof-
fering innovative solutions 
for managing the reputation 
assets of their clients. 

“The survey report is 
significant because it docu-

ments insights and knowl-
edge to help governments, 
businesses, media and non-
governmental organiza-
tions to proactively build 
and raise their trust equity 
as a major factor that im-
pacts organisational reputa-
tion, he stressed.

Opayemi further stated 
that the launch of the re-
port was a significant mile-
stone for Nigeria because it 

underscored the strategic 
importance of the Nigerian 
market to Edelman. “Chain 
Reactions and Edelman 
will be helping interest-
ed Nigerian businesses to 
build their asset of trust and 
reputation around this. It is 
our hope that those of you 
here today saddled with the 
responsibility of managing 
the reputation of different 
corporate brands will do 

the same for your respective 
brands. We intend to use 
this as a foundational step 
to help Nigeria establish the 
Nigerian Trust Index which 
is the average of a country’s 
trust in the institutions of 
government, business, me-
dia and non-governmental 
organizations”, he revealed.

In his presentation of the 
annual report, Managing Di-
rector of Edelman, South Af-
rica, Jordan Rittenberry said: 
The growth of populism has 
seen the mass population 
reject established authori-
ties. The informed public 
consists of people who are 
educated and economically 
better while the mass popu-
lation is made up of people 
who are illiterate or semi-
literate and fall under the 
low-income earners strata. 
Currently greater influence 
lies with the growing mass 
population.

In the case of Brexit and 
the last American election, 
we saw the media com-

bating fake news and this 
was witnessed all over the 
world with businesses be-
ing rocked by scandal after 
scandal. All these factors 
combine to show that trust 
is in crisis in 2017. What we 
used to see as the pyramid of 
influence is gone; no longer 
are the days when the bet-
ter source of information is 
presumed to be held by the 
elite as there is a democra-
tization of information and 
communication. What we 
are seeing is an emerging 
new model that is populist. 
Edelman is working with 
Chain Reactions to ensure 
Nigeria is covered in the 
next Edelman Trust Barom-
eter statistics.

Chairman, First Bank of 
Nigeria,  Ibukun Awosika, in 
her video recorded keynote 
speech, enjoined individu-
als, public and corporate 
institutions to embrace trust 
as a non-negotiable cur-
rency to trade in every area. 
“I consider the issue dis-
cussed very critical, and it is 
important going forward for 
any organisation especially 
for the nation. 

Chain Reactions, Edelman boost PR landscape with Trust Barometer Report

Non-alcoholic bev-
erage industry gi-
ant, Nigerian Bot-
tling Company 

Limited (NBC), has restated 
its commitment to envi-
ronmental sustainability, 
during the 2017 World En-
vironment Day celebration. 
While marking the global 
day for environment in Nige-
ria recently, NBC took active 
participation in tree plant-
ing exercises, sensitization 
walks and other programs 
to create awareness for care 
of the environment, in line 
with the global theme for 
2017 World Environment 
Day – Connect with Nature.

In a Company statement, 
Director of Legal, Public Af-
fairs and Communications 
for NBC, Sade Morgan, said, 
“World Environment Day is 
a great opportunity to col-
laborate with stakeholders in 
protecting our environment, 
while reinforcing our Com-
pany’s commitment towards 
a sustainable future. This 
year, the theme, Connect 
with Nature, implores us 
to get outdoor and into na-
ture, to appreciate its beauty 
and importance, then act 
to protect it. This is part of 
what inspired NBC to sup-
port tree planting exercises 
in collaboration with the 
Federal Ministry of Environ-
ment, Abuja, and Edo State 
Ministry of Environment 
and Public Utilities.”

NBC restates commitment to 
environmental sustainability

Speaking to stakehold-
ers during the tree planting 
exercise at Ramat Park, Be-
nin City, Governor Godwin 
Obaseki of Edo State stated 
that a forestry commission 
would be created to manage 
afforestation in the State, 
while committing to plant 
250,000 trees annually. In 
a related development, the  
Minister of State for Envi-
ronment,  Ibrahim Usman 
Jubril, during the Federal 
Ministry of Environment 
sensitization walk in Abuja, 
tasked all stakeholders to 
take active part in preserv-
ing the environment for the 
benefit of all.

NBC also partnered 
with the Lagos State Min-
istry of Environment in a 
World Environment Day 
lecture that brought togeth-
er individuals, students, 
government and non-gov-
ernmental organization, 
market representatives, 
businesses and entrepre-
neurs, to raise awareness 
about key environmental 
issues and challenges. Dur-
ing the lecture that took 
place at the Kanu Ndubuisi 
Park in Lagos, Oladele Osi-
banjo, President of Waste 
Management Society of 
Nigeria discussed practical 
ways on how people can 
connect with nature and 
how a clean environment 
can enhance the economic 
value in Lagos and Nigeria.

L-R: Olusegun McMedal, chairman, Lagos Chapter, Nigerian Institute of Public Relations (NIPR); 
John Momoh, chairman/CEO, Channels Television; Jordan Rittenberry, managing director, Edelman 
South Africa, and Israel Opayemi, managing director, Chain Reactions Nigeria, at the presentation 
of 2017 Edelman Trust Barometer Annual Global Study organised by Chain Reactions Nigeria in 
partnership with Edelman in Lagos.
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T
he people of Ilorin, 
Kwara State and its en-
vironment are in for 
greater television view-
ing experience as the 

federal government is set to launch 
its digital switch over that will cul-
minate in the effective takeoff of 
the Integrated Television Services, 
ITS, in the state.

To realise the easy take off of the 
switchover, the Director General of 
the Nigerian Broadcasting Com-
mission, NBC, Modibbo Kawu 
who was at Nigerian Television 
Authority, Ilorin station, where 
the DSO apparatus were installed 
recently, said the expected launch-
ing of digital switch over in Ilorin 
was in line with the policy of the 
commission in ensuring that 
every household migrates from 
analogue to digital television.

Recall that Nigeria transited from 
analogue to digital television view-
ing on April 30, 2016 in the city of 
Jos, the Plateau State Capital when 
the federal government’s launched 
the pilot phase of the digital trans-
mission project that kick started the 
digitisation process in Nigeria.

Speaking on the digital revo-
lution about to happen in Ilorin 
through the launch, Managing 
Director of Integrated Television 
Services, ITS ,  Engr Rotimi Salami, 
said the launch will herald a new 
era of television viewing experi-
ence for the people of the state.

“The Integrated Television 
Services welcomes the people 
of Kwara to this digital television 
service for all. The excitement is 
just beginning.  It is expected that 
in the near future, other value 
added services would commence 

Digital broadcasting moves to Ilorin as 
government launches DTT services in Kwara

How would you rate the 
logistics and courier 
business in Nigeria?

It is a major contribu-
tor to economic development. We 
are major part of drivers of eco-
nomic empowerment, economic 
activities of any economy/nation. 
If you talk of the United States for 
example, what make them tick is 
the ability to connect people and 
goods together from point-to-
point. You either connecting by 
road, by air and by sea, that is what 
they do. So, this industry is a major 
contributor to whatever economic 
feature you are trying to look at 
and that is what we have done as 
a company for 25 years in Nigeria.

How is the business surviving 
under the present harsh environ-
ment?

Surviving is a game of tenacity, 
things will not always be perfect 
either in Nigeria or in other parts 
of the world where you think infra-
structure is perfect. There are some 

As part of its corporate 
social responsibility 
(CSR), an indigenous 
Integrated Oilfield 

Service Company, RusselSmith 
Nigeria recently launched the 
Junior Safety Rangers Program, 
a safety awareness program 
aimed to teach students the 
basic principles of health and 
safety, and encourage them 
to spread those positive safety 
values among their peers and 
families.

The program works by estab-
lishing Junior Safety Rangers 
clubs at various schools who 
will be periodically trained on 
the principles of being safety 
conscious in all they do.

According to a statement, 
at the launch of the first Junior 
Safety Rangers club which took 
place at Chrisland Schools, Vic-
toria Garden City (VGC), Lagos, 
the students were taught on 
the ideals of becoming a safety 
ranger by being safety champi-
ons both at home and at school.

At the occasion, Funke Hol-
loway, VP Organizational Per-
formance Management, Rus-
selSmith, noted that “the need 
to impact safety principles 
to young minds is important 
because they need to be safety 
conscious to circumvent avoid-
able accidents and mishaps. 
Safety is very important for 
survival and should be regu-

‘We are helping Nigerian SMEs access other global markets for business growth’

CSR - RusselSmith unveils 
Junior Safety Rangers program

and we will all be fully integrated to 
the new world.

Salami explained further that 
the National Broadcasting Com-
mission, having populated the 
National platform would decide on 
the regional broadcasters as well as 
the local players.

“One of the advantages of digi-
tal broadcasting is that it opens 
up the terrain. You will observe 
that in Ilorin presently there are 
only two players available yet for 
the six places earmarked for local 
broadcasters.  The onus is now 
on interested local players with 
adequate content and pedigree to 
step up the plate.  The opportunity 
is there for the taking’, he said.

When fully operational, the ITS 
will have on its platform over 30 
channels on its Free TV bouquet, 
thus delivering unbeatable state 
of the art quality television experi-
ence and pocket friendly plan to 
the people of kwara state.

With over 100 owned and au-
thorized channels creatively se-
lected to appeal to every member 

of the family, one of the main 
networks and technical support 
partner of ITS, Startimes Nigeria, 
said it has the largest DTT network 
in Nigeria that can help Nigeria to 
achieve the DSO timeline.

“StarTimes aggregates various 
exciting and top-notch channels 
on its platform to offer millions 
of subscribers a rich blend of en-
tertainment - be it movies, sports, 
news, drama, series, and music. Our 
desire also is to ensure that every 
Nigerian family can afford, access 
and enjoy digital television services 
at very affordable subscription rate.

StarTimes is the leading digital 
terrestrial television, DTT, opera-
tor in Africa, covering 80 per cent 
of the continent’s population with 
a massive distribution network of 
200 brand halls, 3,000 conveni-
ence stores and 5,000 distributors. 
StarTimes owns a featured content 
platform, with 440 authorized 
channels consisting of news, mov-
ies, series, sports, entertainment, 
children’s programs, fashion, re-
ligion etc.

larly taught in schools to enable 
children develop responsible 
attitudes towards their lives and 
environment.”

G e o rg e n i a  A z i ke,  He a d 
Teacher, Chrisland Schools, 
commented that “RusselSmith’s 
Junior Safety Rangers Program 
is a good initiative because 
the students have been taught 
everyday living tips and safety 
which is very important to 
their growth and development, 
thereby protecting themselves 
and the environment.”

In over eleven years of its 
operations, RusselSmith has 
continually blazed the trail as a 
leader in safety, the statement 
said. One of such achieve-
ments is the commendable 
safety record of 3 million man-
hours in its operations with 
zero Loss Time Incidents (LTI). 
RusselSmith continues to de-
liver excellent service in its 
three main business divisions; 
Aerial Inspection Services, 
Topside Asset Integrity Man-
agement Services and Subsea 
Asset Integrity Management 
Services.

The program forms part 
of RusselSmith’s 2017 Safety 
Week activities of the company, 
which is geared towards creat-
ing awareness of health, safety 
and environment among mem-
bers of the organization and the 
immediate community.

imperfections in those environment 
that can make business unfriendly, 
but I can say surviving is a game of 
tenacity, persistence, perseverance, 
making the best of what is available 
and at hand. In the past in Nigeria, 
we used to have fairly good infra-
structure but as time went by, we 

had more trucks, and population 
is exploding, what will happen is 
that there will be lot of pressure on 
what is available. This means that 
if no new investments are put in 
place, what will happen is that what 
used to be good can become very 
bad. So it goes back to the issue of 
maintenance culture which we do 
not have as a people generally and 
if there is continuous improvement 
and investment in infrastructure, it 
will take us to another level. For us 
in Red Star it is a game of tenacity, 
making the best of what is avail-
able, airlines are not perfect, the air 
infrastructure is not excellent, but 
tenacity is the name of the game. 

What is the impact of econom-
ic recession on your business?

Absolutely, again that forms 
part of why we are trying to do 
what we are doing now. In 2015, 
all of us were witnesses to the 
fact that Nigeria witnessed some 
economic downturn up until late 
in 2016. Most of the companies 

that used to do well in Nigeria had 
problem funding   business, even 
getting customers to pay you was 
a challenge. The rate of receivables 
grew to what I have never seen 
before in this country, some of the 
companies that were here for many 
years had to pack their things over 
challenges of remitting profit back 
to their countries of origin. So, re-
cession was a major problem and 
we all felt it.

Could you give us details on 
your plans with the SMEs?

What we are doing is to provide 
a platform for them to connect, 
grow their businesses and tap into 
opportunities that are available to 
them. We are more of a global com-
pany: we are a Nigerian company, 
but we have a global network that 
connects 250 countries globally 
through the instruments of our for-
eign partners we can take you from 
here and link you with any part of 
the world within 72 hours. If you 
need to connect from one end of 
the world to another on FedEx’s 
platform for example, you can 
connect any part of the globe in 72 
hours; that is the strength we have 
brought to the table, so if you are a 
businessman in Nigeria, whatever 
it is you are producing, we can take 

you from here and sell your goods 
or deliver your goods to anyone 
who had made an order in any part 
of the globe. The world is a global 
village now, so you can have the 
opportunity of selling in any part 
of the world. We have industry 
experts that will be coming to talk 
to the SMEs on how to grow their 
business. Our job at Red Star Lo-
gistics is to help them connect with 
other markets across the world and 
deliver their goods within 72 hours. 
Our SME 1000 is to at least bring 
1000 SMEs together, that is why 
we call it SME 1000, the event will 
bring together several SMEs across 
various industries (food, textile, 
Small-scale production, and other 
sectors in the value chain), and 
we are ready to collaborate with 
them to take their goods/products 
all over Nigeria and to the rest of 
the world as you desire to have it. 
That is why we are also bringing 
partners who understand how 
the SME environment works, that 
way they can bring their products 
for display during the forthcoming 
conference, and they can network 
with other SMEs to see what others 
are doing that they are not doing 
well, and they can have access to 
bigger market.   

Sola Obabori is the CEO of RedStar Express, a foremost logistics company. 
In this interview with SEYI JOHN SALAU, he talks on a number of issues in-
cluding challenges of economic recession and how the company is assisting 
Nigerian SMEs to connect to the world to grow their businesses. Excerpts

Sola Obabori



Science fair primes 1000 girls, promotes STEM

About 1000 female pri-
mary and secondary 
school pupils were 
challenged and mo-
tivated to change the 

world through the use of Science 
and Technology at the 2017 Sci-
ence Fair event for female students 
which held recently.    

The event, organised by the 
Science Ambassadors Foundation 
(SAF) in collaboration with the Fac-
ulty of Science, University of Lagos, 
sought to increase the desire for 
Science, Technology, Engineering, 
and Mathematics (STEM) in the 
participants.

Peace Nnabugwu, Country Di-
rector, SAF, Nigeria, in emphasising 
the need for the growth of STEM in 
Nigeria stated that a critical analy-
sis of the ten most industrialised 
countries in the world shows the 
impact and importance of science 
and technology on health, trans-
portation, communication and 
everyday consumer products.

“Unfortunately, due to poor 
funding of research and experi-
ments, the teaching and learning in 
the !eld of science and technology 
in Nigeria has declined over the 
years,” she said.

“Also, the increase in the use 
of alternatives to practicals in the 
teaching of STEM subjects has 
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Background Check Inter-
national (BCI) a pioneer 
firm in the background 
screening industry as 

part of its determined effort to 
assist organisations authenticate 
claims provided by Individuals 
on educational quali!cations has 
launched an online educational 
certi!cation veri!cation platform, 
EduCheck.

EduCheck is a 24/7 online 
based e-commerce verification 
and e-transcript obtaining plat-
form that links those that need 
veri!cation services with the insti-
tutions or bodies that possess the 
data that will aid the veri!cation.

Kola Olugbodi, Chief Executive 
o"cer of Background Check In-

BCI deepens online education certification verification process with Educheck platform

54,000 youths to compete for laurels as 19th NNPC/Shell Cup kicks off

ternational, while speaking at the 
launch of the platform in Lagos 
said the o#ering was created out 
of the need to improve veri!cation 
process and help eliminate the 
increasing level of fraud among 
individuals and organisations on 
issues and processes related to 
certi!cation veri!cation.

According to Olugbodi, 
Background Check Interna-
tional which pioneered the 
background check industry in 
Nigeria will through the new 
EduCheck platform automate 
the verification process. “Be-
fore now, we were carrying out 
veri!cation physically, but with 
Educheck the process will now 
we be automated”.

“$e launch of this new plat-
form is phenomenal because it is 

going to help solve several bottle-
necks usually encountered in 
conducting physical veri!cation 
of credentials and certi!cations. 
The platform totally eliminates 
the length of time required in 
conducting physical veri!cations 
as veri!cations can now be com-
pleted within a space of just one 
hour to 48 hours at most.

“Signing up on this platform 
is a way of conforming to how 
things are done globally. In de-
veloped climes, you don’t have 
to be physically present for you to 
have credentials veri!ed because 
technology and the internet have 
changed the way this things work”, 
he added.

Highlighting the benefits of 
subscribing to the EduCheck 
platform by institutions, Olug-

bodi noted that beyond provid-
ing the institutions with a source 
of income, the platform will be 
eliminating possibilities of fraud 
amongst institution officials as 
payments are made directly to 
the institutions account and the 
institution will further be pro-
jecting their selves in the global 
market space.

Seun Olugbodi, Chief Operat-
ing O"cer of the company, noted 
that such innovation had come 
at a time when institutions and 
companies are !nding it di"cult 
to ascertain claims made by indi-
viduals. He stated that with this 
unique platform, users stand the 
chance of enjoying timeless value, 
faster job opportunities as well as 
convenience in getting desired 
information.

made the learning of science 
more di"cult. It is therefore im-
portant for government to encour-
age schools in providing STEM 
learning in order to solve existing 
problems.”

In his Keynote address, Toyin 
Ashiru, Group MD/CEO, Tri-con-
tinental Limited, urged the partici-
pating schools and students to take 
STEM careers seriously, saying it 
produces professionals that build 
communities, transform nations 

and solve complex problems in 
today’s world and the future.

“For our nation, investing in 
the future of STEM is a priority,” 
he declared.

“We must begin to appreciate 
scientists and innovators even 
more than we celebrate musicians 
and actors.

“We need to encourage the 
students to understand the merits 
of taking as many Mathematics and 
Science courses as possible and 

those courses need to be taught by 
engaged and enthusiastic teachers 
using hands-on and minds-on 
activities.”

Over 50 schools were repre-
sented at the event which also 
featured live experiment on metals 
using Dalic Technology.

$e fair also featured a panelist 
discussion which looked at the ad-
vent of science in the 21st century 
in comparison with science in the 
19th and 20th centuries.

Parents, teachers 
advised to supervise 
children as social media 
influence increases

Experts point to deepen-
ing social media in%uence 
on children’s development 

as source of concern and have 
advised parents and teachers to 
strengthen their roles to inculcate 
positive values in children.

Parents, teachers are said to be 
abdicating their roles to social me-
dia which experts say poses danger 
to growing youths.

“$ere is an abdication of the 
roles by parents and teachers to 
positively impress the fertile minds 
of children and youths from ideas 
for true values of integrity and 
greatness, to ideas on the Social 
Media and the streets gain, Akin-
tola Benson, commissioner, Lagos 
State Ministry of Establishments, 
Training and Pensions said.

According to him, this has made 
our societies become less cohesive, 
honourable and less assured of a 
glorious future.

He made this known while 
speaking at the Annual Leadership 
Lecture with theme, “Becoming an 
Uncompromising Leader of Posi-
tive Impact of Values and Integrity” 
at Dansol High School in Lagos.

He said that since nature abhors 
a vacuum, competing and less 
noble ideas peddled on the Social 
Media and the streets gain now 
have firm roots in the minds of 
children and youths.

Akintola stressed that their 
minds are impressionable such 
that parents, teachers and the 
society at large have a unique and 
valuable opportunity to play.

He expressed delight at the ef-
forts of Dansol High School to go 
the extra mile in moulding today’s 
youths into the leaders of tomor-
row with values and integrity.

He said: “This year’s theme 
bears a very relevant message for 
the current Nigerian society.

We seem to be bereft of leaders 
to whom our youths can look up to.

“$e best of our leaders is taint-
ed with deeds and failings that 
do not encourage our youths to 
appreciate the place of values and 
integrity in an individual’s charac-
ter and in the society as a whole. I 
urge our youths to choose the path 
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Cross-section of pupils at the Science Fair, recently in Lagos.
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Some 54, 000 students from 
2,750 secondary schools 
across the Nigeria are com-
peting for honours in the 

19th edition of the Nigerian Na-
tional Petroleum Corporation 
(NNPC) and Shell Petroleum 
Development Company of Nigeria 
Cup now holding at centres in 36 
states of the Federation including 
Abuja, in the biggest youth football 
championship in Nigeria.

“$is is another opportunity for 

young football talents to develop 
their dreams while still studying, 
and another platform for Nigeria 
to tap into a potential pool of top-
class players,” said Osagie Okun-
bor, Managing Director of Shell Ltd 
(SPDC) and Country Chair Shell 
Companies in Nigeria.

NNPC/Shell Cup 2017 began 
with the preliminaries in May with 
state competitions which were 
concluded early June, paving the 
way for the zonal stage and quarter 

!nals. Coaches from the current 
Dutch League champion, Fey-
enoord Rotterdam will hold coach-
ing clinics as part of the process for 
the semi-!nal and !nal matches 
which are planned for end June. 
Feyenoord Rotterdam is expected 
to improve the skills of the coaches, 
games masters and players bring-
ing to bear their award-winning 
global youth football academy 
programme.

A total of N8.2 million will be 

awarded for the development 
of sports facilities in the top four 
schools with the 1st place win-
ner receiving N3.5m. In addition, 
the two Most Valuable Players 
will head to $e Netherlands for 
a short stint with the Feyenoord 
Rotterdam Youth Academy. And, 
on completion of secondary edu-
cation, the top 10 talents will be 
eligible to compete for NNPC/
Shell university undergraduate 



B
ecoming an In-
terior Decora-
tor is becoming 
popular in Nige-
ria. People are 

beginning to appreciate a 
beautiful space for living, 
working or commercial 
purposes.

The industry is growing 
and the need to get formal 
training is on the rise. The 
main requirement is pas-
sion.

In other to make a ca-
reer choice, there are some 
things you should know 
about the design world.

1. Interior Decorators Vs 
Interior Designers

Simply put the differ-
ence between an Interior 
Decorator and Interior De-
signer is education.

Basically anyone can 
become an interior deco-
rator. Someone who loves 
playing with colours, fabrics 
and textiles can become a 
decorator by simply going 
for a short course in Interior 
Decoration and promoting 
themselves to clients.

