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Rack Centre, General 
Electric, SunTrust Bank, 
Coca Cola and Olam 
have emerged top con-

tenders in the maiden edition 
of BusinessDay’s Top 25 Most 
Innovative Companies & Institu-
tions in Nigeria, which will hold 
on April 28 at Eko Hotels & Suites, 
Lagos.

Nominees emerge in BusinessDay’s top 25 Most Innovative Brand awards
 BusinessDay, will  honour 25 

top organisations in Nigeria that 
have developed the most inven-
tive and ground-breaking prod-
ucts, ideas and services in 2016 in 
an award that aims to recognise 
the institutions, agencies and 
individuals driving innovation in 
the country.

On the night, headline spon-
sor for the event, Air France-KLM 
will be giving away two business-
class tickets at the Awards & Din-
ner event.

After an exhaustive research 
conducted by BusinessDay’s 
Research & Intelligence Unit 
(BRIU), only 125 companies 

emerged as nominees in various 
categories on the basis that their 
ground-breaking products and 
services which have have resulted 
in transforming business models, 
consumer markets and deploy-
ment of service facilitation in 
unique ways.

Some of the trailblasing com-

panies that made the list in the 
different categories include Sa-
hel Capital, Banwo & Ighodalo, 
Grenadines Homes, Dufil Prima, 
Hotels.ng, Avon HMO, Alpha 
Morgan Capital, So Fresh Neigh-
bourhood, among others.

Other creative disruptors that 

OMOSOMI OMOMIA

T
he newly introduced 
f o re i g n  e x c h a n g e 
window for investors 
and exporters can lift 
investor confidence 

in the foreign exchange mar-
ket, improve price discovery, 
unfreeze dollar inflows from 
Foreign Portfolio Investors 
(FPIs), initiate the gradual re-in-
troduction of a liquid inter-bank 

Inside
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market and boost production 
capacity in the manufacturing 
sector, analysts say.

The new import and export 
(I&E) FX window closed at 
N377.11 per US dollar on Mon-
day, after being quoted at an 
opening price of N372 per dol-
lar, according to FMDQ data. 
Data on total volumes was 
however not provided. 

The Central Bank said last 
Friday after the close of trading, 

that the rates will be market 
determined, as monetary au-
thorities look to return dollar li-
quidity to the market hard hit by 
acute dollar shortages brought 
on by a slide in oil revenues and 
lukewarm portfolio inflows.

Stocks responded positively 
to the news, as the All Share in-
dex gained 1.97 percent to close 
at 25,685, according to NSE 
data, while the banking sector 
stock index rose 2.2 percent, the 

most since Jan. 9, with lenders’ 
earnings expected to be boosted 
by increased dollar liquidity.

Other major gainers includ-
ed; WAPCO (+10.24%), ETI 
(+4.93%), 7UP (+4.45%), Dan-
gCem (+3.77%), GTB (+3.59%), 
NB (+2.82%), Zenith (+2.07%) 
and FO (+1.12%).

“It is an important step in the 
right direction, but not a game 
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… Bolsters investments and allocation of resources … Manufacturing capacity set to grow 
… Stocks rally 2.2% led by big caps … FX Trading closes at N377/$

... Dangote, Rac Center, Sun Trust Bank, Tony Elumelu Foundation, General Electric, Pay Stack among contenders 
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Parents look to sweet deals from banks to pay school fees

B
eleaguere d by  an 
economy in recession 
which has manifest in 
the form of pay-cuts 
and job-losses, par-

ents across Nigeria are seeking 
access to children’s education 
products from banks, and other 
financial products to ease the 
burden of paying for school fees.  

As the new school term 
opens this week,  many other 
hard pressed parents have fur-
ther resorted to selling their 
assets at discounted prices to 
fund their children’s fees, where 
they do not qualify for a bank 
facility or soft loan from friends 
and family.

Many schools across Nige-
ria’s major cities –Lagos, Abuja, 
Port Harcourt – resumed last 
week after the  Easter vaca-
tion. The resumption means 
the pressure is now on parents 
to pay the school fees of their 
wards.

In order to pay the school 
fees, some parents are liquidat-
ing existing investments and 
drawing from their savings.

“We have seen increased 
enquiry for  Short Term Loans, 
Salary Advance (SALAD) for 
salaried workers and payment 
cards that parents can easily 
access and use to pay the school 
fees of the wards”, a banking 
sector source told BusinessDay.
Our source further observed 
that top on the list of most of 
their customers recent enquir-
ies, are the bank’s facilities and 
products that could aid parents 

to pay school fees.
“These products are actually 

there, some kind of bridge fi-
nance that parents can access to 
pay school fees, pending when 
they are able to repay. It is like a 
salary advance and it is depend-
ent on the parents’ income and 
credit worthiness.”

 “Credit worthiness means 
you need to look at the person’s 
income, the organisation they 
work for, you need to look at 
how sustainable the organisa-
tion is and the integrity of the 

person in question. You see the 
repayment of such facilities is 
dependent on the income of the 
parents,” said a branch manager 
in one of the banks, who does 
not want his name mentioned.

 “For a parent intent on ac-
cessing any of these credit fa-
cilities, simply approach the 
bank to know what they have. 
It is essentially a salary advance. 
Banks would basically advance 
50 or 60 percent of your salary 
to you, this is really an overdraft. 
What the parents must find out 

Nominees emerge in BusinessDay’s ...
Continued from page 1

R-L: Oba Otudeko, chairman, Honeywell Group/keynote speaker; Bob Collymore, CEO Safaricom, and Adebola 
Williams, a youth development expert, at the London Business School’s Africa Business Summit held in London.

IHEANYI NWACHUKWU & STEPHEN ONYEKWELU is whether the bank would take 
all 50 percent the following 
month or spread it out over 
a period of about 90 days or 
more” he added.

But while parents are pres-
sured, schools are also under 
pressure to recoup the mount-
ing backlog of fees owed by 
defaulting parents, while also 
contending with rising opera-
tional costs.

“School operators are like-
wise taking a big hit amid this 
economic downturn. The cost of 

made the list of nominees in-
clude Hygeia Group, Prestige 
Assurance, Konga, Wakanow, 
Notore Chemicals, Agrolay Ven-
tures, FMDQ OTC, the Nigerian 
Agricultural Quarantine Service 
(NAQS) and GTBank.

The companies are to be rec-
ognised as leading innovators 
and achievers spurring growth, 
development and creating new 
economic opportunities for citi-
zens and communities, as well 
as inspiring the new generation 
of innovators in shaping Africa’s 
future. They will be profiled in 
the first edition of the Innovation 
Report: Companies to Inspire 
Nigeria in 2017 which will be 

published by BusinessDay.
These leading innovator com-

panies include the Tony Elumelu 
Entrepreneurship Programme, a 
$100 million initiative to discover 
and support 10,000 African en-
trepreneurs over the next decade 
with a target of creating one mil-
lion new jobs to contribute an ad-
ditional $10billion to Africa’s GDP.

Others are WeCyclers waste 
recycling firm, solving the ur-
ban waste challenge through a 
fleet of low-cost cargo bicycles 
and recycling through an SMS-
based incentive program and 
IHS Nigeria which deployed 
new cutting-edge hybrid power 
solutions across their portfolio, 
helping improve performance 

for the company’s customers, 
decreasing diesel costs and re-
ducing CO2emissions.

Nigeria Mortgage Refinance 
Company (NMRC) made the list 
for creating the first ever mort-
gage management technology 
infrastructure, proffering an end-
to-end solution for the housing 
finance market in Nigeria. 

JAWA International Limited 
is in contention for its innovative 
Antibiotic Dry Syrup Formulations, 
formulated with purified water.

Paystack was one the first 
Nigerian tech company to be 
accepted into the world-famous 
Y- Combinator progam, based 
in Silicon Valley. Cafe Neo is Ni-
geria’s largest coffee chain and 
our home-grown version of Star-
bucks, offering coffee varieties 

such as frappucino, latte, mocha, 
espresso.

Included in the list is The 
Lagos State Security Trust Fund 
(LSSTF) support security agen-
cies including the Lagos State Po-
lice Command, OPMESA Marine 
Police, Counter Terrorism Unit 
(CTU), Anti-Bomb Squad, State 
Security Service (SSS), Federal 
Road Safety Corps (FRSC), Nige-
ria Prison Service (NPS), Nigeria 
Drug Law Enforcement Agency 
(NDLEA), Immigrations Service, 
Nigeria Customs Service (NCS) 
and other security agencies

 These are just a few of the 
companies that made the list of 
nominees advancing successfully 
the frontiers of innovation and 
inspiring the new generation of 
innovators in shaping Nigeria 
and Africa’s future.

operations has gone up by over 
200 percent and bear in mind 
that this is mainly recurrent 
expenditure.”

“We face two particular chal-
lenges currently: inability to get 
some of the materials we need 
locally, because our suppliers 
are not able to source them, as 
well as the shortage of foreign 
exchange, which is making it 
difficult for us to import the 
materials we need. Yet we can-
not transfer this cost to parents 
immediately by raising tuition 
fees,” said Oyin Egbeyemi, ex-
ecutive administrator at Tender 
Loving Schools, Ikoyi, Lagos, in 
a phone interview.

Egbeyemi further said their 
strategy to deal with this chal-
lenge, relates to cutting con-
sumption of materials, adding 
that, “we use less of paper and 
find a way of minimising con-
sumption of diesel, while pow-
ering our facilities”.

Egbeyemi added, “We are 
aware that some parents have 
taken pay cuts at their various 
places of work and some might 
have been laid off. For parents 
who approach us explaining 
their unique situation, we work 
out an appropriate payment 
plan for them and insist on 
compliance.”

Parents who spoke to Busi-
nessDay explained the chal-
lenges they have been going 
through trying to meet up with 
paying the school fees of their 
wards.

Even though many public 
schools are nominally free or 
cheaper to attend, many parents 
have lost confidence in the pub-
lic school system because of the 
low quality of facilities available 
in these schools. This has forced 
many parents to seek education 
for their wards in the more ex-
pensive private school system.

Most Nigerian lenders, in-
cluding Zenith Bank, Access 
Bank, Union Bank, Stanbic IBTC 
Bank, Diamond Bank and First 
Bank, now have products target-
ed at helping parents and guard-
ians pay the school fees of their 
children in expensive private 
schools but many parents find it 
difficult to access these facilities 
because of the pre-conditions 
attached to these products.

 Others banks that have edu-
cational products are: GTBank, 
FCMB, Sterling Bank, UBA, Fi-
delity Bank, Unity Bank, Wema 
Bank, Skye Bank, and Heritage 
Bank.
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T
he Vice President Yemi 
Osinbajo-led committee 
charged to investigate 
the suspended director-
general of the National 

Intelligence Agency, Ayodele Oke, 
on Monday continued its proceed-
ings, with the invitation of the Julius 
Berger Construction Company.

The committee also invited 
the acting director-general of the 
National Intelligence Agency, and 
five other directors, to tell what they 
know about the recovered loot.

The committee also has the 
Attorney-General of the Federa-
tion, Abubakar Malami, and the 
National Security Adviser, Baba-
gana Moguno, as members.

Part of the tasks of the commit-
tee is to investigate why the NIA, 
Nigeria’s Foreign Security agency 
kept $43.4m, N23m and £27,000 
(N13bn) in a house in Ikoyi. The 
money was seized by the Economic 
and Financial Crimes Commission, 
following a tip-off from a whistle-
blower.

BusinessDay gathered that Julius 
Berger Construction Company was 
invited to give its account of the jobs 
it has done so far, following claims 
that the German construction 
company has handled almost all 
the construction jobs executed by 
the Oke administration of the NIA.

Official sources also said Julius 
Berger was currently handling a 
project to reconstruct the NIA’s 
guest house in Lagos, a project 
in-house sources claim is to gulp 
some part of the money.

As at the time of filing this re-
port, the embattled NIA DG was 
still being grilled, as his session 
lasted for more than an hour. Busi-
nessDay gathered that all the five 
directors that were invited along-
side the Acting DG of the NIA were 

U.S. paint maker PPG Indus-
tries raised its proposed offer for 
Akzo Nobel by about 8 percent to 
26.9 billion euros ($28.8 billion) 
on Monday, increasing the pres-
sure on its Dutch rival to enter 
into talks.

PPG said its proposal was a 
“final” invitation to Akzo to enter 
negotiations and included a break 
fee in case the deal was rejected 
by regulators - attempting to ad-
dress a concern that Akzo raised in 
rejecting two previous proposals 
from PPG.

Accountants Grant Thornton fined £2.3m over audit

PPG raises offer for Akzo Nobel to $29bn

Accountancy firm Grant Thorn-
ton (GT), has been fined £2.3m 
and severely reprimanded by 
the Financial Reporting Council 
(FRC) over failings in its audit of a 
company called AssetCo.

The regulator said GT, and 
its partner Robert Napper, had 
admitted a “lack of professional 
competence and due care”.

LafargeHolcim chief steps down after Syria investigation
The head of cement maker La-

fargeHolcim, Eric Olsen, is stepping 
down from the role following an 
investigation into the company’s 
activities in Syria.

The firm recently found that 
managers of a factory in Syria had 
paid local armed groups in order 
to stay open.

Mr Olsen said he had not been 
involved in any wrongdoing, and 
was standing down to bring “seren-
ity” to the Swiss-French company.

Briefs
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Osinbajo’s committee invites Julius Berger, NIA directors
… Reps to conduct independent probeELIZABETH ARCHIBONG & KEHINDE AKINTOLA

grilled one after the other, behind 
closed doors.

Acting Chairman of the Eco-
nomic and Financial Crimes Com-
mission (EFCC) Ibrahim Magu 
was the first to appear before the 
committee to give full details of the 
agency’s findings at the first meet-
ing on Friday.

The committee is also saddled 
with the responsibility of investi-
gating the allegations of violations 
of law and due process, made 
against theSecretary to the Gov-
ernment of the Federation (SGF), 
David Babachir Lawal, in the award 
of contracts under the Presidential 
Initiative on the North East (PINE).

In a related development facts 
emerged on Monday that the 
House of Representatives is to 
conduct independent investiga-

tion into the $43.4 million found in 
an apartment in Osborne Towers, 
Ikoyi, Lagos.

BusinessDay gathered that the 
leadership of the House has already 
endorsed a motion of urgent na-
tional importance on resumption 
from the Easter recess.

“The motion should have been 
considered on Tuesday but with 
the sad incident of the death of 
Senator Isiaka Adeleke, the House 
may adjourn plenary till Wednes-
day, after which the motion will be 
considered, giving its importance 
to the economy.

“It’s a national issue that should 
not be left to the Executive arm, 
since we have the statutory back-
ing to expose and investigate cor-
ruption as enshrined in section 
88(2a) and section 89 of the 1999 

Constitution (as amended),” one 
of the lawmakers told our Corre-
spondent.

Meanwhile, feelers from the 
National Assembly showed that the 
2017 Appropriations bill may not 
be passed before the end of April 
2017 as promised by the leadership 
of the House of Representatives.

Responding to BusinessDay’s 
inquiry, Abdulrazak Namdas (APC-
Adamawa) who had penultimate 
week assured that the budget will 
be passed after resumption from 
the Easter recess, however noted 
that the 2017 budget will be passed 
between two and three weeks.

Namdas who noted that the 
2016 Appropriations Act which 
was signed into law on the 4th May, 
2016, argued that it will elapse on 
the 31st May, 2017.

Five major economic impacts of new CBN...
Continued from page 2

L-R: Bill Okonedo, news editor, BusinessDay; Anthony Osae-Brown, editor; Rerhe Idonije, head of sales & con-
ferences; Babajide Ipaye, founder, KEEXS, his wife Omorinsola; Frank Aigbogun, publisher/CEO, BusinessDay; 
Zebulon Agomuo, editor, BDSunday, and Chuka Uroko, property editor, BusinessDay, at the BusinessDay Lecture 
Series in Lagos, yesterday.                Pic by Olawale Amoo

French elections: Euro and 
shares jump after vote

European stock markets rose 
sharply and the euro hit a five-
month high after the first round of 
voting in the French presidential 
election.

changer until people get confi-
dent it will last, be liquid, and 
be liquid even if the oil price 
fell,” Charles Robertson, global 
chief economist at investment 
firm Renaissance Capital said 
by email.

The supply of FX at the new 
window will come from port-
folio investors, exporters and 
authorised dealers (Deposit 
Money Banks), while trans-
actions eligible to access the 
window will include loan re-
payments, interest payments, 
dividend/income remittances, 
capital repatriation, bills for 
collection and other eligible 
invisible transactions, as de-
tailed under ‘miscellaneous 
payments’ in the CBN’s foreign 
exchange manual.

As to the price discovery 
process, the exchange rate of 
transactions at the window will 
be as agreed by the Authorised 
Dealers and their counterparts 
i.e. on a willing buyer and will-
ing seller basis.

“On the basis that transac-
tions will be conducted at a 
market determined rate, we 
think this is a positive step and 
is indicative of a possible move 
to a more flexible FX market in 

the near term,” said Cardinal 
Stone Partners, in an April 24 
note to investors.

“We also foresee increased 
foreign participation as key 
constraints around liquidity 
and transparency, which have 
hitherto deterred investors, will 
be addressed by this new frame-
work,” Cardinal Stone added.

Foreign inflows into Nigeria 
slumped to a nine-year low of 
$5.1 billion in 2016, as inves-
tors fled on the back of capital 
controls. Portfolio inflows fell by 
as much as 70 percent in the pe-
riod, according to the National 
Bureau of Statistics.

Nigeria, amid its first eco-
nomic recession in a quarter of 
a century, has suffered from a 
dearth of foreign exchange after 
the price of oil, its main source 
of revenue, collapsed. While 
crude prices have since risen, 
there is an estimated $4 billion 
backlog in the foreign exchange 
market that is yet to be cleared, 
traders say.

“The major issue now is 
clearing that backlog and I think 
the new window may inspire 
some confidence that this may 
happen, given that the CBN has 
been able to clear the BTA back-

log,” said Tajudeen Ibrahim, 
head of research at investment 
bank, Chapel Hill Denham.

“While this may initially lead 
to mass exit of investors who 
still have their funds trapped in 
the system, if efficiently imple-
mented and creates liquidity, it 
will put Nigeria back on the map 
for investors who are looking 
away on the basis of the for-
eign exchange crisis,” Ibrahim 
added.

It could also be viewed as 
a big step towards being re-
admitted on the JP Morgan 
bond index from which Africa’s 
largest economy was kicked 
out of in 2015, at the height of 
a dollar crisis.

Although Ibrahim says it 
will be gradual and largely 
dependent on the ability of the 
new window to boost dollar 
liquidity.

Razia Khan, Chief Econo-
mist, Africa Global Research 
at Standard Chartered Bank, 
London, said before the re- 
inclusion of Nigerian bonds 
or equities in any indices, or 
indeed the return of foreign 
investors, it is likely that there 
will be a need to see the return 
of foreign portfolio investors 
in scale.

“Index inclusion is only like-
ly to be realistic once we have 

seen a proven improvement 
in foreign exchange liquidity 
on a lasting basis,’ Khan said 
by email.

“From this perspective, it’s 
still early days for the newly-
established window.  The key 
condition to watch is whether 
pricing remains flexible for 
some time, and also how much 
additional FX supply from 
‘autonomous sources’ will be 
attracted to this window,” Khan 
added.

The naira has traded at 
around 305 per dollar on the 
interbank market since August. 
The black-market rate plum-
meted to a record N520 against 
the greenback in February, but 
recovered to N390 after the 
central bank sold $3 billion in 
forward contracts and on the 
spot market.

Three-month non-deliver-
able forward contracts on the 
naira rose 1.3 percent to 356.6 
per dollar at 12:58 p.m. in La-
gos, the highest on a closing 
basis since March 6, suggesting 
traders see the currency’s weak-
ening about 12 percent in that 
period. Six-month contracts 
rose 1.5 percent to N377.5.

Traders say the CBN’s naira 
manipulation has barricaded 
other sources of supply into the 
market, crowning the apex bank 

as the sole supplier of dollars.
“I think the new forex win-

dow is a gradual move towards 
a market determined exchange 
rate albeit limited to a segment 
of the economy,” said Taiwo 
Oyedele, PwC head of tax and 
regulatory services.

“The new policy should ease 
the difficulties which legitimate 
businesses and investors have 
been facing for a long time. I 
don’t think all the concerns 
and uncertainties in the FX 
market have been sufficiently 
addressed for a re-entry of JP 
Morgan Bond Index,” Oyedele 
added.

The residual uncertainties 
will be addressed only when 
there is close to full conver-
gence of the various FX rates 
and less restrictions like remov-
ing the 41 items banned by the 
CBN to access FX, according to 
Oyedele.

Ayodeji Ebo, managing direc-
tor, Afrinvest Securities limited 
said investors are more inter-
ested in the consistency and 
sustainability of the new CBN 
move to provide FX liquidity.

“Market participants are 
closely watching the effective-
ness of this window and how it’s 
able to attract remittances from 
Nigerians in Diaspora as well as 
foreign inflows,” Ebo said.
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Ease of doing business: Reps pass 2 out of 15 economic bills

T
he House of Repre-
sentatives is expect-
ed to transmit two 
legislative frame-
works which scaled 

through third reading to the 
Senate for concurrence.

The Committees’ reports 
on the two bills namely: Fed-
eral Competition & Consumer 
Protection bill and secured 
transactions in movable as-
sets bill, were adopted during 
the Committee of the Whole 
last week.

The two bills were part of 
the 15 legislative frameworks 
classified by the leadership 
of the National Assembly as 
essential to ease of doing busi-
ness in Nigeria.

Stakeholders drawn from 
the organised private sec-
tor (OPS) and development 
partners who participated 
in the one-day National As-
sembly Business Environ-
ment Roundtable held at the 
National Assembly complex,  
Abuja in January 2017, had 
stressed the need to expedite 
action on these bills, as a way 

KEHINDE AKINTOLA, ABUJA

IFEOMA OKEKE and agency report 

of boosting the country’s World 
Bank rating on Ease of Doing 
Business in Nigeria.

Thieteen other bills already 
gazetted by the House and at 
various stages of consideration 
are: National Transport Com-
mission bill 2015; National 
Roads Funds bill 2015; Federal 
Roads Authority bill 2015 and 
Nigerian Postal Commission 
bill, 2015; Nigerian Ports and 
Harbours Authority bill 2015; 
National Inland Waterways 
Authority bill 2015; Petroleum 
Industry Bill 2015; Indepen-
dent Warehouse Regulatory 
Agency bill 2015; National De-
velopment Bank of Nigeria bill; 
Franchising bill; Companies 
& Allied Matters Act (CAMA) 
2004 (Amendment) bill and 
Investments & Securities Act 
(Amendment) bill, as well as 
Land Use Act.

Except for the Land Use Act 
which has not been introduced 
to the House, other bills are 
at either second reading or 
referred to the Committee for 
further legislative action.

The  House had received 
the report on the bill for an Act 
to provide for the establish-
ment of the National Transport 

Naira closes at N390/$ as CBN injects $246.2m for 
wholesale, SMEs, invisibles

The Central Bank of Nige-
ria (CBN) on Monday, 
April 24, 2017, offered 
$246.2 million to autho-

rized dealers at the forex auction 
in the interbank wholesale win-
dow, Small and Medium En-
terprises (SMEs) and invisibles 
segments.

A breakdown of the total of-
fer indicates that the sum of $150 
million was auctioned at the 
wholesale window while SMEs 
and invisibles got $52 million 
and $44.2 million respectively.

Consequently, the nation’s 
currency which firmed to N380 
at the end of last week, on Mon-
day depreciated to N390 per 
dollar at the black market in spite 
of the interventions by the CBN.

At the inter-bank spot foreign 
exchange market, the local cur-

rency appreciated marginally by 
0.02 percent to close at the rate of 
N305.95k as against N306 traded 
last week.

The Bank’s spokesman, Isaac 
Okorafor, confirmed the offer 
and sales on Monday, disclosing 
that the forwards sales would be 
concluded in the days to come. 
He, however, added that the 
CBN will continue its weekly 
sale to dealers in the Bureau 
de Change (BDC) segment 
this week in order to guarantee 
onward sale to end users.

According to him, the Bank’s 
continued interventions in the 
different segments had guaran-
teed availability to individuals 
and business concerns.  He dis-
closed that the Bank was satis-
fied with the feedback it received 
concerning the response of 
Small and Medium Enterprises 
(SMEs) to access forex from the 
new CBN window.

He said the CBN was par-
ticularly determined to ease the 
challenges hitherto encountered 
by small manufacturers hence 
the move to provide them with 
easy access to forex.

“SME operators no longer 
have to patronize or source for-
eign through unofficial windows 
and no more pressure on either 
the BDCs or any other unofficial 
source with the opening of the 
special window,” he added.

It will be recalled that the 
CBN, also last week, created 
a Forex window for investors 
and exporters, which it named: 
“Investors’ & Exporters’ FX Win-
dow”. The CBN circular, which 
announced the creation of the 
new window, disclosed that 
the purpose of the window was 
to boost liquidity in the forex 
market and ensure timely execu-
tion and settlement for eligible 
transactions.

HOPE MOSES-ASHIKE

FG to buy 20 aircraft to equip NCAT

Buhari’s CSO expels PUNCH reporter from Aso Rock The Federal Government 
is to buy 20 aircraft to 
equip Nigeria College of 

Aviation Technology (NCAT) 
Zaria and make it a centre of 
excellence.

Hadi Sirika, Minister of State 
for Aviation, confirmed this yes-
terday in Abuja that NCAT had 
also taken delivery of a brand 

Olalekan Adetayo, state 
house correspondent 
of The Punch, has 

been expelled from the presi-
dential villa in Abuja over a 
story on President Muham-
madu Buhari’s health.

new Diamond DA24NG.
The minister, who launched 

the new aircraft in Zaria said 
that the aircraft would improve 
the training capacity of the 
college.

He observed that the cur-
rent aircraft in use were highly 
expensive to maintain, adding 
that the college would now be 
more competitive and dynamic 
in the global aviation industry.

On Sunday, the newspaper 
ran a detailed report on the 
absence of the president in 
some key occasions since he 
returned to the country on 
March 10. 

Garba Shehu, presidential 

Commission as an indepen-
dent multi-modal transport 
sector regulator for the regu-
lated transport industry and 
for other matters connected 
therewith.

According to the bill pro-
gression document seen by 
BusinessDay, the Federal Road 
Authority (Establishment) bill, 
2015 sponsored by Gideon 
Gwani on the 13th August 
2015, was ‘negatived’ on the 
floor of the House on the 28th 
January, 2016.

Also laid before the House 
during Thursday plenary was 
the report on  the bill for an Act 
to repeal the Nigerian Railway 
Corporation Act, 2004 and to 
re-enact the Nigerian Railway 
Act, for the establishment of 
the Nigerian Railway Author-
ity; the establishment of a 
framework and private sector 
participation in the provision 
of rail services and infrastruc-
ture and provide for the regula-
tion of the railway. 

Meanwhile, the bill which 
seeks to amend the Public 
Procurement Act, 2004 pen-
ultimate week passed through 
third reading on the floor of 
the House.

Sirika lauded the efforts of 
the management of the col-
lege especially for introduc-
ing courses in line with the 
guidelines of International Civil 
Aviation Organisation (ICAO).

“I am aware of efforts by 
NCAT to run National Diploma 
and Higher National Diploma; 
be rest assured, you will have 
our full support and that of the 
president.”

spokesman,said that he was 
still trying to verify the incident.

He said he got a message 
from the journalist saying he 
had been expelled from the 
villa, and he added that he was 
looking into it.
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the most. 
In Nigeria, PMI works with nation-

al partners such as the Federal Minis-
try of Health and the National Malaria 
Elimination Program. PMI also works 
with international partners such as the 
UK Department for International De-
velopment, the World Health Organi-
zation, and the Global Fund to reach 
and maintain universal coverage with 
long-lasting, insecticide-treated nets 
for all individuals living in malaria 
endemic areas.

PMI has scaled up malaria control 
interventions in Nigeria and to date, 
has procured over 31.6 million bed 
nets, 20.9 million malaria diagnostic 
test kits, over 52.4 million malaria 
first line drugs, and 11 million doses 
of the drugs that prevent malaria in 
pregnancy

As World Anti-Malaria Day rolls 
by each year, I wonder what needs to 
be done to rid the world of malaria for 
good. The good news is there are an-
swers. We must recognize that we do 
not need to accept malaria as a normal 
part of life.  If we sleep inside a treated 
net every night, if we seek treatment 
from a qualified health worker within 
24 hours of the onset of a fever, we 
can drive down the presence of the 
malaria parasite in our environment 
and ultimately eliminate it.  

Together, we must improve the 
protection of expectant mothers and 

their newborns from malaria.  During 
pregnancy, malaria can cause particu-
larly serious, life-threatening risks for 
both the mother and her baby.  

We must also increase access to 
health services, especially for the 
poor.  Community health workers 
must be able to provide reliable test-
ing and treatment for malaria and 
other childhood illnesses. 

Success during the next three to 
five years will be crucial to attain the 
vision of this year’s World Anti-Malar-
ia Day theme, “End Malaria for Good.”  
Ridding the world of this burden will 
have a long-term transformative im-
pact across the globe, saving millions 
of lives and generating trillions in 
additional economic output 

I am fully convinced that fight-
ing malaria is one of the smartest 
investments to protect health, create 
opportunity, and foster growth and 
security. While the road ahead is 
complex, the narrative is not— it is 
about coming together as a global 
community because of our common 
humanity and each doing our part to 
protect families and children from a 
cruel disease. 

Presenting a united front to end malaria for good

concerned about the possibility of 
increased resistance to anti-malaria 
drugs as mosquitoes adapt to increas-
ingly warmer temperatures across 
Sub-Saharan Africa.  Resistance to ma-
laria medicines and insecticides has 
been recorded in regions of Asia and 
may pose significant risks to Nigeria’s 
progress in malaria control.

The government and people of 
Nigeria do not face these challenges 
alone. The U.S. government, through 
the U.S. President’s Malaria Initiative 
(PMI), is a steadfast partner in the 
global fight against malaria, working 
together with host country govern-
ments and partners to bring effective 
tools for the prevention and control of 
malaria to the people who need them 
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Populism’s rise reshapes global political risk
politan world society sought to limit 
sovereignty and create a “borderless” 
world, a civitas maxima prioritizing 
human rights over national interests. 
This worldview fueled economic 
globalization, regional integration, 
the free movement of people and 
international humanitarian law led 
by “norm entrepreneurs.”

Populism seeks to reverse the 
power of the international community 
by utilizing the democratic legitimacy 
of the majority to re-assert primacy of 
the national interest – seen by liber-
als as isolationism or “nativism” – in 
public policy.

Home-country multinationals that 
ship production – and jobs – abroad 
can anticipate a backlash. Multina-
tionals will no longer receive benign 
preferences and protections in popu-
list countries if they cannot prove their 
value to local economies, especially by 
creating jobs.

Designing corporate initiatives to 
curry political favor erodes the free 
enterprise ethic. Business decisions 
may no longer be taken on the basis 
of market efficiency, injecting a heavy 
dose of partisan political considera-
tions into corporate organizations, as 
shareholders react and CEOs align 
with populist governments.

Such trends hasten the decline of 
the global corporation as a business 
model. As The Economist recently 
noted, multinationals’ profits have 
dropped by 25 percent in the past five 
years, and 40 percent of such firms 
now make a return on equity of less 
than 10 percent. Global corporations 
may have Trump to thank for provid-
ing cover for a retreat from the failing 
original logic of profits driving the 
ascendance of multinationals over the 
past half-century. Trump’s populist 
movement focuses on global trade 
as functioning to the detriment of 
American interests, and this leaves the 
World Trade Organization squarely in 
the sights of populism.

But, if a tariff war breaks out and 
US companies become the losers 

– a real risk – numbers will impose 
discipline on populism. Moreover, as 
US Commerce Secretary Wilbur Ross 
asserted, several European and Asian 
nations are also guilty of protectionist 
policies even as they proclaim the 
gospel of free trade.

Likewise, the EU, which challenged 
domestic sovereignty, will be hardest 
hit as populism rises in France, Italy 
and the Netherlands. The EU is the 
most radical embodiment of the cos-
mopolitan world society worldview, a 
political project masquerading as an 
economic one but primarily formed to 
advance the great-power aspirations of 
France and Germany.

For developing nations, especially 
those in Africa, populism’s rise in the 
Western world may ultimately be 
beneficial, despite negative short-
term impacts. These countries will be 
forced to confront mistaken assump-
tions about development that relies 
on the “benevolence” of foreign aid. 
They must reconsider unquestion-
ing acceptance of the inevitability 
of globalization and their status as 
markets, not factory. And they have 
already seen that efforts to model 
the African Union on the basis of 
the European Union, complete with 
common currency, may not be wise 
in light of challenges facing the EU 
over the past decade.

African nations must embrace an 
inside-out perspective on economic 
transformation rather than the ex-
clusively outside-in model that, in 
reality, robbed them of opportunity 
to control their destiny.

Industrialized countries, aided 
by technological superiority which 
produced value-added goods at 
competitive prices and the WTO 
treaty regime, flooded the markets of 
developing countries, leaving them 
import-dependent. Considering that 
more than 50 percent of world trade 
is based on manufactured goods 
and the rude awakening offered by 
populism’s rise in the West, these 
nations should pursue the idea of 

For decades, political risk has been 
synonymous with developing 
countries and emerging markets 

in Africa, Asia and Latin America. The 
rise of populism in the Western world 
redefines the notion of political risk 
and teaches that risk has no permanent 
address.

Mitigating the risk requires avoid-
ing arrogance toward those embracing 
populism. A dismissive response del-
egitimizes the phenomenon, leaving 
us unable to manage implications for 
democracy and all issues of economic 
development in poor countries, and 
the very idea of political risk itself. 
Those who oppose populism must en-
gage with it rationally in the political 
space with the force of their own ideas.

Political populism, characterized 
by a desire to assert domestic demo-
cratic sovereignty and rejection of 
the “cult of the expert,” owes its rise 
to increasing rejection of the conven-
tional wisdom by citizens who feel left 
behind by globalization trends favour-
ing the elite that gained ascendance 
over the past 30 years.

The backlash was inevitable. To 
the extent that the idea of a “border-
less” world diminished the voices of 
local populations and amplified the 
powers of bureaucratic global elites 
in Brussels or Washington, there was 
bound to be a reckoning between 
local and global forces for the control 
of the destinies of nations. These 
tensions, especially as they affect im-
migration, jobs and trade, have been 

“smart protectionism” – by deploy-
ing the “special and differentiated” 
provisions of the WTO treaty that 
can apply to less developed nations 
to prevent the dumping of Chinese 
goods in their markets and create 
enabling environments for modest 
industrial growth and intra-African 
trade.  At 13 percent of its total global 
trade, Africa’s intraregional trade is 
the lowest in the world compared 
to North America, Europe and other 
regions.

The process of global unwinding 
must be managed carefully. If cha-
otic, it raises the risk of other knock-
on effects, and the risks of populism 
must be clear:

First, attempts to substitute facts 
and empirical foundations with 
conviction as a basis for public policy 
create sub-optimal outcomes.

Second, populism, in its quest for 
favorable outcomes, threatens the in-
dependence of impartial institutions 
that safeguard the integrity of democ-
racy and democratic states. Electoral 
victories should not become mob 
rule or a tyranny of the majority.

Third, populism, based on its bi-
nary convictions about bad and good 
guys and nations, as well as possible 
weakening of institutional frame-
works, runs the risk of promoting 
instability in a nuclear world in which 
several weaker and irrational states 
possess weapons of mass destruction.

Populism, a product of democrat-
ic choice, can create mixed outcomes. 
Some, like the uprooting of corrupt 
and dictatorial regimes, are good. 
But in some cases, autocratic corrup-
tion can be replaced with a similar 
weakening of institutions and the 
conflation of populist sentiment with 
competent public policy, not to speak 
of new forms of corruption. Populism 
will likely co-exist uncomfortably with 
globalization – perhaps a scaled-back 
version – colliding with realities of the 
world and public policy. One of these 
is that experts matter, even if they are 
not always right.

T
he United Nation’s call to 
“end malaria for good” 
resonates deeply with me 
– I have had malaria.  I am 
encouraged by the progress 

that has been made to eliminate this 
terrible disease.   The global mortality 
rate dropped by 47 per cent between 
2000 and 2013 and the number of chil-
dren killed by malaria has declined by 
two-thirds since 2000, with more than 
6.8 million lives saved.  I was reminded 
however of the deadly toll this disease 
continues to take when I saw a public 
service announcement on DSTV stat-
ing that every thirty seconds a child 
in Africa dies from malaria.  Today, 
Global Anti-Malaria Day, is a time to 
reflect on what we have achieved and 
chart our way forward.  

