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On October 3, 2016 Justin Udy hit a career high and set a record for CENTURY 21 Everest Realty Group, becoming the first 
agent to surpass $1 Million in year-to-date gross commission income. 

“We respect and admire Justin and congratulate him for his 
remarkable accomplishment,” said John Ciet, Sr. Vice President, 
CENTURY 21 Everest Realty Group. “He has reached this 
benchmark in three quarters. The year isn’t over yet!”

“It’s an honor to have Justin on our team,” said George Q. Morris, 
CEO of CENTURY 21 Everest Realty Group. Morris compared the 
historic event, and the effect it can have on other agents, to Sir 
Roger Bannister when he broke the 4 minute mile.  

“When Roger Bannister 
broke the 4 minute mile 
it opened the door of 
possibility for runners 
around the world, who 
suddenly saw the vision 
of what they could 
accomplish,” Morris said. 
“Justin is that kind of 
leader. He is raising the 
bar for agents by casting 
the vision of what is 
possible with a career in 
real estate.”

Justin appreciates the culture at CENTURY 21 Everest Realty Group and the 
training and inspiration he has received to push the limits of his success. He has 
assembled a talented and dedicated team that he credits for their contribution.

“I could not have hit this benchmark without the support of my incredible team 
and their dedication to outstanding customer service,” Udy said.  “It’s an honor to 
serve a large network of clients who trust us with their real estate transactions.”

Congratulations Justin!

H O L I D A Y  I S S U E
ASCENT 



TOP PRODUCER LUNCHEON 
The Top 21 producing agents for 3rd Quarter were 
honored at a guest luncheon hosted by George Morris at 
Brio Tuscan Grille on October 26, 2106. Congratulations 
to these agents for their remarkable achievement! These 
quarterly events are wonderful opportunities for agents 
to get together and share their success and exchange 
ideas. Set a goal now to be a member of this dedicated 
group. You can do it!! Next up is our annual Centurion 
Luncheon which will be held the first quarter of 2017 
celebrating all 2016 CENTURY 21 Centurion winners.

3rd Quarter Top 21 
(in order of production) 
1. Justin Udy
2.  Josh Johnson
3.   Kurt Matz
4.   Brian & RuthAnne Noel
5.   Justin Critchfield
6.   Jona Gamboa
7.   Kody Watts
8.   Kimberly & Brian Curnow
9.   Doug Cary
10.  Jessica Terry
11.   Heidi & Daren Castain
12.   John Hunter
13.   Joanna Williams
14.   Joe Reardon
15.   Lieu Tran
16.   Dave Parker
17.   Mike Cottle
18.   Leslie & John Thorup
19.   Leah Krueger
20.   Austin Cales
21.   Nikki Nunez



HAPPY HOLIDAYS 2016

AGENT SPOTLIGHT: 
TIMOTHY TERRY
OREM

2016 has been an exciting year of growth for many 
of you individually and for us as an organization. 
Thank you for your individual contribution to our 
collective success, which has once again secured 
our position as a local and global leader. As a 
company, we remain in the top 5 companies 
in the world for CENTURY 21. Because of your 
hard work, three of our offices are on track to be 
recognized again for ranking in the top 100 offices 
for CENTURY 21, including #1 office in the world — 
Union Park. We look forward to celebrating these 
remarkable achievements, where many of you will 
be recognized individually in front of thousands 
of your peers, at the CENTURY 21 2017 Global 
Conference.

As a company, we are committed to the philosophy 
of working from the inside out and becoming 
more. We are uniquely invested in your individual 
success and we celebrate the progress you have 
made in your personal growth and the growth of 
your business. We are dedicated to helping you 
achieve your goals as we seek to cast a vision of 

what you can achieve in this incredible business of 
real estate. Your potential for remarkable success 
is unquestionable. Our goal is to provide you with 
the structure and the environment to help you 
continue to break through your personal barriers, 
and become more in 2017 than you were in 2016.

We recognize you have a choice and we are grateful 
you have chosen us. We encourage you to finish 
2016 strong! The holidays are a wonderful time to 
both visit past clients and set personal goals for the 
New Year. Continue to make prospecting a daily 
priority and 2017 will be your best year yet.

