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I
n spite of the Federal Gov-
ernment’s push for foreign 
exchange through the non-
oil export, Nigeria’s major 
export products are losing 

steam in the global market, ac-
cording to BusinessDay analysis 
of data from the International 
Trade Centre (ITC).

According to the data, Nigeria 
exported oil seeds, oleaginous 

Nigeria’s major 
non-oil exports fall

Continues on page 39
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ODINAKA ANUDU

Akinwumi 
Adesina named 
2017 World Food 
Prize laureate

P. 4

F
or one whole week, 
BusinessDay was in 
London, sitting in at 
more than two-dozen 

one-on-one meetings between 
senior officers of FMDQ OTC 
Exchange on one hand and 
bankers, investors, traders and 
analysts from London’s lead-
ing banks, fund and asset man-
agers representing top firms 
such as JP Morgan, PIMCO, 
Investec, Bluebay, Franklin 
Templeton, PineBridge, Dun-
ross & Co, Duet Asset Man-
agement, Aberdeen, Bellevue, 
AMIA , Capital Group, BNP 
Paribas, Nomura Securities 
and Blackrock. From Mon-
day July 3, BusinessDay will 
publish a five part-series by 
Publisher Frank Aigbogun who 
sat at these meetings. 

He was the only Nigerian 
journalist to join in the Q & A 
held by CBN Governor God-
win Emefiele with about 100 
investors at the ICBC Standard 
Bank London Africa investors’ 

Looking in from outside: 
The BusinessDay 
investors’ series

Continues on page 4

L-R: Henrietta Onwuegbuzie, academic director, Owner Managers Programme, (OMP) Lagos Business 
School; Aliko Dangote, president/CE, Dangote Industries Limited, and Okey Nwuke, deputy group man-
aging director, Coscharis Group, at the Dangote Meeting with Business Leaders\CEOs in Nigeria and 
Visit to Dangote Reinery, Petrochemical and Fertilizer Plant, Lekki Lagos, yesterday.

Continues on page 38

J
ulius Berger Nigeria Plc 
the largest construction 
company by market value 
in the West African na-
t ion,  plans to  acquire 

oil assets and expand into the 
power industry, as it seeks to 
diversify its business and stay 
competitive after the country’s 

Julius Berger eyes oil, power deals to curb Nigeria risk
worst economic slump in dec-
ades.

The Abuja-based company, 
which derives two-thirds of 
its earnings from government 
contracts, is also considering 
bidding for business in other 
countries in the region, such as 
Ghana, Benin and Ivory Coast, 

where it has conducted market 
studies,  Managing Director 
Wolfgang Goetsch said Tuesday 
in an interview in the Nigerian 
capital.

“ Wi t h i n  Nig e r i a,  w e  a i m 
to diversify our business be-
yond our core competence of 
civil engineering, looking into 

power and oil  and gas or to 
diversify outside the country 
but only in our core business,” 
he said. “We believe with stra-
tegic partners, that we are more 
attractive to clients who want 
to have a whole industrial or 
power plant.”

Julius Berger, operating in 

Africa’s most populous coun-
try since 1965, saw its earn-
ings slide as Nigeria fell into 
its worst economic slump in a 
quarter century, amid lower oil 
prices and a shortage of foreign 
exchange. Julius Berger was 
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Akinwumi Adesina named 2017 World Food Prize laureate

N
igeria’s former minis-
ter of agriculture and 
rural development, 
Akinwumi Adesina, 

who presently serves as Presi-
dent of the African Develop-
ment Bank, has been named 
the 2017 World Food Prize 
Laureate at a ceremony at the 
U.S. Department of Agriculture.

Adesina is  to  re ceive  a 
$250,000 prize for driving 
change in African agriculture 
for over 25 years and improv-
ing food security for millions 
across the continent.

Awarded by the World Food 
Prize Foundation,  Adesina is 
honoured for his leading role 
over the past two decades in 
significantly expanding food 
production in Nigeria; intro-
ducing initiatives to exponen-
tially increase the availability of 
credit for smallholder farmers 
across the African continent; 
and galvanising the political 
will to transform African agri-
culture.

“The selection of President 
Akinwumi Adesina as the 2017 
World Food Prize Laureate 
reflects both his breakthrough 
achievements as Minister of 
Agriculture in Nigeria and his 
critical role in the develop-
ment of the Alliance for a Green 

Revolution in Africa (AGRA).
“It also gives further impe-

tus to his profound vision for 
enhancing nutrition, uplifting 
smallholder farmers, and in-
spiring the next generation of 
Africans, as they confront the 
challenges of the 21st century,” 
said Kenneth Quinn, Presi-
dent of the World Food Prize 
Foundation, in making public 
Adesina’s name.

Adesina’s policies are noted 
to have expanded Nigeria’s 
food production by 21 million 

metric tons, and the country 
attracted $5.6 billion in private 
sector investments in agricul-
ture - earning him the reputa-
tion as the “farmer’s Minister.”

“As someone who grew out 
of poverty, I know that poverty 
is not pretty,” said Adesina. “My 
life mission is to lift up millions 
of people out of poverty, espe-
cially farmers in rural areas of 
Africa. We must give hope and 
turn agriculture into a busi-
ness all across Africa to create 
wealth for African economies. 

The World Food Prize gives me 
an even greater global platform 
to make that future happen 
much faster for Africa.”

The World Food Prize is the 
foremost international award 
recognising the achievements 
of individuals who have ad-
vanced human development by 
improving the quality, quantity 
or availability of food in the 
world.

The Prize was founded in 
1986 by Dr. Norman E. Borlaug, 
recipient of the 1970 Nobel 

conference.
What do the investors want 

and what do they think about 
the naira,  Nigeria and her 
policy makers?  Why are for-
eign investors not rushing 
back to Nigeria yet, what are 
the concerns and views of the 
investors about recent changes 
in the country and what should 
Nigeria expect and what must 
Nigeria do to reclaim her posi-
tion as a leading destination 
for investment capital.

Whether you manage your 
own money or that of others, 
you cannot afford to miss this 
series. It is vintage Business-
day. Watch out!

Looking in from outside: The 
BusinessDay investors’ series

Continued from page 1

Peace Prize. Since then, the 
World Food Prize has honored 
45 outstanding individuals 
who have made vital contribu-
tions throughout the world. 
The World Food Prize annu-
ally hosts the Borlaug Dialogue 
international symposium and 
a variety of youth education 
programs to help further the 
discussion on cutting-edge 
global food security issues and 
inspire the next generation to 
end hunger.

L-R Mfon Bassey, brand manager “33” Export Larger Beer, Nigerian Breweries Plc.; Franco Maria Maggi, marketing director 
Nigerian Breweries Plc.; Emmanuel Agwu, portfolio manager, Mainstream Lager and Stout Brands, Nigerian Breweries 
Plc., and  Patrick Olowokere, corporate communications manager, Nigerian Breweries Plc, at the unveiling ceremony of 
the ‘City of Friends’ in Lagos, yesterday.
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Originality, consistency seen as critical success 

factors for building strong Nigerian brands

S
trong brands are built 
on originality, keep-
ing the brand prom-
ise consistently, and 

committing to strategies that 
will increase visibility and 
deepen market penetration, 
says Anthony Osae-Brown, 
editor of BusinessDay.

While delivering the key-
note address at the second 
edition of the Made-In-
Nigeria Entrepreneurship 
Conference (MINEC), held 
in Lagos, Osae-Brown said 
understanding and meet-
ing market needs, product 
differentiation and consis-
tency were factors that drive 
a brand.

“Do not name your brand 
Guzzi in a bid to look like 
Gucci. That is not making 
you original. Even if you are 
not sued, you have already 
downgraded your brand to a 
second hand brand forever,” 
the editor said.

The BusinessDay editor 
further said, “Also be sincere 

and honest with your brand 
promise. If you promise to do 
nothing but quality shoes that 
will last a lifetime, be quick 
to replace a customer’s shoe 
that goes bad in six months.

“Another key to having a 
strong brand is to be visible. 
In public relations, we say do 
not blink in the dark or no 
one will see you.

“Finally, be sure you are 
ofering value. If what you of-
fer is not valuable, people will 
soon ind you out and aban-
don you. Value is the glue 
that keeps your customers 
coming back and spreading 
the word about your brand.”

MINEC, a forum that 
seeks to promote the non-oil 
sector, real sector, Made in 
Nigeria brands, goods and 
services, skillsets as well as 
provide industry based ca-
pacity building for SMEs and 
small industrialists, was well 
attended by manufacturers 
producing in Nigeria.

Reuben Onwubiko, MINEC 
board chairman said the plat-
form is an initiative of a consor-

tium of technical partners with 
diverse technical skills in the 
development, establishment 
and management of small and 
medium enterprises in Nigeria 
and across Africa.

“he ability of countries to 
compete on global markets 
depends on demonstrating 
their compliance with qual-
ity requirements and trade 
rules. Setting up a quality 
infrastructure system is there-
fore one of the most practical 
steps that developing na-
tions like Nigeria can take on 
the path towards a thriving 
economy,” Onwubiko said.

Exports of agricultural 
products from Nigeria are 
routinely rejected by Euro-
pean countries on the basis 
that they are fail to meet qual-
ity standards.

Earlier this month, the 
National Agency for Food 
and Drug Administration 
and Control (NAFDAC), said 
the European Union (EU) 
rejected 24 exported food 
products from Nigeria in 2016 
for failing to meet standards.

IGNATIUS CHUKWU, PORT HARCOURT

W
idows have been told 
to cut short self-pity 
and depression but to 

ight back by building business 
empires just like men. Young 
women and married ones were 
also told to shun dependency 
syndrome and build business 
structures that are scalable and 
can grow.

his way, should a woman 
lose her husband, she could 
still stand strong and carter for 

the children and realise the 
dreams the family had before 
death struck, according to 
Eugenia Marcus, a widow, 
entrepreneur and founder of 
Freshview, a non-governmen-
tal organisation focusing on 
widows and women.

he message was one of the 
top mandates to widows and 
all women on the International 
Widows Day in Port Harcourt, 
Rivers State by motivational 
speakers and entrepreneurs.

he keynote speaker, Tara 

Fight depression with economic empowerment – widows told
Fela-Durotoye, founder/CEO 
of the House of Tara, harped 
on why women do not grow 
their businesses, saying most 
women feel that a man would 
take care of bills such as chil-
dren’s needs, school fees, etc.

Fela-Durotoye said was 
why men build bigger busi-
nesses. “Men have the mind 
of catering for others. Women 
should begin to see themselves 
as those who can build lasting 
businesses as if no one was 
there to cater for us.’
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… pepper, rice, garri prices down

Tomato prices soar 52% in Lagos

A
head of Muslim celebra-
tion, the prices of fresh 
tomatoes have risen by 52 

percent in most Lagos markets, 
BusinessDay recent market 
survey shows.

Checks around Mile 12, Os-
hodi and Boundary markets in 
Lagos on hursday revealed that 
a big basket of fresh tomatoes, 
which sold for between N18,000 
and N20,000 in late May 2017, 
now goes for between N28,000 
and N30,000.

As of hursday, a 50kg bag of 
rice was between N16,000 and 
N16,500, as against N17,000 to 
N18,000 a month ago. Similarly, 
a 50kg bag of onions increased to 
N24,000 - N26,000, from N17,000 
in April. A 50kg bag of ‘Rodo’, a 
brand of pepper, now sells for 
N14,000, from N18,000 within 
the same period.

According to a recent re-
port by SBM Intelligence, in-
cidents of widespread lay-ofs 
and cutbacks by companies 
have continued, the problems 
of purchasing power decreasing 

CHINWE AGBEZE

NCAA warns GSM providers, others to obtain 
permits for construction of structures

Businesses still grappling with traumatic times – OPS

N
igerian Civil Aviation 
Authority (NCAA) has 
issued a stern warn-

ing to all operators of Global 
System for Mobile Communi-
cations (GSM) to ensure they 
always obtain Aviation Height 
Clearance (AHC), permits and 
licences before construction of 
high-rise structures.

Others affected by the 
warning are landing facilities 
owners, stakeholders and the 
general public.

Sam Adurogboye, gen-
eral manager, public relations, 
NCAA, in a release yester-
day, said these clearances and 
permits were to be obtained 
before the construction of tow-
ers, telecommunication masts, 
high-rise buildings or struc-
tures and landing facilities.

O
rganised private sector 
and employers of labour 
say a greater percentage 

of businesses in the country are 
still grappling with traumatic 
times, urging the government to 
look beyond the seeming good 
performance of a handful of 
“big” businesses in gauging the 
real state of the economy.

Larry Ettah, president, Ni-
geria Employers’ Consultative 
Association (NECA), who stated 
this in a recent talk with select 
journalists in Lagos, maintained 
that for many member com-
panies of NECA, the operating 
environment still remained not 
only challenging, but unpre-
dictable, unstable and energy 
sapping.

According to Ettah, who is 
also the group managing direc-
tor of UAC Nigeria plc, mortality 

IFEOMA OKEKE

JOSHUA BASSEY

“These landing facilities 
include construction of heli-
pad/helideck for civil use and 
heliports,” Adurogboye said.

He explained that this ac-
tion is in line to the Civil Avia-
tion Act. 2006 Part IX (30) (L), 
which empowers the Authority 
to prohibit, regulate and re-
move any structure which, by 
virtue of its height or position, 
is considered to endanger the 
safety of aircraft operations.

In addition, the Civil Avia-
tion Act. 2006 Part IX (30) (K) 
stipulates that the Authority 
will grant and certify licences 
for the construction of Heli-
pads, Helidecks, and Heliports.

“It is therefore an exercise in 
illegality to operate into a heli-
port (surface level, elevated or 
helideck) without the approval 
of the Nigerian Civil Aviation 
Authority (NCAA).

rate of micro, small and medium 
scale businesses still gives cause 
to worry, as irms struggle to stay 
aloat amid high costs of fund 
borrowing, resulting in job losses 
as captured in the last quarter 
of 2016 report of the National 
Bureau of Statistics (NBS).

He observed that unemploy-
ment in Nigeria rose to 14.2% in 
Q4 2016 with the NBS reporting 
that 3.4million people lost their 
jobs in 2016, which is a direct at-
tribute to erstwhile policy gaps as 
well as lawed foreign exchange 
policies that constrained the 
productive sector.

The NECA president said 
there was the need for the Cen-
tral Bank of Nigeria, (CBN) to 
lower interest rates and specii-
cally reduce the Monetary Policy 
Rate (MPR), which has been kept 
at 14 percent since 2016.

He maintained that the nega-
tive implication of the current 
interest rate policy is the phe-

relative to earnings, and pockets 
of unrest in key farming regions 
have continued showing up on 
the shelves of markets.

‘‘Nigerian consumer remains 
constrained. While food in-
lation still increased, the rate 
of increase has slowed down. 
he irony was that as the pur-
chasing power of Nigerians has 
decreased, prices kept rising 
rapidly until the recent slow-
down,’’ said Cheta Nwanze, head 
of research for SBM Intelligence.

‘‘his slowdown therefore 
seems to have offered the 
succour many Nigerians des-
perately need at the checkout 
counter.’’

More so, a 25-litre gallon 
of vegetable oil dropped from 
N14, 500 to N12, 000, while that 
of palm oil remained lat at the 
price of N12,500 within the same 
period.

However, the price of a 50kg 
bag of Oloyin beans rose from 
N18,000 to N21,000, while 100kg 
bag of Olotu beans increased 
from N41,000 to N44,000, but 
100kg bag of garri dropped to 
N23,500 from N26,000 within 

the same period.
A carton of frozen chickens 

witnessed a slight decline in 
price from N12, 000 to between 
N10, 000 and N10, 500, while 
that of turkey, which previously 
sold for N14, 000, now goes for 
N11, 400.

However, the price of kero-
sene witnessed a signiicant rise 
in the last month while the price 
of reilling a cylinder cooking gas 
remained lat.

A litre of kerosene, which 
sold for N150 at illing stations, 
is now N200. he 1.5l itres Eva 
water bottle of kerosene, which 
sold for between N350 and N400 
in May, rose to sell for between 
N400 and N500, depending on 
the location.

‘‘Most people have switched 
to charcoal and a few to cooking 
gas. I hardly sell up to one gallon 
of kerosene now unlike before,’’ 
said Josephine Onokpa, a kero-
sene dealer in Lagos.

The price to refill a 12.5kg 
cylinder cooking gas hovers 
between N4,000 and N5,000, 
across the country, depending 
on the location.

 “On the other hand, for 
those who want to renew their 
heliport certiicate, the Nigeria 
Civil Aviation Regulations (Nig. 
CARs) Part 12.10.6 highlights 
that Heliports operators are 
required to commence the 
process of renewal of Heliport 
Certiicate not less than 90 days 
to the date of expiration of the 
certiicate.

“The Regulatory Author-
ity is compelled to issue this 
warning as part of our over-
sight responsibilities which is 
principally safety and security 
of light operations in and out 
of Nigerian airspace.

“The Nigerian Civil Avia-
tion Authority (NCAA) will 
therefore view very seriously 
and run the rule over any viola-
tion of these safety measures. 
All stakeholders should be 
guided,” he said.

nomenon of “crowding out” of 
private sector access to credit 
by credit to government, adding 
that manufacturers and other 
employers of labour have had 
to cope with a triple whammy 
of recession, high inlation and 
high interest rates caused by the 
wrong policy choices made by 
the monetary authorities.

 “It is accepted practice in 
economic management in 
most jurisdictions that the cor-
rect posture in a recession is a 
reflationary fiscal policy and 
monetary easing, including 
reducing interest rates. Instead 
the CBN has maintained tight 
monetary policy and raised 
interest rates.

“We are of the view that this 
approach is sub-optimal and has 
failed. It is based on an errone-
ous assumption that tight mon-
etary policy would constrain 
inlation and temper pressures 
on the naira.
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and a inal one in Pedro, it is clear 
there is something wrong about that 
wild goose chase to Gbagada! Why 
would an individual “arrested” (or is 
it “abducted”) in Itedo inside Lekki 
Phase 1 be taken to any police sta-
tion in Gbagada, on the mainland? 
Anyway after exhausting the plau-
sible options that could conceivably 
be “Gbagada”, on the night of May 
10, I go to Maroko Police Station 
in Lekki and demand to know who 
“operated” in Itedo on Saturday 
May 6, 2017 and where they could 
conceivably have taken my security 
man! A possible breakthrough here-
it was task force that “operated” and 
their “captives” are usually taken 
to some yard in Bolade-Oshodi! By 
this time Adamu had spent a total 
of four nights in detention-two in 
the task force cell at Oshodi and 
two as an awaiting trial inmate in 
Badagry prison!

I send someone from my oice 
to Bolade-Oshodi who confirms 
after initial roadblocks that in-
deed Adamu has been “processed” 
through their records. Since he has 
been taken before the court, we 
should engage a lawyer. Luckily I 
decide (since I still have my name 
in the roll of lawyers in Nigeria!) 
to visit the place myself on May 
16, 2016 (ten days after Adamu’s 
tribulations began!) and it happens 
to be the day he is brought to court 
on the adjourned date. Adamu in 
ten days had emaciated consider-
ably and I will never forget the look 
I saw on his face as he saw me-it 

Send 800word comments to comment@businessdayonline.com

comment is freeCOMMENT

was of a man who had lost all hope; 
who had sufered and was begin-
ning to accept that perhaps he was 
destined to sufer much more; but 
who upon sighting me had some 
hope restored in him. Yet Adamu’s 
trials were not yet over! As we tried 
to establish our approach to secure 
his freedom, due to some commu-
nication gaps, the court adjourned 
his matter again, for another nine 
days. All we could do was provide 
some “funds” for Adamu’s comfort 
duly deposited in the hands of his 
custodians! Adamu made the long 
journey back to Badagry, but this 
time with some hope that next time 
he came out of there, he might with 
some luck regain his freedom.

Adamu was indeed set free on 
the next adjourned date, May 25, 
2017. He spent a total of 19 days 
in “prison” and it remains unclear 
what his offence was-walking in 
Itedo! Indeed when he returned, 
Adamu explained to me he was 
going there to search for some 
gardening equipment I had asked 
him to ascertain the cost of, so even 
though I didn’t realise it then, I was 
actually responsible for his trip in 
that direction. But then maybe his 
crime was not carrying identiica-
tion papers on the day? Or not 
having sufficient cash on him to 
“appease” his captors? In the end, 
Adamu’s real offense was being 
poor and looking the part!

The tribulations of Adamu

“charge and bail” lawyer to plead 
“not guilty”. Case is adjourned for 
about eight days and Adamu gets 
back into a security vehicle for his 
next journey-to Badagry prison! For 
once since his ordeal began, Adamu 
meets some mercy as he is allowed 
two minutes to make a phone call. 
He calls his fellow security man, 
another fellow from up-North who 
also works for me. hat one messes 
up Adamu’s fate. Adamu tells him he 
is being taken to Badagry prison, but 
that night the idiot recalls “Gbagada” 
as he reports to my driver!

As I visit every police station that 
could conceivably be described as 
“Gbagada”-one in “Charly Boy”; 
another in Medina Estate; one other 
in Atunrase Estate; another in Ifako; Send reactions to:

comment@businessdayonline.com

ed Nations and a 

.

Adamu in ten days had 
emaciated considerably and 
I will never forget the look 
I saw on his face as he saw 
me-it was of a man who 

had lost all hope; who had 
suffered and was begin-

ning to accept that perhaps 
he was destined to suffer 

much more; but who upon 
sighting me had some hope 

restored in him

10 Wednesday 28 June 2017BUSINESS  DAY C002D5556

A
damu is a real person. 
He is from Nasarawa 
state and I hired him as 
a security man in April 
2017. He speaks a fair 

amount of English and is gentle and 
well-behaved. Less than a month 
after I hired him, Adamu was in a 
lot of trouble! 

He was of-duty on Saturday May 
6, 2017 and thought he could grab 
some small purchases at “Itedo”-a 
slum within Lekki Phase 1 where 
the drivers, house-girls and house-
boys, and security men of the 
wealthy upper middle class resi-
dents in the neighbourhood go to 
buy things including food. I go to 
Itedo too, usually to buy fruits, plan-
tain, peanuts and such. Adamu was 
very unlucky however that particu-
lar day as it was the day oicers of 
“task force” were destroying Itedo, 
which, like many of its equivalents 
spread over Lagos, is an illegal and 
possibly crime-infested settlement. 
So in the interest of public safety, se-
curity and urban planning, the La-

gos State Government had made 
the decision to destroy Itedo. As 
Adamu strolled leisurely into Itedo 
that Saturday morning, he did not 
know that “the road was hungry” 
and minutes later, he was in the 
back of a security truck heading 
towards detention by “task force”!

Since Adamu was of-duty, and 
his “people” are back in Nasarawa, 
no one would miss him for the next 
few days so he would sleep in an 
over-crowded cell somewhere in 
the “task force” premises until 
Monday May 8, 2017. The first 
order of business when you fall 
into the clutches of task force and 
other security agencies in Nigeria 
appears to be the coniscation of 
your phone so Adamu is isolated, 
alone and desolate and he can call 
neither his employer, his friends 
or his family back at “home”. For 
Adamu it seems his whole world 
has come crashing down!

On Monday morning, May 8, 
2017 Adamu is brought before a 
magistrate in a mobile court. It 
is not clear what his offence is? 
Wandering? Vagrancy? Walk-
ing in an unauthorized place? 
Walking without permission? 
Wrong walking? Suspicion of 
committing a crime? Thinking 
about the possible commission 
of a crime? In spite of my legal 
background I can’t quite figure 
out what crime Adamu could, on 
the facts, have been charged with, 
but he is charged all the same, and 
he takes the advice of a resident 
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BRIAN REUBEN

How to become a leading global brand
feedback generated by em-
ployees. Leading brands take 
employee engagement ver y 
seriously. They create the at-
mosphere that makes it possible 
for their employees to make 
optimal input.

You can’t bully your people 
into submission to your brand. 
You don’t make them submis-
sive to your brand by compel-
ling them to wear your branded 
T-shirt and wrist band; neither 
can you achieve that by threat-
ening to sack anyone who does 
not follow instructions. If you 
want to gain your employees 
loyalty, first you will have to 
genuinely respect them, respect 
their decision and even respect 
their right to make mistakes. 
Your people can’t produce their 
best in an environment of fear. 

If they are tolerating your 
leadership because you are the 
boss then you don’t have their 
loyalty. In a work environment 
dominated by suspicion, they 
will at best do what they can 
to keep the job and move on 
as soon as they can. You can’t 
build a loyal workforce that way.

Some business leaders be-
lieve that whatever they do to 
get the people to work is okay. 

After that they can use ad-
verts to get people to buy from 
them. Well, your own results 
should show you how effective 
that ideology really is. If your 
own people do not submit to 
your brand how can you expect 

a market to do so? If they do 
not trust you, how can the mar-
ket trust you? Your employees 
are your greatest business as-
set and your first obligation to 
them is to help them share in 
your vision. If they are going to 
work with you they need more 
than money. They need to feel 
respected, valued and trusted. 
They need to feel like people 
who are a part of something 
meaningful, something big 
and something that will outlast 
them. So if you are looking at 
becoming a global best brand 
you will have to secure the loy-
alty of your own people first. 

Therefore before you air an-
other advert on television, ask 
yourself this simple question: 
have I sold this to my employ-
ees really? If your answer is no 
or not absolutely sure, then 
it’s time to convene a board 
meeting and ask yourselves, 
are we truly loyal to our own 
brand or are we loyal to the 
money it can make us? If we 
are to do this business for free 
would we still go ahead? This 
is because chances are you 
don’t even believe in your own 
brand! And if you are not, you 
cannot expect anybody to. It’s 
like a company which makes 
shoes but the directors buy 
theirs from someone else and 
tell others to buy from them. 
That’s ridiculous!

And that leads me to some-
thing else every leading brand 

has. 
They have a compelling 

vision
What is a brand without a 

vision? A brand is a vision in 
display. For leading brands, 
a vision is more than the de-
sired future position of their 
company; it is the very spirit 
of their enterprise, the tie that 
binds them together. It is more 
than a traditional written state-
ment; it is their only guide in 
the mucky waters of business.

Clearly all the leading global 
brands have compelling vi-
sions. None of them is centered 
on making money. They are in 
business to create value, value 
that lasts. It is to that value that 
people submit their loyalty. 
Google envisioned being a 
perfect search engine, so when 
they hire a staff it is to this vi-
sion they point at. 

This is what they want them 
to see. 

The loyalty of their staff 
to this vision makes the val-
ue they create possible. It is 
this  value that  commands 
the loyalty of the world and 
not otherwise. You can’t buy 
loyalty with money. The cur-
rency for loyalty is value. But 
to co-create value with others 
they need to see where you’re 
going to. Otherwise how can 
they follow?

being a global voice? What 
makes a brand compelling 
globally? Considering the list 
it is not about the industry or 
evolution or country of origin 
because the brands all differ 
along this classification. The 
only remarkable thing was 
that none is of African origin. 
I don’t think there is any law 
somewhere written or un-
written that states, ‘no global 
brand shall rise from Africa.’ 
So ladies and gentlemen, we 
have a situation here and that 
is to put African and more spe-
cifically Nigerian brands on 
the list of globally respected 
brands.

So how do brands attain 
a global status and how can 
any company achieve that. 
What do global brands share 
in common? I will highlight 
them here:

They command employee 
loyalty

Loyalty is the force behind 
profitability and growth. You 
have to first command the 
loyalty of your people, your 
own employees before you 
can think of commanding the 
loyalty of customers locally or 
globally. If you consider the 
companies on the global best 
brands you will notice they 
also made it into the list of the 
best places to work. 

Now the list  of  the best 
places to work is based on 

I 
looked at the list of the 
2016 Best Global Brand 
Rankings, I could have 
guessed and gotten i t 

right - Apple, Google, Amazon, 
Microsoft, Intel, BMW, Coca 
Cola, you know them. Quite an 
inspiring list. But I didn’t see 
an African company there. Was 
it an omission? Africa has great 
companies or don’t we? Well, 
may be and may be not consid-
ering the fact that we are talk-
ing about global brands here 
and not just a national or even 
continental thing. If it were 
Best National Brand Rank-
ings, the likes of Zenith Bank, 
Dangote, MTN and Glo would 
have surely made it to that list. 
But then you know Google, 
Apple, Microsoft, Toyota, Coca 
Cola and BMW would have still 
been there. And that’s why they 
are called global brands. These 
are companies that command 
the respect of people around 
the world. The ones others 
want to be like. 

So I thought what could 
be behind this great status of 
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to be part of the organized for-
mal economy but the stagnant 
formal sector spewed them out. 
They are often unwilling entre-
preneurs who have no alterna-
tive but fight it out. Most of the 
boys we see in Ladipo, Idumota 
and Sabon Gari markets, to 
mention a few, parading uni-
versity degrees and selling 
second hand items, are victims 
of an unjust economic system 
that has rejected them. There-
fore, a large informal sector is 
not a good thing. It is a mark of 
the failure of governance. 

Informality could therefore 
be a measure of the level of 
economic injustice and the 
extent to which self-help has 
become a norm in a society. It 
connotes a largely illegal and 
unorganised environment. 
It also indicates the extent of 
such ills as tax evasion and 
the absence of law and order. 
Thus, a large informal sector 
is symbolic of large volumes 
of lost taxes, fees and other 
incomes that would ordinarily 
accrue to government. This is 
the case of Nigeria where the 
informal sector is large, con-
tributing about 50 per cent of 
the GDP and over 70 per cent 
of economic activity. 

The bulk of the assets of 
MSMEs are in the form of 
movable property or chattels 
– furniture and fittings, motor 
vehicles, animals and other 
equipment. Many lenders have 
suffered losses by lending on 
the security of these chat-
tels because they actually do 
move. Imagine when cows are 
pledged as security for loans 
to farmers. The least one can 
expect is to see the cows stray 
away, especially in a primordial 

Making the most of Collateral 
Registry and Credit Reporting

This conduct of banks is not 
without foundation. They are, 
under the Banks and Other Fi-
nancial Institutions Act, 2004, 
prohibited from making unse-
cured loans, unless authorised 
by the bank’s rules. So it’s not 
always a question of fear of the 
unknown regarding the ability of 
the borrowers to pay back. It is 
actually more of the fear of the 
known laws against unsecured 
loans. The outcome is that in-
adequate funding has coalesced 
with other challenges to prevent 
operators in the informal sector 
from acting legally and efficient-
ly. They are therefore forced to 
perform below capacity. There 
is therefore a genuine challenge 
to be resolved in that regard. 
The two bills recently signed 
into law by the energetic Acting 
President is cause for optimism. 

The informal sector is often 
the only hope of those struc-
tured out of the economic main-
stream to the periphery. Most 
people there are victims of 
negative circumstances. They 
are mostly people who set out 

Succession planning and the role of the board
responsibility for ensuring that an 
organization has a practical and 
implementable succession planning 
process in place which is applicable 
throughout the organization. Typi-
cally, the Board would delegate such 
responsibilities to a Board Com-
mittee (usually the Governance/
Remuneration/HR Committee) 
which would receive and deliberate 
on reports from Management on 
employee-related and succession 
matters. The importance of the 
Board taking direct responsibility 
for the succession planning process, 
particularly as it pertains to the 
succession to the position of CEO/
MD and other key executive roles, 
cannot be overemphasized. To this 
end, it is advisable that the Board 
periodically reviews the company’s 
leadership development program 
to ensure that the succession plan-
ning program is indeed being im-
plemented.

In preparing its Succession Plan-
ning Policy, an organization should 
give careful consideration to exist-
ing talent and where the requisite 

capacity is lacking, it should not shy 
away from looking outside the or-
ganization to ill speciic positions. 
Whatever option is expedient, an 
organization’s policy on succession 
planning must be clearly deined, 
transparent and properly managed 
to avoid disgruntled employees 
sabotaging the process.

As organizations are typically 
established to subsist in perpetuity, 
the process for implementing the 
succession planning is a continu-
ous, ongoing one. he process is 
therefore not time-bound. A good 
Succession Planning process gives 
assurance to the organization’s 
stakeholders that their interests 
will not be negatively impacted in 
the event of sudden exits and that 
the going concern status of the 
organization will not be derailed.

Whether at the Board or at Man-
agement level, the talent develop-
ment and management process is 
incomplete without opportunities 
for evaluation. Retaining inefec-
tive employees in the system will 
ultimately prove detrimental to 

The passing into law of 
the Collateral Registry Act, 

2017 and the Credit Re-
porting Act, 2017, are clear 
silver linings in the hori-
zon of MSMEs in Nigeria. 
These are, without any 
doubt, people-oriented 
laws that speak well of 
the National Assembly 

A recurrent challenge with 
many businesses globally is the 
failure to adequately plan for suc-
cession. Whilst the reasons for 
this may vary from one institution 
to another, there is no gainsaying 
that failure of leadership to plan 
for the future has far-reaching 
consequences that go beyond the 
organization itself and impacts on 
economic sustainability and the 
society.

Succession Planning entails 
devising a systematic process for 
ensuring leadership availability, 
continuity and the development of 
an organization’s leadership talent.

•Systematic Process – there 

an organization’s health. A proac-
tive organization will therefore 
structure its performance evalua-
tion system around the attainment 
of set goals and objectives and 
ensure that periodic performance 
evaluation is undertaken to en-
able Management and the Board 
identify areas of improvement and 
note the star performers within the 
organization both for reward and 
to optimize the execution of the 
organization’s strategy.

Ownership of the succession 
planning process by the Board 
has been proven to enhance both 
organizational process and out-
comes. Increased awareness at the 
Board level about the signiicance 
of succession to organizational 
sustainability will encourage Board 
members to focus on their own in-
dividual and collective professional 
development to prepare themselves 
to assume increased responsibili-
ties, be positioned to identify po-
tential successors to key roles more 
easily which will foster smoother 
transition to leadership roles.

environment like Nigeria where 
cows are said to come from far 
away countries, like Mali and 
Burkina Faso, to graze on peo-
ples’ farms, on the excuse of 
ECOWAS treaty on “free move-
ment of cows” - one of the big 
fallacies of the current debacle 
of herdsmen in Nigeria. There-
fore, reforming secured trans-
action laws, to make movable 
assets to be less mobile, will 
help MSMEs to access finance. 

A good way to do this is by 
identifying such assets and 
registering them and storing 
accessible information on them 
as the Collateral and the Credit 
Registries will do.  The passage 
of these laws is just the begin-
ning, and as I said may be mere 
silver lining. Whether it rains 
or shines will depend on what 
happens to the silver lining. It’s 
our responsibility. The next and 
very important phase is to make 
the laws work for Nigerians. 

In the coming instalments, 
we shall draw from the ex-
periences of those that have 
successfully implemented Col-
lateral Registries and share the 
knowledge with our readers. 

For starters, let all opera-
tors read the laws or get help 
from their lawyers and bank-
ers to be sure we are all on the 
same page. I also appeal to my 
learned colleagues and bank-
ers to put their learning on this 
matter freely at the disposal of 
MSMEs as a national service, 
through free bulletins and 
write-ups. 

The increasing successes of 
Nigeria’s indigenous oil and gas 
players

T
here is no controversy 
as to whether finance 
is a major constraint 
facing the MSME sec-

tor. It is settled. What probably 
may be at issue is the some-
what academic argument as to 
the ranking of finance among 
other known constraints of the 
sector. Finance may be just one 
of the challenges of the sec-
tor but it is a very important 
one. The role of finance in the 
well-being of any organisation 
cannot be overemphasised. It 
is probably the larger than life 
image of finance as a challenge 
of MSMEs that has put it in 
the forefront of the search for 
solutions. That search has led 
Nigeria to dump a lot of funds 
in the banks for onlending 
to informal sector operators, 
which sadly they are practi-
cally unable to access. It has 
also culminated in the recent 
passing of some very impor-
tant laws, to address the issue 
of movable assets as security 
for bank lending.

Research findings indicate 
that in the developing world, 
about 80 percent of the assets 
of business enterprises are 
typically in the form of mov-
able assets with only about 20 
percent in immovable prop-
erty. Lenders prefer immov-
able assets because as their 
name indicates, movable as-
sets are often in motion and 
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do actually move away from 
the lenders’ view and control. 
Even inventory financing un-
der such arrangements, such 
as stock hypothecation, are 
still a weak security option to 
lenders. Financial institutions 
are therefore not very keen 
to do business with MSMEs 
on the security of movable 
assets. In the more advanced 
economies, like the USA, the 
asset composition of business 
entities is more in favour of im-
movable property and hence 
more attractive to lenders.

The passing into law of the 
Collateral Registry Act, 2017 
and the Credit Reporting Act, 
2017, are clear silver linings 
in the horizon of MSMEs in 
Nigeria. These are, without 
any doubt, people-oriented 
laws that speak well of the 
National Assembly. These laws 
will surely fill the long standing 
gap created by the fact that op-
erators in the informal sector 
have little or no bankable as-
sets. MSMEs have always been 
confronted with the question: 
“Do you have any collateral 
to secure the loan?” And the 
answer has almost always been 
no because they have little or 
no assets. And when the bor-
rower enthusiastically says yes, 
the reality is always the oppo-
site as much of what they call 
security is not, in the language 
of bankers, bankable security. 
So the yes turns to no at the 
end of the day, and the loan 
request is rejected. Studies in 
Nigeria indicate that over 60 
percent of polled banks were 
unwilling to finance the sector 
and loan application rejection 
rate is as high as 90 percent for 
some banks. 

must be a conscious, documented 
and pro-active process in place 
for deining and implementing an 
organization’s approach to succes-
sion planning.

•Availability – the process must 
identify suitable ‘ready now’ suc-
cessors for the critical roles and 
leadership positions within the 
organization at any material time.

•Continuity – succession plan-
ning must be linked with business 
continuity to ensure that the avail-
able human capital is suiciently 
cross-trained to assume diverse 
responsibilities and be able to step 
in and ill critical positions even 
if on a temporary basis to ensure 
continuity.

Development – as the saying 
goes, “success occurs when op-
portunity meets preparation”. 
Management must take advantage 
of every opportunity to develop 
existing talent and prepare them to 
assume future, challenging leader-
ship roles within the organization 
or elsewhere.

The Board has the primary 
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EDITORIAL

T
he stor y of Apa-
pa in the last 24-
36 months when it 
came into its pres-
ent siege has been 

that of economic loss, busi-
ness failure and health risk. 
Long hours on traffic that is 
not only choking but also life-
threatening have led to loss of 
quality man-hour on the road, 
poor mental health of work-
ers, poor and delayed output, 
low productive capacity and 
almost zero competitiveness 
of products.

Indeed, noting could be 
more embarrassing than the 
Federal and Lagos State Gov-
ernments’ neglect of the roads 
infrastructure in Apapa from 
where they rake in hundreds of 
billions of naira revenue annu-
ally. he Federal Government 
has very strong presence at the 
two ports with its revenue-col-
lecting agencies which collect 
money for it in form of import 
duties and levies by the Nigeria 
Customs Service (NCS); royal-
ties, rents and dues by the Ni-
gerian Ports Authority (NPA); 
dues and levies by the Nigerian 
Maritime Administration and 

Safety Agency (NIMASA); certi-
ication levies by the Standards 
Organisation of Nigeria (SON), 
among others. Report has it that 
in 2016, NCS alone generated 
N898 billion as revenue for the 
Federal Government, and this 
was even less than the N904 bil-
lion collected in 2015. he reduc-
tion, according to a close source 
at the NCS, was because of the 
difficulty in accessing foreign 
exchange and removal of the 
41 items which forced down the 
level of activities within the ports. 
The target given to the service 
was indeed N937 billion in 2016 
and it would have surpassed that 
if the business environment had 
been favourable.

It is estimated that on weekly 
basis, the Nigerian economy 
loses close to N140 billion which 
translates to N20 billion daily 
loss because of the situation 
in Apapa. The explanation is 
very simple. Apapa is home to 
Nigeria’s two busiest seaports 
which account for over 80 per-
cent of all import and export 
activities in the country. he two 
major routes to these ports – 
Apapa-Oshodi Expressway and 
Apapa-Wharf Road – are simply 

shameful and embarrassing. 
Apapa-Oshodi Expressway par-
ticularly is a messy metaphor for 
tedium, drudgery, pain, waste, 
and suffering of monumental 
proportion. “Apapa-Wharf Road 
is both an embarrassment to the 
country and a huge loss of close 
to N140 billion to the government 
on a weekly basis; the economy 
loses more than N20 billion 
daily because the state of this 
road affects businesses across 
the country. And as revealed by 
Aliko Dangote, president, Dan-
gote Group at a media parley in 
Lagos recently, all the group’s 
operations in the hinterland in 
Ilorin, Kano, etc are operating 
at 40 percent maximum capacity 
as a result.

Estimates show the Apapa-
Wharf road will cost N4.34 bil-
lion while the rehabilitation of 
the Apapa-Oshodi Expressway 
is estimated to cost N100 billion. 
So, altogether, the two major 
routes require just N104.3 billion 
to make them motorable. It beats 
the imagination, therefore, that 
the Federal Government is ind-
ing it diicult to put those two 
routes in good shape even with 
the huge revenue it raked from 

the ports in 2016 alone can repair 
the roads 10 times over if the will 
to do so is there. his is a simple 
but sad case of the Federal and 
Lagos State Governments danc-
ing on the graves of residents and 
businesses in Apapa, the hen that 
lays golden eggs for them.