On the other hand, an 
interior designer must have 
an education that is, a bach-
elor’s degree. If you decide 
to pursue an education in 
Interior Design, or jump 
immediately into the deco-
rating world attend a short 

Ten things you should know about becoming an interior decorator

course.
2. Passion
Have an innate flair for 

colour, spatial arrange-
ments, architecture and 
textiles. Do you enjoy deco-
rating your home and get 
lots of compliments on your 
decor? That’s certainly a 
good sign. This is the first 
step to a successful career, 
following your passion.

3. Interior Design is more 
detailed

Interior designers need 
to be educated in the his-
tory of design, the structural 

integrity of buildings, build-
ing codes, ergonomics, 
spatial concepts, ethics, 
psychology, space planning 
and much more. How-
ever, this broad range of 
skills is required because 
designers work with not 
only homeowners, but 
also builders, architects, 
government agencies and 
business owners.  To be-
come a successful interior 
designer or decorator, one 
needs to be educated and 
well-rounded.

4. Income

businessday
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It is a very lucrative ca-
reer either as an Interior 
Designer or Decorator, they 
are both profitable.

This depends on a lot of 
factors, such as education, 
location, work experience 
and size of the company.

Basically, you can dictate 
your rate of pay by gaining 
as much exposure and ex-
perience as possible.

5. People Oriented
People are finicky, espe-

cially when it comes to their 
homes. While some clients 
have clear goals in mind, 
others may think they know 
what they want only to dis-
cover that they hate the final 
product and are dissatisfied 
with your work.

A successful interior 
designer/ decorator is a 
people pleaser and a mind 
reader. Someone who 
can steer clients toward a 
favourable outcome while 
making them feel they 
are in full control of the 
design choices. Interior 
designers are constantly 
balancing their design de-
cisions and their clients’ 
desires.

6. Create a Portfolio
A picture says it all, and 

this is definitely true when 
it comes to your portfolio. 
If you are just coming out 
of school and are new to 
the job market, it may be 
necessary to offer your ser-
vices for free or at a reduced 
rate. This is probably the 

best way to get a portfolio 
started; it’s also a great way 
to get to know local mer-
chandisers and suppliers, 
and develop a rapport for 
future projects.

Everybody starts at the 
bottom. With some effort, 
experience and proper mar-
keting, you can become 
a successful force in the 
interior design field.

7. Competitive Market
Interior design is a com-

petitive business. The key 
to success is getting your-
self noticed. As mentioned 
above, an amazing designer 
portfolio will certainly help 
you land jobs.

Another important fac-
tor is acquiring an exten-
sive education. It is also a 
good idea to stay abreast 
of design trends by reading 
design publications and 
websites communicating 
with fellow designers and 
following a mentor. When 
competition is high, you 
need to work hard in order 
to get noticed and rise to 
the top.

8. Create a Niche
When people hire an 

interior designer, will be 
a plus if you have created 
a niche. Consider looking 
toward future trends such as 
population growth, design-
ing for the elderly, modern 
architecture and green de-
sign; education within these 
specific fields of design will 
give you the upper hand in 

the job market.
9. Knowledge of Building 

Codes
This is where would-be 

designers may opt to avoid 
the education and become 
decorators, thereby avoid-
ing some of the technical 
aspects. Knowledge about 
plumbing, lighting is re-
quired

Staying abreast of such 
things gives you an advan-
tage and marketability over 
artisans.

 10. Client is First
While designers can offer 

their clients a wide range of 
design styles to choose from, 
it is important to remember 
that it is up to the clients 
to choose what style suits 
them.

Just because you are edu-
cated and have good taste 
does not make your choices 
superior to the clients. The 
interior designer’s job is to 
offer a variety of styles and 
direct the client toward the 
right design choice while 
allowing the client to feel in 
charge.

Finally, do you think it’s 
one you’d like to pursue?

If you’re considering in-
terior design as a career, the 
field may be competitive, 
but with a little hard work 
and a stellar portfolio, you 
can become a successful.

•Jennifer Chukwujekwe 
is the Founder of Jenniez 
School of African Interior 
Design, Lagos

Jennifer Chukwujekwe

Front Row L-R: Florence Olumodimu District 94 PRM; Chima Ezife Division F Director; Ganiatou 
Sambaou District 94 Director; Abayomi Aiyesimoju District 94 Club Growth Director.
Back Row L-R: Owolabi Ibrahim Area Director; Femi Kolajo Area Director; Stella Odunwa Area Director; 
Oge Momah Area Director; Oladele Olunike President Eagle Toastmasters Club.

JENNIFER CHUKWUJEKWE

Toastmasters International charters new clubs in Nigeria
STEPHEN ONYEKWELU
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Toastmasters Inter-
national in Nigeria 
recently hosted the 
Ganiatou Sambaou, 

district director when she 
was in the country in June 
to charter five new Clubs. 
Four in Abuja (Apo Hill Dia-
monds; Jabi Lakeside; Mil-
lennium and Topaz Toast-
masters clubs ) and one in 
Lagos the BSN (Business 
School Netherlands) Toast-
masters Club.

Florence Olumodimu, 
public relations manager 
for the district, stated that 
Ganiatou while in Nigeria 
also paid courtesy calls to 
corporate organisations and 
associations. The Clubs in in 
the Federal Capital Territory 
fall under Division E, while 
the clubs in Lagos fall un-
der Division F of District 94 
Toastmasters International.

“This visit is key in the 
promotion of Project Nigeria, 
an initiative to build Nigeria 
into a District having at least 
60 clubs spread across the 
country, thereby extending 
the Toastmasters program 
to more people. There are 
currently about 35 clubs ex-
isting in key cities in Nigeria 
but over the next 12 months, 
the Toastmasters Clubs and 

leaders will be spreading the 
message of Toastmasters 
to Nigerians so that more 
people can benefit from the 
organisation”, Olumodimu 
said.

“I am particularly de-
lighted that our efforts on 
social media over the past 
few years have been quite re-
warding and with this visit by 
the District Director coupled 
with the awareness genera-
tion efforts planned, it only 
gets better” she added.

While in Lagos, the dis-
trict director presented the 
Club Charter Certificate 
from Toastmasters Inter-
national to BSN (Business 
School Netherlands) Toast-
masters Club on Thursday 
15th June, 2017. Business 
School Netherlands is a spe-
cialist business school rigor-
ously practicing the scien-
tific learning methodology 
of Action Learning.

According to Mr Lere 
Baale, president of BSN 
Toastmasters Club, “The 
BSN Executive MBA pro-
gramme and Toastmasters 
are both learning by doing 
programmes (Action Learn-
ing Methodology) and they 
are both inclined to building 
leadership and communica-
tion skills in people to the 
highest level, in a friendly 
and conducive learning en-

vironment. And these align 
the vision and mission of 
both educational bodies”.

Good communicators 
tend to be good leaders, 
and chances are you need to 
develop your leadership po-
tential. This is where Toast-
masters can help. Having 
a Toastmasters club is like 
having an onsite training 
class for busy professionals 
– a communication make-
over if you will – where your 
organisation’s employees/
members meet one hour 
once a week or 2 hours twice 
a month to practice com-
munication in a supportive 
setting with other members. 
The cost is minimal and the 
benefits long-lasting.

Your organisation’s suc-
cess depends in large part on 
how well your stakeholders 
communicate – with each 
other, with customers as 
well as the general public. 
The effects of a poorly run 
meeting or an ineffective 
sales presentation are lasting 
and expensive.

Since 1924, Toastmasters 
International has helped 
people of all backgrounds 
become more confident 
public speakers and leaders. 
As Toastmasters has grown 
over the last 93 years, its 
educational programmes 
and resources have evolved.

of integrity as they pursue 
their life’s journey.”

Akintola highlighted 
seven valuable life lessons 
that will enable children and 
youths embark on the road to 
becoming uncompromising 

leaders of positive impact.
He asks them never to 

forget that all of life is a test, 
they should never underes-
timate the value of experi-
ence and the need to listen 
to wise counsel; do the hard 
work; be consistent; don’t 

Parents, teachers advised to supervise children...

54,000 youths to compete for laurels as 19th...

compare themselves with 
others; and be truthful.

Indeed, if our youths will 
today resolve to inculcate the 
noble values of integrity and 
consistent hard work, they 
will become impactful leaders 
of your generation, he noted.

Continued from page 19

Continued from page 19

scholarships.
Segun Odegbami, For-

mer Nigerian internation-
al and NNPC/Shell Cup 
consultant, said: “Aside the 
monetary rewards, many 

young footballers have 
been discovered through 
this championship and they 
have gone on to represent 
the country in age-group 
football tournaments. Sev-
eral have graduated to the 
Under-23 team and then 

on to the Super Eagles level. 
Professional clubs in Nigeria 
and overseas have often 
used the platform of the 
NNPC/Shell Cup to scout 
for talents for their teams. In 
a way, everybody is a winner 
in this football tournament.”
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E
xperts in the informa-
tion and technology 
sector in Nigeria have 
said that the deploy-
ment of IPv6 is a more 

sustainable solution that can 
deliver economic and social op-
portunities for the future of the 
Internet economy, as compared 
to other stop gap measures.

They also hint that while the 
abounding business and innova-
tion opportunities alone are rea-
son enough for the ICT Industry 
to make a quick transition to IPv6 
capable IT infrastructure, IPv6 
implementation brings much 
more to the table including in-
creased security and ease of man-
agement.

While presenting his keynote 
address at the 2017 international 
workshop on IPv6 & INRM, Umar 
Garba Danbatta, Executive Vice 
Chairman, Nigerian Communica-
tions Commission said that the 
Nigerian ICT Industry has wit-
nessed tremendous growth, from 
just 200 Internet Users in 2002 to 
over 93 Million in 2017.

According to ‘Internet World 
Stats’ Nigeria currently ranks 8th 
in the statistics of global Internet 
users, with 48.8% penetration as 
at March 2017.

Danbatta explained that with 
this growth comes the chal-
lenge of sustaining the develop-
ment to ensure that the industry 
maintains global relevance and 
contends with challenges of low 
Internet penetration, quality of 
service, cyber security incidents 
with their attendant security im-
plications as well as issues with 
the Nation’s perception index 
amongst others.

“Therefore, realizing the im-
portance of IPV6 has tasked the 
NCC to begin the process for the 
Nigerian ICT Industry to leverage 
on the potentials of IPv6 and pre-
pare for the next phase of Internet 
growth,” he said.

On the importance of deploy-

ing IPv6 he said the infrastructure 
features a network layer that en-
sures simpler security manage-
ment than IPv4, because it has 
inbuilt security to facilitate en-
cryption and authentication of 
communications.

He added that having a full 
IPv6 infrastructure also makes 
network management easier and 
cost effective. “It has the advan-
tage of a huge IP address space 
and an efficient routing mecha-
nism. It reduces the need for 
routing tables, and also reduces 
server load,” he noted.

Olusola Teniola, President, As-
sociation of Telecommunications 
Companies of Nigeria (ATCON) 
said that the need to migrate to 
IPv6 is long overdue and ATCON 
is not particularly happy that ma-
jority of its networks in Nigeria 
are not IPv6 compatible, and this 
poses a threat to Nigerian ICT de-
velopment.

According to Teniola, “The 
Nigerian ICT sector can no lon-
ger afford to take the back seat in 

the global ICT development. To 
leapfrog the adoption of IPv6, the 
Association has taken a further 
step to involve the two key major 
stakeholders

He disclosed that the Nation-
al Executive Council of ATCON, 
under the leadership of Olusola 
Teniola intends to enlarge the 
scope of this workshop to Nigeri-
an IPv6 Conference by next year’s 
edition, adding that the direct im-
plication of this proposed move 
by ATCON is to widen the market 
and accelerate the adoption and 
implementation of IPv6 for the 
good of the industry.

“The dividend pervasive 
broadband may be farfetched if 
as an industry or a country we are 
not working towards broadband 
meeting with technology. As we 
all know that when Internet of 
Things (IoTs) take their place in 
our country an individual may 
need more than ten IP addresses 
to enjoy the benefits that comes 
with IoTs,” Teniola stressed.

The Director General, NITDA, 

 Deployment of IPv6 in Nigeria, key 
to future internet economy – Experts

who was represented by Tare 
Ambi, Zonal Director, NITDA said 
that IP version 4 is still very per-
vasive in the world today, how-
ever its usefulness will soon fade 
because of its limited address 
space, limited mobility, limited 
management, limited security, 
and the inability to support inno-
vative and complex technologies 
such as Internet of Things (IoT), 
cloud services, IP telephony, and 
Artificial Intelligence (AI).

“The best time to start the im-
plementation of IPv6 is now.The 
international registries like IANA, 
announced as long ago as 2011 
that it had no more blocks of IPv4 
left to distribute.

“Asia-Pacific registry APNIC 
reached IPv4 exhaustion in 2011, 
the same fate was experienced by 
European RIPE-NCC registry in 
2012 and South American LAC-
NIC in 2014. ARIN reached its fi-
nal stages of IPv4 in 2014. These 
statistics show that IPv4 has out-
lived its usefulness and IPv6 is 
here to take over,” Ambi noted.

Information and Communications 
Technology (ICT) has become an in-
tegral part of our working and living 

environment, and will continue to be an 
important resource for business, govern-
ment and society at large. By combining 
information, knowledge, processes and 
technology, ICT is driving efficiencies 
and fuelling innovation – and it will play 
a crucial role in helping organisations 
of all sizes to connect, collaborate and 
compete more effectively.

The initial benefits of ICT are im-
proved development and production 
efficiencies. However, as we move for-
ward, these technologies are radically 
transforming the business landscape in 
numerous industries.

The three primary drivers to digital 
transformation are that we see more 
change in technology, change in com-
petition, and changing customers. Com-
panies born digitally have changed cus-
tomer expectations. This is sometimes 
referred to as the GAFA (Google, Ama-
zon, Facebook, Apple) experience.

During a Digital Transformation 
forum organised by Ericsson in Lagos 
recently, Rutger Reman, Managing Direc-
tor, Ericsson Nigeria said that telecom-
munications companies and vertical 
industries such as software developing 
companies need to remain relevant in the 
world’s fast changing ICT environment.

According to him, there are three 
major areas of transformation which 
are; Digital engagement – Interact con-
sistently with customers and partners 
through all channels. Leverage data to 
understand and capture the business, 
digital services – Innovate to launch 
new offerings and business models with 
third-parties. Become a service provider 
for the digital society (IoT, Cloud) and 
digital operations – Respond quickly 
with real-time processes and technol-
ogy. Reduce cost through automation 
and consolidation.

“All these must be taken into con-
sideration and leveraged upon in order 
to reach a new kind of consumer who 
thrives on digital interaction,” Rutger said.

He added that; “As a digital transfor-
mation partner, Ericsson understands 
the challenges faced by organisations 
in the digital era. We have double digit 
years of experience helping operators 
transform and concluded 69 significant 
transformation contracts in 2016 alone.

“We use a proven engagement 
framework that embraces people, pro-
cesses, technology. We deliver on a 
global scale with more than 17,000 con-
sulting and systems integration profes-
sionals delivering on over 1,500 projects 
every year,” He said.

How Telcos and 
vertical industries can 
remain relevant in 
the fast changing ICT 
environment
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L-R: Arthur Li, General Manager West Africa, Transsion Holdings; Olusola Teniola, President, 
Association of Telecommunications Companies of Nigeria (ATCON) and Chidi Okonkwo, General 
Manager Nigeria, Transsion Holdings during ATCON NEC Courtesy Visit to Transsion Holdings 
in Lagos recently.
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…unending upgrades of Samsung Galaxy S series and Apple iPhones

W
ith about 
4.77 bil-
lion mobile 
phone users 
w o r l d w i d e 

and 2.5 million apps avail-
able across digital market-
places, smartphones have 
become an integral part of 
human lives and commonly 
referred to as a Personal Dig-
ital Assistant (PDA).

It has therefore become a 
necessity to update and up-
grade innovations as a result 
of our changing technologi-
cal needs and smartphone 
giants have continued to 
push boundaries with inno-
vation in gadgets to fit chang-
ing times.

Smartphones, have be-
come learning centres, en-
tertainment hubs, mobile of-
fices, personal assistants and 
so much more, giving the 
impression that most users 
are still very much besotted 
by how much can be accom-
plished from such a device, 
enhanced further by many 
upgrades that occur from 
time to time.

Original Equipment 
Manufacturers (OEM’s) 
have established distin-
guished Smartphone series 
which, over the years, have 
acquired potent lineage. Ap-
ple’s iPhone, HTC’s One, and 
Samsung’s own Galaxy Note 
series smartphones which 
can be described as the se-
ries that defied the trends in 
order to leave an indelible 
mark in the galaxy of smart-
phones while etching out 
their respective destinies. 

These smartphones all 
come to mind and have re-
mained relevant – partly be-
cause they are attuned to ca-
tering to a large and diverse 
user base with incremental 
innovative iterations. 

The Samsung Galaxy S, 
announced in March 2010, 
was Samsung’s first S series 
to enter the smartphone 
market. The device definitely 
stood out in a crowd, featur-
ing a beautiful and vibrant 
4-inch Super AMOLED ca-
pacitive touchscreen display, 
and a 1GHz ARM Humming-
bird processor, a top-of-the-
line processor at the time. 
The smartphone was well-
received in tech circles and 
achieved more than decent 
sales figures of around 24 
million worldwide becom-
ing one of the highest selling 
smartphones in the market 
in 2010. 

This legacy android 
phone was listed by TIME 
as number 2 device in “Top 
10 Gadgets” of 2010 while 

John Obaro, CEO, Systemspecs.

Apple’s iPad stood at number 
1 on the list.

However, other online 
tech reviews described Sam-
sung Galaxy S  as the “new 
leader of the Android pack”, 
praising the phone’s superior 
all-round performance.

New technology and 
smartphone enthusiasts 
around the world have since 
then been torn between the 
transformational technolo-
gies in Apple and Samsung 
devices.

Unveiled at the Mobile 
World Congress (MWC) in 
February 2011, the Galaxy SII 
recorded a huge success with 
more than 20 million units 
sold worldwide within a year. 

The upgraded smart-
phone featured an improved 
Super AMOLED Plus screen 
that was expanded to 4.3 
inches, a faster dual-core 
1.2GHz, 1GB of RAM and a 
superior Mali-400MP GPU. 
It also featured Android 2.3.4 
Gingerbread which would 
eventually get as far as 4.1 
Jelly Bean, a sign of its prow-
ess and longevity. In terms 
of storage space, 16GB and 
32GB models were available. 
Its thinness and lightness 
(116g) came in for praise, as 
did the display and respon-
siveness and 1080p video 
recording capabilities. The 
camera was also bumped up 
to 8 megapixels and now had 
a flash, while the 1650mAh 
battery was good for almost 
two days on an average use.

At the time, Apple 
launched its iPhone 4s, an 
upgrade from the iPhone 4, 
packed with incredible new 
features including Apple’s 
dual core A5 chip for fast per-
formance, advanced camera, 
full 1080pnHD resolution 
video recording and Siri, an 

intelligent voice prompt as-
sistant.

Galaxy SIII was then an-
nounced at Samsung Un-
packed event in London in 
May 2012, with the smart-
phone recording over 9 
million pre-orders just two 
weeks after unveiling. Over 
10 million units were sold 
in less than three months. 
Some phone aficionados re-
ferred to the device as “the 
best smartphone around 
right now”.

The smartphone featured 
a Super AMOLED display 
screen of 4.8 inches, a reso-
lution of 720 x 1280 pixels, a 
quad-core of 1.4GHz, 1GB 
of RAM, an 8-megapixel 
camera, and a storage of 
16GB, 32GB and 64GB op-
tions were available. Thanks 
to its processing speed, de-
sign, battery life (2100mAh 
battery said to be good for 
about eight hours of heavy 
use), perfect blend of soft-
ware, responsiveness, soft-
ware upgrade which helped 
create better pictures than 
its predecessors, the device 
was said to be the favourite 
amongst other handsets in 
2012 scoring highly in most 
areas. Worthy of mention 
is the fact that by the third 
quarter of the year, a research 
firm, Strategy Analytics an-
nounced that the SIII had 
overtaken Apple’s iPhone 4S 
to become the world’s best-
selling smartphone model.

Galaxy S4 was launched 
in April 2013 with a 5-inch 
Super AMOLED screen 1080 
x 1920 pixel, an upgraded 
13-megapixel camera, An-
droid 4.2.2 Jelly Bean, a 
quad-core 1.6GHz, 2GB of 
RAM and 16GB, 32GB or 
64GB of built-in storage as 
well as a 2600mAh battery 

that typically lasts at least 
the length of a day. Thanks 
to the slimmer design, un-
imaginable quality as well as 
the processor performance, 
Samsung sold 40 million 
units of the S4.

Apple then came out with 
iPhone 5 in September 2012, 
with an all new aluminium 
design, stunning 4-inch 
retina display, A6 chip, iOS6 
and other advanced technol-
ogy packed into the 7.6mm 
anodized aluminium phone 
with diamond cut edges.

In February 2014 the Gal-
axy S5 was launched into the 
smartphone market with a 
heart rate sensor, a blazing 
fast autofocus, and a finger-
print scanner. The CPU was 
faster at 2.5GHz, the screen 
was larger at a 5.1-inch Su-
per AMOLED HD option, the 
camera boosted to 16MP and 
the battery now rocking up at 
2800mAh. The 4.4.2 Android 
made things look slicker, an 
overhauling of the interface 
generally improved the flow 
through the device. The fit-
ness elements were boosted 
through S Health 3.0, a ho-
listic tracking app for your 
fitness; great camera, strong 
screen, impressive packag-
ing, and a waterproof casing.

Successors to the Galaxy 
S5, the Galaxy S6 and S6 edge 
were carefully crafted from 
metal and glass; the Galaxy 
S6 edge, particularly, showed 
unique and outstanding 
beauty while also providing 
a solid grip and a remarkable 
viewing experience. Its glass 
body, made out of a fusion 
of Corning Gorilla Glass 4 
(which is 50 percent stronger, 
tougher and more durable 
than any other Gorilla Glass) 
protected against sharp con-
tact damage. The Galaxy S6 

edge was described as the 
world’s first-ever dual curved 
edge display, which distin-
guished the device as the 
ultimate premium Smart-
phone.

Known for its usual Sep-
tember release, Apple an-
nounced the launch of the 
new iPhone 6 and iPhone 
6 plus with its biggest ad-
vancements in September 
2014. The phone featured 
Apple- designed A8 chip with 
second generation 64-bit 
desktop- class architecture 
for blazing fast performance 
and power efficiency; ad-
vanced iSight and FaceTime, 
HD cameras ; ultrafast wire-
less technologies and Apple 
pay, an easier way to simply 
and securely make payments 
with just a touch of a finger. 
Both models include iOS 8.

In 2015, Smartphone 
aficionados were excited at 
the launch of the Samsung 
Galaxy S6 series, a power-
house of modern and futur-
istic smartphones. However, 
when Samsung officially took 
the wraps off the widely an-
ticipated Galaxy S7edge and 
Galaxy S7 Smartphones, its 
engineering and design teams 
proved to the world that they 
had undoubtedly produced 
the perfect Smartphone. And 
they just might have.