Best wishes for a wonderful holiday season spent 
with those you love and filled with expressions of 
gratitude for friends and family. From our families 
to yours, we wish you a happy, healthy and 
prosperous New Year and look forward to sharing 
it with you!

George Morris, John Ciet, Rob Ockey

Timothy Terry became a licensed sales agent 
in August of 2014 and joined CENTURY 21 Ever-
est Realty Group that same month. His sales 
career began in 2000 as owner of a paintball 
store. Prior to becoming a realtor, his sales ex-
perience also includes car sales face to face, 
alarm systems over the phone and solar sales 
door to door. With this background, he is well 
equipped for all forms of real estate prospect-
ing! Tim holds an associate business degree 
from the University of Phoenix.

Tim received awards in 2016 for his production levels of over 
$25,000 first quarter and over $50,000 second quarter. He 
credits his focus and consistency on the phone as a unique 
skill set that sets him apart.
What does he love most about his experience with CENTURY 
21 Everest Realty Group? “The support of the Brokers,” Tim 
said. “They are always there when I need them.”
Tim’s hobbies and interests include guns, his Harley David-
son and riding dirt bikes with his kids. He is also a self pro-

claimed Halloween addict and 
he makes the costumes for the 
Haunted Forest. Involved with 
numerous charitable causes, 
Tim supports Jerry’s Kids, the 
Everest Community Foundation 
other causes that inspire him as he is made aware of them. 
Tim and his wife Emily have been married for 19 years and 
are the parents of four children, Teancum (17) Ammon (14) 
Brigham (11) and Emma (9).
Favorite song from his playlist? “I love too many songs to pick 
one,” Tim said. “I trend towards Alternative and old school 
Punk Rock.” 
We’re grateful to have Tim as a member of the team in our 
Orem office.
 
Favorite Quote: 
“You are not a drop in the ocean. You are the ocean in a 
drop”

 --Unkown



MT. OLYMPUS HIKE! 
Congratulations to the agents, staff and family members who ventured to the Summit of Mt. Olympus on October 22, 
2016. They were in good hands with Associate Broker Jason Carlson leading the charge. Jason serves on search and 
rescue in Utah and is adept at rescuing stranded climbers and hikers. Start planning now to join us next year for this 
inspiring annual event. 

DON'T CALL IT A CONFERENCE
GLOBAL CONFERENCE IS NOW ONE21

March 6-9, Las Vegas, NV

www.one21experience.com



OCTOBER FUN
October was a busy month with our annual Pumpkin Patch Client Appreciation Event, co-sponsored by our friends at 
Citywide for offices in Centerville, Union Park and Orem. and co-sponsored by New American Funding in St. George!
Top that off with individual office potluck parties on Halloween Day and you get a month full of ghoulish fun! 



CENTURY 21 Everest Realty Group was well represented 
in October and November with fantastic segments 
on the popular morning show Good Things Utah on 
ABC4. In October, Sales Agent Bryan Burnett appeared 
with George Morris and discussed the booming St. 
George real estate market. In November, husband and 
wife team Heidi & Daren Castain, along with General 
Manager Jeremy Leger discussed why the holidays are a 
great time to buy and sell real estate. If you missed the 
segments, find them on our Facebook page. Coming 
up on December 15th, 2016 9:00 am George Morris 
and John Ciet who will close out the year discussing 
our unique culture and the importance of mindset in 
achieving success!

www.facebook.com/c21everestrealtygroup

George Morris, Bryan Burnett

IN THE NEWSA WORD FROM COMPLIANCE…
 

What should you do if your buyer does 
not turn in Earnest Money?

 
Q:  What do you do when your client has failed to 
bring in the earnest money by the contract deadline?  
Meaning, you represent a buyer and your buyer 
had four (4) calendar days after acceptance of the 
contract to have the earnest money deposited 
into the brokerage’s trust account, and they never 
brought it in.  What should you do?
 
A:  NOTIFY THE LISTING AGENT.  The main thing is 
to notify the listing agent in writing that the earnest 
money was not received immediately after the 
deadline. This will ensure that the liability for the 
earnest money remains with the buyer and does not 
transfer to the buyer’s brokerage.
 
