
 

 

CHAPTER FUNDRAISING TIPS AND IDEAS 

 

FUNDRAISING TIPS FROM YOUR 2014-2015 STATE OFFICERS  

1. Get more than just your DECA chapter involved. How about the entire school?  Involve the 

teachers and all the students in your school. Turn your fundraiser into a classroom competition 

and kids will be more likely to get involved.  

2. Don’t forget to advertise your fundraising event. 

3. Fundraising is a popularity contest. Make sure to involve brands and businesses that are 

popular among your target audience. 

4. Don’t be afraid to ask for money. You’d be surprised at how many people are willing to 

donate when you let them know the impact that DECA has had on your life. 

6. Don’t be afraid to take ideas from other chapters. You can always customize them to make 

them your own. 

7. Pre-sell tickets for local events. 

8. Don’t be afraid to contact local businesses. They love organizations that help students like 

us. 

9. When asking businesses or individual donors for donations, do not ask for a specific 

amount. The donations can range from small to large, and remember to be thankful for any 

amount. 

10. Think of outside-the-box ideas that other clubs haven’t already done. 

11. Make sure your donors know where their contributions are going. 

 



FUNDRAISING IDEAS 

Here are some fundraising ideas that have been successful for other DECA Chapters. Try one as-is or 

customize it to what will work best in your school or community. 

SALES 

Many companies have school fundraising programs, such as catalog sales. You simply sell products 

the company has to offer to your friends and family and the company will give your DECA chapter a 

percentage of the total sales. So many different companies offer catalog fundraisers, there is bound to 

be a product line that will sell well in your area. To name just a few: 

 Tupperware  Yankee Candle  See’s Candies 

 Charleston Wrap  Innisbrook  KuKuRuZa Popcorn 

 The Dodo Bag Company  MixedBags  Otis Spunkmeyer 

 Burger King Coupon Book 
(great stocking stuffer!) 

 Brown Bear Pre-Paid 
Carwashes (great stocking stuffer!) 

 

 

Fieldhouse.com will host your online spirit gear store. Your customers can customize hundreds of 

different products. You don’t have to carry any inventory and there are no order minimums. Simply 

promote your online store and Fieldhouse will send you quarterly commissions checks.  

Krispy Kreme Doughnuts offers fundraising options that are both popular and successful. Be sure to 

read the newly-issued Nutritional Guidelines to ensure that you are in compliance. You might consider 

selling doughnuts off campus, or at school-related events that take place outside of the school day. 

Sell concessions at school games or events. Try selling donuts and hot apple cider at cold soccer 

games or, if no one is already doing this, try selling popcorn at basketball games. 

A case of water is really cheap to purchase. Why not have a simple promotion where you say, “Donate 

to our DECA chapter and get a ‘FREE’ case of water?” If a case of water costs $3 and someone gives 

you a $10 donation, you’ve just made $7 very easily. This type of fundraiser has been very successful 

for some schools.  

Lots of companies make coupon books that you can sell on commission. But why not make your own 

custom coupon book filled with coupons for local businesses in your community? Not only are you 

promoting the idea of shopping local, but your chapter gets to keep 100% of the profits.  

Another way to draw the community into your fundraising is to create a unique product that would be 

special in your area. Ballard High School DECA students created a custom Monopoly game called 

Ballardopoly. They sold real estate on the board to local businesses and this paid for the production of 

the game. They sold the game to students, parents, and alumni and some local businesses even sold 

them in their stores. The game sold out within weeks and the chapter raised nearly $20,000.  

Another idea is to reach out to a local coffee roaster and ask them to put your school’s logo on their 

coffee bags. You collect orders these “limited edition” bags of coffee and then have your customers 

pick them up from you once they are delivered.  

 



SALES (CONTINUED) 

Have DECA be the source for class t-shirts, using an outside vendor or possibly making them in-

house if you have your own heat press.   

Most schools have a sports calendar for each season. Offer to go out and sell the ads for a 

commission  

Host a Vendor Fair. Have DECA students contact a company and sell their products at school in a 

temporary mall setting within school.  

EVENTS 

Golf tournaments have the potential to be very successful fundraisers. Find a golf course that is willing 

to host your event, provide food that is simple to cater, then charge a fee that includes golfing, lunch, 

and chances to win exciting prizes. You can take out an insurance policy for a few hundred dollars that 

allows you to put big-ticket items such as cars or cash prizes up on the green for a hole in one. You can 

also set up a silent auction at your event to maximize revenue.  

Why not host your own live auction at your school? The key to success here is to keep it simple. Hold 

your event in the school gym, have your teacher perform as the auctioneer, and don’t invest much (if 

anything) in food. If each student procures 5 items, you’ll have plenty of items for a successful event. 

Students can even donate their own artwork, baked goods, or services such as babysitting, dog 

walking, car washing or lawn mowing to the event.  

Basket raffles are a lot of fun. Students procure donations that can be assembled into themed 

baskets. You might have a basket filled with items that are made in Washington, a spa basket filled with 

bath products, a Mariner’s basket that includes tickets to a game and collectors items, a basket filled 

with the latest New York Times best selling books, or a basket filled with gardening tools and seeds. 

Sell raffle tickets for a dollar each – the more tickets someone buys, the greater their chances of 

winning the basket they want the most!  

Dances get hot. Nobody wants to carry their coat or purse around and a dance. Why not set up a 

secure coat check to keep students’ belongings safe? If nobody else is selling concessions, why not 

do it yourself? You can also sell concessions at other school events, such as music or drama events, 

sporting events, or even on curriculum night. Just make sure no other groups are selling concessions 

first and make sure to get the proper approval from building administrators.  

