


The combination of what you are good at, what you love doing and 
what people are willing to pay for is called a "Sweet Spot". This is 

your zone of genius and your niche for a valuable business idea. 

Finding your sweet spot will be of great guidance for you in regards of 
what business idea is the right one for you. Let’s find yours! 

Welcome!
I'm so excited that you've decided to find your online business idea! 
Finding your sweet spot will be first step on your journey, so let’s jump 
straight in!

This workbook will help you find your sweet spot to start a freedom 
lifestyle; finding a career that you love, built on your strengths and 
passions.
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Part One: Build on your strengths

In this exercise we will list all your skills, strengths, and 
talents. Be aware of the difference between those: 

skill; noun - the ability to do something 

well; expertise.

A skill is something you have learned or 

been trained on. 

- What skills have you achieved during your education? 

- What skills did you learn during your current job or any previous 
jobs? 

- Did you do any specific trainings or courses? 

- What other specific knowledge do you have? 

- What are some unusual skills you have?

- Consider hobbies as well: Are you a good cook? Are you better 
than others at a certain sport? Are you a good chess player? 

Your Skills

Consider the following and then list your 

skills on the next page:
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List your skills:
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talent; noun - natural aptitude or skill.

- What are you GOOD at? 
(Good, not a professional! Good is enough!)

- What do you enjoy doing? 
(We tend to enjoy doing things we are naturally good at)

- What do you get complimented on most? 

- What do you do without thinking? 

Your Talents 

Consider the following and then list your 

talents on the next page:

A talent is something you are 
good at, without having to put 
much effort into it. It’s what 
comes easily to you. The 
problem with that is, we often 
don’t notice it – if it’s so easy it 
can’t be something special or 
even a talent, can it? 

Example: 
I am very structured and 
organised. I have a list for 
everything and this is simply my 
number one strategy to get 
through the day and my life. 
This comes easily to me, and 
doesn’t seem to be an 
extraordinary talent. However 
other people are struggling with 
this and have to force 
themselves to get things 
organised. 
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List your talents:
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Your Character Strengths

List at least 5 CHARACTER STRENGTHS:

A free strength test can be found here: 
www.viacharacter.org/www/Character-Strengths-Survey

A very good and extensive assessment is the Gallup strengths 
finder test. This one isn’t available for free, but the $15 USD cost is 

well invested in my opinion. It will give you your top 5 strengths with 
a detailed description. You can access the test here: 

https://www.gallupstrengthscenter.com/Purchase/en-US/Index

Are you very disciplined, persistent and creative? This is the section 
where you will write those characteristics down. 

If you are not sure about your character strengths, I recommend 
taking a strength test! I was quite impressed with the results and 
would actually not have mentioned a few of those otherwise 
(as I judged them as “nothing special”).
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BONUS: Your Personal Achievements 

Take notes of your key personal achievements:

- Tell me about some of the biggest challenges in your life:
How did you overcome them? 

- Did you overcome a heart-breaking divorce?
- Did you lose a lot of weight?

- What other achievements are there, 
that set you apart from the crowd? 

- Do you have an Instagram account with 10.000 followers? 

- What parts of your personal story are valuable to others?

This one gets neglected in most “sweet spot” exercises but was 
essential for me to find my “thing” and what I help others with. 

I found that my personal story and what I have achieved in my life 
gave me “skills” that others wish they would have. Those are often 
non-tangible skills, but maybe we can still use them later on to find 
your sweet spot – so write them down here.
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BONUS: Ask Others

Pay attention to what other people might have noticed about you. 
It’s common that others might have a keener sense of what you're 
good at than you will yourself. Ask your family, your friends, and 
your teachers to help you figure out what you may overlook easy.

I know this isn’t an easy task – please don’t skip it! 
I promise, the results will be very valuable to you!

You can use this email template and send it to family, friends and 
colleagues:
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Dear Friend,

I am currently in the process of 
reviewing my career and am trying to 
figure out which career path may suit 
me best.

To help me with this process, I would 
really appreciate your point of view!

Please, could you tell me what you think 
my strengths and skills are? What do 
you appreciate most about me? 

Don’t worry about trying to make it 
relatable to a career, any input you can 
provide will be really appreciated!

Thanks,

“

”



Part Two: Your Passions

This part is all about your passions and interests. Don’t censor 
yourself here, it’s just a brainstorming! 

You might not see a connection in the first place, but everything 
might be important to find the key to your sweet spot. 

- What do you know more about than most people do, because it 
just really interests you? 

- What makes you happy?

- What do you have a strong opinion about?

- What did you really enjoy learning?

- What do you enjoy doing in your free time?

- What do you enjoy doing in your current job and previous jobs? 
(Even if you really want to leave that job!)

- What are the things you could talk about all day without getting 
bored?

- Which topics are you drawn to in a bookstore, which shelves and 
sections do you go to?