Perhaps, the embarrassment 
and hindrance to businesses 
prompted the intervention of 
the private sector, particularly, 
the Dangote Group, Flour Mill 
Nigeria and the Nigerian Ports 
Authority (NPA) to comprehen-
sively reconstruct the Apapa-
Wharf road. he cost of the proj-
ect is put at N4.34 billion. It is said 
the NPA will provide N1.8 billion 
while Dangote Group and Flour 
Mills would provide N2.5 billion.
he 2km road project, which is to 
be handled by AG Dangote, the 
construction arm of the Dangote 
Group, is billed to last one year.

We commend this private 
sector intervention. But we urge 
the government to immediately 
prioritise the reconstruction of 
the Apapa-Oshodi expressway 
to make it motorable, relieve the 
suferings of those living along 
the axis and improve the ease of 
doing business.

Finally, a solution to Apapa road?
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COMPANIES & MARKETS

Union Bank’s lethargy to be 
expunged by Atlas Mara  

U
nion Bank of 
N i g e r i a  P l c 
(UBN), which 
r e c e n t l y  a n -
nounced plans 

to raise N50 billion through 
rights issue, will see its eforts 
stimulated with N16.8 billion 
($50mn) from London-based 
Atlas Mara that currently owns 
31.10 per cent of the Nigerian 
Lender.

UBN is a first-generation 
Nigerian Bank which has failed 
to rise to the challenge of a new 
banking regime fostered by a 
regulatory-induced consoli-
dation in 2005. he bank’s old 
generation peers, First Bank 
Nigeria (FBN) and United 
Bank for Africa Plc (UBA), have 
since the consolidation moved 
on to become top ive biggest 
Nigeria lenders by asset size in 
the tier-1 category.

he bank is currently a mid-
sized bank valued at N97.51 

billion as at June 19 2017. 
FBN and UBA were valued at 
N235.11 billion and N317.45 
billion as at the same date.

“he bank refused to move 
from the old system it was 
used to before the rave of new 
generation banks came,” said 
a banking equity analyst in 
a leading stockbroking firm 
based in Lagos. “he bank has 
a strong (staf) union that has 
held the bank hostage”

Union Bank traded at 64 
per cent discount to book 
value for three consecutive 
days as at Wednesday and has 
been the worst performing 
bank in 2016, pummelled by 
a recession which hit Africa’s 
biggest economy for the irst 
time in 25 years.

Analysts say that the lender, 
just as other lenders in Af-
rica’s biggest oil producer, is 
cheaply priced, presenting 
allure for foreign investors 
seeking huge returns on in-
vestment. Atlas Mara is one 
of the investors that seek to 

cash in on the banks’ cheap 
valuation to maximise their 
wealth, a judgement which 
shareholders of UK investment 
irm endorse.

“Atlas Mara represents a 
unique opportunity to invest 
in many profitable banks in 
the region at a very attractive 
valuation,” said a major inves-
tor in Atlas Mara. “Banks are 
at the forefront of economic 
development in sub-Saharan 
Africa.”

With the fresh capital in-
jection, Atlas Mara will now 
control 44.50 per cent of UBN 
shares and seek to make ma-
jor strategic and operational 
changes that will position the 
bank on the path of improved 
performance.

UBN’s group audited fi-
nancial statements for the 
year ended December 31 
2016 showed that earnings 
dropped 12 per cent to N15.9 
billion.  Bad loans, represented 
by credit impairments loans 
spiked to N16.5 billion, 67 per 

cent from the 2015 levels.
A series of measures to 

raise the bank’s performance 
started in 2012 with the ap-
pointment of Emeka Emuwa, 
the former Citibank’s chief 
executive oicer, as the group 
managing director. he bank’s 
new chief has since intro-
duced new banking products 
and innovative channels to 
boost its competitive capac-
ity, and hopes to use the fresh 
funds to accelerate the bank’s 
turnaround.

“While the operating envi-
ronment remains a challenge, 
we are focused on our 2017 
priorities which include rais-
ing Tier 1 capital to execute 
our growth agenda across our 
retail, commercial and corpo-
rate businesses, particularly 
transaction banking and value 
chain.”

his story was originally 
published in the Business-
Day edition of June 23 2017, 
omitting key some igures; it 
is now republished with the 
omitted igures. 

INNOCENT UNAH

E
arlier this month, 
Old Mutual Invest-
ment  Group an-
nounced the launch 

of an Africa-focused agri-
cultural private equity fund 
which will make investments 
in African farmland (ex South 
Africa), agribusinesses as well 
as agricultural infrastructure 
and agricultural technology 
companies. Old Mutual is 
anchoring the fund with an 
initial $50 million commit-
ment and is targeting a inal 
close of $300 million within 
the next 3 years.

Old Mutual African Agri-
culture Fund I’s strategy will 
be to build an equity portfolio 
made up of 20 or so diversi-
ied agricultural assets which 
as well as providing investors 
with a solid inancial return 
will also fulfill a number of 
ESG objectives and help eco-
nomic development and em-
powerment in the regions in 

which they invest.
he fund is targeting a net 

US-dollar IRR of 15% over the 
course of its 10-year invest-
ment period. Its investment 
model revolves around the 
appointment of operators to 
lease the farms acquired by 
the fund and then improve 
and expand the farms, build 
and invest in related agri-
businesses and agricultural 
technology to will help them 
increase yield, eiciency and 
improve farm management. 
Returns will be earned from 
the coupons paid to the fund 
by the lessees as well as the 
value created during the lease 
period and realized on the 
fund’s eventual exit from the 
asset.

According to the fund-
raising pitch, the fund has a 
current pipeline of potential 
assets totaling almost $370 
million featuring assets in 
several agricultural verticals 
in countries both north and 
south of the Sahara.

Old Mutual launches $300mln 
African agrifund 
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Linkage Assurance profit surges 56,733% 
on improved underwriting process 

L
inkage Assurance 
Plc has come out 
of the woods as full 
year underwriting 
proit surged 56,733 

per cent on the back of im-
proved underwriting process 
amid a myriad of changes 
bedevilling the insurance in-
dustry. 

For the year ended Decem-
ber 2016, Linkage Assurance’s 
underwriting profit jumped 
to N720.58 million as against 
N1.26 million the previous 
year. 

The company’s efficient 
underwriting capacity was 
also underpinned by strong 
growth in premium income 
and reduction in reinsurance 
expenses.

Net premium income was 
up 16.46 per cent to N2.83 bil-
lion. Gross premium income 
and gross premium written 
increased by 6.60 per cent and 
7.68 per cent to N4.03 billion 
and N3.68 billion respectively.

Linkage Assurance plans 

BALA AUGIE AND 

BUNMI BANJO 

to introduce innovative and 
market penetrating products 
that will help unlock the value 
of shareholders. 

Such products can bol-
ster premium income and 
increase the company’s share 
of a market in its embryonic 
stage.

“We have developed and 
launched a number of retail 
products,” said the company 
in its 2016 inancial statement.  

“These include the Link-
age Third Party Plus, which 
is a budget-friendly motor 
insurance that  provides 
not only the compulsory 
Third party protection but 
an additional Own damage 
protection to the tune of 
N250,000.” 

Analysts say that in spite of 
Nigeria’s irst recession in 25 
years, the country’s insurance 
industry still present a lot of 
growth opportunities due to 
low insurance penetration 
(1.10 per cent). 

For instance foreign inves-
tors are making an inroad into 
the industry with a scheme 
of Mergers and Acquisitions. 
South Africa’s Liberty Hold-
ings plans to acquire 75 per 

cent of a Nigerian long-term 
insurer for 160 million rand 
($12 million) 

Analysts say M&A and 
recapitalization will bolster 
insurers’ capital levels, paving 
the way for them to under-
write more risk. 

Further analysis of the 
financial statement of Link-
age Assurance shows that net 
income was up 7.11 per cent to 

cember 2016 while manage-
ment expenses jumped by 
N1.08 billion in the same 
period.

Linkage Assurance under-
writing expenses increased 
to 43 per cent in December 
2016 from 36 per cent in De-
cember 2015 as management 
expenses rose to 27 per cent in 
the period against 25 per cent 
the previous year. 

N544.50 million in December 
2016 from N508.41 billion in 
December 2015. 

he Nigerian insurer is ef-
icient amid a tough operating 
environment as net margins 
increased to 19.20 per cent in 
the period under review from 
13.41 per cent the previous 
year.

Linkage Assurance in-
curred total claims expenses 

of N1.72 billion, 28.35 per 
cent increase from the N1.35 
billion recorded the previous 
year.

The company’s claims 
ratio moved to 49 per cent 
in the period under review 
from 39 per cent the previ-
ous year. 

Total underwriting ex-
penses were up 27.40 per 
cent to N1.72 billion in De-

Nigeria’s installed solar market 
systems now over 1million – NESG

T
he impact of invest-
ments in Nigeria’s 
solar market is be-
ginning to be felt as 

there are now over one million 
installed solar systems that are 
adding over 1,500MW to sup-
port national power genera-
tion of about 3,500MW.

Kyari Bukar, chairman, 
Nigerian Economic Summit 
Group told journalists in Lagos 
on June 22, at the NESG Re-
newable Energy Roundtable 
in Lagos said over 1 million 
systems including rooftop 
solar, mini and micro grid 
have been installed in Africa’s 
largest economy.

“If on average each one is 
1.5kVA, that is over 1,500 MW 
of power and there are over 
3,700mw a bit larger systems 
that are either solar, wind or 
in Katsina, and several parts of 
the country.  So the conversa-
tion is bringing out results in 

the country and impacts are 
being felt,” Bukar said.

Industry operators who 
gathered at the breakfast meet-
ing organised with support 
from the Heinrich Böll Foun-
dation Nigeria, called for an 
overhaul of policy to remove 
entry barriers for investors.

The stakeholders also 
called for review of taxes and 
tariffs on solar infrastruc-
ture, with incentives to attract 
manufacturing of solar PVs 
and implementing policies to 
meet the electricity vision of 
30:30:30- to generate 30GW of 
electricity by 2030 with 30 per 
cent renewable energy.

Experts say renewable en-
ergy has the capacity to cre-
ate millions of jobs, adding 
that it will become cheaper 
over a lifetime. Unlike returns 
from investment in power 
from fossil fuels, returns from 
investment in renewable en-
ergy technology can forecasted 
over 20 years. At the same time, 
the investment will create new 

jobs throughout the lifetime 
of the assets.

“Several of these solar 
equipment are imported and 
there are so many charges, 
custom duties, taxes and 
levies which do not exists 
in other countries, slowing 
down the business in Nige-
ria,” says Segun Adaju, CEO 
of Consistent Energy and 
President of Renewable En-
ergy Association of Nigeria.

 Felix Matthes, research 
coordinator for energy & 
climate policy at Oeko In-
stitut, a research institute on 
sustainable future based in 
Europe, who gave an address 
at the event, said the focus 
of policy and investments 
should be getting the value 
chain on the ground and 
creating workable business 
models.

 “his will require struc-
tural changes and appropri-
ate regulatory and market 
arrangements that calls for 
improving generation tech-

 ISAAC ANYAOGU
nologies and making them 
more decentralised.

“There should also be 
changes to the structure of 
costs, and structure of players 
to make them more diverse 
investors and operators with 
smarter inancing approaches 
that will projects bankable 
and reduce investment risks.

 “Solar has become cheap 
everywhere else in the world 
but there is discussion that it 
is still expensive in Nigeria, 
so we develop a methodology 
framework and carried out a 
research that debunked the 
myth that solar is expensive,” 
said Matthes.

 While discussing the re-
port produced by Heinrich 
Böll Foundation Nigeria with 
support from NESG, Mat-
thes said the study entitled 
‘Comparison of costs of elec-
tricity generation in Nigeria’ 
revealed that the costs of re-
newable energy, especially so-
lar, are cheaper when viewed 
from the lifetime perspective.

T
he trade volume be-
tween Nigeria and 
Mexico has grown by 
360 per cent from 166.5 

million dollars in 2012 to 600 
million dollars in 2016.

Rodrigo Tenorio, deputy 
head of mission at the Mexican 
Embassy, made this known 
in an interview with the News 
Agency of Nigeria (NAN) in 
Abuja on Monday.

He spoke on the sideline 
of a roundtable for working 
business discussion on trade 
mission to Mexico organised 
by the Nigerian-Mexican 
Chamber of Commerce and 
Industry (NMCCI) and Mexi-
can Embassy.

“The figure may be small 
but in reality it is a huge 
transaction that we have in 
the last 15 years, which was 
then 45 million dollars,” said 
Tenorio.

“What that means is that it 
has grown more than 500 times 
in 15 years and our aim and 
goal is to ensure it grows more.

“here are some similarity 
between Nigeria and Mexico, 
we are predominantly largest 
and young population and we 
are about power house of our 
region just as Nigeria in Africa.” 

According to him, Mexico 
sees Nigeria as a natural spring 
board to stand for the entire 
Africa and main goal is to make 
sure that Nigeria is known as 
number one economy in Africa.

He said that the major chal-
lenge in the relationship be-
tween the two countries was 
that they did not know each 
other well.

“We do not know each other, 
Mexico is known for drugs 
while Nigeria is known for Boko 
Haram and other social vices.

“But there is much more 
than that, what is most impor-
tant in building the relationship 
is to know each other better.

“Once we know that Mexico 
is more than drug cartel and 
baron, Nigeria is much more 
than a small group in the north 
causing trouble,” he said.

According to him, if we know 
ourselves better the business 
people could sit down and start 
discussing potential businesses 
for the future.

he Vice President of NMC-
CI, Chukwuemeka Elele, said 
that the Chamber was launched 
in December 2014 as part of ef-
forts to further strengthen the 
bilateral trade relations between 
the two countries.

Nigeria, Mexico trade 
volume hits $600m
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K
wa m e  O w u -
s u ,  d i re c t o r 
general of the 
Ghana Mari-
time Authority 

(GMA), has commended 
the promoters of the Lagos 
Deep Offshore Logistics 
Base (LADOL) Free Zone 
Enterprise for contributing 
to the development of the 
nation’s Maritime, Oil and 
Gas sectors vis-a-vis the 
West African Region.  

Owusu visited LADOL 
base with his management 
team last week to have a 
irsthand knowledge of the 
popular oil and gas logistics 
Free Zone that is hosting the 
integration yard of a $3.8 
billion Floating, Produc-
tion, Storage and Oload-
ing (FPSO) oil production 
platform, otherwise known 
as the Egina project, as part 
of the 3-day oicial visit to 
Lagos, Nigeria.

The Egina FPSO proj-
ect was awarded to the 
Korean-based Samsung 
Heavy Industries (SHI) 
by TOTAL Oil Explora-
tion and Production, with 
LADOL serving as the Lo-
cal Content Partner to SHI 
in line with the require-
ments of the Local Content 
Development Act of 2010.

“We are quite impressed 
with the facility we saw in 
the LADOL Free Zone. We 
are also happy with the fact 
that a country of the size of 
Nigeria does big things and 
is leading Africa in most 
of these developments. 

SHIPPING        LOGISTICS        MARITIME e-COMMERCE
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NIMASA explains why it partnered IMO to develop National Maritime Transport Policy

T
he Nigerian Mari-
time Administration 
and Safety Agency 
(NIMASA) has given 

reasons why it partnered the 
International Maritime Or-
ganisation (IMO) last week, 
to commence the process of 
drafting a new legal frame-
work called the National 
Maritime Transport Policy to 
serve as a coordinated action 
plan for enabling the coun-
try’s realise its potential.

Dakuku Peterside, the di-
rector general of the NIMASA 
said at the just concluded 
3-day workshop organised 
by the NIMASA in partner-
ship with the IMO in Lagos 
to guide NIMASA on how 
to draft Maritime Transport 
Policy of International stan-

Ghana Maritime Authority DG, Owusu 
commends LADOL’s Egina fabrication yard

Because Nigeria has been 
in the industry for a while, 
is by this paving way for 
us. Therefore, whatever 
we do, we must learn from 
your example, improve 
on it and take advantage 
of the diiculties that you 
encountered when you 
started,” said Owusu. 

According to the GMA 
boss, visiting a facility like 
LADOL is ‘an eye opener’ 
for a maritime nation like 
Ghana. “herefore, we are 
ready to take this informa-
tion back to our govern-
ment to ind the best way 
to go about the collabora-
tion with Nigeria for the 

benefit of West African 
region.”

“he collaboration that 
we are trying to estab-
lish with Nigeria today, 
is such that if we have 
a project like the one in 
LADOL coming to Ghana 
and we don’t have the 
needed facility, we may 
decide to bring the job to 
Nigeria pending when we 
develop our own and that 
will enable Ghanaians to 
beneit from the employ-
ments such opportunity 
will create,” he said. 

Showing the visitors 
round the LADOL facility, 
Adewole Gege, LADOL 

base manager, who told 
the delegates that Sam-
sung is building the FPSO 
in partnership with LAD-
OL, said the Free Zone also 
plays host to pipe coating 
irm, some agro-allied in-
dustries and automobile 
irms that are trying to set 
up in the zone.

“There are lots of in-
centives for companies 
operating in Free Zones 
like LADOL because apart 
from the provision of sta-
ble infrastructure that may 
not be readily available 
in the cities, there is tax 
holidays and enabling en-
vironment for businesses 

to produce and export 
their cargo from the zone,” 
he said.

Gege further said that 
the Egina project has a 
completion deadline, 
which Nigeria delivered 
ahead of time but still 
awaits the arrival of the 
hull of the FPSO vessel 
from Korea. “Initially, 
industry players never 
believed that this proj-
ect would be achieved in 
LADOL. The project had 
lots of multiplier effects 
as most of the fabrica-
tion jobs were not done in 
LADOL.  We had other fa-
cilities like Nigerdock that 
beneited from the project 
as LADOL alone couldn’t 
do all the jobs.

He said that the fallen 
price of crude and deval-
uation of naira did not 
affect the project. “The 
Egina project had about 
three years timeline but we 
have been able to complete 
our side of the project and 
also developed the facil-
ity where all the fabricated 
parts will be integrated at 
the arrival of hull by the end 
of the year. It’s expected 
that the FPSO will com-
mence operations in the 
irst quarter of next year.

“he project, which has 
about 10-20 percent Lo-
cal Content contribution, 
currently provides direct 
jobs to over 1,600 Nigerian 
welders, engineers, and 
other artisans working on 
the project site and at the 
arrival of hull of the FPSO 
vessel, over 2,000 Nigeri-
ans are expected to work 
on integration yard.

dards, that though Nigeria has 
a National Transport Policy 
and Maritime Security Policy, 
that it is surprising that Nige-
ria does not have a National 
Maritime Transport Policy.

According to him, a well 
articulated maritime trans-
port policy will not only 
enable Nigeria to realise its 
potential in the maritime 
sector but would define 
the overall objectives of the 
maritime sector as well as 
the strategies for achieving 
the objectives. 

“We want a stakeholder 
driven policy that is why we 
sorted for the assistance of 
IMO together with experts 
from World Maritime Uni-
versity (WMU). It is the stake-
holders and professionals that 

have the right to articulate 
the policy because NIMASA 
alone cannot sit down to gen-
erate a maritime transport 
policy without the right theo-
retical background”; he said.

He explained that the 
professionals from WMU 
would be developing a mod-
ule for drafting a maritime 
transport policy for nations 
of the world with particular 
emphasis to developing na-
tions like Nigeria.

he NIMASA boss, who 
said that Nigeria has started 
the process of transforming 
its transport sector to the 
next level, noted that the 
nation must do everything 
that is needed to be done 
for Nigeria to have a mari-
time transport policy that 

addresses her needs, stand 
the taste of time and meet 
the best standards globally.

“We want to make efec-
tive use of the intermodal 
transport system such that 
almost all our ports will be 
connected to the rail to the 
hinterland while the Nige-
rian Inland Waterways Au-
thority (NIWA) is ever ready 
to revive the nation’s inland 
waterways, all of these needs 
to be integrated into one 
policy called the National 
Transport policy to ensure 
that we maximise beneits.”

William Azu, representa-
tive from the IMO, who said 
that a sustainable maritime 
transport system should 
relect and balance the in-
terest of all stakeholders, 

also said that this can only 
be achieved by a carefully 
drafted and executed mari-
time transport Policy.

“his is crucial in serving 
as a fundamental guiding 
document to providing a 
long term sustainable vision 
for the future of the maritime 
sector. National Maritime 
Transport Policy is also com-
plementary to the concept 
of blue or ocean economy. 
his means that we are mov-
ing from farming on land 
to farming at sea, which is 
closely associated with the 
maritime industry 2030 sus-
tainable development goals 
as each administration is 
encouraged to begin to look 
critically to the 2030 agenda.”

Although, he pointed, the 

L-R: Sunday Umoren, head, Maritime Safety and Seafarers Standards, Nigerian Maritime 
Administration And Safety Agency (NIMASA); Adewole Gege, base manager, LADOL; 
Kwame Owusu, director general, Ghana Maritime Authority (GMA), and Anthony Ogadi, 
director, shipping development, NIMASA, when a team of GMA and NIMASA toured the 
$3.8 billion Egina FPSO integration yard at the LADOL base in Lagos, last Wednesday.

“We are determined to 
ensure that the next proj-
ect at LADOL will achieve 
about 40-60 percent Local 
Content while the one af-
ter will go all out to achieve 
100 percent Local Content. 
This is why we want to 
build a training school 
where Nigerians would be 
trained to work on the fa-
cility going forward,” Gege 
disclosed.

Sunday Umoren, head, 
Maritime Safety and Sea-
farers Standards of the Ni-
gerian Maritime Adminis-
tration and Safety Agency 
(NIMASA), who led the 
Ghanaian delegates to 
LADOL base, expressed 
gratitude to GMA boss 
and his team for coming 
to Nigeria and LADOL for 
receiving them.

He said that as Owusu 
and his team came to learn 
from Nigeria, that Nige-
rian will also be coming to 
learn from Ghana in other 
areas. “We appreciate what 
LADOL is doing in lifting 
the lag of our nation and 
for most of us that it’s our 
irst time of coming to the 
facility; we are impressed 
with what we saw.

He however advised 
the promoters of LADOL 
to sustain the tempo exer-
cised in the development 
of the Egina project to 
other future projects. He 
also assured LADOL of 
NIMASA support in ensur-
ing that the Free Zone suc-
ceeds as the FPSO project 
has shown that Nigeria has 
an indigenous company 
that is determined to turn 
things around for good.

National Maritime Transport 
Policy should be viewed as a 
distinct of the national ocean 
policy it should be comple-
mentary to a country’s gross 
strategic economic and social 
objectives of development in 
line with global standards as 
well as regional policies and 
strategies.

Recognising the impor-
tance of a national maritime 
transport policy, he said 
that a coordinated and inte-
grated approach to maritime 
transport would in turn ben-
eit a country’s economic in-
frastructure. IMO in collabo-
ration with WMU is assisting 
member nations to develop 
such policies to complement 
existing policies and make 
them dynamic.”



16 Wednesday 28 June 2017



Stories by HOPE MOSES-ASHIKE

BANKING In Association
 with

17BUSINESS  DAYWednesday 28 June 2017 C002D5556

A
head of  the 
July 31, 2017 
deadline for 
Bank Veriica-
tion Number 

(BVN) enrolment for cus-
tomers of Microfinance 
Banks (MFBs), by the 
Central Bank of Nige-
ria (CBN), the Bankers’ 
Committee deemed it 
necessary to remove the 
bottlenecks suffered by 
these micro institutions 
in achieving the set goal.

At  t h e  C o m m i t t e e 
meeting held recently in 
Lagos, the microinance 
banks customers were 
directed to walk into any 
deposit money bank and 
register for BVN free of 
charge.

he directive followed 
a report that deposit mon-
ey banks were charging 
some fees to get custom-
ers of microinance banks 
register for BVN.

“We looked at one is-
sue that will jeopardise 
the financial inclusion 
and anything that will 
stop more and more peo-
ple from being included 
into formal inancial sec-

Making BVN registration 
seamless for MFBs

“Even before the CBN 
made the BVN manda-
tory, AMfB has started 
requesting BVN from all 
our customers, we part-
nered with top commer-
cial banks to get them to 
enrol our customers for 
BVN and we linked up 
with the Nigeria Inter-
Bank Settlement System 
(NIBBS) to ensure we 
can verify  those BVN 
and as at today almost 
40,000 of our customers 
already have BVN and 
we are extending that to 
all savings customer. We 
are on track regarding 
that”,  Bunmi Lawson, 
managing director/CEO 
of Accion MfB said at 
the banks annual general 
meeting held recently in 
Lagos.

tor, we will work jointly as 
banks to make sure that 
bottleneck is removed. 
One key issue that came 
up together was the issue 
of customers of microi-
nance banks who do not 
yet have BVN registered. 
Some feedback we got at 
the committee was that 
some banks charge such 
customers when they try 
to register BVN. he Bank-
ers Committee decided 
today that microinance 
banks customers can walk 
into any bank and register 
their BVN free of charge”, 
Nnamdi Okonkwo, man-
aging director/CEO of 
Fidelity Bank plc who 
addressed the media on 
this said.

The CBN had in  a 
circular dated April 21 
2 0 1 7  w i t h  r e f e r e n c e 
number OFI/DIR/CIR/
GEN/17/139 and signed 
by Tokunbo Martins, CBN 
Director in charge of Oth-
er Financial Institutions 
Supervision Department, 
gave the MFBs July 31, as 
deadline to enrol their 
customers for BVN.

The circular further 
warned that any account 
not linked with the BVN 
“shall not be allowed to 

make withdrawals.” In the 
circular titled ‘Letter to all 
Other Financial Institu-
tion (OFIs): Bank Veri-
fication Number (BVN) 
enrolment for customers,’ 
the CBN said the direc-
tive was necessitated by 
the “absence of a unique 
identiier in the Nigerian 
banking industry,” de-
scribing this as a “major 
challenge inhibiting the 
efectiveness of the Know 
Your Customer (KYC) 
principle.”

However, a large num-
ber of microinance banks 
customers are yet to enrol 
for BVN as directed by 
the regulator. But Accion 
Microfinance Bank lim-
ited has registered over 
40,000 of its customers for 
the BVN.

S
hareholders of Eco-
bank Transnation-
al Incorporated 
(‘ETI’), the parent 

company of the Ecobank 
Group has approved the 
issue of up to $400 million 
in convertible bonds.

he approval was given 
during the 29th Annual 
General Meeting and Ex-
traordinary General Meet-
ing, held in Lomé recently.

he convertible bond 
issue will have a matu-
rity of five years and a 
coupon of 6.46 percent 
above 3-month LIBOR, 
with an option to con-
vert at an exercise price 
of 6 US cents during the 
conversion period. The 
bonds will be on ofer to 
all Ecobank shareholders 
on identical terms shortly. 
he proceeds have been 
earmarked to repay the 
bridging inance required 
to create a Resolution 
Vehicle to manage Eco-
bank’s legacy loan port-
folio and to optimise the 
maturities of the Group’s 
debt portfolio.

 “We are delighted with 
the strength of the sup-
port shown for the issue 
by our existing sharehold-
ers, as it vindicates the 
vigorous action taken to 
address our challenged 
legacy assets, as well as 
indicating their confi-

W
e m a  B a n k 
Plc, has com-
mitted to pro-
vide Project 

Finance facilities to Afe 
Babalola University, Ado 
Ekiti, Nigeria (ABUAD), 
for the execution of vari-
ous projects under the 
University’s Infrastructure 
Development Programme 
Phase II.

According to the agree-
ment signed between 
Wema Bank and ABUAD, 

dence in Ecobank’s fu-
ture. “Nevertheless, it is a 
matter of great regret that 
the Board was unable to 
recommend the payment 
of a dividend in respect 
of 2016”, Emmanuel Ika-
zaboh, Ecobank’s Group 
Chairman said.

“ E c o b a n k ’s  s e n i o r 
management is united 
in its irm resolve to work 
urgently, yet diligently, to 
reinstate cash dividends 
as soon as ETI’s inancial 
position permits.”

 C o m m e n t i n g  o n 
Ecobank’s recent per-
formance, Ade Ayeyemi, 
Group CEO, said: “De-
spite continued macro-
economic challenges in 
some parts of the conti-
nent, all of our businesses 
are making meaningful 
progress, with an ongoing 
focus on cost discipline, 
stringent credit control 
and the increasing dig-
itisation of our services 
to enhance the customer 
experience. We are proac-
tively resolving our legacy 
loan issues, achieving $2 
million of recoveries from 
the Resolution Vehicle in 
the irst quarter of 2017. I 
am confident that these 
positive developments 
will be reflected in an 
improving  performance 
from Ecobank going for-
ward.”

Ecobank moves to 
strengthen capital position

Wema Bank, AfDB join others to finance projects in ABUAD
the Bank will finance the 
projects in partnership 
with the African Devel-
opment Bank (AfDB) and 
three other local banks.

The projects under 
consideration include a 
400-bed teaching hospi-
tal, an industrial research 
park, a post-graduate 
school, student hostels, 
a central library, and a 
small-scale hydropower 
plant.

“Wema Bank has al-

ways supported projects 
that can improve access 
to affordable education 
and ensure the quality 
of graduates churned 
out by our Universities”, 
says Wole Akinleye, ex-
ecutive director, South 
directorate. “The impact 
of such project as em-
barked upon by ABUAD 
cannot be over empha-
sized in the creation of 
jobs amongst other social 
benefits”, he added.

The Vice Chancellor 
of the University, Mi-
chael Oluwafemi Ajisafe, 
explained at the signing 
ceremony that the expan-
sion projects will improve 
access to high quality 
education for over 10,000 
students, create 250 new 
staff positions as well 
as generate about 1000 
temporary jobs across the 
construction value chain 
linkages.

In addition to various 

multiplier benefits to 
be derived, it is hoped 
that the University would 
generate over 12,000 high 
quality and employable 
graduates during the loan 
period and beyond.

he signing ceremony 
was held at the prem-
ises of AfDB in Abuja with 
the representatives of the 
University and lending 
partners (Wema Bank 
Plc, Sterling Bank Plc, 
United Bank for Africa Plc, 

Union Bank Plc, African 
Development Bank) as 
well as the legal partners, 
Templars Barristers and 
Solicitors in attendance. 

Operating with a Na-
tional Banking Licence, 
Wema Bank offers a range 
of retail and SME bank-
ing, corporate banking, 
treasury, trade services 
and financial advisory 
to its customers. Wema 
Bank operates a network 
of over 136 branches and 
service centres across Ni-
geria, backed by a robust 
ICT platform.
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Reforms seen increasing tax burden

W
i th coun-
tries con-
tinuing to 
r e s p o n d 
t o  B a s e 

Erosion and Proit Shifting 
(BEPS)-related transpar-
ency and disclosure require-
ments, report inds that in-
creasing tax enforcement 
and new transfer pricing 
rules were the main sources 
of tax burden.

The report ‘Outlook for 
global tax policy in 2017’ 
by EY notes that global tax 
reforms and sustained weak 
economic growth continue 
to disrupt the competitive 
landscape in tax across the 
globe, driving countries to 
introduce new business in-
centives in order to compete.

In today’s world, the busi-
ness and tax landscapes 
have changed, the pace and 
complexity of change con-
tinues to increase. Tax au-

thorities are adapting their 
enforcement strategies, fo-
cus and policies in response 
to the changing dynamics of 
business. While companies 
are balancing competing 
priorities, ensuring they 
maintain compliance while 
adding value.

In the report, the number 
of countries forecasting an 
increasing business tax bur-
den continues to rise, with 
22percent expecting an over-
all increase in the Company 
Income Tax (CIT) burden 
in 2017 (versus 18percent 
in 2016).

It also inds that nine ju-
risdictions forecast a higher 
indirect tax burden, as the 
worldwide spread of Value 
Added Tax (VAT) and Goods 
and Services Tax (GST) con-
tinues and technology is 
adopted more widely by tax 
administrations.

While the long-term 
trend for countries to pur-
sue a low-rate, broad-base 

IHEANYI NWACHUKWU

business tax strategy re-
mains strong in 2017, im-
plementation of the G20/ 
Organisation for Economic 
Co-operation and Develop-
ment (OECD) Base Erosion 
and Profit Shifting recom-

mendations and draft leg-
islation introduced by the 
European Commission are 
now compelling govern-
ments to seek alternative 
means of immediate change 
to remain competitive.

The report finds that 
broader business incentives 
designed to stimulate or 
sustain investment will re-
ceive increased government 
investment in 30percent of 
countries surveyed, while 

E
x p e r i e n c e  h a s 
shown that in many 
instances, counter-
parties to business 

combinations sometimes 
fail to evaluate the tax im-
plications of the proposed 
business combination pre 
and-post the transaction.

Mergers and acquisi-
tions (M&A’s) are generally 
defined as forms of busi-
ness combinations that 
either result in formation of 
new companies or assimila-
tion of existing businesses 
by others.

Nigeria witnessed an un-
precedented wave of merg-
ers and acquisitions in its 
banking sector in the post-
1995 and 2009 periods as a 
result of regulatory man-
dates issued by the Central 
Bank of Nigeria, aimed at 
strengthening the capital 
base of Nigerian Banks.

A similar experience 
took place in the Nigeri-
an Capital Market in the 
last quarter of 2013 fol-
lowing new capitalization 
requirements announced 
by the Security and Ex-
changes Commissions for 
capital market operators. 
The insurance sector also 
witnessed similar wave of 
regulatory triggered re-
capitalization based on the 
directive issued by National 
Insurance Commission 
(NAICOM) in 2007.

M&A’s are outcomes of 

some economic decisions. 
Accordingly, there are var-
ious economic theories 
which seek to unravel the 
diverse underlying factors 
for M&As. These include:  
Eiciency theory – the crea-
tion of more wealth for 
shareholders; Monopoly 
theory – the quest for in-
creased market power and 
reduced competition; and 
Empire-building theory – 
the building drive of busi-
ness managers.

No doubt, the prevailing 
local economic situations 
in a country can also create 
favourable conditions for 
M&A activities.

In Nigeria, the recent re-
valuation of Nigeria’s Gross 
Domestic Base (GDP) and 
the devaluation of the Naira 
as a response to the eco-
nomic crisis arising from 
the crash in crude oil prices 
and the attendant inevi-
table reduction in the re-
ceipts accruing to the Nige-
rian government, may have 
unwittingly set the stage 
for another wave in M&A 
transactions. he continued 
inancial pressures exerted 
on local businesses appears 
to be making them attrac-
tive candidates for mergers, 
takeovers and acquisitions, 
by both foreign companies 
and other local brands with 
time-tested strong inancial 
capital strength.

Experience has shown 

Mergers & Acquisitions in Nigeria: What are the pre-nuptial tax considerations?

that in many instances, 
counter-parties to business 
combinations sometimes 
fail to evaluate the tax im-
plications of the proposed 
business combination pre 
and-post the  transaction. 
It is therefore useful to raise 
the following tax considera-
tions for M&A purposes:

What is the target’s level 
of tax compliance with re-
spect to companies income 
tax (CIT), tertiary education 
tax (TET), capital gains tax 
(CGT), information tech-
nology levy and payroll 
related taxes?

What are the available 
tax assets (e.g. unrelieved 
capital allowances, unab-
sorbed tax losses, unutilized 
WHT credits etc.) on the 

target books
 What is the quantum of 

non-allowable tax expenses 
and/or deductions in the 
target’s tax position e.g. il-
ing fees, stamp duties etc?

What are the prospects 
for the applicability of the 
commencement and/or 
cessation tax rules post-
combination given their po-
tential for double taxation?

The commencement/
cessation rules can be 
waived for the company 
under the approval of the 
Federal Inland Revenue 
Service. his enables coun-
terparties to manage the 
incidence of double tax on 
over lapping proits and the 
cumbersome computation 
of taxable profits under 

both rules.
An acquiring party may 

be able to take advantage 
of the tax beneits available 
under Nigeria’s tax laws 
in relation to interest pay-
ments if it inances the busi-
ness combinations through 
loan facilities. Interest ex-
penses are speciically al-
lowable as tax deductions 
under the relevant tax leg-
islation.

The above assessment 
assists counterparties to 
forestall inheriting un-
wieldy tax burdens in the 
surviving and/or resulting 
company after the ink has 
dried on the nuptial papers.

It is the responsibility 
of the counterparties to 
ensure that the M&A pro-
cess is executed in such a 
manner that ensures that 
available tax beneits or as-
sets in the target’s books can 
be utilized by the surviving 
or resulting company after 
completion of the business 
combination. his inevita-
bly implies that competent 
and/or trusted advisors 
must be engaged and their 
inputs sought throughout 
the M&A value chain. For 
instance, loss reliefs may 
be preserved and utilized 
by the surviving and/or re-
sulting company depending 
on the manner the M&A is 
conducted otherwise, the 
parties may be exposed to 
challenge by tax authorities 

22percent foresee more gen-
erous research and develop-
ment (R&D) incentives in the 
year ahead.

Countries are further seek-
ing to stimulate economic 
activity and to attract foreign 
direct investment by main-
taining or lowering corporate 
tax rates.

Nine of the 50 countries 
surveyed confirm that laws 
are now in place that will drive 
lower corporate income tax 
(CIT) rates this year, with eight 
of those countries based in 
Europe (versus just three last 
year), indicating that the epi-
centre of BEPS has moved into 
Europe and that countries in 
the region are reducing rates 
faster than elsewhere.

he majority of respond-
ents (80percent) report no 
anticipated or known change 
to their national headline CIT 
rate in 2017, while only one 
outlying country – Chile – 
forecasts a known or antici-
pated rate increase.

for “loss traicking”.
There is the general 

thinking that the M&A pro-
cess would further enjoy 
favourable tax conditions 
where Nigeria amends her 
tax laws to provide for group 
tax and thereby make pos-
sible group loss relief, joint 
VAT registration, disposal 
gains, etc. for companies 
that are within a consoli-
dated group. The non-tax 
considerations involved in 
an M&A decision has been 
reviewed in our earlier ar-
ticle titled, “Basic Tax and 
Non-tax Considerations for 
Merging Entities in Nigeria.

Whatever the economic 
theory or driver for the 
M&A decision, the focal 
point of the M&A plan and 
attendant costs is the con-
sumer. he ultimate aim is 
to compete better for his 
and/or her attention and 
patronage. 

The consumer is king’ 
so says Mario Monti (2000). 
Indeed, ‘the struggle for 
superiority in the market 
place {howsoever orches-
trated} is defined by the 
objective to persuade con-
sumers on the grounds of 
quality and value to make a 
particular purchase” (Sonya 
Willimsky, 1997). We are 
all consumers, and we are 
all taxpayers (Mario Monti, 
2000).

Culled from Deloitte



W
ork has commenced on the 
design of section 5 of the East-
West road covering more than 
30 kilometres with a bridge 
to link Akwa Ibom and Cross 

River States.
This is coming after a lull on the project, 

which according to the minister of Niger-Delta 
Afairs, Usani Usani, was to allow for a review 
and alignment of the project for some economic 
reasons.

he project consultants led by Edet Amana 
disclosed this in Oron when he visited the para-
mount rulers in the area, including Odiong Akan, 
his Cross River State counterparts, Patrick Oqua 
Agbor and Obong of Calabar,Ekpo Okon Abasi 
Otu V, to inform them of the commencement 
of work on section 5, of the East-West (Oron-
Calabar) highway project.

‘‘We are here to intimate the elders and the 
people of the host communities that work on 
section 5 of the East-West road project would 
soon start. We don’t want our personnel trying to 
do their work on the road to encounter commu-
nity resistance. hat is why we, the consultants 

and those who would be working on the road 
are coming to seek your royal blessings so that, 
as you bless us, we would go about doing our 
work peacefully,’’ he said.

Amana, who highlighted the project, said 
the East-West road (Federal Trunk A2) is a dual 
carriageway which stretches from Warri in Delta 
State, to Calabar, and would link with Ikom (Fed-
eral Trunk A4) at Odukpani in Cross River State.

he road construction, he maintained, had 
been divided into ive sections; section 1 to 4 are 
currently at diferent stages of completion, while 
section 5 (Oron-Calabar) is being designed, 
hence the lag-of.

While explaining the significance of the 
Federal Trunk Road A2 to the royal fathers, he 
expressed delight that the project would serve 
as a transit corridor for the movement of heavy 
equipment for oil exploration and production in 
Chad Basin as well as becoming one of the most 
heavily traicked roads in Nigeria.

Others include; providing the much-needed 
direct link, not only between Oron and Calabar 
but, the heavily industrialised, import and ex-
port terminals in the Niger-Delta region (Warri, 
Port-Harcourt, Onne, Ibaka Deep Sea-port), the 
Middle Belt region, North East States and the 

East-West Road: Consultants begin work on section 5
Western Cameroons.

He promised to bring excellence and national 
commitment to bear on the project, as well as 
deploy for the irst time in Nigeria, drone technol-
ogy in the planning and designing of high-ways 
adding that, the drone when operated at a height 
above the buildings and other obstacles along 
the road corridor, would provide annotated 
documentation in real time for a review at the 
designer’s convenience.

“he high resolution aerial imagery produced 
in the drone survey will greatly reduce the tasks 
involved in ground trooping and property enu-
meration’’, he stated.

he paramount rulers of Oron, Odiong Akan, 
Ndidem of the Quas, Patrick Oqua Agbor and 
Obong of Calabar, Ekpo Okon Abasi Otu, who 
spoke separately, commended the delegation for 
the visit and assured of their support.

