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Proposed 2018 
budget silent 
on subsidy

Consumer firms gross 
margins rebound 
from recession lows

Nigerian consumer good 
firms are beginning to 
see margin expansion 

following the worst recession in 
25 years which saw their sales fall 
and costs spike.

Gross margins a measure of 
profitability, is a company’s total 

BALA AUGIE

Failure of the government 
to include the provision 
for subsidy in its proposed 

2018 budget is becoming an is-
sue that cannot be relegated to 
the background.

The N8.621 trillion budget 

Reps, Buhari team meet on N2.7trn promissory note for contractor debts ...Page 4

L-R: Vice 
President 

Yemi Osinbajo; 
Mohammed Al-
Amin, manag-

ing director/
CEO, Federal 

Housing Author-
ity (FHA), and 

Abubakar Sulei-
man, executive 

director, Sterling 
Bank plc, during 
an exhibition by 
the International 

Federation of 
Interior Archi-

tects/Designers, 
sponsored by 
Sterling Bank, 

in Lagos.

... Dangote Sugar, Nestle, 
Unilever see gains

... as NNPC lost N90bn on 
DSDP in 7 months

Major foreign insti-
tutional funds have 
an average of 7.4 
percent holding in 

stocks of the ten banks that make 
up the Nigeria Stock Exchange 
Banking 10 index (NGSEB10).

The total shareholding of the 
institutional investors is worth 
some N334 billion, according to 
data sourced from the Financial 
Times markets portal.

The ten banks, which include 
Zenith, Guaranty Trust, Access 
and Diamond Banks, have re-
turned 67 percent year-to-date, 
driving up the value of holdings 
of foreign institutional investors.

“Institutional  funds are 
taking a second look at cheap 
but fundamentally strong eq-
uities, now that the foreign 
exchange scarcity has ebbed,” 
said Tajudeen Ibrahim, head 
of research at Lagos-based 
Chapel Hill Denham.

Other banks that make up 
the NSGE Banking 10 are First 
Bank, United Bank for Africa, 
Ecobank Transnational Inc 

Major institutional funds own 7.4% 
of Nigeria banks valued at N334bn

Continues on page 4

LOLADE AKINMURELE (ETI) and Fidelity bank.
There are no major foreign 

institutional holders in Wema 
and Sterling bank.        

Institutional funds hold 

14.81 percent of Zenith Bank’s 
shares, the largest of all ten 
banks. Their holdings are worth 
N116.1 billion.

Zenith sold for N25.08 Fri-

day, up 70.6 percent compared 
to a year ago.  
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Fund is Zenith’s largest share-
holder, holding some 1.39 billion 
shares or 4.42 percent of the total 
outstanding shares. This is worth 
N34 billion at Zenith’s current 
share price.       

While Zenith comes top in 
terms of volume of stocks held by 
institutional investors, Guaranty 
Trust bank is the largest by value.   

Institutional funds own 11.29 
percent of GTB’s shares, valued at 
N138.6 billion.  

Genesis Investment Manage-
ment LLP and First State Invest-
ment Management have the largest 
shareholdings in GTB. Genesis 
owns 1.13 billion or 3.84 percent 
of total outstanding shares while 
UK-based First State owns 715.85 
million or 2.43 percent of total 
outstanding shares.

GTB sold for N42.44 per share, 
Friday, up 96.39 percent compared 
to a year ago. 

At GTB’s current share price, 
the value of Genesis Investment’s 
shareholding is N48.6 billion.

First State’s shareholding in 
GTB is worth N30.7 billion at cur-
rent share price.  

Access Bank ranks third on 
the list of banks with the highest 
institutional funds by value. The 
major institutional funds exposed 
to Access own some 14.14 percent 
of stocks, valued at N40.3 billion.   

Access sold for N9.89 as of Fri-
day, according to FT data, up 86.6 
percent year-on-year.

UK-based hedge fund Blakeney 
LLP has the largest shareholding 
in Access, holding some 1.97 bil-
lion shares or 6.81 percent of total 
outstanding shares.  Its shares are 
currently worth N19 billion.

Major institutional funds...
Continued from page 1

Somerset Capital Management 
LLP holds the second largest shares in 
Access Bank, holding 656.28 million 
shares, 2.27 percent of total outstand-
ing shares. This is worth N6.49 billion. 

UBA is the ranks fourth, with 
major institutional funds owning 
9.06 percent of its stock valued at 
N29.8 billion.

UBA sold for N9.66 per share 
Friday, up 124.65 percent com-
pared to a year ago.   

UK-based Pioneer Investment 
Management Ltd. owns the single 
largest shares in UBA, laying claim 
to some 1.61 billion shares which 
represents 4.72 percent of UBA’s 
outstanding shares. Pioneer’s 
shareholding is worth N15 billion. 

Black Rock Investment Man-
agement owns the second largest 
shareholdings in UBA, at 483.58 
million shares or 1.41 percent of total 
outstanding shares. Its current share-
holding in UBA is worth N4.6 billion.

Ecobank is fifth, with institu-

tional investors owning N4.51 bil-
lion worth of shares or 1.10 percent 
of total shares outstanding.

Ecobank sold for N17 per share 
on Friday, according to FT data, 
having seen a 73.75 percent leap in 
share price compared to a year ago.

Global X Management Co. LLC 
holds 61.62 million ETI shares, 
the highest held and 0.26 percent 
of total shares outstanding. The 
value of Global X’s shareholding 
is N1.05 billion.

US-based Russell Investment 
Management LLC is the second 
largest shareholder in Ecobank, 
holding some 45.59 million shares 
which equate to 0.19 percent of the 
total outstanding shares. 

Russell’s shareholding is cur-
rently worth N775 million.

First Bank is sixth, with insti-
tutional investors accounting for 
N3.28 billion or 1.29 percent of total 
shares outstanding.  

First Bank actually leads the 

pack of banks in the NGSE 10 
banks, in terms of one-year return, 
following a 132.69 percent increase 
in share price within the period, 
according to data sourced from the 
Financial Times. 

New-York based fund manager, 
Global X Management Co. LLC, 
holds 171.69 million FBNH shares, 
the single largest shareholding 
(0.48 percent of total outstanding 
shares), according to FT data.  

FBNH sold for N7.23 per share Fri-
day, putting the total value of Global 
X’s shareholding at N1.2 billion.

UK-based Black Rock Fund 
Advisors hold the second highest 
shareholding in FBNH, 111.79 mil-
lion- which comes to 0.31 percent 
of total shares outstanding. Black 
rock’s shareholding in FBNH is 
worth N807 billion.

Parametric Portfolio Associ-
ates LLC is next in line of highest 
shareholders in FBNH, with 81.24 
million shares,    0.23 percent of 

total shares outstanding.  That’s 
currently worth N587 million.

Institutional funds hold 6.62 
percent of Diamond bank shares 
valued at N1.62 billion, making 
it the seventh most overweight. 
Diamond bank sold for N1.16 per 
share Friday. The price is up 11.54 
percent year-on-year.

Scandinavian mutual fund, 
Skagen AS is the most overweight 
of other major institutional funds 
on Diamond bank, holding some 
718.97 million shares or 3.10 per-
cent of total shares outstanding. 
Its shares are worth N833 million.  

Fidelity bank is the least ex-
posed, of the NGSE 10 banks, 
to institutional funds with the 
latter owning 1 percent of total 
shares outstanding, valued at 
N487 million.

Reps, Buhari team meet on N2.7trn promissory note for contractor debts
The Economic Management 

Team (EMT) chaired by Osinba-
jo, had in March 2017 mandated 
the Minister of Finance to head a 
committee that would establish 
a process to confirm the valid-
ity of inherited Federal Govern-
ment obligations, and propose 
a mechanism to resolve them.

The money consists of N740 
billion of outstanding pensions 

N
igeria’s House of 
Representatives 
will  today meet 
with key members 
of President Mu-

hammadu Buhari’s Economic 
Team on the proposed N2.7 
trillion promissory note bond 
issuance programmes, and $500 

and promotional salary arrears 
(not discounted) and N1.93 
trillion (discounted) of other 
obligations including dues to 
Federal Government contractors 
and suppliers.

The request was sent to the 
Speaker of the House of Rep-
resentatives by the then, Act-
ing President Yemi Osinbajo 
via a letter with Ref. No: SH/
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million Eurobond, BusinessDay 
gathered at the weekend.

Those expected to meet with 
the legislators includes Udoma 
Udo Udoma, Minister for Budget 
and National Planning; Kemi 
Adeosun, Minister of Finance 
and Rotimi Amaechi, Minister of 
Transportation, as well as Direc-
tor General of Debt Management 
Office (DMO).

L-R: Kola Ayeye, executive director, Asset Management Corporation of Nigeria (AMCON); Eberechukwu Uneze, managing director/chief executive 
officer, AMCON; Ahmed Kuru, chairman; Rafiu Adebayo Ibrahim, member, Senate Committee on Banking, Insurance and other Financial Institu-
tions, and Aminu Ismail, executive director, AMCON, at the just concluded retreat of the Senate Committee in Abuja.

AG.PRESIDENT/02/17 dated 
4th August, 2017.

Osinbajo in the letter also 
solicited for the amendment 
of the Fiscal Responsibility Act 
(FRA), with the view to reflect 
the initiative.

“I forward herewith for your 
kind consideration and passage 

KEHINDE AKINTOLA, Abuja

•Continues online at www.busi-
nessdayonline.com



ATU urges governments to connect 69% unconnected Africans to internet

A
frican Telecommu-
nications Union 
(ATU) has high-
lighted the urgent 
need to connect 

rural and remote areas in Africa 
to economic opportunities of-
fered by the internet in a digital 
age.

The ATU made this call at 
AfricaCom held last week in 
Cape Town, saying connectiv-
ity, affordability and accessi-
bility should be a key focus for 
Africa’s digital inclusivity and 
rural network coverage.

Secretary-general of ATU, 
Abdoulkarim Soumaila, said 
at the ICT Africa forum hosted 
by Huawei during the premier 
pan-African technology, tele-

coms and media event that, 
connectivity had the potential 
to positively impact and trans-
form people’s lives in a number 
of areas, including health, edu-
cation and financial services 
and agriculture.

 “All people must be able to 
access the Internet in order to 
exercise and enjoy their rights 
to a better quality of life, dignity 
and equality,” Abdoulkarim 
said.

Statistics from GSMA shows 
that approximately 53 percent 
of the world’s population is still 
unconnected. Four-fifths of this 
unconnected population are 
located in Asia-Pacific and in 
Africa. On average, 69 percent 
of the African population do not 

have access to the Internet, with 
many of those unconnected 
living in rural areas.

Abdoulkarim stated there 
was a definite need for smarter 
strategies and co-operation 
among the various stakehold-
ers to ensure digital Inclusivity.

“In order to make rural con-
nectivity a reality, governments 
and stakeholders need to make 
it a priority. It is necessary to 
develop suitable networks at 
an appropriate time and gradu-
ally overlay infrastructure and 
services until the ultimate goal 
of an ICT Society and Knowl-
edge Economy is achieved.” 
Abdoulkarim said.

The forum with the theme, 
“Build a Better Connected 

Nigeria needs $35bn yearly 
to sustain economic growth 
- Infrastructure Bank MD
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Managing Direc-
tor, Adekunle 
Oyinloye, the 
Infrastructure 

Bank, says Nigeria needs 
$35 billion per annum for 
five years to sustain a robust 
economic growth.

Oyinloye said this in 
Abuja while presenting a 
paper on “Economic Indices 
and Relationship with Infra-
structure Development” at a 
forum for set 1988 Economics 
Class, Ahmadu Bello Univer-
sity, Zaria.

While speaking on the role 
of infrastructure in economic 
development, Oyinloye said 
capital investments in in-
frastructure were a reliable 
avenue for engendering sus-
tainable economic growth 
and development.

 “According to the Nation-
al Integrated Infrastructure 
Master Plan (NIIMP), Nigeria 
needs about 35 billion US 
dollars per annum for a suc-
ceeding period of five years 
to sustain robust economic 
growth.

“That is what we need but 
we have never gone beyond 
about 12 billion dollars; so it 
estimated that the infrastruc-
ture funding needs for the 
next 30 years is in the region 
of three trillion US dollars.

“The NIIMP relies on em-
pirical data to identify critical 
linkages between economic 
growth, sustainability and 
Infrastructure development. 
And emphatically noted that 
developed economies typi-
cally record core infrastruc-
ture stock and value of about 
70 per cent of this stock as 
proportion of their GDP.

“With power and trans-
portation infrastructure usu-
ally accounting for at least 
half of that total stock vol-
ume. In contrast to national 
benchmark however, Nige-
ria’s core infrastructure stock 
is estimated as at today to be 
around 20 to 25 per cent of 
our GDP,” he said.

According to Oyinloye, 
infrastructure is a key in-
gredient for enhancing the 
nation’s productivity and 
economic growth.

Africa – How to Accelerate the 
Development of ICT Systems” 
was attended by government 
officials including communica-
tion ministers from South Af-
rica, Angola, Ghana, Namibia, 
Zimbabwe, representatives 
from GSMA, Deloitte, Huawei 
and Telco Operators in sub-
Saharan region.

Siyabonga Cwele, minister 
of telecoms and Postal Services 
of South Africa, said there were 
a number of obstacles to in-
creasing access to ICT services 
among African countries, from 
low levels of digital literacy, to 
insufficient infrastructure to 
support the delivery of services, 
and the high cost to connect, 
which creates a huge digital 

divide, and this forum was an 
opportunity for leaders from 
regional government agencies, 
top carriers and industry stake-
holders to exchange ideas on 
innovation, best practices and 
models for sustainable growth.

“Government approach 
towards reducing the digital 
divide should include both the 
supply side and demand side 
interventions. Creating ICT 
policies and regulation based 
on the new ICT ecosystem 
helps in defining the various 
roles that will be played,” Cwele 
said.

According to Lipeng, presi-
dent of Huawei Southern Africa 
region, most African policy-
makers have created favour-

able environments for the ICT 
sector, and the private sector 
also plays an important role 
in provision of the technology, 
solution, service and training, 
help transforming and enrich-
ing people’s life through com-
munication.

“Huawei is ready to share 
our local practices and global 
expertise with all related stake-
holders, to contribute to ac-
celerating ICT development in 
Africa,” Lipeng said.

Huawei is a leading global 
information and communica-
tions technology (ICT) solu-
tions provider with the to enrich 
life and improve efficiency 
through a better-connected 
world.
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After over  40 years, 
the Federal Gov-
e r n m e n t  h a s 
mapped out ways 

to revamp the 3,050 Mega-
watts Mambilla Power Proj-
ect in  Gembu, Taraba state, 
which  will cost $5.8 billion, 
and hoped it will improve 
the energy requirements of 
the country.

Indications to the devel-
opment emerged on Friday 
when the Minister of Power, 
Works and Housing, Baba-
tunde Fashola, signed the 
contract agreement with 
three Chinese firms under 
Joint-Venture partnership 
to revive the project that 
he credited to the visionary 
leadership of President Mu-
hammad Buhari.

He added that the proj-
ect will enhance Nigeria’s 
power diversity and boost 
its energy needs adding that 
the project will also unlock 
the potentials of the people 
of Taraba state in particular 
and Nigerians in general.

“I must thank President 
Buhari for the leadership 

Mambilla Power Project back on track 
as FG signs pact with Chinese firms

FG disburses N80bn 
for Social Investment 
Programmes in 2016

External reserves to hit $40bn end of 2018 - CBN

that he has shown in reviving 
this project that has failed, 
that has stumbled and has 
now been brought back on 
track after over forty years. 
This is great leadership that 
signposts a new dawn for 
Nigeria’s power diversity and 
energy needs.

“This project will give 
us the opportunity for en-
ergy security, it will give us 
the opportunity for compli-
ance with our Paris climate 
change agreement because 
it will be delivering renew-
able energy, it will provide 
opportunity to unlock the 
gift of nature to Nigeria in 
Taraba State such as agri-
culture energy, construction, 
development,” he said.

He said further that the 
project will take 6 years to 
be completed once work 
starts on it stressing that 
the project will be under-
taken by inter-ministerial 
collaboration. He added that 
the Ministry of Finance will 
be leading the negotiation 
to finance the agreement 
and will be making subse-
quent budgeting proposal 
for counterpart funding. 

Federal Government 
said it  disbursed 
N80 billion in 2016 
for the Social In-

v e s t m e n t  P ro g ra m m e s 
(SIPs) aimed at ameliorat-
ing the sufferings of vulner-
able people in the country.

This was made known 
in an excerpt of a book on 
“Making Steady, Sustain-
able Progress for Nigeria’s 
Peace and Prosperity: A 
Mid-Term Report Card on 
the Buhari Administration.” 
The Presidential Media 
Team authors the book.

It  re c a l l e d  t h a t  t h e 
amount appropriated for 
the programmes for the 
2016 fiscal year was N500 
billion.

“ N 8 0  b i l l i o n  ha s  s o 
far been released to the 
Accounting Office of the 
programmes (being the 
Ministry of Budget and Na-
tional Planning), in the last 
quarter of 2016. That is why 
implementation of various 
aspects of the programmes 
is just commencing, with 
strategies to upscale.

“Scaling up extensively 
will require that the pro-
curement processes are 
completed to set up efficient 
systems and roll-out effec-
tively. Procurement, being 
handled by the supervising 
ministry, is ongoing.”

SIPs include the N-Pow-
er, designed to help young 
Nigerians acquire and de-
velop life-long skills, and 
the Home-Grown School 
Feeding Programme aimed 
at increasing enrolment 
and completion rate at the 
primary school level.

Other programmes are 
the Conditional Cash Trans-
fer aimed at providing tar-
geted money transfers to 
poor and vulnerable house-
holds and the Government 
Enterprise and Empower-
ment Programme to provide 
financial service access to 
traders.

Nigeria leads campaign 
against colonialism in ILO

F
ollowing strong 
leadership pro-
vided by Nigeria, 
Africa has won 
the long quest for 

the removal of the vestiges 
of imperialism in the con-
duct of the affairs of the 
Governing Board of the 
International Labour Or-
ganisation (ILO).

In a major push yesterday 
at the 331 Session of the 
Governing Board of the ILO 
currently holding in Geneva, 
Switzerland, Nigeria’s Min-
ister of Labour and Employ-
ment, and the official Africa 
Region Spokesperson, Chris 
Ngige succeeded in eliciting 
the support of other regions 
to stop the overbearing role 
of France and Britain in the 
conduct of the Regional 
Meetings of the ILO.

Nigeria with the man-
date of Africa countries had 
stoically canvassed against 
the participation of non-
members in regional meet-
ings other than theirs, in 
Africa and South America, 
calling it a continuation of 
colonization.

Speaking on behalf of 
African region, Ngige said: 
“with regards to participa-
tion in a Regional Meeting 
of a member state from 
another region, it bears re-
peating our earlier position 
adopting the principle that 
each Member State would 
be invited as a full member 
to only one regional meet-
ing, with the Governing 
Body having the discretion 
of inviting on a case by case 
basis, any member state 
as an observer to other re-
gional meetings.

“To continue to do oth-
erwise is to evoke the ugly 
memories of colonial era. As 
an independent region, our 
concern on the total cluster 
liberation of our region 
is well articulated in our 
region’s Agenda 2063. The 
constraint of member States 
with constitutional chal-
lenge should be addressed 
at the appropriate political 
forum other than at the ILO 
regional meetings.”

He further warned that 
Africa would work with in-
dependent member states 
of the ILO without interfer-

ing with internal sensitive 
sovereign constitutional 
matters of any member 
state. 

It will be recalled that the 
matter of restricting region-
al meetings to only member 
states within the specific 
geographical expression of 
a given region has been a 
long-standing battle over 
the years.   

The disagreement is 
hinged on the fact that the 
current practice based on 
Governing Board decision 
of March 2001, France is 
invited to the African Re-
gional Meeting as a member 
responsible for the external 
relations of the Mayotte and 
La Reunion, two non-met-
ropolitan territories situ-
ated in the African Region, 
now existing as overseas 
departments, and therefore 
an integral part of France.

This issue is often treated 
as a sensitive constitutional 
matter which members dis-
cuss with great caution and 
restraint for fear of incurring 
the displeasure of colo-
nial masters of France and 
Britain.

Following Nigeria’s ex-
ternal reserves accre-
tion, which currently 
stands at $34.3 bil-

lion, Godwin Emefiele, Cen-
tral Bank of Nigeria (CBN) 
governor, has expressed hope 
that Nigeria can attain a for-
eign reserve position of about 
$40 billion by end of 2018.

Emefiele noted that the 
reserves had recovered sig-
nificantly from about $23 bil-
lion in October 2016, to over 
$34.3 billion as of November 
3, 2017, saying “the accretion 
in reserves does not only 
reflect increased inflow but 
also our shrewd FX demand 
management strategy.”

He spoke at the 2017 an-
nual bankers’ dinner of the 
Chartered Institute of Bank-
ers of Nigeria (CIBN) in Lagos 
at the weekend.

Part of Emefiele’s expec-
tations is to see inflation 
rate drop to very low double 
digit or high single digit levels 
during next year, barring any 
unforeseen shocks.

He expressed gladness 
that the naira had appreciat-
ed from over N500/$ to about 
N360/$. While noting that the 
economy had seen stability 
in the exchange rate of the 
naira for over six months, he 

KEHINDE AKINTOLA, Abuja

INNOCENT ODOH, Abuja

HOPE MOSES-ASHIKE

...as African countries threaten protest

affirmed that the exchange 
rate was not only stable, but 
was also converging across 
various windows and seg-
ments of the market.

According to Emefiele, 
since the establishment of the 
Import and Export Window, 
the CBN had recorded about 
$10 billion in autonomous 
inflows through this win-
dow alone. This reflected 
the effect of the increased 
transparency, which that 
window accorded the foreign 
exchange market and its 
impact of improving inves-
tor confidence and business 
sentiments.

He noted that the import 
bill had dropped, adding that 
Nigeria’s manufacturing and 
agriculture sectors still had a 
long way to go if the country 
was to attain self-sufficiency 
in those sectors.

Nevertheless, he assured 
that the CBN, on its part, 
would continue to fine-tune 
its policies and strategies 
based on its understanding 
of evolving developments 
and supported by in-house 
technical analysis and simu-
lations.

He assured that the CBN 
would remain proactive in 
ensuring that the welfare of 
Nigerians was optimised at 
any point in time.

L-R: George Soromidayo, corporate affairs director, Ghana-Nigeria; Uzoma Dania, executive director, Freedom Foundation; 
John Howell, British Prime Minister’s trade envoy to Nigeria; Sid Ramaswamy, vice president, Unilever West Africa, supply 
chain, and Bunmi Adeniba, marketing director homecare, Unilever, Ghana-Nigeria, at the presentation of products to Freedom 
Foundation, during the visit of John Howell to Unilever in Lagos.
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Delta explains leadership ranking on 
sub-national competitive index
MERCY ENOCH, Asaba

ONYINYE NWACHUKWU, Abuja

T
he Nigeria Incen-
tive-based Risk 
Sharing system 
for Agricultural 
Lending (NIR-

SAL) is about to commit three 
quarter of its balance sheet 
to guarantee mechanization 
of agricultural value chain 
in Nigeria, according to the 
Managing Director of NIR-
SAL, Aliyu Abdulhameed.

 Under the new scheme 
launched on Thursday in 
Abuja, NIRSAL is providing 
75 percent guarantee for 
banks to release the total 
amount required to be able 
to service 10,000 tractors an-
nually for the next ten years 

NIRSAL to commit 75% balance sheet to mechanize agricultural value chain
in the country. The proj-
ect initiators hope that the 
project if well implemented 
could catalyse up to N1 tril-
lion agriculture contribution 
to the nation’s annual GDP.

 “At an average price of 
about N12 million trac-
tor plus basic equipment, 
that will be equivalent to 
about N120 billion worth of 
equipment that is needed 
to be serviced,” Abdulha-
meed said.

 NIRSAL wil l  be im-
plementing the project 
in partnership with the 
Machine and Equipment 
Consortium Africa (MECA) 
and National Agency for 
Science and Engineering 
Infrastructure (NASENI).

Delta State Com-
m i s s i o n e r  f o r 
Economic Plan-
ning,  Kingsley 

Emu, has explained that 
four critical parameters 
were used in ranking Delta 
State 2nd among the 36 
states of the federation in-
cluding the federal capital 
territory (FCT).

 According to him Delta 
State placed tops on Hu-
man Capital Overall Rank-
ing (Education, Health, 
Mig rat i o n  a n d  G e n d e r 
Equality),  5th on Infra-
structure Overall Ranking 
(Roads, Electricity, Air-

 Abdulhameed said the 
project represents a giant 
leap for the mechanization 
of agricultural value chain in 
Nigeria and that “it basically 
speaks to the need for pri-
mary production mechaniza-
tion, particular factorization 
and the density of tractor ser-
vices in Nigeria Agricultural 
production space.”

 NIRSAL is Nigeria’s in-
novative mechanism tar-
geted at de-risking lending 
to the agricultural sector, is 
designed to provide the sin-
gular transformational and 
one bullet solution to break 
the seeming jinx in Nigeria’s 
agricultural lending and de-
velopment.

The goal really is to trig-

port, Telecom, Waste and 
Water), 23rd on Economy 
Overall Ranking (Access 
to Finance, State Finances, 
Business Sophistication 
and Tax),  and 7th on In-
stitution Overall Ranking 
(Security, Transparency, 
Justice, Corruption and 
Permits).

 The National Competi-
tiveness Council of Nigeria, 
in partnership with Ford 
Foundation and Tony Elu-
melu Foundation, recently 
released the Sub-National 
Index Overall State Ranking 
for 2017 which saw Delta 
closely occupying the 2nd 
slot on the table behind 
Lagos State.

ger an agricultural indus-
trialization process through 
increased production and 
processing of the greater part 
of what is produced to boost 
economic earnings across 
the value chain.

At the event, Abdulha-
meed said the project was 
borne out of NIRSAL’s con-
cern that there are just ap-
proximately 6.5 tractors for 
every 100 square kilometers 
of arable land in Nigeria as 
against the global average 
of 200 tractors for every 100 
square kilometers. He said 
most of the tractors which 
have gone bad are not being 
repaired despite that the 
country’s need for mecha-
nized farming.



Wilbur Ross, the U.S. Commerce 
Secretary who is worth $2.5 billion; 
Carl Ichan, Trump’s Special Advi-
sor on Financial Regulation worth 
$16 bill ion; Steve Schwarzman 
who is the Chairman of Trump’s 
Strategic & Policy Forum who has a 
net worth of $11.8 billion; Stephen 
Feinberg, Trump’s Unofficial Intel-
ligence Advisor who is worth $1.2 
billion; Co-chairmen of Trump’s 
Infrastructure Committee - Rich-
ard LeFrak and Steven Roth who 
are worth $6.5 billion and $1.1 
billion respectively.

Donald Trump took the XKPMG 
partners completely by surprise 
when he insisted that since we 
had all listened to the Institute of 
Chartered Accountants in England 
and Wales, Mr Nick Parker, there 
are other matters which should be 
of grave concern to us. As if on cue, 
the front page of “The Financial 
Times” of 15th September 2017 
popped up on the screen with the 
bold headline:

“Kpmg axes south africa ex-
ecutives as gupta rocks profes-
sional services”

“ The South Afr ican scandal 
engulfing President Jacob Zuma 
and the billionaire Gupta family 
spread deeper into the global pro-
fessional services sector yesterday 
when eight senior executives were 
dismissed from KPMG’s division in 
the country.

The biggest political scandal to 
face South Africa since the apart-
heid era has already triggered the 
collapse of PR firm Bell Pottinger 
and forced McKinsey, the consul-
tancy firm, to launch an investiga-
tion into its work in the country.

Public outrage about the Gup-
tas’ role in South African politics 
intensified in June when leaked 
emails fuelled fears the family 
was exploiting its friendship with 
Mr Zuma to win state contracts 
and manipulate political appoint-
ments. The family and Mr Zuma 
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deny the allegations.
The KPMG departures came af-

ter an internal investigation found 
the firm had missed red flags in its 
auditing of companies owned by 
the Gupta family. The auditor said 
on Friday that KPMG South Africa 
had received warnings “regarding 
the integrity and ethics of the Gup-
tas” that were not acted upon, and 
which should have led to it cutting 
ties with the family sooner. 

K P M G  a u d i t e d  c o m p a n i e s 
linked to the Guptas for 15 years 
but ended its relationship with 
them in March 2016, as the politi-
cal scandal over the family’s links 
to Mr. Zuma deepened.

Trevor Hoole, the KPMG South 
Africa chief executive who left yes-
terday, admitted last month that 
the group “should have stopped 
working for the Gupta companies 
sooner than we did”.

KPMG has become central to 
the Gupta scandal since the leaked 
emails showed its South African 
off ice al lowed a Gupta-owned 
company,  Linkway Trading,  to 
treat spending on a Gupta family 
wedding as a business expense.

Opposition parties and activ-
ists, who have accused Mr Zuma 
of running a state system riddled 
with corruption and cronyism, 
have turned their focus on global 
companies tainted by the scandal.

Save South Africa, a civil society 
group, has accused KPMG and Bell 
Pottinger of playing a “central role 
in facilitating state capture”. It has 
urged KPMG and McKinsey clients 
to drop the firms.

KPMG has denied that it “was 
involved in,  or  condoned, any 
alleged money laundering activi-
ties” connected to Gupta-owned 
companies or facilitating offshore 
tax evasion.”

XKPMG tipping point (the tide is rising/turning)

for supporting those with genuine 
financial difficulties.

In July this year, the Supreme 
Court ruled in favour of Her Maj-
esty’s Revenue & Customs after a 
long running dispute over offshore 
trusts used by Rangers Football 
Club in a case that would have wide 
ranging implications for similar tax 
avoidance schemes.”

The credit  for  the video was 
rightly awarded to Vanessa Houlder.

Straight after the coffee-break, 
Donald Trump was back on centre 
stage:

“It is not true that I hate every-
body but there are times when you 
have to fight for what you believe 
and make things better. Neither is it 
true that I only like people who are 
like me; or that I am only comfort-
able with billionaires. I have just had 
a terrific meeting with Rudd who is 
my long-time friend and confidant. 
He is my genuine friend. That he is 
a very successful businessman is an 
entirely separate matter.”

What Trump chose to brush off 
is that he is not only the wealthi-
est President of the United States 
of  America ever but his cabinet 
is saturated with billionaires like 
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Randle is Chairman/Chief Executive JK 
Randle Professional Services Chartered 

Accountants

J.K RANDLE, OFR; FCA

“We are winning on all 
fronts. We have done more 

in the last nine months 
than all previous admin-

istrations. The jobs are 
coming back. The New York 
Stock Exchange Dow Jones 

Index hit an unprecedented 
23,000. Even ISIS is on 

the run. We have regained 
control of Raqqa.
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Continued from last week

W
e were then treated 
to  a  g iant  s cre en 
video of  Mr.  Nick 
Parker,  President 
of The Institute of 

Chartered Accountants in England 
and Wales [ICEAW]. His deposition 
was on taxes.

“With utmost sense of responsi-
bility, our Institute is compelled to 
warn against the imminent crack-
down by Her Majesty’s Revenue 
& Customs [HMRC] on off-shore 
trusts. It will hit workers includ-
ing cleaners, teachers and nurses 
who have been misled into using 
these schemes which are techni-
cally deemed as “disguised remu-
neration” by HMRC whereby the 
employer pays the contribution to 
an offshore trust, instead of paying 
remuneration directly to the em-
ployee. Thereafter, the trust would 
pay the money to the employee in 
the form of loans (usually interest 
free) on terms which effectively 
meant that they would never be 
repaid during the employee’s life-
time. As we have explained on our 
institute’s website, workers would 
be severely hit if and when taxes 
are imposed on transactions some 
of which go as far back as twenty 
years ago. 

This is little sympathy for those 
people who adopted disguised 
remuneration in order to avoid 
(evade) tax and national insurance 
contributions and knew exactly 

what they were doing. However, 
o t h e r s  d o  n o t  d e s e r v e  h e av y 
penalties as they may not have 
understood the schemes or had 
a choice if they wanted the work.

In Britain, workers such as 
nurses,  teachers,  information 
technology workers and clean-
ers were often paid earnings at 
around the national minimum 
wage with the balance being paid 
through loan arrangements. They 
may have been uneasy about re-
ceiving loans rather than pay but 
assumed that employers were act-
ing within the law. HMRC should 
have acted far sooner against 
the schemes. It is beyond doubt 
that employees and contractors 
in disguised remuneration loan 
schemes were avoiding tax. We 
urge HMRC to adopt a sympa-
thetic and flexible approach that 
would allow people extended 
time to pay their tax bills. The 
exchequer’s need to recover tax 
lost needs to be balanced with 
legitimate expectations.” 

Actually, it was former Chan-
cellor of the Exchequer, George 
Osborne ( who is now the Edi-
tor of “Evening Standard”, a free 
newspaper) and a fierce critic 
of Prime Minister Theresa May 
whom he has labelled as “Dead 
Woman Walking” who announced 
the (tax) charge in his 2016 Budget 
and expected to raise £1 Billion 
from employers, companies and 
individuals.

I n  i t s  v e r y  m e a s u r e d  r e -
sponse, HMRC insisted:

“Our policy measures ensure 
that those who have used dis-
guised remuneration tax avoid-
ance schemes pay their fair share 
of tax and national insurance. 
We accept 95 per cent of Time To 
Pay requests covering acceler-
ated payments. Any taxpayer who 
thinks they will have problems 
paying tax bills should talk to us. 
We have an outstanding record 

The Budget is adjudged realistic based 
on the reasonableness of the assump-
tions that underpinned its preparation. Oil 
benchmark price of 45 dollars per barrel was 
assumed and this is conservative considering 
the fact that oil price is trending currently at 
over 60 dollars per barrel; a price which has 
not been witnessed since July, 2015 almost 28 
months ago. And having regard to the resolve 
of OPEC, as well as collaborating non-OPEC 
members, to sustain the production cut if 
necessary deep into the middle of next year, 
and factoring in the attempt at transparency 
and probity at the Saudi kingdom which 
saw four princes as well as eleven Ministers 
indicted sending jitters to the oil market, 
it could be safely concluded that oil price 
is heading northwards and therefore the 
benchmark price could not have been more 
realistic. The only fly in the ointment is the 
threat by The Avengers to resume hostility 
in the Niger Delta, with the potential of dis-
rupting the volume of oil production which 
has been estimated at 2.3 million barrels 
per day. We pray that good counsel would 
prevail and all concerned would see the 
collective wisdom of maintaining the peace. 
We do not expect that the Authorities would 
require to be schooled regarding the wisdom 
of adopting a pacifist approach, by reassur-
ing all concerned that implementation of 
promises made are on course, and only calls 
for patience for the promises to be delivered.

An exchange rate of 305 Naira to the 
dollar has been assumed with the rate at 
the Investor & Exporter widow at around 
360 Naira. I have heard comments to the 
effect that we should have adopted a more 
realistic rate better aligned with the alterna-
tive window since that would translate to 
greater quantum of Naira, for sharing with 
the other tiers of government to contribute 
to the amelioration of the squeeze, which has 

2018 Budget proposal
resulted to salary arrears. But the psychology 
of the market is that once we attempted that, 
we would sacrifice the current stability we 
enjoy at the market. We would have to do 
whatever is in our power to avoid upsetting 
the apple cart as we observed the economic 
recovery is still fragile, and would have to be 
nurtured to ensure that we do not experience 
disruptive reversals. The fact which stares 
us all in the face is that, we are on a winning 
streak as the Reserves have currently inched 
up to around 34 billion dollars. 

It seems we are a bit ambitious with 
projecting an economic growth rate of 3.5 
per cent for 2018 considering the fact that we 
just barely exited the recession at a notional 
0.55 per cent GDP growth. That assumption 
could be wishful, reminding ourselves that 
we have a population growth of around 3 
per cent and therefore we needed that level 
of growth to record any improvement in the 
quality of life of the citizenry. But what we 
have assumed would seem to be within the 
range of IMF projection which projects aver-
age world economic growth of 3.7 per cent. 
Emerging and developing economies are 
expected to grow at an average of 4.7 per cent 
and developed economies contributing an 
average of 2 per cent to this growth. An infla-
tion rate of 12.1 per cent would also appear a 
bit unrealistic considering that inflation rate 
is for now trending around 15 per cent but 
some of these assumptions are not really 
critical. Inflation rate becomes relevant when 
we attempt to project future costs. The enemy 
is in implementation; particularly with regard 
to cash backing more so as we have tried to 
leverage on non-oil sources. Otherwise we 
have crafted a Budget which most certainly 
could facilitate our desire to consolidate the 
gains made so far as we exit the recession 
if we are able to muster the will for robust 
implementation.

T
he President on Tuesday Novem-
ber 7, 2017 presented to the joint 
session of the National Assembly 
the 2018 Budget Proposal of 
N8.6 trillion, representing 16 

percent increase from last year’s estimate. 
It is good omen for this presentation to have 
taken place the way it did with banter and 
camaraderie because the story out there 
before the presentation, was that the legisla-
tors were spoiling for a war waiting to heckle 
the President to enquire why they should sit 
through listening to another Budget presen-
tation, when justice had not been done to the 
Budget 2017. Particularly, with regard to the 
constituency aspect of that Budget which for 
obvious reasons is so dear to the heart of the 
legislators. The Budget presentation saw the 
President standing on his feet for the whole of 
one hour fifteen minutes, signaling his return 
to robust good health for which we should 
collectively give glory to God for His mercies. 

This presentation being made at this 
time in the year, is epoch making as it is 
unprecedented. But the fact remains that 
even though we acknowledge this timing 
as a definitive improvement going by our 
experience in this regard, we would still have 
to improve on this timing if we are to achieve 
the laudable target of aligning the fiscal year 
with the calendar year as it is the practice in 
developed economies. 

In fact, we would have to align with the 
recommendation in the Fiscal Responsibility 
Act, to have the Budget presented by August of 
the preceding year to allow ample time for the 
legislature to perform its appropriation function.

 As the Senate President observed, the 
President would have to cultivate the cul-
ture of having to lobby which is legitimate 
in a democracy for the speedy passage of 
the Proposal. One recommendation which 
had been made severally in the past is that 

the Budget office at the National Assembly 
would have to collaborate and work closely 
with the Budget Office of the Federation, 
even during the preparation phase of the 
Budget if we are to achieve rancor free 
preparation and approval of the National 
Budget. Would Budget 2018 be ready for use 
at the beginning of the year? Realistically, 
going by recent experience that would be a 
tall order. We would have to learn new tricks 
as well as unlearn old habits for that to hap-
pen. But if the Budget would be ready, say, by 
beginning of February or even March, then 
that would be a definite improvement. More 
so, if we are to consider the recent record of 
approving the Budget by the middle of the 
year and thereafter unrealistically expecting 
to record good implementation.

One major reason why the appro-
priation exercise is time consuming is the 
practice of the legislature requiring each 
Department of Government to come and 
defend its Budget before it. Logically the 
Executive that transmitted the Budget to 
the National Assembly, must have gone 
through that process before collation to 
arrive at the Budget, which was presented 
to the National Assembly and is clearly 
within the purview of its responsibility for 
that to happen. Therefore taking up all 
that time listening to each Department to 
make another round of defense is clearly 
redundant and procedurally wrong as the 
Executive is not expected to have presented 
the Departmental submissions without 
tampering with them to better align with 
its vision for the Economy. Therefore, the 
National Assembly should ideally have 
recourse to the Executive with any queries 
it might have. The prevalent practice is time 
wasting and provides a window for rent 
seeking behavior, and therefore should be 
revisited to align with the procedure which 

we have herein aligned.
The Budget has been tagged the “2018 

Budget of consolidation.” Questions have been 
raised to enquire whether it is not premature 
to talk of consolidation at this point in time. If 
for instance we consider the exit from reces-
sion; it is clear to all that what has happened 
so far is tentative as it is clear to all that the exit 
from the recession is yet to work through the 
economy as there are many sectors particu-
larly services, in which many Nigerians find 
themselves operating from, and which are 
still languishing under the throes of reces-
sion. But the fact remains that, if Budget 2017 
was dubbed Budget of Economic Recovery 
and Growth, the only logical next step is to 
Consolidate as the President clearly observed. 
On some aspect in the text of his presentation, 
truthfully that what has happened so far, but 
clearly remains work in progress for instance 
the Power sector.

There is also palpably an element of 
misconception as the Legislature cautioned 
severally that Budget 2017 must be imple-
mented. The major benefit of articulating the 
Budget within the context of The Medium 
Term Expenditure Framework (MTEF) or 
for that matter The Economic Recovery and 
Growth Plan (ERGP)(2017-2020) is to remove 
the incidences of aspects of the Budget which 
have not been concluded within the fiscal year, 
or which were not in fact scheduled to have 
been completed within the fiscal year, as it 
is often the case with most capital projects to 
be seamlessly rolled over for execution in the 
following year and not abandoned. And for 
aspects of the Budget under consideration 
that was most reassuring the case, as there 
was regular referral to either the MTEF or the 
ERGP which conveyed the distinct impres-
sion that the Budget under consideration in 
keeping with best practice has been prepared 
contextually.

DR. BONIFACE CHIZEA
Dr. Boniface Chizea, writes from Lagos
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Congeniality on the Board
 As Sydney Finkelstein and Ann 

C. Mooney (2003) stated in an article 
published in Academy of Manage-
ment, the number one goal for Di-
rectors is to “engage in constructive 
conflict,”—meaning that Directors 
should express their diverse views. 
When this happens the exchange of 
ideas “help the Board better under-
stand issues surrounding the deci-
sion context and synthesize multiple 
points of view into a decision that 
is often superior to any individual 
perspective.”  Diversity isn’t just 
about skin color, gender, national-
ity or ethnicity. It is about selecting 
directors who will promote diverse 
ideas and have the courage to express 
those ideas to generate rich and con-
structive dialogue. When collegiality 
is confused with congeniality, the 
quality and effectiveness of the Board 
is compromised.

The Board of Directors is not a 
social club with the sole purpose 
of meeting interesting people and 
making business contacts - aka net-
working. The convivial atmosphere 
that pervades a “chummy” Board 
does not encourage conscientious 
Directors to raise tough questions or 
air dissenting views. Discussions on 
such Boards tend to be shallow and 
superficial, which inevitably lead to 
flawed decisions that are not in the 

best interest of the company. The 
real work on an overly congenial 
Board is left to the CEO and Execu-
tive Management with the potential 
for them to take excessive risk or 
abuse their power for personal gain. 

The Board of Enron would cer-
tainly have made a difference in the 
Enron story if it had questioned the 
several opaque transactions and 
off-the-book SPEs Management was 
creating as would have the Board of 
WorldCom if it had halted Manage-
ment’s questionable accounting 
practices and personal loans. 

However, whilst “constructive 
conflict” is encouraged, it should 
be noted that it has the potential to 
pitch one Director’s views against 
another’s, and may be taken person-
ally. When personal and emotional 
considerations gain prominence, 
constructive conflict spirals into de-
structive conflict, degrading group 
decision-making and interfering 
with the Board’s ability to perform 
its key roles. Directors can have 
strong views, and when they are not 
balanced with a degree of tolerance 
and open-mindedness, they can dis-
rupt how the Board works together. 
Destructive conflict personalizes a 
dispute by making it less about solv-
ing a common problem and more 
about the individuals involved. 

Ensuring that conflicts remain 
constructive is the responsibility of 
individual Directors with the Chair-
man playing a key role in this regard. 

