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Introduction 

 
 
 
 
 

The world is so fastpaced that anyone found wanting will be 

left behind. In the 21ST century, when it comes to how the world 

operates,  the  possibilities  are  so  vast  and  sometimes, 

immeasurable.  The  world  as  we  know  it  now  is  a  lot  more 

complicated than it was during the days of our fathers as there 

are many more advantages to life now than there ever was. In 

the center of it all, we find Social Media. 

 
Social media has become the life force of any society. It has 

changed the way we live, communicate, interact with others, 

and even conduct business. We have seen a lot of changes since 

the inception of the internet and the birth of social media. The 

world has truly become a global village and those of us born in 

these times have it real good. 

 
Social media has become a platform for sharing ideas, sharing 
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and getting information, interacting and connecting with 

people, sharing your point of view without rancor, exchanging 

ideas with people and conducting business. 

 
There are various forms of social media, all of which have their 

own uses for different people. Whether you are a seasoned 

social media user or a beginner, it is important to choose the  

social medium which will work for you using various criteria. 

You have to make this choice based on your brand and the 

solutions you offer. 

 
The top 6 social media channels are 

 Facebook 

 WhatsApp 

 Instagram 

 Twitter 

 LinkedIn 

 YouTube 
 
 

There are many more to choose from, but at the time of writing 

and publishing this book, these are the most popular ones. All 

the above social media channels can serve for different reasons 

 some are more business inclined, while others are more social 

as their name connotes. Whatever media you decide to go with, 

make sure it will represent your brand adequately. 
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However, for the purpose of this book, we will concentrate on 

Instagram. In this book, you will learn how Instagram works 

and how best to utilize it for your business. 

 

Have you ever wondered how to get more followers or what 

types of posts to share? Have you ever wondered how to make 

money on Instagram or to generate hashtags that work? Have 

you had the challenge of protecting your page from hackers? If 

you've ever wondered about any of these things, then this book 

was written with you in mind. 

 

In it, I have highlighted how I grew my page from zero to over 

one hundred thousand followers in just 8 months. I will teach 

you how to create content that drives sales and engagement, I 

will teach you how best to make money easily, and I will teach 

you how to use the tools at your disposal to drive sales and 

engagement. 

 
Each chapter will detail each of the above points and how you 

can leverage on them to build your own Instagram no matter 

the industry you are in, be it fashion, tech, or even the creative 

niche. 

 

Are you ready to learn? Then, come along with me on this 

journey. 



 

Meje E.O 

 

 
Continue to strive, continue to 

have goals, continue to progress 
and anything you want good, 

you can have. Claim it; work hard 
to get it, when you get it reach 

back, pull someone else up. Each 
one teaches one. Don't just 

aspire to make a living. Aspire to 
make a difference. 

 

- Denzel Washington 
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C  H  A  P  T  E  R O  N  E 

CRAFT A KILLER BIO 
 
 
 
 
 
 
 
 

 

nstagram is a picturebased medium for sharing. The 

medium is majorly used for sharing a wide range of photos 

and videos which can come in stories or live videos. On 

Instagram, you can easily open a business page for your 

brand, which comes with an added advantage of analytics. 

With these analytics, you can figure out what works for your 

brand/business and what doesn't work and adjust accordingly. 

 
Why Instagram? 

Research shows that brands enjoy consistent engagement with 

4% of their followers on Instagram as compared to less than 
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0.1% on Facebook. Research also shows that 70% of users have 

looked up a brand on Instagram and 62% follow a brand on 

Instagram.  With  these  analytics,  we  can  safely  say  that 

Instagram works for brands and businesses. 

 

Having established how useful Instagram can be, let us move on 

to what you need to take care of which would ensure you stand 

out as a brand. 

 

 YOUR BIO SHOULD BE KILLER  
 

Your bio will be the first thing anyone will see on your page. It is 

what welcomes new users to your profile. 

 

A  wellcrafted  bio  is  absolutely  necessary  when  it  comes  to 

growing your following on Instagram. Your bio gives you just 

150 characters to explain who you are, what you do and why 

people should follow you and you have to make judicious use of 

those  150  characters.  Your  bio  should  consist  of  your  name, 

username, category, website, and contact information. There 

should also be a call to action, which will point them to the next 

action to take. 

 
Your potential followers have just a few seconds to decide 

whether to follow you or not, and this is why it is very important 



3 

 

 

 

 
 
 

to create a unique and killer bio as it is this first glimpse that will 

help them make that decision. Give people an incentive to 

follow you immediately they come on your page. 

 

I once had a client who came to me for advice on how to increase 

his Instagram following and boost engagement on his page. I 

asked for his Instagram handle and went ahead to check it out. 

On getting there, I saw these words on his bio  I am a ninja 

and I can make your dreams come true. This guy was 

trying to promote himself as a social media manager, and he 

had that on his bio. I advised him to change his bio and put up a 

professional picture of himself. That minute change made all 

the difference in the way he was perceived. In just two weeks, he 

recorded a 5% growth. That is how much a good bio can change 

your game. 

 

A good bio helps to capture quality followers who can align with 

your brand and which you can eventually turn to customers. 

 

Take a look at the image below and take note of the points I 

mentioned above. 
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So, what is the best way to handle writing your Instagram  

bio? Below are some tips you need to take note of to write the 

best Instagram  bio: 

 
 Use some targeted keywords when choosing your name. 

Remember words on the name field are searchable so this 

will give you an edge. 

 Choose a good font for your bio. Although Instagram 

permits just one font, with the help of apps and some 

websites, you can easily use your preferred font (s). 

Examples of such websites include igfonts . io, 

lingojam.com, coolsymbol.com, etc. 

 Use beautiful highlights for your profile. Highlights allow 

you to group old stories together in a new section that sits 
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below your Instagram bio. Stories are an essential part of 

Instagram marketing  story highlights give them a longer 

lasting presence on your profile. 

 Add a call to action. Call to actions can be 'call this number', 

'send a private message', etc. 

 Provide your email and phone number. This will afford 

people the opportunity to reach you easily. 

 Include emoji  it conveys a lot of information in just one 

character. 

 Treat your bio link as gold. Utilize your bio link effectively. If 

you want to add many website links, create a linktree 

account. 

 
Easy steps on how to create a Linktree account for 

your Instagram bio. 

Linktree is a tool that provides you a solution with an easy 

unique URL, which you list in your Instagram profile. This is 

like gathering all the links to your other platforms in one box, 

which you then place as a single link in your Instagram profile  

the unique URL. 

 
When people click on this unique URL, they will be rerouted to 

your linktree site with multiple links available to them. These 

multiple links can be a link to your online shop, the link to your 

blog, the link to your Facebook/Twitter handle, or the link to 
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S  T  E P 

ONE 

 

 
 
 

your collections. 

 
Linktree  allows  you to add up to 5 different links with all links 

in one place (the unique linktree URL). It is an effective free 

tool for optimizing your Instagram traffic, whether you're a 

blogger or you sell your products on Instagram. 

 

Here is a step by step guide on how to set up a linktree account 

and how to connect it to your Instagram. 

 
 

 

The very first thing 

to do is to sign up 

for a linktree acco 

unt. 

 
Visit 

https://linktr.ee or 

copy the URL into 

your browser for 

more. 
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S  T  E P 

TWO 

Ensure you mark check in the terms and 

agreement box. Also, apply the same check in 

the 'I am not a robot box'. Click on save details 

to continue. 

 

 
 
 

Select a plan. You can go with the free plan and 

then upgrade later. If you decide to upgrade to 

the premium plan of 6 dollars per month in the 

near future, you can always change your 

package. 

 
 

Log in to your dashboard by clicking on Admin. 
 

S  T  E P 

FOUR 

Verify your account by clicking on the 

verification link sent to your email. 

 
 

 
S T E P 

THREE 

 
 

 
S  T  E P 

FIVE 
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S T E P 

SIX Add your links 

 

 
 
 

 

Copy your unique link (bio link) into your 

Instagram profile. It should appear like this 

when done correctly 

 
 

 
S T E P 

SEVEN 
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Once you get to this stage, you are all set to use your unique link. 
 