Consider the following and then list your 

passions on the next page:
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List your Passions and Interests:
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Don’t be put off by the myth of “finding your one 

and only passion”. There is not too many people 

that have this one big passion which is the 

foundation of their life’s purpose. 

A lot of my clients say “I don’t have any 

passions”, until we dig a bit deeper into what 

interests and inspires them. 

A word on “Finding your one big passion”: 

(Rebecca Tracey)



Part Three: What people pay for

Now this is the hardest part! This list will take you the longest time, 
but it’s the most important one as well. This is where you will filter 
between “hobbies” and valuable business ideas. Try to find out where 
the biggest “market need” is, as this is most likely the area that you 
can make a living with. 

- What do people need that has a relation to your first two lists?

- What service could you offer based on your skills?

- What products or services are needed in your areas of interests?

- What are people asking you for help with?

- What have you achieved that others would love to achieve too? 

What will people pay you for?

Consider the following and then list your 

results on the next page:
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EXAMPLES:

- Grow a Social Media Account
- Manage Social Media Accounts
- Proofreading or editing
- Designing a website
- Help with Office Tasks
- Travel hacks to get cheaper flights



What others pay for:
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Tip 1: Google Search Trends

Use the Google Key Word Planner:
To use this tool you do need a Google AdWords account. Once you 
have that set up log into Google Adwords, and this will be your 
Google AdWords home page. Once you're here, click on the tools 
and analysis button at the top. Then, click Keyword Planner.
A free alternative is http://keywordtool.io/

Here you can check out how many people search for a Life Coach 
or a Mindset Coach and how many people google “How to grow 
your Instagram followers”.

BONUS: Research a market need

Tip 2: Survey People

To find out what people are willing to pay for, you can ask them 
about solutions they would like to buy. You can publish your survey 
on your Facebook page, your private Facebook profile or in other 
Facebook groups.

The easiest way to create a survey is using Google forms.

- Go to docs.google.com/forms

- On the top left you can start a new form

- You can add any questions you want in the form template. You 
can also organize your form by adding headers and dividing your 
form into several pages

After that you can share the link and review all results you get in.
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Tip 3: Inspirational Role Models

What do other people do to make a living that have similar skills or 
passions as you do?

Do some research or ask in entrepreneurial Facebook groups.
Here are some Facebook groups you can join to find like-minded 
people and online entrepreneurs:

● Freedom Junkies – Social Media Management
● Freedom Hackers Mastermind – Entrepreneur Group
● Think Creative Collective – Creative Entrepreneurs
● Blog + Biz BFFs – Bloggers and Entrepreneurs
● Ambitious Millennial Entrepreneurs – My favourite 

Entrepreneur group
● The Passive Income Lounge - Digital Products

Notes about your research:
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Expand on these 3 lists for at least 3 days. By just filling them in 
quick and dirty you will usually not have EVERYTHING on there yet. 

Keep the list handy and add whatever comes to your mind. As soon 
as you start working on these lists you will have moments of 
inspiration like "Oh yeah actually THAT I really love doing as well".

Don't listen to your inner voice saying things like "Yeah but that's not 
important, no need to write baking on the list as I don't want to 
become a pastry chef". Write it on the list! 

We will sort out what is useful during the next step. 

What’s next?
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Honestly I have done those lists for myself but I didn't really find 
any connection between the lists. I'm the queen of lists, I can make 
lists of my skills, my interests.... but after looking at them I still didn't 
see what to do with my life. This is where I got in touch with a coach 
for the first time, to get help. And this is where I will jump in and 
help you right now as well, if you feel stuck! Please reach out to me 
vie email at susi@dreamlifedeluxe.com and send me your sweet 
spot lists, if you feel like you could need any kind of help here! 

Now have all your lists next to 
each other, and try to find 
common topics in all 3 areas 
you have worked through. Try 
to think outside the box and 
don’t “judge” yet, we will work 
through this later. 

Part Four: Connect the dots!

Examples:
Creative + Have an Instagram 
account with lots of followers + 
People want help to grow their 
social media accounts = You 
could offer to review their 
Instagram accounts and offer 1:1 
consultations as well as an eBook 
guide. 

mailto:susi@dreamlifedeluxe.com


Brainstorm Business Ideas

Brainstorm 10 income ideas based on your Sweet Spot 
exercise, without judgement. ("Yeah but I don't wanna be a 
blogger, so I won't write that down" is not allowed, just write 
down the ideas, we will filter them later!)
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Notes:

1. 6.

2. 7.

3. 8.

4. 9.

5. 10.



Usually the perfect business idea is not yet on this list in its perfect 
form. It requires a lot of tweaking to find the right thing for you. For 
each idea we will now make a pros & cons list:

What part of this idea do I like (e.g. the writing), but which part is 
putting me off? (e.g. the publicity)
Are there any similarities within the + list, things you like which fit to 
several of your ideas? What do they have in common? Is that maybe 
"your thing"?

 Pro Contra List
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Idea
What I like about the 

idea

What doesn’t feel 

quite right about 

it yet
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