An effective Board should be 
comfortable with debate, honest in 
expressing individual views, pre-
pared to give and receive construc-
tive feedback and be able to take 
decisions. All Directors are expected 
to participate equally to enable the 
Board derive the full benefit of the 
diversity of skills and experience 
and demonstrate mutual respect for 
one another. If a  board is to truly 
fulfil its mission—to monitor perfor-
mance, advise the CEO, and provide 
connections with a broader world—
it must become a robust team—one 
whose members know how to ferret 
out the truth, challenge one another, 
and even have a good fight now 
and then.” Jeffery Sonnenfied, Yale 
School of Management.

Bisi is the Managing Director of 
DCSL Corporate Services Limited. 
Kindly send comments and reac-
tions to badeyemi@dcsl.com.ng 

Boards function well when 
Directors work as a team. 
When they have common 
objectives and a shared 

vision, are driven by a sense of 
commitment to attaining those ob-
jectives and actualizing the vision, 
Directors add immeasurable value 
to the Board and the Company. An 
effective Board is one composed of 
individuals who can leverage their 
individual experience to contribute 
in meaningful ways, ask the right 
questions, demand for relevant 
information and make the best 
possible decisions.  Decisions are 
inevitably reached by consensus 
and effort is made to carry every-
body along. 

However, although it is desirable 
to allow all Directors to have a say on 
all matters and encourage consen-

sus, the Board will sometimes have 
to take decisions even in the face 
of dissent. Insisting on unanimity 
will delay decision making and 
ultimately stifle dissent.  Directors 
should be free to vote against a mo-
tion if they have cogent reasons for 
not going along with the popular 
view without causing any discom-
fiture on the Board. 

Collegiality (cooperative in-
teraction among colleagues) is 
NOT the same as congeniality (the 
quality of being pleasant, good-
natured, hospitable and friendly). 
Congeniality is a decent attribute 
– people are nice to each other 
and compliant.  However, good-
naturedness and “compliant” 
behavior does not necessarily yield 
increased creativity or productiv-
ity.  Collegiality on the other hand 
is more than being friendly as it 
connotes getting work done in an 
effective way as a team by identify-
ing opportunities for improvement 
and solving problems together. 
Collegiality is often a catalyst for 
difficult conversations, contention 
and even conflict to take place.  
Ultimately, collegiality is essential 
for impactful work to transpire 
(Congeniality vs. Collegiality: 
Cultivating Communal Culture in 
Education, Kathleen Jasper).
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Nigeria must aim not just 
to ease doing business, but 
also to improve the quality 
of its business environment 
and national competitive-
ness. This requires deeper 
and far-reaching market 

economy reforms.

world! The other four categories where 
Nigeria has improved are starting a 
business, dealing with construction 
permits, registering property and pay-
ing taxes. It is crucial, though, to note 
that Nigeria has not improved on its 
previous performance in the other five 
categories, namely, getting electric-
ity, protecting minority rights, trading 
across borders, enforcing contracts and 
resolving insolvency.

What conclusions can we draw 
from these results? Well, one seemingly 
obvious conclusion is that Nigeria has 
mainly improved its performance with 
respect to simplifying procedures, en-
suring greater transparency and facili-
tating access. These are hugely impor-
tant, of course, but the challenges in, 
for instance, getting electricity, trading 
across borders and enforcing contracts 
go well beyond issues of process; they 
relate to substantive issues, such as 
costs, efficiency of service delivery, the 
quality of legal infrastructure, the den-
sity of regulation and proportionality 
of enforcement. As I wrote recently in 
this column, “publishing the require-
ments for processing an application 
and sticking to the timelines are fine, 
but it makes little difference if the 
requirements are disproportionate 
and unnecessarily burdensome to 
businesses in the first place”. 

The ease of doing business 
shouldn’t just be about process but 
also substance. To appreciate this, 
consider some of the areas where 
Nigeria has improved in this year’s 
index. Take getting credit, only 0.1% of 
adult Nigerians are covered by credit 
registry. Or take registering property, 
Nigeria scores 8 out of 30 on the quality 
of land administration index, 2 out of 
8 on reliability of infrastructure, and 0 
out of 8 on geographic coverage. This 
is not to mention getting electricity, 
where Nigeria scores 0 out of 8 on the 
“reliability of supply and transparency 
of tariff index”, or paying taxes, where 
there are 59 number of payments per 
year, compared to an average of 37 in 
sub-Saharan Africa. What about trad-
ing across borders? Excessive regula-

Nigeria mustn’t gloat over modest progress on ease of doing business
tion and transport costs remain huge 
barriers to trade.

Of course, there is the overarch-
ing problem of the absence of strong 
legal infrastructure and institutions to 
engender a strong market economy. 
In February last year, a DfID-sponsored 
report said “54 Nigerian laws are obso-
lete”. How many of these laws have since 
been revised? And is Nigeria a good 
place to litigate on commercial matters? 
Well, not according to many foreign 
investors. Sometime ago, a US Trade 
Representative (USTR) report on Ni-
geria said that “the sanctity of contracts 
is often violated, and Nigeria’s court 
system for settling commercial disputes 
is weak and sometimes biased”. That 
assessment remains almost valid today. 
Indeed, under the enforcing contracts 
category of the 2018 Doing Business 
index, Nigeria scores 8 out of 18 on the 
quality of judicial process, 1 out of 6 on 
case management, and 0 out of 4 on 
court automation!

It’s also worth noting that, as the 
World Bank points out, the Doing 
Business index has a narrow scope; it 
doesn’t cover the wider issues affect-
ing a nation’s competitiveness, such 
as the quality of the public sector, level 
of corruption, infrastructure develop-
ment, incidence of protectionism, and 
commercial law regime. The fact that 
Nigeria ranks 125th out of 137 in the 
2018 Global Competitiveness Index, 
and is classified in the “worst” category, 
shows that the reforms that earned it 
a 24-place rise in the Doing Business 
Index are not enough to improve its 
competitiveness.

Nigeria must aim not just to ease 
doing business, but also to improve 
the quality of its business environ-
ment and national competitiveness. 
This requires deeper and far-reaching 
market economy reforms. So, yes, well 
done Nigeria for improving your Do-
ing Business ranking, but it’s not time 
for gloating. The more challenging, yet 
rewarding tasks lie ahead!

The Buhari government is 
exultant about the improve-
ment in Nigeria’s ranking in 
this year’s World Bank’s Doing 

Business index. The Federal Ministry 
of Industry, Trade and Investment 
(MITI) tweeted excitedly that “Our 
target was 20 places … We moved up 
24 places. Congratulations Nigeria!!!” 
The Presidency added, “Here are the 
reforms that made it possible”, tweet-
ing a list of government’s measures. 
The government’s mood is palpably 
celebratory. One newspaper described 
it as “rhapsodic self-congratulation”!

Of course, credit where credit is 
due. When a country has languished 
on a global index for so long, and then, 
suddenly, within a year, moves up 24 
places from 169th to 145th, it is hard 
to belittle that achievement. However, 
it is important not to lapse into over-
exaggeration or “give an appearance of 
solidity to wind”, as George Orwell puts 
it in Politics and the English language. 
Sadly, Nigeria has a tendency to do 
this; to present minimalist reforms as 
root-and-branch transformation.

But Nigeria is a laggard on count-
less governance issues, and can’t af-
ford to tinker at the edges of reforms. 
It needs bold and comprehensive 
programme of radical reform. This 
is the context in which I assess the 
country’s performance in this year’s 
World Bank’s Doing Business Index. 
My aim here is to look beyond the 
headlines and analyse the substance 

of the results. 
First, though, the policy context: 

“the reforms that made it possible”, 
as the presidency put it. In politi-
cal economy terms, there are four 
steps needed to translate ideas into 
practical policies. First, rules; second, 
institutions, that is, capable teams; 
and third, a critical mass of informed 
citizens; in this case, staff of the Min-
istries, Departments and Agencies 
(MDAs),without whom reforms 
would fail. And, finally, what Professor 
Paul Collier, of Oxford University, calls 
“the authorising environment”, that is, 
leadership. 

The first critical success factor is 
leadership. Although the Buhari gov-
ernment is generally lethargic, it has 
been laser-focused and joined-up on 
the ease of doing business issue. The 
linchpin in the agenda is, of course, the 
brilliant and reform-minded minister 
for industry, trade and investment, 
Okechukwu Enelamah, who, in his 
inaugural speech in February last 
year, invited the world to regard MITI 
as “the Ministry of Enabling Environ-
ment”, promising to “dismantle the 
many obstacles that stand in the way 
of business and business innovation 
in Nigeria”. A bold commitment that 
would require heroic actions, I wrote 
at the time. But, as a critical step, he 
secured political commitment at the 
highest level of government, with both 
President Buhari and Vice President 
Osinbajo relentlessly championing 
the ease of doing business agenda.

Following the cohort of dedicated 
leaders and political will are institu-
tions. Red tape and regulatory barri-
ers are intractable. You need robust 
institutions to gnaw away at them. 
For instance, the UK set up the Better 
Regulation Executive (BRE) to tackle 
regulatory barriers created across 
government, and the Regulatory 
Policy Committee (RPC) to scrutinise 
new regulations and ensure they meet 
stringent impact assessment criteria. 
The US has the Office of Informa-
tion and Regulatory Affairs (OIRA) 
that performs similar functions. In 

2016, President Buhari inaugurated 
the Presidential Enabling Business En-
vironment Council (PEBEC), chaired 
by Vice President Osinbajo, with the 
president’s senior special assistant on 
industry, trade and investment, Jumoke 
Oduwole, as secretary. PEBEC brings 
together heads of key MDAs to tackle 
regulatory impediments to doing busi-
ness in Nigeria.

But how? Well, this is where rules 
come in. From the “60-day national 
plan” to the executive order, both aimed 
at the ease of doing business, the gov-
ernment introduced rules to implement 
some regulatory reforms. The passage 
of two laws, the Secured Transactions 
in Movable Assets Act and the Credit 
Reporting Act, was also crucial in driving 
forward the agenda. The last element, 
a critical mass of informed citizens, is 
often the hardest to secure. But, surely, 
Nigeria would not have improved its 
ranking on the Doing Business index 
without the MDAs and their staff playing 
a pivotal role in it.

So, then, the combination of lead-
ership, institutions, rules and a critical 
mass of informed public servants 
produced the reforms behind Nigeria’s 
Doing Business achievements. But what 
are these achievements? Well, to reiter-
ate, Nigeria has moved up 24 places 
from 169th last year to 145th this year, 
and it is one of the 10 most improved 
economies. Of the ten areas tracked 
by the index, Nigeria improved in 5; 
strikingly, in one of these five, getting 
credit, the country is ranked 6th in the 
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EDITORIAL

For over 10 years, 
t h e  p o p u l a t i o n 
of hungry people 
was on a steady 
decline, but now, 

the number of hungry peo-
ple is on the increase glob-
ally and now affecting 815 
million people. The more 
s a d d e n i n g  d i m e n s i o n  i s 
that Nigeria now features 
rather prominently among 
affected places on account 
of the country’s northeast 
region.

Nigeria’s northeast was 
identified as being at high 
risk of famine in ‘State of 
Food Security and Nutrition 
in the World’, a report joint-
ly authored by the Food and 
Agriculture Organization of 
the United Nations (FAO), 
the International Fund for 
Agricultural Development 
(IFAD), the United Nations 
Children’s Fund (UNICEF), 
the World Food Programme 
(WFP) and the World Health 
Organization (WHO).

Buttressing this, another 
report, the 2017 global re-
port on food crises by the 
Food Security Information 
Network, noted that an es-

timated 8.1 million people 
are food insecure in Northern 
Nigeria, with 4.7 million com-
ing from the Northeast alone.

To  p u t  t h i s  i n  c o n t e x t , 
neighbouring Togo has a pop-
ulation of 7.7 million people, 
and there are as many as 130 
countries with a population 
less than 8 million. By impli-
cation, what appears to be 
a small fraction of Nigeria’s 
population is more than the 
entire population of several 
countries.

A p a r t  f r o m  i n s e c u r i t y 
which has seen farming ac-
tivities grind to a halt for up 
to five years, the ray of hope 
this year was shattered as 
ra i n f a l l  s t o p p e d  ab r u p t ly 
before crops were matured 
enough to survive with little 
or no water. This is likely to 
make the already bad situa-
tion even worse. In Borno and 
Adamawa, two of the most af-
fected states by Boko Haram 
i n s u r g e n c y ,  s o m e  p e o p l e 
have blamed the worsening 
situation on diversion of food 
items (meant for relief ) for 
sale in other states. There 
is also disconnect between 
state governments and the 

challenges being faced their 
people, as many incidents 
o u t s i d e  t h e  s ta t e  c a p i ta l s 
evade the attention of policy 
makers. Many state execu-
tives will rather hideaway in 
Abuja, rather than provide 
l e a d e r s h i p  a n d  a tt e n t i o n 
which the states direly need.

The Northeast as it appears 
is now suffering on multiple 
fronts. Apart from the threat 
to lives by Boko Haram In-
surgents, hunger may very 
well get the job done if bul-
lets fail to achieve it. It is also 
puzzling that despite several 
international and local donor 
agencies focusing attention 
on the region, things appear 
to worsen.

We believe that the North-
east region, even with all its 
security challenges, needs 
to be opened up for trans-
parency in the management 
of the humanitarian crisis. 
Situations w h ere donate d 
food items are callously sold 
in other parts of the country 
while those they are meant 
for star ve to death can no 
longer b e allowe d to c on-
tinue.

The Presidential Initiative 

on the North East and other 
p l a t f o r m s  t h a t  h av e  b e e n 
create d in catering to the 
humanitarian crisis in the 
region should as a matter of 
urgency, start going beyond 
merely soliciting for aid. The 
distribution of aid items to af-
fected people should be made 
as public as possible, docu-
mented, and offered only to 
people who have either been 
displaced or in genuine need 
of aid.

T h e  s e c u r i t y  a g e n c i e s 
should no longer hide be-
hind the guise of insecurity 
in restricting access to this 
region as it creates an op-
portunity for the distribution 
of aid to get shrouded in such 
secrecy, while the victims of 
insurgency are denied the aid 
which was solicited in their 
name.

We can no longer dismiss 
the plight of over eight mil-
lion starving Nigerians under 
the guise of insecurity. If it 
remains impossible for gov-
ernment to provide security 
and peace for the endangered 
Nigerians in the Northeast, 
they should at the very least, 
be fed. 

Diversion of food and aid in the Northeast must stop
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The exit  Bill

In Association With

The New York Fed’s president 
announces his retirement
His departure raises questions 
about the institution’s role

APPLICATIONS sought for 
leading Wall Street post. 
Duties: important role in 

setting interest rates (some vague-
ly defined other responsibilities). 
Perks: lovely office in Italianate 
palace; large staff. Requirements: 
eligibility for highest-level secu-
rity clearance; tacit support in 
Washington, DC. Desirable but 
optional: broad knowledge of 
banking.

This week the New York Federal 
Reserve Bank announced that its 
president, Bill Dudley, will retire 
next year. He will leave a mixed 
legacy. He is thought to have given 
important help to Janet Yellen, 
the outgoing chair of the Federal 
Reserve. But he also presided over 

Continues on page 15

a steep decline in his institution’s 
influence over the banks that used 
to revere and fear it.

Located in America’s financial 
centre, the New York Fed has pow-
ers not vested in the country’s 11 
other reserve banks. Its president 
has a permanent seat on the Fed 
committee that sets interest rates. 
Its trading desk puts board poli-
cies into effect. And it is the local 
regulator of many of the world’s 
largest banks.

Historically, the president’s 
power has been magnified by 
a strong personality. The death 
of the first, Benjamin Strong, in 
1928, is often cited as contribut-
ing to the financial mismanage-
ment that led to the Depression. 
When Jimmy Carter’s presidency 
was threatened by rampant infla-
tion, he turned for expertise to 
the New York Fed’s implacable 
president, Paul Volcker, making 

AT FIRST glance the chip busi-
ness and the Serengeti appear 
to have little in common. But 

both are arenas where large predators 
hungrily stalk big game. On Novem-
ber 6th Broadcom announced its 
intention to buy its rival, Qualcomm, 
for around $130bn, including debt. 
If successful, it would be the largest 
deal in the history of the technology 
business (see table).

And like the African plains, the 
semiconductor industry supports a 
complex food chain with different 
species of chipmakers hunting each 
other. Qualcomm is already trying 
to swallow another chip firm, NXP, 
from the Netherlands, in a deal worth 
$47bn. In 2015 NXP, which makes 
chips for automobiles and other 
markets, itself completed a merger 
with Freescale, another large chip 
company. Meanwhile, Broadcom 
has become the world’s fifth-largest 
semiconductor firm by snapping up 
rivals. It has pulled off five big acqui-
sitions since 2013 and is seeking ap-
proval for its $5.9bn bid for Brocade, 
yet another semiconductor company. 
If it successfully ingests Qualcomm, 
the combined group would become 
the world’s third-largest chipmaker, 
behind only Intel and Samsung Elec-
tronics, and a dominant supplier of 
many components in smartphones.

Consolidation in semiconductors 
is only speeding up, both in memory 
chips and, as with this proposed trans-
action, in microprocessors. Between 
2006 and 2016 deals worth a total of 
$556bn were struck as chipmakers 
sought to expand in a rapidly matur-
ing industry. Previous sources of brisk 
growth, such as the spread of personal 
computers, tablets and smartphones, 
have dried up. Global sales of chips 
reached $344bn in 2016, but in the past 
five years they have flattened.

It is against this backdrop that 
Hock Tan, chief executive of Broad-
com, continues to hunt for new 
targets. His firm switched its name 
to Broadcom after the company he 
once ran, Avago, acquired it in 2015 
for $37bn. This month he stood 
next to President Donald Trump as 
he announced that he would move 
Broadcom’s legal headquarters from 

Welcome to the wild

Broadcom’s $130bn Qualcomm bid highlights a ruthless chip industry

Singapore to America, a move surely 
designed to encourage American 
regulators’ approval both for his 
acquisition of Brocade and the sub-
sequent bid for Qualcomm.

Mr Tan and his firm keep a low 
profile and are barely known outside 
the semiconductor industry, but 
his techniques have a following. In 
particular, he has connections to 
America’s private-equity industry. 
Silver Lake, a prominent buy-out 
firm that owns a stake in Broadcom, 
is providing $5bn in financing for the 
proposed takeover, alongside banks.

Most semiconductor firms are run 
by electrical engineers who see engi-
neering as the solution to their prob-
lems, says Mr Tan, who was born in 
Malaysia, studied engineering at the 
Massachusetts Institute of Technology 
and then business at Harvard Busi-
ness School. He tackles his industry 
more like a private-equity boss, find-
ing firms that are bloated and cutting 
costs. “He ran through Broadcom 
with a machete,” says Stacy Rasgon 
of Bernstein Research. According to 
Linley Gwennap of the Linley Group, 
a consultancy focused on semicon-
ductors, Mr Tan eliminated an entire 
layer of management at Broadcom 
and now has around 20 business units 
reporting directly to him.

Scale helps semiconductor com-

panies greatly because the business 
is so capital-intensive. Broadcom 
also sees benefits from Qualcomm’s 
investments in areas such as 5G 
technology, where it falls short itself. 
If Qualcomm’s purchase of NXP is 
approved, Mr Tan would also gain 
exposure to the automotive market 
and to self-driving cars, another area 
of promise for chipmakers.

Qualcomm has recently suffered 
legal wounds, which will have helped 
draw Broadcom in for a kill. It makes 
the majority of its revenue from patent 
licensing, but in January America’s 
consumer watchdog, the Federal 
Trade Commission, sued it, alleging 
it was abusing its monopoly position 
in order to extract high licensing 
fees for baseband chips, used in 
smartphones. Regulatory bodies in 
China, South Korea and Taiwan have 
levied hefty fines on Qualcomm for 
anticompetitive behaviour. One of 
the semiconductor industry’s most 
powerful customers, Apple, has also 
sued Qualcomm over its licensing 
terms, and iPhone manufacturers 
have started withholding royalty 
payments, depriving Qualcomm of 
billions in sales as the dispute rages 
on. There is no end in sight.

Mr Tan has suggested that new 
ownership could lead to a more 
amicable relationship between Qual-

comm and customers such as Apple, 
although there is little evidence for 
that view. In a few areas, including 
connectivity chips that enable Wi-Fi 
and radio-frequency chips, Broad-
com and Qualcomm compete; having 
a giant firm with more market power 
is not likely to please chip buyers. If they 
combined, with no divestments, Qual-
comm and Broadcom would control 
between 50%-60% of the market for Wi-
Fi chips and 27% of radio-frequency 
chips for mobile devices. According to 
Mr Gwennap, Broadcom has raised 
prices in some markets where it has 
a dominant share, such as Ethernet 
switches for data centres, and custom-
ers are unhappy.

Chip, chip, chip, chip hooray
Qualcomm’s board is said to be 

preparing to reject the offer, which it 
considers to be too low. Broadcom 
could raise its price to see through a 
deal, or pursue a hostile bid. But even 
if Broadcom wins the support of Qual-
comm’s bosses and shareholders, 
there are large risks, says Geoff Blaber 
of CCS Insight, a research group. With 
Qualcomm’s pending purchase of 
NXP and Broadcom’s of Brocade, 
what looks at first glance like a merger 
between two giants is actually a four-
sided deal. It would be difficult to 
unite so many different divisions and 
business units all at once.

The world’s biggest-ever technology deal would face antitrust scrutiny globally
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In Association With

him Fed chairman. One of Mr 
Volcker’s successors in New York, 
Gerald Corrigan, was faced with 
the collapse of Drexel Burnham 
Lambert, a big investment bank, 
and demands to rescue it. He 
let it fail lest fecklessness seem 
to bring inadequate retribution.

That Darwinian era ended 
with the financial crisis. It ex-
posed supervisory shortcomings 
and a lost appetite for allowing 
failures. The bank’s president at 
the time, Timothy Geithner, was 
elevated to treasury secretary, 
to be replaced by Mr Dudley, a 
Goldman Sachs economist who 
had joined the New York Fed 
in 2007 to run its trading desk. 
Crisis-induced legislation shift-
ed much supervisory authority 
from New York to Washington, 
so some diminution in the presi-
dent’s role was inevitable. But 
either because Mr Dudley felt 
it prudent to keep his distance 
from banks, or because his areas 
of competence and interest lay in 
the markets and not in the insti-
tutions, his voice lost its salience.

The committee charged with 
finding a new president has until 
the middle of next year to find a 
suitable successor. To avoid con-
flicts of interest, the committee 
excludes bankers, eliminating 
one source of expertise. Any suc-
cessor may struggle to reverse 
the trend of the New York Fed’s 
declining influence. The chal-
lenge for the search committee 
may be not just to find a capable 
leader, but to work out a new role 
for the institution itself.

This article appeared in the 
Finance and economics section 
of the print edition under the 
headline “The exit Bill”

You’ve seen the news, now 
discover the story

Get incisive analysis on the 
issues that matter.  Whether 
you read each issue cover to 
cover, listen to the audio edition, 
or scan the headlines on your 
phone, time with The Economist 
is always well spent.
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The New York Fed’s president... 

T
HE grandest name as-
sociated with the “Par-
adise Papers”, leaked 
documents that shine 
light on offshore trans-

actions (see article), is that of 
Queen Elizabeth. The papers 
reveal that the Duchy of Lan-
caster, her private estate, invested 
millions in a Cayman Islands 
fund. Many of her subjects are 
nonplussed. Jeremy Corbyn, the 
leader of the Labour Party, implied 
that she should apologise, though 
there is no suggestion of wrongdo-
ing. Yet despite her offshore deal-
ings, the queen actually pays more 
tax than legally required, not less.

As head of state, she enjoys lots 
of weird exemptions. Civil and 
criminal proceedings cannot be 
taken against the sovereign under 
British law. Passports are issued in 
her name, so it is unnecessary for 
her to possess one.

These oddities extend to tax, 
which is collected by an office 
called Her Majesty’s Revenue & 
Customs. The sovereign is not 
legally liable for income, capital-
gains or inheritance tax. The ar-
rangement has a certain logic to 
it. The queen is supposed to be 
impartial with respect to govern-
ment policy, and might be less so 
if politicians’ decisions on tax de-

IN RECENT months Google and 
Facebook have made changes 
that may escape the notice of 

most of their billions of users, but 
not of news organisations. Facebook 
began displaying the logos of pub-
lishers in some of its posts, so read-
ers can identify the news source. 
And Google for the first time gave 
publishers the ability to control how 
many times the search engine’s us-
ers can visit news sites free of charge. 
Both will directly help papers to sell 
subscriptions.

To critics of the social-media 
giants, that might look like wolves 
offering to help the sheep while still 
feasting on the herd. The business 
of both Facebook and Alphabet, 
parent of Google and YouTube, is to 
occupy people’s time and attention 
with their free services and content, 
and to sell ads against those eye-
balls. For them, quality journalism 
is just another hook.

Facebook calls its “News Feed” 
offering its most important prod-
uct, but in recent years it has 
tweaked the feed in ways that de-
emphasise actual news, instead 
prioritising updates from friends 
and family over those from publish-
ers. The associated ad revenues for 
many publishers have been either 
nominal, in the case of Facebook’s 
fast-loading “instant articles”, or as 
yet mostly non-existent, in the case 

The Duchy of Lancaster, the queen’s private estate, invested millions in a Cayman Islands fund

New concessions from the social-media firms are unlikely to help publishers much

termined her take-home pay. (This 
argument is somewhat under-
mined by the energetic lobbying of 
the government by Prince Charles, 
her heir and fellow offshore inves-
tor.) Other monarchs enjoy similar 
exemptions: the Dutch king does 
not pay tax on income from his 
kingdom.

Yet there is a difference be-

of videos they make for the social 
network. News sites have found 
they have no choice but to work 
with the two tech giants, however: 
Facebook, with its 2bn users, and 
Google, which directs 10bn clicks 
a month to publishers, are where 
their readers are.

So there is no confusion about 
where the power lies. That is un-
likely to change much in future, 
although publishers are fighting 
back a bit. In America a consortium 
of nearly 2,000 news organisa-
tions, the News Media Alliance, 
is asking Congress for an antitrust 
exemption to allow publishers to 
negotiate collectively with the two 
firms. David Chavern, the consor-
tium’s president, lists some of the 
demands: more ad revenue; the 
sharing of data about their audi-
ences on the tech platforms; better 
branding for publishers, as the use 
of logos is very limited (people sim-
ply say, “I read that on Facebook”, 
says Mr Chavern); and support for 
subscriptions.

That the tech giants are mak-
ing concessions on some of these 
points may be because they sense 
that the political mood is turning 
against them in America and in 
Europe, or because of genuine 
concern for the media ecosystem. 
Recently Google News Lab, formed 
in 2015, helped fund “Report for 

tween what the law requires and 
what happens in reality. In 1992 a 
row broke out over demands that 
taxpayers should contribute to the 
repair of Windsor Castle, which had 
been damaged in a fire. The queen 
subsequently agreed to pay tax on 
two of her three streams of funding.

First, she pays taxes on her pri-
vate income, such as investment 

America”, which will put an ini-
tial 18 reporters in small-town 
newsrooms across the country, 
with more to come in future years. 
Facebook started a “Journalism 
Project” in January to help develop 
news products in collaboration with 
newspapers.

Several newspaper executives 
say Google’s dealings with them 
seemed more sincere than Face-
book’s. But both firms’ changes to 
click-through policies are signifi-
cant. Google’s old policy for users 
directed to make their first visit to a 
newspaper website was called “first 
click free”, but it actually gave users 
three free clicks on a newspaper’s 
site every day. As more publishers 
put up paywalls online, they lob-

income. The details are private, 
as they are for anyone. Second, 
she pays taxes on some income 
and capital gains from the Privy 
Purse, which is part-funded by 
the Duchy of Lancaster, the es-
tate at the centre of the Paradise 
Papers leaks. Last financial year 
the net income of the Duchy was 
£19.2m ($25.2m), so in theory the 
queen could have been liable for 
over £8m in income tax. Her third 
stream of income, the sovereign 
grant, is disregarded for income-
tax purposes because it is used 
for spending related to her official 
work.

The queen also pays council 
tax, voluntarily. Buckingham 
Palace is registered as a “Band H” 
property for this purpose, and thus 
attracts an annual bill of £1,376 
from the local council.

This article appeared in the 
Britain section of the print edi-
tion under the headline “Daylight 
upon magic”

You’ve seen the news, now 
discover the story

Get incisive analysis on the 
issues that matter. Whether you 
read each issue cover to cover, 
listen to the audio edition, or scan 
the headlines on your phone, time 
with The Economist is always well 
spent.

bied Google to limit free access. 
Google prefers an entirely free, open 
web—the better for searching and 
for ad placements—but in the end 
it relented.

“We’re pleased that the con-
versation has moved on from this 
ideological position that all content 
should be free,” says an executive at 
the Wall Street Journal, which charg-
es readers for digital access. Earlier 
this year the Journal opted out of 
“first click free” and experienced a 
50% decline in traffic from Google. 
It also saw a quadrupling of conver-
sions to subscription among those 
who came to the site and hit the 
paywall. To the Journal, both data 
points confirmed the sheer power 
of tech platforms over publishers.

Daylight upon magic

It’s complicated

Should Queen Elizabeth pay tax?

Publishers are wary of Facebook and Google but must work with them
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C
ELEBRATING his first 
political victory, Phil 
Murphy, New Jersey’s 
governor-elect, awk-
wardly leapt onto the 

stage, clapping with legs akimbo, 
to “declare the days of division 
over. We will move forward to-
gether.” Roughly 230 miles south-
west, Ralph Northam, Virginia’s 
governor-elect, pictured above, 
sounded similar themes (without 
the leaping): “Virginia has told us 
to end the divisiveness...and to 
end the politics that have torn this 
country apart.” In one sense, these 
statements are boilerplate. Every 
newly elected politician claims a 
mandate, and every one says that 
he will serve and unite the elector-
ate that his predecessor divided 
and ignored.

But they are also rejections of 
Donald Trump, and the divisive 
political style he champions. Mr 
Trump did not campaign with Kim 
Guadagno or Ed Gillespie, the Re-
publican gubernatorial candidates 
in New Jersey and Virginia. But he 
loomed nonetheless. Mrs Guad-
agno and Mr Gillespie ran race-
baiting ads that spuriously linked 
Messrs Murphy and Northam 
to violent undocumented im-
migrants, hoping that Trumpism 
without the increasingly unpopu-
lar Mr Trump could prove a path 
to victory. It did not. Republicans 
and Trumpism suffered resound-
ing defeats in the various elections 
held on November 7th, leaving 
Democrats energised and Re-
publicans shaken as both parties 
look towards next year’s mid-term 
elections.

Mr Murphy’s win was the more 
routine. A former ambassador and 
Goldman Sachs executive who 
spent $20m of his own money, he 
brought in the big guns to stump 
with him: Barack Obama and Joe 
Biden; Cory Booker, the state’s 
charismatic and ambitious junior 
senator; and perhaps biggest of 
all in New Jersey, Jon Bon Jovi, a 
1980s-rock star and native son.

The last round of polls had Mr 
Murphy up by 14 points; he won by 
13. New Jersey has almost 900,000 
more registered Democrats than 
Republicans and the state tends to 
elect governors from the party that 
does not hold the White House. 
Mrs Guadagno was lieutenant-
governor to the unpopular and 
scandal-ridden Chris Christie, 
forcing her into the awkward 
position of talking up her experi-
ence and achievements in office, 
while trying to keep Mr Christie at 
a distance (he did not campaign 
with her). But neither candidate 
inspired much excitement; even 
by off-year election standards, 
turnout was low.

Mr Northam, by contrast, dra-
matically outperformed expecta-

Yet most of them came in places that Hillary Clinton won

Kind of blue

A string of election victories energises Democrats

tions. As election day drew nearer, 
his polling lead shrunk; the last 
round had him up by three points, 
around half as much as in October. 
He has a calm, steady demeanour 
but is not a gladhanding retail 
politician, and many thought that 
his campaign was faltering. After 
saying he would ban sanctuary cit-
ies—places that limit co-operation 
with federal immigration authori-
ties—if any appeared in Virginia, 
a progressive activist group with-
drew its support. He vowed to 
work with Mr Trump after having 
called the president a “narcissistic 
maniac” last summer. He admit-
ted to having voted for George W. 
Bush twice. Some worried that 
a peeved base would stay home.

In the end, Mr Northam won 
by nine points, exceeding the 
margins of both the outgoing gov-
ernor, Terry McAuliffe, in 2013 and 
Hillary Clinton last year. Exit polls 
suggest that voters who decided 
on a candidate in the campaign’s 
final week broke for him, which 
helps to explain the pollsters’ 
misfire. Mr Northam did best in 
the state’s most populous areas: 
Richmond, Tidewater and the 
liberal Washington suburbs. And 
he won far more votes than Mr 
McAuliffe did—532,689 compared 
with 373,413 in the state’s five most 
populous cities and counties—in-
dicating an unusually motivated 
Democratic electorate.

Finger-pointing from Mr 
Trump’s camp began immediately. 
Breitbart, the politics website run 
by his former chief strategist, Ste-
phen Bannon, called Mr Gillespie 

a “Republican swamp thing.” From 
Asia Mr Trump tweeted that Mr 
Gillespie lost because he “did not 
embrace me”.

In fact, exit polls showed that 
34% of Virginia voters cast a ballot 
“to express opposition to Presi-
dent Donald Trump”; Mr Northam 
won 97% of that group. A plurality 
of voters (39%) said health care 
was the motivating issue; Mr 
Northam won 77% of them. Mr 
Gillespie did best among voters 
motivated by immigration. But 
they comprised just 12% of the 
electorate. Mr Trump’s nativism 
has a durable but small core of 
support in an increasingly diverse 
Virginia.

Mr Northam had long coat-
tails: Justin Fairfax will be Vir-
ginia’s second black lieutenant-
governor. Mark Herring won a 
second term as attorney-general. 
Democrats also picked up at least 
15 seats in Virginia’s House of Del-
egates, and may flip the chamber 
(as The Economist went to press 
some races were too close to call) 
from a nearly 2-1 Republican 
majority. Should the Democrats 
prevail, and maintain their major-
ity until 2020, they would control 
the next round of redistricting. 
Among those elected were Lee 
Carter, a 30-year-old socialist 
who unseated the House Majority 
Whip, and Danica Roem, who will 
become Virginia’s first transgen-
der state legislator after defeating 
Bob Marshall. Mr Marshall wrote 
a bill to force transgender people 
to use the bathroom correspond-
ing to their sex at birth, and once 

called himself Virginia’s “chief 
homophobe”.

Beyond these two races, Manka 
Dhingra won election to the Wash-
ington state senate, which gave 
Democrats unified control in all 
three West Coast states. Voters in 
Hoboken elected Ravi Bhalla New 
Jersey’s first Sikh mayor, despite 
campaign flyers warning voters 
“Don’t let TERRORISM take over 
our town!” Helena, Montana, 
Charlotte, North Carolina and St 
Paul, Minnesota elected their first 
black mayors, as did several small 
Southern cities. Voters in Maine 
approved Medicaid expansion 
over their Republican governor’s 
wishes; Utah and Idaho may offer 
voters the same choice next year.

Parties in power always fare 
poorly in off-year and mid-term 
elections. But Mr Trump is a 
deeply unpopular president who 
looks likely to imperil Republican 
fortunes in suburban America. 
After a year in office, his greatest 
achievement may be energising 
Democratic voters.

Yet most of the contests that 
Democrats won took place in 
Democrat-friendly territory. In 
south-western Virginia, Mr Gil-
lespie’s margin of victory exceeded 
that of the 2013 Republican, Ken 
Cuccinelli, showing how toxic 
the Democratic brand remains in 
rural America. Mr Gillespie won 
72% of white voters without col-
lege degrees—roughly the same 
share as Mr Trump won in 2016.

Victories let Democrats avoid 
the infighting and blame-casting 
that losses would have caused. 

They showed the limits of culture-
war politics (which may also 
secretly delight mainstream Re-
publicans, whom Messrs Trump 
and Bannon have pounded and 
frustrated for a year). And Mr 
Northam put the Democratic puri-
ty police on the back foot: the party 
can run progressive candidates in 
progressive districts and moder-
ate candidates elsewhere without 
fatally depressing the base. Re-
publicans’ rightward lurch under 
Mr Trump has left the centre open; 
Democrats would do well to grab 
it. To win the House, much less the 
Senate, next year, they will have 
to do more than run up their vote 
totals in friendly territory.
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 Modestus AnAesoronye

Moody’s downgrades Dangote 
Cement Plc’s rating to B1

M
oody’s Inves-
tors Service 
h a s  t o d a y 
downgraded 
Dangote Ce-

ment Plc’s (DCP) corporate 
family rating (CFR) to B1 
from Ba3. At the same time 
Dangote Cement’s probability 
of default rating was down-
graded to B1-PD from Ba3-
PD. The company’s national 
scale rating (NSR) remains 
unaffected at Aaa.ng.

The outlook on the rat-
ings is stable. This follows the 
downgrade of the Govern-
ment of Nigeria’s rating to B2 
from B1. For further informa-
tion, refer to the sovereign 
press release “ Moody’s down-
grades Nigeria’s sovereign is-
suer rating to B2 with a stable 
outlook “  “We have down-
graded Dangote Cement be-
cause it is not totally immune 
from Nigeria’s continuing 
economic challenges which 
the country’s government has 
been slow in responding to,” 
says Douglas Rowlings, Vice 
President -- Senior Analyst 
and lead analyst for Dangote 
Cement Plc at Moody’s.

 “But Dangote Cement’s 
rating is one notch above the 
Nigerian sovereign’s to reflect 
its resilient and strong credit 
profile and management’s 
continuing success in navigat-
ing Nigeria’s tough operating 
environment,” added Mr. 

Stanbic IBTC Pension Managers pays over N279billion to retirees

Pension Fund Admin-
istrator, Stanbic IBTC 
Pension Managers 
Limited has paid over 

N279 billion to retirees since 
its inception in 2006, reaffirm-
ing its status as a leader in the 
industry.

Between January and June 
this year, over 5,000 new retir-
ees also received their benefits 
from the PFA, increasing the 
number of individual retire-
ment savings account (RSA) 
holders nationwide with it to 
over 1,500,000. A total of N16.6 

billion was paid to retirees 
from January to June this year.

These figures were reeled 
out as the company examined 
its 2017 half year performance 
with a view to retooling for 
higher performance in the 
years ahead. This was also as 
the PFA continued its national 
awareness and engagement 
campaigns across the country. 
The 2017 employers’ forum or-
ganized by the company held 
in six key cities namely Benin, 
Port Harcourt, Ibadan, Enugu, 
Lagos and Abuja.

In a chat, Eric Fajemisin, 
chief executive of Stanbic 
IBTC Pension Managers Lim-

ited, stated that the company 
has more than N1.7 trillion in 
assets under management, a 
feat that reinforces a strong 
evidence of its proficiency at 
ensuring safety and return 
of value on investment to 
RSA holders through higher 
standards of service delivery. 
The performance also dem-
onstrates the potential of the 
pension industry to pool the 
requisite funding to support 
Nigeria’s economic develop-
ment

Fajemisin noted that the 
Pension Reform Act 2014, 
which replaced the 2004 
Act, addressed a number of 

Rowlings.
 RATINGS RATIONALE 

Dangote Cement’s B1 CFR, 
one notch above the Gov-
ernment of Nigeria’s B2 rat-
ing considers the compa-
ny’s stronger intrinsic credit 
quality balanced against the 
meaningful linkage and lim-
ited ability to withstand stress 
at the Nigerian sovereign or 
macroeconomic level. 

The CFR also reflects the 
track record of demonstrated 
financial support from a larger 
and more diversified parent, 
Dangote Industries Limited 

(DIL). This affords additional 
parent level financial strength 
by being part of a broader di-
versified group of companies 
under the DIL umbrella. Dan-
gote Cement has a very strong 
credit profile, and would likely 
be rated higher without its 
linkage with Nigeria, in part 
because of its leverage which 
registered 1.3x gross debt/
EBITDA for the last twelve 
months ended 30 September 
2017.

 This is significantly low 
relative to global peers, even 
those rated investment grade. 

BUSINESS  DAYMonday 13 november  2017 C002D5556 19

The strong standalone profile 
also incorporates 1) high 
operating margins trending 
above 50%; (2) high interest 
coverage as measured by 
EBIT/interest expense trend-
ing above 8x over the next 18 
months; and (3) conserva-
tive funding policies with 
debt funding matched to the 
currency of cash flow gen-
eration and prudent financial 
policies which will ensure 
sustenance of strong credit 
metrics through operating 
and project build cycles. Fur-
thermore Dangote’s sales and 

margins continue to benefit 
from the ongoing activity in 
the Nigerian economy.

 Nevertheless Dangote 
remains at this stage strongly 
linked to Nigeria and its 
economy, with 89% of its 
EBITDA anchored in the 
country for the 9 months 
ended 30 September 2017. 
Its investments in new plant 
capacity in other sub Sa-
haran countries will pro-
vide more diversification 
in future but it  will  take 
several years before there is 
a meaningful diversification 

of revenue, profits and cash-
flows away from the Nige-
rian economy. Pan-African 
volumes expected to reach 
40% of total sales volumes 
by 2020.

 The ratings also factor in 
(1) the relatively small scale 
level of cement production 
when compared to global 
peers along with production 
of 23.6 million tonnes (mt) 
for the Financial Year Ended 
(FYE) 31 December 2016; and 
(2) a concentration of produc-
tion in Nigeria, representing 
around 68% of revenues for 
the FYE 2016.

 DCP’s ratings are further 
predicated upon (1) a con-
tinuing growing cement mar-
ket share of 65% in Nigeria as 
Africa’s most populous coun-
try and its largest economy 
where GDP is expected to re-
set to growth levels of around 
2.5% in 2017 despite the ensu-
ing low oil price environment; 
(2) protected domestic pro-
duction in the various African 
markets in which it operates, 
given on-going restrictions on 
imports; and (3) competitive 
advantage brought about by 
an intention to always be the 
lowest cost cement producer 
in the markets where it op-
erates, with a differentiated 
offering in Nigeria through 
access to low cost coal as an 
energy resource and a com-
prehensive fleet network.

lacunas in the original Act 
such as the application of a 
portion of pension assets to-
wards the payment of equity 
for a residential mortgage 
by the RSA holder as well as 
the inclusion of the informal 
sector in the Contributory 
Pension Scheme. However, 
there is more room for fur-
ther development as the 
industry operators and the 
regulator and other stake-
holders continue to collabo-
rate to ensure continuous 
advancement.

 “We believe that every 
able-bodied Nigerian who 
earns a living is entitled to a 

pension at the point in time 
when that person can no lon-
ger work and would not want 
to be a liability to the nation 
or to the kith and kin. This is 
what makes participation in 
the nascent pension scheme 
quite imperative,” he said.

 Fajemisin said it is very 
important to raise the level of 
awareness about retirement 
planning, especially among 
operators in the informal 
sector which boasts of an 
estimated 38 million workers 
and about 60 percent of Nige-
ria’s Gross Domestic Product 
as well as employing over 90 
percent of its workforce. He 

said deepening awareness 
about the pension scheme 
requires the collaboration of 
all stakeholders as there are 
numerous benefits to ensure 
peace of mind in retirement.