The Galaxy S7 had a 5.1-
inch display screen, while 
the Galaxy S7edge featured 
a 5.5-inch screen. They both 
featured Super AMOLED 
screens, allowing for clearer 
videos and images with a res-
olution of 2560 x 1440 (Quad 
HD). The devices were im-
bued with an ingenious Al-
ways-on feature, which gives 
access to certain informa-
tion on the screen while the 
Smartphone isn’t completely 
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turned on. A distinct unique 
feature of the S7 series is the 
fact that they are completely 
dust and water- proof. Sam-
sung Galaxy S7 and S7 edge 
both carry a resistance rat-
ing of IP68, meaning that the 
smartphones can survive be-
ing submerged in water for 
30 minutes at a depth of 1.5 
metres.

Both the S7 and the 
S7edge smartphones came 
with in-built 32GB storage. 
The devices also supported 
expandable memory using 
microSD cards of up to an 
additional 200GB – a fantas-
tic amount of space for your 
music, videos, photos and 
other documents.

Apple also launched its 
iPhone 7 and 7 plus in Sep-
tember 2016. Its latest pre-
mium device with a smarter 
Siri, improved camera for 
sharper pictures, water resis-
tance, better battery life and 
faster processors.

The latest from the An-
droid giant, Samsung’s new-
est S series flagship smart-
phones have recently been 
unveiled and the exquisite 
Galaxy S8 series builds on 
Samsung’s heritage of cre-
ating stunning designs and 
functional devices. 

Available in 5.8-inch Gal-
axy S8 and 6.2-inch Galaxy 
S8+, the Infinity Display and 
bezel-less design form a 
smooth, continuous surface 
with no buttons or harsh 
angles. The compact de-
sign of the S8 series enables 
comfortable one-handed 
operation and Corning Go-
rilla Glass 5 on both the front 
and back for durability and a 
high-quality finish.

The Super AMOLED dis-
play panel has an aspect ratio of 
18.5:9 and a resolution of 2,960 x 
1,440 resulting in a crisp display. 

Apart from being water 
and dust resistant, the de-
vices also offer five types of 
security technologies: iris 
recognition, face recogni-
tion, pattern, password, and 
PIN, users can easily choose 
their preferred method. With 
the face recognition, users 
can instantly unlock their 
devices with a look.

Samsung has credit-
ably discharged its duties 
as a massive player in the 
smartphone space, thanks 
to its high-end smart-
phones like the Note se-
ries and the Galaxy S line, 
recording a lot of exciting 
successes over the years. 
From the aforementioned, 
its legacy is firmly en-
sconced in the firmament 
of mobile telephony via the 
exquisite and intimate user 
experiences it provides 
through every iteration.

Samsung Galaxy S8 and Apple iPhone 7
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Sterling Bank Plc: Non-interest income drives gross earnings

S
terling Bank Nige-
ria Plc’s  showed 
resilience in the 
first quarter 2017 
as gross earnings 

spiked  amid macroeco-
nomic  headwinds. 

Sterling holds a national 
commercial banking license 
and its banking services 
have an emphasis on con-
sumer/retail banking, trade 
services, commercial and 
corporate banking activ-
ities. The bank operates 
through 189 branches in 
Nigeria and 776 ATMs.

Sterling Bank was estab-
lished in 2006 following the 
merger of NAL Bank, In-
do-Nigeria, Magnum Trust 
Bank, NBM and Trust Bank 
of Africa.

Ratings
Moody’s investor service 

assigned  B2, stable/Not 
Prime Local and Foreign 
Currency issuer and deposit 
ratings to Sterling Bank Plc 
(Sterling), which are un-
derpinned by a b3 Baseline 
Credit Assessment (BCA).

Moody’s also assigned 
national scale local curren-
cy deposit ratings of A1.ng/
NG-1, and a Counterparty 
Risk Assessment (CRA) of 
B1(cr), stable/Not Prime 
(cr) to the bank. Sterling’s b3 
BCA reflects (1) a resilient 
deposit funding base and 
stable local currency liquid-
ity; and (2) improvements to 
the bank’s IT infrastructure 
and risk management pro-
cesses.

Strong growth in gross 
earnings

For the first three months 
through March 2017, Ster-
ling Bank’s gross earnings 
increased  by 12.0 per cent 
to N28.55 billion from 
N25.50 billion the previous 
year; driven  by interest 
income which rose by 26.3 
per cent  but was offset by 
a 41 per cent  decline y-o-y 
in non-interest income to 
N3.2 billion.

Interest income was up 
26.30 per cent to N25.32 
billion in March 2017 from 
N20.05 billion the same 
period of the corresponding 
year of March 2016.

Net interest income in-
creased by 18.30 per cent 
to N13.50 billion in March 
2017 as against N11.41 

billion as at March 2016, 
thanks to rose by 18.3 per 
cent feeding from a 26.3 per 
cent rise in interest income.

However, net interest 
expenses were up 36.80 per 
cent to N11.81 billion in 
March 2017 as against N8.64 
billion as at March 2016; 
driven a high interest rate 
environment.

Operating income de-
clined marginally by 0.7 per 
cent year -on-year (YOY) to 
N16.7 billion from N16.86; 
supported by the improve-
ment in net interest income.  

Yield on earning as-
sets increased by 130 basis 
points y-o-y to 14.7 per 
cent, while cost of funds in-
creased by 120 basis points 
to 6.5 per cent  resulting in a 
10 basis point improvement 
in net interest margin to 8.2 
per cent.

Cost controls pays off as 
efficiency improves

Sterling Bank’s operating 
expenses declined by 3.30 
per cent to  N12.20 billion 
in March 2017 from   N12.62 
billion as at March 2016 
amid inflationary pressures.

The decline in operat-
ing expenses was primarily 
driven by a 22.9 per cent 
reduction in General Admin 
expenses.  

The decline in operating 
expenses resulted in im-
proved efficiency as cost to 
income ratio (CIR) moved to 
72.90 per cent in the period 
under as against 74.80 per 
cent as at March 2016.

The Bank’s profit before 
tax (PBT) declined by 27.60 
per cent to N2.03 billion in 
March 2017 from N2.80 bil-
lion as at March 2016.

However, the lender’s 
pretax return on average 
equity remains competi-
tive at 9.40 per cent (post 
tax 8.70 per cent.

Sterling Bank and most 
lenders in Africa’s most 
populous and largest oil 
producers have had rising 
impairment charges and 
a severe dollar shortage 
hurt profit.

A  s ha r p  d ro p  i n  o i l 
price since mid 2014 ex-
posed banks to exposure 
to the oil and gas as oil 
companies were unable 
to service interest on loans 
borrowed. Banks had to 
write off a lot of the loans 
owed to them by these 
firms.

“We will continue to ex-
plore innovative ways to 
improve revenue, while 
simultaneously enhancing 
the overall efficiency of our 

business operations,’’ said 
the bank.

Strong Total  ass ets 
driven by investment se-
curities

Total assets increased 
by 6.80 per cent to N891.27 
billion in March 2017 from 
N830.80 billion as at March 
2016.

Gross loans were rela-
tively flat at N478.0 billion 
and net loans at N467.4 bil-
lion.  Non-performing loans 
to gross loans (NPL ratio) 
was 11.9 per cent, while cost 
of risk declined by 40 basis 
points to 2.1 percent  

The Bank’s oil & gas loans 
were spread among the 
various sub-sectors with 66 
per cent in foreign currency 
(predominantly upstream 
assets).  Oil and gas sector 
recorded the highest sector 
contribution at 49.4 per cent 
due to naira devaluation.

Sterling Bank’s deposits 
declined by 2.5 per cent to 
N570.2 billion, due to the 
implementation of the Trea-
sury Single Account (TSA)

Low cost deposits ac-
counted for 67.2 per cent 
(Dec. 2016: 64.1 per cent) 
of total deposits, while 
wholesale funds accounted 
for 32.8 per cent § Savings 
deposits rose by 2.6 per 
cent and accounted by 9.4 
per cent of total deposits 
(Dec. 2016: 9.0 per cent) re-
affirming the benefits of our 
retail drive.

 Source: Company Financials.
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Yemi Adeola, managing director/CEO, Sterling Bank Plc



Increasing demand for electronic 
security as global insecurity rises
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R
ecently, two criminal acts 
captured on CCTV went 
viral on the internet. The 
first one was the case of a 
therapist caught on cam-

era abusing a 3-year-old Autistic child 
and the second one was the footage of 
a bank robbery carried out in Owerri 
three months earlier. By the time the 
video was released, the main actors 
of the robbery were in police custody. 
Reports also revealed that the video, 
which was used as evidence, was 
quite instrumental in making the ar-
rest of the suspects possible.

While that of the therapists as-
saulting the child ended the con-
tinuation of using a nurse who would 
have gone on to cause more injury. 
These two videos brought about an 
action for justice and vigilance. Al-
though both of these incidents will 
not be the first a crime would be 
captured on camera, its introduction 
into the public space brings forward 
the significance of electronic security 
in the home and its significance in a 
country like Nigeria.

The growing global concern on 
terrorist ideology and attacks, assas-
sinations, homicide, vehicle theft, 
housebreaking, kidnapping, moles-
tations, campus violence and van-
dalisms is influencing the demand 
for innovative solutions to personal 
safety in public places like transit, city 
centres, critical infrastructure, institu-
tion of learning and events. As it is, the 
current crime matrix shows that the 
usual approach to tackling crime has 
become unpredictable and requires 
a more effective intervention to deter 
and subdue perpetrators. This has re-
sulted in a growing demand for elec-
tronic security.

Talking about how his company 
is changing perception and ensur-
ing the safety of lives and property 
through electronic security, this week, 
Engineer Tope Adebayo, Associate 
Director, Electronics & Telematics at 
Halogen Security discusses the types, 
trends and benefits of electronic se-
curity as it concerns us in Nigeria.

The Quest for Effective Secu-
rity and Nigeria’s Security Market

The evolving and rising nature of 
crimes have seen many people de-
siring contemporary and effective 
ways to monitor their businesses, 
homes and events. Over the years, it 
has become evident that man guards, 
the most popular response to crime 
have become inadequate, and newer 
ways are being sought to ensure a 
combination of electronics support 
to enhance the effectiveness of Man 

In association with

Safety in an open world

as they can communicate with their 
peers and control room.

Influence of technology and 
the growth trend

Since the creation of the ear-pierc-
ing Burglar alarm systems, which 
can be credited to Edwin Holmes, 
an American Business Man who in-
vented and commercialised the 
electromagnetic burglar alarm with 
establishing the first burglar alarm 
networks, electronic security has 
come a long way. Factors like strin-
gent regulatory mandates, profound 
level of fear amongst the public and 
a demand for more cost effective and 
efficient measure has increased de-
mand for electronic security.

The advent of the Internet of Things 
(IoT) has simplified the approach and 
made technology a critical factor in 
combatting the risk management de-
ficient in every society. Technology is 
therefore a critical enabler in creating 
a sustainable Security management 
framework. The developed society 
today have invested Billions of USD 
Dollars in cities counties, states com-
munities, critical infrastructure, Real 
Estate  on electronic security systems 
such as CCTV surveillance system, 
Access control  has created real value 
in most modern society especially 
with regards to public safety require-
ments. Nigeria is still way behind in 
this regard. But few discerning states 
like Lagos are beginning to take steps 
in the right direction.  The System 
integration capability in electronic 
security has tremendously helped 
law enforcement and stakeholders in 
apprehending investigation and pros-
ecution in an unprecedented manner. 

Most evidences produced through 
the platform has proven reliable.

As it is, the Electronic Security 
System Market is characterized by 
various factors. The United State of 
America is considered to be the larg-
est market followed by Europe, Asia 
Middle East and Africa. The rising in-
fractions is placing high demand on 
commercial establishments and gov-
ernments to consider sophisticated 
advance security systems or a signifi-
cant upgrade on existing systems to 
improve security and safety. Accord-
ing to “A Worldwide Business Strat-
egy and Market Intelligence Source” 
(Global Industry Analysts, Inc.), the 
Electronics Security Global Market 
will be valued at $80 Billion USD by 
year 2020. It is envisaged that there 
will be a huge demand in CCTV and 
Video Surveillance and critical need 
to restrict unauthorized access due 
to the rising global insecurity which is 
considered to be borderless.

Halogen’s Effort in Electronic 
Security

There is the myth which suggests 
that security solutions make it diffi-
cult for decision makers to evaluate 
returns on investment. At Halogen 
Security Limited, we ensure that we 
help the process owners (Security 
Managers) create a compelling eco-
nomic justifications whilst realigning 
such routine perception.

Also, knowing that the Nigerian 
market is still evolving towards a 
one-dimensional strategy, which is 
why the market is not growing at the 
appreciable ratio. Our endeavour is 
to stimulate the entire segment of 
the market to transform the service 
delivery in managing the risks of in-
dividuals, small, medium and large 
businesses and governments to  cre-
ate value based solutions offering 
that takes the overall public safety 
and security seriously in Nigeria. We 
are doing this by combining various 
sectors within the risk management 
value chain together on one platform 
to create unique value to our clients. 
This move will not only stimulate the 
consumer base. A managed service 
approach should be given considera-
tion, this is an economical way to have 
a sustainable and balanced security 
solutions. The impact of managed 
service approach in the short, mid 
and long term, will allow for rounded 
value for all.

Security has become an intrinsic 
part of our everyday lives, and we can 
expect it to become even more present 
and ever-more covert both inside and 
outside our private and national assets.

Guarding on the back of technology 
in creating solutions around different 
risk equation and demands for safety. 
This explains an increasing demand 
for electronic security, which is the 
use of technology and electronic de-
vices to provide safety and security for 
lives, assets, and businesses, by pre-
venting and unauthorized access to 
restricted premises, critical assets, 
and sensitive data. This is done, lev-
eraging on contemporary electronic 
security systems, intrusion & panic 
sensors and alarms, electronic access 
control systems, and CCTV/Video 
surveillance systems and analytics.

The Nigerian market is positively 
responding to the electronic security 
market, private individual commer-
cial establishments and government 
are investing on improving the qual-
ity of safety provided to people more 
closely. A very good factor contribut-
ing to these improvements are the 
wave of terror, kidnapping, some ba-
sic regulations being implemented in 
some sensitive sectors like FSI, Manu-
facturing and Oil & Gas. In fact, secu-
rity systems are also now adopted as a 
strong basics for quality certification. 
Commercial establishments have 
also adopted security systems/pro-
grams as a strategic value proposition. 
Security in the face of the optimism, 
the market is still faced with a major 
challenge of premature and poor in-
frastructure, like power, physical de-
velopment and in proper planning 
and legislation.

The Value and the Different 
Types of Electronic Security

 In the face of the eminent threat 
that now lives with us all, rate of losses 

will keep increasing if there are no de-
liberate efforts to create more value. 
Providing security solutions and pro-
cesses that are more efficient, reli-
able and cost effective require under-
standing that there are different types 
of electronic security and they offer 
unique benefits above Guards ser-
vice, as they act as a very strong ena-
bler for Manned Guards to discharge 
their duties more productively.

There are different types and uses 
of electronic security today, one is the 
Intruder Alarm systems. It alerts not just 
the customer, but also the Control and 
command centre and can lead to emer-
gency response, which could be armed 
or otherwise. Installing this device can 
improve the safety of your family, busi-
ness, institution and property from 
break-ins or unwanted access that acts 
as a remote monitor of your assets.

Another is the Access Control and 
Perimeter control systems, which are 
walk through metal, trace and device 
detectors that help in the prevention 
of improvised explosive devices and 
bomb explosions and unnecessary 
gun violence at events.

Others like the Fire and Smoke 
alarms prevents accident while Elec-
tronic fences can prevent unwanted 
intrusion. Visitor management and 
time attendance plus surveillance 
systems help to keep track of who has 
entered or left a building for future 
references. Electronic gates and turn-
stiles control access, preventing entry 
to intruders threatening the safety of 
people and property. In situations 
where there is a man guard, the use 
of walkie-talkie can enforce a stronger 
security network that help in making 
sure the guards do their jobs better, 
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Understanding fundamentals 
of real estate investment
Stories by CHUKA UROKO

W
h e n  rea l  e st ate 
professionals gath-
ered recently for 
this year’s edition of 
Finer Wealth Series 

in an Ikoyi area of Lagos, top on the 
agenda was how to get millennials 
onto the property ladder by making 
them understand the fundamentals 
of investing in real estate as a viable 
asset class.

The Finer Wealth Series is a real 
estate investment and wealth initia-
tive launched by Fine and Country a 
couple of years ago aimed to enlight-
en, encourage and equip more fe-
male investors get onto the property 
ladder individually and collectively 
to leverage the power of numbers.

This year’s edition which had 
as theme, ‘Building Blocks: Under-
standing the Fundamentals of Real 
Estate Investments’, focused on 
engaging and enlightening younger 
female investors and their families 
on  practical knowledge of investing 
in residential property.

Seasoned professionals who 
spoke and made lasting impressions 
on the young audience at the event 
included Abigail Aneke, former 
United Bank for Africa (UBA) ex-
ecutive director,  Subu Giwa-Amu, 
the MD/CEO, FBN Mortgage, and 
the host, Udo Okonjo, CEO of Fine 
& Country. Each shared her real 
estate investment story that caused 
the mentality of their audience to 
undergo a major overhaul.

 Joy Ehonwa,  a Lagos based 
writer and blogger, was particularly 
impressed by her experience at the 
event, disclosing her surprise when 
she got the invitation to attend a 
real estate event which, she thought, 
was not for her as “I’m not wealthy 
yet, not by a long shot. Editors don’t 
earn much, and writers are paid 
even less”.

She reasoned however that her 
client who invited her to the event 
might have seen into her future and 
that she was about to come into 
money; “after all, investing in real 
estate is for rich, financially free 
people”. She therefore gladly went, 
eager to learn something she could 
use in the not-so-near future.

Ehonwa learnt at the seminar 

In Association

Prime office asking 
rents still trending 
downwards in 
major markets

that  she had been wrong because 
real estate isn’t just for the rich and 
established; it is also for her, a young 
woman in her 30s trying to build a 
career and raise a family. “Real es-
tate is for you, too. And we can start 
now”, she enthused.

She disclosed that her mentality 
underwent a major overhaul after 
listening to the professionals share 
their real estate stories and experi-
ences. “I cannot possibly share every 
single thing I learnt at this event,  but 
there are just a few priceless nuggets 
that I must let others know”, she 
volunteered.

According to her, “the starting 
point for anyone who wants to in-
vest in real estate is considering it 
and you don’t need money in your 
pocket to do that. Being bold enough 
to consider it is the foundation; this 
means that it is possible to invest in 
real estate without money”.

Udo Okonjo told the story of how 
a book titled ‘Nothing Down’ taught 
her this and changed her outlook, 
leading her to earn $100,000 on a sin-
gle investment 18 years ago, without 
her putting any money down.

She advised that anybody who 
wants to finance his first investment 

can start saving for it right away, 
saying,  “this meant the most to me 
as a young person who had never in-
vested in real estate before. Treasury 
bills were recommended amongst 
other low risk investments that can 
help you multiply your money. I al-
ready knew that saving towards a goal 
makes it easier and more enjoyable, 
but whereas I thought real estate 
investment too lofty a goal for me, I 
no longer think so”.

Another advice for prospective 
investors is that instead of think-
ing affordability they should think 
collaboration and as Okonjo put 
it, “you don’t have to invest in real 
estate alone, or even save up for the 
investment all by yourself. People 
come together to acquire property 
all the time.

“Even if you don’t have any mon-
ey now, check out this scenario: you 
and nine other women save N100,000 
every month. In a year, your group 
would be able to afford property 
worth 12 million that none of you can 
afford individually. And you already 
know that even if all you do is buy 
land and sit on it for a few years, it will 
appreciate and you’ll all be richer for 
it when you offload and share profits.  

This is what Finer Wealth Circles are 
about”, she said.

Okonjo also pointed out that 
money could be easily made from 
research and  the first step to making 
money in real estate is research is to 
“know your location and ask lots and 
lots of questions”.

She noted that  an unsuccessful 
first venture need not mean failure, 
explaining that  though she is now  
an incredibly successful real estate 
investor, her first investment was 
a disaster. According to her, “such 
a thing can only be termed failure 
when you don’t get up, unpack it, 
and learn from it. Understand that 
you will make mistakes, even when 
you become astute. Learn to forgive 
yourself”, she advised.

Ehonwa  came away from the 
seminar feeling wealthier than she 
ever had, even though her account 
balance was exactly the same. “I may 
not be able to buy land right now, but 
I’m no longer ignoring real estate 
broadcast messages and adverts”, she 
said, adding,  “the possibilities are 
endless if you simply open your mind 
to the fact that you, too, can invest in 
real estate. Once that can happen in 
your mind, it can happen in your life”.

In spite of the slight improvement 
in the macro-economic environ-
ment, averaging asking rents for 

A-Grade office space in the major 
markets, particularly Ikoyi and Victo-
ria Island in Lagos,  are still on down 
ward trend. These locations account 
for over  80 percent of commercial 
official development in Nigeria.

In Ikoyi, asking rents for this class 
of assets are averaging US$600 to 
US$850 per square metre per annum,  
representing  2 percent lower than Q2 
2016 rents. Achievable rents in this 
location are 8 percent to 15 percent 
below asking rents.

In Victoria Island, average asking rents 
follow Ikoyi pattern , easing by 6 percent 
to US$780 per square metre per annum 
in Q1 2017. Achievable rents here are 10 
percent to 20 percent below asking rents.

According to a survey of active 
players in the real estate industry con-
ducted by Ubosi Eleh + Co, a firm of 
estate surveyors and valuers,  over the 
next 12 to 24 months, approximately 
98,960 square metres  of office space 
are expected to come into the market 
with 63,640 square metres of them 
intended to have been added to the 
market by  the last quarter of  2016.

A report on Real Estate Outlook 
for 2017 by the company notes that 
the significant slowdown in activity 
and high vacancy rates recorded in 
previous quarters, pushed estate 
agents and property owners to extend 
even more concessions to prospec-
tive tenants, flexible payment plans 
and other incentives such as fit-out 
allowances, which are attractive to 
tenants deterred by the large capital 
expenditure needed to furnish space.

Chudi Ubosi, an estate surveyor 
and valuer, confirmed to BusinessDay 
that  “in some instances, landlords are 
also willing to put in soft furnishing for 
the space on offer”.  He added that this 
cost is amortized over the lease term 
and has been welcomed by tenants 
who benefit primarily from the consid-
erable reduction in their upfront costs.

Over time, Ikoyi and Victoria 
Island have been the most active 
markets for institutional Class A of-
fice space supply in Lagos. Currently, 
there are new developments leasing 
or due to be delivered this year and 
these include The Wings Towers 
(27,500 sqm), Nestoil Tower (7,500 
sqm), Madina Tower (8,300 sqm) and 
Civic Centre Towers (8,096 sqm) in 
Victoria Island.