Most of the progress has been at-
tributed to improved deployment of 
malaria control interventions, includ-
ing enhanced access to artemisinin 
based combination therapy and the 
proper use of insecticide treated 
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The decimation of 
healthcare infrastruc-

ture across the country’s 
North-East at the height 
of Boko Haram’s insur-
gency has put millions 
of Nigerians at a high 

risk of malaria infection 
and malaria-related 

death

KINGSLEY CHIEDU MOGHALU
Moghalu is a professor of international 

business and public policy at The Fletcher 
School at Tufts University. He is the found-
er of Sogato Strategies, a global risk and 

strategy advisory firm, and a former deputy 
governor of the Central Bank of Nigeria.

mosquito nets. To consolidate these 
gains, World Health Organization 
member states agreed on a new global 
malaria strategy for 2016-2030, aimed 
at reducing the global disease burden 
by 40 per cent by 2020 and eliminating 
malaria in at least 35 new countries 
by 2030. 

Nigeria, which accounts for one-
quarter of all the malaria cases in 
Africa, is a signatory to the bold 
new strategy, a clear signal that the 
government is determined to reduce 
malaria morbidity and mortality in the 
country. Nigeria has already made re-
markable progress in the past 15 years, 
successfully reducing mortality rates 
among children under the age of five 
by 18 percent through an aggressive 
program to combat malaria.

However, Nigeria faces a new chal-
lenge. The decimation of healthcare 
infrastructure across the country’s 
North-East at the height of Boko 
Haram’s insurgency has put millions 
of Nigerians at a high risk of malaria 
infection and malaria-related death. 
The majority of the estimated 2 mil-
lion internally displaced people in the 
area, including vulnerable children 
under the age of five and pregnant 
women, no longer have easy access 
to the free tests and artemisinin based 
combination therapy drugs previ-
ously available at government funded 
healthcare centres. 

Medical professionals are also 

long in the making, brought to the fore 
in an explosive manner by the Brexit 
referendum. The British vote to leave 
the European Union confounded con-
ventional wisdom and strengthened 
the hand of the anti-globalists.

The phenomenon of globalization, 
while not dead, is in decline in political 
and economic life, with China’s Xi Jin-
ping left as its unlikely champion. For 
globalization, whatever its virtues, was 
neither a benign phenomenon nor an 
agnostic one. It’s an agenda with global 
winners and losers, facing challenges 
from within industrialized countries, 
once prior champions, because large 
populations found themselves on the 
wrong side of globalization’s inescap-
able logic – the cost-benefit analyses 
of labour and supply chain costs and 
technologies that are the chief culprit 
in the death of the salary man with 
lifelong job security.

The rise of populism and its many 
implications flow from concerns 
about international forces supplant-
ing the sovereignty of nations. Schol-
ars such as Hedley Bull advanced 
the theory of international relations 
known as the “English School” in the 
1970s. The theory holds that the con-
temporary history of the world – and 
relations among nations – is marked 
by a tension among three phases:  
In the international system, nations 
interacted in a formalistic manner, 
mainly through trade, military al-
liances and traditional diplomacy. 
Sovereignty was sacrosanct. The 
international society emerged in 
the late 19th century as technology 
broke down geographic distances, 
and maintaining global stability, 
not through a balance of power but 
through multilateral cooperation, 
seemed a superior path. Despite the 
rhetoric, competition and threats 
to global order continued among 
nations inside and outside these 
frameworks for cooperation – whether 
the Cold War or the “unipolar world” 
dominated by America after com-
munism’s fall. Aspirations to a cosmo-
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most ambitious projects I had even 
seen. She began the rebuilding and 
renovation of 18 airports in Nigeria 
simultaneously. Though she was 
removed prematurely due to po-
litical pressure, the airports (except 
Abuja) have essentially  remained at 
the state she left them nearly 3 years 
after! How she was able to fund those 
projects remains a puzzle. I believe 
we need more of such audacious 
ministers who work to change the 
status quo. I see ministers Fashola 
and Enelamah toeing this line in this 
government. But the other time I was 
really proud of a Nigerian minister 
was when the world held its breath 
expecting a catastrophic explo-
sion of the Ebola Crisis in Nigeria. 
Knowing the poor situation of our 
healthcare system and our famed 
inability to effectively manage health 
crisis (or any crisis at all), the world 
stood on edge wondering how to re-
spond to the certain bungling of the 
crisis. But Nigeria disappointed the 
world as Onyebuchi Chukwu, then 
minister of Health, coordinated an 
unusual Nigerian effort to contain 
the crisis in the most professional 
and efficient manner never seen in 
Nigeria, nay Africa.

   The works done by Onyebuchi 
Chukwu and his team and now by 
Hadi Sirika and his team show that 
all hope is not lost in Nigeria. These 
flashes of brilliance and excep-
tional performance are cheering 
and should become the norm, not 
the exception. What made these 
ministers and some others who have 
done exceptionally well achieve 
the desired successes? Me thinks 
that the first factor is the quality 
of the leadership provided by the 
ministers. Hadi had a vision and 

Hadi Sirika has disap-
pointed me! I had lost 
an opportunity to write 
an article criticizing the 

man for making a prom-
ise which he was sure he 
could never fulfil in six 

short weeks
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worked really hard to motivate ac-
tion. He also stoutly resisted all the 
efforts to dissuade him, because 
he seemed focused on his vision. 
Second is depth of planning. It is 
clear that a detailed planning had 
been undertaken which assured the 
minister that six weeks were enough 
to accomplish the task. Third is the 
assembling of an effective team to 
drive action in a well sequenced 
and coordinated fashion. Fourth is 
the provision of adequate financial 
resources. Both Hadi and Onyebu-
chi achieved because they had or 
mobilized adequate resources and 
efficiently applied them in pursuit 
of their projects. Fifth is effective 
communication and the carrying-
along of all stakeholders, so that 
everybody knew who was doing 
what and what was happening at 
every point. Sixth is political will or 
political support of the President. 
Dr Goodluck Jonathan fully sup-
ported Onyebuchi while President 
Buhari and then acting President 
Osinbajo gave Hadi a high level of 
political support and freedom of 
action. Finally the seventh factor 
which relates to the first, is the level 
of competence of the ministers and 
their depth of professional confi-
dence. They were competent, and 
had high level of confidence in their 
ability to deliver. 

  What will Nigeria look like 
when we have Ministers and heads 
of Parastatals like Hadi who make 
promises and deliver on their prom-
ises with precision? - No stories and 
no Nigerian factor! Just imagine!

Hadi Sirika: My kind of minister 

yelled: this is my kind of minister. I have 
particularly felt proud of three ministers 
in the past for exceeding my expecta-
tions and doing the unusual. I was 
very proud of the late Dora Akunyili as 
NAFDAC DG. Many Nigerians and non-
Nigerians were also very proud of her. 
But when she as minister of Informa-
tion went against the grain and wrote 
a letter asking “the ruling cabal” to tell 
Nigerians what was the true situation 
of President Umaru Yar’adua’s health 
and making a case for the then Vice 
President Good luck Jonathan to be 
sworn in as acting President, at a time 
the entire Yar’adua cabinet was part 
of the conspiracy to hide the truth 
from Nigerians, I was proud of her 
exemplary courage and I said, this 
was my kind of minister. She seemed 
not to bother about the possibility of 
President Yar’adua returning to health 
and sacking her or the cabal doing 
something sinister to her for jump-
ing the boat. I was also thoroughly 
excited when Stella Oduah who is now 
a senator was minister of Aviation. 
She undertook in my view one of the 
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Kim Jong-un in love with nukes
argued that despite the enormous 
deterrent or coercive capability of a 
nuclear weapon, “the possibility of a 
nuclear retaliation is so devastating 
that nuclear states are very unlikely 
to be provoked to deploying their 
nuclear arsenals.” So, the question 
one may ask is: would North Korea 
deploy a nuclear weapon if pro-
voked, and will America retaliate 
with a similar weapon in its arsenal? 
I don’t think either of North Korea or 
America will deploy a nuclear weap-
on. But North Korea will continue 
with its missile testing programs in 
the face of sanctions.

Although, the possession of 
nuclear weapon is an equalizer for 
weak nations, which makes them 
too dangerous to be attacked, the 
security provided by nuclear weap-
ons make them more appealing to 
those threatened by a superpower 
such as America with overwhelm-
ing military force. That is why the 
acquisition of nuclear weapons is 
an important factor in the strate-
gic calculus of some weak nations 
particularly in Asia. For some time, 
China has been modernizing its 
nuclear arsenal, while an emerging 
economy such as India and politi-
cally unstable Pakistan have nuclear 
weapons. Iran and North Korea are 
not left out of the nuclear game as 
they have stepped up their weapons 
program.

In 2017 alone, North Korea has 
tested several medium-range mis-
siles with one failing recently. Mr 
Kim Jong-un recently displayed his 
country’s missiles to mark 105th an-

niversary of the birth of his grand-
father Kim II-sung, North Korea’s 
founding leader. New hardware 
including intercontinental ballistic 
missile (ICBM) which is capable of 
hitting America were on display. 
Indeed, North Korea has vowed 
to test missiles on a weekly basis. 
There is no doubt that Kim Jong-
un, the supreme leader of North 
Korea loves nukes. Kim Jong-un 
has gone on serial missile testing 
to protect his regime.

One is tempted to think that the 
acquisition of nuclear capability by 
North Korea is to protect its people. 
Not quite. It’s to enhance its mili-
tary security and prestige. All these 
efforts are aimed at protecting the 
regime of Mr Kim, not the people 
of North Korea per se. This explains 
the distortion of security in North 
Korea and other poor nations with 
nuclear capabilities, as the focus is 
almost exclusively regime survival. 
That is why Mr Kim finds nothing 
wrong in spending huge resources 
to making weapons of mass de-
struction instead of providing basic 
amenities for his people.

China’s Xi Jinping has been ad-
vised by America’s Donald Trump 
to rein in North Korea. China how-
ever, wants the Korean Peninsula 
free of nuclear weapons. It would 
not be in the interest of China to 
have an aggressive and unpre-
dictable neighbor. Importantly, 
China is reluctant placing further 
restrictions on North Korea, as 
President of China, Xi Jinping, 
is favorably disposed to recent 
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In defiance of the United Na-
tion’s Security Council resolu-
tions, North Korea has gone 

ahead with nuclear and missile 
programs. And in the past few 
weeks, there has been uncertainty 
and debate globally about the 
consequence, role, and impli-
cations of nuclear and missile 
programs by North Korea on in-
ternational security. Importantly, 
America, China, South Korea, and 
Japan are worried. You may recall 
that North and South Korea are 
“technically” at war, because the 
1950-1953 conflict ended in a 
truce, without a peace treaty. The 
isolated North Korea leader regu-
larly threatens to destroy Japan, 
South Korea and the United States 
of America (USA) if provoked, and 
hasn’t relented in his aggression 
after a failed missile test on 16 
April 2017. 

America, the world-policeman, 

has declared that there is “no 
more strategic patience on North 
Korea.” As America plans its next 
move to curb the excesses of the 
belligerent leader, Mr Kim was 
reported to have warned the 
Americans of a “super-mighty 
preemptive strike”, saying “don’t 
mess with us”. One is tempted 
to ask: What will be the result 
of “super-mighty preemptive 
strike” when launched? “It will 
completely and immediately 
wipe out not only U.S. imperialist 
invasion forces in South Korea, 
and its surrounding areas but the 
US mainland and reduce them 
to ashes”, according to a North 
Korean source. Can you imagine 
what the leader of an isolated 
nation wants to do to humanity 
in the Twenty-first Century? Per-
haps, that is why nuclear weapons 
are seen by many nations as the 
ultimate deterrent. The strength 
of nuclear weapons, they argue, 
lies in the immense, indiscrimi-
nate destruction and havoc they 
inflict, as well as vulnerability of 
the world to nuclear attack. 

For some nations, the wicked 
nature of such destruction means 
that the nuclear weapon is not a 
viable offensive weapon. That is 
why nations such as Japan, Swe-
den, Switzerland, and Canada 
amongst a few have chosen not to 
“go nuclear” despite their techno-
logical capabilities. The acquisi-
tion of a nuclear weapon by any 
nation is for prestige and political 
reasons. But some experts have 

sanctions imposed on North 
Korea by the UN. Unfortunately, 
Russia vetoes UN statements 
condemning North Korea’s mis-
sile test. Since 2012, sanctions 
haven’t deterred Mr Kim as he has 
been recalcitrant. China however, 
wants peaceful solution to the 
North Korean issue, and fears 
unilateral American action. As 
I write, China’s bombers are on 
“high alert”,contrary to specula-
tions that China may likely not 
make radical policy changes to 
restrict North Korea from testing 
its missiles because of the for-
mer’s non-interference policy of 
over half a century.

America should use diplo-
macy as an instrument of national 
power to realign North Korea to 
embracing regional and world 
peace. But if diplomacy fails, the 
use of force should be the next op-
tion. As the world keeps a closer 
watch on the North Korean leader 
and his serial missile testing 
endeavor, methinks that “global 
powers” should lessen the role of 
military power as an instrument 
of foreign policy, and a symbol 
of national status. China should 
advocate and promote regional 
cooperation among states in East 
Asia, with similar security inter-
ests in order to assume greater 
responsibility for global peace 
and stability in the area.

I
n Nigeria’s political history I do 
not quite remember any min-
ister or indeed any significant 
government appointee who had 
voluntarily resigned his/her ap-

pointment. There may have been, but I 
do not remember. Yes, Dr Christopher 
Kolade resigned as the Chairman of 
SURE-P after he attained the age of 
80 in 2014. Yes, some ministers were 
compelled to resign in compliance 
with INEC requirement for contesting 
elections. That’s all I can remember!

 None has resigned out of prin-
ciple, may be in disagreement with 
his principal or in repugnation of any 
action taken by the government which 
offends his values or conscience; 
none has resigned because of poor 
performance; none has resigned fol-
lowing accusations of corruption or 
indictments for other misdemean-
ours; and certainly none for failing 
to keep a promise or fulfil a pledge. 
None! They wait for end of tenure of 
the government or wait to be fired!  So 
when about six weeks ago, Hadi Sirika, 
the young, handsome, sun-shade 
wearing minister of state for Aviation 
announced that he would resign if the 
Abuja airport run-way rehabilitation 
was not completed and the airport 
reopened as scheduled, I giggled. 

   I told myself that this guy was 
just joking and did not understand 
what he was up to. But I was prepared 
to keep his threat in mind. Not that 
I ever believed that the rehab work 
would be completed in six weeks, nor 
did I believe he would resign, even 
if the work was not completed in six 
months. I actually believed it would 
take a minimum of 12 weeks (twice 
the length of time promised) and a 
‘realistic’ time of 6 months to reopen 
the airport. My ‘realistic’ estimation 
was enhanced by my reasoning that 
the government could not be under-
taking such huge investments at the 
Kaduna airport and all the repairs of 
the Abuja-Kaduna highway, and all 
the investments on security just for a-
six week period interregnum. When 
I went to Abuja about three weeks 
ago through Kaduna, and found that 
upgrade work was still going on at the 
Kaduna airport, I mused to myself 
that this minister would disappoint 
himself in a big way.

 A week after, I heard that the 
Abuja airport was almost ready, but 
I discounted it as propaganda. Even 
the publicized media tour did not 
clear my doubt. Until I saw the Ethio-
pian Airbus land at the airport on 
the 18th of April, 24 hours ahead of 
the promised date of 19th April and 
then I went into a hilarious cheer. 
Hadi Sirika has disappointed me! I 
had lost an opportunity to write an 
article criticizing the man for mak-
ing a promise which he was sure he 
could never fulfil in six short weeks. 
The man denied me the opportunity 
of seeing a minister resign for the first 
time for failing to fulfil a promise. I 
pray that I have another opportunity 
in my life time! 

  Truly I was proud of Hadi and I 
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Firstly, Mrs Anohu-Amazu ought to 
have been informed in writing about 
her imminent sack. Secondly, as 
the pensions agency chief’s office is 
tenured, there are specific infractions 
that the incumbent must commit, as 
stated in the governing law, before a 
sack can be sufficiently motivated. 
Thirdly, if these thresholds are ad-
equately exceeded, the replacement 
to complete the tenure of the depart-
ing official must hail from the same 
geopolitical zone. Fourthly, anyone 
who has an interest in a pension firm 
is not eligible for the position. There 
is no evidence in the public domain 
as yet to suggest that any of these 
procedures were followed. Besides, 
just a little more than two years into 
Mrs Anohu-Amazu’s tenure, pension 
assets have not only almost tripled 
with efforts afoot to bring the infor-
mal sector under the agency’s net 
imminent, staff welfare has never 
been so good, protesting staff assert. 
She was also hitherto one of the few 
women and southeasterners in the 
current administration. More pain-
fully, Mr Buhari might be totally in 
the dark about this most unjust and 
unlawful act under his name. If Mrs 
Anohu-Amazu must be fired, due-
process should be followed.

Overt spies
Also being probed is a cache 

of cash in hard currency found in 
an exclusive apartment block in a 
highbrow area of Lagos; which appar-
ently houses some of Nigeria’s most 
influential politicians. It has since 
emerged that the National Intelli-
gence Agency, statutorily in charge 
of espionage for the government 
abroad, may have been assigned 
the monies by the immediate past 
administration for a “covert” op-
eration. There have been numerous 

Besides, just a little more than 
two years into Mrs Anohu-Ama-
zu’s tenure, pension assets have 
not only almost tripled with ef-
forts afoot to bring the informal 
sector under the agency’s net 
imminent, staff welfare has 

never been so good, protesting 
staff assert. She was also hith-

erto one of the few women and 
southeasterners in the current 

administration. More painfully, 
Mr Buhari might be totally in the 
dark about this most unjust and 
unlawful act under his name. 
If Mrs Anohu-Amazu must be 
fired, due-process should be 

followed
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Abuse of state power

the vice-president. Primarily, Mr 
Lawal is accused of having profited 
from funds meant for humanitarian 
aid in northeastern Nigeria, where a 
famine is imminent and numerous 
are displaced due to an ongoing war 
against insurgents. Should Mr Lawal 
come out of the probe unscathed, it 
would be most unprecedented; even 
in “anything goes” Nigeria. Still, as im-
portant as humanitarian efforts in the 
northeast are, they pale in comparison 
to more recent acts by the scribe under 
the cloak of officialdom, and perhaps 
with the misguided blessings of Mr 
Buhari. They border on rule of law; 
its letter and spirit. One in particular. 
Chinelo Anohu-Amazu, erstwhile in 
charge of the country’s pensions regu-
latory body, was recently fired without 
due-process. The manner of her sack 
not only violates the pension law, but 
the appointment of her replacement. 

Send reactions to:
comment@businessdayonline.com

Metaphors of strategy: Strategy as vision

Clarification
In a practical sense, imagina-

tion does not always arrive with 
clarity. Indeed, it is mostly vague or 
even seemingly far-fetched being, of 
course, a mere image at the beginning. 
This explains why Steve Jobs extended 
the thought about creativity by saying 
that ideas become more obvious as 
time goes on. The process of mov-
ing from the vague to the obvious or 
the eureka moment is clarification. 
It is applicable to strategy because a 
vision could be blurred at the onset. 
The visionary seeks clarification 
through iteration, discussion, sharing 
or reflection. Without clarification, 
strategy as vision can remain in a 
hazy state for longer than necessary. 
When people have concepts or ideas 
that are unclear, they are in the good 
company of Steve Jobs. The ideas 
should be dynamic while proceeding 
to clarification. After the imagination 
of strategy – vision discovered but still 
being explored - comes clarification.

Subscription
Strategy is never a solo effort. The 

one who envisions an idea must pro-
ceed to identify subscribers. An idea 
which nobody else subscribes to even-
tually dies from lack of multiplication. 
Strategy as vision requires the leader 
or strategist to locate and generate 

subscriptions. This is not to say that 
building a body of subscribers is easy 
to achieve. Still, strategy that works 
from its initial vision requires others 
to subscribe to it. No wonder, strategy 
is more iterative rather than isolative. 
You begin with the imagination, 
seek clarification and recognize 
that subscriptions will increase as 
clarity is enhanced. A vision without 
subscribers other than the visionary 
will shortly be moribund. Notably, 
subscribers may unsubscribe and 
new subscribers will come on board. 
The greater the number of valid 
subscribers the vision has, the more 
likely it is to be successfully executed.

Collaboration
Subscribers are invaluable in get-

ting the strategic vision going. Yet, 
subscribers are not sufficient to bring 
a vision to fruition. Collaboration is 
required and collaborators may not 
necessarily be subscribers. Collabo-
ration enables the visionary or enter-
prise seek the help of others to unfold 
strategy. One of the best examples of 
collaboration occurs in the computer 
technology industry between mak-
ers of personal computers, software 
companies and processor manufac-
turers. Companies like HP and Dell 
collaborate with Intel and Microsoft 
as they all sell their products. Proces-
sors are not useful without PCs, PCs 
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cannot function without processors 
and software. All the collaborators 
need each other for their strategies 
to be accomplished. Collaboration 
supports vision.

Activation
Activation of the vision is where 

things mostly get complicated in 
strategy. Everything is seen clearly 
and all the possibilities are before the 
organization and its people. The big 
challenge is often how to translate 
vision to activation. In certain cases, 
actual products may be rolled into the 
market before defects are discovered. 
Imagine the product launch euphoria 
of Samsung’s Galaxy Note 7 mobile 
handset until reports emerged that 
it was burning up and exploding. 
Unfortunately, activation can be dealt 
harmful blows by unforeseen events. 
Nevertheless, until strategic vision is 
activated, it remains what it is – a 
mere vision.

Closing note
Strategy as vision unfolds from 

imagination to activation, through 
clarification, subscription and col-
laboration.

allegations and rumours about who 
really had the cash hidden there. The 
version which seem plausible is that 
the central bank acted on instructions 
by the highest authority in the land at 
the time, to release certain sums for 
what should ordinarily be genuine 
government business. Some context 
is necessary at this point. Spies do 
require that cash be available for their 
work in a manner that ensures that 
their activities remain secret. And 
that is the thing: their activities must 
remain secret. So imagine the ridicule 
this latest episode has exposed the 
intelligence services to in the interna-
tional espionage community. This is 
no trifling matter. All that James Bond 
stuff most of us think espionage en-
tails is simply this: balderdash. In this 
day and age, a lot of their work relies 
on the most basic and essential char-
acteristic of their profession: secrecy. 
When foreign agencies cannot be sure 
that even that basic competency is as-
sured, then they are not likely to offer 
the type of international cooperation 
that every agency, particularly those 
of developing but troubled countries, 
require. It is also why Mr Buhari needs 
to get the security services in line. A 
situation where the anti-corruption 
czar and the chief domestic spy are 
so publicly at loggerheads, a state 
governor and speaker of the country’s 
lower house of parliament are daring 
each other over security budgets and 
necessarily secret government op-
erations have become so overt - no 
matter how supposedly altruistic the 
motives may be – does not augur well 
for any country’s national security. 

I
f we are not a nation of laws, 
what are we? What is the 
point of legislation if ulti-
mately it can only have teeth 
at the discretion of the ex-

ecutive? A presidential democracy 
would run amok all too easily if 
laws can be ignored with impunity, 
funds appropriated without legisla-
tion, and tenured officials fired on 
virtually a whim. Truth is, even as 
the legislature and judicature are 
separate arms of government, the 
extent to which they are powerful is 
effectively dependent on how much 
leeway the executive allows them. 
In the hands of a crafty politician 
or official, executive powers can 
thus be easily abused. When the 
legislature issues a warrant of ar-
rest for an official who has ignored 
its summons, say, who carries out 
the warrant? And the judiciary? 
Without the police, prison service 
and other elements of the security 
establishment, how would it func-
tion? And since the president of the 
republic can only be one man, real 
power and influence essentially 
reside with his officials. In Nigeria, 
much of that power is vested in 
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Creativity is just connect-
ing things. When you ask 
creative people how they did 

something, they feel a little guilty 
because they didn’t really do it, 
they just saw something. It seemed 
obvious to them after a while. That’s 
because they were able to connect 
experiences they’ve had and synthe-
size new things.” – Steve Jobs

Sight is a valuable sense at-
tached to the lives of human be-
ings. However, there are unsighted 
people who function alongside the 
sighted and sometimes even more 
effectively. The blind and deaf Helen 
Keller reminds us that, “The only 
thing worse than being blind is hav-
ing sight but no vision.” She suggests 
that vision may include sight but 
they are not necessarily synony-
mous. Her statement is relevant to 

individuals and corporate entities. 
No matter how good a company 
is, it would typically have a vision 
to fuel its strategy and market in-
teractions. This article unveils five 
perspectives of strategy as vision.

Imagination
Albert Einstein adds to Helen 

Keller’s perspective: “Imagination 
is everything. It is the preview of 
life’s coming attractions.”Business 
ideas begin in the imagination of 
individuals and are translated to 
productive action. Strategy opens 
with the imagination or the preview 
- in the words of Einstein, himself a 
master of imagination - of what can 
be brought to reality. To imagine is to 
have or form a mental idea of some-
thing. It is from the mental that we 
derive a business entity up and run-
ning. The implication of this fact for 
leaders and strategists is that project 
initiation is birthed in the imagina-
tion. Whether it is a new enterprise, 
product, service or the extension of 
what already exists, it all commences 
in the imagination. Today’s greatly 
admired companies and products 
began in the imagination of people. 
The founder of Apple, Steve Jobs 
insisted that creative people do not 
start by doing things but by seeing 
them. Strategy as vision rhymes with 
Jobs’ idea of seeing things.
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the secretary to the government. 
Fears that the government scribe 
was all  too powerful informed 
earlier reforms to wrest control of 
the civil service from the scribe’s 
office, with the creation of a head 
of service portfolio for that function 
consequently. To ensure the state 
house would be able to exert more 
control over the apparatus of gov-
ernment similarly motivated former 
president, Olusegun Obasanjo, to 
appoint a chief of staff, a tradition 
that has endured. Despite these 
additional layers, the government 
scribe effectively ranks third in the 
executive branch, just after the vice-
president. The president’s chief of 
staff ranks fourth, with the head of 
service just after. As all government 
decisions can only be gazetted by 
its scribe, all the safeguards to 
ensure the government cannot be 
held hostage by the occupant of the 
office are convolutions that after 
much ado must still find their way 
back to his desk. Needless to say, 
the secretary to the government 
must not only be sound, he must 
be scrupulous. So when the govern-
ment is curiously slow-turning or 
error-prone, look no further than 
the office of its secretary.  And even 
as government apparatchiks may 
be many things unbecoming, past 
government scribes have been just 
extraordinarily deft. 

Reinstate Chinelo Anohu-
Amazu

In the penultimate week of 
April, the Nigerian president, Mu-
hammadu Buhari, finally opened 
his eyes to numerous allegations 
against Babachir Lawal, the gov-
ernment scribe. Now suspended, 
Mr Lawal is being investigated by 
a panel headed by Yemi Osinbajo, 

“
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EDITORIAL

Following the suc-
cess of the $1 bil-
l i o n  Eu ro b o n d 
sales last month, 
the government 

rushed to seek approval for 
another $500 million Euro-
bond. This is also coming 
on the heels of the US$7.8 
billion in subscription re-
ceived when the country 
raised its US$1 billion Eu-
robond. The huge demand 
for the Nigerian Eurobond 
indicated that investors 
had a huge appetite for the 
country’s debts. From the 
level of subscription, the 
country could have easily 
raised US$5 billion.

Perhaps this is the moti-
vation for seeking to raise 
an additional US$500 mil-
lion in March. This will take 
the country’s borrowing in 
the first quarter of this year 
to US$1.5 billion.

With the latest issue, Ni-
geria’s cumulative bond is-
sues to date stands at US$2.5 
billion with maturities rang-
ing from 2018 to 2032. The 
additional US$500 million 
will take total Eurobonds 
in issue to US$3 billion. The 
federal government has 
also announced plans to is-
sue US$63 million in green 

bonds and possibly another 
US$300 million in Diaspora 
bonds all within this year. All 
these issues combined will 
take Nigeria’s cumulative 
commercial loan exposure 
US$4 billion by the end of this 
year. With loans attracting an 
average interest rate of 7 per-
cent, they cannot be said to be 
really cheap internationally 
even though when compared 
to the average of 15 percent 
paid on domestic debts, they 
look cheap without taking 
into consideration the for-
eign currency risk that the 
country is exposed to in the 
case of a further weakening 
of the naira.

The argument for external 
debt has been that the coun-
try’s external loan profile is 
low. Figures from the debt 
management office (DMO) 
shows that as at June 30, 2016, 
total external debts stood 
at US$11.26 billion when 
compared to total domes-
tic debts of US$37.5 billion 
at the federal level. States 
owed another US$12.7 bil-
lion in debts, most of which 
are domestic debts, bringing 
Nigeria’s total debt to US$61 
billion or N16.3 trillion.

So the current trend to bor-
row externally, according to 

the government, is aimed at 
balancing the loan portfolio 
and reducing the pressure on 
domestic borrowing. But the 
government is also arguing 
that it is not borrowing for 
borrowing sake. It tells critics 
of its heavy borrowing pattern 
that it is borrowing to invest 
in infrastructure even though 
there is no indication that the 
loans have been project-tied.

Critics have rightly noted 
that the government could 
have easily approached the 
International Monetary Fund 
for its cheap loans which 
come in at less than one per-
cent interest rate instead of 
the significantly more expen-
sive commercial loans which 
it is building up. Obviously, 
the government is avoiding 
the IMF because it is not a 
politically popular decision. 
Nigerians are not particularly 
in love with the IMF because 
of the conditionalities that 
the fund will force the coun-
try to implement in return 
for its cheap money. So the 
fear of the IMF has pushed the 
Nigerian government into the 
arms of shylock lenders who 
will demand for their pound 
of flesh if Nigeria at any point 
in time is unable to repay the 
loans.

Sadly, unlike the IMF, in-
vestors giving Nigeria money 
through the Eurobond will 
not border to see whether the 
country really spends it in in-
frastructure as promised. All 
they are interested in is that 
the country does not default 
in its payment schedule. This 
is unlike the IMF that will 
put in place a monitoring 
programme and ensure that 
the funds are used as stated 
and future funds released 
only when the stated spend-
ing plan and in many cases 
cost plans are met. While the 
Eurobond can be spent in a 
way and manner that suits 
the government, an IMF loan 
cannot be spent in a similar 
manner.

Sadly, Nigeria does not 
have a track record of judi-
cious utilisation of loans and 
an IMF loan, accountability-
wise, may have been the best 
for the country.

Currently, no Nigerian 
can say exactly what the bor-
rowed funds are being spent 
on. For all practical purposes, 
it may be used to service re-
current expenditure.  That is 
why we would have preferred 
a loan whose spending will 
be effectively monitored and 
supervised. 

Nigeria’s mounting external debt
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Nigerian Breweries profit rises on reduced 
interest expense, higher pricing

COMPANIES 
& MARKETS
COMPANY NEWS ANALYSIS AND INSIGHT

N
igerian Brewer-
ies Plc, the local 
unit of  Heineken 
NV,  reported a 
9.56 percent in-

crease in first quarter profit, 
helped by a reduction in inter-
est expense and increase in the 
price of key products.

 Net income rose to N11.45 
billion from N10.45 billion a 
year earlier, the company said 
in a statement on Friday.  Earn-
ings Before Interest Taxation, 
Amortization and Depreciation 
(EBITDA) increased by 20.60 
percent to N30.20 billion.

Sales moved by 17.70 percent 
to N91.28 billion as increase 
in the driven by  strong perfor-
mance of the economy brands, 
such as Life and Goldberg and 
volumes. 

  “Although we believe that 
the double-digit y/y growth on 
the top line was driven by a com-
bination of higher pricing and 
volume growth, given average 
price increases of around 12% 
implemented by NB in 2016, we 
believe that the pricing impact 
was more pronounced,” said 
Tunde Abidoye, equity research 
analyst with FBNQuest in an 
emailed note to BusinessDay.

 Nigerian Breweries bottom 
line (profit) got a boost from 
a 40.78 percent reduction in 
interest on borrowings to N1.81 
billion.

Interest coverage ratio in the 
period under review stood at 10.91 
times, which is lower than the 1.5 

‘Major economic challenges in 
manufacturing sector are yet to 
improve despite positive steps’

P15

Stanbic IBTC Insurance 
Brokers Limited, mem-
ber of Stanbic IBTC 

Holdings PLC, has announced 
plans to deploy trust-building 
measures that would plug ma-
jor gaps in the insurance value 
chain in Nigeria.

  With the ultimate aim of 
enhancing insurance penetra-
tion in the country, the com-
pany said given the low level of 
trust in the industry, strategic 
steps are required to restore 
public confidence and put the 
sector on a stronger footing.

Speaking during a media 
interactive forum in Lagos 
Chief Executive of Stanbic 
IBTC Insurance Brokers Ltd, 
Anselem Igbo, he identified 
some of the perceived gaps 
in the industry to include 
inadequate support to clients 
to help them effectively man-

Stanbic IBTC Insurance Brokers deploys strategies 
to build consumer trust, deepen penetration

in the balance sheet stood at 
N6 billion, a reduction of 64.70 
percent from last year’s figure of 
N17 billion.

 The consumer goods giant is 
in need of cash in order to take 
on more projects as cash and 
cash equivalent fell by 46.97 
percent to N6.97 billion.  

  Nigerian companies are 
going through a torrid period 
brought on by lower oil price 

that tipped the economy in its 
first recession in 25 years, a 
dollar shortage, currency de-
valuation and a weak external 
reserve.

  Firms like Flour Mills Ni-
geria Plc, Guinness Nigeria Plc 
and Unilever Nigeria Plc have 
issued a combined right issue 
of N143 billion in order to raise 
money to clear a backlog of 
dollar denominated debt owed 

to suppliers and fund capital 
projects.

  Analysts say short term 
obligation remains a big threat 
to consumer goods firms as 
another round of devaluation 
could balloon short term debt.

 Nigerian Breweries has to-
tal trade and other account 
payables otherwise known as 
creditors of N111.11 billion as 
at March 2016.

times threshold. This means the 
company’s operating profit can 
cover interest expense 19 times.

  Nigeria Breweries had in 
March announced that it was 
giving shareholders the option 
of taking new shares in lieu of 
cash dividend, so that it can 
reduce interest expense on 
borrowing and fund working 
capital.

Total debt in the company’s 

age their risks and the claims 
management process.

Through effective risk 
transfer mechanisms, seam-
less insurance cover payment 
and impeccable quality of 
service, the customer will 
have peace of mind, and sub-
sequently provide the testa-
ment required to convince the 
insuring public to embrace 
insurance and deepen par-
ticipation.   This will in turn 
empower the industry to play 
its catalytic role in economic 
development by mobilizing 
savings for investment, miti-
gating loss, ensuring financial 
stability and promoting trade 
and commerce.

“Public trust and integrity 
are the bedrock of the insur-
ance business. By applying 
global best practice and cor-
porate governance, what will 
result is transparency and 
openness, which are instru-

Notore group to 
float food coy 
to off-take farm 
surplus produce

Notore Chemical In-
dustries Plc (formerly 
National Fertilizer 

Company, NAFCON) in Port 
Harcourt, Rivers State, is to 
float a food company that 
would buy up what the com-
pany calls surplus food pro-
duce in the market. A com-
pany official who disclosed 
this in Port Harcourt at the 
weekend said various agric 
policies and mass farming 
schemes in Nigeria have 
resulted in food glut that 
may cause a disincentive to 
farming.

  Raymond Agbi,  Gen-
eral Manager/Group Head, 
S h a re d  S e r v i c e s  o f  No -
tore,   made the disclosure 
at a NECA Network of Entre-
preneurial Women(NNEW), 
said the boost in fertilizer 
production and massive 
awareness campaigns on the 
right way to apply fertilizer 
has spurred most Nigerians 
into farming as a business. 
NECA, Nigerian Employers 
Consultative Assembly, has 
set up a scheme for women 
in entrepreneurship. 

  Agbi said: “High aware-
ness and high participation 
in agric has led to high yield, 
and this has led to a glut. Be-
cause Notore is behind mas-
sive agricultural practice, we 
do not want the glut to cause 
a relapse. So,we are coming 
out with a food company as 
a subsidiary to off-take the 
surplus produce”. 

 He said the food company 
would buy off the produce 
and sell to food processing 
companies or for export, 
using its national and In-
ternational networks.   Agbi 
said farming has emerged as 
a lucrative business because 
food processing companies 
are no longer importing but 
now depend on local pro-
duce. He said farmers must 
follow specifications and 
produce what companies 
want. He also said most chief 
executives in other sectors 
were quitting lucrative jobs 
to go into farming, saying 
some CEOs in Notore have 
followed suite.

He also mentioned com-
panies that have pumped 
huge sums into out-growers’ 
schemes to produce tomato 
for local processing. 