While thanking the Federal Government for 
approving section 5, of the East-West road project 
for the design and completion, they maintained 
that, the road when completed would not only 
give the people of Cross River State and Akwa 
Ibom a good sense of belonging but, also improve 
the economic well-being of the two states and the 
country at large.

Something must be done now, the Tin-Can side of Oshodi-Apapa Express Way, Lagos  is seriously in a big mess as the rain comes.  
            Pic by Pius Okeosisi.
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F
orty Primary Healthcare Centres 
(PHCs) have been selected to at-
tend to the medical needs of vic-
tims of domestic violence, sexual 

assault and related cases in Lagos.
Coordinator of the state’s Domestic 

and Sexual Violence Response Team 
(DSVRT), Titilola Vivour-Adeniyi, who 
disclosed during a recent training session 
for health workers of PHCs, said the select 
centres have been empowered to render 
24-hour service, laboratory testing, HIV 
counselling and testing, and maternal and 
child health services.

Participants at the training were drawn 
from Agege, Orile Agege, Ajeromi, Ifelo-
dun, Apapa, Apapa, Badagry, Olorunda 
and Ibeju-Lekki.

She said the continuous trainings and 
upgrade of health facilities was in further-
ance of Governor Akinwunmi Ambode’s 
desire to ensuring that all survivors of 
sexual assault, irrespective of class or 
means, can receive comprehensive medi-
cal care at no cost.

She recalled that the rape kits, also 
known as sexual assault evidence exami-
nation kits were launched in 2016 and are 
currently available at all comprehensive 
PHC Centres.

“he rape kits contain the necessary 
instruments used for evidence examina-
tion some of which include microscope 
slides, saline water, swabs, materials for 
blood samples, comb, paper sheets for 
evidence collection such as clothing ibres 
and hairs, nail pick, gloves.

The documentation forms which 
include the consent form and patient 
history/ sexual assault history are also 
included in the rape kit,” Vivour-Adeniyi 
said.

She expressed optimism that the train-
ing would ultimately improve the quality 
and documentation of evidence collection 
for sexual assault patients.

According to her, the training was 
organised by the Lagos State DSVRT with 
technical support from United Nations 
Population Fund (UNFPA).

“In the unfortunate case of a sexual 
assault, members of the public are ad-
vised to go to the closest comprehensive 
Primary Health Care Centre to receive 
optimal care,” she said. 

Sexual assault: Lagos 
designates 40 PHCs for victims 

ANIEFIOK UDONQUAK, Uyo

NAPTIP seeks support to tackle human trafficking

N
ational Agency for the 
Prohibition of Traffick-
ing in Persons (NAP-
TIP) has sought the 

support of the Nigerian Immigra-
tion Services (NIS) and other sis-
ter security agencies to scale up 
intelligence sharing in tackling 
human trafficking.

The director general of NAP-
TIP, Julie Okah-Donli, in a state-
ment signed by Josiah Emerole, 
the spokesperson of the agency, 
and made available to Business-
Day, said this would go a long 
way in checking the crime, even 
as she also stressed the need for 
increased surveillance across the 
nation’s borders.

Okah-Donli, who led her man-
agement on a visit to the head-
quarters of the NIS in Abuja, 
enjoined NIS and other organisa-
tions involved in the reception of 

Insecurity: Institute to train 2,000 DSS, police personnel

M
y project Institute of 
Security and Strategic 
Studies, a non-govern-
mental organisation, 

has disclosed that it would be over 
2,000 personnel of the DSS, Police 
and the Nigeria Immigration Service.

he rector of the institute, Eze 
Ignatius, who made the disclosure 
at a news conference in Abuja, said 
the training will start from June 
29 to July in Uyo, Akwa Ibom. Ac-
cording to him, the workshop is a 
response to security challenges in 
the country.

He said the workshop was stra-
tegically designed to profer means 
of establishing a corporate nation, 
where collective peace and the ab-
sence of fear by the various ethnic 
groups that made up the country.

Ignatius said that security chal-
lenges in the country would have 
been checked if relevant stakehold-
ers had acquired the necessary 
training.

He said that the workshop was 
being organised in collaboration 
with the International Institute of 
Leadership and Governance and 
the Fellowship of Partners for the 
Protection of Ethics and Values.

“he Safe Nigeria is a platform 
created to bring about where indi-
viduals can come and discuss how 
we can live together in harmony”.

Ignatius added that the work-
shop was also aimed at profering 
practical and lasting measures that 
would entrench reliable and dura-
ble security in the country. He said 
the workshop has a broad objective 
to enhance participants’ capacity, 
strategic planning and implementa-
tion of ethical governance and value 
system in the country.

“he ‘Safe Nigeria’ workshop will 
set the stage for discussions and 
healthy debates among participat-
ing MDAs and strategic partners 
on critical issues afecting peace in 
Nigeria,” he said.  NAN

repatriated Nigerians at various 
airports in Nigeria to make the re-
ception and profiling of returnees 
stress-free in order to reduce their 
level of trauma.

She described the relationship 
between the two organisations as 
“formidable partnership’’ which 
had helped in the smooth opera-
tion of NAPTIP.

“There is no doubt that the 
NAPTIP and NIS are like Sia-
mese twins whose roles in the 
fight against irregular migration 
especially trafficking in persons 
are quite germane in the develop-
ment of our dear country”.

“Our relationship has blos-
somed over the years and we must 
do everything to ensure that it 
conforms with the good practices 
needed for quality service deliv-
ery to Nigerians and also to help 
Government achieve its dreams 
for the people.”

“We cherish this relationship 

and we are ready to do every-
thing within our limits to make 
it more robust for the benefit of 
our future the young people who 
are presently being enslaved by 
some criminal elements” Okah-
Donli said.

She further disclosed that 
NAPTIP had taken measures 
to improve on investigation of 
activities by ensuring more intel-
ligence driven and re-activeness, 
adding that days of sitting in the 
office and waiting for petitions, 
reports, complaints and trans-
ferred cases before the agency 
would act, was over.

“Based on these reforms in 
operations, we crave the indul-
gence of the Comptroller General 
and the NIS generally to join us 
in making our plans worthwhile.

“And that can be done through 
more diligent operations of of-
ficers and men of the service,” 
she added.
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Low quality seeds threaten Nigeria’s 
quest for food sufficiency

N
igerian farmers 
have identified 
p o o r  s e e d s 
as  the major 
c h a l l e n g e 

facing their cultivation of crop 
efforts and improving yield 
per hectare, BusinessDay 
investigations have shown.

A c c e s s  t o  a d e q u a t e , 
secured and timely supply of 
quality seeds and seedlings 
is a major hurdle on the 
nation’s way to achieving 
food suiciency that demands 
urgent attention if Nigeria 
hopes to diversify its economy 
through the sector, say experts.

“Most of the seeds in the 
market today are imported 
and this is because we do 
not produce enough seeds. 
The research institutes that 
are mandated to produce 
improved varieties of seeds 
are not doing anything,” 
Abiodun Olorundenro, chief 
executive oicer, Green Vine 
Farms, told BusinessDay.

“ T h e r e  a r e  l o t s  o f 
adulterated seeds in the 
c o u n t r y  t o d a y  b e c a u s e 
demand is  much higher 
than supply. The level of 
investments in the industry 
is low. To bridge the gap, a lot 
of merchants are importing 
these seeds for farmers,” 
Olorundenro said.

Since 2012, the number 
of private seed companies 
has grown from 11 to over 
100, which, experts say, is an 
attestation of the enormously 
untapped potential  and 

F
ive state governors 
in the country have 
e n d o r s e d  a  P e e r 
Advisory Mechanism 

(PAM) to enable them monitor 
the implementation of their 
home grown agricultural 
policies targeted at attaining 
zero hunger in Nigeria.

 he PAM is a brainchild 
of the Nigeria Zero Hunger 
Forum (NZHF) that is aimed 
at reviewing, monitoring, and 
advising states in Nigeria on 
ways and means by which 
states can use available 
resources to achieve zero 
hunger by 2030.

Th e  f i ve  p i l o t  s t at e s 
which have given their 
endorsements are Benue, 
Borno, Ebonyi, Ogun and 
Sokoto state.

“ More states  w i l l  b e 

Governors endorse PAM to achieve zero hunger by 2030

OSEPHINE OKOJIE

... commence BVN screening of farmers
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In association with

involved as we make progress,” 
said Olusegun Obasanjo 
goodwill  ambassador to 
the International Institute 
of  Tropical  Agr iculture 
( I I T A )  a n d  f o r m e r 
Nigerian president, who 
chair the NZHF in a press 
statement made available to 
BusinessDay.

A c c o r d i n g  t o  a 
communiqué issued at the 
end of the maiden edition 
of the NZHF in Makurdi, 
m e m b e r s  o f  t h e  N Z H F 
which cut across the private 
sector,  government and 
development partners agreed 
to hold its advisory meetings 
on quarterly basis across the 
states.

K e n t o n  D a s h i e l l , 
deputy director general for 
partnerships and delivery, 

instrumentality of the Forum 
the state was able to purchase 
fertilizers in good time for 
distribution to farmers.

“Again from the NZHF 
meeting, we have been given 
advice on how to handle 
certain areas,” Ortom said.

The forum adopted a 
template for its future advisory 
meetings that would involve 
presentations of what is going 
on in the host state related 
to achieving zero hunger 
(challenges, successes, and 
lessons learnt), also go on 
field visits to engage with 
large, medium, and small 
scale farmer groups.

he NZHF is supported by 
IITA, African Development 
Bank (AfDB),  WFP and 
the Olusegun Obasanjo 
Presidential Library (OOPL).

vast business opportunities 
in the industry that is yet 
unexplored. 

 Despite the tremendous 
increase in the number of 
seed companies, the country’s 
seed market is still illed with 
a lot of adulterated and fake 
seeds as demand continues 
to outweigh supply.

“We don’t have access 
to quality seeds. This has 
affected my produce badly 
that I could not even produce 
anything signiicant last year,” 
said Ademola Yusuf, a farmer 
who farms five hectare of 
cucumber and maize in Ogun 
State.

Yusuf stated that Nigeria 
is supposed to be suicient 
in major crop production if 
farmers can have access to 
quality seeds, as this would 
increase productivity and 

improve yield per hectare.
N i g e r i a ’s  d o m e s t i c 

demand for seeds stand at 
over 350,000 metric tonnes 
in 2015, while is produces 
only 123,000 tonnes leaving a 
supply –demand gap of more 
than 227,000 metric tonnes, 
according to the National 
Agricultural Seed Council 
(NASC).

According to experts, 
Nigeria has the potential to 
become one of the Africa’s 
powerhouse for food, i f 
farmers can have access to 
good and quality seeds with 
high yielding varieties.

The experts stated that 
seeds and seedlings are the 
basis for crop improvement 
which has allowed plant 
breeders to develop cultivars 
with high levels of adaptation.  

A s  a  re s u l t ,  a  l o t  o f 

eforts are put into breeding 
improved varieties in terms 
of yield and tolerance to 
production limitations such 
as drought and diseases.

“The biggest challenge 
c o n f ro n t i n g  g ro u n d n u t 
far mers  is  low yielding 
seed varieties. If farmers 
have access to improved 
technologies including seeds 
of improved varieties they will 
produce more and proitably, 
“said Hakeem Ayinde Ajeigbe, 
countr y  repres entat ive, 
International Crops Research 
Institute for the Semi-Arid 
Tropics (ICRISAT) in an email 
response to questions.

“We need to continue 
to invest  in researches, 
extension, and seed systems 
as these activities will help 
increase production and 
productivity,” Ajeigbe said.

Kwara receives N1bn 
agric loan from CBN

IITA who also manages the 
secretariat of the NZHF at 
IITA, explained that the peer 
advisory mechanism of the 
NZHF would encourage 
states to keep focus to the 
commitment they made 
towards agriculture so they 
could by themselves achieve 
their set targets.

 He commended the 
maiden meeting in Benue 
state, noting that the state 
has the capacity to feed the 
country if its agricultural 
potential was fully tapped.

Samuel Ortom, Governor 
of Benue State, described the 
Nigeria Zero Hunger initiative 
as a tool that would accelerate 
the agricultural development 
o f  s t at e s  t h ro u g h  p e e r 
learning.  

He noted that through the 

T
h e  Kw a r a  S t a t e 
Government has 
c o n f i r m e d  t h e 
receipt of the N1 

billion agricultural loan 
solicited from the Central 
Bank of  Nigeria (CBN ) 
and has commence the 
registration and biometrics 
capturing for farmers across 
the state for disbursement of 
the fund.

This was disclosed to 
journalists in an exclusive 
interview with Anu Ibiwoye 
the special adviser to the 
Governor on Agriculture 
and Rural Water Support 
Services on Monday. 

“I confirm that the N1 
billion agricultural loan just 
came in about a week ago. 
We are starting with our 
estate farms, we have 400 
hectares in Oke-Oyi, 100 
hectares at Malete in Moro, 
50 hectares in Owode-Ofaro 
in Ifelodun, 50 hectares in 
Oke Ero, and 25 hectares 

“Basically in our template 
we are proposing to do N129, 
000 per hectares for soya 
beans, N203, 000 for maize 
and N212, 000 per hectare 
for rice. The concept of 
what we are doing is that 
we are going to advance this 
amount of money to farmers 
per hectare not essentially 
by cash but in gesture by 
giving seeds, chemicals 
herbicides, fertilizers and 
state government through 
of takers arrangement, will 
buy back these products in 
each farming season.

“he process of acquiring 
this loan is simple; our 
farmers are to open an 
account with any of the 
two selected microfinance 
banks (APEX and KCMB) 
and we have sent messages 
sensitising all the farmers 
already. We have a structure 
on ground to fasten the 
process through automation 
and we have software that 
can track each farmer’s 
account,” he said. 

in each of the 16 Local 
Government Areas of the 
state,” Ibiwoye said.

“We also have plans 
for individual and farmer 
groups that will beneit from 
the loan by the government. 
As you can see we already are 
concluding on our farmers 
list,” he said. 

According to the special 
adviser, hectares of land 
have been allocated to 
di f ferent  categor ies  of 
farmers including the youth’s 
integrated farmers, local 
farmers, women cooperative 
farmers youth groups and 
individuals among others.  

He explained that they are 
allocating between two and 
ive hectares for individual 
farmers and 10 hectares to 
cooperative groups.  

The governor ’s  aide 
stated that once the bank 
registration and biometrics 
of the farmers are captured 
the loan disbursement will 
commence immediately. 

H e  d e b u n k e d  t h e 
allegations that farming 
activities is being hijacked 
by portfolio farmers in the 
state. “The templates we 
have here have captured 
youth farmers, women, 
cooperatives and individuals 
that are interested in farming 
without limitation whether 
you are a politician, civil 
servants or not,” he said.

He added that farming 
is open to all interested 
persons including civil 
servants and politicians that 
are serious odour doing 
farming as a business.

SIKIRAT SHEHU, ILORIN 
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What is AFGEAN and 
how did it come about?   

 

T
he Agricultural 
Fresh Produce 
G r o w e r s  a n d 
E x p o r t e r s 
Association of 

Nigeria (AFGEAN) is a non-
governmental organisation 
formed by the fruit and 
v e g e t a b l e  e x p o r t i n g 
c o m p a n i e s ,  s e r v i c e 
p rov i d e r s  a n d  f a r m e r 
organisations to provide 
support to the country’s 
overall fruits and vegetable 
sub-sector and acts to link 
the private sector with the 
government. It came about 
as a result of the recognition 
that Nigeria could play a 
much bigger role in the 
export of fresh agricultural 
produce.

 
You have been involved 

in supply chains business 
for some time now.  Any 
experiences to share, on 
how Nigerians should 
change their game in 
global business through 
application of knowledge 
and skills in supply chains? 

Nigerians should focus 

fresh produce amounting 
to a combined capacity of 
the countries that presently 
export from West Africa, 
how true is that and what 
constraints Nigeria?  

Nigeria is indeed the 
second largest producer 
of fresh produce in Africa 
after Egypt and the largest in 
Sub Saharan Africa. Nigeria 
is constrained by a poor 

attitude to standards, a peer 
approach to execution and 
a nonchalant approach 
to foreign standards and 
r e q u i r e m e n t s .  T h e s e 
have continued to limit 
the country’s potential in 
the fresh produce export 
market. he market is about 
standards and we have 
continued to ignore it, until 
we begin to change our 
attitude our potential in the 
fresh produce market will 
not be realised.

Kenya is making so much 
from fresh produce export 
to the European Union 
(EU), why is Nigeria not in 
this market despite being 
closer to the EU?

Ni g e r i a’s  c r u d e  o i l 
discovery has been a major 
distraction rather than a 
major opportunity. It has 
distracted us as a nation 
from realising opportunities 
in other sectors. Agriculture 
was neglected and that is 
why Nigeria has not been 
making so much from 
fresh produce. Things are 
changing now and if the 
momentum is  sustain, 
Nigeria will begin to make 
much progress as regards 

on giving more thought 
on production standards, 
especially around hygiene, 
seeds, produce handling 
and logistics because they 
are very crucial in meeting 
global  s tandards.  The 
supply chain begins at the 
farm, so the farmers must 
ensure good agricultural 
practises in handling fresh 
fr ui ts  and ve g etables. 
here must also be proper 
packaging materials for 
the transportation of fresh 
produce like using plastic 
crates in the transportation 
of fresh tomatoes, it ensures 
hygiene. hese are some of 
the ways Nigeria can change 
their game in the global 
fruits export market.

You were once making 
eforts to connect Nigerian 
fresh produce growers to 
Europe through DHL, what 
was your relationship with 
DHL and what motivated 
you then?

DHL has scheduled 
aircraft that moves between 
Europe and Nigeria and 
was a founding member of 
AFGEAN.

I understand that Nigeria 
alone is able to produce 

AGRIC
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NAFDAC commends IITA for training 659 spray service providers

T
he National Agency 
for Food and Drug 
A d m i n i s t r a t i o n 
a n d  C o n t r o l 

(NAFDAC) has commended 
the  International Institute 
of  Tropical Agriculture 
(IITA) led cassava weed 
management project for 
t ra i n i n g  s p ray  s e r v i c e 
providers at the grass root 
level on the application and 
safe use of herbicides in 
Abia, Benue, Ogun and Oyo 
states.

T h e  t r a i n i n g  w a s 
conducted for about 659 
spray service providers to 
build their capacities on the 
safe use and application of 
herbicides and pesticides.

In a statement made 
available to BusinessDay, 
Emmanuel Anga, assistant 
director, NAFDAC-Benue 
S t a t e ,  n o t e d  t h a t  t h e 

application of herbicides 
with disregard to standards 
and safety was becoming 
w o r r i s o m e  w h i l e 
commending IITA for the 
training, emphasizing that 
it would correct the current 
abuse of herbicides use in 
the country.

Anga, while underlining 
the need for herbicides use 
in agriculture, said that 
improving cassava yield 
could be easily achieved 
with the application of 
herbicides.

However, he added that 
the application of herbicides 
must be consistent with 
t h e  m a n u f a c t u r e r s ’ 
recommendation in order 
not to undermine the health 
of applicators and destroy 
the environment.

During the training, 
which had both practical 
and theoretical sessions, 
participants were taught 
safety  and cor rect  use 

of herbicides. There was 
also a practical session on 
calibration using knapsack 
sprayers.

A breakdown of trained 
participants across states 
showed that Abia had 105 
participants, Benue had 101 
participants, Ogun had 122 
participants, and Oyo had 
331 participants.

P h a r m  L .  J.  Ha l i m , 
assistant director, NAFDAC 
in Ogun State, described the 
training as a step in the right 
direction. She commended 
IITA for organising the 
training, stressing that it 
w o u l d  r a i s e  f a r m e r s ’ 
consciousness on safe use 
of herbicides.

“ M o s t  o f  u s  s p r a y 
herbicides without personal 
p r o t e c t i v e  e q u i p m e n t 
and sometimes we use 
herbicides’ containers for 
storing water or cooking 
oil. Through this training, 
we have discovered that 

JOSEPHINE OKOJIE

‘Poor attitude to standards constraining 
Nigeria’s fresh produce potential’ 

these are wrong practices 
because empty containers 
of herbicides contaminate 
either the water or cooking 
oil which afect our health,” 
said Emmanuel Tur a farmer 
who was at the training.

“If I go home, I will tell my 
wife and other members of 
the community to properly 
dispose empty containers of 
herbicides,” Tur added.

Rachel Olanipekun also 
a farmer said the training 
demonstrated the must 
haves of any spray service 

provider.
“We have learnt how to 

protect ourselves and I thank 
IITA for training us. This 
training is an eye opener to 
all of us,” Olanipekun said.

Across the major cassava 
growing areas in Nigeria, the 
use of herbicides is growing 
with some states having up to 
90 percent of farmers using 
herbicides, according to a 
survey from IITA. he rising 
use of herbicides is driven 
by inadequate personnel for 
manual labour.

Akin Sawyerr is the executive secretary of the Fresh Produce Growers and Export Association of Nigeria 
(AFGEAN). In this interview with JOSEPHINE OKOJIE, he talks about the country’s fresh produce market and 
how Nigeria’s fresh produce business can evolve.

fresh produce export.
 
Can Nigeria play in the 

cut lowers export?   If yes 
How? 

Yes, but it would require 
significant foreign human 
intellectual investment. 
The know-how is severely 
lacking. To play in the cut 
lowers export we need to 
build capacity and technical 
know-how for the industry.

You have been arranging 
training for some Nigerians 
through your EU network.  
What is the scorecard like?

AFGEAN has facilitated 
the entry of the European-
Africa-Caribbean-Pacific 
L i a i s o n  C o m m i t t e e 
(COLEACP) into Nigerian 
a n d  e n a b l e d  m a n y 
Nigerians to be trained on 
food safety standards.

Overall, how do you 
t h i n k  t h a t  t h e  f r e s h 
produce business should 
evolve in Nigeria?

It should be demand 
driven and a deliberate 
attempt should be made 
to drive it. It should not be 
allowed to evolve on its 
own.

“he switch to herbicides 
d e ma n d s  t hat  f a r m e r s 
need training to efectively 
apply the products,” said 
Friday Ekeleme, principal 
investigator, IITA-CWMP.

“What the IITA-CWMP 
has set  out to do is  to 
promote integrated weed 
m a n a g e m e n t  o p t i o n s , 
combining mechanical, 
agronomy, and chemical 
weed control so that farmers 
are able to control weeds in 
a sustainable manner,” said 
Ekeleme.

Akin Sawyerr
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Saham Unitrust Insurance pushes 
for greater share of market

Sovereign Trust promises bright future for shareholders

U
nderwriting firm, 
Saham Unitrust In-
surance Company 
Limited has an-

nounced plans to reposition 
the company to enable it play 
leading role in the nation’s in-
surance industry.

The company, which re-
cently strengthened its tie 
with insurance brokers, said 
it was leavening its cocoon to 
play bigger role and contribute 
more to national economy.

Formerly Unitrust, the com-
pany recently changed to Sa-
ham Unitrust Nigeria Limited 
after the investment of Saham 
Finances in the company.

John Ijerheme, managing 
director of the company said 
during the June Members 
Evening of the Nigerian Coun-
cil of Registered Insurance Bro-
kers hosted by the company 
that the new management of 
Saham Unitrust is poised to 
re-position the firm to enable 
it play a leading role in the 
industry.

Ijerheme represented by 
Yetunde Adenuga, said in the 
last two years a lot of struc-
tures have been put in place 
to strengthen our internal 
processes with focus on service 
delivery to our customers.

On the steps to achieving 
this he said “we take claims 
payment as a key priority, we 
assure our customers that 
claims are paid promptly and 
we will continue to put a smile 
on the faces of our customers 
through prompt payment of 
claims and efficient service 
delivery.”

He also noted that the com-
pany has strengthened the 
strategic department through 
the appointment of competent 
executives to manage the sen-
sitive portfolios.

On the 2016 financial ac-
counts, he said the company 

T
o grow insurance capac-
ity in the African con-
tinent, efforts must be 
increased to patronize 
local operators so that 

experienced can be built over time.
Besides that, campaign for lo-

cal content participation should 
be discussed at highest level of au-
thorities where key decisions are 
made for government support.

Femi Oyetunji, group manag-
ing director, Continental Rein-
surance Plc said that the capacity 
of African insurers and reinsurers 
can only be enhanced if the local 
operators are patronised.

He said this while speaking on 
the impact that Continental Re 
had been able to make in Nigeria 
and the African continent in 30 
years of its existence.

 Oyetunji observed that over 
the years, two big global insur-
ance companies combined write 
more than 30 times the busi-
nesses than all African reinsurers 
and insurers put together.

He said, “The argument in sup-
port of that is that local insurers do 

Continental Re boos advocates increased campaign for 
local content, collaboration to grow domestic capacity

not have the capacity. However, 
without giving any of the project 
business to African carriers, that 
situation can never change.”

Oyetunji applauded the stance 
of insurance regulators who are 
increasingly looking for local mar-
kets to take a share in all business, 
with foreign carriers picking up 
once local capacity is exhausted.

He pointed out that this mes-
sage has to be reinforced at gov-
ernment level, simply because 
too many projects are being 
agreed at the highest levels with-
out the industry being able to 
out-forward its arguments.

While mentioning some of 
the giant strides of the company 
in the past three decades of its 
existence, he said Continental 
Re provides support to over 200 
insurance companies in Africa 
with its main offices in Nigeria, 
Cameroon, Kenya, Côte d’Ivoire, 
Tunisia and Botswana.

He said it also has a specialist 
subsidiary – Continental Proper-
ty and Engineering Risk Services, 
registered in South Africa.

Oyetunji also said Africans 
must find solutions to their chal-

lenges, simply because some 
vested interests from outside the 
continent have no interest in Afri-
cans doing things for themselves.

He observed that answer to 
many of the African insurance 
market dilemmas, lies in much 
greater collaboration.

The Continental Re boss said, 
“The industry should work to-
gether to enable it to compete 
with the global players in a mean-
ingful way. We are heavily de-
pendent on external factors, but 
there are opportunities to take 
greater control of our destiny.

“If I could wave a magic wand 
for the next 30 years of business, 
it would be to have enough ca-
pacity that we could write the 
business we choose, without 
compromise. With that capac-
ity, I would be able to do the 
things that the big globals are 
doing – and not just in terms of 
underwriting. We would be able 
to use insurance as a mechanism 
to lift more people out of poverty. 
But no-one is going to help us 
with that – we have to do it for 
ourselves and to work together 
to achieve that.”

was awaiting approval from 
the National Insurance Com-
mission, stating that it re-
corded a quantum leap of 
over 40 percent growth in 
premium income and paid out 
N318,016,878.00 in claims as at 
May 31, 2017 when compared 
with same period in 2016 when 
N315,973,103 was paid.

 While calling on the bro-
kers to support the company, 
he said the  management of 
Saham Unitrust will continue 
to put in its best to ensure that 
it delivers at all times beyond 
your expectations and ensure 
that a cordial mutual relation-
ship is maintained between 
the company and members 
of NCRIB.

Meanwhile, speaking on 
passage of the 2017 budget, 
Emmanuel Okonoren, presi-
dent of the NCRIB said that the 
expenditure should be closely 
monitored to ensure they are 
diligently prosecuted.

“It is our hope that the in-
surance industry would also 
take advantage of this expendi-
ture to canvass for insurance 
of those assets as obtainable 
in other climes.” 

Okonoren therefore ap-
pealed to the Federal Gov-
ernment to always ensure 
early preparation of national 
budgets so as to forestall the 
mistakes of the past.

“It  is  disheartening to 
note that a budget of twelve 
months calendar got the 
ascent of the Federal Gov-
ernment for implementa-
tion at the half of the same 
year. I want to appeal to our 
Government to always put 
into consideration the plight 
of the common man in the 
street and make constant ef-
forts in removing all critical 
bottlenecks and bureaucratic 
restraints to prompt signing 
of budget into law.”

Yetunde Adenuga of Saham Unitrust Insurance Company Limited receiving a plaque on behalf of her company from Emmanuel 
Okonoren, president, Nigerian Council of Registered Insurance Brokers (NCRIB) in appreciation, while others watched, during the 
June 2017 Members Evening of NCRIB hosted by Saham Unitrust in Lagos.

Stories  by MODESTUS  ANAESORONYE

B
oard and manage-
ment of Sovereign 
Trust Insurance plc is 
optimistic that as the 

current economic recession 
in Nigeria abate with clear 
signs of recovery, businesses 
including insurance will begin 
to pick up.

The company believes that 
the future of insurance busi-
ness in Nigeria is bright and 
it is poised to latch on to the 
availing opportunities that 
the market will bring to bear 
in delighting its Shareholders 

and Customers in the years 
ahead.

According to them, share-
holders of the company can 
begin to look forward to a 
brighter future ahead as the 
murky economic situation 
that pervaded operations of 
most corporate organizations 
in the country is beginning to 
show signs of recovery.

Having secured the ap-
proval of the National Insur-
ance Commission, (NAICOM) 
for its 2016 Audited Financial 
Statements, the management 

said that despite the harsh 
operating environment dur-

…seeks increased patronage for local operators

ing the year, the underwriting 
firm grew its balance sheet 
size from N9.2 billion in 2015 
to N9.5 billion in 2016.

Although there was a down-
ward shift in the gross pre-
mium written when compared 
to the same period ended De-
cember 31, 2015, the company 
ended the year 2016, with a 
gross premium income of N6.3 
billion as against N7.1 billion 
in 2015, signaling about N732 
million shortfalls in revenue.

However, the company 
showed considerable signs 

of resilience in some aspects 
of its operations as its invest-
ment income grew from N214 
million in 2015, to N281 mil-
lion in 2016”, the company 
said in a statement.

As a result of the company’s 
effective claims administra-
tion, its claims payment in 
2016, reduced from N1.5 bil-
lion in 2015, to N1.4 billion in 
the year under review.  The To-
tal comprehensive income for 
the year net of tax, rose from 
N19m in 2015, to N186m in 
2016. Its Profit after tax how-
ever, reduced from N557m 
in 2015, to N23m in the year 
under review.

…as NCRIB calls for budget monitoring

Olaotan Soyinka, MD, Sovereign Trust.
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PenCom recovers N10.97bn pension 
liabilities from defaulting employers

T
he National Pen-

s i o n  C o m m i s -

sion (PenCom) 

through its ap-

pointed recov-

ery agents has recovered 

unremitted pensions from 

defaulting employers to the 

tune of N10.97 billion as at 

third quarter of 2016.

 PenCom as part of ef-

forts towards recovery of 

outstanding contributions 

and interest penalty from 

defaulting employers, issued 

demand notices to defaulting 

employers.

Consequently, forty five 

employers during the third 

quarter 2016  remitted the 

outstanding pension contri-

butions and penalty to the 

tune of N775.60 million.

 The commission in its 

latest report on compliance, 

said it has continued to apply 

various strategies to ensure 

compliance with the provi-

sions of the Pension Reform 

Act (PRA) 2014, which in-

cluded the application of 

sanctions and collaboration 

with key stakeholders on 

public enlightenment cam-

paigns as well as engagement 

of defaulting employers via 

pension recovery agents em-

ployed by the Commission to 

recover unremitted pension 

contributions.

On update on compli-

ance by the Private Sector, 

the Commission during the 

review period received a 

total of 3,475 applications 

for issuance of Compliance 

Certificates. Out of this figure, 

Compliance Certificates were 

issued to 3,374 organizations 

while applications from 101 

were turned down due to 

moment, she responded in a 

telephone call.

Analysts at Investment 

One Pensions Managers Lim-

ited said the rate of unfunded 

accounts recorded in the 

pension industry has become 

very worrisome not just to the 

Commission but also to the 

industry operators and as a 

result PenCom appointed 

some agents to take up the 

uphill task of collecting un-

remitted contributions on 

behalf of the Pension Fund 

Administrators.

The analysts also stated 

that a critical examination 

of this high rate of unfunded 

accounts reveals that it is as 

a result of combination of 

factors including: Fictitious 

registration; Compliance 

issues; Increase in the rate 

of contribution; Economic 

down turn, as well as Inte-

grated Payroll and Personal 

Information System (IPPIS).

According to them, many 

employers have refused to 

comply with the provisions of 

the Pension Reforms Act (PRA) 

2014 as amended with respect 

to remittance of employee 

contribution. Some employers 

deduct pension contributions 

but refuse to remit, while some 

remit the employees contribu-

tion and keep back the em-

ployers portion.

Under the defunct PRA 

2004, the rate of pension 

contribution was a mini-

mum of 15 percent of monthly 

emolument of the employee, 

shared into seven and a half 

percent (71/2) each for the 

employer and the employee 

respectively. “These rates have 

been reviewed upwards by 

Section 4(1) of the PRA 2014, 

to a minimum of ten percent 

(10 percent) for the employer 

and a minimum of eight per-

cent (8 percent) for the em-

ployee thereby making it a 

minimum of eighteen percent 

(18 percent) of an employee’s 

monthly emolument.

“The appointment of re-

covery agents for un-remitted 

contribution is yielding result 

as defaulting companies are 

now in a hurry to remit out-

standing contributions they 

have deducted to avoid paying 

penalties, the analysts said.

The Pension Reform Act 

states that the employer shall 

deduct at source the monthly 

contribution of the employee 

in his employment and not 

later than seven working days 

from the day the employee 

is paid his salary, remit an 

amount comprising the em-

ployee’s contribution and the 

employer’s contribution to 

the custodian specified by the 

pension PFA of the employee.

It went further to state 

that any employer who fails 

to deduct or remit the con-

tributions within the time 

prescribed shall in addition 

to making the remittance 

already due, be liable to a 

penalty to be stipulated by 

the Commission.

The penalty referred to in 

the Act shall not be less than 2 

percent of the total contribu-

tions that remains unpaid for 

each month or part of each 

month the default continues 

and the amount of penalty 

shall be recoverable as a debt 

owed to the employees retire-

ment savings account, as the 

case may be.

incomplete documentations 

and the sum of N12.19 billion 

was remitted by the 3,374 or-

ganizations that were issued 

certificates.

Susan Oranye, executive 

secretary, Pension Fund Op-

erators Association of Nigeria 

(PenOp) said “the recovery 

agents have done quite a 

good job when you consider 

the amount of money they 

have recovered”.

I believe they are still active 

and doing their job. But if you 

have not seen them where 

they are suppose to be or 

they have been quite, it could 

be as result of the changes in 

PenCom, Oranye said.

“But I will get across to 

PenCom, and update you on 

what they are doing at the 

MODESTUS  ANAESORONYE
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T
he theme of 
the conference 
‘Nigeria Open 
for Business’ 
sounds strange 

to what you have always 
been known for. What 
informed choice of this 
theme.

Anyone who has been 
alert to what is happen-
ing in Nigerian in the past 
couple of years will actu-
ally realise that Nigeria 
has been going through 
a major economic tur-
moil. There have been 
political ramifications of it 
and there have also been 
major economic ramifica-
tions. When we sat down 
in the committee, we now 
started looking at what 
kind of topic will be ger-
mane to our economy and 
the public at large. And 
there were several topics 
that were chosen before 
we narrowed it down to 
this. We found this as a 
theme that could open 
up the vista to the various 
discussions that we need 
to move on as a country. 
Some may blow out in the 
political, some may blow 
out in the core economics, 
but we just thought that it 
was the core thing to do.

We also realise that no 
country is an island now, 
so no matter what kind 
of solution you want to 
have for your economy 
or for your country, you 
must also look at the rami-
fications elsewhere. So 
what we have also done 
is to get another part of 
the conference, to look 
at what happened as a 
comparative position with 
other countries and that is 
actually the main theme. 
We feel that if we bring 
people to start discussing 
on an intellectual basis, 
what exactly is happening 
to us, without the emo-
tion that usually find on 
various social media, we 
may begin to start looking 
at what the solutions are.

Incidentally, it was only 
after we picked this topic 
that we now started see-
ing information on ease 
of doing business, which 
is not exactly what we are 
talking about. We are talk-
ing about Nigeria open for 
business, but then, ease of 
doing business is a major 

aspect of it. We now saw 
that government was ac-
tually giving that empha-
sis and we now thought 
this will be fantastic to 
expand the scope.

But, what is your inter-
est on the subject as an 
industry?

One of the things we 
also found out in the past 
is that insurance industry 
has been a bit insular. We 
come to our conferences, 
we discus insurance very 
well among ourselves. 
But we also forget that we 
are actually suppose to be 
serving other stakehold-
ers, and we are suppose 
to be a major player in the 
economy. How come we 
drive only strategic issues 
that impact directly on 
our own market instead of 
looking at it from a global 
perspective because if you 
don’t drive things like our 
Gross Domestic Product, 
how can our own industry 
grow bigger? So it is not 
just that insurance in-
dustry are the only ones 
that should drive it but 
that every other sector 
should also be driving 
Nigeria’s output for busi-
ness. We realise when the 
economic downturn hap-
pened, there was hardly 
any sector it did not affect.

What impact has the 
previous editions of this 

conference had on the 
sector?

Every effort that is 
made in its own time takes 
you up a step or two, and 
that step could be 10 steps 
or 15 steps or more. I be-
lieve that the conferences 
of the past also had a ma-
jor impact. The major im-
pact that the first one had 
was that this was the first 
time we were all coming 
together for a conference. 
That impact itself was 
like the time when, after 
long term of military rule, 
we came together to get 
democracy. Just the fact 
that you were even hav-
ing democracy itself was 
a major achievement and 
with this one, i think it 
was exactly that. Just the 
fact that the industry was 
coming together with one 
voice itself was a massive 
impact which is not the 
impact that this confer-
ence will have because we 
have already come around 
now for two conferences.

The second one even 
tried to build on that and 
we started seeing more 
participation from gov-
ernment entities and gov-
ernment functionaries, 
and this one, we want to 
even build further on that 
spread. Spread not only in 
government functionaries 
but also business leaders. 

‘Insurance must also seek to drive 
growth of the larger economy’

We are trying to spread to 
other stakeholders and 
extract what values they 
can bring to our industry.

How has the IICC as a 
lobby group for the sector 
fared in terms of relation-
ship with government?

I believe there has been 
a remarked improvement. 
Anytime you create a plat-
form for people to discuss, 
sometimes the creation of 
the platform itself bring 
success because when you 
are together, things are dis-
cussed as they are happen-
ing. And therefore, there is 
no room for misinterpreta-
tion and miscommunica-
tion. Sometimes you say, 
have they been able to 
intervene in any issues and 
crisis, but you might say 
maybe they have not done 
much in terms of that. But 
then, you might ask, has 
there been crisis for them 
to actually resolve? Just 
by that creation, because 
they are talking every time 
on issues, explanations 
are getting convened on 
things that are happening 
in the broking arm, the 
loss adjusters, e.t.c. so that 
is done before it becomes 
any problem. I believe that 
immediately it started, 
the IICC make that major 
impact, and i believe we 
have now found the plat-
form were we can discuss 

Shola Tinubu
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problems and challenges 
that unifies us, instead  of 
all the different arms going 
to resolve the same kind of 
industry’s problems but 
in their own way. We are 
beginning to look at things 
together and that is a good 
thing.

At the end of every 
conference, you come 
up with a communiqué, 
what effort do you make 
to ensure it is implement-
ed?

What we first did was 
to look at the past and did 
the analysis on how to 
create more effectiveness 
on our implementation 
and moving forward. The 
ideas have come that we 
should actually have a 
standing implementation 
committee like a sub-
committee, which will 
continue to look into that 
and drive it all through. We 
believe that it should be 
headquarters at the CIIN, 
because it is the global 
body of all the profession-
als in our industry.

How can insurance 
contribute more to na-
tional economy?

One of the things we 
have talked about for 
many years is insurance 
penetration. And people 
think insurance penetra-
tion can happen just by 
insurance operators do-
ing their business a lot 
better. It is not true. For 
many decades, many of 
the reasons why insur-
ance penetration has not 
occurred is because, first, 
you don’t even have pay-
ment platform for people 
to pay, because for your to 
get insurance penetration, 
what you are saying is that 
you want to take insurance 
products to the grassroots; 
you want people to be able 
to buy insurance, even if it 
is N50 or N40 insurance. 
How do you collect this 
little money from people 
in the village? If you send 
people to go there and 
spend N10, 000 to collect 
N50 premium, is that a 
business? It is an issue for 
IT; it is an issue for banking 
and other financial institu-
tions, because they are the 
ones being used for pay-
ment and the rest. So, we 
then reaslise that if we sit 
down and start strategis-

ing and start thinking by 
ourselves, meanwhile the 
problem that we need the 
result is external to us, we 
may not actually move as 
far as we should. So, the 
kind of impact we want is 
to be able to look at other 
stakeholders, and that is 
why we invited many other 
stakeholders to be able to 
channel some of the chal-
lenges we have.

How strong is IICC to 
fight for insurance indus-
try when you consider 
the challenge annuity 
faced recently. What role 
did you play?