Others are the  Heritage Place 
(15,631 sqm), Alliance Place (6,670 
sqm), Kingsway Tower (12,000 sqm), 
Temple Tower (14,000 sqm), BAT’s 
Rising Sun (10,000 sqm) and Lake 
Point Towers (13,400 sqm) in Ikoyi.
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…as professionals offer insights on getting millennials onto property ladder
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Mixta Nigeria bullish in affordable housing 
amid challenging economic environment

Development,  who spoke at 
a stakeholders engagement 
on Ease of Doing Business in 
Lagos  recently.

Onabule  highlighted the 
need for Lagos State, being the 
commercial nerve center of 
Nigeria, to automate its entire 
land administration process 
and create a system where 
land titles will be secured , 
guaranteed and easy to obtain.

 She affirmed that the Land 
Bureau had initiated plans to 
facilitate Ease of Doing Busi-
ness by first, collapsing into 
four workflow interface with 
clients in all its directorates. 

A
s a demonstration 
of resilience in the 
face a very challeng-
ing economic en-
vironment that has 

crimped consumer purchasing 
power significantly, Mixta Nigeria 
remains committed and focused 
on its mission to deliver houses 
targeted at the affordable seg-
ment of the property market.

Mixta Nigeria is the new face 
or rebranded ARM Properties 
which has been making waves 
in the Nigerian real estate sec-
tor since 2006, having  grown 
to become one of the Nigerian 
property market leaders with high 
profile  projects that include the 
Oluwole Urban Market in Lagos, 
Adiva Plainfield, FourPoints 
by Sheraton, Lakowe Lake and 
Resorts, etc.

This  new identify is con-
comitant  to the parent company, 
ARM’s acquisition of Mixta Africa 
a couple of years ago and, ac-
cording to the authorities of the 
company, the rebranding into 
Mixta Nigeria was to refocus their 
business and separate real estate 
from the investment side of ARM.

Mixta Africa is a reputable real 
estate investment and develop-
ment company based in Spain 
with strong presence in African 
countries including Tunisia, 
Morocco, Senegal and now Cote 
D’voire  and now Nigeria. It has, 
over the years, delivered over 
6,000 housing units and has 

Determined to improve 
on the World Bank’s 
low rating of Nigeria in 

Ease of Doing Business Index 
and attract more investors, the 
Lagos State Land Bureau has 
commenced reviewing pro-
cesses in  its land administra-
tion to make acquisition faster, 
cheaper and more convenient 
for buyers/investors.

This is good news for in-
vestors and land buyers who 
stand to gain from the review 
because they will be spending 
less time and money as the re-
view promises to improve sig-
nificantly on the turn-around-
time (TAT) for acquiring and 
registering property. 

“We have commenced the 
review of our systems and 
policies that will entrench a 
one-stop shop and  facilitate 
unhindered and secured ac-
cess to all factors of production 
including land ,capital , labour 
and entrepreneurship, chief of 
which is land”, said Yetunde 
Onabule, the Special Adviser  
to the governor on Urban 

brought that expertise into Nige-
ria to deliver more homes to the 
Nigerian market. 

Since after the acquisition 
and rebranding, Mixta Nigeria 
has re-strategized  and  refocused 
its business into affordable hous-
ing development and the reason 
for affordable housing is because 
it is very easy for everybody to 
go into the middle and high end 
markets.

The choice is also consistent 
with the vision of the company. 
Deji Ali, Mixta Africa’s chairman 
and CEO, had disclosed that the  
key interest for them was afford-
able homes which, he hoped, 
would constitute about 60 per-
cent of their business, portfolio 
and investment in various coun-
tries where they operate.

“With Mixta Africa, we have 
the expertise and capacity to 
deliver housing to the market”, 
said Kola Ashiru-Balogun, Mixta 
Nigeria’s managing Director, at 
an interactive session with the 
media in Lagos recently. He 
explained that their decision to 
integrate Mixta Africa into their 
business was to enable them to 
restructure and focus on deliver-
ing affordable housing.

“I think we have done that 
successfully in the past two years. 
Last year, in spite of the economic 
downturn, we sold the most 
number of our units in the his-
tory of ARM Properties. We sold 
almost 600 units and that’s just 
the first phase of the plan. The 
plan now is to continue to build 

Lagos seeks financial respite from 
private sector funding of housing
…seals pact with developers to build 618-unit Jubilee Estate

Investors gain as land bureau reviews 
processes to enhance ease of doing business

…to excite property market with 200 housing units in Lagos this year    
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on that”, he said.
He disclosed that within La-

gos, they have rolled out three 
new projects that include Fara 
Park 2 which is rising on the back 
of existing Fara Park Estate they 
had done before. “We have about 
186 units there that we have just 
launched. Another project is at 
Lakowe in Lekki area in which we 
have launched 96 units. We have 
another within our Lakowe Lake 
and Golf Resort  where we will 
be delivering about 200 units this 
year alone.  All of these have been 
sold. It has taken a long time but I 
am glad we are back to the market 
now”, he enthused.

Though the company is still 
considering going to Abuja, the 
federal capital territory, it is al-
ready in Port Harcourt, the Rivers 
State capital. “We are already in 
Port Harcourt where we have 
acquired 200 hectares of land. 
Within this parcel of land, we 
have created a portion for a golf 
course and another portion for 
affordable housing. But they all 
share the same infrastructure. 
We have started work on the 
golf course and also on some 
houses. We will deliver some of 
this houses towards the end of 
next year”, the managing director 
assured.

Stories by CHUKA UROKO

fers little value to a highly sought 
after and well-built residential 
development.

The name Jubilee Estate was 
coined by the administration of 
Governor Akinwunmi  Ambode 
to celebrate the 50th anniversary 
of the creation of  the state and 
as such the estate will stand as 
a symbol of this celebration for 
many decades to come.

The commissioner disclosed 
that the housing deficit in the state 
stands at over three million, point-
ing out that,  in order to bridge the 
gap, about 200,000 housing units 
must be delivered annually for 
the next five years. He emphasized 
that government alone cannot 
deliver those units, hence the need 
to inject private capital into the 
housing delivery.

To achieve this purpose, the 
state government has made land 
available to interested private 
developers who have exhibited 
technical and financial capabili-
ties for the delivery of affordable 
housing units.

 “The project is a PPP between 

the Lagos State government repre-
sented by the Ministry of Housing 
and IBILE Holdings Limited on 
one hand and Brains and Ham-
mers, one of the foremost housing 
developers in the country on the 
other hand. The state  stands to 
derive significant internally gen-
erated revenue through the taxes 
that will accrue from the sale of 
housing units and will also benefit 
from Land Use Charge and other 
statutory payments for property”, 
the commissioner said.

The estate will comprise 96 
units of 2 bedroom flats, 414 units 
of 3 bedroom flats and 108 units 
of 4 bedroom terrace houses 
subject to actual usable land area 
on site. In addition to adequate 
parking facilities and excellent 
infrastructure, the development 
will encompass a well-equipped 
clubhouse with a swimming pool, 
recreational areas and landscap-
ing. The project will officially 
commence  next month and the 
projected duration is 60 months 
from the receipt of all required 
approvals and permits.

Lagos State Government 
hopes private sector funding 
of the development of the 

618-unit Jubilee Estate in the Ig-
anmu area of the state through its 
public private partnership (PPP) 
initiative will relieve it from the 
challenges of scarce financial re-
sources, provide job opportunities 
and bringing a major democracy 
dividend to the host community.

The project  is expected to cre-
ate 3,590 direct jobs and about 7000 
indirect jobs in the area which is 
populated by the informal sector 
practitioners such as artisans, la-
bourers, traders and food vendors.

Gbolahan Lawal, the state 
Commissioner for Housing, who 
expressed this hope at a the signing 
of memorandum of understand-
ing with Messrs Brains and Ham-
mers Limited recently, explained 
that the project is designed to drive 
urban redevelopment in the area.

He  hopes that this effort would 
also result in increased property 
values in the surrounding environ-
ment and  re-position the current 
site from one which currently of-

The interface areas are places 
where applicants submit ap-
plications, collect demand 
notice for payment, submit 
revenue receipt, and come 
back to collect registered title 
documents.

 According to her, while up-
grading and restructuring  of 
Land Registry is on-ongoing, 
the Bureau remains commit-
ted to reviewing its business 
process, adding,  “we have 
redesigned the layout of the 
Land Registry to ensure flow 
of processes and transactions 
which will lead to reduced 
turn-around-time (TAT).

He noted that  their  delivering 
and execution capacity is much 
better now through the integra-
tion of Mixta Africa, recalling that 
in the past they had more finance 
people than engineers within the 
group, but today,  it is the other 
way round.

He was quick to distinguished  
social housing  from affordable 
housing that they deliver to the 
market. Affordable or economic 
housing, he explained, is any 
house selling for between N3.5 
million and N15 million while 
social housing is any housing ar-
rangement whose price is below 
N3.5 million.

He explained further that 
what they offer to the market are 
homes and “when we talk about 
homes, we are talking about 
decent accommodation with in-
frastructure;  it is very difficult for 
any developer in Nigeria to build 
and sell any home for below N2.5 
million to N3 million”.

In spite of the company’s suc-
cess story, challenges still remain 
and Ashiru-Balogun listed them 
as financing and communities is-
sues. Others are issues bordering 
on title for the land, issues with 
mortgages which is constrained 
by high interest rate and the chal-
lenge of affordability.

Kola Ashiru-Balogun (centre), MD, Mixta Nigeria, flanked by officials of the company at the media interactive session in Lagos recently. 

Stakeholders at the Land Bureau engagement on ease of doing 
business in Lagos recently. 
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T
he Nigerian Na-
tional Petroleum 
C o r p o r a t i o n 
(NNPC) said its 
key strategic in-

tervention has crashed the 
price of Automotive Gas Oil 
(AGO), also known as Diesel 
to about 42% nationwide, a 
huge downslide over the last 
six months.

It would be recalled that 
in the first quarter 2017, 
retail prices of AGO, which 
is one of the deregulated 
products, shot to an all-time 
high of N300/litre in major 
demand centres across the 
country.

BusinessDay investiga-
tion also revealed that the 
price of the products at the 
fuel stations especially those 
owned by major oil market-
ing companies in Lagos 
ranged between N178 and 
N195 per litre depending 
on the location of the filling 
station.

This unpleasant situa-
tion of price hitting about 
N300 a litre placed a huge 
burden on truck drivers, 
who need the product for 
transporting their vehicles; 
the nation’s manufacturing 

Why we crashed diesel price nationwide by 42% – NNPC
OLUSOLA BELLO

sector, which requires it to 
run its operations as well as 
on the masses, who need it 
for household power gen-
eration.

The Strategic interven-
tion  by NNPC helped sus-
tained improvement in the 
supply of diesel, such that 
the product’s retail prices 
as at the end of May 2017 
ranged from N175 to N200 
across the country (a sig-
nificant price drop of about 
42%), while ex-depot prices 

Azuri Technolo-
gies’ beyond the 
grid solar’ ini-
tiative in part-

nership with Niger Delta 
Power Holding Company 
Limited (NDPHC) is be-
ginning to gain traction as 
the company takes deliv-
ery of 20,000 PayGo Solar 
Home Systems to deepen 
the project in rural parts 
of Nigeria.

The pilot phase of the 
project  was off icial ly 
launched early in the year 
in Wuna, Gwagwalada 
area of the FCT by the 
acting President, Yemi 
Osinbajo. The company 
has a mandate to deliver 
20,000 PayGo Solar Home 
Systems to the unserved 
off grid rural communities 
in Nigeria.

Wi t h  a n  e s t i mat e d 

ISAAC ANYAOGU

14.2m households lacking 
access to electricity, the 
country is ready for inno-
vative solutions to address 
its energy deficiency.

Commencing in Kano, 
early July, the first phase 
of the beyond the grid 
initiative will eventually 
cover ten states in the 

North East, North West 
and North Central geo-
political zones, working 
with our local distribution 
partner, Asolar Nigeria 
Limited, according to Vera 
Nwanze, Azuri Technol-
ogy general manager, Ni-
geria & Ghana.   

Nwanze said custom-
ers can expect to enjoy af-
fordable and clean energy 
from the Quad system, 
which is a Cambridge UK 
technology with capac-
ity to power 4 LED bulbs 
giving up to 8 -10 hours 
of lighting (depending on 
its charge status), a USB 
port for charging mobile 
phones and a radio using 
the Gold Edison award-
w inning A zur i  Home 
Smart technology.

The customers use mo-
bile money platform to 
top up their units. Regular 
monthly payments are 

Azuri/NDPHC solar project gains traction 
as 20,000 paygo systems arrive Nigeria

made over 36 months’ 
period after which the 
customer owns the unit. 
Because of this combi-
nation of solar and mo-
bile phone technology to 
deliver power, financial 
inclusion within the rural 
communities is being ac-
tively encouraged.

A community-orient-
ed business model that 
involves local installers 
and agents ensures that 
the community benefits 
not only from access to 
power but by a boost in 
local employment and 
the attendant economic 
growth.

In the forthcoming 
phases that will form a 
nationwide rollout, Azuri 
Technologies remains 
committed to delivering 
a superior service to the 
many millions of Nigeri-
ans in the off-grid areas.

also dropped to between 
N135 and N155.

Ndu Ughamadu, NNPC 
Spokesperson, while speak-
ing about this remarkable 
achievement said some of 
the Corporation’s strategic 
interventions in this regard 
include improving the sup-
ply of AGO and remodeling 
of the product distribution 
to address sufficiency issues 
across the country.

“Since January this year, 
we have worked very hard 

with relevant stakeholders 
to improve distribution from 
refinery depots, by imple-
menting a robust loading 
programme,” Ughamadu 
affirmed.

Also, in its quest to en-
hance efficient distribu-
tion of AGO, the Corpora-
tion was able to resuscitate 
its critical pipelines and 
depots in places such as 
Atlas Cove-Mosimi, Port-
Harcourt Refinery-Aba and 
Kaduna Refinery-Kano. 

BEDC to publish power availability schedule

In view of prevailing elec-
tricity generation limita-
tions nationwide, Benin 
Electricity Distribution 

Plc (BEDC) will soon com-
mence the publication of 
power availability schedule 
for customers in its franchise 
areas of Edo and Delta states.

Funke Osibodu, manag-
ing director/chief executive 
officer (CEO), disclosed 
this at a Media Parley with 
On-Air Personalities and 
journalists in Benin.

She explained that the 
power availability schedule 
became necessary to enable 
customers predict when 
electricity would be supplied 
or interrupted and restored 
and thus enable them plan 
their activities around the 
schedule.

“It has become necessary 
to undertake programme for 
customers of BEDC in order 
to improve our services to 
customer. They however 
should note that load shed-
ding time may sometimes 
vary due to changes in gen-
eration, technical challenges 
and other unforeseen events 
beyond our control. This will 
first be published for Edo 
and Delta State and after 

perfecting this, similar publi-
cation will be done for Ondo 
and Ekiti State” she stated.

The BEDC boss said the 
schedule was being given 
final shape before the adver-
tisement will be published in 
leading newspapers when 
the implementation com-
mences.

According to her, the 
load management schedule 
was prepared based on the 
roaster submitted by each of 
the company’s 24 business 
units, while codes were as-
signed to each 11KV feeder 
emanating from injection 
substations that feeds spe-
cific areas in the four states.

She explained further 
that in Edo State for instance, 
BEDC was creating condu-
cive environment for com-
panies to grow by balancing 
power given to both resi-
dential, communities and 
industrial locations.

Osibodu said that sup-
plies to apart from subsidiz-
ing residential customers 
industrial concerns was to 
enable them reduce cost of 
production, drive economic 
growth and also create jobs 
for the unemployed youths 
in their localities.

Efforts are also ongoing 
to revamp and commis-
sion other critical pipelines 
across the country.

Another key intervention 
that has enhanced supply 
and distribution of diesel, 
the NNPC spokesperson 
noted, was the Corporation’s 
robust engagement with 
critical downstream stake-
holders where salient issues 
were raised and duly ad-
dressed. These stakeholders 
include: Major Oil Marketers 

Association of Nigeria (MO-
MAN), Nigerian Association 
of Road Transport Owners 
(NARTO), Petroleum Tanker 
Drivers (PTD) as well as 
Independent Petroleum 
Marketers.

Furthermore, as a re-
sult of consistent posi-
tive engagement with the 
Central Bank of Nigeria 
(CBN), NNPC equally 
extended the expansion 
of Premium Motor Spirit 
(PMS) Foreign Exchange 
Intervention Scheme to 
accommodate Diesel and 
Aviation Fuel.

He assured the general 
public that the Corporation 
would continue to ensure 
seamless supply and distri-
bution of diesel and other 
petroleum products across 
the country to make the lives 
of Nigerians better.

AGO has been deregu-
lated and because of this 
marketers source for it at 
the international market 
because the refineries are 
not producing enough for 
the country.

Getting foreign exchange 
rate was however an issue 
as it exchange for as high as 
$1 to N340. This made the 
local price of the product to 
escalate to as high as N300 
per litre.
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I
ndustry close watchers 
in the gas to power value 
chain has said that to tack-
le the issue of vandalism of 
the pipeline infrastructure 

which has over the years chal-
lenged gas supply in the country, 
there is the need to encourage 
investment in alternative trans-
portation system like virtual gas 
pipelines infrastructure.

According to experts the lack 
of a proper commercial structure 
for gas production especially for 
domestic use; insufficient gas 
pipelines and lack of a strong 
infrastructure backbone remains 
a subsisting challenge in the 
Nigeria gas industry.

Maryam Shehu, deputy gen-
eral manager, gas commercial, 
Total E & P observe that gas 
transportation in Nigeria no 
doubt has challenges with the 
current pipeline infrastructure 
which is open to vandalism.

Shehu said that deepening 
investment in virtual pipelines 
system could be instrumental to 

Experts canvass investment in alternative gas 
transportation to address supply shortfall
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improving gas availability, espe-
cially for electric power supply in 
the country.

She recommended that rede-
fining captive power generation 
should be open to any investors 
for the business purpose of  sell-
ing gas to third party, adding that 
virtual and captive power infra-
structure are done at low cost.      

Report indicate that even 
where the government has 
sought to make domestic pro-
duction and use of natural gas 
profitable and attractive and de-
spite Nigeria’s natural advantage 
of having large gas reserves, not 
much gas reaches the locations.

The idea, however, was that 
gas suppliers who have supplied 
their DSO quantities could sell 
excess gas (or non-DSO gas) on 
a “willing buyer, willing seller 
basis,” to third party buyers; 
reflecting such price as may be 
determined by market forces.

Ayodele Oni, an energy expert 
observes that the idea of virtual 
pipelines  appear simple but as 
with most seemingly simple 
projects, the challenge is typi-
cally with implementation and 

lack of robust consideration of 
all relevant project dimensions, 
prior to commencement.

Oni said one way one to at-
tract the needed investment 
in the virtual pipeline/captive 
power business is for govern-
ment to mandate companies 
which carry on this business to 
also participate in infrastructural 
development whilst also receiv-
ing tax breaks/ cuts, amongst 
other fiscal incentives. There 

KELECHI EWUZIE

Oil prices dropped to new 
lows last week, com-
pletely erasing all the 
gains made since OPEC 

originally cut production back in 
November 2016.

The fear is that persistent over-
supply will continue to weigh on 
crude oil markets. Both the IEA 
and OPEC came out with forecasts 
this week that admitted that the 
adjustment process is happening 
much slower than they expected. 
That pulled down WTI and Brent, 
but when the U.S. EIA reported 
an uptick in gasoline inventories 
on Wednesday, oil prices really 
tanked. Oil prices are closing out 
the fourth consecutive week of 
losses – the longest string of weekly 
losses in two years. 

Both the IEA and OPEC said 
this last week that the oil market 
was adjusting slower than they 
expected. The IEA also said that 
non-OPEC production growth next 
year will reach 1.5 million barrels 
per day (mb/d), a volume that 
will exceed total global demand 
growth. That means that OPEC 
will be backing out production 
only to see non-OPEC producers 
fill the void. 

Everyone expects strong pro-
duction growth from U.S. shale 
this year; the only discrepancy in 
predictions is over the magnitude 
of growth. But the sudden drop in 
oil prices has raised a few ques-
tions about the durability of the 
rebound. With drilling campaigns 
already underway, output growth is 
probably locked in for the next few 
months, and likely, for the remain-
der of the year. But the outlook for 

2018 is still up in the air. 
Right now the shale industry 

has locked in its 2018 production 
with hedges at a much lower rate 
than it did at this point last year. 
The lower rate of hedging will 
increasingly expose shale drillers 
to low prices going forward. And 
without a rebound in prices, they 
won’t be able to get those hedges at 
$50 per barrel like they did last year. 
Without that certainty, they will be 
forced to try to drill in a lower price 
environment. In all likelihood, if 
prices stay in the mid-$40s or drop 
further, the shale boom could be 
curbed. 

The EIA said in its Short-Term 
Energy Outlook that it expects 
global inventories to fall modestly 
in 2017 but to increase again next 
year because of shale growth com-
bined with production increases 
in Brazil and other non-OPEC 
countries. The return of OPEC 
production on the expiration of 
their agreement could flood the 

market again.  
Reuters reported that oil traders 

are turning to floating storage again 
in Asia, a very bearish signal about 
the state of the oil market. About 10 
very large crude carriers (VLCCs) 
have been chartered since May. 
“Too much unsold oil is headed 
to Asia,” said Oystein Berentsen, 
managing director for oil trading 
company Strong Petroleum.

The U.S. Senate passed a bill 
by an overwhelming 97-2 vote 
that would increase sanctions 
on Russia in response to election 
interference. The measure would 
enact new restrictions on compa-
nies that support Russian “energy 
export pipelines.” The move has 
angered some European leaders 
that support the pipeline. The 
German and Austrian govern-
ments issued a joint statement 
calling it a “new and very negative 
quality in European-American 
relations.” The statement said that 
“Europe’s energy supply is a matter 
for Europe, not the United States 
of America.” The passage of the 
bill caused the share prices of the 
companies involved in the pipeline

Bloomberg New Energy Fi-
nance in its New Energy Outlook 
(NEO) last week, predicting a 
faster adoption of solar and wind 
than previously expected. Even 
though natural gas continues to 
take market share away from coal 
in the electric power sector, even 
natural gas will succumb to the 
renewables revolution over time. 
By 2040, BNEF says that solar and 
wind will account for half of the 
global electric capacity market. 
And that even assumes that subsi-
dies for renewables expire. 

The International Energy 
Agency has said that the 
number of electric cars 
on the roads around the 

world rose to 2 million in 2016, 
following a year of strong growth 
in 2015.

China remained the largest 
market in 2016, accounting for 
more than 40% of the electric cars 
sold in the world. With more than 
200 million electric two-wheelers 
and more than 300,000 electric 
buses, China is by far the global 
leader in the electrification of 
transport. China, the US and 
Europe made up the three main 
markets, totalling over 90% of all 
EVs sold around the world.

Electric car deployment in 
some markets is swift, says the 
agency’s latest edition of Global 
EV Outlook released recently.