Please note that you have access to a free theme. This means 

that you can customize your link profile however you want. 
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Content is fire; social 
media is gasoline. 

 

- Jay Baer 
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C  H  A  P  T  E  R T  W  O 

CONTENT IS THE KING 
 
 
 
 
 
 
 
 

 

nstagram is a very unique platform. One of  its qualities 

is that it provides a different user experience compared 

to  other social media platforms like Facebook, Twitter, 

LinkedIn, Pinterest, etc. 
 

The human brain processes visuals faster than plain text, so it 

takes a few seconds for a person to decide whether the content 

you have uploaded worth their time or not. 

 
Focus on creating great content. Do not create contents that are 

offtopic or confusing, this has the potential to scare away 
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potential followers. Take some time to think about what your 

followers enjoy seeing on Instagram and keep giving them that. 

 

Another hack is to go through your previous photos or videos 

and see the one with the most views, likes, shares, and 

comments, then look for a way to incorporate similar 

photos/videos into your Instagram feeds. Images that triggers 

emotion work well on Instagram. 

 

Tips on how to create attractive content: 

 
Include human faces on your photos 

Using photos that have the human element will resonate more 

with your followers than using abstract pictures. They should 

be able to see a little bit of themselves in the content you create. 

 

For example, if you are in the business of selling clothes, don't 

just upload clothing images, get some people to model the 

clothes, so potential buyers can see how the clothes fit. Images 

with human faces tend to have more engagements. 

 

Add a call to action on every post 

The online English dictionary defined call to action as a piece of 

content intended to induce a viewer, reader or listener to 

perform a specific act, which typically takes the form of an 

instruction or directive (e.g buy now, repost). 
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By adding a call to action to your image you are telling your 

followers or potential audience that they don't have to just 

scroll on but can actually do other things like following your 

account, liking your posts or even reposting some of your 

content. 

 

Call to action plays the role of directing people into taking the 

exact action you want them to take. It is also important to know 

the call to action that engages your followers the most. 

Remember the aim is to get your followers to take action and to 

make them feel like you are talking directly to them. 

 

Example of CTAs that convert are: 
 

1. Doubletap if you agree. 

2. Signup immediately to increase your sales 

3. Click 

4. Register 

5. Discover 

6. Shop 

7. Try 

 
Always write an imaginative and creative caption 

A picture is worth a thousand words but you can't entirely do 

without words. On Instagram, your photos are the visuals that 

grab attention but your caption can also make or break a post. 
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Your captions have the power to bring your pictures or videos to 

life as a great caption is one of the keys to consistent 

engagement. 

 

A daily dose of creative content to your Instagram feed gets you 

the desired page engagement, which invariably results in your 

page being boosted organically. With creative posts, you don't 

need to source for followers, rather they source for you. 

Growing your Instagram page will be very easy using this 

strategy. 

 

Remember to include questions in your captions to encourage 

people to respond.  Instagram caption character limit is 2200, 

that is approximately 300 words which means if you want to 

write or add more things, you have to use the comment section. 

 

Always provide value on your page 

Value can never be overestimated. In all you do, make sure you 

are constantly providing value. For example, if you sell body 

cream, it would be smart to give tips on how one can take good 

care of their skins, share about types of food that enhances good 

skin texture, etc. The same applies to a shoe seller  put up posts 

on how customers can take care of their shoes, how to avoid 

shoerelated infections, how to identify a quality shoe or 

sandals, etc. 
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Make Use of Emojis 

The use of emojis will make your content much more 

interesting and relatable. Everyone uses emojis and it just 

sends a particular message of kinship when you use it on your 

posts. Add emojis to make your content more attractive. 
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Marketers need to build 
digital relationships and 
reputation before closing 

a sale. 
 

- Chris Brogan 
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C  H  A  P  T  E  R T  H  R  E   E 

INSTAGRAM GIVEAWAYS 
CAN   WORK  MAGIC 

 
 
 
 
 

 
nother great way to increase followership in the 

shortest span of time is to do Instagram giveaways. 

Instagram giveaways are a great way to increase your 

followers in a short period of time. Over time, Instagram has 

proven to be a great place for engaging in giveaways because 

one can use a very simple system to yield maximum results. If 

done correctly, a giveaway campaign can help you establish 

your brand and cultivate a loyal following. 

 
One caveat is to make sure you offer a prize that your followers 

would love. The incentive can be money, books, gadgets, or 
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even the products you sell. Giveaways can either be done on 

your page or by contacting giveaway bloggers or any good social 

media influencer. 

 
Giveaways typically come with the instructions to either  

follow an account, like a post, share a post, or tag a friend. 

 
Utilizing giveaways is a very quick method for growing your 

Instagram page. People are drawn to free stuff and this will 

always be a great incentive to use when you want results. The 

downside of this method is that you might end up attracting the 

wrong audience, and most especially if your target is to sell 

more of your products. Giveaway breeds Instagram beggars. 

 

I have had many experiences with giveaways, both personally 

and working with clients. I remember a particular instance 

when I needed to create awareness about a new project of mine. 

I thought of many ways to get the word out, tried many means, 

but none gave me the results I wanted like when I utilized 

giveaway. I didn't just do a giveaway on my page, I enlisted the 

help of an influencer and that truly made the difference. Suffice 

to say, the giveaway campaign was a resounding success. 

Giveaways do work magic. 

 
Below are some very useful tips on how to host a successful 
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(I) It is imperative to state clearly the 

goal before embarking on the giveaway. 

What do you hope to gain after the 

giveaway/contest? Is your aim to grow 

your followers? Do you want to build 

your email list, WhatsApp contacts, or 

expand your brand? There should be a 

clear cut goal. 

   
 

(iii) During your giveaway, use pictures 

that are of high quality and which can 

easily interest viewers and induce them 

to take action. 

 

 
 
 

Instagram giveaway: 

 

 

(ii) Offer a prize that your followers need 

 think of something that would appeal to 

or capture your target market such as 

money, books, gift cards, jewelry, e.t.c 

and use that as your incentive. 

(iv) Always keep your captions short and 

simple. Complex captions can make your 

potential followers lose interest or they 
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giveaway blogger or an influencer so as to 

elevate the importance of the giveaway. 

 

(viii) Crosspromote your giveaway 

post on other social media platforms 

such as Facebook, Twitter, LinkedIn, 

Pinterest, e.t.c 

(vi) Determine how you will pick your 

winner and also the deadline for the 

giveaway. 

 

 

 

 

(v) Create giveaway hashtags to make it 

easier for you to track the participation 

and results. 

 

 

(vii) Consider partnering up with a 
 
 
 
 
 
 
 
 
 
 
 
 

(ix) Once you pick the winner, make a 

public announcement. This helps you to 

build trust among your followers. 

might not really understand how to join 

your giveaway. Use simple words like tag 

a friend, doubletap to win, repost and 

like to win. 

SIMPLE 
CAPTION 
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C  H  A  P  T  E  R F  O  U  R 

LEVERAGE ON HASHTAGS 
 
 
 
 
 
 
 
 

 

he online dictionary defines hashtags as a word or 

phrase preceded by a hash sign (#) used on social 

media websites and applications especially Instagram, 

Twitter, etc to identify messages on a specific topic. 

 
Hashtags started on Twitter as a way of making it easier for 

people to find, follow and contribute to a conversation. 

 
Chris  Messina,  best  known  as  an  advocate  for  opensource 

software, first proposed organizing tweets using the pound sign 

on August 23, 2007. The first hashtag on Twitter which he used 
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as an example of the concept was #BARCAMP. The 

phenomenon has since taken off on the largest scale ever. 

Hashtags are the easiest way to find new and interesting 

content on Instagram. Hashtags can also contribute to putting 

your brand out in the Instagram world. If utilized correctly, they 

have the potential to bring in more profile visitors, comments 

and likes like never before. Instagram limits 30 hashtags to 

each image, so make judicious use of those 30. 

 

Please note that the @ symbol does something entirely 

different. Using @ before an Instagram handle will notify the 

user directly while hashtags will not. 

 
Here are some ways to effectively utilize hashtags on 

Instagram: 
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(1) Be specific and relevant. 

Use hashtags that describe the image and what is in it. Stick to 

the best practices and utilize hashtags that are specific to what 

the viewer is looking at. 