The chairperson of NNEW 
Port Harcourt, Mercy Bello 
Abu, said the Back to Agric 
objective was to create agro-
entrepreneurs after the three 
weeks training and to boost 
agric practice especially in 
women. She said it was bad 
for Nigeria to be buying what 
it can easily produce. 
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mental in building trust,” Igbo 
stated.

According to Igbo, global 
best practice, including fa-
cilitating prompt payment 
of claims, will underline the 
operations of Stanbic IBTC 
Insurance Brokers Ltd as it 
aims to become one of the top 
five insurance brokerage firms 
in Nigeria in the next 10 years. 
The company commenced full 
operations in February 2016 
following the granting of a 
licence by the National Insur-
ance Commission (NAICOM), 
paving the way for the firm 
to offer the full spectrum of 
insurance brokerage services 
in Nigeria.

Part of the company’s goal, 
Igbo said, is to introduce mi-
cro-insurance products tar-
geted at the informal sector 
in order to expand coverage 
of more Nigerians. In addition, 
rather than focus exclusively 

L-R: Papa Omotayo, board member, Open House Lagos; Ojoma Ochai, director of Arts, British Council; Chuka Ihunor, fringe activities 
representative, Open House Lagos, and Henry Bassey, chief marketing officer, Sterling Bank Plc, during a press conference on the 2nd edition 
of Open House Lagos 2017, in Lagos.

IGNATIUS CHUKWU

on corporates, as   currently 
obtains, the company will 
extend its services to all strata 
of society as practically ev-
eryone is subject to loss and 
uncertainty.

  “We believe that the test 
of any insurance arrangement 
is in prosecuting claims to a 
satisfactory conclusion for 
our clients. Our role as brokers 
also ensures that insurers, as 
a matter of obligation, pay 
claims equitably and prompt-
ly.  Prompt payment of claims 
is a key factor in any insurance 
contract. We continuously 
develop key relationships 
and requisite logistical pro-
cesses to ensure that claims 
are promptly settled.”

Whilst benefiting from 
a strong, dynamic and vast 
group structure, Igbo said the 
company will be differenti-
ated from the competition 
as it will be driven by a team 

of reputable and financially 
strong underwriters; fully 
customized solutions, and 
innovative insurance products 
at no additional cost to the cli-
ent. “Stanbic IBTC Insurance 
Brokers’ professional services 
are at no additional cost. We 
will negotiate your insurance 
premiums and get the best 
quotes available. We will not 
be content to rest on our oars 
but will consistently seek ways 
of making incremental im-
provements to our operations 
and the industry,” Igbo said.

Stanbic IBTC Insurance 
Brokers Limited is a subsid-
iary of Stanbic IBTC Holdings 
Plc, a member of Standard 
Bank Group, a full-service 
financial services group with 
a clear focus on three main 
business pillars - Corporate 
and Investment Banking, Per-
sonal and Business Banking 
and Wealth Management.

MODESTUS ANAESORONYE
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B
uildcon Global 
Services Limit-
ed, a real estate 
d e v e l o p m e n t 
company in La-

gos, was the cynosure of 
every eye at the just con-
cluded exhibition held in 
Lekki, Lagos recently as it 
demonstrated commitment 
to quality and standard in 
products delivery at the 
housing products expo.

Housing sector stake-
holders who were present at 
the exhibition commended 
Buildcon’s architectural de-
sign and focus, particularly 
on quality and affordability.

Those that have seen 
the newly built Pracht Gar-
dens Estate located in Ikota 
area of Lagos lauded the 
company for the state-of-
the-art facilities used in 
its construction and the 
layout which, they noted, 
“shows what a dream home 
should be.”

Digital Bananas Technol-
ogy (DBT) and Career 
Insights, a UK digital 

company agency/training firm 
says its e-work experience plat-
form represents what Nigerian 
graduates and the next genera-
tion of youths require if they are 
be globally competitive.

The company says their 
focus is to empower Nigerians 
with the right expertise and 
experience in digital transfor-
mation, CRM, digital market-
ing, cyber security, big data 
analysis, project management 
and business analysis and give 
them the opportunities to com-
pete on a global scale.

Keji Giwa, founder/ CEO, 
Digital Bananas Technology 
said that over the last 5 years, 
the company perfected their in-

St. Lauren, a leading 
non-alcoholic wine 
brand from the stable 

of Grand Oak Limited, on 
Easter Monday excited its 
teeming consumers as it 
celebrated the festive Easter 
season with families , espe-
cially children at the Easter 
Mega Bash ”Kiddies Fiesta” 
held at the Lagos Country 
Club, Ikeja, Lagos.

Brand Manager, St. Lau-
ren,  Adenike Lawrence, said 
that the brand organized the 
event to celebrate the Easter, es-
pecially with children and their 
parents, stressing that every 
moment is worth celebrating.

She said: “St. Lauren is a 
brand that celebrates every 
exciting moment, no matter 
how basic it is; so, we orga-
nized this event for kids and 
their parents to come out 
and just enjoy the holiday”, 
adding that parents and 
kids should celebrate every 

Buildcon shines at CEMCS exhibition, 
flaunts quality products

DBT, Career Insights e-work solution deepens global 
competitiveness for next generation youths

St. Lauren celebrates families at Easter Fiesta

Kenneth Babalola, a 
Lagos based industrialist 
who indicated interest in 
the company’s projects, 
said that what he saw at 
Buildcon’s stand and at 
Pracht Gardens Estate, is 
“a testament to the fact that 
the company has skilled 
architects and competent 
engineers that can meet 
subscribers’ expectations.”

Corroborating Babalola’s 
view, John Okafor, a petro-
leum engineer, affirmed 
that he was impressed with 
Buildcon for the unrivalled 
quality demonstrated in its 
architectural and interior de-
signs. He also appreciated the 
company’s payment scheme 
as it makes it easy for a sub-
scriber to own a luxury home 
without stress, an initiative 
that should be emulated.

Other visistors to the 
company’s stand at the 
show also commended it 
for combining luxury with 
quality and at an affordable 
rate. “l think l have made 

novative and pioneering eWork 
experience platform to provide 
international work experience 
and on the job training in 
digital transformation, project 
management, business analy-
sis, big data analysis, cyber 
security and CRM.

Giwa disclosed that this was 
done for one very important 
reason, which is to so that 
aspiring Nigerians can build 
their digital expertise and work 
anywhere in the world, creat-
ing financially rewarding and 
career fulfilling opportunities 
at home and abroad.

According to him, “As long 
as our youths can compete on 
a global scale, their future is 
secure and safe”.

“With over 4,000 success 
stories in the UK alone and now 
helping our candidates in Nige-
ria secure life changing digital 

exciting moment, be it gradu-
ation or weddings, or children 
coming 1st or 2nd in class, 
with St. Lauren.

Also speaking, former So-
cial Secretary of the Lagos 
Country Club, Moses Ebong, 
said that the club is the only 
Club in Nigeria and in Africa 
that promotes and celebrates 
family values.

Ebong said that the man-
agement council of the Club 
and the president were very 
happy that St. Lauren part-
nered with them to celebrate 
the festive season.

While expressing his grati-
tude to St Lauren, Kayode Ak-
eredolu, one of the parents at 
the event, said that celebrat-
ing the Easter in partnership 
with St. Lauren was good 
because the company offers 
healthy non alcoholic drinks.

 “On occasions like these, 
we celebrate the family, unity 
and love with various ac-

the right decision by having 
interest in the company’s 
projects,” said a subscriber 
who did not want to be 
named.

In her remarks, the com-
pany’s MD/CEO, Bukunola 
Gadzama, expressed delight 
with the accolades from 
visitors and subscribers, 
adding that the vision of 
Buildcon was to deliver 
unique services to subscrib-
ers and also to exceed their 
expectations.

“In creating these luxury 
apartments, we took into 
consideration the need for 
affordable housing, secu-
rity, space optimisation, 
comfort, child-friendly en-
vironment and quality,” 
she said

Gadzama also disclosed 
that other projects that 
would be embarked upon 
by the company included 
the Pracht Court in Ajah, 
Pracht Clusters at Chevron 
and another estate at San-
gotedo, all in Lagos.

jobs abroad, we are setting our 
youths up for global success 
as we are now living not only 
in the digital age but a global 
economy” he said.

In 2017,  the company 
opened its DigiHub centre in 
Ikoyi, Lagos allowing aspiring 
Nigerians with a minimum 
bachelor degree to easily work 
in and collaborate with the UK, 
US and Canadian team using 
cloud based project collabora-
tive tools.

In his words “ Today they 
are beginning to see the fruits 
of their work as candidates are 
now securing high paying jobs 
abroad directly from Nigeria.

One of the most recent 
success stories is a young lady 
based in Nigeria who just 
secured a Digital Business 
Analyst role with HSBC in the 
United Kingdom.

tivities such as children hav-
ing fun and good time. Lagos 
Country Club, apart from 
being a sport and networking 
club, has great respect for the 
family. St. Lauren is the most 
apt brand for this occasion be-
cause it is good for everybody 
as it does not contain alcohol”, 
he said.

He said: “I love the pro-
gramme. The children like St. 
Lauren. They are excited and 
as a parent I had to leave my 
seat to join them.  We look for-
ward to more of this partner-
ship between St. Lauren and 
the Club, specifically with the 
family as focus. Lagos Country 
Club is a family club, where 
the children and the wives are 
welcome”

 The event was full of ex-
citement as most parents and 
their kids engaged in various 
activities to enjoy themselves 
as St Lauren offered them 
drinks and gifts.

Business Event

L-R: Senator Gbenga Ashafa; Tope Ashiwaju, group public relations and events manager, Dufil Prima 
Foods Plc; Rilwan Akiolu 1, Oba of Lagos; Girish Sharma, chief operating officer, Dufil Marketing,  and 
Ashish Joshi, general manager, Minimie, during the courtesy visit of Dufil team to the Oba of Lagos.

L-R: Bernhard Blaeser, managing director, Bitzer Ltd; Matthias Hammerschmidt, business development 
project manager Africa, Bitzer; Ingo Herbert, consul general, federal republic of Germany, Lagos, and 
Volkmar Pfeil, sales head of commercial refrigeration, Bitzer, at the official opening of Bitzer Nigeria 
in Lagos.                          Pic by Olawale Amoo

L-R: Chris Uwaje, director general, Delta State Innovation Hub; Olusike Bamisebi, chief financial officer, BCX, 
and Jacob Mogale, managing executive, Smart Office, BCX, at the 2017 edition of Beacon of Information 
and Communication Technology awards where BCX emerged the ICT Solutions Provider of the year.

L-R: Alex Goma,  MD, PZ Cussons Consumer Nigeria Plc; Bowale Oludare, Chemistry Teacher, Tomia 
Community Senior Secondary School; Oyelamin Samuel,   first  runner up, PZ Cussons Chemistry 
Challenge; Rachael Akintola,    grand mother  to Samuel; Adesina Odeyemi, Permanent Secretary, 
Lagos State Ministry of Education, and Alagbe Kovie,  Principal, Tomia, Community Senior Secondary 
School, at the grand finale of PZ Cussons Chemistry Challenge in Lagos.

KELECHI EWUZIE

CHUKA UROKO
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Euro Global has done 
pretty well despite 
the challenges, we 
have seen expansion 
in some of your op-

erations,  what can you say have 
been your strategy for growth?

 Our strategy for growth is very 
simple. Market Expansion into un-
tapped territories in  Nigeria. We 
have restructured and expanded 
our sales team by continuous re-
cruitment drive to cover new areas 
We have consistently worked on 
product expansion and innova-
tion. We launched four products 
last year and plan to launch three 
new this year.

We are Leveraging on the 
surplus capacities we have and 
workout more and more on lo-
cal   components. Take synergy 
from the backward integration 
with our group companies. Our 
lean structure enables us to move 
with alacrity and adapt changing 
business environment. The board 
of directors and top management 
is proactive in providing support 
enabling us to move fast.

 
How have you been able to 

position your company to key 
into the post-recession possibili-
ties, by taking advantage of the 
growth opportunities likely to 
present itself?

  If you see, many company’s 
and some in similar sector and 
in competition to us   have had to 
do downsize or shut down their 
operation during last years reces-
sion. They were forced to down 
size their workforce in order to 
control cost and navigate through 
tough environment, we have had 
no such issues as we have always 
been following a principle of lean 
structure and efficient processes 
to run our business. On the con-
trary we have been expanding into 
new areas and were on a recruit-
ment drive even last year. We are 
quite confident as the effect of 
downsizing will be not there and 
we are nicely positioned to take 
early advantage of expected eco-
nomic recovery.

How have you been able to 
engage your customers, espe-
cially in this challenging period 
of rising inflation and declining 
disposable income?

Most of the inflation in Ni-
geria is due to cost push in view 
devaluation of Naira and over 
dependency on Imports. We had 
embarked on the philosophy of 
maximizing local content in our 
products and passing on the cost 
advantage to our customers. If 
you see our price increase has 
been quite less in comparison to 
competition. We have also lever-
aged on the synergy we have with 
back ward integration. Most of our 
group companies supply us Raw 
and packing material to the extent 
that our imports are now barely 15 
to 20 % for the raw material

‘Major economic challenges in manufacturing 
sector are yet to improve despite positive steps’

Secondly we have come out 
with innovative products and 
unique packaging. This has pro-
vided value for money proposition 
for customers. Take for example 
we were unique in introduction 
of Golden Choco in slim can in 
Malt drink category. One of our 
flagship brands Power bitters has 
unique blend and packaging un 
comparable with any other brand

Nigeria is the fourth largest 
soft drink market in the world, 
and Euroglobal is a frontline 
player in this  category,what are 
your strategies for remaining 
competitive and improving on 
your market share?

Our strategy to remain com-
petitive works around three key 
principles 

First maximize local content 
and leverage on the back ward 
integration with our group com-
panies for our Raw and Packing 
material requirement . This will 
counterbalance some of the nega-
tive effects of severe cost push due 
to Naira devaluation

 Second is work on a thin and 
lean/efficient organizational 
structure. We have one of the 
most efficient and lean structures 
greatly reducing overheads

  Third is to expand into new 
untapped territories in Nigeria by 
expanding workforce wherever 
required.

 
Your biscuit arm has also 

been very innovative and com-
petitive, especially in recent 
times, are there plans to ensure 
sustainable growth and profit-
ability?

Yes they have been doing ex-
ceptionally well and they have 
been adding new products in there 
portfolio . They have forayed into 
wafers and thin crackers and qual-
ity of these is exceptionally good. 
They are also leveraging on the 
benefits of back ward integration 
and depend on group companies 

for their raw material/packing 
material needs

Are we likely to see a new line 
of product any time soon from 
Euroglobal to tap into the enor-
mous opportunities in the food 
and beverage segment?

  Like I mentioned above we 
are extensively working on 3 new 
products and these are going to be 
rolled out soon .

No doubt consumers love 
your product, but the challenges 
have always been availability.   
Are there plans to improve dis-
tribution?

  Yes this has been one area 
we are investing a lot of time and 
energy to improve. As mentioned 
earlier we have been on a re-
cruitment spree to increase our 
footprint in untapped areas and 
spread to new territories that were 
created last year and further have 
been created this year. Further we 
have restructured our entire sales 
vertical with creation of key focus 
area so that market penetration in 
existing area improves.

Also in order to improve visibil-
ity of brands we have now formed 
a separate vertical for Marketing 
function as earlier sales and mar-
keting were intertwined into one.

What is your factory’s in-
stalled capacity?

We have an installed capacity of 
one million cases with capability 
to produce different product lines 
spanning from Carbonated drinks 
in Can and Pet to Spirit drinks in 
Glass , sachet and Pet.

What is your assessment of 
Euro Global in terms of meeting 
installed capacity?

We have good capacities to 
take care of our demand for next 
two years. But at the same time 
we keep on innovating with new 
packaging and new product lines 
and we may   still go for Capex 

Euro Global is Foods and Distillery manufacturing company in the country. In this interview with select journalists, Manish Uyal, managing director and 
chief executive of the company spoke on the company’s backward integration and how it will impact the Nigerian economy at large. Excerpt:    
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expenditure based on our require-
ments and future partnerships.

 
What is your assessment of 

the first quarter performance of 
the Nigerian Economy vis-à-vis 
the economic recession; would 
you say progress has been made?

The Nigerian economy, which 
was severely hit in 2016 by the 
drop in the crude oil price and 
crude oil production, is beginning 
to show some signs of positive out-
look and recovery. The economy, 
which officially entered into a 
recession in Q2 2016 following 
the release of the Gross Domestic 
Product (GDP) figures showing 
two consecutive quarters of GDP 
contraction, is showing strong 
signs of recovery.

The recovery seems to be com-
ing on the back of the recent 
increase in crude oil price, the 
increase in crude oil production 
in Nigeria and the Central Bank of 
Nigeria’s (CBN) continued supply 
of foreign exchange to both retail 
and corporate users.

The Purchasing Managers’ In-
dex (PMI) report of the CBN shows 
that both the Composite PMI 
and the Production level in the 
manufacturing sector improved 
in March 2017.

Although the Composite PMI 
in March 2017 at 47.7 points was 
below the 50 point level (which 
suggests a decline in activities), 
it was an improvement from the 
month of February 2017 figure of 
44.6 points.

The Index for the production 
level in the manufacturing sector 
at 50.8 points is however higher 
than the 50 point level (which sug-
gests an improvement).

The monthly rates of increase in 
both the Composite PMI and the 
Production level were the second 
highest in two years and the high-
est since January 2017.

Analysts’ consensus is that 
the inflation rate will continue 
to trend downward in 2017. This 
means that the purchasing power 
of Nigerians should improve and 
stimulate demand for both con-
sumer and industrial goods.

The country recorded its high-
est level of external reserves in 
16 months, US$30.30billion, on 
March 31, 2017. 

 The average external reserves 
in the month of March 2017 stood 
at US$30.2billion. The increase in 
the crude oil price in the interna-
tional market and the increase in 
crude oil production in Nigeria 
contributed to the accretion in the 
external reserves. 

On account of the increase 
in external reserves, the CBN 
has been able to maintain an 
improved supply of foreign ex-
change through authorized deal-
ers (the banks) to end-users.

The expectation is that the 
current improvement in the mac-
roeconomic environment and the 
efforts of various stakeholders to 

promote made-in-Nigeria goods 
should stimulate economic activ-
ity in the short to medium-term.

In the midst of this hurdles, 
what are some of the key chal-
lenges confronting the manu-
facturing sector?

Key players in the industry had 
expected to see an improvement 
in the manufacturing sector, but 
that hope was dashed as eco-
nomic indices showed that not 
much improvement was recorded 
in the real sector of the economy. 
Expectedly, major economic 
challenges in the sector were yet 
to improve despite positive steps 
taken by the Federal Government 
and its economic team to reposi-
tion the industry.

Apart from the forex challenge, 
the manufacturing sector also 
faced high lending rate, high cost 
of power generation and declin-
ing household consumption, 
which resulted in real income 
depletion due to surge in aggre-
gate price index.

Lack of Properly-trained work-
ers. A factory is only as good as 
the people that run the factory. 
There is a lack of properly trained 
employees that have the manage-
ment skills to manage a team 
and technical skills to operate 
machinery and build products 
with their hands.

Infrastructural issues are 
there.I can’t talk about the issues 
facing all businesses in this region 
without talking about infrastruc-
tural challenges. The main issue 
that hinders manufacturers is the 
access to uninterrupted power 
supply.

 
The World Bank and IMF 

have forecasted that Nigeria 
economy will recover from re-
cession and grow by 1.7 percent, 
are there indications you can 
point to support that claim?

In our perspective and with 
the numbers that we have seen 
coming from the World Bank 
and the International Monetary 
Fund (IMF), Nigeria’s economy 
has recorded about one per cent 
real growth. “That is a bit lower 
than government’s expectation 
which is about 2.2 per cent growth 
for 2017

Like they say in every prob-
lems there are opportunities, 
so what are the opportunities 
for growth in this moment for 
manufacturers like you?

Yes there are genuine oppor-
tunities as Government has em-
barked on an economic recovery 
plan and slowly shifted emphasis 
towards made in Nigeria. Difficul-
ties in availability of dollars has 
also made importation difficult 
for some of the FMCG goods and 
hence local production is gaining 
momentum though this is some-
times scuttled due to lack of tech-
nical know and capability gaps.

Manish Uyal



16 Tuesday 25 April 2017Monday 24 April 2017 41



MB
MEDIABUSINESS

17Tuesday 25 April 2017 BUSINESS  DAYC002D5556

P
rices of insecticide prod-
ucts, especially those for 
home use against mos-
quitos and other rodents 
have gone up, a develop-

ment Nigerians fear would likely 
increase the prevalence of malaria 
cases as only few Nigerians would 
afford them. 

A survey across some markets in 
Lagos showed that the retail price 
of small size of Baygon product 
has increased from N500 to N600; 
Mortein (small size) hiked from 
N450 to N600. The retail price of Raid 
insecticide product has equally gone 
up from N500 to N700 while Mobil 
sells for N700. Topgun sells for N550.

Those who spoke to BusinessDay 
calculate that with the price increase 
only a few Nigerians would afford the 
products considering the dwindling 
purchasing power. They also feared 
that this might have its implications 
on prevalence of malaria especially 
this raining season when mosquitos  
breed more.

Nnamdi Onah, a pharmacist 
based in Lagos calculates that fami-
lies who don’t protect themselves 
from mosquitos through spraying 
of insecticides or treated nets would 
likely get mosquito bites which 

Prices of insecticide products soar

would result to malaria.
Frank Okere, a practicing doc-

tor also based in Lagos sees the 
increase in prices of some of these 
aerosol products as depriving some 
Nigerians the opportunity to protect 
their homes from mosquito bites as 
they may not be able to afford the 
products anymore due to economic 
difficulties.

“Under the present circum-
stance, some Nigerians would resort 
to insecticite substitutes”. He how-
ever said that he has not noticed 
high cases of malaria patients now 
but agreed that consumption of 
anti-malaria drugs is high in Nigeria.

On his comment, Lanre Yusuf 
of Lister Medical Center, Lagos also 
agreed that with the economic con-

Daniel Obi, ChukwuDi nwaneri 
anD ugOChukwu akObi

Technology major calalyst for future  Public 
Relations practice, says  Yomi Badejo-Okusanya 

Following the release of the 
second edition of the Ni-
geria PR Report, President, 
African Public Relations As-

sociation (APRA) and Group Chief 
Executive, CMC Connect, Yomi 
Badejo-Okusanya has stated that 
the future of Public Relations will be 

“Collaboration 
among 
stakeholders will 
grow Nigeria’s 
tourism sector”- 
Experts

Experts in the travel and 
tourism industry have stat-
ed that cooperation among 
the major stakeholders 

in the industry is the panacea for 
growth. This, according to a state-
ment was stated at the recently con-
cluded Tourism Summit which had 
the theme “Redefining the Roles of 
Industry Stakeholders in Shaping 
the 21st Century Travellers Experi-
ence”. The event was put together 
by Jumia Travel, Nigeria’s leading 
online travel agency.

 Speaking at the event, Ikechi 
Uko, CEO of Akwaaba International 
Trade Fair Market said government 
cannot single-handedly develop 
the multi-billion dollars industry. 
He therefore made a call to all 
stakeholders within the industry 
to collaborate for the country to 
attain its goal.

 Similarly, the managing direc-
tor of Jumia Travel Nigeria, Kushal 
Dutta spoke on the potentials of the 
country’s tourism. In his remark, he 
enjoined all the key players in the 
industry to come together and sup-

catalyzed by technology in order to 
further promote specialization and 
provide solutions to communication 
challenges in the public and private 
sectors. 

He made this known in the fore-
word of the report produced by 
Nigerian PR firm, BHM. He said  

“As Public Relations in Nigeria 
continues to witness significant 
changes; the challenge of the practi-
tioner is how to evolve with it. Many 
have fallen along the way due to their 
inability to adapt. The summary of 
‘rolling with the times’ lies in under-
standing the dynamics that drive the 
very change in itself.

According to him, that under-
standing can never be achieved 
without deep insights into our vari-
ous stakeholders. “For a profession 
whose key objective is to manage 
stakeholders’ perception and ex-
pectations, we do a poor job when 
it comes to ourselves. More often 
than not, as professionals, we are 
caught napping when these changes 
occur. Truth be told, these changes 
in most instances were not abrupt. 
There were clear indications of their 
arrival of which we failed to take cog-
nizance. This has no doubt affected 
the profession in its entire ramifica-
tion - from the bouquet of services 
we offer to its quality, personnel and 
even the remuneration we attract 
or fail to attract. If we continue like 

this, we risk Public Relations going 
extinct. It will be replaced by a more 
dynamic concept of the profession 
built on the ashes of the existing, 
but totally different in positioning, 
execution, result and reward”.

He therefore states that the future 
of Public Relations lies in specializa-
tion, collaboration and product dif-
ferentiation. These will be catalyzed 
by technology in a world where 
consumer wants are rapidly chang-
ing and we are constantly adapting. 
“The last piece of the jigsaw puzzle 
is creativity. Public Relations can 
and will take the lead in creatively 
providing solutions to the com-
munication challenges of both the 
public and private sectors”

He said PR can never attain these 
lofty heights if we shy away from 
comprehensively and collectively 
subjecting Public Relations practice 
in Nigeria to critical analysis. It is 
pertinent that we as practitioners, 
rally round any effort aimed at ana-
lyzing this practice. Anything else 
will amount to ‘repeating the same 
thing but expecting different results’.

dition, it is only fewer people that 
could affort to buy the insecticide 
products at the current prices and 
this would have its implications on 
the health of many Nigerians. He 
however said that there are other 
cheaper ways of repelling mosquitos 
such as treated nets which last longer 
than sprays.

During the marking of last year’s 
World Malaria day on April 25, the 
Acting Secretary of the FCT Health 
and Human Services Secretariat, 
Alice Odey-Chu said that there is 71 
percent of prevalence of malaria in 
the country. 

Odey-Chu said the figures high-
lighted the need for continued 
awareness and renewed commit-
ment for the prevention of Malaria, 
which she described as a life-threat-
ening disease. She said in a report: 
“Statistics in Nigeria shows average 
malaria prevalence of 71 per cent 
and in the FCT estimated at 66 per 
cent .

Odey-Chu noted that the disease 
had plagued Nigeria for long and 
remains a significant health issue 
among malaria-endemic countries, 
including Nigeria. She, however, said 
the disease was preventable and 
curable with proper protection. She 
said: “Pregnant women have two to 
three times higher risk of suffering 
from malaria.

port the government in building the 
sector. Kushal also pointed out that 
there are a lot of tourist destinations 
that people are choosing to spend 
their holiday in the country. He en-
couraged Nigerians to travel within 
Nigeria and explore the amazing 
tourist attractions in the country.

 “80% of the travels within Ni-
geria is to Lagos and people are 
visiting places like Epe Resort, La 
Campagne, Whispering Palms; in 
Calabar, Obudu Mountain Resort is 
also a good tourism attraction but 
gets seasonal patronage. Outside 
Nigeria, people visit the likes of 
Kenya, Mauritius, South Africa, and 
Zanzibar,” he said.

 While commenting on the most 
popular locations that Nigerians 
are flying to, the representative of 
Kenya Airways who was also on the 
panel, Abiola Bakare revealed that 
Nigerians mostly travel to London 
and US, but not necessarily for 
leisure. He added: “There’s also a 
major preference for destinations in 
Dubai. However, the problem of the 
foreign exchange greatly affected 
the travel and tourism industry”. 

… may increase malaria prevalence
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DANIEL OBI

Marketing views

BOLAjOkO BAyO-AjAyI

I am currently working on 
a project with a couple of 
SMEs and I have found 
this experience quite en-

lightening and rewarding from 
an experiential standpoint. 
Most of these businesses 
have toyed with one element 
or another with respect to 
providing marketing support 
for their businesses; they have 
however been held down by 
the belief that without money, 
you can’t do marketing. The 
general notion is that SMEs 
cannot afford to market their 
businesses and are such focus 
on what they consider vital to 
the survival of their ventures! 
The truth however is that there 
are many aspects of marketing 
that can be executed with little 
or no funds.

There are so many “low 
hanging fruits” – in terms of 
opportunities that SMEs can 
leverage on even before they 
think of committing funds to 
marketing: 

Visibility: In an instance 
with one of my clients, a 
simple re-arrangement of her 
showroom/store and ensuring 
that good visibility is given to 
her stock immediately gave 
the business a new lease of life; 
just as simple as re-arranging 
and making identification and 
location of items easier for 
the customers.  Sometimes, 
you find that the store layout 
hinders accessibility which 
can discourage people from 
accessing the store. Good 
product display is a good lead 
for customer purchase. Often, 
customers have bought items 
they never intended to buy just 
because it was “starring them 
in the face” which resulted in 

a sale. 
Business & Product 

knowledge: A lot of times, the 
business essence and products 
knowledge resides in the head 
of the business owner and 
there is no deliberate effort 
to transfer this knowledge to 
every member of staff. Where 
the staff do not understand the 
business vision and mission, it 
is difficult to see how their role 
fits into the success of the busi-
ness and the accomplishment 
of the vision and mission. In 
most businesses, the depth of 
knowledge of the business is 
quite shallow where members 
of staff are concerned. This 
situation places a lot of strain 
and pressure on the owner as 
they have to do a lot as some 
customers will insist on being 
attended to by them alone;  
such customers only feel satis-
fied when they are attended to 
by the owner. 

A critical aspect of product 
knowledge is how a staff can 
sell their products in a way that 
customers will be convinced 
to buy. Most staff members act 
as if their responsibility is just 
to state the obvious without 
demonstrating a knowledge 
of their products and services 
and convincing prospects to 
buy from them. In an ideal 
situation, every member of 
staff must be able to talk about 
their products and services just 
as the business owner would 
do. Members of staff should 
be knowledgeable on product 
design and what differentiates 
them from competitors

Customer Relationship 
Management: Most of the 
time, when a deal is closed, it 
signals the end of the transac-
tion and other future corre-
spondences until the customer 

How little things matter
finds himself/herself wanting 
the item again. A follow up on 
a customer after sale to check 
how satisfied they are would 
resonate and go a long way in 
making them come back for a 
repeat purchase. Everyone likes 
to feel important and relevant; 
and a business that makes you 
feel valued for being yourself 
and not only for the business 
that you bring would most like-
ly get more businesses in the fu-
ture. Maintaining a database of 
customers with relevant details 
will provide the information 
that can be used for a follow up 
post sale, customer satisfaction 
and to inform the clients when 
new products or services are 
available. 

Social media presence: 
Owning social media spaces is 
free! Any brand or SME can cre-
ate their online presence and 
maintain it according to their 
brand identity and architecture. 
Creating the visibility for a small 
business is easier now than 
ever and relevant contents and 
promotions can be deployed 
on these sites. Free online pres-
ence can be managed without 
incurring huge costs associated 
with traditional media buying. 
An online exhibition of your 
offerings leading to a better in-
teractions with your customers  

There is really no excuse 
why SMEs are not able to 
support their products and of-
ferings, basic marketing tactics 
are free to use; it only requires 
a conscientious and deliberate 
effort to make it 

 Bolajoko Bayo-Ajayi, 
Marketing & Brand strategist is 
Principal Consultant at Purple 
Pearl Consulting Ltd., a Market-
ing Services Company. info@
purplepearlng.com

as YouTube, UStreaming, 
Facebook, Google and oth-
ers,  is targeted at subscribers, 
who prefer to explore other tv 
channels besides the tradi-
tional terrestrial tv and cable 
packages because of its cost 
efficiency.

Explaining some of the 
qualities that the Channel 
would be bringing to the table 
for its subscribers, the Gen-
eral Manager of the Channel,  
Ola Oladipo, stated that the 
Channel is being strategi-
cally positioned to become 
the foremost provider of live 
streaming TV channel in 
Nigeria, through unparalleled 
expertise.

“The new Channel is 
about giving subscribers 
value for their money, and 
that is why we are coming 
into the broadcast market 
to revolutionise the entire 

T
he nation’s broad-
c a s t  i n d u s t r y 
received a huge 
boost recently, 
as themanage-

ment of  Maranatha Televi-
sion Channel (MTVC), an-
nounced the entry of the 
Channel’s live tv streaming 
service.

 Though faith-based, the 
television channel, according 
to the Chief Executive Officer 
of the Channel, Titi Fasuyi, in 
as a statment is not restrict-
ed to religious programmes 
alone; since it boasts of an 
array of quality programmes, 
spanning sports, entertain-
ment, socials and others.

According to her, the ser-
vice which is actively avail-
able on social media, such 

Maranatha Television Channel debuts
broadcast landscape. Be-
sides ensuring that we attend 
to every needs of the custom-
ers through cutting-edge 
technology and expertise of 
the personnel on ground, 
another strategy we have  
put in place to delight our 
subscribers is  cost-efficient 
template that would make 
whatever services rendered 
by us competitive. We stream 
events live from any part of 
the  country to any desired 
local/international tv, Radio, 
Church Services and head-
lining events” he added.

“As a Nigerian digital me-
dia outlet, we have strategi-
cally positioned ourselves 
as the foremost provider of 
live streaming TV channel in 
Nigeria by using unparalleled 
expertise to deliver innovative 
live streaming solutions at 
unbeatable rate,” he added.

?????

Binatone unveils new Ital 
1660 fan in Nigeria

Foremost electronics 
manufacturer, Bina-
tone Industries has 
launched a new fan 

called “Ital 1660” into the 
Nigerian electronics market 
just as it is planning to for-
mally introduce the worlds 
first Tower Fan with a digital 
music system into Nigeria 
and other African countries.

The Managing Director of 
Binatone in Nigeria,  Prasun 
Banerjee said in a statement 
that the latest addition to 
its wide range of fans is the 
result of a constant desire 
to continuously bring bet-
ter products to the Nigerian 
consumers.

Binatone engaged the re-
nowned Italian designer, Gina 
Gianni, to design a fan that 
would enhance the decor of 
any household and become 
a talking point for any visit-
ing guest. She worked closely 
with the Binatone engineers 
to ensure that good design 
was paired with outstand-

ing performance and high 
reliability. The result is the 
spectacular ITAL-1660. 

 “We are so excited to have 
this cutting edge product 
brought to the African and 
Nigerian consumer. Products 
that are designed for the local 
needs at prices our custom-
ers can afford. The ITAL-1660 
looks more like a work of art 
than a product and we are 
just three months away from 
launching the Music Fan, 
emphasizing all the more that 
Binatone is always looking to 
bring us tomorrows products 
today, he added.

He stated that while the 
company believes that all 
products should be made to 
be functional and technically 
sound, there is no reason  that 
they should mean a trade-
off for good design and af-
fordability pointing out that 
Binatone, the London based 
company that specializes 
in domestic appliances is a 
brand that exemplifies this. 

Bd Brand talk

ChArLEs FOsTEr AND 
ILsE DINNEr, kANTAr 

A 
US study suggests 
that today’s youth are 
smarter, safer, more 
mature and want to 

make the world a better place.  
UK studies say this generation 
is tolerant and broad-minded 
with a global and multicultural 
view.  South African youth say 
issues like environment, health 
and community are increasing 
in importance.  And we see that 
the internship era has arrived, 
with bursaries and learnerships 
identified as desired commu-
nity development programmes.  
Brands engaging on these plat-
forms are seen to build better eq-
uity and empower the youth to 
make an impact on their world.  
The youth want to please their 
parents but fit in with their peer 
group simultaneously.  Teens 
in particular want to stand out 
from the crowd with whatever 
they can use to put them ahead 
and brands can help the youth 
fit in yet ‘stand out’ in a way that 
elevates their social standing. 

Studies we’ve done in Afri-
can countries including Nigeria 
show young Africans are ambi-
tious and want education to fuel 
their ambitions.  They aspire 

@Marketing4Youth #Africa 
towards a college or university 
education to secure a good pro-
fession (that safeguards them 
from poverty).  There exists a 
hustling mentality and when 
you talk to the youth, you hear 
responses like ‘I am a student 
at university but also sell Mi-
tumba clothes to my friends’; ‘I 
am studying computer science.  
In the village I keep rabbits for 
sale’.  They want to control 
their economic future and re-
alise they cannot rely on the 
government’s promise of jobs.  
They tend to take more risks 
than their older counterparts 
and are more likely to chal-
lenge norms and sociopolitical 
processes that hinder econom-
ic development.  Fear of failure 
lurks and there’s a constant 
battle to ensure they do not fall 
into the ugly jaws of poverty.  
A study in Kenya and the DRC 
reveals their top fears include 
poor health, AIDS, unemploy-
ment, and poverty or poor liv-
ing standards. 