When you are talking 
about people negotiating 
positions, we must never 
stop negotiating. If you 
don’t negotiate, or discuss, 
what you have is chaos. 
When you talk about peo-
ple negotiating, the moves 
will always be there for 
give and take. It may al-
ways seem as if you got the 
wrong end of the stick, the 
major problem is that we 
need to go to the root of 
it. Pension itself is insur-
ance. It is a critical prob-
lem that we have because 
in Nigeria, unlike other 
countries, pension is part of 
insurance anywhere in the 
world. When you talk about 
insurance penetration in 
South America, South Af-
rica, Europe, we are talking 
about insurance industry 
including pensions. And 
you now compare those 
indices with Nigeria, where 
insurance industry does 
not include pensions. So 
all the trillions under man-
agement in pensions are 
part of insurance. We need 
to understand that it was 
just two sides of the same 
insurance industry that 
were struggling for it.

Even if we had sepa-
rated those industries, 
we should be looking for 
one singular regulator. 
Until you get one singular 
regulator, you are going 
to be having this fire fight. 
Anywhere in the world, a 
singular regulator super-
vises pension, insurance 
and even banks. So we 
should also be looking 
at that, it may not be for 
today, but that is the gen-
eral direction, then we can 
stop this fight and control 
things at the beginning.

The insurance industry under the umbrella body of the Insurance Industry Consultative Council (IICC) will between 
9-11th  July 2017 in Abuja hold its third National Insurance Conference with the theme ‘Nigeria Open for Business.’ 
Shola Tinubu, chairman of the conference planning committee in this interview with MODESTUS ANAESORONYE 
shares his thought on the conference, the industry and future of the business. Excerpt:
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Insurance Broking As A Profession
Preamble

T
he Insurance Broking business has 
a long history which dates back 
to the 19 Century in Britain when 
many people held themselves out 
as insurance practitioners even 

without having any knowledge of insurance. 
Indeed, it was easy to confuse agents with 
professional insurance brokers because of 
the similarities in the tasks they carried out. 
he situation was further compounded by 
the proliferation of entities which sought to 
carry out this vital insurance service. hese 
early organisations included the Lloyd’s Insur-
ance Brokers’ Association, the Corporation of 
Insurance Brokers (CIB) and the Association 
of Insurance Brokers (AIB). hey operated 
with diferent standards of practice. hese 
bodies were subsequently merged and called 
the British Insurance Brokers Council (BIBC) 
in an efort to harmonise their operations and 
practices. his body later transformed into the 
British Insurance Brokers Association (BIBA) 
in 1978. his Association became the lagship 
of insurance brokers in UK.

Historical Background of Nigerian In-
surance Broking Business

The Nigerian nation was politically 
formed in 1914 with the amalgamation of the 
Colony of Lagos, the Northern and South-
ern Protectorates of Nigeria by the British 
government. he philosophy of the colonial 
masters was to reinforce political exploits 
with economic activities. So, wherever the 
lag went, economic entities also followed. 
In other words, wherever the British govern-
ment colonised, British companies were 
encouraged to go in there to do business. 
Indeed, these businesses lourished. hus, 
for the economic beneits of UK, shipping, 
banking and insurance were introduced 
to the newly formed Nigerian nation by 
British companies. here were a lot of risks 
associated with the booming trade and 
marine activities between Nigeria and UK. 
Accordingly, it was considered expedient 
that insurance services be provided. The 
following insurance outits were very active: 
PZ Liverpool, London Globe, Bewacs Legal 
and Assurance General Company, Norwich 
Union, Law Union and Rock, Miller Bros, etc. 
In 1919, the British consolidated all these 
insurance broking irms to form the Royal 
Exchange Insurance Agency which subse-
quently became Royal Insurance Exchange 
Assurance Company PLC in 1921. Many 
of the pioneer practitioners including Late 
Chief T.A. Braithwaite were trained by the 
Royal Exchange Assurance Company.

The period 1950 to 1965 can conveni-
ently be regarded as the pioneering years 
for the growth of insurance broking irms 
in Nigeria especially by Nigerians who had 
passed the Chartered Insurance Institute, 
London, United Kingdom. It was during this 
period, for instance, that T.A. Braithwaite & 
Co (1958), homas Insurance Brokers (1959), 
J. Akin-George & Co Ltd (1960) and African 
Underwriters Ltd (1962) were established by 
Mr. T.A., Braithwaite, Mr. J. A. homas, Chief 

John Akinwunmi George and Chief Sonny 
Odogwu, respectively.

he above pioneering and successful ef-
forts motivated other young professionals 
to set up their broking irms as follows: (a) 
Premier Brokers 1963; (b) Intercontra Lloyds 
Agency 1963; (c) H. Clarkson Edu & Partners 
1963; (d) Intra-Niger Insurance Brokers 1964; 
(e) Graham Miller 1964

(f) Nigerian Life & Pensions 1964; (g) B.C. 
Madiebo & Co 1965; and (h) SCIB Nigeria 
Ltd 1977. In order to standardise and share 
practice information as well as promote the 
interest of members, these brokers came 
together to form a central body which was 
called the Nigerian Corporation of Insurance 
Brokers in 1962.

Insurance Broking as a Profession
he Nigerian Corporation of Insurance 

Brokers (NCIB), the precursor of NCRIB, was 
established in 1962 to provide a central or-
ganisation for the regulation of all practicing 
insurance brokers in Nigeria. he body also 
sought to set and enforce standard of pro-
fessional conduct for its members, scan the 
environment as well as present a common 
front on issues and legislations that were 
likely to impact the practice of insurance 
broking business in the country.

With the enactment of the National 
Council of Registered Insurance Brokers 
(NCRIB) Act of July 3, 2003, the name of 
NCIB was statutorily changed to the National 
Council of Registered Insurance Brokers 
thereby making insurance brokerage busi-
ness a recognized professional endeavour. 
he body was then charged with the respon-
sibility of regulating this critical arm of the 
Insurance Industry in Nigeria, the Insurance 
Broking profession. Pursuant to this, the law 
empowered the body to maintain a register 
of insurance brokers, containing names, ad-
dresses and qualiications of professionals.

Membership of the Chartered Insurance 
Institute of Nigeria is a precondition for reg-
istration as a member of the Council. This 
membership is required to be renewed annu-
ally. Also, in line with the provision of Section 
7(4), membership of the Council is a precondi-
tion for registration by the National Insurance 
Commission of Nigeria (NAICOM). The power 
of the Council to register and de-register insur-
ance brokers was affirmed on June 13, 2005 by 
a Federal High Court in a suit filed by NAICOM 
challenging the powers of the Council to do 
so. The Court of Appeal has also affirmed the 
judgement of the lower court.

he point must also be made that the 
NCRIB was formed to promote the welfare of 
its members as well as sanitise the insurance 
agency business such that the value-driven 
activity receives the respect it deserves. It is 
to reinforce this responsibility that the Insur-
ance Act of same year expressly provided that 
the leadership of insurance broking irms 
must be persons who are professionally 
qualiied and certiied by the CIIN. hus, the 
NCRIB sets standards of practice for compli-
ance by its members within the regulatory 
space provided by its Act, the Insurance Act 
and NAICOM Act. For instance, it requires 
all its members to maintain a professional 
indemnity insurance to be registered in any 
year as a member of the Council.

As one of the most active trade groups in the 
insurance market, NCRIB is a platform for all 
registered insurance brokers in Nigeria which 
number over 500. Registration as a broker with 
NCRIB is a condition precedent to a person 
carrying out insurance brokerage business. As 
intermediaries, they help to create awareness 
about the Insurance Industry and its diverse 
products as well as market them to would-be 

buyers. They strive to explain the grey areas of 
various policies to would-be buyers of insur-
ance policies and are statutorily allowed to 
collect premium on behalf of insurers. In the 
handling of policyholders’ premium, the bro-
ker must comply with the ethics of the profes-
sion to enhance the image and reputation of 
the insurance industry.

As required by the law, they must remit all 
premium collections within 30days. Indeed, 
Section 41(1) of the Insurance Act 2003 also 
states expressly that “where an insurance 
business is transacted through an insurance 
broker, the insurance broker shall, not later 
than 30 days of collecting the premium, remit 
to the insurers premium collected by him.” 
Indeed, Section 50 (2) of the Insurance Act 
2003, provides that “the insurance premium 
collected by an insurance broker in respect 
of an insurance business transacted through 
the insurance broker shall be deemed to be 
premium paid to the insurer involved in the 
transaction”. his practice facilitates business 
growth by smoothening the process of insur-
ance policy procurement by the insured. In 
the same vein, if a claim occurs, the broker 
also ensures that the policyholder is fairly 
treated and indemniied.

To facilitate reconciliation of accounts 
and promote transparency through compli-
ance to statutory provisions, Section 40(1) 
further demands that “an insurance broker 
shall establish and maintain at all times 
a client’s accounts into which all monies, 
premiums, claims and recoveries from and 
on behalf of clients, insurers and reinsurers 
shall be paid.” his is the standard set for 
professionals to preclude them from using 
their clients’ money to satisfy personal needs, 
a situation that can compromise their inde-
pendence and objectivity.

Importance of Insurance Broking 
Business

Over the years, there has been a great 
misunderstanding about the role and im-
portance of insurance broking business and 
its practitioners. Some uninformed persons 
see it as mere sale of insurance products for 
a commission while some even likened it to 
touting and therefore, concluded that it adds 
no value! Nothing can be farther from the 
truth. Insurance broking business is a distin-
guished professional calling that adds great 
value to business. As intermediaries between 
the underwriter and the insured, they play 
supportive and value adding roles that are 
beneicial to both parties. For instance, Insur-

ance Brokers provide informed and profes-
sional advice to potential policyholders that 
enable them to make optimal business deci-
sions on insurance policies or combination of 
policies to secure their assets. hrough their 
professional advises, policyholders can save 
a lot of resources. hey are also empowered 
by law, for instance, to collect premium from 
the insured on behalf of the insurer. his role 
is very important to insurers as they are saved 
the burden of chasing after premiums from 
policyholders. In the event of any disaster, 
insurance broking professionals provide not 
only prompt information to the underwriter, 
but also assist their clients (the insured) to 
process claims and obtain maximum pos-
sible beneits. herefore, insurance broking 
business drives the growth of insurance as 
they help signiicantly to create awareness 
about insurance. Indeed, based on their close 
interaction with policyholders, they can sug-
gest innovative products to insurers that will 
cater to the needs of policyholders. Put simply, 
insurance brokers are worthy ambassadors 
of the Insurance Profession. It is therefore 
not surprising that the National Council of 
Registered Insurance Brokers, the regulatory 
body for all insurance brokers, is one of the 
most active trade groups in the industry in 
addition to the fact that it is recognised by law.

Summary 
he insurance broking business started 

in a business-like, competitive manner but 
with diverse standards of practice. Because 
of the involvement of non-professionals in 
insurance broking business as agents, the 
premium placed on the service was low. 
Indeed, it was started in an era of “everybody 
to himself and God for us all”; that is, an era 
of practice with regulations and control. 
he consolidation of the competing irms 
from Britain into Royal Exchange Assurance 
Agency brought harmony and dignity into 
the business. hrough the pioneering eforts 
of great minds like Late Mr. T.A. Braithwaite, 
Olola Bode Ogunlana, Mr. J. A. Thomas, 
Chief John Akinwunmi George, Chief Sonny 
Odogwu, Mr. H.C .Edu, Mr. B. C. Madiebo, 
etc, the practice of insurance brokers in Nige-
ria was standardised. Over time, a body, the 
NCRIB, was established by law to regulate 
the practice of insurance broking profession 
thereby raising its proile and ability to create 
value. he body, which recently celebrated 
its golden jubilee, has transformed the insur-
ance broking profession to one of the leading 
professions in the country.
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New Peugeot 301 with Pure-tech 
engine debuts tomorrow 

P
AN Nigeria Limited, 
manufacturers of 
the Peugeot range 
of vehicles will be 
demonstrating its 

commitment to the Federal 
Government’s automotive 
with the roll out of the new 
Peugeot 301 Mid-life Series 
sedan from the automakers 
expansive Kaduna auto as-
sembly plant .

As at the time of iling this 
report, Haroun Malami, Head 
of Corporate Communica-
tions, PAN Nigeria Limited 
told BusinessDay that the new 
Peugeot 301 Mid-life  which is 
a makeover model to the out-
going model will be entering 
the local market with a new 
pure-tech engine technology.

  he refreshed model 
which comes in Access, Ac-
tive, and Allure speciications 
are ofered in 1.2-liter engines 
Pure Tech 3-cylinder, 82 hp 
(5 speed manual/5 speed Ef-
icient TronicGearbox ETG) is 
completely assembled inside 
the Kakuri assembly plant of 
the company. 

When asked to give more 
details on Peugeot’s new 
engine and why customers 
would settle for the model 
over rival brands, Haroun 
Malami said, ‘’Simply put, a 
1.2 PureTech engine gives you 
the power and performance of 
a 1.6 litre engine, but the ei-
ciency of a smaller engine’’.

He described the new of-
fering from PAN as a product 
of Peugeot’s 100 years of intel-

ligent, innovative engineer-
ing that combines reduced 
weight materials with the 
efficiency of applying direct 
fuel injection to three cylin-
ders.

Winner of the 2015 and 
2016 ‘International engine of 
the year’ award in the 1.0-litre 
to 1.4-litre category, Peugeot 
PureTech is advanced 3-cyl-
inder petrol engine technol-
ogy that offers a drive and 
performance normally asso-
ciated with much bigger en-
gines but with significantly 
improved fuel consumption 
and CO2 emissions.

On some version, the au-
tomaker have even added 
Turbo power, optimizing 
torque at all revs and deliver-
ing an engine with a unique 
personality and one which is 
ultimately designed to give 
the motoring public the maxi-
mum driving pleasure and re-
sponsiveness, at any speed.

For prospective customers’ 
returns on investment, some 
of the beneits that comes with 
Puretech engine technology 
includes but not limited to im-
proved acceleration, reduced 
fuel consumption which im-
plies less visits to the petrol sta-
tion and lower CO2 emissions.

Why are 3 cylinders better 
than 4 cylinders? PAN main-
tains that this is because; it 
increases fuel eiciency with 
one cylinder less of fuel to 
burn. Less friction as one less 
cylinder results in a lower 
surface area, and helps to 
fuel consumption and lighter 
weight (meaning less fuel has 

to be burnt to move the vehi-
cle).

In addition to this an alu-
minium cast-iron-lined block 
which helps for quicker engine 
warm up, the use of low friction 
materials and a revised cooling 
system maximise eiciency, 
reducing both fuel consump-
tion and emissions.

In terms of overall engine 
output and driving experi-
ence, the all-new Peugeot 
301 Midlife Series PureTech 
3-cylinder petrol engines are 
designed to be compact and 
eicient whilst delivering 
big engine drive and perfor-
mance. Direct fuel injection, 
light-weight materials and, in 
some instances, turbo charg-
ing combine to deliver power 
and torque.

he power and perfor-
mance of PureTech ensures 
a responsive and enjoyable 

driving experience, under-
pinned by the latest technol-
ogy.

Given the much more 
compact inishing of the in-
coming model makeover, the 
PureTech naturally aspirated 
3-cylinder engine reduces fuel 
consumption and CO2 emis-
sions by up to 25% compared 
to a 4-cylinder engine with the 
same power. 

his means a reduction in 
fuel consumption of approxi-
mately 1.5 litres every 99.2 
kilometres (62 miles), while 
maintaining optimum driving 
pleasure.

Upon release into the Ni-
gerian market, customers will 
savour the hospitality ofered 
by the versions available. hey 
are the 1-liter, 5-speed manual 
transmission PureTech 68hp, 
1.2 liter PureTech 82hp (5 
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speed manual/5 speed Ei-
cient Tronic Gearbox ETG). 

Complementary to the 
product lines of the Peugeot 
301 Midlife Series are the 
turbocharged variants. he 
3-cylinder turbocharged pet-
rol engine is developed from 
the naturally aspirated ver-
sion but adds a new genera-
tion high-performance turbo 
ofering superb low engine 
speed torque.

he PureTech 3-cylinder 
turbocharged engine reduces 
fuel consumption and emis-
sions of CO2 by up to 21% 
compared to the 4 cylinder 
engine of the same power. 
he Nigerian market earnestly 
waits for the launch of this 
successor model to the out-
going Peugeot 301 voted as 
Car-Of-he-Year 2016 by the 
Nigeria Auto Journalists Asso-
ciation (NAJA).

C
ontinuing a multi-year 
string of quality and 
reliability awards and 

accolades, J.D. Power’s 2017 
Initial Quality Study (IQS) 
has recognized Kia Motors 
as the highest-ranking name-
plate in the United States for 
the second year in a row. 

Kia’s improvement to 72 
problems per 100 vehicles 
marks the best nameplate 
performance within the last 
20 years of the study, driven 
by ive segment awards. 
hese are the Soul (Com-
pact Multi-Purpose Vehicle), 
Forte (Compact Car), Caden-
za (Large Car), Niro (Small 
SUV) and Sorento (Midsize 
SUV).

he Kia Soul took home 
an IQS award for the third 
consecutive year while Kia’s 
two newest models, Cadenza 
and Niro, were outstanding 
performers in their irst mod-
el year, with Cadenza earning 
the top score among all mod-
els ranked in the study. 

Together with the Op-
tima and Sportage, each of 
the seven award eligible Kia 
models included in the 2017 
IQS study inished irst or 
second in their respective 
categories.

Reacting on the develop-
ment, Michael Sprague, chief 
operating oicer and EVP, 
Kia Motors America said, 
“When Kia beat out the en-
tire industry in last year’s J.D. 
Power Initial Quality Study, 
many people wondered if we 
could maintain such a lofty 
position. Today, the answer 
is loud and clear as Kia owns 
the top spot for the second 
straight year with more 2017 
segment award winners than 
any other nameplate”.

C
itroen is thinking on a 
global scale as it embarks 
on a big renewal of its 

line-up, which started with the 
C3 subcompact hatchback last 
autumn and continues with 
the C3 Aircross and C5 Aircross 
SUV/crossovers.

New product debuts in the 
next several years will leave the 
PSA Group brand with eight 
core models, said Xavier Peuge-
ot, Citroen’s head of product 
planning. He said the model 
renewal is starting with the 
fast-growing SUV/crossover 
segment, where Citroen has 

Citroen’s line-up renewal seeks global appeal

Kia maintains 
J.D. Power IQ 
top spot again

…As PAN automakers redefines comfort, safety

been slow to introduce a full 
range of models, because of its 
global appeal.

“What is important for us is 
to make our cars more and more 
international, in terms of shape, 
in terms of brand identity and 
name.” He added.

He said he considered the 
new C3 hatchback, shown to 
the public at the Paris auto 
show last October, to be in 
crossover category. “I believe, 
it has some key ingredients that 
make it a bit crossover, not in 
line with the classical B-hatch 
ofering,” he said.

Citroen CEO Linda Jackson 
said this year that the brand was 
at its “lowest point” in its product 
cycle in 2016, when global sales 
fell by 1.6 percent compared to 

an overall gain by PSA of 6 per-
cent. PSA’s push-to-pass strate-
gic plan has set a goal for Citroen 
of increasing sales by 30 percent 
by 2021, to 1.6 million units.
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T
he Toyota Camry 
has long held the 
distinction as a 
thoroughly com-
petent family car 

but a real snooze-fest on 
the road. To be fair, we said 
the last one was pleasant 
and capable, with sound 
handling. his eighth-gen-
eration Camry has more 
spirit, in the way it drives 
and looks.

It is based on an all-new 
global platform shared 
with the C-HR, Prius, and 
the upcoming Avalon, low-
er and wider than the out-
going model, with about a 
2-inch-longer wheelbase, 
and features more sophisti-
cated rear suspension. 

hat new suspension, 
along with tight, well-
weighted steering, trans-
lates into better handling, 
while on motion, the Cam-
ry feels light on its feet and 
takes turns easily. 

From generation to gen-
eration, a smooth and com-
fortable ride has always 
been Camry strength, and 
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this remains true even with 
the car’s improved agility. 
he suspension of the LE 
model easily soaks up and 
endure bumps easily, even 
when the going got rough, 
delivering a smooth and 
reined ride.

Depending on the mar-
ket, it will be ofered in SE 
model, with bigger wheels, 
heavier steering, and irm-
er suspension tuning. Road 
and wind noise are kept to 
quiet levels inside the cab-
in, although, again, the SE’s 
bigger tyres give of more 
vibration. 

Under the hood is a 
new 2.5-liter four-cylinder 
engine which produces a 
healthy 203 horsepower 
that moves the car pretty 
well. 

he vast majority of the 
model will be brought into 
the market with four-cylin-
ders, even as four-cylinder 
hybrid will arrive in dealer-
ships about a month after 
the new Camry goes on 
sale in late July.

Slide into the Camry’s 
redesigned cabin and 
you’re greeted with de-

T
he Association of Luxury 
Bus Owners of Nigeria 
(ALBON),   Association 

of Mass Transit Operators 
of Nigeria (AMTO), and the 
Benin Transport Owners As-
sociation (BTOA) and other 
inter-state road passenger 
transporters nationwide have 
agreed to come together un-
der one association that will 
be announced at its next 
meeting. 

In a communiqué is-
sued at the end of an inau-
gural conference of ALBON, 
AMTO, BTOA coalition held 
Lagos Airport Hotel with the 
theme, ‘’he Nigerian Econ-
omy And Road Passenger 
Transport’, the conference 
deliberated extensively on 

cent visibility, thanks to 
slim pillars and ample side 
glass. he driving position 
is roomy, with good head-
room and nicely padded, 
spacious front seats that 
deliver ample support for 
long drives.

But according to some 
industry critics, the new 
Camry is less upright than 
the outgoing car,  as getting 
into the rear seat requires 
a little more stooping, and 
headroom is a bit tight for 
taller folks, especially if the 
car is itted with the op-
tional sunroof. 

he interior has a mod-
ern ambiance, thanks to 
the angular center stack 
layout nourished with 
Toyota’s Entune 3.0 info-
tainment system. his lat-
est system taps the users’ 
phone for navigation and 
other features, via Toyota’s 
app suite.

Controls are easy to 
use, and we appreciate 
the knobs for audio vol-
ume and tuning placed on 
the driver’s side. Overall 
material quality has been 
upgraded, with more soft-

T
here are very 
strong indica-
tions that many 

customers are capi-
talising on the 10% 
rebate on its Jaguar 
Land Rover spare parts 
discount offer on sus-
pension and filters 
which end this week-
end across its outlets 
nationwide. The aim 
is to help cushion the 
cost of replacing these 
parts during basic ser-
vice and the effects of 
bad roads during the 
raining season. 

Cletus Aregbesh-
ola, Brand Manager, 
Coscharis Jaguar Land 
Rover, “every part 
comes with the peace 
of mind of a 12 month 

ALBON, AMTO, BTOA to form mega Transport Union

JLR owners capitalise 
on  10% spare parts rebate 

major common challenges 
facing all inter-state road pas-
senger bus owners/operators 
in Nigeria, as well as the ur-
gent and compelling need for 
all inter-state bus owners/op-
erators nationwide to come 
together as one unifying body 
to develop strategies to tackle 
the challenges.

At the end of the confer-
ence, the forum resolved that; 
hat the both the ALBON, 
AMTO, BTOA and other inter-
state road passenger trans-
porters nationwide should be 
invited at the next meeting of 
with a view to fussing all the 
various inter-state passenger 
transporters/associations into 
one strong formidable Associ-
ation for all the Inter-state Bus 

touch surfaces, although 
some hard plastic bits re-
main scattered throughout. 

All Camrys come stand-
ard with Toyota Safety 
Sense-P, which includes 
forward-collision warning 
and automatic emergency 
braking system. 

In an unusual move, the 
system doesn’t support An-
droid Auto and Apple Car-
Play. Built-in navigation 
is also available. A 7-inch 
touch screen is standard, 
and an 8-inch version is 
optional (but isn’t available 
in the base version).

Pedestrian detection 
and lane-departure warn-
ing with steering assist 
are also included. Blind-
spot warning and rear 
cross-traic warning come 
standard on the top XSE 
and XLE trims, and they 
are optional on all others, 
except the base L. 

For decades, the Camry 
has long been known for its 
tremendous reliability and 
strong resale value, and it is 
a good bet this new model 
will uphold that legacy of 
solidity. 

effective. Not utilizing 
genuine parts will in-
hibit your Jaguar Land 
Rover vehicles feeling 
like a Jaguar Land Rov-
er, but could jeopard-
ize your vehicle’s war-
ranty and future value 
especially given the 
availability of trade-in 
and buy back options 
currently packaged by 
Coscharis Motors’’.

While the campaign 
lasts, the company’s 
qualified technicians 
will also do a full health 
check on every Jaguar 
Land Rover vehicles to 
ensure that the vehi-
cles are always in good 
condition of above and 
beyond. 

Sources inside 

lenges that require concerted 
eforts of all the inter-state bus 
owners/operators in Nigeria 
to resolve.

Furthermore, a Steering 
Committee involving all the 
inter-state road passenger 
associations in the country 
should be set up immediately 
to commence the urgent work 
of fussing all the inter-state 
bus owners and operators to-
gether in Nigeria.

Members of the respec-
tive transport unions agreed 
that the coalition, as well as 
the proposed new Association 
should retain the services of a 
suitable member of the Char-
tered Institute of Logistics of 
Nigeria (CILT) as a consultant 
with immediate efect.

L-R: Isaac Uhunmwagho, executive chairman, Efex; Cyril Udoye, representative of chairman, ‘Young Shall Grow’, 
Vincent Amaechi Obianodo, chairman, Association of Mass Transit Operators of Nigeria (AMTO); Dan Okemuo, 
national president, Association of Luxury Bus Owners of Nigeria (ALBON), and Frank Nneji, managing director, ABC 
Transport Plc, during the inaugural conference of ALBON, AMTO coalition held recently at the Lagos Airport Hotel, Ikeja.

Owners/Operators in Nigeria 
within the 60days.

he meeting also resolved 
that that Inter-state road pas-

senger transporters nation-
wide have common chal-

unlimited kilometer 
warranty when fitted 
by Coscharis Motors, 
or six months when 
you purchase it over 
the counter”. 

National Parts Man-
ager, Cyril Dcruz said, 
‘’This is an opportu-
nity to enjoy access to 
genuine parts, which 
are actually very cost 

Coscharis Jaguar Land 
Rover pointed out that 
when customers have 
genuine parts, they will 
stand the chance of will 
enjoying genuine per-
formance from their 
vehicles and this what 
the dealership intends 
to provide by helping 
customers conquer 
their budget.



RailBusiness
Experts point to rail as key to 
intra-Africa trade growth
MIKE OCHONMA
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R
ising from the 
just concluded 
Rail Conference 
held in South Af-
rica, experts and 

other industry watchers on 
Africa’s rail infrastructure 
have identiied a “discon-
nect” in the region and la-
mented that these and other 
bottlenecks were inhibitions 
towards the struggling intra-
African trade. 

Statistics has shown that 
intra-African trade costs are 
50% higher than trade among 
countries in East Asia and 
other developing regions, 
resulting in Africa integrat-
ing with the rest of the world 
at a faster pace than its own 
regional integration.

 Sabiu Zakari, Permanent 
Secretary of the Ministry 
of Transport, Abuja, stated 
during the conference that 
the rail system of transpor-
tation, synergised with all 
forms of transportation, 
could play a strategic role, as 
it was a more eicient, efec-
tive, safer and cheaper mode 
of transport.

It had the capacity to 
carry both heavy cargo and 
mass volumes of passengers 
and was a more environ-
ment-friendly mode than 
road transport, indicating 
that the lack of rail options 
could implode major cities.

He lamented that in-
creasing pressure is placed 
on overloaded cities, where 

exponential population 
growth, owing to migration 
and high fertility rates, over 
the past decade, is placing 
signiicant strain on infra-
structure.

“In Africa and other de-
veloping nations, where 
there is little or no rural de-
velopment, cities become 
the target for the population,” 
he said, citing the dramatic 
growth in numbers across 
major cities of the continent.

By comparison, African 
countries’ own trade with 
each other was well below 
that of other developing re-
gions and was costing more.

To the continent’s det-
riment, road transport in 
Africa, despite being more 
expensive, is faster than rail 
in Africa, leaving companies 
and citizens more prone to 
using road transport, said 
Namibia Works and Trans-

port Deputy Minister James 
Sankwasa.

While reliable cross-bor-
der trade is a critical precon-
dition for unlocking private 
sector investment in intra-
Africa trade, “hostile” devel-
opment challenges currently 
faced included limited pub-
lic resources, high costs and 
low private sector invest-
ment.

On his part, George 
Magai, trade and market di-
rector, Common Market for 
Eastern and Southern Afri-
ca-Alliance for Commodity 
Trade in East and Southern 
Africa 

In his submission, “his 
high cost of trade is associ-
ated with the high cost of 
moving goods. Transporta-
tion and logistics account for 
30% to 100% of costs. here 
is a need to chart a new path 
and get the change needed. 

Magai added, pointing to the 
disjointed and disconnected 
rail landscape.

he continent faces a vi-
cious cycle of private-sector 
underinvestment in infra-
structure and procurement 
that leads to pressure on the 
public sector to continue in-
tervening in the market, and 
by not developing rail, we are 
not helping ourselves at all,” 
he said.” Magai said.

he speakers reiterated 
the beneits of rail, including 
the removal of road conges-
tion, a reduction in road ac-
cidents, a reduction in the 
cost of transport and an inte-
grated connection between 
the various African coun-
tries, which will promote 
more trade.

Government’s failure to 
plan for this presented se-
rious economic and social 
tension risks, adding further 

K
enya Railways expects 
to complete a master 
plan, which includes 

the redevelopment of the 
existing 149km Nairobi Com-
muter Rail (NCR) network, 
within the next nine months. 
This will pave the way for im-
plementation of a major pro-
ject that promises to trans-
form public transport in the 
Kenyan capital. 

Preparation of Kenya 
Railways’ (KR) master plan 
is expected to commence in 
June, once a contractor has 
been appointed, and will be 
completed in March 2018. 
According to Kithinji Kan-
yaura, KR’s project manager 
for infrastructure, the plan 
includes the $300m World 
Bank-funded Nairobi Urban 
Transport Improvement pro-
ject.

“The master plan to deine 
the commuter rail network 
will start with detailed market 
studies and demand forecasts 
for the existing commuter rail-
way alongside the proposed 
network,” Kanyaura said.

In March, the World Bank 
approved KR’s Nairobi Com-
muter Rail (NCR) master pro-
curement plan, which is in-
tended to “guide the process 
of establishing mass rail trans-
port with intermodal facili-
ties in Nairobi metropolitan 
region.”

he NCR is expected to at-
tract a substantial proportion 
of the 1.5 million who travel 
into Nairobi city central busi-
ness district (CBD) every day.

KR has also advertised 
an international tender for a 
consultant to carry out an en-
vironmental assessment of the 
NCR master plan, while other 
consultants will be sought to 
advise on public-private part-
nerships and how to procure 
operators.

he plan will provide a 
roadmap for the expansion 
of the existing commuter rail 
service and integration with 
the soon-to-be-completed 
standard-gauge line, espe-
cially at their point of conver-
gence at the new South sta-
tion and the existing Central 
station, which will eventually 
be modernised and expand-
ed.

“he plan will also align 
the commuter rail network to 
land-use and other require-
ments through the Nairobi 
Integrated Urban Develop-
ment Master Plan (Niuplan),” 
Kanyaura says.

Kanyaura says the plan 
will not only provide a vision 
for the existing commuter rail 
network but also an overview 
of the inancing, possible part-
nerships and integration of the 
service with the newly-devel-
oped Nairobi master plan.

RR showcases MTU Engine for Trans-Africa Locomotives

Kenya looks to 
revitalise Nairobi 
commuter network

R
olls-Royce showcased 
its MTU Series 4000 
engine which is pow-

ering the irst prototype of 
Transnet’s new Trans-Af-
rica Locomotive (TAL) at 
Africa Rail.

Rail Africa is Africa’s 
largest B2B rail exhibition 
and symposium and as 
such is a itting platform to 
display this powerful en-
gine for the landmark pro-
ject that is TAL. he MTU 
brand is part of Rolls-Royce 
Power Systems.  

he MTU 16V 4000 
R43R engine delivers a 
power output of 2000 kW 
and fulils the strict EU IIIA 
emissions regulations. 

“This is a first for Africa 
and a first for us,” said An-
drea Nono. MTU has been 
involved in the project 
from the onset, first with 

Transnet Engineering’s 
initial clarification meet-
ings, and then the proto-
type development.

A locomotive designed 
and developed speciically 
for African conditions had 
never been done before, 
making TAL2001 a truly re-
markable engineering ac-

complishment.  
“We were very clear that 

an accomplishment of this 
nature would hold an enor-
mous beneit for Africa and 
its people, in addition to 
the local rail industry. Af-
rica and South Africa is an 
important market for us, 
and we are committed to its 

empowerment and growth.” 
said Nono.

He stated that the es-
tablishment of the local as-
sembly facility has created 
a platform not only for the 
fostering of local innovation 
but, similarly, for the trans-
fer of skills and job creation.

Further evidence of 
this was given in October 
2016 when Rolls-Royce 
opened its redesigned and 
upgraded MTU facility in 
Cape Town where MTU 
employees are to assemble, 
test, paint and commission 
MTU engines for Transnet’s 
Class 45 locomotives lo-
cally manufactured in 
Transnet Engineering’s 
Durban facility.

MTU South Africa used 
the opportunity of Africa 
Rail 2017 to announce its 
contribution to the creation 

pressure to housing and traf-
ic congestion, along with 
basic services and infra-
structure, Zakari said.

“It is a critical time,” 
he concluded, noting that 
adapting to the increasing 
numbers had become one of 
the greatest challenges faced 
by the continent, particularly 
with the population explo-
sion increasingly meaning 
transportation was an essen-
tial service.

In Johannesburg, the 
population grew from 
9.3-million in 2001 to 
13.4-million in 2016, while 
during the same period; La-
gos experienced an inlux 
of new inhabitants reaching 
21-million from 11.2-mil-
lion 15 years earlier. Simi-
lar trends had been seen in 
Cairo, in Egypt, Luanda, in 
Angola, and Casablanca, in 
Morocco, besides others.

of Africa’s irst ever locally 
designed, engineered and 
manufactured locomotive. 
Ideally suited for the Afri-
can climate and structural 
conditions, the Transnet 
Trans-Africa locomotive 
prototype TAL2001 is pow-
ered by MTU.   

Whilst its original pur-
pose is to assemble and test 
the engines for the Class 
45 locomotives as part of 
Transnet’s Market Demand 
Strategy (MDS) program, 
there is no doubt that on 
the back of this original in-
vestment, MTU South Af-
rica has the capability and 
capacity to eventually lo-
cally assemble and form a 
long-term partnership with 
Transnet Engineering for 
the engines to power Af-
rica’s irst locomotive series 
production. 



M
ultinational companies 
operating in Mexico are 
facing a great deal of 
uncertainty. The pos-
sibility of a contentious 

renegotiation of the North American 
Free Trade Agreement has led to delayed 
or canceled investments in what has 
been one of Latin America’s most eco-
nomically stable markets. Mexico’s fast-
approaching July 2018 general election, 
of which the populist leftist candidate 
Andrés Manuel López Obrador is the 
current front-runner, is further tempering 
investments by multinational corpora-
tions. While consumer spending has 
proved resilient, with same-store retail 
sales rising 6% year over year in April, 
most multinational corporations are 
developing contingency plans to mitigate 
risks to their businesses and reassessing 
the country’s role in their global market 
portfolio and supply chains.

RENEGOTIATING NAFTA
With the confirmation of Robert 

Lighthizer as United States trade repre-
sentative, the long-delayed start of the 
formal process to begin renegotiation 
of NAFTA with Canada and Mexico can 
move forward. My irm, Frontier Strat-
egy Group, or FSG, expects that formal 
talks will begin in late August or early 
September, after the required 90-day 
waiting period. Both Canada and Mexico 
are hoping that adjustments to the trade 
agreement will deepen integration rather 
than promote protectionist economic 
policies; the Trump administration has 
provided conlicting signals over what 
kind of measures it will pursue.

Multinationals are heavily pushing 
for either minor tweaking to the agree-
ment or a modernization of NAFTA. 
Companies would like to see process 
improvements and better infrastructure 
at the border to reduce costs to import. 
Firms in innovation-driven industries, 
such as pharmaceuticals and medical 
devices, have long supported greater 
standardization across borders, with 
stronger intellectual property protections 
and enforcement of regulatory standards. 
Possibly the greatest improvement to the 
current trade agreement would come 
from incorporating industries that were 
relatively nascent when NAFTA was 
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first negotiated (such as e-commerce 
and the digital industry), industries that 
were nationalized at the time (such as 
Mexico’s energy sector) or industries 
in the service sector (such as the insur-
ance, accounting and express delivery 
industries). A revamped NAFTA that 
incorporates even some of these changes 
would make renegotiation a net plus for 
most multinationals — but this would be 
somewhat counter to the protectionist 
rhetoric that the Trump administration 
has previously voiced.

An agreement that expands NAFTA is 
more likely to be negotiated and imple-
mented relatively quickly, while an agree-
ment that incorporates new protectionist 
measures, especially on discretionary 
import safeguards and tariffs, would 
likely be prolonged and contentious. he 
bottom line is that multinationals will not 
know what will be in the inal agreement 
for years.

GROWING POPULIST MOVEMENT 
IN MEXICO

c 2017 Harvard Business School Publishing Corp. Distributed by The New York Times Syndicate

narrowly defeats López Obrador. In this 
scenario the Mexican peso would likely 
only depreciate to 20.5 per U.S. dollar 
over the next two years and the economy 
should grow closer to 2.1% year over year 
from 2017 to 2018. Executives who are 
planning against this scenario are con-
tinuing to urge corporate headquarters 
to invest in the Mexican market, while 
monitoring the evolution of trade talks 
and resources for lobbying efforts in 
Mexico and the United States.

Beyond these two scenarios, most 
multinationals want their teams to pre-
pare for potential upside and downside 
scenarios:

— A PRO-BUSINESS TURN: If NAFTA 
is renegotiated relatively quickly and 
largely avoids protectionist measures, 
this would help shore up investments 
in Mexico and boost prospects for a 
center-right candidacy to win next year’s 
elections. his would help keep the peso 
at an average 19.5 per U.S. dollar, while 
economic growth could increase to an 
average of 2.7% year over year over the 
next two years. Under this scenario, 
multinationals would redouble on pre-
viously paused investments, increasing 
manufacturing and supply chain capacity 
in Mexico in particular and integrating 
shared services across the border.

— A TIT-FOR-TAT TRADE WAR: If 
negotiations break down over NAFTA, it 
would create severe disruptions for the 
Mexican economy and open the door for 
populism to take hold. Economic growth 
would fall to -1.5% year over year from 
2017 to 2018, while the Mexican peso 
would fall to 25 per U.S. dollar over the 
next two years. In this scenario, which 
most now deem highly unlikely, multi-
nationals would require a full strategic 
reset for their short-term operating plans. 
If trade conlict persisted, multinationals 
would need to begin reducing head count 
and deprioritizing the Mexican market, 
not just as a manufacturing platform 
for the U.S. market but also as a priority 
market in their global portfolios.

(Antonio Martinez is director of 
global economics research at Frontier 
Strategy Group, the leading information 
and advisory services partner to senior 
executives in emerging markets.)

What a changing NAFTA could mean 
for doing business in Mexico

Multinational executives are also pay-
ing attention to the country’s upcoming 
presidential elections. Mediocre growth, 
continued narco-related violence and 
persistent corruption have crippled the 
electorate’s conidence in the status quo. 
he current government of Enrique Peña 
Nieto sufers from record-low approval 
ratings, making his ruling party unlikely 
to retain the presidency.

However, leftist candidate and former 
mayor of Mexico City Andrés Manuel 
López Obrador is considered the front-
runner in most recent polls, and his pop-
ulist agenda is considered to be at least 
somewhat harmful by most of these same 
executives. Multinational executives fear 
that his populist programs would severely 
destabilize Mexico’s already fragile pub-
lic inances, and that his opposition to 
the current administration’s structural 
reforms, particularly in energy and la-
bor, will drive down investments in the 
market, cause further peso devaluations 
and lead to a greater confrontation with 

the Trump administration.
Of course, a narrow victory for López 

Obrador is not guaranteed. If the center-
right candidate wins, whether it is Mar-
garita Zavala or Ricardo Anaya, it would 
most likely help cement business’ con-
idence in the country’s economic and 
political stability.

NAVIGATING THE NEXT TWO 
YEARS IN MEXICO

Many of the companies we work with 
that have operations in Mexico have tak-
en up scenario planning to prepare for a 
range of potential economic and political 
changes in the country that could afect 
their businesses. Most Mexico country 
managers believe one of the following 
scenarios is likely:

— A LONG PERIOD OF POPULIST-
DRIVEN UNCERTAINTY: In this case, 
prolonged and contentious negotiations 
over NAFTA and a close victory for López 
Obrador leave executives confronting a 
long period of uncertainty, which will 
fuel depreciation of the Mexican peso 
and reduce investment. FSG expects that 
the Mexican peso would depreciate to 22 
per U.S. dollar over the next two years and 
that the economy would average growth 
of 1.8% year over year from 2017 to 2018. 
Multinationals anticipating this scenario 
have delayed major capital investments, 
pursued a cautious approach to price 
increases, and increased investments in 
monitoring customer spending patterns 
and on lobbying and regulatory support 
in Mexico and the U.S.