 
(2) Use locationbased hashtags. 

This tactic can help you increase the number of  followers 

within your vicinity  especially  if  your business is based locally 

or if you have a brick and mortar business which you would like 

to attract people to. Locationbased hashtags are an excellent 

way to connect with people within your community. Examples 

of locationbased hashtags include #Lagos #Abuja #Enugu 

#London. Using hashtags like this will typically connect you 

with people in those locations. 

 
(3) Look at the hashtags your competitors are using. 

It is imperative for every business to always check out the 

competition especially when making key business decisions. 

When you use the hashtags your competition is using, you are 

more likely to connect with your ideal customers and then build 

a relationship with them. 

 

(4) Follow trends 

See what hashtags are trending and make use of them as long as 

they are relevant to your business. 



24 

 

 

Hashtagify.me 

Ritetag.com 

 

 
 

 
(5) Make your hashtags simple and short 

People find it difficult to use hashtags that are long or difficult 

to pronounce. 

 
(6) Do your research 

Test different strategies and track results to see which hashtags 

seem to work best over time. With time, you will discover what 

works for you. 

 
Here are some of the tools that can assist in getting your desired 

hashtags: 

 

Ritetag.com provides hashtags based on what matters in your 

photos and text. It also provides data as to how your hashtag is 

performing. Ritetag was founded in 2011 by Saul Fleischman 

and Michael Hudecek. 

 

This tool (www.hashtagify.me) helps you accelerate your 

business growth, create brand awareness and discover the 

effectiveness of your marketing through intelligent hashtag 

marketing. It also gives numeric data on hashtag use. It offers a 

range of plans depending on your need for hashtags usage. 
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All-hashtag.com 

hashmeapp.com #Hashmeapp 

 

 

 

This is a free tool that you can use to generate, create, analyze 

and search for the most used hashtags. It was founded in 2015 

by Toan, a web developer, and designer based in Cloppenbug, 

Germany. 

 

The site currently incorporate some hashtag tools, which 

include hashtags generator (which generates hashtags and 

shows you the best hashtags you need), hashtags creator (it 

helps you create your own hashtags), hashtags analytics (shows 

you what you're doing right and the results you're getting) and 

Top hashtags (it helps to identify popular hashtags) 

 

This one is available on the app store. It is an AIpowered 

hashtag generator that helps you grow your Instagram 

seamlessly. 

 

INTAG 

 
This is my favorite hashtag generating tool. ( Available only 
on playstore) 
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BANNED HASHTAGS 

 
 

Have you ever searched for a hashtag and found that there were 

no recent posts it has been used on? If yes, this means that it is 

likely that the hashtag has been banned. According to 

@socialbuddy, here are some of the known reasons for banned 

                              hashtag
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 Posts involving hate speech or threats. 

 Posts that involve hate groups, terrorists or organized 

crimes. 

 Posts containing nudity. 

 Copyright infringement (stolen posts which you have no 

right to share). 

 Posts which glorify selfharm. 

 Posts that contain graphic images or violence without 

warning. 

 Posts advertising the sale of sexual services, firearms or 

illegal drugs. 

 Spam posts making repetitive contact with ethics. 

 
How to know if a hashtag is banned 

Type the hashtag on the Instagram search bar. If the hashtag 

doesn't appear in the search box, it means it was banned 

permanently. 

 
However, when you search for a hashtag and the recent posts 

show the following message below, it shows that the hashtag is 

temporarily banned. 
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#alone #assday #brain #curvygirls #date #dm #Lean 

#LoseWeight #Lulu #kissing #Master #Models #MustFollow 

#Nasty #Overnight #Parties #Petite #PornFood #PrettyGirl 

#PushUps #Rate #Ravens #SameLove #Saltwater #Shit 

#Shower #Single #SingleLife #Skateboarding #Skype #Snap 

#Snapchat #Snowstorm #SoPretty #Stranger #StreetPhoto 

#Sunbathing #Tag4Like #Teens #Thighs #Thought #Undies 

#ValentinesDay #WorkFlow #WTF 

 

 
 
 

 

Some banned instagram hashtags are 
 

 

Using any of these banned hashtags can easily result in your 

instagram account being banned too, so take note and avoid its 

use. 

 

How to hide hashtags on Instagram: 

1. Use a text editor to save all your hashtags. 
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2. Type dots (.) 5 times. 

3. Add all your hashtags below the last 5th dot. 

4. Copy all the dots (.) along with the hashtags. 

5. Go to your Instagram photo, click the comment button, then 

paste your copied text. 

 
Keep in mind your hashtags will not be completely hidden but 

users will have to click more to see them. 
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C  H  A  P  T  E  R F  I  V  E 

WORD OF MOUTH 
MARKETING HELPS 

 
 
 
 
 

 
ver the years, word of mouth (WOM) has become one 

of the most popular ways to grow a brand. WOM 

means telling people to have trust in the 

recommendations made by their friends, colleagues, co 

workers, church members, family, etc in a particular brand. 

This form of advertising relies on the trust we have in the people 

close to us, which makes it easier to go for stuff recommended 

by them. 

 
WOM has taken over the internet and is being used on various 

platforms especially Instagram to boost engagement, increase 
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followers count, and also increase sales. 

 
Before the advent of paid adverts in newspapers, radio, 

television and the internet, people relied on word of mouth to 

sell their products. It was so easy and because of the trust factor, 

quite effective too. Manufacturers and marketers relied on 

family and friends to get their products sold. 

 
In recent times, and in a densely populated Instagram 

platform, paid adverts are highly abused. The platform has 

become saturated with all forms of adverts, both creative and 

noncreative ones. The abuse had gotten to the extent that 

people are getting pissed off and most people just ignore once 

they see that heading 'sponsored'. 

 
The notion that fake products are being forced on people is 

gradually taking over. Entrepreneurs are devising genuine and 

creative ways of warming their way into the hearts of people 

before getting them to buy. Hence, this makes word of mouth 

marketing strategy more effective and resultdriven in 

increasing followers count. 

 
Word of mouth marketing is a costeffective strategy utilized in 

growing Instagram followers as it saves you the money meant 

for running paid ads to grow your audience. The record has it 
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that it is quite effective in not only boosting sales but in growing 

your followers too. 

 

Personally, word of mouth marketing has done so much for my 

brand, even much more than paid advertising. A few months 

ago, having seen the effect of the few referrals I got from just 

word of mouth, I decided to take it up a notch and provide 

people with an incentive for spreading the word about my 

brand. 

 
What did I do? I told every one of the consistent clients I work 

with that I would give them a percentage of my earnings from 

every new client they refer to my business. Can you imagine 

what that did? Exactly. The level of referrals skyrocketed like 

never before and I cashed in big time. Now, I have given you an 

expo you can use. 

 
The Importance Of WOM      

 
Creates Trust 

Word of Mouth creates trust amongst buyers. The fact is that 

when there is a circulation of trust on your brand, you gain an 

increased follower count, and this is because people tend to 

trust the words of friends/family much more than strangers. If 

your business acquires a trust factor among its customers, it 
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would not be too farfetched to say that would automatically 

reflect on the number of its followers. 

 
Breeds/Spreads Familiarity 

Without doubt, most of the time, people follow and accept 

brands that show some personality in their approach. There is a 

higher chance that your brand's word of mouth representatives 

know you on a personal level  this, coupled with familiarity 

convinces people to follow you and become your ambassadors. 

People need to believe that your brand/faces behind the brand 

are ordinary people like they are, and this is a major reason 

people follow your Instagram page. 

 

Long Term Value 

Research has proven that customers who buy products from 

you through recommendation and reviews tend to stick on for a 

long time. This automatically translates to increased 

engagement, thus followers. Value is also placed on first 

referrals. This gives room for the growth of your followers on 

Instagram as everything will operate on a familiar level. 

 
Low Cost 

As a startup, you will realize that you spend a lot of money on 

paid ads, to boost your engagement and grow your audience, 

which at the end of the day may not produce the results you 
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want. Once your company becomes established though, word of 

mouth marketing will take precedence as it has proven to be a 

lot more effective form of marketing. 