Several times I have spoken with an agent who has 
told me their client never brought in the earnest 
money and now their buyer would like to cancel the 
transaction after the due diligence and financing 
and appraisal deadlines have passed. In addition 
our buyer’s agent never disclosed to the listing agent 
that the earnest money was never turned in. The 
problem this creates is that the seller has assumed 
there is earnest money being held as consideration 
for the offer that was submitted.  If a buyer passes 
the contingency deadlines, the seller should be safe 
to assume that there is earnest money they may be 
entitled to as one (1) form of a default remedy.  If 
the earnest money is not with the buyer’s brokerage, 
the seller / listing broker and or Judge may hold the 
buyer’s brokerage responsible for not collecting the 
earnest money.
 
Now let’s make sure we are clear, we as the agents 
and brokerage cannot control what our clients may 
or may not do. So just because our client does not 
bring in the earnest money does not mean the 
buyer’s brokerage / agent is responsible for it, unless 
(possibly) we do something (or don’t do something) 
that holds us negligent. This is why we have a duty to 
notify the listing agent that the earnest money was 
not received.

BY ROB OCKEY

Heidi and Daren Castain



EVEREST COMMUNITY FOUNDATION 
GIFT TO FISHER HOUSE
In a beautiful gesture, The Everest Community Foundation presented gifts and donations from the proceeds of its 
annual Charity Golf Classic, to the Fisher House, Salt Lake. Quinn Kiger-Good, Manager of the Fisher House was 
grateful and moved by the generous donations of $6500 in Costco gift cards presented in a beautiful silver bowl 
engraved with the foundation logo. In addition, the foundation provided the home with upgraded pull out drawers 
in all the kitchen cabinets so that it will be easier for the residents to access the contents of the cupboards. The 
pull out drawers have been on the wish list at the Fisher House for quite some time! The Fisher House and the 
Everest Community Foundation send their love and appreciation to all who have contributed to this great cause. 
We invite you to donate $21 from each check to the Everest Community Foundation. Make a difference and commit 
to  “Changing Lives One Step at a Time.”

IN THE NEWS

Gary Lee Krueger passed away peacefully of natural causes on November 20, 2016. 
Gary’s wife Leah is a broker in our Union Park office and a close friend and colleague 
to many. 

As his obituary states, “To know Gary was to love him! The loss of him is profound, but it 
is proportionate to the gifts he brought. Gary, we thank you for the amazing adventures 
and ride. Even though we lost you, we wouldn't have missed it for the world. “

Leah shared the following heartfelt comments with her friends at CENTURY 21 Everest 
Realty Group: 

“I have been blessed to have had over 25 years married to the “man of my dreams” and 
the love of my life. 32 years in all, of laughter and adventure. He was the most incred-
ible stepfather who married into four teenagers— instant family for a 20 year bachelor. 
He was a magnificent miracle! I am so grateful.”

Our deepest condolences are with the Krueger family.

IN MEMORIAM: GARY LEE KRUEGER



®

Give yourself the Christmas gift of a clear vision of your goals for 2017. 

Please come prepared with the following:
• Your goals and dreams for 2017
• A potluck dish or snack to share (sign up with Becky 801-449-3000)
• Your own supplies: poster board, magazines, glue sticks, markers

Don’t miss the December 

Dream Board Workshop 
led by Lindsey Wardle

Date: December 21, 2016 
Time: 11:30
Place: Union Park Training Room

Potluck lunch will be served.



CENTURY 21 EVEREST REALTY GROUP 

HOLIDAY FAMILY PARTY
December 17, 2016
Jordan Commons Megaplex Theatres

8:45am: Donuts, Bagels, Milk and Juice 
served in the Huston Room

10:00am: private showings of: 

ROGUE ONE MOANA

®

Give yourself the Christmas gift of a clear vision of your goals for 2017. 

Please come prepared with the following:
• Your goals and dreams for 2017
• A potluck dish or snack to share (sign up with Becky 801-449-3000)
• Your own supplies: poster board, magazines, glue sticks, markers

Don’t miss the December 

Dream Board Workshop 
led by Lindsey Wardle

Date: December 21, 2016 
Time: 11:30
Place: Union Park Training Room

Potluck lunch will be served.

JESS ANDREASEN RECEIVES  
JIM ROHN AWARD
Jess Andreasen serves as an invaluable Executive 
Assistant to George Morris, John Ciet and other members 
of the leadership team! She is a rock star in the Everest 
family and has the ability to quickly connect with people 
on a personal level. She smiles and laughs even in the 
tough times and can stay calm and focused in high stress 
situations.