 On service delivery, the 
Stanbic IBTC chief said the 
provision of satisfactory ser-
vices to the informal sector 
through channels they are 
conversant with will ensure 
availability and accessibility. 
Adopting the existing ecosys-
tem they operate and using 
mobile devices to access im-
portant information will add 
more transparency and trust 
to the scheme.

Still rated higher than sovereign
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Ewaen Sorae did not grow up thinking he would own a Bedding company; the inspiration came 
during a trip from the UK to Nigeria in 2009. In this interview with FRANK ELEANYA disclosed the growth 
trajectory for his company E’Sorae, trends in the market and projection for the bedsheet industry.

‘Bedsheets market in Nigeria 
could grow by 220% in 2018’

Tell me a bit on how you 
got into the textile business?

T
h e  i d e a  f o r 
E’Sorae Luxury 
was conceptu-
alized in 2009. I 
was based in the 

UK then, and on one of my 
frequent trips to Nigeria, I 
discovered that I had forgot-
ten to pack a bath towel. I 
then began a search for a 
good quality towel, but the 
towels I came across in shops 
were either of low quality or 
too expensive. However, I did 
see some lovely high-quality 
ones, which I found in the 
upscale shops; but of course, 
with a designer label came 
a high price tag. With this 
discovery came the idea to 
create a Nigerian brand, with 
the sole aim of providing high 
quality luxury towels, bath-
robes and other home es-
sentials, at affordable prices. 
In October 2010, I quit my job 
as a Business development 
manager for a top financial 
group in the UK, and moved 
back to Nigeria to establish 
the E’Sorae luxury Brand. 
E’Sorae Luxury brand was 
focused on supplying quality 
sheets at wholesale quantity 
to hotels and corporate bod-
ies but in 2015, we decided 
to concentrate on retailing 
and ensuring we put quality 
bedding in every home in Ni-
geria and across Africa, so we 
created a diffusion company, 
Bedsheets Express.

 Quality, affordability 
and accessibility are the key 
attainment for a successful 
business. Does Bedsheets 
Express tick all the boxes?

 Bedsheets Express prod-
ucts are premium quality. 
Our sheets are made from 
100% cotton and are free from 
artificial ingredients. The feel, 
the look, the packaging is ab-
solutely top notch. Our sheets 
are quite affordable mainly 
because we source our raw 
materials from the best. In 
addition, to speak to the area 
of accessibility we are looking 
to expand more because we 
have a huge customer base 
all over Nigeria. We have 
rolled out the company’s 
franchise and in the last four 
months we have gotten a lot 
of investors who want to sign 
up. We recently just launched 

a franchise store in Abuja. 
Within the next 12 months 
we are looking at opening 
5 additional stores, and are 
currently accepting and as-
sessing franchise proposals 
all over Nigeria.

 How is Bedsheets Ex-
press better than the com-
petition?

 Our vision is not just to 
sell bedsheets, we are com-
mitted to revolutionizing 
Nigeria’s Bedding Indus-
try and to do this, we have 
an experienced team who 
understand the company’s 
mission and vision. Our value 
proposition to our customer 
is to make quality bedding 
affordable and available to 
all. Lastly, embedded in the 
core values of the company is 
our customer centric attitude 
that is enshrined in the DNA 
of every member of our team.

 What are the latest 
trends you have noticed as 
a player in this market and 
how are you serving this 
niche?

 Contrary to popular opin-
ion, Nigerians are quite so-
phisticated. They know the 
latest trends in the global 
market. Hence they demand 
for nothing but the best and 
we are always on top of our 
game when it comes to de-
livering luxury. We are one 
of the first Nigerian bedding 
companies, to make the ox-
ford style pillow cases. Lots 
of bedding companies want 
to cut cost, avoid the oxford 
style pillow case, which is 
prettier on the bed because of 
the extra skirt it gives the pil-
low. We keep up to date with 
global trends and are always 
ready to learn and unlearn.

 Technology is the new 
normal for every business, 
how are you leveraging it 
to provide better and im-
proved services? 

We have used technology 
in building our database to 
segment our customers. In 
recent times, we have actu-
ally used social media in 
growing our business. Bed-
sheets Express uses audi-
ence customisation to target 
prospects on both mobile 
and desktop based on their 
demographics and location. 
A couple of months ago, the 
company started placing 

promoted posts on Insta-
gram where it has a couple 
of thousand followers. Ins-
tagram provides a great plat-
form to tell brand story and 
engage people. Bedsheets 
Express has a robust email 
marketing program that 
targets consumers based on 
where they found the brand 
and what products they pur-
chased. It also shares exclu-
sive content and promotions 
that one wouldn’t have ac-
cess to otherwise via email. 
There’s a growing number 
of online startups like Bed-
sheets Express that offer 
the right price for luxury 
quality through a direct-to-
consumer model. Whether 
those companies will sink or 
swim remains to be seen, but 
they have more opportuni-
ties to scale than traditional 
luxury businesses.

 Logistics is often a chal-
lenge for most luxury com-
panies, what have you done 
differently?

 We have a third party 
that we have outsourced our 
logistics to outside Lagos. But 
for within and around Lagos 
we deliver ourselves because 

of the fragility of our items 
and the detail we put into the 
packaging of our products.

 Does Luxury sheets nec-
essarily mean expensive?

 Luxury doesn’t always 
mean expensive. A lot of the 
cost in business is associated 
with middle men. The E’Sorae 
Luxury group has brought this 
cost down by directly sourc-
ing our fabrics from major 
factories around the world. 
We ensure that every fabric 
we use come from factories 
that use natural ingredients 
and are particular about ethi-
cal standards. That’s the rea-
son we say our products are 
affordable luxury.

 B e d s h e e t s  E x p r e s s 
sheets are made by local 
artisans. How has creating 
high quality products here 
in Nigeria been?

 It’s been tough ensuring 
a high level of quality control 
is put in place. That’s why 
we ensure our artisans are 
trained regularly. We also 
have a strong internal control 
in place to make sure that any 
product that goes out meets 
the E’Sorae Luxury Group 
standard. Because we are a 

brand hoteliers and Nigerians 
trust. We make sure we do 
not compromise both in our 
sewing and in the quality of 
our fabric.

 For a CEO who sells good 
sleep, how is your sleep?

 A wise person once said 
‘Business is war’. That quote 
is as accurate as can be espe-
cially in Nigeria. It’s easy to 
get caught up in work through 
the night, but I always try 
to have a good night rest 
because it keeps me active 
during the day. The sheets 
and the pillows one uses can 
affect the quality of sleep, so 
I try to use the best products 
in my bedroom. My pillows, 
sheets and duvets are all 
Bedsheets Express products 
and they help me sleep better.

 What’s the growth pro-
jection for the company?

 The retail industry in Ni-
geria is one of the 6 sectors 
of the Nigerian economy that 
makes up 80 percent of the 
country’s GDP. E-commerce 
penetration has greatly im-
proved the growth of retail in 
Nigeria, and it is an avenue 
that has driven Bedsheets Ex-
press’ e-commerce strategy. 
Nigeria had the highest index 
growth in sub-Saharan Africa 
in 2016 at $125 billion (global 
retail development index). 
The growth of retail sector 
is heavily driven by a grow-
ing emerging middle-class 
population. A recent PwC 
report reveals that the Nige-
rian middle-class population, 
which it defines as house-
holds that earn between 8,500 
dollars and 36,000 dollars per 
annum, grew by 600 hundred 
percent between the years 
2000 and 2014. This market 
is expected to grow from 4 
million to 11 million by 2030. 
In terms of specific industry 
opportunities for Bedsheets 
Express, hotel groups ac-
count for a significant vol-
ume of sales in bedding and 
accessories. According to 
PwC’s hospitality outlook 
2015-2019, the number of 
available hotel rooms grew 
to 22,500 from 16,000. This 
is on the back of $3 billion 
investment between 2010 and 
2015. Based on these projec-
tions we expect that sales will 
grow at 220 percent by the 
end of 2018. 

Ewaen Sorae

Because we 
are a brand 

hoteliers and 
Nigerians 
trust. We 

make sure 
we do not 

compromise 
both in our 

sewing and in 
the quality of 

our fabric
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FG to launch Kaduna Dry Port of 
over 29,000 TEUs in December  

L-R: Banji Fehintola, president, CFA Society Nigeria; Razaq Ahmed, chairman, University Relations 
Committee, CFA Society Nigeria; Adeola Asabia, member of board of trustees, FirstBank Samuel Asabia 
chair on business ethics at the University of Lagos, and  Ismail Omamegbe,  head, corporate responsibility 
and sustainability, First Bank of Nigeria Limited at the CFA Society Nigeria Universities Ethics Challenge 
supported by FirstBankin Lagos.                                  Pic by Pius Okeosisi

L-R: Simplice Olajumoke, vice president, Chartered Institute of Taxation of Nigeria; Cyril Ikemefuna Ede, 
president, and Okoror Justina Aduku i, chairman, annual tax conference, at the press conference on the 
20th annual tax conference in Lagos

L-R: Razak Jaiyeola, vice president, Institute of Chartered Accountants of Nigeria (ICAN); isma’ila zakari, 
president, and Catherine Ginikanwa Okpareke, special guest of honour, at the 60th induction ceremony 
for new member.of ICAN in Lagos.

Business Event

L-R: Fatai Odesile, managing director, Grand Oak Limited; Oluwatoyin Adejuwon,  CEO, Adebambutayo 
Stores; (major distributor of Grand Oak); Sodiq Yusuf a.k.a CDQ, Nigerian hip-hop rapper, Adekunle Rosiji,  
group executive director, Grand Oak Limited, and Wale Majolagbe , group finance director, Lexcel Group, 
during the launch of 9ja Café Rhum at the on-going Trade Fair in Tafawa Balewa Square, Lagos recently

T
he Federal Govern-
ment has said that 
construction works 
have been com-
pleted in the much 

awaited Kaduna Inland Dry 
Port (IDP) and has perfected 
plans to commission the port 
in December.

Speaking at a one day 
breakfast meeting held in 
Lagos on Thursday, with the 
theme, “Financing Transport 
Infrastructure,” organised 
by the Nigerian Shippers’ 
Council (NSC) in conjunc-
tion with the Federal Ministry 
of Transportation, Chibuike 
Amaechi, minister of trans-
portation, said that Kaduna 
port, which was concessioned 
to the Inland Containers Ni-
geria Limited (ICNL), has 
been completed and awaiting 
commissioning to begin full 
operations.

He disclosed that the Fed-
eral Government has also ap-
proved the establishment of six 

other Inland Container Depots 
(ICDs) in the country.

The minister listed the six 
ICDs to include Jos Dry Port; 
Isiala-Ngwa Dry Port in Aba; 
Funtua in Kastina; Zawachiki 
in Kano, Jauri in Maiduguri and 
Erunmu in Ibadan.

Hassan Bello, executive 
secretary/ CEO of the NSC, 
who confirmed this, said that 
Kaduna Port has become func-
tional as laden cargoes are be-
ing taken from the seaports in 
Lagos to the dry port in Kaduna.   

“The Kaduna Inland Dry 
Port has become functional and 
Kaduna bound cargoes are now 
being taken from the seaports 
to the dry port.  But, there is 
one area that is being perfected, 
which is for the port to be oper-
ated electronically. However, it 
is going to be commissioned 
this December,” Bello said.

According to him, the Ka-
duna Inland Port including 
the other ports developed 
across six geopolitical zones 
in the country, are going to 
be game changers especially 
in the area of promoting eco-

nomic diversification agenda 
of government, bringing port 
closer to the consignees and 
decongesting already con-
gested Lagos ports.

“In the dry ports, we are go-
ing to concern ourselves more 
with export trade because 
Nigeria cannot continue to be 
an import dependent country. 
We have to start exporting 
our products to earn foreign 
exchange. Currently, we have 
a lot of containers leaving Ni-
geria empty due to a low vol-
ume of export and we hope to 
reduce that,” he said.

Bello, who observed that 
Kaduna State has the best 
ginger in the whole world, 
said that problems associated 
with transporting the produce 
from Kaduna to the seaports 
in Lagos for export, cause a 
lot of damages on substantial 
portions of ginger.

“So, the transportation and 
export value chain must be im-
proved on and the ginger must 
be brought to the Kaduna Dry 
port for express transfer to the 
seaports,” he added.

AMAKA ANAGOR-EWUZIE

Lafarge Africa, Canaancity seal pact on safety 
practices in construction industry

Determined to ensure 
it takes its safety cam-
paign across various 
sectors, especially at 

the workplace, Lafarge Africa 
Plc, a leading building solutions 
provider, has partnered with 
Canaancity Consortium, an 
association of indigenous and 
foreign companies, on a safety 
awareness programme for 200 
employees of the consortium.

 This partnership is aimed 
at improving safety standards 
and practices at the sites of Ca-
naancity which is building over 
700 housing units in the first 
phase of estates it is develop-
ing. More estates are planned. 
Directors and heads of projects 
of the consortium attended a 
one-day health and safety train-
ing at the Covenant University 
guesthouse, Otta, Ogun State at 

the weekend.
 Lafarge is a chief exponent 

of safety in the workplace and 
the environment generally. 
The company has an ambitious 
plan of reducing accidents at its 
operations by 30 percent year-
on-year.  Bruno Hounkpati, 
Director of Logistics at Lafarge, 
who disclosed this to Business-
Day in an interview, also hinted 
that the company was out with 
a driving school initiative that 
seeks to produce 2,000 trained 
drivers in the next three years. 
The aim, he explained, is to 
ensure safe driving on the roads.

 Speaking about the training 
initiative for the construction in-
dustry, Graeme Bride, Director 
for Health and Safety at Lafarge 
said, “we are always pleased to 
share our experience on safety 
in the Nigerian construction 
industry. Our aspiration to do 
business with zero harm is not 
limited to our factories and em-

ployees. We are also particular 
about safety on the sites of cli-
ents and contractors.” 

The CEO of Canaancity Con-
sortium,  Tokunbo Olofin said, 
“we are happy to partner with 
Lafarge on this initiative. It will 
improve our project site safety 
standards and reduce lost time 
incidents. We see this engage-
ment as an avenue to build 
a stronger relationship with 
Lafarge.” 

During the training pro-
gramme, engineers, techni-
cians and other operational 
employees were trained on the 
risks related to their construc-
tion work while health workers 
were trained on how to prepare 
for and respond to emergencies. 
There were also sessions on the 
best onsite safety practices such 
as the deployment of safety 
signages as well as procedures 
for reporting and responding to 
incidents.

CHUKA UROKO

NACCIMA applauds NB plc’s commitment 
towards growing Nigeria’s economy

The Nigerian Associa-
tion of Chambers of 
Commerce, Industry, 
Mines and Agriculture 

(NACCIMA) has described the 
Nigerian Breweries (NB) plc, 
as a responsive corporate or-
ganisation that has contributed 
immensely to the development 
of Nigeria.

Saratu Aliyu, 2nd national 
vice president, NACCIMA, who 
represented Alaba Lawson, 
national president, NACCIMA, 
during a tour of the Aba Brew-
ery, of the NB Plc, also ap-
plauded the foremost brewing 
firm in Nigeria, for sustaining 
its investments in the country, 
which she observed, has helped 

Government to create jobs for 
Nigerians.

She appreciated the good 
rapport that exists between the 
firm and the chamber move-
ment in the country, and espe-
cially the Aba city chamber and 
urged the management of the 
firm to sustain the relationship.

“We want to thank you 
so much for sticking with the 
chamber movement, the good 
relationship that exists between 
you and the Aba city chamber, 
has shown that even as a big 
and multinational company that 
you are still part of the chamber 
movement.

“That is the way it should be. 
All over the world, the chamber 
of commerce is well routed 
into all companies and all big 
projects of Government and 

so, we want to thank you for 
maintaining good relationship 
with the Aba city chamber and 
that is the only way that we can 
get feedback on what is going on 
in this area.”

She promised that NAC-
CIMA, would continue to work 
with NB plc to achieve chamber 
objectives. Uzodinma  Odenig-
bo, regional public affairs man-
ager, South, NB Plc, who stood in 
for Babatunde Jinodu, brewery 
manager, Aba brewery of the 
NB Plc, thanked  NACCIMA 
delegation for finding time to 
visit the firm.

He also appreciated the 
kind words of the President, 
towards the brewing firm and 
commended her stewardship 
towards elevating chamber 
movement in Nigeria.

GODFREY OFURUM,  Aba
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Police intercept 1,427 live 
ammunition in Benue

Udom inaugurates oil and 
gas training centre in Uyo

The Police in Benue said they had 
intercepted 1,427 cartridges of 
5.56 mm live ammunition along 

Makurdi -Lafia road.
Spokesman of the police in the state, 

Moses Yamu, said on Friday that the am-
munition were concealed in a Volkswa-
gen salon bus with registration number: 
GBK 226 XA.

Yamu said the feat was achieved 
through a security report that some mis-
creants were planning a robbery attack 
along Makurdi-Lafia road.

He said the command deployed its 
“Operation Zenda”, led by Justin Gberin-
dyer, to abort the planned robbery, while 
the arms were recovered during a “stop-
and-search operation” on the road.

He said the police were interrogating 
the five passengers arrested with the arms 
in the vehicle and that they would soon 
be charged to court.

Yamu confirmed the arrest of one 
Garba Ibrahim, a herdsman, over the 
killing of a fisherman man in Logo local 
government area.

He said the police had yet to make any 
arrest over any infringement of the anti-
open grazing law recently introduced by 
the state government.

“Since the beginning of the implemen-
tation of the anti-grazing law in the state, 
we have yet to make any arrest.

“So far, we have received a case of cul-
pable homicide where a fisherman was 
killed and another injured by herdsmen 
and we promptly intervened and arrested 
one of the culprits, Garba Ibrahim, who 
was in possession of a locally made pistol 
with three live cartridges,” he said. NAN

I
n many of the developed economies 
intra-city commuting is not just con-
venient but fun. This is largely aided 
by the deployment of smart technol-
ogy like Intelligent Transport System 

(ITS) which allows a commuter the luxury 
of planning his/her trips in such a manner 
that time wastage is eliminated or reduced 
to the barest minimum.   

The technology gives the commuter an 
insight into the operations of buses and 
trains plying different routes within the 
city. It captures the arrival and departure 
of each bus or train at designated stations. 
The commuter is therefore able to work 
within the scheduled time; get to the sta-
tion and board without wasting too long a 
time before the bus or train arrives.

Precision, therefore, is a crucial ele-
ment in public transportation system 
that accounts for the difference between 
developing nations (of which Nigeria is 
one) and the developed worlds.    

Nigeria over the years has assumed 
notoriety for not only lacking basic public 
transportation infrastructure but also for 
being insensitive to the essence of time 
in national productivity. In many of her 
cities especially Lagos, commuters are 
compelled to waste productive hours at 
bus stations for the largely unorganised 
public transportation system. As a result, 
workers in both public and private sec-
tors of the economy arrive at work late 
and exhausted with grave implications for 
national productivity.   

Complaints have been rife in Lagos for 
example, about the operation of the Bus 
Rapid Transit (BRT) scheme on Ikorodu-
Mile 12-CMS corridor due to the length 
of time commuters spend at bus stations 
before boarding, a development which 
runs contrary to the idea behind the intro-
duction the BRT system in the first place. 

Tola Bello, a regular user of the BRT 
buses and resident of Ketu, in Agboyi-Ketu 

New dawn for BRT users as 
ITS, e-ticketing take off

area of the state says he has had to spend 
35 minutes in recent months at bus sta-
tions before boarding. Bello complains 
that some buses often zoom past commut-
ers who are waiting to board

Findings, however, show that there has 
been a recent reconfiguration of the BRT 
operation which meant that not all the 
over 450 buses in the operators’ fleet may 
stop at all the stations along the corridor. 
For example, a loaded CMS bound bus 
taking off from Ikorodu may not have the 
need to stop at Ojota or Onipanu.

Commuters therefore need to familiarise 
themselves with the operation of the system 
to avoid longer periods of waiting at bus sta-
tions, hence the introduction of the ITS and 
e-ticketing into the operation of the BRT.

Abiodun Dabiri, managing director, 
Lagos Area Metropolitan Transport Au-
thority (LAMATA), the regulator of the BRT 
system, says the ITS in addition to helping 
commuters plan their journeys will also 
enable the operators build a database for 
a robust and efficient service delivery go-
ing forward.

“Commuters can plan their trips better 
using the BRT services. An application, 
Lagos BRT app, has already been devel-
oped to assist commuters in planning their 
journey. The app is on the Apple store and 
Google play store.”

According to Dabiri, commuters can 
download the app on their phones to enjoy 
the benefit of planning their trips while 
monitoring the deployment of buses along 
the BRT corridor.

Speaking further he says “In order 
to make the download easier, we have 
provided pull up banners with the quick 
response code to easily download the app.”

Connected to the new technology is an 
electronic ticketing system. This, accord-
ing to Dabiri, comes with a huge benefit to 
all stakeholders in the BRT family.  Aside 
ensuring revenue security and providing 
veritable platform for data collection to 
both the operator and the regulator, the 

e-ticket also provides commuters the 
convenience of loading money on the card.  

“To use the e-ticketing system, there are 
two validators on the buses – the front for 
tap in and rear for tap out with the e-ticket-
ing card known as the Lagos Connect. The 
front validator also validates the paper ticket 
which can be used for accessing BRT ser-
vices. To load the cards, there are handheld 
devices for top up of cards or vend paper 
ticket at the terminals and bus shelters.  The 
e-ticketing system runs on a robust platform 
with adequate security against hacking and 
information theft,” says Dabiri.

Fola Tinubu, managing director of 
Primero Transport Services Ltd, operator 
of the BRT system, told BusinessDay that 
the ITS and the e-ticketing is a win-win for 
the operator, patrons of the BRT service 
and the regulator. 

The state governor, Akinwunmi Am-
bode who unveiled the system, last Thurs-
day, listed its benefits. “The ITS has im-
mense benefits for the government. It will 
complement the state’s smart city initiative 
and improve data collection to afford bet-
ter planning for transportation.”

Ambode explained that with the new 
technology, the operators of the BRT 
would optimise their bus schedules and 
this would result in efficient bus deploy-
ment, fleet management, better control 
and monitoring of centre and transit com-
munication with their drivers.

The system, he said is scalable with plans 
to deploy across all the public transport 
modes, including the rail, waterways and 
others for a seamless travel across the state.

“Our government has invested time 
and resources in developing robust plans 
and reforms that will transform the entire 
transportation landscape of the state, 
delivering befitting systems that support 
our dream of a Lagos as a true centre of 
excellence, uplift the standard of living of 
the people and enhance the aesthetics of 
our environment without jeopardising the 
livelihood of our people,” he added.

JOSHUA BASSEY

Governor Udom Emmanuel of 
Akwa Ibom State has inaugurated 
a training centre for the oil and 

industry in Uyo, the state capital as part of 
efforts to boost manpower development 
in industry.

Known as Akwa Ibom Oil and Gas 
Training and Research Centre, and lo-
cated in the Ibom e-library, the centre 
is established in partnership with Hal-
liburton, a giant in software engineering 
and reputable trainer for the oil industry

The centre according to experts is ex-
pected to help deepen capacity building 
efforts and ensure that Nigerians fully 
participate in all aspects of the oil and 
gas value chain.

Udom said it was another bold state-
ment by the state government to the 
world that “we are willing to join and be 
positioned as the foremost oil and gas 
state in the Gulf of Guinea.’’

According to governor, when fully 
operational, the centre would be a major 
generator of internally revenue for the 
state government, adding that the centre 
would later result in the establishment 
of a full fledge oil and gas training re-
search institute in the Akwa Ibom State 
University.

“The curriculum is all embracing and 
would address most of the exploration 
and production issues in Nigerian oil and 
gas sector.  I am happy to announce to you 
that the Ibom e-library is equipped with 
world-class facilities for the training of oil 
and gas professionals.”

ANIEFIOK UDONQUAK, Uyo
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…. assures on Institution’s sustainability
The Development Bank of Nigeria (DBN), the Country’s first 
wholesale Financial Institution commenced its first lending 
activities last two weeks, beginning with about N5 billion, 
long term loans to over 20,000 Micro, Small and Medium 
Enterprises (MSMEs).  Speaking with Onyinye Nwachukwu, 
BusinessDay Abuja Bureau Chief in this interview, DBN Managing 
Director, Tony Okpanachi explains the bank’s operations so far 
and the structures put in place to guarantee the institution’s 
sustainability, among other issues…

DBN lending rate to depend on macroeconmic variables
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Ca n  y o u  t a l k  u s 
through activities at 
the DBN since you 
resumed office?
As you aware, the De-

velopment Bank of Nigeria DBN was 
licensed in March 2017 by the Cen-
tral Bank of Nigeria as a wholesale 
Development Finance Institution 
to provide funding for Micro Small 
and Medium Enterprises (MSMEs) 
in the economy. And this means 
that we need to pass through Par-
ticipating Financial Institutions to 
be able to reach out to the MSMEs. 
We chose the model because fi-
nancial institutions, commercial 
banks, Microfinance Institutions, 
insurance companies all have cus-
tomers across the country. So as 
a wholesale bank, our structure 
which is going to be very lean is to 
ensure that we reach out to all these 
people but in reaching out to them, 
we need to use their platform. The 
PFIs have existing customers, new 
ones coming on board, so we pro-
vide the funding for them. That is 
why we are wholesale. The second 
thing about DBN is that it is built 
on a sustainable basis. This means 
that the bank must be run in such 
a way that in hundreds of years 
to come, it is still strong. And it is 
borne out of the experience from 
different financial institutions that 
have been sustainable in different 
parts of the world. In doing that, you 
have Development partners come 
together, the World Bank, African 
Development Bank, German Devel-
opment Bank, the French Develop-
ment bank, putting funds together 
through the federal government to 
set up this bank to be able to provide 
the funding for that segment of the 
economy. So in terms of ownership, 
DBN as a joint venture is going to be 
owned by the federal government, 
African Development Bank and the 
European Investment Bank. And 
the idea is to set up a Private sector-
led kind of bank.

So far, we have put the structures 
in place. We went round to get the 
best hands in the market to be 
able to put our structures together; 
needed human Resources, poli-
cies and all that before we launch 
out with our lending activities. We 
have done all those for a couple of 
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pay back bank loans. In doing that, we 
expect that, that will impact finally on 
the funding cost for them because if 
we do it on sustainable basis, they are 
able to plan appropriately and they can 
manage their costs effectively. The third 
one which is capacity building. And 
this because we think the participating 
financial institutions themselves need a 
bit of training to understand the MSME 
segment of the economy, where it is 
necessary to understand how to lend 
to them, so that their perception of the 
risk can be mitigated. So it is a win-win 
for everybody. Those make us different 
from the other DFIs who can even ac-
cess funding from us if they meet our 
criteria.

What are the eligibility criteria 
for the participating financial insti-
tutions?

First and foremost, they have to be li-
cencesd by the Central Bank. Secondly, 
we look at their prudential ratios to be 
sure that they have the capacity to be 
able to pay back because we are tak-
ing their risks, not the end borrowers. 
Most importantly, they have to be SME 
friendly, they have to be PFIs that are 
ready and willing to do business with 
the small businesses in the country. We 
have to see their track record and how 
much they have lent to the SMEs, and 
whether they understand how to lend to 
them, and where they do not have exist-
ing structures for SMEs, we now provide 

sign on more PFIs. To us, it is not just 
the number of the SMES that come 
on board but the impact really, we 
want to see job creation, financial 
inclusion. We want to see how much 
empowerment we give to different 
segments of the economy, women 
and all that. So we are interested 
in the developmental impact, and 
all these, we believe, tie into the 
overall objective of the govern-
ment in the Economic Recovery 
and Growth Plan. It ties into the 
financial inclusion agenda of the 
Central Bank and so on. So we are 
looking at the long term impact 
that our lending is going to have on 
this segment of the market.

Why are DBN loans not go-
ing to be as cheap as many 
would expect?

Our lending is going to be based 
essentially on the macroeconomic 
rates available because first and 
foremost, we are building a sus-
tainable bank that will also oper-
ate within the macroeconomic 
environment of Nigeria.

So, our lending will bench-
mark against for example, against 
things like treasury bills for shorter 
tenors and, ofcourse, the risk 
premium will depend upon the 
participating financial institu-
tions themselves. Secondly, we 
will ensure that our lending to 
all these PFIs ultimately benefits 
in terms of reducing the interest 
rate in the long term or pricing to 
the end borrowers because we are 
going to provide long term funding 
to them on a consistent basis, and 
we will share risk with them where 
necessary so that they price risk 
the SMEs lower. We are also going 
to provide capacity, this is because 
if they don’t understand the busi-
ness it makes them price the end 
borrowers out of the market. But if 
they understand the business, they 
understand the risk they are taking 
that will also enable them. So our 
pricing model is going to depend on 
these macroeconomic situation of 
the economy. The ultimate I can as-
sure you is that our pricing is going 
to be obviously cheaper than what 
you get in the market even though 
we are benchmarking macroeco-
nomic rates.

What do you mean by flex-
ibility in your loan tenor?

Flexibility in our loan tenor 
means we can do up to 10 year-
tenor. It could be from one year 
up 10 years period. So we are not 
fixated, so if necessary and you say 
you need moratorium, we can also 
give you another eighteen months, 
so that effectively gives you almost 
twelve years. But for now, we are 
looking at maximum tenor of ten 
years plus additional 18 years mora-
torium where necessary.

You started of your opera-
tions with $1.5 billion, what are 
the plans to raise additional 
funds for business?

months now. We are now ready to 
start the first part of our mandate 
which is the lending activities. We 
lend to the PFIs who will eventu-
ally lend to the end users. That is 
what we have done. On the other 
mandate of DBN which includes 
capacity building, already we have 
sent out expression of interests for 
consultants who will come through 
the ministry of finance, to provide 
capacity building for the financial 
institutions that need it. On the 
third part of our mandate which is 
the credit guarantee, we will start 
that once we move on a bit with our 
actual lending activities.

When do you intend to start 
the credit guarantee?

Our projection is sometime be-
fore the end of next year because 
the structures are a bit different, we 
need to put those ones in place and 
then hire the experts who will help 
us do that. The way it is going to run 
is to focus on providing up to 50 per-
cent, shared risk, partial guarantee 
for financial institutions who want 
to lend to MSMEs. Our initial plan is 
that we are going to take off with $25 
million by next year. There are some 
processes that we are working out, 
so I can’t be specific on the exact 
time because we are yet to finalize 
things. The way it works is that for 
example if a financial institution 
wants to lend to SME and they say, 
look, I have the funding to lend, 
but I am not too comfortable with 
the risk and I don’t want to take 
the whole risk, so we come in and 
say, we can share risk with you up 
to 50 percent. So in the event that 
the business fails, or the borrower 
fails, we pay you up to 50 percent of 
your lending to encourage you to 
go on, so your risk is 50 percent of 
the MSME you are taking and then 
the DBN will take the remaining 50 
percent. The way it is also going to 
work is that DBN will even get other 
credit guarantees from our develop-
ment partners who have offered to 
guarantee some part of DBN’s own 
share of the partial guarantee to the 
PFIs. What happens then is that the 
commercial financial institutions 
will be encouraged, they are able to 
lend more to the MSMEs because 
somebody is sharing the risk with 
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Our capital itself is fixed by the 
regulator. Our startup capital by 
the regulator is N100 billion. But 
beyond that, we are going to have 
funding from other sources. Cur-
rently, the initial set up funding 
we are getting are from these our 
development partners is $1.5billion. 
In the long run, DBN will be able to 
go to the market, when necessary, 
either local or international to be 
able to fund our activities. Our target 
is for us to be able handle a substan-
tial share of MSME funding at each 
point in time. That is why we want 
to create an institution which will 
be self-sustaining in terms of being 
able to raise funds independently to 
continue operations. So we do not 
have specific timelines on what to 
raise and how much but will be on 
need basis. We have to deploy what 
we have now and when the need 
arises, we go to the market. For us, 
what we want to achieve is sustain-
able funding for MSMEs.

How soon will you go to the 
market to raise additional fund-
ing?

Currently, we still have some 
funding available. The time to go 
to the market will be determined 
by how soon we exhaust what we 
have. Our current projection is to 
continue to use what we have for 
another five years, and after then 
review and decide whether to go to 
market to raise more funds or not.

What structures are in place 
to ensure that DBN is sustain-
able?

One is our pricing model which 
is based on the macroeconomy 
so that we are not pricing below 
the macroeconomic situation. 
Secondly, we are running a very 
lean wholesale bank, so our cost of 
operation is going to be relatively 
low because we are not going to 
run structures that will bloat our 
balance sheet. We are creating an 
institution that its rating is going 
to be quite high. We will be getting 
ratings from both local and interna-
tional rating agencies so that gives 
us access to funding from outside 
what we currently have. Fourthly, 
our risk management processes 
in place are quite robust in such a 
way that we avoid the high levels of 
Non-Performing Loans that have 
been the issue with the other DFIs. 
This is because we are wholesale 
and taking the risks of the PFIs and 
we are assessing the PFIs to ensure 
that we will work with the strong 
ones that will be able to pay back 
our loans and keep our NPLs very 
minimal. So we want to ensure that 
we avoid issues that brought the 
other PFIs down.

Are you collaborating with 
other agencies that are also 
involved with SME funding?

Oh yes, like we have always said, 
DBN is not going to provide all the 
solutions. We are only addressing 
funding, capacity building and risk 

sharing because there are other 
issues that other agencies are also 
tackling. For example, we are en-
gaging with SMEDAN to provide us 
with information we need for capac-
ity building. We are working with 
the National Association of Small 
and Medium Enterprises (NASME) 
so that we understand the needs 
of the SMEs. We are also working 
with the other DFIs who are also 
engaged with the MSMEs in one 
way or the other. Ofcourse we have 

our development partners who have 
taken interest in what we do, like the 
World Bank, French Development 
Bank, German Development Bank, 
and African Development Bank. 
All these are development partners 
who are very passionate about SME 
development in Nigeria, so at the 
end of it all, we provide the depth 
for the MSMEs so that we will be 
able to reach out to them, provide 
funding, and other needs they are 
require as well.

capacity building and train them. So we 
have to be sure you are focused on the 
SMEs and you are willing to lend to them 
in addition to meeting all the financial 
ratios we want to see, so that we are not 
just forcing them but that they have the 
passion. As we speak, we are also engag-
ing commercial banks, discussions are 
ongoing, very soon we are going to sign 
some of them on. Our ultimate goal is to 
ensure that almost all commercial banks 
are able to sign on as long as they meet 
the criteria, and as much as possible the 
Micro Finance banks. Beyond that, even 
the DFIs will be signed on. And for us, 
the goal is to be able to reach out to this 
37 million MSMEs across the country, 
so we need to use different financial 
institutions. Some of them have different 
strengths in the different areas and sec-
tors, so we are going to leverage that to 
reach out to as many MSMEs as possible. 
Our Vision is to ensure that at each point 
in time, an MSME will be able to access 
one or two of our PFIs to access the DBN 
funding, no matter where they are in the 
country. That is why we have to sign on 
as many DFI s as possible.

You have commenced with 
disbursement of N5bn to 20,000 
MSMEs, what is your target in five 
years?

For now, we said for the first year of 
our operation, we want to do lending to 
at least 20,000 MSMEs. But we see our-
selves doing much more than that as we 

them. The MSMEs themselves will 
know that somebody believes in 
their business and ready to guar-
antee them, so the ultimate thing 
is that they will have more access 
to funding, and then do better, in-
crease in number and be able to add 
benefits to the economy.

Are there partners already 
showing interest in the guaran-
tee scheme?

From our discussions, most of 
the commercial banks are inter-
ested. There are some forms of 
partial guarantee schemes already 
being done by different organiza-
tions. DBN is coming to the market 
to compliment whatever that has 
been done so as to broaden the 
scope or deepen the reach to a lot 
of these SMEs.

How is the DBN different from 
existing Development Financial 
Institutions?

First and foremost, DBN is go-
ing to be the first wholesale de-
velopment financial institution 
in the country, like I explained 
earlier. Two, our focus is going to 
be MSMEs, none of the existing 
financial institutions focuses solely 
on MSMEs. Thirdly, we are not sec-
tor specific, we will focus lending 
on any sector that will lead to the 
growth of the economy, like the 
manufacturing, agriculture, service 

sectors and so on. What that means 
is that even the DFIs will be able to 
access funding from the DBN when 
they meet our eligibility criteria. An-
other thing that makes us peculiar 
is that our funding is long term, we 
are going to provide up to 10 years 
funding which is not too common 
in the market. We will also provide 
additional moratorium, of almost 
18 months, so effectively, we are 
providing almost 12-year tenored 
money which is essentially what 
the MSME sector needs because 
they want gestation period to be 
able to build their business, to en-
able them stabilize and be able to 
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Tenor Friday Rate   Rate Change     Friday 

  (%)                            (%)     (Basis Point)     

  10/11/17 03/11/17

OBB 7.17 39.42 (3225)

O/N 7.75 36.33 (2858)

CALL 8.82 7.36 146 

30 Days 19.19 19.16 3 

90 Days 20.75 19.38 137  

Indicators Current Figures Comments

GDP Growth (%) 0.55 Q2 2017 — higher by 1.46% compared to –0.91% in Q1 2017

Broad Money Supply (M2) (N’ trillion) 21.95 Increased by 0.47% in Sep’ 2017 from N21.85 trillion in Aug  2017

Credit to Private Sector (N’ trillion) 22.02 Increased by 0.11% in Sep 2017 from N21.99 trillion in Aug 2017

Currency in Circulation (N’ trillion) 1.78 Decreased by 4.69% in Sep’ 2017 from N1.87 trillion in Aug 2017

Inflation rate (%) (y-o-y) 15.98 Declined to 15.98% in September’2017 from 16.01% in August’2017

Monetary Policy Rate (%) 14 Raised to 14% in July ’2016 from 12%

Interest Rate (Corridor) 14 (+2/-5) Lending rate changed to 16% & Deposit rate 9%

External Reserves (US$ million) 34.12 November 09, 2017 figure — an increase of 0.62 % from Nov start

Oil Price (US$/Barrel) 64.45 November 10, 2017 figure -  an increase of 9.03% from a week prior

Oil Production mbpd (OPEC) 1.86 Sept’ 2017 figure — an increase of 2.83% from Aug’2017 figure 

Access Bank Rateswatch
KEY MACROECONOMIC INDICATORS

Tenor  Friday       Friday  Change         

        (%)  (%)  (Basis Point) 

 10/11/17 03/11/17

1 Mnth  16.78 18.76 (198)

3 Mnths  17.09 17.83 (73)

6 Mnths 19.23 18.87 36 

9 Mnths  18.95 18.74 22 

12 Mnths 18.05 18.00 5 

NIGERIAN  INTERBANK TREASURY BILLS TRUE YIELDS 

Indicators Friday  Friday  Change(%) 
 
 10/11/17 03/11/17

NSE ASI 37,120.28  36,939.59  0.49 

Market Cap(N’tr) 12.85 12.78 0.49
 
Volume (bn) 0.18 0.36 (51.45)

Value (N’bn) 2.65 3.68  (28.14) 

MONEY MARKET

Sources: CBN,  Financial Market Dealers Association of Nigeria, NSE and 
Access Bank Economic Intelligence Group computation.

Disclaimer
This report is based on information obtained from various sources believed to be 

reliable and no representation is made that it is accurate or complete. Reasonable 

care has been taken in preparing this document. Access Bank Plc shall not take 

responsibility or liability for errors or fact or for any opinion expressed herein .This 

document is for information purposes and private circulation only and may not be 

reproduced, distributed or published by any recipient for any purpose without prior 

express consent of Access Bank Plc.

Tenor Friday   Change          Friday 

        (%) (%)  (Basis Point) 

 10/11/17 03/11/17

3-Year  0.00 0.00 0 

5-Year 15.10 14.98 12 

7-Year 15.09 15.05 4 

10-Year 15.06 14.99 7 

20-Year 14.93 14.88 6       

AVERAGE YIELDS

Market  Friday   1 Month  Friday 

  (N/$) (N/$)    Rate (N/$) 

 10/11/17 03/11/17 10/10/17

Official (N) 305.95 305.90 305.10

Inter-Bank (N) 329.75 329.42 329.00

BDC (N) 362.00 362.00 362.00

Parallel (N) 363.00 363.00 363.00

Indicators 10/11/17   1-week YTD
                        Change                   Change                                          

  (%) (%)

Energy 

Crude Oil  $/bbl) 64.78 9.59  78.16 

Natural Gas ($/MMBtu) 3.20 8.47  36.17 

Agriculture

Cocoa ($/MT) 2191.00 7.03  (32.04)

Coffee ($/lb.) 126.00  1.82 (0.36)

Cotton ($/lb.) 68.82  8.02 (0.56)

Sugar ($/lb.) 14.89 4.20  (2.10)

Wheat ($/bu.)  427.50 0.00  (9.14)

Metals

Gold ($/t oz.)  1284.13 0.71  20.95 

Silver ($/t oz.)  17.02  22.71 (0.53)

Copper ($/lb.)  309.50  45.00  (1.56)

TREASURY BILLS (MATURITIES)

Tenor Amount Rate (%) Date
(N' million)

    

91 Day 6,099.84 13.1 02-Nov-2017

182 Day 6,704.15 15.3 02-Nov-2017

364 Day 88,037.88 15.59 02-Nov-2017

STOCK MARKET COMMODITIES MARKET 

FOREIGN EXCHANGE MARKET

NIBOR

ACCESS BANK NIGERIAN GOV’T BOND INDEX

Indicators Friday   ChangeFriday 

  (%) (%)  (Basis Point) 

 10/11/17 03/11/17

Index 2,478.80  2480.67 (0.08)

Mkt Cap Gross (N'tr) 7.70 7.71 (0.08)

Mkt Cap Net (N'tr) 5.00 5.01 (0.36)

YTD return (%) 0.99 1.07 (0.08)

YTD return (%)(US $) -54.31 -54.18 (0.13)   

BOND MARKET

Variables Nov17 Dec’17 Jan’18

Exchange Rate 
 (Official) (N/$)     328.50   328.32 327.90

Interest Rate                      
(Normal Lending) (%)     15.89      15.85 15.8

Crude Oil Price
(US$/Barrel)                                                        59             57 57

Global Economy

I n  t h e  U n i t e d  S t a t e s  o f  A m e r i c a ,  t h e  

unemployment rate notched lower to 4.1% in 

October from 4.2% recorded in September. 

According to the Bureau of Labour Statistics, 

this is the lowest unemployment rate in 17years. 

The U.S employers generated 261, 000 new 

positions in the review month. The number of 

unemployed persons declined by 281,000 to 6.5 

million people, a total of 1.1 million decrease in 

number of unemployed persons year to date. 

The rebound in the labour market can be 

attributed to the waning off of the negative 

effect of Hurricanes Harvey and Irma. Elsewhere 

in China, consumer prices edged up 1.9% year-

on-year in October 2017, following a 1.6% 

increase in September. This is the highest 

inflation rate since January, spurred by increases 

in cost of non-food items while cost of food went 

down from a month earlier according to the 

National Bureau of Statistics of China. Month-

on-month consumer prices rose 0.1%, down 

from 0.5% recorded last month. In a separate 

development, Brazil trade surplus rose to $5.2 

billion in October 2017, the best performance for 

October in history.  According to reports by the 

Ministry of Industry, Foreign Trade and Services, 

sales rose by 37.6% year-on-year to $18.87 

billion, after an 18.1% rise the previous month. 

Imports increased by 20.2% to $13.67 billion, 

following a 12.5% rise in September.  