In Norway, electric cars had 
a 29% market share last year, the 
highest globally, followed by the 
Netherlands with 6.4%, and Swe-
den with 3.4%. The electric car 
market is set to transition from 
early deployment to mass market 
adoption over the next decade 
or so. Between 9 and 20 million 
electric car could be deployed 
by 2020, and between 40 and 70 
million by 2025, according to esti-
mates based on recent statement 
from carmakers.

Still, electric vehicles only 
made up 0.2% of total passenger 
light-duty vehicles in circulation 
in 2016. 

“They have a long way to go 
before reaching numbers capable 
of making a significant contribu-

tion to greenhouse gas emission 
reduction targets. In order to limit 
temperature increases to below 
2°C by the end of the century, the 
number of electric cars will need 
to reach 600 million by 2040,” 
said the IEA’s Energy Technol-
ogy Perspectives. Strong policy 
support will be necessary to keep 
EVs on track.

Cities are taking leadership 
roles in encouraging EV adoption, 
often because of concerns about 
air quality. Major urban centres 
often achieve higher EV market 
shares compared to national av-
erages. A third of global EV sales 
took place in 14 cities in 2015.

Paris, for instance, has man-
dated that any electric car is 
allowed to re-charge at the re-
charge stations of its car-sharing 
program, called Autolib. Am-
sterdam has a unique strategy 
of offering the installation of 
charging points on public park-
ing spaces to people who make a 
request, ensuring that charging 
infrastructure is installed where 
it’s actually needed. London for 
its part encourages EV adoption 
by waiving its congestion charge.

The report offers a compre-
hensive collection of national-
level data on EV deployment 
based on primary data collected 
from member governments of the 
Electric Vehicle Initiative (EVI). 

The EVI is a multi-government 
policy forum established in 2009 
under the Clean Energy Ministe-
rial (CEM), dedicated to accel-
erating the deployment of EVs 
worldwide.

Oil prices dropping unsettles 
global market, may erase gains

Electric vehicles on the road, 
reached 2 million in 2016 – IEA

could also be a structure that 
ensures that the LNG trucks only 
ply the roads at certain periods 
of the day to reduce the adverse 
impact on road transportation. 
This is plausible, because it is 
not at every point of the day that 
vehicular traffic is heavy.

 “Yet another option which is 
crucial in connection with this 
endeavour is transportation 
by rail. This option is however 
expensive and time consum-

ing and will therefore require 
government support at all levels 
to be successful. It is common 
place in other more advanced 
countries like Canada, for ex-
ample to see petroleum products 
transported this way”. He said.

Industry analysts observe that 
irrespective of the role played 
by the private sector to improve 
power supply, it is pertinent 
that the Federal Government of 
Nigeria and State Governments 
too, also invest in improvement 
of road infrastructure. Alterna-
tive transportation modes like 
the cable cars being developed 
may serve as a plausible means 
of transporting the LNG or com-
pressed natural gas.

According to them, “Yet an-
other option which is crucial in 
connection with this endeavour 
is transportation by rail. This op-
tion is however expensive and 
time consuming and will there-
fore require government support 
at all levels to be successful. It 
is common place in other more 
advanced countries like Canada, 
for example to see petroleum 
products transported this way”.

Both the IEA and 
OPEC came out 

with forecasts this 
week that admitted 
that the adjustment 
process is happen-

ing much slower 
than they expected
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Boeing launches new plane as rivalry with airbus continues

CEOS have access to Trump, but do they have clout?

Boeing Co.  BA +1.15% 
o n  Mo n d ay  f o r m a l l y 
launched a new version 
of its single-aisle jetliner 

with more than $16 billion in 
deals to regain market share lost 
to rival Airbus EADSY 2.34% SE.

The plane, called the 737 Max 
10, is the largest of Boeing’s new 
narrowbody planes that represent 
the backbone of global air travel. 
“Our customers told us to build 
it bigger,” said Kevin McAllister, 
president of Boeing Commercial 
Airplanes.

Mr. McAllister said more than 
10 customers have already com-
mitted to buying the plane. The 
deals, to be unveiled this week at 
the Paris Air Show, would be for 
more than 240 aircraft.

The plane carries a price tag of 
$124.7 million each, though buyers 

When tech industry ex-
ecutives gather at the 
White House Monday, 
brainstorming ways to 

modernize government will be on 
the agenda. But on display will be 
President Donald Trump’s evolving 
relationship with America’s corpo-
rate chieftains.

Some 300 business leaders have 
met with Mr. Trump since he took 
office promising the nation’s top 
executives a direct line to the Oval 
Office and a chance to shape eco-
nomic policy. The discussions have 
helped the president project an 
image of CEO-in-chief as he awaits 
a major legislative victory and have 
given CEOs a voice in initiatives like 
the administration’s push to expand 
apprenticeship programs.

But corporate leaders are 
learning about the limits of their 
clout. Hopes for an overhaul of 
the corporate-tax code this year 

get discounts. It is expected to enter 
service in 2020.

Boeing began the Paris Air Show 
announcing 135 deals for the 737 
Max 10, though some buyers have 
switched from commitments made 
previously to other models. At list 
price, the value of the announced 
Max 10 deals tops $16 billion.

Chicago-based Boeing lined up 
a list of plane-leasing companies 
to underpin interest in the new 
jetliner. Lessors have become in-
creasingly important customers for 
plane makers.

Among them are General Electric 
Co.’s plane-leasing arm, known as 
Gecas, which signed an order for 20 
of the planes. BOC Aviation , another 
plane-leasing firm, signed a memo-
randum of understanding to take 10 
of the planes. AerCap Holdings NV, 
the largest independent lessor, said 
it was in talks with Boeing about the 
plane, though didn’t buy any.

are fading, some executives and 
corporate lobbyists say, as the 
White House and lawmakers 
struggle to reach consensus on a 
plan that could get through Con-
gress. Mr. Trump’s move to quit 
the Paris climate accord has been 
a stinging lesson for some that 
White House face time doesn’t 
always translate into influence.

Dozens of business leaders 
urged the president publicly and 
privately to keep the U.S. in the 
climate agreement; many were 
taken aback when he rejected their 
pro-business case for upholding 
the deal, people involved in the 
lobbying effort say.

Even Ivanka Trump, the presi-
dent’s elder daughter and one 
of his senior advisers, bet CEOs 
could sway her father. According 
to people familiar with the effort, 
she appealed to Dow Chemical Co. 
head Andrew Liveris and Apple Inc. 
chief Tim Cook to make the case 
directly to the president.

The race is on to challenge google-face-
book ‘duopoly’ in digital advertising

Three years on, oil industry comes to terms with cheap crude

Three years after the price 
of crude began its rapid 
descent, the oil industry 
and investors are finally 

resigned to the idea of lower 
prices for longer, potentially 
ending a period of crisis for the 
sector.

The price of  Brent crude, 
the international benchmark, 
is now down 59% since it hit a 
closing high of $115.06 a barrel 
three years ago on Monday. West 
Texas Intermediate,  the U.S. 
gauge, is also 58% lower than 
the $107.26 high it hit a day later.

T h e  s t e e p  f a l l  s p a r k e d  a 
slump in oil company profits, 
recessions from Russia to Ven-
ezuela and huge job cuts across 
the world’s oil fields.

But now, petrostates, inves-
tors and major oil companies 
are adapting to a world in which 
they see a range of $50 to $60 a 
barrel as the new equilibrium.

Producers have cut costs, 
focused on more-profitable as-
sets and no longer throw money 
at costly projects in places like 
the Arctic. Their ability to profit 
at lower oil prices has helped 
steady investors’ nerves and they 

are starting to fund new projects 
again, though a debate is still rag-
ing over the prospect of a supply 
crunch down the line.

“Lower for longer has become 
the new mantra in the industry,” 
said Daniel Yergin, vice chair-
man of IHS Markit and a long-
time oil-market watcher. “People 
are regearing themselves to a 
new price level and $50 to $60 
seems acceptable to most.”

On Monday, oil prices ticked 
slightly higher, with Brent up 
0.4% at $47.55 a barrel and U.S. 
crude up 0.2% at $45.08.

For many, that level is a relief 
after a combination of booming 
U.S. shale output and Saudi Ara-
bia’s continued pumping sank 
crude to decade-low levels of 
under $30 early last year.

Those U.S. drillers have led 
the way in adapting to the lower 
price. Before the bust, produc-
ers often needed $80-$85 oil to 
break even.

When the oil price began to 
fall, Bryan Sheffield, chief ex-
ecutive of Parsley Energy Inc. 
doubted his Austin, Texas-based 
company would pull through.

Facebook Inc. FB +1.42% and 
Alphabet Inc.’s GOOGL +1.81% 
Google tower so far above the 
rest of the digital advertising 

world that no company can claim the 
mantle of No. 3. But many are trying.

Snapchat parent Snap Inc. believes 
it has the young eyeballs advertisers 
crave. Amazon.com Inc., ever the 
disrupter, has the ability to upend 
the whole business with its extensive 
data. Verizon Communications Inc. 
is betting on its blend of web content, 
location data and ad technology 
following the purchases of AOL and 
Yahoo , while AT&T Inc. thinks buying 
Time Warner Inc. will give it an edge.

With the exception of Chinese 
internet giants Alibaba Group Hold-
ing Ltd., Baidu Inc. BIDU +1.81% 
and Tencent Holdings Ltd. TCEHY 
+2.51% , which dominate their home 
market—where their Western rivals 

are restricted—none of the would-be 
challengers to the Google-Facebook 
“duopoly” even cracks a 3% share of 
global digital advertising.

Google and Facebook together 
collect nearly half of global spending. 
Last year, the U.S. online ad market 
expanded by nearly $12 billion and 
the two firms accounted for over 77% 
of that spending growth, according to 
eMarketer.

Advertisers are hoping for the 
emergence of a legitimate third player 
to provide competition that can give 
them more leverage and help keep 
prices in check. For ad agencies, the 
matter is existential: Google and Fa-
cebook have the resources to deploy 
entire teams to work with marketers 
directly, cutting out the middleman.

Wenda Harris Millard, vice chair-
man at advertising and media con-
sulting firm MediaLink, said that to 
compete with Google and Facebook, 
other players will need to create 

premium content that appeals to 
advertisers or use new technologies 
that aren’t yet mainstream.

“Maybe the third player competes 
on different grounds,” Ms. Millard 
said. Many ad executives believe Am-
azon, which has expanded success-
fully beyond its core retail business 
into areas like streaming video and 
artificial intelligence, has the greatest 
chance of taking on the “duopoly.”

Amazon already allows marketers 
to place search ads on its website, as 
well as display ads on all its platforms. 
The company also built a tool that 
lets companies tap the e-commerce 
giant’s data on its consumers’ shop-
ping habits in order to more efficiently 
place ads elsewhere on the web. And 
Amazon is helping publishers make 
more money from the ads on their 
sites with a so-called “header bidding” 
product that gives multiple buyers 
a chance to bid on their ads at the 
same time.

VANESSA FUHRMANS & PETER NICHOLAS
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Read Ambitiously

Financial stocks are bucking the yield curve signal

The dark side of good news in biotech

Financial stocks are getting 
their groove back — and 
they’re doing it without help 
from the bond market.

S&P 500 financials are up 5.7% 
this month, on pace to be the best 
performer among the benchmark’s 
11 sectors. If that holds through the 
end of June, it would be best the 
month for the sector since Novem-
ber, when the presidential election 
stirred hopes for an economic boom 
fueled by tax cuts and deregulation.

The KBW Nasdaq Bank index is 
up 6.4% this month through Monday 
at midday, while Goldman Sachs 
Group is up 6.9% and Morgan Stan-
ley is up 9%.

The stocks of banks, insurers, and 
other financial institutions typically 
climb when the differential between 
short-term rates and long-term rates 

Deal making is a staple 
of the biotech industry, 
but betting on mergers 
and acquisitions is much 

harder than it looks for investors.
Fresh cancer data from Clovis 

Oncology CLVS +47.49% illustrates 
this point. The company announced 
Monday that its late stage clinical 
trial for cancer treatment, Rubraca, 
was a success in patients with ovar-
ian cancer. Shares ripped more than 
40% higher Monday morning.

That celebratory mood didn’t 
spread to every corner of the in-
dustry, however. Cancer drug 
rival Tesaro , TSRO -1.09% which 
received Food and Drug Adminis-
tration approval in March for a rival 
treatment in a class of drugs known 
as PARP inhibitors, sold off on the 

news, since a fresh competitor low-
ers its drug’s scarcity value. Tesaro’s 
drug, Zejula, has “broadly similar” 
efficacy to Rubraca, analysts at 
Leerink Partners said Monday.

Tesaro shares reached an all-
time high this winter amid rumors 
the company could be a buyout 
target but have dropped by about 
25% since then. The Wall Street 
Journal reported last month that 
Tesaro was indeed exploring a sale, 
but that it had attracted lukewarm 
interest in preliminary stages.

Big pharma needs to find acqui-
sitions to replenish its pipeline on a 
regular basis and cancer is arguably 
the most exciting corner of drug 
development today, from both a 
humanitarian and financial per-
spective. The rapid pace of innova-
tion makes it tricky for acquirers to 
place M&A bets, though.

With facebook and google walled off, 
china’s digital AD ‘triopoly’ thrives

For Amazon, now comes the hard part

With Amazon.com Inc. 
AMZN 0.56% wheel-
ing sharply into the 
grocer y aisle,  the 

business of selling food may never 
be the same.

Food retailing was already 
struggling with low margins and 
slow sales growth as shoppers 
shifted buying patterns. New play-

ers have swarmed the crowded 
market, with grocers ranging from 
giants Wal-Mart Stores Inc. and 
Kroger Co. to smaller chains fight-
ing to attract consumers, in large 
part by slashing prices.

And the industry has been 
struggling to figure out how to sell 
fresh food online.

Amazon’s agreement to buy 
Whole Foods Inc. could add to the 
saturated market as it puts more 
of its own groceries into the distri-

bution system, while putting new 
pressure on grocers to figure out 
how to sell fresh food online lest 
the web giant beat them. The deal is 
“a seminal moment in the world of 
eating,” said RBC Capital Markets 
LLC analyst David Palmer.

It isn’t at all clear whether the 
king of e-commerce can do in fresh 
cabbages what it has done in CDs, 
books and just about everything 
else. Amazon and Whole Foods 
combined still have a small fraction 
of Wal-Mart’s share of groceries. 
And Amazon faces a “last mile” 
logistics problem of getting fresh 
food to doorsteps that it doesn’t 
with other goods.

“This is going to be one of the 
hardest areas for them to get into,” 
said Kent Knudson, a partner at 
consulting firm Bain & Co., “because 
of some of the physical challenges of 
getting food into people’s homes.”

The challenges for grocers today 
include a new reality: The days of 
shoppers filling carts during a big 
weekly trip to their neighborhood 
supermarket appear over for now. 
Consumers are more targeted in 
their shopping habits. They are less 
loyal to retailers and more willing 
to buy groceries online. And they 
are buying more from stores at two 
poles: ones with cheap prices, and 
ones that offer high-quality fresh 
food, often at a premium.

China is home to some of 
the world’s largest digital-
ad players, mostly because 
they have a stranglehold 

on the world’s second-biggest 
market, where their Western rivals 
are pretty much absent.

Baidu Inc., BIDU 1.52% Alibaba 
Group Holding Ltd. BABA 2.82% 
and Tencent Holdings Ltd. TCEHY 
2.66% are forecast to attract a 
healthy 15% of the global market 
this year, according to eMarketer, 
even as their digital ad revenue 
comes almost exclusively from 
within China.

Only the industry’s two behe-
moths, Alphabet Inc.’s GOOGL 
1.78% Google and Facebook Inc., 
FB 1.27% do better world-wide: 
eMarketer expects them to capture 
49% of global digital ad spending 
this year, despite their lack of pres-
ence in China.

China represents an attractive 
ad market that foreign companies 
can’t easily access, largely because 
of restrictions placed on them by 
the Chinese government. Regula-
tors blocked access to Facebook 
in 2009, and Google all but aban-
doned its China operations in 
2010 over hacking and censorship 
concerns, although it has since 
attempted to slowly work its way 
back in.

Alibaba, Tencent and Baidu 
are expected to attract over 62% of 
the $50 billion digital ad market in 
China this year, eMarketer said, and 
command a predicted 70% of a $76 
billion market by 2019.

Each of the three Chinese ad 
giants has a different focus.

Alibaba operates the nation’s 
largest e-commerce platforms 
Tmall and Taobao, where it collects 
vast amounts of data and makes 
most of its money by charging 
shops for advertising.

Tencent owns WeChat, the 
messaging app with more than 
900 million users that has evolved 
to also offer mobile games, mobile 
payments and a social-media-style 
timeline. Baidu runs the dominant 
search engine, accounting for 
nearly 80% of mobile searches in 
China in the first quarter.

“These three guys are pretty 
much dominant in the subsec-
tors they operate in,” said Michael 
Levine, a global technology and 

media investor and analyst.
The Chinese digital ad market is 

growing rapidly, as mobile-device 
usage proliferates and ad formats 
and data-driven targeting capabili-
ties continue to evolve. As that mar-
ket expands, the dominance of the 
three is only expected to increase.

“Ad spending in China contin-
ues to shift rapidly toward digital 
formats, fueled by rising time 
spent online and greater adver-
tiser spending on mobile formats,” 
said eMarketer forecasting analyst 
Cindy Liu.

While Alibaba and Tencent’s 
presence is projected to quickly 
expand in China, Baidu’s roughly 
one-fifth share of the digital ad 
market there is expected to erode, 
with e-commerce ad revenue 

JACK MARSHALL

BEN EISEN

CHARLEY GRANT

is rising, a development known as a 
steepening yield curve. That’s often 
thought to boost the net interest 
margins that banks harvest from bor-
rowing at low short-term rates and 
lending at higher long-term rates.

But what’s remarkable is that 
financials have rallied while the 
yield curve has been moving in the 
opposite direction. The differential 
between the two-year Treasury note 
yield and 10-year yield was at 0.81 
percentage point on Monday, near 
its smallest since 2007, according 
to Tradeweb. That’s down from 0.92 
percentage point at the end of last 
month.

The nascent rally in financial 
stocks is at the center of diverging 
outlooks on the economy. Major 
stock indexes, and sectors like fi-
nancials that are sensitive to the 
economic outlook, have been gain-
ing steam in recent sessions. 

JULIE JARGON,ANNIE GASPARRO 
& HEATHER HADDON



MARKETING
32 Tuesday 20 June  2017BUSINESS  DAY C002D5556

CHISOM UDEAGHA 

D
oing business in 
Nigeria has nev-
er been tougher 
than since the 
economy slipped 

into recession for the first time 
in 25 years. What is awkward 
about the ordeal, which has 
lasted 20 months and counting, 
is that the slump was triggered 
by the policy choices made by 
the country and a downturn 
in the price of oil in the global 
market. It therefore behoves on 
government to make the oper-
ating environment less harsh 
and shield businesses from the 
adverse consequences of policy 
choices made.

After dawdling on the next 
move after oil prices tumbled 
in 2015, policy makers pegged 
the naira to the dollar, a move 
which unsettled portfolio inves-
tors and caused them to flee, 
opening up arbitrage opportu-
nities in the parallel market. By 
the time the inevitable devalu-
ation of the naira was effected, 
naira had lost 40 percent in 
value, shooting up the cost of 
foreign inputs in the manufac-
turing and industry concerns. 
Economic activities slowed and 
the nation plunged into reces-
sion accompanied by high in-
flation now put at 16.25 percent. 
This was accompanied by a rise 
in unemployment to 13.9 per-
cent according to figures from 
the National Bureau of Statistics 
(NBS). The same government 
agency revealed the number 
of job losses between January 
and September last year was a 
staggering 1.7 million.

Businesses including manu-
facturing and telecoms play-
ers that were forced to source 
foreign exchange from autono-
mous sources either had their 
margins severely shrunk or suf-
fered losses on account of spikes 
in Cost of Goods Sold (COGS) 
and operating costs.  Apart from 
the forex dilemma, manufactur-
ers and telcos lament that high 
borrowing cost, and spiralling 
inflation have dug deep holes in 
their balance sheets.

The Manufacturers Associa-
tion of Nigeria (MAN) have con-
sistently cried out to govern-
ment that the current interest 
rate regime of between 28 and 
29 percent is hurting businesses 

Syndicated Loan: How Etisalat, 
lenders and  government can win

and have consistently called on 
the Central Bank’s Monetary 
Policy Committee (MPC) to 
lower the Monetary Policy Rate 
(MPR), the benchmark rate for 
all rates in the economy, which 
is currently 14 percent.

These asphyxiating factors 
coalesced to erase even the 
best efforts by economic agents, 
including private businesses. 
And nowhere else is the brunt 
felt more than in the telecoms 
sector which is on the heels of 
the agric sector in terms of con-
tribution to GDP. NBS numbers 
reveal that the sector contrib-
uted N1.6 billion to GDP in the 
fourth quarter of 2016. This is 
despite the hordes of challenges 
the industry players have had to 
and still contend with including 
spending billions on power in-
frastructure and security.  These 
hurdles along with having to 
source forex at non Central bank 
rates, according to captains of 
industry at the just concluded 
Bloomberg CEO Roundtable, is 
the bane of the macro economy 
and the reasons  the economy 
slipped into recession.

Sadly, according to Funke 
Opeke, CEO of Mainone, who 
also spoke at the CEO Forum, 
“the telecoms sector’s ability 

to pay for services is coming 
to a grinding halt...telecoms 
companies are no longer able 
to approach the market and so 
have to rationalise services and 
costs”.

Etisalat, the Nigerian sub-
sidiary of Mubadala of the UAE 
is presently in financial quan-
dary from the above enumer-
ated policy and macroeconomic 
miscues. The situation of Eti-
salat today is not as a result of 
mismanagement. If it was, the 
banks who have access to their 
books would have squealed. It 
is recalled that the company 
is fighting for its life from the 
strangulating effects of macro 
economic and monetary poli-
cies it has no control over. The 
company had had what the fi-
nancial community considered 
a good deal- a medium-term 
syndicated loan facility of $1.2 
billion- from a consortium of 
local and foreign banks at the 
rate of N160 to the dollar.  But 
four years down the line, the 
naira had had a heavy bashing 
so much so that the company 
must pay back these loans at 
the unwholesome rate of N480 
per dollar!

Given the heavy 200 percent 
losses inflicted by the exchange 

Hakeem Bello-OsagieUmar Garba Danbatta 

risk and consequent setback 
in Other Comprehensive In-
come (OCI), it is natural for the 
company to face challenges in 
paying back. This is a fact which 
the company has communi-
cated. It has also taken steps to 
restructure the facility instead 
of chickening out. By positively 
engaging all stakeholders in-
cluding government and the 
lenders, the telecoms company 
sounded confident that the 
matter would be resolved in the 
shortest possible time.

While the loan syndicate 
seemed keen on the Etisalat 
restructuring plan to check loan 
loss, regulators, Central bank 
of Nigeria (CBN) and National 
Communications Communica-
tion (NCC) have waded in to the 
matter to protect subscribers 
and also to safeguard investors’ 
money. This is a masterstroke 
that sends a strong signal to 
investors that Nigeria is a safe 
investment haven. The efforts 
by the regulators are therefore 
commendable. Nigeria can-
not afford a situation where 
thousands of jobs would be 
lost from direct employees and 
many more in the value chain 
including channel partners, 
among others should anything 

happen to Etisalat.
This is the time for the Ag. 