Before joining CENTURY 21 Everest Realty Group in 
2013, Jess worked at IHC for 8 years. Her work in the lab 
and with research was cut short due to health issues. 
She started with C21 Everest as a temp and made her 
way to Jeremy Leger’s team for a year and a half before 
transitioning to her current position.

Jess supports local causes including Primary Children’s 
Hospital, 5K races and donating time to community 
gardens in her neighborhood. She is also a member of 
the National Lyme Disease Association. She graduated 
from Kearns High School in 2002 and holds a Bachelor's 
Degree in Human Biology from the University of Utah 
(2007). She enjoys hiking with her puppy named Badger, 
her husband Austin, and their boys Edison and Jack. She 
loves to knit, paint, dance, cook and spend time with 
her family. Singing is also a favorite activity. Her favorite 
song of the moment is “Where I wanna Be” by ARIZONA 
but she says it will change in a couple of days. 

What does Jess love most about Everest? “The people -- 
all staff and agents. The caring and giving that Everest 
represents, there are no words to describe it. They have 
been there for me through the toughest time in my life.”
Congratulations Jess. The feeling is mutual.


OCTOBER

Way to go, JEREMY BACK - winner of the St. George 
Mirror Ball Trophy for highest production and 
participation in November...GREAT JOB!



The story of the Chinese bamboo 
tree is great a metaphor for life. In 
the first year, the seed is planted, 
fertilized, watered, nurtured and 

nothing happens. In year two, a similar sce-
nario unfolds. The spot where the seed was 
planted is again watered, fertilized and nur-
tured with no visible results. Year three, year 
four still nothing happens, It isn’t until the 
5th year, after continual watering and fertil-
izing and nurturing … that the seed begins 
to sprout. Then the miracle occurs. Within 6 
weeks the giant bamboo grows 90 feet!
 
How many times have you tried something, 
not seen results and given up? In this business of real estate, for example, what about the process of pros-
pecting? Agents often say, “I’ve tried prospecting for three, four weeks and nothing is happening.” They’re 
often ready to give up.
 
If dreams are high and goals are worthwhile, there is a high price attached to them. A predictable business 
model built on prospecting is a high goal. It is a model that you can duplicate and harvest well into the future. 
Are you willing to pay the price for a viable bamboo shoot? Nurture the seed for 4-5 years? If you exercise 
that kind of patience and discipline, what will it yield you?
 
Think about that in your life, business, relationships, and health. What is it that maybe you didn’t try hard 
enough, long enough to allow to take root and then sprout and grow into some-
thing amazing and magnificent?
 
Success is not a Happy Meal. You can’t drive up and order it and expect it in 2-3 
minutes. Anything that is worth it, takes time. Success has rules and if you play 
by the rules you’ll be successful. If you violate the rules, you’re going to be called 
for a foul and put on the bench.  If you want to score in this business and in life, 
play by the rules. Be patient and disciplined every single day, continue to do what 
it takes and you will get results. It’s not a question of if, it’s a question of when.

This excerpt is from the  Elevate Your Real Estate podcast. Please subscribe to the 
podcast even if you currently receive the daily message text.

PATIENCE: THE CHINESE BAMBOO MIRACLE 
JOHN R. CIET, SR. VICE PRESIDENT

Tune in daily for a 
5 minute message.



SIR EDMUND HILLARY 
AWARD
Katie Bush, Managing Bro-
ker of the Centerville Office 
of CENTURY 21 Everest Re-
alty Group was awarded the 
Sir Edmund Hillary Award 
for outstanding service as 
a manager in October. Con-
gratulations to Katie for her 
ongoing exemplary leader-
ship. For more information about Katie, see her spot-
light in the October edition of the Monthly Ascent.

Russ Orchard brings a 
strong background of real 
estate experience, man-
agement and training to 
his position as Director of 
Education for CENTURY 21 
Everest Realty Group. A li-
censed sales agent since 
1996 and a licensed broker 
since 2004, he is well versed 
in what it takes to train and educate outstanding 
real estate agents. To his credit as an expert trainer 
and coach, over half of the previous 11 SLBR “Rookie 
of the Year” award winners have come through his 
training programs. At C21 Everest Realty Group, he 
is responsible for training all newly licensed agents 
and creating ongoing education and training for the 
company.