Domestic Economy

The President of the Federal Republic of Nigeria, 

recently presented the 2018 Appropriation Bill 

before a joint session of the Senate and House of 

R e p r e s e n t a t i v e s .   T h e  “ B u d g e t  o f  

Consolidation” as the 2018 budget is titled had 

key benchmarks on which it had been proposed. 

Benchmark oil price of $45 per barrel, oil 

production estimate of 2.3 million barrels per 

day, exchange rate of N305/1$, real Gross 

Domestic Product growth of 3.5% and inflation 

rate of 12.4%. A total expenditure of N8.612 

trillion is proposed for 2018, while federal 

government estimated total revenue is N6.607 

trillion, leaving a deficit of N2.005 trillion. The 

deficit is to be financed equally by external and 

internal borrowings. Capital expenditure retains 

its 30.8% of the total budget (N2.42 trillion), 

recurrent costs of N3.49 trillion, debt service of 

N2.01 trillion, statutory transfers of N456 billion 

and sinking fund of N220 billion. Some key capital 

spending allocations include, Power, Works and 

Housing of N555.88 billion, Transportation of 

N 2 6 3 . 1 0  b i l l i o n ,  S p e c i a l  I n t e r v e n t i o n  

programmes of N145 billion, Defense of N145 

billion and Agriculture and Rural Development of 

N118.98 billion. The president urged the house 

to pass the budget quickly so as to go back to a 

normal budget cycle of January to December. In 

a separate development, Moody’s investors 

Service downgraded Nigeria’s long-term issuer 

and senior unsecured debt ratings from B1 to B2 

w i t h  a  s t a b l e  o u t l o o k .  M o o d y ’ s  n o t e d  

unsuccessful efforts by the government to 

broaden the non-oil revenue base, exposure of 

government balance to further economic or 

financial shocks, with interest payment very high 

relative to revenues and deficits elevated 

despite cuts in capital spending as reasons for 

the downgrade. The country’s long term foreign 

currency bond ceiling was also downgraded to B1 

from Ba3 by the rating agency. However, it left 

the long term local-currency bond and deposit 

ceiling unchanged at Ba1.

Stock Market

Performance at the local bourse closed on a 

bullish note for the second consecutive week as 

major market indicators trended upwards. The 

All Share Index (ASI) gained 180.69 points to 

close at 37,120.28 points from 36,939.59 points 

the previous week, representing a 0.5% 

increase. Similarly, market capitalization gained 

0.5% to close at N12.84 trillion from N12.78 

trillion the previous week. The positive 

performance was led by stocks in consumer 

goods, financial and oil & gas sector. This week, 

the positive sentiment in the market is expected 

to continue amidst portfolio rebalancing and 

repositioning.

Money Market

The direction of money market rates was mixed 

for the second consecutive week. Short-dated 

placements such as Open Buy Back (OBB) and 

Over Night (O/N) rates declined to 7.17% and 

7.75% from 39.42% and 36.33% respectively the 

previous week. This was triggered by inflow of 

N233 billion from Open Market Operations 

(OMO) maturities. In contrast, longer dated rates 

such as the Call, 30 and 90-day Nigerian 

Interbank Offered Rate (NIBOR) increased to 

8.82%, 19.19% and 20.75% from 7.36%, 19.16% 

and 19.38% respectively the previous week. This 

week, rates are expected to trend upwards due 

to Retail Secondary Market Intervention Sales, 

OMO maturities and prospective primary market 

auction happening this week.

Foreign Exchange Market

The naira slightly depreciated against the dollar 

at the interbank and CBN official window. It 

closed the trading week at N329.75/$ and 

N305.95/$, a depreciation of 0.10% and 0.02% 

respectively. The Naira remained steady at the 

parallel market at N363/$, same rate it traded the 

previous week. The stability reflects the Central 

Bank of Nigeria’s (CBN) continuous effort of 

p r o v i d i n g  f o r e i g n  c u r r e n c y  t o  m a r k e t  

participants. This week naira is expected to 

remain at prevailing levels as the apex bank keeps 

the market adequately supplied with forex. 

Bond Market

Bond yields rose across all maturities. Yields on 
the five-, seven, ten and twenty-year bond 
increased to 15.10%,15.09%,15.06% and 
14.93% from 14.98%, 15.05%, 14.99% and 
14.88% the previous week. This was due to profit 
taking by counter party investors. Consequently, 
the Access Bank Bond index declined marginally 
by 1.87 points to close at 2,478.80 points from 
2,480.67 points the previous week. This week we 
expect a reversal in the trend as market 
stabilises.

Commodities Market

Bonny light, the Nigerian benchmark crude, 
gained 9.6% or $5.67 to close at $64.78 per barrel 
last week from $59.11 per barrel the preceding 
week. Oil prices skyrocketed last week on the 
back of supply cuts by major exporters and 
political tension in Saudi Arabia. Eleven Saudi 
princes and dozens of former ministers were 
arrested or detained on charges of corruption. 
Last week, the price of precious metals were 
mixed as Gold prices went up and silver prices 
declined. Gold went up by 0.7% or $9.04 to 
$1,284.13 an ounce, while silver contracted by 
0.5% or 9 cents to settle at $17.02 an ounce.  The 
bullish momentum seen in gold prices was 
caused by increased demand and a weaker US 
dollar, while the decline in silver came on the back 
of reduced demand from industrial units. This 
week, we expect oil prices to retain their current 
momentum on expectations of increased 
demand. While precious metal price rally is likely 
on expectations of weaker dollar.

Market Analysis and Outlook: November 10 - November 17, 2017 

For enquiries, contact: Rotimi Peters (Team Lead, Economic Intelligence) (01) 2712123  rotimi.peters@accessbankplc.com                    

* Revised

MONTHLY MACRO ECONOMIC FORECASTS
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of hours spent at Hospitals 
across the country.

 The Dokita247 App, he 
said, will give also Nigerians 
access to Medical Special-
ists and Consultants, who 
hitherto take weeks and 
months before they could 
be seen or reached physi-
cally.

Afonja explained that 
Dokita247 is a “Lifestyle” 
company whose Telehealth 
solutions allow a user in-
stant access to see any of the 
over 1,000 Board-certified 
Doctors, anywhere in the 
world at anytime. Users can 
obtain a diagnosis and/or 
prescription-referral within 

minutes of logging on, all 
without leaving the comfort 
of their home or work.

 Silva Umukoro, the chief 
financial officer, also noted 
that Dokita247 will bridge 
the gap between doctors 
and patients as well as re-
duce healthcare challenges 
bedeviling Nigeria and Af-
rica as whole.

He stressed that the ob-
jective is to deliver value 
driven electronic health-
care solutions to served 
and under-served popu-
lations across the world, 
particularly in Africa, with 
the intent to ensure quality 
of service and cost savings 
to clients and subscribers 
while ensuring improved 
qualitative earnings and 
patient reach for medical 
service providers on the 
platform, with a promise to 
provide a globally accept-
able standard of care

 Afonja, is an accom-
plished medical doctor with 
specializations in Internal 
Medicine, Hematology, 
Oncology, Bone Marrow 

and Peripheral Blood Stem 
Transplantation.

 He is an excellent ex-
ecutive medical doctor with 
extensive experience over-
seeing and directing medi-
cal office, healthcare op-
erations and administrative 
matters in a 24/7carefacility 
for Cancer patients.

He has demonstrated 
ability to deliver mission 
critical results through com-
prehensive client care and 
emotional support.

 Afonja, said the app, 
which can be freely down-
loaded on Google Playstore 
and Apple store, is cur-
rently in use in the United 
States of America but will be 
available to Nigerians and 
other African countries like 
Kenya, Rwanda, Burundi, 
Uganda, Zambia, Ghana, etc 
from January, 2018.

 Afonja added that us-
ing the app may extend the 
lifespan of Nigerians as they 
can seat in the comfort of 
their homes and offices for 
consultation, laboratory 
tests and drug prescriptions.

With your mobile phone, you can access 
doctors anywhere in the world

be required to pay Con-
sultation Fees for medical 
services.

 Speaking at the launch of 
the Dokita247.com app, the 
founder, a US based Medical 
Expert, Richard Afonja, said 
the mobile app will reduce 
the cost of medical tour-
ism as well as the number 

C
ost of medical 
tourism is huge 
in Nigeria. Most 
a times, people 
die for the lack 

of financial resources, go 
into debt to receive medical 
attention outside Nigeria. 
Other times too, when there 
is money, another challenge 
is knowing where the best 
doctors are and in which 
hospital or location.

DOKITA247, the USA 
based Telehealth App has 
come to address these chal-
lenges with value creation 
for Nigerians and customers 
all over the world. 

The innovative health-
care App, Dokita247.com 
was launched in Lagos. The 
USA based Telehealth App 
which will be activated from 
January 2018 will provide 
access to Doctors all over 
the world through mobile 
devices. It is freely available 
to subscribers who might 

Simple steps to stop overspending today

You probably have 
the best intentions 
when it comes to 
saving money. You 

likely start off strong every 
month but then inevitably, 
your friends ask you to go 
out for a drink. A drink turns 
into two, and before you 
know it, you’re sitting down 
at a full blown three course 
dinner complete with des-
sert and a bottle of wine. 
There goes your budget.

 With all the temptations 
out there, it can be hard 
to keep your finances in 
line. Of course, splurging 
here and there every once 
in awhile is okay. After all, 
money isn’t just for hoard-
ing. But the habit of over-
spending can become a 
much bigger problem if you 
don’t keep things in check. 
Take these five steps to stop 
overspending today before 
everything gets out of hand:

 Understand Your Trig-
gers 

Overspending is often 
caused by impulse shop-
ping. When you’re out 
shopping, those small little 
knick knacks in the check-

out aisle can really get 
you. For whatever reason, 
some of us always pick 
something up while we 
are waiting at the checkout 
line, even though we don’t 
actually need any of those 
goodies.  But why? Ask 
yourself that question. It’s 
important to understand 
what your triggers are. Do 
you spend because it gives 
you a thrill? Then maybe 
you should figure out some 
other way to be content. Or 
do you overspend simply 
because you’re bored and 
have nothing else to do? 
Perhaps you may want 
to start looking at your 
smartphone to keep you 
occupied. Understanding 
exactly why you overspend 
will help you get to the 
root of the problem and 
find lasting and realistic 
solutions.

stop over sp ending 
Track Your Budget

 The most important 
thing you can do to stop 
overspending is to actu-
ally have a budget and 
track your expenses. It’s 
not enough to just have a 

rough idea of how much 
you’re spending. You need 
to know exactly where your 
money is going and how 
much you’re spending on 
everything. Start logging 
the expense in the budget as 
soon as you can whenever 
you buy something or pay a 
bill. At the end of the month, 

sit down and analyze your 
spending habits. You might 
be surprised at what you 
find out, and even more 
surprised when you realize 
you can cut so much fat out 
of the budget without feel-
ing much of a sacrifice.

Learn to Say No 
Overspending has a lot to 

do with societal pressures. 
Sometimes it’s just really 
hard to say no. You might 
be trying to keep up with the 
Jones, or maybe your friends 
are just constantly nagging 
you to go out. Whatever 
the reason, the pressure to 
conform can weigh heavy on 
all of us and eventually it can 
affect your finances. Think 
about your priorities before 
you agree to anything. Is the 
decision going to hurt your 
finances and should you 
really be making that com-
mitment? Learning to say no 
is a big part of life and also a 
big part of being financially 
responsible. The sooner you 
learn the art, the closer you 
will be to financial indepen-
dence.

Live Within Your Means 
Here’s a simple thing 

you can do to improve your 
finances: don’t spend more 
than you have. Getting into 
the habit of spending every 
paycheck is dangerous even 
if you never get into debt, 
because emergencies do 
happen and you need sav-
ings to fall back on during 
those terrible times. It’s 

even worse if you overspend 
and fall into debt to make 
purchases. Once you owe 
money, you not only have 
to pay for what you buy but 
you also need to pay inter-
est on what you owe, effec-
tively making your paycheck 
smaller for the foreseeable 
future. Learn to live within 
your means. It’s certainly 
not easy at the beginning 
but scaling back little by 
little will set you up for long 
term success.

Allow Small Rewards
 Personal finance is seri-

ous business, and most of 
the time it may not seem 
very fun. That doesn’t mean 
you can’t enjoy yourself in 
the process though. Don’t 
forget to budget for a YOU 
fund. Allow yourself small 
rewards by having a no-
questions-asked amount of 
money to spend on yourself 
every paycheck. You work 
so hard to accomplish your 
goals and you deserve to 
splurge here and there. Just 
make sure the YOU fund 
doesn’t cause you to go over 
budget, and you’ll be fine 
over the long term.

… as DOKITA247 launches platform in Nigeria
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Insurance: What gifts will 
be most suitable as we 
enter the festive season?

S
oon the frenzy of 
Christmas and New 
Year celebration will 
begin to creep in, 
and people will start 

to buy gifts for loved once and 
friends.

It is a time to show love 
with gifts to friends and fami-
lies as part of the festivities 
and cementing existing rela-
tionships.

What many people think 
and ponder on this time, is the 
kind of gift they will present to 
friends and well wishers that 
would be appreciated.

So, looking for of the kinds 
gift that will remain indelible 
in the minds of your family or 
dependants, ‘This is Money’ 
suggest you give a kind of gift 
that will sustain them when 
you may not be there to pro-
vide for them.

We believe that no amount 
of love you show your family 

today with material gifts that 
can last forever, except a kind 
of gift that gives them many 
years of Christmas, even when 
you are gone.

Take a life insurance that 
provide for your family and 
take care of their needs when 
you will not be there, and 
certainly they will not forget 
you. Now, ask yourself this 
question?

“Would my death leave 
anyone in a financial burden?” 
If you answer is “yes”, it may 
be time to get serious about 
shopping for life insurance. It 
can offer peace of mind, en-
suring that your debts or loved 
ones would be taken care of in 
the event of your death.

 One life insurance product 
you can take for this purpose 
is term life insurance. Term 
life insurance is very straight 
forward. When you choose 
this type of coverage, you 
pay for a specific duration of 
time. During that period, your 
chosen beneficiary receives 
the benefits of your policy in 

the event of your death. You 
should know that there are 
subcategories that fall under 
the category of term life in-
surance.

Whole life insurance is 
another type of coverage to 
consider. This type of policy 
covers you for your entire life 
rather than a specific term.

A whole life policy will 
cost more on average and 
have higher premiums than 
term life policies, however, 
the investment potential 
and lifelong coverage are 
appealing to some insurance 
shoppers.

 Variable life has more 
investment opportunities, 
which includes stocks. This 
policy type is similar to univer-
sal coverage because the re-
turns are either used towards 
premiums or allowed to ac-
cumulate in an account. Your 
beneficiary receives either 
the value of the policy, or the 
value of the policy in addition 
to a portion of, or the full cash 
investment returns account.

Stories by 
ModeStuS AnAeSoronye

Money lessons that will 
help you succeed

A lot of books have 
been written on 
w ealth  creat ion 
and money man-

agement that tries to provide 
advice to individuals and 
households on how to plan for 
the future particularly savings, 
investment and retirement.

But this time, not just an-
other of the books, but a prac-
tical experience put together 
in a book form that specifi-
cally identified poverty as key 
challenge facing the continent 
of Africa and its citizens. This 
book has looked at a number 
of issues that tend to keep 
people in poverty as well as 
key steps to wealth creation 
with lessons and action plans.

Kenneth Doghudje, the 
author has brought into this 

book ‘50 Money Lessons’ 
drawn from his wealth of 
experience as a financial ad-
viser and public speaker on 
personal finance and wealth 
creation having been involved 
in providing financial intel-
ligence for financial freedom 
through different channels 
including the media.

The basic lessons of the 
book which the author have 
tried to bring to knowledge in 
the book is about identifying 
opportunity and developing it 
for wealth creation, pointing 
to the importance of idea as 
ruler of the world.

Getting out of poverty ac-
cording to the author is not 
about looking for quick reach 
opportunities, but about set-
ting goals and following iden-

tified strategies to get there.
This is a life changing book 

having addressed a lot of 
issues. The most significant 
character of the book is that 
it is a step to step guide that 
would not only open up the 
readers mind; it takes the 
reader to the nest step to-
wards addressing identified 
challenge.

Kenneth Doghudje’s ‘ 
Money Lessons’ is not for 
any particular age group as 
long as you can read, be-
cause it’s simple and easy to 
understand; It is not for only 
those who want to get out of 
poverty, it is also for the rich 
who want to sustain their 
wealth because that is another 
challenge facing many.

I will recommend that 
people buy this book for their 
personal use, gift to friends 
and families because helping 
somebody with knowledge 
on how to go about his chal-
lenges is better than giving 
him cash because knowledge 
is key, as problems never end 
will definitely come again 
either now or in the future. 
Enjoy Money Lessons...
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dead attained a ripe age 
before death. The Custo-
dian Funeral Policy could 
be arranged by anybody to 
cover the funeral expenses 
of self, spouse, parents and 
parents-in-law. To elim-
inate the effect of infla-
tion, the policy could be 
arranged with an escalator 
clause. The policy requires 
no medical tests.

L eadway Assurance 
Family Benefit Plan Plus 
(LFBPP) product is a multi-
life policy designed to cover 
funeral expenses for the as-
sured lives (spouse, parents 
and/or parents-in-law that 
are named in the policy) 
and the policy holder (per-
son who purchased the 
policy). The policy helps 
to alleviate and bury the 
worries associated with the 
funerals for elderly loved 
ones.

The company explained 

that the policy provides 
funeral benefits in respect 
of all the assured lives as 
long as their death preceded 
that of the policyholder. The 
policy also provided other 
benefits including offering 
additional monthly pay-
ments to the beneficiaries 
of the policyholder in the 
event of his demise. The 
Family Benefit Plan Plus, in 
his own words, was one of 
the ways in which Leadway 
Assurance was making life 
beautiful for its customers.

ARM Life said when the 
death of a loved one oc-
curs, many are caught un-
awares. They struggle to pro-
vide for a befitting funeral 
(because they don’t have 
enough) and subsequently 
have problems following 
up on their personal finan-
cial plans. Have you ever 
wondered? If something 
happened to you or your 

loved ones, there would be 
additional financial pres-
sure. Who will pay for the 
funeral without difficulty? 
The Memorial Plan takes 
care of the expenses.

ARM Life Memorial Plan 
helps to ensure that you 
and your loved ones have 
enough money for a fare-
well that is expected. A 
Memorial Plan provides 
so much more for you and 
your family. See why: When 
you start with as low as N10, 
000 every year, you get a tax 
free lump sum of all your 
investments on the demise 
of the person for whom you 
have bought the protection. 
In the case something hap-
pens to the policy holder 
before the policy reaches 
full term, ARM Life will con-
tinue to make the contribu-
tions for the rest of the term 
and make it available to the 
beneficiary at full maturity: 

Enhanced protection pro-
vides additional cover for 
repatriation, remembrance 
and hearse; we will pay you 
an additional amount of 30 
percent of your protected 
amount in time of need and 
you get up to 100% of your 
total protection for a spouse 
and parents/parents in-law.

A Memorial Plan gives 
you peace of mind and one 
less thing for you and your 
family to worry about. When 
the eventuality happens, 
you are sure the burden of 
your expenses is reduced; 
and Life, as we know it, con-
tinues without any financial 
problems.

Royal Exchange Pruden-
tial Life offers Funeral Policy 
that takes care of the funeral 
expenses of the insured. 
There are two plans - the 
Basic Funeral Plan and the 
Commonwealth Funeral 
Plan.

Thinking of farewell for your aged parents
about your normal business, 
but to provide you with the 
needed fund to give your 
aged parents a befitting 
burial without having to 
worry. Check out here some 
of the funeral policies in the 
market.

Custodian and Allied Life 
said that in some families, 
death even at old age which 
is supposed to be a thing of 
joy is rather a thing of sor-
row, anguish and lamenta-
tion just because during the 
active years majority failed 
to plan for the in inevitable 
- Death

The Custodian Funeral 
Policy is a solution to the 
general financial helpless-
ness of most individuals 
on the death of their loved 
ones. Traditionally, in most 
parts of Nigeria and indeed 
Africa, it is normal for the 
dead to be given a befitting 
burial especially when the 

B
urial ceremony 
and the associ-
ated expenses 
are a huge bur-
den to many 

families, particularly in this 
part of the world. When it is 
for aged parents, the glam-
our and fanfare that follows 
it not only hits the purse but 
becomes issue of worries 
when the where withal is 
not there.

Many a times, people are 
forced to go borrowing or 
sell their properties to meet 
a burial expense, which 
therefore makes this natural 
demand an important ex-
pense that should ordinarily 
be provided for.

Here insurance has come 
with a reprieve not just to 
give you rest of mind to go 
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ECONOMY: Federal Government Presents N8.6 trillion 2018 
Budget amid Moody’s Downgrade…

EQUITIES MARKET: Equities Market Tanks by 131 Bps on 
Industrials, Oil/Gas and Insurance Stocks…

POLITICS: Insecurity Remains in Focus in Oil Rich Niger 
Delta and Agrarian Middle Belt…

FOREX MARKET: Naira/USD Exchange Rate Steady in 
Alternative Segments…

Cowry Weekly Stock Recommendations As At  Friday 10 November 2017

In line with our expectation, the Naira/USD exchange rate was relatively 
stable week-on-week at the Bureau De Change and Parallel market segments 
by at N360/USD and N363/USD respectively. This was amid injections by the 
CBN worth USD 195 million into the foreign exchange market of which USD 100 
million was allocated to Wholesale (SMIS), USD50 million was allocated to Small 
and Medium Scale Enterprises and USD45 million was sold for invisibles. At the 
Investors & Exporters Forex Window (I&E FXW), the local currency appreciated 
against the U.S. Dollar by 0.05% to N360.08/USD. The local currency however 
weakened by 0.10% to N329.75/USD at the interbank market (NIFEX). Meanwhile, 
dated forward contracts at the interbank OTC segment mostly appreciated amid 
increase in the foreign exchange reserves – external reserves increased week-on-
week by 0.62% to USD34.07 billion as at Wednesday, November 08, 2017. The 1 
month, 2 months and 3 months contracts appreciated w-o-w by 0.07%, 0.08% and 
0.03% to close at N365.85/USD, N371.55/USD and N377.66/USD respectively. This 

In the week under review, CBN sold Treasury Bills (T-Bills) worth N192.60 
billion via Open Market Operations (OMO). The outflows were offset by inflows 
worth N181.01 billion in matured 297-day bills. In line with our expectations, NIBOR 
moderated for most tenor buckets: overnight funds rate, NIBOR for 1 month tenor and 
3 months buckets fell w-o-w to 8.5% (from 40.18%), 19.13% (from 19.98%) and 20.63% 
(from 20.85%) respectively. However, NIBOR for 6 months tenor bucket increased to 
22.70% (from 22.69%). Elsewhere, NITTY moved in mixed directions: yields on the 
1 month and 3 months maturities moderated to 16.78% (from 18.78%) and 17.09% 
(from 18.17%) respectively; however, 6 months and 12 months maturities increased 
w-o-w to 19.23% (from 18.81%) and 18.05% (from  17.91%) respectively. This week, 
CBN will auction treasury bills worth N119.94 billion, viz: 91-day bills worth N32.44 
billion, 182-day bills worth N22.82 billion, and 364-day bills worth N64.68 billion 
respectively. We expect a moderation in stop rates in line with declining inflationary 

In line with our expectation, the Nigerian Stock Exchange witnessed sustained 
bullish activity, resulting in the increase of the twin market performance measures, 
NSE ASI and market capitalisation, by 49 bps each to close at 37,120 points and 
N12.85 trillion respectively. On a year-to-date basis, equities gained 38.12%. On a 
sectoral front, the NSE Industrial Index, the NSE Banking Index and the NSE Oil/
Gas Index increased by 38 bps, 50 bps and 83 bps to close at 2,073.99 points, 468.09 
points and 288.62 points respectively. Meanwhile, total Deals, transacted volumes 
and Naira votes fell w-o-w by 12.43%, 3.40% and 22.18% to 19,169 deals, 1.32 billion 
shares and N13.78 billion respectively. This week, we anticipate a mix of profit taking 
and bargain hunting as the bourse continues to present several undervalued stocks. 

In the just concluded week, Nigeria’s security challenges remained in focus in 
both the Southern and Northern parts of the country, thus presenting a litmus test 
to the Federal Government’s pledge to keep its security mandate. In the South, Niger 
Delta leaders and groups appealed to the militant group, Niger Delta Avengers, to 
abort its threat to recommence bombing of oil facilities in the region due to perceived 
insincerity on the part of the Federal Government to meet their demands. They also 
criticized the Federal Government for creating doubts and suspicion in the minds 
of people and militants by its sloppy handling of the 16-point demand of PANDEF 
submitted to President Muhammadu Buhari, November 1, 2016. However, President 
Buhari attempted to address some of their concerns when he stated, during his 
budget presentation to the National Assembly, that his administration was working 
hard on the Ogoni Clean-up Project with prospective technical consultants; and that 
while the Project would be funded by the International Oil Companies, the Federal 
Government had made provisions in the 2018 Budget for the costs of oversight and 
governance in order to ensure effective implementation. In Benue State, following 
the implementation of the anti- open grazing law on November 1, 2017, the North-
Central state appears to be in a state of tension. The law, which essentially proscribes 
open grazing of cattle and other livestock by pastoralists, and prescribes ranching 
of same in order to prevent clashes between Fulani herdsmen and farm owners, 
appears not to be sitting well with the Miyetti-Allah Kautal Hore Fulani socio-
cultural association which reportedly called for urgent intervention of the Federal 
Government over alleged plans by the Benue State government to commence a mass 
eviction of pastoralists especially Fulani herdsmen. Countering the allegation, the 
State government stated that the law allowed the conveyance of livestock from one 
place to another in the state via trucks in order to prevent encroachment of cattle 
and other livestock onto farm lands. We opine that, in light of several gory incidents 
of armed attacks carried out by suspected Fulani herdsmen on farmers, as reported 
in various communities across the country, any law that limits the interaction 
between roaming livestock and farm lands would be a very welcome development 
as it could help boost national security. We therefore suggest that it would be 
in the interest of the Federal Government to give its backing to such initiatives.

Cowry Weekly Financial Markets Review & Outlook

MONEY MARKET: NIBOR Moderates for most Tenor 
Buckets amid Maturities, FAAC Inflows…
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BOND MARKET: FGN Bond Prices Appreciate at the OTC 
Market on Bargain Hunting…

In the just concluded week, OTC bond prices declined across the maturities 
due to sell pressure. Specifically, the 20-year, 10.00% FGN July 2030 bond, the 
10-year, 16.39% FGN JAN 2022 paper, the 7-year,  16.00% FGN JUN 2019 paper 
and the 5-year, 14.50% FGN JUL 2021 paper depreciated by N0.08, N0.05, 
N0.06 and N0.30 respectively while their corresponding yields rose to 14.96% 
(from 14.94%), 14.85% (from 14.84%), 15.09% (from 15.05%) and 15.15% (from 
15.04%). Elsewhere, FGN Eurobonds prices also declined for all maturities amid 
renewed profit taking activities on the London Stock Exchange. Specifically, the 
10-year bonds, 6.75% JAN 28, 2021 and 6.38% JUL 12, 2023 lost N0.40 and N0.78 
respectively (corresponding yields increased to 4.66% and 5.47% respectively) 
while the 5-year, 5.13% JUL 12, 2018 bond shed N0.26 (yield rose to 3.50%). This 
week, we anticipate likely bargain hunting on the back of expected improvement 
in financial system liquidity

In the just concluded week, President Muhammadu Buhari presented the 2018 
budget proposal to a joint session of the National Assembly, a plan which seeks 
to consolidate on the economic gains so far and to deliver on Nigeria’s Economic 
Recovery and Growth Plan (ERGP) 2018 – 2020. A breakdown of the N8.6 trillion 
2018 Appropriation bill, which exceeds the N7.44 trillion 2017 budget by 16%, 
showed that recurrent expenditure (non-debt) got N3.49 trillion, capital expenditure 
got N2.43 trillion, N2.01 trillion was earmarked for debt servicing, N456 billion for 
statutory transfer and N22 billion for sinking fund (bond). Capital expenditure 
(excluding the capital component of Statutory Transfers) accounted for 28.19% of 
total budget and (lower than 29.27% projected in 2017). On the other hand, Federal 
Government revenue was projected at N6.61 trillion, 30% higher than N5.08 trillion 
for 2017. The increased revenue projection was partly predicated on a higher crude 
oil price benchmark of USD45 a barrel (44.5% in 2017), higher crude oil production 
of 2.3 million barrel (2.2 million barrels in 2017), foreign exchange rate of N305/
USD, higher real GDP growth rate of 3.5% (2.19% for 2017) and a lower inflation rate 
of 12.5% (15.74% for 2017). A breakdown of the projected revenue shows non-oil 
and other revenue would account or N4.16 trillion (63% of total revenue and 40% 
higher than the preceding year’s) comprised of Companies Income Tax (CIT) of 
N794.7 billion, Value Added Tax (VAT) of N207.9 billion, Customs & Excise Receipts 
of N324.9billion, FGN Independently Generated Revenues (IGR) of N847.9 billion, 
FGN’s Share of Tax Amnesty Income of N87.8 billion, recoveries of N512.4 billion, 
and N710 billion as proceeds from the restructuring of government’s equity in Joint 
Ventures, etc. Meanwhile, the resulting budget deficit of N2.0 trillion (1.77% of GDP) 
is expected to be financed by debt to the tune of N1.69 trillion equally shared between 
domestic and foreign sources, while the balance of N306 billion is to be financed from 
proceeds of privatisation of some non-oil assets by the Bureau of Public Enterprises 
(BPE). We opine that the 2.3 million barrels per day assumption, although within 
reach, looks rather ambitious given threats of insecurity due to unresolved issues in 

the Niger Delta region. The benchmark crude oil price of USD45 a barrel is quite 
modest given that international crude oil prices are currently trending above USD60 
a barrel, howbeit, relative high prices appear sustainable only within the short to 
medium term. Furthermore, non-oil revenue assumption appears to be a tall order 
as it anticipates a 40% year-on-year increase despite underperformance for 2017. 
The only necessary ingredients needed would be its efficient execution alongside 
proper economic management. In a related development, international credit 
ratings agency, Moody’s Investors Service, downgraded the Federal Government’s 
long-term issuer and senior unsecured debt rating to B2 from B1 and the senior 
unsecured MTN program rating and the provisional senior unsecured debt 
rating to (P)B2 from (P)B1. According to Moody’s, the ratings downgrade was 
hinged on a slower-than-expected results from the Federal Government’s efforts 
at broadening its revenue base by restructuring the country’s economy from an 
over-reliance on crude oil exports; which as a result, has kept the public sector 
balance sheet structurally exposed to further economic or financial shocks, with 
interest payments very high relative to revenues amid elevated fiscal deficits. 
Howbeit, the rating outlook remained stable, reflecting reduced likelihood of an 
external shock to impair Nigeria’s economic and fiscal strength amid a rebound 
in oil production, a sustained and projected current account surplus, boost in 
external reserves via external borrowings and increased foreign capital inflows, as 
well as prospects of medium-term economic growth being supportive to credit.

trend and improving economic outlook. The auctions will be more than offset by 
T-bill maturities worth N208.57 billion via OMO. hence, we expect boost in financial 
system liquidity and resultant moderation in interbank rates.

week, we retain our stable outlook for the exchange rate amid sustained stability 
in global crude oil prices which should result in further build-up in foreign 
reserves as well as CBN’s continued intervention in the various segments of the 
interbank foreign exchange market.
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$285.7mn 

$85 million 

Analysts predict Seplat will 
pay dividend next year

Nigeria’s central bank 
said it had injected $285.7 
million into the interbank 
foreign exchange market 
on Friday to meet requests 
in four industries for dol-
lars, extending efforts to 
boost liquidity and allevi-
ate shortages.
The four industries 
targeted are agriculture, 
airlines, petroleum and 
raw materials, the Central 
Bank of Nigeria said in a 
statement.
The central bank will “con-
tinue to play its role in eas-
ing the foreign exchange 
pressure on manufacturing 
and agricultural sectors” 
through dollar sales, said 
the statement. 
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A
n a l y s t s 
have pre-
dicted that 
i m p rov e -
m e n t s 

Seplat development 
Corporation Company 
(Seplat) has made to 
deleveraging balance 
sheet will pave the way 
for future dividend 
payment.

“With the significant 
deleveraging in the 
balance sheet based 
on our estimates there 
is clear capacity for 
enhanced shareholder 
return via resumption 
of dividend payments 
in 2018,” said analysts 
at ARM Securities Lim-
ited. 

The Nigerian oil and 
gas firm has been re-
ducing debt and inter-
est payment obliga-
tions since the start of 
2016.

It should be noted 
that the exchange rate 
that moves from an av-
erage of N198/199/$ in 
2015 to N370 in 2016 as 
a result of the adoption 
of a flexible exchange 
rate by the central 
bank might have led to 
the jump in the naira 
equivalent of dollar 
debt.

Total debt in the bal-
ance sheet as at Sep-
tember 2015 stood at 

 BALA AUGIE

Nigeria has recovered $85 
million in funds from an oil 
licence deal that had been 
deposited in Britain, the West 
African country’s attorney 
general said. 
President Muhammadu Bu-
hari has, since taking office in 
2015, sought help from several 
nations to recover money he 
said was taken from public 
coffers. 
It is not immediately clear 
who deposited the money in 
Britain. The money was frozen 
at the request of prosecutors 
as a result of an Italian inves-
tigation. There is no sugges-
tion of wrongdoing by British 
authorities. 
The investigations into the 
$1.3 billion sale in 2011 of oil 
prospecting licence (OPL) 245, 
which could hold more than 
9 billion barrels of oil, have 
involved Italian, Nigerian and 
Dutch authorities and two of 
the world’s largest interna-
tional oil companies. 
It was initially awarded in 
1998 to Malabu Oil and Gas 
before Royal Dutch Shell and 
Eni were awarded the rights in 
2011 for $1.3 billion. 

ECONOMY

Continues on page 37

N178.87 billion, an 
18.98 percent increase 
from the N202.23 bil-
lion recorded in Sep-
tember 2016 while it 
reduced by 8.02 per-
cent to N187.21 billion 
as at September 2017.

Times interest cov-
erage ratio declined 
to -2.45 percent as at 
December 2016 (which 
means the company’s 

interest expenses over-
whelmed operating in-
come) as against 92.86 
percent as at Septem-
ber 2017.

When a company’s 
interest coverage ra-
tio is 1.5 or lower, its 
ability to meet interest 
expenses may be ques-
tionable. 1.5 is gener-
ally considered to be a 
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Markets Intelligence

Analysts predict Seplat will pay dividend...

COMPANIES

BALA AUGIE 

bare minimum acceptable 
ratio for a company and a 
tipping point below which 
lenders will likely refuse 
to lend the company more 
money, as the company’s 
risk for default is too high.

The chart shows that the 
company’s best perfor-
mance was in 2015 when it 
recorded a profit of N12.93 
billion while times interest 
coverage was 1.85 times 
operating income.

Seplat had suffered huge 
losses as a result of militant 
attacks on oil facilities of In-
ternational Oil Companies 
(IOC).

The attacks on IOCs facili-
ties affected local oil firms 
because the oil majors own 
most of the infrastructure for 

transportation to the Niger 
Delta.

This was on top of the 
sharp drop in price of oil 
since mid-2014 that sent 
a predawn chill down the 
spine oil majors that had 
bor rowed money from 
banks when oil prices were 
above $100 with the expec-
tation that expected cash 
flow would make for interest 
payment.

However, the resump-
tion of exports at the Trans 
Forcados Pipeline (TFP)-
thanks to the relative calm 
in the Niger Delta region 
- was a boon to Seplat as 
the company was able to de-
constrain production.

The Forcados terminal 
has an export capacity of 

400,000 bpd and it also ac-
counts for over 90 percent of 
Seplat’s total exports.

“I don’t see the company 
returning to profit in 2017 
but they turn a profit in 
2018 if oil price stays as it 
is and there is no militant 
attack on oil facilities,” said 
Dolapo Oni Head of Energy 
Research at Eco Bank.

“The loss the company 
recorded at the nine months 
is still huge,” said Oni.

Seplat’s losses are shrink-
ing, a sigh of the possible 
rebound to growth, as net 
loss fell by 93.27 percent to 
N1.62 billion in September 
2017 from N24.08 billion the 
previous year. 

Oil prices have reached a 
two year high at $60 a barrel, 
an added advantage for oil 

majors though there exist 
the downside risk that mili-
tant may resume destruc-
tion of oil facilities.

“Although in the near 
term, aside from pricing in 
higher crude oil prices, we 
maintain our stable outlook 
for the stock, our optimistic 
outlook for 2018 is rein-
forced,” said analysts at ARM 
Securities.

“In line with this adjust-
ment, comes the prospect 
for Seplat to relatively out-
perform its larger peers. 
Seplat trades at a 2018 P/CF 
of 1.7x compared to African 
peers’ and FTSE 350 Oil & 
Gas index of 5.5x and 12.05x 
respectively,” said analysts 
at ARM Securities.

According to the invest-
ment house, the key cata-

lysts for the oil and gas giant 
includes its operated $1.30 
billion ANOH gas and con-
dense condensate project 
for which a final investment 
decision (FID) remains in 
place for YE 2017 as well as 
the planned completion of 
the Escravos pipeline which 
offers a third export route for 
the company. 

S eplat ’s  shares  have 
gained 37.12 percent since 
the start of the year to close 
at N495.15 as of 2:00 pm in 
Lagos while market capi-
talization stood at N278.50 
billion.

“Seplat is well-positioned 
to return to profitability by 
FY 17 with a sturdy foot-
ing for substantial upside 
in earnings in 2018F,” said 
analysts at ARM Securities

Continued from page 36

Lafarge moves to upstage competition 
with bid for South Africa PPC

L
a f a r g e H o l c i m , 
Dangote biggest 
rival in the ce-
ment market in 
Africa, has begun 

talk with PPC, South Africa 
biggest cement marker to 
combine assets, a move that 
would come as a big blow to 
Dangote.

Early last month Dan-
gote cement had submit-
ted a bid to take over PPC 
Southern African biggest 
cement maker, a strategic 
move that would have 
made Dangote the num-
ber one cement maker in 
Africa.

Dangote already has 65 
percent stake in Sephaku 
the fourth largest cement 
maker in south Africa. If 
Dangote succeeds in taking 
over PPC, Dangote would 
have been not just only 
the largest producer of ce-
ment but also the number 
one player in three regions 
of the continent, West, East 
and South.

Currently Dangote has 
operations in about 14 Af-
rican countries, and boast 
ownership of the largest 

cement factory in Sub-saha-
ran Africa with 10.25mmpta 
capacity across three lines in 
Obajana.

According to Bloomberg, 
Swiss company Lafearge-
holcuim , Africa biggest 
cement producer has pro-

posed a similar deal a partial 
cash and special dividends 
to shareholders to share-
holders similar.

Simarly PPC is also con-
sidering an offer for a stake 
by Toronto based Fairfax, a 
proposal that is conditional 

on a merger with local rival 
firm Afrisam  group ply Ltd.

Like a beautiful wife, 
there is a lot of interest 
from various companies and 
PPC chairman Peter Nelson 
has promised the board will 
evaluate proposals submit-

ted especially those that will 
unlock value for sharehold-
ers”.

With the expected infra-
structure boom in Africa 
by 2020, according to world 
bank the race is on, who will 
be the biggest player.
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T
he Nigerian economy 
is currently feeling 
t h e  p i n c h  o f  t h e 
c o l l a p s e  o f  m a j o r 
i n d u s t r i e s  o f  t h e 

1970s and 1980s.
Nig e r i a  ha s  b e c o m e  o n e 

of the biggest tyre importers, 
t h a n k s  t o  t h e  c o l l a p s e  o f 
Michelin and Dunlop in 2007 
and 2008 respectively. These 
firms collapsed owing to power 
failure, smuggling of second-
hand tyres and policy flip-flops.

The country is now creating 
jobs outside i ts  shores and 
growing other economies, while 
it languishes in economic slump 
caused by near-collapse of the 
real sector and overdependence 
on minerals.

Since 2013, non-oil export 
value has not exceeded $2.97 
billion annually and has been on 
the downward slope since, Real 
Sector Watch’s data, obtained from 
the Nigerian Export Promotion 
Council (NEPC), show. Prices of 
tyres doubled last year owing to 
foreign exchange volatilities that 
hit many firms hard.

Dunlop Plc is still in Nigeria 
but it now operates as DN Tyre 
and Rubber Plc, joining traders 
to import tyres into Nigeria from 
Spain and South Africa.

Due to high prices of new tyres, 
importers are now bringing in 
fake and substandard products, 
which recently caused the death 
of Nigeria’s Minister of State for 
Labour and Productivity, James 
Ocholi and a family member.

E d e  D a f i n o n e ,  c h i e f 
e x e c u t i v e  o f f i c e r,  S a p e l e 
IntegratedIndustries Limited, 
a key crumb rubber processor, 
d o e s  n o t  s e e  Mi ch e l i n  a n d 
D u n l o p  s e t t i n g  u p  p l a n t s 
i n  Ni g e r i a  a ga i n ,  o w i n g  t o 
Nigerians’ penchant for used 
tyres, as well as low rubber and 
tyre prices in the international 

How collapse of key industries 
affects Nigerian economy  
ODINAKA ANUDU 

SIKIRAT SHEHU, Ilorin

L-R: Muda Yusuf, director general, Lagos Chamber of Commerce and Industry (LCCI); Adesola Adebutu, president, 
Ogun State Council of Chambers of Commerce,Industry, Mines and Agriculture (OGUNCCIMA) and  Jens Gebhardt, 
German Dual Vocational Training expert, during the graduation ceremony for Nigerian youths trained in Industrial 
Electronics of the ongoing German Dual Vocational Training Partnership With Nigeria (G-DVTPW-N), recently in Lagos.

market, and shortage of lumps 
from trees.

In the 1970s and 80s, Nigeria 
h a d  b r a k e  p a d s  a n d  l i n i n g 
manufacturers such as Feredo 
and Exide in Ibadan; Mintex in 
Kano; Fenok in Onitsha; Apex 
in  Lag os ;  Edis o n i n  Nnew i ; 
Uko  in Onitsha, and Ibeto in 
Nnewi. These firms collapsed 
in the 1990s, owing to policy 
inconsistencies, especially on 
import, say experts.

In 2015, the only surviving 
brake pads and lining maker 
Star Auto Industries collapsed 
as it was unable to compete with 
cheap Chinese products and 
could not pay back loan borrowed 
from the Bank of Industry.

“It  is  difficult  to compete 
with Asia, with substandard, 
cheap brake pads.  I  am not 

happy that import duty on brake 
pads fell from 25 percent to 10 
percent. This is the situation 
since 2004 and government has 
done nothing about it,” CEO of 
the firm Chidi Ukachukwu, told 
BusinessDay in early 2014.

Today, palm oil prices are 
rising by the day due to 700,000 
metric tonnes gap in the industry.

A d a p a l m  P l a n t a t i o n  i s  a 
typical example of how a state 
held onto a facility that could 
easily have been privatised. This 
facility was set up by the then 
Michael Okpara administration 
o f  E a s t e r n  R e g i o n ,  b u t  t h e 
company  is today overgrown 
w i t h  w e e d s,  w i t h  t h e  s t a t e 
government  failing to privatise 
it to achieve efficiency.