What do they spend their 
money on?   A youth study we 
did in Kenya shows:  46% air-
time, 25% food, 4% clothing, 4% 
personal effects, 3% soft drinks, 
2% savings, 2 % stationery, 2% 
cosmetics.  Where do they 
play on the net?  85% social 
networks, 54% entertainment 
(gaming, music etc), 37% emails 
and 21% viewing job informa-

tion or job searching.  
The digital revolution has 

had a profound change on ad-
vertising.  Youth advertising is 
more about connecting with 
them and not just commu-
nicating to them.  Successful 
youth brands have an asso-
ciation with key passion points 
for youth:  technology, gaming, 
music, sports and fashion.  So-
cial media, events and spon-
sorships are great platforms to 
connect (and empower them).   

Brands wanting to engage 
with the youth should hang 
out in their world, on their 
terms, and need to be more 
than a product.  Youth brands 
should be rewarding and re-
ciprocal.  They need to be part 
of their lives and identities and 
amplify what they are doing to 
make it better. Young people 
want to have fun, reflected in 
their YOLO(you only live once) 
attitude.  Brands can benefit 
from this by using experien-
tial marketing to project a fun 
brand image and involve the 
youth in new product develop-
ment and co-creation.  

Social networking, today’s 
word of mouth, is essential 
when you’re selling to the 
youth. 

L-R: Abidemi Junaid, account manager, Kantar Millward Brown; Augustina Umunna, business 
development director,  Kantar World Panel;  Eddington Danda, executive director Kantar TNS;  Isioma 
Mbanefo,  GBS HR - West Africa Kantar,  Seun Tuyo,  research manager Kantar TNS and Fikayo 
Aremu, account director, Kantar TNS at the press briefing to commence the activities to mark 2017 
World Malaria Day by the Kantar Companies in Nigeria.

St. Lauren, a fore-
most non-alcoholic 
wine brand from the 
stable of Grand Oak 

Limited, excited its teeming 
consumers recently as it 
celebrated the festive Easter 
season with families , espe-
cially children at the Easter 
Mega Bash ”Kiddies Fiesta” 
held at the Lagos County 
Club, Ikeja, Lagos.

Brand Manager, St. Lau-
ren,  Adenike Lawrence, said 
that the brand organized the 
event to celebrate the Easter, 
especially with children and 
their parents, stressing that 
every moment is worth cel-
ebrating.

She said: “St. Lauren is a 
brand that celebrates every 
exciting moment, no matter 
how basic it is; so, we organ-
ized this event for kids and 
their parents to come out and 
just enjoy the holiday”, adding 
that parents and kids should 
celebrate every exciting mo-
ment, be it graduation or 
weddings, or children com-
ing 1st or 2nd in class, with 
St. Lauren.

St. Lauren celebrates 
consumers 
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Marketing: Companies wait to 
leverage EEG to boost export

A 
strong economic re-
form of this govern-
ment is import substi-
tution and encourage-
ment for more export. 

This is in line with the push for 
the diversification of the mono-
product economy. Though the 
import substitution initiative has 
hurt many manufacturers, Buhari 
government and some stakehold-
ers believe that in the mid to long 
term, it would assist to propel the 
economy through employment 
creation and boosting of foreign 
exchange earnings.

The government is strongly 
convinced that backward integra-
tion is key to unlocking Nigeria’s 
economic potentials. 

Before now, Nigerian manufac-
turing sector had heavily relied on 
importation of raw materials for 
production, a scenario that has put 
strain on the external reserves even 
in the face of dwindling foreign 
exchange earnings as a result of 
global recession. 

To underscore the seriousness 
of its intention to encourage Nige-
rians for export, the government 
has planned to resume the Export 
Expansion Grant (EEG) tax credit 
scheme. To this effect, Federal 
Government had in the 2017 na-
tional budget made provision of 
N20 billion to kick off the scheme 
expected to breathe life in to Nige-
ria’s non-oil sector.

EEG
Nigeria has over the years relied 

on oil as major foreign exchange 
earner while non-oil commodi-
ties which sustained the economy 
before oil was found in 50s suf-
fered and suddenly declined in 
its contribution to the economic 
growth. There were therefore dis-
cussions on the need to diversify 
the economy away from oil. Part of 
those moves was the introduction 
of EEG in 1999 to encourage and 
boost non-oil exports. 

The grant from the EEG to 
non-oil exporters was designed to 
mitigate the effect of cost disadvan-
tages faced by Nigerian exporters 
due to infrastructural deficiencies. 
The grant was disbursed to quali-
fied exporters in the form of the 
Negotiable Duty Credit Certificate, 
NDCC, and utilized by the benefi-
ciaries for the payment of customs 
and excise duty on their export 
shipments.

According to a report, the EEG 
schemed was conceived as a very 

vital incentive required for the 
stimulation of export activities that 
will lead to significant growth of the 
non-oil export sector. 

Suspension of the scheme 
After 15 years of its operation, 

the scheme was in 2014 suspended 
due to what government regarded 
as irregularities and abuse. In 
a recent comment, Minister of 
Finance, Kemi Adeosun, justified 
the suspension of the EEG policy 
by the Jonathan-led government. 
The Minister said the policy was 
stopped to check the high inci-
dence of abuses which include 
claims that some of the beneficiar-
ies of the scheme were unqualified 
for the grant.

But MAN frowned at the sus-
pension of the scheme as it disa-
greed that there were unqualified 
beneficiaries. MAN and other 
organized Private sector believed 
that the suspension negates the 
initiative to diversify the economy 
from the mono-product orienta-
tion and earn the necessary foreign 
exchange to support the economic 
growth.

Manufacturers and other in-
terested parties had commended 
the scheme as a laudable one and 
want it reintroduced. For instance, 
in a report, Director General, La-
gos Chamber of Commerce and 
Industry, Muda Yusuf noted that 
EEG is the only incentive left for 
the real sector. MAN official was 
also quoted as saying that the EEG 
Scheme was introduced to provide 
incentives and rebates needed to 
reduce the high cost of production 

in Nigeria, stimulate and diversify 
non-oil exports. EEG will reduce 
the burdens of the high operating 
costs. It was also noted that a lot of 
exporters’ money of about N120 
billion by way of unsettled NDCC 
is already tied down in the scheme. 

Government revisits EEG
Due to the cry of manufacturers 

and exporters, government is revis-
iting the scheme as it started in the 
2017 Budget with N20 billion provi-
sion for EEG. In his recent visit to 
British American Tobacco Nigeria 
(BATN), Segun Ajayi-Kadir, Direc-
tor General of MAN, commended 
the Buhari government for revisit-
ing the EEG which he says serves 
as a stimulant to export.

He recounted that EEG has an 
unfortunate history. “It is prob-
ably the only incentive that is still 
operating that is geared towards 
encouraging export. The survival of 
industries in Nigeria is to produce 
for export to earn the forex that the 
economy needs. It is unfortunate 
that the operation of EEG has been 
disrupted several times due to 
some reviews that are never end-
ing. There are situations manufac-
turers had to discount their exports 
to the tune they are expecting the 
EEG. They have sold cheaply and 
they are not getting recompense 
for it. It has driven some compa-
nies out of business; it has put 
many in bad light with their tech-
nical/ foreign partners. It has also 
discouraged people from going in 
to export as we operate in a high 
cost environment. It is not possible 
for us to be competitive outside the 

L-R: Segun Ajayi-Kadir, director general, MAN; head, government affairs, British American Tobacco Nigeria (BATN), West 
Africa; Odiri Erewa-Meggison; head, corporate affairs, BATN, West Africa; Seyi Ashade, during the director-general of 
MAN’s visit to the BATN Factory in Ibadan recently.

country but when government of-
fered EEG, a lot of people went into 
investments and areas where they 
would export. When government 
suspended the implementation, 
it was a harrowing experience but 
now there appears to be light at the 
end the tunnel”, Ajayi-Kadir said.

He however expressed reserva-
tions about how government wants 
to disburse the N20 billion  when 
there is reportedly a backlog of 
about N200 billion outstanding in 
the EEG, but he said it is a step in 
the right direction as MAN is wait-
ing for full administration of EEG 
going forward.

BATN, major contributor to 
economy

BAT which equally produces 
for export to about 17 African 
countries, according Ajayi-Kadir 
is a big member of manufacturers 
association and major investor in 
Nigerian economy. In 2001, BAT 
Group signed  MoU with the Feder-
al Government for the investment 
of $150m to build a state-of-the-art 
factory in Ibadan, Oyo State. This is 
in an attempt to stimulate a whole 
value chain of local tobacco grow-
ers, who grow other food crops in 
addition to tobacco, bringing in a 
local packaging company, which 
caused an additional investment 
in the country and employment 
of Nigerians. Today, the company 
said it offers both direct and indi-
rect employment to over 350,000 
people.

On tax, BATN has in about 16 
years of its operation since its re-
entry in to Nigeria paid about N216 

billion as tax to government.
But the company and others 

in the beverage sector are facing 
heavy operation challenges. This 
necessitated MAN’s team visit as 
part of its regular visits to its mem-
bers to intimate itself with their 
challenges and seek areas of inter-
vention as a policy advocacy body.

For instance, Ibadan factory of 
BATN spends about N2.6 billion 
on diesel alone per year on N250 
per litre. With its humongous 
contribution to the economy, 
the company also faces the sec-
ond challenge of forex to import 
spare parts. While exporting, it 
has to compete with others in 
international market and on this 
it is already starting from a losing 
position after being hit by the fo-
rex and diesel price. BATN is also 
contributing to the fight against 
illicit tobacco importation.  It is 
also said that W/African govern-
ments lose about $774 million 
annual revenue to the activities 
of illicit trade as the traders evade 
tax payment. Apart from the 
revenue loss, the consumption 
of illicit products has more nega-
tive impact on individuals’ health 
than the regulated products.

Ajayi- Kadir therefore said the 
MAN is aggregating all the is-
sues and operational challenges 
from such companies like BAT 
for intervention. “MAN is basi-
cally a policy advocacy group. We 
interact with stakeholders whose 
functions affect the business of 
our members. We also identify 
areas our members would need 
support to continue operating to 
support the local environment. 
We also help in advisory services 
where they can take advantage. We 
have 2500 members. We want to 
ensure that companies like BATN 
remain in business considering 
the economic advantages derived 
from them”.

Responding, Seyi Ashade –  
Area Head, Corporate Affairs, 
BATN West Africa, said the visit is 
a demonstration of how responsi-
ble BATN has been as a corporate 
citizen. “MAN is known to support 
manufacturers that are law-abid-
ing and are responsible in their 
operation. We look for stronger 
partnership with MAN,” she added.

With the necessary reviews, 
it would be significant if govern-
ment pushes the EEG to stimulate 
export for forex earnings which the 
economy needs to bounce back.

As part of its policy advocacy for its members, a team of Manufacturers Association of Nigeria, MAN recently 
led by its DG, Segun Ajayi-Kadir paid a visit to the British American Tobacco Nigeria (BATN) to familiarize 
itself with challenges the multinational company has been facing as well as the progress it has made. 
The company, which manufactures for export, has over 350,000 direct and indirect employment. But 
like other local manufacturing companies in Nigeria, it is confronted with many challenges. It is hoped 
that the restoration of the Export Expansion Grant (EEG) scheme would help such companies in the 
non-oil sector lighten the burden of doing business in the country. Daniel Obi reports.
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Govt’s intervention, self-education 
critical for mortgage sector growth
Stories by CHUKA UROKO

L
ike every other sector of 
the Nigerian economy, the 
mortgage sector is having 
a fair share of challenges. 
Besides low capital base 

which typifies an average mortgage 
institution in the country, the sector 
also contends with poor perception, 
lack of faith in its operations, and 
macro-economic problems such as 
unemployment and inflation which 
have eroded incomes and reduced 
purchasing power.

The story of banking system in 
this part of the world is a story of slow 
growth which operators and financial 
analysts link to the aforementioned 
problems and more. Poor capital 
base, more than anything else, was 
reason for the drastic reduction in the 
number of primary mortgage banks 
(PMBs) from almost 100 to 36 pre- and 
post- recapitalization and consolida-
tion respectively.

 “The problem of the mortgage 
banks revolves around their small cap-
ital base and so there isn’t much they 
can do”, says Ayodele Olowookere, 
CEO, Omoluabi Mortgage Bank Plc. 
“For all the money I have, unless I 
raise additional capital, I don’t think I 
can do 1,000 mortgages”, he said in an 

In Association

Female investors in UK 
using property lettings 
to augment income, 
research finds

interview in Lagos.
Omoluabi is one of the old genera-

tion banks operating in Oshogbo, the 
Osun state capital. It was set up initially 
in 1992 but started operations as Liv-
ing Spring Savings and Loans in 1999. 
In 2011, it was changed to Omoluabi 
Savings and Loans, and in 2014 when 
it was listed on the Stock Exchange and 
recapitalized to increase shareholders 
fund to N2.5 billion, it was licenced to 
operate as a state Primary Mortgage 
Bank (PMB) and became known as 
Omoluabi Mortgage Bank Plc.

Olowookere  joined the bank in 
November 2015 and  has, since then, 
been trying to change the perception 
of the bank as one set up to service 
civil servants or government employ-
ees by bringing in transparency and 
efficiency in its operations and also 
by delivering results in a way that is 
sustainable.

He agrees further that the mortgage 
sector has not growing in terms of 
enlightenment and awareness. “My 
experience is that our usual deposit 
banks are the ones usurping the func-
tions of mortgage banks.  They own 
everything in the property industry 
from funding development to provid-
ing mortgages”, he says. He notes that a 
mortgage bank like Union Homes was 
a very strong player in the market and 
was also quite focused, but there was a 

bit of a gap which is why there is need 
for the mortgage banks themselves 
to do a lot of self-enlightenment and 
mortgage education.

Over time there has been wrong 
perception of the mortgage industry 
which Olowookere thinks  is under-
standable because some mortgage 
banks have also done what is not right 
like collecting money from people and 
not giving back. A lot of people would 
therefore, say they will never go near 
mortgage banks because of these un-
ethical practices.

“But people need to know that 
mortgage banks are here to stay be-
cause they are not going to close 
shops”, he says, hoping that govern-
ment will put policies in place that will 
help the industry to grow to be able to 
attract sustainable funding.

Continuing, he says, “give or take, 
I think if there is a particular way 
government can call all the mortgage 
banks together, it will be quite benefi-
cial for the economy. This is one sector 
that can grow Nigerian economy more 
than any other sector because if people 
take mortgages to build houses, the 
multiplier effect will be unimaginable. 
A lot of jobs will be created for profes-
sionals, skilled and unskilled labour, 
artisans, manufacturers; there will eco-
nomic activities and incomes will rise”.

There is need for government to sit 

down with the mortgage banks and 
discuss and Omoluabi CEO explains 
that this is necessary because they are 
the ones that meet the off-takers and so 
they understand the market more than 
the government. “These operators also 
understand the market more than the 
federal mortgage bank and that is why 
the apex mortgage bank says anybody 
who wants to get a mortgage should go 
through a PMB”, he explains further.

Arguably, if the mortgage industry 
is well run and there is a good policy 
thrust from government to support its 
operations, it will diversify the econ-
omy with job creation. Olowookere 
reasons that the focus on agriculture 
is good because the country needs 
to feed its people, but everybody also 
needs shelter.

“We have been demanding, since 
2005, that there should a change in the 
Land Use Act of 1978 to no avail. There 
is need to quicken processes leading 
to title transfer and building approval. 
Cost and time line of perfecting titles 
need to change. The federal mortgage 
bank needs to be restructured to meet 
the demands of today. The National 
Housing Fund (NHF) also needs to be 
restructured for same purpose. There 
should be special focus on the sector, 
especially on how it is funded”, he 
advises government.

 

A new research has found out that two 
in five landlords in the UK, repre-
senting 40 percent of landlords,  are 
women. The research says these fe-

male landlords are using property lettings as 
a means to topping up their monthly income 
from other sources.

In Nigeria, the number of women that are 
taking interest in real estate is growing by the 
day and their explanation is that since women 
doing well in other areas of business, there’s 
no reason for them to look at real estate as an 
exclusive preserve for men or shy away from 
investing in real estate.

An analysis of tens of thousands of 
landlords by Simple Landlords Insurance 
(SLI) shows that 40 percent of landlords are 
women. By comparison, only 17percent 
of SME owners are women which the firm 
believes indicates how property is moving 
towards equality at a faster pace than other 
industries.

Also, poll of over 400 landlords showed 
how male and female investors have different 
goals for their investments with 63 percent 
of female landlords saying that using rent for 
monthly income was their long term business 
goal, as opposed to long term capital growth, 
compared with 53 percent of men.

The research also found that women are 
more likely than men to have become acci-
dental landlords. Some 48 percent of female 
landlords choose to be buy-to-let investors 
compared to 61 percent of men.

Indeed, women were more likely to have 
become landlords after moving in with a 
partner and renting out their own property 
or through purchasing a property for a family 
member to live in, such as a child attending 
university.

Female landlords are also likely to 
provide rented accommodation to a more 
diverse range of tenants than men. Some 
35 percent said they would rent to housing 
benefit recipients, compared with 25 percent 
of men. Women were also more open to 
renting to pensioners, students and single 
employed tenants.

‘As recently as 1970, women could be 
refused a mortgage without a male guarantor. 
But buying, selling, renovating, and renting 
property is no longer just for the boys,’ said 
Alexandra Huntley, SLI head of operations.

‘Those stereotypes are firmly consigned 
to history. Women have been steadily gain-
ing ground over the last 50 years and are, 
increasingly, gaining financial independence 
through property investment,’ she added.

The research is included in a new Women 
in Property Report along with real life exam-
ples and practical advice for female landlords 
from the Female Property Alliance. It includes 
the story of Bindar Dosanjh, alliance founder, 
who built a multi-million pound portfolio 
after she became a single mother and had to 
rent rooms to pay the bills and survive.

‘For me, investing in property was about 
having the freedom to make choices about 
my life.
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Understanding investment when rents are stable, forex volatile

Builders excited as WACL berths in 
Osogbo with new materials showroom

I
t was an exciting moment 
for builders recently as 
West African Ceramics 
Limited (WACL), a leading 
tiles manufacturer, opened 

its new showroom as part of its 
on-going nation-wide deploy-
ment drive of mega tiles show-
rooms and experience centers.

The new experience centre, 
located in the heart of Osogbo, 
is the most recent and sixth 
established since the company 
launched showroom deploy-
ment drive last year. The show-
room was set up by OC Don 
Doors Building Limited (WACL), 
a major building material dealer 
in Osogbo.

Lawal Idirisu, the executive 
chairman of WACL, explained 
that the new showroom was 
designed to enlighten customers 
about the applications of various 
designs and types of tiles in a 
building project and to create 
an unprecedented shopping ex-
perience for architects, builders, 
contractors and project owners 

O
ne of the funda-
mental principles 
of investment is 
never to make per-
manent decisions 

based on temporary situations. 
A perfect example is the current 
economic recession that hit the 
country, watering down many 
investment portfolios.

Analysts note that some 
investors, who do not under-
stand the dynamics of investing 
in the 21st century, joined the 
bandwagon of naysayers and 
hedged their investment on 
the weakness of the Naira. They 
have their pockets to blame, and 
they are now lamenting as the 
Naira moves from 530 to 380 in 
less than five days.

Before now, the Nigerian 
economy was almost grind-
ing to a halt, especially with 
oil being the major source of 
revenue. The anticipation of 
a recession led lots of people 
to make permanent invest-
ment decisions over temporary 
situations. Some wives left their 
husbands for greener pastures. 

Some companies had to lay off 
their best hands as they were 
unable to foot the running cost 
of the organisation.

Sijibumi Ogundele, the MD/
CEO, Sujimoto Construction 
Limited, notes that unlike other 
investment portfolios, the real 
estate and property market was 
slightly affected but properties 
in the Ikoyi axis, especially in 
Banana Island, have enjoyed 
great stability as their prices 
have consistently held value.

He reveals that, at Sujimoto, 
the foundation of their  success 
is guided by three fundamental 
principles, which are effective in 
attracting clients and property 
investors. These are location, 
price and quality. Their only 
mission is always to exceed 
customers’ expectations by 
providing exceptional real estate 
at an affordable price.

“If you want to learn how 
to bake bread, you speak to a 
baker, but if you want to know 
about luxury real estate, speak 
to Sujimoto. The same rule ap-
plies when you want to learn 
about investment, you need 
to consult someone who has 

quality creation.  The prolonged 
economic recession and the 
crash of the forex market have 
forced landlords and caretak-
ers to reduce the prices of their 
apartments.

“Recently, a client com-
missioned us to help look for a 
good property and we realised 
that there are lots of extremely 
expensive terraces and apart-
ments with terrible finishing. 

It is like offering a Toyota for 
the price of a Bentley”, he said, 
revealing that the shocking re-
alisation prompted them to set 
up a small project somewhere 
in Banana Island in Ikoyi and, 
with this new project, which is 
100 percent sold out, they have 
been able to bring three major 
principles of real estate into 
one space—incredible location, 
great finishing, and exceptional 
price.

amassed substantial wealth and 
successes by investing in several 
businesses”, he says..

Andrew Carnegie, an Ameri-
can industrialist who led the 
expansion of the American 
steel industry in the late 19th 
century, and is identified as one 
of the richest Americans, says 
“more money has been made in 
real estate than in all industrial 
investments combined.” This 
same industry giant was once 
quoted as saying, “90 percent 
of all millionaires become so 
through owning real estate.”

Ogundele says that one vital 
lesson investors need to learn 
from this is that those who de-
pend on the weakness of the 
Naira will have their pockets to 
blame, as real estate has proven 
to be the safest investment port-
folio that guarantees the best 
return on investment (ROI), and 
it is secured.

While some analysts may 
opine that there are lots of empty 
apartments as a result of reces-
sion, many of these empty apart-
ments are substandard and 
were built on the principle of 
profit maximisation, rather than 

Ogundele hopes that,  as 
the economy gradually rises 
from the jaws of a recession, the 
housing market will experience 
a great boom as more savvy 
investors are buying heavily 
into real estate which, he says, 
is the new oil. But he advises 
that investors must be very sure 
they are investing into the right 
property that will guarantee 
value, great returns, and peace 
of mind, at a great price.

carrying out building projects 
in Osun State and neighboring 
cities.

“This Royal Exclusive Show-
room initiative was borne out 
of the necessity to ensure Royal 
brand of tiles are easily acces-
sible and available to architects, 
builders, contractors, and project 
owners. It is a one-stop shop for 
all products under the Royal 
brand stable which will no doubt 
elevate the trade experience of 
our dealers to a whole new mod-
ern level. Architects, builders en-
gaged in ongoing projects would 
save a lot of money and logistics 
cost as they would not need to 
travel long distances to procure 
tiles, etc,” Idirisu explained.

Speaking further, Lawal 
called on consumers to visit the 
showroom to learn more about 
tile applications. He said that 
the showroom is equipped with 
application set up such as bath-
room; living room; kitchen; and 
office space.

A trained Customer Relation-

ship Manager armed with vast 
knowledge of tiles is on hand to 
educate and advise customers on 
types of tiles and designs suitable 
for applications in their building 
projects and the company has 
introduced new extensions such 
into its offering as the Royal Inno-
vative Grout, Royal Adhesive and 
Royal 80 x 80 Beige Matt.

Ike Donald Obiora, chair-
man/MD, OC DON Doors Build-
ing, hailed the establishment of 
the mega showroom. “Indeed, 
building project owners, archi-
tects and contractors can now 
enjoy the kind of experience in 
shopping that is obtainable in 
the European markets and other 
developed societies.

“I want to encourage us to 
patronize this showroom as it 
boasts of high quality tiles as in 
Italy, Spain, China and other 
countries. Therefore, we should 
encourage the naira to rebound 
by patronizing local purchase of 
tiles.” Obiora said.

New survey fee: ‘300% increase is 
disincentive to housing delivery’

T
he recent increase 
in survey fee by the 
Nigerian Institution of 
Surveyors (NIS), La-
gos State chapter, has 

been described as a disincentive 
to housing delivery in the state 
which needs all the houses that 
could be produced, especially by 
private developers, to reduce its 
staggering housing deficit.

NIS Lagos Chapter recently, 
in a terse statement, announced 
an increase in its survey fee by 
300 percent to N1 million, up 
from N250,000 paid for surveying 
services by land buyers in a state 
where land value is second to 
none and the cost of perfecting 
titles runs neck-to-neck with the 
main price of the land.

The Real Estate Developers 
Association (REDAN), South 
West Zone, says though it is not 
opposed to any association, in-
stitution or professional grouping 
making changes in its profes-
sional service fees, still queries 
the rationale and equity in 300 
percent increase in survey fee.

“We are discussing with both 
the national and state executive 
officers of the institution to see 
how this inequitable increase 
could be reversed”, revealed 
Taiwo Ogunbodede, REDAN’s 
South West chairman in an in-
terview in Lagos.

Ogunbodede said the in-
crease would make housing all 
the more unaffordable and it 
would lead to increases in house 
prices, noting that the decision to 
come out with that increase was 

unfair, inequitable.
“We want the NIS to reverse 

that increase and thereafter en-
gage professional bodies in the 
building sector on discussion, 
because as it is nobody knows 
yet where and why the new fee 
will be applied. There are some 
locations in this state where the 
price of a plot of land is not up to 
N1 million”, he said.

Ogunbodede who is also 
the national vice president of 
REDAN, hope that NIS would 
be persuaded to see reason as a 
major stakeholder in an industry 
(housing) that is seemingly the 
worst hit by the challenges in the 
economy.

But, he believes that, be-
cause the property market fun-
damentals remain intact despite 
recession, developers would 
continue to put products on the 
market. “Nigeria remains a big 
real estate market by reason it 
large and growing population 
and fast-paced urbanization; the 
housing deficit remains high at 
17 million units, more Nigerians 
are graduating from universities, 

getting jobs and needing houses, 
and the informal sector is grow-
ing with high demand for real 
estate assets”, he noted.  

 His company recently em-
barked on two new develop-
ments, namely Orangeville and 
Shepherd 11 Apartments located 
in Okun Ajah and Ibeju Lekki 
respectively. While Orangeville is 
a 24-unit apartments block com-
prising 12 units of 2-bedrooms 
and 12 units of 3-bedrooms, 
Shepherds 11 is a 16-unit project 
consisting of 8 units of 2-bed-
rooms and another 8 units of 
3-bedroom apartments.

As a demonstration of its un-
derstanding of the challenges in 
the property market, the compa-
ny has put in place mechanisms 
aimed to stimulate interest and 
demand for the projects.  “Before 
now, we were demanding as high 
as 30 percent down-payment 
from buyers. Now, for these our 
new projects, we are asking for 
just 10 percent and the rest pay-
ment spread over 24 months”, 
Ogunbodede informed.

 

Ogundele

L-R: Donald Obiora, director, OC Don PF Investment Co. Ltd; Ike Obiora, MD, OC Don PF  Investment 
Co. Ltd;  Olaleye Peter, assistant pastor-in-charge, Osun One, RCCG; Lawal Idirisu, executive chair-
man, West African Ceramics Ltd (WACL) at the opening of the Royal Exclusive showroom in Osogbo 
recently.
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What makes a good 
facilities manager

‘Leveraging indemnity insurance could hedge 
property professionals against risks’

The building and construc-
tion industry in Nigeria 
recently received a fresh 
boost as Eliel Jerahmeal 

Nigeria Limited and Weibo El-
evator Company, determined 
to encourage competition and 
promote quality standards in the 
industry, especially in the real 
estate sector, went into partner-
ship to provide the best of Webber 
elevator brands.

Eliel believes that the only 
way real estate sector in Nigeria 
can make meaningful impact in 
nation building is by approach-
ing building construction in the 
country with world class building 
equipment and this is the reason 
for the franchise to market and sell 

Stories by CHUKA UROKO

P
roperty professionals, 
like others in other 
fields of human ac-
tivities, are exposed 
to risks which are, in 

some cases, unavoidable and fall 
out of their activities or opera-
tions. These risks which experts 
define as “possibilities of losses 
or injuries” come through their 
internal, strategic or external 
operations.

The  experts say these risks 
could be mitigated through a 
management instrument called 
professional indemnity insur-
ance  which was created in the 
1700s to give professionals such 
as accountants, architects, sur-
veyors, engineers etc and their 
families some needed financial 
protection.

“Essentially, professional 
indemnity insurance is an in-
surance product designed for 
professional people and organi-
sations which covers them in the 
eventuality of certain outcomes 
in the course of their usual busi-
ness practice”, explained  Victor 
Alonge, Senior Partner at Nelson 
Thorpe Alonge, who spoke at the 
Business Luncheon/CPD Pro-
gramme of the Royal Institution 

of Chartered Surveyors (Nigeria 
Group) in Lagos.

Alonge,  who presented a 
paper titled ‘Professional In-
demnity Insurance and the Prop-
erty Profession in Nigeria’ at the 
luncheon, explained further 
that this insurance product cov-
ers such things as professional 
negligence, errors or omissions, 
breaches of professional duty or 
conduct and civil liabilities.

In the light of the above, it 
becomes important for prop-
erty professionals to leverage 
this product to hedge against 
the many risks which they are 
exposed to in the course of pro-
viding services for their clients 
which sometimes cause them to 
lose money or suffer reputational 
damage.

“Having an insurance policy 
that covers us for our work is 
important because allows us to 
offer our services without having 
to build in the potential costs of 
any liability we might face in the 
future directly into our fees. This 
means that we can be covered 
for contractual stipulations that 
might go above and beyond 
the normal legal expectations. 
For instance, indemnity insur-
ance might cover financial loss 
due to late delivery or other ar-

rangements post-sale”, Alonge 
informed.

Furthermore, the indemnity 
policies can also cover some or 
all of the legal costs and com-
pensation that might be incurred 
as a result of a proceeding being 
made against a professional for 
his conduct and Alonge men-
tioned that for a estate valuer, the 
insurance may cover financial 
losses incurred  by clients as a re-
sult of proven negligent valuation 
resulting in either over-valuation 
or under-valuation.

 To a quantity surveyor it may 
cover financial losses incurred 
in the preparation of tender bills 
resulting in the award of over-
priced or under-priced contracts, 
and contractor over-payment 
due to negligent valuations.

He argued that without such 
policy, professionals are exposed 
to more business risk and may 
need to put their prices up to 
account for such risk. “But with 
professional indemnity insur-
ance, we are covered against 
many undesirable business out-
comes and can often operate 
more competitively, as a result”,  
he assured ”.

Challenging his colleagues to 
leverage this product for its many 
benefits, Alonge also sued for the 

determination and political to 
embrace and sustain it, believing 
that the real estate industry was 
ready for the scheme.

“Government, through our 
regulatory boards, should con-
sider and adopt, without further 
delay, mandatory professional 
indemnity insurance policy as 
tool for enforcing professional 
competence and public interest 
protection. The policy is capable 
of ensuring that practitioners 
act within the limit of their pro-
fessional expertise, as evidence 
shows that lack of expertise is 
one of the common causes of 
professional indemnity claims”, 
he advised.

Continuing, he said, “profes-
sional indemnity insurance will 
also ensure that practitioners 
act with care and due diligence, 
encourage intra and inter pro-
fessional collaboration and co-
operation. It would also reduce 
inter-professional conflicts and 
unhealthy rivalry”.

He hopes that this will ensure 
that practitioners take their pro-
fessional development seriously, 
as practitioners would have to be 
up-to-date in their areas of pro-
fessional practices to avoid falling 
into the professional negligence 
and incompetence claims trap.

T
here are certain 
skills and strengths 
that are most in-
demand in the 
modern FM mar-

ketplace. The attitude and 
aptitude that a good facilities 
manager requires to take on 
each day’s challenges are the 
points to be highlighted.

Numerical Know-How
Most facilities managers 

aren’t economists or math-
ematicians but budgeting 
and financial planning are 
nevertheless important parts 
of the job. A good facilities 
manager needs to know what 
the key metrics are and how 
to calculate them. The more 
financial insight he has, the 
more effective a manager he 
will be.

Even if mathematics was 
not a favourite subject in 
school, he can learn the skills 
needed to understand high-
level business budgeting. Crit-
ical thinking goes a long way 
too. In addition to numerical 
know-how, employers look 
for someone with an analytical 
approach, a commitment to 
getting (and improving) re-
sults, and good old-fashioned 
business sense.

Legal Understanding
A good FM doesn’t need 

a law degree any more than 
a mathematics degree, but 
having an appreciation for the 
impact that federal, state, and 
local laws have on his facility is 
important. Whatever industry 
a good FM finds himself, the 
chances are that numerous 
statutes and regulations ap-
ply to every aspect from HR to 
day-to-day operations. Under-
standing occupational Health 
& Safety laws are especially 
important in the discharge of 
his duties.

Sustainability
Sustainability continues 

to trend not only as a buz-
zword but also as an emerging 
corporate value around the 
world. That’s especially true in 
the facilities sector. A sustain-
able building is an efficient 
resource for residents or any 
company so your employer or 
client will count on a good FM 
to keep the facility as green as 
can be. Make sustainability a 
goal and take proactive steps 
towards it. It’s good for his 
professional portfolio, the 
environment, and bottom line.

Cross-networking
Companies consist of nu-

Webber elevators, a modern tech-
nology equipment that promotes 
real estate operation.

Damilola Adefemi, Eliel 
Group’s GMD/CEO,  noted in a 
statement obtained by Business-
Day at the weekend that building 
construction in Nigeia requires 
first class equipment to meet 
world class standard and also to 
build trust and confidence in cli-
ents. She disclosed that their com-
pany has the exclusive franchise 
for marketing and sale of Webber 
elevators in Nigeria, Ghana, Cam-
eroon and Ivory coast.

“These elevators are used in 
offices, homes, hotels, factories, 
hospitals, showrooms, malls, con-
ference centres and so many other 

Fresh boost for construction industry as Eliel 
Group introduces new technology

facilities; its operation is needed 
in all places and by all people to 
move people and goods including 
cars and machines up and down 
within a building”, she said.

Adefemi explained that, be-
cause of its technology build-up, 
Webber has become a unique 
brand for elevators, escalators 
and travelators which makes 
its operate more efficient and it 
guarantees smooth operation, 
quieter, fast and it has a very 
special traction system which 
makes it totally different and with 
absolutely minimal maintenance 
unlike others.

She said further that Webber 
elevators are also the only hitech 
elevators that operate with the 

VVVF technology which allows 
the doors to align perfectly without 
any complication whatsoever. 
“Despite its high quality operation 
and being one of the best in the 
industry, it is the most affordable 
in the Nigerian market today by 
virtue of its superb technology”, 
he said. Following the fast growing 
real estate business in Nigeria, the 
environment is highly conducive 
for marketing Webber elevators as 
Nigeria is still developing in terms 
of infrastructure. New facilities are 
being built or assembled daily 
with requirements of elevators, 
escalators and travelators. In ad-
dition, Eliel provides after sales 
installation and service for all 
Webber elevators in our territory.

merous divisions charged 
with specific sets of respon-
sibilities. Often, these areas 
may overlap. That’s especially 
common in FM because the 
physical structure interacts 
with almost every activity 
that happens inside it. That’s 
the reason a good FM needs 
the ability to network across 
the entire organization with 
IT, HR, administration, other 
executives etc. It’s Important 
to take a step back and think 
about the ways his job com-
plements the work others are 
doing in the company. Striving 
to improve those relationships 
is a tremendous benefit.

Decisiveness
A good facilities manager 

needs to be decisive because 
systems and processes in 
an organization need to run 
smoothly, comprising of set 
standards to guide the staff 
and end users. The manager 
has to ensure these are in place 
to help workers complete 
routine jobs successfully on 
a daily basis. A good facilities 
manager follows the plan and 
takes remedial steps when 
disruptions occur, as he needs 
to ensure that the organization 
achieves the targets and objec-
tives it has laid out.

Tech savvy
The FM world today is 

more technology-reliant than 
ever before. The more quickly 
a good facility manager em-
braces it, the more valuable 
he becomes in his field. Every-
thing from room reservations 
to asset monitoring and facil-
ity maintenance is managed 
through the use of software 
these days and increasingly 
on smartphones and tablets. 
Information technology plays 
a vital role in the way facilities 
managers communicate with 
their workforce, vendors and 
end users.

A client or employer will 
assume his facilities manager 
to be good at the use of FM 
software as the former, gen-
erally, doesn’t have time to 
educate himsef on the latest 
developments, and will rely 
on a good facilities manager to 
keep abreast of developments 
in technology.
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…As increased smartphone usage grows E-commerce

A 
recently released white 
paper report by Jumia, 
one of Africa’s popular e-
commerce platforms has 
shown that 80 percent of 

Africa’s Gross Domestic Profit (GDP) 
is generated through mobile.

Interestingly, the mobile Africa 
study of fifteen African countries in-
cluding Nigeria, Algeria, Egypt, Mo-
zambique, Morocco, Tunisia, Ghana, 
Rwanda, Uganda, Kenya, Senegal, 
Tanzania, Cameroon, Ivory Coast 
showed that there are a whooping 960 
million mobile subscriptions across 
Africa - an 80 percent penetration rate 
among the continent’s population.