 
People are becoming skeptical of sponsored ads. Most 

Instagram users quickly scroll past once they realize it is an 

advertisement. WOM marketing is never like that  it is well 

accepted by people, CHEAP and reliable. Referrals cost almost 

nothing and are more effective in growing Instagram followers. 

 
Targets Better 

Word of mouth is more detailed in targeting. If fashion is your 

niche, you could decide to run ads targeting those who are 

interested in fashion shows. That might not be an effective 

targeting because people who watch fashion shows or follow the 

trends may not necessarily be interested in actually buying 

clothes. 

 
Word of mouth is much more focused. No one is going to talk to 

you about a kiddies website if they don't have kids. People only 

tell you about the products they are certain you need or in which 

you have shown interest. 

 

Therefore, if your page is followed by those who need your 

products, you are assured of consistent sales. This marketing 
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avenue will not just get you more followers, it gains you new 

customers daily since it targets those who need you and not the 

other way round. 

 
Credibility 

Getting a message about a company from a family member and 

friends rather than through paid adverts is credible and more 

certain to work. This is because the focus has been shifted from 

gaining a follower who is just fascinated by your page, to 

gaining one who buys. 

 

Ready Acceptance 

Consumers continue to find ways to avoid advertisements as 

much as possible. Word of mouth is one of your best strategies 

to quelling negative attitudes about advertising as customers 

simply react to messages about your brand shared by people 

they trust thereby readily accepting their word as law. 
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C  H  A  P  T  E  R S  I  X 

LEVERAGE ON 
INSTAGRAM 

SPONSORED ADS 

 
ith over 1 billion active users, Instagram is fast 

becoming the most evolved of all social 

networks with more users joining the platform 

daily. 

 
Since the news began circulating that Instagram has decreased 

the organic reach for pages, the rate at which people spend 

money to be visible on the platform has increased significantly. 

It is vital that startups position themselves in the market 

thoroughly and one of the best ways to make that happen is by 

spending some money on sponsored ads. Leveraging ads have 
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benefits which can take your brand to another level  that way, 

you are assured that your community is getting the right 

content as regards your business. 

 

You don't need to pay for every post, just choose the best ones, 

and give them the visibility required to get your brand engaged. 

Instagram targeting option enables you to select the people you 

want to reach, as well as their location, age, gender, and 

interests. 

 

Instagram allows you to share not only photos but also short 

videos. Millions of posts are boosted on Instagram daily. Some 

of the benefits of boosting posts are: 

 

Increased Engagement 

A study has revealed that Instagram content generates more 

engagement 59 times per follower than either Facebook or 

Twitter. This same study shows that an active Instagram user 

with creative and eyecatching content has an increased 

opportunity of having his/her content engaged. Without 

sponsored ads, your engagement will be limited to just your 

followers and only as far as your hashtags can take you. 

 

A sponsored ad, on the other hand, gives you thousands of 

comments and likes constantly, keeping your posts active. 
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When you boost your posts, it gets the attention needed. You 

receive messages constantly, email alerts or WhatsApp 

messages, and this sort of engagement gives your brand 

visibility. 

 
Increased Followers 

Running sponsored Ads on your content is another sure way of 

increasing your follower count. This is because advert 

circulates your content to a wider audience reach and some of 

them might find your content interesting enough to warrant a 

follow. 

 
Brand Awareness 

Instagram sponsored ads increases your visibility and brand 

awareness. People who never knew you existed get to find out 

about you. Because of the wider audience reach, your brand gets 

to be previewed to a wider range of audience who may likely 

pick interest in your content and follow your page. 

 
Increased Conversion Rates 

Instagram ads offer you a promising conversion rate, as 

compared to not sponsoring your posts. With paid sponsorship, 

your chances of converting potential customers to real buyers 

are increased as you are offered opportunities of retargeting 

people who tried making purchases but never got to. 
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More Profile Views 

This is one of the benefits of sponsored Instagram ads. Your 

profile gets more views both from surfers and potential buyers. 

Your brand and contents are constantly viewed. 

 
Reach Your Target Market 

Paying to boost your content gets you a larger reach. An 

important aspect of this is that you get acquainted with your 

niche (a community of people interested in your products and 

services). 

 
Through sponsoring your posts, you reach your target market. 

If you want your Instagram ads to target the millennials, you 

focus on people under the age of 30 and provide content which 

will interest them. 

 
Once you identify your target market, it will increase the level of 

engagement on your Instagram profiles. This is one of the 

major benefits of running Instagram Ads  target market reach. 

If you are able to reach and market to the people who really need 

your products, then the sky will be the limit. 

 
Targeting really works. At the beginning of my journey into 

earning on Instagram, I didn't know how targeting worked. All I 

knew was that I could boost my post and it would reach a wider 
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audience  I had no idea that I needed to know my audience first 

and then target said audience. 

 
So, I started with trial and error, made a lot of mistakes, until I 

finally figured it out. Once I knew the magic targeting could do, 

I never looked back. It has saved me a lot of time and money. 

 
Lower CPC (Cost Per Click) 

Another benefit of Instagram Sponsored Ad is that it offers 

lower CPC (cost per click) than AdWords, Twitter, and 

LinkedIn. Instagram also has lower prices per video view on 

average compared to Facebook. 

 
Also, people are becoming more active on Instagram compared 

to either Facebook or Twitter, and this invariably translates to 

increased engagement. 

 
The benefits of Instagram sponsored Ads are numerous. They 

range from improved engagement to better visibility and 

conversion. These benefits are absolutely necessary for start 

ups looking to make their businesses better. 
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C  H  A  P  T  E  R S  E  V  E   N 

FOLLOW FOR FOLLOW 
AND COLLABORATION 

WORKS 

 
hile this method might not help you get 

immediate Instagram sales, it helps you gain 

credibility fast. 

 
For  a  brand  new  account  or  accounts  with  less  than  1000 

followers that need to build momentum and get followers on 

Instagram, this is the cheapest method. Since the Instagram 

following limit is about 100200 users per hour and 1000 users 

per day, this is how it is done to avoid Instagram blocking or 

limiting your page. 

W 
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(I)   Search for at least 10 accounts that are in your niche or 

similar to your niche with a huge number of followers. 

(ii) Follow atleast 5 users from each page every 2 hours. 

(iii) During this period, make sure you engage with the ones 

following you. Leave meaningful comments on their posts. 

(iv) After 24 hours, track those not following you back and 

unfollow them immediately . 
 

Turn on post notifications for these big accounts, whenever 

they post something new, you will be among the first set of 

followers to like or comment on their pages. 

 

If you have a good bio and an attractive feed, 40% of the account 

you followed will definitely follow back. Remember following 

too many accounts are considered as spamming activities ,so 

becareful to avoid Instagram action blocked. 

 

Collaborate With Other Users 

 
Have you noticed that whenever you go to a shop to buy Coke or 

Pepsi, there is always someone selling egg roll or doughnut 

close by? That is collaboration. It is also applicable to Instagram 

and these strategies are essential for business growth. 

 

Do not pick any random users for collaboration, rather choose 

people whose interests are similar to yours. Choose people 
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whose Instagram followers will be interested in your business, 

not the opposite. For example, if you sell clothes and 

accessories, collaborate with style bloggers. If you are a social 

media manager, collaborate with a graphic designer or a web 

developer. While sending collaboration requests, remember to 

make them  professional. 
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Meje E.O 

 
 

 
To continue winning the 

internet marketing game, your 
content has to be more than 
just brilliant, it has to give the 

people consuming that 
content the ability to become 

a better version of 
themselves. 

 

- Michelle Stinson Ross 
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C  H  A  P  T  E  R E  I  G  H   T 

USE OTHER CHANNELS 
 
 
 
 
 
 
 
 

 

mong the various means of growing your Instagram 

page, cross channeling supersedes all. Its efficacy lies 

in the INTEGRATION of multiple platforms to MEET 

your customers where they are, therefore, utilizing it is a sure 

way of growing your Instagram following. 

 

According to Brightedge multichanneling involves how you 

manage your brand exposure on multiple platforms like mobile 

apps/social media, websites, email, and wordofmouth 

recommendations. Crosschannel marketing provides 

customers an integrated and consistent experience across your 
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brand. 