— THE STATUS QUO PERSISTS: In 
this case, NAFTA negotiations remain un-
decided beyond Mexico’s 2018 elections, 
but the populist surge fails to materialize 
in the country and the center-right party 
narrowly defeats López Obrador. In this 
scenario the Mexican peso would likely 
only depreciate to 20.5 per U.S. dollar over 
the next two years and the economy 
should grow closer to 2.1% year over year 
from 2017 to 2018. Executives who are 
planning against this scenario are con-
tinuing to urge corporate headquarters to 
invest in the Mexican market, while monit

— THE STATUS QUO PERSISTS: In 
this case, NAFTA negotiations remain un-
decided beyond Mexico’s 2018 elections, 
but the populist surge fails to materialize 
in the country and the center-right party 
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mission Company of Nigeria (TCN); 
the 26 power plants (23 gas and three 
hydro) having been privatized.

What’s being done to achieve 
Incremental Power? With provision 
of funds and determination to fulill 
the promises made at the media 
brieing on Incremental Power, re-
suscitation of the 29 MW Dadin Kowa 
Hydro-Power plant in Gombe State 
should be completed in November, 
going by the assurance given to the 
Minister in March this year by the 
project manager. The 132KV lines 
to evacuate the power are in place. 
he 40 MW Gurara Power Station is 
expected to inish in the irst quarter 
of next year and with the arrival of 
its standardization equipment, the 
10MW Katsina Wind Mill is expected 
to inish before quarter two. he die-
sel and gas dual ired 215MW power 
plant in Kaduna is also expected 
to finish this year.   There is also 
another Power Emergency Project 
that President Buhari approved for 
General Electric to give 240MW of 
power in Afam, Rivers State. It is also 
expected to inish this year.  he  40 
MW Kashimbilla Hydro Power Plant, 
in Taraba State, has been revived and 
now 99% completed . he works on 
the evacuation of power including 
transmission lines , switchyards and 
substations from the power plant to 
Takum , Wukari and the existing sub-
station in Yandev is expected to be 
completed by the second quarter of 
2018 subject to availability of funds.

Work has resumed on the 700MW 
Zungeru hydroelectric power plant 

M
ay 2017 was ap-
praisal time of the 
mid term of the 
administration of 
President Muham-

madu Buhari in oice.
Expectedly, much attention was 

on the Ministry of Power, Works and 
Housing, as it controls the fulcrum, 
which the country’s development 
revolves around. While power plays 
a vital role in its industrial develop-
ment, works (roads, bridges) facili-
tates the transaction of business and 
social activities across its boundaries 
and cultures while housing gives 
both stability and security to its hu-
man resource.

There were, and there will still 
continue to be truths, half-truths, 
and outright falsehoods. Indeed, in a 
clime where some people earn politi-
cal patronage or keep their positions 
by how savagely they can disparage 
the subject of this discourse, certain 
outlets and their tendencies have 
simply become predictable.  

However, as C.P Scott wrote in 
1921, “comments are free, but facts 
are sacred.” he fact is that with a 
reputation built not on quick ixes 
but enduring solutions and far sight-
edness, Mr Babatunde Raji Fashola 
SAN remains resolutely focused. As 
he turns 54 today, it would still be 
in tune with the spirit of mid term 
assessment to look at what BRF has 
been doing with the tax payers time 
as a public oicer.   

Flag-off
he stewardship of Mr Fashola 

at the helm of the Ministry of Power, 
Works and Housing started in No-
vember 2015 when President Buhari 
inaugurated his cabinet. Shortly after, 
the minister held a media brieing 
where he outlined the ministry’s 
focus in the three sectors. In power, 
the promise was to increase power 
availability (incremental power), 
then advance it to steady supply and 
ultimately to uninterrupted supply 
nationwide. his he followed up with 
a Roadmap clearly setting out how he 
and his team intend to achieve this. 
In Works (Infrastructure), the prom-
ise was to increase road connectivity, 
decrease journey time and improve 
journey experience by completing 
on going projects; and in Housing, 
it was to build acceptable and af-
fordable houses for the citizenry.   In 
summary: galvanize the economy 
through infrastructure development.

Power: Plants and all
Fact: at inception, the administra-

tion inherited 2,690 MW of power 
and only oversight through regula-
tory agencies instituted by law and 
on transmission of electricity which 
it is carrying out through the Trans-

BRF: Resolutely focused 
HAKEEM BELLO

in Niger State, which was stalled by 
litigation for over three years .he na-
tion moves closer to achieving power 
security with more alternatives to 
Gas ired plants. Work on the 450MW 
Azura Power Plant in Benin, was also 
stalled because the approvals and 
agreements required by the private 
companies to source for funds could 
not be signed for more than one year. 
President Buhari inally signed the 
required on assumption of office 
and this enabled the investors to 
commence construction. So also the 
Mambilla hydro plant, which had 
been on the drawing board long be-
fore the coming of this Government.  
The Minister in an interview with 
the Daily Trust last week explained 
that signiicant progress had been 
made in terms of project planning 
by working with various stakeholders 
and with a “No Objection “ certiicate 
secured from the Bureau of Public 
Procurement on Monday 19th June 
,work is set to commence on this 
long drawn yet all important project..

 Energy Mix 
Against the backdrop of the coun-

try’s vulnerability on account of its 
over reliance on a single fuel source 
–Gas- for Power, perhaps, one of the 
best things that has happened to 
the Power Sector since the present 
administration took office is  the 
development of an Energy Mix.

Developed by the Ministry and 
unveiled at the National Council on 
Power Meeting held in Kaduna in 
July last year, the initiative has since 

set off a chain of activities on the 
diversiication of the power genera-
tion. For example, the Nigerian Bulk 
Electricity Trading Plc (NBET) on 
behalf of the Federal Government in 
July last year signed Power Purchase 
Agreements with 14 solar power de-
velopers to produce over 1,000MW of 
solar power. As a follow-up, two of the 
developers, Afrinegia Nigeria Limited 
and CT Cosmos Nigeria Limited, on 
13th April signed the Put/Call Option 
Agreements (PCOA). Co-ordinated 
by NBET, the PCOA is a key aspect 
of the PPA to deal with any prema-
ture termination. Afrinegia Nigeria 
Limited plans to deliver 50MW while 
CT Cosmos will deliver 70MW to the 
grid.  here is also a plan for a new 
solar farm in Jigawa State, which is 
under procurement and planning. 
It is expected to add a minimum 
of another 1,000MW to the grid. In 
conjunction with other stakeholders 
discussions are also in progress with 
two coal developers who will add 
signiicant coal power to the grid.

Individuals and businesses in the 
country are also being encouraged 
to partake in investing in small cap-
tive solar initiatives. he objective is 
to create an Energy Security for the 
country by diversifying the energy 
source. In addition, the policy en-
courages the siting of power plants 
close to the source of energy. At the 
Council meeting in Kaduna, a target 
of 2030 was set for the achievement 
of 55 per cent gas,16 per cent, solar, 
15 per cent, large hydro project; 4 
per cent, wind; 3 per cent, biomass 

and 3 per cent, coal. Government 
has led from the front in this aspect 
with the completion of the 1.2MW 
Clean Energy Photovoltaic System, 
a solar energy plant and irst of its 
kind in Nigeria, to power the Lower 
Usman Dam power treatment plant, 
the main source of potable water to 
the Federal Capital Territory. Built 
in collaboration with the Japanese 
International Cooperation Agency 
(JICA), the project’s irst phase, com-
missioned in August 2016, is produc-
ing 1.2MW of solar energy. 

 Policy actions
From the outset, Fashola, a irm 

believer in the sanctity of contracts 
was not persuaded by call in some 
quarters for the outright cancella-
tion of the privatization of the power 
sector. Rather, he believes that the 
process and the sector should be me-
thodically reviewed and reformed. 
his is the sum and substance of the 
Power Sector Reform Programme  
which focuses on introducing re-
forms, reducing losses in the distri-
bution companies, enhancing the 
sector’s inancial viability, increasing 
access to electricity services, and 
mobilizing private sector investment. 
With support secured from the Fed-
eral Executive Council, members of 
the National Assembly heading the 
Power Committees and the World 
Bank Group, the Programme is al-
ready being implemented, though 
many are still awaiting a “formal” 
launch. hese policies include the 
inauguration of Commissioners 
for the National Electricity Regula-
tion Commission (NERC) and the 
Rural Electriication Agency Board 
on the governance side as well as  
the  NBET’s  N701 billion two-year 
Payment Assurance Guarantee ap-
proved  to ensure that all those who 
generate power to the grid are paid 
.  The Minister has, in exercise of 
his powers under Section 27 of the 
Electric Power Sector Reform Act 
2005 directed NERC to permit four 
categories of customers to buy power 
directly from a licensee other than 
their electricity distribution compa-
nies, once they are dissatisied with 
the performance of the latter. As Fas-
hola puts it, “ it is like going to Nestle 
to get your products directly instead 
of waiting for the distributor.” (Please 
visit www.nercng.org, on “Eligibility 
in the Power Sector”.)

Boosting transmission
In terms of transmission capacity 

over which the public continues to 
express much anxiety, although the 
Ministry inherited over 100 uncom-
pleted transmission projects, TCN 
is expanding and maintaining the 
transmission lines and completing 
projects started before the privati-
zation. It has paid contractors and 
obtained the necessary approvals 
for them to return to work. he pro-
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jects include the Irrua and Okada 
Transmission Projects, both in Edo 
State; Itu-Calabar Transmission Line,  
IkotEkpene-Calabar, IkotEkpene-
Alaoji, and Ikot-Ekpene-Ugwuaji 
Transmission Lines and the Damboa 
Transmission Power in Borno State 
which was stopped at the peak of 
insurgency.

Also shipping companies and 
warehouse owners, who kept cus-
tody of containers abandoned by 
unpaid contractors for almost a 
decade, have begun releasing them. 
In fact, the irst batch of over 352 
containers was released to the con-
tractors due provisions made in the 
2016 budget.

here is also a ive-year plan to 
boost power transmission capac-
ity to 20,000MW beginning from 
5,500MW to 10,000MW in the next 
three years. he plan targets trans-
mission capacity of 8,200MW by 
2018 and 10,000MW by 2019. To 
achieve this, the Federal Govern-
ment is working on actual numbers 
of transmission towers that would 
take the nation from 7,000MW to 
20,000MW in each growth plan; 
how many kilometers of cables, 
wires, breakers and tons of steel 
would be required in each stage as 
well as securing Right of Ways, settle 
compensation issues and every other 
issue that could possibly impede the 
implementation plan. Meanwhile, 59 
expansion projects are currently being 
worked on across the country.  he 
various transmission projects under 
the National Integrated Power Project 
(NIPP) are also being completed.

As Fashola promised during the 
irst anniversary of the administra-
tion, attention has recently been 
directed at rolling out the Rural 
Electriication Implementation Pro-
gramme “to improve access to power 
for rural communities”. On 2 May, , 
the Minister inaugurated the Board 
of the Rural Electriication Agency 
(REA) and charged it with increasing 
access to electricity in the shortest 
possible time for the millions of Nige-
rian rural communities and villages 
as well as some urban cities yet to ac-
cess electricity from the national grid. 
hese communities lack access partly 
because the 330/132 KV and 132/33 
KV lines (popularly called the high-
tension wires), which the connection 
is often made through, run over long 
distances; the high cost of extending 
the lines to these communities, most 
of which are sparsely populated, and 
tarif being ixed, investment in them 
was not attractive. The Electricity 
Sector Reform Act, passed in 2005, 
set up the REA and mandated that 
the Implementation plan for rural 
electrification should be prepared 
within a year for Presidential Ap-
proval. hat approval came 11 years 
late, with President Buhari’s stroke of 
the pen.  he implementation Plan 
which recommends a combination 

of grid extension and development 
of independent grids, using new 
technology such as solar, to make 
these communities, see light, so to 
speak, had been anchored on some 
existing projects such as the comple-
tion of over 2,000 uncompleted or 
abandoned grid extension projects 
which started life in 1999 as constitu-
ency projects.

Government intends to resus-
citate six of the over 50 small hydro 
dams across the country and activate 
their power component, which, the 
Minister says had received Federal 
Executive Council’s approval, had 
also been advertised, and had re-
ceived Expressions of Interest which 
were now being evaluated. The 
third anchor is the development of 
Independent Power Plants (IPPs) 
in 37 federal universities and seven 
teaching hospitals in rural areas and 
the building of independent power 
grids from there to connect adjoining 
rural and unconnected communi-
ties. he Rural Electriication Agency 
(REA) signed the Memorandum of 
Understanding (MOU) on Tuesday, 
20th June 2017 with eight (8) Federal 
Universities and one Teaching Hos-
pital for the irst phase of the Federal 
Government’s Energizing Education 
Programme (EEP) which is also being 
used as anchor for the electriication 
of rural communities in the areas 
where the tertiary institutions are 
located.

 Safe, smooth roads
It was in June 2016 that contrac-

tors were mobilized to return to sites 
they had abandoned for over two 
years because of non-payment of 
contract fees. Today, work is going on 
in all states of the federation in terms 
of road rehabilitation and recon-
struction. , Between February and 
April the Minister had undertaken an 
inspection tour of these road projects 
in 34 States across the six geopolitical 
zones of the country. In the South-
East, which was the irst port of call, 
at least 600 kilometers of roads are 
under rehabilitation/ construction 
across the zone’s ive states. hey in-
clude the Enugu-Aba- Port Harcourt 
Expressway, which runs through An-
ambra, Enugu, Imo, Abia and Ebonyi 
States covering about 31 roads as well 
as construction of pedestrian bridges 
and lyovers, traic signs and lights; 
the outstanding section of Onitsha-
Enugu Road being handled by Reyn-
olds Construction Company (RCC); 
Umana-Ndiagu-Adaebele-Udi Road 
in Ndiagu, Nsukka—Oboloafor -Iha-
mufu Road, Ninth Mile-Nsukka-
Oboloafor Road, among others in 
Enugu State; Ohaia-Oso Road (In 
Ebonyi and Abia States: 11.7 km), 
Nnenwe-Uduma-Uburu Road, Sec-
tion1 (14 km in Enugu/Ebonyi), 
rehabilitation of Abakaliki-Afikpo 
Road; Section 1 (20.5 km), rehabilita-
tion of Abakaliki-Aikpo Road Section 
11 (19.5 km) and Construction of 
Obubra-Ikwo-Onueke-Nkomoro-
Agba-Ezekuna-Ogboji-Nara-Cross 
River Border Road (7 km), among 
others in Ebonyi;   Aba-Port Har-
court Dual Carriageway (section 

11), Umuahia Tower-Aba Township 
Rail/Road Bridge Crossing (56.1Km), 
rehabilitation of Lokpanta-Umuahia 
Tower (59.5km) and rehabilitation of 
Calabar-Itu-Ikot-Ekpene-Aba-Ower-
ri Section 111: Ikot-Ekpene-IkotU-
muoessien-Aba Road in Abia/Akwa-
Ibom (43.2km), among others in Eb-
onyi while in Imo State, federal road 
projects currently on-going include 
the Owerri-Umuahia Road, Sec-
tions 1,11 and 111, the Ikot-Ekpene 
Border: Aba-Owerri Dualisation 
Road Section 1, Phase 1 (11.26km), 
Mbaise-Ngwa Road Ohase 1 (14 km), 
Amanwaozuzu-Uzoagba-Eziama-
Orie-Amakohia Road (10km) and 
Oba-Nnewi-Okigwe Road Section 
11, among others. On the Second 
Niger Bridge in Onitsha, Anambra 
State, the contractor is working to 
re-mobilize to site, having stopped 
due to lack of payment.

In the North East, six federal 
roads are, among others, undergo-
ing reconstruction or rehabilita-
tion in Bauchi State, including 
the Suare-Azare, Azare-Potiskum 
Road, Ningi-Ajalokuna-Fudulamata 
Road, Jukun-Zaero Road and Zaero-
Bassa-Ningi Road. In Gombe State, 
the two on-going road projects are 
the Gombe-Bauchi Federal High-
way and the Gombe –Numan-Yola 
Road while in Taraba, Yobe and 
Maiduguri, the major roads under 
construction include the Kano-
Maiduguri Dual Carriageway that 
traverses three States. In the South-
West the on-going road projects 
include the Ogbomosho-Oshogbo 
Road that connects Oyo State with 
neighbouringOsun, the Oyo-Og-
bomosho Road that connects the 
State through to Kwara, the Lagos-
Ibadan Expressway that connects 
Ibadan to Ogun and to Lagos and 
Lagos-Shagamu Expressway among 
others . Similarly, there are projects 
going on in the North-Central, the 
North- West and the South –South. 
When Fashola says the Federal Gov-
ernment is present in all States of 
the Federation, he means it because 
he has been on the roads to see the 
projects.

Affordable, acceptable hous-
es

In the Housing Sector, construc-
tion of houses under the National 
Housing Programme has com-
menced in 33 states, which have 
allocated land for the purpose. And 
in line with the decision to build 
houses which will suit the climatic, 
socio-cultural and land use peculi-
arities of the people, the designs of 
one, two and three-bedroom bun-
galows have been adopted for the 
Northern states while the designs 
of one, two and three bedroom 
blocks of lats have been adopted 
for Southern states. In addition, the 
Ministry has also identiied inputs 
such as doors, windows, tiles, paint 
and rooing materials that could be 
made locally and as earlier resolved 
by the Minister that only Made-in-
Nigeria inputs will be used unless 
there is no local production capac-
ity. To provide investment informa-
tion for local manufacturers, the 

ministry has done some inventory 
of quantities of materials needed in 
the project. Based on that inventory, 
22,288 doors; 27,849 windows; 3,502 
water cisterns; 3,502 wash hand 
basins; 2,830 kitchen sinks; 261,299 
sq. metres of loor tiles; 178, 680 Sq. 
metres of wall tiles; 561,119 litres of 
paints; and 342,960 Sq. metres of 
rooing materials would be needed 
in the first phase of construction 
which will also require 413,000 man 
days of skilled labour, and 440,000 
man days of unskilled labour. his, 
of course, means continuous job for 
local manufacturers and artisans.

Job creation
 he whole essence of the on-go-

ing infrastructure renewal, whether 
in the Power, Works or Housing 
sector, is, irst, to stimulate jobs. his 
purpose has been achieved to a very 
signiicant extent. As announced by 
the Minister recently at an account 
of stewardship rendering Town Hall 
Meeting, the Ministry generated 
193,469 jobs (9,000 direct and 60,000 
indirect in Power; 17,749 direct and 
52,000 indirect in Works and 13,680 
direct and 41,040 indirect in Hous-
ing) while also empowering 542 
local contractors during the 2016 
budget year.

During his tour, the Minister 
engaged with these young men and 
women, working to deliver on the 
contracts, delivering service which 
will touch the lives of the greatest 
number of the people and in so do-
ing restore the country’s economy to 
the path of growth and prosperity. 
On each of the stops Fashola would 
also dutifully deliver the message 
of his principal, President Muham-
maduBuhari’s gratitude and com-
mendation to the teeming young 
men and women for working hard 
to rebuild Nigeria and contributing 
to the economic recovery from a 
recession spun by several years of 
proligacy.

Incredible strength, work ethic

Whether sitting through grueling 
meetings to make peace and get pro-
jects or contracts (which had stalled 
for years before his assumption of 
office), moving from one power 
plant or Transmission station to chair 
going again, chairing the monthly 
meetings of the Power Sector Op-
erators, in diferent cities and states 
or enduring hours of bus travelling 
by road to inspect roads, housing or 
power projects under his watch, Fas-
hola displays a remarkable strength 
of character and intellect as well as 
energy. Often asked how he manages 
his naturally crowded schedule, the 
Minister would respond to the efect 
that he takes himself and any assign-
ment he accepts seriously. Now, you 
can’t be focused without being seri-
ous and so l amclosing by wishing 
my Boss many more years of focused 
service to our fatherland in sterling 
health. Happy Birthday BRF!

• Mr Bello is Special Adviser, Com-
munications to the Hon.Minister of 
Power,Works and Housing.
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LCCI collaborate with Anchor Insurance 
on job loss insurance policy

Nigeria, Ghana streamline port procedures 
to achieve similar operational template

Reps mull legislation to fast track housing delivery Spain deports 23 
Nigerians over 
immigration offences

SMEs to access forex from Ecobank

his management team, said the 
visit was not only to learn from 
Nigeria’s areas of strength as a 
maritime nation but to achieve 
effective coordination in the 
area of port business.  

“What we are trying to do is 
to streamline our port activities 
and make sure that our seaports 
operate on the same basis with 
that of Nigeria, so that, we don’t 
have people saying let us run 
away from Nigeria to Ghana or 
Togo because they do things dif-
ferently or better,” said the GMA 
boss, who also visited the project 
site of the fabrication yard of 
the $3.8 billion Egina FPSO oil 
production platform, being built 
at the Lagos Deep offshore Lo-
gistics Base (LADOL) Free Zone.

According to him, the need 
for collaboration between Ni-
geria and Ghana is based on 
the fact that both countries are 
maritime nations along the 
Gulf of Guinea coastline that are 
Anglophone countries and also 
leading in terms of social and 
economic development. 

especially as it relates to job 
losses. This initiative is com-
mendable and will go a long 
way to provide a wide cover for 
employees that are vulnerable” 
Akande said.

She emphasised that there 
were opportunities and scope 
for collaboration between LCCI 
and Anchor Insurance, which 
would be explored to boost 
growth and encourage growth 
in the sector.

Mayowa Adeduro, manag-
ing director, Anchor Insurance, 
in his response, appreciated the 
president and LCCI for identify-
ing with the company’s initiative 
and innovativeness while prom-
ising that Anchor Insurance 
would not relent in developing 
more innovative product to ad-
dress the yearning of the insur-
ing public. 

He stated that, due to cyclical 
nature of employment, it will 
happen at a point in time that 
employees may be faced with 
imminent challenges of job 
loss which may be as result of 
economic downturn, advance-
ment in technology and govern-
ment policies, whether they are 
hardworking or not.

N
igerian and Ghana-
ian government have 
begun the process of 

streamlining their port opera-
tional procedures to enable 
both countries develop similar 
template for port operations.

Facts before BusinessDay 
show that if such template is 
developed, there will not be 
need for Nigerian importers or 
ship owners to take their cargo 
or ships to other ports, as the 
services rendered to port users 
become same. It would also help 
to return Nigerian lost cargoes 
as many Nigerian bound cargo 
and ships docked in neighbour-
ing ports of Ghana, Togo and 
Cotonou due to operational 
reasons that seem easier in other 
West African ports compared 
with Nigerian ports.   

Kwame Owusu, director-
general of the Ghana Maritime 
Authority (GMA), who disclosed 
this during his three-day work-
ing visit to Nigeria with some of 

L
agos Chamber of Com-
merce and Industry 
(LCCI) has thrown its 

weight behind the Loss of Em-
ployment Income Insurance 
Scheme, a product designed by 
Anchor Insurance Company 
Limited to address the agonising 
effect of sudden loss of job. 

In a speech delivered by the 
president of LCCI, Nike Akande, 
when the company paid her 
a courtesy visit at Commerce 
House, Lagos, she commended 
Anchor Insurance for its contri-
bution to the development of the 
insurance industry in Nigeria.

“LCCI has over the last cou-
ple of years collaborated with 
the insurance sector with the 
inauguration of the Insurance 
Group of the LCCI to promote 
and advocate for the best poli-
cies and practice that would 
be beneficial to the insurance 
sector.

“The proposed launch of the 
Loss of Employment Insurance 
Scheme is a welcome develop-
ment as it seeks to create aware-
ness and protects employees 
from unforeseen circumstances, 

sector and other sectors of the 
Nigerian economy.

Similarly, it will help to pro-
vide long-term loans to mort-
gage institutions for on-lending 
to contributors to the fund as 
well as provide loams to private 
developers, housing corpora-
tions and housing cooperatives 
for the purpose of development 
of housing estates.

To ensure security of the 
fund, section 20 provides that “a 
mortgage institution licensed 
under the Mortgage Institution 
bill and certified by Central 
Bank of Nigeria for accessing 
fund shall qualify for loan from 
the Fund on such terms and 
conditions governing the dis-
bursement of the Fund as may 
be prescribed by the Board of 
Trustees.

Section 21(1 & 2) also pro-
vides that “any loan obtained 
from a mortgage institution by 
an individual contributor to 
the Fund shall be secured by a 
first mortgage on the property 
to which the loan relates,” while 
“any loan grants by the Bank 
shall be secured by treasury bills; 
title deed of the property owned 
by the borrower or its director; 
debentures, indemnity bonds 
and any other financial instru-
ments or other securities as 
may be approved by the Board 
of Trustees.”

A
bout 23 Nigerians were 
on Tuesday deported 
from Spain for commit-

ting various offences in the 
European country. he deport-
ees arrived the Murtala Mu-
hammed International Airport 
(MMlA) Lagos, at about 6.40am.

he deportees, comprising 
of 21 males and two females, 
were brought back in a Privilege 
Style aircraft with registration 
number EC-IZO.

Joseph Alabi, spokesman of 
the Lagos Airport Police Com-
mand, conirmed the develop-
ment, saying the deportees 
were received by oicers of the 
Nigerian Immigration Service 
(NIS) , the National Agency for 
the Prohibition of Traicking 
in Persons (NAPTIP) and the 
Police.

He said also on ground to 
receive them were oicials the 
Federal Airports Authority of 
Nigeria (FAAN) and the Na-
tional Drug Law Enforcement 
Agency (NDLEA).

According to Alabi, nine 
of the suspects, who were de-
ported for drug-related of-
fences, were handed over to 
the NDLEA.

He further disclosed that 
two others, who were deported 
for criminal offences, were 
handed over to the police, say-
ing the remaining 12, who alleg-
edly committed immigration-
related ofences, were proiled 
and allowed to go to their re-
spective destinations.
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employment an employee earn-
ing the national minimum wage 
and above in both public and 
private sectors of the Nigerian 
economy shall deduct 2.5% if 
of the monthly salary of the 
employee as the employee’s 
contribution to the Fund.”

According to Section 15a of 
the bill, the Fund shall be man-
aged by the Board of Trustees of 
Federal Mortgage Bank of Nige-
ria (FMBN) to finance the hous-
ing sector through wholesale 
mortgage lending to mortgage 
institutions and as grant to hous-
ing corporations, cooperatives 
and estate developers.

Objectives of the Fund in-
clude: ‘Facilitate the mobilisa-
tion of fund for the provision of 
houses for Nigerians at afford-
able prices and ensure constant 
supply of loans to Nigerians for 
the purposes building, purchas-
ing or improving their houses 
and refinancing of mortgages.

It also seeks to provide in-
centives for the capital market 
to invest in property develop-
ment, encourage development 
of specific programmes that 
would ensure effective financ-
ing of housing development, in 
particular low cost housing for 
low-income earners; provide 
proper policy guidelines on 
the allocation of resources and 
funds between the housing 

L-R: Kehinde Olaniyi, group head, Anchor LoEIS; Mayowa Adeduro, MD/CEO Anchor Insurance; Nike Akande, president, Lagos Chamber 
of Commerce and Industry (LCCI), and  Muda Yusuf,director-general, LCCI, during a courtesy visit by Anchor Insurance to the president 
of LCCI, at Commerce House, Lagos.

E
cobank Nigeria has called 
on operators of Small 
and Medium Enterpris-

es (SMEs) in the country to 
approach it for their foreign 
exchange for genuine importa-
tion. his is line with Central 
Bank of Nigeria’s (CBN) recent 
directive to banks to support 
the SMEs with forex for import.

Sunkanmi Olowo, head, 
SME, commercial banking, 
Ecobank Nigeria, said apart 
from several initiatives to sup-
port the sub sector, SMEs could 
now access foreign exchange 
up to CBN’s approved limit per 

quarter to cater for their import 
needs.

“As an SME friendly bank, 
we are again involve in the cur-
rent regulator’s efort to make 
forex available to the operators 
to meet their import needs. 
We believe this will once again 
boost activities in the sector. 
We encourage SME promoters 
to approach our bank for their 
need.”

He explained that to qualify 
for forex allocation, the SME 
operator was expected to pres-
ent to any of its branches a duly 
completed Form Q; application 
letter to purchase forex through 
the scheme; foreign bank trans-

fer details and proforma invoice 
from offshore supplier/ben-
eiciary.

It would be recalled that 
CBN recently opened a special 
forex window for SMEs. his, ac-
cording to the apex bank, would 
enable small and medium-
sized businesses import eligible 
finished and semi-finished 
items, not exceeding $20,000 
per operator each quarter.

CBN spokesman, Isaac 
Okorafor, explained that the 
Bank’s special intervention was 
necessitated by findings that 
a large number of SMEs were 
being crowded out of the forex 
space by large irms.

A 
new legislation that 
seeks to fast track 
housing delivery 
through the establish-

ment of a National Housing 
Trust Fund has already been 
gazetted for second reading on 
the floor of the House of Repre-
sentatives.

Analysts note that the pas-
sage of the new legislation will 
help in bridging the estimated 17 
million housing deficit and cre-
ate millions of employment op-
portunities for Nigerian artisans.

The bill seeks to repeal the 
extant National Housing Fund 
Act, 1992, and to establish the 
National Housing Trust Fund 
Act, 2017, and for related mat-
ters.

Section 13 and 14 of the bill 
provides that contributions by 
employees in both public and 
private sectors of the Nigerian 
economy earning the national 
minimum wage and above shall 
contribute 2.5% of their basic 
salary into the fund.

Section 14(5) of the bill also 
mandated Federal Government 
to make any grant of money in 
either naira or foreign currency 
to the fund from time to time.

To ensure compliance, sec-
tion 17 of the bill, mandated 
“any employer who has in its 

SA’s neighbours ban poultry imports after bird flu outbreak

Z
imbabwe, Namibia 
and Botswana on 
Tuesday suspend-
ed poultry imports 

from South Africa with im-
mediate efect following out-
breaks of highly contagious 
H5N8 bird lu.

South Africa has con-
firmed outbreaks of avian 
lu, which is often transmit-
ted by wild birds, on at least 
two farms. South Africa and 
Mozambique banned poul-
try imports from Zimbabwe 
this month after a bird lu 
outbreak there.

Botswana, which only 
imports 5 percent of its poul-
try needs, said it would no 
longer buy poultry meat, 
processed products and 
feeds from South Africa.

“he restriction is a pre-
cautionary measure to avoid 
equal infection here as well 
as protect our people,” ag-
riculture minister Patrick 
Ralotsia told Reuters.

Zimbabwe imposed a 
similar ban while Namibia 
also halted imports from 
Belgium, which has experi-
ence an outbreak of bird lu 

earlier this year.
South Africa on Monday 

ended the sale of live hens 
throughout the country in a 
bid to control the outbreak 
that was detected on the 
farm of a commercial broiler 
breeder last week.

Poultry producer Astral, 
which had previously con-
firmed that H5N8 had been 
detected at its breeding facilities 
on the outskirts of the Free State, 
said on Tuesday it had quar-
antined the affected site and 
culled 150,000 birds, around 
six percent of its breeding stock.

…stakeholders say move to reduce loss of 
Nigerian cargo to other ports

... set up national housing trust fund ... repeal NHF Act
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Julius Berger eyes oil, power 
deals to curb...

JOSEPHINE OKOJIE

T
he continued devas-
tation by armyworms 
of the nation’s maize 
crop, a key input in 
many manufacturing 

companies and the poultry in-
dustry, has pushed maize prices 
to a one year high, say farmers.

According to Novus Agro, an 
agro commodity price tracker, 
a metric ton of maize now sells 
for N183,130 in Lagos, as against 
N100,000 per ton in June last 
year, before the armyworm 
outbreak in July. his shows an 
83 percent increase in maize 
prices.

BusinessDay indings show 
that the price of dry maize 
has remained at an average of 
N140,000 per ton, across the 
country, since July 2016.

As a result, poultry farmers, 
producers of feeds, lour, noo-
dles, biscuits, brewers, starch, 
confectioners, among others, 
who use maize as a raw material 
at factories, have been hard hit 
by the price increase, as this has 
shot-up their production cost.

“he armyworm infestation, 
which affected a lot of farm-
lands in the South-West is still 
ravaging farmlands, especially 
in the Northern region now,” 
said Tunji Ademola, national 
president, Maize Association of 
Nigeria (MAN) told Business-
Day in a telephone response to 
questions.

“Farmers are putting meas-
ures in place to ensure their 
farms are not affected by the 
outbreak so as not to sufer a 
loss on their investments,” Ad-
emola said.

He stated that the govern-
ment has not done enough in 
helping farmers combat the 
pest, saying that despite that 
chemicals and insecticides were 
procured by government, farm-
ers are yet to get any to ight the 
outbreak.

A total of 22 states have been 
afected out of the country’s 36 
states, since the outbreak was 
recorded last June and is cur-
rently ravaging maize farmland 
in Funtua-Kastina State, accord-
ing to a wire report.

Many losses have been in-
curred in the afected states and 
farmers have predicted another 
decline in the country’s 2017 
maize production.

Nigeria is Africa’s second 
largest maize producer, after 
South Africa, churning out 
about 10.5 million metric tons 
per annum, with a demand of 15 
million metric tons per annum, 
leaving a supply-demand gap of 
4.5 million tons per annum, ac-
cording to data from the Federal 
Ministry of Agriculture.

Maize is the leading cereal 
grown in Nigeria, closely fol-
lowed by sorghum and rice.

Afioluwa Mogaji, chief ex-
ecutive oicer, X-ray Farms, said 
the outbreak of the armyworm 
since last year, has afected the 
availability of dry maize in the 

market.
“he demand for dry maize 

is still very high and that is why 
the prices have remained high 
too,” said Mogaji.

He stated that most farmers 
could not manage the army-
worm outbreak, adding that 
extension agents who are sup-
posed to educate them are cur-
rently unavailable.

Armyworm, a pest, is part of 
the order of Lepidoptera and 
wreaks havoc on crops if left to 
multiply. Its name is derived 
from its feeding habits and it 
eats up the stems of crops, as 
well as the leaves.

Scientists are still unravelling 
the armyworm infestation in the 
country.

Sam Ajala, maize breeder at the 
International Institute of Tropical 
Agriculture (IITA), who has been 
working on armyworm control, 
disclosed that although its infes-
tation has not been recorded as 
attaining such a damaging level 
before now, the present situation 
has presented opportunities for a 
lasting control.

A total of N8.3 billion worth 
of maize was imported into the 
country in first quarter 2017, 
with the bulk of it from the 
United States.

Maize prices rise 83% on the back of armyworm invasion

R-L: Acting President Yemi Osinbanjo in handshake with Master Aliyu, while Bashir Gwandu, former ex-
ecutive vice chairman, Nigerian Communications Commission (NCC) and Musa Shaii, a senior special 
assistant to the president, watch during a visit to the Acting President on Salah day, in Abuja.

O
il rose by more than 
$1 a barrel on Tues-
day,  boosted by a 
weaker dollar,  but 

gains were capped as anxieties 
about excess supplies contin-
ued to swirl.

Brent  cr ude,  the global 
benchmark, increased $1.11 
a barrel to $46.95 while US 
marker West Texas Intermedi-
ate was up by 96 cents a barrel 
to $44.35 a barrel. Oil was sup-
ported by a falling US dollar.

Commodities such as crude 

Relief for Nigeria as oil rises near $47
which are priced in dollars 
become cheaper for holders 
of other currencies. Crude 
prices have spent most  of 
June sliding lower as traders 
questioned the effectiveness 
of Opec-led cuts in reducing 
global stockpiles in the face of 
rising production from the US.

“Oversupply jitters con-
tinue to cast a shadow over 
the oil  market and though 
selling pressures have taken 
a breather, bullish catalysts 
remain in short supply and 

the near-term risks are still 
stacked to the downside,” said 
Stephen

Brennock at London-based 
broker PVM. “The light at the 
end of the tunnel for belea-
guered bulls is still pretty dim.” 
Hedge funds have slashed 
their bullish bets in Brent.

Short positions — a key in-
dicator of bearish sentiment 
— jumped to the highest level 
on record to the equivalent of 
almost 169m barrels of crude 
last week.

“really hurt” as it struggled to 
raise funds from the parallel, 
or street markets, to meet its 
foreign-exchange obligations 
and was forced to restructure 
and cut costs, Goetsch said.

“This was very difficult, it 
st i l l  is.  It  was a  struggle  to 
sur vive,” he said. “It  is  now 
much better, if you look at the 
statistics. The gap between the 
central bank rate and the par-
allel market window is much 
smaller now and availability is 
much better.”

Julius Berger ’s  2016 full-
year profit of N3 billion ($9.2 
million) is more than 60 per-
cent lower than the annual net 
income it earned in the three 
years before the economy suf-
fered contraction in 2015. The 
stock fell  5 percent to close 
at 41.52 naira in Thursday’s 
trading in Lagos. It has gained 
8 percent this year, compared 
with a 23 percent surge of the 
Nigerian Stock Exchange Main-
Board Index.

The company on June 19 said 
it  had formed a partnership 
with Petralon Energy to work 
on oil fields in the southern, 
oil-rich Niger River delta. It is 
currently in talks with about 
eight power-industr y inves-
tors to build generating plants, 
Goetsch said without providing 
details because the negotia-
tions are still confidential.

Negotiations for new pro-
jects  are now mostly  about 
agreements on the foreign-
currenc y component of  the 
contracts, Goetsch said. “Eighty 
percent of the negotiation is 
just to find an agreement on the 
currency, which in the past was 
a minor issue and one of the last 
points. Now it’s always the first 
point because this is a risk that 
really can kill a company.”

The move by the Central 
Bank of Nigeria to ease curren-
cy controls and open a market-
determined trading window, 
has brought some stability to 
the foreign-exchange market, 
even if temporary and likely 
unsustainable in the long term, 
he said.

“I don’t think that this can 
be the permanent solution,” 
Goetsch said. “Maybe it’s just 
a bridging solution because 
at the end, I think there is one 
dollar and one naira and there 
must be one rate.”

Continued from page 1
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L-R: Babatunde Macaulay, executive director, Stanibic IBTC Bank PLC; Mutiu Sumonu, former managing 
director, Shell Petroleum Nigeria, and Demola Sogunle, chief executive, Stanbic IBTC Bank PLC, during the 
Stanbic IBTC Bank Platinum Private Banking Exclusive Dinner, Themed; Helping You Stay Ahead, in Lagos.

Global ransomware attack causes chaos

EU fines Google  $2.7bn in 
first antitrust case

European Union regulators 
slapped Google with a record €2.4 
billion ($2.7 billion) antitrust ine on 
Tuesday, the latest broadside ired at 
big American tech companies doing 
business in the region.

The European Commission 

Briefs

Companies across the globe are 
reporting that they have been struck 
by a major ransomware cyber-attack.

British advertising agency WPP is 
among those to say its IT systems have 
been disrupted as a consequence.

Ukrainian firms, including the 

World food security risks 
growing, Chatham House says

The world’s food security is 
increasingly reliant on 14 “choke-
points” for trade, a think-tank 
report has warned.

UK-based Chatham House says 
more needs to be done to protect 
key transport routes such as the 
Panama Canal, the Suez Canal and 
the Turkish Straits.

IMF cuts forecasts for US economic growth
The International Monetary 

Fund (IMF) has cuts its growth 
forecasts for the US economy due 
to uncertainty about White House 
policies.

It now expects growth of 2.1% 
in 2017 and 2018, against earlier 
estimates of 2.3% in 2017 and 2.5% 
in 2018. he forecast is also below 
the 3% rate targeted by the White 
House.

Bank of England takes action 
over bad loans

he Bank of England has forced 
banks to find a further £11.4bn 
in the next 18 months to beef up 
their inances against the risk of 
bad loans.

Banks will have to set aside £5.7bn 
in the next six months in case future 
economic shocks mean some bor-
rowers cannot keep up their repay-
ments. A further £5.7bn will have to 
be found by the end of next year.

fruits, grains, seeds and fruit 
worth $280.62 million in 2016 
as against $363.11 million value 
obtained in 2015, representing 
22.7 percent decline.

Despite soaring rubber prices 
in the global market from March 
to December 2016 boosted by 
China’s buoyant car sales, Nige-
ria exported rubber worth $47.5 
million to the global market in 
2016 as against $60.5 million sales 
recorded in 2015 when rubber 
prices were relatively low.

Tobacco and manufactured 
tobacco substitutes worth $46.13 
million were shipped to the inter-
national market in 2016 compared 
with $65.3 million worth of the 
products exported in the preced-
ing year.

In 2016, Nigeria’s wood and 
wood charcoal export was val-
ued at $280.24 million but this 
fell short of  the $439.72 million 
worth of the products shipped 
out in 2015.

Even Nigeria’s raw hides and 
skins (other than furskins and 
leather) which are sought after by 
shoe makers in the Netherlands, 

Italy, China and Spain, had their 
market value decline to $216.72 
million compared with $240.09 
million, earned by exporters in the 
previous year.

Furthermore, the export of Ni-
geria’s edible fruits and nuts, peel 
of citrus fruit and melons, consid-
ered a premium by Nigerians in 
the Diaspora, as well as Americans 
and Europeans, fell to $66.18 mil-
lion in 2016 from $156.83 million 
the previous year.

Likewise, Nigeria’s export of 
cofee, tea, maté and spices de-
clined to $39.96 million as against 
$47.95 million worth of products 
moved out the previous year.

“he key problem still remains 
competitiveness with other coun-
tries’ products,” said Ede Dafi-
none, chairman of  the Manu-
facturers Association of Nigeria 
Export Group (MANEG).