Carnivals are really fun events to host for young children. Divide your chapter into teams of 2 or 3, and 

have each team set up a game or booth. Promote your carnival at local preschools and elementary 

schools. If you really want to excite the kids, ask your local fire department to bring a truck for the kids 

to sit in!  

Hosting a Parents Nigh Out might work, too. Simply invite parents to drop off their children for an 

evening of fun – and childcare – provided by your DECA chapter. Play games, show a movie, and 

provide the children with kid-friendly snacks or dinner.  

 

 



EVENTS (CONTINUED) 

If your school isn’t already hosting a Talent Show, Lip Sync, Battle of the Bands, or Poetry Slam, 

you have a great opportunity to do so. These events cost little to nothing to put together and the whole 

school can get involved!  

Put on a Dance-a-Thon and invite your whole school or community to attend.  

Collect donations and hold a Rummage Sale in your school’s gym or cafeteria.  

If your class ever does the Apprentice Challenge as a class assignment, why not tie it into a DECA 

fundraiser? The team that makes the most money for your chapter wins. It can be especially fun to do 

this during a spirit week such as Homecoming.  

Help other community groups. Check with the Rotary, Kiwanas, or local Chamber of Commerce and 

help them with their event in exchange for a donation to DECA. 

Host a 5K Race and have DECA students get sponsors for the event. 

Organize a Basketball Shooting Competition and invite sponsors to donate based on how many 

shots each participant makes. 

Sponsor a Summer Car Show at school. Charge an entry fee $15.00 and have a co-sponsor for 

awards. 

Put on a Cow Plop Drop.  Just like it sounds, this happens on a school field that has a grid on it and 

people bet where the cow will leave its load. 

SEASONAL FUNDRAISERS 

The seasons can inspire some fantastic fundraisers. One school sold Halloween insurance. For $10, 

a house was protected. If the house was TP’d or otherwise “tricked” on Halloween night, DECA 

members would clean up the mess.  

Put on a homecoming t-shirt design and/or sales contest. The class or club the sells the most t-shirts 

wins the competition and DECA gets the proceeds for the sale of the shirts. 

What about taking orders for Thanksgiving pies? Partner with a local bakery to fulfill the orders.  

Sherwood Forest Farms offers holiday wreaths and garlands for sale for school fundraisers.  

You could set up a holiday gift wrap table inside a store or in a shopping area. Charge a wrapping fee 

per gift or simply ask for a donation. Work with the businesses in your area to coordinate this activity. 

Mother’s Day is a great opportunity to sell flower arrangements or hanging baskets. 

You might also consider selling flower bulbs through catalog orders in the fall, or hosting a garden 

sale and selling vegetable starts in the spring.  

Offer to staff a pumpkin patch or corn maze for a local farmer in the fall, or offer to staff a tree stand 

in December.  



SEASONAL FUNDRAISERS (CONTINUED) 

Set up a photo booth and take pictures to celebrate an event or holiday. Rent a costume or supply a 

trunk of costume items and accessories and have pictures taken by DECA or charge for a photo taken 

on a smart phone.  

PARTNERSHIPS WITH LOCAL BUSINESSES 

The local businesses in your community can be excellent partners in fundraising. Many DECA chapters 

have worked with their local Safeway store to do a store take-over, where students work the store for 

a day. You can turn this exciting event into a fundraiser by asking the store manager for permission to 

set up a hotdog cart outside of the store. Take-overs aren’t limited to Safeway; you could approach any 

business in your community and propose a take-over (take-overs have been done at McDonald’s, 

Barnes & Nobel and at pizza parlors). Your chapter will promote the business and will drive more than 

typical revenue to the store for the day in exchange for a percentage of sales or a fixed donation.  

Invite locally-owned restaurants to participate in a Dine out for DECA promotion. It could be a one-

night event where your chapter takes over the restaurant, takes reservations, seats guests, and collects 

a percentage of sales. Or maybe it is a week or month-long event where for every patron who presents 

a Dine Out for DECA coupon the restaurant donates a percentage of the bill. 

Most regions have a car dealership. Your chapter can ask the dealership if they would like help 

washing the cars on the lot.  

If you have a Ford dealership in your area, ask if they are a “President’s Award Ford Dealer.” They 

have a program where they’ll bring 12 cars to your school on a Saturday or Sunday and  for everyone 

that shows up that is 18 or over and goes for a test drive, your chapter gets $20.  

You could also approach a local business and ask, “Could you use some help with inventory?”  

Students help the store by taking inventory and the store, in turn, donates money to your DECA 

chapter. The key is companies that don’t have a lot of employees – stay small, stay local.  

Distribute flyers to help promote a business. Offer to hang flyers for a local company, for example, a 

local franchise’s grand opening. 

November is a slow month for the sale of house plants. Go to your local nursery and ask if you can help 

them by selling house plants on consignment, then set up a sale at your school.  

STUDENT STORE 

For many chapters, the School Based Enterprise, or Student Store is a significant source of funds. As 

the federal nutritional guidelines change, DECA students and their advisors may need to consider 

expanding their product mix beyond food and beverages. Think about the consumer wants and 

needs at your school. You might consider purchasing a helium tank and selling Mylar balloons, or 

perhaps certain school supplies are always in high demand. Many schools are successful in selling 

spirit items in their student stores, while others simply cannot compete with other in-school organization 

that sell spirit gear, such as booster clubs.  

 