 
Years back, we could easily manage and grow our Instagram 

page without bothering about multiple channels but 

realistically, things have changed. It is a competitive market out 

there and in order to effectively grow your Instagram page, you 

will need to spread your tentacles by being active on different 

platforms. Focusing on a single channel can lead to poor 

customer experience and prevent you from successfully 

nurturing your leads. 

 
I have heard a lot of stories about brands who successfully use 

crosschanneling to grow their visibility and I am no exception. 

Starting out as a new page on IG, I needed to utilize all the tricks 

I knew in order to stand out and to be taken seriously. Cross 

channeling was something I started doing subconsciously 

before I even knew the advantages. 

 
Getting your customers to effectively engage with your page 

requires GOING TO MEET THEM WHERE THEY ARE and 

updating them about your products and services. The effective 

utilization of multichannel marketing requires more than just 

publishing on all the platforms, you have to be able to unify 

them and make sure there is an integrated communication 

across the board so they don't stand as an independent entity. 
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Multichannel marketing is about blending your various 

marketing channels in such a way that creates a 

continuation/progression for your target audience to progress 

from one stage of your content to the next. The various 

platforms need to work together to create unification in your 

content. 

 

Some Benefits Of Crosschannelling 

 
It Improves Customer Loyalty 

The utilization of the crosschanneling method of promotion 

ensures the unification of your various marketing channels 

leading to the progression of your contents, which therefore 

improves customer loyalty. This is because a customer that is 

made to follow up on the progression of your content tends to 

value your products and services more. 

 
Increased Engagement 

There is a reason it is called multi. Marketing on multiple 

channels leads to more serious and indepth engagement. 

 
Makes It Easier To Pinpoint Individual Channel Metrics 

Cross channeling gives you a detailed breakdown of your 

customer's buying behavior and how they operate. You are able 

to better understand the platforms frequented and know how to 

word your content to attract attention. It is also a known fact 
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that multichannel customers spend more than singlechannel 

customers. 

 
There are various outlets for multichannel marketing. Some of 

them are: 

 
Retail storefronts: This is your offline marketing channel. 

Unifying the brick and mortar store with the online marketing 

efforts will go a long way in increasing your Instagram page 

engagements and ensuring sales. 

 
Website (including content marketing/blogging): Start by 

having a business website/online shop where customers can 

visit to make purchases. 

 
Email marketing: Just as the name implies, email 

marketing drafts bulk mails for subscribers, keeping them 

informed about products and services. 

 
Mailorder catalogs/magazine marketing: this 

displays a print out of your products and services in a bid to 

make it is easier for potential buyers to have a feel of what they 

are about to spend on. 

 
Mobile/Internet marketing: This is a movable marketing 

strategy. It utilizes all the networks suitable and available for 
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the easy dispensation of your products and services. 
 

The internet is changing the way business is done today so we 

have to constantly evolve with the times. Remaining fixated on 

a particular channel without spreading your wings will only 

limit your growth/improvement. 

 
Learn to market your brand by utilizing different channels. 

Don't market only on Instagram  Facebook, Twitter, 

WhatsApp, YouTube, Google AdWords, etc. have all the tools to 

help you spread your tentacles. 

 
Don't overlook big forums like nairaland.com which currently 

have about 2.6 million members. Sign up  your customers are 

there waiting for you to show up and deliver. 

 
All these social network channels are vital in crosspromoting 

growth and increase. Remember that your potential customers 

could be anywhere and you need to be where they are. 

 
Finally, as the number of potential marketing channels grows, 

designing multichannel marketing campaigns will continue to 

be key for reining in toptier customers. Always have it in mind 

that the key is in the fusion of these channels, rather than 

acting/working independently. 
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Meje E.O 

 
 
 

 
Take a risk and keep 
testing, because what 

works today won't work 
tomorrow, but what 

worked yesterday may 
work again. 

 

- Amrita Sahasrabudhe 
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C  H  A  P  T  E  R N  I  N  E 

7 MAJOR WAYS TO PREVENT 
YOUR INSTAGRAM ACCOUNT 

FROM BEING HACKED 
 
 

ccount hacking is a dire situation no entrepreneur 

should hope to be in, especially if said entrepreneur 

primarily gets new customers through the internet. 

Hacking can destabilize your business and take you back to 

square one. 

 
Every day, hackers learn new ways of deciphering passwords 

and usernames. They utilize some unknown channels in 

carrying out this heartwrenching deeds. 

 
Preventive measures have been set in place by Instagram and it 
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is recommended that entrepreneurs utilize them. These 

measures are: 

 
Avoid Indirect Log In Link 

This is one of the common tools hackers use in decoding an 

entrepreneur's accounts. You must have encountered this while 

surfing the net or probably browsing information related to 

Instagram  suddenly you are prompted to log in through the 

provided link on that very platform. Sometimes, you are 

redirected to an Instagram page and the setting will look 

innocent to you with the Instagram features and logo intact to 

make it look real. Do not log in from there. Once you do, hackers 

automatically save your login details and can access your 

account through that means. 

 
Strengthen Your Password 

Never use a password that is recognized by virtually all your 

social links  it is a risky approach. This is because hackers 

operate in open spaces without trusted certificates and you 

most likely have used internet access without strong security. 

 
When you enter a password, hackers pick it up and virtually try 

it on all your social media accounts, Instagram inclusive. If you 

use one password for all your logins, you become very 

susceptible to getting hacked. To prevent this, never use one 
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password for your accounts, rather interchange them. Use a 

stronger nonpredictable password on your Instagram 

account; include numbers, punctuation, and symbols on them 

to be safer. Stop using your phone numbers and date of birth as 

password. 

 
Turn On 2 Factor Authentication 

This is a security feature Instagram set up to protect accounts. 

Setting up twofactor authentication is pretty straightforward. 

After setting it up, you will be asked to enter a special login code 

or confirm your login attempt each time you or anyone else tries 

accessing Instagram from a device you don't recognize. 

 
There are various methods available to aid you in setting up and 

getting started with twofactor authentication. Below are the 

two methods that you can choose from. 

 
Requesting to receive SMS codes directly on your mobile 

phone, which you can then input to gain access. 

 
Utilizing login codes from a thirdparty authentication app. 

Examples of such apps are Duo Mobile and Google 

Authenticator. 

 
In order to use twofactor authentication, you'll need to have at 
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least one of these set up. Once you succeed in setting up the two 

factor authentication, you will have access to recovery codes on 

your account. 

 
How to set up twofactor authentication for your 

Instagram account: 

 
 Tap the Settings gear icon in the upper right 

 Scroll down and tap TwoFactor Authentication 

 Turn on Required Security Code 
 

Tighten Security Around Your Email 

Given that your email is used as a recall to your social media 

accounts, it would be prudent to update your email constantly 

because whoever gets access to your email can hack your 

account. You are also at risk of having your account hacked 

when you open emails from unknown sources, especially if you 

use the same passwords on multiple sites. 

 

Read Through The 'About' Of A Profile 

Check out the profiles of people that follow you. Hackers 

usually follow people randomly and then wait for a moment 

before sliding through Dms. 

 
Tips on how to detect hacker account: 
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 Usually, they use celebrities pictures as their DP. 

 They hardly post. If  you check through the duration of 

posts, you will see that they are dated a few weeks or months 

back. 

 Fewer or no followers (exceptions are the pages of start 

ups). The difference is that startups pages are usually 

content filled. 

 
Log Out From Your Accounts In Shared Systems 

Whenever you log on to your account in a shared system, 

endeavor to log out when you are done. Also, uncheck the 

'remember me/keep me logged in/save password box' for all 

sites, that way, your details will not be saved on that system. 

 
Do Not Open Untrusted External Links 

Hackers are always developing new ways to steal details and 

one of them is through external links. Always look out for 

prompts that say the certificate is not from a trusted 

server, that way, you close the link when it is about to redirect 

you. 
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Meje E.O 

 

 
Your time is limited, so don't waste 
it living someone else's life. Don't 
be trapped by dogma which is 
living with the results of other 

people's thinking. 
Follow your heart and intuition, 

they somehow already know what 
you truly want to become. 