“Nigeria is still going through 
recession, which has put pressure 
on manufacturers and exporters, 
and shrunk the proits we were 
making before,” Dafinone told 
BusinessDay.

he ITC gets its data from ex-

port destinations, while Nigerian 
agencies which compile export 
numbers do so at the point of exit.

he good news, however, is that 
export of cocoa, Nigeria’s lagship 
product, rose to $899.51 million as 
against $626.04 million the previ-
ous year. Similarly, export of ish 
and crustaceans, molluscs and 
other aquatic invertebrates rose 
to $107.25 million, compared with 
$85.25 recorded in 2015.

Data in 2015 show that Nige-
ria’s total non-oil export value was 
$56.16 billion, out of which $52.54 
billion consisted of minerals. 
Hence the 2015 data was $20.61 
billion higher than that of 2015.

In spite of that, out of the total 
export valued at $35.54 billion last 
year, non-oil export constituted 
only $3.04 billion, while oil and 
minerals made up the rest. As 
such, non-oil export’s share was 
only 8.6 percent, indicating that 
Nigeria is yet to make any real pro-
gress in ensuring the sector plays 
a major part in foreign exchange 
earnings.

“he problem is that the cost of 
exporting products out of Nigeria 

is very high,” said Jon Kachikwu, 
CEO of Jon Tudy Interbix, an ex-
porter to the US, who is also the 
chairman of Lagos Chamber of 
Commerce SME Group, said.

“There is also no policy in 
place to support exporters. When 
you export, you cannot get your 
money back at the going exchange 
rate. hat was one problem that 
could have discouraged exporters 
last year,” Kachikwu said.

Exporters point at the suspen-
sion of the Export Expansion 
Grant (EEG) as one reason why 
Nigeria’s non-oil export has been 
on the decline since 2014.

The EEG was an incentive 
meant to support exporters to re-
duce cost of production and make 
their products compete favour-
ably in the international market. 
But it was suspended in August 
2013. he current administration 
has announced its reinstatement 
but the modalities are yet to be 
made public.

“There are lots of countries 
having diiculties breaking into 
new markets and the EEG allows 
them to offer their products at 

lower costs, in order for them to 
have a market share and com-
pete,” Dainone said.

Farmers complain that trees 
of major export crops such as co-
coa, coconut and rubber, among 
others, in Nigeria are aging and 
require replanting or replenishing.

“There is a need to invest in 
new trees and fertilisers, to in-
crease yield per hectare and also 
in the value chain. here is very 
little investment in processing 
as well,” said Mufutau Akinlolu, 
president, Coconut Growers As-
sociation in Badagary.

Analysts say the decline in a 
product like leather was caused 
by low global prices but add that 
the cost of production in Nigeria 
naturally  makes it hard for goods 
moving out of the country to com-
pete favourably.

“You can see that most of the 
products are either raw or agro. 
Where are manufactured goods? 
here is a need to raise the vol-
ume of value added goods to 
increase the value we get from 
exports. his will increase dollar 
earnings and create jobs,” said 
Ifeanyi Okeleke, executive direc-
tor of Kenfrancis Farms Limited.

Nigeria’s major non-oil exports fallContinued from page 1

HARRISON EDEH, Abuja

T
he Health Mainte-
n a n c e  C a r e  A s -
s o c i a t i o n  o f 
Nig er ia,(HMC AN ) 
the umbrella body of 

Health and Maintenance Or-
ganisations, (HMOs) has re-
vealed reasons why Public sector 
enrolees are shabbily treated on 
the National Health Insurance 
Scheme in the country.

he health organisation body 
largely attributed the poor treat-
ment of enrolees to the poor 
regulatory function of the Na-
tional Health Insurance Scheme 
(NHIS) in addition to its per-
sistent role as both a regulator 
and an operator ,which alters 
it’s focus.

”Ideally, the regulator was 
expected to regularly review the 
spread of the enrollees across 
the accredited primary health-
care facilities to ensure that the 
actuarial report/recommen-
dation of 5,000 enrollees was 
achieved. NHIS also  was ex-
pected to embark on systematic 
re-distribution of enrollees from 
the teaching hospitals to primary 
facilities with lower volume of 
enrollees.”Lekan Ewenla,the 
Publicity Secretary of HMCAN 
said in a statement obtained by 
BusinessDay on Tuesday.

HMCAN in the statement, 
raised further concern that ware-
housing of the fund for insur-
ance sheme completely altered 
NHIS  focus and understanding 
of their regulatory roles to that 
of operating the scheme and 
growing the funds to achieve a 
single pool fund scheme for the 
country.

Ewenla observed in the state-
ment, that stakeholders in the 

health insurance scheme had 
earlier jointly agreed that the 
capitation,the fee-for-service,the 
admin fee,the price tarrif for the 
medications/consumables for 
primary healthcare services and 
all the denominated services at 
the secondary and tertiary levels 
should be upwardly reviewed by 
a determined percentage on an 
average of two years, to relect 
the inflationary trend and en-
sure the provision of qualitative 
services at all times.

HMCAN, however pointed 
out that,”What is most disheart-
ening, is the stagnation of the 
denominated services at the 

secondary and tertiary levels, 
since 2005 till date as the NHIS 
has completely jettisoned regu-
lation and completely focused 
on marketing and growing the 
funds”

C i t i n g  f u r t h e r 
examples,HMCAN states that at 
the commencement of the pro-
gramme in 2005,intermediate 
surgeries like caesarian section, 
were denominated at N55,000.00 
appendixentomy was N35,000.00 
and others,while adding that it 
does not relect the current eco-
nomic reality.

HMCAN calls further on the 
Presidency, the National As-

sembly and the judiciary, to set 
up a high powered investigative 
committee to dig deeper into the 
functions of the NHIS since in-
ception, re-direct or re-empha-
sise their statutory function,and 
possibly consider the creation 
of a seperate entity that would 
anchor the disbursement of the 
funds as the only way to grow 
the scheme, and also achieve 
the Universal Health Coverage.

On steps to ensure growth of 
the health insurance scheme in 
the country,HMCAN wants the 
NHIS to render account of the 
deductible to the government 
and the general public.

HMCAN explains why public sector enrolees are 
‘shabbily’ treated on health insurance scheme
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SAP’s digital transformation strategy for public sector
structure development, and 
service delivery. There is 
no question that countries 
that are embracing pervasive 
mega technology trends such 
as Cloud, IoT, mobility and 
the related hyper connectivity 
are thriving and will continue 
to do so.

Considering this, it is criti-
cal for governments to priori-
tise investments into service 
digitisation, transport-related 
issues, infrastructure, and 
public safety. Simply put, 
innovation plays a huge role 
in transforming how govern-
ment provides public services 
to citizens and how citizens 
consume those services – 
technology enables govern-
ments to do more with less, 
empowering and boosting 
citizens’ quality of living and, 
most importantly, fuelling 
economic growth for all.

IoT will change the way 
many governments institu-
tions operate

Nigerian local government 
stands to beneit immensely 
from IoT, especially with the 
high quality and speed that 
comes with network con-
nectivity and infrastructure. 
he escalation in urbanisa-

NAICOM to apprise insurance directors, major 
policyholders on developments in industry

Restructuring: Atiku commends APC governors, others

Abia to train youths in mushroom farming

Stakeholders want FG to consider forex preference for embedded generations

“The interactive sessions 
will be held on separate dates 
in July and August, 2017. Both 
sessions will ofer opportunities 
for exchange of information and 
ideals between the regulator 
and the stakeholders. It is also 
an opportunity for insurance 
consumers to directly interface 
with the regulator and express 
their concerns with industry 
operators if any.

“Major insurance consum-
ers from the manufacturing, 
aviation, oil and gas, marine, 
transport, construction, health 
and financial sectors of the 
economy are expected to attend 
the session,” Salami said.

He informed that issues bor-
dering on appropriate pricing 
of insurance, risk based capital, 
corporate governance, service 
delivery, insurance penetration, 
local retention of insurance in 
line with NAICOM’s regula-
tions and as well the Local Con-
tent Act, consumer protection, 
prompt settlement of genuine 
insurance claims, among oth-
ers, would be discussed at the 
meetings.

would not had arisen if the 
country had shown sincere 
readiness to address the un-
derlying problems that fed the 
agitations by separatist forces.

According to Atiku Abuba-
kar, the restructuring debate 
transcends the ambition of 
any single politician in Nigeria, 
and that any attempt to ignore 
the agitations can make a bad 
situation more complicated.

He further explained that 
avoiding a problem would 
not solve that problem, add-
ing that with so much hate, 
distrust, suspicions and fears 
in the country, political lead-
ers should not be afraid to 
confront the challenge.

To him, our current federal 
structure should be freely dis-
cussed by allowing the federat-
ing units voice their grievances 
with a view to inding workable 
solutions that protect the rights 
and interests of all.

improved tenera specie will 
yield 10-16 bunches after three 
years.

To make agriculture attrac-
tive to the youths, he says the 
state government is to mecha-
nise agriculture through ac-
quisition of tractors, pay load-
ers, graders and other farming 
equipment.

he ministry, according to 
Azubuike, has also acquired 
10 hectares cassava farm at 
Omumauzo in Ukwa West 
Local Government Area, for 
improved pro-vitamin A cas-
sava cuttings.

“The oyster mushroom 
farm in the state has helped to 
generate revenue. Mushroom 
farming can generate tens of 
thousands of naira per day,” 
he says, but explains also that 
the ministry has established 
ultra-modern ishponds and 
poultry processing plants in 
the state.

On rice production, he says 
the ministry has cleared 150 
hectares rice ields in for rice 
farming.

P
ower sector stakehold-
ers want the Federal 
Government to priori-

tise forex allocation to public 
and private institutions in-
volved in embedded power 
generation, which will help 
power industrial clusters and 
ensure energy independence, 
while removing constraints 
from economic activities.

Forex volatility has been 
a major source of concern 
since the two years of the 
current administration. Al-
though CBN intervention 
has managed the pressure 
overtime, but energy experts 
insist that preference for in-
stitutions and investors into 
embedded power generation 
can help address off-grid 
power consumers currently 

M
anagement of Nation-
al Insurance Commis-
sion (NAICOM) is set 

to hold interactive sessions with 
directors of insurance compa-
nies and major policyholders 
in Nigeria.

he major thrust of the meet-
ings with the stakeholders is to 
apprise them of the implemen-
tation of the Commission’s regu-
latory priorities for the industry 
in 2017, as well as strategies to 
ensure the local retention of in-
surance business and premium 
within the country.

Rasaaq Salami, head, corpo-
rate afairs, NAICOM, said this in 
furtherance of the Commission’s 
commitments to ensure all 
stakeholders were adequately 
informed of developments in 
the sector and NAICOM’s plans 
for progress.

It is also intended to remind 
the directors of their roles and 
responsibilities in the efective 
and efficient management of 
their respective companies as 
key drivers of performance.

F
ormer vice president and 
chieftain of All Progres-
sives Congress (APC), 

Atiku Abubakar, has com-
mended the resolution of the 
APC Governors’ Forum, which 
called for restructuring and 
true federalism, saying, “the 
issue transcends religion and 
ethnicity.”

Atiku Abubakar also de-
scribed as patriotic the con-
vergence of positions around 
restructuring by leaders and 
stakeholders from diverse 
regions of the country, noting 
that it conirmed that he (Atiku 
Abubakar) was not just a lone 
voice in the wilderness in the 
inevitability of restructuring of 
Nigeria for the good of all.

he former vice president, 
in a statement in Abuja by his 
media office, explained that 
the agitations for secession 

I
n an attempt to popularise 
mushroom farming in Abia 
State, the state ministry of 

agriculture has commenced 
a four-day training on mush-
room farming technology.

Uzo Azubuike, commis-
sioner for agriculture, Abia 
State, says that the training is 
geared towards encouraging 
youths to go into mushroom 
farming, which according to 
him is lucrative.

He also explains that it is 
the policy of the present ad-
ministration in the state to 
diversify the state’s economy 
through agriculture.

Azubuike, while reeling out 
his ministry’s scorecard at an 
event in Umuahia, explains 
that the ministry of agriculture 
has redeveloped 1,000 hect-
ares of land at Ohambele for 
cultivation of oil palm.

He also says that 4 million 
oil palm bursary site at Ahiaba 
Umunze in Osisioma Ngwa 
Local Government Area with 
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able. Many African govern-
ments are making headway, 
delivering on their mandate 
of providing services that 
ensure the prosperity of 
citizens, communities, and 
businesses. Several factors 
drive this mandate, includ-
ing legislation, policies, and 
the regulation of citizens’ 
services. The public servic-
es sector has traditionally 
been viewed as conservative, 
complex and bureaucratic in 
comparison to other sectors, 
but transformation is rapidly 
taking place in many African 
countries. “Innovation plays a 
huge role in helping govern-
ments accelerate their pace 
of technology adoption with 
regards to faster implementa-
tions and real time response 
to citizens’ needs for better 
services,” commented Pedro 
Guerreiro, Managing Direc-
tor: SAP West Africa.

The ability of forward-
looking ‘smart governments’ 
to thrive is being dictated 
by several major disruptive 
changes including global-
ization; the level of digitally 
experienced citizens; safety, 
and several other issues such 
as security pressures, infra-

M
a n y  f o r w a rd -
t h i n k i n g  c i t -
ies around the 
world, including 

in Africa, are taking advan-
tage of technology’s trans-
formative power to engage 
in sustainable urban devel-
opment. 

By 2020 cities will be home 
to over 20.8 billion connected 
things, according to Gartner. 
Population growth in coun-
tries such as Nigeria, with an 
estimated population of 184 
million, will put pressure on 
local governments to fast-
track and streamline service 
delivery. 

According to the latest 
World Bank data, Nigeria’s 
average inlation will likely re-
main in the double digits be-
tween 2017/2018 placing high 
expectations on government 
to accelerate implementation 
of public and social invest-
ment projects and so help 
promote economic and em-
ployment growth.

It is becoming increasingly 
important today for local 
governments to create cities 
that are liveable, effective, 
competitive, resilient, and 
greener, to be truly sustain-

L-R: Bayo Olugbemi, non-executive director, Central Securities Clearing System plc; Bola Adeeko, interim chief executive oficer, CSCS 
plc; Oscar Onyema, chairman, CSCS plc, and Charles Ojo, company secretary, CSCS plc, during the Central Securities Clearing System 

23rd annual general meeting, at the NSE Event Centre, Lagos.

put at about 93 million.
Ifeoma Malo, campaign 

director - Nigeria for ‘Power 
for All,’ told BusinessDay 
exclusively, that, “in my own 
opinion, the government 
should provide forex prefer-
ence to these companies, 
including schools, ministries, 
hospitals, and courts.

More so, the campaign 
director argued that the state 
governments would harvest 
more beneits from embed-
ded power generation or 
off-grid projects. This helps 
remove constraints to pro-
ductive economic activities, 
as most power generated 
through this means is able 
to boost economic activity, 
especially for power industrial 
clusters, increasing rural elec-
triication and ensure energy 
independence.

She suggested to the 
government to ensure in-
vestor friendly environ-
ment that attracts more 
investments into the em-
bedded power generation.

“To scale up the adoption 
of embedded power projects 
across the country, we have to 
build an investor friendly en-
vironment both at the federal 
and state level, and provide 
government support in the 
form of commitment, tax 
waivers and other incentives 
to encourage investments,” 
Ifeoma stated further.

Also, Chuks Nwani, ener-
gy lawyer and vice president, 
Powerhouse International, 
an energy advisory firm, 
said the forex intervention 
would address volatility of 
pressures faced by investors 
on the project.

He nevertheless wants the 
Nigeria Bulk Electricity Trad-
ing (NBET) to ensure it plays 
its key role in ensuring the 
success of embedded power 
generation in the country, as 
a bulk trader, in addressing 
various parties involve in em-
bedded power generations.

It would be recalled that 
many of the success around 
embedded power genera-
tion have been carried out by 
large private companies such 
as Lafarge, WAPCO, Dangote 
Cement, Nigerian Breweries, 
Guinness Nigeria and Nestlé 
Nigeria, using gas, renewable 
energy or a hybrid mode of 
generations.

Also, some of the Discos 
previously mentioned like 
Ikeja and Eko have taken 
positive steps to adopt em-
bedded generation.

tion and climate change 
is also putting pressure on 
cities’ management and 
government.  hese require 
speed and agility, to be able 
to respond in real-time to 
challenges such as service 
disruptions. “The biggest 
challenge we see is the adop-
tion rate of technology in 
Africa. he process requires 
an innovative technology 
platform with the power 
to work with multiple data 
sources across all services 
while providing real-time 
insights, enabling cities to 
make fast, accurate deci-
sions,” added Guerreiro.

Local governments need 
to capitalise on innovation 
opportunities by identifying 
solutions and improving 
their planning for natural 
disasters, emergencies, and 
service delivery. Connec-
tivity and data analytics 
will play an increasingly 
critical role in helping local 
governments provide more 
eicient and efective educa-
tion, grants, tax collection, 
healthcare, transport, and 
security services, using real-
time technology platforms 
such as SAP S4/HANA.

…Helps local governments accelerate implementation of sustainable projects, economic growth
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Freshly released real sector data by National Bureau of Statistics showed that 
Nigeria’s National Disposable Income (NDI) at 2010 purchasers’ value increased year-
on-year by 3.89% (and quarter-on-quarter by 12.35%) to N19.15trillion in Q3 2016. 
he y-o-y increase in NDI resulted from improvement in primary (factor income) 
and secondary income (transfers) from abroad. Speciically, “Other current transfers 
from the rest of the world” spiked y-o-y by 75.68% to N2.52 trillion; “compensation of 
employees from the rest of the world” increased y-o-y  by 54.03% to N25.96 billion; 
while “property & entrepreneural expenses to the rest of the world” (i.e. income 
paid to foreigners) declined y-o-y by 49.43% to N97.15 billion. hese ofset a 5.04% 
y-o-y decrease in “net taxes on products” to N220.53 billion and a 2.71% y-o-y 
decline in “domestic factor income” to N16.48 trillion of which “operating surplus” 
declined y-o-y 0.98% to N12.94 trillion and “compensation of employees” fell y-o-y 
by 8.55% to N3.54 trillion. In the review period, real GDP measured by expenditure 
approach showed that Domestic Absorption (DA) – comprising inal consumption by 
households, general government plus net investments by corporations – decreased 
year-on-year by 4.77% to N13.58 trillion. Howbeit, Current Account Balance (CAB) 
surplus – an excess of income or NDI over consumption or DA – increased by 33.50% 
to N5.57 trillion. he data also showed a 20.33% increase in savings (following 
decreased consumption activities) to N6.91trillion accompanied by a decrease in 
investments activities by 8.11% to N2.25 trillion. Meanwhile, CAB as a percentage 
of real GDP (N17.55 trillion as at Q3 2016) improved to 31.72% in the review period 
compared to 23.20% in the corresponding period of 2015; exports of goods and 
services as a percentage of real GDP was 25.11%, higher than 24.34% in Q1 2014; 
while imports of goods and services as percentage of real GDP decreased to 6.40%, 
compared to 7.28% in Q3 2015. Measuring trade integration, Nigeria’s economy 
showed greater openness following strengthened performance in trade position as, 
trade balance as a percentage of real GDP increased to 18.70% as against 17.06% in 

ECONOMY: Q3 2016 National Disposable Income Rises 

3.89% amid Rise in Transfers from Abroad…
EQUITIES MARKET: Equities Market Performance 
Drops on Renewed Bearish Activity…

POLITICS: Political Elite Condemn Hate Speech; 

Support National Restructuring...

Q3 2015; while total trade as a percentage of real GDP was 31.51%, lower than 31.63% 
in Q3 2015. On the foreign scene, the external sector, particularly the current account 
balance, of advanced economies deteriorated early in 2017. Eurozone’s current 
account surplus fell y-o-y by 44.01% to EUR21.5 billion in April 2017, as the goods 
surplus narrowed y-o-y by 31.39% to EUR24.7 billion while the secondary income 
deicit widened y-o-y by 113.85% to EUR15.2 billion. However, the services surplus 
rose y-o-y by 87.50% to EUR6 billion while the primary income surplus increased 
y-o-y by 5.36% to EUR5.9 billion. In the January-April period, the current account 
surplus decreased y-o-y by 6.89% to EUR98.6 billion. Elsewhere, the current account 
deicit in the United States widened quarter-on-quarter by 2.5% to USD116.8 billion 
in the irst quarter of 2017. he goods deicit widened q-o-q by 2.72% to USD200.3 
billion as imports outstripped exports. Exports increased q-o-q by 3.6% to USD383.7 
billion, driven by industrial supplies & materials (primarily petroleum & products), 
automotive vehicles, parts, and engines. On the other hand, imports increased q-o-q 
by 3.3% to USD583.9 billion, boosted by industrial supplies and materials (especially 
crude oil) capital goods except automotive, automotive vehicles, parts, and engines. 
he primary income surplus narrowed q-o-q by 7.01% to USD47.7 billion. On the 
other hand, the deicit on secondary income fell q-o-q by 18.53% to USD 25.5 billion 
while the surplus on services went increased q-o-q by 0.49% to USD 61.3 billion.

FOREX MARKET: Naira Appreciates Marginally against 
USD in Parallel Market Segment …

Cowry Weekly Stock Recommendations As At  Friday 23 June 2017

In the just concluded week, the Naira gained ground against the U.S. dollar 
at the Parallel market segment, week-on-week, by 0.54% to N368/USD. he local 
currency also appreciated at Investors & Exporters Forex Window (I&E FXW) 
by 0.86% to N362.16/USD. However, the Bureau De Change market segment 
experienced slight depreciation by 0.27% to N365/USD. This was despite 
injections by the CBN worth USD 195 million into the foreign exchange market 
of which USD 100 million was allocated to Wholesale (SMIS), USD50 million was 
allocated to Small and Medium Scale Enterprises and USD 45 million was sold for 
invisibles. Meanwhile, the weekly movements in most dated forward contracts at 
the interbank OTC segment suggested future stability of the Naira/USD exchange 
rate amid a slight decrease in the foreign exchange reserves – external reserves 
inecreased week-to-date by 0.03% to USD30.22 billion as at Wednesday, June 
21, 2017. he 1 month, 3 months, 6 months and 12 months forward contracts 
remained stable w-o-w at N320.00/USD, N328.07/USD, N336.56/USD and 
N354.04/USD respectively. However, the spot rate depreciated by 0.03% to 

In the just concluded week, Central Bank of Nigeria auctioned treasury 
bills via primary market, viz: 91-day bills worth N28.122 billion (Stop Rate, 
SR, fell to 13.499% from 13.50%) 182-day bills worth N43.837 billion (SR 
rose to 17.50% from 17.30%) and 364-day bills worth N61.287 billion (SR 
fell to 18.6499% from 18.6899%) which outstripped inflows via matured 
treasury bills worth N104.679 billion. Consequently, NIBOR moved in mixed 
directions across the maturities; NIBOR for overnight funds and 6 months 
fell to 9.29% (from 17.79%) and 23.67% (from 23.87%) respectively. However, 
NIBOR for 1 month and 3 months rose to 19.33% (from 19.02%) and 21.37% 
(from 20.16%) respectively. Elsewhere, NITTY increased across all the 
maturities amid sell pressure – yields on 1 month, 3 months, 6 months and 
12 months maturities rose to 17.53% (from 14.87%), 18.71% (from 16.16%), 

he Nigerian bourse recorded a bearish week which resulted in the decrease in 
twin market performance measures, NSE ASI and market capitalisation, by 499 bps 
each to 32,122.14 points and N11.11 trillion respectively. Also, on a year-to-date basis, 
the NSE ASI increased by 19.53%. Of the sectored gauges, the NSE Banking Index, the 
NSE Insurance Index and the NSE Consumer Goods Index tanked by 678 bps, 536 bps 
and 395 bps to close at 386.53 points, 137.95 points and 778.13 points respectively. 
Meanwhile, total deals, transacted volumes and Naira votes all fell week-on-week 
by 15.62%, 15.58% and 23.30% to 27,836 deals, 2.31 billion shares and N24.58 billion 
respectively. Elsewhere, Conoil Plc (12 months, December 2016) recorded a 28.53% 
increase in gross earnings to N24.47 billion and recroded N173 million in proit after 
tax representing a 118.38% increase from the previous period.

The political landscape was united in the condemnation of hate speech, 
especially following the recent ultimatum issued by a coalition of Northern youth 
groups to Igbo residents in Northern Nigeria, demanding that they vacate the 
nineteen Northern states and leave their wealth behind. he threat was in response 
to secessionist demands by the Indigenous People of Biafra which led a stay at 
home protest on May 30, 2017 that had wide compliance in Eastern Nigeria. In the 
same breath, politicians from both sides of the aisle joined calls for a restructuring 
of the country in order to promote harmony and engender accelerated national 
development. he Senator Makari-led faction of the Peoples Democratic Party 
(PDP) stated that “the recent altercation between some of our people which 
degenerated into the issuance of ultimatum and counter ultimatum for some of us 
to leave certain areas is an ill wind that blows no good, more so that we have a sad 
history of not so dissimilar circumstances that we had better not allow a repeat”. 
On their part, governors of the All Progressives Congress (APC) condemned “the 
secessionist and separatist agitations promoting ethno-regional identity in the 
country,” while also blaming the country’s leadership, poor economy and weak law 
enforcement system for “the resurgence of desperate youth groups promoting ethno-
regional identities and extremist positions from the diferent geo-political zones 
across the nation as currently experienced”. he governors also suggested that the 
demands framed by diferent ethnic groups in terms of political restructuring or true 
federalism could be met through adjustment in Nigeria’s federal system. We opine 
that the acknowledgement of the deplorable political situation by all stakeholders, 
especially by the political class, is a key step towards lowering the heightened but 
too often ignored inter-tribal tensions in the country. We hope that the politicians 
will move past its usual rhetoric by ensuring that the best practice of governance is 
instituted in the country in order to facilitate the return of unity, peace and progress.

Cowry Weekly Financial Markets Review & Outlook

MONEY MARKET: NIBOR Moves in Mixed 
Directions Across The Tenor Buckets …

N305.85/USD despite the USD7.5 million in intervention sales by CBN to banks. 
In the current week, we expect appreciation at the alternative market segments, 
although subject to CBN’s level of intervention.

19.39% (from 19.02%) and 22.56% (from 22.07%)  respectively.
This week, there will be maturing treasury bills worth N236.118 billion. 

Hence, we expect financial system liquidity ease and resultant moderation 
in interbank rates.

BOND MARKET: OTC FGN Bond Prices Depreciate for 
Most of the Maturities …

In the bond market, FGN bonds traded at the OTC segment depreciated 
for most of the maturities amid sell pressure: The 20-year, 10.00% FGN JULY 
2030 debt, the 10-year 16.39% FGN JAN 2022 debt and the 7-year 16.00% FGN 
JUN 2019 debt depreciated by N0.34, N0.47 and N0.22 respectively; their 
corresponding yields rose to 16.03% (from 15.94%), 16.16% (from 16.01%) 
and 16.50% (from 16.36%) respectively. Elsewhere, FGN Eurobonds traded 
on the London Stock Exchange depreciated in value across all the maturities 
amid sustained profit taking. The 5-year, 5.13% JUL 12, 2018 bond and the 
10-year, 6.38% JUL 12, 2023 bond depreciated by USD0.12 (yield rose to 
3.62%) and USD1.17 (yield rose to 5.96%) respectively.

This week, we bond prices to rally in the OTC market on the back of 
expected ease in financial system liquidity
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Mark Schneider, Nestlé chief executive

Nestlé unveils $21bn 
share buyback days 
after activist Loeb 
urges shake-up

S
witzerland’s Nestlé has 
announced a share buy-
back programme of up 
to SFr20bn ($21bn), just 
days after US activist in-

vestor Daniel Loeb grabbed a stake 
in the company and called for a 
shake-up of “its old ways”.

Nestlé, which owns brands 
including Nespresso, Perrier wa-
ter and KitKat chocolate bars, 
made no mention of the 1.25 per 
cent stake built up by Mr Loeb’s 
hedge fund hird Point. It said the 
buyback decision had been taken 
as part of a review of its capital 
structure started earlier this year.

hird Point this week accused 
the Swiss group of failing to adapt 
to a slower growth environment 
and of remaining “stuck in its 
old ways”. he hedge fund made 
recommendations it said would 
“dramatically improve both the 
growth proile and earnings pow-
er” of Nestlé, adding that share 
repurchases were “a particularly 
attractive option at the moment”. 
Third Point’s stake is valued at 
about $3.5bn.

Mark Schneider, Nestlé chief 
executive, said in February that 
share buybacks were “not the top 
priority”. But yesterday Nestlé said 
buybacks were “a viable option” 
for creating shareholder value in 

W
hen Microsoft and 
Intel ruled the com-
puting world, a se-
ries of record anti-

trust ines in Europe marked the 
high-water mark of regulatory 
eforts to constrain their power.

Now it is the turn of a new 
generation of dominant US tech-
nology companies. The Euro-
pean Commission’s €2.42bn 
fine against Google yesterday 
is the irst Brussels antitrust ac-
tion against the internet’s new 
consumer giants. It is more than 
the entire €2.2bn levied against 
Microsoft in four separate ines 
over the course of a decade.

If the commission wanted to 

the context of low interest rates 
and strong cash low generation.

Nestlé sought regulatory ap-
proval before this week for the 
share buyback, people close to the 
company said. It had secured the 
approval yesterday, triggering its 
announcement.

The Swiss group’s business 
model, based on relentless sales 
growth, has come under pressure 
as global economic growth has 
slowed and consumer spending 
patterns have shifted.

It announced this month that it 
was quitting the US confectionery 
market, which generated SFr900m 
in sales last year, after failing to 
build market- leading positions.

Rival Unilever, the Anglo-Dutch 
company behind Dove soap and 
Hellmann’s mayonnaise, also an-
nounced a buyback this year of 
€5bn after fending of an unwel-
come $143bn takeover approach 
from Kraft Heinz, the US food 
company controlled by Brazilian-
backed 3G Capital and Warren 
Bufett’s Berkshire Hathaway in-
vestment group.

Like Unilever, Nestlé aims to 
gear up its balance sheet, which 
will have the efect of making it 
less attractive to potential preda-
tors. Unilever said in April it was 
setting a target of 2 times net debt 
to ebitda, up from 1.3 times at the 
end of last year.

put down a marker, it seems an 
unlikely place to start. he Google 
case takes aim at an obscure part 
of the ecommerce world: com-
parison shopping services, where 
internet users can compare prices 
and other product features, then 
go elsewhere to buy. At a time 
when Amazon is cutting a swath 
through the ecommerce world 
and bricks-and-mortar retailers 
are crumbling in the face of on-
line competition, an eight-year-
old case touching on an abstruse 
corner of ecommerce risks look-
ing beside the point.

But the impact is likely to be 
far greater than the unpromising 
origins of the case suggest. A third 
of Google’s search advertising 

Brussels’ €2.4bn fine for Google raises 
stakes in transatlantic tussle

B
russels has hit Google 
with a €2.42bn antitrust 
ine for abusing its domi-
nance in search, a deci-

sion with potentially far-reaching 
implications for the tech sector 
and already-strained transatlantic 
relations.

The European Commission 
ended its seven-year competition 
investigation yesterday, conclud-
ing that the company had abused 
its near-monopoly in online search 
to “give illegal advantage” to its 
own shopping service.

Margrethe Vestager, the EU’s 
competition commissioner, said 
Google “denied other companies 
the chance to compete” and left 
consumers without “genuine 
choice”.

“Google’s strategy for its com-
parison shopping service wasn’t 
just about attracting customers 
by making its product better than 
those of its rivals. Instead, Google 
abused its market dominance as 
a search engine by promoting its 
own comparison shopping service 
in its search results and demoting 
those of competitors. What Google 
has done is illegal under EU anti-
trust rules.”

The Google probe is one of 
the most politically charged ever 
undertaken by Brussels. It fol-
lows a series of moves against US 

companies on antitrust and tax 
avoidance grounds that have led 
to accusations in Washington of 
an anti-US bias in Brussels. he 
Google case came after last year’s 
order that Apple pay €13bn in back 
taxes to Ireland.

Google’s attempts to settle its 
case with the commission sparked 
a backlash in France and Germa-
ny, with ministers piling pressure 
on Brussels to take a tougher ap-
proach. he pressure was fanned 
by aggressive campaigns by big 
European telecoms and media 
groups, including Germany’s Axel 
Springer.

Although the ruling orders 
Google to cease the anti-competi-
tive practices, the precise changes 
required are expected to take 
months or years to negotiate.

Google said it “respectfully” 
disagreed with the indings. “We 
will review the commission’s de-
cision in detail as we consider an 
appeal and we look forward to con-
tinuing to make our case,” it said.

Brussels’ decision is the first 
time a big competition regulator 
has imposed a sanction on how 
Google operates and lays the foun-
dations for cases against it in other 
specialist search markets.

he commission found Google 
“systematically” gave prominent 
placement to its in-house service 
and demoted rival comparison 
services in search results, so “even 
the most highly ranked rival ser-

-
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vice appears on average only 
on page four of Google’s search 
results”.

European companies said the 
decision would open the door to 
damages cases from hundreds of 
businesses that lost revenues after 
they were demoted in Google’s 
results. “he commission’s deci-
sion is a signal that the abuse of a 
very dominant market position as 
a utility doesn’t pay of in the long 
run,” said Mathias Dopfner, chief 
executive of Axel Springer. 
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IMF questions Trump policies as it cuts forecast

Concerns over pricing pressure take toll on GKN

P
resident Donald Trump’s 
struggle to deliver a fis-
cal stimulus this year has 
prompted the Internation-
al Monetary Fund to cut its 

growth forecasts for the US economy 
- just months after it boosted its out-
look on hopes of a policy overhaul.

Following slow progress by the 

White House and Capitol Hill on 
long-mooted tax reforms, the fund 
yesterday lowered its prediction for 
gross domestic product growth this 
year to 2.1 per cent from 2.3 per cent. 
he fund reduced its growth outlook 
for 2018 to 2.1 per cent from 2.5 per 
cent.

It also delivered a highly sceptical 
assessment of the administration’s 
growth predictions, pouring cold 

water on White House claims that 
its policies would help deliver a 
sustained 1 percentage point accel-
eration in annual growth. he fund 
warned that there were few recorded 
cases of advanced economies achiev-
ing such a leap.

Trump administration officials 
have vowed to boost growth by get-
ting tax legislation to the floor of 
Congress in September, as well as 

pushing through an infrastructure 
spending blitz. But inighting in the 
party over divisive healthcare reform 
plans, coupled with a White House 
distracted by the investigation into 
alleged Russian interference in the US 
election, has contributed to repeated 
delays.

In its annual Article IV report 
on the US, the IMF said lawmakers 
should throw their weight behind a 

fundamental tax reform package that 
would, among other things, simplify 
the tax system, lower rates and strip 
away exemptions.

But the fund said it had become 
clear during its discussions with the 
US authorities that “many details” on 
plans for tax, public spending and 
deicit reduction were still unsettled, 
meaning its forecast now assumes no 
change to existing policies.

Continued from page A3

G
KN was under pres-
sure yesterday after a 
peer’s profit warning 
stoked worries that 

carmakers have been putting 
pressure on parts suppliers to 
cut prices.

Schaeffler of Germany cut 
quarterly earnings guidance to 
reflect tougher pricing as large 
auto companies adjust their 
portfolios, as well as higher 
costs and supply chain bottle-
necks.

“While we were braced for 
GKN to have a tougher second 
quarter after a strong first, we 
suspect Schaeffler’s mention of 
pricing pressure will still send a 
shiver down the spine of most 
observers,” said Jefferies. The 
breadth of Schaeffler’s auto-
motive business means “there 
is highly likely to be some read 
across to GKN”, the broker said.

GKN’s upbeat first-quarter 
trading update in April flagged 
that autos trading was expected 
to soften. The engineer had set 
out a cost-saving programme 
two months earlier so 2017 

earnings have a buffer, said 
Jefferies. However, it also noted 
that GKN, down 4.3 per cent 
at 331.2p, already trades at a 
wide valuation premium to 
Schaeffler.

A rotation into miners and 
oil producers helped underpin 
the wider market and left the 
FTSE 100 outperforming Euro-
pean indices with a loss of 12.44 
points to 7,434.36. Glencore 
rose 3.8 per cent to 287.7p and 
Rio Tintoadded 3.3 per cent to 
£31.57.

Diageo edged 0.3 per cent 
higher to £23.31 after SocGen 
turned positive, in part on bid 
potential.  “Diageo’s size no 
longer precludes it from being 
a takeover candidate, especially 
as it is 100 per cent free float,” 
said SocGen.

The threat of losing inde-
pendence should focus man-
agement’s minds on using the 
group’s “solid” balance sheet 
for acquisitions or cash returns, 
SocGen argued. The most likely 
outcome is that Diageo takes 
full  control of  United Spir-
its in India, the broker said, 
though it also saw Fever-Tree 

as a credible target. Aim-listed 
Fever-Tree faded 0.6 per cent 
to £16.84.

Burberrytook on 0.9 per cent 
to £17.76 after sticking with 
2018 guidance during an ana-
lyst tour of its flagship Regent 
Street store in London.

Tui faded 2 per cent to £11.27 
after Barclays cut earnings fore-
casts following a meeting with 
its chief finance officer, Horst 
Baier. Tui’s UK package-holiday 
volumes have been flat as

prices creep higher and, with 
UK holidaymakers currently 
spending £800 a head on aver-
age, Tui is ready to defend mar-
gin by shifting its mix towards 
cheaper hotels, Barclays said.

Hospital operator Mediclinic 
lost 1.9 per cent to 742.5p. Citi-
group cut its target to 790p on 
a rebuild of its estimates for 
Hirslanden, Mediclinic’s Swiss 
business,  which the broker 
expects to be its biggest con-
tributor to earnings for the next 
four years.

B ookmaker  Wil l iam Hil l 
lost 4.5 per cent to 250.7p on 
a downgrade to “sell” from 
Investec.

B
razil president Michel 
Temer was fending off 
calls for his resignation 
yesterday after prosecu-

tors iled a criminal indictment 
against him for corruption, deep-
ening the country’s political 
crisis.

In the irst criminal charges 
laid against a sitting Brazilian 
president, the public prosecu-
tors’ office charged Mr Temer 
and his former special assistant, 
Rodrigo Loures, with negotiating 
bribes with JBS, Brazil’s largest 
meatpacker.

he real slipped nearly 1 per 
cent against the dollar yester-
day after the charges were an-
nounced late on Monday.

he charges place Mr Temer 
in a battle for political survival. 
Under Brazil’s constitution, the 
Supreme Court must seek the 
approval of two-thirds of the 
lower house of Congress to start a 
criminal trial of a president.

If Congress approves, Mr Te-
mer would be suspended from 
his position for up to 180 days 
pending the trial.

“his is a big battle the govern-
ment is waging in the chamber of 
deputies [the lower house],” said 
Roberto Simon, Latin America 
director for political risk at FTI 
Consulting.

“If the government fails to 
secure one-third of the votes, that 
basically means a green light for 
the trial,” he added.

Yesterday, Mr Temer faced 
demands to resign from some 
members of his main coalition 
ally, the PSDB party.

A Temer resignation “could 
clear a series of problems we 
have today in Brazil”, said Ricardo 
Tripoli, leader of the PSDB in the 
lower house.

JOE LEAHY & ANDRES SCHIPANI
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revenue in Europe, or roughly 
7 per cent of its total revenue, 
comes from the shopping adverts 
that are at the core of the EU com-
plaint, according to an estimate 
by analysts at Credit Suisse.

Even more important, the case 
prises open Google’s core search 
engine, and sets a precedent that 
others could use to win a better 
showing in one of the internet’s 
most widely used services. For the 
other big US internet companies, 
it also throws down a warning: 
using their increasingly dominant 
digital platforms to promote new 
services, from payments to enter-
tainment content, could bring a 
similar riposte.

In the Washington, where such 
actions inevitably stir suspicions 
of anti-American bias, the fine 
drew immediate condemnation 
from tech industry represen-
tatives. The US Federal Trade 
Commission examined the same 
issues as Brussels and decided 
not to pursue charges in 2013.

“I think the political pressures 
are part of the reason for what 
happened here. There’s resent-
ment because they’re big, they’re 
American and they’re making lots 
of money,” said Ed Black, chair-
man of the Computer & Commu-
nications Industry Association.

However, the US backlash 
looks like being far more muted 
than the last comparable trans-
atlantic eruption - the €13.2bn 
tax penalty against Apple over its 
preferential tax deal with Ireland. 
hat partly relects the new po-
litical reality in Washington. Even 
people close to Google concede 
that it is seen as a “Democratic 
company” and viewed with more 
suspicion in the Trump White 
House. By comparison, Presi-
dent Barack Obama personally 
criticised Brussels when it first 
lodged its complaint in the shop-
ping case. Eric Schmidt, chairman 
of Google parent Alphabet, was a 
high-proile supporter of Hillary 
Clinton in last year’s election.

In one sign of the lack of po-
litical heat being generated by 
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hit by mysterious 
$6bn crash
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H
ong Kong’s watchdog 
has not denied that 
it is probing some of 
the companies in-
volved in a mysteri-

ous stock price crash yesterday that 
erased $6bn in capitalisation and 
left the worst of the fallers down 94 
per cent.