President, Professor Yemi Osi-
nbajo to mobilize the nation’s 
economic team to rally support 
for Etisalat Nigeria. Govern-
ment must know that, this is 
no longer a private company’s 
ordeal. Rescuing Etisalat Nige-
ria is now a national economic 
imperative if the present gov-
ernment’s pro-business postur-
ing must be taken seriously by 
the International investment 
community.

Etisalat and the banks must 
be willing to shift grounds and 
make concessions. If these 
happen, Etisalat will remain in 
business and grow its business. 
As Etisalat grows its business, 
the banks win. If Etisalat and 
the banks win, then the Nige-
rian government wins too as 
a bold statement would have 
been made to the International 
investment community that 
Nigeria is not a land that de-
vours businesses. Nigerians and 
indeed the International invest-
ment community are waiting to 
see if all the parties will walk this 
winning way in the coming day!

Udeagha is a Consultant based 
in Lagos
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Investors record further gain as 
market cap rises by N112.07bn

Nigerian eq-
uity inves-
tors record-
ed further 
increase in 

the value of  their invest-
ments by N112.07billion 
yesterday. The market’s 
benchmark performance 
indicator – the All-Share 
Index (ASI) of the Ni-
gerian Stock Exchange 
(NSE) also gained 0.96% 
on Monday.

The ASI appreciat-
ed by 324.54points, to 
close at 34,135.10points 
as against 33,810.54 of 
last weeks closing. Simi-
larly, the market capi-
talisation gained about 
N112.077billion to close 
at  N11.803tr i l l ion as 
against N11.691trillion 
the preceding day. A to-
tal of 5,771deals were 
sealed to the tone of about 
482.517million shares 
with a value of about 
N5.681billion with the 
year-to-date return on the 
ASI at 27.02percent.

!e upturn was largely 
boosted by value appre-
ciation recorded in some 
largely capitalised stocks 
such as: Dangote Cement 
Plc, and PRESCO Plc which 
led the gainers list of 28 
stocks against 19 losers.

Dangote Cement Plc’s 
share price increased the 
most, gaining N5 at the 
close of the trading day, 
from N205 to N210 on 
Monday. PRESCO Plc 
followed, gaining N3.61 

from N72.33 to N75.94 
International Brewer-
ies Plc also gained N2.3, 
from N26.05 to N28.35.
Stanbic IBTC Holdings 
Plc gained N1.45 from 
N31 to N32.45, Eco Bank 
Transnational Incorpo-
rated Plc followed with a 
N1.02 increase in its share 
price, from 14.33 to close 
at N15.35 at the close of 
trading.

On the laggard table, 
Mobil Oil Nigeria Plc re-
corded the biggest loss 
on Monday, losing N13.2 
of its share price, from 
N264.1 to N250.9. CAP 
Plc followed with a loss 

of N3.6 from N37.8 to 
N34.2, followed by Forte 
Oil Plc with a loss of N3.6 
of its share price which 
opened at N55.58 to close 
at N52.81. Zenith Bank Plc 
followed losing N0.39 from 
N22.89 to close at N22.5. 
Oando Plc also lost N0.34 
of its share price from 
N8.36 to close at N8.02 at 
the Mondays closing.

The financial services 
dominated the top trades 
chart by the close of trad-
ing on Monday,  with 
Wema Bank Plc, Guaranty 
trust Bank Plc and Access 
Bank Plc taking the lead.

Wema bank Plc’s shares 

CIS wants Govt to understand 
market challenges

The Chartered In-
stitute of Stock-
brokers (CIS) is 
demanding for a 

change of attitude on the 
side of Federal Govern-
ment in order to move 
the market forward.

CIS is worried by the 
consistent absence of 
government’s represen-
tatives in capital market 
fora and its dire conse-
quences on the market 
development.

The Institute is also 
clamouring for utiliza-
tion of the capital market 
to fund the 2017 budget 
deficit as a demonstra-
tion of the government’s 
belief in the market’s 
capacity to provide long-
term fund for capital 
projects.

Oluwaseyi Abe, presi-
dent, Chartered Institute 
of Stockbrokers (CIS) 
said that governments 
at all tiers should attach 
value to workshops, sum-
mits and other fora or-
ganized by the capital 
market operators by at-
tending in order to have 
direct interface with the 
operators on issues of 
common interest.

Tunde Amolegbe, sec-
ond vice chairman, CIS 
stated that the govern-
ment o"cials driving the 
capital market policies 
were obliged to come 
closer to the operators in 
order to understand the 
workings of the market 
and how it can impact on 
the government policies.

“The growth of most 
developed economies 
is #nanced through the 
capital market. It is ob-
vious that our market 
has capacity to fund the 
de#cit in the 2017 bud-
get. Participating in the 
capital market fora would 
surely bring the govern-
ment to the operators 
on a mutually agreeable 
ways by which the mar-
ket can be utilized by 
the government. There 
is no better fora than the 
ones organized by pro-
fessional bodies such as 
the CIS”, Amolegbe said.

Mike Itegboje, former 
president, CIS, stressed 
the need for government 
to play pivotal roles in 
any forum where capital 
market issues take the 
centre stage.

Adedapo Adekoje, 

#rst Vice President, CIS 
explained that opera-
tors in the capital mar-
ket should not give up 
in the demand for ac-
tive participation of the 
government officials in 
the market workshops 
and related avenues as 
decisions taken at such 
a forum stand better 
chance of implementa-
tion as against the cur-
rent trends whereby only 
the operators themselves 
participate.

Ropo Dada, council 
member of the Institute 
expressed dismay that 
the federal government 
appeared to see the capi-
tal market and money 
market from the perspec-
tive of competition rather 
than complimentary.

Dada who ascribed 
this misconception to 
government’s inactive 
approach to  capital mar-
ket fora noted that until 
the government appre-
ciates the fundamen-
tal roles of the capital 
market to the growth 
and development of any 
economy, the current 
situation may linger.

“If a bank has chal-
lenges, the Central Bank 
and federal government 
quickly respond but it is 
not the same for Stock-
broking #rms”, Dada said.

Another stockbroker, 
David Adonri who ap-
praised the visit of the 
finance Minister, Kemi 
Adeosun to the Nigerian 
Stock Exchange for the 
Exchange and Bloom-
berg’s programme said: 
“The body language of 
the government o"cials 
show that they have no 
regard for the capital 
market. It is not surpris-
ing that the government 
is yet to reactivate the 
primary market “.

Meanwhile, the CIS  
in collaboration with the 
Nigerian Capital Market 
Institute has concluded 
arrangements to hold a 
one day Workshop on 
Tuesday, July 4, 2017 
with the theme: “Tran-
siting from Recession to 
Global Economic Pow-
er: A Working Template 
for Nigeria”, at Trancorp 
Hilton Hotel, Abuja. The 
Acting President, Pro-
fessor Yemi Osinbajo 
is the Special Guest of 
Honour.

HEZRON ATUNDE

had the most trades with 
62.902million units trad-
ed for a total value of 
N36.162million. Guar-
anty Trust Bank Plc fol-
lowed with 50.44million 
units traded to a tone 
of N1.817billion. Ac-
cess Bank Plc followed 
with 34.486millon units 
traded for a total val-
ue of N344.881million, 
T r a n s c o r p  P l c  f o l -
lowed with 32.347mil-
lion units traded for a 
total N58.687million. 
Fidelity Bank Plc trad-
ed 31.712million units 
f o r  t h e  t o t a l  v a l u e 
N41.577million.

The Board of the 
International Or-
ganization of Se-
curities Commis-

sions (IOSCO) Monday 
published its Final Report 
on Order Routing Incen-
tives, which provides an 
overview of the practices 
used by market regulators 
regarding incentives for 
order routing that may 
influence how interme-
diaries treat their clients.

Among various mon-
etary and non-monetary 
order  routing incen -
tives, the report focuses 
on the following three 
primary types of incen-
tive arrangements or 
commercial practices: 
Mo n e t a r y  i n c e nt i v e s 

paid or received by bro-
kers to or from third 
parties; internalization 
and use of  aff i l iated 
venues that may reap 
commercial  benefits 
for a broker; and Pro-
v i s i o n  o f  g o o d s  a n d 
services bundled with 
execution by brokers, 
such as research.

The report examines 
the regulatory conduct 
requirements for bro-
kers or firms to manage 
conflicts of interest as-
sociated with routing or-
ders and obtaining best 
execution.  It assesses 
how these requirements 
interact with market 
practices in different 
jurisdictions to shape 

order routing incentives 
and how these incentives 
influence the behaviour 
of intermediaries towards 
their clients. Such incen-
tives may include, for 
example, discounts or 
rebates designed to direct 
order flow to one particu-
lar venue or to channel 
payments from one in-
termediary to another to 
receive their order flow.

IOSCO´s work on order 
routing incentives forms 
part of its ongoing e$ort to 
protect investors, promote 
market liquidity and e"-
ciency, and enhance price 
transparency in #nancial 
markets.

To prepare the report, 
IOSCO conducted a survey 

IOSCO intensifies efforts to protect investors
of members on current 
and/or publicly pro-
posed regulatory initia-
tives involving incentives 
that may influence the 
behaviour of market in-
termediaries in di$erent 
jurisdictions.  In Decem-
ber 2016, it issued the 
Report on Order Rout-
ing Incentives for public 
consultation. None of the 
four comment letters it 
received proposed sub-
stantive changes to the 
report.

All respondents to the 
consultation welcomed 
the report and stressed 
the importance of the 
conduct issues in con-
nection with order rout-
ing incentives.
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HOPE MOSES-ASHIKE

Federal Government 
has been called upon 
to create National 

Integration Commission 
(NIC) under the Presidency 
that will champion actions 
and activities that will break 
the resistance to a true na-
tion-state, overcome the 
strong bonds of ethnic af-
filiation and the emergence 
of a democratic citizenship 
with full rights.

Osita Ogbu, professor 
of economics and direc-
tor, Institute for Develop-
ment Studies, University 
of Nigeria, Nsukka, made 
this call on ‘National In-
tegration, citizenship and 
the challenge of Economic 
and Policy,’ at the 2017 an-
nual lecture organised by 
the Chartered Institute of 
Bankers of Nigeria (CIBN) 
in Lagos.

Ogbu suggested that the 
first order of business for 
the Commission would be 
a review of the 2014 Confer-
ence report that contained 
very important proposals 
for national integration and 
key elements of the draft 
constitution of 1995, and all Managing director 

of Niger Delta De-
velopment Com-
mission (NDDC), 

Nsima Ekere, has said that the 
Commission and its supervis-
ing ministry, the Ministry of 
Niger Delta Affairs, need over 
N70 billion to complete the 
construction of the East-West 
Road, which straddles the six 
South-South states.

The past administration 
had awarded the 326-km road 
from Cross River to Edo states at 
over N726 billion. It is not clear 
the percentage of completion 
achieved before May 2015.

Speaking while receiving 
the minister at the NDDC head-
quarters in Port Harcourt, Ekere 
said: “The NDDC will partner 
with the Ministry of Niger Delta 
Affairs and private sector in-
vestors on the construction of 
the East-West Road. Over N70 
billion is needed to complete 
the road. So, the strategy will 

East-West Road to gulp further N70bn for 
completion as Eleme Refinery section worsens

other documents whose ele-
ments could become part of 
a new constitution from “We 
the people.”

“But the work of the 
Commission cannot stop 
there. The institutional 
framework and the under-
lying principles would be 
the continuous promotion 
of ethos of hard work, equity 
and justice, multiple iden-
tity, religious and cultural 
tolerance, increasing the 
stock of knowledge of all 
regions, mind-set changes 
with the appropriate cul-
tural software, national po-
litical ideology, and a sense 
of pride in a diverse but 
united Nigeria. It is a lead-
ership responsibility but it 
is our responsibility too,” 
Ogbu said.

In examining Nigeria’s 
match towards socio-eco-
nomic progress, he said 
it had become very clear 
that the periods of relative 
progress had coincided with 
the period when there was 
seemingly a convergence on 
national ideology and when 
creativity and imagination 
were brought to bear on 
common purpose.

Segun Ajibola, presi-

be to harness private sector 
collaboration to complete the 
road. The portions that have to-
tally collapsed will be addressed 
immediately.”

He said the Eleme-Refinery 
junction section was in a very 
terrible state. “It is so bad that a 
10-minute journey on that axis 
now takes three hours. That 
section of the road has failed 
and we will get contractors to 
the site immediately,” he said.

The NDDC CEO further 
stated that many contractors 
would handle the construction 
of the remaining sections of the 
East-West Road, as “our strategy 
involves multiple contractors. 
The road, which is a strategic 
link to the oil and gas industry 
in Nigeria, connects Edo, Delta, 
Bayelsa, Rivers, Akwa Ibom and 
Cross River states.” 

According to Ekere, the 
Commission was embarking on 
a centralised e-project manage-
ment scheme that will reduce 
waste and costs on project 
management.

He said: “We are determined 

FG urged to create NIC 
for true nation-state

IGNATIUS CHUKWU

MERCY ENOCH, ASABA

Over 60,000 pregnant women, 
children get free treatment in Delta

A lack of efficient rail in-
frastructure and a rail 
‘disconnect’ are inhibit-

ing dealings within the African 
continent and contributing to 
struggling intra-African trade 
growth.

This was the submission of 
delegates at the just concluded 
two-day Africa Rail conference 
held in Sandton, South Africa.

Speaking during the confer-
ence, Sabiu Zakari, permanent 
secretary, Ministry of Transport, 
Abuja, said the rail system of 
transportation, synergised with 
all forms of transportation, could 
play a strategic role, as it was a 
more efficient, effective, safer 
and cheaper mode of transport, 
had the capacity to carry both 
heavy cargo and mass volumes 
of passengers and was a more 
environment-friendly mode 
than road transport, indicating 

that the lack of rail options could 
implode major cities.

He lamented that increasing 
pressure is placed on overloaded 
cities, where exponential popu-
lation growth, owing to migra-
tion and high fertility rates, over 
the past decade, is placing sig-
nificant strain on infrastructure.

“In Africa and other devel-
oping nations, where there is 
little or no rural development, 
cities become the target for the 
population,” he said, citing the 
dramatic growth in numbers 
across major cities of the con-
tinent.

By comparison, African 
countries’ own trade with each 
other was well below that of 
other developing regions and 
was costing more.

Statistics has shown that 
intra-African trade costs are 
50% higher than trade among 
countries in East Asia and other 
developing regions, resulting in 

Africa integrating with the rest of 
the world at a faster pace than its 
own regional integration.

To the continent’s detriment, 
road transport in Africa, despite 
being more expensive, is faster 
than rail in Africa, leaving com-
panies and citizens more prone 
to using road transport, said 
Namibia Works and Transport 
Deputy Minister James Sank-
wasa.

While reliable cross-border 
trade is a critical precondition for 
unlocking private sector invest-
ment in intra-Africa trade, “hos-
tile” development challenges 
currently faced included limited 
public resources, high costs and 
low private sector investment.

On his part, George Magai, 
trade and market director, Com-
mon Market for Eastern and 
Southern Africa-Alliance for 
Commodity Trade in East and 
Southern Africa

In his submission, “This high 

Rail transport key to intra-Africa trade growth - Africa Rail delegates

… as Niger Delta ministry hunts for ghost workers in NDDC

MIKE OCHONMA

to improve on our project man-
agement capabilities. NDDC 
projects all over the Niger Delta 
will be managed from a central 
project management platform 
such that I can sit in my office 
at the headquarters and moni-
tor projects all over the region. 
The essence of this is to ensure 
a robust project management 
portfolio and reduce waste 
and costs.

“We are determined to do 
things differently. We are de-
termined to leave behind a 
new and improved NDDC. 
We are determined to reform 
our systems to help us reduce 
the incidents of abandoned 
projects.”

The NDDC boss commend-
ed the minister for auditing the 
Ministry of Niger Delta Affairs, 
stating that the NDDC would 
borrow a leaf from that exercise.

In his remarks, Usani Uguru 
Usani, minister of Niger Delta 
Affairs, commended the NDDC 
board and management for 
efforts towards reforming the 
Commission’s processes. He 

called on the staff of the Com-
mission to co-operate with the 
management during its audit 
exercise. The ministry is said to 
order a personnel audit to hunt 
down ghost workers.

Usani said: “We must from 
this day, hasten our processes 
within the Commission. There 
is no more room for parti-
sanship. We will stop political 
interference in the NDDC. Any 
political interference in the 
Commission will be resisted. 
I assure you, political inter-
ference will no longer be an 
obstacle for the NDDC.”

The minister said the audit 
that would be carried out in 
the NDDC was a presidential 
directive, which must be com-
plied with as soon as possible, 
saying anyone who constituted 
an obstacle in the audit process 
would be shoved off.

He explained: “The Min-
istry was buffeted with ob-
stacles when it conducted 
its own audit. The staff of the 
Ministry tried to frustrate 
the process.”

Over 60,000 preg-
nant women and 
children under-five 

years are said to be cur-
rently receiving free medi-
cal treatment in several 
accredited hospitals across 
Delta State.

This is just as the free 
caesarean section pro-
gramme of the state gov-
ernment is still on, the 
Delta State government 
says.

This was contained in 
a statement issued and 
signed by Sam Ijeh, spe-
cial assistant to the Delta 
State commissioner for 
information, Patrick Ukah, 
and made available to Busi-
nessDay.

Ijeh said: “The Delta 
State government has ob-
served with dismay some 
reports making the rounds 
in the media, especially 
the social media, accusing 
the government of Ifeanyi 
Okowa of stopping the free 
mother and child care that 
was initiated by the past 
administration in hospitals 
in the state.

“The government wishes 
to categorically state that 
the free mother and child 
medical care programme 
in Delta State is still in place 
and ongoing in the Okowa 
administration.”

Governor Okowa has 
not only continued the 
free programme under his 

administration but has also 
made it sustainable to last 
beyond his administration 
through the Delta State 
Health Insurance Scheme, 
where the governor signed 
the law that 0.5 percent of 
the state’s consolidated 
revenue should be used to 
pay for the healthcare ser-
vice of all pregnant women, 
children under 5 years, the 
elderly over 65 years and 
the physically and mentally 
challenged residents of 
Delta State.

The same goes for preg-
nant women and children 
under 0 -5 years, he said.

On the purported can-
cellation of the free cae-
sarean section that usually 
cost so much for delivering 
mothers, the government 
reaffirmed that the free cae-
sarean section programme 
was still on and had been 
extended to the Primary 
Healthcare facilities along 
with the Free Mother and 
Ch i l d  h ea l t h ca re  p ro -
gramme.

The statement recalled 
that under the previous 
administration, the pro-
gramme was only in gener-
al hospitals, far away from 
most rural communities.

The Governor Okowa 
administration has extend-
ed the free programme to 
Primary Healthcare Cen-
tres to make it more ac-
cessible to those in the 
villages and other rural 
communities.

L-R: Ephraim Nwokonneya, deputy director, Nigerian Communications Commission (NCC); Sunday Dare, executive commissioner 
stakeholder management NCC; Umar Garba Danbatta, executive vice chairman, NCC, and Usman Malah, chief of staff to the executive 
vice chairman, NCC, during the TELL  Award of CEO of the Year conferred on the EVC in Lagos.

cost of trade is associated with 
the high cost of moving goods. 
Transportation and logistics ac-
count for 30% to 100% of costs. 
There is a need to chart a new 
path and get the change needed. 
Magai added, pointing to the 
disjointed and disconnected rail 
landscape.

The continent faces a vicious 
cycle of private-sector under-
investment in infrastructure 
and procurement that leads to 
pressure on the public sector 
to continue intervening in the 
market, and by not developing 
rail, we are not helping ourselves 
at all,” he said.” Magai said.

The speakers reiterated the 
benefits of rail, including the 
removal of road congestion, a 
reduction in road accidents, a 
reduction in the cost of transport 
and an integrated connection 
between the various African 
countries, which will promote 
more trade.
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pensions (SWV and CRF); 2.6 
percent for presidential am-
nesty programme; 1.3 percent 
for refund to special accounts, 
while 4.6 percent is to be trans-
fered to the service wide vote.

For the recurrent expendi-
ture, the Ministry of the Interior 
with N472.6 Education, gets 
the highest allocation, worth 
N398.69 billion, followed by 
Social Intervention for Social 
Intervention programme with 
N350 billion; Defence gets 
N330.54 billion; Health gets 
N252.85 billion; Youth & Sports 
gets N89.32 billion, while Power, 
Works and Housing gets N32.82 
billion respectively.

From the 30 percent of the 
total budget for the year, Minis-
try of Power, Works and Hous-
ing  leads the allocation chart 
for the 2017 budget, with a total 
sum of N552.71 billion, followed 
by Transportation sector, with 
N241.71 billion; Education gets 
N151.92 billion; Social Interven-
tion gets N150 billion; Defence 
gets N139.29 billion; Water 
Resources gets N104.24 billion; 
Agriculture gets N103.79 billion; 
Industry, Trade and Investment 
gets N81.73 billion; Interior 
gets N63.76 billion; Health gets 
N55.61 billion, while Science 
and Technology gets N41.70 
billion respectively.

In the bid to achieve the eco-
nomic growth as encapsulated 
in the recovery and economic 
growth plan, he unveiled the 
present administration’s resolve 
to partner the private sector in 
the implementation of major 
economic projects and pro-
grammes, including health, 
roads, among others.

According to him, the sum 
of N46 billion seed fund was 
earmarked for Special Eco-
nomic Zone projects to be set 
up in each of the six geopolitical 
zones to drive manufacturing/
exports; N16 billion for revival of 
Export-Expansion Grant (EEG); 
N15 billion for recapitalisation 
of Bank of Industry (BoI) and 
Bank of Agriculture (BoA) as 
part of efforts geared towards 
ensuring easy access to funding 
of the Small and Medium Enter-
prises (SMEs) and Agricultural 
sectors.

Continued from page 4

lenges facing Nigeria’s econo-
my, include: insurgency and 
insecurity; crude theft and 
pipeline vandalisation, foreign 
exchange scarcity, depleting 
external reserves, high un-
employment rate (14.2% as at 
Q4 2016) and inflation, which 
stands at 16.25% as at May 2017, 
among others.

Udoma observed that the 
2017 budget will run till June 
2018 and that with the ongoing 
move to return the budget life 
cycle to January to December, 
there would be the need to 
request for roll-over of projects 
to subsequent financial year, 
to ensure full implementation 
of capital component of the 
budget.

He also stressed the need for 
the Executive to seek the Na-
tional Assembly’s approval for 
virement of funds to some pri-
ority projects already identified 
by the present administration.

According to him, key ob-
jectives of the 2017 budget 
include: focus on critical on-
going infrastructural projects 
such as roads, railways, power, 
ICT, among others, which have 
quick positive effects on the 
economy, as well SD utilisation 
of special economic zones and 
industrial parks as vehicles to 
accelerate domestic economic 
activity for innovation and 
wealth creation.