Everything else is secondary. STAY 
HUNGRY, STAY FOOLISH 

- Amrita Sahasrabudhe 
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C  H  A  P  T  E  R T  E  N 

HOW TO MAKE 
MONEY ON INSTAGRAM 

 
 
 
 
 
 
 

ith the billions of Instagram users and the 

millions of engagement recorded daily, it would 

be a deficiency to limit Instagram to just a visual 

platform where one can share photos or videos. The 

dense/highly populated community makes it the perfect 

channel to earn money. 

 

A lot of people cash out daily from Instagram. These people are 

either  celebrities  or  those  (especially  Nigerians)  who  have 

worked  their  butt  off  growing  a  community  of  engaged 

audience.  Popular  celebrities  like  Kylie  Jenner  with  219M 
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followers get paid $1 million (N460,000,000) per Instagram 

post, making her the highestpaid Instagram influencer. 

 

Other celebrities like Selena Gomez, Justin Bieber, C. Ronaldo, 

Kim Kardashian, etc. also cash out from posting. Nigerian 

influencers also charge high to market your product/service on 

their platforms. 

 

Instagram has various strategies for making money and these 

strategies keep evolving as people find new ways to utilize the 

platform. Some of the popular and effective means are: 

 
Sell License For Photography 

Instagram is all about visual content, so good, photogenic 

products would sell well on the platform. You can sell poster 

photos, paintings, drawings, animations, videos, and other 

image or videobased virtual products. 

 

If you take highquality pictures, there is a chance that you can 

get paid for it. However, you shouldn't limit yourself to just your 

photography skills, explore other possibilities such as editing 

and composition. Use the best photo editing apps for phones to 

get the most out of the photos you take and try to be original 

when you are taking pictures. 
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Creativity enables you to produce contents that are amazingly 

good. Take good, natural, and original pictures with little or no 

filter. Utilize Instagram and get visibility for your visuals with 

the right hashtags. If photography is the main talent you 

showcase on Instagram, you can take sharp quality and random 

pictures of foods, places, people, etc, and work on getting 

discovered. 

 
Selling Your Art, Talent, and Skills 

Most notable influencers/comedians like Brodashaggi and 

LasisiElenu started from scratch and grew their audience to 

millions of followers by maximizing their creativity. Their 

creative and original videos of funny moments and comedy get 

everyone rolling with laughter. 

 
Most people have talents like acting, dancing, singing, cooking, 

which can fetch them good money on a daily basis. Instagram is 

not just a tool for displaying your skills, it can also be utilized for 

making money. 

 
Become A Social Media Manager 

A social media manager is a highly motivated, and creative 

individual with experience and passion for connecting with 

current and potential customers. As a social media manager, 

you are expected to be up to date with the latest digital 
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technologies and social media trends. 

 

Social media management is one of the most popular means of 

making money today. A lot of people manage pages for the busy 

ones and if you are quite creative in your content creation, then 

you can handle a company's page and get paid for it. Imagine 

charging #30,000 monthly and you end up managing over 30 

accounts in a month, that would amount to an average of 

#900,000 earned per month. 

 

A social media manager's responsibilities include: 

 Suggest and implement new features to develop brand 

awareness. Promotions and competitions come to mind 

here. 

 Monitor, listen and respond to users in a timely manner and 

monitor customer reviews. 

 Design and implement a social media strategy to align with 

business goals. 

 Create, curate and manage all published contents. 

 Analyze key metrics and tweak strategy as needed 
 

Affiliate Marketing 

Affiliate marketing is basically when you promote a product 

and get paid per sale. When you join a company to become an 

affiliate, you make money by marketing the company's 
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products on your page/profile using their link. 

 
An affiliate marketer promotes specific products or websites in 

exchange for a cut of the profits or commissions from the web 

traffic he/she generates. Your job is to post attractive images 

highlighting their products and then drive sales through your 

affiliate links. 

 

Many brands sell their products through affiliate programs and 

millions of people also make money from Instagram this way. 

An affiliate marketer's main concern is selling/boosting other 

people's brand for a commission. 

 
I know a lot of people who make cool money from affiliate 

marketing and who have trained others to do the same. Affiliate 

marketing is so diverse and inclusive such that anyone would 

find it interesting. 

 

Some of the Best Affiliate Marketing Programs in Nigeria 

include: 

 

https://affiliates.jumia.com/ 

http://konga.postaffiliatepro.com 

https://portals.aliexpress.com/ 

                            https://expertnaire.com 

 

 

http://konga.postaffiliatepro.com/
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There are also others like Clickbank and Amazon affiliates 

program. 

 
Become A Blogger/Writer 

A lot of popularity has been attached to this form of earning via 

Instagram. Instagram bloggers range from: 

 Travel bloggers 

 Food bloggers 

 Beauty bloggers 

 Business bloggers 

 Lifestyle bloggers 

 
Travel bloggers visit places, capture sceneries of beautiful 

landscapes and oceans and share with their audience. Food 

bloggers produce short videos of cooking tutorials and high 

quality images of wellprepared meals. The same applies to 

beauty and business bloggers who blog about beauty and 

business tips, while lifestyle bloggers share about life and living. 

 

These are the categories of rich content bloggers who could end 

up writing a book, which they sell to their followers/content 

lovers to make some money. 
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Become An Influencer 

An influencer is someone who has built a reputation to the 

extent of having an easy influence on their followers in such a 

way that they can market any product to their followers and 

convince them to buy said product. This level of influence can 

be attained once the influencers have built a level of trust for 

themselves because once you build that trust, making money 

becomes easier. 

 

Brands tend to partner with influencers to do sponsored posts 

that help spread the word about their products. Big brands, 

companies, and even startups are willing to pay influencers a 

huge amount of money per post to get in front of their audience. 

Brands partner with influencers because they always get the job 

done. 

 
Start Online Coaching 

If you've developed valuable skill sets within your industry over 

the years, offering your consulting services to local business 

owners can be a lucrative way to mak e money on Instagram. 

 
You can start by selling your knowledge and advice in an area 

you specialize in as a coach or consultant. If you can bill yourself 

as an expert, there are thousands of people out there willing to 

pay for your time and knowledge. You can also offer your 
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services to local business owners, companies and startups. 
 

Build And Sell Instagram Pages 

It sounds crazy, right? Yes, you can actually build and sell your 

Instagram account. I have friends who earn millions monthly 

simply by building Instagram pages and selling them to people 

who need them. 

 
There are a few sites that can help you sell your pages. Some of 

them are; 

https://fameswap.com 

and https://viralaccounts.com 
 

Selling Information Products 

Digital information products are the new hot cakes on the 

internet. Unlike other products that you can see, feel and touch, 

information products are intangible commodities. 

 
They are a compendium of educative and instructive materials 

and resources that are made available to individuals at a 

stipulated price. They come in different forms like audio 

podcasts, webinars, recorded teleconference, interviews, 

instructional videos, ebooks, instructional manuals and 

guides, software, a mobile application, digital report or 

newsletters. 
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All you need to do is to think about a field or subject you have 

vast knowledge on, sit down and prepare a written text, video or 

audio, teaching all you know about the subject. Put up the 

materials for sale on your Instagram page so interested 

individuals can pay and have access to the files from different 

locations in the world, thus saving you time, energy, and 

money. 

 

Others lucrative ones include becoming an Instagram travel 

consultant, Instagram Dating Consultant, Instagram Fitness 

Coach, etc. You can explore any of these avenues according to 

your strengths. 
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THE PREREQUISITES FOR EARNING ON INSTAGRAM 
 

 

Popular celebrities and influencers make a ton of money on Instagram every other day. The 

highest-paid influencer on Instagram gains about 8400 to 1,2 million dollars. You may not 

earn that much when starting but you can always grow with time. If you’re looking to make 

money on Instagram, there are some requirements you must put in place. Making money on 

Instagram depends on your influence, reputation, the number of followings and the increasing 

impact of your Instagram handle over time.  

 

Audience Reach and Influence 

If you are going to become an Instagram money-spinner  then you must grow your audience. 

The more people see you, the more they get to know about you and the more your chances of 

earning from them. This is very important especially if you want to become an affiliate or 

influencer marketing.  