A total of 13 stocks closed at least 
50 per cent lower yesterday, and 
almost all of those lost that value in 
less than an hour.

It is a pattern reminiscent of the 
collapse in March of Huishan Dairy, 
which lost $4bn, or 85 per cent, of its 
capitalisation in just over an hour 
when a lender to the company’s 
chairman sold shares it held as 
collateral.

Yesterday’s plunges were the lat-
est in a series of wild swings in the 
city’s stocks.

The Securities and Futures 
Commission said the stocks in-
volved were characterised by “thin 
turnover, small public loats, high 
shareholding concentrations, and 
multiple relationships between 
different companies and listed 
brokerage irms.

“These characteristics can be 

L
arge institutional investors 
want the US government to 
sell a 20-year bond, at a time 
when Treasury Secretary 

Steven Mnuchin faces scepticism 
over ultra-long dated debt issuance.

The US Treasury’s well-estab-
lished pattern of regular debt sales 
has become a hot topic for the 
Trump administration, with calls 
from Mr Mnuchin to extend the 
current maximum 30-year bond 
maturity to 50 or 100 years.

Investors are advising the Trea-
sury that bringing back 20-year 
bonds, which have not been sold 
since 1986, would help deepen the 
current market.

Robert Tipp, chief investment 
strategist at PGIM Fixed Income, 
said: “he 20-year is a very sensible 
thing for them to do,” as it would 
serve as an important reference 
point for investors pricing debt sold 
by companies and also ill a “big” 
maturity gap.

he “gap” refers to the current is-
suance void between 10-year notes 
and the next maturity of 30-year 
bonds, which has been exacerbated 
after Treasury halted the sale of 30-
year bonds between 2001 and 2006. 
hat suspension has left fewer secu-
rities currently maturing between a 

Vale moves to reduce government influence

especially conducive to extreme 
volatility and also to market miscon-
duct. However, at present the SFC is 
not in a position to conirm whether 
it has been or will be pursuing inves-
tigations into speciic individuals or 
companies operating in this market 
segment.”

Twelve of the 13 companies were 
highlighted in May by independent 
Hong Kong analyst David Webb, 
who identified them as part of a 
50-strong “Enigma” web of cross-
held companies.

“We need to focus on the bigger 
issues about the gaps in rules and 
the weakness of the regulatory struc-
ture on the Hong Kong Exchange 
that allowed this to build up over 
the years,” he said.

While all 13 companies are nomi-
nally small-cap stocks, two - China 
Jicheng, an umbrella maker, and 
Luen Wong, a civil engineer - were 
each worth more than $1bn at the 
start of the day.

China Jicheng was the worst-hit, 
down 94 per cent.

Next worst was GreaterChina 
Professional Services, down 93 per 
cent. It is best-known for launching 
a £130m bid last year to buy Hull City 
FC. Last week the company warned 
it would swing into full-year loss.

period of 10 and 30 years.
PGIM is one of the investment 

groups that regularly advise the US 
Treasury through the Treasury Bor-
rowing Advisory Committee.

Christine Hurtsellers, chief execu-
tive at Voya Investment Management 
and a member of TBAC, said: “I 
deinitely think it is something to be 
investigated . . . It does make sense.”

In their most recent report to the 
Treasury secretary in May, TBAC 
members “unanimously” agreed that 
if the Treasury were to increase its 
borrowing from investors then a 20-
year could be the answer. he group 
has said there was little evidence of 
strong or sustainable demand for 
ultra-long dated Treasury paper.

Mr Mnuchin’s ambitions for new 
ultra-long bonds have sparked a 
sceptical response on Wall Street. 
Some investors question whether 
there is sufficient demand for the 
new instruments to meet the depart-
ment’s goals of reliable and frequent 
debt sales, or constitute value for the 
taxpayer.

Mary Miller, a former under 
secretary for domestic inance at the 
Treasury, told the FT that she ques-
tioned whether it would be possible 
to consistently sell 100-year debt 
on attractive terms. She argued that 
there may be a case to be made for 
50-year bonds.

V
ale, the world’s largest 
iron ore mining company, 
passed a key test for Brazil-
ian corporate governance 

yesterday, approving the irst phase 
of a restructuring plan that is ex-
pected to eventually reduce govern-
ment inluence in the company’s 
management.

The move is part of a process 
that aims to dismantle Valepar, the 
main shareholder group consisting 
of Brazilian state pension funds, a 
unit of private bank Bradesco and 
Japan’s Mitsui that, along with na-
tional development bank BNDES, 
has controlled the company.

“his is all part of the same pack-
age of the transformation of Vale 
into a so-called true corporation,” 

said Peter Taylor, head of Brazilian 
equities at Aberdeen Asset Manage-
ment. One of Brazil’s most impor-
tant companies after Petrobras, the 
state-controlled oil company, Vale 
was privatised 20 years ago.

But analysts say it has been 
dogged by concerns over its vulner-
ability to manipulation through the 
strong inluence exercised by the 
government pension funds through 
Valepar. Valepar holds 53.35 per 
cent of Vale’s voting shares but only 
33.12 per cent of its overall shares.

he plan approved yesterday is 
to create one class of shares with full 
voting rights. Under the proposal, 
shareholders can convert their non-
voting preference shares to ordi-
nary shares at a discount of about 7 
per cent. If at least 54.09 per cent of 
shareholders of preference shares 

agree to convert within 45 days, the 
conversion will be executed.

The new structure would en-
able the Brazilian pension funds, 
led by Previ - the pension fund of 
state-controlled bank Banco do 
Brasil - to reduce their stakes and 
generate liquidity.

Mr Taylor said that, if the conver-
sion goes ahead, Vale could move 
to a listing on the Novo Mercado, a 
board on Brazil’s stock market that 
has higher corporate governance 
requirements.

The inclusion of Vale on the 
Novo Mercado would mark a sig-
nificant moment for Brazilian 
equities. he board is mainly char-
acterised by mid-sized and smaller 
companies The company’s share 
price was up 3.5 per cent to R$26.64 
per share at noon.

Investors call for 20-year Treasury sales

S
ome of the world’s larg-
est companies, including 
WPP, Rosneft, Merck and AP 
Moller-Maersk, confirmed 

they had been hit by a large-scale cy-
ber attack that also took down critical 
government and bank infrastructure 
in Ukraine yesterday.

The ransomware attack bears 
similarities to the WannaCry virus 
that infected hundreds of thousands 
of computers in 150 countries last 
month, according to cyber secu-
rity experts. No one has yet claimed 
responsibility for the latest attack. 
Researchers at Group IB, a Moscow-
based cyber security company, said 
the hackers shut down access to 
computers and displayed a message 
demanding a $300 ransom from us-
ers, payable in bitcoins.

Other groups affected include 
Saint-Gobain and DLA Piper, the law 
irm. he attacks were widespread 
in Ukraine, afecting Ukrenergo, the 
state power distributor, and several 
banks. Pavlo Rozenko, Ukraine’s dep-
uty prime minister, tweeted a photo 

of a computer screen displaying an 
energy message. “The network is 
down,” he wrote.

Some security researchers said 
the attack was part of the Petya ran-
somware family, which has existed 
since at least last year and uses the 
same flaw exploited during the 
WannaCry breaches. That would 
make systems that have not been 
updated since that attack particularly 
vulnerable.

But Kasperksy Labs, a Moscow-
based cyber security company, said 
“it is not a variant of Petya ransom-
ware as publically [sic] reported, but 
a new ransomware that has not been 
seen before”.

Symantec, the cyber security 
company, identiied the attackers’ 
bitcoin account, which suggests they 
have received 11 payments of about 
$300 each.

Rosneft, Russia’s largest oil com-
pany, said it had moved to a reserve 
oil production system after a “pow-
erful” hacking attack that took down 
its website and that of its subsidiary 
Bashneft.

“hanks to the fact that the com-

pany switched to a standby system 
for managing production processes, 
neither the production nor the prep-
aration of oil was stopped,” Rosneft 
told the Financial Times.

WPP, the world’s biggest advertis-
ing group, said: “IT systems in several 
WPP companies have been afected 
by a suspected cyber attack.”

he website for the holding group, 
which owns agencies such as Group 
M, MediaCom and Burson-Marstell-
er, was unavailable.

French construction group Saint-
Gobain said: “As a security measure 
and in order to protect our data, we 
have isolated our computer systems.” 
Russia’s central bank said that several 
lenders in the country had been hit 
by cyber attacks, but did not name 
which ones.

The bank had recorded “com-
puter attacks aimed at Russian lend-
ing institutions . . . [and] infection of 
information infrastructure facilities”, 
it told news agency Interfax. It added 
that its cyber security division was 
“working with credit organisations 
to eliminate the consequences of 
detected computer attacks”.
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T
he internet of things is set 
to transform transport, 
energy and manufactur-
ing, pushing the likes of 
GE and Siemens to invest 

billions on building up their digital 
business. But technology groups are 
moving in. 

Amtrak’s Northeast Corridor is 
the busiest railway in North America, 
and also the most grumbled about. 
Its reliability is about average for the 
government-owned network - about 
one in ive of its trains ran signii-
cantly late last year - but because it 
connects the centres of US inancial 
and political power, it is the subject 
of the loudest complaints about slow 
service.

Out of sight of the disgruntled 
passengers, however, Amtrak’s en-
gineers are being supported by 
some of the world’s most advanced 
technologies to prevent those delays. 
Siemens, the German group that 
built some of the locomotives used 
on the Washington to New York line, 
is deploying what is known as the “in-
dustrial internet of things” to predict 
problems before they happen.

By analysing data from 900 sen-
sors on each of its locomotives, 
Siemens can understand why equip-
ment failures occur, and recommend 
interventions that will prevent them 
in the future.

Delays were down 33 per cent in 
2016 from 2015, and performance 
on some measures is “almost an 
order of magnitude better than in 
the past”, says Rick Shults, Amtrak 
project manager for the Siemens 
locomotives. “hey are able to in-
troduce a concept for change well 
before we have even noticed there 
is a problem.”

Siemens’ work for Amtrak is at 
the vanguard of a revolution that 
promises radical change for indus-
tries including manufacturing and 
energy as well as transport. The 
plunging costs of sensors, commu-
nications, data storage and analytics 
have made it possible to record and 
process huge volumes of information 
about physical systems, from trains 
to oil refineries to wind turbines. 
Analysis of temperature, pressure, 
vibration, movement and lows of 
electrical current can be used to 
prevent failures, streamline mainte-
nance, improve performance - and 
even change the way products are 
designed and made.

By 2020, companies will be 
spending about €250bn a year on 
the internet of things, with half of 
all that spending coming from the 
manufacturing, transport and utility 
industries, according to the Boston 
Consulting Group.

“It’s a huge opportunity for all 
industrial companies,” says Bill 
Ruh, chief digital oicer for General 
Electric, the US conglomerate. “Data 
analytics and machine connectivity 
are the way to get to the next level of 
productivity.”

Along with advanced robotics 
and 3D printing, the internet of 
things is one of the technologies that 
are expected to transform manufac-

turing over the next couple of de-
cades. “I am not saying it can change: 
it will change, one way or the other,” 
says Roland Busch, chief technology 
oicer of Siemens. “And there will be 
winners and losers.” Software focus

Any industrial company that 
wants to still be around in 20 years is 
building up its digital skills and tech-
nology, often through acquisitions. 
GE last year bought four companies 
to strengthen its digital business. 
Honeywell this month bought an 
Israeli company called Nextnine, 
to reinforce its business offering 
internet security, a critical issue for 
industrial operations.

Siemens has spent $15bn on 
US software companies since 2007, 
and has 21,000 software engineers. 
Germany’s Bosch says it has more 
than 20,000 software engineers, of 
which 4,000 are focused solely on 
the internet of things. GE has 14,000 
software engineers, and is planning 
to hire 6,000 more technical and 
support staf for its digital operations.

Branding consultants have found 
a rich seam of business naming the 
software platforms. GE has Predix, 
Siemens has MindSphere, France’s 
Schneider Electric has EcoStruxure, 
Zurich-based ABB has ABB Ability, 
and so on.

Jef Immelt, who this month an-
nounced he was stepping down as 
GE’s chief executive, has staked his 
legacy on making the group a “digi-
tal industrial” business, combining 
physical products with information 
technology. When he started his 
farewell tour of GE with his succes-
sor John Flannery last week, the irst 
place they visited was the headquar-
ters of the group’s digital business in 
San Ramon, California.

he potential market is growing 
very fast. Last year there were 2.4bn 

connected devices being used by 
businesses, and this year there will 
be 3.1bn, according to Gartner, the 
research group. By 2020, it expects 
that number to have more than 
doubled to 7.6bn.

Connected competition
Like Amtrak’s trains, however, the 

shiny digital future is arriving later 
than some had hoped. he potential 
is real, says McKinsey analyst Venkat 
Atluri, but industrial companies have 
been slow to exploit it for a variety of 
reasons. They may need to change 
their organisations radically to beneit 
from the new technologies. Another 
obstacle is that there are so many dif-
ferent products and services available 
that industry standards have not yet 
emerged.

Working with expensive and po-
tentially hazardous machinery, in-
dustrial businesses are cautious 
about entrusting critical decisions to 
outsiders. “Customers are risk-averse, 
because they have to be,” says Guido 
Jouret, chief digital oicer of ABB. “If 
you do something wrong, you can 
hurt people.”

Potential customers are also very 
cautious about control of the data that 
reveal the inner workings of their op-
erations. Gehring, a German company 
that makes machines for honing metal 
surfaces to very ine tolerances, is one 
of the showcase users of Siemens’ 
MindSphere digital platform. Wolfram 
Lohse, Gehring’s chief technology 
officer, says the carmakers that are 
its customers have been very careful 
about how it uses production data.

Gehring has benefited from the 
new technology, Mr Lohse says, and 
is hoping for further gains including 
increased productivity from its ma-
chines. But he adds: “I have to admit 
it’s still just potential. It’s not in com-
mercial use yet.”

In this challenging and crowded 
market, new competitors are emerg-
ing all the time. Moving further into 
software brings manufacturers up 
against specialised information tech-
nology companies, and there is a 
shifting landscape of competition 
and co-operation between diferent 
groups that a decade ago could have 
safely ignored each other.

Established companies including 
IBM, SAP, Microsoft, Intel and Cisco 
also offer predictive maintenance 
technology, and there are numerous 
start-ups seeking to exploit the new 
opportunities in industrial markets. 
As of last year there were more than 
360 companies ofering internet of 
things platforms, according to IOT 
Analytics, a Hamburg-based research 
group.

Making money in that environ-
ment is not easy. GE says its digital 
business will not start making a 
noticeable contribution to earnings 
until 2019-20.

For an example of how tough the 
competition is, take the contract for 
its “digital transformation” awarded 
last year by Engie of France, one of 
Europe’s largest power generators 
and gas suppliers. Engie talked to 
many companies about the contract 
to provide a single IoT platform for 
all its businesses worldwide, to use 
their data to improve eiciency and 
customer service.

GE, which already had Engie as 
one of its biggest customers, might 
have seemed like the obvious choice 
to provide that platform. Instead, En-
gie announced in June last year that it 
had chosen a Silicon Valley company 
called C3 IOT, founded in 2009 as C3 
Energy by Tom Siebel, a billionaire 
pioneer of customer relations man-
agement software.

A month later, Engie also signed 

a partnership agreement with GE to 
work on a range of activities includ-
ing improving the performance of its 
power plants, but that looked like a 
consolation prize.

Mr Siebel describes GE as “a 19th 
century conglomerate [with a] 19th 
or 20th century vision of how to build 
software”, investing billions and hiring 
thousands of people to develop its 
products. “It doesn’t work like that,” 
he says. “You build great [software] 
products with 10 or 20 or 30 people.” 
C3 IOT had 130 employees in May.

In November, GE agreed a deal 
with Exelon, the US utility, to improve 
performance at its plants and develop 
new applications for the electricity 
industry. It has other customers for 
its digital platform to manage power 
plant reliability and performance, 
including Sonelgaz of Algeria and 
Invenergy of the US, but the Engie 
deal is a sign of how dominance in 
hardware will not necessarily trans-
late into software.

he manufacturers argue that they 
have specialised knowledge of their 
industries and customers that will 
give them a crucial competitive edge.

“We know how to manufacture. 
We know how to automate a building. 
We know how to run trains, or a tur-
bine,” Mr Busch says. “So that means 
we cannot only provide the scale for 
software, but we have the domain 
expertise. his is the powerful lever we 
have, which no other company has.”

he potential risks if something 
goes wrong also lend weight to stick-
ing with well-established suppliers, 
says Mr Jouret of ABB. “Customers 
think: ‘Wait a minute: can I let you 
run my factory?’”

Whose data?
But there are stories popping up 

that suggest the big manufacturers 
would be foolish to rely on the ad-
vantage of incumbency. Precognize, 
an Israeli predictive maintenance 
start-up, has won a contract from 
Germany’s BASF, the world’s largest 
listed chemicals company, to work 
at its plants. Chen Linchevski, Prec-
ognize’s chief executive, is happy to 
admit he and his team are no experts 
in chemicals.

Digital Business - Industrial futures
ED CROOKS

Jeff Immelt, GE’s chief executive
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Nestlé unmoved by demands from activist investor third point

European cities are just saying ‘no’ to scandal-tinged diesel vehicles

N
ewly minted Nestlé SA 
NSRGY 3.94% Chief Ex-
ecutive Mark Schnei-
der is facing the irst big 

challenge of his short career in 
packaged foods.

Mr. Schneider indicated Mon-
day he plans to continue with his 
own push to spur growth at the 
maker of Stouffer’s frozen food 
and Nesquik chocolate milk, but 
will now have to perform under the 
pressure of activist investor Daniel 
Loeb, who is prescribing his own 
plan for growth.

Late Sunday, Mr. Loeb’s hird 
Point hedge fund 
disclosed a $3.5 
billion stake in 
Nestlé, demand-
ing a raft of chang-
es it said would 
boost margins and 
shares, including 
the divestment of a 
long-held stake in 
L’Oréal SA LRLCY 
3.64% . In a short 
response Mon-
day, Nestlé said 
it keeps an “open 
dialogue with all 
our shareholders” 
but remains “com-
mitted to execut-
ing our strategy 
and creating long-
term shareholder 

L
arge European cities from 
Munich to Madrid are ban-
ning or restricting diesel 
vehicles due to mounting 

alarm over toxic emissions, pre-
senting a major challenge to Euro-
pean car makers who sell millions 
of them.

National governments have been 
slow to react to a string of scandals 
that have exposed diesel engines as 
far bigger polluters than advertised. 
But these cities, goaded by environ-
mental groups, are emerging as the 
leaders of an anti-diesel movement 
that is forcing Europe’s car industry 
to rethink its future.

Among the cities considering or 
seeking a ban on diesel vehicles or 
an environmental tax are BMW AG’s 
BMW -0.14% hometown Munich, 
and Stuttgart, which hosts Daimler 
AG DMLRY 0.22% and Porsche SE . 
heir message to Europe’s car mak-
ers: If you can’t clean diesel, we will.

value.”
he Swiss-based company said 

it had no further comment on Mr. 
Loeb’s stake.

hird Point’s stake amounts to 
just 1.25% of Nestlé, but that makes 
Mr. Loeb one of the company’s top 
10 investors. His recommendations 
come at a time when Nestlé share-
holders could ind them hard to 
ignore: Years of slow growth have 
shaken Nestlé and its consumer-
goods competitors, as they contend 
with changing consumer tastes, 
a raft of new upstart rivals and 
other headwinds. Shareholders 
welcomed the hird Point invest-
ment, sending Nestlé’s stock up 
more than 4% Monday.

“Cities are sending a signal to the 
public and manufacturers that there 
is a preference for clean vehicles,” 
said Ray Minjares, a researcher at 
the International Council on Clean 
Transportation. he group uncov-
ered emissions cheating by German 
car maker Volkswagen AG that has 
drawn attention to the issue over the 
past two years.

The scandal, which has since 
spread to other auto makers, started 
in the U.S. But less than 5% of U.S. 
cars are diesels, compared with half 
of all new European cars sold—
some 85 million on the road.

he European Union took center 
stage after it set aggressive targets to 
reduce carbon dioxide emissions to 
ight climate change.

European auto makers, espe-
cially the Germans, bet big on diesel 
as their main tool to reduce carbon 
dioxide emissions. Diesel burns 
more eiciently than gasoline, so it 
gets better mileage and emits less 
carbon dioxide. 

Google slapped with $2.7bn EU fine over search results

Bank of England orders banks to boost capital

T
he Bank of England on 
Tuesday ordered banks 
to build thicker capital 
cushions in the months 

ahead to protect the U.K. finan-
cial system from risks ranging 
from Brexit to China to booming 
consumer borrowing.

The BOE’s Financial Policy 
Committee said in its twice-
yearly financial stability report 
that there are “pockets of risk” in 
the financial system that warrant 
vigilance from regulators and 
lenders.

On the domestic front, the 
BOE said unsecured consumer 
borrowing in Britain is growing 
rapidly and lending standards in 
the mortgage market appear to 
be deteriorating, raising the risk 
that banks could face losses if the 
economy weakens.

It also flagged risks surround-
ing the U.K.’s exit from the Euro-
pean Union. The BOE said it is 
overseeing the financial system’s 
contingency planning for with-
drawal—including the possibility 
the U.K. crashes out of the EU 
without a deal on the terms of 
its divorce or future economic 
ties when a two-year window for 
talks closes.

“We start from the most dif-
ficult situation from a financial 
stability perspective,” said BOE 
Gov. Mark Carney, explaining that 
while a “no deal” scenario might 
not be the most likely outcome, 
it would be the most threaten-
ing. Officials said they are also 
monitoring potential threats from 
overseas. The risk to the global 
financial system from ballooning 
debts in China remains “pro-
nounced,” the committee said.

In response to these risks, 
which the BOE described as 
“standard” rather than elevated, 
the central bank said it raised 

banks’ so-called countercyclical 
capital buffer to 0.5% from its cur-
rent level of zero and expects to 
raise it again, to 1%, in November.

The buffer is designed to be 
raised when the economy is 
healthy to build resilience against 
losses and relaxed during a down-
turn to encourage greater lend-
ing. Officials reduced the buffer 
to zero in July, part of a package of 
measures to support the economy 
following last year’s referendum 
on leaving the EU.

“This action will supplement 
banks’ already substantial ability 
to absorb losses,” the BOE said.

T
he European Union’s an-
titrust regulator on Tues-
day fined Alphabet Inc.’s 
GOOGL -1.42% Google a 

record €2.42 billion ($2.71 billion) 
for favoring its own comparison-
shopping service in search results 
and ordered the search giant to ap-
ply the same methods to rivals as its 
own when displaying their services.

The decision, which comes af-
ter seven years of legal wrangling 
and can be appealed to EU courts, 
could force Google to reshape 
the way it presents search results 
for products in Europe. It could 
also lead Google to make broader 
changes because it sets precedent 
for other search services, such as 
travel and maps, which the EU is 
also scrutinizing.

“Google abused its  market 
dominance as a search engine by 
promoting its own comparison 
shopping service in its search 
results, and demoting those of 
competitors,” said EU antitrust 
chief Margrethe Vestager. “What 
Google has done is illegal under 
EU antitrust rules.”

Google general counsel Kent 
Walker said the company will re-
view the decision and consider an 
appeal, adding that “we respect-
fully disagree with the conclusions 
announced today.”

In its decision, the EU detailed 
what it said were years of abuses, 
including demoting the results of 
rivals and artificially promoting 
its own shopping service above all 
other results. Those changes led 
to what the EU said was a 45-fold 
traffic increase in the U.K. and a 
35-fold increase in Germany, with 
drops of traffic to rivals of 85% 
in the U.K. and 92% in Germany. 

In response, the EU more than 
doubled what had been the bloc’s 
previous record penalty for a com-
pany allegedly abusing its market 
position—a €1.06 billion fine on 
Intel Corp. in 2009.

The EU also ordered Google to 
treat rival comparison-shopping 
services equally in its search re-
sults. Google has 90 days to end 
the conduct and explain how it 
will implement the decision, or 
face additional penalties of up to 
5% of average daily global revenue, 
the EU said.

The big fine and broad remedy 
order mark a major escalation in 
Brussels’ fight over whether the 
Mountain View, Calif., company 
has used its dominance in mar-
kets stretching from online ads to 
mobile-phone software as a cudgel 
to promote its own services at the 
expense of competitors.

Tuesday’s decision is the first 
of three separate advanced in-

vestigations by the commission 
into Google’s practices. he EU is 
continuing to probe Google over its 
Android mobile operating system 
and its Adsense advertising service.

The first decision now opens 
a new chapter in the drama that 
will likely play out in EU courts 
for years to come. At the heart of 
that litigation will be whether the 
EU can make stick its the novel 
case that a dominant firm cannot 
favor its own services above those 
of competitors—something that 
could end up affecting other big 
tech firms as well.

The EU’s move highlights di-
vergence with U.S. regulators in 
their approach to Google. The 
Federal Trade Commission closed 
its own probe into Google’s search 
practices in 2013 after the com-
pany agreed to voluntary changes, 
though some firms have been lob-
bying U.S. regulators to pick the 
case back up.

WILLIAM BOSTON

JASON DOUGLAS & PAUL HANNON

SAABIRA CHAUDHURI & DAVID BENOIT

NATALIA DROZDIAK & SAM SCHECHNER
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Read Ambitiously

The $1.5Trn business tax change flying under the radar

U.S. Government bonds retrace 
early price declines

R
epublicans looking to 
rewrite the U.S. tax code 
are taking aim at one of 
the foundations of mod-

ern finance—the deduction that 
companies get for interest they 
pay on debt.

That deduction affects every-
one from titans of Wall Street who 
load up on junk bonds to pay 
for multibillion-dollar corporate 
takeovers to wheat farmers in the 
Midwest looking to make ends 
meet before harvest. Yet a House 
Republican proposal to eliminate 
the deduction has gotten relatively 
little sustained public attention or 
lobbying pressure.

Thanks in part to the deduc-
tion, the U.S. financial system 
is heavily oriented toward debt, 

P
rices of U.S. government 
bonds recovered from 
early losses Wednesday, 
as further declines in oil 

prices stoked demand for safer 
assets.

Treasurys began the U.S. trad-
ing session on a down note after a 
top Bank of England oicial said 
the central bank should start with-
drawing stimulus later this year. 
Oil prices were also irm to start 
the day but turned negative by the 
late morning as traders continued 
to focus on rising production.

he yield on the benchmark 10-
year Treasury note, after reaching 
2.177%, settled at 2.156%, com-
pared with 2.153% Tuesday. Yields 
rise as bond prices fall.

Lower oil prices tend to aid 
Treasury debt in two ways. It can 
boost their appeal compared to 

riskier assets, such as stocks. It also 
eases worries over inlation, which 
poses a major threat to long-term 
government bonds by reducing 
the purchasing power of their ixed 
payments.

Oil prices entered bear market 
territory Tuesday, having declined 
20.6% since Feb. 23.

Reflecting lowered inflation 
expectations, the Treasury debt 
with the longest time to maturity 
was a top performer Wednesday, 
with the yield on the 30-year bond 
settling at 2.724%, compared with 
2.735% Tuesday.

If sustained, the decline in oil 
prices could raise more doubts 
about the Federal Reserve’s plan 
to continue tightening monetary 
policy. Already, data showing a 
softening in inlation has been a 
big factor in driving down Trea-
sury yields since the 10-year yield 
reached 2.6% in March.

Cyberattacks hit major companies across globe

Why apple and J.P. Morgan are chasing Venmo

V
enmo has become a verb 
among people who want to 
send money digitally to each 
other. What it hasn’t become 

is a huge moneymaker for parent Pay-
Pal Holdings Inc. PYPL -1.43%

Historically, that hasn’t been 
much of a concern for PayPal, al-
though that is starting to change. 
Making money might matter even 
less to the big tech and finance 
irms like Apple Inc. AAPL -0.51% 
and J.P. Morgan Chase JPM +1.83% 
& Co., that are going after Venmo’s 
business.

hose irms are trying to prevent 
Venmo from becoming to person-
to-person payments what Google 
is to search or Facebook is to social 
media. The reason: even if such 
services aren’t profitable today, 
companies believe they are vital 
to getting and keeping consumers, 
especially coveted millennials.

“We don’t charge customers,” 
Gordon Smith, head of consumer 
banking at J.P. Morgan, said at an 
investor conference while describ-
ing the bank’s eforts in person-to-
person payments. “So you all quite 
rightly will ask me, ‘Well, what’s the 
revenue model?’ And the revenue 

model is that the customer is en-
gaged on our banking app.”

J.P. Morgan this month con-
nected its smartphone apps to 
a new money-transfer network 
called Zelle, which is owned by 
several banks and will eventually 
reach 86 million consumers. hat 
followed an announcement from 
Apple that it was also getting into 
person-to-person payments.

Behind the companies’ zeal 
is rapid growth in digital person-
to-person payments. Consumers 
made $147.1 billion in such trans-
actions in 2016, up 47% from the 
year before, according to consult-
ing irm Aite Group LLC.

But Venmo won’t be easily 
pushed aside. It is growing faster 
than the overall market, handling 
$17.6 billion in such payments in 
2016, more than double its $7.5 
billion in 2015.

With these payment services, 
consumers link a bank account, 
debit card or credit card to a smart-
phone app and can send money 
to anyone else with just the email 
address or phone number of the 
recipient. Venmo and the other 
services typically eat the charges 
that banks or card networks im-
pose on transfers that move over 
their payment rails.

“It’s been all cost and no rev-
enue, but a tremendous acquisi-
tion tool and a tremendous en-
gagement tool,” PayPal CEO Dan 
Schulman told a separate investor 
conference last month. He added 
the typical user opens Venmo two 
or three times a week.

G
lobal businesses from Eu-
rope to the U.S., including 
shipping giant A.P. Moeller-
Maersk AMKBY 0.34% A/S, 

advertising irm WPP Group WPPGY 
-0.97% PLC and Russian oil company 
PAO Rosneft, reported significant 
cyberattacks Tuesday against their 
computer systems.

It was unclear how, or if, the at-
tacks were related, but they spread 
simultaneously across Europe and 
into the U.S. on the heels of a global 
attack in May from a virus dubbed 
WannaCry.

Ukraine was hit by an “unprec-

edented” wave of cyberattacks Tues-
day, the country’s prime minister 
said, which infected a government 
ministry, state telecoms, postal and 
transport companies, among others.

Russia’s state-controlled oil com-
pany, PAO Rosneft, said it was under 
a “massive hacker attack” that could 
have serious consequences but 
said its oil production hadn’t been 
afected. Rosneft, the world’s larg-
est publicly listed oil company by 
production, said it had contacted 
law-enforcement authorities about 
the attack. he company’s website 
was down on Tuesday, but its of-
icial Twitter accounts spread news 
of the attack.

he company said it had recently 

switched to a diferent oil reserve-
control system, so “neither oil pro-
duction nor preparation processes 
were stopped.”

Denmark’s shipping giant Maersk 
said Tuesday that its computer 
systems had been brought down 
by a cyberattack. The breakdown 
is afecting multiple computer sys-
tems across several business units, 
a Maersk spokeswoman said, add-
ing the company was assessing the 
situation.

The spokeswoman said she 
couldn’t provide details on how the 
computer outage was afecting the 
company’s lagship business, Maersk 
Line, the world’s largest container 
operator by capacity.

RICHARD RUBIN

 SAM GOLDFARB

which because of the tax code is 
often cheaper than equity inanc-
ing—such as sales of stock. It also 
is widely accessible. In 2015, U.S. 
businesses paid in all $1.3 trillion 
in gross interest, according to Com-
merce Department data, equal in 
magnitude to the total economic 
output of Australia.

Getting rid of the deduction 
for net interest expense, as House 
Republicans propose, would alter 
finance. It also would generate 
about $1.5 trillion in revenue for 
the government over a decade, ac-
cording to the Tax Foundation, a 
conservative-leaning think thank.

he plan would raise money to 
help ofset Republicans’ corporate 
tax cuts and reduce a “huge bias” 
toward debt inancing, said Robert 
Pozen, a senior lecturer at MIT’s 
Sloan School of Management. hat 

DAVID GAUTHIER-VILLARS, MICHAEL AMON 
& JAMES MARSON

PETER RUDEGEAIR



Debrief

What options are open to OPEC?
FRANK UZUEGBUNAM

O
il fell for a ifth 
week after slipping 
into a bear market 
on concern that ris-
ing production de-

spite renewed cut by the Organ-
isation of Petroleum Exporting 
Countries (OPEC) and their 
non-OPEC allies.

West Texas Intermediate for 
August delivery settled at $43.01 
a barrel. Brent for August settle-
ment closed at $45.54 a barrel 
on the London-based ICE Fu-
tures Europe exchange.

OPEC compliance with the 
production output cuts remain 
high. he oil cartel compliance 

which are exempt from the cuts, 
also appear to be weighing on 
prices, along with an uncertain 
global demand outlook. 

Libya is now pumping about 
900,000 bpd, the most in four 
years. In Nigeria, a major ex-
port terminal restarted after 
a 15-month halt and will ship 
about 250,000 bpd this month. 
Nigeria’s oil export is expected 
to exceed 2 million barrels per 
day (bpd) on 67 cargoes are 
scheduled in August, with an 
additional 97,000 bpd of Akpo 
condensate.

he options for OPEC look 
bleak. Further curbs could 
be necessary, but reaching 
a consensus will be diicult, 
Iran’s Oil Minister Bijan Nam-
dar Zanganeh said. Any fresh 

level hit 108 percent in May, 
with non-OPEC participants 
achieving 100 percent. While 
not all members have cut down 
to their quotas, other partici-
pants, notably Saudi Arabia, 
have exceeded their required 
cuts, making up for the dif-
ference. Saudi Arabia has cut 
110,000 b/d more than required 
through the irst ive months of 
the deal. However, supply that 
is beyond the control of the car-
tel keeps rising.

US oil production rose by 
20,000 barrels to hit 9.35 mil-
lion, the highest level since Au-
gust 2015, undermining eforts 
to tame a global glut, the En-
ergy Information Administra-
tion reported. Production gains 
from Libya and Nigeria, both of 

agreement has been made po-
tentially more complicated by 
political and diplomatic chang-
es. Two key brokers who helped 
to bring about the irst deal are 
now out of the picture: Noured-
dine Boutarfa, Algeria’s oil min-
ister, the man credited with 
bringing about the landmark 
deal at the OPEC meeting was 
dismissed as part of a cabinet 
reshule. Also, Qatar is under a 
regional blockade imposed by 
Saudi Arabia as a punishment 
for its ties to Iran.

Nations that have made the 
production cuts already ap-
pear to be ceding ground as ri-
val supplies grow. If producers 
chose to overlook their market 
shares and pursue deeper cuts, 
the outlook might not be easy.

WEST AFRICA ENERGY
oil    gas    power
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Source: OPEC

OPEC weekly basket price

DAY PRICE

23/06/17 43.73

16/06/17 45.22

9/06/17 46.48

2/06/17 49.23

26/05/17 51.11

Tackling 
operational 
hiccups in 
West Africa’s gas 
sector business  
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Mobil Oil shares



02 Wednesday 28 June 2017BUSINESS  DAY C002D5556

WEST AFRICA ENERGY OIL

ISAAC ANYAOGU

Nigeria’s options thins as crude 
oil leaves sellers’ market

O
il markets are 
currently de-
fying every 
prescription 
towards rebal-

ancing as prices traded near 
a 10-month low on June 26, 
spooking fears the bearish 
markets may linger longer 
than predicted.

Analysts say crude oil 
markets are headed for its 
biggest decline in almost 
two decades as produc-
tion recovers in Nigeria and 
Libya. Oil traded around 
$43per barrel, a slight gain 
over the 10-month of sub 
$40 barrel oil.

his is dealing a blow to 
OPEC–led initiative for its 
members and non-mem-
bers to cut production by 
1.8million till March 2018. 
Perhaps the biggest chal-
lenge is the proliic rise of 
shale volumes. With speed 
to market advantages and 
improving breakeven costs, 
volumes are expected to 
peak at 13 million barrels 
per day by 2030.

Nigeria secured exemp-
tion from OPEC cuts agreed 
in May this year, but crude 
oil production looks to sur-
pass budget benchmarks of 
2.2million barrels. his may 
imperil Nigeria’s chances to 

P
resident Akufo-Addo 
is expected to turn 
the valves on the 
FPSO John Kufour 

on July 6 for Formal com-
mercial production on the 
Sankofa-Gye Nyame oil and 
gas field. Though produc-
tion has already started, this 
would just be a formal cer-
emony to herald production 
on the ield.

his would aid the pro-
duction of 45,000 barrels of 
crude in the first phase of 
production and up to 180 
million standard cubic feet 
by end of next year.

The field is starting 
production, three months 
ahead of scheduled date. 
ENI holds a 44.44 percent 
stake in the ield, while up-
stream trader Vitol holds 
35.56 percent while state oil 
company Ghana National 
Petroleum Corporation 
(GNPC) has a combined 
carried and participating 
interest of 20 percent.

A central Ethiopian re-
gion that is seen almost 
two years of sporadic anti-
government protests is 
planning a new private oil 
company and is in talks 
to import Middle Eastern 
crude, part of an economic 
initiative authorities say will 
address some of the roots of 
the unrest.

Oromia Petroleum 
Share Co., the planned ven-
ture, will import the oil via 
Djibouti, process it at a new 
large-scale reinery and dis-

enjoy further exemptions.
Ibe Kachikwu, minister 

of state for petroleum re-
sources in a recent inter-
view with the BBC, said that 
Nigeria is not averse to join-
ing cuts when its produc-
tion recovers up to regular 
volume of above 2m bpd. It 
seems the possibility does 
not look so remote.

Analysis of loading 
schedule of crude traders 
analysed by Reuters re-
vealed that Nigeria’s oil ex-
port is expected to exceed 
2 million barrels per day 
(bpd) in August. Exports 
of 2.02 million bpd on 67 
cargoes are scheduled in 
August, with an additional 
97,000 bpd of Akpo con-
densate.

Nigeria’s production is 
spurred by the resumption 
of loadings through the For-
cados terminal which was 
closed for over 10 months 
in 2016.

Figures for crude and 
condensate, output from 
OPEC’s biggest African pro-
ducer plummeted to near 
30-year lows of around 1.2 
million b/d in 2016, from 
2.2 million b/d previously, 
as attacks on oil facilities in 
the Niger Delta took a dis-
turbing turn.

Nigerian crude oil pro-
duction in May jumped to 

he project could raise 
Ghana’s oil output to 
around 200,000 barrels per 
day and gas production 
to more than 300 million 
standard cubic feet. 

Production on Sankofa-
Gye Nyame field could 
help increase electricity by 
1000 megawatts.

In 2016, ENI obtained 
a new exploration license, 
Cape hree Points Block 
4, adjacent to the OCTP 
Block. he launch of OCTP 
will provide gas to Ghana 
for over 15 years and the 
resulting electricity will 
give a real boost to the 
country’s development.

tribute it to gas stations 
owned and operated by 
local youths, Tekele Uma, 
head of the region’s trans-
port authority, said. 

Potentially creating 
more than 50,000 jobs, it 
will build a transportation 
network initially beneit-
ing farmers and manu-
facturers in the Oromia 
region who send their 
products to the capital, 
Addis Ababa, and other 
cities, he said.

he company would 
compete with National 
Oil Ethiopia Plc, or NOC, 
whose shareholders in-
clude Saudi Arabian bil-
lionaire Mohammed 
al-Amoudi. NOC is one 
of Ethiopia’s biggest fuel 
suppliers, according to a 
feasibility study shared 
by Tekele. Oromia Petro-
leum targets a 21 percent 
share of Ethiopia’s fuel 
market within ive years 

1.73 million barrels per day, 
up 80,000 b/d from April, its 
highest level since March 
2016.

With output of crude 
and condensate now near 
its full capacity of 2.2 mil-
lion b/d, Nigeria, could be 
asked to join the deal if the 
recovery continues.

Options
Analysts at Goldman 

Sachs, a leading global in-
vestment irm in a recent 
report called on Nigeria, 
and other African produc-
ers to lower oil production 

taxes to remain competitive 
in a bearish oil market.

 he belief is that low-
cost countries may become 
ever more important for In-
ternational Oil Companies 
in the medium term due 
two factors. Shale costs will 
continue to rise as cost for 
deepwater production on 
account of project simplii-
cation, cost reduction and 
cost delation would see a 
decline.

“A number of countries 
such as Angola and Nige-
ria have lower costs than 
US Shale, but show higher 
breakevens. his is pre-
dominantly down to higher 
rates of tax.

“Consequently, we think 
these countries have a lot 
to gain by lowering taxes 
to make them cost com-
petitive with shale. We have 
seen early signs of this, but 
think there is much further 
to go should prices remain 
in the $50-60 range,” said 
the report.

Another option avail-
able for Nigeria is to ramp 
crude oil reining to experi-
ence the beneits across the 
value chain. Global profes-
sional service irm Pricewa-
terhouseCoopers, in a re-
cent study on reining said 
that Nigeria could become 
a net exporter of reined 
products and become the 
reining hub of West Africa 
by the start of the next de-
cade.