Russ holds a BS in Sales and Sales Management as 
well as an MBA from Western Governors University. 
He currently serves on the Professional Standards 
Committee of the Salt Lake Board of Realtors. He and 
his wife Jenny are the parents of three sons. When he 
has down time, Russ enjoys coaching baseball, fishing 
and going to Disneyland. His favorite pastime is sit-
ting on a beach reading a book. Congratulations Russ! 

A favorite quote: “Whatever you can do or dream you 
can, begin it. Boldness has genius, power and magic 
in it!”   -Goethe

HEIDI & DAREN CASTAIN 
IRONMAN AWARD - 3RD QUARTER
Heidi and Daren Castain are a power couple in and out 
of the office. They met 23 years ago in Utah while Dar-
en was playing football for the University of Utah and 
Heidi was working for Nordstrom. Daren holds a bach-
elor’s degree in communications from the U.of U. The 
Castains stayed together through transfers out of state 
and survived the long distance relationship arrange-
ment! In the end, Daren’s job transferred him to Seat-
tle where Heidi was working as a buyer for Nordstrom. 
They have been married for 18 years and are the par-
ents of a twelve year old daughter named Seven. 

Heidi licensed in real estate in 2013 and immediate-
ly joined with Century 21 Everest Realty Group. She 
burst onto the real estate scene and was awarded 
the 2014 Salt Lake Board of Realtors Rookie of the 
Year Award. One year later, Daren quit his corporate 
job and joined with Heidi. They are a dynamic team 
and devote time and resources to charitable causes 
such as The Christmas Box House and Everest Com-
munity Foundation events such as the Salvation Army 
bell ringing. They also enjoy donating anonymously 
to those in need that they become aware of in the 
personal circle of friends and acquaintances. In their 
spare time they are pretty much obsessed with any-
thing to do with their daughter’s competitive soccer 
team. As a family they enjoy painting and crafts.

CENTURY 21 honored Heidi as a CENTURION Producer 
in 2014. With Daren working on the team, they have 
held their position as CENTURION for 2015 and are on 
track for 2016 as well. 

Congratulations Daren and Heidi on the Ironman 
Award -- given for your incredible examples of success 
and giving back to the community.



OCTOBER

NOVEMBER



WORK ANNIVERSARIES
Congratulations to the following Sales 
Agents and Employees celebrating 
anniversaries this month with Century 
21 Everest Realty Group.

NAME
Jill Ekstein 
Daniel Schaeffer 
Lieu Tran 
Zachary Bellows 
Kyler Johnson 
Kory Larsen 
Denet Grampp 
Andrew Schoenfeld 
Jason Anfinson 
Peter Hashimoto 
Morgan Brown 
Jason Snell 
Colin Kollman 
Landon Smith 
Mariilyn Hale 
Rick Bentley 
Alicia Kitchen 
Jonathan Hunter 
Sarah Hale 
Tracy Fischer 
Leah Marks 
Brad Cahoon 
Holly Scott 
Joanne Anderson 
Jona Gamboa 

Becky Arsenault 1
Andrea Jones 1
Gawynn Dutson 1
Jesus Alvarez 1
David Johnson 1
Steve Forrey 1
Christine Anderson 1
Curtis Fergus 1
Shannon Keller 1
Tyler Gurr 1
Ryan Larsen 2
Sara Tramp 2
David Higgins 2
Ryler Higgins 2
Doug Cary 2
Kelly Nieves 2
John Hawkins 2
Brian Pitcher 2
Kirk Baumgartner 2
Cheril Humphries 2
Kari Jensen 3
David Baird 3
Jimmy Gibbs 3
DeAnna Lee 4
Carolina Paz 4
Kathleen Plant 4
Phil Blair 4
Cody Emery 4
Martha Emery 4
William Knight 5
Kenneth Morrison 6
Justin Turcsanski 7
Amy Clark 7
Sheri Peck 7
Liz Hall 7