E x p e r t s  a t t r i b u t e  t h e 
demise of Okitipupa Oil Palm 

Company Plc (OOPC) in Ondo 
State to corruption and bad 
management. The situation is 
not different from the Ore-Irele 
Oil Palm Company Limited and 
the Araromi-Ayesan Oil Palm 
Plc, both of which were partly 
state-owned, with over 13,000 
hectares of land.

Despite Okomu, PZ Wilmar and 
Presco ramping up production, 
local demand is still high and 
middlemen sometimes create 
artificial scarcity to make money.

About 820 firms closed shop 
in Nigeria between 2000 and 
2008, said Bashir Borodo, former 
president of the Manufacturers 
Association of Nigeria (MAN).  
Youth unemployment in Nigeria 
is nearly 50 percent while the 
country is considered a dumping 
ground for all products.

Jo s e p h  A l e x  O f f o r j o m a , 
chief executive officer of 
Forgo Batter y Company 
Limited, located in Ilorin, 

Kwara State, wants government 
to support local manufacturers,  
asking it to tackle influx of fake 
and substandard batteries finding 
their way into Nigeria.

Afforjoma, who canvassed 
this at the official presentation 
o f  M a n d a t o r y  C o n f o r m i n g 
Assessment Programme MANCAP 
certificate to his company by 
the Standards Organisation of 
Nigeria(SON ), called on the 
government to support local 
manufacturers by patronising 
them.

“We are well  backed with 
foreign technical partners, so, we 
are focused on delivering the very 
best quality batteries that will 
compete anywhere in the world,” 
he said.

S p e a k i n g  o n  c o u n t e r f e i t 
p ro d u c t s  a n d  t h e  n e e d  f o r 
g o v e r n m e n t  t o  s u p p o r t 
manufacturers in the country 
by seeing them as partners in 
progress, he said, “We are happy 
that SON is r ising up to the 
challenges to rid the market of 
sub-standard products. For us, 
the bulk of sub-standard goods 
are imported into this country. 
With SON readily on ground, I 
encourage Nigerians to continue 
campaign for made in Nigeria 
quality.

“We hope government procure 
t h e  h o m e - m a d e  p r o d u c t s 
because with the SON on ground 
to regulate the standards. They 
should enforce or follow with the 
procurement of products made in 
Nigeria because they cannot get 
any better product elsewhere,” 
the CEO said.

On challenges confronting 
manufacturers in the country,  
Offorjoma said: “The problems 
of multiple taxation, high cost of 
operation, and foreign exchange 
instability, among others, are 
always there. We urge government 
to help industries in these areas.”

Forgo Battery 
canvasses support for 
local manufacturers
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Matthew Jacobs: Entrepreneur 
who designs male, female clothes

M
a t t h e w  Ja c o b s 
is a graduate of 
A c c o u n t a n c y 
f r o m  Y a b a 
C o l l e g e  o f 

Technology, Lagos. He is the 
founder of  Macax x Designs, 
a  L ag o s  f a s h i o n  ou t f i t  t hat 
specialises in both male and 
female clothing.  

He was inspired to establish his 
fashion business by his parents 
and love and passion for fashion. 
The achievements of Matthew’s 
parents often motivated him on 
daily basis, pushing him into 
setting up Macaxx Designs in 
2014.

The young designer started 
his business with no start-up 
capital. According to him, it was 
his ideas, drive and vision that 
helped in getting his business 
started. Matthew, who already 
had parents that were designers, 
was able to secure a sewing 
machine from them which he 
used at the early stage of his 
business.

T h e  a c c o u n t a n t- t u r n e d -
entrepreneur told Start-Up Digest 
that he started out by helping 
friends and family members 

TOOLKIT FOR ENTREPRENEURSHIP

tart-Up DIGESTS In association with

JOSEPHINE OKOJIE amend their clothes and was 
getting a lot of recommendations 
which prompted him to register 
his business in 2011.

After the registration of his 
business,  Matthew acquired 
some skills in designs by taking 
training courses in fashion. 
Since starting, he has constantly 
updated himself with latest skills 
in the industry, which helps him 
remain in business and compete 
favourably in the industry.

“ T h e  f a s h i o n  i n d u s t r y 
i s  c o n s t a n t l y  c h a n g i n g ,  s o 
upgrading my fashion skills has 
helped me to remain in business 
and compete favourably,” the 
fashion designer said.

The young entrepreneur stated 
that his business has grown 
tremendously since starting. 
His business has grown from 
one outlet to two. Matthew also 
told Start-Up Digest that he has 
used social media platforms to 
promote his brand.

“ My  b u s i n e s s  h a s  g ro w n 
since starting and I now have 
two outlets with several trained 
apprentices who have graduated 
and now running their individual 
businesses,” he disclosed.

Matthew s ources  his  raw 
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materials locally across markets 
and mostly from fabric fairs.

A n s w e r i n g  q u e s t i o n s  o n 
the challenges the business is 
facing, Matthew said that the 
country’s infrastructural gaps 
have remained a challenge to his 
business. According to him, poor 
power supply has continued to 
impact negatively on his business.

Another  chal lenge to  his 
business is the rising cost of raw 
materials. He said that prices of 
materials needed for production 
have double within the last 18 
months.

Also, Matthew stated that lack 
of access to finance is a major 
challenge confronting his business. 
He called on the government 
to provide loans for start-ups at 
single- digit interest rate.

He noted that entrepreneurship 
will only grow when start-ups 
begin to access cheap funds to 
grow their businesses. Matthew 
also urged the government to 
subsidise the prices of some 
industrialised machines needed 
for production.

W h e n  a s k e d  a b o u t  h i s 
expansion plan, Matthew stated 
that he plans to open up a fashion 
and art academy across major 
cities in Nigeria.

Asked what his advice is to 
other entrepreneurs, Matthew 
urged them to do what they have 
passion for. “My advice to other 
entrepreneurs is: Have a business 
plan, the drive, be consistent, 
and strive to out-do your past. 
Do what you have passion for, 
because creativity only comes 
from within,” he said.

DBN canvasses increased funding for MSMEs

>>>>>>

Matthew Jacobs

The Development Bank of 
Nigeria (DBN) has called 
for a sustained support 
and improved access to 

finance for micro, small and medium 
enterprises (MSMEs) as a means of 
managing the growing employment 
need in the country and to address 
the global domestic population 
explosion.

Shehu Yahaya, chairman of DBN, 
made this call when Queen Maxima 
of the Netherlands and the United 
Nations secretary-general’s special 
advocate for inclusive finance for 
development visited the bank in 
Abuja. Yahaya implored the queen 
to use her office to push urgently 
for increased access to finance for 
MSMEs in order to enhance financial 
inclusion.

His words, “I will start by providing 
context to the situation that will 
confront the world over the next 20 
to 50 years if strategic and sustained 
support is not afforded MSMEs as 
a critical segment of any economy.
The current world population of 
7.3 billion is expected to reach 8.5 
billion by 2030, 9.7 billion in 2050 and 
11.2 billion in 2100. To manage this 
growth, 600 million jobs are needed 
over the next 15 years to absorb a 
growing global workforce.”

“The employment need in Nigeria 
will be 30 – 40 million jobs by 2030 
(mostly to be provided by MSMEs) 
and currently, 50 per cent of Nigeria’s 

GDP is attributed to SMEs and this 
is expected to grow to 70 percent 
in 2050. There are over 37 million 
MSMEs in the country. However, less 
than five per cent of these businesses 
have access to credit in the financial 
system,” he explained.

The DBN chairman noted that 
MSMEs are collectively the largest 
employers in many low-Income 
countries including Nigeria, yet their 

viability is being threatened by lack 
of access to risk management tools 
such as savings, insurance and credit. 
Their growth, he said, “is often stifled 
by restricted access to credit, equity 
and payments services.”

He, however, noted that global 
pursuit of financial inclusion as a 
vehicle for economic development 
has had a positive impact in Nigeria 
to some degree as the exclusion rate 

reduced from 53 perent in 2008 to 
46.3 percent in 2010.

The Dutch queen was informed 
that DBN has commenced lending 
operations with the provision of 
over N5 billion to three national 
microfinance banks for onward 
lending to 20,000 MSMEs across 
every sector of the economy.

Yahaya told the queen that 
DBN believes that access to 

appropriate levels of financial 
services in the MSME segment can 
boost job creation, raise income, 
reduce vulnerability and increase 
investment in human capital.

The DBN chairman appealed 
to the UN secretary general’s 
special advocate “to emphasise to 
relevant authorities the importance 
of strong corporate governance 
and no political interference in the 
operations of DBN as key success 
factors.

Responding, Queen Maxima 
said she was at DBN to understand 
what the bank was doing and use 
her office to support and help in the 
success of financial inclusion as well 
as show best practices required to 
achieve financial inclusion.

L- R. Segun Adewakun, district secretary; Olawale Ogunbadejo, district governor, district 9110; Femi Gbadebo 
AVM, (rtd) OFR; Chijioke Omile,  Rot. President, and Ganiyu Solomon, district assitantn governor, during the 
Rotary Club donation of wheel chairs to Benola Cerebral Palsy Initiative recently in Lagos.
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T
ope Adekoya 
is a founding 
member of SME-
1 0 0 N I G E R I A 
and CEO of Auto 

Conceirge.  In this inter-
view with Start-Up editor 
Odinaka Anudu, he out-
lines some of the benefits 
of attending the forthcom-
ing Lagos Business Summit 
and

maintains that young 
Nigerians are increasingly 
stamping theirfeet on the 
entrepreneurship ecosys-
tem. 

Tell us what Lagos 
Small Business Summit is 
all about. The Lagos Small 
Business Summit is a ren-
dezvous of key stakehold-
ers in the development of  
the economy and entre-
preneurship ecosystem in 
Lagos State. It is a forum 
organised by SME 100 Ni-
geria to bring together gov-
ernment, the academia, 
entrepreneurs, the media 
and all major stakeholders 
in economic development 
to discuss ways through 
which we can foster devel-
opment, strengthen entre-
preneurial ecosystem and 
deliver a stronger and more 
prosperous Lagos State. It is 
a forum where government 
clarifies policies, plans and 
programmes that support 
entrepreneurship in the 
state as well as respond to 
questions and challenges 
these entrepreneurs have 
while doing business with-
in the state.

What inspired SME 100 
to set up this annual sum-
mit?

In 2015, two small busi-
nesses made headlines in 
Lagos State. They occupied 
a small building which was 
being demolished by of-
ficials of  the state govern-
ment. It was more than the 
demolition of the building 
for us, because it was peo-
ple’s hard work, hopes and 
dreams that were ebbing 
away.

The government had a 
right to carry out the de-
molition and the entrepre-
neurs had a right to have 
their dreams, sweat

and hard work pre-
served. So, what was the 
problem?

Mi s c o m m u n i c a t i o n . 
Quickly, two factions were 
formed: the pro-govern-
ment and the pro-entre-
preneurs, but this is not a 
sustainable way to build 
a city. So, we thought to 
ourselves, why not come 
together, bring all major 
stakeholders together and 
foster discussions that al-
low us all work together to-
wards our common goals. 
This is what has inspired 
this summit, which is that  
we can all come together to 
discuss how to develop this 
economy through the con-
tributions of every one.

This is not your first year 
of organising Lagos Small 
Business Summit. What 
have been its big achieve-
ments since starting?

The first achievement is 
awareness. There is a fact 

‘Products of Nigerian SMEs selling 
like cakes in global market’
ODINAKA ANUDU

biggest advantage for the 
participating entrepre-
neurs would be the insight 
to be gained and the tools 
they would be introduced 
to, through which they can 
take their business glob-
al. This is what the Lagos 
Small Business Summit 
aims to make happen for 
entrepreneurs attending 
this event.

One of the key challeng-
es of entrepreneurs and 
SMEs is funding. Is there 
any way this summit will 
fill this gap or is it going to 
be another talk shop?

Definitely not another 
talk shop. We are bridging 
the gap between all major 
stakeholders in the entre-
preneurial ecosystem.

A key segment of this 
group is investors, grant-
ing organisations and even 
banks. All these institutions 
would have representatives 
at the conference and each 
entrepreneur can make a 
connection.

Whether you need a  
small loan, some financial 
advice or just direction on 
how to go about raising 
capital, the summit is set 
up to meet these needs.

SME 100 has been deal-
ing with entrepreneurs for 
quite some time now. What 
do you consider as the big-
gest challenges facing them 
in the country?

There are three major 
challenges which entre-
preneurs in Nigeria Face: 
access to knowledge, ac-
cess to market and ac-
cess to funding. And this 
is what SME 100 Nigeria is 
set up to provide for these 
entrepreneurs. With more 
knowledge and more ac-
cess to customers, coupled 
with the financial capital to 
make initial investments, 
there would definitely be 
growth for these business-
es.

ing up to be our country’s 
economic finest hour. So, 
many new businesses are 
springing up and because 
of increase in prices of im-
ported products, local op-
tions are being sought. And 
it is awesome to see entre-
preneurs rising up to the 
challenge of manufactur-
ing, and professional ser-
vices, retail, among others.

Now, we have a lot of 
Nigerian products in our 
stores and malls; products 
vary from local food spices 
to footwear. As these local 
entrepreneurs gradually 
accumulate the local mar-
ket, we at SME100 Nigeria 
would want them to be-
gin considering the global 
market. For every buyer 
in Nigeria, there are thou-
sands across Africa and 
around the world. So the 
vision is to see local prod-
ucts in malls, from Sen-
egal to Singapore, Nairobi 
to New York. But how do 
they access these markets? 
How do they begin to posi-
tion for this expansion? We 
have invited renowned fac-
ulty of panelists to answer 
these questions.

What does an entrepre-
neur stand to gain from 
participating in this pro-
gramme?

Entrepreneurs who 
come for this event have 
the opportunity to display 
their products to the state 
government. They definite-
ly would meet other like-
minded entrepreneurs and 
form synergies that would 
build their businesses. The 

that the government is do-
ing a lot for entrepreneurs 
that they are not aware of. 
So at this forum, they get to 
become aware. However, at 
the end of the last summit, 
SME100 Nigeria compiled 
all the questions, com-
ments and observations 
made by entrepreneurs,  
and submitted them to the 
office of the executive gov-
ernor.

It is a way the adminis-
tration gets to know what 
areas need attention in 
building a more solid en-
trepreneurial ecosystem.

This year’s theme is, 
‘Breaking New Frontiers: 
Nigeria as a platform for 
going global’. What do you 
intend to achieve through 
this theme? 

Economically, the post-
recession Nigeria is shap-

Tope Adekoya

ODINAKA ANUDU

Th e  S t a n d a r d 
O r g a n i s a t i o n  o f 
Nigeria(SON) has 
c o m m e n c e d  6 0 

days issuance of MANCAP 
certificate for entrepreneurs 
in the country. 

This is as the organisation 
directed its staff to go round 
the investors stands at the 
Lagos State Trade Fair to 
e n s u re  c o m p l i a n c e  o f 
standards by participating 
companies.

Osita Aboloma, director 
g e n e r a l  o f  t h e  S O N , 
represented by Margaret 
Eshiett, director of business 
support services (BSS), 
during SON special day at 
the 2017 Lagos International 
Trade Fair, reiterated that 
standardisation and product 
certification remained keys to 
improving Nigerian product 
competitiveness in the local 
and international market and 

Ease of Doing Business: SON begins 60 days MANCAP certification for SMEs
for gaining acceptance.

Aboloma noted that SON 
recently discovered that 
some manufactures would 
place labels of products made 
in Nigeria with those of other 
countries.

“We frown at this if you 
make a product in Nigeria, 
then you should be proud 
to identify the product with 
Nigeria,” he said.

The DG said that SON 
had put in place planned 
implementation of products’ 
authentication scheme 
before the end of the year.

The SON’s boss explained 
that the scheme, which was 
long overdue, would tackle 
the challenge of products 
c l o n i n g  a n d  p r o d u c t 
adulteration. The outcome 
of product authentication 
scheme would eradicate 
product faking and support 
zero-tolerance to sub-
standard products and 
ultimately promote the image 

of quality certified products 
from Nigeria, he explained.

A b o l o m a  u r g e d  a l l 
M S M E s  o p e r a t o r s  t o 
step up their  game to 
become the driving force 
of the Nigerian economy, 
increase employment and 
grow trade, saying that 
“SON is very committed to 

promoting industrialisation 
for economic recovery and 
sustainable growth”.

He also said that SON 
was now subsidising sales 
of standards to MSMEs at 50 
percent at nationwide MSME 
clinics. 

H e  a d d e d  t h a t  t h e 
certification, laboratory 

testing charges and SONCAP 
import permit were equally 
subsidised by 50 percent.

In her opening remark, 
Nike Akande, president, 
Lagos Chamber of Commerce 
and Industry (LCCI), said 
that the theme of the fair, 
‘Promoting Industrilisation 
for Economic Recovery and 

Sustainable Growth’, drew 
attention to the need for 
consistency in the ongoing 
reforms driven to achieve 
industrialisation, boost non-
oil export, attract Foreign 
Direct Investment(FDIs) and 
create a more conducive 
business environment.

She reiterated its call on 
the government to address 
the perennial issues of 
access to credit, poor power 
supply and forex challenges 
affecting businesses.

A k a n d e  s t a t e d  t h a t 
regulatory agencies like SON 
were directly relevant to the 
ease of doing business in 
Nigeria.

She called on the SON 
t o  c o n t i n u e  t h e  f i g h t 
against sub-standard and 
unwholesome products 
leading to building collapses, 
fire outbreaks and accidents 
which had claimed lives and 
destroyed properties across 
the country.
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LSETF disburses N4.1bn to 4,762 MSMEs

Th e  L a g o s  S t a t e 
Employment Trust fund 
(LSETF) has successfully 
disbursed N4.1 billion 

loans to 4,762 beneficiaries.
While small and medium 

enterprises (SMEs) received N2.91 
billion, micro enterprises (MEs) 
got N1.99 billion. Similarly, N61 
million has been disbursed to 
trained applicants to start up their 
own micro enterprises in Lagos 
State, the institution said.

It has so far approved N4.9 
billion for disbursement to 6,548 
small business owners, Start-Up 
Digest learnt. Also, as part of its 
commitment to promote the 
businesses of the beneficiaries of 
its loan scheme while supporting 
MSMEs operating in Lagos state, 

W
hen you think 
hairdressing, you 
naturally think 
w o m e n  a n d 
nothing more. 

But that isn’t the case with Samson 
Adikwu, a graduate of Biology at 
Delta state University Abraka.

Samson went into the business 
basically because of his passion for 
hairdressing. He believes that people 
who have passion for hair and beauty 
can easily become hairdressers and 
make money from it.

According to him, one of the 
key reasons why he decided to 
become a hairdresser is to pursue 
his career dreams. “Growing up, 
the dream to be a stylist was quite 
strong with me and so becoming a 
hairdresser means this dream will 
become fulfilled,” he said.

Samson learnt hairdressing in 
2010 but started professionally 
in 2013. Before he became his 
own boss, he had worked in some 
salons as a student.

How ever,  he  opened his 
own shop in 2016 and named it 
Trimzykiss Beauty Salon. But this 
was a mobile shop which he set 
up to get enough capital for his 
permanent site.

“I started with just N15,000, 
which I used in buying small 
equipment,” he said, adding that 
he is now worth over N250, 000 
within one year, which is over 16-
fold growth. Speaking on how he 
became a professional hairdresser 
and what is required to set up a 

How Samson Adikwu grew 16-fold in one year
ANGEL JAMES challenge is high overhead costs.

“All professions have their 
u n i q u e  c h a l l e n g e s  a n d 
hairdressing is not an exception. 
Many salons experience minimal 
or non-existent business growth. 
This is because many rent the 
business premises and work for 
long hours without breaking even.”

“This leaves them frustrated 
because they may not even raise 
enough money for rent. There are 
two types of hairdressers: those 
that own their own premises and 
those that hire premises. The latter 
have more challenges in making 
income than the former. Paying 
rent for premises raises business 
costs, a disadvantage for those 
tenants,” he explained.

Samson told Start-Up Digest 
that the chemical he handles 
poses serious health-related risks. 
The products and chemicals are 
inhaled and can cause respiratory 
diseases or skin-related problems.

To avoid being hit by such 
ailments, Samson often ensures he 
washes his hand regularly.

“ E v e r y  o c c u p a t i o n  h a s 
o c c u p a t i o n a l  h a z a r d s  a n d 
hairdressing is not an exception. 
The said health risks together with 
musculoskeletal problems caused 
by posture or long hours of sitting 
or standing are key challenges, and 
the most important is sourcing for 
loan,” he stated. 

“Nobody wants to give out 
loans to a business like mine,” 
Samson said.

The young entrepreneur has 
been lucky to work with veteran 

salons and said that this enabled 
her to garner more knowledge 
and learn changing trends in 
hairdressing. 

Speaking on his progress so 
far, Samuel said that he has made 
about 250,000 and above, adding 
that what led to the spontaneous 
growth was his doing something 
different.

“The competition was high so I 
decided to change my techniques 
in making and styling hairs. My 
relationship with my customers 
became cordial. Most times I call to 
remind them of my availability. These 
are my selling points,” he stated.

Hairdressing is a very lucrative 
business especially for those that 
have the mind of creativity and art, 
Samson stated.

“It generates quick income. It’s 
is a great profession for those that 
have creative mind and those that 
can handle competition because 
there are lots of good stylists out 
there. It is also a business one can 
do alongside other business of 
choice,” he stated.

On his long term plans, Samuel 
said, “I intend making Trimzykiss 
Beauty a household name in 
Nigeria and the world at large. 
So I am working on some beauty 
products which will be launched 
anytime soon. I am working on the 
quality of now,” he revealed.

The young entrepreneur 
advised that young people, 
especially educated ones looking 
for collar jobs, should leave their 
comfort zone and learn a trade.

“Not everybody can get a collar 
job. But they can create their 
own business thereby creating 
financial freedom for themselves,” 
he added.

Samson Adikwu

the LSETF secured a pavilion at the 
2017 Lagos International Trade Fair 
for more than 20 of the beneficiaries 
to exhibit their products.

This  init iat ive is  geared 
towards boosting the visibility of 
participating beneficiaries, while 
providing a platform for these small 
businesses to market and sell their 
products to prospective customers.

The LSETF is continually 
championing the battle to end 
the scourge of unemployment in 
Lagos state through its various 
initiatives such as its single-digit 
interest bearing (five percent) 
loan schemes targeting micro, 
small & medium enterprises 
(MSMEs) to fund their growth 
and consequently create job 
opportunities for the people of 
Lagos State.

The LSETF also provides low 

interest bearing loans to youth 
who have completed vocational 
trainings to help them start their 
own small businesses under 
its Micro Business Start-Up 
Programme. This is in addition 
to its Employability Programme, 
designed to train unemployed 
y o u t h s  t o  ga i n  c o m p e t e nt 
skills in critical sectors such as 
manufacturing, construction, 
entertainment etc. and subsequent 
get job placements for the trainees. 

Speaking at the exhibition 
centre, Owoeye Alexandrina, one 
of the beneficiaries spoke on the 
significance of the exhibition 
to her business, stating that the 
government has not just given 
out loans to them but has granted 
them the opportunity to exhibit 
their products and promote their 
businesses free.

“It has been tremendous, we 
were not just given loan, but the 
government sponsors programs 
for us and ensures that the money 
is well invested to produce output,” 
Alexandrina explained.

Adeh Angela one of  the 
beneficiaries present at the trade 
fair said, “Being here today has 
opened my eyes to bigger chances. 
It has also helped me to meet with 
other exhibitors from Dubai, whom 
I have gained a lot from, giving me 
more knowledge and enlightening 
me on my other future plan. I have 
been able to learn a lot from LSETF, 
after attending their programs.”

ODINAKA ANUDU & ANGEL JAMES

salon, Samuel said that he went 
through training programs in a 
community college, attended 
beauty and cosmetology schools 

where he obtained licenses.
Speaking on the challenges 

he has so far encountered, the 
young entrepreneur said the major 

JOHN SALAU

Co m m u n i c a t i o n  a n d 
brands experts such as 
Steve Babaeko, Chizor 
Ma l i z e ,  a n d  C h e r r y 

Eromosele, among others, are to 
speak at the maiden edition of the 
SME Brand Conference and Expo 
2017 scheduled for Thursday 16th 
November at the Renaissance Hotel.

They will bring their years of 
industry experience to help SMEs 
attain valuable benefits in building 
a stronger brand. 

The SME Brands Conference and 
Expo 2017 is designed to leverage the 
power of brand building to unlock 
growth for small and medium-
scale enterprises (SMEs). The 
conference will deliver value on 
SMEs sustainability and growth 
through acquisition of insights, tools, 
practical applications and hands on 
experiences of the speakers, providing 
valuable networking for participants.    

The speakers at the conference 
cut across different industries in 
marketing and enterprise, offering 
the participants the opportunity to 
learn what it takes to own, build and 
manage successful brands.  Steve 
Babaeko, CEO/chief creative officer, 
X3M Ideas, runs an outfit changing 
the perception of advertising in 
Nigeria. Over the years, Steve has 
gathered significant experience 
building brands across industries.

C h i z o r  Ma l i z e,  M D / C E O 

Communication and Brands experts to speak 
at SME Brand Conference and Expo 2017

Brandzone Consulting LLC, is an 
internationally renowned brand 
expert and one of the few leading 
women in the marketing sector. 
Cherry Eromosele is the chief 
marketing officer of Interswitch 
Group, a dynamic marketing and 
communications professional, with 
years of experience across industries. 

Lanre Adisa is the MD of Noah’s 
Ark Communications, a creative 
leader with experiences working 
with both local and multinational 
brands in Nigeria. Tope Jemerigbe 
is the MD/CEO of DKK.  Jemerigbe  
is a marketing and advertising 
consultant who has inspired several 
multinational brands to prominence, 
Mai Atafo is a major player in the 
fashion industry.

Other speakers for the conference 
include: Jide Ipaye, MD/CEO, Keexs 
Footwear, a Nigerian entrepreneur in 
the footwear industry. Keexs is the first 
innovative and social footwear brand 
in Africa that is Afrocentric in nature. 
Oke Maduewesi, CEO, Zaron group 
of companies, is one of the fastest 
growing cosmetic brands in Africa. 

Ru f a i  L a d i p o,  M D,  A g i l e 
Communications, a marketing 
communications veteran, will be the 
host of the SME Brand Conference 
and Expo 2017 in collaboration 
with Bolajoko Bayo-Ajayi, MD, 
Purple Pearl Consulting, a marketing 
and brand expert with extensive 
experience working with SMEs to 
build reputable brands. 
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How to make the right connections when you don’t have an “in”

Developing a 
robust net-
work is criti-
cal to your 
professional 

success. After all, it’s of-
ten your primary source 
of business opportunities 
and referrals. But what if 
you don’t know the right 
people who can help 
you? Perhaps you’re new 
to your field, or you’ve 
changed locations – but 
regardless of the reason, 
the problem is the same: 
If you’re starting with the 
wrong connections, how 
can you hope to work your 
way into the right ones?

Here are four strategies 
to consider.

EMBRACE SPECIFIC-
ITY. Your existing contacts 
probably want to help 

It’s certainly no secret 
that a high-pressure 
job can cause inordi-
nate amounts of anxi-
ety and tension, which 

can manifest themselves 
in myriad physical ways. 
Studies show that our brain 
and body have trouble dis-
tinguishing between the 
kind of stress caused by 
real danger (our house is on 
fire) and perceived danger 
(a boss with too many de-
mands).

In response, our bod-
ies release hormones and 
chemicals to speed up our 
heart rate, increase blood 
pressure and stimulate our 
muscles. We become more 
alert and responsive, which 

DORIE CLARK

REGAN WALSH
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When work stress (literally) makes you sick

you; they just don’t know 
how, especially if your 
new realm is outside their 
area of expertise. So don’t 
just hope they intuit what 
you need. Instead, get 
specific about the types of 
people you’d like to meet.

BE WILLING TO ACCEPT 
“SIX DEGREES OF SEPARA-
TION.” If you’re willing to 
take the extra time and 
effort to cultivate multiple 
chains of connections, 
you can often end up in 
the right place.

SPEAK FOR FREE. What 
if you still don’t have any 
friends or contacts who 
can be helpful to your 
business? In that case, 
speak for free, even in 
unlikely places. Todd Her-
man, now a performance 
coach for executives and 
top athletes, grew up as a 
sports fanatic in Western 

mind.
If you’ve been suffering 

from a steady stream of 
stress-induced sickness, it 
can be difficult to pinpoint 
the source. Consider carry-
ing around a small journal 
or set of index cards. At 
the onset of your physi-
cal symptoms, write down 
what’s happening to you 
and around you. Were you 
writing an email to a dif-
ficult client? Were you pre-
paring for a meeting with 
your boss? What was your 
train of thought at that 
time? What will make you 
feel better greatly depends 
on what’s (literally) ailing 
you, but here are some 
good places to start:

WORK YOUR BODY AND 
MIND. Researchers have 

The talks kickstarted his 
business and opened up 

new opportunities he 
couldn’t have imagined.

CREATE CONTENT TO 
ATTRACT THE RIGHT PEO-
PLE TO YOU. When I start-
ed my marketing strat-
egy consulting business 
in 2006, I didn’t know the 
right people at all. I began 
blogging frequently for 
publications like HBR and 
Forbes, ensuring that my 
target audience became 
familiar with my ideas 
and, over time, recognized 
my name. It’s an effective 
strategy that compounds 
over time.

(Dorie Clark is a marketing 
strategist and professional 
speaker who teaches at 
Duke University). 

often touted the ability of 
exercise to improve our 
response to stress. Work-
ing out acts as a stress test 
run for our physiological 
systems, according to the 
American Physiological As-
sociation. They communi-
cate to each other, as they 
do when we’re anxious, 
becoming more efficient 
in the process. Meditation 
is another common stress-
reduction technique, allow-
ing us to improve mindful-
ness and objectivity.

SET BOUNDARIES THAT 
SERVE YOU. Take inventory 
of your own stress touch 
points, and set boundaries. 
The National Sleep Founda-
tion recommends no screen 
time one hour before bed.

GIVE VOICE TO YOUR 

THOUGHTS. In my talks 
with clients who are expe-
riencing significant work 
stress, I’ve noted that often 
an honest conversation 
with a boss or colleague 
can provide immense relief.

IS IT TIME TO LEAVE?If 
stress at work is causing 
you real, physical pain and 
you feel strongly it will 
continue despite your best 
efforts, it might be time to 
go. If the answer is yes, walk 
away. If the answer is no, re-
mind yourself that staying 
in a job is a choice, despite 
its drawbacks, and there’s 
power in that, too.

(Regan Walsh is an NYU-
certified Executive and 
Life Coach.) 

is appropriate when we’re 
in harm’s way. But our bod-
ies can’t sustain that level of 
readiness for long periods 
of time. After a while, they 
begin to break down. That 
can result in anything from 
chronic headaches to nau-
sea and insomnia or more 

serious physical disorders, 
including heart attacks, hy-
pertension, and, of course, 
stroke.

So if we find ourselves in 
the kind of job that is result-
ing in a hit to our health, we 
must take intentional steps 
to better our body and 

Canada, and began speak-
ing for free to local youth 

sports associations about 
his work coaching teens. 
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Prices for Securities Traded As At  Friday 10 November  2017

PRICES FOR MAIN BOARD SECURITIES (Equities)

Company CompanyMarket cap(nm) Price (N) Change Trades Volume Market cap(nm) Price (N) Change Trades Volume

Prices for Securities Traded as of 10/11/2017
Printed 10/11/2017 14:36:05.005

Published by The Nigerian Stock Exchange © Page 1 of 23

Price List (Equities)

PRICES FOR PREMIUM BOARD SECURITIES

FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

1 ZENITH INTERNATIONAL BANK PLC 784,912.34 25.00 -0.40 324 32,954,861

BANKING 324 32,954,861

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

2 FBN HOLDINGS PLC 259,522.97 7.23 -0.14 289 23,994,915

OTHER FINANCIAL INSTITUTIONS 289 23,994,915

FINANCIAL SERVICES 613 56,949,776

INDUSTRIAL GOODS

S/N BUILDING MATERIALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

3 DANGOTE CEMENT PLC 3,902,446.60 229.01 - 11 10,338

BUILDING MATERIALS 11 10,338

INDUSTRIAL GOODS 11 10,338

PREMIUM BOARD TOTALS 624 56,960,114

Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

AGRICULTURE

S/N CROP PRODUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

4 FTN COCOA PROCESSORS PLC 1,100.00 0.50 - 0 0

5 OKOMU OIL PALM PLC. 62,004.15 65.00 - 9 31,076

6 PRESCO PLC 66,000.00 66.00 - 5 3,804

CROP PRODUCTION 14 34,880

S/N FISHING/HUNTING/TRAPPING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

7 ELLAH LAKES PLC. 511.20 4.26 - 0 0

FISHING/HUNTING/TRAPPING 0 0

Prices for Securities Traded as of 10/11/2017
Printed 10/11/2017 14:36:05.005

Published by The Nigerian Stock Exchange © Page 2 of 23

Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

AGRICULTURE

S/N LIVESTOCK/ANIMAL SPECIALTIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

8 LIVESTOCK FEEDS PLC. 2,670.00 0.89 4.71 8 225,300

LIVESTOCK/ANIMAL SPECIALTIES 8 225,300

AGRICULTURE 22 260,180

CONGLOMERATES

S/N DIVERSIFIED INDUSTRIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

9 A.G. LEVENTIS NIGERIA PLC. 1,456.01 0.55 1.85 2 74,899

10 JOHN HOLT PLC. 194.58 0.50 - 2 1,124

11 S C O A  NIG. PLC. 2,111.93 3.25 - 0 0

12 TRANSNATIONAL CORPORATION OF NIGERIA PLC 57,326.44 1.41 - 86 5,156,836

13 U A C N  PLC. 36,688.51 19.10 0.10 70 1,221,640

DIVERSIFIED INDUSTRIES 160 6,454,499

CONGLOMERATES 160 6,454,499

CONSTRUCTION/REAL ESTATE

S/N BUILDING CONSTRUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

14 ARBICO PLC. 711.32 4.79 - 0 0

BUILDING CONSTRUCTION 0 0

S/N INFRASTRUCTURE/HEAVY CONSTRUCTION MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

15 JULIUS BERGER NIG. PLC. 38,715.60 29.33 - 8 30,410

16 ROADS NIG PLC. 165.00 6.60 - 0 0

INFRASTRUCTURE/HEAVY CONSTRUCTION 8 30,410

S/N REAL ESTATE DEVELOPMENT MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

17 UACN PROPERTY DEVELOPMENT CO. LIMITED 7,353.46 2.83 - 4 10,799

REAL ESTATE DEVELOPMENT 4 10,799

Prices for Securities Traded as of 10/11/2017
Printed 10/11/2017 14:36:05.005
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

CONSTRUCTION/REAL ESTATE

S/N REAL ESTATE INVESTMENT TRUSTS (REITS) MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

18 SKYE SHELTER FUND PLC 2,000.00 100.00 - 0 0

19 UNION HOMES REAL ESTATE INVESTMENT TRUST 
(REIT)

11,305.89 45.22 - 0 0

20 UPDC REAL ESTATE INVESTMENT TRUST 26,682.70 10.00 - 0 0

REAL ESTATE INVESTMENT TRUSTS (REITS) 0 0

CONSTRUCTION/REAL ESTATE 12 41,209

CONSUMER GOODS

S/N AUTOMOBILES/AUTO PARTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

21 DN TYRE & RUBBER PLC 2,386.33 0.50 - 1 4,542

AUTOMOBILES/AUTO PARTS 1 4,542

S/N BEVERAGES--BREWERS/DISTILLERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

22 CHAMPION BREW. PLC. 16,363.65 2.09 -5.00 41 744,535

23 GOLDEN GUINEA BREW. PLC. 242.22 0.89 - 0 0

24 GUINNESS NIG PLC 223,419.05 102.00 -0.98 112 5,396,164

25 INTERNATIONAL BREWERIES PLC. 164,712.46 50.00 2.06 72 7,918,418

Prices for Securities Traded as of 10/11/2017
Printed 10/11/2017 14:36:05.005

Published by The Nigerian Stock Exchange © Page 4 of 23

Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

CONSUMER GOODS

S/N BEVERAGES--BREWERS/DISTILLERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

26 NIGERIAN BREW. PLC. 1,140,997.62 143.90 0.63 112 385,970

BEVERAGES--BREWERS/DISTILLERS 337 14,445,087

S/N BEVERAGES--NON-ALCOHOLIC MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

27 7-UP BOTTLING COMP. PLC. 56,371.95 88.00 - 4 572

BEVERAGES--NON-ALCOHOLIC 4 572

S/N FOOD PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

28 DANGOTE FLOUR MILLS PLC 47,250.00 9.45 -0.63 71 1,523,425

29 DANGOTE SUGAR REFINERY PLC 183,000.00 15.25 - 55 449,111

30 FLOUR MILLS NIG. PLC. 89,224.06 34.00 - 46 217,412

31 HONEYWELL FLOUR MILL PLC 16,812.02 2.12 0.95 39 2,224,992

32 MULTI-TREX INTEGRATED FOODS PLC 1,861.25 0.50 - 0 0

33 N NIG. FLOUR MILLS PLC. 1,028.21 5.77 - 2 15,607

34 NASCON ALLIED INDUSTRIES PLC 40,430.43 15.26 -0.59 32 383,835

35 UNION DICON SALT PLC. 3,676.41 13.45 - 0 0

FOOD PRODUCTS 245 4,814,382

S/N FOOD PRODUCTS--DIVERSIFIED MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

36 CADBURY NIGERIA PLC. 23,177.01 12.34 10.18 58 1,244,170

37 NESTLE NIGERIA PLC. 1,022,526.57 1,290.00 - 20 6,521

FOOD PRODUCTS--DIVERSIFIED 78 1,250,691

S/N HOUSEHOLD DURABLES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

38 NIGERIAN ENAMELWARE PLC. 1,766.22 23.23 - 0 0

39 VITAFOAM NIG PLC. 3,074.99 2.95 - 9 159,407

HOUSEHOLD DURABLES 9 159,407

Prices for Securities Traded as of 10/11/2017
Printed 10/11/2017 14:36:05.005
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

CONSUMER GOODS

S/N PERSONAL/HOUSEHOLD PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

40 P Z CUSSONS NIGERIA PLC. 91,320.97 23.00 - 17 58,705

41 UNILEVER NIGERIA PLC. 151,331.85 40.00 - 35 221,097

PERSONAL/HOUSEHOLD PRODUCTS 52 279,802

CONSUMER GOODS 726 20,954,483

FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

42 ACCESS BANK PLC. 286,676.20 9.91 -1.20 86 933,610

43 DIAMOND BANK PLC 26,866.05 1.16 -0.85 123 14,404,196

44 ECOBANK TRANSNATIONAL INCORPORATED 311,942.37 17.00 - 31 74,696

45 FIDELITY BANK PLC 48,677.66 1.68 3.70 121 16,664,355

46 GUARANTY TRUST BANK PLC. 1,265,540.71 43.00 1.18 175 7,124,553

47 JAIZ BANK PLC 17,678.55 0.60 1.69 12 1,469,268

48 SKYE BANK PLC 6,940.15 0.50 - 3 373,000

49 STERLING BANK PLC. 29,942.03 1.04 2.97 66 1,749,979

50 UNION BANK NIG.PLC. 104,155.21 6.15 0.49 30 1,329,768
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES
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45 FIDELITY BANK PLC 48,677.66 1.68 3.70 121 16,664,355
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N BANKING MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

51 UNITED BANK FOR AFRICA PLC 331,734.39 9.70 -0.10 154 7,869,322

52 UNITY BANK PLC 6,078.46 0.52 - 7 84,018

53 WEMA BANK PLC. 19,287.23 0.50 - 3 500

BANKING 811 52,077,265

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

54 AFRICAN ALLIANCE INSURANCE COMPANY PLC 10,292.50 0.50 - 0 0

55 AIICO INSURANCE PLC. 3,673.01 0.53 -3.64 19 875,604

56 AXAMANSARD INSURANCE PLC 22,050.00 2.10 - 4 171,181

57 CONSOLIDATED HALLMARK INSURANCE PLC 3,000.00 0.50 - 0 0

58 CONTINENTAL REINSURANCE PLC 14,936.75 1.44 - 13 341,011

59 CORNERSTONE INSURANCE COMPANY PLC. 7,364.75 0.50 - 0 0

60 EQUITY ASSURANCE PLC. 7,000.00 0.50 - 0 0

61 GOLDLINK INSURANCE PLC 2,411.47 0.53 - 0 0

62 GREAT NIGERIAN INSURANCE PLC 1,913.74 0.50 - 0 0

63 GUINEA INSURANCE PLC. 3,070.00 0.50 - 0 0

64 INTERNATIONAL ENERGY INSURANCE COMPANY 
PLC

642.04 0.50 - 0 0

65 LASACO ASSURANCE PLC. 3,661.72 0.50 - 0 0

66 LAW UNION AND ROCK INS. PLC. 2,749.65 0.64 3.23 4 751,052

67 LINKAGE ASSURANCE PLC 5,440.00 0.68 -4.23 2 149,000

68 MUTUAL BENEFITS ASSURANCE PLC. 4,000.00 0.50 - 3 70,000

69 N.E.M INSURANCE CO (NIG) PLC. 7,128.68 1.35 -2.88 12 1,370,800

70 NIGER INSURANCE CO. PLC. 3,869.74 0.50 - 1 2,040

71 PRESTIGE ASSURANCE CO. PLC. 2,759.15 0.50 - 18 1,232,250

72 REGENCY ALLIANCE INSURANCE COMPANY PLC 3,334.38 0.50 - 0 0
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

73 SOVEREIGN TRUST INSURANCE PLC 4,170.41 0.50 - 0 0

74 STANDARD ALLIANCE INSURANCE PLC. 6,455.52 0.50 - 0 0

75 STANDARD TRUST ASSURANCE PLC 4,670.54 0.50 - 1 5,000
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N INSURANCE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

76 UNIC DIVERSIFIED HOLDINGS PLC. 1,291.15 0.50 - 0 0

77 UNITY KAPITAL ASSURANCE PLC 6,933.33 0.50 - 0 0

78 UNIVERSAL INSURANCE COMPANY PLC 8,000.00 0.50 - 0 0

79 WAPIC INSURANCE PLC 6,691.37 0.50 - 26 555,433

INSURANCE CARRIERS, BROKERS AND SERVICES 103 5,523,371

S/N MICRO-FINANCE BANKS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

80 FORTIS MICROFINANCE BANK PLC 11,799.67 2.58 - 0 0

81 NPF MICROFINANCE BANK PLC 2,972.63 1.30 4.84 15 1,119,617

MICRO-FINANCE BANKS 15 1,119,617

S/N MORTGAGE CARRIERS, BROKERS AND SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

82 ABBEY MORTGAGE BANK PLC 5,460.00 1.30 - 0 0

83 ASO SAVINGS AND LOANS PLC 7,370.87 0.50 - 0 0

84 INFINITY TRUST MORTGAGE BANK PLC 6,005.46 1.44 - 0 0

85 RESORT SAVINGS & LOANS PLC 5,664.87 0.50 - 0 0

86 UNION HOMES SAVINGS AND LOANS PLC. 2,949.22 3.02 - 0 0

MORTGAGE CARRIERS, BROKERS AND SERVICES 0 0

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

87 AFRICA PRUDENTIAL PLC 7,640.00 3.82 0.26 54 1,515,439

88 CUSTODIAN AND ALLIED PLC 22,939.27 3.90 2.63 9 104,351

89 DEAP CAPITAL MANAGEMENT & TRUST PLC 750.00 0.50 - 0 0

90 FCMB GROUP PLC. 22,575.09 1.14 -4.20 105 15,757,504

91 NIGERIA ENERYGY SECTOR FUND 411.91 552.20 - 0 0

92 ROYAL EXCHANGE PLC. 2,572.69 0.50 - 0 0

93 SIM CAPITAL ALLIANCE VALUE FUND 3,313.67 103.24 - 0 0
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

FINANCIAL SERVICES

S/N OTHER FINANCIAL INSTITUTIONS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

94 STANBIC IBTC  HOLDINGS PLC 425,000.00 42.50 - 17 148,292

95 UNITED CAPITAL PLC 19,800.00 3.30 -0.30 62 2,028,115

OTHER FINANCIAL INSTITUTIONS 247 19,553,701

FINANCIAL SERVICES 1,176 78,273,954

HEALTHCARE

S/N HEALTHCARE PROVIDERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

96 EKOCORP PLC. 1,680.29 3.37 - 0 0

97 UNION DIAGNOSTIC & CLINICAL SERVICES PLC 1,776.57 0.50 - 0 0

HEALTHCARE PROVIDERS 0 0

S/N MEDICAL SUPPLIES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

98 MORISON INDUSTRIES PLC. 86.74 0.57 - 0 0

MEDICAL SUPPLIES 0 0

S/N PHARMACEUTICALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

99 EVANS MEDICAL PLC. 366.17 0.50 - 0 0

100 FIDSON HEALTHCARE PLC 5,640.00 3.76 -4.57 21 497,938
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

HEALTHCARE

S/N PHARMACEUTICALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

101 GLAXO SMITHKLINE CONSUMER NIG. PLC. 29,896.91 25.00 - 5 4,310

102 MAY & BAKER NIGERIA PLC. 2,802.80 2.86 -2.72 40 1,450,301

103 NEIMETH INTERNATIONAL PHARMACEUTICALS PLC 1,018.64 0.59 -4.84 13 445,750

104 NIGERIA-GERMAN CHEMICALS PLC. 556.71 3.62 - 0 0

105 PHARMA-DEKO PLC. 487.85 2.25 - 2 790

PHARMACEUTICALS 81 2,399,089

HEALTHCARE 81 2,399,089

ICT

S/N COMPUTER BASED SYSTEMS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

106 COURTEVILLE BUSINESS SOLUTIONS PLC 1,776.00 0.50 - 0 0

COMPUTER BASED SYSTEMS 0 0

S/N COMPUTERS AND PERIPHERALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

107 OMATEK VENTURES PLC 1,470.89 0.50 - 0 0

COMPUTERS AND PERIPHERALS 0 0

S/N IT SERVICES MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

108 CWG PLC 6,413.06 2.54 - 0 0

109 NCR (NIGERIA) PLC. 716.04 6.63 - 0 0

110 TRIPPLE GEE AND COMPANY PLC. 524.65 1.06 - 0 0

IT SERVICES 0 0

S/N PROCESSING SYSTEMS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

111 CHAMS PLC 2,348.03 0.50 - 0 0

112 E-TRANZACT INTERNATIONAL PLC 21,000.00 5.00 - 0 0

PROCESSING SYSTEMS 0 0

ICT 0 0
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Price List (Equities)

PRICES FOR MAIN BOARD SECURITIES

INDUSTRIAL GOODS

S/N BUILDING MATERIALS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

113 AFRICAN PAINTS (NIGERIA) PLC. 865.88 2.35 - 0 0

114 BERGER PAINTS PLC 2,130.20 7.35 - 5 7,858

115 CAP PLC 23,800.00 34.00 - 5 5,700

116 CEMENT CO. OF NORTH.NIG. PLC 11,649.40 9.27 -4.43 13 191,238

117 FIRST ALUMINIUM NIGERIA PLC 1,055.18 0.50 - 2 28,000

118 LAFARGE AFRICA PLC. 282,486.95 51.45 - 19 35,110

119 MEYER PLC. 371.87 0.70 - 0 0

120 PAINTS AND COATINGS MANUFACTURES PLC 467.82 0.59 - 0 0

121 PORTLAND PAINTS & PRODUCTS NIGERIA PLC 1,666.17 2.10 - 0 0

122 PREMIER PAINTS PLC. 1,277.97 10.39 - 0 0

BUILDING MATERIALS 44 267,906

S/N ELECTRONIC AND ELECTRICAL PRODUCTS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

123 AUSTIN LAZ & COMPANY PLC 2,256.91 2.09 - 0 0

124 CUTIX PLC. 1,867.00 2.12 - 3 31,100

ELECTRONIC AND ELECTRICAL PRODUCTS 3 31,100

S/N PACKAGING/CONTAINERS MARKET CAP(Nm) PRICE %CHANGE TRADES VOLUME

125 BETA GLASS PLC. 27,003.49 54.01 - 3 380

Live @ the Stock exchange
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President Muham-
madu Buhari has 
said that the Federal 
Government would 

pursue more business re-
forms to accelerate progress 
recorded in its recent Ease 
of Doing Business ranking, 
to properly position Nigeria 
in her march to become a 
diversified economy.