He further stressed govern-
ment’s resolve to contribute 
to food security and create a 
platform for agro-business in 
the agriculture supply chain, 
through the Agriculture Green 
Alternative Plan, establish-
ment of Social Housing Fund, 
worth N100 billion , as well as a 
seed fund out of the N1 trillion; 
that will deepen the mortgage 
system and expand its avail-
ability across all the states of the 
federation.

Under the recurrent expen-
diture (non-debt) for the year, 
63 percent is for the personnel 
cost of Ministries, Departments 
and Agencies (MDAs); 11.7 
percent for special interven-
tion programmes; 7.4 percent 
for overheads; 9.4 percent for 

FG gives marching orders to revenue agencies ...

L-R: Iain Pitt, chief executive officer, Oil & Gas Council; Tonye Cole, executive director, Sahara Group, and Chiagozie Hilary-Nwokonko, 
partner, Streamsowers & Kohn, at the Africa Energy Awards in Paris where Cole received a Lifetime Achievement award for his individual 
role and Sahara Group’s corporate role in promoting provision of energy across Africa and inclusive economic growth for poverty eradication, 
capacity building, food security and access to potable water in Africa, Paris, France.

tive Studies (NILS), in partner-
ship with UNDP.

“In realisation of the com-
mitment of Nigeria’s leadership 
to the SDGs process, Nigeria has 
volunteered to present its na-
tional report on the 2030 Agenda 
for sustainable development 
during the High-Level Political 
Forum scheduled to take place 
in New York,” Mashologu stated.

According to Mashologu, 
federal lawmakers play critical 
roles in the implementation of 
SDGs, pointing out that UNDP 
has engaged with the leadership 
of the National Assembly towards 
ensuring renewed commitment 
of legislators on the SDGs in law-
making and oversight.

While calling for citizens’ 
ownership of the SDGs, she said 
UNDP had taken proactive mea-
sures to engage with government 
institutions in coming up with 
baseline mapping and identify-
ing national priorities for imple-
mentation under the SDGs.

Nigeria is set to present 
its national report on 
the implementation of 

the Sustainable Development 
Goals (SDGs), as the country is 
expected to share its successes 
and challenges with the interna-
tional community.

The forum, which holds in 
New York from July 17 to 19, 
will afford Nigeria and 44 other 
countries the opportunity of 
sharing experiences, successes, 
challenges and lessons learnt 
as well as mobilise additional 
support and partnerships for the 
implementation of SDGs.

Mandisa Mashologu, deputy 
country director, United Na-
tions Development Programme 
(UNDP), stated this on Monday 
in Abuja at a training on SDGs for 
aides of principal officers of the 
National Assembly.

The event was organised by 
the National Institute for Legisla-

SDGs: Nigeria to submit report in July
OWEDE AGBAJILEKE, ABUJA “By regularly holding hear-

ings and requesting plenary 
reports, parliaments can bring 
the SDGs to the attention of the 
public and the media, thereby 
encouraging accountability at 
all levels. 

“Parliaments can ensure 
the process of developing a 
national development vision is 
informed by an inclusive and 
participatory political dialogue. 
Through annual parliamentary 
reviews of proposed govern-
ment expenditures, parlia-
ments can ensure adequate 
financial resources are allo-
cated to the achievement of the 
post-2015 objectives and that 
sustainable development pri-
orities are reflected in national 
and local budgets,” she said.

In his keynote address, Senate 
president, Bukola Saraki, submit-
ted that parliamentary oversight 
led to the overall reduction in 
capital and recurrent expen-
diture and ensuring that only 

projects with direct relevance to 
the people were prioritised in 
budgetary allocations.

Represented by chief of staff 
to the Senate president, Hakeem 
Baba Ahmed, Saraki said the 
main function of legislators was 
to pass quality bills that would 
improve the lives of ordinary 
Nigerians.

He said: “They (legislators) 
have nothing more than to turn 
up quality legislation and to ex-
ercise oversight in such a way that 
ordinary citizens in the street can 
feel the impact of the National 
Assembly.”

On her part, the Director 
General NILS, Ladi Hamalai, a 
professor, said the legislative aides 
were important in facilitating 
legislations that would be useful 
in the attainment of the goals.

The UNDP was currently 
providing technical sup-
port for Akwa-Ibom, Borno, 
Benue, Edo, Anambra, Kogi, 
and Adamawa states.

delivery should be.”
Akinkuotu said he was 

optimistic that acceleration 
of approvals and permit pro-
cesses as contained in the 
Executive Orders would sig-
nificantly increase revenue, 
attract investment and boost 
economic activities in the 
country

There will be no room for 
wilful or deliberate negligence 
of established procedures, as 
defaulters must be ready to 
face appropriate sanctions, 
he said.

While expressing gratitude 
to them for their collective 
effort at ensuring safety of 
air travel within their various 
domains, the NAMA boss 
called for synergy of opera-
tions among departments in 
the agency and even agencies 
within the sector, as according 
to him, “it is only when there 
is unity of purpose, teamwork, 
harmony and co-operation at 
all levels that the agency can 
realise its cardinal vision.”

Ni g e r i a n  A i r s p a c e 
Management Agency 
(NAMA) has charged 

Airspace Managers across 
Nigerian airports to ensure 
strict and unhindered compli-
ance to the implementation 
of the Federal Government 
Executive Orders recently 
issued by Yemi Osinbajo, the 
acting President, in their vari-
ous domains.

Giving this charge in a 
keynote address at an en-
larged management meeting 
with the nation’s Airspace 
Managers held in Lagos, Fola 
Akinkuotu, NAMA manag-
ing director, said “we must 
individually and collectively, 
in our operational and admin-
istrative procedures resolve 
to make the Executive Orders 
successful as it gives us the 
opportunity to correct our 
shortcomings, perfect the sys-
tem and also set the template 
about what excellent service 

Executive orders: NAMA tasks airspace 
managers on strict compliance
IFEOMA OKEKE

Nigeria to go after the rich, step on toes to raise tax revenue

F
inance minister, Kemi 
Adeosun’s struggle for 
better tax compliance will 
involve stepping on big 
toes and getting wealthy 

Nigerians to pay accordingly.
After gorging itself for decades 

on petrodollars, Africa’s most 
populous nation has been forced 
by tumbling oil prices to turn to a 
new source of cash in taxes.

But there is a problem. Nige-
rian taxpayers, 69 million in total, 
have devised means of beating 
an opaque collection system. 
According to Adeosun, only 214 
people pay personal income 
taxes of over N20 million.

At the current “Pay as You 
Earn” (PAYE) rate, it means only 
214 people earn N105 million 
annually or N9 million monthly. 
BusinessDay identified at least 
1,000 people in the oil and finan-
cial sectors that earn over this 
amount, as deduced from their 
company financials.

“Despite having some of Af-
rica’s wealthiest people, our tax 

revenue is too low and we are 
prepared to step on big toes to 
bring an end to that,” Adeosun 
said at the recent Nigerian Stock 
Exchange and Bloomberg CEO 
roundtable in Lagos.

“The solution to our rising 
debt service cost is not to stop 
borrowing, but to raise revenue 
and tax is a low hanging fruit. We 
will not stop borrowing, because 
we need to invest in infrastruc-
ture,” the minister said.

Nigeria’s tax revenue to GDP 
is one of the lowest in the world at 
6 percent. This compares poorly 
with South Africa’s 27.5 percent 
and an OECD average of 34 
percent.

Corroborating the minister’s 
claim, Taiwo Oyedele, a partner 
and head of tax, at Price Water-
house Coopers (PWC), said of 
the 214 persons that pay over N20 
million annually, only two are 
resident in Ogun state, with the 
bulk coming from commercial 
hub- Lagos.

“This means that all the other 
34 states of the federation don’t 
have people who earn as much 

as N100 million annually. That is 
certainly not true and shows that 
some high networth individuals 
are not paying the taxes due to 
them,” Oyedele told BusinessDay 
by phone.

Beyond the minister’s state-
ment, only 943 million people 
pay over N10 million annually. 
It simply shows that some high 
networth individuals are not pay-
ing taxes, according to Oyedele 
who estimates that at least 5,000 
Nigerians earn N50 million yearly 
and are eligible to pay N10 million 
in PIT.

“I think wielding the big stick 
to ensure better tax compliance 
is long-overdue because of the 
damage it is causing the econ-
omy in terms of revenue and 
infrastructure development,” said 
Yomi Olugbenro, a partner and 
head of tax at Deloitte.

The need to bolster tax rev-
enue has necessitated a fresh 
injection of 7,500 community 
tax officers to educate people 
about tax issues to achieve better 
compliance.

There will also be aggressive 

monitoring of companies that 
generate profits in Nigeria but 
shift taxes to countries of juris-
diction where little or no tax is 
payable, according to Adeosun.

Nigeria realised N3.3 trillion 
tax revenue in 2016, according 
to the Federal Inland Revenue 
Service (FIRS).  The West African 
nation is said to have a National 
Tax Roll of 14 million.

The country expects non-oil 
revenues- largely comprising 
Companies Income Tax, Value 
Added Tax, Customs and Excise 
duties, and Federation Account 
levies- to contribute N1.373 tril-
lion in 2017, as outlined in the 
budget.

In Nigeria, the Federal Inland 
Revenue service (FIRS) is the 
authority for monitoring collec-
tion and administration of tax 
in Nigeria.

A tax calculator can be ac-
cessed from its website, to aid tax 
payers determine an estimate of 
Nigeria tax that will be deducted 
from their incomes. Most of these 
online tools are only accessible 
via the internet. 

LOLADE AKINMURELE
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European military 
chiefs press US to 
resist push for steel 
import crackdown

E
uropean members of 
Nato have mounted an 
unusual lobbying cam-
paign against an ex-
pected US crackdown 

on steel imports, arguing it will 
hit American allies rather than 
China, the intended target.

Military officials from Ger-
many and the Netherlands have 
in the past two weeks taken their 
case to the Pentagon and James 
Mattis, the US defence secretary, 
who, Washington officials say, has 
been passing on their concerns.

The US is set to base its 
clampdown on national security 
grounds. Domestic manufactur-
ers argue that dumping by China 
and other countries has hurt their 
ability to supply the American 
military.

Washington’s steel-producing 
Nato partners that would be hit 
by the move are keen to rebut 
the national security arguments, 
and warn of further strains to the 
transatlantic alliance. The US 
could try to impose punitive tar-
iffs or a quota system on imports.

Such lobbying tactics are high-
ly unusual, since US defence offi-
cials do not normally get involved 
in trade disputes.

Germany in particular is wor-
ried by the impact of a White 
House move on steel at next 

South Korea president Moon 
Jae-in has vowed to scrap 
plans for new nuclear 
power plants and cancel 

lifetime extensions for aged reac-
tors, heralding an overhaul for the 
country’s energy policy.

It marked Mr Moon’s second 
big announcement to change the 
country’s power mix after ordering 
a temporary halt on eight of the 
country’s older coal power plants 
soon after taking office last month, 
amid health concerns in one of the 
world’s most polluted countries.

“We will abolish our nuclear-
centred energy policy and move 

month’s G20 summit in Hamburg. 
European officials warn that a 
US crackdown would feed anti-
American sentiment in Europe 
and add to existing friction over 
proposed new US sanctions on 
Russia, Washington’s withdrawal 
from the Paris climate accord and 
President Donald Trump’s scepti-
cism towards Nato.

Trump has repeatedly said he 
will follow through on campaign 
promises to protect the steel in-
dustry from what he sees as unfair 
global competition.

Wilbur Ross, the US commerce 
secretary, is expected to an-
nounce within days the findings 
of a hurried special investigation 
into the impact of steel imports on 
US national security.

The steel investigation has 
also set off another heated trade 
debate within the Trump admin-
istration.

Trade hawks are pushing for 
the president to impose a broad 
tariff on imports while business-
friendly voices such Gary Cohn, 
the head of Trump’s National 
Economic Council, have argued 
for restraint. Following the push 
by allies, Mattis has joined those 
arguing for restraint.

“The notion that imports from 
Europe are [considered] a na-
tional security threat [by the US] 
is really worrying to us,” said a 
European official. “The mood is 
to retaliate.” 

towards a nuclear-free era,” Mr 
Moon said yesterday in the coastal 
city of Busan, marking the clo-
sure of the country’s first nuclear 
reactor, built in 1977. “So far, the 
country’s energy policy focused on 
low prices and efficiency. But this 
should change now with our top 
priority on public safety and the 
environment.”

He added that the country 
would soon shut down another 
aged nuclear plant following a 
previous extension of its lifecycle, 
while hinting at halting the con-
struction of two new nuclear re-
actors conditional upon a public 
consensus.

Russian threat to target US forces 
as Syria jet shot down

Russia has threatened to 
target US-led coalition 
aircraft flying over Syria 
in a sign of the mount-

ing tensions in the region after 
an American fighter jet downed 
a Syrian government warplane.

The Russian defence ministry 
said it was also pulling out of an 
agreement with the US intended 
to avoid mid-air clashes over 
Syria. Taken together, the moves 
underline how the Syrian war is 
threatening to become the flash-
point for a broader international 
conflict.

The US and Russian escalation 
came as Iran launched a ballistic 
missile at Isis targets in Syria, 
underlining the extent to which 
Tehran, Moscow and Washington 
are all ramping up efforts to shape 
the six-year civil war.

The Russian move followed 
Moscow’s angry condemnation of 
the jet’s downing. The Kremlin has 
been a leading backer of Syrian 
leader Bashar al-Assad, a long-
time regional ally, since deploying 
forces inside the country in 2015.

“Any aircraft, including the 
international coalition’s planes 
and drones, discovered west of the 
river Euphrates will be tracked by 
ground and air-based anti-aircraft 
defences as aerial targets,” the 
Russian defence ministry said.

The US, which has stepped 

up military activity in Syria since 
President Donald Trump took of-
fice, said it would continue opera-
tions against Isis in Syria - includ-
ing west of the Euphrates - but 
would adjust its flight missions if 
necessary to avoid confrontations 
with Syrian and Russian forces.

General Joseph Dunford, 
chairman of the US joint chiefs 
of staff, said the Pentagon was 
attempting to re-establish the “de-
confliction” agreement, which 
enables Russian and US fighters to 
fly over Syria without shooting at 
each other, saying it was essential 
for both sides to continue their 
anti-Isis campaign.

“The Russian Federation has 
indicated that their purpose in 
Syria, like ours, is to defeat Isis, 
and we’ll see if that’s true here in 
the coming hours,” Gen Dunford 
said.

The Marine Corps general also 
defended the decision to shoot 
down the Syrian aircraft, saying 
it was done in self-defence. The 
Pentagon said the pla ne was 
dropping bombs near Kurdish mi-
litia that Washington was backing 
in the fight against Isis in Raqqa, 
the jihadi group’s de facto capital.

“We made every effort to warn 
those individuals not to come any 
closer,” Gen Dunford said.

It was the first time the US-led 
coalition fighting Isis had shot 
down a Syrian jet since the war 
erupted in 2011 and comes after 
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several recent incidents in which 
the US has targeted regime forces 
and their allies in eastern Syria.

Moscow said the US attack 
flouted international law. 

Sergei Ryabkov, deputy foreign 
minister, said: “What is this other 
than an act of aggression in viola-
tion of the norms of international 
law?”

The US shot down the jet with-
out communicating via the de-
confliction deal, Moscow’s de-
fence ministry said.
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Yellen stirs 
debate on lifting 
inflation goals

South Korea steps...

 IMF declares Abenomics a success after Japan enjoys growth spurt

Brazil reform under threat as president 
fights corruption probe

J
apan has finally done 
enough to stimulate its 
economy and simply needs 
to keep policy loose until 
inflation rises, according 

to an upbeat verdict given by the 
International Monetary Fund.

In contrast with last year’s 
urgent call for Shinzo Abe, prime 

minister, to “reload” his eco-
nomic policies, the IMF said it 
was comfortable with Japan’s 
policy stance and declared that 
Abenomics was a “success”.

The change in the fund’s posi-
tion comes after Japan enjoyed its 
longest sustained run of growth 
in more than a decade, cutting 
unemployment to just 2.8 per 
cent.

But the absence of any IMF 
call for additional stimulus sug-
gests it has accepted there is no 
easy way to force inflation up to 
2 per cent from its current level of 
close to zero.

“We’re comfortable with the 
present stance of monetary and 
fiscal policy,” said David Lipton, 
the IMF’s number two official. 
“What we see as important is the 

maintenance of the approach 
that’s been laid out.” He said 
Abenomics “should be continued 
because it has brought success”.

The fund called on Mr Abe 
to avoid tightening fiscal policy 
next year and to raise taxes slowly 
after that. Instead of a one-off rise 
in consumption tax from 8 to 10 
per cent scheduled for 2019, the 
IMF suggested regular small rises 

until the rate reached 15 per cent.
“We think it’s not yet time to 

be withdrawing stimulus but that 
can begin soon and proceed at 
a pace of about half a [percent-
age point of GDP] a year,” said 
Mr Lipton. Fiscal tightening on 
that schedule would mean Jap-
anabandoning its plan to reach a 
primary budget balance, exclud-
ing interest payments, by 2020.

Continued from page A3

If there is one visitor who is 
persona non grata for supper 
these days at Jaburu Palace, 
President Michel Temer’s offi-

cial residence in Brasília, it is Joesley 
Batista, the former chairman of São 
Paulo-based JBS, the world’s largest 
meatpacker.

Batista disappeared overseas last 
month after signing a plea bargain 
with prosecutors. Part of that bargain 
included a tape made in March in 
which it is alleged Temer discusses 
bribes with  Batista. The revelations 
have threatened to destroy Mr Te-
mer’s fragile presidency.

This week, Mr Batista suddenly 
reappeared on home soil. In an 
interview he alleged that Mr Temer 
was the ringleader of Brazil’s most 
dangerous criminal organisation. 
The president fired back, saying that 
the meatpacker boss was “Brazil’s 
most successful criminal”.

The return of Brazil’s billion-
aire butcher-in-chief in combative 
mood is bad news for a president 
who is desperately trying to rebuild 

a semblance of normality after 
last month’s JBS bombshell. For 
Brazil, it is a reminder that while 
the economy might still produce a 
cyclical recovery in 2017 after suf-
fering its worst recession in history 
in the previous two years, political 
uncertainty probably will remain 
until elections next year.

As dramatic as the events of the 
past month have been, they prob-
ably came as no surprise to most 
Brazilians. The Temer administra-
tion, which took power last year after 
the impeachment of leftist president 
Dilma Rousseff for budgetary viola-
tions, has always had a Faustian pact 
with the rest of Brazil’s establish-
ment, particularly business.

Temer, who was Ms Rousseff’s 
vice-president, and his Brazilian 
Democratic Movement party, or 
PMDB, are deeply implicated in a 
vast corruption inquiry into Petro-
bras, the state- controlled oil group. 
As the main coalition partner of 
Ms Rousseff’s Workers’ party, the 
PT, which ruled for nearly 13 years, 
scores of Mr Temer’s PMDB col-
leagues are being probed for graft, 

including nearly a third of his cabi-
net.

Although unpopular with the 
public, Temer won over the markets, 
the business elite and conservative 
congress parties with a wishlist of 
reforms, particularly those aimed 
at reducing Brazil’s blowout fiscal 
deficit. The president’s economic 
team brought inflation back under 
control after the spendthrift PT days. 
Gross domestic product expanded 
in the first quarter for the first time 
in two years.

Then came the revelations last 
month that Mr Temer quietly met Mr 
Batista late one evening in March at 
the president’s home. The mere fact 
of the meeting was considered by 
many critics as grossly inappropri-
ate. After all, Mr Batista was already 
under investigation for corruption.

All of this would quickly topple 
many leaders, especially a “caretaker 
president” such as Temer, who has 
promised not to stand again in next 
year’s elections. But the 76-year-old 
constitutional lawyer, who was three 
times house Speaker, is proving 
dogged in his defence.

Janet Yellen, the US Federal Reserve 
chair, has given new impetus to a 
simmering debate in central bank-
ing as she declared the question 

of whether inflation targets should be 
raised to be one of the most critical fac-
ing monetary policymakers anywhere 
in the world.

Her concern is that in a world which 
requires low interest rates even when 
economies are healthily running at full 
employment, there is not much scope 
to cut rates in times of difficulty and the 
likelihood is that rates get stuck at the 
lower bound of zero for long periods.

This threatens to trap economies 
into a low-growth, low-inflation para-
digm for long periods, damaging the 
prosperity and stability of leading 
economies.

Yellen stressed in her press confer-
ence last week that there were both costs 
and benefits to a higher inflation target, 
but she added that the Fed would be 
reconsidering the topic at a future time. 
“We very much look forward to seeing 
research by economists that will help 
inform our future decisions on this.”

The Fed chair is not the first policy-
maker to broach the subject. The idea 
of higher inflation targets was floated 
by former International Monetary Fund 
chief economist Olivier Blanchard in 
2010, but it gained little traction and 
was dismissed later that year by Ben 
Bernanke, Yellen’s predecessor.

In 2014 Ben Broadbent, the Bank 
of England’s deputy governor for mon-
etary policy, said there was “impeccable 
logic” behind the idea of higher inflation 
targets giving central bankers more 
room to loosen policy and stimulate the 
economy when the neutral rate was low.

The issue was lifted up the agenda 
earlier this month when a group of 
22 economists including Narayana 
Kocherlakota, the former Minneapolis 
Fed president, and Jason Furman, the 
former chair of Barack Obama’s Coun-
cil of Economic Advisers, wrote to Ms 
Yellen saying the Fed should appoint a 
commission to consider raising its 2 per 
cent objective.

SAM FLEMING
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South Korea has the sixth-larg-
est fleet of nuclear reactors in the 
world, generating about one-third 
of its energy needs from 25 reac-
tors. But concerns over nuclear 
safety have intensified after Japan’s 
Fukushima nuclear disaster in 2011 
and an earthquake in South Korea’s 
south-eastern city of Gyeongju 
last year.

The new policy represents a 
break from the past administra-
tions, which favoured cheaper but 
dirty coal power and riskier nuclear 
energy over more costly natural gas 
and clean renewables.

Wo r s e n i n g  a i r  p o l l u t i o n 
emerged as one of the main cam-
paign issues in South Korea’s recent 
election, with air pollution soar-
ing to record highs in the first few 
months of 2017. Coal-fired power 
plants were blamed as one of the 
main culprits for worsening pol-
lution.

South Korea operates 59 coal-
fired power plants that supply 
nearly 40 per cent of the country’s 
total electricity, but Mr Moon has 
promised to close those older than 
30 years within his five-year presi-
dential term and to not build new 
coal plants.

Experts caution that the shift 
could result in supply shortages 
and higher costs for the country 
that imports much of its energy 
from overseas. South Korea has 
the highest per capita electric-
ity demand in Asia, although the 
country ranks among the world’s 
top importers of coal, oil and gas.