YEARS
1
1
1
1
1
1
1
1
1
1
1
1
1
2
2
2
2
2
2
3
3
4
4
5
5

1
1
1
1
1
1
1
1
1
1
2
2
2
2
2
2
2
2
2
2
3
3
3
4
4
4
4
4
4
5
6
7
7
7
7

CAITLIN ODOM RECEIVES  
JIM ROHN AWARD
Caitlin is so dedicated to her job as a transaction coordinator in 
the Union Park Office that she missed personally receiving her 
award at the November Summit! Caitlin has been in her position 
since May of 2016. Her previous experience is best summed up in 
her own words. “After moving to Utah ten years ago, I worked as 
a compliance manager for a sales floor.  I moved up quickly and 
for the next 7 years wore many hats such as personal assistant to 
CEO, executive assistant, event coordinator & director, call center 
manager, and payroll manager.  I decided to leave the high stress 
and very demanding position I was in and moved into a part time 
HR assistant role for a specialty packaging company.  I loved the 
work but working part time didn’t quite satisfy me, so I took a 
leap of faith and applied for a Transaction Coordinator position at 
Century 21… and here I am!” 

Those who know Caitlin will not be surprised to learn that she 
also owns two businesses, a cheerleading company and a cleaning 
company. She was a cheerleading coach for Pop Warner for over 8 
years and received coach of the year award 4 years running. Other 
awards she has received include an award for customer service 
which serves her well in her position as a transaction coordinator 
with CENTURY 21 Everest Realty Group.  She has also volunteered 
with Big Brother & Big Sister and also Boys & Girls Club for 4 years.

Caitlin enjoys a good home renovation project along with dancing, 
crafts and scrapbooking. She is the youngest of 6 children and is 
recently engaged. She loves her family and is proud that her parents 
will be celebrating their 47th wedding anniversary this year. One of 
favorite quotes is something her mother always told her, “Your past 
mistakes are meant to guide you, not define you.” Caitlin enjoys 
anything by Chet Faker on her playlist and has another favorite 
quote by Stephanie Bennett Henry, “Life is tough my darling, but 
so are you.”

Congratulations Caitlin on the well deserved Jim Rohn Award! We 
are pleased to have you on the team.
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Sales Agent Amber Kaye Ciet passed away suddenly on October 13, 2016 
in Riverton, Utah, due to complications from a recent surgery. Amber is the 
sister of John Ciet, Sr. Vice President and Co-Owner of CENTURY 21 Everest 
Realty Group.

 “Amber taught us to be optimistic, even in the most difficult times,” John 
said.

 In addition to her optimism, Amber will be remembered as someone who 
was full of energy and great at making friends. She loved the outdoors and 
enjoyed camping and Kart racing. Amber had a big heart and devoted volun-
teer time to working with addicts and recovering addicts.

Amber became a licensed sales agent in 2007 and was most recently work-
ing as a sales agent in the Orem office of CENTURY 21 Everest Realty Group.

Our love and support are with the Ciet family at this difficult time.

A favorite quote of Amber’s: “Forget what hurt you, but never forget what it taught you.” –Anonymous

DECEMBER BIRTHDAYS
1 2 3
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25 26 27 28 29 30 31

Nancy Barton
Chris Parker

Tyler Gurr

John Butterfield

Chistopher Armstrong

Josh Andra
Rob McDonald

Natalie Sourlos
Alexis Dammaschke

Davis BuntingLinda Carlson

Chad Wagstaff

Justin Critchfield
Mark Apuna

Cesilie Gile

John Rhodes
Teri Taylor

Gawynn Dutson
Carolyn Cole

Holly Scott
Carmen Brown

Vernon JemmottClinton RobertsonTamra Simons

Long Tran
Zachary Bellows

Barbara Hughes
Polly Fackrell

Tracy Tamara

Stefanie Barnes
Holly Scott

Annelyn Sanchez

Amy Wilson

Shannon Keller
Mikel Hale

Luke Stutz

If you have photos, suggestions, news or information you’d like to submit for 
consideration in this newsletter, please contact denet.grampp@century21.com

IN MEMORIAM: AMBER CIET



Congratulations to the following 3rd Quarter Award 
Winners for OUTSTANDING production.