Speaking at the two-day 
Edo State Alaghodaro In-
vestment Summit, Friday, in 
Benin City, the president said 
that the reforms to ease the 
business climate has brought 
changes to registering busi-
nesses, issuance of visa on 
arrival and tax collection.

President Buhari, who was 
represented by the Minister 
of Industry, Trade and Invest-
ment, Okechukwu Enelamah, 
said government alone cannot 

BusinessDay set to hold Education Summit 2017

BusinessDay Me-
dia (Nigeria) Lim-
ited, West-Africa’s 
most authoritative 

financial/business publi-
cation in association with 
Chevron Nigeria Limited, 
Nigeria LNG Limited, and 
Sidmach Technologies Lim-
ited presents the Business-
Day Education Summit on 
November 28, 2017 at the 
Landmark Event Centre, 
Victoria Island, Lagos .

This has become urgent 
given that Nigeria’s popula-
tion is expected to hit 450 
million people by 2050, be-
coming the third most pop-
ulous nation ahead of the 
United States of America, 
trailing behind China and 
India in a rapidly changing 
global context. Nigeria has 
a young demographic with 
over 182 million people 
between the ages of 0 – 14 
years old and 15 – 24 year-
old with a median age of 
17.9 years, one of the young-
est global population. Thus, 
a robust, relevant educa-
tional system is needed to 
transform this huge youth 
bulge into human capital.

Despite this, the educa-

Buhari, Obaseki, Dangote discuss new investment prospects in Edo
bring about the much-needed 
development the country, as 
partnering with the private 
sector is also key in driving 
economic growth and prog-
ress. He maintained that Edo 
state is blessed with the re-
quired natural resources to 
drive economic growth and 
future progress.

“I am impressed and de-
lighted at the way the gover-
nor is going about his work. 
He is bringing his energy, 
network and intellect to bear,” 
President Buhari said.

According to him, “One 
of the things that have im-
pressed me about this sum-
mit, is the presence of the 
private sector. There is no 
way things can happen at the 
center without bringing it to 
the sub-national level.

He added that “there are 

tional system appears to be 
ill-equipped to utilise the 
youthful population to add 
value to an ever changing, 
competitive global market 
place. Africa’s most popu-
lous nation ranks 25 out 
26 countries on the World 
Economic Forum’s (WEF) 
human capital optimisation 
index for Africa, coming in 
only before Chad, a country 
that has been destabilised 
by civil unrest since 2008.

The World Economic 
Forum’s Human Capital 
Index, which measures the 
extent to which countries 
and economies optimise 
their human capital through 
education and skills devel-
opment and its deployment 
throughout the life-course, 
finds that Sub-Saharan Af-
rica, on average, currently 
only captures 55 percent of 
its full human capital poten-
tial, compared to a global 
average of 65 percent, rang-
ing from 67 to 63 percent 
in Mauritius, Ghana and 
South Africa, to only 49 to 
44 percent in Mali, Nigeria 
and Chad.

To  m a k e  e d u c a t i o n 
work for Nigerian youth, 
BusinessDay is bringing 
together the finest minds 

in the education sector: 
policy makers, seasoned 
educationists, employers 
of labour and commercial 
private education investors 
to highlight what the chal-
lenges are and formulate 
clear 21st Century solutions.

In attendance will be, 
Anthony Anwuka, minis-
ter of state for education, 
Obiageli Ezekwesili, former 
minister of education, Pia 
Obanya, chairman board 
of the West African Exami-
nations Council (WAEC), 
Obafela Bank-Olemoh, Spe-
cial Adviser to the Lagos 
state Governor on educa-
tion and Seni Sulyman, CEO 
of Andela among others.

BusinessDay is bringing 
to bear its market position 
as mouthpiece of the organ-
ised private sector to make 
this happen. The Summit 
brings together seasoned 
educationists, curriculum 
developers, captains of in-
dustry, policy makers, par-
ents, education managers, 
minister of education and 
state commissioners of edu-
cation, researchers, consul-
tants, entrepreneurs with 
training programmes, rep-
resentatives of education 
funds and general public.

noticeable improvements 
in paying taxes, registering 
businesses and many more. 
The Ease of doing business 
reforms are going to do-
mesticated at the state level. 
Edo state is one of the states 
to lead that with the discus-
sions at this summit.”

Welcoming his guests to 
the event, the Governor of Edo 
State, Mr Godwin Obaseki, 
said that Alaghodaro Invest-
ment Summit was conceived 
to consolidate on the journey 
that started nine years ago.

He said, “We have done a 
lot in the last twelve months. 
We have recorded some insti-
tutional reforms, as the key to 
development is by repurpos-
ing institutions for optimal 
results. The bastion of reform 
is in the civil service and the 
bureaucracy in government. 

currently witnessed in 
the fashion sector of the 
economy and urged entre-
preneurs to support local 
industries, by exporting 
Made-in-Nigeria products 
and earn foreign exchange 
for the country.

According to Fazaz, if 
Nigerians with a popu-
lation of about 170 mil-
lion people spend about 
N20,000 per annum on 
shoes and clothing, the 
fashion industry will be 
making about N2 trillion 
per annum.

He however noted that 
about 60 percent of that 
amount goes to China and 
other countries, noting 
that those imported cloths 
could be made locally in 
Aba, a development he 
attributed to inferiority 
complex.

He further observed 
that these importers are 
yet to recognize the huge 
potentials in local artisans, 
which is why they allow 
these huge sums to go out 
of this country, while local 
artisans live in poverty.

“I want to tell you that 
it is in our hands to ensure 
that we reverse this nega-
tive trend. And we can only 
do this, by investing in our 
artisans. We have to invest 
in our local tailors and shoe 
makers.

“The foreign brands 
that we celebrate in this 
country, were initiatives of 
individuals. Who is Giogio 
Amani, Tommy Hilfiger 
and the rest of them? They 
are all human beings like 
us. “When are we going 
to celebrate Versatile or 
Chukwuemeka Fashion?  
It is when we start invest-
ing in local artisans that 
they will grow the capacity 
to produce efficiently and 
meet up the demands of 
their patrons.

He revealed that Abia 
State Government through 
the Marketing and Qual-
ity Management Agency 
has concluded plans to 
organize a fashion show 
in Europe, to exhibit Aba-
Made cloths.

“We want to introduce 
locally made cloths into 
European retail markets, 
which means that very 
soon, you’ll start seeing 

Governor Okezie Ikpeazu

GODFREY OFURUM

Aba fashion industry seen hitting 
N2trn on increased patronage

Aba regarded as the 
Japan of Africa, 
due to the inge-
nuity of artisans 

in the city, is the centre 
of fashion. It is estimated 
that Aba has about 100,000 
artisans directly engaged in 
the finished leather goods 
sector-comprising shoe, 
bag and belt makers and 
about the same number 
also directly engaged in 
tailoring and fashion de-
signing.   

However, these com-
petences are impeded by 
inadequate infrastructure, 
lack of raw materials, capi-
tal, packaging, multiple 
taxation, quality control, 
among other issues.

Ademola Fazaz, man-
aging director, Dealcity 
Limited, observed that with 
improved infrastructure 
and local patronage that 
Nigeria can rake-in N2 
trillion annually into the 
economy, through the Aba 
fashion industry.

The Abia State Govern-
ment has already attracted 
about N1.6 billion direct 
sales from shoes and gar-
ments, through its cam-
paign on Made-in-Aba 
goods.

This includes 50,000 
pairs of military boots, 
ordered by the Nigerian 
Army, the cost of which is 
estimated at N300 million, 
order from the Nigerian 
Navy, the National Youth 
Service Corps (NYSC), Po-
lice and Civil Defence.

However this amount 
does not include daily 
transactions between ar-
tisans and their various 
patrons that are carried 
out through e-commerce 
platforms.

BUSINESSDAY Checks 
revealed also that some pa-
trons to Aba artisans send 
in samples through cou-
rier or WhatsApp platform, 
while the finished products 
are supplied, through cou-
rier services, provided, by 
courier companies and 
local transport firms that 
run courier services. These 
orders come from all over 
the world. 

It is estimated that about 
30,000 pairs of shoes leave 
Aba, daily to neighbouring 
countries of Togo, Camer-
oun, among others.

Fazaz, who is current-
ly working with the Abia 
State Marketing and Qual-
ity Management Agency 
to promote Aba-made 
products, observed that 
the Aba garment and fin-
ished leather sectors, have 
well skilled manpower and 
urged Nigerians to support 
the local industry to grow 
the economy.

He decried capital flight 

these cloths in shops in 
Paris, London and Dublin 
in Ireland, because own-
ers of boutiques and retail 
shops will come and buy 
Made-in Aba cloths.

“The State Government 
is doing this to showcase 
them and take them to the 
next level. It is our time to 
take our quality products 
overseas and earn foreign 
exchange for our country, 
“he said.

To create identity for 
Aba-Made goods, espe-
cially shoes, bags, belts, 
TBWA Concept, an adver-
tising and public relations 
outfit in conjunction with 
Market Development in 
the Niger Delta (MADE), 
a DFID sponsored project 
and the Abia State Govern-
ment, has initiated a brand-
ing campaign programme, 
geared towards authenti-
cating made in Aba goods.   

The branding campaign 
is the second phase of the 
ongoing “Proudly Made-
in-Aba project, aimed at 
promoting goods made-
in-Aba.

Kelechi Nwosu, man-
aging director,  TBWA 
Concept, who led a team 
from TBWA at a two-day 
workshop on branding 
tagged, “Polishing the Ivo-
ry”, organised by the firm in 
conjunction with MADE, 
advised the Aba finished 
leather operators to believe 
in themselves, by emboss-
ing their company logo on 
their products, to market 
themselves.

In his words, “You have 
done well as businesses, 
but you need to create an 
identity for yourselves, 
to grow your businesses 
and compete with foreign 
brands. 

“Let us build better 
brands from Aba. Aba can 
be better than Lagos, but 
you need to believe in your-
selves for that to happen”.

The purpose of the 
branding campaign ac-
cording to Nwosu, was 
to make the Aba finished 
leather operators, to grow 
their already established 
businesses and create 
brands that would outlive 
them.

It is estimated that about 
one-million pairs of foot-
wear are informally ex-
ported from Aba, to other 
African Countries, through 
Cameroun, which serves as 
a transit market, weekly.

However these finished 
leather goods are not trace-
able to Nigeria, because 
they often bear foreign 
labels, a development Oke-
chukwu Williams, presi-
dent, Leather Manufac-
turers Association of Abia 
State (LEPMAAS) attrib-
uted to Nigerians desire for 
foreign goods.

STEPHEN ONYEKWELU

L-R: Olukayode Pitan, MD/CEO, Bank of Industry (BoI); Aliyu Dikko, chairman, BoI: Ahmed 
Dangiwa, MD/CEO, Federal Mortgage Bank of Nigeria, and Dumisani Msibi, Swaziland 
Development Finance Corporation, during the 2017 CEOs Forum of African Development 
Finance Institution in Abuja.     Pic by Tunde Adeniyi
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Ahead of the Decem-
ber 31, 2017 dead-
line given to Micro-
finance Banks and 

other financial institutions to 
enroll with Bank Verification 
Number (BVN), the National 
Association of Microfinance 
Banks, Lagos State chapter 
(NAMBLAG) has collabo-
rated with Nigeria Inter-Bank 
Settlement System (NIBSS) 
on BVN validation.

With the partnership 
ongoing, full integration of 
member-banks with the BVN 
machine is expected to com-
mence January 2018.

The Central Bank of Nige-
ria (CBN) had said with effect 
from January 1, 2018, all cus-
tomers without BVN linked 
to their account should no 
longer be entitled to debit 
operations.

Giving a development of 
the BVN enrolment among 

JETRO, LCCI partner to boost trade relations

MFBs partner NIBSS for BVN validation
the members of the asso-
ciation, Omololu Fatunbi, 
Chairman, NAMBLAG, said 
a number of the association 
member-banks have pro-
cured the data capturing 
machines to further demon-
strate its resolve to support 
the objective of the BVN 
registration.

“We have taken it above 
board to sensitize the public 
especially our customers on 
the importance of enroll-
ing for BVN. It is on record 
that we initiated the first 
contact with NIBSS on BVN 
registration of our custom-
ers, which further escalated 
countrywide,” Fatunbi said 
in Lagos at the NAMBLAG 
7th Annual General Meeting 
for the financial year ended, 
December 31, 2016 and June 
30, 2017.

Fatunbi was pleased with 
NIBSS for supporting the 
chapter with five data captur-
ing machines to kick-start the 

New fund, informal sector’s N81trn income 
seen bridging housing affordability gap

A 
n e w  h o u s i n g 
fund that could 
be created and 
added to the ex-
isting National 

Pension Commission’s (Pen-
Com) multi-fund structure 
plus the inclusion of the 
informal sector with its es-
timated N81.048 trillion 
income can narrow down 
significantly the housing 
affordability gap in Nigeria, 
experts have assured.

But this has to happen 
alongside lowering of mort-
gage interest rate to single 
digit of 8- 9 percent, down 
from the current 22 - 25 
percent commercial rate 
which operators charge on 
mortgage loans.

Housing affordability re-
mains a huge challenge in 
Nigeria. The setting up the 

Japan External Trade Or-
ganisation (JETRO), a Jap-
anese government-related 
body that promotes trade 

and investment between Japan 
and other nations, and Lagos 
Chamber of Commerce and 
Industry (LCCI) have signed a 
memorandum of understand-
ing (MoU) to promote trade 
and investment between Nige-
ria and Japan.

The signing ceremony was 
held at Tafawa Balewa Square 
during the just concluded Lagos 
International Trade Fair 2017. 
The MoU covers collaboration 
and exchange of information 
on trade and investment, co-
hosting seminars, exhibitions 
and business delegations, and 
advocating for enabling busi-
ness environment. At the cer-
emony, JETRO’s executive 
vice president and head of 
Africa, Katsumi Hirano, said, 
“We notice that the Federal 
Government of Nigeria aims 
at achieving a private-sector-
driven economy under the 
leadership of President Mu-
hammadu Buhari.

“The collaboration be-
tween JETRO and LCCI is on 
the same track with what the 
Nigerian government has been 
pursuing.

“The MoU aims to bring 
such a new economy by fa-
cilitating greater business re-
lationship between the two 
nations. Japan is interested in 
where Nigerian economy goes 
as well as the role of LCCI in the 
Nigerian economy, driven by 
private sector.”

According to Hirano, the 
MoU will facilitate greater 

Nigerian Mortgage Refi-
nance Company (NMRC) 
was government’s response 
to this challenge. NMRC is 
a private sector-led com-
pany with public purpose 
whose mission, according to 
Charles Inyanete, the CEO,  
is “to break down barriers to 
home ownership by provid-
ing liquidity, affordability, 
accessibility and stability to 
the housing market”.

NMRC may have made 
progress in this direction 
with some mortgage and 
housing market initiatives, 
but houses remain largely 
affordable to only a small 
proportion of the population 
comprising the upper and 
middle class members of the 
society, and high net-worth 
individuals (HNI).

Roland Igbinoba, CEO, 

L-R: Sunday Okolie, business development division, West, Sigma Pensions Limited; Mabel George, vice president, 
business development division, West, Sigma Pensions; Michael Afamaefuna Okonkwo, managing director, PWAN Homes, 
and Yetunde Adebiyi, strategy department,  Sigma Pensions, receiving the award for global best pensions company in 
customer relationship management  at the 2017 Global Quality Award ceremony in Lagos.

CHUKA UROKO

DAVID IBEMERE

HOPE MOSES-ASHIKE

business relationship between 
the two nations, “with encour-
agement by the Japanese gov-
ernment including through 
the Tokyo International Con-
ference on African Devel-
opment (TICAD), Japanese 
companies are giving more 
focus on business in Africa, 
particularly Nigeria, than ever 
before.”

As one of the collabora-
tions, JETRO has organised 
Japan Pavilion at the Lagos 
International Trade Fair since 
2014. This year, one of the 
biggest pavilions at the just 
concluded fair, Japanese firms 
and their Nigerian distribu-
tors brought in a total of 33 
Japanese brands to Nigerians 
already receiving vast visitors.

Speaking during the sign-
ing ceremony, Nike Akande, 
president, LCCI, said the pro-
motion of mutual trade and in-
vestment between Nigeria and 
Japan was needed to ensure 
the synergy between the two 
countries was strengthened.

To her, “Over the last few 
years, LCCI has emerged the 
leading voice of the private sec-
tor through a sustained public 
policy advocacy, stakeholder 
engagement, trade promo-
tion activities both locally and 
internationally. It is therefore 
in this regard that both LCCI 
and JETRO have deemed it 
worthy to have a formal agree-
ment of collaboration so as to 
enhance trade relation and 
investment, which will add 
economic guide to both coun-
tries. I believe that this collabo-
ration will further strengthen 
the synergy between the two 
organisations as well as Nigeria 
and Japan.”

Pison Housing Company, in 
a report on The State of the 
Lagos Housing Market, esti-
mates the size of the HNI in 
Nigeria at 8-10 percent while 
The World Bank says Nigeria’s 
middle class population is 
about 23 percent of the entire 
population.

The informal sector opera-
tors, however, constitute 67.54 
million of the country’s 81.15 
million workforce. It is esti-
mated that each of them earns 
N100,000 per month or N1, 
200,000 per annum. Experts 
say that when this individual 
annual income is multiplied 
by 67.54 million, the result is 
N81,048, 000,000,000 and  this 
mount represents  the size of 
the opportunity available to 
the pension industry.

“If the informal sector with 
this huge income is included 

in the contributory pension 
scheme, it will significantly 
close up the housing afford-
ability gap”, says Sonnie Ayere, 
CEO, Dunn Loren Merrifield.

Ayere sees this happening 
“if PenCom agrees to include 
a housing fund within its 
multiple funds program, and 
contributors elect to have part 
of their existing and future 
contributions put into the 
housing fund”.

exercise in the state, adding 
that the company deployed 
15 machines nationwide, and 
dedicated five to Lagos state.

The association main-
tained cordial relationship 
with not only the regulatory 
authorities such as CBN but 
also other supportive institu-
tions and State government.

Fatunbi said the part-
nership with the Bank of 
Industry and Lagos State 
government are still work 
in progress. However, he 
disclosed that one of the chal-
lenges facing the association 
is financial constraint to ex-
ecute other set apart projects 
that will move the association 
forward.

Other challenges include 
low response from members 
in terms of information re-
quest and data collation; and 
un-co-operative attitude of 
some members with regards 
to payment of their annual 
due.

…to lower mortgage banks NPL, increase asset growth
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The Christian Associa-
tion of Nigeria (CAN) 
has called on the fed-
eral government to 

immediately withdraw Nige-
ria’s membership of all Islamic 
Organizations to which the 
country has subscribed. 

The CAN President, Olasu-
po Ayokunle, stated this Friday 
after leading CAN members to 
meet with President Muham-
madu Buhari, at the Presiden-
tial Villa, Abuja. 

This was part of the de-
mands made by CAN to Presi-
dent Buhari who also met 
separately with Muslim lead-
ers, at the Presidential Villa.

The CAN President said 
the body urged President Bu-
hari to ensure that the nation 
immediately pull out of “or-
ganizations that are religious 
where Nigerian presently is a 
member and signed treaties,  
government should pull out 
of them in order to keep the 
sanctity of the constitution. 

CAN also call on the gov-
ernment to ensure that im-
mediate attention is paid to 
the payment of salaries and 
allowances of workers. 

According to him: “This 
may heighten the tension of 
the country, as lack of pay-

The Central Bank of 
Nigeria (CBN) has 
extended settlement 
banking arrangement 

to all the clearing sessions with 
effect from January 2018.

Consequently, the settle-
ment of net clearing obliga-
tions from Central Securi-
ties Clearing System (CSCS), 
cheques, cards, ach, Nigeria 
Inter-bank Settlement Sys-
tem Instant Payment (NIBSS) 
NIP), NIBSS Electronic Funds 
Transfer (NEFT), and other 
clearing instruments shall be 
through the account of settle-
ment bank only.

The CBN had in April 1, 
2004, introduced settlement 
banking framework, which 
categorised deposit money 
banks into settlement and 
non-settlement banks.

The settlement banks settle 
their net settlement obliga-
tions and that of their non-
settlement banks arising from 
cheque clearing and other 

CAN wants Nigeria removed from Islamic organisations 
ment of salaries had led to 
suicide and this has also led 
to increase in crimes as well. 
When people can’t find food 
to eat, they resort to whatever 
they can lay their hands on”

“We also advised that 
more police be recruited. 
We have the problems of 
kidnapping, armed robbery, 
herdsmen attacks, militancy 
is also on the increase, about 
300,000 Police en cannot 
police a nation of about 200 
million people, even if they 
are given the best of equip-
ment. There are lots of young 
people who are ready to work 
. Government should there-
fore vote more funds for se-
curity.

CAN also urged govern-
ment to immediately tackle 
the menace of Fulani herds-
men who are causing untold 
hardship for local farmers 
and advised the government 
to address the issues of the 
herdsmen squarely. 

Ayokunle said President 
Buhari responded in the affir-
mative to their requests adding 
that CAN looks forward to ur-
gent actions on their demands 

He disclosed that President 
Buhari in his response, assured 
that government was working 
to tackle the activities of the 
herdsmen in the country.

Se c o n d  R e p u b l i c 
Vice President, Alex 
Ekwueme, was on 
Sunday air l i f te d 

abroad for further medi-
cal treatment. Ekwueme 
was hospitalised at Memfys 
Hospital of Neurosurgery, 
Enugu, for chest inflection 
on October 29.

The News Agency of Ni-
geria reports that the elder 
statesman departed the Aka-
nu Ibiam International Air-
port, Enugu, around 8:30am 
on Sunday in a white air 

CBN extends settlement banking arrangement to all clearing sessions
Flour Millers purchase N470m worth of wheat from local growers

Former VP Ekwueme flown 
abroad for treatment

instruments during session 
1 and 2. The non-settlement 
banks enter into agency agree-
ment with settlement banks 
and pledge appropriate col-
laterals accordingly.

Dip Fatokun, director, 
banking and payments sys-
tem department, CBN said 
in circular released on Friday 
that the framework has been 
working well and contributed 
to the relative stability in the 
net settlement operations for 
settlement of clearing sessions 
1 and 2 on the Real Time Gross 
Settlement (RTGS) system.

The CBN advised settle-
ment banks to update the 
agency agreements with their 
respective non-settlement 
banks. The CBN urged mer-
chant banks that do not have 
settlement banks to appoint 
one and inform the banking 
and payments system depart-
ment on or before Decem-
ber 15, 2017 with the copy of 
the letter from the settlement 
banks accepting to settle for 
them.  

ambulance with registration 
number N605AJ.

However, Memfys Hos-
pital and family sources 
did not disclose the coun-
try where the former vice 
president would be receiving 
treatment.

Some family members 
accompanied Ekwueme on 
the medical trip, while oth-
ers came to bid him farewell. 
President Muhammadu Bu-
hari had last week approved 
that Ekwueme should be 
flown abroad for treatment.

FG to address rising poverty through development financing

V
i c e  P re s i d e n t 
Yemi Osinbajo, 
said the Feder-
al Government 
would tackle the 

worsening poverty in the 
country through develop-
mental financing and by 
creating an enabling environ-
ment for businesses to thrive.

 Osinbajo, who was rep-
resented by the Minister of 
Trade and Investment, Oke-
chukwu Enelamah, at just 
concluded 2017 CEO Forum 
of Association of African De-
velopment Financial Institu-
tions (AADFIs) on Friday  in 
Abuja, stated that Nigeria 
planned to expand its busi-
ness around the world.

 He also revealed that the 
Federal Government intends 
to make Nigeria a peaceful 
place and a choice business 
destination in the world.

 The Vice President 

The Flour Milling As-
sociation of Nigeria 
(FMAN) has invested 
over #450 million in 

the purchase of wheat grown 
by farmers across country 
in the last planting season, 
as part of its commitment to 
deepening the local cultiva-
tion of the commodity in the 
country.

The association has also 
presented 2000 units of plant-
able seeds in 50kg bags for 
distribution to farmers in the 
wheat producing states of 
Kano, Jigawa, Katsina, Sokoto, 
Bauchi, and Kebbi.

The donated seeds was 
a follow –up to similar pre-
sentation of 2,500 units of 
3-inch water pumps and 2,500 
units of 50kg of seeds worth 
over #150 million given to the 
farmers last year. 

said:”Development finance 
need to play a vital role to 
to bring out Nigerians out 
of poverty by providing an 
enabling environment. Our 
ambition is  to make Nigeria 
one of the peaceful place to 
make business in the world.

 In his remarks, Repre-
sentative for South Africa, 
Dumisani Msibi said, this is 
a huge call for all players, all 
stakeholders.

 According to him, “It 
becomes important that we 
look at the achieving deliv-
ering of effective develop-
ment in the continent as a 
collective.

 “There is no one country, 
institution that can achieve 
this enormous challenge that 
we are faced with; of ending 
poverty, of putting in place 
infrastructure, of feeding our 
people, of creating jobs, of 
industrialization.

 “One of the things that we 
promote is cross border trade, 

John G. Coumantaros, 
chairman of the association 
disclosed that the seeds do-
nated were part of the first 
stage of the Association ̀ s two 
–phase support programme to 
the wheat farmers.

Presiding over the presen-
tation at the premises of the 
Northern Nigeria Flour Mills 
Plc in Kano, Coumantaros 
stated that under the phase 
2 of the support programme, 
the association has placed 
firm overseas for some multi-
crop threshers which will be 
distributed to farmers some-
times in February, next year.

Giving further details of the 
donation to the farmers, Yunus 
Olalakan Salihu, executive 
director of FMAN, who stood 
in for Coumantaros, said that 
the association had made a 
purchase of wheats worth #470 
million from the farmers in last 
planting season.

cross border collaboration. 
 Take for instance the in-

frastructure, they are there 
are working with different 
countries to come together in 
order to enable trade. That is 
why at Goldberg it becomes 
important to do this as a col-
lective and we look at the 
synergies among and between 
countries so that development 
will be faster.

 “The DFI in most of the 
countries are owned by gov-
ernment, therefore Nigeria 
can learn from other African 
countries like South Africa, 
Ghana etc on what we are do-
ing, for us to come together to 
see how can we better move 
this continent forward.

 For the DFI’s can we con-
tribute to the development 
of the continent, how can we 
ensure that we help to generate 
more jobs, how do you help 
those who are in need, so there 
are many things that we want”.

 Managing Director, Bank 

He explained that the do-
nation of planting seeds, as 
well as the purchase of the 
harvested wheats from the 
farmers was in fulfillment of 
agreement signed between 
the association and the wheat 
farmers in June 2016 at Abuja.

The chairman noted that 
the association in the same 
vein gave a research and 
development grant of #20 
million to the Lake Chad 
Research Institute (LCRI) in 
September, 2016, to enable 
the Institute conduct research 
into improved wheat farming, 
wheat technology, and mod-
ern agronomy practices.

“FMAN believes that its 
actions would strengthen and 
improve the collaboration 
and co-operation between 
wheat farmers and flour mill-
ers to attain a common goal-
accelerated wheat production 
in Nigeria in total alignment 

of Industry, Olukayode Pitan  
explained the challenges faced 
by countries.

 “The challenge in all the 
countries now, how do you 
get financing for those who 
require it and at a cost. We all 
know in Nigeria today the aver-
age cost of borrowing money, 
the lending rate sometimes is 
between 20-30% depending 
on what you are asking for.

 “The African continent 
is in dire need of finance for 
development and you know 
Nigeria has been crying for 
infrastructure development, 
for agricultural development; 
so it couldn’t have come at a 
better time than now when 
the continent and Nigeria in 
particular is in dare need for 
finance for development.

 The essence is to discuss 
how we can among our fi-
nancial institutions in Africa, 
how we can come together to 
finance the needed develop-
ment that we need in Africa.

with Government policy to 
achieve food sufficiency and 
security, create jobs and re-
duce dependence on im-
portation and save foreign 
exchange.

“We see our role as com-
plimentary to Government 
policies and measures par-
ticularly the Central Bank of 
Nigeria`s Anchor Borrower 
programme (ABP), which is 
aimed at transforming how 
the financing of small holder 
agriculture is addressed” he 
noted.

Coumantaros acknowl-
edged what was described 
as wonderful commitment 
of the governors of Kano, 
Kebbi, Jigawa, and the former 
executive secretary of the Lake 
Chad Research Institute, in 
strengthening the cultivation 
and the development of wheat 
across the value chain in the 
country.     

L-R: Ammuna Lawan, director, Africa Prudential plc; Peter Ashade, managing director/CEO, Africa Prudential plc; Silfa 
Chiyoge, president, Lagos State Co-operative Federation; Eniola Fadayomi, chairman, Africa Prudential plc, and Peter 
Elumelu, director, Africa Prudential plc, at the dinner hosted by Africa Prudential for co-operative stakeholders in Africa, 
in Abuja at the weekend. 

…also present plant-able seeds to growers for 2017/18 farming session
ADEOLA AJAKAIYE, Kano

HARRISON EDEH, Abuja

TONY AILEMEN Abuja
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Consumer firms gross margins rebound from...
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Proposed 2018 budget silent on subsidy...
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Reps, Buhari team meet on N2.7trn promissory...

L-R: Ore Famurewa, corporate affairs director, FrieslandCampina WAMCO; Abubakar Atiku Bagudu, governor, 
Kebbi State; Ben Langat, managing director, FCWAMCO, and Doyin Ashiru, operations director, during the 
governor’s courtesy visit to FrieslandCampina WAMCO headquarters in Lagos.           Pic by Pius Okeosisi

sales revenue minus its cost of 
goods sold (COGS), divided by 
total sales revenue, expressed as a 
percentage.

The higher the percentage, the 
more the company retains on each 
naira of sales, to service its other 
costs and debt obligations.

Margins are rising for consum-
er firms as they are increasingly 
able to source foreign exchange 
(FX) at favourable rates, while also 
growing sales.

“Those that provide essential 
goods like basic foods are able to 
pass on the higher cost to consum-
ers while those that produce goods 
that are discretionary were unable 
to pass on increased costs to con-
sumers,” said Johnson Chukwu, 
managing director and chief execu-
tive officer of Cowry Asset Manage-
ment Limited by telephone.

“Also, some of them benefitted 
from reduction in raw material price 
at the international market while 
landing costs of their raw materials 

have dropped,” said Chukwu.
Five of the seven largest listed 

consumer firms were able to pass 
on higher cost to consumers in the 
third quarter as margins rose.

The firms are Dangote Sugar, 
Nestle, Unilever, Cadbury and 
Nascon Allied Industries.

The cumulative average gross 
margins of the five firms increased 
to 27.43 percent in the third quarter 
(Q3), 2017 financial period from 
23.89 percent the previous year 
(2016), according to data compiled 
by BusinessDay.

Drilling down into the figures 
shows Dangote Sugar had the 
biggest jump in gross margins as it 
increased to 25.44 percent in Sep-
tember 2017 from 16.48 percent the 
previous year.

Unilever Plc’s gross margins 
moved to 10.88 percent in Septem-
ber 2017 as against 8.71 percent 
as at September 2016, while Cad-
bury’s gross margin increased to 
23.05 percent in September 2017 
from 21 percent the previous year.

Nascon Allied Industries Plc’s 
gross margins rose to 36.82 percent 
in the period under review as against 
33.32 percent as at September 2016, 
while Nestle Nigeria’s gross margins 
increased to 40.96 percent in 2017 
from 40.10 percent the previous year.

On the flip side, the combined 
average gross margins of two firms 
(Flour Mills and PZ Cussons’) 
dipped to 21.50 percent in Septem-
ber 2017 from 24.37 percent as at 
September 2016.

Flour Mills’ gross margins fell 
to 11.89 percent while PZ Cussons’ 
gross margins reduced to 31.70 per-
cent in the period under review from 
34.51 percent as at September 2016.

Bismarck Rewane the CEO of 
economic consulting firm Finan-
cial Derivatives Company says 
flour millers are facing consumer 
resistance against price.

“A price war between some 
millers is forcing price down from 
N10, 000 to N9, 500. International 
price of wheat is down 6.63 percent 
to $418.5 per bushel,” Rewane said.

Nigeria’s real GDP growth 
slumped by 2.06 percent year on 

year (y/y) in the second quarter 
of 2016, the worst showing dur-
ing the 5 quarter recession. The 
economy managed to rebound 
in Q2 2017, as it registered a +0.5 
percent GDP growth rate.

Household consumption ex-
penditure slumped 5.7 percent 
in 2016, according to latest data 
released by the National Bureau of 
Statistics (NBS).

Household Final Consumption 
Expenditure consists of expendi-
ture, including imputed expendi-
ture, incurred by resident house-
holds on individual consumption 
goods and services.

Analysts at Cardinal Stone re-
search say they expect the impact of 
lower production costs on the back of 
sustained FX stability, higher crude oil 
price and favourable raw sugar prices 
due to favourable improved harvest in 
Brazil and India to underpin Dangote 
Sugar’s future earnings.

Nigerian sugar consumption is 
estimated at 8kg/capita. This pales 
in comparison with African peers 
South Africa (46kg/capita) and 
Ghana (16kg/capita) respectively, 

according to USAID.
Consumer goods firms now 

have access to dollars to import raw 
materials and equipment since the 
introduction of the Investors’ and Ex-
porters’ window by the central bank.

Experts are of the view that the 
margin expansion could translate 
to higher profit by year end as 
these firms continue to enjoy in-
creased sales on the back of price 
increase across key products and 
their ability to push their goods 
across the borders.

BusinessDay analysis shows that 
the cumulative total net income for 
the 7 fast moving consumer goods 
(FMCG) firms surged by 294.11 
percent to N67.50 billion, while 
cumulative sales for the seven firms 
increased by 35 percent to N810.97 
billion in September 2017 from 
N600.76 billion the previous year.

“Nestle and its peers have inten-
sified their export strategy to partly 
offset the impact of naira deprecia-
tion on their cost of imported raw 
materials,” said Tajudeen Ibrahim, 
head of research at Chapel Hill 
Denham Limited.

projected the exchange rate to 
be N305 to $1. 

Many industry stakeholders have 
expressed concern about this as it is 
believed that there will be an exten-
sion in the reign of dollar subsidies.

“The position of the govern-
ment about subsidies needs to be 
made clearer especially in view of 
the fact that the Nigerian National 
Petroleum Corporation NNPC is 
the main supplier of petroleum 
products in the country,” Bis-
marck Rewane CEO of Financial 
Derivatives Company (FDC) said 
at a seminar held by the Securities 
and Exchange Commission (SEC) 
in Lagos, over the weekend.

Sources tell BusinessDay that 
NNPC now imports about 80 per-
cent of petroleum products into 
Nigeria as fuel marketers no longer 
find it profitable to import and sell 
at a retail price of N145.

The NNPC however has denied 
claims that it incurs any subsidy 
costs, even as the Federal govern-
ment dispels same by pointing to 
the non-provision for subsidy in 
the 2017 budget.

However, during a phone inter-
view with BusinessDay Johnson 
Chukwu –MD of cowry associates 
explained that; “the government 
will deduct the subsidy payment at 
source i.e. it will be deducted from 
the federation account before it is 
distributed to the three tiers of gov-
ernment. Thus, in as much as it will 
pay subsidy, it will not be recorded 
as a direct federal government 
remittance. The N11.98 trillion the 
FG expects to get is the federally 
collected revenue which would be 
deducted as a top line deduction 
before distribution is made.”

The NNPC recorded a whoop-
ing loss of N90 billion between 
January and July 2017 on the Direct 
Sale and Direct Purchase (DSDP) 
transactions and this figure would 
certainly be higher by the time it 
releases its monthly reports for 
August, September and October 
this year, BusinessDay analysis of 
the corporations data reveal.

The figure which was clearly 
stated as under recovery in the 
NNPC monthly report indicates 
that the country is seriously bleed-
ing because of its inability to de-
regulate the downstream sector of 

the petroleum industry.
The price of crude oil has con-

sistently been on the rise since 
OPEC and non-OPEC members 
decided to extend their production 
cuts to March 2018 during their last 
meeting held in Vienna.

By implications, it means the 
price at which the NNPC is buying 
petrol from the participants or suc-
cessful bidders of DSDP is also at a 
very high price.

Crude oil prices, especially 
Brent which is the equivalent of 
the country’s Bonny Light prices 
had consistently ranged between 
$55 and $57 and on a few occasions 
went beyond $60 a barrel.

The DSDP which is basically a re-
versal of the SWAP agreements that 
was in place before the present ad-
ministration came in place has only 
been able to achieve one objective 
according to some industry sources.

An official of an oil marketing 
company who does not want his 
name mentioned told BusinessDay 
that “one thing you can be sure of that 
this scheme has done is that it has 
guaranteed steady supply of petrol 
but at very high cost to the country” 
adding that at the moment there can 
only be fuel scarcity in the country if 
there is strike by the tanker drivers.

He said: “technically the scheme 
is still SWAP but unlike before 
when those that were engaged in 
the scheme would get the crude oil 
and bring product. In this case, they 
would have to bring the product 
first before they get allocation to lift 
crude oil in place of the product.’’

This arrangement, he said re-
duces the risk of marketers taking 
crude oil to sell and keeping the 
money in the bank to earn interest 
before they go to purchase prod-
ucts and bring to the country.

Dolapo Oni, head of energy 
research with Ecobank said the ar-
rangement while ensuring that Nige-
ria does not suffer from fuel scarcity 
is being done at a very great cost to 
the country because as the price of 
crude oil goes up it would also affect 
the price of refined products.

He said it would have been 
better if the refineries are working 
so that a higher percentage of the 
products that are imported into the 
country are refined domestically. 

Further investigations revealed 
that the scheme has placed some 
limitations on the supply of other 
products such as jet fuel because 
NNPC is using the bulk of the dollars 
from DSDP to purchase only petrol 
and kerosene most of the time.

•Continues online at www.busi-
nessdayonline.com

into law, the Fiscal Responsibil-
ity (Amendment) Bill, 2017.

“The proposed amendment is 
necessitated by the need to com-
move the programme of promissory 
note and bond issuance to provide a 
final solution to the long-standing is-
sue of outstanding obligations of the 
Government that have been quanti-
fied at a gross amount of N2.7 trillion.