The report also showed that the 
growth of smartphones has increased 
Nigeria’s internet penetration to 53 
percent (97.2 million users) up from 
the 46.1 percent (86.3 million users) 
in 2015 and much higher penetration 
rate than across Africa which current-
ly stands at 18 percent.

Using the online retailer’s indices, 
the report showed that that the aver-
age price for a Smartphone on Jumia 
costs about $117, down from $216 in 
2015, resulting from the entry of more 
Chinese smartphone manufacturers 
such as Infinix, Tecno, Gionnee, Inn-
joo and others who offered a cheaper 
price range for smartphones.

Explaining how Nigeria has be-
come a mobile first nation, Juliet 
Anammah, Chief Executive Officer, 
Jumia Nigeria said; “We have seen 
over the years that smartphone adop-
tion has continued to grow over the 
years and that is why Jumia ‘Mobile 
Week’ keeps coming back and is cur-
rently in its third year running.

“The mobile phone category on 
our online platform is the most popu-
lar category among Nigerian shop-
pers on Jumia, both in terms of the 
number of items sold and in terms of 

revenue generated,” Anammah said.
When asked why Jumia decided 

on a third edition of its ‘Mobile Week’ 
promotions, Shobhit Pandey, Head of 
Commercial Services, Jumia Nigeria 
told BusinessDay that they had to le-
verage the fact that mobile is continu-
ously growing in Nigeria.

“For this year’s mobile week pro-
motions which ran from April 24 to 
April 30, 2017, we made a target to sell 
50,000 smartphones in Nigeria during 
the week. This target number was set 
after we compared our achievements 
from the previous years. So there was 
no doubt that the target would be met 
when on the first day of mobile week, 
the traffic on the site page including 
page views was three times more than 
last year’s numbers,” Pandey said.

Habib Shomoye, Marketing Direc-
tor, Jumia Nigeria, said that the Jumia 
week was organised to further grow 
mobile penetration as its partners of-

fered different promotions.
“Most of our mobile phone part-

ners such as Tecno, Infinix and the 
rest offered price slashes, up to 40 
percent discounts, flash sales and 
exclusive brand launch. For example, 
Huawei launched its latest device ex-
clusively on Jumia during its mobile 
week last week,” Shomoye said.

Dayo Adefila, GRM, Imose Mobile 
Technologies Nigeria, said that sales 
of Imose mobile phones on the Jumia 
platform steadily growing even as the 
brand is a Nigerian smartphone and 
feature phone brand.

“Retailers have continued to 
record increased sales of mobile 
phones and that shows how inter-
ested Nigerians, Africans and the 
world are in mobile phone technol-
ogy which allows them to do virtually 
almost everything they need to do on 
the go.

“That is why Imose Mobile de-

Africa generates 80% of GDP 
through mobile - Jumia report

cided to develop a Nigerian brand 
mobile phone, and so far, our prod-
ucts have been doing very well, being 
listed as a top three performing mo-
bile brand on Jumia in 2015, and get-
ting the 2017 best seller in the feature 
phone category,” Adefila said.

The Jumia report also showed that 
e-commerce is largely driven by mo-
bile as mobile customers (both those 
who use the Jumia mobile applica-
tion and those who browse from mo-
bile browsers) account for 63 percent 
of all orders on Jumia Nigeria. Across 
the 15 markets where the study was 
carried out, that figure is at 47 per-
cent. With a whopping 2,236,000 
Jumia app downloads from 2015 to 
2016 (a 128 percent increase), Jumia 
app users form a significant portion 
of the mobile traffic on Jumia Nigeria. 
Currently, 1 out of 2 mobile visitors in 
Nigeria are coming from the Jumia 
mobile app.

The Nigerian Communica-
tions Commission (NCC) and 
the Federal Inland Revenue 
Services (FIRS) have set up 

a revenue quality assurance commit-
tee for the telecommunications sec-
tor in order to ensure improved rev-
enue generation and tax management 
through the use of technology.

During a courtesy to Umar Garba 
Danbatta, Executive Vice Chairman 
(EVC) of NCC, Babatunde Fowler, 
the Chairman of FIRS discussed the 
reasons for the necessity of such a 
committee, saying that the commit-
tee with four members each from the 
two organisations will examine and 
suggest ways through which a high 
level of transparency can be attained 
by deploying technology in tax man-
agement for FIRS and the returns from 
Annual Operating Levy (AOL) for the 
NCC.

Both the NCC and FIRS agreed 
that the committee should also see 
how staff matters, including payments 
are addressed. It is also to audit the 
states and proffer what benefits are 
accruable to them in terms of taxes 
collected and is expected to work out 
a recommendation to facilitate the 
Type Approval of telecommunica-
tions equipment that can be used for 
a transparent assessment of the opera-
tors revenues.

Danbatta was quoted in a press 
statement made available to Business-
day, to have told Fowler that the NCC 
has expressed serious concerns over 
the shutting down of Base Transceiver 
Stations (BTS) in the States indiscrimi-
nately without recourse to the Com-
mission.

“This is worrisome as it under-
mines the capacity to provide telecom 
services, thereby denying consumers 
quality of services,” Danbatta said.

The EVC cited the Resolution of 
the National Economic Council on 
Multiple Taxation, Levies and Charges 
on ICT Infrastructure in Nigeria dated 
March 21, 2013 saying the document 
is very clear on the issues of multiple 
taxations, levies, Right of Ways (RoWs) 
among others.

NCC, FIRS collaborate 
on revenue 
quality assurance 
for telecoms sector

L-R:   Shobhit Pandey, Vice President, Jumia; Juliet Anammah, Chief Executive Officer, Jumia, Manoj Rajarekhara,  Head, 
West and Central Africa, Motorola and the Representative of Techno at the presentation of Jumia Mobile Trends White 
Paper and Mobile Week 2017 Press Conference in Lagos recently.
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I
mosé, the proudly Ni-
gerian mobile phone 
technology company, 
recently launched its 
M3i feature phone with 

a difference exclusively on 
Jumia.com during its mobile 
week promotions.

The company which fo-
cuses on creating Nigerian 
and African themed mobile 
products including tablets, 
smartphones and feature 
phones has an in-country as-
sembly facility located in Be-
nin City, Edo state, Nigeria.

Imosé means ‘beauty’ in 
the Edo language and the 
company has indeed been 
able to produce remarkably 
beautiful devices that are fit 
for its purpose, including its 
latest addition to its feature 
phone category, the M3i.

Tech specifications of 
imosé M3i

It is a dual SIM, dual 
standby phone with a mem-
ory capacity of 32 mega bytes 
(Mb). There is however space 
to include an external mem-
ory of an additional 32Mb. 
The phone is small enough to 
fit into your palm with only a 
1.8 inch QQVGA display. The 
most exciting aspect of this 
unique device is that it has up 
to five days standby battery 
time with its 800 mAh bat-
tery. Connectivity includes 
bluetooth and FM radio. An 

phone is also very afford-
able, as it’s retail price is only 
N4,000 on Jumia.com.

Cons of M3i
Although the phone is 

packed with these important 
features, you cannot make 
use of any of these without in-
cluding an external memory. 
You can only save one picture 
and nothing else, as the small 
internal memory space gets 
filled up quickly. The camera 
is also more or less for energy 
purpose, in case you need to 
take a picture for quick refer-
ence. The pictures come out 
looking like a blurry passport 
photograph. 

Conclusion
imosé M3i, does exactly 

what a mobile phone should 
do. It is manufactured in 
China under the authority of 
imosé and is assembled here 
in Nigeria. 

Dayo Adefila, GRM, Imose 
Mobile Technologies Nigeria, 
told BusinessDay that sales 
of Imosé mobile phones on 
the Jumia platform is steadily 
growing even as the brand is 
Nigerian. This shows a com-
mitment to the ‘buy Nigerian 
to grow the Naira’ saying.

“Retailers have contin-
ued to record increased sales 
of mobile phones and that 
shows how interested Nige-
rians, Africans and the world 
are in mobile phone technol-
ogy which allows them to do 
virtually almost everything 
they need to do on the go.

Technology review: Imosé mobile M3i

Airtel has finally 
launched fourth 
generation long 
term evolution (4G 

LTE) data services to its sub-
scribers in Nigeria, several 
months after other telecom-
munication networks have 
introduced this service to 
their subscribers. 

On how it plans to com-
pete equally with operators 
who offered this service ear-
lier, Airtel Network says it 
has a strategic partnership 
with ZTE, Chinese multina-
tional telecommunications 
equipment/systems Com-
pany and world leader in 
mobile Internet hardware 
and solutions, to launch its 
4G (fourth generation of 
wireless mobile telecom-
munications technology) in 
Nigeria.

Commenting on the 
partnership with ZTE, Se-
gun Ogunsanya, Chief Ex-
ecutive Officer and Manag-
ing Director of Airtel Nigeria 
said, “This is a new dawn for 
mobile Internet in Nigeria. 
Airtel and ZTE’s collabora-
tion to roll out 4G service 
pan Nigeria will dramati-
cally improve mobile Inter-
net experience for telecoms 
consumers across the coun-
try.

“Indeed, Airtel is com-
mitted to strengthening its 
position as a true pioneer of 
innovation in the Nigerian 
telecommunications do-
main, as this is in line with 
our overall corporate vision 
of becoming the mobile in-
ternet service provider of 
first choice for every Nige-
rian.”

Also speaking on the 
planned 4G deployment 
across Nigeria, Zhang 
Ruigang, Regional VP of ZTE 
Corporation, commented: 
“As a reliable partner, ZTE 
will cooperate with Airtel 
Nigeria to build the first-
class 4G LTE network, and 
provide the best long term 
service to Airtel Nigeria.”

However, industry ob-
servers wonder why it took 
Airtel this long even after 
Airtel became the first tele-
coms operator in the coun-
try to complete a successful 
4G trial in Lagos, the com-
mercial nerve centre of Ni-
geria in December 2012.

4G LTE is a truly global 
mobile phone standard for 
advanced mobile broad-
band. Airtel’s 4G LTE will 
aim to offer users faster, 
more reliable mobile broad-
band internet for devices 
like smartphones, tablets 
and laptops.

Airtel partners 
ZTE to launch 4G 
service in NigeriaSTORIES BY JUMOKE AKIYODE

imosé M3i feature phone 
comes with a micro 5 pin 
charger, an earpiece which 
also serves as an antenna 
for its FM radio and a pre-
charged battery.

Features
The M3i, although a basic 

feature phone, is pre-loaded 
with some important appli-
cations such as Facebook, 
Yahoo, a standard camera, 
flashlight, voice recorder, 
calculator, video player, radio 
and alarm. So it is not just for 
making and receiving calls 

and text messages as some 
feature phones are basically 
known for.

Being a dual SIM phone 
is also a plus side, as most 
Nigerians are known to be 
on more than one telecom-
munication operating net-
work. This feature, as well as 
the torchlight feauture shows 
that the needs of the Nigerian 
market was top priority in the 
manufacturing of this device.

Pros of M3i
The mobile phone solves 

the most prominent prob-

lems most people have with 
mobile phones such as bat-
tery time and ability to use 
two SIM cards and be on two 
different networks with us-
ing just one phone. It is also 
small enough to carry about 
conveniently and does the 
most important things you 
need a mobile phone to do, 
as you can check your Yahoo 
mail, Facebook social me-
dia page, take pictures and 
videos, save voice record-
ings, play a game and have 
a torchlight on the go. The 

FPG Technologies  urges organisations  to invest in mobile threat defence solutions 

FPG Technologies and 
Solutions Limited, 
provider of mobile, 
cloud and informa-

tion technology (IT) security 
solutions has partnered with 
Check Point Software Tech-
nologies Limited, leader in 
network cyber security, re-
cently partnered to organise 
an IT connect event to urge 
the Nigerian government and 
business organisations to in-
vest in mobile threat defence 
solutions, as mobile malware 
is increasingly destroying 
businesses with insecure mo-
bile systems.

In an event themed ‘De-
livering Extreme Business 
Agility with Confidence’, or-
ganised by FPG and Check-
point software technologies 
in Abuja recently,  Raphael 
Adaka, Check Point’s security 
Consultant emphasised the 
importance of organisations 
investing in mobile threat de-
fence solutions.

“In today’s business envi-
ronment, using mobile devic-
es is a business requirement 
and an employee expecta-

L-R: Olatilo David, Head, Innovation, CWG Plc, Sanusi Tola, Deputy Dir/Secretary, Lagos State 
Safety Commission, Kunle Ayodeji, COO, CWG Plc, Hon. Dickson Hakeem, Gen. Lagos State safety 
Commission, Odeneye, Aderonke, Lagos State safety Commission, Taiwo Cole, Asst. Chief State 
Counsel, Ministry of Justice at the CWG Plc headquarters during their visit on the Lagos Digital 
Compulsory insurance Programme

tion. Most companies allow 
personal devices to connect 
to corporate networks. Em-
ployees use these devices to 
download personal apps and 
email – these pose security 
challenges and expose busi-

ness networks to phishing 
scams and malware infec-
tions. One compromised de-
vice can let cyber criminals 
steal sensitive information, 
or even spy on closed-door 
meetings using device micro-

phones or cameras. Breaches 
are detrimental to organ-
isations and corrode brand 
reputation and competitive 
advantage. Remediation is 
costly and some loss may be 
irreversible,” Adaka said.

Check Point Mobile Threat 
Prevention analyses mobile 
threat risks at the app, net-
work, and device level using a 
lightweight app and powerful 
cloud engine. This design al-
lows for more comprehensive 
protection from known and 
unknown threats, and shifts 
resource-intensive analysis 
to the cloud to minimise any 
impact on user experience 
and device performance.

Also organisations are 
adopting techniques such as 
encryption and digital sign-
ing—or shifting from soft-
ware-based encryption and 
digital signing to high assur-
ance hardware-based solu-
tions. 

Research shows a connec-
tion between the use of cloud 
computing, increased busi-
ness agility and competitive 
advantage. 

The enterprise mobility 
market is growing exponen-
tially; mobility solutions en-
hance productivity and or-
ganisations want to be truly 
mobile with work regardless 
of profession and location. 



Experts anchor increased national productivity 
on value-based education system

A 
nation’s wealth 
or poverty is a 
function of what 
it produces, dis-
tributes and con-

sumes as goods and services, 
which depends on efficient 
use of the factors of produc-
tion particularly the produc-
tivity of its citizens and the 
efficiency of its education 
system, experts say.

A value-based education 
system drives sustainable la-
bour productivity. According 
the National Bureau of Statis-
tics (NBS), labour productiv-
ity refers to the quantity of 
labour input required to pro-
duce a unit of output and high 
labour productivity could be 
an important signal of the 
improvement in real incomes 
providing insights to policy-
makers regarding trends in 
unemployment, job creation 
and wages with implications 
for higher economic output 
and poverty reduction.

STEPHEN ONYEKWELU
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Data from the NBS show 
that in 2015 Nigeria’s la-
bour force was in the region 
of 77 million people with 
Gross Domestic Product 
(GDP) of N94 trillion and 
total hours worked were 131 
billion hours with labour pro-
ductivity of N718 per hour. 
Although labour productivity 
increased to N714 in the third 
quarter of 2016 from N638 in 
the second quarter of 2016, 
and N768 in the same quar-
ter of 2015, it increased by 12 
percent on quarterly basis 
but declined by 7 percent 
year on year.

“It takes education to make 
citizens more competitive 
and productive. When the 
majority of a nation’s citizens 
are engaged in low level pro-
duction activity then there 
is serious trouble. Nigeria’s 
story is indeed a case of an 
economy that has stagnated 
over time due to the quality, 
nature and delivery of edu-
cation” said Oby Ezekwesili, 
Nigeria’s former minister of 
education at a recent educa-

tion convention organised by 
the Meadow Hall Foundation, 
in Lagos.

“We need to evolve an edu-
cation system based on val-
ues, such as self-sacrifice, 
character and other timeless 
values. Our education sys-
tem needs to develop nation 
builders possessed of char-
acter, steep in capacity and 
crowned with competence. 
Simply put our education 
should boast of wholesome 
individuals” added Ezekwe-
sili, 53.

According businessdiction-
ary.com, values are important 
and lasting beliefs or ide-
als shared by the members 
of a culture about what is 
good or bad and desirable 
or undesirable. Values have 
major influence on a person’s 
behaviour and attitude and 
serve as broad guidelines in 
all situations. Some common 
business values are fairness, 
innovation and community 
involvement.

Values-based education is 
an approach to teaching that 

works with values. It creates a 
strong learning environment 
that enhances academic at-
tainment, and develops stu-
dents’ social and relationship 
skills that last throughout 
their lives.

The positive learning envi-
ronment is achieved through 
the positive values mod-
elled by staff throughout the 
school. It quickly liberates 
teachers and students from 
the stress of confrontational 
relationships, which frees 
up substantial teaching and 
learning time.

It also provides social ca-
pacity to students, equipping 
them with social and rela-
tionship skills, intelligences 
and attitudes to succeed at 
school and throughout their 
lives.

Reinforcing the need for 
an education system built on 
clear set of values, Fela Du-
rotoye, CEO at GEMSTONE, 
a Lagos-based human capital 
development company ex-
plained that without values 
an education system be-
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comes dysfunctional.
“The  whole  enterprise  of  

education  is  inextricably  
linked  with  the  development  
of values and devoid of the 
potential to nurture values, 
education losses its heart and 
soul. No one  who  attempts  
to  depict  the  spirit  of  age  in  
which  we  live  can  possibly  
overlook  the importance  of  
education  for  values” said 
Durotoye at the recent educa-
tion convention.

Experts are agreed that 
peace  and  security  are  fac-
ing  new  challenges  that 
could  have  negative  implica-
tions  if  we  do  not  address  
them  positively.  The mallea-
ble years of youth in schools 
are crucial.  Whatever is learnt 
and imbibed will determine 
to how students would live 
out their lives in future. The 
concern about value degra-
dation is not new to this era. 

Even before independence 
such concerns were pro-
nounced in policy docu-
ments.  Policy  makers  and  
educators  have  all  along  
seriously  meditated  on  this 
concern and have been try-
ing to discern the potential 
of schooling, pinning their 
hopes on education to fulfill 
the aspirations and expecta-
tions of the public and the 
society.

“When I look into the faces 
of the children who peddle 
goods and services on the 
streets, I shudder for the well-
being of our society, because 
I see distress and frustration 
on their faces. What it means 
is that we are sitting on a tick-
ing time-bomb, our peace 
and security as nation hang 
on a balance” said Demola 
Aladekomo, chairman Mead-
ow Hall Foundation Board at 
Meadow Hall’s recent educa-
tion convention.

L-R: Fela Durotoye,  CEO, GEMSTONE Group; Demola  Aladekomo, chairman, Meadow Hall Foundation Board; Obafela Bank-Olemoh, special adviser to the Lagos 
state Governor on education and Ola Opesan, executive director, academic affairs, Meadow Hall Group, at the Meadow Hall Foundation’s Education Convention held 
recently in Lagos 

…As labour productivity declines year on year



C
ommitted to 
transforming 
society through 
e d u c a t i o n , 
Meadow Hall 

Foundation, an arm of the 
Meadow Hall Group, a mo-
saic of innovative education 
companies recently brought 
under one roof at the City 
Hall in Lagos, stakeholders 
in Nigeria’s education space 
to brainstorm and generate 
solutions to myriad chal-
lenges in the sector.

“We are pleased to wel-
come you to the maiden 
edition of our education 
convention, it is meant to 
be a forum where educa-
tion practitioners, school 
owners and policy mak-
ers gather to share experi-
ences and formulate ac-
tionable lines of actions 
in order to transform our 
society through education. 
This partly informed the 
theme of this year’s edi-
tion: “Transforming Society 
through Education.”

Speaking at the event, 
Oby Ezekwesili, former 
minister of education high-
lighted that the purpose 
of education is to develop 
cognitive, affective and mo-
tor skills, which help the 
individual become more 
creative, productive and 
competitive as they solve 
society’s needs.

“Education is the best 
economic policy in modern 
economies. The economies 

Meadow Hall Foundation seizes day, 
delivers first education convention

getting ahead today are 
those that have developed 
the character, capacity and 
competence of their citi-
zens” Ezekwesili said.

Part of a grand strategy 
to make Nigerians more 
productive and competitive 
is to develop every sector of 
the economy and this would 
require that vocational skills 
are taken seriously to curb 
unemployment rates.

“You see, once anyone 
picks up a skill they can 
put food on the table. The 
Lagos state government 
is working out a strategy 
to ensure every student 
graduates with a skill. We 
intend to make this a pri-
vate sector driven initiative 
because the truth is that 

government cannot afford 
to provide neither all the 
funds nor the managerial 
competence required to 
make such a critical proj-
ect is successful” Obafela 
Bank-Olemoh, special 
adviser to the Lagos state 
governor on education 
said at the convention.

Some creative solutions 
to specific problems were 
presented at the conven-
tion. For instance, there 
are about four million out 
of school children in La-
gos and the Lagos state 
government is working out 
strategies with the Bridge 
Academy, a low cost educa-
tion service provider to help 
plug this gap.

Fela Durotoye, CEO at 
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Unilorin to mass produce, commercialise speed-limiting device

The University of 
Ilorin is set to mass 
produce and com-
mercialise its two 

prototype designs of auto-
mobile speed limiting device 
as corporate investors scurry 
for pieces of the action, Su-
lyman Age-AbdulKareem, 
director of the University’s 
Laboratory to Product Cen-
tre said this recently after a 
routine meeting of the Speed 
Limiter team in Ilorin.

This comes at a time when 
Africa’s largest economy 
is facing foreign exchange 
shortages and needing to 
look inwards to boost local 
manufacturing.

Age-Abdulkareem said 
corporate investors have 
started bidding to invest in 
the mass production of the 
device.

He added that patents on 
the devices have been filed 

and would be ready next 
month.

“Interested investors are 
knocking at our doors with 
proposals to fund the proj-
ect,” he said.

This alleviates the con-
cerns of some industrial-
ists who have been worried 
about the quality of research 
output from Nigeria’s uni-

tries want to solve,” Yusuf said.
This recent development 

is set to help reverse this 
trend.  AbdulGaniyu Am-
bali, Vice-Chancellor of the 
university and the Deputy 
Vice-Chancellor, Manage-
ment Services, Adedayo 
Abdulkareem, are examin-
ing the offers and would 
soon be meeting with the 
investors.

The Director, who is also 
the Coordinator of the re-
search team, highlighted that 
the university was consider-
ing several funding options 
and raising several ques-
tions to get the best from the 
project.

He said the institution’s 
management would look for 
the best option for now and 
in the foreseeable future.

A g e - A b d u l K a r e e m 
stressed that the prospect 
of an investment model that 
would allow engineering 
students to work and study 
would be exciting. According 
to him, this will also afford 

STEPHEN ONYEKWELU
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GEMSTONE spoke of Proj-
ect Streetwise, which is de-
signed to provide education 
for children from humble 
backgrounds who hawk 
items on the streets of Lagos 
by mobilising private sector 
funds to create informal 
schools. These informal 
schools would run for two 
hours a day; between 10am 
and 12pm.

“During these hours we 
would provide lessons in 
Mathematics, English Lan-
guage and Business Lead-
ership and at the end of 
each day’s class, we would 
give them a loaf of bread 
and a sachet of table water 
because ironically, this is 
what they work for daily” 
said Durotoye.

MiKE ABANG, Calabar

Why we granted amnesty 
to 758 teachers with fake 
certificates - SUBEB

Stephen Odey, Ex-
ecutive Chairman 
of Cross River State 
Universal Basic Edu-

cation Board (SUBEB) has 
given reasons why his Board 
granted amnesty to 758 teach-
ers instead of sending them 
to jail.

He said the advice came 
from the state House of As-
sembly Committee on Edu-
cation because the impact of 
sending 758 teachers away 
from the state teaching ser-
vice will be disastrous. The 
Board   uncovered fraudulent 
activities by some teachers 
in the state teaching service 
through a personnel audit 
carried out by the Board. A 
total of 758 teachers have 
either forged certificates or 
impersonated others to get 
into the employ of the state. 
While 700 others on the pay 
roll of the state government 
for several years running were 
also discovered by the board.

These startling revelations 
were made recently at a press 
briefing by the Board’s Execu-
tive Chairman, Steve Odey.

He further disclosed that 
these discoveries have saved 
the state government about 
N70m lost on monthly to 
sharp practices experienced 
in the past.

The discoveries, according 
to Odey, were made possible 
through a thorough person-

nel audit conducted recently 
by the board across the 18 
local government education 
authorities in the state.

He explained that, on his 
assumption of office less 
than two years ago, findings 
showed that the falling stan-
dard of education was getting 
to an alarming proportion. 
Hence he made haste to in-
vestigate the immediate and 
remote causes of this trend.

Odey explained that at the 
onset of the audit, the exer-
cise generated much heat, 
tongues wagged as several 
allegations of high handed-
ness were raised against him 
and the Board. But that given 
their determination to right 
the wrongs, they continued 
assiduously.

Odey said though , it might 
not be easy to throw out about 
700 people out of job, the 
board in liaison with the state 
government were consid-
ering  punitive measures 
for those found wanting  to 
serve as deterrent to would 
be fraudsters who may want 
to cut corners to the state 
employ.

On the 237  contracts 
awarded so far, Odey said 
most of them have been com-
pleted, while others are near 
completion, promising that 
no project would be aban-
doned by his team as his 
excellency the governor  is do-
ing his best to ensure comple-
tion of all project embarked 
by his administration.

earning a living wage while 
reading as it is being done 
in developed nations and 
create job opportunities for 
staff and students.

This would contribute sig-
nificantly to the University’s 
Internally Generated Rev-
enue (IGR).

Age-AbdulKareem ex-
pressed optimism that this 
development would con-
serve the nation’s foreign 
exchange by minimising 
importation of production 
materials and motivate local 
engineers.

In his speech, the VC said 
that the University was the 
first in Nigeria to respond 
positively to the challenge 
given by the Federal Govern-
ment to Nigerian universities.

The challenge was to come 
up with a speed limiting 
device that could be used to 
curb accidents on Nigerian 
roads. The Standards Organ-
isation of Nigeria (SON) has 
also been informed of the 
developments.

…State gov’t loses N70m monthly as a result of fraud

versities.
“Some universities are 

currently supporting in-
dustries with research but 
most of these researches are 
too academic and abstract 
in nature, and this is why 
there is a big gap between 
industry and the research 
output,” Muda Yusuf, direc-
tor general, Lagos Chamber 

of Commerce and Industry 
(LCCI) said in a telephone 
response to questions.

“There is no alignment 
between industries and uni-
versity research output. For 
a university research to be of 
value to industries, it must 
meet their industrial need by 
looking at problems indus-

L-R. Richard Murray-Nobbs, director UKEAS Group;  Bukky Awofisayo, regional manager, West  
Africa,     and John  Smith.
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I am my own boss

S
trange things hap-
pen in the world 
of  safety.  You 
would expect to 
find the highest 

level of interest in safe 
work, safe production in 
the small, one-man, tradi-
tional family business out-
fits for the obvious reasons 
of profitability, continued 
survival, and all that good 
commonsense stuff. But 
alas! The reverse is often 
the case, going by general 
experience of people in 
the safety management 
corner.

 To them, safety is mostly 
a cost without returns. Not 
like the raw materials they 
need to keep production 
going, certainly not. With-
out raw materials how 
would they remain in busi-
ness? Aren’t they already 
doing too much for safety 
with all these government 
standards here, standards 
there, this certificate for 
this, and for that? Some-
times this safety thing does 
tend to stand in your way, 
if the truth be told; they 
would complain in appar-
ent frustration. After all, 
I am my own boss and I 
should know what’s good 
for me and my business, 
some would fume.

 This is where it can get 
sticky for the safety prac-
titioner. So how do you 
explain to such people that 
safety is indeed, not a ‘val-
ueless’, ‘worthless’, or a ‘nil 
return’ expenditure with-
out incurring the wrath 
of the man/woman? How 
do you clue the person to 
the fact that any successful 
production step taken is so 
because safety consider-
ations were inbuilt?

That selecting the right 
material, using the right 
tool and applying the right 
technique is all safety? 
That ensuring that the 
work environment is of 
the right temperature and 
temperament is safety, 
not to mention the right 
apparel for work, sched-
ule of work, mandatory 
breaks and rest periods? 
Or recruiting a duly certi-
fied competent driver for 
your delivery truck is a 
safety item? And so on and 
so forth.

 So explain to them you 
must in the most practi-
cal, logical and pragmatic 
way possible. It may take 
all in your communica-
tion skills arsenal but 
that’s why you are there. 
And if you’re wonder-
ing how businesses so 
exposed to a total wipe-
out by that single acci-
dent could be anything 
but keen on issues to do 
with safeguarding the 
business, then you might 
want tick off some impor-
tant questions first before 
your next move.

 Otherwise the task of 
getting your subject on 
the same page any sooner 
may just prove a bridge 
too far. Now what is it that 
turns small business own-
ers off safety even though 
they know it might not 
be the smartest choice to 
make in the end if longev-
ity of the business is part 
of the agenda? That is the 
proverbial million dollars, 
all important questions of 
which the right answer (or 
answers) could help the 
concerned safety engineer, 
manager or officer to bet-
ter understand the hidden 
issues involved.

That way the best-fit 
plan of action or solution is 
easily derived and adopted 
by the enterprise owners 
and their safety advisors 
with a focus on reduc-
ing the inherent business 
safety risks and ultimately, 
potential for accidents. So 
what is it with safety that 
tends to put these ‘own 
bosses’ off the way it does, 
irrespective of the fact that 

any accident is simply 
money down the drain 
with no redeeming feature 
whatsoever for the owner, 
employees, patrons of the 
business’ goods or ser-
vices and, even the com-
munity? Which is what 
the common saying; ‘if 
you think safety is expen-
sive, try an accident’ is all 
about.

Now, what can it be? 
Is it to do with lack of 
awareness, knowledge or 
foresight on the part of 
the owners? Or could it 
be the ever present need 
to keep a sharp eye on 
cost control so as to avoid 
costly budget overshoots 
which can take the edge 
off expected profits? Or 
lack of understanding of 
safety management prin-
ciples or how they can 
profit from them and grow 
their businesses, etcetera? 
Whatever is the case, it 
is obvious that there are 
silent reasons why Small 
and Medium Scale Enter-
prises may be reluctant 
to latch on to safety first 
time unlike their big timer 
counterparts. But one im-
portant thing to keep in 
mind is that the small/
medium scale operator is 
much more exposed and 
just as vulnerable to that 
one major occurrence 
called accident.

 Yes, his or her own boss 
he or she may be but stay-
ing afloat suggests a com-
petent and business savvy 
‘own boss’. Seeing safety 
only in terms of how much 
it costs to put a particular 
requirement, program or 
piece of kit in place will in 
the long run not make you 
a long term ‘own boss’ or 
even a successful one.

 To stay afloat means 
staying in competitive 
running, be it to do with 
p ro d u c t i o n ,  q u a l i t y , 
safety, staff welfare and 
wellbeing, and reputation 
in your immediate com-
munity. It can also mean 
being a respected, better 
than average ‘own boss’.

Harriman Isa Oyofo is 
Chairman/CEO at Mann 
Associates Nigeria Limited.
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The United Kingdom 
Education Advisory 
Service (UKEAS) is 
set to bring repre-

sentatives from over 60 over-
seas universities and colleges 
to Nigeria & Ghana for their 
annual International Educa-
tion fair this April and May.

These institutions are Col-
leges from the UK, the United 
States of America, Canada, 
Australia, Ireland, and Ma-
laysia among others.

Tagged the UKEAS (Study 
World) International Educa-
tion Exhibition, the Fair will 

Oyin Egbeyemi

hold on the 29th of April in 
Accra-Ghana with the Nigeria 
events holding on the 1st of 
May in Lagos and 3rd of May 
in Abuja. The aim of this event 
is to provide prospective stu-
dents who are desirous of an 
international education and 
degree with the opportunity 
to meet face to face with rep-
resentatives of these Universi-
ties and get all their questions 
about an international educa-
tion answered.

“We are excited to be pro-
viding this opportunity to 
people who want to expand 

their career horizon by ac-
quiring a globally recognised 
qualification. This is our big-
gest fair yet as more and more 
Institutions are signing up, 
trusting us to provide them 
with opportunity to discuss 
with potential students” says 
UKEAS regional manager 
Africa, Bukky Awofisayo.

What to expect at the fair
One-on-one discussions 

with leading global Univer-
sity representatives, access to 
information about studying 
and living overseas, access 
to financial information and 

scholarship opportunities, 
access to guidance on visa 
application processing and 
opportunity to start the appli-
cation process for 2017 entry.

The impressive number 
and quality of participating 
Colleges and Universities 
make the forthcoming fair 
one to look forward to. In-
tending students are rest as-
sured that they get an avenue 
to fuel their dreams and as-
pirations to the next level by 
attending the UKEAS Study 
World fair.

UKEAS in Nigeria has as-

Importance of homework and why 
it should be a collaborative effort

Homework time 
may be viewed as 
the most daunt-
ing part of the day, 

both for children and parents. 
This period comes in towards 
the evening when all that chil-
dren may want to do is play, 
sleep or watch television. At 
this time, some parents have 
only just returned from work 
and just want to have their 
dinner and relax, especially 
after a long stressful day and 
many hours in traffic. Some 
other parents who work lon-
ger hours may even miss this 
activity altogether.

The importance of home-
work cannot be overem-
phasised. In addition to aca-
demic development, children 
stand to gain many benefits 
from this practice of taking a 
bit of school back home, and 
these benefits help develop 
life skills that can be applied 
in the real world.

They learn some level of 
independence from carrying 
out tasks on their own; they 
build retentive memory by 
repeating activities from the 
day and applying the knowl-
edge gained to additional 
exercises; they build organ-
isational skills and learn to 
manage time effectively; they 
develop a sense of ownership 
and responsibility, and gain 
that feeling of accomplish-
ment when they return to 
school after having com-
pleted their tasks; and so 
many more.

From the schools’ and 
teachers’ perspectives, apart 
from it being an integral part 
of the curriculum, giving 
homework provides some 
form of feedback on the qual-
ity of the style of teaching and 

of the work themselves. They 
should be patient with them 
and ensure that they do not 
give excessive leeway to the 
children such that they them-
selves end up answering the 
questions without getting the 
children to think for them-
selves and get the work done 
largely as a result their own 
abilities.

When it comes to home-
work, a support tool that has 
recently become common 
and is of growing concern 
is the Internet. Google has 
literally become everyone’s 
best friend, for the reason 
that it has the answers to most 
questions. So people have 
gradually delegated their 
thinking process to comput-
ers. This same practice ap-
plies directly to homework. 
We need to be very careful 
that we ensure that our chil-
dren do not abuse the avail-
ability of information online, 
and make more use of their 
own cognitive power to do 
their homework

  Additionally, giving chil-
dren access to computers 
in general can be tricky be-
cause we may not be fully 
aware of what they get up 
to. Distractions from games 
and other leisure activities 
on the Internet may impair 
the children’s concentration 
on their homework. In order 
to minimise this, parent may 
contact Internet Service Pro-
viders to discuss restriction 
options on such websites. 
They could also ensure that 
computers at home are well 
placed in central areas so 
that children’s activities can 
be monitored whilst they use 
the computers.

 In order to reap its full 
benefits, homework should 
be a collaborative effort in-
volving children, teachers 
and parents; with support 
of resources and other tools 
which add value to the pro-
cess. Close attention and 
supervision are paramount 
in order for this to work the 
right way.

Oyin Egbeyemi, Executive 
Administrator at Tender Lov-
ing School, Ikoyi, Lagos.

info@tlslagos.com

the effectiveness of delivery. 
It also forms an additional 
means of identifying children 
who may have learning chal-
lenges or those who may not 
be getting enough support 
from home. 

As great as the benefits that 
children stand to gain from 
homework are, they will only 
be achieved if this activity is 
carried out and monitored 
properly. From schools, set-
ting appropriate assignments 
is key towards the children’s 
development. Appropriate-
ness may be a broad concept, 
but it is up to the schools and 
teachers to determine what 
this is in line with the curricu-
lum they apply, the level of 
their students’ development 
and educational standards.  
Homework should be stimu-
lating enough to ensure that 
the children are exposed to 
a healthy challenge, which 
would task them, further 
aiding their learning abili-
ties and knowledge growth.  
After children return their 
homework to school, follow 
up is also important. Cor-
rections need to be made 
and delivered effectively. 
Wrong answers should not be 
punishable offences. Rather, 
children should be taught 
how to receive and accept 
constructive feedback.