 

Why would businesses pay an Instagram user like you? Why can’t they spend the money on 

television ads and billboards? It's quite simple. They understand that the majority of the 

market population spend most of their time online. And with your help, they can get their 

products and services across to people especially those beyond their reach.  

 

If you have a large audience, their business gets more exposure and subsequently more 

customers. Even if your followers can’t afford their products at the moment, they will 

recommend it to their friends when eventually making a purchase. And that’s how the chain 

reaction grows.  

 

Don’t get worked up if you don’t have a large following yet. Remember Rome was not built in a 

day. You can start now by posting valuable content with relevant hashtags. With time, your 

audience will grow. They will come to know, like and value you and you too will become an 

influential Instagram personality. That’s how the popular influencers on Instagram all started 
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Large Following 

You can start with a small number of followers and grow it into a large community or tribe that 

shares the same interest with you. You can increase your following by planning your content 

strategy and posting consistently using hashtags and geotags. This ensures that your content is 

targeted to the right audience. Write an eye-catching bio and profile as that creates the first 

impression for anyone who visits your page. Use consistent branding and colour schemes. 

 

Also, promote your content in other social media channels to increase engagements. Spice up 

your content by running contents, promos and giveaways. Who doesn’t love a good giveaway 

on Instagram? It’s a good way to endear yourself to your followers. Explore networking 

opportunities. Join Instagram communities, connect with influencers in your niche and get 

featured in their space. You can also use sponsored ads to get more followers. 

 

 

Increased Engagements 

It’s cool to have many followers. But what’s the use of having over 10,000 followers when only 

20 of them engage with your post. It’s not just about having more followers or visitors to your 

page. As you increase the number of your followers also work on boosting your engagements. If 

you rarely get people commenting, liking, sharing, and following you, then you’re doing 

something wrong. Low engagement ridicules your content marketing efforts. This means if you 

post a product for sale, they will most likely scroll past it without pausing to check the price. 

 

Maybe your post is not solving a problem for your audience because if it does, they will be 

asking for more. Another issue could be that you’re not posting at the right time. Always target 

the time your followers are more active online. You can also add a call to action at the end of 

your post encouraging your followers to like, comment and share with their friends. Sure some 

people will never comment on your post no matter what you do. These people are called 

spectators. But that doesn’t mean you should slack. If you can get at least 5% engagement on 

your posts, then you are good to go.  
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          STRATEGIES FOR MAKING MONEY ON INSTAGRAM 

 

 

There are different strategies you can explore to make the most out of your Instagram handle 

and milk all that money. 

 

Strategy #1: Consistent Content Creation 

The competition on IG is very high, and you must post content consistently to stay on top of the 

competition. It is also a good way to grow your followership organically. Create picture and 

video content with interesting captions to engage with your target audience.  

 

Strategy #2: Launch an IGTV Series 

If you haven’t started an IGTV channel, it’s time to get on board. It is a big opportunity to 

increase your earnings on Instagram. Videos have become the most preferred form of content 

as they are more personal and engaging. With IGTV, you can post content with clickable links 

which makes it easy for viewers to buy your product or service. You can always include a call-

to-action in your post that leads your followers to the video. 

 

Strategy #3: Sell on Your Instagram Stories 

Scarcity can be used as a strategy to upsell products. When you create urgency for the product, 

people will be quick to buy before the sale, pre-order or promo is over. You can use your 

Instagram stories to host a flash sale as the post goes off after 24hours. Instagram stories 

sponsored ads can also be used to increase your audience reach.  

 

Strategy #4: Optimize Your Link in Bio 

With a link in your bio, you can drive traffic from your Instagram page to website or product 

landing page. But it’s not just enough to add a link. You should also include a call-to-action in 

your caption that directs people to the link.  
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Strategy #5: Use Hashtags 

Hashtags are used on Instagram to link together posts with similar themes or discourse. You 

are allowed to use up to 30 hashtags on your posts. But I will recommend that you use a 

maximum of 10 hashtags on your posts. If there isn’t enough to space to include hashtags in 

your caption, you can just add in the comment. 

 

Strategy #6: Host Virtual Events on Instagram Live 

Live videos on IG have become trendy and you too can join the bandwagon. It is one of the best 

ways to engage with your followers on the gram. You can collaborate with other connect 

creators and influencers to host a webinar, training or live broadcast on IG. That could also 

serve as an opportunity to promote your products and services.  

 

Strategy #7: Use Watermarks 

If you create original high-quality content, then I would advise that you use imprint 

watermarks of your brand name or logo on it to avoid intellectual theft or plagiarism. This way, 

you maintain full credit and ownership of your content. Anyone who wants to use it would have 

to pay for the original copies.  

 

 

 

TOOLS FOR MONETIZING INSTAGRAM 

There is a wide range of tools available to help make your Instagram monetization journey 

easy. You may not need all especially when starting, but here are a few that could come in 

handy.  

 

Buzzoole: This tool works best for those looking to venture into information marketing or 

brand ambassadorship. It helps you find other influencers in your niche. This way, you can 

network with them and collaborate with them on profitable opportunities. It also helps you to 

measure and see how much influence you have on Instagram. The metrics available on your 

dashboard helps you evaluate your strength, weakness and new strategies for growing your 



78 

 

 

brand on Instagram.  

 

TapInfluence: This is a good alternative for buzzoole. Tapinfluence has a lot of interesting 

features that you would love. It provides data segmentation which gives you an insight into 

how other influencers optimize their Instagram page. You could get ideas on how to optimise 

your page to make more money. 

 

Linkin.bio: This one is a little dicy. Linkin.bio is not exactly an app, plugin or program, but it 

does come in handy. It turns your Instagram photos into a clickable and shoppable feed. Once 

your followers click on the image while browsing through your feed or posts, it takes them to 

your product landing page where they can make a purchase. You can also use it to track your 

followers’ analytic data. If you want to make money on Instagram, this tool is a must-have.  

 

Bitly: I bet you know about Bitly. It’s one of the most famous URL shortening tools available 

online. Bitly is a link management platform which helps you to create a customised link to your 

website or landing page, but that’s just one of its many features. You can also use it to track the 

analytics and measure your brand ads on various online channels. It helps you trace where all 

the traffic is from your link. With bitly, you can see the pages your customers and prospects 

navigate from the link and the type of content your audience engages with. This helps you 

create more authentic content tailored to their needs. 

 

Linktree: Linktree performs similar functions with Linkin.bio. Instagram does not support 

the use of links in your post. The only opportunity you have to include a link is in your bio so 

you must make it count. With linktree, you can link directly to your website, online shop, 

product catalogue, blog or landing page.  

 

Freshbooks: Proper documentation and accounting are very important in business. With this 

app, you can create invoices for your clients. This will help you track and organize your income, 

expenditure and debt. 
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ConvertKit: This app comes with an interesting feature that helps to direct your Instagram 

followers from your landing page to your email. You can also use it to arrange your emails, 

send newsletters and interact with your potential customers.  

 

Cyfe: Cyfe can be used to track your business or brand impact on Instagram. When you sign 

up on Cyfe, you are granted access to a dashboard which helps you view and monitor all your 

business data and activities on the internet. You can also use it to create automated weekly 

reports which you can send to your clients via email. 

 

Later: If you don’t have the time to post consistently on Instagram, this tool will come in 

handy. With this app, you can batch produce your content and schedule according to your 

content calendar. Then, the app uploads the posts at the scheduled time whether you are online 

or not.  

 

Iconosquare: With Iconosquare, you can track and monitor how your post performs on 

Instagram. It shows you which post has the highest engagement, trending hashtags, top 

followers. Having seen the insights on this app, you can restructure and plan your content to 

drive more engagement.  

 

Social Blade: This app helps you to stalk other accounts on Instagram. It helps you see the 

influential ones, how many posts they upload daily and how many followers they gain each day. 

This way, you can plan to get a shoutout or collaboration with them.  

 

Social Rank: Social rank helps you to keep tabs on your followers. You get to see which of 

your followers is more popular and has a larger audience in case of opportunities for future 

collaborations. 
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CREATING CONTENT ON INSTAGRAM 

 

 

One of the best ways to build your audience on Instagram is by creating authentic and engaging 

content consistently for your followers. In this chapter, I will be sharing with you tips on how 

to create unique and high-quality content for your Instagram page. 