“This programme has become 
imperative in view of the seriousness 
of the accumulation of these obliga-
tions, which are inimical to Govern-
ment plans to revive the economy 
through the provision of improved 
and modernized infrastructure; and 
at a human capital level, the issue of 
pension and promotional arrears, 
which go back as far as 2012, is caus-
ing untold hardships among those 
who have served. It also adversely 
affects the morale of those cur-
rently in services, and on whom we 
depend to implement Government 
programmes.

“However, as you are no doubt 
aware, pension and salary arrears 
are recurrent expenditure and the 
Fiscal Responsibility Act 2007 (FRA) 
clearly stipulated in sessions 41(1) 
(a) and 44(2) (b) that the proceeds of 
borrowing by Government shall be 

solely towards capital expenditure.
“In this regard, I request that the 

National Assembly approves the 
proposed amendment to the FRA 
to provide legal backing for the use 
of the mentioned instruments in 
the satisfaction of the accumulated 
obligations,” the letter read.

The N2.7 trillion obligations 
accumulated over the last two de-
cades will be paid through bonds 
and promissory note issuance to 
resolve long outstanding dues and 
to also stimulate economic activity.

The spokesperson for the ministry, 
Salisu Danbatta, in a background note 
said the debt issuance programme is 
to resolve a number of inherited and 
long outstanding Federal Govern-
ment obligations to contractors, state 
governments and employees.

These obligations consist of 
dues owed to state governments, 
oil marketers, power generation 
and distribution companies, sup-
pliers and contractors to federal 
government parastatals and agen-
cies, payments due under the 
Export Expansion Grant (EEG), 
outstanding judgment balances as 
well as pension and other benefits 
to federal government employees.

Some of the obligations date 
back as far as 1994. The resolution 
of this will significantly enhance 
liquidity in critical sectors of the 
economy, according to Federal 
Ministry of Finance.

On the proposed issuance of 
$500 million, the Committee on 
Aids, Loans and Debt Management 
had following previous meetings 
held with the Minister of Finance 
and relevant agencies decided to 
await a favourable period before 
issuing the $500 million eurobond.

Adeyinka Ajayi during a chat 
with BusinessDay explained that the 
Debt Management Office negotiated 
down from 50 percent cost of first 
issuance quoted by the transaction 
parties to a maximum of one-third.

He observed that the sum of 
$600 million loan has been taken 
from African Development Bank, 
adding that the revenue shortfall 
of Federal Inland Revenue Service 
(FIRS), Customs and Nigerian 
National Petroleum Corporation 
(NNPC) of over N1 trillion, leaves 
Nigeria with no other option than 
to source for external funding.

•Continues online at www.busi-
nessdayonline.com
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U
nited Nations 
Children Edu-
cation Fund 
(UNICEF), has 
said over 62.5 

million children under 5 
years old would not achieve 
their full adults learning 
potential due to poor early 
childhood development.

UNICEF Education Spe-
cialist, Swadchet Sankey 
made this known in Kano 
state, during a Media dia-
logue on Early Childhood 
Development, she said early 
childhood education is a key 
strategy to reducing over 
10.5 million out of School 
Children in Nigeria.

Sankey who said Chil-
dren with early learning 
are less likely to drop out 
of school emphasized the 
need for Nigeria to get pre-
primary education right.

According to her, “All 
young children must have 
equitable access to essential 
health, nutrition, protection 
and early learning services 
that address their develop-
mental needs.

Over 250 million chil-
dren are at risk of not 
reaching their potentials. 
And about 62.5 million 
(25%), have adults earning 
potentials. That means 60% 

of children under 5 years 
children are at risk. It is 
imperative for the Federal 
Government to increase its 
investment in Early Child-
hood Development,(ECD),’ 
As a leader in Africa, if 
Nigeria should get it right, 
everything about ECD, 
would change in Nigeria,” 
she said.

She stressed that invest-
ment in early learning would 
improve education outcome 
and promote equity.

“If adequate investment 
is made in early learning it 
will build a skilled workforce 
and yield high returns and 
benefit society. It helps to 
reduce poverty and chil-
dren do better in schools 
and have more confidence,” 
Sankley said.

Swadchet recommended 
National parenting Educa-
tion Program which accord-
ing to her would provide 
opportunities for parents 
to fully participate at the 

learning process of a child 
between ages 0-3.

She emphasized that a 
child remains at the center of 
the 17 Sustainable Develop-
ment Goals (SDGs).

“Early childhood devel-
opment remains foundation 
for the achievement of the 
SDGs. A child from poor 
family is three times less 
likely to be enrolled in pre-
school. ECD is the founda-
tion for achieving the SDGs,” 
she added.

Ahead of 2019 gener-
al elections, Gover-
nor Samuel Ortom 
has declared his 

intention to seek second 
tenure to govern Benue 
State.

Ortom who had at sev-
eral fora said he was con-
suling God for a direction 
on reelection announced 
that he has received divine 
leading to contest the 2019 
Governorship election after 
fasting and prayers.

He said this at the Benue 
People’s House, Makurdi 
during an endorsement 
rally organised for him by 
the All Progressives Con-
gress (APC), stakeholders 
from the Masev, Iharev, 
and  Nongov Development 
Association, MINDA geo-
political axis.

Ortom hailed from MIN-
DA which comprised Gwer/ 
East,Gwer /West, Makurdi 
and Guma local government 
areas who according to the 
Tiv sharing formula are to 

FG parleys UK investors on 
commercialization of research & innovation

Federal Government 
has appealed to the 
United Kingdom 
Trade Mission to in-

vest in the commercializa-
tion of Nigerian research 
and innovations.

Ogbonnaya Onu, Minis-
ter of Science and Technol-
ogy, gave the charge in Abuja 
while addressing the Trade 
Delegation led by Helen 
Grant, a member of the UK 
Parliament who paid him a 
courtesy call recently.

The Minister disclosed 
that some of the research 
findings would be of mutual 
benefits to both parties in 
terms of profit-yielding in-
vestment and employment 
generation for Nigeria.

Onu who reiterated Ni-
geria’s commitment towards 
value addition to its natu-
ral resources, beckoned on 
the UK trade delegation to 
disregard negative reports 
about Nigeria, urging them 
to sign Memorandum of 
Understanding (MOU) on 
Nigerians research findings.

He further stated that the 
Ministry was making prog-
ress as leading companies 
are now collaborating with 
the Ministry to commercial-
ize the research findings

He noted that some of the 
research findings especially 
from the culture and toursim 
subsector, can be marketed 
all over the world, adding 
that Nigeria cherished her 
long standing relationship   
with the United Kingdom.

In her remarks, Helen 
Grant, who led the Mission, 
said the visit was aimed at im-
proving the bilateral relations 
between the two countries 
having been impressed with 
Nigeria’s position as top invest-
ment destination in Africa.

She urged the govern-
ment to make the country 
more attractive to foreign 
Investors.

“Member of British Par-
liament disclosed that UK 
will be leaving European 
Union (EU) in 18 months 
from now, hence would 
like to deepen its existing 
relationships with Nigeria,” 
she noted.

OYIN AMINU, Abuja

Governor Ortom opens up on 
2019 gubernatorial election

OYIN AMINU, Abuja

LAIDE AKINBOADE ORIERE, Kano

JAMES KWEN, Makurdi

Benue State focal 
person of the Na-
tional Social Invest-
ment Programme 

(NSIP), Terhile Utaan said 
about N13 billion accrues 
yearly to the State from all 
the programmes under the 
scheme.

Utaan who is also the 
Senior Special Assiatant to 
Benue State Governor on 
social investment stated 
this while briefing the State 
Working Committee of the 
All Progressives Congress 
(APC) on the activities of the 
NSIP in Makurdi.

He noted that Benue is  
the only State where the 
Home Grown School Feed-
ing Programme is being 
implemented concurrently 

Amidst the current 
harsh economic 
downturn, charac-
terized by losses, 

Cement Company of North-
ern Nigeria (CCNN) says it 
was able to grow its profit 
from N1.2 billion in 2015 to 
N1.25 billion, representing 
four percent growth in 2016.

Abdulsamad Rabiu, 
CCNN Board Chairman, 
disclosed this at its 38th 
Annual General Meeting 
(AGM), held in Abuja re-
cently.

He noted the feat was 
accomplished despite the 
eroded average price of Ce-
ment which is due to nega-
tive impact of the economic 
challenges on the firm, ne-
cessitating it’s adoption of 

Federal Capital Terri-
tory Administration 
(FCTA), in a swift re-
action denied death 

of any taxi driver in Wuse 
market as a result of alleged 
molestation by FCTA task 
force.

Cosmas Uzodinma, 
Chief Press Secretary to the 
FCT Minister, in a statement 
issued at the weekend, al-
leged that some touts within 
the market who attacked 
the members of the Task 
Team and were arrested.

“This is to request the 
good public to please dis-
regard the rumours circu-
lating that there has been 
a casualty in the efforts an 
FCTA Task Team to restore 

enjoy the governorship slot 
between 2015 and 2019.

The governor expressed 
delight that the leading for 
him to run for a second 
term coincided with the 
call of MINDA people who 
he described as his very kin.

He called on other MIN-
DA sons who are eying the 
seat to shelve such plans 
and join him to complete 
the work of building Benue 
State to enhance the welfare 
of the people.

Earlier, APC leader for 
Benue North West Senato-
rial District, Akange Audu 
who spoke for the group 
said the people of MINDA 
have spoken with one voice 
that Ortom has performed 
creditably well and deserves 
another term to complete 
his good work.

He particularly noted 
that the people of the axis, 
most of who are farmers, are 
happy with the Governor for 
his courage to promulgate 
the anti-open grazing and 
the anti-cultism laws which 
have brought peace across 
the state.

L-R: Dikko Aliyu; chairman, Governing Board of the Bank of Industry (BoI); Kabiru Mohammed Adamu; 
Okechukwu Enelamah, Minister of Industry Trade and Investment, and Olukayode Pitan, MD/CEO, 
BoI, during the Exhibition tour at the 2017 CEOs Forum of African Development Finance Institutions, 
in Abuja.                   Pic by Tunde Adeniyi

Benue generates N13bn yearly from 
social Investment scheme – UTAAN

CCNN rakes-in N1.25bn profit 
amidst 2016 economic crisis

FCT denies death of driver in Wuse market

in all the senatorial zones.
Utaan noted that N611 

million hits the accounts of 
food vendors monthly in the 
State, stressing that the mul-
tiplier effect of that on the 
economy of Benue was much.

According to him, close to 
N300 million also hits the ac-
counts of the 9,132 N-Power 
beneficiaries monthly in the 
State, ranking Benue second 
in the country.

The State NSIP Focal per-
son said for the conditional 
cash transfer programme, 
a State Social Register is 
being developed through 
which the vulnerable would 
be paid N5,000 monthly, 
adding that the register 
would also be used to get 
aid from multinationals for 
the vulnerable when the 
need arises.

cost effective measure in 
the interest of its sharehold-
ers  to ensure it remains on 
strong.

According to him, the 
performance of the compa-
ny during the year 2016 was 
a reflection of the Board’s 
concerted efforts to en-
sure better performance 
of CCNN with enhanced 
shareholder value in mind 
irrespective of massive chal-
lenges in the operating en-
vironment.

“CCNN is still dominant 
in its home market in So-
koto, Kebbi and Zamfara 
due to the quality of its ce-
ment and customer loyalty. 
This has contributed to the 
continued survival of the 
company in the market 
despite the numerous chal-
lenges,” said Chairman.

sanity on Abuja roads and 
environs today, November 
9, 2017.

“Indeed, the true state of 
affairs is that two unauthor-
ized vehicles were arrested 
during the routine opera-
tions of the Ministerial Joint 
Task Team on the Enforce-
ment of the Ban and the Re-
striction of Unpainted Taxis, 
Unauthorized Vehicles and 
another sundry public nui-
sance in the FCT.

“As s result, it was report-
ed that some touts attacked 
the members of the task 
team and were arrested. 
The arrested vehicles and 
persons are with the police 
currently undergoing fur-
ther investigation. Calm has 
returned to the Wuse Mar-
ket after the minor incident.

JAMES KWEN, Makurdi

LAIDE AKINBOADE ORIERE
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NEWS
Reps mull bill to strengthen value 
added services in telecom industry

Morocco-Nigeria 
Business forum 
organises B-to-B 
workshop

KEHINDE AKINTOLA, Abuja

OWEDE AGBAJILEKE, Abuja

S
enate is set to pub-
lish names of com-
panies found culpa-
ble in its first phase 
of investigation into 

alleged N30 trillion revenue 
scam in the import and export 
value chain.

Chairman, Senate Joint 
Committee on Customs, Ex-
cise and Tariff and Marine 
Transport, Hope Uzodinma, 
made this known in an inter-
view with newsmen on Sun-
day. He said the committee 
had completed its first batch 
of investigation involving 
over 60 companies and would 
publish names of companies 
found to be involved in vari-
ous infractions leading to the 
loss of government revenue.

He said the committee was 
releasing the names because 
it had established culpability 
against the companies, saying 
the names to be published 
would contain details of how 
much of recoverable govern-
ment revenue was with each 
of the companies.

The lawmaker stressed 
that companies found to be 
involved in infractions both-
ering on money launder-
ing and foreign exchange 
abuses would be referred 

N30trn revenue loss: Senate vows to 
publish names of culpable companies

to Economic and Financial 
Crimes Commission (EFCC) 
for prosecution and recovery 
of the funds.

He said those bothering on 
smuggling and import infrac-
tions would be referred to the 
Nigeria Customs Service for 
recovery of such revenues 
and possibly blacklisting of 
the companies.

He said: “We have gotten 
up to the point that even the 
companies themselves have 
seen that they are culpable 
and that is why we want to 
publish the names and hand 
them over to EFCC and Cus-
toms. The reason for the delay 
in publishing the names all 
the while is to establish culpa-
bility against the companies.

“Now through various rec-
onciliations, it has been estab-
lished and we are no longer 
in doubt, including the com-
panies that are involved, that 
these things are in existence 
and that they are culpable.

“We have presented the 
interim report which detailed 
how much we have recov-
ered so far and the Senate 
approved it in plenary, while 
an extension was given to us 
to do the final reconciliation.

“We do not want empha-
sis to continue to be on how 
much we have recovered 

In a bid to encourage local 
content in the telecoms 
industry through value 
added services, the House 

of Representatives has initi-
ated a bill for an Act to regulate 
Value Added Service (VAS) in 
the sector.

The proposed legislation, 
among other things, seeks to 
provide the legal framework 
with which the Nigerian Com-
munications Commission 
NCC) can ensure that the cur-
rent sharing formula between 
the Mobile Network Opera-
tors (MNOs), the VAS and 
content developers and VAS 
hosting service providers is 
reviewed upward in line with 
industry best practice.

VAS developers are owners 
of a unique content or appli-
cation who would also have 
additional responsibilities 
for registration of copyright 
for their VAS/content and its 
protection against copyright 
violations and all other related 
legal issues; obtaining third 
party authorisation for their 
content/VAS where required 
and register with Corporate 
Affairs Commission as a cor-
porate body because the com-
mission would place them 
under a class license, while 
mobile network operators will 
provide two-way termination 
services to VAS Hosting Ser-

Moroccan Cen-
tre for Export 
Promotion is 
organising for 

the first time in Lagos a B2B 
mission from November 14 
to 16.

According to a statement 
by the Forum, this mis-
sion, which will concern 
the building and construc-
tion materials, electrical, 
renewable energies, ICT and 
pharmaceutical sectors, aims 
at strengthening trade with 
Nigeria on the one hand and 
the development of a win-
win partnership based on 
complementarities between 
Moroccan companies and 
their Nigerian counterparts.

“The components of this 
event will include the or-
ganisation of a symposium 
on economic and trade ex-
changes between Morocco 
and Nigeria followed by B 
to B meetings for the benefit 
of 30 Moroccan participants 
and their Nigerian counter-
parts,” the statement said.

The workshop, which is in 
partnership with the General 
Confederation of Moroccan 
Companies, Nigerian Asso-
ciation of Chambers of Com-
merce, Industries, Mines and 
Agriculture (NACCIMA).

even though it is contained 
in the report. We want those 
companies found culpable to 
go to government and make 
payments.”

The chairman said that the 
committee would commence 
the second batch of investiga-
tion after some oversight visits 
to establish culpability, but 
assured that the committee 
would not be deterred in its ef-
fort to assist government in re-
covering monies meant for the 
development of the economy.

The lawmaker stressed 
that the legislature would 
continue to use its constitu-
tional powers to assist the 
executive in blocking leak-
ages and increasing revenue 
generation, particularly in the 
non-oil sector.

According to Uzodinma, 
it is appalling that in spite of 
government’s effort to im-
prove revenue generation to 
meet the country’s develop-
mental needs, a set of people 
are involved in acts capable of 
jeopardising such effort.

It would be recalled that 
the joint committee was man-
dated to carry out holistic 
investigation into alleged N30 
trillion revenue leakages in 
foreign exchange and the en-
tire import and export value 
chain between 2006 and 2017.

vice Providers (VHSPs).
According to Chukwue-

meka Ujam, deputy chair-
man, House Committee on 
Telecommunications, the 
main objective of the bill is 
to ensure the protection of 
the Nigerian VAS ecosystem 
from foreign invasion and 
exploitation.

Ujam, sponsor of the legis-
lative framework, who stressed 
the need to encourage and 
protect local content in the 
industry, lamented the current 
state of affairs in the industry 
saying that it is “inimical to 
the development of the sector 
as it poses great challenges 
such as discrimination against 
subscribers; and perpetuation 
of fraud against the public 
through short codes assigned 
for Value Added Services 
among other menaces.

“There is need for us to 
develop and encourage local 
contents in the industry and 
in doing that, content develop-
ers who are the major players 
in the VAS segment of the 
industry, will be rewarded,” 
Ujam noted.

The lawmaker also be-
moaned practices whereby 
MNOs bully content providers 
adding that the bill will ensure 
that revenue is shared rightly 
with a view to encouraging 
local participation and stimu-
lating further growth in the 
industry.
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Trump backs US intelligence 
agencies but keeps faith in Putin

D
onald Trump has come to 
Vladimir Putin’s defence 
in the war of words over 
last year’s US election, 
describing the Russian 

president’s denials of meddling as 
sincere.

In the second weekend of his Asia 
tour, Mr Trump also voiced confidence 
in the US intelligence agencies that 
concluded that Russia interfered in the 
race — but stressed the priority he put 
on co-operation with Moscow.

“When will all the haters and fools 
out there realise that having a good 
relationship with Russia is a good thing, 
not a bad thing,” Mr Trump tweeted 
after discussing issues including Syria 
with Mr Putin on the margins of the 
Apec summit in Vietnam.

The US president had sparked off 
controversy on Saturday when he told 
reporters that the Russian president felt 
“insulted” by the claims of meddling and 
suggested that Mr Putin’s denials were 
genuine, giving the impression that he 
accepted them.

The Office of the Director of National 
Intelligence, which oversees the US intel-
ligence community, in January released a 
report in which the CIA, the FBI and the 
National Security Agency concluded Mr 
Putin had orchestrated a campaign to 
help Mr Trump defeat Hillary Clinton 
and that the Russian government “had 
a clear preference” for the New York 
mogul to win the election.

Speaking on Air Force One, Mr 
Trump said the men who led those 
bodies when the Russia report was 
released were “political hacks” and 
that the Russia claims were an “artificial 
Democratic hit job”.

Both James Clapper, the former 
Director of National Intelligence, and 
John Brennan, the former head of the 
Central Intelligence Agency, pushed 
back forcefully against Mr Trump’s 
criticisms.

“Mr Putin is very clever in terms of 
playing to Mr Trump’s interest in be-
ing flattered,” Mr Brennan told CNN 
on Sunday.

“The Russians do not harbour good 
intentions towards the United States 

Spain’s prime minister Mari-
ano Rajoy started his bid to 
vanquish the Catalan inde-

pendence movement at the polls, 
travelling to Barcelona on Sunday to 
present his party’s leadership candi-
date in December’s regional election.

On his first visit to Catalonia since 
he removed its leaders on October 
27, Mr Rajoy urged voters to turn out 
in force to “restore normality” to the 
region ... to reduce social tension and 
stop damage to the economy.”

On Saturday hundreds of thou-

and there shouldn’t be any illusions 
or any ambiguity about that. And our 
president fosters that ambiguity,” Mr 
Clapper said on the same programme.

Mr Trump told a press conference 
on Sunday that he believed “very 
much” in the US intelligence agencies, 
as they were “currently led by fine 
people”. But none of the agencies has 
changed its views on Russian interfer-
ence since January.

Mr Trump also stressed that Russia 
had been “very, very heavily sanc-
tioned” in recent months, and that it 
was time to find ways for Washington 
and Moscow to work more closely 
together. 

“It is now time to get back to healing 
a world that is shattered and broken,” 
he said. “Having Russia in a friendly 
posture, as opposed to always fighting 
with them, is an asset to the world and 
an asset to our country, not a liability.”

He repeated his argument that the 
damage to the US-Russia relationship 
from the election allegations was hurt-
ing efforts to tackle the North Korean 
nuclear crisis. 

“It is very important to be able to 
get along with Russia, to get along with 
China,” the US president said. “Russia 
and China in particular can help us 
with the North Korea problem, which is 
one of our truly great problems.” 

North Korea topped the agenda 
during Mr Trump’s visits to Tokyo, 
Seoul and Beijing. While anxiety about 
Pyongyang is mounting, there are con-
cerns that Washington may be prepar-
ing to take military action against the 
Kim Jong Un regime.

In a sign of the tension, Mr Trump 
emphasised his displeasure at being 
called a “dotard” — now the standard 
North Korean description for the US 
leader.

“Why would Kim Jong Un insult me 
by calling me ‘old’, when I would NEVER 
call him ‘short and fat?’ Oh well, I try 
so hard to be his friend — and maybe 
someday that will happen!” he said on 
Twitter.

As Mr Trump was firing his tweet 
at Mr Kim, his navy was starting one 
of its biggest exercises in the western 
Pacific, in a clear signal to the regime 
in Pyongyang.

sands demonstrated in Barcelona 
against the imposition of direct 
rule from Madrid and demanded 
the release of separatist politicians 
awaiting trial on charges of rebellion, 
sedition and embezzlement.

Although official campaigning 
does not begin until December 5, 
Mr Rajoy was in Barcelona to present 
Xavier García Albiol, his centre-right 
Popular Party’s candidate to lead the 
Catalan regional government. 

“In five weeks, there will be real 
ballot boxes. Under the law. With 

German parties move closer to talks agreement

American president insists Russian leader’s denials of election meddling are sincere

German political parties grap-
pling to form a government 
have set a deadline of Thurs-

day to produce an agreement that 
will pave the way for formal coalition 
talks. The arduous negotiations have 
exposed deep rifts over everything 
from refugees to energy and climate 
change. But one of the most intrac-
table disputes, participants say, is 
over Europe.

An inability to agree a common 
line on the EU could have big impli-
cations for the framing of Germany’s 
response to Emmanuel Macron’s 
proposed reforms of the EU and, in 
particular, the French president’s vi-
sion of deeper eurozone integration. 

Chancellor Angela Merkel’s Chris-
tian Democratic Union party has for 
weeks been locked in talks with its 
sister party the Christian Social Union 
in Bavaria, the liberal Free Democratic 
party and leftwing Greens on forming 
a “Jamaica” coalition — so called be-
cause the parties’ colours match those 
of the Caribbean island’s flag.

The negotiations follow inconclu-
sive elections in September that saw 
the CDU/CSU bloc fall to its worst 
result since 1949 and the rightwing, 
anti-immigration Alternative for 
Germany scoop up nearly 13 per cent 
of the vote. 

Deep divisions remain between 
the four “Jamaica” partners over key 
issues. The CSU, for example, wants 
to impose a cap on the number of 
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refugees coming into Germany — an 
idea the Greens reject. The Greens, 
meanwhile, face strong opposition to 
their call for the closure of Germany’s 
dirtiest coal-fired power stations and 
a future ban on the sale of petrol and 
diesel cars.

Europe is not the main bone of 
contention, but differences over the 
EU, particularly between the fiercely 
pro-European Greens and the more 
Eurosceptic FDP, run deep and high-
light the difficulties in overcoming a 
series of ideological gaps that to many 
in both parties seems unbridgeable.

“There is still significant disagree-
ment on the future architecture of the 
eurozone,” said Florian Toncar, an FDP 
MP who has been closely involved in 
the talks.

The tax reform the US really needs
America’s taxation system is fundamentally unsuited to the digital economy

The tax reform debate contin-
ues to rage in the US. And it is 
likely to do so for the next few 

weeks as the Senate and House of 
Representatives try to square the 
circle on new legislation that will 
benefit mostly rich companies and 
individuals.

The markets are already jittery 
with worries that the Republi-
cans won’t be able to pass a tax 
reform at all (a very real possibil-
ity). But it’s all a distraction from 
the debate we should be having, 
which is how to come up with a 
fair, growth-enhancing method 
of taxation for an age in which 
most wealth is going to reside in 
intellectual property that can be 
located anywhere.

As the debate stoked by the 
Paradise Papers and the increased 
offshoring of cash by multination-
al corporations has shown, rich 
people and companies can float 
over national concerns and exist-

ing tax structures with ease (and 
quite legally). This is the natural, 
albeit undesirable, effect of eco-
nomic globalisation running so far 
ahead of political globalisation.

Large companies have long 
been able to “optimise” their tax 
affairs by moving capital where it 
is most convenient (labour is, of 
course, less portable). This sort of 
optimisation is easiest for finance 
and tech groups, since they traf-
fic in capital and data. As these 
companies have come to represent 
a larger share of the economy (in 
2016, four of the largest US public 
companies were Apple, Alphabet, 
Microsoft and Amazon), more and 
more tax revenue has been lost. 

Today, about half  of all  US 
corporate profits from overseas 
are located in tax havens such as 
Ireland, Luxembourg, the Neth-
erlands, Switzerland and Jersey. 
This is, of course, a key reason for 
the omnipresent threat to liberal 
democracy from extreme politics; 
many people rightly feel that such 
entities are not contributing their 

RANA FOROOHAR
fair share to the societies from 
which they profit.

How to fix this? The business 
argument, particularly in the US, 
is that we should cut the corporate 
tax rate to encourage companies not 
to offshore. But that would require 
closing loopholes to make up reve-
nue, which is politically unfeasible.

Meanwhile, other countries 
would undoubtedly cut rates too, 
in a race to the bottom. US business 
also argues for a shift to a territorial 
system. While this would solve the 
double tax problem on US compa-
nies, it would actually increase the 
incentive to shift profits and activities 
offshore, because they would no lon-
ger face any US tax if moved abroad.

In fact, both ideas are just a stick-
ing plaster on a system of taxation 
that is fundamentally unsuited to 
the 21st-century digital economy 
— one in which the vast majority 
of wealth is being captured by com-
panies that have no need of a major 
physical presence in their various 
markets, or even a fixed national 
headquarters.

Donald Trump, left, talks to Vladimir Putin at the Apec summit in Da Nang © AFP
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Ireland dispute 
stokes concerns 
about no deal on 
Brexit
Dublin toughens stance on border but has 
much to lose if EU-UK talks fail

Mariano Rajoy issues 
election challenge...

US productivity may not be that bad, after all

Bad news about US productivity 
growth has been accumulat-
ing remorselessly in the offi-

cial economic statistics for well over 
a decade. Because bad news seems 
to travel further and faster than good 
news among macro-economic com-
mentators, almost no attention is 
paid to any research that points in 
the opposite direction.

In this blog post, I will focus on 
some slightly more optimistic re-
search. This suggests that a part of 
the productivity slowdown may be 
due to a type of statistical mismea-
surement, related to the vintages of 
economic data, that has not been 
very widely recognised. Because of 
this, upward revisions to recent data 
are very possible in coming years 
and the slowdown may look less 
pronounced.

One well-known source of pos-
sible mismeasurement, which I 
have discussed several times before, 
is that the impact of the IT revolu-
tion may be under-estimated in the 
official data. But while this factor 
suggests that the level of productiv-
ity might be understated, it may not 
explain why the growth rate has 
dropped in recent years, compared 
to the past. It is not clear that the 
impact of the IT revolution is subject 

to greater measurement errors than 
previous technological advances, 
such as the arrival of computers and 
PCs in earlier decades. This remains 
an unknown.

A different source of mismea-
surement could, however, explain 
the slowdown. This is the notion that 
productivity growth is systematically 
underestimated in early vintages of 
the official data, so upward revisions 
to recent years are always much 

more likely than downward revi-
sions, almost regardless of changes 
in technology.

This tendency could explain 
about 0.5-0.75 per cent per year of 
the recent slowdown, or about one 
half of the total slowdown, relative 
to long term trends. If true, it would 
paint a brighter picture of past and 
future growth in GDP/head in the 
US economy than is commonly por-
trayed in public discussion.

Continued from page A1

European governments and 
business should “get prepared” 
for a no-deal Brexit scenario, 

the EU’s chief negotiator has said, as 
talks over Britain’s departure from the 
bloc become increasingly clouded by 
disagreements over Northern Ireland.

Michel Barnier warned that a Brit-
ish hard exit was “a possibility” that 
cannot be ignored, with disruption to 
everything from airlines to the right of 
“cats and dogs to cross the Channel”.

“Everyone should get prepared for 
it, governments, companies — we are 
getting prepared technically,” he told 
Journal du Dimanche, the French 
newspaper. “On 29 March 2019, the 
UK will become a third-party country.”

The call for EU “preparedness” 
comes as Mr Barnier gave Britain two 
weeks to make a big financial offer — 
estimated to be up to €40bn — and as 
Dublin steps up its political demands 
over the future of Northern Ireland 
after Brexit.

With a deal on citizens’ rights in 
sight and an increased UK financial 
offer in prospect, Dublin’s hardening 
position has prompted questions as 
to whether the Irish question — the 
last of the three principal issues in the 
divorce talks — becomes the most 
intractable of all at a crunch summit 
in December.

The government of Leo Varadkar, 
the Irish prime minister, doubled 
down on its demands last week. It 
called for a five-year transition period 
and pressed for Northern Ireland to 
remain under the writ of EU customs 
and internal market rules — after the 
UK leaves the bloc.

Dublin is anxious about the lack 
of concrete proposals from London to 
avoid border checks on the Northern 
Irish frontier that could undermine the 
1998 Good Friday peace pact.

However, Ireland has much to lose 
if Brexit talks fail and Britain leaves the 
EU without a deal. Steep WTO tariffs 
on €65bn in bilateral trade with the 
UK would deal a severe blow to the 
Irish economy.

“Strategically Ireland is in a difficult 
situation requiring very skilful diplo-
macy and politicking,” said Stephen 
Donnelly, Brexit spokesman for the 
opposition Fianna Fáil party.

“On the one hand it is in Ireland’s 
interests to say there is no moving 
on to phase two until we sort out the 
border, essentially calling out the 
UK . . . On the other hand, the longer 
it takes to get to the trade talks, the 
higher the probability of a disorderly 
Brexit which would be catastrophic for 
Ireland and Northern Ireland.”

FT
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oversight and with guarantees. Dem-
ocratic ballot boxes, in other words,” 
Mr Rajoy told supporters in a hotel 
ballroom in Barcelona taking a swipe 
at the independence referendum, 
which was declared unconstitutional 
and illegal by Spanish courts. Fewer 
than half of Catalan voters partici-
pated in the October 1 referendum.

The PP has historically had little 
support in Catalonia, and in 2015 
elections a list led by Mr Albiol won 
a scant 8.5 per cent of the votes, 
taking 11 seats in the 135-person 
regional parliament. Pre-election 
opinion polls have shown a slight 
improvement for the PP’s prospects 
in December’s snap election.

“The most important object of the 
application of 155 [the constitutional 
tool suspending autonomy] was 
to return to the tranquility of daily 
life, the normality of daily things. 
So Catalans can live in peace with 
their neighbours and institutions,” 
Mr Rajoy said. “We can return to a 
Catalonia for all if the silent majority 
turns its voice into votes.”

On Saturday, the separatist Es-
querra Republicana party said the 
ousted Catalan vice-president Oriol 
Junqueras, one of those in jail, would 
be its candidate in December and 
would campaign from behind bars. 
The Popular Unity Candidacy (CUP) 
—the far left group that formed the 
most radical part of the indepen-
dence front in the Catalan parlia-
ment—voted on Sunday to run 
candidates in the elections.

Mr Rajoy’s imposition of direct 
rule has drawn criticism from both 
pro-and anti-independence Cata-
lans, whose region enjoyed a large 
degree of autonomy. The Spanish 
Socialist party, which supported 
Madrid’s move, has come under 
fire for its position, and on Sunday 
Catalunya en comu Catalunya en 
Comú, the party of Barcelona mayor 
Ada Colau, voted to break the govern-
ing coalition it had formed with the 
socialists’ Catalan branch.

Saturday night’s rally in Barce-
lona was called under the slogan 
“Freedom for the political prison-
ers.” It was led by family members 
of the jailed politicians and activists, 
and Catalan leader Carles Puig-
demont addressed the crowd by 
video from Brussels. “Let us not be 
frightened by those who would want 
to impose 155, cut our liberties and 
annihilate and humiliate our insti-
tutions,” said the separatist leader, 
who fled to Belgium after the Mr 
Rajoy dismissed his government and 
called elections. “To the European 
community, [we say] stop looking 
the other way.”

Local police estimated that 
750,000 people attended the dem-
onstration.

GAVYN DAVIES

A weekend move by Japan 
and 10 other Pacific na-
tions to press ahead with 

a vast regional trade agreement 
without the US has prompted 
fresh criticism that Donald 
Trump’s “America First” trade 
policy is leaving Washington 
increasingly isolated. 

The 11 remaining members 
of the Trans-Pacific Partner-
ship, which the Obama admin-
istration spent years negotiat-
ing and Mr Trump pulled out 
of on his third day in office, 
announced on Saturday that 
they had reached agreement 
on the “core elements” of a deal 
to proceed without the US. 

The group still has work to 
do, as Canada, Malaysia and 
Vietnam seek changes to an 
agreement they have rebadged 
— at Canada’s request — as 
the Comprehensive and Pro-
gressive Agreement for Trans-
Pacific Partnership. 

But officials said the plan 
was to sign a final agreement 
early next year, in a deal that 
would eliminate the tariffs on 
95 per cent of goods traded in 
a bloc covering some 500m 
people and more than $10tn in 
economic output. 

“This will send out a very 
strong message to the US and 
to other Asia-Pacific coun-
tries,” said Toshimitsu Motegi, 
the Japanese economy min-
ister. 

The announcement came as 
Mr Trump continued to press 
the case for a rewriting of the 
US trade relationship with 

countries in Asia via bilateral 
trade deals and to push for a 
new “Indo-Pacific” strategy. 

During a weekend meeting 
with his Vietnamese counter-
part the US president com-
plained about “a very sub-
stantial trade imbalance with 
Vietnam”. 

“We want to get that straight-
ened out ver y quickly,” Mr 
Trump said. 

A joint statement issued on 
Sunday after the meeting ap-
peared to point to limited gains 
for the US, however. It hailed a 
Vietnamese move to allow ac-
cess for US distillers grains and 
mentioned continuing discus-
sions on the trade in products 
and services including shrimp, 
mangoes and electronic pay-
ments. 

The president and the White 
House were pointing to the 
way his Asia trip had been 
celebrated in China, Japan and 
other stops along the way. But 
critics charge that, on the trade 
front at least, the administra-
tion looks increasingly like it 
is being outmanoeuvred by 
Beijing and others. 

“I think everyone was po-
lite to him and they want to 
make him think that they are 
all chummy and willing to do 
things with him. But I have to 
think in some ways they are 
laughing behind his back, and 
certainly the Chinese are,” one 
US business lobbyist told the 
Financial Times on Sunday. “I 
don’t think any of them have 
any intention of getting into a 
deal with him, certainly not on 
the terms that he wants.” 

Michael Froman, who led 
the US TPP negotiations under 
the Obama administration, 
said that the renewed agree-
ment “shows how our allies 
and partners continue to see 
the value of putting in place 
high standards and tearing 
down trade barriers across 
the region. Clearly, as the US 
retreats, the rest of the world 
is moving on”. 

“This Administration has 
spent nearly a year dithering 
and still lacks any serious strat-
egy for the engagement with 
Asia in order to open those 
markets to exports of American 
goods and services,” said Ron 
Wyden, the top Democrat on 
the influential Senate Finance 
Committee. “Because of this 
failure to effectively engage, 
[American] farmers, ranchers, 
manufacturers, and service 
providers will lose business in 
the Asia Pacific markets.” 

Matthew Goodman, who 
has served as a top adviser 
on Asian economics to both 
Republican and Democratic 
presidents, said the good news 
about the remaining members 
of the TPP pressing ahead was 
that it would put new rules on 
state-owned enterprises and 
free data flows into practice. It 
also left the door open to the 
US rejoining the agreement 
someday. 

“It does give the US a path 
back to participating in broad-
er regional economic integra-
tion,” he said. “I don’t think 
it’s a path that we are going to 
follow in the near-term. But at 
least it’s a path.” 

Vietnam’s trade minister Tran Tuan Anh and Japan’s economic revitalization minister Toshimitsu Motegi at a press conference on the new 
TPP deal © AFP

Pacific Rim countries press on without America as Trump wins limited gains in Vietnam

TPP deal ignites criticism of US isolation on trade

SHAWN DONNAN AND JOHN REED

ARTHUR BEESLEY  AND 
ANNE-SYLVAINE CHASSANY
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Deutsche Bank chief questions 
EU’s clearing quest
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T
he chief executive of 
Deutsche Bank has 
questioned European 
efforts to grab a bigger 
share of the business 

of clearing interest rate deriva-
tives, one of the biggest flash-
points for EU policymakers since 
the UK voted to leave the bloc.

John Cryan said there was 
“confusion” about the function 
of clearing in financial markets, 
adding that the number of jobs 
that will be affected by relocating 
the business from London to the 
EU had been overstated by a fac-
tor of a thousand.

Clearing houses stand be-
tween two parties in a deal and 
manage the risk to the market if 
one side defaults on payment. 
Globally, the business of clear-
ing has shot to the forefront of 
efforts to reform markets after 
the financial crisis.

In Europe, it has also become 
a battleground to reshape the re-
gion’s capital markets after Brex-
it. London is clearing’s global 
home, processing a notional $1tn 
a day of swaps and fixed income 
trades denominated in euros. 

“I don’t understand why the 
Europeans want clearing,” Mr 
Cryan told the Financial Times 
in an interview. “There’s confu-
sion about what it is. The idea of 
74,000 jobs being at risk is ridicu-
lous, it’s more like 74.”

Some European politicians 
say the industry needs more di-
rect oversight from EU regulators 
and central banks after the UK’s 
departure. By contrast, the UK 
has argued it is a global business 
not a European one. 

The London Stock Exchange 
Group, which majority owns the 
world’s largest clearing house for 
swaps, has warned that as many 
as 100,000 jobs could leave the 
City if London lost its status as 
euro clearing hub. Other stud-
ies have put the total at 83,000 
or 75,000. 

Here are the main market ques-
tions for investors as a new 
trading week beckons.

Is performance chasing in a tug of 
war with profit-taking?

Cracks have appeared across a 
number of markets in recent days, 
with a pullback in emerging market 
currencies, US junk bonds and metals, 
led by zinc and copper. Within equi-
ties, financials and industrials stand 
out as recent laggards. At the start of 
this month, expectations of a further 
rally in markets was high, helped by the 
notion that institutional investors who 
had missed the boat earlier this year 
would now be chasing performance 
in an effort to keep clients.

That may ultimately prove a suf-
ficient tailwind for markets between 
now and the last week of December. 
However, it also appears that other 

 Activist fund pushes Credit Suisse chief on cost-cuts

Mr Cryan’s comments are at 
odds with the positions taken 
by many EU politicians and 
policymakers — including many 
in Deutsche’s home town of 
Frankfurt. The European Com-
mission is drawing up proposals 
for tougher direct regulation, 
and few EU-based chief execu-
tives have been willing to speak 
publicly on the issue.

Some in the industry privately 
agree with Mr Cryan’s assess-
ment that the jobs toll would 
likely be far lower than published 
estimates, but add there are other 
valid reasons for EU cities to want 
to take on the clearing role. 

“This job argument is focus-
ing on one single aspect of the 
debate which is really not at its 
centre,” says one Frankfurt-based 
financial source familiar with the 
clearing discussions. “It’s not 
about jobs but about financial 
stability.

“The question on euro clearing 
boils down to the issue if Europe 
was feeling comfortable with a 
situation where some of the big-
gest financial markets — repos, 
interest rate swaps and credit 
derivatives — were settled in an 
offshore location.”

The tensions over Brexit have 
sharpened a longstanding un-
ease in the EU that London was 
home to the business of clearing 
euro-denominated derivatives, 
even as the UK chose not to join 
the single currency. The situa-
tion deteriorated further during 
the eurozone crisis when Lon-
don clearing houses increased 
the margin required against 
some countries sovereign debt, 
lifting those countries’ borrow-
ing costs. 

A Frankfurt banker said the 
nationality of the supervisor of 
euro clearing is “psychologically 
important”. “There always is a tail 
risk that something goes awry,” 
he stressed. “The trades are in-
volving such huge sums that . . . If 
push comes to shove, you cannot 
rely on a regulator outside your 
own jurisdiction.”  

investors who have been on the right 
side of the rally in risk assets this year 
are in the mood to book profits. Duel-
ling tax reform proposals between 
the US House and Senate, a growing 
crackdown in Saudi Arabia and some 
acknowledgement that asset values 
have travelled too far without a reason-
able pullback are hard to ignore. Adding 
to the incentive to take risk off the table 
is that a flattening yield curve — that 
until last week was a big positive factor 
for risk assets — now appears to have 
rattled credit. A further flattening in 
the US Treasury yield curve may well 
prompt more investors to ask why the 
bond market is painting such a gloomy 
picture of the US economy’s prospects. 
This tug of war between performance 
chasing and those taking profit may 
well set the market tone for a while yet. 
Michael Mackenzie

The activist hedge fund that 
called for a break-up of Credit 
Suisse has stepped up de-

mands for more aggressive cost-
cutting at the bank, potentially 
backed by another round of capital 
raising, after meeting its chief 
executive.

The talks in Zurich between 
RBR Capital founder Rudolf Bohli 
and Credit Suisse chief Tidjane 
Thiam focused on the hedge fund’s 
argument that the bank should 
slash overheads and take greater 
advantage of technology, according 
to people familiar with the meeting.

Mr Bohli is also working on a 
plan to bring in a large investor with 
fresh capital to help fund an acceler-
ated cost-cutting programme. One 
person close to the situation said a 
sovereign wealth fund was waiting 
in the wings.

But in an effort to forge a more 
conciliatory relationship, Mr Bohli 
told Mr Thiam he did not want to be 
a magnet for other more aggressive 
activist investors. The fund also ap-
peared to tone down its demands for 
a break-up of the bank.

Credit Suisse declined to com-
ment on what was discussed but 
described the meeting as “cordial”.

“As part of our investor rela-
tions activities we welcome the 
view of all of our shareholders,” 
the bank said in a statement. “Our 
recent third-quarter results dem-
onstrate our strategy is working 
well and we remain focused on 
the successful execution of our plan.”

Credit Suisse’s shares rose 4.6 
per cent when the bank reported a 
90 per cent rise in adjusted pre-tax 
profits for the third quarter on No-
vember 2. Executives say the results 
showed that the bank’s strategy 
of allocating more resources to 

wealth management and Asia was 
working.