Support from the home 
is also extremely important 
when it comes to home-
work. Our current times are 
rather challenging, as parents 
spend more hours at work 
and may not be able to make 
enough time to help their 
children with their home-
work. While parents should 
strive to find this time, the 
reality is that they may not 
always be available. If they are 
not, it is imperative that a re-
sponsible adult or educated 
superior who is sufficiently 
knowledgeable supervises 
the homework sessions at 
home (grandparents, older 
siblings, afterschool services 
etcetera). 

These support people 
should be able to assist with 
homework sessions, but also 
have to be mindful that they 
allow the children to do most 

UKEAS set for 12th International Education Exhibition
sisted thousands of students 
in getting access to qual-
ity international education 
and is committed to helping 
much more.

UKEAS was founded in 
Taiwan in 1993 and since 
coming to Nigeria in 2011, it 
has organised 11 successful 
major education fairs with 
record higher attendance 
than any other education 
agency in Nigeria in the last 
seven events. This is as a re-
sult of the credibility which 
has been built over the years 
and founded on the qual-

ity of service offered to assist 
students in achieving their 
oversea education dreams.

Other range of services 
that UKEAS offers include 
pre-departure briefing, infor-
mation and taking of the Test 
of English – IELTS and Online 
tracking of applicants’ ap-
plication status and progress 
online real time via a unique 
membership login on UKEAS 
CRM database which will 
also be made available for 
free at the Fair.

To pre-register visit: www.
ukeas.com.ng/registration

Harriman Isa
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‘Only deployment of efficient metering system would curb collection losses’  
POWER

T
o n y  A t t a h , 
m a n a g i n g 
director and 
chief execu-
tive officer of 

the Nigeria LNG, at the 
official presentation of 
Nigeria LNG operations 
report on April 19 said fall 
in oil prices led to drop in 
2016 earnings. 

The company’s 2017 
facts and figures pub-
lication, a record of its 
operational activities for 
2016, states that a total of 
$4.723 billion was earned 
last year, the lowest in five 
years.

Nigeria LNG reported 
earnings of $11.5 billion 
in 2012, $9.6 billion in 
2013 and $10.7 billion in 
2014. Revenue fell in 2015 
to $6.8 billion and further 
slumped to $4.7 billion 
in 2016.

However, the com-
pany’s market model in-
volves selling gas in long 
term contracts, some as 
far ahead as a decade. 

How slump in oil prices cut 
over $2bn in NLNG revenue 

Also,  excess produc-
tion from the company’s 
plants in the Niger Delta 
was shipped to markets in 
Asia last year. 

BusinessDay sought 
clarification of how oil 
prices affected the com-
pany’s revenue.

 “Gas production hap-

pens with oil production 
for the most part, and 
prices are also linked so 
a fall in oil prices affect-
ed gas prices,” explains 
Tony Okonedo, Manager, 
Corporate Communica-
tion and Public Affairs of 
NLNG.

Okonedo further said, 
“Prices were not what 

they were in 2014 and 
2015 and as we all know, 
2016 was a bad year for 
the industry globally, that 
is the general explana-
tion,”

Our correspondent 
further sought explana-
tion to clarify the corre-
lation between how gas 
prices are indexed with 

oil prices when long term 
contracts are the norm.

Henry Biose, a petro-
leum economist, with 
the University of Port 
Harcourt says that “the 
fundamental principle 
of gas pricing indexed to 
crude oil price is based 
on the fact that gas is seen 
as a close substitute to 

oil and this is the basis 
of the gas to oil linkage 
in natural gas pricing. 
In the United Kingdom, 
It is called the Netback 
Market Principle (NBP 
Pricing).”

Biose further said, “If 
the gas prices continue to 
be tied to crude oil price, 
then already existing 
long term gas contract 
would definitely experi-
ence a drop in revenue 
with the current oil price. 
There is need to have 
distinctive market for 
gas like what happens in 
North America,” explains 
Henry Biose,

B u t  t h a t  m a y  b e 
changing with new de-
velopments in the sec-
tor. Unlike in the past, 
where Nigeria drilled 
exclusively for oil and 
abandoned wells with 
large swaths of gas, Nige-
ria now drills deliberately 
for gas and most wells 
are now equipped with 
reservoir to store gas in-
dicating a possibility that 

Any plan to curb the 
insistent collection 
losses by Distribu-
t i o n  c o mp a n i e s 

without an efficient metering 
system would just be an effort 
in futility stakeholders have 
advised.

Concern industry watch-
ers observed that there is no 
mincing of words that the 
Nigerian Power Sector is fac-
ing a serious liquidity crunch.

Stakeholders comprising 
of operators, customers and 
industry analysts while dis-
cussing the Economic and 
politics of prepaid meters in a 
social media platform moni-
tored by BusinessDay pointed 

out that electricity is a serious 
business, it is not charity.

Kola Momoh, an industry 
expert said fluctuating poli-
cies have negatively impacted 
meter production in Nigeria 
saying that installation and not 
production of meters is a ma-
jor crux in the metering space.

Momoh advised that the 
non-challant attitude of the 
Discos in metering consumers 
should be discouraged.

Sola Adeyemo, representa-
tive of the Managing Director 
of Ibadan Disco observed that 
Metering is a business adding 
that people are actually fed 
up with estimated billing as 
the average cost of a prepaid 
meter is 53,000.

Adeyemo disclosed that 

there is an average shortfall of 
2billion naira monthly in the 
Ibadan Disco, adding that this 
is occasioned by the fact that 
there are entire communities 
in various states in Nigeria, 
where meters are expertly 
bypassed.

Commenting on the ques-
tion do the Discos prefer 
estimated billing or what is 
against the simplicity of bill-
ing consumers for what they 
consume, a Power System 
Engineer and Founder, As-
sociation of Nigerians working 
in the UK Power Sector in his 
tweet response observe that 
the Discos are scared they will 
not be able to survive. This set 
of “investors” needs to up their 

Continues on page 30
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How slump in oil 
prices cut... 

Continued from page 29

Kaduna Electric seeks customers support to 
resolve operational challenges at maiden AGM

K
aduna Electric has held 
its maiden Annual Gen-
eral Meeting (AGM) with a 
promise to double its efforts 
in delivering efficient power 

to its customers and called for their sup-
port to improve operational challenges.

Yusuf Hamisu Abubakar, chairman, 
Kaduna Electric who briefed sharehold-
ers identified certain macro-economic, 
regulatory and operational constraints 
that hindered the performance of the 
company during the period under 
review.

According him, the country “Is in the 
midst of macro-economic head winds; 
oil prices fell from over $108.40 per barrel 
in May 2014 to $52.85 per barrel in April 
2017, resulting in severe downward pres-
sure on the naira as the naira devaluated 
from about N220 to over N400 against 
the US dollar at the parallel market over 
the same period. 

In addition to this, Nigeria continues 
to have one of the highest rate of inflation 
with a year on year increase in the price 
of goods and services of 18.72 percent as 
at January 2017, a metric which Kaduna 
Electric must bear without a transfer of 
a burden to customers as a result of the 
regulated pricing in the form of tariff”.

Other challenges faced by the com-
pany since taking  over as enumerated 
by the Board’s Chairman includes un-
fulfilled promises made to prospective 
investors during the bidding process, 
regulatory interference, non-cost reflec-
tive tariff, MDAs debt, capital expendi-
ture limits, low electricity generation, 
failure of NERC to implement subsidy 

through the administration of Power 
Consumer Assistance Fund, non-
availability of low interest credit facilities 
and frequent government intervention 
in the electricity market.

Despite the numerous challenges, 
the Company, Abubakar announced, 
is being re-positioned for improved 
performance. He enumerated some 
of the achievements recorded by Ka-
duna Electric during the period under 
review to include the stabilization of 
the distribution network operations, 
increasing the distribution capacity by 
over 1500MVA, supply and installation 
of 25,000 smart meters and expansion 
of the network to underserved areas in 
the Company’s franchise area.

Garba Haruna, Managing Director/
Chief Executive Officer in his speech, 
assured the shareholders that, in spite 
of the regulatory, network disruption 
and liquidity risks which the Company 
has to contend with, Kaduna Electric 
has commenced the mapping of the 
33KV, 11KV and the LT networks which 
has so far yielded positive result. Ac-
cording to him, the networks mapping 
has “provided clarity of the actual com-
pany’s network, while also increasing 
customers’ population from less than 
300,000 to about 435,000 presently in the 
system. At conclusion of the programme 
in2017, we hope to achieve customers’ 
enumeration and capturing of about 
750,000 while making consistent growth 
to about 1,000,000 by 2018”.

The Company had earlier received 
a clean bill of health from the External 
Auditors, Ahmed Zakari & Co. In the 
Independent Auditors Report presented 
at the AGM and signed by Najib Imam 
for Ahmed Zakari & Co., the audit firm 
affirmed that they have audited the 
accounts of Kaduna Electric and found 
same to be in full compliance with all 
financial reporting standards.

The first Annual General Meeting 
(AGM) to be held by the Company had 
in attendance all the shareholders and 
the representative of the Federal Gov-
ernment. The meeting considered and 
unanimously re-elected the six non-
Executive Directors and reconstituted 
the Audit Committee for the Company.

indexing gas prices to oil may 
give way to a situation where 
the commodity  packaged and 
sold separately from oil.

NLNG is currently look-
ing to renew contracts up for 
review in six years time. The 
company’s report also says it 
is expanding markets, moving 
more cargoes that it previ-
ously did to the spot market 
on account of supply dearth in 
Japan following the Fukushima 
nuclear disaster.

“NLNG has also executed 
over 48 Spot FOB LNG MSAs 
with various companies locat-
ed across major LNG markets, 
enabling the sales of excess 
production volumes to the spot 
market,” the report says.

It adds, “Our LNG volumes 
were sold into Europe and 
North America. However, the 
Fukushima incident in Japan 
resulted in a high demand for 
LNG in Asia which created 
differences in LNG prices be-
tween Asia and other regions 
(Arbitrage). The arbitrage ne-
cessitated the movement of 
gas trade from regions of lower 
prices to those of higher prices.”

NLNG currently operates six 
trains at its Bonny Island loca-
tion in Rivers State, from which 
it produces 22 million tonnes 
per annum of LNG, and 5mtpa 
of natural gas liquids from 3.5 
billion standard cubic feet per 
day of natural gas intake.

‘Only deployment 
of efficient ...

Continued from page 29
game or they risk being replaced in 
the future.

He pointed out that basically esti-
mated billing is discos’ lowest hang-
ing fruit to accruing “quick-profit”. 
Discos are simply illiquid.

“This is the only way they can 
make money without investment. 
A bad person sees a loophole and 
makes use of it” he tweeted.

Analyst said a good government 
sees providing electricity as a major 
responsibility. Nigeria however 
needs to bring together power sys-
tem engineers home and abroad to 
lead this project of power systems. 
Otherwise, no show!

Industry watchers are of the opin-
ions that organisations like the World 
Bank will request some form of trans-
parency and see through to invest in 
Nigerian power system.

If this process is followed, only 
then can it be attractive to real inves-
tors and not looters. “What a govern-
ment does is to build a power system. 
When the power system is stable, 
other governments have privatised 
the industry. When Nigeria needs 
electricity, she will remove politics 
from it. When things deteriorate so 
much, even those benefitting from 
the rot will help. Level of poverty, 
authority stealing without impunity, 
low self-esteem, unemployment and 
many factors are involved.

They observed that a solution 
based on power system engineering 
that prevents anybody to by-pass 
electricity is what operators in the 
power sector needs to provide.

 

A two-day Solar Future 
Nigeria conference or-
ganised by Solarplaza, a 
private company based 

in the Netherlands which aims 

Solarplaza unveils conference to ramp 
up solar energy investments in Nigeria
ISAAC ANYAOGU to inspire, connect and activate 

the global solar PV industry will 
begin at the Intercontinental 
Hotel in Lagos Tuesday (today).

The event will bring under the 
same roof investors, entrepre-
neurs, donors, service providers 

and other key stakeholders in 
the solar PV market to discuss 
opportunities and challenges in 
the sector in one of Africa’s larg-
est economies.

A highlight of the conference 
will be the Business to Business 
matchmaking session sponsored 
by Solar Power Europe, which is 
planned to be a structured infor-
mation and matchmaking ses-
sion that will bring businesses 
and financiers together.

Nigeria’s renewable energy 
sector is constrained by funding 
issues, absence of a proper tariff 
structure and unresolved issues 
with electricity distribution 
companies over geographical ar-
eas and operation of embedded 
power projects. These challenges 
will form core talking points at 
the conference. 

Conference sessions will also 
attempt to address some of 
these issues and how investors 
can benefit from regulatory 
framework available to tap into 
the sector.

Solarplaza was founded in 
2004 by Edwin Koot, a senior PV 
expert working in photovoltaic 
solar energy since 1994. Over 
the course of twelve years, the 

organisation has built a network 
of trusted friends and personal 
contacts all over the world.

Solarplaza organises inter-
national high-level conferences 
and exploratory trade missions 
in both established and emerg-
ing markets across the globe with 
a track-record spanning five con-
tinents, twenty-nine countries, 
forty-two cities and a total of over 
eighty events.

This is coming at a time when 
investments in global renewable 
energy sector saw 161gigawatts 
(GW) additional capacity in 
2016 raising total global renew-
able energy capacity to 2,006 
GW according to a report by 
International Renewable Energy 
Agency (IRENA), a body that col-
lects data on renewable energy 
globally.

IRENA says it represents 8.7 
percent increase from capacity 
obtained in 2015 and the sector 
also saw a record addition of 
71GW of new solar power ca-
pacity, outpacing wind energy 
which grew by 51GW, for the first 
time since 2013. Africa achieved 
a 4.2 percent increase over 2015 
figures which is more than twice 
the average in 2015.

ISAAC ANYAOGU 
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‘For Nigeria to develop, we need indigenous 
private sector people to build oil & gas facilities’ 

Y
ou just returned from 
Korea on a visit to Sam-
sung Heavy Industry 
(SHI) to see the Egina 
FPSO. What is the latest 

on the project?
The chairman of LADOL and one 

of our executive directors, Ibrahim 
Aliyu visited the Samsung yard, 
where the Egina FPSO is being built 
before it sails to Nigeria. It is a huge 
vessel of 380 meters long and 70 
meters wide, which is the height of 
a full skyscraper. It will be sailing 
to Nigeria shortly and would be 
the largest vessel to ever berth at a 
quay-side in West Africa. This would 
mark a transition for Nigeria from a 
situation where our local content 
capacity were limited, job creation 
was inconsistent and we are suf-
fering from shortage of dollar and 
crude revenue, to the beginning of 
an era where Nigeria is taken seri-
ously as a developer, a fabricator and 
an engineering hub for West Africa 
and the world.

By mid this year, the FPSO 
would be here. What significant 
benefits would this have for 
Nigeria?

Our President, Muhammadu 
Buhari, will be the first African 
President to stand on the deck of 
FPSO, a massive vessel and partially 
integrate it for the first time. It is a 
milestone, but what does it mean 
in terms of the economy and job 
creation?  By estimation, it will create 
about 50,000 direct and indirect jobs, 
and will attract $10 billion worth of 
new investment into the maritime 
and fabrication sectors because 
having this vessel, shows the world 
that Nigeria is a place where the 
largest and most complex projects 
can be done.

It is a game changer because it 
took a very long time to get to this 
point. LADOL started in 2001 and we 
have had many ups and down. At a 
critical moment even in this project 
we were seriously in a danger of the 
yard not being built until when the 
oil company Total, who owns the 
FPSO stepped in to make sure that 
the right thing was done.

We also thank the Nigerian Con-
tent Development and Monitoring 
Board (NCDMB) because of the 
Local Content Act and without the 
NCDMB insisting that this facility 
be built as part of the Egina project; 
we wouldn’t be here today. The ex-
ecutive secretary of NCDMB, Simbi 
Kesiye Wabote has continued to sup-
port LADOL through Funds and by 
saying that the same facility where 
the FPSO is going to berth must be 
used for future projects.

The arrival of the FPSO will show 

that private sector in Nigeria and 
abroad can create positive change 
in Nigeria. We want a situation 
where Nigeria will be making long-
term investment in infrastructure 
and this will be one of the catalysts 
for that investment to come.

In a nutshell, the arrival of FPSO 
over the next decade could result in 
having a development hub, increase 
in Local Content from 10-15 percent 
to 70 percent. This would be a huge 
milestone for the NCMDB, Total, 
Nigeria Export Processing Zone 
Authority (NEPZA) and Nigeria as 
a country.

What lessons are there for 
Nigeria/Africa in SHI Korea fab-
rication yard?

The important thing to learn 
from South Korea, Japan, Singapore 
and China, is the role that the indig-
enous people play in developing 
their countries. These were coun-
tries that suffered horrible wars in 
the last century. They started from 
the basis and have managed to 
build massive infrastructure. They 
had international help for sure but 
that help came into the system they 
had developed. China is mostly 
driven by the public sector but the 
others were private sector driven. 
When you compare this with the 

situation in Nigeria/West Africa, you 
can see that the missing ingredient 
is the private sector.

So, the lessons learnt is that for 
Nigeria to develop, we need the 
indigenous private sector to build 
facilities, sit at the table with the 
public sector and negotiate with 
international companies and in-
stitutions. To me, the strategic area 
now is the one that has multiplier 
effect in job creation such that once 
the facilities are built and people are 
trained, for every one job created, 
two or more would be created in the 
general economy.   

How would you describe the 
collaboration between LADOL, 
Total and SHI in the Egina proj-
ect?

The project is owned by a con-
sortium of oil and gas companies 
but is being managed by Total. So, 
the Egina bloc would be operated 
by Total and is their responsibility to 
develop the FPSO and all the other 
components required to produce 
oil and gas from the bloc. This is 
the third project that Total would 
be undertaken in the last seven 
years. They decided to put their faith 
in LADOL because they saw that 
LADOL has the stamina, financial 
capability and the will to develop 

this yard and make sure that going 
forward, it will be used for future 
projects.

For Total and other oil and gas 
companies to get the benefit from 
this facility, we have to make sure 
we build the required human capi-
tal, develop Nigerian team, get the 
technological transfer and ensure 
that the yard will be a facility to be 
use for future projects because it will 
lower cost.

How has LADOL, as a player 
in the oil and gas industry, ben-
efited from the Local Content Act 
of 2010?

The Local Content Development 
Act has been enormously important 
to LADOL and the whole indus-
try. Before the passing of the Act, 
LADOL has already invested almost 
a $100 million building ahead of 
the market. At that time, we were 
still fighting to establish the fact 
that Nigerians can provide logistics 
support. The passing of the Act and 
the way the NCDMB implemented 
it took us from a situation where 
Local Content was a-nice to have to 
a-must have.

The shipyard in LADOL is the 
single largest Local Content capac-
ity development in Nigeria’s history. 
Hopefully, it will not be the largest 

for long as we hope that the projects 
that are coming up would lead to 
more capacity development across 
the country. We now have capacity 
to carry out fabrication and engi-
neering jobs locally and if you put 
both together, you get what I call the 
‘Real Local Content,’ which lowers 
the cost of doing business.

How would you assess Asia-Af-
rica relationship when compared 
with Europe/US-Africa?

Comparing the relationship Af-
rican countries have with Asia with 
that of Europe and America would 
be a very interesting poet. Histori-
cally, our relationship with Europe 
was us being their colonies, and after 
that era, the expropriation of our 
wealth continued politically rather 
than military expropriation.

We do not have that history with 
Asia. If we look at the way Asian 
countries approach Africa, it is a lot 
more transparent, which is based on 
trade that could be win-win. I think 
it will help in influencing European 
approach in Africa. Sustainable 
Development Goals (SDGs) em-
phasises the need to create neutral 
prosperity when engaged in bilateral 
trade. Although the Asian countries 
might not have done that effectively 
but they now respect policies that 
support local content and creates 
neutral prosperity by developing 
the markets in Africa for the goods 
in China. These were things Europe 
and America are just catching on 
to now.

As a company that is thinking 
global and acting local, what is 
your take on the changing dy-
namics of Nigeria/Africa influ-
ence from Asia in the oil and gas 
sector?

The principle factor here is what 
is happening locally. If we want to 
change our fate as Nigeria, we have 
to make sure that we make the stra-
tegic investment necessary to build 
and own infrastructure. Develop our 
people and have equipment that 
enables large projects to be done 
locally for value addition. Therefore, 
when international companies 
come to Nigeria and into a fully de-
velop facility created by Nigerians; it 
will enable an equal partnership for 
exchange of ideas and information.

The problem we were having his-
torically was that foreign companies 
were coming, setting the role and 
they all have their facilities back 
home. Naturally, they will prefer to 
take the contract from Nigeria back 
home and even if you force them 
to build here, they will build a poor 
structure that will only last till they 
finish their project.

 

Amy Jadesimi, is the managing director of Lagos Deep Offshore Logistics Base (LADOL), a Local Content partner to the Korean-based 
Samsung Heavy Industries (SHI) in the building of a $3.8 billion Egina Floating, Production, Supply and Offloading (FPSO) oil platform. 
Few weeks back, Nigerian delegation comprising of representatives from Total, NCDMB, NEPZA, and LADOL visited the SHI shipyard in 
Korea, where a part of the vessel is being built before it would finally sail to LADOL base in Lagos to be integrated. JADESIMI In this 
interview with AMAKA ANAGOR-EWUZIE shared her experiences and lessons for Nigeria.



Make a graceful Exit From Conference Small Talk

Top 17% in cognitive ability: Chief 
executives are an intelligent bunch. 
But they’re not much smarter than 
peers in other professions, accord-
ing to a recent working paper by 
Renee Adams at the University of 
New South Wales, Matti Keloharju at 
Harvard Business School and Samuli 
Knupfer at BI Norwegian Business 
School. Looking at data from the 
Swedish military, the researchers 
found that the median CEO of large 
firms in Sweden scored in the top 
17% in cognitive ability — higher than 
the typical small-firm CEO, but not 
much different from doctors, lawyers 
or engineers. They also found that 
men who did better in their military 
interview were more likely to become 
CEO later in life, as were those who 
were taller, which suggests that 
smarts aren’t the only predictor of 
becoming a CEO.

(Source: HBR.org) 

$1,000: Being able to get cash in a 
pinch is a strong predictor of life satis-
faction, according to a study by Martin 
Berlin and Niklas Kaunitz at the Swedish 
Institute for Social Research at Stock-
holm University. Analyzing data from 
the Swedish Level of Living Survey, they 
found that Swedes who said they could 
not come up with a moderate sum of 
money (a little over $1,000) within a week 
— either from savings, family, friends 
or a bank — reported lower measures 
of life satisfaction than those who said 
they could. Countering the decrease 
in “satisfaction with life circumstances” 
that’s associated with being unable to 
get cash would take more than a five-
fold increase in income; it would take a 
twentyfold increase in income to make up 
for the dip in “satisfaction with daily life,” 
the other measure of life satisfaction. Not 
being able to attain money even had a 
greater association with life satisfaction 
than cohabitation or marriage. This sug-
gests that a sense of economic security, 
not wealth per se, is what matters for 
someone’s well-being, the authors say.

(Source: Journal of Happiness Stud-
ies) 

CEOs aren’t Much Smarter 
Than Other Professionals

Access to cash predicts 
life satisfactionYou don’t have to be type A to be a great manager 

The lens we use to evalu-
ate managerial talent is 
usually that of the high-
octane Type A leader 

(aggressive, impatient, high-
stress); lower-volume Type 
B people (calm, patient, laid-
back) tend to end up in lesser 
positions even when they’re ex-
tremely capable. There are two 
big problems with this. First, it 
creates a persistently stressful 
environment, which is a recipe 
for employee disengagement. 
Over time, a stressful manage-
ment style breeds burnout and 
turnover. Second, potentially 
excellent Type B managers 
get overlooked because they 
haven’t earned their “stress 
merit badge.” This can frus-
trate your Type B employees, 
especially if they have inter-
personal skills that would lend 
themselves to a leadership 
position. Organizations can’t 
afford to needlessly limit their 
managerial talent pools. So 

Making small talk with a room-
ful of strangers isn’t for the faint of 
heart. So it’s understandable when 
someone clings to the first person 
he sees at a conference. But what 
if you’re the person he clings to? 
Here’s how to get away without 
hurting his feelings:

— Introduce him to someone 
else. If the person has something 
in common with a colleague of 
yours, make a friendly introduc-
tion, highlight their common inter-
est and then move on.

— Ask who else you should 
meet. Steer the conversation to-

c 2017 Harvard Business School Publishing Corp. Distributed by The New York Times Syndicate

Becoming a manager is a huge 
change in your role. Some newly 
promoted leaders excel, but oth-
ers wonder what they’ve gotten 
themselves into. If you’re am-
bivalent about making the leap to 
manager, here’s what to consider:
— Count the costs. Taking on new 
responsibilities will require you to 
give up old ones. Are you willing 
to rethink your relationships with 
your former peers? To consider 
the bigger picture in all situations?
— Listen to your fears. Worrying 
about failure or criticism is normal; 
if you aren’t afraid, you shouldn’t 

Ask yourself why you want to become a manager
be trusted with leadership. But 
how do you deal with fear? 
Do you acknowledge it without 
giving in to it? Or do you bury 
it beneath a brash show of 
confidence?
— Check your motives. Are you 
driven by ambition or contribu-
tion? By looking good or doing 
good? A manager’s job is to 
support her team, not to guard 
her power jealously.

(Adapted from “Are You Sure 
You Want to Be a Manager?” by 
Joseph Grenny)

+ 

the next time you need to fill 
a management role, consider 
the ripple effects of a Type B 
person’s calm, laid-back ap-
proach. A reduced-stress work 
environment can encourage 

better results from everyone.

(Adapted from “To Reduce 
Stress, Embrace Your Inner 
Type B,” by Victor Lipman) 

plore options with other potential 
partners. Is the partner you have in 
mind really your best bet? Once you 
move forward, protect yourself by 
building in concrete mechanisms for 
joint governance. You want to trust your 
partners, but do so only after properly 
structuring the relationship. And after 
the deal is signed, don’t be surprised if 
your partners pursue their interests and 
use their leverage. It’s not disloyal. It’s 
good business.

(Adapted from “Don’t Base Busi-
ness Partnerships on Personal Chem-
istry,” by Benjamin Gomes-Casseres) 

Having a good personal rap-
port with someone can help you 
see opportunities for working 
together, but chemistry is a poor 
foundation for business deals. 
Partnerships need to face tough 
analytical and legal questions 
before they happen. That may 
seem like bad relationship man-
ners, but it’s good business prac-
tice. Serious business partners 
will respect your due diligence. 
Start by evaluating the partner’s 
resources and capabilities. Legal 
clauses seldom protect against 
partners simply not having what 
you thought they did. Next, ex-

Tips     Talking Points&Harvard 
Business 
Review
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ward who the person has already 
met. If he mentions someone 
interesting, ask if he will make an 
introduction for you.

— Level with him. Say: “It’s 
been fantastic hearing about 
your new project, but I should 
keep moving. One of my goals 
for the conference is to get better 
at networking. Great to meet you!” 
Telling the person why you’re 
moving on will soften the blow.

(Adapted from “When Some-
one Gloms On to You at a Confer-
ence,” by Dorie Clark) 

Don’t pick your business partners based on personal 
chemistry

Tuesday 25 April 2017C002D5556
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Live @ the Stock exchange

                     ASI (Points)  25,747.05
DEALS (Numbers) 3,054.00
VOLUME (Numbers) 211,757,251.00
VALUE (N billion) 1.409
MARKET CAP (N Trn  8.908

Market Statistics as at  Monday  24 April 2017Top Gainers/Losers as at  Monday 24 April  2017

GAINERS

DANGCEM 159 165 6
WAPCO 46 50.71 4.71
7UP 89.95 93.95 4
NB 120.11 123.5 3.39
STANBIC 20.47 21.49 1.02

LOSERS
Company           Opening         Closing    ChangeCompany           Opening         Closing    Change

NESTLE 750.3 713.5 -36.8
OKOMUOIL 47.5 46.6 -0.9
NASCON 7.74 7.36 -0.38
PORTPAINT 1.89 1.82 -0.07
NAHCO 2.52 2.45 -0.07

Dangote, Lafarge, 32 others 
spur market’s N190bn gain

N
igerian stock 
m a r k e t s 
k i c k e d - o f f 
this week 
on a bullish 

note, driven by some of 
analysts’ stock picks for 
2017. At the close of trad-
ing on the Nigerian stock 
exchange (NSE), thirty-
two (32) stocks advanced 
against 9 losers. Three of 
analysts’ stock picks for 
the year 2017- Dangote 
Cement Plc, 7-Up Bottling 
Company Plc, Lafarge Af-
rica Plc, topped the gain-
ers list yesterday. Stocks 
value recorded new highs 
after adding N193billion.  
The Nigerian Stock Ex-
change (NSE) All Share 
Index (ASI) increased 
by 2.21percent or 557.68 
points, while the Year-to-
Date (YtD) return stood at 
-4.20 percent.

The All Share Index 
closed at 25,747.05 points 
against the preceding 

day close of 25,189.37 
points, while the equi-
ties market capitalisation 
closed at N8.908 trillion 
as against preceding day 
close of N8.715 trillion. 
The volume of stocks 
traded increased stood 
at 211.757million while 
the total value of stocks 
traded in 3,054 deals was 
N1.4biliion.

The financial ser-
vices sector led Mon-
day’s activities chart 
as Diamond Bank Plc 

Diamond Bank Plc 
yesterday released 
its audited full 
year 2016 results 

which show decline across 
top-to-bottom line figures.

The tier-2 lender’s re-
sults at the Nigerian Stock 
Exchange (NSE) indicate 
decline in group pre-tax 
profit to N5.034billion for 
the financial year ended 
December 31, 2016, from 
N7.092billion in 2015.

The bank currently has 
three operating subsidi-
aries: Diamond Bank S.A 
(97.07percent), Diamond 
Pension Fund Custodian 
Limited (100percent) and 
Diamond Bank UK Plc 
(100percent).  

The group gross revenue 

Diamond Bank full year PBT 
declines to N5.03bn

Analysts foresee 
positive reaction to 
Stanbic IBTC Q1 results

Stanbic IBTC Hold-
ings Plc first-quarter 
(Q1) 2017 results re-
leased yesterday after-

noon were very strong. The 
group’s gross earnings rose 
to N47.02billion in the first-
quarter ended March 31, 
2017, up from N34.78billion 
in the corresponding quarter 
of 2016.

Non-interest revenue 
grew to N20.106billion from 
N16.93billion in Q1’16. The 
group profit before taxation 
stood high at N18.626billion 
from N10.243billion in 
Q1’16; while its profit 
for the Q1’17 period was 
N16.07billion, up from 
N7.79billion in Q1’16.

“PBT came in at N18.6bn 

and grew by 78% y/y while 
PAT of N16.4bn was up by 
185% y/y. Both income lines 
contributed to the strong re-
sults”, said Olubunmi Asaolu 
team of analysts at FBNQuest.

Considering the strong 
results, the analysts foresee a 
positive reaction by the mar-
ket.

“The results leave Stanbic 
with an annualised Return on 
average equity (ROAE) of over 
40% compared with guidance 
of 18-20% for the full year. 
While we expect interim divi-
dends to reduce the ROAE as 
we move through the year, the 
Q1 results are so strong that 
the bank is on course to beat 
the guidance it has given”, FB-
NQuest analysts added.

 

Bunmi Banjo & Hezron atunde  

declined to N212.412billion, 
fromN217.091billion in 2015. 
Net interest income (NII) de-
creased to N107.225billion 
from a high of N109.406billion 
in 2015.  

Diamond Bank Plc report-
ed profit for the year also de-
creased to N3.498billion from 
N5.656billion in 2015.

Net interest income af-
ter impairment loss on fi-
nancial assets declined 
to N48.20billion from 
N54.234billion. Basic earnings 
per share (kobo) declined to 15 
kobo from a high of 24kobo in 
2015.

Net fee and commission 
income rose to N37.616billion 
from N30.811billion in 
2015. The group’s net oper-
ating income stood lower 
in 2016 financial year at 
N102.087billion, against 
N104.638billion in 2015.  

Uzoma Dozie, MD, Diamond Bank plc 

Yinka Sanni, MD/CEO.  Stanbic IBTC  

iHeanyi nwacHukwu

traded with 49.978mil-
lon shares exchanged for 
N46.70million; followed 
by Transnational Corpo-
ration of Nigeria Plc with 
34.69million shares traded 
for N36.23million.

Stock traders ex-
changed Fidelity Bank Plc 
28.47million shares worth 
N23.34million; followed 
by Zenith Bank Plc’s 
26.57million units worth 
N391million; while they 
exchanged FCMB Group 
Plc 13.72million valued at 

N13.72mllion
Dangote Cement Plc 

led the list of advancers 
after gaining N6, from 
N159 to N165, while La-
farge Africa Plc followed 
with N4.71 gain from N46 
to N50.1. The shares of 
the 7-Up Bottling Com-
pany Plc gained N4, from 
N89.95 to N93.95, Nigeria 
Breweries Plc  rallied from 
N120.11 to N123.5 add-
ing N3.39; while Stanbic 
IBTC Plc gained 1.02, from 
N20.47 to N21.49.

On the laggard table, 
Nestle Nigeria Plc share 
price dipped most, from 
N750.3 to N713.5, down 
by N36.8; Okomu Oil Plc 
followed from N47.5 to 
N46.6, down by 9kobo, 
Nascon Allied Industries 
Plc lost 38kobo, from 
N7.74 to N7.36; Portland 
Paints & Products Nigeria 
Plc lost 7kobo from N1.89 
to N1.82 while Nigerian 
Aviation Handling Com-
pany Plc lost 7kobo from 
N2.52 to N2.45.
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L
agos State gov-
ernment is part-
nering with pri-
vate developers 
to redesign the 
Ilubirin Hous-

ing Estate in Lagos Island, 
for residential and commer-
cial purposes, comprising 
over 400 units at an esti-
mated cost of $500 million 
(about N200 billion).

Gbolahan Lawal, the 
state commissioner for 
housing, who disclosed this 
while briefing journalists on 
the efforts being made by 
the government in the area 
of housing, said partner-
ship with the private sector 
was necessary to bridge the 
three million housing defi-
cits in Lagos.

British Embassy in Nige-
ria has started special 
services that mean visa 
applicants can get their 

visa on the same day or within five 
days of application. The embassy 
has also reduced the maximum 
turnaround time for all classes of 
visa application to 15 days.

British High Commissioner 
in Nigeria, Paul Arkwright, made 
the disclosure in Lagos weekend 
while delivering a lecture titled 
“Nigeria-British Relations – The 
Next 100 Years” as part of activities 
to commemorate the 40th an-
niversary of the Nigerian British 
Chamber of Commerce (NBCC).

Arkwright said UK remained 
steadfast in her resolve to sustain 
the age-long relationships with 
Nigeria as well as provide sup-
port for Nigerians, especially by 
keeping her doors open to law 
abiding citizens.

“In 2016, around 140,000 
Nigerians applied for visas to 

“Towards the comple-
tion of Illubirin housing es-
tate, approval was granted 
for the remodeling of the 
estate from hitherto purely 
residential into a mixed 
development of residen-
tial, commercial and lei-
sure through Public Private 
Partnership (PPP),” said 
Lawal.

Apart from the Ilubirin 
Estate, the commissioner 
said the government is also 
perfecting plans alongside 
the private sector to build 
some 20,000 housing units 
within the next five years, to 
be christened ‘Jubilee Hous-
ing’ in line with the fiftieth 
anniversary of the state.

The housing estates are 
to be sited at Ijora, Badiya, 
Imota, Ayobo, Idale (Bada-
gry), Ilamoye Isolo, Abijo, 

the UK. Of those that applied 
for student visas, 90% were suc-
cessful. For those that applied 
for other visas, around 70% were 
successful. There are as many 
as 250,000 Nigerian nationals or 
dual Nigerian-British nationals 
living in the UK at the moment. 
Some claim the total Nigerian 
Diaspora in the UK is well over 
a million. We want Nigerians to 
come to the UK. They come to do 
business, to study, to see family 
and to invest in our economy.

“We have introduced a same 
day visa service – at a cost – for 
visas in Nigeria. We have also 
introduced a service that can 
mean you get a visa within 5 
days, at a lower cost than the 
same day process. Our turn-
around time for all other visas is 
15 days. The key thing, however, 
is that all visitors to the UK – 
whether they are from Nigeria or 
anywhere else – must respect the 
law and the length of time their 
visa says they can stay in the UK,” 
Arkwright said.

Lagos, private developers to inject 
N200bn in Ilubirin housing scheme

Against the backdrop 
of the World Malaria 
Day today, the World 

Health Organisation has 
said that global efforts in 
the last 15 years have cut 
the malaria death toll by 
62 percent between 2000 
and 2015. 

WHO also reports that 
new malaria cases fell by 21 
percent between 2010 and 
2015 worldwide and death 
rates fell by 29 percent in 
the same 5-year period. 