GCI OVER $350,000
Justin Udy

GCI OVER $275,000
Josh Johnson

GCI OVER $250,000
Kurt Matz

GCI OVER $200,000
Brian & RuthAnne Noel

GCI OVER $150,000
Justin Critchfield

GCI OVER $100,000
Jona Gamboa, Kody Watts, Kimberly & Bryan Curnow, Doug 
Cary, Heidi & Daren Castain, John Hunter, Joanna Williams, 
Joe Reardon, Jessica Terry, Lieu Tran, Mike Cottle, David 
Parker, Chase Watts

GCI OVER $75,000
Jeffrey Hansen, Leah Krueger, Austin Cales, Leslie & John 
Thorup, Nikki Nunez, Amy Laster-Haynes, Aaron Oldham, 
DeAnna Haskett, Lance Gummersall, Bryan McKinnon, Erin 
Mehler, Cody Emery, Cheril Humphries

GCI OVER $50,000
Ryan Larsen, Philip Harvey, Brenda Lee Jones, David Bemis, 
Casey Anderson, Steve Henriod, Li Schlachter, Parker Smith, 
Mike Harris, Amy Clark, Jonathan DeYoung, Alma Merrill, 
Shane Sulz, Tyler Gurr, Jeff Leger, Chad Wagstaff, Jeanette 
Davis-McNaughton, Jeremy Fitzgerald, Jenny Frame, Lila 
Jessop, Teri Taylor, Belladonna Riso, Nancy Barton, Andrea 
Jones, Curtis Perry, Delphine Acord, Linda Carlson, Josh 
Bingham

GCI OVER $25,000
Aaron Richardson, Andrea & Alex Gardner, Evan Child, 
Brittni Holmquist, Steven Evans, Jesus De La Rosa, Geneva 
Tanner, David Malone, Jennifer Terry, Aaron Christensen, 
Susan Edwards, Rich Castleberry, Alen Kantarevic, Rebecca 
Seat, Lindsay Tripp, Troy Butcher, Jared Lord, Paul 
Ahotaeiloa, Matt Johnson, Will Walk, Jechelle Secretan, 
David Eggett, Casey Hansen, Ruby Reece, Joanne Anderson, 
Kevin Peterson, Bryan Burnett, Debbie Cheney, Michael 
Heslop, Lisa Street, Jimmy Gibbs, Ruth Wilkey, Susy Foster, 
Leigh Anne Baker, Tyler Higgins, Anica Smith, Russell Sala, 
Carolina Paz, Jenny Dodge, JoAnn Featherstone, Tina Reich, 
Sara LeBreton, Scott Seyboldt, Tammy & Kyle Jones, Dana 
Goodrich, Josh Madsen, Mark Apuna, Sam Fulton, Jason 
West, Hector Valdez, Jayson Critchfield, John Rhodes, 
Sherrie Snideman, Ron Mayo, Blake Dellinger, Michael 
Adams, Annelyn Sanchez, Brett Belknap, John Nunley, Troy 
Critchfield, Barry Ruhlander, Jason Snell, Marco Munguia, 
William Nieves, Stefanie Barnes, Trent Hyde, Timothy 
Palmer, Brent Checketts, Sterling Satterfield, Chantel 
Flanders, Elizabeth Wilkerson

TOP 10 LISTING AGENTS
Bryan Burnett, Justin Udy, Jessica Terry, Doug Cary, Joe 
Reardon, Lindsey Tripp, Josh Johnson, Jeremy Back, Alma 
Merrill, Mike Cottle

TOP 10 UNITS SOLD
Justin Udy, Josh Johnson, Brian & RuthAnne Noel, Justin 
Critchfield, Jona Gamboa, eidi & Daren Castain, Dave Parker, 
Kody Watts, Joe Reardon, Jessica Terry

TOP VOLUME CLOSED
Justin Udy, Josh Johnson, Kurt Matz, Brian & RuthAnne Noel, 
Justin Critchfield, Kody Watts, Joe Reardon, Kimberly & Brian 
Curnow, Heidi & Daren Castain, Jona Gamboa 

QUARTERLY AWARD 
WINNERS

Congratulations to the following Peak Agent Training Graduates :
Morelza Boratzuk, Alyson Brown, Clint Robertson, Amber Milton, Jason Snell, Dallin Jolley, Ron Mayo, Liz Wilkerson, 
Michelle Dickey, Alison Kolkebeck, Andrew Schoenfeld, Randy Mayo, Timbra Wiist