They also pointed to success 
in Mr Thiam’s cost cutting efforts. 
Credit Suisse said it was on track to 
beat its target of annual expenses 
below Sfr18.5bn (£14.1bn) this year, 
down from Sfr20.9bn when the plan 
was announced in 2015.

Much of these savings have been 
achieved through Credit Suisse’s 
embrace of new and better technolo-
gies, executives say.

RBR’s plan to break up Credit 
Suisse, which Mr Bohli presented to 
investors at a big financials confer-
ence in New York on October 20, has 
not been publicly endorsed by any of 
the bank’s other shareholders.

David Herro, Credit Suisse’s big-
gest shareholder, told the Financial 
Times that he didn’t “think there was 
a lot of merit” in the plan and that 
he had confidence in Credit Suisse’s 
current strategy. 

Will the picture turn ugly for junk bonds?

A string of natural disasters 
from Hurricane Harvey in the US to 
earthquakes in Mexico have left the 
insurance industry facing one of its 
most expensive years on record.

The catastrophes have wiped 
more than $35bn from insurers’ 
profits, according to a Financial 
Times analysis of third-quarter re-
sults that have laid bare the scale of 
the damage. Berkshire Hathaway, 
run by billionaire Warren Buffett, 
and AIG were among the hard-
est hit in the US, while in Europe 
Swiss Re and Munich Re face large 
claims. Lloyd’s, the London-based 
insurance market, expects to pay 
out a total of $4.5bn. 

Insurers say the final cost is 
likely to be larger and push up 
premiums. Commercial insurance 
and reinsurance have suffered 
from years of falling rates, as excess 
capacity and a lack of big claims 
combined to drive prices down.

“The losses have been extensive 
across reinsurance, commercial 
insurance and personal lines,” 
said Kurt Karl, chief economist at 
Swiss Re. “There were $20bn of 
natural catastrophe losses across 
the industry in the first half. Hur-
ricanes Harvey, Irma and Maria, 
combined with the earthquakes in 

Mexico, will create about $95bn of 
insured losses.”

Added together, the industry is 
facing more than $110bn of insured 
losses from natural catastrophes. 
Only 2005 — when Hurricane 
Katrina hit the US — and 2011 — 
when there were earthquakes in 
Japan and New Zealand — were 
more costly.

The $35bn figure, taken from 
company reports, does not include 
losses from unlisted companies, or 
from insurance-linked securities in 
which investors’ capital is used to 
directly back insurance risk. 

While this year is now expected 
to be a turning point for premiums, 
there are divisions over how wide-
spread any price rises will be. 

Industry veteran Stephen Catlin 
says: “It is safe to say that we have 
bottomed out, and it is safe to say 
that there will be some increase in 
pricing, but maybe not in non-loss 
affected areas.” 

By contrast, Mr Karl thinks 
the price rises will be more wide-
spread: “In loss affected areas we 
expect big price increases, but it 
looks likely that they will spread to 
other areas.”

He adds: “Pricing has been very 
challenging for the past two years, 
and when prices are very low going 

into a large natural catastrophe 
year you are likely to see a more 
general price increase. It won’t 
just be in reinsurance but also in 
primary insurance.” 

Insurers will certainly be aim-
ing for higher prices. On a call with 
analysts, AIG chief executive Brian 
Duperreault said: “Our goal is to 
achieve double-digit rate increases 
on a risk-adjusted basis.” 

Others say that those sorts of in-
creases are already coming through. 
UK-based insurer Hiscox said last 
week it was seeing premiums rising 
50 per cent on some lines of busi-
ness. The effect on premiums will 
be shaped by how the burgeoning 
market for insurance-linked secu-
rities reacts. Investors such as pen-
sion funds are increasingly putting 
their money into these securities, as 
a way of diversifying their portfolios.  

If the recent spate of disasters 
— and associated losses on the 
securities — scares them away, say 
insurers, prices have a better chance 
of rising. 

But Urs Ramseier, chief ex-
ecutive of ILS fund manager Twelve 
Capital, says that is not happen-
ing. “There is a lot of appetite out 
there from pension funds, despite 
the losses. Most existing investors 
are topping up, and there are new 
investors waiting on the sidelines.”

OLIVER RALPH AND ALISTAIR GRAY

 Catastrophes wipe $35bn from insurers’ profits
Industry losses expected to lead to higher premiums for customers

PATRICK JENKINS AND LAURA NOONAN

OLAF STORBECK AND 
LAURA NOONAN
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Deutsche Bank’s John Cryan says the number of jobs that will be affected by relocating clearing business from London to the EU has 
been overstated © Bloomberg

Cryan says he cannot understand why industry has become such a battle battleground

RBR Capital cools on demands for Swiss bank to break-up in talks on slashing overheads
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J
oe Kaeser, chief executive of Sie-
mens, had a provocative question 
for reporters last Thursday. Did 
they know how many large gas 
turbines were ordered in Ger-

many in the past three years? “I’ll tell 
you,” he said. “A total of two!”

Alongside its rival General Electric 
in the US, Germany’s Siemens has been 
one of the iconic companies of the in-
dustrial age. Both were founded in the 
19th century — Siemens in 1847, GE 
in 1892 — and both built on their roots 
in the electricity industry to become 
corporate titans in the 20th century.

Yet, as Mr Kaeser’s stark question 
suggests, both groups are facing similar 
threats in the 21st century, above all 
from the renewable energy revolution 
that risks rendering obsolete their 
century-old strengths in supplying 
equipment for the electricity industry.

As the costs of solar and wind power 
have plunged, making them cheaper 
than fossil fuel generation in many 
parts of the world, the traditional model 
of the industry has changed. Capital 
spending on the new technologies has 
soared. Battery storage is also start-
ing to be a cost-effective solution for 
supporting the grid, challenging the 
market for “peaker” gas turbines that 
are used when demand is at its highest. 
Yet both groups have taken positions in 
renewable energy but have stumbled 
along the way.

The result is that GE and Siemens 

to announce thousands of job cuts in 
the 47,000-strong division, to address 
huge overcapacity in the market for 
gas turbines.

GE’s power division has performed 
even worse. Jeff Bornstein, the chief fi-
nancial officer who is leaving at the end 
of the year, told analysts last month that 
the company’s leaders were “severely 
disappointed” in the performance of 
the division, which reported a 51 per 
cent drop in profits for the third quarter. 
“The business has been undergo-
ing market changes, and we haven’t 
changed fast enough with it,” he said. 

Management’s expectations for the 
third quarter turned out to be wildly 
optimistic. Sales of aeroderivative gas 
turbines, used to support grids at times 
of peak load, were half the planned 
numbers, while sales of packages for 
improving the performance of gas-fired 
plants were just a third of projections.

In 2010, market forecasters were as-
suming there would be about 300 large 
gas turbines sold each year, but in 2013 
just 212 were ordered worldwide. This 
year, there were 122.

In the US last year, gas was still the 
most popular fuel for new generation 
capacity, narrowly beating wind power. 
But worldwide GE’s sales of large tur-
bines have dropped, falling from 134 
in 2009 to 104 last year.

“All major vendors got the market 
wrong,” says James Stettler, analyst at 
Barclays. The next big worry, he says, 
is servicing for turbines — once a gold 
mine but one that is bound to decline 
as new orders fall. With turbines being 
sold at no margin or sometimes at a 
loss, competition for servicing con-
tracts is heating up, further eroding 
margins.

For the foreseeable future, the gas 
turbine market is likely to remain dif-
ficult, according to Jeff Sprague, an 
analyst at Vertical Research Partners. 
“I don’t see light at the end of the tun-
nel in 2019, and there’s no particular 

reason to think it will be better in 2020,” 
he says. “The question is whether this 
is just a cyclical problem, or whether 
there is something structural in the 
industry that is really starting to cause 
problems.”

There is good reason to think that it 
is structural, given the plunge in solar 
and wind costs. Jonathan Mir of the 
investment bank Lazard, who tracks 
the costs of renewable energy and 
electricity storage, says “a combination 
of rooftop solar and battery storage 
could make economic sense in India, 
African countries and other places 
where they don’t have well-developed 
power grids”.

There was $316bn invested in re-
newable energy worldwide last year, 
almost three times as much as the 
$117bn in fossil fuel power generation, 
according to the International Energy 
Agency.

GE and Siemens have sought to 
join the renewables revolution, and in 
wind power they have had some suc-
cess. GE was the world’s second-largest 
wind turbine manufacturer last year. 
Siemens acquired the Spanish turbine 
company Gamesa in April, and has 
high hopes of becoming a world leader 
in renewables. But Mr Kaeser concedes 
the transition is off to a “bumpy start”. 
Siemens Gamesa said last week it 
would cut 6,000 jobs from its workforce 
of 27,000 as it integrates the unit amid 
stiff competition and overcapacity.

In solar power, neither company 
has any real achievements to speak of. 
GE has some solar technology, but its 
plan of building the largest panel man-
ufacturing plant in the US, launched in 
2011, was abandoned. Siemens made a 
big bet on solar in 2009, but abandoned 
the lossmaking effort in 2013; it could 
not even find a buyer and had to shut 
down operations. The big names in 
photovoltaic panel manufacturing are 
mainly from China, including Trina 
Solar and Jinko Solar.

In his last few years, rather than 
seeking to tilt further towards renew-
ables, Mr Immelt decided to increase 
GE’s bet on fossil fuels. In 2015 GE spent 
$10bn to buy the power businesses 
of Alstom, which were particularly 
strong in equipment for coal plants. 
Explaining that deal at the CERAWeek 
conference in 2016, Mr Immelt ac-
knowledged it was “not the best time 
in the cycle to be making a bet like 
this”, but argued that it could be made 
to pay off.

Later that year he followed up with 
a deal to combine GE’s oilfield equip-
ment and services division with Baker 
Hughes, and pay $7.4bn to create a 
merged company in which GE retains 
a 62.5 per cent stake. Profits at that 
business for the first nine months of 
2017 were down 41 per cent, excluding 
restructuring costs.

Siemens has made mis-steps in 
fossil fuels, too. It agreed to pay $7.6bn 
for Dresser-Rand, which makes com-
pressors for the oil and gas industry, 
in September 2014, just as prices were 
starting to collapse. But its mistakes 
have been less costly, and successful 
businesses in factory automation and 
medical equipment have sustained 
earnings.

Likewise, GE has businesses that 
are performing well, such as the divi-
sions making aero engines and medical 
equipment. Some of its problems are 
clearly cyclical, and the recent surge 
in the price of crude offers some hope 
that the oilfield services business, now 
formally known as Baker Hughes, a GE 
Company, will start to improve.

GE and Siemens: Power pioneers flying too far from the sun
The two industrial titans are struggling to cope with the disruption to their business models from wind and solar

ED CROOKS AND PATRICK MCGEE
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fallen 28 per cent while Siemens’ have 
risen 8 per cent.

GE’s 2017 has been a disaster. 
Questions swirled in June when the 
company announced the departure of 
Jeff Immelt, chief executive since 2001. 
Answers arrived in October, when GE 
reported a fall in earnings for the third 
quarter and sharply reduced its guid-

are being forced to drive down costs 
dramatically in their core power busi-
nesses. Siemens is looking to cut thou-
sands of jobs in its power and gas unit. 
On Monday, new GE chief executive 
John Flannery will outline his plans 
for turning round the American group, 
whose financial position has become 
so precarious that it has been evaluat-

ing a cut in its once rock-solid dividend. 
Yet although both groups face a 

turbulent environment, the immedi-
ate outlook is considerably brighter at 
Siemens, which appears to be better 
positioned to adjust to the disruption 
sweeping through the energy industry.

Bitter rivals in markets around 
the world, GE and Siemens usually 
maintain a chilly politeness. But last 
week Mr Kaeser allowed himself to 
crow a little. “Other conglomerates 
have been less active in shaping their 
strategic transformation,” he said as 
he presented the company’s full-year 
results. “This can also be seen in their 
share prices.” Mr Kaeser could be for-
given for the self-congratulation: Over 
the past 12 months GE’s shares have 

ance for the full year. Mr Flannery, who 
took over in August, described those 
results as “unacceptable, to say the 
least”, and said the company needed 
to “to make some major changes with 
urgency”.

In his presentation on Monday, 
he will explain what that means. He 
has already moved fast to signal his 
intentions: clearing out many top 
executives, grounding corporate jets, 
stopping the cars provided to senior 
managers, cutting back the network of 
global research centres and promising 
to sell peripheral and underperforming 
businesses worth up to $20bn. 

While Siemens has been warning 
for some time about the risks to hydro-
carbons-based power, Mr Immelt, an 
ebullient character with a predisposi-
tion to looking on the bright side, chose 
in recent years to put even more chips 
on fossil fuel industries.

Speaking to the Financial Times 
last week, Mr Kaeser was blunt about 
GE’s apparent failure to acknowledge 
its problems, saying: “Nothing has ever 
become better by ignoring the reality.”

Mr Immelt had appeared to be 
trying to do some of the right things, 
including the decision in 2015 to sell 
most of GE’s financial services busi-
ness, Mr Kaeser added, but his upbeat 
talk did not match reality. “I never 
heard him say, ‘I’m sorry, I was wrong’,” 
Mr Kaeser said. “There was always an 
explanation of why someone else was 
wrong — sometimes the customer.”

GE and Siemens have expanded 
into areas such as medical equipment, 
but are still shaped by their roots in 
electrical energy. It is their traditional 
core power businesses, which this 
year account for about a third of in-
dustrial revenues for GE and a fifth for 
Siemens, that have been causing the 
biggest problems. Profits at Siemens’ 
power and gas division were down 15 
per cent in 2016-17, and orders were 
down 30 per cent. It is expected soon 
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Nigeria’s unfavourable tax laws, 14% import 
duty threaten planned national shipping line   

Edo Revenue Service generates N11.76b in eight months

OWEDE AGBAJILEKE, Abuja

S
enator representing 
Anambra North in 
the National Assem-
bly, Stella Oduah, 
has urged the peo-

ple of Anambra State to come 
out en masse to exercise their 
constitutional mandate in 
this Saturday’s governorship 
election in the state.

Oduah, who dropped 
out of the PDP governorship 
primary that produced Os-
eloka Obaze as the party’s flag 
bearer, stressed, “Irrespective 
of political affiliation, interest 
of the state comes first.”

According to Oduah, who 
currently chairs the Senate 
Committee on Cooperation 
and Integration, failure to 
exercise their franchise could 
lead to the declaration of state 
of emergency by the Federal 
Government.

This, she cautioned, may 
not augur well for people in 
the state, as there will not be 
any chief executive in the state 
to hold accountable for good 
governance.

The PDP lawmaker also 
charged political leaders in 
the state to call on their fol-
lowers to come out and vote 

Anambra: We risk state of 
emergency if we don’t vote - Oduah

en masse at the November 18 
exercise. Speaking with jour-
nalists in Abuja at the week-
end, she said: “Our constitu-
tion does not allow for half 
a minute space between the 
incumbent tenure being over 
and the next tenure. Therefore 
if we fail to come out and cast 
our vote to have a new gover-
nor, what will happen is that 
the Federal Government will 
provide an administrator and 
declare a state of emergency.

“It means that democracy 
will elude us.  The administra-
tor that would be governing us 
would not be who we voted 
for or who we desire; that is 
not what we want.

“Therefore we must not 
allow ourselves to be disen-
franchised, we must make 
sure that we come out on 
November 18th and vote. 
What Anambra needs now 
more than anything is peace, 
we need peace for progress, 
we need peace for security, 
we need peace to sustain the 
development that is coming 
and that has come. We do not 
need violence, we have had 
enough killings, thank God 
we have security in Anambra 
more than most states, and 
we must make sure that is 

There are indications 
that Nigeria’s unfa-
vourable tax laws on 
ship acquisition and 

14 percent import duty on 
new vessels would dash the 
hope of Nigerian ship own-
ers to establish a national 
shipping line that would fly 
Nigerian flags.

This was the main reason 
the Memorandum of Under-
standing signed between 
Nigeria and a Singaporean 
firm known as Pacific In-
ternational Lines (PIL), in 
August 2016, for the estab-
lishment of national carrier/
fleet status on 40 percent 
foreign ownership and 60 
percent Nigerian ownership, 
is yet to commence.

Edo State Internal 
Revenue Ser vice 
(EIRS) has generated 
N11,760,691,475,80 

billion between the months of 
January and August 2017.

BusinessDay reports that 
the amount was out of the 
N24,141,140,956billion rev-
enue target for the 2017 fiscal 
year. A document exclusively 
obtained by our reporter in 
Benin revealed  the perfor-
mance of the agency in the 
period under review, which 
also shows that the generation 
represented a total perfor-

sustained.
“Most importantly our 

basic human right that is 
enshrined in the constitu-
tion and gives us the power 
to choose who governs us 
must not be denied us. We 
will be denying ourselves 
that if we fail to come out and 
vote and protect our vote. It is 
extremely important that we 
understand this.

“I am pleading that all 
leaders should come out and 
tell their followers to come 
out and vote come 18th of 
November.

“We have been enjoying 
a very peaceful and secured 
state, people are now home-
bound, investments are com-
ing, human capital is being 
developed. To sustain that 
and to ensure that we are not 
disenfranchised, we must not 
stay at home on the 18th, we 
must exercise our civic rights. 
Nobody should voluntarily 
disenfranchise himself or 
herself; it is an abnormality.

“This is not about party, it is 
about saving our state, it is about 
making sure that our youths, 
women and children have a 
peaceful and enabling environ-
ment where good governance 
and policies will thrive.”
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…Singaporean partner may renege on agreement  
AMAKA ANAGOR-EWUZIE

IDRIS UMAR MOMOH, Benin

Speaking to newsmen on 
Friday, in a media confer-
ence to announce the 2017 
Annual General Meeting of 
the Shipowners Association 
of Nigeria (SOAN), in Lagos, 
Greg Ogbeifun, president 
of SOAN, said that Nigeria’s 
unfavorable tax laws has dis-
couraged the Singaporean 
firm from pushing through 
with the agreement.

“After we had signed the 
MoU in Singapore with PIL, 
the company came up with 
issues regarding our local tax 
laws. First, PIL made refer-
ence to our local laws that 
will not make the agreement 
viable and they said that un-
less some of these laws were 
reviewed, it will be hard for 
them to fly the Nigerian flag. 
That was the biggest setback 
for that MoU,” Ogbeifun said.

Ogbeifun, who noted that 
countries like Malta turned 
around its maritime admin-
istration by reviewing its 
tax laws and making them 
attractive for international 
participation, said that in 
Nigeria, import duty on ca-
noe, tugboat, speedboat or 
a tanker is about 14 percent 
of the sum total cost, which 
makes the business uncom-
petitive.  

“In America, when a ship 
owner buys a crude oil tank-
er for $100 million and take 
it to America, the person will 
pay zero duty as long as it is 
flying an American flag. The 
same is obtainable in coun-
tries like Britain and Greece 
but if you bring it to Nigeria, 
you will pay $14 million even 
when it is flying Nigerian 
flag,” he said.

mance of 73.07 percent.
The document added that 

the total projected revenue 
of the state in the 2017 fis-
cal year was N34,056,485, 
532,48 billion, out of which 
the agency was able to gener-
ate N24,141,140,956 billion 
representing 70.8 percent of 
the projected amount.

M i n i s t r i e s ,  D e p a r t-
ments  and Agencies  ( 
MDAs) are to generate 
N5,062,436,153,48billion rep-
resenting 14.8 percent while 
land use charge was to net 
N1 billion representing 2.9 
percent.

The document also re-

vealed that the sum of N438, 
203, 645, 39 million represent-
ing 62 6 percent  has been 
actual released out of the 
N700million  approved for 
personnel service of the 2017 
fiscal year for the agency in the 
period under review.

The sum of N339,500,735,92 
million  representing 67.9 per-
cent of the approved N500mil-
lion for recurrent was only 
released in the period un-
der review while the sum of 
N91,063,075million repre-
senting 12.9 percent of the ap-
proved N704million for capital 
expenditure was released also 
in the period under review.
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Restoring investors’ confidence in automobile/
haulage industry to outline maiden NAAA confab
DAVID IBEMERE

AMAKA ANAGOR-EWUZIE
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NIMASA tasks maritime lawyers on 
regular update on international laws

The need to restore 
investors’ confi-
dence in Nigeria’s 
automobile indus-

try, among other economic 
and business issues will take 
centre stage at the maiden 
Nigeria Annual Automobile 
Award (NAAA) pre-award 
conference organised by 
Automobile Search Nigeria 
Limited.

The conference hopes to 
bring together experienced 
industry players to discuss 
trends and immense invest-
ment benefits to prospective 
investors in the haulage and 
transport business.

Ifeanyi Obasi, publisher 
of Autosearch Magazine, in 
a statement, said the con-
ference schedule for De-
cember 2, in Lagos would 
among other areas touch on 
putting the needed smiles 
on the faces of investors in 
the transport/logistic sec-
tor to be presented by Ka-
malendu Ghosh, general 
manager, Dangote Transport 
(cement).

Other issues to be dis-
cussed include the develop-
ment of automobile technol-
ogy in Nigeria, prospects and 
challenges; ember months 
and road safety; how to 

Director-general, 
Nigerian Mari-
time Administra-
tion and Safety 

Agency (NIMASA), Dakuku 
Peterside, has charged law-
yers in the maritime sector 
on the need for regular up-
dates on the knowledge of 
the sector, due to the dyna-
mism of maritime law regu-
lating the industry, which is 
key to its development.

Speaking at an event of 
the annual general meeting 
of Nigeria Maritime Law 
Association (NMLA) held 
at Uyo, the Akwa Ibom State 
capital, at the weekend, Pe-
terside described maritime, 
which is driven by inter-
national laws, as a pillar of 
the economy, meaning that 
issues regarding the sector 
must be taken seriously.

“Maritime is driven by 
international and munici-
pal laws with an infusion of 
technology, which makes 
the sector always re-evolv-
ing. Maritime law is a spe-
cialised branch of law, so 
practitioners must update 
their knowledge to meet up 
with the pace of the change 
of the sector globally,” he 
said.

Stating the importance 
of the maritime law to NI-

maintain a commercial ve-
hicle and drive it beyond 
one million kilometres, to be 
delivered by Omofonmwan 
Godwin Osaro, associate 
professor, Industrial Tech-
nology Education, Uni-
versity of Benin; Olusegun 
Akinyemi of Nigeria road 
safety, and Godfrey Abein.

Orji Uzor Kalu, former 
governor of Abia State, Nyer-
ere Anyim, commissioner, 
PENCOM, are expected to 
be special guests of honour.

Obasi observed that Au-
tosearch Magazine had for 
close to a decade provided 
critical information to Ni-
geria’s automobile buyers/
enthusiasts, exciting motor 
vehicle news, latest industry 
trends, and maintenance 
advice/guide.

The magazine is there 
to ensure that Nigerians 
drive their vehicles more 
and spend less by transfer-
ring knowledge about auto-
mobile technology to vehicle 
owners and users, he said.

He called on stakehold-
ers to join members of the 
automobile industry, manu-
facturers, dealers, engineers, 
technicians, editors to ap-
preciate quality strides and 
excellence in the motor ve-
hicle and related businesses 
in Nigeria.

MASA, the NIMASA boss 
said the agency was more 
concerned with commercial 
aspects of the shipping law 
as well as the navigation, 
which were core functions 
of the agency in line with its 
bid to ensure that Nigeria’s 
maritime domain remained 
safe and secure for maritime 
business to thrive.

“The responsibility of 
enforcing the ground norm 
of maritime; the Merchant 
Shipping Act is the sole re-
sponsibility of the Agency. 
NMLA is our major ally as 
we continue to strive to en-
sure the development of 
maritime for the economic 
benefit of Nigeria. I will like 
to commend this special 
Association for being our 
worthy partner and we will 
continue to show our sup-
port for NMLA,” he said.

Earlier in his presenta-
tion, Chidi Ilogu, president 
of NMLA, said NIMASA as 
a safety administrator had a 
great role to play in the de-
velopment of the maritime 
sector, and commended the 
agency’s management team 
for ushering in a new direc-
tion for the industry through 
its repositioning drive.

The NMLA is a body of 
lawyers and related profes-
sionals in the maritime in-
dustry established in 1977. It 

Attention of  the 
m i n i s t e r  o f  f i -
nance, Kemi Ad-
eosun, has been 

drawn to media reports 
surrounding the payment 
to a whistleblower, who 
provided the tips that led 
to the recovery of funds 
stashed away in a property 
in Ikoyi, Lagos State.

According to a press 
releases on Sunday by 
Oluyinka Akintunde, spe-
cial adviser to the finance 
minister,  the  minister 
wishes to state unequiv-
ocally that the Federal 
Government has not with-
held any fund due to any 
whistleblower.

The ministr y  has in 
place detailed procedures 
for processing payments 
due under the Whistle-
blower Policy. The pro-
cedures were designed to 
prevent abuse and legal 
disputes and to ensure 
protection of the informa-
tion providers.

These procedures in-
clude an application by 
the agency who recov-
ered the funds including 
evidence of the recovery, 
confirmation that there 
are no pending legal is-
sues on the recovery, veri-

fication of the identity of 
the information provider, 
calculation of the amount 
payable and computation 
of relevant taxes.

It must be stated also 
that payments are made in 
monthly batches to ensure 
control and to protect the 
identity of information 
providers. To date, over 
20 of such persons have 
been paid. From available 
records, the payment due 
on Ikoyi is among those 
being processed in the 
November batch, which 
will be released within the 
current month.

The minister reiterates 
that the whistle blowing 
policy of the government 
remains one of the current 
administration’s success-
ful initiatives and that the 
Government is fully com-
mitted to ensuring that all 
those who responded to 
the policy and partnered 
with government in the 
recovery effort are paid 
in full and most impor-
tantly have their identity 
protected.

The Federal Govern-
ment introduced the pol-
icy December 2016 as part 
of the initiatives to wage 
war against corruption.

Ikoyi recovery: Whistleblower in 
next batch of payment - Adeosun
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Editors’ Guild worries over threat by 
NDA to resume attacks on oil facilities

has aggravated it. We urge 
caution and restraint,” ac-
cording to the Guild.

The Guild further urges 
the government to dialogue 
with all stakeholders, in-
cluding the aggrieved mili-
tants to resolve the prob-
lems in the region, insisting 
that the only path to peace 
is dialogue. It notes also 
that renewed hostilities in 
will reduce Nigeria’s daily 
oil output, which will in 
turn deny the country the 
benefits of the current mar-
ginal increase in the price 
of crude.

According to the Guild, 
anything capable of return-
ing Nigeria to economic re-
cession should be avoided.

“We seize this opportu-
nity to appeal to traditional 
rulers in the region to use 
their offices and goodwill 
to call the Avengers and 
any other militant group 
in the region to order. As 
royal fathers and leaders of 
thought, we urge them to 

N
igerian Guild 
o f  E d i t o r s 
( N G E )  h a s 
e x p r e s s e d 
worry over the 

threat by the Niger Delta 
Avengers (NDA) to resume 
attacks on oil facilities in the 
oil-rich Niger-Delta region.

The Guild calls on the 
Avengers to drop the threat 
and embrace dialogue in 
resolving their grievances, 
but urges the Federal Govern-
ment not to resort to the use of 
force in resolving the matter, 
stressing that the use of force 
has never solved any problem.

This is according to a 
communiqué issued at the 
end of the standing commit-
tee meeting of the guild held 
in Katsina, last week.

“As stakeholders in the 
task of nation building, the 
Guild is worried by the re-
cent show of military force 
in the quest to neutralise the 
threat of the militants. This 
move has done little to calm 
the tension, and instead 

Terminal operators kick against approval of new tank farm in Apapa

N700m invested in IT infrastructure, human 
capital, civil works - mines ministry

According to Hasstrup, in 
addition to bad roads and the 
absence of truck parks, the 
preponderance of tank farms 
and oil depots has largely 
contributed to “the menacing 
of gridlock in Apapa.

“There is an over-con-
centration of oil tank farms 
in Apapa, which is an area 
predominantly designed for 
port operations. There is now 
a situation where we have 
proliferation of oil tank farms 
without regards for the safety 
and logistics implication.”

She says the government 
needs to consider relocating 
even the existing tank farms 
out of Apapa and discontinue 
approval for new ones, as “tank 
farms should normally be lo-
cated several miles away from 
the city and from the port area 
for safety reasons.”

She also advocates for more 
efficient traffic management 
system in Apapa to enhance 
the movement of vehicles, 

integrated IT infrastructure 
which comprises two Data 
Centres, an off-site recovery 
centre, civil and environ-
mental works on the Centres, 
running of the Centres till 
end of first quarter 2018, 
training of over 225 officials 
locally and internationally 
amongst other cost com-
ponents of the entire infra-
structure and programme.

“When, last Thursday, 
November 9, 2017, our min-
ister led other officials of 
the ministry and sectoral 
stakeholders to unveil the 
IT Integrated Automation 
& Interactive Solid Minerals 
Portal (IAISMP). We were 
really fulfilling one of the 
short-term pledges listed in 
our roadmap. These assets 

Terminal operators, 
under the aegis of 
Seaport Terminal Op-
erators Association of 

Nigeria (STOAN), have con-
demned reports that the Fed-
eral Government has granted 
approval to an oil company to 
build a new tank farm on Creek 
Road, Apapa, Lagos.

A recent report indicates 
that the tank farm, which is un-
der construction, has the ca-
pacity to hold up to 50 million 
litres of petroleum products, 
and will attract about 800 ad-
ditional trucks per day into the 
already congested Apapa area.

Vicky Haastrup, chairman 
of the association, describes 
the approval as ill timed and ill 
advised, saying, “It is unheard 
of that anyone will conceive 
the idea of setting up a tank 
farm in Apapa at this time. 
Government should review 
this approval so that the prob-
lem facing the port community 
and residents of Apapa is not 
compounded.”

Ministry of Mines 
and Steel De-
velopment on 
Sunday clari-

fied that N700 million was 
investment on IT infrastruc-
ture, human capital and civil 
works. This was in reaction to 
a news making the rounds, 
especially on the social me-
dia that the ministry spent 
the sum of N700 million 
creating a website for itself.

In a statement issued on 
Sunday, Mohammed Abbas, 
permanent secretary in the 
Ministry, said, “It is impor-
tant to clarity that what the 
Ministry has acquired with 
the said sum of money is an 

AMAKA ANAGOR-EWUZIE

HARRISON EDEH, Abuja

play a leading role in the 
resolution of any break-
down in communication 
between the Federal Gov-
ernment, oil majors and 
the militants. We cannot 
afford another bout of force 
majeure by oil majors on 
account of insecurity in the 
region,” it says.

On the 2018 budget pro-
posal currently before the 
National Assembly, it is 
concerned about the size of 
the recurrent as against the 
capital expenditure. This 
trend, which is inimical to 
any country’s development, 
has continued for so long.  
We urge prudence and in-
novative budgeting in order 
to achieve a reversal in the 
nearest future.

On the state of the me-
dia, it is also worried that 
in spite of the country exit-
ing recession, the media 
industry is mired in distress, 
saying we recommend that 
stakeholders come together 
to seek the way forward.

while ongoing construction 
work lasts

“There is a need to open up 
the inner roads to allow for free 
flow of traffic. We also need ef-
ficient traffic control measures 
to allow for free movement of 
trucks. At present, several cargoes 
are trapped in the port because 
of the bad road and the truck 
queues on the road,” she says.

Recall that recently, Lagos 
State House of Assembly had 
in September called on the 
Federal Government to relo-
cate tank farms from Apapa 
as a way out of the current 
gridlock in the area.

Mojisola Miranda, a mem-
ber representing Apapa Con-
stituency 1, who raised the 
issue under matter of urgent 
public importance during 
plenary, said the activities of 
tank farm operators in Apapa 
were not only affecting traffic 
in the area, but also negatively 
affecting free flow of traffic in 
other parts of the state.

form critical pillars of our 
agenda to reform the mining 
and minerals sector, particu-
larly as a key step towards 
our vision to lead the sector 
to shared mining prosperity 
where we make significant 
contributions to GDP in the 
country.”

Clarifying further, the 
statement said, “In realising 
aspects of this project as a 
turnkey solution, we have 
been careful to follow all 
laid down processes. Since 
the cost of implementing 
the project is above minis-
terial limits, we sought and 
obtained the concurrence of 
the Federal Executive Coun-
cil after a detailed presenta-
tion in January 2017.”

… says move will compound Apapa gridlock

Lagos assures private sector of support, partnership
JOSHUA BASSEY

Lagos State govern-
ment on Sunday 
restated its commit-
ment to continued 

support and partnership with 
the private sector in growing 
the economy, and in creating 
job opportunities.

The state governor, Akin-
wunmi Ambode, represented 
by Tunji Bello, secretary to the 
state government, gave the 
commitment at the closing 
of 2017 Lagos International 
Trade Fair held at the Tafawa 
Balewa Square (TBS), Lagos.

Ambode said partnership 
was necessary in order for the 
state to attract private sector 
investments.

“We remain committed 
to supporting the business 
community through policies 
that will continuously ease 
the process of doing business. 
We know that our objective 
of job and wealth creation is 
dependent on our ability to 
create and sustain a condu-

cive business environment 
that will attract more private 
sector investments, particu-
larly in the critical and largely 
untapped sectors of the state 
economy,” he said.

Assuring that the state 
government will continue to 
build infrastructure, develop 
policies and build a frame-
work for businesses to thrive, 
the governor called on the 
private sector to play their role 
by paying taxes.

“We have a clear roadmap 
in our journey to economic 
prosperity and the attain-
ment of our goal to become 
Africa’s third largest economy 
by 2020, and Africa’s model 
megacity by 2025.

‘However, the private sec-
tor must play its own part in 
this social contract. As we 
provide these facilities and 
policies to support your busi-
nesses, we expect you all as 
individuals and businesses 
to pay your taxes promptly. 
It is these taxes that finance 
all government activities and 

are essential for us to meet 
our obligations to the people 
of Lagos State,” he said.

Rotimi Ogunleye, the com-
missioner for commerce, 
industry and cooperatives, 
who acknowledged a cordial 
relationship between Lagos 
and LCCI, noted that the 
participation of the state in 
the annual trade fair afforded 
the state the opportunity to 
showcase its programmes and 
projects as driven by various 
MDAs.

“It also provides a plat-
form for the Micro, Small and 
Medium Scale Enterprises 
(MSMEs) in the state’s pavil-
ion to relieve them of the bur-
den of bearing the cost of par-
ticipation, thereby ensuring 
their visibility and improved 
patronage by domestics and 
foreign patrons,” he said. 

Nike Akande, president, 
LCCI, on her part called on 
both the federal and state 
governments to continue to 
address Nigeria’s infrastruc-
ture deficits.
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Insight
Fascinating business facts

$1.5bn

0.5%

50%
Mozambique is learning the hard way that big projects like the 

country’s ambitious gas scheme, can be quite difficult to bring on 

stream. One of the factors holding its  development is the recent 

expansion in the world’s supply of LNG. Global supplies are on 

course to rise by 50 per cent from 2014 to 2021, with large projects 

coming on stream in Australia, Indonesia, Russia and elsewhere. 

Every two or three months a new LNG train, which condenses gas 

into its liquid form, starts production. The LNG glut has meant that 

the Mozambique onshore projects have basically gone on ice says 

Giles Farrer, research director for global LNG at Wood Mackenzie, an 

energy consultancy.

UK economic growth quickened in the most recent three 

months and the economy is now expected to close the year 

stronger than it started, according to the National Institute of 

Economic and Social Research. The influential think-tank’s 

latest monthly estimate of UK gross domestic product sug-

gests output expanded by 0.5 per cent in the three months 

to October, ahead of the official first reading for the quarter 

ended in September of 0.4 per cent.

While Mozambique’s gas project slows, Total says it has  in-

creased its bet on gas by buying the upstream liquefied natural 

gas assets of Engie for $1.5bn, pushing itself into second place 

in the sector globally. Patrick Pouyanne, Total chief executive, 

said gas was becoming the new world marketâ and that, after 

the deal with the state-backed French utility, Total would be 

a major playerâ in LNG with 10 per cent of market share by 

2020, up from 6 per cent.

Egypt has reached an agreement with the International Mon-

etary Fund for an instalment of about $2 billion more from a 

three-year, $12 billion loan programme.  The payment, which 

is still subject to IMF executive board approval, will bring 

total disbursements under the program to about $6 billion.

South Africa’s economy faces major challenges and the 

beleaguered government needs to win back the con-

fidence of businesses and investors by tackling policy 

uncertainty and corruption, central bank governor Lesetja 

Kganyago says. Kganyago said in a speech at an investor 

conference in New York that weak business confidence 

had shaved an estimated one percentage point off South 

Africa’s economic growth last year.

He said that the central bank would like to see inflation 

expectations anchored at around 4.5 percent, compared 

with 5.1 percent now.

4.5%

$2bn

Achieving sufficiency in rice production 
requires a dedicated Customs Service

them to even sell their paddy. 
Now, the restriction on impor-
tation and general attention 
being given to the commod-
ity is encouraging many to go 
back to it. 

The importation of for-
eign rice has been described 
as being responsible for the 
Made-in-Nigeria rice becom-
ing relegated, and increase in 
importation by neighbouring 
countries like Benin who do not 
consume rice as much as Nige-
rians may create a setback for 
the country through increase 
in smuggling.

Farmers were not the only 
ones affected by the erstwhile 
massive importation of rice into 
Nigeria. Those who had grown 
businesses around milling rice 
paddy were also affected. But, 
with current conditions, such 
players which had packed up 
were emboldened to also re-

L
ast year, Nigeria set a 
target to be self-suffi-
cient in rice produc-
tion by 2018, and this 
culminated in one of 

the rare occasions that, govern-
ment will go beyond rhetoric in 
actualising an objective.

The Anchor Borrowers’ 
Programme (ABP), an initiative 
of the Central Bank of Nigeria 
(CBN) was launched by Presi-
dent Muhammadu Buhari in 
Kebbi state to kick off the rice 
production agenda. Rice im-
portation was also made more 
stringent, with the imposition 
of 70 percent tariffs on any 
importation (at least that which 
is done legally and through the 
ports).

These ongoing reforms now 
appear to be finally bearing 
fruits, as the volume of rice ex-
ports to Nigeria from Thailand, 
one of the world’s leading rice 
producers has dropped sharply 
between 2015 and 2017. This 
appears to be a beginning of 
the gradual reversal of $1 billion 
spent on rice imports annually.

Data by the Thailand Rice 
Exporters association shows 
that 644,131 metric tonnes of 
rice was exported to Nigeria 
in 2015, while 58, 260 MT was 
exported in 2016, and as at 
September 2017, rice exports 
to Nigeria stood at 20, 973 
Metric tonnes. This represents 
a 58.5 percent decline between 
January and September 2016 
and the corresponding period 
in 2017. However, when com-
pared to 2015, Thai rice exports 
to Nigeria have dipped 96.74 
percent.

Tunji Owoeye, managing 
director, Elephant Group Plc, 
and chairman, Rice Investors 
Group of Nigeria attributed the 
decline in rice imports to the 
commitment of both govern-
ment and private sector in Ni-
geria, to end the era of needless 
importation. This, he says has 
manifested through incentives 
for local food production from 
the Federal Government, and 
championed by the Central 
Bank of Nigeria through its An-
chor Borrowers’ Programme.

According to Owoeye, by 
discouraging imports, while at 
the same time encouraging lo-
cal production, and supporting 
the value chain in ramping up 
production, the country has 
been able to achieve appreci-
able growth in self-sufficiency 
in food production, particu-
larly, rice.

The agriculture promotion 
policy of the Federal Govern-
ment for 2016 – 2020 showed 
that rice production in the 
country at 2.3 million metric 
tonnes, with a four million 
tonne deficit from the coun-
try’s 6.3 million metric tonnes 
demand. The deficit has been 
attributed to insufficient sup-
ply chain integration which 

Godwin Umeaka, managing direc-
tor, Coscharis Farms also shared these 
sentiments when he said “the gov-
ernment needs to sustain the fight 
against illegal importation of goods 
(especially food) into the country by 

securing the borders effectively

ment needs to sustain the fight 
against illegal importation of 
goods (especially food) into the 
country by securing the borders 
effectively.”

The buck therefore rests 
squarely on the Nigeria Cus-
toms Service in ensuring that 
the rice production policy does 
not suffer any setback on ac-
count of smuggling.

Some stakeholders in the 
value chain had expressed the 
view that a lot is being done by 
the Customs service to forestall 
smuggling into the country. It is 
further said that what govern-
ment needs to do is strengthen 
the resources of customs to 
do much more than they are 
doing. However, the Customs 
service still has a lot to do to 
ensure the policy on local pro-
duction succeeds. 

In 2016, cumulative from 
just six states: Kebbi, Kano, 
Bauchi, Plateau, Ebonyi, and 
Anambra, showed that their 
rice production has reached 
5,436,000 metric tonnes of 
paddy rice. At 60 percent mill-
ing efficiency, Nigeria would 
have achieved 3,261,600 met-
ric tonnes of milled rice from 
the six states. Deducting this 
from the estimated 6 million 
tonne country-wide require-
ment shows production has 
reduced the country’s rice 
deficit of 4 million to 2,738,400 
metric tonnes. This suggests the 
rice deficit has been reduced 
by 31.54 percent within only 
one year of concerted efforts 
and determination by several 
thousands of farmers across 
the country.

Data from more states 
would reveal even more in-
sights, and therefore makes 
it less surprising that exports 
from Thailand have indeed 
dropped by about 97 percent. 
The question of course, also 
comes up; why is the local 
rice not so visible? Answering 
this will remain difficult for as 
long as urban centres like La-
gos, Abuja, and Port Harcourt 
remain flooded with Benin 
republic’s excess rice imports, 
which have been smuggled 
into Nigeria.

remains a nagging issue in 
achieving sustenance. The defi-
cit was previously filled through 
a combination of massive legal 
imports through the ports, and 
unabated smuggling through 
the many porous land borders. 
The situation even though said 
to have improved, still remains 
vulnerable.

The concluding part of the 
FMARD policy document cap-
tured above, which highlights 
smuggling, is where some bad 
news lies for Nigeria.

While rice exports to Nige-
ria have dipped (from at least 
Thailand), increase in imports 
by neighbouring countries 
such as Benin may imply more 
smuggling in getting the com-
modity into Nigeria. Data by the 
Thai rice exporters showed that 
Benin Republic has between 
January and September 2017 
imported 1,330, 809 metric 

tonnes of rice, a 51.9 percent 
increase from 876, 228 metric 
tonnes which was imported 
within the same period last 
year. Comparing the 2017 im-
ports (so far) to total imports in 
2015 also shows there has been 
a 65 percent increase.

BusinessDay investigations 
in Benin republic this year saw 
one of our reporters blending 
into the rice smuggling racket 
and successfully crossing back 
into country with some bags 
of rice. This, in a process our 
reporter described to be seam-
less.

Many farmers across the 
country stopped cultivation of 
rice for several years as smug-
gling made it unprofitable for 

turn to milling rice.
Akai Egwuonwu, CEO, 

Anambra Rice Limited had 
lamented after the mill com-
menced operation in 2008, it 
was shut down after a year (in 
2009) till 2012 due to “excess 
importation of foreign rice that 
we cannot compete against.”

The closure saw a multi-
million dollar investment wast-
ing away while the hundreds 
of jobs it could have created, 
taxes it could have paid to gov-
ernment, and even returns 
on investment all made non-
existent.

Godwin Umeaka, manag-
ing director, Coscharis Farms 
also shared these sentiments 
when he said “the govern-