Malaria kills around 
430,000 people a year, the 
vast majority of them ba-
bies and young children in 
sub-Saharan Africa.

According to the sta-
tistics from the Nigerian 
National Malaria Strategic 
Plan 2014-2020, malaria 

Justice Efreti Abang of 
the Federal High Court 
sitting in Asaba, Delta 
State has ordered that 

Fidelia Omoile, a serving 
Independent National Elec-
toral Commission, INEC, 
official in Isoko- South Lo-
cal Government Area of 
Delta State, be remanded 
in prison custody, follow-
ing her arraignment on 
Monday, on a two- count 
amended charge, bordering 
on conspiracy and money 
laundering, by the Eco-
nomic and Financial Crimes 
Commission, EFCC.

 Omoile was docked for 
allegedly collecting the sum 
of N112,480,000.00 (One Hun-
dred and Twelve Million, 
Four Hundred and Eighty 
Thousand Naira), as a bribe 
during the weeks leading to 
the 2015 presidential election. 
She was among the over 100 
INEC Officials that allegedly 
collected part of the $115mil-
lion (N23bn) disbursed by 
a former Minister of Petro-
leum Resources, Diezani 
Alison- Madueke, during 
the countdown to the 2015 
presidential election.

 Omoile was arrested 
on April 11, 2016 following 
intelligence received by the 
EFCC on the activities of 
some INEC Staff, who al-
legedly connived with some 
Non-Governmental Organ-
isations, NGOs, in defraud-
ing the Federal Government 
huge sums of money, run-
ning into millions of Naira, 
Premium Times reports. 

Count one of the charge 
read: “That you Fidelia 
Omoile on or about the 
month of March, 2015 at 
Asaba within the jurisdic-
tion of this Honourable 
Court did conspire among 
yourselves to receive cash 
payment in the sum of N 
112,480,000.00 (One Hun-
dred and Twelve Million, 
Four Hindered and Eighty 
Thousand Naira only) ex-
ceeding the statutory limit 
without going through a 
financial institution and 
thereby committed an of-
fence contrary to Section 18 
(a) of the Money laundering 
(Prohibition) Act 2012 as 
amended and punishable 
under Section 15 (3) and (4) 
of the same Act”.

INEC staff docked for allegedly receiving 
N112m bribe from Diezani Alison-Madueke

UK begins same day, 5-day visa services in Nigeria WHO reports 62% decline in malaria 
death rates in 15 years

R-L: Torben 
Gettermann, 

ambassador of 
Denmark; Dakuku 

Peterside, DG/
CEO, NIMASA, 

and Aminu 
Opeyemi, 

chairman, Rofit 
lnternational 

School, at the 
closing ceremony 
of the 3rd Annual 

Conference of 
the Association of 

African Maritime 
Administrations in 

Abuja

is responsible for 60 per-
cent of outpatient visits to 
health facilities, 30 percent 
of childhood deaths, 25 
percent of deaths in chil-
dren under one year, and 
11 percent of maternal 
deaths.

 The statistics showed 
that nine in 10 persons are 
at risk of malaria in Nige-
ria which accounts for 25 
percent of malaria cases 
in Africa 

Further strides in curb-
ing malaria will see Ghana, 
Kenya and Malawi serve 
as pilot countries for the 
world’s first malaria vac-
cine from 2018. In the plan 
announced by WHO, the 
vaccine will be offered to 
babies and children in high-
risk areas as part of real-life 
trials.

Lafarge Africa has released 
first quarter (Q1) 2017 re-
sults showing an increase 

in turnover by 55 percent to 
N81.3 billion for the period.

The company reported 
profit after tax earnings of N5.2 
billion from a loss after tax of 
N1.9 billion in the prior period.

According to management, 
domestic cement volumes rose 
by 6 percent from Q4’16, thanks 
to seasonality effect. Following 
earlier price hikes recorded in 
2016, the Group raised prices 
in Q1’17 as the cement manu-
facturer continues to protect 
margins.

Gross margin for the pe-
riod (25.7%) was ahead of the 
14.8 percent reported in Q1’16. 
Meanwhile the firm’s energy 
optimisation projects are start-
ing to yield dividend.

The Group achieved record 
performance in Alternative Fuel at 
the Ewekoro plant, up to 46 percent.

Michel Puchercos, CEO 
of Lafarge Africa, said: “Our 
turnaround plan continued 
to deliver strong results in Q1 
2017, in spite of the challenging 
environment in Nigeria and 
South Africa. In Nigeria, domes-
tic cement volume improved by 
+6% compared to last quarter, 
thanks to seasonality, however 
the market declined compared 
to last  year due to the recession 
that started in Q2 2016.

“Our commercial transfor-
mation contributed to improved 
performance and sustained 
market share, the logistics & 
industrial improvement plan 
delivered the expected benefits 
and our energy optimisation 
strategy (AF & coal substitution) 
achieved record performance, 
mitigating gas shortages at low 
cost. EBITDA margin reached 
30 percent during the quarter 
in Nigeria.

“In South Africa, the activi-
ties were affected by lower vol-

umes in the cement division, de-
spite the price increase from last 
year. The company continues to 
focus on cost optimisation, to 
restore profitability.

‘Overall, we are on track to 
deliver our ambition for 2017 
and maintain our outlook for the 
cement demand growth of 0% to 
2% for Nigeria.”

During the quarter, Lafarge 
made progress with its invest-
ment for the Ashaka CPP, initial 
work for the AF and coal devel-
opment and completion of the 
Mfamosing line II. In total capi-
tal expenditure in the quarter 
reached N9.1 Billion.

The main divestment relates 
to the disposal of the Elephant 
Cement House to the Lagos 
State Government for N3.1 bil-
lion, which generated a capital 
gain of N1.2 Billion. Lafarge’s net 
debt remained stable at N107 
billion, for the period.

In spite of the overall decline 
in the cement market in the quar-
ter, the firm expects a gradual 
recovery of the economy, during 
the second half of the year.

“We maintain our outlook 
on the cement market in Nigeria 
to grow between 0 percent to 
2 percent,” Lafarge Africa said.

Lafarge Africa said it is well 
positioned to benefit from ex-
pected upturn in the market. 
The business turnaround plan 
is expected to be further consoli-
dated, through local sourcing, 
fuel flexibility, stable industrial 
operations, logistics and com-
mercial optimisation initiatives.

On the other hand, the South 
African environment is expected 
to remain  challenging and La-
farge Africa retains its expecta-
tion of a flat to declining market. 
However, the commissioning 
of the new grinding line at the 
plant, our cost containment 
and commercial excellence 
programs should cushion the 
impact of the declining eco-
nomic environment on our 
performance, it said.

Lafarge Africa sales up 55% to N81.3bn in Q1

JOSHUA BASSEY

…state to build additional 5,196 before year end
Tolu (Ajegunle, Abule Ado, 
Ikota Ibeshe, Owutu and 
Igbogbo, even as he dis-
closed that 500 subscribers 
have so far benefitted from 
the Rent-to-Own housing 
model introduced by the 
Governor Akinwunmi Am-
bode government.

“It should be empha-
sised that the rent to own 
policy is for every resident 
of Lagos State irrespective 
of state of origin, profession, 
gender, religion and status 
as long as the applicant is 
21 years old and meet the 
requirements,” he said.

Lawal added that addi-
tional 5,196 housing units 
are to be delivered before 
the end of this year. These 
are located in different parts 
of the state, comprising 1, 
2, and 3-bedroom flats, are 

being developed under the 
Lagos Home Ownership 
and Mortgage Scheme (La-
gosHOMS).

Giving the breakdown, 
the commissioner said 120 
units are being developed 
in Omole/Magodo, 84 and 
96 units at Lekki II and Lekki 
I respectively, 720 units at 
Ibeshe, 360 units at Igbogbo, 
72 units at Gbagada, 660 
units at Odo-Onasa/Ayande, 
420 units at Ajara, Badagry, 
492 units at Igando Gar-
dens and 684 units at Egan 
Igando.

Others, according to La-
wal, are 540 units and 684 
units at Sangotedo I and II, 
132 units at Iponri, 108 units 
at Amuwo-Odofin, 24 units 
at LagosHOMS Randle, and 
36 units at LagosHOMS, 
LASU.

… says Nigeria to emerge stronger economically soon

... announces new vaccine to be out in 2018
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CBN bans customers of MFBs without 
BVN from withdrawing Aug 1

T
he Central Bank of 
Nigeria (CBN) on 
Monday directed 
other financial in-
stitutions (OFIs) 

like microfinance banks to 
enrol their customers on 
Bank Verification Number 
(BVN) on or before July 31, 
2017.

Consequently, effective 
August 1, 2017, customers 
of OFIs without BVN linked 
to their account shall not be 
allowed to withdraw from 
those accounts, according 
to the CBN.

In a letter to OFIs signed 
by Tokunbo Martins, direc-
tor, Other Financial Institu-
tions department, the BVN 
enrolment will support the 
achievement of the zero 
default credit target set for 
the participating financial 
institutions in the Micro 
Small and Medium Enter-

prises Development Fund 
(MSMEDF). It will also pro-
vide opportunities for credit 
to millions of Nigerians 
without standard means of 
identification.

The CBN also direct-
ed OFIs to conspicuously 
display notice sensitising 
customers on BVN in the 
banking hall,  ensure all 
new customers have BVN 
and forward to the director, 
Other Financial Institutions 
department schedule of cus-
tomer accounts with BVN on 
August 7, 2017.  

“The implementation of 
BVN initiative, which started 
with customers of depos-
it money banks has been 
very successful. However to 
avoid a broken identification 
link in the banking system, 
it has become necessary to 
extend the BVN enrolment 
to the customers of OFIs, 
especially as some OFIs are 
located in the rural areas of 
the country, and have cus-

tomers that may not have 
enrolled with the deposit 
money banks”, Martins said 
in the letter.

In another development, 
the CBN on Monday insisted 
that maintenance fee is not 
applicable to savings ac-
counts but applicable to 
current accounts only in re-
spect of customer-induced 
debit transactions to third 
parties and debit transfers/
lodgments to the customer’s 
account in another bank.

In a circular to all banks, 
other financial intuitions 
and mobile money opera-
tors on guide to bank charg-
es, the Apex bank said the 
rate is negotiable subject to 
a maximum of N1 per mille. 
The CBN also stated that 
0.05 percent of transaction 
value or $10, whichever is 
lower is to be charged Com-
mission on withdrawals 
from Domiciliary Accounts 
(whether savings or current 
account).

The Presidential Enabling 
Business Environment 
Council, PEBEC, on Mon-

day announced the successful 
completion of its 60 days reform 
and a new phase to sustain its 
achievements.

The Council will also kick-
start “sub-national reforms across 
Nigeria’s 36 states; trading within 
Nigeria; kick-off of initiatives and 
reforms improving business 
processes and regulations within 
Nigeria; and ease of movement of 
goods within and across regions 
in Nigeria.”

The Council which met at the 
Presidential Villa on Monday, em-
phasised that with the conclusion 
of implementation of the Action 
Plan, the next phase would involve 
“deepening existing reforms; 
completing and implementing 
pending initiatives; engaging with 
the public; validating completed 
reforms and kicking-off medium-
term reforms.”

According to a highlight on 
the progress of Business registra-
tion after the 60 day reform, re-
leased from the office of the Vice 
President, the number of days 
required for registration of new 
businesses in Nigeria has been 
reduced from 10 to 2 courtesy 
of a reform agenda of the Buhari 
administration.

HOPE MOSES-ASHIKE

ELIZABETH ARCHIBONG

Analysts expect discussions on cryptocurrency, bespoke banking products, FI at WCBIGrand health bazaar #GHB2017 holds in Lagos

Nigeria, UK sign data agreement on 
tax mobilisation

The expectations of ana-
lysts in the financial 
services industry are 

high on the World Conference 
of Banking Institute (WCBBI) 
as they look forward to dis-
cussions on issues on global 
trend like cryptocurrency, be-
spoke banking products and 
financial inclusion among 
others.

Cryptocurrency is digital 
or virtual currency designed 
to serve as medium of ex-
change which use cryptogra-
phy for security.

The WCBI with the theme, 
“Re-Thinking the Future of 
Banking and Finance & Life 
Long Learning” organised 
by the Chartered Institute of 
Bankers of Nigeria (CIBN) 
commenced yesterday with 
a cocktail reception.

Taiwo Oyedele, PwC head 

GHB2017 is  the 
seventh in the se-
ries of the Annual 
‘Must-Go’ 3-in-1 

‘fun but formal’ Cross-Cut-
ting Multi-Sectoral Interna-
tional Plenaries, Exposition 
and Health fair event, which 
brings together corporates 
and individuals in a multi-
mix setting under the ful-
crum of healthcare.

#GHB2017 boasts of high 
profile keynote speakers 
from different organisa-
tions who will enlighten and 
update attendees on new 
innovations in their various 
fields, including the presti-
gious Harvard University in 
Boston, USA.

The #GHB2017 is host-
ing delegates from over 

Nigerian government has 
signed an agreement 
with the United King-

dom on data gathering that will 
help it recover its evaded taxes, 
ensure monies are not stashed 
away abroad and get citizens 
pay appropriately, going forward.

Finance minister, Kemi Ad-
eosun, said this on Sunday while 
briefing the Nigerian media on 
the outcomes of the weeklong 
2017 spring meetings of the 
World Bank and International 
Monetary Fund in Washington 
DC, saying the next step would be 
to name and shame tax evaders.

“So, the British Theresa under 
the beneficial ownership register 
which resident Buhari signed 
with David Cameron before he 
left is going to give us a list so that 
everyone that owns a property 
in the UK, once it is owned by 
a Nigerian, is given to us and 
then we will be able to compare 

of tax and regulatory services 
West Africa Tax Leader, said, 
he looks forward to a ro-
bust discussion on key issues 
facing the Nigerian econo-
my and insights into global 
trends and new thinking in 
the financial services space 
such as cryptocurrency.

“Beyond speeches, there 
should be concrete and prac-
tical recommendations to 
government on monetary, fis-
cal and trade policies as well 
as other key areas of focus for 
Nigeria such as financial in-
clusion”, he said in an emailed 
response to BusinessDay.

Ayodeji Ebo, managing 
director, Afrinvest Securities 
Limited said, the bankers 
should focus more on be-
spoke banking products that 
will add more value to their 
customers.

In addition, Ebo high-
lighted strategies on how the 

10 countries including the 
USA, UK, Egypt, Mauritius, 
Uganda, Kenya, Burkina 
Faso, Togo, Ghana, among 
others.

In line with the Global 
Sustainability Agenda, the 
theme of this year’s GHB is 
‘Creating Shared Value as an 
Essential Tool for Enhanced 
Corporate Sustainability’

The subthemes for the 
three-day summit are: Day 
1, April 25: Retailers’ Day, 
‘Retail Crash in the eco-
nomic downturn: a myth 
or reality?’ Day two, April 
26: Maritime Day, ‘Float-
ing Production Systems as 
a panacea to Clean Energy 
and Safer Maritime Opera-
tions, and day three, April 
27: Solid Minerals Day, ‘Ex-

this person on how much tax he 
is paying back in the country,” 
Adeosun said.

“It is going to be a very sys-
tematic process using a lot of data 
and then deploying a lot of moral-
suation on the people, this is the 
right time to do the right thing. 
We believe that is really the only 
way that the country can move 
forward.

“Nigeria has one of the worst 
tax to GDP ratios in the world 
at 6 percent,” and according to 
Adeosun, “this is not acceptable. 
We have to find a way of making 
our tax collection much more 
effective.

“For most of this year, we 
will really focus on encouraging 
people in, but then we need to 
move into name and shame, 
where those who are not comply-
ing have to be exposed.”

She lamented that in Nigeria, 
only about 13 million taxpayers 
at the moment and that about 
12.5 million of them were those 
who have their taxes deducted 
at source.

banks could further support 
government initiatives in 
developing the critical sectors 
especially power sector.

The event which promises 
to be intellectually enriching 
and impactful would also pro-
vide a platform for network-
ing and business opportuni-
ties. The Conference is also an 
avenue to brainstorm on how 
to get ahead of the challenges 
associated with the future of 
banking.

To this effect, a handful of 
distinguished speakers, pan-
elists and paper presenters 
across the globe - Americas, 
Australia, Asia, Europe and 
other parts of Africa have 
confirmed their participation.

Yemi Osinbajo Vice Presi-
dent of the Federal Republic 
of Nigeria is expected to be 
the Distinguished Guest of 
Honour at the opening cer-
emony of the conference.

tractive Industry as a Power-
ful Synergy to the predomi-
nant Hydrocarbon Sector in 
Emerging Economies’

#GHB2017 is the sev-
enth in the series of the US 
Consulate endorsed Annual 
International Corporate 
Exposition and Conference, 
an event built on the success 
of past auspicious GHB’s 
and has been endorsed in 
addition by the UN Global 
Compact, Harvard Univer-
sity, Shell, Unilever, DFID, 
USAID, as well as federal 
and state governments in 
Nigeria, Ghana and Mozam-
bique to mention a few.

In all, over 80 top CEOs, 
3,000 technocrats and up 
to 300 companies have par-
ticipated in the past GHB’s.

… Says account maintenance fee not applicable to savings

HOPE MOSES-ASHIKE

L-R: Tairu Ogunleye, permanent secretary, ministry of finance, Lagos State; Steve Ayorinde, commissioner for information and strategy; 
Akinyemi Ashade, commissioner for finance/economic planning and  budget; Abimbola Umar, permanent secretary, State Treasury Office 
(STO)/Accountant General, and Ayodele Subair, chairman, Lagos Internal Revenue Service (LIRS),  during the 2017 ministerial press 
briefing of ministry of finance, Alausa Secretariat, Lagos.          Pic by Pius Okeosisi

ONYINYE NWACHUKWU , 
Washington DC

... as Adeosun says Nigeria has only 13m tax payers

Iba foundation moves to fight 
malaria in Oke-ira community

PEBEC announces successful 
completion of 60-day reforms

As part of efforts to fight 
malaria scourge in the 
state and mark this year’s 

world malaria day, Iba Founda-
tion has taken stringent mea-
sures to eliminate malaria inci-
dence in Oke-ira community in 
Ajegunle, Ajeromi/Ifelodun lo-
cal government area of the state.

The foundation, a non gov-
ernmental organisation em-
barked on a sensitisation exer-
cise to educate residents on the 
dangers of malaria epidemic 
and distribute about one thou-
sand mosquito nets to people 
of the community.

“We have invested a lot in 
educating people on the causes 
of malaria because we found out 
that some people erroneously 
believe that malaria is caused by 
standing in the sun and eating 
bad food,” said Adepeju Salu, ex-
ecutive director Iba Foundation.

“Also, we have helped the 

residents with malaria fighting 
tools like mosquito nets and 
drugs to reduce the spread.

With these materials we have 
provided the opportunity for 
them to fight malaria in their 
environment,” Salu said.

He stated that the sanitisa-
tion exercise also carried out in 
the community by the founda-
tion was done to educate the 
people on proper waste man-
agement and the importance 
of cleaning their environment.

The foundation also distrib-
uted malaria drugs to residents 
of the community.

Malaria  still represents one 
of the biggest public health and 
developmental challenges in 
Nigeria and Africa at large.

Available statistics show 
that Sub-Saharan Africa bears 
a disproportionately high share 
of the global disease burden, 
accounting for about 80per-
cent of cases and 90 percent of 
deaths in 2016.

JOSEPHINE OKOJIE
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European markets leap on 
French election results

European stocks and the 
euro jumped Monday as 
results from the first round 
of French presidential 

elections eased investors’ concerns 
about the future of the eurozone.

The Stoxx Europe 600 climbed 
1.8% in the early minutes of trad-
ing, led by the banking sector, while 
France’s CAC 40 index surged 3.9%. 
The euro was up 1.1% at $1.0839 
after touching a five-month high 
on Sunday as preliminary results 
were released.

Independent centrist Emma-
nuel Macron won the first round 
of the vote in France, beating out 
leftist firebrand Jean-Luc Mélen-
chon and conservative François 
Fillon to face off against National 
Front leader Marine Le Pen in the 
second round on May 7.

“The market is ready to bet 
Macron will be the next president 
of France,” said Jordan Rochester, 
strategist at Nomura, pointing to 
supportive polls and endorse-

ments from defeated candidates 
that make him likely to outperform 
Ms. Le Pen, who campaigned to 
take France out of the euro.

Bank shares, which had been 
seen as vulnerable in the event of 
a victory for Ms. Le Pen, jumped 
across Europe on Monday. Shares 
of BNP Paribas and Crédit Agricole 
were up close to 8%, while Italian 

lender UniCredit added 8.5% and 
the wider European banking sector 
was up 4%.

“With Macron heavily favored 
in head-to-head polling against Le 
Pen, it seems most likely that the 
negative market scenarios—priced 
in over recent weeks—will recede 
between now and the runoff,” 
said Timothy Graf, head of macro 

How a $1.4bn ETF gold rush rattled 
mining stocks around the world

Apple hires rocket scientists as it tries to catch up in driverless cars
auto industry and the $2 trillion in 
annual revenue tied to it, accord-
ing to estimates by Deloitte. Tra-
ditional auto makers such as Ford 
Motor Co. and General Motors Co. , 
as well as Silicon Valley companies 
such as Uber Technologies Inc. and 
Tesla Inc., are investing heavily in 
self-driving technology.

Though Apple has been working 
since at least 2014 on self-driving 
cars—an effort dubbed Project 
Titan—it has been guarded pub-
licly about people working on the 
project.

Shilpa Gulati, the first person 
named on the Apple permit, has been 
in the field since at least 2009, when 
she was part of a team working in 
Antarctica on a NASA-funded project 
to develop an autonomous vehicle to 
explore one of Jupiter’s moons.

She later worked on self-driving 
cars at Robert Bosch GmbH, a Ger-
man technology and auto-parts 
supplier. According to her LinkedIn 
page, she is a manager working on 
special projects at a “Silicon Val-
ley company,” where she built a 
team of about 30 researchers and 
engineers.

TRIPP MICKLE & TIM HIGGINS

ASJYLYN LODER & CHRIS DIETERICH

strategy for Europe, the Middle East 
and Africa at State Street Global 
Markets .

The gap between 10-year 
French and German government 
bonds narrowed sharply to as low 
as 42 basis points from 66 on Fri-
day, according to Reuters, close to 
its lowest since late 2016. That gap 
had widened in recent months as 
investors braced for the possibility 
that France could be taken out of 
the euro.

The gap between German and 
Italian spreads also narrowed to 
184 basis points Monday as inves-
tors had worried an upset in France 
could hurt fragile economies in the 
eurozone in the event of a euro 
breakup.

“We have added confidence in 
the polls,” said Patrick O’Donnell, 
government bond portfolio man-
ager at Aberdeen Asset Manage-
ment . “There’s still two weeks be-
tween now and the second round, 
but broadly I think the market will 
move on and start thinking about 
the next thing in Europe: Italy,” 
he said.

Earlier, the rally in global fi-
nance markets lost steam in Asian 
trading as worries over potential 
government action to reduce mar-
ket risk sent Chinese stocks lower. 
The Shanghai Composite Index was 
down 1.4%.

RIVA GOLD & ESE ERHERIENE

Apple Inc. ’s AAPL 1.04% 
plan for autonomous ve-
hicles calls for putting 
more-senior engineers in 

all of its cars than some of its rivals 
are using for road tests, a move that 
suggests the company is still in the 
early phases of testing its technol-
ogy, analysts say.

In a permit issued April 14 by 
the state of California, obtained 
Friday through a public-records 
request, Apple identifies six em-
ployees, including roboticists who 
worked at the National Aeronautics 
and Space Administration, who 
will be in the front seat of three 
Lexus sport-utility vehicles outfit-
ted with technology to make them 
autonomous.

The road tests are critical for 
Apple as it tries to catch up in the 
race to develop self-driving cars. 
Alphabet Inc.’s GOOGL 1.94% 
Waymo has been testing autono-
mous vehicles on roads since 2009, 
with senior engineers in the front 
seat for many early tests.

At stake is a reshuffling of the 

Unruly trading in the 
shares of some small 
gold companies is rekin-
dling investor concern 

about the pressure that fast-grow-
ing passive funds can exert on the 
stocks they are meant to track.

In the past six months, waves 
of money rushed into a $20 billion 
complex of interlinked exchange-
traded funds that invest in gold-
mining companies. The flows 
prompted the ETFs to amass ever-
larger stakes in dozens of small 
firms. Efforts to check the funds’ 
growth triggered price gyrations in 
gold stocks from Sydney to Toronto, 
at a time when the price of gold was 
largely flat.

The turmoil illustrates how 
the rise of index investing could 
rattle trading in the years ahead, 
especially as the $4.8 trillion ETF 
industry sprawls into smaller mar-
kets, investors said.

“ETFs can move stocks, and that 
is what’s going to happen when 
investors flock into funds that 

hold small- and microcaps,” said 
Neil Leeson, research director at 
Spyglass Trading in Dallas.

In the past decade, ETFs have 
been blamed for unusual price 
swings in oil, utility stocks and 
high-yield debt. Just this month, a 
flood of cash into a new Canadian 
ETF jolted trading in the nascent 
marijuana industry, and in Sep-
tember, the Bank of Japan curbed 
its purchases of ETFs pegged to the 
Nikkei 225 index after its stimulus 
efforts distorted prices.

Encouraged by lower fees and 
subpar performance of active man-
agers, investors have pulled $304.7 
billion from active U.S. funds in the 
past 15 months as passive products 
gained $735.5 billion, according to 
Morningstar Inc.

Whether the shift to passive 
investing helps or hurts markets is 
a hot-button issue in the financial 
industry. Some studies suggest 
stocks included in popular indexes 
sport higher valuations and tend to 
move in lockstep with one another 
instead of responding to funda-
mentals. Others contend ETFs 
buffer markets in times of stress.

Oil prices retreated Monday, 
as growing U.S. production 
and other signs of global 
oversupply keep thwarting 

a widely-expected rally.
Monday’s downturn from over-

night gains is the latest sign oil may 
continue to fall instead of rising to-
ward $60 a barrel as many predicted, 
brokers and analysts said. Losses 
Monday would mark the sixth down 
session in a row for U.S. oil. It is now 
off 8.3% from the one-month high 
it hit April 11 and starting only its 
second stretch of the year below $50 
a barrel.

Light, sweet crude for June de-
livery recently lost 27 cents, or 0.5%, 
to $49.35 a barrel on the New York 
Mercantile Exchange. Brent, the 
global benchmark, lost 23 cents, or 
0.4%, to $51.73 a barrel on ICE Futures 
Europe.

What had been a calm time in the 
crude markets came to an abrupt end 
last week as data showing growing 
U.S. production and gasoline stock-
piles caused a sharp selloff Wednes-
day. Money managers ran up a record 
bullish bet on oil after cuts from the 
world’s big exporters led many to 
believe stockpiles would shrink—and 
selloffs have followed this year as U.S. 
stockpile drains have been limited.

“All the signs in the U.S. still point 
to oil production being expanded 
there,” said Commerzbank in a note, 
adding that drilling activity has risen 
almost continuously for the past 11 
months.

In addition to the losing streak, 
the market has now retreated from 
early gains in each of the last three 
sessions. That is likely another sign 
the momentum and sentiment from 
traders has switched from bullish to 
bearish, brokers and analysts said.

“We’re potentially just getting 
started,” said Oliver Sloup, director 
of managed futures at brokerage 
iiTrader in Chicago. “What (those ex-
porters) are giving up in market share, 
it seems the U.S. is stepping in and 
trying to pick up as much as possible.”

Traders are also still concerned 
with data from Friday that showed an-
other in a long string of increases to the 
fleet of working oil rigs, and a growing 
amount of oil shipments building up 
off the U.S. Gulf Coast. More data from 
over the weekend from data-tracking 
firm ClipperData and the Singapore 
government show rising stockpiles in 
Singapore, too, adding to the bearish-
ness, analysts said.

Investors are now wondering 
whether current production cuts by 
the Organization of the Petroleum 
Exporting Countries and Russia will 
ultimately be enough to sufficiently 
cut into global supplies.

Oil slides on signs 
of 0versupply
TIMOTHY PUKO, SARAH MCFARLANE & JENNY W. HSU
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The U.S. makes it easy for parents to get 
college loans—repaying them is another story

Global economy week ahead: U.S. and 
U.K. GDP, Bank of Japan and ECB meetings

Millions of U.S. parents 
have taken out loans 
from the government 
to help their children 

pay for college. Now a crushing bill 
is coming due.

Hundreds of thousands have 
tumbled into delinquency and 
default. In the process, many 
have delayed retirement, put off 
health expenses and lost portions 
of Social Security checks and tax 
refunds to their lender, the federal 
government.

Student loans made through 
parents come from an Education 
Department program called Parent 
Plus, which has loans outstanding to 
more than three million Americans. 
The problem is the government asks 
almost nothing about its borrowers’ 
incomes, existing debts, savings, 
credit scores or ability to repay. Then 
it extends loans that are nearly im-
possible to extinguish in bankruptcy 
if borrowers fall on hard times.

As of September 2015, more than 
330,000 people, or 11% of borrow-
ers, had gone at least a year without 
making a payment on a Parent Plus 
loan, according to the Government 

Gross domestic product 
readings in the U.S. and 
U.K. will provide insight 
on first-quarter economic 

health, while the central banks of 
Japan and the eurozone will hold 
meetings where they are expected to 
keep monetary policy unchanged.

TUESDAY: March new-home sales 
data from the U.S. Commerce Depart-
ment could show whether high prices 
and low inventory are damping buyer 
demand. Friday’s report on March 
existing-home sales proved just the 
opposite. Economists surveyed by The 
Wall Street Journal expect new-home 
sales to drop 2% to 580,000.

WEDNESDAY: The European 
Central Bank rate setters will gather 

Accountability Office. That exceeds 
the default rate on U.S. mortgages at 
the peak of the housing crisis. More 
recent Education Department data 
show another 180,000 of the loans 
were at least a month delinquent 
as of May 2016.

“This credit is being extended 
on terms that specifically, will-
fully ignore their ability to repay,” 
says Toby Merrill of Harvard Law 
School’s Legal Services Center. “You 
can’t avoid that we’re targeting high-
cost, high-dollar-amount loans to 
people who we know can’t afford 
to repay them.”

Parent Plus is one thread in a 
web of higher education loan pro-
grams that have come to resemble 
the subprime mortgage industry a 
decade ago, given the shaky quality 
of many of the loans.

The number of Americans with 
federal student loans, including 
through programs for undergradu-
ates, parents and graduate students, 
grew by 14 million to 42 million in 
the decade through last year. Over-
all student debt, most of it issued 
by the federal government, more 
than doubled to $1.3 trillion over 
that period.

in Frankfurt on Wednesday and 
Thursday for their latest policy meet-
ing. Pressure has been building on the 
bank to wind down easy-money poli-
cies as the eurozone economy picks 
up. But officials are expected to play 
it safe, leaving their massive monetary 
stimulus unchanged ahead of a series 
of major elections in Europe.

The Bank of Japan also holds 
a policy meeting Wednesday and 
Thursday, where officials are ex-
pected to leave policy unchanged and 
slightly temper their optimism about 
inflation. In a quarterly outlook to 
be finalized at the meeting, the BOJ 
likely will lower its price projection 
for the fiscal year ending March 2018, 
although it may counterbalance the 
cut by raising its economic assess-
ment at the same time.

JOSH MITCHELL

WSJ STAFF

Three hard lessons the internet 
is teaching traditional stores

China’s pollution crackdown gives aluminum a bump

Pollution is helping the price 
of aluminum to thrive. The 
metal has defied the recent 
selloff in copper, lead and 

other industrial metals, in anticipa-
tion of a Chinese clampdown on 
pollution that is expected to lead 
to the closure of some aluminum 
smelters later this year.

Most industrial metals have 
been hit by concerns that Chinese 
demand is waning and the fade in 
the global reflation trade—the rally 
pinned to expectations of higher 
growth and inflation since the elec-
tion of President Donald Trump.

But aluminum has risen 3.6% 
in the past three months, and is up 
almost 15% in London in the year to 
date. That is against a fall of 7.2% in 
the year so far for nickel and a gain 
of 2.5% for copper.

In late February, China issued 
anti-air-pollution directives aimed 
at tackling smog created by coal 
burning that some analysts say 
could later this year cut as much as 
30% of aluminum production from 
a country that produces roughly 
half of the world’s stock.

Most global aluminum produc-
ers use a mix of electricity sources, 
but China’s energy-intensive smelt-
ers received 90% of theirs from 

coal, according to the International 
Aluminium Institute, an industry 
body.

Smelters in China’s Henan, 
Shandong and Shanxi provinces 
are due to close during winter, in 
a move that would remove 6% of 
global capacity in those months, 
according to ETF Securities.

“That could be enough to tip 
the global balance of aluminum 
into a deficit,” said Nitesh Shah, a 
commodities strategist at the firm.

Though similar government di-
rectives have been broadly ignored 
by provincial authorities in the 
past, there are signs that Beijing is 
taking a tougher stance this time, 
said Caroline Bain, an economist 
at Capital Economics.

Since those February directives, 
the Chinese government has halted 
construction at three refineries in 
Xinjiang province, she said.

Shares in aluminum produc-
ers have risen with the metal. The 
stock of China’s Aluminum Corp. 
has increased by 23% year to date, 
while Russia’s United Co. Rusal has 
gained 17% and U.S. firm Alcoa 
Corp. is up 13%.

But some analysts question how 
long the price bump will last.

With the smelting ban only hit-
ting facilities close to major cities, 
those in unaffected areas may capi-
talize on higher aluminum prices 
by increasing production.

With brick-and-mortar 
stores closing at a 
record pace, retail 
in the U.S. feels like 

it’s at a tipping point. Many of the 
stores that once filled the malls of 
America have become “zombies,” 
while online retailers capture ever 
more of the most valuable con-
sumers—the young and affluent.

Legacy retailers are trying to 
play catch-up, but they’re saddled 
by huge fixed costs, investors who 
prefer dividends to innovations, 
and CEOs incentivized to focus 
on the next quarter, not the next 
decade. It’s only a matter of time 
before Amazon.com ’s AMZN 

DAVID HODARI

CHRISTOPHER MIMS 1.03% army of physical retail 
formats turn into an existential 
threat to everyone from mom 
and pop to Kroger and Wal-Mart 
. WMT -0.39%

That doesn’t mean retailers 
are taking this lying down. As 
online brands begin to build 
physical shops, the old guard is 
taking notes—and in many cases, 
writing checks. Wal-Mart, for ex-
ample, has been on an acquisition 
binge of late. It’s now in talks to 
buy men’s clothier Bonobos for 
$300 million.

After surveying analysts and 
CEOs, I learned the three biggest 
lessons physical retailers are 
grappling with as they face this 
rocky transition.

When I asked Target, Wal-
greens and grocery chain Giant 
Food about loyalty programs and 
the fate of customers’ purchas-
ing data—which is the in-store 
equivalent of your web brows-
ing history—they all declined 
to comment.  Why so cagey? 
Perhaps because of the uproar 
that occurred when Target sent 
coupons for baby clothes and 
cribs to the home of a teenage 
girl, alerting her family she was 
pregnant, says Michelle Grant, an 
analyst at consumer research firm 
Euromonitor.

Data has been a vital part of 
Amazon’s retail revolution, just as 
it was with Netflix ’s media revolu-
tion and Google and Facebook ’s 
advertising revolution.

For brick-and-mortar retail-
ers, purchasing data doesn’t just 
help them compete with online 
adversaries; it has also become 
an alternate revenue source when 
profit margins are razor-thin. For 
example, Unilever might buy store 
sales data to figure out which 
products are in high demand and 
when people buy them. (Ms. Grant 
says that when retailers sell data, 
it’s anonymized and not linked to 
individual consumers.)

Physical retailers must catch 
up to online retailers in collecting 
rich data without making it feel 
so intrusive. Why, exactly, does 
my grocery store need my phone 
number?



Emmanuel Macron

Trump’s demand for 
border wall funds 
hurts bid to keep US 
government open

C
ongressional lead-
ers are scrambling 
to strike a deal to 
keep the US govern-
ment funded beyond 

the end of the week as Donald 
Trump’s demands for money to-
wards a Mexican border wall com-
plicate bipartisan budget talks.

Lawmakers returned to Wash-
ington after a recess yesterday 
facing the risk of a federal govern-
ment shutdown from Friday - day 
99 of Mr Trump’s presidency - that 
would force hundreds of thou-
sands of government employees 
to stay at home and halt a host of 
services.

While senior Republicans were 
anxious to avoid a temporary 
closure, Mr Trump’s tweeted 
demands for money towards a 
border wall - a non-starter for 
Democrats who have the votes to 
block the bill in the Senate - have 
injected volatility into the fiscal 
debate.