Nigeria’s position as Af-
rica’s largest crude oil pro-
ducer with proven crude 
oil reserve estimated at 37 
billion barrels, annual con-
sumption of 22 billion litres 
of PMS, 11 billion litres of 
AGO and 1 billion litres of 
Aviation fuel puts it at an 
advantage to be the rein-
ing hub of the West African 
sub-continent.

Experts say actions like 
recent passage of the Petro-
leum Industry Governance 
Bill (PIGB) and consider-
ation of the iscal and host 
community components 
are good steps, all that is re-
quired is to treat them with 
the urgency the situation 
requires.

Brief
Ghana:
President Akufo-Addo to turn 
valves for Sankofa-Gye Nyame oil field 

Ethiopia:
Central Ethiopia region plans
 oil company to calm unrest

Snapshot

Projected 
Nigeria’s 
crude oil 

exports for 
August 2017

2mbpd 
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Tackling operational hiccups in 
West Africa’s gas sector business  

W
est Africa 
is home to 
a p p r o x i -
mately 32 
p e r c e n t 

of Africa’s total natural gas 
reserves. Nigeria holds the 
community’s largest prov-
en reserves with 185 tril-
lion cubic feet (Tcf). Proven 
reserves are also located 
in Cote d’Ivoire (1.0 Tcf), 
Ghana (840 bcf) and Benin 
(40Bcf).

he vast majority of 
natural gas found in Nige-
ria are associated gas with 
many of the ields lacking 
the infrastructure to pro-
duce the associated natural 
gas, thereby leading to lar-
ing.

he challenges facing 
gas companies operating in 
West Africa continue to be 
diverse as poor infrastruc-
ture and a lack of skilled 
resources, among others 
slow the desired progress 
anticipated.

Regulatory uncertainty 
and delays in passing laws 
are severely inhibiting sec-
tor development in many 

countries around the re-
gion.

According to a recent 
PwC report, West Africa’s 
gas industry has continued 
to show substantial growth, 
with new hydrocarbon 
provinces developing at a 
signiicant pace.

he report indicates that 
Nigeria among other coun-
tries contribute signiicant-
ly to the regions 502 trillion 
cubic feet (Tcf) proven nat-
ural gas reserves.

However, the major 
challenges identiied by 
organisations in the gas 
industry have remained 
largely unchanged with the 
top three issues of uncer-
tain regulatory framework, 
corruption and poor physi-
cal infrastructure also iden-
tiied as the biggest chal-
lenges.

While uncertain regula-
tory frameworks remain a 
concern across the indus-
try, Nigeria was one of the 
few countries where re-
spondents did not consider 
it to be of the top-three 
challenges to developing 
the industry. According to 
the Review, this suggests 

that companies have ac-
cepted the lack of ratii-
cation of the Petroleum 
Industry Bill (PIB), which 
has been in the process of 
implementation for long 
years.

In the review report, 
the inadequacy of ba-
sic infrastructure also 
ranked much higher in 
the current as industry 
operators are concerned 
about the lack of infra-
structure in developing 
countries and the nega-
tive consequences this 
may have for their busi-
nesses, especially those 
operating in key West 
Africa countries. Taxation 
issues have also become 
a concern to companies 
across West Africa as un-
certain taxation as well as 
new tax laws has created 
an additional inancial 
burden for companies.

he report further indi-
cated that companies will 
largely be relying on their 
own cash lows to fund 
their own businesses as 
E&P companies are fund-
ing their operations difer-
ently from the other indus-

try players with less than 40 
percent of funding coming 
from cash low. his can 
largely be attributed to 
blocks and regions yet to 
come into production.

To resolve these linger-
ing challenges and put 
West Africa in the forefront 
of gas development, indus-
try close watchers insist 
governments and gas com-
panies must collaborate 
to play a signiicant role in 
sustaining growth and de-
velopment in the region.

Experts observe West 
African countries have a 
host of stringent laws and 
regulations that create 
challenges for companies 
and international investors 
to overcome.

“Operational plan-
ning therefore needs to be 
carefully thought out, tak-
ing into account demand 
growth, infrastructure re-
quirements, investment 
needs and potential, long-
term strategies and the role 
of government if compa-
nies and countries want to 
sustain growth and devel-
opment in the region”. hey 
said.

Snapshot

Estimated 

proven 

natural gas 

reserves in 

Africa

502Tcf
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G
hana has en-
tere d into  a 
Memorandum 
of Understand-

ing with Equatorial Guinea 
for the supply of Liquiied 
Natural Gas (LNG). This 
was revealed by the Equa-
torial Guinea Minister of 
Mines, Industry and En-
ergy at the 8th Ghana Oil 
and Gas Summit in Accra.

He noted that the 
agreement is part of a 
broader project his coun-
try is embarking on to 
ensure African countries 
have suicient energy.

“I have to say and I want 
to thank my fellow Energy 
minister from Ghana that 
we signed an initiative 
called Energy to Africa 
and we are starting with 
Ghana. We have signed 
an MOU to look at the 
possibility for us to send 
LNG because it is very 
sad that we can negotiate 
contract with Chile, Korea, 
Singapore but we cannot 

G
azprom is in 
talks to ramp up 
natural gas sales 
in the UK as coal 

plants are shuttered and 
the nation’s biggest stor-
age site is closed for good.

“We see an appetite 
from major players in the 
UK for additional volume 
of contracted gas,” Deputy 
Chief Executive Oicer 
Alexander Medvedev said 
adding, “Our supplies to 
the UK increased sub-
stantially in the course of 

send a single drop to Africa” 
he revealed

Obiang Lima also pro-
posed more partnerships 
within the African continent 
to greatly boost revenue 
and energy supply within 
continent

He emphasized that if oil 
producing countries in Af-
rica work together, they can 
surpass oil giants like Saudi 
Arabia and Russia.

the last two years.”
he world’s biggest gas 

producer sees an oppor-
tunity to sell more of the 
fuel after Centrica Plc an-
nounced it would close its 
Rough storage facility in the 
North Sea and the nation 
plans to stop using coal-
ired plants by the middle of 
next decade. Medvedev ex-
pects Britain to increase im-
ported volumes by 8 billion 
to 12 billion cubic meters a 
year by 2025. 

After opening an oice 
in 1999 outside London, 
Gazprom has gradually ex-
panded in the UK market 
through acquisitions. Earli-
er this year it became one of 
the largest retail gas suppli-
ers to British industrial and 
commercial buyers after 
one of its units completed 
an acquisition of Wingas 
UK. 

Brief

Ghana:
Ghana signs MOU with 
Equatorial Guinea for gas supply

United Kingdom:
Gazprom smells opportunity 
as UK’s biggest gas store shuts
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U
K energy regula-
tor Ofgem has 
conirmed that 
proposal to slash 

embedded beneit pay-
ments to small power gen-
erators by up to 93 percent. 
he payment, known as 
the Transmission Network 
Use of System (TNUoS) 
demand residual (TDR), is 
made to sub-100 MW gen-
erators connected to the 
distribution network.

It is meant to relect the 
value of reduced transmis-
sion charges during peak 
demand period.

Now, however, TDR pay-
ments are to be cut from 
GBP47/kW ($59.50/kW) 
to between GBP3/kW and 
GBP7/kW over a three-year 
period from April 1, 2018. 
his is slightly higher than 
Ofgem’s initially-proposed 
cut to GBP2/kW. he regu-
lator said the decision “is 
likely to impact on stake-
holders’ investment deci-
sions” relating to inancial 

commitments.
Developers have 

warned that distributed 
energy projects, many 
with Capacity Auction 
contracts, will be aban-
doned or put at risk by a 
harsh cut.

“We estimate that 800 
MW of new or planned 
plant is under threat by 
Ofgem’s proposals and 
800 MW of existing plant 
is also at risk,” Mark Drap-
er, chairman of the Flex-
ible Generation Group, 
said in a June 1 letter to 
the regulator.

United Kingdom:
UK regulator confirms massive 
cut to small power generator benefits

KELECHI EWUZIE

Infrastructure burden clogs 
power sector development     

E
lectricity acts as 
catalyst for eco-
nomic develop-
ment. Sadly, this 
eludes Nigeria as 

the attendant poor power 
supply continues to inhibit 
the growth of the virtually 
all sectors of the economy.

Efforts in the past by 
successive governments 
to stabilise the epilep-
tic power system have 
failed due to lack of well 
co-ordinated plan of ac-
tion and inherent cor-
ruption from the lead-
ers despite billions of 
dollars the government 
claimed to have spent.

Across the length and 
breadth of the Nigeria, 
corporate establishments 
and small businesses suf-
fer from poor electricity 
supply. To stay in business, 
factories and small busi-
nesses resort to generators 
as main source of power 
which eats into their proit 
margins.

he power sector of 
Nigeria for decades have 
been plagued by ava-
lanche of hiccups that 
have trailed it. A cursory 
look at the sector attest to 
gross decadence in infra-
structure, transmission, 
distribution capacity and 
liquidity crisis and lack of 
transparency have weigh 
sector down.

here are known cases 
where electricity distribu-
tion companies failed to 
provide pre-paid meters 
preferring to send estimat-
ed bills that infuriate elec-
tricity consumers.

Dolapo Oni Head, En-
ergy Research, Ecobank 
Development Company 
(EDC) Nigeria Limited 
opines that government 
would always have to 
take the lead by mak-
ing the business envi-
ronment stable enough 
to attract investment in 
the sector to address the 
challenges in the power 

sector
Government need to 

ensure that the right tarif 
are set up and need to cre-

tional grid structure. Most 
countries have their grids 
broken down into several 
segments so that you can 

have a northeastern grid 
and various grid connec-
tions. hat is what we need 
to start exploring the idea 
of breaking down the grid 
and making sure that it 
works”. He said.

According to indus-
try watchers, the power 
sector value chain is in-
terconnected, “if there 
is disruption in on part 
it cascades across the 
whole sector. Problems 
with electricity genera-
tion impact on distribu-
tion and in turn distri-
bution collection losses, 
which undermines the 
inancial well-being of all 
market participants.

“Building new genera-
tion capacity is not suf-
icient as it needs to be 
supported by adequate 
and stable upstream gas 
supply, and it also needs to 
be underpinned by addi-
tional transmission capac-
ity” they noted.

Brief

T
he African De-
velopment Bank 
(AfDB) along-side 
its subsidiary, the 

African Legal Support Fa-
cility (ALSF), are leading 
renewed calls for global in-
vestment towards an elec-
triied Africa.

According to a press 
statement, the pair, advo-
cated for this move dur-
ing the 19th Africa Energy 
Forum, held in Copenha-
gen, Denmark, earlier this 

month.
“We are all looking 

at the same pipelines 
throughout the continent. 
As a result, there exist ob-
vious areas of coopera-
tion,” AfDB’s chief climate 
inance oicer, João Du-
arte Cunha, said.

he Bank highlighted 
that mostly, requests for 
assistance relate to extrac-
tive resources contracts, 
public-private partner-
ship negotiations, com-
mercial creditor litigation, 
and debt negotiations.

he forum featured a 
brainstorming session, 
entitled Partnering to-
wards Financial Close. 
he session included 
representatives of various 
project preparation facili-
ties who discussed how 
best to improve their co-
operation. 

Africa:
AfDB legal wing lobby 
financiers to electrify Africa

Snapshot

Estimated 

average 

electricity 

generation 

figure for 

Nigeria

 3,687MW

ate regulation to support 
proper collection of tarif, 
criminalise power theft (il-
legal connection) so that 

people will pay for power. 
Give Nigerians the option 
of being able to switch to 
any source of power that 
they want to use”.

He further insists that 
government should en-
force the roll out of me-
ters. Discos should deliver 
meters to everybody. You 
can charge it over a pe-
riod of time, but every-
body should have proper 
meters. hese are things 
government need to put in 
place.

“Transmission is still in 
the hand of government. 
hey need to expand 
transmission capacity. 
Transmission should al-
ways lead generation. You 
cannot be generating 7,000 
megawatts and be trans-
mitting only 4,000”

“If government wants 
to privatise transmission 
they should go ahead. 
Most countries have 
moved away from this na-
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Falcon Corporation: Ambitiously driving 
the nation’s gas-centric agenda

I
n the last quarter of 
2016, the Federal Gov-
ernment through the 
Ministry of Petroleum 
Resources unveiled 

a new draft National Gas 
Policy which articulates the 
vision of the government 
to set goals, strategies and 
implementation plans for 
the introduction of an ap-
propriate institutional legal, 
regulatory and commercial 
framework for the gas sector.

he draft policy captures 
government’s intent to focus 
on gas with the stated mis-
sion of “moving Nigeria from 
a crude oil export-based 
economy to an attractive gas-
based industrial economy”. 

The key features of the 
draft policy include identi-
fying gas as a stand-alone 
commodity; establishing a 
midstream for the gas sector; 
putting emphasis on indus-
try structure for sustainable 
development and growth; 
focusing on developing gas 
resources, infrastructure, 
as well as building new gas 
markets. Other features are 
proposing fundamental re-
forms to improve eiciency 
of gas operation companies; 
setting basis for transparency 
in regulation, policy, pro-
curement, licence awards/
renewals, and placing em-
phasis on domestic gas sup-
ply to strategic sectors.

“he release of the draft 
National Gas Policy is a signal 
that the nation is inally tak-
ing a bold step to create room 
for gas as a speciic resource 
and distinct resource from 
oil. his is actually the only 
way forward”, said Audrey 
Joe-Ezigbo, Co-Founder/
Executive Director, Falcon 
Corporation Limited and 1st 
Vice President, Nigerian Gas 
Association (NGA). 

Under the draft National 
Gas Policy, the private sector 
is expected to be the pivot 
with a new legislative and 
commercial framework in 

place. 
“Government will set tar-

gets for market development, 
monitor progress and take 
appropriate actions to ensure 
market development takes 
place. However, gas utilisa-
tion in Nigeria is ultimately 
down to the private sector 
to deliver,” states the draft 
gas policy.

Liqueied Petroleum Gas 
(LPG), commonly called 
cooking gas, is an integral 
part of the gas policy. Gov-
ernment sources say there is 
need to encourage gas sup-
ply for smaller scale project 
and also take steps to ensure 
rapid growth of the LPG 
markets.

“he government policy 
for LPG in Nigeria is to en-
sure the development of a 
strong and rapidly growing 
LPG market in Nigeria” said 
Adegbite Adeniji, Senior 
Technical Adviser to the Min-
ister of State for Petroleum 
Resources speaking earlier 
this year at a breakfast forum 
organized by the Nigeria-
South Africa Chamber of 
Commerce. 

Already, Falcon Corpora-
tion, an indigenous mid-
stream oil services operator 
that provides services in 

Natural Gas distribution, en-
gineering, procurement and 
construction is strongly po-
sitioned to successfully drive 
the Nigerian government’s 
LPG and gas infrastructure 
aspiration.  

“We have remained 
steadfast in developing our 
existing gas business, taking 
strategic steps towards devel-
oping new markets beyond 
our franchise zone and look-
ing at replicating our gas dis-
tribution successes in other 
parts of the country where 
gas utilization would boost 
economic development. 

We are currently making 
an investment in develop-
ing LPG tank farms to ad-
dress the infrastructure gap 
that has constrained the 
adoption and utilization of 
LPG in various sectors and 
across the country”, said Prof. 
Joe Ezigbo, Chief Executive, 
Falcon Corporation Limited. 

Though Nigeria’s LPG 
market has witnessed mas-
sive growth from less than 
70,000 metric tonnes con-
sumed in 2007 to the current 
400,000MT (471.4 percent 
increase within 10 years), 
Nigeria’s per capita con-
sumption of LPG is about 2kg 
or 350,000 metric tons a year. 

and property.
Industry analysts say the 

Federal government should 
put in place intervention 
funds to encourage the man-
ufacture of cylinders in the 
country to stem the loss of 
about $10m being spent an-
nually to import them.

There is also an urgent 
need for an LPG road-map in 
Nigeria that would drive the 
development and growth in 
the market, otherwise there 
would be limitations to the 
attainment of the desired 
position that should be seen.  

According to Prof. Ezigbo, 
“there is need for more sen-
sitization of the importance 
and relevance of the usage 
of LPG, which is a factor for 
the pursuit of a cleaner and 
afordable energy. In addi-
tion, the government must as 
a matter of urgency remove 
the VAT charge imposed 
on LPG produced on the 
domestic front as this serves 
as a disincentive to investors 
that would otherwise be 
interested in domestic LPG 
production. It does not augur 
well from a local content, na-
tion development and indus-
trialization view point, that 
LPG imports do not sufer the 
same tax as domestic LPG”. 

Falcon Corporation is a 
privately held, wholly indige-
nous company and member 
of the Falcon conglomerate 
which today holds a diverse 
portfolio of prime invest-
ments in oil and gas, energy 
and infrastructure, real estate 
and construction.

As one of the Nigeria’s 
growing number of domes-
tic independent operators 
working in line with govern-
ment’s agenda of driving gas 
utilization, Falcon Corpora-
tion operator of the Ikorodu 
Natural Gas franchise zone,  
supplies an estimated 12 
million standard cubic feet 
per day (mmscfpd); about 
3,650 million scfpd per year 
and roughly 25 bscf since its 
inception.

According to Prof. Ezigbo, 
“While the terrain has been 

FRANK UZUEGBUNAM
diicult, we continue to forge 
ahead to increase our reach 
and impact. We have always 
been focused on optimizing 
available resources, through 
tactical cost discipline and 
strategic cost reduction ini-
tiatives that do not com-
promise value delivery and 
stakeholder beneits. In this 
period, we launched our 
OneFalcon-OneFocus initia-
tive which is targeted at con-
solidating our existing lines 
of revenue while synergisti-
cally mobilizing to ensure 
our new initiatives take of”, 
said Prof. Ezigbo. 

Natural Gas demand in 
Nigeria has continued to 
present a challenge to the 
nations’ power and indus-
trialization objectives, in the 
face of overwhelming inad-
equacies in supply. There 
is currently a shortfall of 
4bcf/d of gas supply due to 
the dearth of investment in 
gas infrastructure which is 
required to support rising 
demand.  

Nigeria is a paradox of 
gas resource abundance. Its 
proven Natural Gas reserve is 
about 186Tcf, most of which 
is Associated Gas, with an 
estimated reserve base of up 
to 600Tcf. Yet 80 percent of 
its power plants which are 
gas-fired remain partially 
or perpetually offline as a 
result of non-availability of 
gas supplies, as no deliber-
ate eforts are being made to 
explore for Non-Associated 
gas on the scale that will drive 
the production of suicient 
gas volumes to power these 
plants. 

“The more important 
question is how we mon-
etise these reserves, either 
through the power sector or 
LNG or even gas-to-Liquids 
plants. The key advantage 
is that with pockets of gas 
reserves across the country, 
we can distribute power gen-
eration around the country 
more and reduce depen-
dence on the grid”, said Dol-
apo Oni, Energy Research 
Analyst at Ecobank.

It ranks very low especially 
when compared to some 
African countries like Ghana 
(4.7kg), Senegal (9kg), Egypt 
(60kg) and Morocco (68kg). 

There is, however, po-
tential to grow Nigeria’s 
LPG consumption to over 
1 million metric tons in the 
near term. This will throw 
up investment opportuni-
ties in the LPG value chain 
especially in-country cylin-
der manufacturing which 
was previously the case for 
Nigeria. Thus, Falcon Cor-
poration’s foray into the LPG 
play fits into the emerging 
government agenda.

 Nigeria’s LPG sector is 
however riddled with imped-
iments. Nigeria’s gas cylinder 
manufacturing capacity is 
still low largely due to the 
high cost of steel, power 
challenges and currency 
mismatch that have led to 
gross escalations in produc-
tion costs. Raw materials for 
gas cylinders are imported 
and they sufer 40 per cent 
duties and tarifs. he con-
sequence of this situation is 
increased importation of in-
ished gas cylinders and the 
use of expired gas cylinders 
which pose risks of leakage 
and endangerment of life 
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Nigeria:
NIPCO launches $16m offer for Mobil Oil shares

N
IPCO Plc has 
launche d a 
N4.84 billion 
($16m) offer 
for the shares 

it needs to take its stake in 
Mobil Oil to 70 percent to 
comply with Nigerian take-
over rules, its advisers said.

NIPCO’s investment 
subsidiary bought 60 per-
cent of Mobil Oil Nigeria 
from Exxon Mobil Corp. 
in October 2016, when 

the US giant pulled out of 
downstream fuel distribu-
tion in Nigeria to focus on 
upstream exploration with 
higher margins, especially 
given the backdrop of lower 
crude prices.

NIPCO now owns 66.7 
percent of the fuel retailer.

It is offering minority 
shareholders N417.12 per 
share for the 3.23 percent of 
the capital, or 11.6 million 
shares, it needs, the same 

price it paid Exxon last year 
and a 75 percent premium 
to current market price of 
N238.36.

Shares in Lagos-listed 
Mobil Oil have lost 10 
percent this year, giving 
the company a market 
value of N85.95 billion. 
he shares rose 74 percent 
last year.

Nigeria exports nearly 2 
million barrels of oil a day 
but imports the bulk of its 

refined products because 
its reining capacity is un-
able to meet the country’s 
daily fuel needs of about 40 
million litres.

Mobil was founded in 
1951 and operates more 
than 200 petrol stations in 
Nigeria. It also owns three 
plants that manufacture 
lubes, petroleum jelly, 
and insecticides in Nige-
ria’s commercial capital 
of Lagos.

C
hina’s Ministry 
o f  C o m m e r c e 
(MOFCOM) has 
awarded a second 

round of crude oil import 
quotas -- a total 22.92 mil-
lion mt (168 million bar-
rels) -- to independent 
reiners and other oil com-
panies qualiied to import 
crude oil.

Of the total, 20.17 mil-
lion mt has been allocated 
to 21 reineries, which are 
not under the Chinese oil 

Q
a t a r g a s  h a s 
agreed to sell 
5.5 million mt 
of LNG to Shell, 

amid uncertain demand 
from its Asian long-term 
buyers and building dip-
lomatic tensions with its 
trading partners in the 
Middle East.

Under the sales and pur-
chase agreement, the state-
owned producer will sup-
ply Shell with 1.1 million 
mt/year of LNG over ive 
years from 2019, according 

majors Sinopec, Petro-
China, CNOOC and Sino-
chem, and the remaining 
2.75 million mt to trading 
companies. Refineries 
owned by Sinopec, Pet-
roChina, CNOOC and 
Sinochem do not need to 
apply for quota to import 
crude oil.

The latest quota al-
location takes the total 
crude oil import quota 
allocated so far in 2017 to 
91.73 million mt after tak-
ing into account the 68.81 
million mt allocated in 
the irst batch.

Independent refin-
ers were irst allowed to 
process imported crudes 
in mid-2015. Prior to that 
they relied on domestic 
crude and fuel oil as feed-
stocks.

to a statement released by 
Qatargas.

T h e  L N G  w i l l  b e 
sourced from the Qa-
targas 4 project, a joint 
venture between Qatar 
Petroleum (70 percent) 
and Shell (30 percent), 
and delivered to the UK’s 
Dragon LNG terminal 
and the Netherlands’ 
Gate LNG terminal, 
where Shell has access.

“This deal provides 
Qatargas with access to 
Shell’s gas sales portfolio 
in the United Kingdom 
and continental Europe, 
as well as the flexibility 
to manage LNG deliveries 
to our global client port-
folio,” Khalid Bin Khalifa 
Al-hani, Qatargas CEO 
said.

he agreement comes 
amid growing uncer-
tainty over demand from 
Qatar’s long-term buyers 
in northeast Asia.

China:
China awards second 
batch of crude oil 
import quotas for 2017 

Qatar:
Qatargas, Shell sign new five-
year LNG deal from 2019

H
I-SPEED Range 
of Lubricants, 
manufactured 
by Grand Pe-

troleum & Chemicals Lim-
ited, a member of Nosak 
Group, has recently been 
awarded as Africa’s best 
premium quality lubricant 

brand of the year 2017. 
Grand Petroleum & 

Chemicals Limited is an 
integrated energy trading 
company that is auda-
ciously stamping its inlu-

HI-SPEED range of lubricants awarded brand of the year 2017
ence on the downstream 
sector of the Nigerian 
economy.

T h e  c o m p a n y  h a s 
strong international al-
liances with some of the 
world’s noted names in the 
petroleum business and a 
25,000MT state-of-the-art 

lubricant plant in Lagos. 
Grand Petroleum Limited 
is the sole manufacturer 
of Hi-Speed range of lu-
bricants. 

Grand Petroleum & 

Chemicals Limited Hi-
Speed range of lubricants 
are certiied by the Stan-
dards Organisation of Ni-
geria on the MANCAP 
(Mandatory Conformity 
Assessment Programme). 

Grand Petroleum is 
aggressively engaged in 
the Manufacturing and 
Sale of Hi-Speed range of 
lubricants including the 
famous Hi-Speed Deusol 
and HD Special Engine 
Oils, Hydraulic Oils, Gear 
Oils and Other Specialty 
Oils for both automotive 
and industrial applica-
tions.

Speaking on this the, 
General Manager, Dapo 
Keshinro said, “We are 
proud to receive this pres-
tigious award which is the 
result of the strength of 
teamwork, passion, manu-

facturing excellence and 
customer focus.  We are 
thankful for the recogni-
tion and achievements 
from our state of the art 
manufacturing plant. In 
line with our core values of 
trust, excellence and inno-
vation, we shall continue 
to deliver best quality lu-
bricants aimed at saving 
maintenance costs for our 
customers”.

As part of the drive to 
meet and exceed customer 
needs, Grand Petroleum 
has recently introduced 
the 1 Litre HI-SPEED HD 
MOTOR OIL . The HI-
SPEED HD MOTOR OIL 
is an SAE 40 Lubricant 
specially formulated for 
use in gasoline and diesel 
engines where there is 
need to match operational 
excellence with costs.

Brief
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Oil jumps one percent 
on weaker dollar

O
il prices rose 
more than 1 
percent on a 
weaker dollar, 
but another 

rise in US drilling activity 
stoked worries that a glob-
al supply glut will persist 

A
s the global oil 
market frets about 
a stubborn supply 
glut, faltering de-

mand growth in key Asian 
crude importers is further 
hampering eforts to re-
store market balance.

A fuel glut in China, a 
hangover from demoneti-
sation in India, and an age-
ing, declining population 
in Japan are holding back 
crude oil demand growth 
in three of the world’s top 
four oil buyers.

he three countries 
make up a ifth of 97 mil-
lion barrels per day (bpd) 
in global oil consumption, 
and any hiccups among 
them will mean lower-
than-expected oil demand 
growth in Asia, helping to 
undercut the OPEC-led ef-
fort to support prices.

In China, vying with the 
United States as the world’s 
biggest oil importer, im-

WEST AFRICA ENERGYMARKETINSIGHT

amid concerns rising sup-
ply from Libya would of-
set production cuts from 
OPEC and its allies.

Brent crude futures 
were up 50 cents, or 1.1 
percent, at $46.04 per bar-
rel. US West Texas Inter-

ports in May were still at 
a near record of 9 million 
bpd, but a looming cut in 
reinery operations is set to 
hit demand for crude oil in 
the third quarter.

In India, which over-
took Japan as the world’s 

mediate (WTI) crude fu-
tures were up 44 cents, or 
1.0 percent, at $43.45 per 
barrel.

Analysts said oil prices 
extended gains as inves-
tors covered short posi-
tions, but there was little 
fundamental news sup-
porting prices.

Although oil prices 
have bounced back from 
10-month lows, they are 
still down about 13 per-
cent since late May, when 
the Organization of the Pe-
troleum Exporting Coun-
tries (OPEC) and some 
other producers agreed 
to extend a deal to reduce 
output by 1.8 million bar-
rels per day (bpd) until the 
end of next March.

Libya is pumping the 
most in four years and 
oil stored in tankers rose 
to a 2017 high earlier 
this month. A committee 
tasked with monitoring 

compliance to the OPEC-
led deal gave only cursory 
attention to the possibility 
of deepening the existing 
curbs, according to del-
egates familiar with the 
meeting this week.

Crude supplies in the 
United States, which is not 
part of the OPEC-led deal, 
have been dampening the 
impact of curbs. US energy 
irms added 11 oil rigs in 
the week to June 23, bring-
ing the total count up to 
758, the most since April 
2014, according to data 
from energy services irm 
Baker Hughes Inc.

U.S. oil production rose 
by 20,000 bpd last week to 
9.35 million, the EIA re-
ported. While crude stock-
piles slid by 2.45 MMbbl 
to 509.1 million, a steeper 
decline than forecast, in-
ventories remain about 
100 MMbbl above the ive-
year average.

OPEC Flakes

T
he monitoring 
committee over-
seeing the OPEC/
non-OPEC pro-

duction cut agreement 
said that oil market 
fundamentals were im-
proving, even as some 
ministers have begun to 
discuss the possible need 
for deeper output reduc-
tions. In a statement dis-
tributed by OPEC, the 
committee said it “took 

B
razil’s most crip-
pling recession 
on record is 
complicating life 

for OPEC. he nation’s 
growing oil production 
combined with slump-
ing domestic demand 
has unleashed record 
exports, undermining 
OPEC’s eforts to reverse 
falling prices through out-
put cuts.

Brazil hit a daily pro-
duction record of 1.5 mil-
lion barrels earlier this 
year, 26 percent more 
than the previous record 
set in 2010. Average ex-
ports surged 39 percent 
in the irst four months 
of 2017 from the previ-
ous year. State-controlled 
Petrobras, the country’s 
dominant producer 

note of the recent mar-
ket development and ex-
pressed conidence that 
the oil market is moving 
in the right direction.”

he committee, com-
posed of ministers from 
Kuwait, Russia, Venezu-
ela, Algeria and Oman, 
said it will meet July 24 in 
St Petersburg, Russia. It 
is empowered to recom-
mend further cuts or any 
other adjustments to the 
deal, as it sees it, oicials 
have said.

he deal, now extend-
ed through March 2018, 
calls on OPEC to cut 1.2 
million b/d and 10 major 
non-OPEC countries, led 
by Russia, to cut a collec-
tive 558,000 b/d.

Iranian oil minister Bi-
jan Zanganeh said OPEC 
ministers had already 
been holding discussions 
about increasing the cuts 
given the state of the oil 
market, although some 
members maintain that 
the recent extension of 
the deal needs more time 
to play out.

and the source of half its 
crude exports, expects to 
end 2017 with 30 percent 
growth in international 
sales.

As a result, Brazil is 
expected to be the sec-
ond-biggest source of 
non-OPEC supply in the 
second half of the year, 
OPEC said in its June oil 
market report.

OPEC/non-OPEC monitoring 
committee says oil market 
‘moving in right direction’

OPEC gets another supply headache 
from surging Brazilian exports

China, India, Japan hamper 
Asia oil demand growth

third-biggest oil importer 
last year, crude imports 
fell by more than 4 percent 
between April and May to 
around 4.2 million bpd as 
after-efects of the coun-
try’s recent demonetisa-
tion programme hit con-

sumption.
For the irst ive months 

of the year, India’s imports 
are about lat to the same 
period last year, following 
an annual rise of 7.4 per-
cent last year.

In Japan, Asia’s most 
advanced economy, oil 
demand has been in struc-
tural decline for years due 
to a declining, ageing pop-
ulation, and the rise of cars 
with better mileage or that 
use alternative fuels.

Japan in April imported 
around 3.5 million bpd, 
down from a peak of 5.9 
million bpd hit in 2005.

Coupled with plentiful 
supplies, the stuttering de-
mand in Asia has contrib-
uted to a 20 percent price 
fall for Brent crude oil to 
around $45 per barrel, in 
what is the biggest slump 
in a irst half of a year since 
1997.



A
bsence of adequate power in Ni-
geria’s higher institutions limits 
capacity utilisation and makes 
learning environment diicult 
for both students and teachers. 

Laboratories and technical facilities can-
not operate eiciently hence the students’ 
performance is hampered.

Nigeria’s 11 electricity distribution 
companies who have these institutions 
as part of their franchise areas have 
proven to be woefully inadequate to 
power these institutions. Power supply 
currently hovers around 3,500 and this is 
insufficient for a country of over 180 mil-
lion people. South Africa generates over 
40,000MW for about 50 million people.

In a bid to address this situation, the 
Federal Government, through the Rural 
Electrification Agency (REA) signed a 
Memorandum of Understanding (MOU) 
with eight (8) Federal Universities and one 
Teaching Hospital for the irst phase of the 
Federal Government’s Energizing Educa-
tion Programme (FGEEP) on June 20.

he goal is to seek alternative means to 
resolve power challenges in institutions of 
higher learning in the country, by providing 
uninterrupted power supply for 37 Federal 
Universities and 7 Teaching Hospitals in 
Nigeria through the utilization of of grid 
captive power plants capable of generating 
up to 10MW.

According to the agency, the programme 
will also install street lighting to enhance 
security measures on campuses, develop 
and eventually extend this uninterrupted 
power to improve quality of life and eco-
nomic opportunities in the surrounding 
rural communities.

The first phase of the exercise, to be 
completed in 2018, would include 9 in-
stitutions and would beneit over 300,000 
students and staf members. Seven of the 
nine planned power plants (10.5MW out of 
a total of 26.56MW) will be fuelled by solar 
energy, in line with the Federal Govern-

ment’s energy–mix policy.
 he universities and teaching hospital 

that signed the MoU with the REA, include 
Abubakar Tafawa Balewa University, Bau-
chi; Bayero University Kano; Usman Dan-
fodio University Sokot; Federal University 
of Agriculture, Markurdi; Nnamdi Azikiwe 
University Anambra; University of Lagos, 
Akoka; Federal University of Petroleum 
Resources, Delta; Obafemi Awolowo Uni-
versity, Ile- Ife and the Obafemi Awolowo 
University Teaching Hospital, Ile-Ife, Osun 
State.

Babatunde Fashola, minister of power, 
works and housing stated that the launch of 
EE programme is in line with the objective 
of engaging the private sector in develop-
ing of-grid captive power projects for the 
provision of adequate power supply to thirty 
seven (37) federal universities and seven (7) 
university teaching hospitals (UTH) across 
the Federal Republic of Nigeria.

In order to achieve this aim, an extensive 
energy demand study has been undertaken 
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at each university to determine their actual 
power requirements, electrical distribu-
tion networks and identifying land for the 
installation of conventional and renewable 
Captive Power Plants.

he anticipated socio-economic beneits 
attached to this rural electriication access 
intervention are signiicant, and not only 
largely impacts the power, education and 
health care sectors, but also provides a 
measure to ensure that Nigeria achieves its 
targets contained in its Nationally Deter-
mined Contributions (NDCs), under the 
Paris agreement.

he REA hopes that the programme will 
assist in the enhancement of education and 
systems at tertiary level, deepen access to 
electric power in rural communities, pro-
mote a decentralised multi-demographic 
approach to infrastructure delivery and 
development of renewable energy projects.

According to the MoU, partners to the 
project include the Ministry of Power, 
Works and Housing, Federal Ministry 

of Education, Bureau of Public Procure-
ment, National Universities Commis-
sion, Nigerian Electricity Regulatory 
Commission (NERC), Department for 
International Development, World Bank, 
EPC and OEM contractors and the par-
ticipating universities.

Analysts have lauded these initiatives as 
all over the world renewable energies are 
enjoying greater prominence. A recent re-
port by the International Renewable Energy 
Agency (IRENA), a body that collects data 
on renewable energy globally, said that ad-
ditional 161GW capacity was added in 2016.

his is an 8.7 percent increase from ca-
pacity obtained in 2015 and data shows that 
even the African continent were renewable 
energy investments have been slow saw up-
tick in capacity by over 4 percent. Increased 
investments from countries like Morocco 
and South Africa helped Africa to achieve a 
4.2 percent increase over 2015 igures. his 
of-grid project could further boost eforts 
to decarbonise the atmosphere.

In association with WEST AFRICA ENERGY TALKING POINTS

ISAAC ANYAOGU

Powering higher institutions through off-grid solutions
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Why Nigeria must address 
regional inequality

 Most of the states in 
the north east region In-
ternally Generated Rev-
enue (IGR) is poor com-
pared to other states in 
the country. The region 
depends on the Federal 
Government for revenue 
and has failed to explore 
natural resources.

 Boko Haram’s sev-
en-year insurgency in 
the region has crippled 
economic activities and 
worsens the region in-
equality rate, with hun-
dreds of people killed 
and over 2million people 
displaced.

According to a 2014 
report by the World Bank, 
only 33 percent of Nigeri-
ans could be considered 
poor as all the northern 
states of the country fell 
below the national aver-
age of 46.5 percent. 

Historically, govern-
ment investments into 
those regions have been 
driven by agricultural in-
terest. Despite the North-
West and North Central 
being landlocked, there 
have been huge federal 
i nve s t m e nt s  ove r  t h e 
years in these regions to 
drive agriculture growth.

 This has been primar-
ily as a result of the large 
landmass, favorable con-
ditions for agriculture 
and the necessity of pre-
venting droughts in these 
regions.

 But analysts say much 
more investments is still 
needed in the region and 
called on the govern-
ment to take up an in-
clusive growth approach 
by adopting a regional 
thinking approach in 
directing national invest-
ments.

 A functioning, fast 
and efficient rail  sys-

Why it Matters

D
espite  the 
e c o n o m i c 
d e v e l o p -
m e n t  r e -
c o rd e d  i n 

the country, two regions 
are still lagging behind 
the other four in terms of 
development and invest-
ments.

 Many in these two 
regions remain unem-
ployed, malnourished 
and lock in poverty.

The lack of a holis-
tic approach to inclu-
sive growth by various 
Nigeria governments is 
becoming a damper on 
the country’s economic 
growth and development.

According to econo-
mists, regional inequal-
ity in the country is a 
huge structural problem 
for the entire economy 
which cannot continue 
to be ignored. 

Poverty in the country 
has strong regional con-
centrations especially 
in the north, resulting 
in significant levels of 
regional disparity. 

Nigeria has six  geo 
political regions which 
are: South-West, South-
S o u t h ,  S o u t h - E a s t , 
North-East, North-West 
and the North-Central 

iveNumbers

N40 billion

Residents in the poor regions might 
eventually lose hope, become 

restive, engage in activities that may 
threaten peaceful interregional 

coexistence, and undermine growth 
in the country

tem between the r ich 
and poor regions would 
make the less developed 
regions accessible and 
this would increase in-
terconnectivity among 
all regions in Nigeria, 
thereby pushing com-
merce and creating eco-
nomic growth, according 
to analyst.  

Why it matters
A s  a  re s u l t  o f  t h i s 

huge regional inequality 
in some regions of the 
country, there has been 
high migration to other 
regions of the country 
with high investments 
and development. This 
ha s  re s u l t e d  t o  hu g e 
rural-urban migration 
which has created high 
population rates in cer-
tain regions of the coun-
try and resulted in neglect 
of the rural infrastruc-
tures.

Also, the high rate of 
regional inequality leads 
to concentration of in-
vestments in certain re-
gions of the country as 
investors investment de-
cisions would be largely 
driven by infrastructures 
and business environ-
ment.

Similarly,  the in the 
absence of a national in-
terregional redistributive 
policy, rich regions will 
continue to get richer, just 
as poor regions get poorer.

Residents in the poor 
regions might eventually 
lose hope, become res-
tive, engage in activities 
that may threaten peace-
ful interregional coexist-
ence,  and undermine 
growth in the country. 
Sustenance of growth in 
the country can only be 
assured through peaceful 
redistribution of growth 
from rich to poor regions.

living below the extreme 
poverty line before the 
security crisis rocking 
the region that has forced 
farmers to abandon their 
farmlands.

The Acting President 
of Nigeria, Yemi Osin-
bajo had said during the 
northern reawakening 
forum held 2015 in Abuja 
that the northern states 
occupy about 70 per-
cent of the country’s land 
mass and also have the 
highest infant and ma-
ternal mortality rates in 
the country.

and of these regions, the 
North-East and North 
–West have continued 
to remain excluded from 
the growth process of the 
entire economy.

 More worrisome is 
the fact that the poverty 
index in the North-East 
and North-West region is 
rising and not in any way 
showing signs of decreas-
ing youth restiveness and 
Boko Haram insurgency.

 Recently, the Unit-
ed Nations said that 5.1 
mil l ion people in the 
Nor th-Eastern re gion 
urgently need food and 
livelihoods assistance 
resulting from long term 
social and economic ex-
clusion, along with vio-
lent conflict in the region.

The UN also stated 
that seven out of 10 peo-
ple in the region were 

The acting president 
added that the north-
ern states has the lowest 
rate of child enrolment, 
highest number of un-
employed young people, 
highest poverty levels 
of poverty and faces the 
challenge of inter-reli-
gious conflicts including 
the Boko Haram crisis.

The failure of the gov-
ernment to engage the 
youth population in pro-
ductive activities in those 
region is a waste of the 
country’s most essential 
human capital as well as 
a disservice to the eco-
nomic development of 
Nigeria.

 It is apparently due to 
their non-engagement in 
productive ventures that 
the present generation of 
Nigerian youths take to 
political thuggery. 

N29billion

88.5%
Average percentage rate of poverty in 

Jigawa state

N140, 000

Price of a metric tonne of paddy in 2016

15 mills

Total amount of Internal Generated 
Revenue (IGR) by states in the 

North-East region

The amount set aside by the Central 
Bank of Nigeria for rice under the 

anchor borrowers’ scheme
 

Total number of integrated mills across 
the country in 2016