 

When it comes to creating content on Instagram, you must consider the preference of your 

target audience, the visual appeal and of course, the value of the post. Visual content thrives on 

Instagram so no matter how useful or unique your post is, it must be eye-catching and 

appealing to your followers. Your content should be inspirational, engaging or entertaining. I 

would advise you to use a mix of all three. 

 

Here are some tips to help you create engaging content for your Instagram page. 

 

1. Use Attractive Templates 

You can create your Instagram content using nice attractive templates. There are many tools 

and websites where you can find pre-designed templates which you can tweak and redesign to 

your taste. It doesn’t matter the type of post you want to create. You can always change the font 

size, styles, colours and images to suit the content. You can use a plain or patterned 

background, bright or dull colour, simple or complex designs. Some template tools you can try 

out include; Adobe Spark, Canva and Venngage. Even if you are not a graphics designer, you 

will find your way around these tools. 

 

2. Research Quality Royalty-Free Images 

Remember Instagram is a visual platform. So you must use images in posting your content. Not 

just anything of images but high-quality pictures. First, ensure that your smartphone has good 

image resolution so you can take photos occasionally to help spice up your page. You can also 

hire a professional photographer to take good snapshots. 
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Another option is to download royalty-free images from sites like Unsplash, Pexels, Pixabay 

and Stocksnap. These images can be used to redesign your template before uploading on your 

page. You can also edit the images and add texts, icons, shades, lines, borders, filters and any 

other element you like. But before downloading any image bear in mind that the recommended 

picture dimension for an Instagram post is 1080p × 1080p. 

 

3. Explore Different Content Formats 

Make your page interesting by exploring different content formats. Mix up video content with 

your picture posts. You can try different template designs, GIFs and carousel formats. Post 

multiple pictures sometimes, other times post just one image. Write a long caption today, then 

write a short one tomorrow. Also, try posting at different times in the day to see when you get 

the most engagement. You can batch produce and s schedule your post using apps like 

Hootsuite, Postcron, Buffer and Latergram. 

 

4. Repost From Brands in Your Niche 

There is nothing wrong with reposting other people’s content. The only problem is posting 

their content without their permission. You may not always have time to create content on your 

Instagram page. Sometime, you may burn out and run out of content ideas. If you find 

someone in your niche whose posts are authentic and engaging, you can seek their permission 

to repost on your page and give them full credit. You can start by following hashtags and 

accounts in your niche. Although they are in your niche, they don’t have to be direct 

competitors. Even if they are, you can find a common ground and collaborate with them. You 

can get some content ideas from viewing their posts and even find more hashtags that you can 

use in your posts. 

 

After engaging with their content, reach out to the account owner. Just send a dm expressing 

how much you love their content and ask for their permission to repost. It’s not that big of a 

deal. You can even tell them in the comment section. Most of them won’t mind. They will even 

jump at the opportunity to get their post distributed to other pages as it indirectly increases 

their visibility and audience reach. But don’t forget to give them credit in your repost. Who 
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knows? They may even be kind enough to give you a shoutout in their post. 

 

5. Co-create Content with Other Influencers 

Find a way to collaborate and work with other influencers in your niche to create content for 

your page. Even if they are not in your niche, you try to do something similar together. It is a 

good opportunity to expand your audience and gain more visibility. If you’re just starting, 

reach out to micro-influencers before aiming for the big guns. It’s easier to get through to them 

and form some sort of partnership. You can check out the contact information in their bio or 

send them a dm. 

 

6. Post User-Generated Content 

User-generated content is another good way to get content ideas for your page. It implies 

getting your audience and followers involved in your content creation process. You can run a 

campaign where your followers get to win giveaways when they post content about you or your 

brand. They could have to tag your brand hashtag or the campaign hashtag to the post. The 

person who gets the highest engagement wins the challenge. You can also get them to suggest 

the type of content they would like for you to post. Then you can give them a shoutout in the 

post. 
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FINAL TIPS 

 

 

Before we wrap up, I will share some handy tips that will help you in your journey to 

monetizing your Instagram page. Most people ignore this and wonder if their efforts aren’t 

shielding good results. You know what they say, you can’t keep doing the same thing and 

expect a different result. Are you ready to try out these tips? I will explain them in simple 

terms. 

 

Know Your Numbers 

Don’t be that content creator who just creates random content without evaluating his 

performance. Every Instagram influencer knows their data and engagement metrics off the top 

of their head. I’m not just talking about your audience demographics and buyer persona. 

 

You must know the rate of engagement on your posts. Which post gets more engagement and 

why? If you have 10,000 followers, how many like or comment on your post? Knowing these 

numbers gives you a practical insight into what works. 

 

Learn From Your Competitors 

Keep tabs on your competitors to copy them. Rather study their methods, patterns and 

principles. Identify what they seem to be missing out and start doing it. If they are neglecting 

one aspect of the niche, get on board and make one of your core offerings. That could become 

your unique selling point which will make you stand out from the crowd. 

 

You can also use social media monitoring and listening tools like Hootsuite, Reddit, 

Mentionlytics, Audiense, Talkwalker and Adview to stay on top of the conversations in your 

industry. This could serve as a means of sourcing for captivating content ideas for your 

Instagram page. 
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Avoid Third-party Apps 

Be careful when using third party apps for scheduling and posting on Instagram. Avoid apps 

that are linked to fake accounts or profiles. Don’t buy fake followers. It is a fraudulent act 

which Instagram algorithms frown at. It is also difficult to engage with fake followers as most 

of them were paid to follow you and are not interested in your content. You could also get 

caught and your account may be suspended if you cut buying fake followers. Just focus on 

posting valuable content consistently and your followership will grow organically. 

 

Build Customer Loyalty 

Instagram vendors are infamous for being rude and non-responsive to their customers. If 

people come to your dm make inquiries, be patient enough to attend to them. Leverage on 

good customer service to increase your clientele base. 

 

Be Professional 

Handle your Instagram page with every sense of professionalism. Branding on social media is 

built on perception weaved around your daily posts. Remember, you’re not there to play and 

have fun like every other person. This is business and you must treat it as such. 

 

If you plan to go high and stay high, be mindful of what you post. Do not post trashy content as 

that could hurt your brand image. Your prospects and potential brand partners are watching. 

Any mistake from your end could tarnish your brand image. 

 

Explore Other Social Media Channels 

Increase your audience by promoting yourself on other social media channels. If you’re looking 

to convert more sales, then you have to expand your content marketing strategy. You can pair 

your Instagram handle with Facebook or Twitter. 

 

Creating a YouTube channel to grow your audience. Vlogging is fast becoming a trend and most 

Instagram influencers are expanding their tentacles to YouTube. You can also grow your tribe 

through email marketing. With your email list, you can sell and send information to your 
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subscribers without the restrictions of the Instagram algorithm. 

 

In conclusion, Instagram is one of the fastest-growing social media platforms with the highest 

number of users and engagement. You can leverage on this and make some money for yourself. 

It’s easy to make money on Instagram if you follow the guidelines and use it the right way. 

There are many money making options available for you to explore. It’s never too late to get 

started. You can start now and build up over time. 
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Let me tell you a secret: no 
one does when they begin. 
Ideas don't come out fully 
formed. They only become 
clear as you work on them. 

You just have to get 
started. 

- Mark Zuckerberg 
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THE INSTAGRAM GROWTH CODES 

T 

 
A NOTE FROM 
INSTAGROWTH9JA 

 

 
 

hank you for spending some time with me as I 

chronicled my journey and the different steps I took to 

get to the point where I am today. Truly, the journey 

has not been easy, but it has been filled with adventures and lots 

of learning. 

 
As you start your own journey, I hope this blueprint helps you 

and you can find solace in the knowledge that many are 

walking the same path with you and you are not alone. 

 
Now that you have taken that first step, know that success is just 

by the corner and all you need to do is keep growing and 

reaching for the stars. 

 
You can always reach out to me across any of my social media 

channels if you need any help and I will wholeheartedly do 

everything I can to provide the aid that you need. 

 
I wish you every success and I want you to know that I am 

rooting for you. 

 

 



 

 

 

  