“The Wall is a very important 
tool in stopping drugs from pour-
ing into our country and poison-
ing our youth,”  Trump wrote on 
Twitter yesterday. “If the wall is 
not built, which it will be, the 
drug situation will NEVER be 
fixed the way it should be!”

To critics, the pattern of policy 
uncertainty generated by White 
House brinkmanship is famil-
iar; last week Trump suddenly 

Relief swept through Eu-
ropean financial markets 
yesterday after centrist 
Emmanuel Macron made 

it into the run-off for the French 
presidency, sending the euro to its 
highest level against the dollar in 
five months and shares in French 
banks soaring.

French government bond pric-
es also rallied, with the difference 
in annual French and German bor-
rowing costs on 10-year sovereign 
bonds - a closely watched indicator 

announced he would unveil 
tax proposals tomorrow, even 
though his team has not settled 
on detailed plans. The president 
has also wavered on whether 
to seek healthcare legislation 
before tax reform.

Stan Collender, a federal bud-
get expert and former congres-
sional staffer, said: “It’s the big-
gest failure of the first 100 days: 
that the Trump White House 
has been completely unable to 
establish a working relationship 
with Congress.”

One Republican Senate 
aide said Congress had a good 
chance of agreeing to a one-
week extension of funding to 
give talks more time. While an 
explicit package for the wall is 
unlikely, room could be found 
for a broader measure around 
border security, the aide said. 
“There may be a way for every-
one to save face.”

Republicans are unlikely to 
push talks to an outright shut-
down given the anger it would 
trigger in the electorate. But to 
avoid one they need to settle a 
number of outstanding issues. 

The White House has made a 
priority of two demands where 
Democrats have drawn red lines: 
the border wall funding and lati-
tude to deny federal grants to 
so-called sanctuary cities, which 
seek to shield unauthorised im-
migrants from deportation. It also 
wants a defence spending boost.

of market sentiment - falling to 
below 50 basis points for the first 
time since late January.

Investors said Macron’s victory 
in Sunday’s first round, with 23.8 
per cent of the vote, ensured a 
candidate with a mainstream eco-
nomic reform agenda would take 
on - and be likely to defeat - Marine 
Le Pen, the rightwing populist urg-
ing euro exit.

Jean-Luc Mélenchon, the far-
left candidate with similar anti-
EU sentiments, had surged in the 
campaign’s final days, sending 
jitters through markets that France 

Investment in women unleashes global economic gains

At the World Bank Group 
and International Mon-
etary Fund spring meet-
ings last week in Wash-

ington, a central theme was how 
to accelerate sustainable, inclusive 
economic growth. But as world 
leaders seek to reignite the global 
economy, a large part of the for-
mula for growth and stability is 
undervalued: the economic em-
powerment of women.

Only 55 per cent of women 
participate in the paid labour force 
globally and they continue to be 
an untapped source of growth. 
This is an invaluable asset with 
proven returns, but we have not 
invested the resources to un-
leash women’s full potential. The 
evidence is overwhelming that 
supporting women’s economic 
participation has enormous divi-
dends for families, communities, 
and whole economies.

Research by the World Bank 
Group, the IMF, the OECD, and 
private sector studies concludes 
that we can add billions to the 
global economy by creating an 
enabling environment, increasing 
women’s labour force participa-
tion and business ownership, and 
improving the productivity of their 
work. These actions also grow 
national economies and make 
countries more competitive. Clos-
ing gender gaps makes sense at 
the macroeconomic level and also 
at the company level. Research 

shows a correlation between the 
number of women on boards and 
higher corporate profits.

Beyond the economic impact, 
studies show that women tend to 
allocate more of their income to 
food, healthcare and education - 
in short, goods that benefit their 
children and have multiplier ef-
fects for generations.

Yet despite overwhelming evi-
dence of the benefits of investing 
in female entrepreneurs and 
women in the workplace, progress 
has stalled. The World Economic 
Forum’s 2016 Global Gender Gap 
Report estimated that achieving 
economic parity between genders 
could take 170 years. That is unac-
ceptable.

World Bank Group research 
shows that female-owned enter-
prises make up only 38 per cent 
of formal small and medium 
enterprises in emerging markets. 
Among women who have started 
businesses, only 10 per cent have 
access to the capital they need to 
grow them.

From a global standpoint, fe-
male entrepreneurs are further 
disadvantaged by legislation im-
peding women’s economic op-
portunities, restricting them from 
certain professions, preventing 
them from travelling, and con-
straining their ability to inherit 
or own land. Women-owned 
enterprises are concentrated in a 
narrower range of sectors, largely 
those with lower profit margins 
and export potential.
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This week Angela Merkel, Ger-
many’s chancellor, hosts the W20 
summit in Berlin, focusing on 
promoting women’s economic 
empowerment as an integral part 
of the G20 agenda.

We know what works. We need 
to increase access to finance, 
redistribute care work, accelerate 
progress to financial inclusion, 
and offer programmes that train 
female entrepreneurs and help 
them access higher value markets. 
We need to develop new legal and 
regulatory frameworks to boost 
women’s growth and productivity. 
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Brazil bribery case 
exposes deep-
seated corruption

Relief sweeps markets...

Australia and China agree cyber theft pact

Britain’s energy market is faulty but not broken

A
ustralia has agreed a 
cyber security pact with 
Beijing under which both 
countries have pledged 
not to conduct or support 

the theft of intellectual property or 
trade secrets from each other.

The agreement follows a specific 
request made by Malcolm Turnbull, 

Australia’s prime minister, to Chinese 
premier Li Keqiang during his state 
visit to Australia last month, and 
reflects growing concern in the west 
about state-sponsored hacking and 
cyber crime.

“Australia and China agreed that 
neither country would conduct or 
support cyber-enabled theft of in-
tellectual property, trade secrets or 
confidential business information 

with the intent of obtaining com-
petitive advantage,” the Australian 
government said in a statement 
yesterday.

Canberra has stepped up its fo-
cus on cyber crime and espionage 
following its admission last year 
that government networks had in 
2015 suffered a state-sponsored 
cyber attack that initially targeted 
the Australian Bureau of Meteorol-

ogy. In January  Turnbull warned 
that Russia’s interference in the US 
election through hacking was of 
“great concern”.

Peter Jennings, director of the 
Australian Strategic Policy Institute, 
said he had “no doubt whatsoever 
that the Chinese were responsible 
for the meteorology bureau attack”.

He said the bilateral agreement 
made sense as China was the larg-

est source of cyber espionage for 
Australia to consider. But he warned 
Canberra that Beijing would still 
continue to target Australian in-
terests.

Tim Wellsmore, director of threat 
intelligence at global cyber secu-
rity group FireEye, said the Sino-
Australian pact looked similar to an 
agreement between US and China 
signed in 2015.

Continued from page A1

When Ed Miliband 
proposed a freeze 
on energy prices in 
the run-up to the last 

UK general election, the former 
Labour leader was ridiculed as 
a throwback to 1970s social-
ism. Now Theresa May promises 
similar intervention to cap power 
prices for two-thirds of British 
households if her Conservative 
party prevails next month.

There is no denying the anom-
alies of the UK’s gas and electricity 
market. Fifteen years on from de-
regulation, competition is work-
ing well for the minority of cus-
tomers prepared to seek out the 
best fixed-term deals and switch 
supplier. This part of the market is 
keenly contested and has become 
more so in recent years, as new 
entrants took advantage of falling 
wholesale prices. However, some 
two-thirds of households remain 
on a “standard variable tariff ” 
(SVT) that can typically cost some 
£200 a year more. Most have never 
switched supplier, and the poorest 
are among the least likely to do so.

It is hard to justify such big 
variations in pricing for what is 
essentially the same product. The 

six suppliers that serve around 
90 per cent of households are 
not necessarily making excessive 
profits, but their business models 
depend on charging most cus-
tomers a higher rate to subsidise 
cut-price offers for a minority of 
bargain-hunters.

This is inequitable, but it is not 
necessarily a failure of competi-
tion. Indeed, the gap between 
fixed-term deals and SVTs has 
narrowed in recent months, be-
cause the recovery in wholesale 
prices has put pressure on the 
smaller suppliers who are more 
exposed to swings in the spot 
market.

Many of those who are over-
paying are simply not price-sen-
sitive enough to bother switching 
- a tendency visible in other areas, 
such as retail banking. Suppli-
ers are happy to exploit their 
apathy, but to say, as May has, 
that two-thirds of customers are 
“stuck” on the highest tariffs is a 
misrepresentation that ignores 
the principle of caveat emptor. 
Conservatives are supposed to 
understand this.

Some of those who are over-
paying, however, are vulnerable 

- older and poorer people in par-
ticular may not be aware of their 
options. 

There is a political question as 
to whether they need better pro-
tection, and a practical question 
of how best to provide it.

A price cap - while it might 
address some of the current ineq-
uities - brings its own problems. 
Regulators are not best placed to 
determine the right level. If they 
set the cap too low, companies 
will struggle to make the invest-
ments in the National Grid, power 
generation and storage that are 
needed to tackle climate change 
and keep the lights on. If they set 
it too high, customers could be 
worse off than they were in the 
first place - in theory suppliers 
can compete below the cap, but 
in practice, they are likely to con-
verge on it.

Moreover, since suppliers 
might compensate for the cap on 
SVRs by raising fixed-term tariffs, 
politicians could face protests 
from customers who saw their 
bills increase.

It would be preferable, then, 
to exhaust other options before 
giving up on competition. 

When construction 
group Odebrecht was 
building one of Bra-
zil’s biggest hydro-

electric power plants, the Santo 
Antônio dam in the Amazonian 
state of Rondônia, it left nothing 
to chance.

The company, which is now at 
the centre of Brazil’s biggest cor-
ruption investigation, allegedly 
bribed almost everyone associ-
ated with the project to ensure it 
went smoothly.

Politicians, police, union boss-
es and even the region’s indig-
enous leaders were all allegedly 
paid off to eliminate any opposi-
tion, according to testimony given 
by former Odebrecht executives 
submitted to the Supreme Court.

The indigenous chiefs even had 
their own code name, Tribe, on a 
special software system used by 
Odebrecht to keep track of bribes 
and kickbacks paid on hundreds of 
projects throughout Brazil.

“Sums were paid regularly 
to the indigenous leaders via 
deposits in their bank accounts,” 
Henrique Serrano do Prado Val-
ladares, a former Odebrecht exec-
utive, said in testimony provided 
to prosecutors in exchange for 
leniency.

What began as a probe into 
corruption at state-owned oil 
company Petrobras - operation 
Lava Jato, or Car Wash - has now 
expanded to include Odebrecht, 
one of its big contractors. The 
extent of Odebrecht’s bribery 
in the Santo Antônio dam and 
other projects has been detailed 
in a series of plea bargains from 
77 former executives recently filed 
with the Supreme Court.

It provides the most detailed 
evidence of how far corruption 
has penetrated Brazilian society. 
Television station Globo News 
described the testimony as a 900-
hour “corruption tutorial”.
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could be heading to a showdown 
between two economic radicals.

“The extreme scenarios have 
evaporated,” said Philippe Ithur-
bide, head of research for Amundi, 
Europe’s largest asset manager.

Before Sunday’s vote, the size of 
hedge fund bets against the euro 
using option contracts was the 
largest in six weeks, according to 
US Commodity Futures Trading 
Commission data.

Mr Macron’s victory also re-
newed trust in French opinion 
polling. Projections predicted the 
former economy minister would 
make the second round in two 
weeks and are also forecasting that 
he will handily defeat Ms Le Pen in 
the run-off. An Ipsos poll on Sun-
day showed 62 per cent support 
for Mr Macron and 38 per cent for 
Ms Le Pen.

In a sign of the rally’s strength, 
trading was heavy with the volume 
of French bonds changing hands 
at four times recent levels. French 
banks rose nearly 10 per cent, 
helping the CAC 40 index climb 
4 per cent.

The European advance helped 
spark a rally on Wall Street, with 
the Nasdaq Composite index hit-
ting an intraday high and the 
broader S&P 500 opening up 1 per 
cent and maintaining those levels 
throughout most of the trading day.

The emerging signs of geopo-
litical stability - Dutch voters last 
month returned centre-right prime 
minister Mark Rutte to office after 
he beat a similarly rightwing chal-
lenger - has allowed investors to 
refocus on signs of growth in the 
EU’s common currency area.

Data this month showed unem-
ployment at an eight-year low and 
manufacturing surveys indicating 
their strongest output since the 
eurozone debt crisis.

“Markets can finally focus 
on the positive macroeconomic 
picture of the euro-area: higher 
growth than the US, a large current 
account surplus and core inflation 
turning higher,” said Bilal Hafeez, a 
Nomura foreign exchange strate-
gist.

   
  

Henrique Serrano do Prado Valladares, a former Odebrecht executive
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shield core business 
from reactor woes
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T
oshiba has outlined a 
shake-up of the con-
glomerate’s sprawling 
organisation aimed at 
insulating core busi-

nesses from woes stemming from 
the crisis at Westinghouse, its US 
nuclear reactor business.

Last month, Toshiba warned of 
“substantial doubt” about its abil-
ity to continue as a going concern 
after its finances deteriorated 
sharply because of the problems 
at Westinghouse, which filed for 
Chapter 11 in the US last month.

In an apparent move to ring-
fence core divisions from their 
troubled parent, Toshiba said yes-
terday that it had decided to split 
off four in-house companies - elec-
tronic devices, energy, information 
technology and infrastructure 
- into wholly-owned subsidiaries.

Satoshi Tsunakawa, Toshiba’s 
president, has previously hinted 
that the reorganisation may be 
needed in order for the group to 
continue to obtain a licence from 
the Japanese government for major 
infrastructure projects.

With the current arrangements, 
Toshiba has said that the deep ero-

US president Donald 
Trump risks stoking 
extremism in Africa 
and provoking a fur-

ther exodus of migrants heading 
for Europe if he goes ahead with 
plans to cut funding to the conti-
nent, according to the head of the 
African Development Bank.

Akinwumi Adesina, president 
of the AfDB, told the Financial 
Times that Africa was facing a “tri-
angle of disaster” in high youth 
unemployment, extreme poverty 
and environmental degradation 
related to climate change.

His warning comes after 
Trump proposed a budget last 
month that would slash foreign 
aid and cut the US contribution to 
the World Bank and other multi-
lateral development banks, such 
as the AfDB, by $650m annually.

“The development agenda 
must not be myopic. We must 
therefore do everything to sup-
port Africa, to create more jobs . . . 
To do that requires a lot of financ-
ing. We need more resources to 
do more as a bank,” Adesina said.

Battle to save 400,000 lives a year

sion of its shareholder equity would 
make it difficult for the group to 
renew its five-year licence for con-
struction projects, which expires at 
the end of 2017.

The establishment of the four 
wholly-owned subsidiaries is 
meant to happen between July 
and October, and will affect about 
20,000 employees who work at the 
businesses.

Toshiba is not expected to seek 
to sell the subsidiaries because the 
group last month identified much 
of the activities done in these four 
areas as essential to its turnround 
strategy.

But the shake-up will leave the 
144-year-old group, once a pillar of 
the Japanese industrial establish-
ment, a shadow of its former self.

Toshiba is planning to sell its 
Nand memory chip business, the 
group’s flagship technology asset, 
as well as offload much or all of 
Westinghouse. The Nand business 
could raise more than $20bn for 
the group and help repair its bal-
ance sheet.

Toshiba said that after the re-
organisation, it would focus on 
“maximising the group’s value 
and strengthening its governance 
system”.

“Everywhere you find this tri-
angle of disaster you always find 
terrorists,” he added.

Somalia, where al-Shabaab 
extremists have a strong foothold, 
has been hit by a series of severe 
droughts that many experts link to 
global warming. In north-east Ni-
geria, a region where Boko Haram 
militants have wreaked havoc, 
poverty and lack of job opportuni-
ties are often cited as contributing 
to young people’s susceptibility to 
extremism.

Many African countries, partic-
ularly commodity exporters, have 
also been enduring their worst 
economic downturns in years.

Last week, the Internation-
al Monetary Fund reduced its 
growth projection for sub-Saha-
ran Africa to 2.6 per cent this year, 
although the figure is skewed by 
the poor performance of South 
Africa, as well as big oil produc-
ers such as Nigeria and Angola. 
Still, the IMF warned that the 
region was set to record a second 
consecutive year of output lagging 
population growth, meaning per 
capita incomes are falling in some 
countries.

Seven years after the end of 
the bloody, long-running 
conflict between govern-
ment forces and the Tamil 

Tigers, Sri Lanka declared a quieter 
victory last September in another 
battle that has had a heavy human 
toll: the fight against malaria.

The country became just the 
second in Southeast Asia after the 
Maldives to be certified as malaria-
free by the World Health Organi-
zation. The announcement came 
three years after Sri Lanka first 
reported there had been no local 
transmission of a parasite that had 
once exacted a heavy economic 
and human price. The country had 
suffered, for example, epidemics in 
both the 1980s and 1990s.

Sri Lanka’s achievement was 
all the more notable because it re-

quired co-operation between rivals 
in the civil war, which had divided 
and disrupted the island over three 
decades. A previous eradication 
programme begun in the late 1950s 
failed when insecticide spraying 
was halted too early and the para-
site developed resistance to it.

Pedro Alonso, head of the 
WHO’s global malaria programme, 
says: “It’s a pretty extraordinary 
story. The past failure is a prime ex-
ample of what happens when you 
lift your foot from the accelerator 
before finishing the job. But with 
current available tools, combined 
with strong political commitment 
and leadership, they showed that 
you can get to zero.”

Success in Sri Lanka has mir-
rored progress in tackling malaria 
elsewhere. WHO estimates indicate 
that between the start of the mil-
lennium and 2015, the number 

of annual infections globally has 
fallen by one-fifth to 212m, with 
deaths halved to 429,000.

This has inspired others to raise 
their ambitions. Last month, the 
E2020, a group of countries that 
the WHO says has the potential to 
reach zero indigenous cases of ma-
laria by 2020, held its first annual 
meeting in Geneva. States from 
Costa Rica to Malaysia are seeking 
to emulate Sri Lanka’s example. Ac-
cording to data in the 2016 World 
Malaria Report, 10 countries and 
territories reported fewer than 150 
locally- acquired cases of malaria, 
and nine countries reported be-
tween 150 and 1,000 cases, in the 
previous year.

That reflects the potent combi-
nation of strong local leadership, 
international funding and the 
availability of modern drugs, diag-
nostics and insecticides.

US president warned on cut 
to African foreign aid

Panasonic has made a land-
mark concession to activist 
investors in a battle seen 
as a pivotal test of Japan’s 

commitment to better corporate 
governance under Shinzo Abe, the 
prime minister.

The decision by the electronics 
manufacturer to raise its offer for 
the 46 per cent it does not already 
own of its listed housebuilding 
subsidiary, PanaHome, follows a 
dispute with minority investors 
that has raged since January.

Shares in PanaHome surged 19 
per cent in Tokyo yesterday, closing 
more than 2 per cent higher than 
Panasonic’s revised bid of ¥1,200 
($10.90) per share. In a further 
concession to activists, Panasonic’s 
new offer was all-cash, where it had 
previously been offering shares, 
and represented a 16.4 per cent 
premium on Friday’s closing price.

Oasis Management, the Hong 
Kong-based fund that holds a 9.13 
per cent stake in PanaHome and 
in effect led the revolt, has argued 
that Panasonic’s original offer 
undervalued the housebuilder by 
more than 50 per cent.

Tokyo’s many listed subsidiaries 
of major corporations are viewed 
as prime breeding grounds for 
poor corporate governance and 
failure to look out for the interests 
of minority shareholders.

The breakthrough represented 
what corporate governance ex-
perts said was a “welcome ray of 
light”, as momentum behind the 
reformist agenda of the Abenom-
ics economic revival programme 
fades. Nearly two years since the 
introduction of Japan’s first corpo-
rate governance code, early opti-
mism has been dented by scandals 
at Japanese giants such as Toshiba, 
Fujifilm and Dentsu.

When net cash was stripped 

out, Panasonic’s initial offer in De-
cember represented a valuation of 
¥339 per share, for a forward price/
earnings ratio of just 5.6 times, ac-
cording to Credit Suisse analysts. 
Minority investors believe a valu-
ation between ¥1,500 and ¥1,950 is 
closer to reality.

Panasonic stressed that its 
decision to switch to an all-cash 
tender offer from a share swap 
was not a direct result of criticism 
from minority shareholders. It at-
tributed the change to a revision 
in Japanese taxation regulations 
that made it easier to carry out all-
cash offers.

Zuhair Khan, a Jefferies analyst, 
said Panasonic’s move would allow 
it to claim it had taken minority 
shareholders’ interests and opin-
ions into consideration should the 
matter go to court. “It leaves Pana-
sonic the option to further change 
their bid after reviewing the results 
of the tender offer,” he added.

KANA INAGAKI

LEO LEWIS & KANA INAGAKI 
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Satoshi Tsunakawa, Toshiba’s president

ANDREW JACK

Panasonic raises subsidiary offer 
after activist protests

SHAWN DONNAN & DAVID PILLIN
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B
ig pharma’s business 
model is built on pro-
ducing new blockbust-
er drugs. But a host of 
start-ups are develop-

ing gadgets that monitor a pa-
tient’s condition and can reduce 
the need to take medication. 

After Maggie Philyaw devel-
oped Type 2 diabetes, she found 
solace not in the medicines of the 
pharmaceutical industry, but the 
technology of Silicon Valley. Two 
years ago, her then employer in 
North Carolina signed Ms Philyaw 
up to a programme run by Livongo 
Health, a California-based start-
up, which gave her a device, 
smaller than an iPhone and fitted 
with a cellular chip, that keeps 
track of her blood sugar levels.

Using the latest advances in 
cloud computing, the drop of 
blood she draws each day is in-
stantly analysed, and a text telling 
her what to do - “drink two glasses 
of water and walk for 15 minutes” - 
is sent if her readings place her in 
the danger zone. At the press of a 
button she can also access further 
help over the telephone from her 
“coach”, a highly qualified dietitian 
who has managed her own diabe-
tes for more than 40 years.

For the titans of big pharma, 
Ms Philyaw represents omen and 
opportunity, as a disruptive breed 
of digital innovator becomes the 
access point to healthcare for 
hundreds of thousands of patients 
and threatens to undermine the 
industry’s decades-old business 
model. Big pharma has long fo-
cused on the lucrative business of 
drug development, supported by 
armies of sales people deployed 
to persuade physicians to choose 
its medicines.

But emerging digital technolo-
gies are reshaping the landscape. 
A new generation of companies is 
using big data, sensors and artifi-
cial intelligence to provide precise 
real-time monitoring of patients, 
especially those suffering from 
conditions such as diabetes and 
chronic obstructive pulmonary 
disease, which are imposing a 
daunting burden on overstretched 
health budgets.

As a result of the products and 
services these companies are 
developing, a patient’s primary 
point of contact with the health 
system can sometimes now be a 
remote monitoring centre, or dis-
embodied voice on the telephone, 
instead of a doctor’s office.

“Rather than buying a pill, 
[insurers or employers] might buy 
an overall solution for diabetes,” 
says Tom Main, a partner in 7wire 
Ventures, a venture capital fund 
that led the first round of invest-
ment in Livongo. “And that’s a very 
different framework for pharma.”

Now retired from her job as a 
registered nurse, Ms Philyaw pays 
$50 a month for Livongo’s service 
and lives free of medication. She 
counts her coach Toby Smithson, 

whom she has never met but who 
has offered practical and psy-
chological support, as her most 
frequent point of contact with the 
health system.

“I have a good relationship with 
my physician but I feel I speak 
with [Ms Smithson] more often,” 
she says. “Having a coach has 
contributed to fewer doctor visits 
and less money spent that way. I 
feel that she really cares if I make 
it or meet my goals [on diet and 
exercise]”, she adds.

Investment opportunity
Glen Tullman, chief executive 

of Livongo, says as recently as 
three years ago the technology 
underpinning his company did 
not exist. But corporate America, 
which is a major provider of health 
insurance, is taking notice. More 
than half the companies in the 
Fortune 100 are working with 
Livongo and it is eyeing expansion 
into Europe, Asia and Canada.

Investors are starting to bet 
heavily on the potential of techno-
logical innovation to transform the 
way healthcare is delivered. 

According to Rock Health, a 
venture fund dedicated to digital 
health, a total of $4.2bn was in-
vested in the sector last year, with 
companies in the analytics and 
big data category attracting $341m 
over 22 deals, more than doubled 
from 2015.

However the pharma industry 
will have to grapple with its own 
entrenched culture if it is to take 
advantage of the expansion in 
digital technologies.

Stefan Biesdorf, who leads 
McKinsey’s digital pharma and 
medical technology work in Eu-
rope, says the margins achieved by 
a digital health business are small 
compared with those associated 
with a blockbuster drug, making 

it harder to build a commercial 
case for investment. Moreover, 
the never-ending cycle of tweaks 
and upgrades through which a 
digital device passes is foreign to 
an industry that will wait more 
than a decade to get a drug from 
bench to bedside - but expects to 
make no further changes once it 
has secured regulatory approval.

Nor is the industry well placed 
to exploit a new healthcare uni-
verse that requires an ability to 
build lasting bonds with consum-
ers. He cites as an example mySugr, 
a Vienna-based company that 
uses a similar blend of technology, 
combined with on-demand sup-
port, to collect data directly from 
consumers.

“It only has 50 employees but it 
has much, much, more in-depth 
understanding of patient behav-
iour in diabetes than probably 
some of the largest diabetes com-
panies, or insulin producers, in the 
world,” says  Biesdorf.

Joe Jimenez, chief executive of 
Novartis, the Swiss drugmaker that 
is widely seen as the leader among 
big pharma companies on digital 
health, concedes that the industry 
has been “slow to adopt some of 
the digital technologies, compared 
to other industries” and recognises 
“a risk that some of these digital 
start-ups ‘own’ the relationship 
with the physician and the patient 
and they distance the pharmaceu-
tical company from that”.

However, Mr Jimenez, a former 
Heinz executive whose back-
ground is in the fast moving world 
of retail, says the industry is adopt-
ing digital technologies “at an 
accelerated rate”, and argues that 
they can boast a base of knowledge 
the digital minnows cannot rival.

“I do believe that large pharma 
companies have an advantage, not 

on the agility side but definitely 
on what they know about disease 
states, about patients, about the 
entire healthcare system, and 
many of the start-ups don’t have 
that experience,” he says.

Mr Jimenez adds that the digital 
exemplars are “definitely either 
potential competitors or they will 
become partners”.

A flurry of deals in recent years 
shows that some pharma groups 
are racing to boost digital capabil-
ity, by buying companies that offer 
ready-made expertise, or entering 
into partnerships as they seek to 
offer services “beyond the pill”.

Teva Pharmaceuticals showed 
the way in 2015 when it announced 
it was buying Gecko Health Inno-
vations for an undisclosed sum. 

The lure was Gecko’s main 
product, CareTRx, a platform to 
help chronic sufferers from respi-
ratory disease, which combines 
a sensor device that connects to 
most inhalers with a data analytics 
function.

Meanwhile, the French drug-
maker Sanofi recently joined 
forces with Verily Life Sciences 
to work on devices and patient 
support for diabetics, and Pfizer is 
working with IBM Watson as part 
of its work on immuno-oncology, 
using its expertise in data analytics 
to identify new drug targets.

Erik Nordkamp, the UK head 
of Pfizer, says the future of health-
care will involve “a convergence 
of technologies to come to better 
solutions”.

“Both locally and globally we 
are . . . having discussions with 
some of these companies to say, 
‘what could that future look like?’,” 
he says.

Reaching the patients
It is still early days for big phar-

ma’s digital push. Even Novartis, 

which says its investment in cut-
ting-edge technology is informing 
everything it does, has yet to bring 
any digitally enabled products to 
the mass market.

One promising programme 
centres on its heart disease drug 
Entresto, which has been found 
to reduce hospitalisation and 
cardiovascular death by 20 per 
cent. It has formed a joint venture 
with Sanitas, a Swiss health in-
surer, to offer remote monitoring 
and coaching for patients with 
advanced heart failure.

Yet progress is slow. A pilot 
project features only 50 patients 
and will be extended only gradual-
ly in the coming months. Livongo, 
by comparison, has 35,000 “mem-
bers”, as it terms its users.

Mr Jimenez points to other 
Novartis initiatives such as the 
Breezhaler, a wireless enabled 
asthma inhaler, and a “smart” 
contact lens that can detect blood 
glucose levels through tears, ob-
viating the need to draw blood, 
which will be “much less labour-
intensive and much easier to roll 
out very quickly”.

However, last year trials of the 
diabetic lens were postponed with 
no firm replacement date and 
Novartis is widely thought to be 
considering the sale of Alcon, its 
eyecare unit. (The company says 
it is “reviewing strategic options 
for the Alcon division to maximise 
shareholder value”.)

The imperative to develop a 
capability in this field is becom-
ing stronger as health systems 
demand hard evidence that a drug 
is effective and will ease strain on 
the budget - for example by reduc-
ing hospital stays.

Jimenez says the prospect of 
these new payment structures 
makes big pharma “quite nervous. 
They say, ‘if I’m going to be paid on 
the outcome of a patient’s health, 
then I want to be able to control 
patient adherence, for example, 
because if that patient doesn’t take 
their medicine, then that means I 
won’t get paid’.”

Digital healthcare - Beyond the pill
SARAH NEVILLE

Erik Nordkamp, the UK head of Pfizer
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How NPDC was humbled by vandalism

The Nigerian Na-
tional Petroleum 
C o r p o r a t i o n 
(NNPC) January 

2017 monthly report gives  
a very good insight into 
how vandalism of oil as-
sets in the Niger Delta im-
pacted significantly on the 
operations of its subsidi-
ary, the Nigeria Petroleum 
Development Company 
(NPDC). The report puts 
the cumulative crude oil 
production of NPDC from 
January to December of 
2016 at approximately 17 
million barrels of crude oil 
and this came to an aver-
age production per day 
of 46,496, which comes 
to just an average of 2.93 
percent of the country’s 
total crude oil production.

However, a deeper look 
into NPDC operations in 
2016 shows that it could 
have done far better than 
it did but for the vandali-
sation of oil assets in the 
Niger Delta which im-
pacted on its operations. 
The NNPC report shows 
that NPDC recorded to-
tal crude oil production 
of 3.64 million barrels in 
January of 2016 but this 
dropped sharply to 1.85 
million barrels in February 
of 2016 and the company’s 
production remained at 
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Quick-Takes
a different look at business &market news

New CBN FX window brings naira closer to equilibrium

The Central Bank of 
Nigeria (CBN) last 
week moved for-
ward in its reform 

process as it jettisoned its 
grip on the naira and let the 
market set the naira rate on 
a new FX window, which 
should see it trade closer to 
equilibrium.

The Ap ex bank an-
nounced on Monday that 
the new FX window will 
cater mainly for invisible 
transactions such as loan 
repayment, loan interest 
payments, Dividends, /In-
come Remittances, Capital 
Repatriation, Management 
Services Fees and Consul-
tancy fees.

The new rules excludes 
International Airline Tickets 
Sales Remittances, Bills for 
Collection and any other 
trade related payment ob-
ligations.

Analysts and econo-
mists had thitherto said 
that a market determined 
exchange rate would ease 
liquidity flow and invigor-
ate the supply side of the 
market.

Such a policy is urgently 
needed as investors and 
fund managers have jetti-
soned naira assets because 
of capital controls imposed 
by policy makers.

The central bank banned 
foreign exchange sale to 
importers of 41 items from 
its official FX market win-
dow in order to stop in the 
continued bleeding of the 
external reserve and stabi-
lize the economy.  

A sharp drop in the price 
of oil since mid-2014 un-
dermined external the re-
serve and stoked severe 
dollar shortages that rattled 
manufacturing and bank-
ing sector. The economy 
of Africa’s most populous 
nation capitulated to the 
aforementioned challenges 

below 1.5 million barrels 
per month for the rest of 
2016. Forcados pipeline, 
which is critical to NPDC’s 
production was vandal-
ised in February of 2016 
and remained largely out 
of service throughout the 
year.

Our analysis shows that 
if the NPDC had been 
able to sustain the January 
production levels of 3.64 
million for the remaining 
part of 2016, the company 
could have recorded total 
production of approxi-
mately 44 million in 2016 
almost three times higher 

than the achieved produc-
tion of 17 million in 2016. 
This means that NPDC 
only achieved only about 
39 percent of its poten-
tial production capacity 
in 2016. Even at an aver-
age crude oil price of say 
US$35 in 2016, NPDC lost 
about US$945 million from 
shut in production in 2016 
taking into consideration 
the approximately 27 mil-
lion barrels of crude oil it 
could not produce in the 
year.

The NNPC notes that 
its subsidiary was mainly 
hampered by vandalism in 

as it shrank 1.50 percent in 
2016 according to data from 
the National Bureau of Sta-
tistics (NBS).

Nigeria’s external re-
serves in the last one month 
have gained $222 million 
between Monday March 
13, 2017 and Wednesday 
12, April, 2017 as it closed 
at $30.416 billion, latest data 
from the Central Bank of Ni-
geria (CBN) website show.

As at April 10, 2017, the 
statistics showed that re-
serves stood at $30.39 bil-
lion, representing an in-
crease of over $30 million 
compared to $30.29 billion 
as at end of March 2017.

While the central bank 
in June last year adopted a 
flexible exchange rate after 
pegging the naira at N197-
N199 for 15 months, the 
policy has neither solved 
manufacturers’ FX chal-
lenges nor increase investor 
appetite to the country’s 
assets.

It would be recalled that 
the Abuja based bank had 
pegged the naira at N197-
N199 for 15 months despite 
the huge gap between the 
interbank rate and the par-
allel market rate.

2016 which kept produc-
tion below its capacity. 
Obviously, NPDC was sig-
nificantly impacted by the 
vandalisation of the for-
cados pipeline. But there 
is some optimism ahead. 
The company is projected 
to ramp up production 
to 250,000 barrel per day 
“after the completion of an 
on-going re-kitting project 
and repairs of vandalised 
facilities.” This could help 
the company regain its lost 
capacity and even surpass 
it, especially if the current 
peace in the Niger Delta is 
sustained. 

Early analyst reaction 
to Stanbic IBTC first 
quarter results

St a n b i c  I B T C ’s 
first quarter  2017 
results  for  the 
p e r i o d  e n d e d 

March 2017, which were 
released yesterday, 24 
April  afternoon, were 
very strong. Profit before 
tax  came in at N18.6bn 
and grew by 78 percent 
while profit after tax of 
N16.4bn was up by 185 
percent. Both income 
lines contributed to the 
strong results.

 Net interest income 
increased by 79 percent 
while non-interest in-
come grew by 19 percent 

to leave profit before pro-
visions up 42 percent at 
N39bn. Looking at the  
year on year changes, it 
would appear that trad-
ing income was the main 
driver behind the robust 
non-interest income per-
formance. It grew from 
N2.6bn to N6.7bn. It is 
not clear at this stage 
which asset class was the 
main driver behind this 
performance. Net fees 
and commission revenue 
was down slightly. The 
profit before provisions 
result was strong enough 
to offset marked year on 
year increases of 47 per-
cent and 16 percent in 
both loan loss provisions 
and operating expenses 
respectively, hence the 
78 percent  growth in PBT.

 Sequentially, it is the 
non-interest  income 
performance that stood 
out: a quarterly growth 
of 31 percent  (funding 
income was flat). Com-
pared with our estimates, 
Stanbic’s results were 
well ahead. Profit before 
tax beat our forcast by 
67 percent while PAT 
was more than double 
our forecast, thanks to 

a combination of posi-
tive surprises on taxes, 
other comprehensive 
income and minorities. 
Returning to the top of 
the financial results, both 
revenue lines were better 
than we had forecast – 
net interest income by 
26 percent, non-interest 
income by 13 percent. 
As such, profit before 
provisions came in 19 
percent ahead of our 
expectations. With loans 
and advances dow n 
from December levels, 
we suspect the strong 
performance in funding 

income was likely driven 
by margins and/or the 
fixed income portfolio in 
general. Although loan 
loss provisions negatively 
surprised by 11 percent, 
it was overshadowed by 
a positive surprise in op-
erating expenses.

The results leave Stan-
bic with an annualised 
ROAE of over 40 percent 
compared with guidance 
of 18-20% for the full year. 
While we expect inter-
im dividends to reduce 
the ROAE as we move 
through the year, the Q1 
results are so strong that 
the bank is on course to 
beat the guidance it has 
given. As such, we expect 
consensus  full year 2017 
profit before tax estimate 
of N47bn to move up, 
subject to reassurance 
from management that 
the doubling in non-per-
forming loans between 
December and March to 
N38bn will not jeopardise 
the outlook for the bal-
ance of the year.

 Our estimates are un-
der review. We rate Stan-
bic shares Neutral.

 
Source FBNQuest 