“It is a step in the right direc-
tion but there is a question mark 
over how to address the potential 
supply shortfall and rising costs,” 
says Kim Kyung-nam, professor at 
the Graduate School of Energy and 
Environment at Korea University.

The government plans to invest 
Won13.8tn ($12.2bn) this year 
in developing alternative energy 
sources in order to cut greenhouse 
gas emissions by 37 per cent by 
2030 under the Paris climate agree-
ment. It also plans to ease regula-
tions and offer more incentives to 
spur clean energy production.
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Amazon deepens 
push into 
Europe car sales
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T
he arrival of Ama-
zon into any sector 
is enough to cause 
jitters at the compa-
nies that traditionally 

dominated it.
The US technology group has 

upended the business models of 
booksellers, publishers, record 
shops and swaths of the high 
street as it expanded, while its 
move on Friday to buy Whole 
Foods for $13.7bn sent shares of 
rival grocers tumbling.

Now Amazon is weighing op-
tions for an expanded push into 
the automotive sector in Europe.

In November, the company 
began acting as a portal for the 
carmaker Fiat in Italy, present-
ing the 500, 500L and Panda 
models online and acting as 
funnel for consumers to estab-
lished dealerships. Each time, 
Amazon collects a small fee. 
The arrangement remains in test 
phase for both parties and has 
been extended until the end of 
this year.

The company has a similar 
plan operating in France with 

Russian banks are be-
ing driven to restructure 
their European oper-
ations to avoid being 

classed as “significant institu-
tions” by regulators in Frankfurt, a 
status that has irritated executives 
in Moscow by increasing their 
capital requirements.

Andrei Kostin, chief executive 
of VTB, said the Russian state-
controlled bank planned to close 
its French operation and to shift 
its European headquarters from 
Vienna to Frankfurt by folding its 
two subsidiaries in those cities 
into one.

The move, which will also cut 
costs, is designed to remove VTB 
from the European Central Bank’s 
list of the continent’s 125 most 
significant institutions that it over-
sees and subjects to regular stress 
tests. VTB has 60 staff in France 
and 240 in Germany and Austria.

“In Europe we definitely have 
a cutting expenses operation 
because we have three banks, 
small banks in Germany, Vienna 
and France,” Mr Kostin told the 

Co-op making progress in hunt for capital boost

Seat.
Amazon intends to extend 

the scheme into another major 
European market, possibly the 
UK, from next year, according 
to two people familiar with the 
plans. It has quietly been build-
ing a team based in Luxembourg 
to spearhead its efforts.

In March,  the company 
poached Christoph Möller, 
former automotive partner at 
consultancy Oliver Wyman, 
to become head of relations 
with carmakers in Europe. His 
arrival follows November’s ap-
pointment of Raoul Heinz, a 
senior Amazon executive who 
previously ran its Europe-wide 
business-to-business unit, to 
head its EU Automotive divi-
sion. A month later, it moved 
Matt Nuffort, a senior product 
manager, to the role of head of 
vehicles for the EU.

Amazon declined to com-
ment.

Industry leaders do not dis-
count a full-throated entry into 
direct sales. “We all believe it 
will only be a matter of time until 
they do something serious,” says 
a senior executive at a European 
mass market carmaker. 

Financial Times last month.
“There are three licences,” he 

said. “We [have] agreed with the 
ECB there will be one licence 
for all the banks, which helps us 
to be excluded from the [list of] 
systemically important banks. We 
are shrinking in Europe.”

A person briefed on the ECB 
position said VTB’s application 
was at an early stage. While no 
decision had been made, it was 
expected to be approved by the 
end of the year.

Sberbank, VTB’s larger Russian 
state-controlled rival, said it was 
considering a similar simplifica-
tion of its European operation, 
which has eight licences.

Sberbank and VTB had to re-
spectively put an extra €240m and 
€200m into their Austrian units 
after they both failed ECB stress 
tests in 2015.

The two biggest Russian banks 
have been subject to sanctions 
by the US and EU since Russia 
fomented a separatist war in 
Ukraine in 2014, barring them 
from raising capital with a ma-
turity of more than 30 days in 
western markets.

The Co-operative Bank is 
in “advanced discussions” 
with existing investors 
about putting more capital 

into the lender despite concerns 
over its pension liabilities, after 
warning this year that it would fall 
below the requirements set by the 
Prudential Regulation Authority.

The lossmaking bank, which is 
20 per cent owned by the Co-opera-
tive Group, said in a stock exchange 
announcement yesterday that talks 
with a group of investors have made 
progress and involve raising capital 
and a debt-for-equity swap.

The deal would mean that some 
investors exchange their debt for 
equity in the bank at a loss, in order 
to raise about £450m, according 

to bankers briefed on the plan. 
The bank must also raise about 
£250m-£300m in new equity.

The investors among the existing 
tier-two bondholders that are most 
likely to pump in more capital in-
clude Cyrus Capital Partners, Gol-
denTree Asset Management, Silver 
Point Capital and Blue Mountain.

The talks come after the lender 
revealed at the start of the year 
that over the next few years it is set 
to fall below the minimum capital 
requirements set by the PRA.

One person briefed on the talks 
said a deal was close but that 
pension fund issues were being 
negotiated between the Co-op-
erative Group and bondholders. 
Another person close to the talks 
said “there’s no enormous issue 
which is proving insurmountable” 

and that the discussions are “ahead 
of schedule”.

The bank had originally hoped 
to strike a deal by mid-June in order 
to complete the debt-for-equity 
swap process before £400m of se-
nior bonds mature in September. 
The Co-op Bank said it was still 
pursuing an attempt to sell the 
entire lender at the same time as 
advancing talks with existing inves-
tors to raise capital.

Last week it emerged that the 
bank had been approached about a 
possible takeover by Al Faisal Hold-
ing, a Qatari private company that 
was working with a Swiss invest-
ment group called Interritus.

The bank’s pension fund liabili-
ties are a significant hurdle for any 
prospective buyer and the investors 
negotiating a deal. 

Russian lenders plan 
Europe shake-up

Argentina has launched a 
landmark sale of US dol-
lar-denominated bonds 
maturing in 100 years, a 

dramatic market rehabilitation for 
a nation that spent more than a 
decade fighting investors over the 
fallout from its default on $100bn 
of debt in 2001.

Argentina removed currency 
controls only in 2015 and has yet 
to gain an investment grade credit 
rating, but investors have been en-
thused by President Mauricio Mac-
ri’s appointment of market-friendly 
officials and reform measures.

Argentina issued $16.5bn of 
debt in a record return to the mar-
ket in April 2016, after Mr Macri 
cut a deal with creditors who had 
refused to accept a restructuring of 
defaulted debt. It has since issued 
bonds in a variety of currencies and 
maturities.

Joining only a handful of sov-
ereign borrowers to sell century 

bonds, yesterday’s debt sale also 
highlights a broader enthusiasm 
for emerging market securities. 
Over the past 12 months the JPM-
organ index of such dollar-denom-
inated securities has produced a 9 
per cent total return for investors.

Adam Bothamley, head of debt 
syndicate for HSBC, said the deal 
came after inquiries from investors 
had suggested demand existed.

“It’s less about it being a 100-
year maturity bond, it’s a way to 
express the strongest view around 
the trajectory of the story for inves-
tors”, he said.

The sale comes as global in-
dex provider MSCI is expected to 
upgrade the status of Argentina’s 
equity markets from “frontier” to 
“emerging”. The benchmark Merval 
stock index has risen 28 per cent so 
far this year.

At lunchtime in New York yes-
terday indications were that the 
bond would have an effective yield 
of 7.92 per cent, sold at 90 cents on 
the dollar and an annual coupon of 

7.125 per cent.
Paul McNamara, a macro inves-

tor for Gam, said: “100 years. Re-
ally? That implies a major change 
in the country’s political culture.” 
At an 8 per cent yield, an investor 
would recoup their investment in 
the bond in about 12 years, while 
improvement in Argentina’s pros-
pects might push up prices for the 
debt.

Argentina is rated single B by 
credit rating agencies. Citi and 
HSBC were lead bookrunners 
on the deal, with Nomura and 
Santander acting as co-managers. 
The country has defaulted on 
sovereign debt on eight occasions 
since independence in 1816, and 
its 2001 default was at the time the 
world’s largest.

In recent years Mexico has is-
sued 100-year debt denominated 
in dollars, euros and sterling, and 
in 2015 the Brazilian oil company 
Petrobras sold $2.5bn of century 
bonds, which yesterday traded at 
a yield of 7.8 per cent.

DAN MCCRUM
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Argentina launches century bond
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A 
s l u g g i s h  K a z a k h 
economy is adding 
urgency to the calls 
for reforms and pri-
vatisation. With in-

vestors keen to see the results of 
state pledges, officials insist the 
programme will go ahead this 
time around. 

During a banquet at London’s 
Spencer House in April thrown by 
financier Jacob Rothschild, the 
octogenarian host gave his guests 
from Kazakhstan’s sovereign 
wealth fund a gentle admonish-
ment.

Executives from the fund had 
spent the day explaining to poten-
tial investors their long-awaited 
privatisation programme to sell 
off state-run companies worth 
$70bn. Lord Rothschild felt a nag-
ging sense of déjà vu.

“This is the second of these 
dinners, and it is delightful to see 
you all again. We all want to help 
make this round of Kazakh priva-
tisations happen in a way that is 
enduringly successful,” he said.

“But,” he added with a smile, 
“the process needs to get under 
way first!”

The 81-year-old banker, long 
close to Kazakhstan’s strongman 
president Nursultan Nazarbayev, 
was teasing. But he had a serious 
message not lost on his audience. 
Kazakhstan has been promising 
to privatise its biggest state-run 
companies for almost seven 
years: none have reached the 
market.

The delay is indicative of a 
wider malaise. A slew of grand 
reform pledges lie waiting in the 
government’s mounting in-tray, 
stymied by the very bureaucracy, 
vested interests and administra-
tive inertia they seek to remove. 
But this time, say officials, min-
isters and executives, they mean 
it. An ambitious reform plan an-
nounced in January that encom-
passes almost all of the country’s 
economy is actually going to be 
implemented, they say.

Starting the privatisation pro-
cess is just one piece of an in-
terdependent jigsaw puzzle of 
reforms, alongside cleaning up 
its banking industry, reforming its 
tax regime and cracking down on 
corruption. At the same time, it is 
setting up a new financial centre 
and stock exchange in Astana to 
attract foreign capital, overhaul-
ing its agriculture and land laws, 
and recalibrating its trade strategy 
to leverage both the Moscow-led 
trade zone known as the Eurasian 
Economic Union and Beijing’s 
regional ambitions. Crucially, 
each step requires the others to 
succeed.

In an era when enthusiasm for 
privatisation is waning across the 
world, Kazakhstan is promoting 
the sort of market reform pro-
gramme that once was so com-
mon among developing countries 
in the 1990s.

“We hope that the next two-
to-three years will be a game-
changer for Kazakhstan,” Zhenis 
Kassymbek, the country’s minis-
ter for investments and develop-
ment, told the Financial Times.

“We want to change the struc-
ture of our economy. But in order 
to achieve this task, we need 
foreign investment. And in order 
to achieve that goal, we need to 
drastically change not just the im-
age of the country, but legislation, 
norms - the very essence of it.”

The slow progress so far is 
perplexing. The champion of the 
reforms is  Nazarbayev himself, a 
man who has been in charge for 
longer than the modern country 
has existed. But while his rule 
exhibits many of the common 
aspects of autocracy - including 
heavy restrictions on freedom 
of speech and a non-existent 
political opposition - it has so 
far lacked the ability to force his 
reform demands through a no-
menklaturathat likes things the 
way they are.

As an oil-rich, former Soviet 
republic where one man pulls all 
the strings, Kazakhstan bears the 
hallmarks of the region. Wedged 
between Russia and China, larger 
than western Europe but with 
roughly the same population 
as the Netherlands, its experi-
ence since 1989 has been closely 
watched as a barometer for Cen-
tral Asia, where fears of instabil-
ity abound and natural resource 
wealth has bred both oligarchs 
and corruption.

Today, the status quo is under 
strain. The 2014 commodities 
crash savaged Kazakhstan’s oil 
and raw material exports, slash-

ing growth in gross domestic 
product to just 1 per cent in 2015 
and 2016, the slowest rate for 
almost 20 years. That exposed 
both its dependence on hydro-
carbons and the inefficiency of 
its agriculture, manufacturing and 
enterprise sectors.

And there is concern over the 
longevity of  Nazarbayev, who 
turns 77 next month. Nine months 
ago, he saw Islam Karimov, his 
counterpart in Uzbekistan, die in 
office aged 78. That shock, offi-
cials say, made clear that he must 
redouble efforts to push through 
reforms.

“There has been de-Russifica-
tion here, but not yet de-Soviet-
isation,” says a foreign diplomat 
in Astana. “They know that there 
is much to do. But there are pow-
erful forces all around pulling in 
the same direction that must be 
considered.”

Breaking up the clique
This month, delegates from 

almost 120 countries began de-
scending on Astana for the capi-
tal’s 2017 Expo, a three-month-
long forum that Mr Nazarbayev 
hopes will be the greatest PR 
exercise in the $184bn economy’s 
history and convince investors 
that the reform programme is real.

The world’s largest landlocked 
country, Kazakhstan is hugely 
dependent on foreign trade and 
investment. But that has often 
been undermined by the Soviet 
legacy of an overbearing state role 
in the economy.

While state-run companies 
helped fund  Nazarbayev’s dream 
of building Astana - a purpose-
built city of ultra-modernist gold, 
steel and glass towers - in just 20 

years, it has also created a cosy 
clique of local titans for whom 
reform poses a threat.

Major state-owned compa-
nies, such as oil and gas producer 
KazMunaiGas, the Samruk-Ka-
zyna wealth fund and uranium 
producer Kazatomprom are 
prizes whose directorships and 
well-paid executive roles became 
handy rewards for regime loyal-
ists or powerful families. Local 
power brokers swap major roles at 
the state-run companies or con-
trol of the country’s ministries.

As such, previous initiatives 
to reduce state control over the 
economy, attract western capital 
and introduce international stan-
dards of corporate governance 
met stiff resistance - as did efforts 
to support small and medium 
enterprises to allow them to com-
pete with the public majors.

“For better or worse, we have 
a strong vertical of power,” says 
Timur Suleimenov, the country’s 
economy minister. “And [the 
reforms] are sponsored by the 
president. He wants them done.”

It is a refrain that has been 
heard many times. But Su-
liemenov argues that while the 
length of the to-do list is daunting, 
the critical mass makes it more 
likely they will be forced through.

“We have a big state. In every-
thing: ownership, red tape, goods 
and services production,” says 
the 39-year-old minister, one of 
a crop of young, internationally 
educated officials recently fast-
tracked up the tightly-controlled 
government apparatus. “We need 
to manage it better, which is one 
side of the reforms. And we need 
to decrease it. Privatisation is a big 

item on the agenda.”
Privatisation of the biggest 

state-run companies would be 
the most visible achievement of 
the renewed push. KazMunaiGas 
is Kazakhstan’s biggest oil and gas 
company and accounts for about 
a third of crude output from the 
world’s 14th-largest producer. 
Kazatomprom is arguably even 
more of a prize: it accounts for 40 
per cent of global uranium pro-
duction and controls the second-
largest proven reserves.

Stake sales, with dual local-
foreign listings, will not proceed 
without the successful launch 
of the new Astana International 
Financial Centre, slated for this 
winter, which in turn depends 
on new laws that will allow Brit-
ish legislation and international 
judges to rule on commercial 
issues affecting companies based 
there. At the same time, the AIFC 
will struggle to get off the ground 
if the country’s troubled banking 
sector is unable to offer liquid-
ity to investors. To fix that, the 
government must follow through 
with a major clean-up of lenders 
saddled with bad debts.

The country’s central bank 
has already spent $7.6bn bailing 
out one systemically important 
lender and is in the process of 
forcing banks to consolidate to 
increase stability. Experts expect 
banks could need another $1.5bn 
in state aid over the next couple 
of years.

Achieve all that, and then Ka-
zakhstan can push ahead with its 
loftier goals of developing a green 
energy and technology hub in 
Astana, among other initiatives to 
use the oil wealth to foster growth 
in non-extractive sectors.

Tentative progress is being 
made. Investment banks have 
been chosen for listings with a 
flotation in London. A merger 
between the country’s two larg-
est banks, Halyk and Kazkom-
mertsbank, has been agreed. 
International stock exchanges 
have agreed to support the Astana 
bourse.

Kazakhstan - Prising open Central Asia
HENRY FOY

Nursultan Nazarbayev
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Oil markets fundamentals 
looking strong

A
fter a turbulent 
first quarter, 
stakeholders 
n o w  s a y  o i l 
markets seem 

to be heading in the right 
direction. Output cuts 
implemented on May 25 
were seen not to be deep 
enough, forcing oil prices 
southwards to $48 per bar-
rel immediately after the 
cuts.

On the New York Mer-
cantile Exchange, light, 
sweet crude futures for de-
livery in July rose 13 cents, 
or 0.3%, to $44.87 a barrel, 
while August Brent crude 
on London’s ICE Futures 
exchange gained 19 cents, 
or 0.4%, to $47.56.

However, Khalid al-
Falih, Saudi Arabia’s oil 
minister said in a recent 
interview that market fun-
damentals are going in the 
right direction and there is 
expectation that the market 
will rebalance in the fourth 
quarter of 2017 taking into 
account increased shale oil 
production.

The Saudi Oil  chief 
maintained that the goal 
of the oil output cuts was 
not to reach a specific price 
since prices are determined 
by the market and are un-

BUSINESS  DAY NEWS YOU CAN TRUST   I  TUESDAY 20 JUNE 2017 C002D5556

Quick-Takes
a different look at business &market news

Why aviation insurance is high in Nigeria

The Nigeria Civil 
Av i a t i o n  A u -
thority (NCAA), 
the regulatory 

body for the Nigerian 
aviation industry, has 
authorised that all air-
lines must insure their 
passengers. The regula-
tor insist that airline op-
erators without the nec-
essary insurance policy 
will be liable to a fine of 
One Hundred Thousand 
US Dollars ($100,0000) 
per passenger.

The airlines are also 
supposed to insure their 
aircrafts, whether it is 
owned by the airline op-
erator or  leased by a 
leasing company. This 
policy applies in other 
countries of the world. 
However, airline oper-
ators in Nigeria have 
continued to groan un-
der the high cost of in-
surance cover on their 
leased aircraft.

Operators have dis-
closed that because in-
surance companies in 

Nigeria cannot carry the 
huge risks for one air-
line, they spread these 
risks across to both do-
mestic and foreign re-
insurers. The law of the 
countr y also requires 
that  airl ines must  go 
through local insurance 
companies obtain insur-
ance covers.

Airlines perceive that 
since it is third party in-
surance, they pay more 
than they would have 
paid if they dealt directly 
with the insurance com-
panies. The cost of insur-
ing aircraft is also high in 
Nigeria because of claim 
experience. There have 
been a series of aircraft 
accidents in the country, 
which has led insurers 
to raise the rates they 
demand for insuring a 
single aircraft.

Moreover, insurance 
companies’ assessment 
of  Nigeria as  a  high-
risk country may also 
be responsible for the 
relatively high insurance 

premium that Nigerian 
airlines pay for their air-
craft.

Nig e r i a  i s  w ro ng l y 
perceived as high-risk 
because of the activities 
of insurgents who oper-
ate at only one section of 
the country, which might 

predictable, driven by many 
variables beyond the con-
trol of producing countries.

For Nigeria, the good 
news is that fellow oil pro-
ducers led by Saudi Arabia 
do not consider production 
recovery from the African 
country as a threat to the 
initiative to cut supply and 
shore up prices.

Khalid al-Falih said that 
current production levels 
from Nigeria and Libya are 

within the range that OPEC 
had set when it forged the 
deal last year.

Nigeria’s production 
grew to over 1.8 million bar-
rels per day in May follow-
ing the coming on stream of 
the Forcados terminal that 
had been closed since last 
year after series of attacks 
from militants.

 This raised Nigeria’s 
production by over 250,000 
barrels per day. In addition, 

have influenced the high 
aircraft insurance cost in 
the country.

In addition to these, 
airlines pay insurance 
premiums using foreign 
currency that are often 
sourced at a very high 
exchange rate.

Nigeria has managed to 
find a way to rein in the mil-
itants, even though there 
are still fears that tension 
may escalate.

The impact of this is that 
only Nigeria can stop itself 
from meeting its produc-
tion target of 2.2million bpd 
on which the 2017 budget 
benchmark was based. This 
will improve government 
revenue and funding for in-
frastructural development.

Addressing financial 
inclusion through 
Blockchain technology

Financial inclu-
sion, a social 
phenomenon 
t h a t  a f f e c t s 

more than 2 bill ion 
individuals globally, is 
defined as the lack of 
access to financial ser-
vices using the bank 
account as a proxy. 
Since the evolution 
of mobile communi-
cations systems and 
the high penetration 
rates amongst the un-
derserved, financial 
inclusion rates have 
grown with the evolu-
tion of mobile money 
systems. Hence, as op-

posed to the owner-
ship of a bank account, 
individuals that own 
and operate mobile 
wallets are also con-
sidered as financially 
included.

A major deterrent 
for many unbanked 
people is the cost of 
using the formal finan-
cial systems. However, 
several  reports  and 
applications of block-
chain have suggested 
that transaction costs 
for banks can be low-
ered significantly, in-
variably incentivizing 
them to offer potential 
customers more rea-
sons to be banked.

A  w i d e l y  q u o t e d 
estimate from a San-
tander InnoVentures 
report predicts that the 
Blockchain could save 
global banks $15 to $20 
billion per year by 2022 
and this would stem 
from its ability to en-
able banks to stream-
line processes around 
reconciliation—that 
is, the labor-intensive 
procedure banks go 
through with their cus-

tomers, trading part-
ners, and securities 
exchanges.

The underbanked 
individuals nonethe-
less do conduct trans-
actions, typically using 
cash. Their reluctance 
to using formal finan-
cial services offered by 
incumbent financial 
institutions such as 
banks include cost of 
account maintenance 
and transactions, dis-
tance to financial ser-
vice points (FSPs), lack 
of trust in financial 
institutions, inability 
to meet the require-

ments of the financial 
institutions etc.

Nonetheless, these 
underser ved uti l ize 
i n f o r ma l  a n d  m o re 
expensive f inancial 
service providers for 
g r o u p  s a v i n g s  a n d 
credit. Another inclu-
sion constraint is their 
lack of government-
issued or recognized 
identity documents re-
quired for mandatory 
Know Your Customer 
( KYC )  o r  Cu st o m e r 
Due Diligence (CDD) 
protocols. 

T h i s  i s  o f t e n  t h e 
case with displaced 
persons (refugees) in 
temporary camps/set-
tlements.

Finally, cash-based 
transactions that leave 
no footprint dominate 
the commercial world 
of under-banked and 
unbanked individuals 
and small businesses. 
The unrecorded nature 
of cash transactions re-
duces access to afford-
able credit from formal 
institutions that rely 
on risk-based credit 
scoring.


